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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 10-K

ANNUAL REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934

For the fiscal year ended June 30, 2011
or

TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934

000-03718
(Commission file number)

PARK CITY GROUP, INC.

(Exact name of registrant as specified in its @rart

Nevada 37-145412¢
State or other jurisdiction of incorporati (IRS Employer Identification No
3160 Pinebrook Road, Park City, Utah 84! (435) 64:-2000
(Address of principal executive office (Registrant's telephone number, including area)

Securities registered pursuant to Section 12(b) dfie Act: None

Title of each Clas Name of each exchange on which registt

Common Stock, $.01 Par Val Ovel-the-Counter Bulletin Boart

Securities registered pursuant to Section 12(g) ¢tie Act: Common Stock, $0.01 par value per share

Indicate by check mark if the registrant isell-known seasoned issuer, as defined in Ruleci@e Securities Act.
O Yes Na

Indicate by check mark if the registrantas required to file reports pursuant to Sectiorol $ection 15(d) of the Act.
O Yes Na

Indicate by check mark whether the registrant @9 filed all reports required to be filed by Sectit8 or 15(d) of the Securiti
Exchange Act of 1934 during the preceding 12 modhdor such shorter period that the registrans weguired to file such reports), and

has been subject to such filing requirements ferpist 90 days.

Yes




Indicate by check mark whether the registrant hasmitted electronically and posted on its corponateb site, if any, eve
Interactive Data File required to be submitted g@odted pursuant to Rule 405 of Regulatiom $8 229.405 of this chapter) during
preceding 12 months (or for such shorter periotitti@registrant was required to submit and post $iles).

O Yes O No

Indicate by check mark if disclosure of delinquélgrs pursuant to Iltem 405 of RegulationKS(8 229.405 of this chapter) is |
contained herein, and will not be contained, tolibst of registrans’ knowledge, in definitive proxy or information t&ments incorporated
reference in Part Ill of this Form 10-K or any arderent to this Form 10-K.

Yes O No

Indicate by check mark whether the registrant large accelerated filer, an accelerated filer, a-accelerated filer, or a smal
reporting company. See the definitions of “largeederated filer,” “accelerated filer” and “smallezporting company” in Rule 12b-of the
Exchange Act.

Large accelerated file O Accelerated filel O

Non-accelerated file O Smaller reporting compar
(Do not check if a smaller reporting compa

Indicate by check mark whether the registrantsbell company (as defined in Rule 12b-2 of the Act)
O Yes Na
The aggregate market value of the voting and ndmgacommon stock held by naffiliates of the issuer as of June 30, 2
which is the last business day of the registsantbst recently completed fiscal year, was appratety $22,860,000 (at a closing price of $-

per share).

As of September 13, 2011, 11,657,901 shares af@mepany’s $.01 par value common stock were outsignd
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Forward-Looking Statements

This Annual Report on Form 10-K contains forwardKimg statements. The words or phrases “would Bejll allow,” “ intend:
to,” “will likely result,” “are expected to,” “will continue,” “is anticipated,” “estimate,” “project; or similar expressions are intendec
identify “forward-looking statements.’Actual results could differ materially from thosejected in the forward looking statements as ailt
of a number of risks and uncertainties, includimg trisk factors set forth below and elsewhere iis Report. See “Risk Factors&nc
“Management's Discussion and Analysis of Finan€ahdition and Results of OperationsStatements made herein are as of the date
filing of this Form 1-K with the Securities and Exchange Commission dmild not be relied upon as of any subsequent ddtdes:
otherwise required by applicable law, we do notemake, and specifically disclaim any obligation,update any forwardboking statemen
to reflect occurrences, developments, unanticipatezhts or circumstances after the date of sudierstant.

” o "o "o

Disclaimer

In this Annual Report on Form 10-K, unless otheenédated, or the context otherwise requires, referdo the terms “we'the
“Company”, “Park City Group” or “Prescientéfer to the Park City Group, Inc., a Delaware oogtion, as well as to Park City Group, Inc
Nevada corporation. The stock trades under théoeyPCYG.

PART |
ITEM I. BUSINESS
Overview

Park City Group, Inc. (the “Company”) is a Softwa®a-Service (“SaaSrovider that brings unique visibility to the consel
goods supply chain, delivering actionable informatihat ensures product is on the shelf when tihswoer expects it. Our service incre.
our customers’ sales and profitability while enagllower inventory levels for both retailers anditlsuppliers.

The Company is incorporated in the state of Nevadee Company 98.76% and 100% owned subsidiaries, Park Cityugrinc
and Prescient Applied Intelligence, Inc. (“Prestignespectively, are incorporated in the state of Data. All intercompany transactions
balances have been eliminated in consolidation.

The Company designs, develops, markets and supparsietary software products. These productsdesigned to be used
businesses having multiple locations to assishénrhanagement of business operations on a daily ABad communicate results of operat
in a timely manner. In addition, the Company hadlitka consulting practice for business processrawpment that centers around
Company’s proprietary software products and throagtablishment of a neutral and “trustetird party relationship between retailers
suppliers. The principal markets for the Compapyteducts are multstore retail and convenience store chains, brafoledl manufacturer
suppliers and distributors, and manufacturing camggawhich have operations in North America, Eurdx®a and the Pacific Rim.

We market our services to businesses primarily sabscription basis. However, we do deliver ouvises on a license basis. (
efforts are focused on a direct sales model anideicttly through qualified partners and service [levs.

The principal executive offices of the Company laeated at 3160 Pinebrook Road, Park City, Utat9840T he telephone numl
is (435) 645-2000. The website address is httpsivparkcitygroup.com.
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Company History

The technology has its genesis in the operationsirst Fields Cookies co-founded by Randall K. Fselthe Compang’ Chie
Executive Officer. The Company began operatioiizing patented computer software and profit optiation consulting services that helg
retail clients reduce their inventory and labortcothe two largest controllable expenses in the rétailistry. Because the product conc
originated in the environment of actual multi-umtail chain ownership, the products are strongigried to an operation’s bottom line results.

The Company was incorporated in the State of Dalewa December 8, 1964 as Infotec, Inc. From Ad 999 to approximate
June 12, 2001, it was known as Amerinet Group.dom, In 2001, the name was changed from Amerineu@.com to Fields Technologi
Inc. On June 13, 2001, the Company entered iffRearganization Agreementtith Randall K. Fields and Riverview Financial Coratior
whereby it acquired substantially all of the outsliag stock of Park City Group, Inc., a Delawarepooation, which became a 98.67% ow
subsidiary. Operations are conducted throughsthiisidiary which was incorporated in the StatBelaware in May 1990.

On July 25, 2002, Fields Technologies, Inc. chanigedame from Fields Technologies, Inc. to Parky Group, Inc., through
merger with Park City Group, Inc., a Nevada corfiora which was organized for that purpose and waia® the surviving entity in tl
merger. Therefore, both the parétiding company (Nevada) and its operating subsidiBelaware) are named Park City Group, Inc.
City Group, Inc. (Nevada) has no other businessatipas other than in connection with its subsidisrincluding Prescient.

On January 13, 2009, the Company acquired 100%redcient Applied Intelligence, Inc (“Prescient’Rrescient is a leadi
provider of ondemand solutions for the retail marketplace, inicigoth retailers and suppliers. Its solutiongtaee information at the poi
of sale, provide greater visibility into retitne demand, and turn data into actionable infoiomaécross the entire supply chain. As a redh
the acquisition of Prescient, revenue has increastdtantially, to $10,752,132 for the year endedeJ30, 2011, and the Company
increased considerably the number of active so#hviraplementations. The Compasyonsolidated financial statements contain theltses!
operations of Prescient.

Software-as-a-Service Delivery Model

Historically, the Company offered applications aethted maintenance contracts to new customera &ore-time, nomecurring uj
front license fee and provided an option for anlyuanewing their maintenance agreements. As altre$the Prescient Merger, Prescient’
reliance on subscription based revenue, and thep@oy’s shift away from offering its solutions foroaetime licensing fee, the Company
now principally offering prospective customers noytsubscription based licensing of its produddthough not completely abandoning
license fee and maintenance model, the Companynemst to focus its strategic initiatives on inciegghe number of retailers, suppliers
manufacturers that use its software on a subsonifitasis.

Our on-demand, software-assarvice delivery model enables our proprietaryveafeé solutions to be implemented, accesset
used by our customers remotely. Our solutionshemrgted and maintained by us, thus significantlyucity costs by eliminating for ¢
customers the time, risk and headcount associafdd imstalling and maintaining applications withtheir own information technolo
infrastructures. As a result, we believe our sohsirequire significantly less capital to build areduire less initial investment in thigghrty
software, hardware and implementation services,have lower ongoing support costs versus traditienterprise software. The SaaS mi
also allows advanced information technology infrasture management, security, disaster recoveryotimetr best practices. Since updates
upgrades to our solutions are managed by us orflidtaur customers, we are able to implement improents to our solutions in a more re
and uniform way effectively enabling us to take aabage of operational efficiencies.
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Target Industries Overview

The Company develops and offers its software t@suprkets, convenience stores and other retaflesra result of the acquisiti
of Prescient, we have expanded our offerings tluitecsupply chain solutions focused on large mastufars, distributors, and suppliers in
consumer products industry. The Company also pesvigrofessional consulting services targeting impletation, assessments, pi
optimization and support functions for its applioatand related products.

Supermarkets

The supermarket industry is under increased compgepressure from mass market retailers such dsNat, Costco, Target, a
other channels including extreme value (dollaresprlimited assortment (ALDI/Savel@at), and convenience (Sheetz,7/11) stores. Onhe
strategies that traditional supermarkets are imphaing is to improve the demographic “miaf products to match the unique needs of t
consumers who shop individual stores. Mix is mafftcdlt to manage for those products that aredsled by Direct Store Delivery (DS
suppliers such as carbonated beverages, breagl, gegeting cards, magazines and salty snacks Cbmepanys software provides newfou
visibility to the retailer as to specific items mhekies, instock status with item and category productivityatldition, supermarkets are grow
sales and consumer loyalty by developing and Bistirig their own brand or private label for all kestegories within their stores. T
proliferation of new items is creating a new setladllenges for both retailers and suppliers ag bagtle to find space to accommodate the
private label items at the expense of the incumlmenbational brand supplier. The Compangoftware and consulting services pro
visibility tools to facilitate the decision makiqgocess by providing a shared and trusted viewftrination that helps the parties optimize i
selection and shelf presence. Furthermore, supketsa are under pressure to increase the quantity guality of their perishak
offerings. Perishable departments, such as bakesgt and seafood, dairy, and deli have histoyidadlen loosely managed but now have
forced to become a focus for profitability improvemt. The Compang’software and consulting services and change reamagt resources ¢
designed to address this specific business prohifemreasing the profitability of perishable produiat the department and store level.

Convenience Stores

For convenience stores, recent trends of contiggféisoline sales margins and declining tobacce satéher increases the need
improved cost controls, focus on product mix, aettdr decision support. To intensify the focustloese issues, other industry segments
as value retailers and grocery stores have begtiimgunto the convenience store stronghold by rirfg gasoline, a product that once °
almost solely offered by convenience store retailén response to declining gasoline sales anfitprthe CStore industry is pushing ir
fresh food as an avenue of increased sales anilgbitify. Only the most progressive convenienaarestoperations have automated syster
help store managers, leaving the majority of therafmrs without any technology to ease their adstriative and operations burdens.

Suppliers

As stated above, supermarkets and conveniencesstoeeincreasingly focused around product and margk, improving sale
through reduced out of stocks and increasing cotttion with their suppliers. Suppliers are insiagly pressured by retailers to prov
consumer insights, innovative products that diffidiege both the supplier and retailer while promgieconomic incentives or assistance.
City Group has solutions enabling suppliers to waiith their retail partners to get alignment betweheir objectives of increasing se
through expanded distribution of their product dffg and the objectives of the retailer to increaakes, reduce inventory carrying risk
minimizing out of stocks. Additionally, the Compaig/able to share the retailer scan sales dathetstpplier to assist them in improv
forecasts and production planning by leveragingniost reliable demand signal in daily sales byestord item.
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Specialty Retailers

Specialty retailers and their suppliers are facdth wany of the same replenishment and forecastiralenges as other retail
with the added complexity of managing an ever iasigy imported versus domestic manufacturing mod@ibe added manufacturing ¢
transportation lead time puts an increased premianmboth accurate and timely forecasting. Park @tpup has developed a suite
applications to facilitate collaborative analysiglgorecasting. The specialty retailers are facéd strong competition for qualified manac
and staff. Managers are tingenstrained due to increased labor and inventonyathels, margins are increasingly tight due to higdleor an
lease costs, and customer satisfaction demandsigirer than ever before. Park City Group has dmesl a range of applications that en
managers in specialty retail to improve their labcneduling efficiency and reduce their total pamek and administrative workload.

Benefits of our Solutions and Services

Our Supply Chain services bring unique visibililythe consumer goods supply chain, delivering aatite information that ensu
product is on the shelf when the consumer expecir service increases our customsedés and profitability while enabling lower invery
levels for both retailers and their suppliers.

Key advantages of our solution include:

« Synchronize retailers and suppliers so they camdgtexchange informatiot

« Align their financial interests with payment an@aicing protocols and systems;
« Enlist brain power of suppliers to help retailerarmage complex businesses;

« Provide information to each side to identify anddiut of stocks and overstocks;
« Provide forecasting technology to improve storesosg

« Provide forecasting to help suppliers replenishilet warehouses;

« Provide systems for suppliers to actually manageritory flow to retailers; and
« Help suppliers with overall demand planning ane kequencing

Ultimately, the Company’s products and serviceseongether to create a true partnership betweailert and suppliers.
Solutions and Services
Solutions

The Companys primary solutions are Scan Based Trading, Scaker, Vendor Managed Inventory, Store Level Replenent
Enterprise Supply Chain Planning Suite, Fresh Makkanager and ActionManager®@hich are designed to aid the retailer and supplién
managing inventory, product mix and labor while mmpng sales through reduced out of stocks by imimig visibility and forecasting.

Scan Based Trading (SBTDur SBT solution eliminates supply chain inefficdees and helps retailers and suppliers get prot
the store shelves more quickly, efficiently, andfipably. SBT is an advanced commerce practice wlilee supplier retains ownership of
inventory until it scans at the cash register. Otieeretailer and supplier have agreed to begiSBRM relationship, the first step is item i
price authorization. This process matches retaitet supplier product data to eliminate invoice m@ipancies at the point of sale. Our ¢
system receives the scan sales data and maintams irepository to ensure that product movemexntéa ds available to all members of
trading community. Implementation creates increatsdand visibility and improved forecast accurdyr SBT solution is offered as a hos
service, so implementation is immediate and alveasgslable.




ScoreTracker.Our ScoreTracker solution gives retailers and deppla clear view into critical aspects of theipgly chair
operations so that they can better serve the coeisu@ur Visibility solution provides analysis ofast sales data by store, by day,
category. Retailers and suppliers better undedstaimat is selling, the velocity at which a prodigtmoving, and how profitable it is.
addition, our solution helps analyze shrink and howuse that information to prevent out of stocksis tool is provided to retailers ¢
suppliers who provide additional data inputs valeab operating their business such as routestn®tand credits. The ScoreTracker solt
enables a true collaborative view to the Key Penforce Indicators (KPI's) for both their busine®ark City Group is a “neutrakhird party
between the trading partners and the retailer amleSracker delivers a “trustedfew to performance and actionable insights witspest ti
improving sales and item performance and reducpegational and shrink costs.

Vendor-Managed Inventory (VMIYMI programs are gaining in popularity because $iepp have come to realize that VMI off
the opportunity to better align themselves withirtheading partners and add value to those relatigps. Our VMI solution provids
collaborative tools that increase supply chaincedficies, lower inventory, and enhance tradingneartelationships. The solution is pre-
mapped to the specific requirements of each tragartner for the transfer of electronic data disetito our system. This enables suppliet
analyze retailer-supplied demand information, awttically generate orders for each customer, saritory policy at the retailes’distributior
center and monitor on-going inventory levels, deiae which items need to be replenished, and hoship them most costffectively. Ou
VMI suite has the flexibility and functionality tecale to accommodate new trading partners. Outisplaelivers real value for suppli
through fewer out-of-stocks, increased inventomsuand increased customer satisfaction and layalt

Store Level Replenishment (SLRYlany retailers are placing the responsibility gblemishing product at the store shelf onto
suppliers who bring that product into the storeoiling overstocks and understocks, particularlyhwitghly promoted products such as
cream or bread, has been a challenge for direr diglivery (DSD) suppliers. Our afemand SLR solution provides these suppliers Vitsi
into store level movement and activity, and geresraéplenishment orders based on point of sale 8atgpliers using this solution are abl
optimize stordevel demand forecasting and replenishment, resuiti fewer out of stocks and lost sales. Retabbersefit by having product
the shelf.

Enterprise Supply Chain Planning Suite (ESCOWur ESCP suite includes a solution to help useedyaa POS data and ot
demand signals to gain insight into customer dem&uogbpliers have visibility into historical dataseasonal events, promotions, and bu
trends —to facilitate accurate forecasting. Our softwarseases how inventory will be impacted, then cateslaecommended stocking lev
considers service level goals, and develops a pihased replenishment plan. The solution bringsashehtata into one place where users
easily manage the complex sets of data and paresnittat impact their businesses, including seasbuo#dls, desired service levels,
manufacturing constraints. ESCP considers consampates and inventory levels and automaticalllgudates timephase safety stocks ¢
replenishment quantities while being extremelyifiexand can be configured to meet the needs otampany’s supply chain processes.

The Company also offers a variety of other solgitivat address the unique needs of its customers.

Fresh Market ManagerAddressing the inventory issues that plague talagtailers, Fresh Market Manager is a suite ofnso
product applications designed to help manage pavlshfood departments including bakery, deli, seéfoproduce, meat, home m
replacement, dairy, frozen food, and floral. Frésarket Manager helps identify true cost of goods @rovides accurate and actioni
profitability data on a corporate, regional, stbsestore, and/or item-by-item basis. Fresh Markeiniber also produces hour-hgui
forecasts, production plans, perpetual inventond places/receives orders. Fresh Market Managemeates the majority of the planni
forecasting, ordering, and administrative functiessociated with fresh merchandise or products.
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ActionManager®. The second most important cost element typicalljinfy today’s retailers is labor. ActionManagea@dresse
labor needs by providing a suite of solutions tftaecast labor demand, schedules staff resources,peovides store managers with
necessary tools to keep labor costs under contidévimproving customer service, satisfaction, aatés. ActionManager applications proy
an automated method for managers to plan, schealndeadminister many of the administrative taskduiing new hire paperwork and ti
and attendance. In addition to automating mostimidtrative processes, ActionManager provides tlvallmanager with a “dashboandéw of
the business. ActionManager also has extensiverting capabilities for corporate, field, and stégeel management to enable impro
decision support.

