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Financial Highlights

(Dollars in millions except per-share amounts)

% Change 2010-2011

. Constant
Sales b\/ Geographlc Segment 2007 2008 2009 2010 2011 Reported Currency®
@ Americas $2,277 $2,354 $2,372 $2,432 $2,44 0% 0%
urope 1,081 1,179 1,11 1,099 1,214 10% 5%
M Europ 8 9 % %
@ Asia Pacific 540 588 604 689 797 16% 6%
Consolidated $3,898 $4,121 $4,095 $4,220 $4,452 5% 3%
% Change 2010-2011
Constant
Sales b\j Product Category 2007 2008 2009 2010 2011 Reported Currency®
Reconstructive $2,958 $3,162 $3,120 $3,202 $3,344 4% 1%
nees 1,633 1,761 1,75 1,790 1,825 2% -1%
@ « 6 6 6 8 % %
1ps 1,221 1,280 1,228 1,262 1,35 7% o
@ Hip 6 6 % 4%
M Extremities 104 121 136 150 163 9% 7%
@ Dental 221 227 205 21 248 13% 12%
9 4
\ 9% [ Trauma 206 222 235 246 286 16% 13%
6% d Spine 197 230 253 234 225 4% -6%
8% 5% 6% (J Surgical & Other 316 280 282 319 349 9% 6%
Consolidated $3,898 $4,121 $4,095 $4,220 $4,452 5% 3%

Operating Profit Operating Cash Flow Diluted Earnings per Share

Net Sales

Zimmer recorded net sales of
$4.45 billion in 2011 driven by
above-market performances in
a number of markets and the
positive impact of new product
introductions.

5% Reported ------------oooo-- .
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Progress in our business
transformation programs will
help Zimmer maintain
industry-leading operating
profit margins.

3% Adjusted® - --------- -

12% Reported ----------

1,323
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Disciplined financial
management has enabled us
to build a balanced and
conservative capital structure
with high levels of operating
cash flow.

-1% Reported ---------------- :

Zimmer again delivered
against our financial
commitments with adjusted
earnings per share of $4.80.

11% Adjusted® - 1

36% Reported
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07 08 09 10 11

(1) “Constant Currency” refers to sales growth resulting from translating current and prior-period sales at the same predetermined foreign currency exchange rate. The translated results are then
used to determine year-over-year percentage increases or decreases that exclude the effect of changes in foreign currency exchange rates. See the reconciliation of this non-GAAP financial
measure to the most directly comparable GAAP measure on page 76.

(2) “Adjusted” refers to performance measures that exclude inventory step-up, special items, the provision for certain Durom®Acetabular Component product claims, goodwill impairment, net
curtailment and settlement and a 2007 civil settlement with the U.S. government and related tax benefit. See the reconciliations of these non-GAAP financial measures to the most directly

comparable GAAP measures on page 76.



To Our Stockholders:

In 2011, Zimmer Holdings proudly celebrated our 10" anniversary as a publicly listed company
on the New York Stock Exchange. On the day of our IPO in 2001, Zimmer’s market value made
our spin-off the largest such transaction in healthcare at the time. In the ten years since,
Zimmer has become the world’s leading company dedicated solely to musculoskeletal health
— combining the industry’s most comprehensive and innovative product portfolio with robust
clinical, health economics and commercial capabilities.

Our success is driven by a passion and commitment to one fundamental goal — to support
healthcare professionals with products, technologies and training to help them restore mobil-
ity and quality of life to millions of patients suffering from debilitating joint pain and musculo-
skeletal conditions. Through this unwavering commitment to patients, healthcare profession-
als and institutions, Zimmer continues to drive sales growth, deliver leveraged earnings and
increase value to our stockholders.

A Year of Global Growth

Zimmer achieved record sales in 2011 totaling $4.45 billion, with fully diluted adjusted earn-
ings per share of $4.80. These results were driven by above-market performances in a number
of geographies and product categories. The year was characterized by improved execution by
our global sales teams and the ongoing positive impact of new product introductions across
the portfolio.