Services

Business Analytics Park City Groups Business Analytics Group offers business comguliervices to suppliers and retailers ir
grocery, convenience store and specialty retalistries. The Business Analytics Group mines skevel scan data to develop itespecific
recommendations to improve customer satisfactiehpaofitability.

Professional ServicesOur Professional Services Group provides congulsiervices to ensure that our solutions are sealy
integrated into our customensusiness processes as quickly and efficiently asipke. In addition to implementation of our sau, we hav
developed a portfolio of service offerings designedeliver unparalleled performance throughout lifexycle of the customes’ solution
Specific services are tailored to each customeriacidde the following: implementation, businessimjzation, technical services, educat
business process outsourcing, and advisory servitesintent of such services is to support owenti’ business operations by enabling the
maximize the speed, effectiveness, and overallevafuour offerings. We believe that the abilitydeate value for our customers is critice
our long-term success.

Technology, Development and Operations
Product Development

The products sold by the Company are subject tol r@pd continual technological change. Productdlasa from the Company,
well as from its competitors, have increasinglyeoéd a wider range of features and capabilities. Company believes that in order to com
effectively in its selected markets, it must pravicbmpatible systems incorporating new technologiesompetitive prices. In order to achi
this, the Company has made a substantial committoesrt-going development.

Our product development strategy is focused ontiogg@ommon technology elements that can be lewesrédg applications acrc
our core markets. Except for its supply chain agpion, which is based on a proprietary architesttimle Company’ software architecture
based on open platforms and is modular, thereloyvaill it to be phased into a custongeoperations. In order to remain competitive, we
currently designing, coding and testing a numberesf products and developing expanded functionefityur current products.

Operations

We currently serve our customers from a third-paldya center hosting facility. Along with the Compas Auditing Standart
(SAS) No. 70 certification, the third-party fagilits also a SAS No. 70 certified location and isused by around-thelock guards, biometr
access screening and escort-controlled accessisaupported by osite backup generators in the event of a poweuriilAs part of ot
current disaster recovery arrangements, all ofcaistomers’ data is currently backed-up in near-tiegd. This strategy is designed to pro
our customerstlata and ensure service continuity in the everd ofajor disaster. Even with the disaster recovergngements, our serv
could be interrupted.




Customers

We sell to business of all sizes. Our customergngoily include food related consumer goods retajlesuppliers ar
manufacturers. However, the Company is opportiengstd will offer its supply chain solutions to nyod consumer goods related compa
as well. None of our retailing or supplier custesn@ccounted for more than ten percent of our neeein fiscal 2011 or 2010.

Sales, Marketing and Customer Support
Sales and Marketing

Through a focused and dedicated sales effort dedigm address the requirements of each of its soéand service solutions,
believe our sales force is positioned to understaurdcustomersbusinesses, trends in the marketplace, compeptiogducts and opportuniti
for new product development. Our deep industry Kedge enables the Company to take a consultatigeaph in working with our prospe
and customers. Our sales personnel focus ongellintechnology solutions to major customers, ldmmestically and internationally.

To date, our primary marketing objectives have bieimcrease awareness of our technology solutigaserate sales leads
develop new customer relationships. In additianghles effort has been directed toward develogxigting customers by cross selling the
Prescient solutions to legacy Park City Group ant®as well as introducing Park City solutionsdgdcy Prescient customers. To this enc
attend industry trade shows, conduct direct mamgegpirograms, publish industry trade articles andevpapers, participate in interviews, .
selectively advertise in industry publications.

Customer Support

Our global customer support group responds to ba#iness and technical inquiries from our customeleging to how to use ¢
products and is available to customers by teleptamgk email. Basic customer support during busitesss is available at no charge
customers who purchase certain Company solutiaesiiBr customer support includes extended avaiialsihd additional services, such a:
assigned support representative and/or administfatemier customer support is available for anitamdhl fee. Additional support servic
include developer support and partner support.

Competition

The market for the Comparg/products and services is very competitive. Weéebel the principal competitive factors inch
product quality, reliability, performance, pricegendor and product reputation, financial stabilfgatures and functions, ease of use, quali
support and degree of integration effort requiréith wther systems. While our competitors are oftensiderably larger companies in size
larger sales forces and marketing budgets, we \melieat our deep industry knowledge and the breadthdepth of our offerings give u
competitive advantage. Our ability to continuaityprove our products, processes and services, thhasveur ability to develop new produt
enables the Company to meet evolving customer mempaints. We compete with large enterpisde software vendors, developers
integrators, B2B exchanges, consulting firms, fecusolution providers, and business intelligen@hnelogy platforms. Our supply ch
solution competitors include supply chain vendangjor enterprise resource planning (ERP) softwareders, midnarket ERP vendors, a
niche players for VMI and SLR.




Patents and Proprietary Rights

The Company relies on a combination of trademaskydght, trade secret and patent laws in the dn8&ates and other jurisdictic
as well as confidentiality procedures and contr@cfurovisions to protect our proprietary technologlyd our name. We also enter
confidentiality agreements with our employees, cttasts and other third parties and control acdessoftware, documentation and of
proprietary information.

The Company has been awarded nine U.S. patentst ¥i&. registered trademarks and has 37 U.S. wgpgrrelating to it
software technology and solutions. In addition, @@mmpany has two patents currently pending. Theamy has 14 international patents
patent applications pending. The patents refaoetbove are continuously reviewed and renewedlais éxpiration dates come due. Thro
an exclusive license agreement, the Company liceitsepatent portfolio to an unrelated third parthile the Company retains owners
and the right to use the licensed patents in cdiorewith its business, the right to enforce théepts has effectively been transferred tc
licensee. However, Company policy is to continueségk patent protection for all developments, itieas and improvements that
patentable and have potential value to the Compantlyto protect its trade secrets and other contideand proprietary information. T
Company intends to vigorously defend its intelletforoperty rights to the extent its resources fiterm

The Company is not aware of any patent infringenodaiins against it; however, there are no assumati litigation to enfor«
patents issued to the Company to protect propyiétéormation, or to defend against the Comparglleged infringement of the rights of ott
will not occur. Should any such litigation occtlre Company may incur significant litigation cosBampany resources may be diverted 1
other planned activities, and while the outcomeawy litigation is inherently uncertain, any litigat result may cause a materially adv
effect on the Company’s operations and financiadétion. Any intellectual property claims, with @aithout merit, could be timeensumin;
and expensive to resolve, could divert managemeeantaon from executing our business plan and coalglire us to alter our technolo
change our business methods and/or pay monetarggeor enter into licensing agreements.

Employees

As of September 13, 2011, the Company had 53 erapkyincluding 13 software developers and prograsymd sales, marketi
and account management employees, 17 softwareceearid support employees, 4 network operations@mes and 8 accounting ¢
administrative employees. During 2011, the Compeaostracted with 6 programmers and 2 business sisaly India. The Company
planning to continue to expand its Indian workfoteeaugment its analytics services offerings, expiégs professional services, and to pro
additional programming resources. The employeesat represented by any labor union.

Reports to Security Holders

The Company is subject to the informational requizats of the Securities Exchange Act of 1934. Adicgly, it files annua
quarterly and other reports and information wite $ecurities and Exchange Commission. You may amadcopy these reports and o
information at the Securities and Exchange Commmissipublic reference rooms in Washington, D.C. @hétago, lllinois. The Comparg/’
filings are also available to the public from conmoi@ document retrieval services and the webs#éntained by the Securities and Exche
Commission at www.sec.gov.

Government Regulation and Approval

Like all businesses, the Company is subject to maonsefederal, state and local laws and regulatioefyding regulations relating
patent, copyright, and trademark law matters.




Cost of Compliance with Environmental Laws

The Company currently has no costs associated aeittpliance with environmental regulations, and doasanticipate any futu
costs associated with environmental compliance;gvew there can be no assurance that it will natrisuch costs in the future.

ITEM 1A. RISK FACTORS

An investment in our common stock is subject toymisis. You should carefully consider the risksadded below, together w
all of the other information included in this AnthuiReport on Form 10k, including the financial statements and the rethhotes, before y
decide whether to invest in our common stock. Qusirtess, operating results and financial condittmuld be harmed by any of the follow
risks. The trading price of our common stock calddline due to any of these risks, and you cadd hll or part of your investment.

Risks Related to the Company

The Company has incurred substantial indebtednessénnection with the Prescient Merger, and therarcbe no assurance th
the Company will be able to pay such indebtednebsmit comes due.

The Companyg total liabilities were approximately $8.65 miti@at June 30, 2011. In addition, in July 2010, egipnately $4.
million of indebtedness was converted into SerieGdvertible Preferred Stock (“Series B Preferredfe Series B Preferred Certificate
Designation was filed on July 21, 2010. The SeBi¢xeferred are entitled to receive cash dividemdsf funds legally available therefore
rate of 12%, which rate increases to 15% begintimge years after the date of issuance, and 18%iag five years after the date
issuance. No assurances can be given that the &gnmyill be able to satisfy its obligations wher tame become due and payable, or th,
Company will be able to pay the cash dividendshenSeries B Preferred.

The Company has incurred losses in the past andréhean be no assurance that the Company will acleigurofitability in the
future.

The Companys marketing strategy emphasizes sales to cliemsirgt as a result of the Prescient Merger, salesibscriptiol
based services instead of annual licenses, andacting with suppliers (“spokestp connect to existing retail clients recently dogg by the
Company (“hubs”) in connection with managementserd emphasis on building the base of hubs for lvkic“connect’suppliers, theret
accelerating future growth. If this marketing st fails, revenues and operations will be negbtiaéfected.

For the fiscal year ended June 30, 2011, the Coynpad a net loss of $205,463 compared to a netiraaf $176,991, for the fisc
year ended June 30, 2010. There can be no assutaidee Company will return to profitability, ogliably or consistently operate profita
during future fiscal years. If the Company doesam#rate profitably in the future the Compangurrent cash resources will be used to fun
Company’s operating losses. If this were to camjnin order to continue the Compasiyoperations, the Company would need to
additional capital. Continued losses would havedverse effect on the long term value of the Camjsacommon stock and any investr
in the Company. The Company cannot give any assarthat the Company will ever generate significameénue or have sustainable profits.
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The Company’s liquidity and capital requirements livbe difficult to predict, which may adversely a&ft the Companyg casl
position in the future.

Historically, the Company has been successfulising capital when necessary which includes steskances, securing loans fi
its officers, directors, including its Chief Exeimgt Officer and majority stockholder, in order taypits indebtedness and fund its operatiol
addition to proceeds collected from sales; howebhere can be no assurances that it will be abiiwtso in the future. The Company anticip
that it will have adequate cash resources to ftmaperations and satisfy its debt obligationsdbleast the next 12 months. Thereafte
liquidity and capital requirements will depend upamerous other factors, including the following:

. The extent to which management can successfullguggdts strategy of contracting with suppliersolegs) to connect to existi
retail clients recently acquired by the Companybf)t

. The progress and scope of product evaluati

. The ability of the Company to generate sufficiessit flow from operations to satisfy its debt obligas, or otherwise refinance
restructure such indebtedne

. The extent of the Company’s ongoing research amdldgment programs; and
. The costs of developing marketing and distributiapabilities.

If in the future, the Company is required to sedKitional financing in order to fund its operatiomstire its indebtedness, ¢
otherwise carry out its business plan, there candoassurance that such financing will be availablecceptable terms, or at all, and there
be no assurance that any such arrangement, ifreefjai otherwise sought, would be available on sedeemed to be commercially accept
and in the Company’s best interests.

Quarterly and Annual operating results may fluctuatwhich makes it difficult to predict future perfmance.

Management expects a significant portion of the Gamy’s revenue stream to come from the sale of subsorgtand to a less
extent, license sales, maintenance and servicagedhdo new customers. These amounts will fluetuzgcause predicting future sale
difficult and involve speculation. In addition gilCompany may potentially experience significanttilations in future operating results cai
by a variety of factors, many of which are outsidés control, including:

. our ability to retain and increase sales to exgstinstomers, attract new customers and satisfgugtomers' requirement
. the renewal rates for our service;

. the amount and timing of operating costs and cbgipenditures related to the operations and expar our business;
. changes in our pricing policies whether initiatgdus or as a result of competitic

. the cost, timing and management effort for theoihtiction of new features to our service;

. the rate of expansion and productivity of our sédese;
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. new product and service introductions by our cotitqrst

. variations in the revenue mix of editions or vensi@f our service;
. technical difficulties or interruptions in our sare;,
. general economic conditions that may adverselycafibther our customers' ability or willingness parchase addition

subscriptions or upgrade their service, or delayospective customers' purchasing decision, oraedoe value of new subscript
contracts, or affect renewal rates;

. timing of additional investments in our enterprid@ud computing application and platform serviced @ our consulting service;
. regulatory compliance cost

. the timing of customer payments and payment defdoyltcustomers

. extraordinary expenses such as litigation or otfisgute-related settlement payments;

. the impact of new accounting pronouncements;

. and the timing of stock awards to employees andelaed financial statement impa

Because of the foregoing factors, future operategplts may fluctuate. As a result of such flutitrss, it is difficult to predic
operating results. Period-freriod comparisons of operating results are no¢searily meaningful and should not be relied umaraindicatc
of future performance. In addition, a relativedyde portion of the Company’s expenses will bediiethe shorterm, particularly with respe
to facilities and personnel. Therefore, futureragiag results will be particularly sensitive tadtuations in revenues because of these and
short-term fixed costs.

The Company will need to effectively manage its\gtb in order to achieve and sustain profitabilityThe Companys failure tc
manage growth effectively could reduce its saleswgth and result in continued net losses.

To achieve continual and consistent profitable afiens on a fiscal year agping basis, the Company must have significant th
in its revenues from its products and servicesgifipally subscriptionbased services. If the Company is able to actseysficant growth ii
future subscription sales and expands the scofis operations, the Comparsyimanagement, financial condition, operational bdjias, anc
procedures and controls could be strained. Thep@osn cannot be certain that its existing or anyitathl capabilities, procedures, syste
or controls will be adequate to support the Compargperations. The Company may not be able to desmplement, or improve |
capabilities, procedures, systems, or controls timaly and cost-effective manner. Failure to iexpént, improve and expand the Company’
capabilities, procedures, systems, or controlsrinefficient and timely manner could reduce the Canys sales growth and result it
reduction of profitability or increase of net losse

The Companys officers and directors have significant controler it, which may lead to conflicts with other sidwlders ove
corporate governance.

The Company’s officers and directors, including tbkief Executive Officer, control approximately 4% of the Company’
common stock. The Company’s Chief Executive OfficRandall K. Fields, individually, controls 40.5%f the Company commo
stock. Consequently, Mr. Fields, individually,dathe Company officers and directors, as stockholders actirgettoer, will be able -
significantly influence all matters requiring appab by the Companyg stockholders, including the election of directamnsl significant corpors
transactions, such as mergers or other businesiigation transactions.
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The Company’s corporate charter contains authorizednissued “blank check”preferred stock that can be issued with
stockholder approval with the effect of diluting ¢éim current stockholder interest:

The Company'’s certificate of incorporation currgrauthorizes the issuance of up to 30,000,000 shafréblank check’preferre:
stock with designations, rights, and preferencanag be determined from time to time by the Compatpard of directors. In June 2007,
Company completed the sale of 584,000 shares ofdtses A Convertible Preferred Stock (“Series Aeféred”). This together wit
subsequent issuance of paid in kind dividends 641,955 shares issued and outstanding as of Jyn2021. In July 2010, the Compi
issued 411,927 shares of its Series B Preferrezbmsideration for the conversion of certain promigsnotes totaling approximately $
million. The Companys board of directors is empowered, without stocteobpproval, to issue one or more additional sexfgreferred stoc
with dividend, liquidation, conversion, voting, other rights that could dilute the interest of,impair the voting power of, the Company’
common stockholders. The issuance of an additigeales of preferred stock could be used as a metfiodiscouraging, delaying,
preventing a change in control.

Because the Company has never paid dividends oeateamon stock, you should exercise caution beforaking an investment i
the Company.

The Company has never paid dividends on its comstaek and does not anticipate the declaration pfdividends pertaining to |
common stock in the foreseeable future. The Compatgnds to retain earnings, if any, to finance tlewelopment and expansion of
Company’s business. The Companpoard of directors will determine future dividegpalicy at their sole discretion and future dividsrwill
be contingent upon future earnings, if any, oblms of the stock issued, the Companfihancial condition, capital requirements, get
business conditions and other factors. Futureddivils may also be affected by covenants contamédan or other financing documel
which may be executed by the Company in the futlileerefore, there can be no assurance that did&eill ever be paid on its comm
stock.

The Company’s business is dependent upon the cargth services of the Compargyfounder and Chief Executive Office
Randall K. Fields; should the Company lose the dees of Mr. Fields, the Compar's operations will be negatively impacted.

The Companys business is dependent upon the expertise afutsdier and Chief Executive Officer, Randall K. Bgl Mr. Fields i
essential to the Company'’s operations. Accordingtyinvestor must rely on Mr. Fieldsianagement decisions that will continue to corttre
Company’s business affairs. The Company currentiyntains key man insurance on Mr. Fielti& in the amount of $10,000,000; howe
that coverage would be inadequate to compensatthédoloss of his services. The loss of the servafedir. Fields would have a materie
adverse effect upon the Company’s business.

If the Company is unable to attract and retain qui@éd personnel, the Company may be unable to deperetain or expand th
staff necessary to support its operational businesgds

The Company’s current and future success dependgsoability to identify, attract, hire, train, retain and motivate var
employees, including skilled software developméathnical, managerial, sales, marketing and cust@®evice personnel. Competition
such employees is intense and the Company maydideuto attract or retain such professionals.df@ompany fails to attract and retain tt
professionals, the Company’s revenues and expaptms may be negatively impacted.
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The Company’s officers and directors have limiteibility and indemnification rights under the Compg’s organizationa
documents, which may impact its results.

The Company'’s officers and directors are requie@xercise good faith and high integrity in the agement of the Comparsy’
affairs. The Company’ certificate of incorporation and bylaws, howevagvide, that the officers and directors shalldae liability to th:
stockholders for losses sustained or liabilitiesumed which arise from any transaction in thespextive managerial capacities unless
violated their duty of loyalty, did not act in godaith, engaged in intentional misconduct or knaylynviolated the law, approved an impro
dividend or stock repurchase, or derived an imprdpnefit from the transaction. As a result, anester may have a more limited righ
action than he would have had if such a provisi@meanot present. The Compasycertificate of incorporation and bylaws also riegt tc
indemnify the Company’ officers and directors against any losses oililigls they may incur as a result of the mannewhich they opera
the Company’s business or conduct the Commaimgernal affairs, provided that the officers atigctors reasonably believe such actions
in, or not opposed to, the Compasyest interests, and their conduct does not dotestjross negligence, misconduct or breach ofcfaty
obligations.

Business Operations Risks
If the Company’s marketing strategy fails, its rauges and operations will be negatively affected.

The Company plans to concentrate its future safémt® towards marketing the Compasyapplications and services, .
specifically to contract with suppliers (“spokedd) connect to our existing retail customers (“hQh'eviously signed up by the Compe
These applications and services are designed toghty flexible so that they can work in multipletail and supplier environments suct
grocery stores, convenience stores, specialtyl ratal routebased delivery environments. There is no assurdratehe public will accept tl
Company’s applications and services in proportmthe Companyg increased marketing of this product line, or thatCompany will be ak
to successfully leverage its hubs to increase mgweny connecting suppliers. The Company may fageificant competition that m:
negatively affect demand for its applications aedviges, including the public’s preference for tBempany’s competitorshew produc
releases or updates over the Company’s releasgsdates. If the Compars/applications and services marketing strategiéstti@ Compan
will need to refocus its marketing strategy towatter product offerings, which could lead to ins®@ development and marketing cc
delayed revenue streams, and otherwise negatiffelgt the Company’s operations.

Because the Company’s emphasis is on the sale t@fsstiption based services rather than annual licenfees, the Company’
revenues may be negatively affected.

Historically, the Company offered applications aetated maintenance contracts to new customera &ore-time, nomecurring uj
front license fee and provided an option for anlyuaénewing their maintenance agreements. As altred the Prescient Merger, ¢
Prescient’s reliance on subscription based revese the Company’s shift away from offering itsudimins for a ondime licensing fee, tt
Company is now principally offering prospective mmers monthly subscription based licensing ofpitsducts. The Comparg/'customel
may now choose to acquire a license to use thevamdton an Application Solution Provider basisdalsferred to as ASP) resulting in mon
charges for use of the Company’s software prodaots maintenance fees. The Company’s conversian fostrategy of one-time, non-
recurring licensing based model to a monthly réngrfees based approach is subject to the followisigs:

. The Compan’'s customers may prefer «-time fees rather than monthly fe

. Because public awareness pertaining to the Compafygplication Solution Provider services will belaled until the Compat
begins its marketing campaign to promote thoseigesythe Compar’s revenues may decrease over the short terrr

. There may be a threshold level (number of loca)iatswhich the monthly based fee structure may b@teconomical to tl
customer, and a request to convert from monthly feein annual fee could occ
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The Company faces threats from competing and emeggiechnologies that may affect its profitability

The markets for the Company’s type of software potsl and that of its competitors are characteriged

. Development of new software, software solutionsrdrancements that are subject to constant ch
. Rapidly evolving technological change; and
. Unanticipated changes in customer needs.

Because these markets are subject to such rapidyehthe life cycle of the Compamyproducts is difficult to predict. As a res
the Company is subject to the following risks:

. Whether or how the Company will respond to techgilal changes in a timely or cost-effective manner;

. Whether the products or technologies developedhbyGompan’'s competitors will render the Compés products and servic
obsolete or shorten the life cycle of the Comy|' s products and services; a

. Whether the Compar's products and services will achieve market acoept

Interruptions or delays in service from our thirgarty data center hosting facility could impair theéelivery of our service ar
harm our business.

We currently serve our customers from a thpadty data center hosting facility located in theitgdd States. Any damage to, or fail
of, our systems generally could result in interimps in our service. As we continue to add capaeity may move or transfer our data and
customers' data. Despite precautions taken duhisgprocess, any unsuccessful data transfers mpaiirthe delivery of our service. Furtt
any damage to, or failure of, our systems genealyld result in interruptions in our service. mtgtions in our service may reduce
revenue, cause us to issue credits or pay penataese customers to terminate their subscripionsadversely affect our renewal rates
our ability to attract new customers. Our busineiisalso be harmed if our customers and potemtistomers believe our service is unreliable.

As part of our current disaster recovery arrangasemur production environment and all of our costes' data is currently replica
in near reakime in a separate facility physically located imdliferent geographic region of the United Stateesmpanies and products ad
through acquisition may be temporarily served tgioan alternate facility. We do not control the mapien of these facilities, and they
vulnerable to damage or interruption from earth@sakloods, fires, power loss, telecommunicatiaikifes and similar events. They may .
be subject to breaks, sabotage, intentional acts of vandalism amdilai misconduct. Despite precautions taken atehiesilities, th:
occurrence of a natural disaster or an act of tismg a decision to close the facilities withouegdate notice or other unanticipated probler
these facilities could result in lengthy interrgmis in our service. Even with the disaster recov@mangements, our service could
interrupted.
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If our security measures are breached and unauthma@l access is obtained to a customer's data ordaata or our informatior
technology systems, our service may be perceivedoadeing secure, customers may curtail or stopngsour service and we may inc
significant legal and financial exposure and liakiies.

Our service involves the storage and transmissi@ustomers' proprietary information, and secubitgaches could expose us to a
of loss of this information, litigation and posghlability. These security measures may be brehelsea result of thirgarty action, includin
intentional misconduct by computer hackers, emmogeor, malfeasance or otherwise, during transfetata to additional data centers ¢
any time, and result in someone obtaining unautkdriaccess to our customers' data or our datayding our intellectual property and ot
confidential business information, or our infornoatitechnology systems. Additionally, third partiesy attempt to fraudulently indL
employees or customers into disclosing sensitif@rination such as user names, passwords or otf@miation in order to gain access to
customers' data or our data, including our intéliak property and other confidential business imfation, or our information technolo
systems. Because the techniques used to obtainhamianed access, or to sabotage systems, chargygefity and generally are not recogn
until launched against a target, we may be unabBnticipate these techniques or to implement aateqoreventative measures. Any sec
breach could result in a loss of confidence ingbeurity of our service, damage our reputatiomugisour business, lead to legal liability
negatively impact our future sales.

We cannot accurately predict subscription renewalupgrade rates and the impact these rates may haweour future revenu
and operating results.

Our customers have no obligation to renew theisstiptions for our service after the expiratiorttodir initial subscription period. O
renewal rates may decline or fluctuate as a redatnumber of factors, including customer dis$atison with our service, customers' ability
continue their operations and spending levels,datdriorating general economic conditions. If oustomers do not renew their subscript
for our service or reduce the level of servicehatttme of renewal, our revenue will decline and lmusiness will suffer.

Our future success also depends in part on olityatalsell additional features and services, nmsarkscriptions or enhanced edition
our service to our current customers. This may aémpire increasingly sophisticated and costly sa@forts that are targeted at se
management. Similarly, the rate at which our custegnpurchase new or enhanced services dependsiamtzer of factors, including gene
economic conditions. If our efforts to upsell ta @ustomers are not successful, our business nfter.su

Weakened global economic conditions may adverséigca our industry, business and results of operats.

Our overall performance depends in part on worl@gneédonomic conditions. The United States and dtbgrinternational economi
have experienced in the past a downturn in whidnemic activity was impacted by falling demand fowariety of goods and servic
restricted credit, poor liquidity, reduced corperatrofitability, volatility in credit, equity andofeign exchange markets, bankruptcies
overall uncertainty with respect to the economyeSethconditions affect the rate of information testbgy spending and could adversely ai
our customers' ability or willingness to purchase enterprise cloud computing services, delay pFospe customers' purchasing decisi
reduce the value or duration of their subscriptiontracts, or affect renewal rates, all of whichldaadversely affect our operating results.

If the Company is unable to adapt to constantly ctggng markets and to continue to develop new prottuand technologies
meet the customers’ needs, the Company’s revenuesaofitability will be negatively affected.

The Companys future revenues are dependent upon the successfutimely development and licensing of new antbaece:
versions of its products and potential product ririfgs suitable to the customsmeeds. If the Company fails to successfully aggrexistin
products and develop new products, and those nedupts do not achieve market acceptance, the Cofipaavenues will be negativ
impacted.




The Company faces risks associated with the lossiafntenance and other revenue.

The Company has historically experienced the Iddsr@ term maintenance customers as a resulteofehability of some of it
products. Some customers may not see the valueniimaing to pay for maintenance that they do resichor use, and in some cases, custc
have decided to replace the Compangpplications or maintain the system on their owhe Company continues to focus on tl
maintenance clients by providing new functional#ggd enhancements to meet their business needsCohmgpany also may lose so
maintenance revenue due to consolidation of ingisstmacroeconomic conditions, or customer operatid@lifficulties that lead to the
reduction of size. In addition, future revenued W negatively impacted if the Company fails tidanew maintenance customers that
make additional purchases of the Company’s prodaradsservices.

The Company faces risks associated with new prodanttbductions.

The Company receives and analyzes market and prathta. Based on this data, the Company may enddavdevelop ar
commercialize new product offerings. The followingks apply to potential new product offerings:

. It may be difficult for the Company to predict thmount of service and technological resourceswiilabe needed by customers
the new offerings, and if the Company underestiméte necessary resources, the quality of its eemwill be negatively impact
thereby undermining the value of the product todhstomer

. The Company lacks the experience with these newyate and the market acceptance to accuratelyqbriédi will be a profitabls
product.
. Technological issues between the Company and temer may be experienced in capturing data, aesktlechnological isst

may result in unforeseen conflicts or technologsmtbacks when implementing the software. This neaylt in material delays a
even result in a termination of the engagement thighcustomel

. The customé's experience with the new offerings, if negativaymprevent the Company from having an opportumitgell addition¢
products and services to that custor

. If the customer does not use the product as thep@ognrecommends and fails to implement any needegdative action(s), it
unlikely that the customer will experience the beasis benefits from the software and may thereferddsitant to continue t
engagement as well as acquire any additional sodtwanducts from the Compar

N Delays in proceeding with the implementation of tiesv products by a new customer will negativeleetfthe Companyg cash floy
and its ability to predict cash floy

The Company faces risks associated with proprietargtection of the Company’s software.

The Company’s success depends on the Compaatyility to develop and protect existing and newppetary technology ai
intellectual property rights. The Company seeksptotect its software, documentation and other temitmaterials primarily through
combination of patents, trademarks, and copyrights| trade secret laws, confidentiality procedwed contractual provisions. While
Company has attempted to safeguard and maintairCtmpany$ proprietary rights, there are no assurances tttetCompany will b
successful in doing so. The Companyompetitors may independently develop or patedhirtologies that are substantially equivalet
superior to the Company’s.
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Despite the Company’s efforts to protect its prefany rights, unauthorized parties may attemptojoycaspects of the Company’
products or obtain and use information that the Gamy regards as proprietary. In some types oésitas, the Company may rely in pari
“shrink wrap” or “point and click’licenses that are not signed by the end user aedefore, may be unenforceable under the laws rdic
jurisdictions. Policing unauthorized use of then@pany's products is difficult. While the Company is uteatp determine the extent to wh
piracy of the Companyg’software exists, software piracy can be expeittdmt a persistent problem, particularly in foregguntries where ti
laws may not protect proprietary rights as fullythe United States. The Company can offer no asser that the Comparsymeans ¢
protecting its proprietary rights will be adequatethat the Compang’ competitors will not reverse engineer or indepeitig develop similé
technology.

The Company may discover software errors in its gwots that may result in a loss of revenues, injunythe Companys reputation
or subject us to substantial liability.

Non-conformities or bugs (“errors”) may be foundrfr time to time in the Compars/existing, new or enhanced products .
commencement of commercial shipments, resultintpss of revenues or injury to the Companyéputation. In the past, the Company
discovered errors in its products and as a relsatt,experienced delays in the shipment of produgtsors in the Compang’products may |
caused by defects in third-party software incorpeatanto the Companyg’ products. If so, the Company may not be ablixtthese defec
without the cooperation of these software provide3sice these defects may not be as significatiteésoftware provider as they are to us
Company may not receive the rapid cooperation eyt be required. The Company may not have theracioil right to access the sot
code of thirdparty software, and even if the Company does hagess to the code, the Company may not be ablg thef defect. In additio
our customers may use our service in unanticipaiggs that may cause a disruption in service foeotlustomers attempting to access
data. Since the Company’s customers use the Cortpangducts for critical business applications, amprs, defects or other performa
problems could hurt the Company’s reputation ang reault in damage to the Company’s customieusiness. If that occurs, customers ¢
elect not to renew, or delay or withhold paymenti$o we could lose future sales or customers masemearranty or other claims against
which could result in an increase in our provisfondoubtful accounts, an increase in collectiooley for accounts receivable or the exp
and risk of litigation. These potential scenarms;cessful or otherwise, would likely be time caonswg and costly.

Some competitors are larger and have greater fineth@nd operational resources that may give them aavantage in the marke

Many of the Companyg competitors are larger and have greater finatcidl operational resources. This may allow theroffier
better pricing terms to customers in the industvizjch could result in a loss of potential or cutrenstomers or could force us to loy
prices. Any of these actions could have a sigaificeffect on revenues. In addition, the competitnay have the ability to devote m
financial and operational resources to the devetogrof new technologies that provide improved otiegafunctionality and features to th
product and service offerings. If successful, ithieivelopment efforts could render the Compamyroduct and service offerings less desi
to customers, again resulting in the loss of custsor a reduction in the price the Company canashehfior the Company’s offerings.
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Risks Relating to the Company’s Common Stock

The Company’s common stock may be subject to thenfpy stock” rules of the SEC and the trading markiet the Companyg
securities is limited, which makes transactions the Compan’s stock cumbersome and may reduce the value of mrestment in th
Company.

The Securities and Exchange Commission (“Commisyibas adopted Rule 15@-under the Securities Exchange Act of 193
amended (“Exchange Act”), which establishes thénitefn of a “penny stock,for the purposes relevant to the Company, as anigyesgecurit)
that has a market price of less than $5.00 peresbaan exercise price of less than $5.00 per sisalgect to certain exceptions. For
transaction involving a penny stock, unless exethpgtrules require:

. That a broker or dealer approve a person’s acdoumtansactions in penny stocks; and

. The broker or dealer receives from the investorristem agreement to the transaction, setting féinth identity and quantity of t
penny stock to be purchast

In order to approve a person’s account for tramsastin penny stocks, the broker or dealer must:

. Obtain financial information and investment expecie objectives of the person; a

. Make a reasonable determination that the trangectiopenny stocks are suitable for that persontlamgerson has sufficient
knowledge and experience in financial matters todgable of valuating the risks of transactiongenny stocks

The broker or dealer must also deliver, prior tg tansaction in a penny stock, a disclosure sdegahescribed by the Commiss
relating to the penny stock market, which, in higi form:

. Sets forth the basis on which the broker or deakede the suitability determination; a
. That the broker or dealer received a signed, writigreement from the investor prior to the trarieact

Generally, brokers may be less willing to exectd@gactions in securities subject to the “penngkstoules. This may make it mc
difficult for investors to dispose of the Compang@mmon stock and cause a decline in the markaewafthe Company’s stock.

Disclosure also has to be made about the riskewafsting in penny stocks in both public offeringeldan secondary trading a
about the commissions payable to both the brolealer and the registered representative, curnemiations for the securities, and the ril
and remedies available to an investor in casegaflfin penny stock transactions. Finally, mongtbtements have to be sent disclosing r
price information for the penny stock held in tloe@unt and information on the limited market in pgstocks.

The limited public market for the Company’s secues may adversely affect an investsrability to liquidate an investment in tl
Company.

Although the Compang’' common stock is currently quoted on the NYSE Acaer Stock Exchange, there is limited tra

activity. The Company can give no assurance thatciive market will develop, or if developed, titawill be sustained. If you acquire she
of the Company’s common stock, you may not be ablgjuidate the Company’s shares should you neetsire to do so.
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Future issuances of the Company’s shares may leaduture dilution in the value of the Compang’common stock, will lead tc
reduction in shareholder voting power, and may peex a change in Company control.

The shares may be substantially diluted due tdatmwing:

. Issuance of common stock in connection with fundiggeements with third parties and future issuanéemmon and preferr
stock by the Board of Directors; and

. The Board of Directors has the power to issue autit shares of common stock and preferred stocktla right to determine t
voting, dividend, conversion, liquidation, prefeces and other conditions of the shares withoutedttdder approva

Stock issuances may result in reduction of the badie or market price of outstanding shares ofrnom stock. If the Compa
issues any additional shares of common or prefegetk, proportionate ownership of common stock amding power will b
reduced. Further, any new issuance of commonefeped stock may prevent a change in control@amagement.

ITEM 2 . PROPERTIES
The Companys principal place of business operations is locatie8160 Pinebrook Road, Park City, Utah 84098. Thenpan

leases approximately 10,000 square feet at thigotate office location, consisting primarily of io# space, conference rooms and stc
areas. The telephone number is (435) 645-200@. widbsite address is http://www.parkcitygroup.com

ITEM 3. LEGAL PROCEEDINGS
We are, from time to time, involved in various legeoceedings incidental to the conduct of our bess. Historically, the outcol

of all such legal proceedings has not, in the agaiee had a material adverse effect on our busifiessicial condition, results of operation:
liquidity. There are no pending or threatened lpgaceedings at this time.
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PART I

ITEM 5. MARKET FOR COMMON EQUITY, RELATED STOCKHOLDER MATTE RS AND ISSUER PURCHASESOF
EQUITY SECURITIES

Share Price History

Our common stock is traded on the NYSE AmericarciStexchange under the trading symbol “PCYGlie following table se
forth the high and low closing sales prices of oammon stock for the periods indicated. The pnidermation contained in the table v
obtained from internet sources considered reliablete that such over-the-counter market quotatiefiect interdealer prices, without ret
mark-up, markdown or commission and the quotatioag not necessarily represent actual transactiotigei common stock.

Quarterly Common Stock Price Rang

2011 2010
Fiscal Quarter Ende High Low High Low
September 3 $ 475 $ 35C % 278 $ 1.4C
December 3: $ 54t % 44t $ 36C $ 2.6(C
March 31 $ 57¢ $ 53t % 39t $ 3.2t
June 3( $ 55¢ $ 40 % 45C $ 3.6t

Dividend Policy

To date, the Company has not paid dividends ocoitsmon stock. Our present policy is to retain fataarnings (if any) for use
our operations and the expansion of our business.

The Series A Preferred issued in June 2007 islehtid receive, out of funds legally available #fere, dividends at a rate of £
Prior to June 1, 2010, preferred dividends payahl¢he Series A Preferred were paid in additioharas of Series A Preferred. After Jun
2010, the holders of the Series A Preferred magt étehave future dividends paid in cash in then¢wbat during any sixty (60) trading ¢
period commencing on or after June 1, 2010 theageclosing price of the Comparsycommon stock shall be less than or equal to ¢hie S/
Preferred conversion price.