In the United States, Zimmer’s performance was consistent with a challenging market in our
core reconstructive franchises, and we continued to win share in certain of our emerging busi-
nesses. Zimmer’s performance in established and emerging global markets reinforced our
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Recently, mountaineering legend
Lou Whittaker (left) and his surgeon
Dr. Richard Moore (right) visited
Zimmer headquarters in Warsaw,
Indiana to share Lou’s comeback
story following bilateral knee
replacement surgery and to thank
Zimmer employees for his NexGen
Knees. The pair are photographed

here at the Sun Valley Resort in Sun
Valley, Idaho, their favorite skiing
location. To learn more about Lou’s

broad growth potential. We gained market share and delivered strong growth in a number of
established markets in our Europe, Middle East and Africa, and Asia Pacific segments. Recent
strategic investments to improve sales and operational performance contributed to impressive

results in these regions. story, please turn to page 4.

Responding to the evolving needs of payors and governments in a number of major markets, Zimmer’s strong track record of clini-
cal success enables us to demonstrate how our technologies improve outcomes while also reducing healthcare costs — a clear
long-term value proposition for our Customers. In 2011, this value proposition resulted in Zimmer being the successful bidderin a
number of large tenders in key European markets.

Emerging markets, including China, Brazil and Russia, among others, continued to generate strong growth in 2011, reinforcing
their significant long-term potential. Zimmer will continue to invest in emerging markets, including a focus on medical training
and education programs designed to assist healthcare professionals in meeting the demands of growing patient populations. In
late 2011, Zimmer announced a new Research and Development Center in China that will focus on innovation to meet the unique
needs of Asian patients and clinicians.

Innovation Focus: Delivering More Personalized Solutions

Building on Zimmer’s unmatched experience in the development of implant technologies, we are accelerating the pace of our
innovation program, producing clinically-relevant products that deliver long-term value to patients, hospitals and healthcare sys-
tems. The foundation of Zimmer’s innovation strategy is to deliver personalized solutions across the musculoskeletal continuum
of care. These solutions include customizable implant and instrumentation systems that enable surgeons to deliver a personal-
ized care experience to every patient, including options for all lifestyle demands.

In line with this strategy, Zimmer continued to introduce a range of products across our portfolio in 2011, and the pipeline is
populated with exciting innovations to come in 2012 and beyond. In Knees, we continue to see increased adoption of Zimmer®
Patient Specific Instruments, which use MRI technology to develop personalized surgical guides for each patient. In early 2012,
we expanded the application of this technology with the introduction of Patient Specific Instruments for partial knee arthroplasty.
In our Hip business, the recently-introduced CLS® Brevius™ Hip stem builds on the more than 25 years of clinical history of the
CLS Spotorno® stem with the addition of Kinectiv® technology, which offers a range of neck options, enabling increased control
for a more accurate restoration of the patient’s natural anatomy.
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Members of the Zimmer leadership team visited the New York Stock Exchange in August 2011 to ring the

closing bell in honor of Zimmer’s 10th anniversary as an NYSE listed company. Pictured here from left to
right are: Jim Crines, Stephen Ooi, Jeff McCaulley, Bruno Melzi, Derek Davis, David Dvorak, Chad Phipps,
John McGoldrick (Zimmer Board Chairman), Bill Fisher, Cheryl Blanchard, Rick Stair and Norm Finch

(All titles listed on the inside back cover).

In 2011, most of Zimmer's emerging businesses delivered consistent above-market growth globally, supported by numerous new
product introductions. In our Dental business, the introduction of the Trabecular Metal™ Dental Implant expands our application
of this unique, proprietary material to a new treatment area. We also announced a strategic arrangement to provide Zfx Digital
Dentistry Solutions, which positions us to enter the CAD/CAM crown and bridge market. In our Trauma division, we introduced
several new components to the Zimmer Natural Nail® Family, which features anatomical designs and a wide variety of nail lengths
and widths. We also completed the acquisition of the XtraFix® External Fixation System in late 2011, which strengthens our posi-
tion in the attractive external fixation market. Moving into 2012, Zimmer’s Surgical business will benefit from the addition of newly
acquired product lines, including the Zimmer® Universal power system, and the STABLECUT® portfolio of surgical blades, which
together represent an estimated $1 billion global market.