The Series B Preferred issued in July 2010 isledtib receive, out of funds legally available #fere, dividends at a rate of 12
Three years following the date of issuance, divitlepayable on the Series B Preferred are paideatate of 15% per annum and 18%
annum beginning five years from the date of isseariividends are payable quarterly in cash.
Holders of Record
At September 13, 2011 there were 689 holders obrdeof our common stock, and 11,657,901 shares visseed an

outstanding. The number of holders of record amates issued and outstanding was calculated byerefe to the books and records of
Company'’s transfer agent.
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Issuance of Securities

We issued shares of our common and preferred stockiregistered transactions during fiscal year1204ll of the shares
common and preferred stock issued were issuedriremistered transactions in reliance on Section3)@nd/or Section 4(2) of the Securi
Act of 1933, as amended (the “Securities Act”), arete reported in our Quarterly Reports on FornQl@nd in our Current Reports on F«
8-K filed with the Commission during the fiscal yeended June 30, 201provided, howeverduring the year ended June 30, 2011
Company issued (i) 73,642 shares of common sidliréctors in lieu of board fees otherwise payablsuch directors; (ii) 150,300 share
common stock to Randall Fields, the CompanZhief Executive Officer, and Fields Managementconsideration for certain amou
otherwise payable to Mr. Fields or Fields Managetmas the case may be; and (iii)) 32,673 shareenéSA Convertible Preferred to cert
holders of such securities in lieu of dividendseottise payable on the Series A Preferred. No shafreommon or preferred stock were is¢
subsequent to June 30, 2011, that have not begiopsty reported.

ITEM 6. SELECTED FINANCIAL DATA

The following selected consolidated financial dsttauld be read in conjunction with our audited cfidated financial statements ¢
related notes thereto and with Managenmgeliscussion and Analysis of Financial Conditiom d&esults of Operation, which are inclu
elsewhere in this Form 1R- The selected consolidated statement of operstitaia for fiscal 2011 and 2010, and the selectedatidate
balance sheet data as of June 30, 2011 and 20bt@@ved from, and are qualified by reference he, daudited consolidated financial statem
included in this Form 10-K.

Fiscal Year Ended

June 30,

Consolidated Statement of Operations Dat. 2011 2010
Revenue

Subscriptior $ 6,548,57! $ 5,938,31!
Maintenance 2,198,97 2,501,51.
Professional Service 1,223,02! 1,306,96.
License 781,54! 1,127,77
Total Revenue $ 10,752,13 $ 10,874,56
Income from Operation $ 141,24. $ 841,69:
Net (loss) incom $ (205,463 $ 176,99

June 30

Consolidated Balance Sheet Dat 2011 2010

Cash and Cash Equivalel $ 2,618,22' $ 1,157,43.
Working Capital (2,395,501 (1,936,533
Total Asset: 13,976,15 12,050,57
Total Liabilities 8,652,21. 7,793,69!
Deferred Revenu 1,663,23. 1,364,39
Total Debt (current and loi-term) 4,886,54 4,287,30
Capital Leases (current and le-term) 148,74¢ 280,93
Stockholders' Equity (defici 5,323,93 4,256,388
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ITEM 7. MANAGEMENT ’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS

The following Managemerst'Discussion and Analysis is intended to assistéhder in understanding our results of operatiams
financial condition. Manageme's Discussion and Analysis is provided as a suppi¢moe and should be read in conjunction with, auditec
consolidated financial statements beginning on pageof this Annual Report. This Form ¥0includes certain statements that may be de
to be “forward-looking statementsiithin the meaning of Section 27A of the Securifies All statements, other than statements dbhcsal
fact, included in this Form -K that address activities, events or developmérdswe expect, project, believe, or anticipate willmay occu
in the future, including matters having to do witkpected and future revenues, our ability to fuod @perations and repay debt, busir
strategies, expansion and growth of operations atiétr such matters, are forwatdeking statements. These statements are basedrtair
assumptions and analyses made by our managemkgttiof its experience and its perception of higtal trends, current conditions, expec
future developments, and other factors it belieaes appropriate in the circumstances. These statgsnare subject to a number
assumptions, risks and uncertainties, includingegaheconomic and business conditions, the busiappsrtunities (or lack thereof) that rr
be presented to and pursued by us, our performanceur current contracts and our success in obtaimew contracts, our ability to attre
and retain qualified employees, and other factorgny of which are beyond our control. You are iwengtd that these forwarkboking
statements are not guarantees of future performamckthose actual results or developments mayrdifeerially from those projected in st
statements.

Overview

Park City Group, Inc. (the “Company”) is a Softwa®a-Service (“SaaSpProvider that brings unique visibility to the conser good
supply chain, delivering actionable informationtteasures product is on the shelf when the consaxgects it. Our service increases
customers’ sales and profitability while enabliogvér inventory levels for both retailers and trsippliers.

The Company designs, develops, markets andosigpproprietary software products. These prodactsdesigned to be usec
facilitate improved business processes betweekegllconstituents in the supply chain, starting vtita retailer and moving back to suppl
and eventually raw material providers. In additidte Company has built a consulting practice fosifess process improvement that ce
around the Company’s proprietary software prodaetd through establishment of a neutral and “trdstadd party relationship betwe
retailers and suppliers. The principal marketstfer Company's products are mutore retail and convenience store chains, braroed
manufacturers, suppliers and distributors, and rfeeturing companies.

Historically, the Company offered applicais and related maintenance contracts to new cessoior a one-time, norecurring uj
front license fee. Although not completely abaridgrthe license fee and maintenance model, the @ognpontinues to focus its strate
initiatives and resources to marketing and selpngspective customers a subscription based praxffesing. In order to support the strate
shift toward a subscription based model, the Comparexamining its internal processes and invesitingcalable solutions where neces
and feasible. For example, the Company intendsade its contracting process, streamline its enstaonboarding and implement a financ
package that integrates multiple systems in annaatied fashion.

Fiscal Year

Our fiscal year ends on June 30. ReferencesdalfX)11 refer to the fiscal year ended June 30120
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Sources of Revenue

The Company derives revenue from four sourcessybycription fees, (2) hosting, premium support ara@intenance service fe
beyond the standard services offered, (3) liceass,fand (4) professional services consisting wéldpment services, consulting, training
education.

Subscription revenues are driven primarily by thenber of connections between suppliers and resaitee number of stores ¢
SKU’s. Subscription revenue contains arrangements euttomers accessing our applications, which ireduthe use of the applicati
application and data hosting, subscription-baseidter@ance of the application and standard suppoltided with the subscription.

Our hosting services provide remote managementraidtenance of our software and customees& which is physically located
third party facilities. Customers access “hostedftware and data through a secure Internet coimmecPremium support services incli
technical assistance for our software productswarspecified product upgrades and enhancementswreia and if available basis beyond v
is offered with our basic subscription package.

License arrangements are a perpetual license. &aftliicense maintenance updates are typically drowmdracts with custome
that are paid in advance or specified as term&eéncbntract. This provides the customer acces®w software enhancements, mainten
releases, patches and technical support personnel.

Professional services revenue is comprised of egvdérmom development, consulting, education anchitmgi Development servic
include customizations and integrations for a ¢lespecific business application. Consulting, etlonaand training include implementat
and best practices consulting. Our professionaies fees are more frequently billed on a fixeidgdfixed scope, but may also be billed «
time and materials basis. We have determined tiatptofessional services element of our softwaid srbscription arrangements is
essential to the functionality of the software.

Critical Accounting Policies

This Management’s Discussion and Analysis of FimnCondition and Results of Operations discuskes@ompanys financia
statements, which have been prepared in accordeitité).S. generally accepted accounting principles.

We commenced operations in the software developraedtprofessional services business during 199@. prieparation of o
financial statements requires management to makmates and assumptions that affect reported amsoohtissets and liabilities and
disclosure of contingent assets and liabilitiethatdate of the financial statements and the regainounts of revenues and expenses duril
reporting period. On an ongoing basis, managemaltiates its estimates and assumptions. Managdvases its estimates and judgment
historical experience of operations and on variother factors that are believed to be reasonalderuthhe circumstances, the results of w
form the basis for making judgments about the dagryalue of assets and liabilities that are nedily apparent from other sources. Ac
results may differ from these estimates under giffeassumptions or conditions.

Management believes the following critical accongtipolicies, among others, will affect its more néfigant judgments ar
estimates used in the preparation of our consefihancial statements.

Income Taxes

In determining the carrying value of the Companwyet deferred income tax assets, the Company assstss the likelihood
sufficient future taxable income in certain taxigdictions, based on estimates and assumptiongatize the benefit of these assets. If t
estimates and assumptions change in the futureCtimepany may record a reduction in the valuatidowadnce, resulting in an income
benefit in the Companyg’statements of operations. Management evaluatetheror not to realize the deferred income tartassnd asses:
the valuation allowance quarterly.

-23-




Goodwill and Other Long-Lived Asset Valuations

Goodwill is assigned to specific reporting unitslas reviewed for possible impairment at least atiglor more frequently upon t
occurrence of an event or when circumstances itelibet a reporting unit's carrying amount is gre#ttan its fair value. Management revi
the longlived tangible and intangible assets for impairme&hén events or changes in circumstances indibatethe carrying value of an as
may not be recoverable. Management evaluates,cht le@sance sheet date, whether events and circnoestehave occurred which indic
possible impairment. The carrying value of a Idingd asset is considered impaired when the artieih cumulative undiscounted cash fl
of the related asset or group of assets is legs ttha carrying value. In that event, a loss is gatxed based on the amount by which
carrying value exceeds the estimated fair markétevaf the long-lived asset. Economic useful livdslongdived assets are assessed
adjusted as circumstances dictate.

Revenue Recognition

We recognize revenue when all of the follogvconditions are satisfied: (1) there is persumsiidence of an arrangement; (2) the se
has been provided to the customer; (3) the collaatif our fees is probable; and (4) the amouneekfto be paid by the customer is fixe
determinable.

We recognize subscription revenues ratably overléimgth of the agreement beginning on the commesoérdates of ea
agreement or when revenue recognition conditiopssatisfied. For a fee, subscriptions provide titamer with access to the software
data over the Internet, or on demand, and prowdbrical support services and software upgrades whd if available. Under subscriptic
customers do not have the right to take possesffidthe software and such arrangements are condidenice contracts. Accordingly,
recognize subscription revenue ratably over thgttemf the agreement and professional servicesearegnized as incurred based on 1
relative fair values. In situations where we haeatractually committed to an individual customepedfic technology, we defer all of t
revenue for that customer until the technologydabveéred and accepted. Once delivery occurs, we theognize the revenue ratably over
remaining contract term. When subscription seriggeaid in advance, deferred revenue is recogrémetdrevenue is recorded ratably ovel
term as services are consumed.

Set up fees paid by customers in connection withsatiption services are deferred and recognizeabhatover the life of th
applicable agreement.

Hosting, premium support and maintenance servigenues are derived from services beyond the basidces provided i
standard arrangements. We recognize hosting, pranservice and maintenance revenues ratably oeecdhtact terms beginning on
commencement dates of each contact or when reveraggnition conditions are satisfied. Instances rehgosting, premium support
maintenance service is paid in advance, deferneshiee is recognized and revenue is recording rataldr the term as services are consumed.

Professional services revenue consists primariljees associated with application and data intemgratiata cleansing, busin
process rengineering, change management, and educationrainthy services. Fees charged for professionaices are recognized wr
delivered. We believe the fees for professionatises qualify for separate accounting becausehapervices have value to the customer
standalone basis; b) objective and reliable evidencéaofvalue exists for these services; and c) perforce of the services is conside
probable and does not involve unique customer @anep criteria.

We also sell software licenses. For software lieeseses, we recognize revenue when all of theviatig conditions are satisfied: |
there is persuasive evidence of an arrangementh¢23ervice has been provided to the customethé3gollection of our fees is probable;
(4) the amount of fees to be paid by the customdixed or determinable. Licenses generally ineludultiple elements that are deliverec
front or over time. Vendor specific objective evide of fair value of the hosting and support elemé&nbased on the price charged at ren
when sold separately, and the license elementagrezed into revenue upon delivery. The hostimg) support elements are recognized ra
over the contractual term.

24-




Stock-Based Compensation

The Company recognizes the cost of employee servieeived in exchange for awards of equity insemit® based on the grant-
date fair value of those awards. The Company dscopmpensation expense on a straligiet-basis. The fair value of options granted
estimated at the date of grant using a Black-Sshafition pricing model with assumptions for thé4fiee interest rate, expected life, volatil
dividend yield and forfeiture rate.

Capitalization of Software Development Costs

The Company accounts for research costs of commdfiware to be sold, leased, or otherwise marketedexpense ur
technological feasibility has been establishedterproduct. Once technological feasibility is bithed, all software costs are capitalized
the product is available for general release tdarosrs. Judgment is required in determining whehnelogical feasibility of a product
established. We have determined that technologgesibility for our software products is reachedrsdly after a working prototype is compl
and meets or exceeds design specifications indudimctions, features, and technical performanaguirements. Costs incurred a
technological feasibility is established have baed will continue to be capitalized until such time when the product or enhanceme
available for general release to customers.

Off-Balance Sheet Arrangements

The Company does not have any off balance shegigements that are reasonably likely to have seotor future effect on o
financial condition, revenues, and results of opena liquidity or capital expenditures.

Results of Operations — Fiscal Years Ended June 38011 and 2010

Revenues
Fiscal Year Ended June 30 Variance
2011 2010 Dollars Percent

Subscriptior $ 6,548,571 $ 5,938,31 $ 610,26( 10%
Maintenance 2,198,97 2,501,51. (302,539 -12%
Professional service 1,223,02 1,306,96. (83,939 -6%
License 781,54¢ 1,127,77! (346,22)) -31%
Total revenue: $ 10,752,13 $ 10,874,56 $ (122,42%) -1%

During the fiscal year ended June 30, 2011, the 2zom had total revenues of $10,752,132 when cordpar&10,874,560 for tl
year ended June 30, 2010, a 1% decrease. This4®BRdecrease in total revenues was principallytduge decrease in maintenance reve
of $302,354, a decrease in software licenses reven$346,221, and decrease in professional services and other reveh$83,933. Th
decrease was partially offset by an increase o0$&D in subscription revenue.

While the Company experienced a decrease in regeinuthe most recently completed fiscal year whempared to the fiscal ye
ended June 30, 2010, management believes thatahg&hy’s strategy of pursuing contracts with swgpli(“spokes”)to connect to rete
customers (“hubs”}hat have been added in the most recently compfeted year should result in substantially incethsevenue during t
fiscal year ended June 30, 2012, and in subsequaitds. In support, the Company added nine axditihubs during the fiscal year en
June 30, 2011, including the Company'’s first “magh” retailer, which the Company added in March2201
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Subscription Revenue

Subscription revenues were $6,548,578 and $5,988;82011 and 2010 respectively, an increase of.10%s $610,260 increa
in the year ended June 30, 2011 when compared théthyear ended June 30, 2010 was principally du@)tthe increase of subscripti
customers added to the Compangustomer base which contributed approximateh3¥®D in new subscription revenue; and (ii) a $86€
increase attributable to the growth of existingitet and supplier subscriptions. The increassuipscription revenues was partially offset
decrease of approximately $342,000 resulting frioenrton-renewal of existing customers primarily tubankruptcy or acquisitions.

The Company continues to focus its strategic itivtis on increasing the number of retailers, s@ppland manufacturers that usi
software on a subscription basis. However, whilenaggment believes that marketing its suite of saféwsolutions as a renewable
recurring subscription is an effective strategycannot be assured that subscribers will renewséreice at the same level in future ye
propagate services to new categories, or recogh&aeed for expanding the service offering of Glmenpanys suite of actionable products i
services.

Maintenance Revenue

Maintenance revenues were $2,198,977 and $2,501n52011 and 2010 respectively, a decrease of 1PRts $302,534 decree
in the year ended June 30, 2011 when comparedthattyear ended June 30, 2010 was principally dutagononrenewal of maintenan
contracts resulting in a reduction of maintenareeenues of approximately $375,000. This decreasmdintenance revenue was parti
offset by the addition of approximately $73,00thef increases to existing customers.

While management believes maintenance and suppotitss is essential to its customers, due to &¢nweconomic conditions; (
the historical reliability of the Company’s suité groducts; and (iii) the Comparsg/emphasis on the sale of subscription based sspvici
anticipated that maintenance revenue will contibmedecrease over time. In addition, due to théldity of the Companys product:
customers may not perceive the ongoing value ofngafor maintenance when the frequency of mainteeaactivities needed by a custo
becomes infrequent.

Professional Services Revenue

Professional services revenues were $1,223,02854/806,961 in 2011 and 2010 respectively, a deered$%. This $83,9:
decrease in the year ended June 30, 2011 when cethpéth the year ended June 30, 2010 was prifgigkle to several large custor
implementations that occurred during the year erlded 30, 2010, which contributed $494,000 in pmsifshal services revenue. The year
year decrease resulting from these large projeqgtsior year were partially offset by services pded in the current year where the four lar
projects contributed approximately $400,000 inytbar ended June 30, 2011.

Management believes that professional servicesntevemay experience periodic fluctuations as a testil (i) timing of
implementations, (ii) scope of services to be mted, (iii) size of the retailer or supplier, or)(the need for its analytics offerings and change:
management services becomes a natural additidés software-as-a-service (SaaS) product suite.

License Revenue
License fees were $781,549 and $1,127,770 forisialfyears ended June 30, 2011 and 2010, resplctay 31% decrease. T
$346,221 decrease in license revenue for the yedeJune 30, 2011 when compared with the samedpéuine 30, 2010 was principally

result of the licensing of its patent portfolio whicontributed $490,000 during the fiscal year endlene 30, 2010, which did not recur in fi
year 2011
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Management believes it is difficult to predict diodecast future software license sales. WhileGbenpany continues its emphz
on the sale of subscription based services, largetime license sales and associated maintenancepscexd to continue to decline o
time. The Company has not eliminated the salésafuite of products on a license basis and frome tio time it will sell additional licenses
new or existing customers; however, it is difficidtascertain the timing or the amount of the lgrevenue.

Cost of Services and Product Support

Fiscal Year Ended June 30 Variance
2011 2010 Dollars Percent
Cost of services and product supg $ 4,028,22. $ 3,887,05 $ 141,17: 4%
Percent of total revenus 37% 36%

Cost of services and product support were $4,0280237% of total revenues, and $3,887,051 or 36%tal revenues for the yei
ended June 30, 2011 and 2010, respectively; a 4Bédre. This increase of $141,171 for the yeardeddee 30, 2011 when compared witt
same period ended June 30, 2010 is principally wu@) a $199,700 increase related to employeekstrants and other stodiase
compensation, (i) a $136,400 increase in dataecdatility cost resulting from negotiated vendeedits related to the closure of a data ce
in the prior year, and (jii) a $65,300 increaseh@gad count related expenses, payroll taxes relatédcreased stock compensation an
increase in benefit costs. These increases wetialpaoffset by (i) a $197,000 decrease relatedapitalization of software development cc
(i) a $52,700 comparative decrease resulting feodecrease in hardware and software maintenanceugmbrt contracts, refinance of cer
operating leases, and decreased travel and redapemhses.

Sales and Marketing Expense

Fiscal Year Ended June 30 Variance
2011 2010 Dollars Percent
Sales and marketir $ 2,742,06. $ 255751 $ 184,54¢ 7%
Percent of total revenus 26% 24%

Sales and marketing expenses were $2,742,061,%rd6otal revenues, and $2,557,515 or 24% of tawénues, for the fisc
years ended June 30, 2011 and 2010, respectivédp, iacrease. This $184,546 increase over the quewear was primarily the result of (i)
increase of approximately $194,000 in salary (ne&dhcount increase of 3 employees), employee kenafid training, stockase:
compensation, and commission expenses, (ii) areaser of approximately $149,000 in contractor exg&n@ii) an increase of approximat
$91,000 in public relations, advertising, marketangl tradeshow expenses, and travel and relatezhditpres. These increases are par
offset by decreases of approximately (i) $90,70€eruiting expenses and (ii) $163,000 in ranployee commissions primarily related to
sale of a patent license in the prior year.

General and Administrative Expense

Fiscal Year Ended June 30 Variance
2011 2010 Dollars Percent
General and administrati\ $ 3,053,81¢ $ 2,776,40. $ 277,41° 10%
Percent of total revenus 28% 26%
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General and administrative expenses were $3,053@188% of total revenues, and $2,776,401 or 26%otal revenues for tl
years ended June 30, 2011 and 2010, respectivéBfmincrease. This $277,417 increase when comparpenditures for the year ended .
30, 2011 with the same period ended June 30, 20Mincipally due to (i) an increase of approxinatkl142,000 in compensation rela
expenses such as stock-based compensation expercgthin employees and board members that aedban multiyear vesting schedule
(i) an increase of approximately $90,000 in salamyployee benefits, payroll taxes, and travel agspeand (iii)) the settlement of a law
through the combination of cash and equity. Thieseeases were partially offset by (i) a $158,0@erdase in bad debt expense dt
increased collection efforts, (i) a $136,000 dase=in facility expenses primarily related to rezthicent expense due to the closure anc
renewal of lease contracts for office facilitietated to the Prescient Merger, and (iii) a $114,860rease in legal and other professional
primarily due to the above mentioned settlement.

Depreciation and Amortization Expense

Fiscal Year Ended June 30 Variance
2011 2010 Dollars Percent
Depreciation and amortizatic $ 786,79( $ 811,90( $ (25,110 -3%
Percent of total revenus % 7%

Depreciation and amortization expenses were $786ar@l $811,900 for the year ended June 30, 20112@h@, respectively,
decrease of 3%. This decrease of $25,110 foré¢lhe gnded June 30, 2011 when compared to the gdadeune 30, 2010 is partially due
decrease in depreciation as a result of full degtien of certain capital assets in fiscal year @@hrtially offset by depreciation relatec
hardware investments in the fourth quarter of figear 2011.

Other Income and Expense
Fiscal Year Ended

June 30, Variance
2011 2010 Dollars Percent
Gain on refinanc $ - % 43,81: $ (43,811 -10(%
Other gains - 24,18¢ (24,185 -10C
Interest income (expense) (346,704 (732,698 (385,994 -53%
Total other income and expense $ (346,704 $ (664,702 $ (317,998 -48%

Net interest expense was $346,704 when compard&dnsttinterest expense of $732,698 for the yeae@iddne 30, 2011 and Ji
30, 2010, respectively. This $385,994 decreaseinisipally due to a decrease in interest expenseltiag from the conversion of certain nc
payable to Series B Preferred in July 2010.

Preferred Dividends

Fiscal Year Ended June 30 Variance
2011 2010 Dollars Percent
Preferred dividend $ 826,41. $ 326,38 $ 500,02¢ 152%
Percent of total revenus 8% 3%

Dividends declared on preferred stock was $826fdfithe year ended June 30, 2011 when compared$8i26,385 accrued in t
same period in 2010. The $500,026 increase iruadcdividends is principally the result of the cersion of certain notes payable into Se
B Preferred in July 2010. Holders of Series A Emefd are entitled to a 5.00% annual dividend piaygbarterly in either cash or additio
Series A Preferred at the option of the Compant Wictional shares paid in cash.
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Dividends accrued on the Series B Preferred weB2 842 for the year ended June 30, 2011. HoldeBedes B Preferred ¢
entitled to a 12.00% annual dividend payable quigrie cash.

Financial Position, Liquidity and Capital Resources

We believe our existing cash and sherm investments, together with funds generateoh foperations, should be sufficient to fi
operating and investment requirements for at I#astnext twelve months. Our future capital requieets will depend on many factc
including our rate of revenue growth and expansibour sales and marketing activities, the timing axtent of spending required for rese
and development efforts, and the continuing maalceeptance of our products. To the extent thatahlai funds are insufficient to fund «
future activities, we may need to raise additidnalds through public or private equity or debt finangs. Additional equity or debt financi
may not be available on terms favorable to us,timaly fashion or at all.

Fiscal Year Ended
June 30, Variance
2011 2010 Dollars Percent
Cash and Cash Equivalel $ 2,618,22' $ 1,157,43. $ 1,460,79! 12€%

We have historically funded our operations with hcdeom operations, equity financings and debt bemgs. Cash and ca
equivalents was $2,618,229 and $1,157,431 at Jon20d 1, and June 30, 2010, respectively. Thj46kL798 increase from June 30, 201
June 30, 2011 was principally due to cash provisledperating activities of $1,446,786 and cash e by financing activities of $569,6
partially offset by cash used in investing actastiof $555,617.

Net Cash Flows from Operating Activities
Fiscal Year Ended
June 30, Variance
2011 2010 Dollars Percent
Cash flows provided by (used in) operating acea $ 1,446,781 $ 947,30t $ 499,48( 53%

Net cash provided by operating activities is suninear as follows:

2011 2010
Net (loss) incom $ (205,463 $ 176,99:
Noncash expense and income, 2,081,76. 1,347,87
Net changes in operating assets and liabil (429,513 (577,563
$ 1,446,781 $ 947,30t

Noncash expenses increased by $665,888 and nomzashe decreased by $67,996 in 2011 compared t6.20ancash expens
increased as a result of the issuance of $375/@bmpany common stock in a 2011 litigation setdatmand a $476,103 increase in s
compensation from 2010 to 2011. These noncash egpieicreases were offset by a $158,516 decreabadrdebt expense and a $25
decrease in depreciation and amortization from 2012011. Noncash income totaled $67,996 in 20Dramnoncash income was recogn
in 2011.

The net changes in operating assets and liabiliiggsup $148,050 less cash in 2011 compared t@.20Mile an increase in tra

receivables tied up $1,067,862 in cash in 201leerehse in unbilled receivables and an increasd@efarred revenue together provi
$698,781 in cash in 2011. The remaining operatgsgi® and liabilities together had a $60,432 nebfisash in 2011.
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Net Cash Flows from Investing Activities

Fiscal Year Ended June 30 Variance
2011 2010 Dollars Percent
Cash flows (used in) provided by investing actes $ (555,617 $ (79,901 $ 475,71¢ 595%

Net cash flows used in investing activities for ftear ended June 30, 2011 was $555,617 comparest ttash flows used in invest
activities of $79,901 for the year ended June 8202 This $475,716 increase in cash used in imgsttivities June 30, 2011 when compi
to the same period in 2010 was the result of a gB7capitalization of software development costd a $278,665 increase in purchase
property and equipment.

Net Cash Flows from Financing Activities

Fiscal Year Ended June 30 Variance
2011 2010 Dollars Percent
Cash flows (used in) provided by financing actes $ 569,629 $ (366,253 $ 935,88: 25€%

Net cash flows from financing activities totaled695%629 for the year ended June 30, 2011 when cadpar cash flows used
financing activities of $366,253 for the year endede 30, 2010. The change in net cash providédsd®d in) financing activities is attributa
to (i) $200,000 net increase in draws on the liheredit (i) $559,472 increase from the issuanteebt (iii) $140,800 in proceeds from
issuance of common stock that occurred in the gaded June 30, 2011, (iv) a $332,510 increaseocegds from the exercise of warrants,
(v) a decrease in principal payments on notes peyaid capital leases of $73,834. This increasepaatially offset by dividends paid on
Series B Preferred Stock of $370,734.

Working Capital and Management’'s Plan
At June 30, 2011, the Company had negative workiagital of $2,395,501 when compared with negativw@kimg capital ¢

$1,936,533 at June 30, 2010. This $458,968 deensaworking capital is principally a result of tieclassification of certain notes pay:
from long-term liabilities to amounts becoming durel payable during the next twelve months, as mutledescribed below:

Fiscal Year Ended June 30 Variance
2011 2010 Dollars Percent
Current asset $ 4943.821 $ 2,787,81. $ 2,156,00! 77%

Current assets at June 30, 2011 totaled $4,943:820)crease of $2,156,009 when compared to $8I87at June 30, 2010. T
increase in current assets is due primarily todases in (i) cash and cash equivalents, (ii) adsa@ceivables and (i) prepaid expenses
other current assets. This increase is partidfebby a decrease in unbilled receivables.
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Fiscal Year Ended June 30 Variance
2011 2010 Dollars Percent
Current liabilities $ 7,339,32. $ 4,724,34. $ 2,614,97 55%

Current liabilities totaled $7,339,321 and $4,724,3s of June 30, 2011 and 2010, respectively. $Ph@&l4,977 comparative incre
in current liabilities is principally due to thectassification of certain notes payable from ldagm liabilities to current liabilities becoming e
and payable during the next twelve months as veeithereases in lines of credit to facilitate paytm&motes payable maturing in July 2011.

In connection with the retirement of certain prosoiy notes, as described below, the Company rediisexirrent liabilities b
approximately $1.5 million subsequent to June 31,12and, while no assurances can be given, managemeently intends to continue
reduce its indebtedness in subsequent periodsingjliexisting cash resources and projected casli flom operations. In additic
management may also refinance or restructure navfahe Company indebtedness to extend the maturities of suatbitediness to address
short- and longerm working capital requirements. Managementelvels that these initiatives will enable us to asslreur debt servi
requirements during the next twelve months, as wsllfund our currently anticipated operations aagital spending requirements. -
financial statements do not reflect any adjustmehisuld cash flow from operations be insufficiemtmieet our spending and debt ser
requirements, and we are otherwise unable to nmefmar restructure our indebtedness.

Debt Restructuring

Effective June 30, 2010, the Company entered in®icgk Purchase Agreement, with certain holderpromissory notes of tl
Company, including with the Compasyprincipal lender, which notes aggregated apprateiy $4.1 million. Under the terms of the St
Purchase Agreement, the Company incurred a suliscripayable for the issuance of 411,927 sharéts ofewly created Series B Preferrec
consideration for the surrender and terminationso€h promissory notes (the "Series B Exchange")ichwiSeries B Exchange w
consummated on June 30, 2010. The Series B Redf@ertificate of Designation was filed on July 2@10. The purchase price for the Se
B Preferred was $10.00 per share. The PurchaseeAmmt contains various standard terms and conslitibhe Series B Preferred shal
entitled to receive, out of funds legally availatherefore, dividends at a rate of 12% per annuntHe first three years following the date
issuance, 15% per annum for the period beginningetlyears following the date of issuance and cam@until five years from the date
issuance, and 18% per annum beginning five years the date of issuance. See Note 15 to the fiabstatements.

On August 1, 2010, the Company entered into a toadification agreement with one of its principahders pursuant to which 1
lender has agreed to modify the maturity date oémain promissory note as set forth in the loamifitation agreement. Under the term:
the loan modification agreement, the maturity dztéhe promissory note has been extended from d0ly2 to September 2013. The ami
due under the terms of the promissory note at 30n2011, was $1,030,010. As a result of the amemnd, the monthly principal and intet
payments have been reduced from $60,419 to $40ah@4the annual interest rate remained 4.25%.

On August 6, 2010, the Company entered into an Almemt to Loan Agreement and Note ("Amendment") Wwits. Bank Nationi
Association (“Bank”)pursuant to which the Bank has agreed to modifynthturity date and maximum loan amount availablegt@dvanced
the Company as set forth in the Loan AgreementNwmig. The Amendment permits borrowings of up t@%illion, of which $600,000 wi
outstanding as of the date of the Amendment. Utiteeterms of the Amendment, the maturity datehefNote has been extended from |
31, 2010 to September 30, 2011 and the interesteatained unchanged at 3.5% + LIBOR.
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On July 1, 2011, the Company retired certain preorig notes in the principal amount of approxima®ly5 million, which note
were originally issued in January 2009 to certaiwestors to partially finance the acquisition oé$tient (the “Prescient Notes"The Presciel
Notes had a maturity date of July 12, 2011, andiired payment of interest at 12% per annum payghbaterly. In connection with t
retirement of certain of the Prescient Notes, tbenffany extended the maturity date of the remairgeged and outstanding Prescient Ni
totaling approximately $250,000, from July 12, 2@d Danuary 12, 2012.

The retired Prescient Notes were paid from cash ftom operations and proceeds from the issuaneeBank of a new term no
dated June 28, 2011, in the principal amount of0¥3H0 (the “Term Note")were used to pay the Prescient Notes. The Terne Wear
interest at an annual rate of 3.95%. Principal mmerest under the terms of the Term Note are lpaym 35 installments of $10,355 e
beginning August 15, 2011 and on the same dat@om @nsecutive month thereafter until maturityJuly 15, 2014.

Inflation

The impact of inflation may cause retailers to skpending in the technology area, which could revampact on the company’s
sales.

Recent Accounting Pronouncements

In January 2010, the FASB issued ASU 2010atproving Disclosures About Fair Value Measurementdhich requires reportir
entities to make new disclosures about recurringomrecurring fairvalue measurements including significant transiieis and out of Level
and Level 2 faivalue measurements and information on purchaskss, sassuances, and settlements on a gross batlie ireconciliation ¢
Level 3 fair- value measurements. ASU 2@LG effective for annual reporting periods begimnafter December 15, 2009, except for Le\
reconciliation disclosures which are effective &mnual periods beginning after December 15, 20h&.Gompany does not expect the ado)
of ASU 2010-6 to have a material impact on its otidated financial statements.

In April 2010, the FASB issued ASU 2010-Révenue Recognition — Milestone Method (Topic 8@8gstone Method of
Revenue Recognition, a consensus of the FASB Higdsgiues Task For¢, which provides guidance on defining a milestoné determining
when it may be appropriate to apply the milestom¢hmd of revenue recognition for research or dgyrakent transactions. ASU 2010-17 is
effective for milestones achieved in fiscal years] interim periods within those years, beginningoafter June 15, 2010. The adoption of
this standard did not have an impact on its codated financial statements.

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK
Foreign Currency Exchange Risk

Our business is currently conducted principallyhie United States. As a result, our financial rssate not affected by factors s
as changes in foreign currency exchange ratesamoeaic conditions in foreign markets. We do notageyin hedging transactions to rec
our exposure to changes in currency exchange dthspgh if the geographical scope of our busifesadens, we may do so in the future.
Interest Rate Sensitivity

Our exposure to interest rate changes relatedrrowimg has been limited by the use of fixed ratertwings on the majority of o
outstanding debt, and we believe the effect, if, afiyeasonably possible ne@rm changes in interest rates on our financiaitjpos results c
operations and cash flows should not be matenédrést rate risk is managed through the maintenaha portfolio of variable and fixemte

debt composed of short and long-term instrumertie dbjective is to maintain a caaffective mix that management deems appropriat
June 30, 2011, the debt portfolio was composegpfaximately 36% variable-rate debt and 64% fixatkdebt.
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The table that follows presents fair values of gipal amounts and weighted average interest ratesur investment portfolio as
June 30, 2011.

Weighted Average
Cash and Cash Equivalent: Aggregate Fair Value Interest Rate
Cash and Cash Equivalel $ 2,618,22! NA
The table that follows presents the principal antewfi our variable and fixed rate debt.
Weighted Average

Debt Summary Principal Amount Interest Rate % Mix
Variable rate dek $ 1,747,12. 8.6% 36%
Fixed rate dek $ 3,139,42. 4.4% 64%

ITEM 8. FINANCIAL STATEMENTS

The information required hereunder in this AnnuapBrt on Form 10k is set forth in the financial statements andrbges theret
beginning on Page F-1.

ITEM 9A. CONTROLS AND PROCEDURES
(@) Evaluation of disclosure controls and procedures

Under the supervision and with the participatiormof Management, including our principal executiicer and principal financi.
officer, we conducted an evaluation of the effemtiess of the design and operations of our disaosontrols and procedures, as define
Rules 13a-15(e) and 15d-15(e) under the Secuktetange Act of 1934, as of June 30, 2011. Basetthisrevaluation, the ComparsyChie
Executive Officer and Chief Financial Officer condéd that our disclosure controls and proceduressHective to ensure that informat
required to be disclosed in the reports submittedeuthe Securities and Exchange Act of 1934 ierosad, processed, summarized and rep
within the time periods specified in SEC rules dadns, including to ensure that information reqdite be disclosed by the Compan
accumulated and communicated to management, imgutlie principal executive officer and principaildncial officer, as appropriate to all
timely decisions regarding required disclosure.

(b) Management's Annual Report on Internal Control overFinancial Reporting.

We are responsible for establishing and maintaisidgquate internal control over financial report{ag defined in Rule 1385(f)
under the Exchange Act). Our internal control ofieancial reporting is a process designed to previdasonable assurance regarding
reliability of financial reporting and the prepadcet of financial statements for external purposkaazounting principles generally accepte
the United States.

This Annual Report does not include an attestateport of our registered public accounting firm aetjng internal control ov
financial reporting. Managemeastreport was not subject to attestation by ourstegéd public accounting firm pursuant to an exémnptor
smaller reporting companies under Section 989G ®iodd-Frank Wall Street Reform and Consumer Etiote Act.

Because of its inherent limitations, internal cohtver financial reporting may not prevent or @¢tmisstatements. Therefore, e
those systems determined to be effective can peowidly reasonable assurance of achieving theiraboijectives.
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Our Chief Executive Officer and Chief Financial Offr evaluated the effectiveness of our internakiad over financial reporting
of June 30, 2011. In making this assessment, weé thee criteria set forth by the Committee of Spoimgp Organizations of the Treadw
Commission (COSO) in Internal Controlntegrated Framework. Based on this evaluation, @hief Executive Officer and Chief Financ
Officer concluded that, as of June 30, 2011, otariral control over financial reporting was effeeti

(c) Changes in internal controls over financial eporting.

The Companys Chief Executive Officer and Chief Financial Offichave determined that there have been no chamgeie
Companys internal control over financial reporting duritige period covered by this report identified in ection with the evaluatic
described in the above paragraph that have mdyeatibcted, or are reasonably likely to materiadffect, Companyg internal control ow
financial reporting.

ITEM 9B. OTHER INFORMATION

None.
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PART III
ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNA NCE

The Company will file with the Commission a definé proxy statement pursuant to Regulation 14Aaterlthan 120 days after Ji
30, 2011. The information required by this Itenll @ppear in that definitive proxy statement andthirporated by reference herein.

ITEM 11. EXECUTIVE COMPENSATION

The Company will file with the SEC a definitive pgostatement pursuant to Regulation 14A no latantth20 days after June
2011. The information required by this Item witipgear in that definitive proxy statement and i©porated by reference herein.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND RELATED
STOCKHOLDER MATTERS

The Company will file with the SEC a definitive pgostatement pursuant to Regulation 14A no latantth20 days after June
2011. The information required by this Item witipgear in that definitive proxy statement and i©porated by reference herein.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOR INDEPENDENCE

The Company will file with the SEC a definitive prostatement pursuant to Regulation 14A no latanth20 days after June
2011. The information required by this Item witiear in that definitive proxy statement and ioiporated by reference herein.