As Zimmer drives growth across our reconstructive and emerging businesses, we also continue to explore opportunities to expand
our reach into early-intervention product solutions. In 2011, the DeNovo® NT Natural Tissue Graft for cartilage repair enjoyed
continued success, with utilization in more than 3,500 cases to date. Also in 2011, Seikagaku Corporation received FDA approval
for a single-injection hyaluronic acid injectable treatment for osteoarthritis pain of the knee. Zimmer plans to market this product
in the United States through an exclusive distribution agreement with Seikagaku.

Meeting Global Economic Challenges Through Financial Discipline

Global economic conditions remained challenging in 2011, with low consumer confidence and continued high unemployment
rates reflected in sustained rates of surgical procedure deferrals above that which would be considered normal. This trend par-
ticularly affected the U.S. market where unemployment levels are linked to lower enrollment in private health insurance plans.

Looking ahead, Zimmer is not waiting for broader economic conditions to improve to deliver increased value to our stockholders.
Our goal is to deliver consistent above market growth in each of our geographic segments and product categories. To succeed, we
will maintain a rigorous focus on our strategic priorities, including product innovation, an ongoing emphasis on emerging markets,
operational excellence and disciplined capital deployment.

To generate incremental resources to accelerate growth, we implemented several business transformation initiatives globally in
2011, including, among others, a management delayering initiative, a strategic sourcing consolidation and an optimization of
manufacturing capabilities. Beyond operational improvements, these programs also demonstrate Zimmer’s commitment to build-
ing the industry’s most performance-driven culture. Pursuing world-class benchmarks across the Company will accelerate growth
and deliver increased value to stockholders.
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The Next Decade: Expanding Leadership

Zimmer’s current portfolio comprises the industry’s most comprehensive, clinically-successful and customizable products, en-
abling us to continue to create value for all stakeholders. The performance of Zimmer’s global sales teams in 2011 demonstrates
what can be achieved when the industry’s leading musculoskeletal solutions are delivered with strong sales execution. Zimmer is
dedicated to meeting our financial commitments into the future, and to delivering both short- and long-term value to stockholders.

Zimmer is also committed to our role as an industry leader. In addition to providing training for nearly 25,000 healthcare profes-
sionals in 2011, Zimmer sponsored more than 70 medical mission trips to support surgical teams providing care to remote and
underserved areas around the world. Moreover, we expanded our industry-leading commitment to supporting multi-cultural and
minority initiatives to address musculoskeletal healthcare disparities. Finally, we sponsored more than 300 Arthritis Foundation
walks and related patient education events. In these and other areas, Zimmer is proud to be out front, helping to drive positive
change, especially for those individuals who are in the greatest need.

The musculoskeletal care market remains one of the most exciting and dynamic intersections of medicine and technology — and
one that holds enormous opportunities to grow our Company while simultaneously making a valuable contribution to society. As
we embark on our 85" anniversary as a Company serving the musculoskeletal market and our second decade as an independent,
public company, our entire team has great pride and confidence in knowing that Zimmer is uniquely positioned to provide health-
care professionals with the world’s best products, technologies and training to help renew their patients’ lives.

L0 Jnt

David C. Dvorak
President and
Chief Executive Officer

JohnX, Mc Goldrick
Chairman




The Lou Whittaker Comeback Story

Lou Whittaker is a mountain climbing
legend. He was the expedition leader for
the first successful American ascent of
the North Wall of Mt. Everest, and he has
led expeditions to many of the highest
mountains in the world, including more
than 250 ascents of Mt. Rainier in his
home state of Washington.