ITEM 14. PRINCIPAL ACCOUNTING FEES AND SERVICES

The Company will file with the SEC a definitive pgostatement pursuant to Regulation 14A no latantth20 days after June
2011. The information required by this Item witiear in that definitive proxy statement and i©iporated by reference herein.
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ITEM 15.

PART IV

EXHIBITS, FINANCIAL STATEMENT SCHEDULES

Exhibits, Financial Statements and Schedules

The Consolidated Financial Statements of the Compad its subsidiaries are filed as part of thip&te

. Report of Independent Registered Public Accourfimm

. Consolidated Balance Sheets as of June 30, 201Jum&d30, 2010

. Consolidated Statements of Operations for the yerded June 30, 2011 and 2(

. Consolidated Statements of Stockhol’ (Deficit) Equity for the years ended June 30, 20id 2010
. Consolidated Statements of Cash Flows for the yeraded June 30, 2011 and 2(

. Notes to Consolidated Financial Stateme

Exhibit

Number Description

2.1 Agreement and Plan of Merger and ReorganizatiotedAugust 28, 200

2.2 Form of Stock Purchase Agreem(®)

2.3 Form of Stock Voting Agreemel)

2.4 Form of Promissory Not®

3.1 Articles Of Incorporatior®

3.2 Certificate Of Amendmer®)

3.3 Certificate of Amendmer®)

3.4 Bylaws )

4.1 Certificate of Designation of the Series A ConvsetiPreferred Stoc(®)

4.2 Certificate of Designation of the Series B CondetiPreferred Stoc(”)

10.1 Placement Agent Agreeme®)

10.2 Warrant to Purchase Common Stock, Dated June D§,©®

10.3 Securities Purchase Agreeme®

10.4 Employment Agreement with Randall K. Fie (10

10.5 Services Agreement with Fields Management, (10)

10.6 Warrant to Purchase Common Stock, Dated June &,®

10.7 Stock Purchase Agreeme(®)

10.8 Warrant to Purchase Common Stock, dated J-22, 2007()

10.9 Warrant to Purchase Common Stock, dated June 2Z,©

10.10 Warrant to Purchase Common Stock issued to TaBliothers, Inc(10)

10.11 Form of Securities Purchase Agreement, dated Jad2ai200<(10)

10.12 Securities Purchase Agreement, dated January 09, B9 and between the Company and Robert W. 410

10.13 Securities Purchase Agreement, dated January 092, B§ and between the Company and Taglich Brothecs(0

10.14 Subordinated Promissory Note, dated April 1, 20688jed to Riverview Financial Corporati(19

10.15 Amendment to Loan Agreement and Note, by and betvie&. Bank National Association and the Comparyed Septemb
15, 200€11)

10.16 Term Note, dated September 30, 2(11)

10.17 Amendment to Loan Agreement and Note, by and betvie&. Bank National Association and the Compamyed Septemb
30, 200€19)

10.18 Term Loan Agreement, by and between U.S. Bank Natidssociation and the Company, dated May 5, 11

10.19 Amendment to Loan Agreement and Note, by and betwe8. Bank National Association and the Compamyed May 5, 201
(11)

10.20 Promissory Note, dated August 25, 2009, issuedatddike Bankl4

14.1 Code of Ethics and Business Cond(%)

21 List of Subsidiarie:

23 Consent of HJ & Associates, LLC, dated SeptembePQB1

31.1 Certification of Principal Executive Officer pursut@o Section 302 of Sarbanes Oxley Act of 2

31.2 Certification of Principal Financial Officer purquao Section 302 of Sarbanes Oxley Act of 2

32.1 Certification of Principal Executive Officer andifripal Financial Officer pursuant to 18 U.S.C. &at 1350
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()
@
(©)
4)
®)
(6)
@)
®
©
(10)
1
(12)
(13)
14
(15)

Incorporated by reference from our For-K dated September 3, 20(
Incorporated by reference from our For-K dated September 15, 20(
Incorporated by reference from our Form DEF 14@ddune 5, 200:
Incorporated by reference from our Forn-QSB for the year ended Sept 30, 2C
Incorporated by reference from our Forn-KSB dated September 29, 20!
Incorporated by reference from our For-K dated June 27, 200
Incorporated by reference from our For-K dated July 21, 201C
Incorporated by reference from our For-K dated June 14, 200
Incorporated by reference from our Form-2/A dated October 20, 200
Incorporated by reference from our For-K, dated June 5, 200
Incorporated by reference from our For-K dated September 30, 20(
Incorporated by reference from our For-K dated October 1, 200
Incorporated by reference from our For-K dated June 6, 201
Incorporated by reference from our For-K dated August 25, 200
Incorporated by reference from our Forn-KSB dated September 30, 20!
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SIGNATURES

In accordance with Section 13 or 15(d) of the ExgjeaAct, the registrant caused this report to gaexd on its behalf by the undersigr
thereunto duly authorized.

PARK CITY GROUP, INC.
(Registrant)

Date: September 13, 2011
By /s/ Randall K. Field
Principal Executive Officer,
Chairman of the Board and Direct

In accordance with the Exchange Act, this repostlieen signed below by the following persons oralfeti the registrant and in the capacit
and on the dates indicated.

Signature Title Date
/s/ Randall K. Field Chairman of the Board and Director, Septembel031
Randall K. Fields Chief Executive Officer,
(Principal Executive Officer)
/s/ David Colber Vice President and Chief Financial Officer Septemis, 2011
David Colbert (Principal Financial Officer &

Principal Accounting Officer)

/s/ Robert W. Aller Director, and Compensatic September 13, 201
Robert W. Allen Committee Chairma

/s/ James R. Gilli Director September 13, 2011
James R. Gillis

/s/ Peter T. Brenna Director, and Nominating / Governan September 13, 201
Peter Brenna Committee Chairma

/s/ Richard S. Kraus Director, and Audit Committee Chairman Septemi&r2011

Richard S. Krause

/s/ Robert P. Hermant Director September 13, 201
Robert P. Hermanns

/s/ C. Manly Molpus Director September 13, 2011
C. Manly Molpus




Report of Independent Registered Public Accountindrirm

Board of Directors and Shareholders of
Park City Group, Inc. and Subsidiaries
Park City, Utah

We have audited the accompanying consolidated balsheets of Park City Group, Inc. and Subsidiargesf June 30, 2011 and 2010, anc
related consolidated statements of operationskistdders' equity, and cash flows for each of thergéhen ended. These consolidated fina
statements are the responsibility of the Compamgeagement. Our responsibility is to express aniopion these financial statements bi
on our audits.

We conducted our audits in accordance with thedstals of the Public Company Accounting OversighafBlaUnited States). Those stand.
require that we plan and perform the audit to obt@asonable assurance about whether the finastaééments are free of mate
misstatement. The Company is not required to hawewere we engaged to perform an audit of itgivatecontrol over financial reporting. C
audit included consideration of internal controkeo¥inancial reporting as a basis for designingitaptbcedures that are appropriate in
circumstances, but not for the purpose of exprgsamopinion on the effectiveness of the Compsiinyternal control over financial reportii
Accordingly, we express no such opinion. An autfibancludes examining, on a test basis, evidenpparting the amounts and disclosure
the financial statements, assessing the accouptimgiples used and significant estimates made bypagement, as well as evaluating
overall financial statement presentation. We belithat our audits provide a reasonable basis foopimion.

In our opinion, the consolidated financial statetageferred to above present fairly, in all matemégpects, the financial position of Park (

Group and Subsidiaries as of June 30, 2011 and, 20itDthe results of their operations and theih ¢lsvs for each of the years then ende
conformity with U.S. generally accepted accounfnigciples.

/s/ HJ & Associates, LLC

HJ & Associates, LLC
Salt Lake City, Utah
September 13, 2011
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PARK CITY GROUP, INC. AND SUBSIDIARIES
Consolidated Balance Sheets

Assets June 30, 201 June 30, 201
Current Assets

Cash and cash equivale $ 2,618,220 $ 1,157,43
Receivables, net of allowance of $15,581 and $X24 June 30, 2011 and 2010, respecti 2,041,78! 1,031,021
Unbilled receivable 17,981 417,92¢
Prepaid expenses and other current assets 265,81t 181,43:
Total current assets 4,943,82! 2,787,81
Property and equipment, net 651,99: 544,57t
Other asset:

Deposits and other ass: 24,02¢ 23,281
Customer relationshif 3,184,96' 3,607,28:
Goodwill 4,805,93. 4,805,93:
Capitalized software costs, net 365,41 281,68t
Total other assets 8,380,33! 8,718,18
Total assets $ 13,976,15 $ 12,050,57
Liabilities and Stockholders' Equity (Deficit)

Current liabilities:

Accounts payabl $ 790,91 $ 574,84
Accrued liabilities 1,162,77! 1,286,21:
Deferred revenu 1,663,23: 1,364,39!
Capital lease obligatior 107,54 132,18:
Line of credit 1,200,00¢ 600,00(
Note payable 2,414,85: 766,70!
Total current liabilities 7,339,32: 4,724,34.
Long-term liabilities:

Notes payable, less current port 1,271,69: 2,920,60:
Capital lease obligations, less current portion 41,20: 148,74¢
Total liabilities 8,652,21. 7,793,69!
Commitments and contingenci

Stockholders' equity

Series A Convertible Preferred stock, $0.01 péue;e30,000,000 shares authorized; 667,955 and388&hares issued an

outstanding at June 30, 2011 and 2010, respect 6,68( 6,48¢
Series B Convertible Preferred stock, $0.01 pane;a80,000,000 shares authorized; 411,927 andshemes issued and

outstanding at June 30, 2011 and 2010, respeci 4,11¢ -
Common stock, $0.01 par value, 50,000,000 shar®eazed; 11,612,460 and 10,884,364 issued arstanding at June 3!

2011 and June 30, 2010, respecti 116,12! 108,84
Additional paic-in capital 36,088,58. 29,881,97
Subscription payable for Series B Convertible &mefd Stoct - 4,119,27.
Accumulated deficit (30,891,571 (29,859,697
Total stockholders' equity 5,323,93 4,256,88
Total liabilities and stockholders' equity (deffjci $ 13,976,15 $ 12,050,57

See accompanying notes to consolidated finan@éstents.
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Revenues

Subscription:
Maintenance and suppc
Professional service
License fees

Total revenue

Operating expense

Cost of revenues and product supi
Sales and marketir

General and administrati\
Depreciation and amortization

Total operating expens:
Income from operation

Other income (expense
Gain on refinanc
Other gains

Interest expense, net

Total other (expense)

Income (loss) before income tax
(Provision) benefit for income tax
Net income (loss

Dividends on preferred sto«

Net loss applicable to common shareholc

PARK CITY GROUP, INC. AND SUBSIDIARIES
Consolidated Statements of Operations

Weighted average shares, basic and diluted

Basic and diluted loss per share

See accompanying notes to consolidated financitdsents.
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For the Years Ende

June 30

2011 2010
6,548,570 $ 5,938,31!
2,198,97 2,501,51
1,223,02! 1,306,96.
781,54¢ 1,127,771
10,752,13 10,874,56
4,028,22. 3,887,05.
2,742,06. 2,557,51!
3,053,81! 2,776,40.
786,79( 811,90(
10,610,89 10,032,86
141,24 841,69
- 43,81
- 24,18¢
(346,704 (732,698
(346,704 (664,702
(205,463 176,99:
(205,463 176,99:
(826,411 (326,385
(1,031,874 $ (149,394
11,212,00 10,716,00
(0.09 $ (0.01




Balance, July 1, 20C

Conversion of Preferrec

stock

Stock issued fot
Compensatiol
Services

Conversion of Noti
Payable and Line of
Credit

Dividends

Preferred Dividends-
Declared

Net income
Balance, June 30, 20:

Conversion of Preferre
stock

Stock issued for
Compensatiol
Subscription Payable
Series B Preferre
Dividends

Preferred Dividends-
Declared

Exercise of Warrant
(Cashless

Exercise of Warrant
Cash

Litigation Settlemen

Net loss
Balance, June 30, 20:

PARK CITY GROUP, INC. AND SUBSIDIARIES
Consolidated Statements of Stockholders’ Equity (Cfeit)
For the Years Ended June 30, 2011 and 2010

Series A Series E Subscriptiol
Convertible Convertible Additional Payable

Preferred Stoc  Preferred Stoc Common Stocl Paid-In Series B Accumulate:

Shares Amount Shares Amouni  Shares  Amount  Capital Preferrec Deficit Total

631,84¢ $ 6,31¢ -$ - 10,569,84 $105,69¢ $29,096,21 $ - $(29,710,30) $ (502,077

(25,4479 (259 - - 84,80¢ 84¢ (5949 - - -
- - - - 209,70° 2,09¢ 354,67" - - 356,77
- - - - 20,00( 20C 29,80( - - 30,00(
- - - - = - - 4,119,27. - 4,119.27

41,99( 42C - - - - 401,88: - - 402,30:
- - - - - - - - (326,385 (326,38
- - - - - - - - 176,99:  176,99:

648,39¢ 6,48¢ - - 10,884,36 108,84: 29,881,97 4,119,27. (29,859,69) 4,256,88

(13,119  (131) - - 43,71« 437 (30€) - - -
- - - - 424,13" 4,241 919,64¢ - - 923,89
- - 411,920 4,11¢ - - 4,11515 (4,119,27) - -

32,67 327 - - - - 326,40: - 29¢ 327,02
- - - - - - - - (826,709 (826,709
- - - - 64,90¢ 64¢ (649) - - -
- - - - 84,38¢ 844 331,66¢ - - 332,51
- - - - 32,00( 32C 140,48( - - 140,80(
- - - - 78,94¢ 79C 374,21( - - 375,00(
- - - - = - - - (205,467 (205,46

667,95! $ 6,680 411,92° $ 4,11¢ 11,612,46 $116,12! $36,088,58 $ - $(30,891,57) $5,323,93

S ee accompanying notes to consolidated finantzitdments.
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Cash flows from operating activities:
Net (loss) incomt

PARK CITY GROUP, INC. AND SUBSIDIARIES
Consolidated Statements of Cash Flows

Adjustments to reconcile net (loss) income to rethcprovided by operating activitie

Depreciation and amortizatic
Bad debt expens
Stock compensation exper
Stock issued for litigation settleme
Amortization of discount on del
Other gains
Gain on Refinanc
Decrease (increase) i

Trade receivable

Unbilled receivable

Prepaids and other asse
Increase (decrease)

Accounts payabl

Accrued liabilities

Deferred revenue

Net cash provided by operating activities

Cash Flows From Investing Activities:
Purchase of property and equipm
Capitalization of software costs

Net cash used in investing activities

Cash Flows From Financing Activities:
Net increase in line of crec
Proceeds from issuance of stc
Proceeds from exercise of warra
Proceeds from issuance of note payi
Dividends paic
Payments on notes payable and capital le

Net cash provided by (used in) financing activities
Net increase in cash and cash equival
Cash and cash equivalents at beginning of period

Cash and cash equivalents at end of period

Supplemental Disclosure of Cash Flow Informai
Cash paid for income taxes

Cash paid for interest

Supplemental Disclosure of N-Cash Investing and Financing Activiti
Conversion of debt to subscription payable for &B Preferred

Conversion of line of credit to subscription payafir Series B Preferred

Common Stock to pay accrued liabilities

Dividends accrued on preferred stock

Dividends paid with preferred stock

Property and equipment purchased by capital lease

S ee accompanying notes to consolidated finan@mments.
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For the Years Ended June :

2011 2010

$ (205,46 $ 176,99:
786,791 811,90(

57,09¢ 215,61:

862,87t 386,77:

375,001 -

- 1,58¢
- (24,18Y)
- (43,817
(1,067,86)) (43,419
399,93 (296,97

(85,129 25,38¢
216,06 (184,78)
(191,379 (19,677
298,84 (58,107

1,446,78 947,30t
(358,56() (79,907

(197,05) B
(555,61) (79,907)

600,00( 400,00

140,80( p

332,51( -

559,47: _

(370,73 B
(692,41 (766,25
569,62 (366,25

1,460,79i 501,15:

1,157,43 656,27

$ 2,618,220 $ 1,157,43
$ - $ -
$ 302,23 $ 823,86:
$ -3 1,243,57,
$ - 3 2,875,70
$ 923,80( $ 386,77:
$ 826,41 $ 326,38!
$ 326,730 $ 402,30:
$ - 3 184,92




PARK CITY GROUP, INC. AND SUBSIDIARIES
Notes to Consolidated Financial Statements
June 30, 2011 and June 30, 2010

NOTE 1. DESCRIPTION OF BUSINESS AND MERGER OF PRESCIENT APPLIED INTELLIGENCE, INC.
Summary of Business

Park City Group, Inc. (the “Company”) is incorpadtin the state of Nevada. The Compan$8.76% and 100% owr
subsidiaries, Park City Group, Inc. and Prescieppli&d Intelligence, Inc. (“Prescientyespectively, are incorporated in the stat
Delaware. All intercompany transactions and bataritave been eliminated in consolidation.

The Company designs, develops, markets and supparsietary software products. These productsdesigned to be used
businesses having multiple locations to assishénrhanagement of business operations on a daily ABad communicate results of operat
in a timely manner. In addition, the Company haitt uconsulting practice for business improventéat centers on the Compagsyjroprietar
software products. The principal markets for themPany's products are mulitere retail and convenience store chains, brarided
manufacturers, suppliers and distributors, and rfizetwring companies which have operations in Néutherica, Europe, Asia and the Pac
Rim.

NOTE 2. SIGNIFICANT ACCOUNTING POLICIES
Principles of Consolidation

The financial statements presented herein refleet donsolidated financial position of Park City Gup Inc. and subsidiari
including Prescient. All inter-company transacti@nd balances have been eliminated in consolidatio

Use of Estimates

The preparation of consolidated financial statemeéntconformity with U.S. generally accepted acdmg principles require
management to make estimates and assumptions #tatially affect the amounts reported in the codstéd financial statements. Act
results could differ from these estimates. Thehwoas, estimates and judgments the Company usespigirg its most critical accountil
policies have a significant impact on the resulitgports in its financial statements. The SECdeftned the most critical accounting polic
as those that are most important to the portrafy#he Companys financial condition and results, and require @mmpany to make its mc
difficult and subjective judgments, often as a hesfi the need to make estimates of matters thatimnerently uncertain. Based on
definition, the Compang most critical accounting policies include: in@naxes, goodwill and other long lived asset vabuat revenu
recognition, stock-based compensation, and capitidin of software development costs.

Cash and Cash Equivalents
The Company considers all short-term instrumentk am original maturity of three months or les®éocash equivalents.
Concentration of Credit Risk and Significant Custorrers

The Company maintains cash in bank deposit accowtish, at times, may exceed federally insuredtimThe Company has 1
experienced any losses in such accounts and beglieigenot exposed to any significant credit riskcash and cash equivalents.
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Financial instruments which potentially subject @@mpany to concentration of credit risk consistnarily of trade receivables.
the normal course of business, the Company providedit terms to its customers. Accordingly, themany performs ongoing cre
evaluations of its customers and maintains allowarfor possible losses which when realized have béthin the range of manageme
expectations. The Company does not require collafiem its customers.

The Company's accounts receivable are derived §ales of products and services primarily to custsneperating multlecatior
retail and grocery stores.

During the years ended June 30, 2011 and 2010Cdmepany did not have sales to major customersetkegeded ten percent
revenues.

Allowance for Doubtful Accounts Receivable

The Company offers credit terms on the sale ofGbmpany’s products to a significant majority of Bempany$ customers ai
requires no collateral from these customers. Theg2my performs ongoing credit evaluations of cugi@financial condition and maintai
an allowance for doubtful accounts receivable bagesh the Compang’historical experience and a specific review afoaats receivable
the end of each period. As of June 30, 2011 an@,20& allowance for doubtful accounts was $15 &84 $72,000, respectively.

Depreciation and Amortization

Depreciation and amortization of property and emépt is computed using the straight line methodethasn the followin
estimated useful lives:

Years
Furniture and fixture 5-7
Computer Equipmer 3
Equipment under capital leas 3
Leasehold improvemen see belo

Leasehold improvements are amortized over the shoftthe remaining lease term or the estimatetLlubi of the improvements.

Amortization of intangible assets are computedgifiire straight line method based on the followistineated useful lives:

Years
Customer relationshir 1C
Acquired developed softwa 5
Developed softwar 3
Goodwill see beloy

Goodwill and intangible assets deemed to have indeflives are subject to annual impairment te€ther intangible assets
amortized over their useful lives.
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Warranties

The Company offers a limited warranty against safevdefects. Customers who are not completelgfigati with their softwal
purchase may attempt to be reimbursed for theichpages outside the warranty period. For the yeading June 30, 2011 and 2010,
Company did not incur any expenses associatedwdthanty claims.

Revenue Recognition

We recognize revenue when all of the follagvconditions are satisfied: (1) there is persuwasiidence of an arrangement;
(2) the service has been provided to the custofBethe collection of our fees is probable; andtf¥) amount of fees to be paid by the custc
is fixed or determinable.

We recognize subscription revenues ratably overléngth of the agreement beginning on the commernérdates of ea
agreement or when revenue recognition conditiopssatisfied. For a fee, subscriptions provide titamer with access to the software
data over the Internet, or on demand, and prowdkrtical support services and software upgrades &hd if available. Under subscriptic
customers do not have the right to take possesfidhe software and such arrangements are condidenice contracts. Accordingly,
recognize subscription revenue ratably over thgtlerf the agreement and professional servicegearegnized as incurred based on 1
relative fair values. In situations where we haeatractually committed to an individual custompedfic technology, we defer all of 1
revenue for that customer until the technologyeBvered and accepted. Once delivery occurs, we theognize the revenue ratably ovet
remaining contract term. When subscription serigggaid in advance, deferred revenue is recograretirevenue is recorded ratably ovel
term as services are consumed.

Set up fees paid by customers in connection withsatiption services are deferred and recognizeablatover the life of th
applicable agreement.

Hosting, premium support and maintenance servivemges are derived from services beyond the basidces provided |
standard arrangements. We recognize hosting, prerservice and maintenance revenues ratably oeecdhtract terms beginning on
commencement dates of each contract or when revesuggnition conditions are satisfied. Instanceenmehhosting, premium support
maintenance service is paid in advance, defernezhies is recognized and revenue is recorded ratafellythe term as services are consumed.

Professional services revenue consists primariljeet associated with application and data integratata cleansing, busin
process reengineering, change management, and educationrainihyy services. Fees charged for professionaices are recognized wr
delivered. We believe the fees for professionatises qualify for separate accounting becausehapervices have value to the customer
standalone basis; b) objective and reliable evidencéaofvalue exists for these services; and c) perforce of the services is conside
probable and does not involve unique customer danep criteria.

We also sell software licenses. For software lieesales, we recognize revenue when all of thevatlg conditions are satisfied: |
there is persuasive evidence of an arrangementh¢23ervice has been provided to the customethégollection of our fees is probable;
(4) the amount of fees to be paid by the customdixed or determinable. Licenses generally inelutultiple elements that are deliverec
front or over time. Vendor specific objective ewide of fair value of the hosting and support elesiénbased on the price charged at ren
when sold separately, and the license element@greézed into revenue upon delivery. The hosting) support elements are recognized ra
over the contractual term.
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Software Development Costs

The Company accounts for costs of computer softw@rbe sold, leased, or otherwise marketed as egpantil technologic
feasibility has been established for the producicétechnological feasibility is established, aftware costs are capitalized until the produ
available for general release to customers.

In July 2010, the Company reached technologicalilfiday on one new major enhancement to an exgsproduct offering. Co
capitalized in fiscal year 2011 for this enhancentetaled $197,051, the Company did not capitadieeelopment costs in the same perioc
2010. During 2011 and 2010 capitalized develagmemsts of $113,324 and $134,614, respectivelyevanortized into expense. ~
Company amortizes its developed and purchased a@fton a straight line basis over three and fiege@espectively.

Research and Development Costs

Research and development costs include personsisl, @ngineering, consulting, and contract labdrane expensed as incurred
software that has not achieved technological fédagib

Income Taxes

The Company recognizes deferred tax liabilities asdets for the expected future tax consequencésngiorary differenc
between tax bases and financial reporting basethef assets and liabilities.

Earnings Per Share

Basic net income or loss per common share ("BaBi8"[Eexcludes dilution and is computed by dividiteg income or loss by t
weighted average number of common shares outsmilinng the period. Diluted net income or loss pemmon share ("Diluted EP¢
reflects the potential dilution that could occuistbck options or other contracts to issue share®mmon stock were exercised or conve
into common stock. The computation of Diluted Ef®s not assume exercise or conversion of seautlit& would have an arditutive effec
on net income (loss) per common share.

For the year ended June 30, 2011 and 2010 optindswerrants to purchase 589,296 and 858,502 slodresmmon stocl
respectively, were not included in the computatdrdiluted EPS due to the artilutive effect. Options and warrants to purchabares ¢
common stock were outstanding at prices ranging a.50 to $4.25 per share at June 30, 2011.

For the year ended June 30, 2011 and 2010, 3,26&88 2,161,320 shares of common stock issuable gpaversion of tF
Company’s Series A Convertible Preferred Stock (& A Preferred”) and Series B Convertible PrefdrStock (“Series B Preferréd”
respectively, were not included in the diluted ER&ulation as the effect would have been antitididu

Year endec Year endec
June 30, 201 June 30, 201
Dilutive effect of options and warrar - -
Weighted average shares outstanding assumingatil 11,212,00 10,716,00

Stock-Based Compensation

The Company recognizes the cost of employee sarvieeived in exchange for awards of equity insemit®: based on the grant-
date fair value of those awards. The Company dscoompensation expense on a straight-line basis.
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The following table summarizes information abowefi stock options and warrants outstanding at 30n2011:

Options and Warrants Outstanding Options and Warrants Exercisable
at June 30, 201 at June 30, 201
Weighted average
remaining
Range of exercise Number contractual life Weighted average Weighted average
prices Outstanding (years) exercise prict Number exercisabl exercise prict
$1.50- $2.50 64,88( 24: % 1.7¢ 64,88 $ 1.7¢
$3.30 187,24¢ 98 % 3.3C 187,24¢ $ 3.3C
$4.25 337,16° 42 $ 4.2¢ 337,160 $ 4.2¢F
589,29t 87 g 3.37 589,29t ¢ 3.31

Fair Value of Financial Instruments

The Company's financial instruments consist of castsh equivalents, receivables, payables, accarmdsnotes payable. T
carrying amount of cash, cash equivalents, reckdgalpayables and accruals approximates fair vdleeto the shorierm nature of the:
items. The notes payable also approximate fairevbbsed on evaluations of market interest rates.

NOTE 3. LIQUIDITY AND MANAGEMENT 'S PLAN

Historically, the Company has financed its operatithrough operating revenues, loans from directifficers, stockholders, loa
from the Chief Executive Officer and majority shaaller, and private placements of equity securities

At June 30, 2011, the Company had negative workiaygital of $2,395,501 when compared with negatineking capital ¢
$1,936,533 at June 30, 2010. This $458,968 deern@aworking capital is principally a result of tineclassification of certain notes pay:
from longterm liabilities, for amounts becoming due and g auring the next twelve months. In connectidgthwhe retirement of certe
promissory notes subsequent to June 30, 2011, tdmpény reduced its current liabilities by approxieina $1.5 million and, while r
assurances can be given, management currentlydgitencontinue to reduce its indebtedness in sulesecperiods utilizing existing ce
resources and projected cash flow from operatidnsaddition, management may also refinance omruestre certain of the Compamsy’
indebtedness to extend the maturities of such iedeless to address its short-term and lemg working capital requirements. Manager
believes that these initiatives will enable usddrass our debt service requirements during thetmetve months, as well as fund our curre
anticipated operations and capital spending remergs. The financial statements do not reflect adjstments should cash flow fr
operations be insufficient to meet our spending dalbit service requirements, and we are otherwisdblano refinance or restructure
indebtedness.

NOTE 4. RECEIVABLES
Trade accounts receivable consist of the followdahdune 30:
2011 2010
Trade accounts receival $ 2,047,36° $ 1,103,02
Allowance for doubtful accoun (15,581 (72,000
$ 2,041,780 $ 1,031,02

Unbilled receivables consist of amounts recognaedevenue during the year for which invoices veerg subsequent to year-end.

F-10




NOTE 5. PROPERTY AND EQUIPMENT

Property and equipment are stated at cost andstarfghe following at June 30:

2011 2010
Computer equipmet $ 1,997,86! $ 1,641,66!
Furniture and fixture 314,82: 313,80:
Leasehold improvements 141,04: 139,69:
2,453,73. 2,095,16!
Less accumulated depreciation and amortization (1,801,739 (1,550,589
$ 651,99. $ 544,57¢
Depreciation expense for the years ended June03d, &nd 2010 was $251,150 and $254,969, respactivel
NOTE 6. CAPITALIZED SOFTWARE COSTS
Capitalized software costs consist of the followatiglune 30:
2011 2010
Capitalized software cos $ 2,443,122 $ 2,246,07
Less accumulated amortizati (2,077,715 (1,964,391
$ 365,41 $ 281,68t
Amortization expense for the years ended June@Dl 2nd 2010 was $113,324 and $134,614, respactivel
Estimated aggregate amortization expense is asifsll
Year ending June 30:
2012 146,16!
2013 146,16!
2014 73,08:
NOTE 7. CUSTOMER RELATIONSHIPS
Customer relationships consist of the followingate 30:
2011 2010
Customer relationshif $ 4,223,16. $ 4,223,16.
Less accumulated amortizati (1,038,194 (615,878
$ 3,184,96 $ 3,607,28.
Amortization expense for the years ended June@Dl 2nd 2010 was $422,316 and $422,316, respactivel
Estimated aggregate amortization expense is asifsll
Year ending June 30:
2012 422,31t
2013 422,31t
2014 422,31t
2015 422,31t
2016 422,31t
Thereaftel 1,073,38

F-11




NOTE 8. ACCRUED LIABILITIES

Accrued liabilities consist of the following at JuB0, 2011 and 2010:

2011 2010
Accrued stock grant $ 272,86. $ 283,16t
Unclaimed tender offe 263,71« 263,71«
Accrued compensatic 244,49( 370,03!
Accrued dividend: 212,69¢ 83,75:
Accrued other liabilitie: 87,06¢ 211,07:
Accrued interes 81,94 39,53:
Accrued legal fees - 34,94¢
$ 1,162,77'  $ 1,286,21
NOTE 9. NOTES PAYABLE AND CAPITAL LEASE OBLIGATIONS
The Company had the following notes payable andtaldpase obligations at June 30, 2011 and 2010:
Notes Payable
2011 2010
Notes payable to a group of investors, interesapkeyquarterly in installments of approximately H0®
with an annual interest rate of 12%. $249,70heké notes has been extended and is due on Jd,
2012. The remaining $1,288,541 was paid on Jug011.® $ 153824 $ 1,538,24
Note payable to the Compé's investment banker, interest payable quarterlyinstallments c¢
approximately $6,600 with an annual interest rdt€286. This note was paid on July 1, 20 221,17. 221,17.
Note payable to a bank, due in monthly installmenft$40,104 with an annual interest rate of 4.25Phis
note is unsecured and matures September 1, @ 1,030,00! 1,497,301
Note payable to a bank, due in monthly installmesft$10,355 bearing interest at 3.95% due Jul
2014.@ 350,00( -
Note payable to a bank, due in monthly installmet$9,359 bearing interest at 4.9% due Septemb,
2014 337,64 430,58!
Multi- Advance Note payable to a bank, interest payablmonthly installments of approximately $¢
with an annual interest rate of 4.5% + LIBOR, cuothe 4.69%, advances convert to 3 year term t
annually, first term-out date will be May 2012,ntenotes bear interest at 3.5% + BanB year mone
market rate, secured by related capital equipmerthases 209,47 -
Capital Lease Obligations:
Capital lease on computer equipment, due in montisialiments of $2,125, imputed interest rate .68 13,34 36,53¢
Capital lease on computer equipment, due in montidjallments of $5,228, imputed interest rate
4.0%. 100,98t 158,42
Capital lease on software, due in monthly instatits of $1,349, imputed interest rate of 11. 3,98t 18,74¢
Capital lease on furniture and equipment, due imtilg installments of $3,539, imputed interest ral
11.2%. 30,43: 67,22:
3,835,29: 3,968,241
Less current portion of capital lease obligationd aotes payabl (2,522,400 (898,889
$ 1,312,890 $ 3,069,35

(1)  See Note 19

(@ Refinanced effective August 1, 2010, with thetumity extended to September 1, 2013 and the mppidyment reduced to $40,104.
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Maturities of notes payable and capital leasesia B0, 2011 are as follows:

Year ending June 30:

2012 $ 2,522,40!
2013 793,10t
2014 418,12:
2015 101,66t
2016 -

Capital Leases

Amortization expense related to capitalized leasescluded in depreciation expense and was $122a2@1 $94,443 for the ye:
ended June 30, 2011 and 2010, respectively. Aclatetldepreciation was $530,887 at June 30, 20his accumulated amortization rele
to $728,996 of equipment purchased under capaakl@agreements of which $490,446 is still undeitaldpase at June 30, 2011.

NOTE 10. LINES OF CREDIT
The Companyg line of credit with a bank has an annual interatg of 3.5% + LIBOR. The line of credit is schésll to mature ¢

September 30, 2011. The balance on the line afitcneas $1,200,000 and $600,000 at June 30, 20d1Jane 30, 2010, respectively. A:
September 12, 2011, the maturity date has beendedeto September 30, 2012. See Note 19.

NOTE 11. DEFERRED REVENUE
Deferred revenue consisted of the following at J8@ie
2011 2010
Consulting and Othe $ 183,200 $ 31,14t
Subscriptior 400,91: 109,76°
Maintenance and Suppc¢ 1,079,11. 1,223,47
$ 1,663,23. $ 1,364,39

NOTE 12. INCOME TAXES

Deferred taxes are provided on a liabiitgthod whereby deferred tax assets are recognizetetiuctible temporary different
and operating loss and tax credit carry forwards deferred tax liabilities are recognized for tdeatiifferences. Temporary differences are
differences between the reported amounts of aasetdiabilities and their tax bases. Deferreddasets are reduced by a valuation allow
when, in the opinion of management, it is moreljikban not that some portion or all of the defdrtax assets will not be realized. Defe
tax assets and liabilities are adjusted for theat$f of changes in tax laws and rates on the daeaatment.

Net deferred tax liabilities consist of the followgi components at June 30:

2011 2010

Deferred tax asset

NOL Carryovel $ 44,614,94 $ 44,483,22
Depreciatior 37,35 30,35¢
Amortization 181,77" -
Allowance for Bad Debt 6,07 28,08(
Accrued Expense 124,15 71,17¢
Deferred Revenu 648,66( 532,11.
Deferred tax liabilitie:

Depreciatior - -
Amortization - (93,254
Valuation allowanct (45,612,964 (45,051,69)
Net deferred tax ass $ - $ =
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The income tax provision differs from the amountsn@ome tax determined by applying the US fed@rabme tax rate to pret
income from continuing operations for the yearseshdune 30, 2011 and 2010 due to the following:

2011 2010
Book Income $ (80,131 $ 69,02¢
Stock for Service 360,31° 150,84
Life Insurance 10,647 13,23:
Meals & Entertainmer 12,47¢ 9,46(
Valuation allowanct (303,309 (242,559
$ - $ -

At June 30, 2011, the Company had net operating dasryforwards of approximately $44,614,944 thayrbe offset against p
and future taxable income from the year 2009 thnoR@31. No tax benefit has been reported in thee B0, 2011 consolidated finan
statements since the potential tax benefit is bffgea valuation allowance of the same amount.

Due to the change in ownership provisions of the Raform Act of 1986, net operating loss carryfomd&afor Federal income t
reporting purposes are subject to annual limitatiom January 2009 the Company acquired Preséipptied Intelligence, Inc. which hi
significant net operating loss carryforwards. Doigltange in ownership, Prescientiet operating loss carryforwards may be limitetoause i
future years. The limitation will be determinedagear to year basis.

The Company determines whether it is more likely thah that a tax position will be sustained upon exstion based upon t
technical merits of the position. If the more-lik¢hannot threshold is met, the Company measures thpdsition to determine the amoun
recognize in the financial statements. The Compzerjormed a review of its material tax positionsaccordance with these recognition
measurement standards.

The Company has concluded that there are no gignifiuncertain tax positions requiring disclosuned there are not matel
amounts of unrecognized tax benefits.

The Company includes interest and penalties arifiog the underpayment of income taxes in the clichsted statements
operations in the provision for income taxes. Adune 30, 2011, the Company had no accrued intergsenalties related to uncertain
positions.

The Company files income tax returns in the U.Slefal jurisdiction and various state jurisdictioNgith few exceptions, tt
Company is no longer subject to U.S. federal, statd local income tax examinations by tax authesritor years before June 30, 2007.

NOTE 13. COMMITMENTS AND CONTINGENCIES
Operating Leases.

In August 2006, the Company entered into an offease at 3160 Pinebrook Drive, Park City, Utah,940The Company h
leased approximately 10,000 square feet for a garidhree years. The original lease expired ivéober 2009. In May 2009, the Comp
and its landlord extended the commercial leasafperiod of 36 months commencing November 15, 200% monthly rent is $12,134 |
month plus pro-rated property taxes.