In 2004, after 40 years literally on the
top of the world, Lou Whittaker began
the most epic journey of his life — his
comeback from debilitating knee pain.

“I’d been climbing and guiding people up
the world’s highest mountains for almost
half a century, but knee pain brought me
down to earth,” Lou said. “l was reduced
to lowering myself hand-over-hand on the
railing just to get down a single flight of
stairs.”

Based on the recommendation of a fellow
skier, Lou sought medical attention from
his orthopaedic surgeon, Dr. Richard
Moore.

“When | first saw Lou, he could not stand
for more than a couple of minutes at a
time,” said Dr. Moore.

Over the next few months, Dr. Moore
replaced both of Lou’s knees with Zimmer
NexGen knees, the world’s most trusted
knee replacement system.
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On the comeback trail
with Lou Whittaker: Lou
cross country skiing in
Sun Valley, Idaho (left);
Lou and his wife Ingrid
on Bald Mountain in Sun
Valley, Idaho (center);
and Lou taking a break
during the Himalayas
expedition.

“As an orthopaedic surgeon, itis
important to take the time to understand
and embrace a patients’ dreams for
recovery,” Dr. Moore said. “Louis a
lifelong climber and skier, and his
comeback dream was to return to those
activities.”

“Working with Zimmer’s NexGen knee
system, | was able to personalize a
surgical approach to alleviate Lou’s pain,
restore his mobility and help him return
to an active lifestyle.”

“Within a few months, | could do things
again that | had not done for 20 years,”
Lou said. “Together with Dr. Moore,
Zimmer gave me back my life.”

To celebrate his comeback, Lou and Dr.
Moore led a group of friends on a 50-mile
trek through the Himalayas in Southeast
Asia in 2008. Included on that expedition
was Lou’s long-time friend and climbing
partner, Nawang Gombu, the first person
ever to climb Mt. Everest twice. Shortly
after their trip, Gombu died from cancer
in 2011.

“] waited too long to get my knees
replaced, and | nearly missed the
opportunity to make one last memorable
climb with Gombu,” Lou said. “Now, | tell
people all the time, if you need a joint
replacement, get it done and get on with
your life.”
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Cautionary Note About Forward-Looking Statements

This Annual Report on Form 10-K includes “forward-looking” statements within the meaning of federal securities laws.
Forward-looking statements can be identified by the fact that they do not relate strictly to historical or current facts. They often
include words such as “may,” “will,” “should,” “would,” “could,” “anticipate,” “expect,” “plan,” “seek,” “believe,” “predict,”
“estimate,” “potential,” “project,” “target,” “forecast,” “intend,” “strategy,” “future,” “opportunity,” and similar expressions.
Forward-looking statements are based on current expectations and assumptions that are subject to risks and uncertainties which
may cause actual results to differ materially from the forward-looking statements. A detailed discussion of risks and uncertainties
that could cause actual results and events to differ materially from such forward-looking statements is included in the section titled
“Risk Factors” (refer to Part I, Item 1A of this report). Readers of this report are cautioned not to place undue reliance on these
forward-looking statements. While we believe the assumptions on which the forward-looking statements are based are reasonable,
there can be no assurance that these forward-looking statements will prove to be accurate. We expressly disclaim any obligation to
update or revise any forward-looking statements, whether as a result of new information, future events or otherwise. You are
advised, however, to consult any further disclosures we make on related subjects in our Quarterly Reports on Form 10-Q and
Current Reports on Form 8-K.
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PARTI

ITEM1. Business

OVERVIEW

We are a global leader in the design, development,
manufacture and marketing of orthopaedic reconstructive,
spinal and trauma devices, biologics, dental implants and
related surgical products. We also provide other healthcare
related services. In this report, “Zimmer,” “we,” “us,” “our” and
similar words refer collectively to Zimmer Holdings, Inc. and its
subsidiaries. Zimmer Holdings refers to the parent company
only.

Zimmer Holdings was incorporated in Delaware in 2001.
Our history dates to 1927, when Zimmer Manufacturing
Company, a predecessor, was founded in Warsaw, Indiana. On
August 6, 2001, Zimmer Holdings was spun off from its former
parent and became an independent public company.

CUSTOMERS, SALES AND MARKETING

Our primary customers include orthopaedic surgeons,
neurosurgeons, oral surgeons, dentists, hospitals, stocking
distributors, healthcare dealers and, in their capacity as
agents, healthcare purchasing organizations or buying groups.
These customers range from large multinational enterprises to
independent clinicians and dentists.

We have operations in more than 25 countries and market
products in more than 100 countries, with corporate
headquarters in Warsaw, Indiana, and more than 100
manufacturing, distribution and warehousing and/or office
facilities worldwide. We manage our operations through three
major geographic segments — the Americas, which is
comprised principally of the U.S. and includes other North,
Central and South American markets; Europe, which is
comprised principally of Europe and includes the Middle East
and Africa markets; and Asia Pacific, which is comprised
primarily of Japan and Australia and includes other Asian and
Pacific markets.

We market and sell products through three principal
channels: 1) direct to healthcare institutions, such as hospitals
or direct channel accounts; 2) through stocking distributors
and healthcare dealers; and 3) directly to dental practices and
dental laboratories. With direct channel accounts, inventory is
generally consigned to sales agents or customers. With sales to
stocking distributors, healthcare dealers, dental practices and
dental laboratories, title to product passes upon shipment or
upon implantation of the product. Direct channel accounts
represented approximately 80 percent of our net sales in 2011.
No individual direct channel account, stocking distributor,
healthcare dealer, dental practice or dental laboratory
accounted for more than 1 percent of our net sales for 2011.

We stock inventory in our warehouse facilities and retain
title to consigned inventory in sufficient quantities so that
products are available when needed for surgical procedures.
Safety stock levels are determined based on a number of
factors, including demand, manufacturing lead times and
quantities required to maintain service levels. We also carry

trade accounts receivable balances based on credit terms that
are generally consistent with local market practices.

We utilize a network of sales associates, sales managers
and support personnel, most of whom are employed or
contracted by independent distributors and sales agencies. We
invest a significant amount of time and expense in training
sales associates in how to use specific products and how to
best inform surgeons of product features and uses. Sales force
representatives must have strong technical selling skills and
medical education to provide technical support for surgeons.

In response to the different healthcare systems
throughout the world, our sales and marketing strategies and
organizational structures differ by region. We utilize a global
approach to sales force training, marketing and medical
education to provide consistent, high quality service.
Additionally, we keep current with key surgical developments
and other issues related to orthopaedic surgeons,
neurosurgeons, dentists and oral surgeons and the medical
procedures they perform.

Americas. The Americas is our largest geographic
segment, accounting for $2,440.8 million, or 55 percent, of
2011 net sales, with the U.S. accounting for 93 percent of net
sales in this region. The U.S. sales force primarily consists of
independent sales agents, most of whom sell products
exclusively for Zimmer. Sales agents in the U.S. receive a
commission on product sales and are responsible for many
operating decisions and costs. Sales commissions are accrued
at the time of sale.

In this region, we contract with group purchasing
organizations and managed care accounts and have promoted
unit growth by offering volume discounts to customer
healthcare institutions within a specified group. Generally, we
are designated as one of several preferred purchasing sources
for specified products, although members are not obligated to
purchase our products. Contracts with group purchasing
organizations generally have a term of three years, with
extensions as warranted.

In the Americas, we monitor and rank independent sales
agents across a range of performance metrics, including the
achievement of certain sales targets and maintenance of
efficient levels of working capital.

Europe. The European geographic segment accounted
for $1,214.5 million, or 27 percent, of 2011 net sales, with
France, Germany, Italy, Spain, Switzerland and the United
Kingdom collectively accounting for 72 percent of net sales in
the region. This segment also includes other key markets,
including Benelux, Nordic, Central and Eastern Europe, the
Middle East and Africa. Our sales force in this segment is
comprised of direct sales associates, commissioned agents,
independent distributors and sales support personnel. In
Europe, we emphasize the advantages of our clinically proven,
established designs and innovative solutions and new and
enhanced materials and surfaces. In most European countries,
healthcare is sponsored by the government and therefore
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government budgets have a role in healthcare spending, which
can affect our sales in this segment.

Asia Pacific. The Asia Pacific geographic segment
accounted for $796.5 million, or 18 percent, of 2011 net sales,
with Japan being the largest market within this segment,
accounting for approximately 52 percent of the region’s sales.
This segment also includes key markets such as Australia, New
Zealand, Korea, China, Taiwan, India, Thailand, Singapore,
Hong Kong and Malaysia. In Japan and most countries in the
Asia Pacific region, we maintain a network of dealers, who act
as order agents on behalf of hospitals in the region, and sales
associates, who build and maintain relationships with
orthopaedic surgeons, neurosurgeons and dental surgeons in
their markets. These sales associates cover over 7,000
hospitals in the region. The knowledge and skills of these sales
associates play a critical role in providing service, product
information and support to surgeons. In November 2011 we
announced that we will establish a new research and
development center in Beijing, China, which will focus on
products and technologies to meet the unique needs of Asian
patients and their healthcare providers.

SEASONALITY

Our business is somewhat seasonal in nature, as many of
our products are used in elective procedures, which typically
decline during the summer months and can increase at the end
of the year once annual deductibles have been attained on
health insurance plans.

DISTRIBUTION

We operate distribution facilities domestically in Warsaw,
Indiana; Dover, Ohio; Statesville, North Carolina; Memphis,
Tennessee; Carlsbad, California; and Austin, Texas and
internationally in Australia, Austria, Belgium, Canada, the
Czech Republic, China, Finland, France, Germany, Hong Kong,
India, Italy, Japan, Korea, Malaysia, the Netherlands, New
Zealand, Portugal, Russia, Singapore, South Africa, Spain,
Sweden, Switzerland, Taiwan, Thailand and the United
Kingdom.

We generally ship our orders via expedited courier. We do
not consider our backlog of firm orders to be material to an
understanding of our business.

PRODUCTS

Our products include orthopaedic reconstructive, spinal
and trauma devices, biologics, dental implants and related
surgical products.

We utilize our exclusive Trabecular Metal™ Technology
across the majority of our product categories. Trabecular
Metal Material is a structural biomaterial with a cellular
architecture that resembles bone and approximates its
physical and mechanical properties more closely than other
prosthetic materials. The highly porous trabecular
configuration is conducive to more normal bone formation and
bone in-growth. Trabecular Metal Implants are fabricated
using elemental tantalum metal and a patented vapor

l ™

deposition technique that creates a metallic strut configuration
resembling cancellous bone with nano-textured surface
features.

Orthopaedic Reconstructive Implants
Knee Implants

Total knee replacement surgeries typically include a
femoral component, a patella (knee cap), a tibial tray and an
articular surface (placed on the tibial tray). Knee replacement
surgeries include first-time, or primary, joint replacement
procedures and revision procedures for the replacement,
repair or enhancement of an implant or component from a
previous procedure. Knee implants are designed to
accommodate different levels of ligament stabilization of the
joint. While some knee implant designs, called cruciate
retaining (CR) designs, require the retention of the posterior
cruciate ligament, other designs, called posterior stabilized
(PS) and ultracongruent (UC) designs, provide joint stability
without the posterior cruciate ligament. There are also
procedures for partial reconstruction of the knee, which treat
limited knee degeneration and involve the replacement of only
one side, or compartment, of the knee with a
unicompartmental knee prosthesis.

We offer a wide range of products for specialized knee
procedures, including the following:

NexGen® Complete Knee Solution. The number
one selling knee brand in the world, the NexGen Knee product
line is a comprehensive system for knee replacement surgery
which has significant application across the continuum of care
in aspects of primary and revision knee arthroplasty, including
CR, PS and revision procedures. The NexGen Knee System
offers joint stability, sizing and performance options in a
unified system of interchangeable components that can be
tailored to an individual patient. The NexGen Knee System
provides surgeons with complete and versatile knee
instrument options spanning multiple surgeon and treatment
philosophies. The breadth and versatility of the NexGen Knee
System allows surgeons to transition from one type of implant
to another during surgery, according to the respective needs of
the patient, and to support current surgical philosophies. In
national joint replacement registries, databases that track the
performance of artificial joints implanted in many thousands of
patients, NexGen Knee replacement products are consistently
reported to have among the lowest rates of revision surgeries
for the most frequently used knee systems.

The NexGen CR product line is designed to be used
in conjunction with a functioning posterior cruciate ligament.
Similar to the posterior stabilized design, the NexGen CR-Flex
Fixed Bearing Knee is designed to provide a greater range of
motion for patients who require deep bending in their activities
of daily living. The NexGen CR-Flex Femoral Components
offer a tissue balancing (flexion balancing) solution which
allows the surgeon to adjust component sizing and balance and
stabilize the implant without removing additional bone or
wasting critical procedure time.



ZIMMER HOLDINGS, INC.

2011 FORM 10-K ANNUAL REPORT

The NexGen Legacy® Posterior Stabilized Knee
product line provides stability in the absence of the posterior
cruciate ligament. The PS capabilities can be augmented via
the use of a NexGen Legacy Posterior Stabilized Flex (LPS-
Flex) Knee, a high-flexion implant that has the potential to
accommodate knee flexion up to 155-degrees range of motion
for patients whose lifestyle and body type demand and can
accommodate this performance standard. With our NexGen
LPS-Flex Mobile Knee, we are one of only two companies that
can offer a mobile-bearing total knee treatment option in the
U.S. market.

Gender Solutions® NexGen Femorals represent the
first knee implants specifically shaped to offer fit and function
optimized for the unique anatomical considerations more
commonly seen in female patients. Gender™ Implants are an
important strategic focus, as more than half of total knee
arthroplasty patients are female. Gender Solutions Femorals
are available in both NexGen CR-Flex and LPS-Flex
configurations. The concept of advancing implant design
through customization based on anatomy or other patient
characteristics has manifested in rapidly expanding gender
technologies across the continuum of our products and into
other important brands in our growing portfolio.

The NexGen Revision Knee product line consists of
several different products that are designed to provide clinical
solutions to surgeons for various revision situations, including
multiple constraint levels for ligament and soft tissue
inefficiencies and a bone augmentation implant system made
from our Trabecular Metal Technology material. These
augments are designed to address significant bone loss in
revision surgery while allowing natural bone to reconstruct
within the implant construct.

We offer improved polyethylene performance in the
NexGen Knee System with our conventional polyethylene and
Prolong® Highly Crosslinked Polyethylene, which offers

reduced wear and resistance to oxidation, pitting and cracking.

Prolong Highly Crosslinked Polyethylene is available in
designs compatible with both NexGen CR-Flex and LPS-Flex
Femoral Components.

Natural-Knee® 11 System.  The Natural-Knee 11
System consists of a range of interchangeable, anatomically
designed implants which include a proprietary CS7%™
Cancellous-Structured Titanium Porous Coating option for
stable fixation in active patients.

Gender Solutions Natural-Knee Flex System. The
Gender Solutions Natural-Knee Flex System adds our High
Flex and Gender Solutions Knee design concepts to the
Natural-Knee System. The Gender Solutions Natural-Knee
Flex System recognizes that two distinct populations exist in
total knee arthroplasty (female and male) and offers two
distinct implant shapes for enhanced fit. The system
accommodates high flexion capacity up to 155 degrees. The
system features the proven clinical success of our asymmetric
tibial plate, CST% Porous Coating, Prolong Highly Crosslinked
Polyethylene and ultracongruent articular surface.

Inmex® Total Knee System. The Innex Knee
System offers fixed bearing and mobile bearing knee
components all designed within the same system philosophy.
While the Innex Knee System is best known for its mobile
bearing knee offering and the availability of differing levels of
articular constraint, the Innex Revision Knee and Imnex
Gender Solutions Knee components make this offering a
comprehensive mobile and fixed bearing knee system. The
Inmex Knee System is distributed in Europe and Asia Pacific
and is not currently available for commercial distribution in the
U.S.

Zimmer® Unicompartmental Knee Systems. The
Zimmer Unicompartmental Knee System offers a high flexion
design for unicompartmental knee surgery. The system offers
the surgeon the ability to conserve bone by replacing only the
compartment of the knee that has had degenerative changes. A
Gender Solutions Patello-Femoral Joint System is also
available, a system which incorporates key gender specific
design features and a proprietary guided milling surgical
technique for use in patello-femoral joint replacement.

Zimmer® Patient Specific Instruments. The
Zimmer Patient Specific Instruments simplify a total or partial
knee procedure and help enhance appropriate placement of
the final implant based on a surgeon’s preoperative surgical
plan. Based on a patient’s MRI scan, a computer generated,
custom guide is produced to conform to a patient’s unique
knee anatomy. This guide is then utilized intraoperatively to
aid in the surgical correction of the patient’s knee.

Zimmer® Segmental System. Adding to our broad
portfolio of revision options, the Zimmer Segmental System is
a comprehensive system designed to address patients with
severe bone loss associated with disease, trauma or revision.
This important addition realizes our strategic goal of
expanding our product solutions across the continuum of care
and, with the incorporation of Trabecular Metal Technology,
expands the possibilities for treatment, short and long-term
fixation and stability.

Hip Implants

Total hip replacement surgeries replace both the head of
the femur and the socket portion of the pelvis (acetabulum) of
the natural hip. Hip procedures include first time, or primary,
joint replacement as well as revision procedures.
Approximately 30 percent of hip implant procedures involve
the use of bone cement to attach or affix the prosthetic
components to the surrounding bone. The remaining are
press-fit into bone, which means that they have a surface that
bone affixes to through either ongrowth or ingrowth
technologies.

Our key hip replacement products include:

Zimmer® M/L Taper Hip Prosthesis. The Zimmer M/L
Taper Hip Prosthesis offers a proximally porous-coated wedge-
shaped design based on long-term clinically proven concepts.
The M/L Taper has become widely used due to several key
design features.
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Zimmer M/L Taper Hip Prosthesis with Kinectiv®
Technology. The Zimmer M/L Taper with Kinectiv
Technology is a system of modular stem and neck components
designed to help the surgeon restore the natural hip joint
center intraoperatively by addressing the key variables of leg
length, offset and version independently.

Alloclassic® (Zweymiiller®) Hip System. The
Alloclassic (Zweymiiller) Hip System has become one of the
most used, primary, cementless hip systems in the world. This
is one of the few stems available today that is practically
unchanged since its introduction in 1979. A new offset design
was added in 2004 and offers the surgeon increased capability
to restore the patient’s anatomical joint movement.

CLS® Spotorno® Hip System. The CLS Spotorno
Stem is one of our best selling hip prostheses, especially in the
European markets. Additions to the product line provide the
capability for restoration of the physiological center of rotation.

CLS Brevius™ Hip Stem with Kinectiv
Technology. Introduced in 2011, this hip stem is based on the
CLS Spotorno Stem, which has more than 25 years of clinical
use. The new technology enables surgeons to better match
patients’ individual anatomies with modular neck options
designed for independent, intraoperative adjustments.

Fitmore® Hip Stem. The Fitmore Hip Stem offers
the surgeon a short, bone preserving stem. Maintaining bone
stock is particularly important for patients who may undergo a
later revision procedure. Its shape facilitates minimally
invasive procedures.

Continuum® Acetabular System, Trilogy® IT
Acetabular System and