Minimum future rental payments under the non-caatdel operating leases are as follows:
Year ending June 3l

2012 145,60t
2013 48,53¢
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From time to time the Company may enter into ot &im diminutive operating lease agreements fariggent such as copie
temporary back up servers, etc. These leases aid agnaterial amount and thus will not in the i@ggte have a material adverse effect ol
business, financial condition, results of operatotiquidity.

NOTE 14. EMPLOYEEE BENEFIT PLAN

The Company offers an employee benefit plan undegreBt Plan Section 401(k) of the Internal Reve@oele. In May of 2007, tl
Company changed its 401(k) provider and trustes fiaserv/Alliance Benefit Group to Fidelity Investmts. Employees who have attainec
age of 18 are eligible to participate. The Compaatyits discretion, may match employgeontributions at a percentage determined anr
by the board of directors. The Company does noeatly match contributions. There were no experieethe years ended June 30, 2011
2010.

NOTE 15. SERIES A CONVERTIBLE AND SERIES B CONVERTIBLE PREFE RRED STOCK

On June 8 and 22, 2007, the Company completedatleeo$ 584,000 shares of its Series A ConvertiskfdPred Stock (Series /
Preferred”)to certain institutional and other accredited inwes at $10.00 per share, or $5,840,000. The SériPreferred carried with the
registration rights for the underlying shares aheooon stock upon conversion as well as the commarestunderlying the associated warr:
and the registration statement was completed aodnbe effective on August 13, 2007. In connectidth its sale of Series A Preferred,
Company entered into a Stock Purchase AgreemenCanumon Stock Purchase Warrant Agreement with e&c¢he investors. Each of t
investors was also issued common stock purchasamtarto purchase 1,000 shares of the Comgazytnmon stock for every $14,000 in
original issue price of the preferred stock issaethe closing. The warrants have a four (4) yeantwith the original expiration date se
May 31, 2011 and will be exercisable at $4.00. layM2011 the Company extended the expiration datthefwarrants for a period of
months. In connection with the extension the dgerprice was increased to $4.25. Holders of tledepred stock are entitled to 3.33 t
conversion rate into common stock, and a 5.00% andividend payable quarterly in either cash ori€eA Preferred at the option of
Company. Offering costs associated with the plasegrmcluded a commission paid to Taglich Brothérs, of $455,200 in cash and a war
to purchase 194,667 shares of common stock antidadather related fees of approximately $55,000.

Effective June 30, 2010 the Company authorizedigkeance and right to sell Series B ConvertiblefdPred Stock ("Series
Preferred"). Effective June 30, 2010, the Compamgred into a Stock Purchase Agreement with cetialders of promissory notes of
Company aggregating approximately $4.1 million (tNetes”), pursuant to which the Company issued 411,927 shudiies Series B Preferre
in consideration for the surrender and terminatibsuch Notes. The purchase price for the SeriBseierred was $10.00 per share. The ¢
Purchase Agreement contains various standard tentisconditions. The Series B Preferred Certificdt®esignation was filed on July @
2010.

The Series B Preferred shall be entitled to receiué of funds legally available therefore, dividsrat a rate of 12% per annum
the first three years following the Effective Datith% per annum for the period beginning three yéalitswing the Effective Date ai
continuing until five years from the Effective Datind 18% per annum beginning five years from tffediive Date. Dividends are paya
quarterly in cash.

Upon liquidation of the Company, holders of See®referred are entitled to be paid, prior to amstribution to any holders
common stock, or any other class or series of staoking junior to the Series B Preferred, an anh@gual to the greater of $10.00 per s
plus the amount of unpaid dividends, or such amasnivould have been payable had each share ofsSritreferred been converted
common stock immediately prior to such liquidation.

Each share of Series B Preferred may be conver@iléhe option of the holder, at any time aftdy Jy 2011, into 2.5 shares
common stock, subject to adjustment, as set fortthé Certificate of Designation of Series B Cotiboég Preferred Stock. The holders
Series B Preferred vote together with the holdéommon stock as a single class. Each holdeed€S B Preferred are entitled to the nur
of votes equal to the number of whole shares ofrmomstock into which the shares are then convertibl

The Company has the right, but not the obligationtedeem the Series B Preferred at any time, dshcby paying each hol
thereof $10.70 per share, plus accrued and unpéitkedds.
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NOTE 16. STOCK COMPENSATION PLAN

Officers and Directors Stock Compensation Effective November 2008, the Board of Directors rappd the followin
compensation for directors who are not employethbyCompany.

. Annual cash compensation of $10,000 payable afateeof $2,500 per quarter. The Company has ¢ to pay this amount in t
form of shares of common stock of the Comp:

. Upon appointment, outside directors receive a gon$75,000 payable in shares of the Compangstricted common stc
calculated based on the market value of the shafreemmon stock on the date of grant. The shaess ratably over a five ye
period.

. Reimbursement of all travel expenses related ttopaance of Directo’ duties on behalf of the Compar

Officers, Key Employees, Consultants and Direc8ick Compensation.n March 2011, the Board of Directors approvesl 201:
Stock Incentive Plan (the “2011 Plan')nder the terms of the 2011 Plan, officers, key legges, consultants and directors of the Com
are eligible to participate. The maximum aggregatmber of shares of common stock that may be gdanhder the 2011 Plan is 200,
shares. The 2011 Plan replaces the stock inceptare adopted in January 2000 that provided foriseaance of 20,000 shares of com
stock (the “2000 Plan”)The 2000 Plan was subsequently amended to prowidthé issuance of 40,000 shares of common stodkairct
2000. A Committee of independent members of thea@my's Board of Directors administers the 2011 Plane &kercise price for each stk
of common stock purchasable under any incentivekstption granted under the 2011 Plan shall bdesstthan 100% of the fair market ve
of the common stock, as determined by the stockanxge on which the common stock trades on theafagant. If the incentive stock opti
is granted to a shareholder who possesses mord@arof the Company's voting power, then the egerprice shall be not less than 110¢
the fair market value on the date of grant. Eagtioa shall be exercisable in whole or in instaliitseas determined by the Committee a
time of the grant of such options. All incentiveck options expire after 10 years. If the incemtstock option is held by a shareholder
possesses more than 10% of the Company's votingmpdien the incentive stock option expires aftee fyears. If the option holder
terminated, then the incentive stock options grmtesuch holder expire no later than three moafter the date of termination. For opt
holders granted incentive stock options exercisédnehe first time during any fiscal year and ixcess of $100,000 (determined by the
market value of the shares of common stock as efgtlant date), the excess shares of common stadkreit be deemed to be purche
pursuant to incentive stock options.

A schedule of the options and warrants activitytfar years ended June 30, 2011 and 2010 is asvfollo

Number of Option: Number of Warrant Price per shar

Outstanding at June 30, 20 90,04( 972,190 $ 1.5C-4.0C
Granted - - -
Exercisec - - -
Cancellec (75,160 (128,571 2.5(-3.5C
Expired - - -
Outstanding at June 30, 20 14,88( 843,62: 1.5C-4.0C
Granted - - -
Exercisec - (269,206 3.65-4.0C
Cancellec - -

Modification () - - 4.2t
Expired - - -
Outstanding at June 30, 20 14,88( 574,41t $ 1.5C-4.2¢

(1) 337,167 shares were extended and exercise priceased to $4.25
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NOTE 17. RELATED PARTY TRANSACTIONS

In July 2010, the Company issued a total of 10,@3®,626, and 52,301 shares of its Series B Pesfdrr Julie Fields, Rivervie
Financial, and Robert Allen, respectively (colleety, the “Related Parties”)p consideration for the termination of certainesissued to tl
Related Parties by the Company in the amountsostit below (the “Series B Exchange”), which amourggresent principal (theRelate:
Party Notes”)due and payable under the Related Party Notes.FM#ls is the spouse of Randy Fields, the Chiefchtiee Officer of th
Company. Riverview Financial Corp. is an entityrolled my Mr. Fields. Robert Allen is a directafrthe Company.

The Related Party Notes were originally issued épt&mber 2008, in the case of the Related PartgdNissued to Mr. Allen al
Riverview Financial Corp., and December 2008 indhge of the Related Party Note issued to Ms. §jieldd were issued principally to fina
a portion of the purchase price of shares of Sé&i€seferred Stock of Prescient purchased by thepaoy. The purchase transaction wa:
first step in a plan to acquire Prescient in a metgansaction consummated in January 2009. litiaddthe Related Party Note issuec
Riverview Financial Corp. partially reflected céntdees owed to Riverview by the Company in the amoof $35,124 for guarantee
amounts owed by the Company under a line of ckeitlit the Bank, and $5,263 representing certainfie¢s owed Riverview by the Compi
resulting from the failure by the Company to pagta@ie amounts to Riverview under the terms of asi8es Agreement between the Comg
and Riverview, dated July 1, 2005. The amountseuride Related Party Notes that were terminatecbirsideration for the issuance of
Series B Preferred, and the number of shares t#<SBrPreferred issued in connection with the SeBi&xchange, is set forth below:

Shares of Series [

Principal Preferred
Julie Fields $ 100,00( 10,00(
Riverview Financial Corg $ 3,496,26! 349,62t
Robert Allen $ 523,01« 52,30:
$ 4,119,27. 411,92:
NOTE 18. RECENT ACCOUNTING PRONOUNCEMENTS

In January 2010, the FASB issued ASU 2010atproving Disclosures About Fair Value Measurementdhich requires reportit
entities to make new disclosures about recurringomrecurring fairvalue measurements including significant transiieics and out of Level
and Level 2 faivalue measurements and information on purchaskss, $asuances, and settlements on a gross basie ireconciliation ¢
Level 3 fair- value measurements. ASU 2@L& effective for annual reporting periods begmnafter December 15, 2009, except for Ley
reconciliation disclosures which are effective &mnual periods beginning after December 15, 20h@.Company does not expect the ado|
of ASU 2010-6 to have a material impact on its cfidated financial statements.

In April 2010, the FASB issued ASU P017,Revenue Recognition — Milestone Method (Topic 6@8gstone Method of
Revenue Recognition, a consensus of the FASB Higdsgiues Task For¢, which provides guidance on defining a milestone determining
when it may be appropriate to apply the milestort¢hmd of revenue recognition for research or dewraknt transactions. ASU 2010-17 is
effective for milestones achieved in fiscal years] interim periods within those years, beginningopafter June 15, 2010. The adoption of
this standard did not have an impact on its codat#d financial statements.

NOTE 19. SUBSEQUENT EVENTS

The Company has performed an evaluation of subseégwents in accordance with SAC Topic 855. Othan the events discus:
below, the Company is not aware of any subsequatite which would require recognition or disclosuréhe financial statements.
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On July 1, 2011, the Company retired certain preorig notes in the principal amount of approxima®ly5 million, which note
were originally issued in January 2009 to certaiwestors to partially finance the acquisition oé$tient (the “Prescient Notes"The Presciel
Notes had a maturity date of July 12, 2011, andiired payment of interest at 12% per annum payghbaterly. In connection with t
retirement of certain of the Prescient Notes, tbenffany extended the maturity date of the remairgeged and outstanding Prescient Ni
totaling $249,703, from July 12, 2011 to January2(¥12.

The retired Prescient Notes were paid from cash ffom operations and proceeds from the issuaneersw term note, dated Ji
28, 2011, in the principal amount of $350,000 (fherm Note”)the Term Note bears interest at an annual rate98P8. Principal and intere
under the terms of the Term Note are payable in3&llments of $10,355 each beginning August 18,12and on the same date on ¢
consecutive month thereafter until maturity, oryJLb, 2014.

On September 12, 2011, the Company entered intna@ndment to Loan Agreement and Note ("Second Ammamd"), pursuant
which U.S. Bank National Association (the "Bankgshagreed to extend the maturity date of the Ndte.Agreement permits borrowings ol
to $1.2 million, of which $1.2 million was outstand as of the date of the Second Amendment. Uriaeterms of the Second Amendment

maturity date of the Note has been extended fropteBsber 30, 2011 to September 30, 2012 and theesiteate remained unchanged at 3.t
LIBOR.



Exhibit 21

LIST OF SUBSIDIARIES

Prescient Applied Intelligence, Inc. (Delaware Gugiion)
Park City Group, Inc. (Delaware Corporation)



Exhibit 23

Consent of Independent Registered Public Accountinfirm

Board of Directors and Shareholders of
Park City Group, Inc. and Subsidiaries
Park City, Utah

We consent to the incorporation by reference inréiggstration statements on Form S-8 and Form@&-Bark City Group, Inc. an8ubsidiarie
of our reports dated September 15, 2010 and Septe?dh 2009, with respect to the consolidated lwaasheets of Park City Group, Inc.

Subsidiaries as of June 30, 2010 and 2009 andetheed statements of operations, stockholdegsity (deficit), and cash flows for each of
two years then ended, which report appear in theuAhReport on Form 1B-of Park City Group, Inc. and Subsidiaries for fiezal year
ended June 30, 2010 and 2009.

HJ & Associates, LLC
Salt Lake City, Utah
September 13, 2011



Exhibit 31.1
Park City Group, Inc. & Subsidiaries
Certification Of Principal Executive And Principal Financial Officer
Pursuant To Section 302 Of The Sarbanes-Oxley ActfQ002

I, Randall K. Fields, certify that:

1.

2.

Date:

I have reviewed this annual report omi@0-K for the period ended June 30, 2011 of K&tk Group, Inc.;

Based on my knowledge, this annual report doescantain any untrue statement of a material facobroit to state a material fe
necessary to make the statements made, in lightieotircumstances under which such statements meade, not misleading wi
respect to the period covered by this annual re

Based on my knowledge, the financial statementd, ather financial information included in this amhueport, fairly present in i
material respects the financial condition, resafteperations and cash flows of the registrantfaamd for, the periods presented in
annual report

The registran$’ other certifying officer(s) and | are responsifue establishing and maintaining disclosure cdstand procedures (
defined in Exchange Act Rules 13a-15(e) and 15¢)) and internal control over financial repagtifas defined in Exchange Act Rt
13&15(f) and 15-15(f)) for the registrant and hay

a. Designed such disclosure controls and proceduresawsed such disclosure controls and procedurbs ttesigned under 1
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtubsidiaries, is made kno
to us by others within those entities, particulahlying the period in which this annual report ény preparec

b. Designed such internal control over financial réipg; or caused such internal control over finahmgorting to be design
under our supervision, to provide reasonable asseraegarding the reliability of financial repogimnd the preparation
financial statements for external purposes in ataroece with generally accepted accounting princjj

c. Evaluated the effectiveness of the registrant'slaksire controls and procedures and presentedidrréport our conclusio
about the effectiveness of the disclosure contints procedures, as of the end of the period cougyetis report based on st
evaluation; ant

d. Disclosed in this annual report any change in @gistrant's internal control over financial repogtithat occurred during t
registrant's most recent fiscal year that has nadiieaffected, or is reasonably likely to mateljadffect, the registrant's inter
control over financial reporting

The registrang other certifying officer(s) and | have disclosedsed on our most recent evaluation of internatrob over financie
reporting, to the registrant's auditors and theitacmmmittee of registrant's board of directors parsons performing the equival
functions):

a. All significant deficiencies and material weaknesge the design or operation of internal controlsichi are reasonably likely
adversely affect the registrant's ability to re¢cgnabcess, summarize and report financial inforamatand

b. Any fraud, whether or not material, that involveamagement or other employees who have a significdatin the registran
internal control over financial reportin

September 13, 2011

/s/ Randall K. Field:

Principal Executive Officer, CEO



Exhibit 31.2
Park City Group, Inc. & Subsidiaries
Certification Of Principal Executive And Principal Financial Officer
Pursuant To Section 302 Of The Sarbanes-Oxley ActfQ002

I, David Colbert, certify that:

1.

2.

Date:

I have reviewed this annual report omi@0-K for the period ended June 30, 2011 of K&tk Group, Inc.;

Based on my knowledge, this annual report doescantain any untrue statement of a material facobroit to state a material fe
necessary to make the statements made, in lightieotircumstances under which such statements meade, not misleading wi
respect to the period covered by this annual re

Based on my knowledge, the financial statementd, ather financial information included in this amhueport, fairly present in i
material respects the financial condition, resafteperations and cash flows of the registrantfaamd for, the periods presented in
annual report

The registran$’ other certifying officer(s) and | are responsifue establishing and maintaining disclosure cdstand procedures (
defined in Exchange Act Rules 13a-15(e) and 15¢)) and internal control over financial repagtifas defined in Exchange Act Rt
13&15(f) and 15-15(f)) for the registrant and hay

a. Designed such disclosure controls and proceduresawsed such disclosure controls and procedurbs ttesigned under 1
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtubsidiaries, is made kno
to us by others within those entities, particulahlying the period in which this annual report ény preparec

b. Designed such internal control over financial réipg; or caused such internal control over finahmgorting to be design
under our supervision, to provide reasonable asseraegarding the reliability of financial repogimnd the preparation
financial statements for external purposes in ataroece with generally accepted accounting princjj

c. Evaluated the effectiveness of the registrant'slaksire controls and procedures and presentedidrréport our conclusio
about the effectiveness of the disclosure contints procedures, as of the end of the period cougyetis report based on st
evaluation; ant

d. Disclosed in this annual report any change in @gistrant's internal control over financial repogtithat occurred during t
registrant's most recent fiscal year that has nadiieaffected, or is reasonably likely to mateljadffect, the registrant's inter
control over financial reporting

The registrang other certifying officer(s) and | have disclosedsed on our most recent evaluation of internatrob over financie
reporting, to the registrant's auditors and theitacmmmittee of registrant's board of directors parsons performing the equival
functions):

a. All significant deficiencies and material weaknesge the design or operation of internal controlsichi are reasonably likely
adversely affect the registrant's ability to re¢cgnabcess, summarize and report financial inforamatand

b. Any fraud, whether or not material, that involveamagement or other employees who have a significdatin the registran
internal control over financial reportin

September 13, 2011

/s/ David Colber

Principal Financial Officer, CFO



Exhibit 32.1
Park City Group, Inc. & Subsidiaries
Certification Pursuant To
18 U.S.C. Section 1350, As Adopted Pursuant To
Section 906 Of The Sarbanes-Oxley Act Of 2002

In connection with the annual Report of Park Cityp@, Inc. (the “Company”) on Form 1for the year ending June 30, 201:
filed with the Securities and Exchange Commissiortie date hereof (the “Reportl), Randall K. Fields, Principal Executive Officef the
Company and |, David Colbert, Principal Financidfi€é2r of the Company, do hereby certify, pursuemii8 U.S.C. Section 1350, as ado
pursuant to section 906 of the Sarbanes-Oxley A2002, that to my knowledge:

1. The Report fully complies with the requirementseétion 13(a) or 15(d) of the Securities Exchangeoh 1934; anc
2. The information contained in the Report fairly gets, in all material respects, the financial ctadiand result of operatio
of the Company

Dated: September 13, 2011

/s/ Randall K. Fields
Principal Executive Officer, CEO

Dated: September 13, 2011

/s/ David Colber
Principal Financial Officer, CF(




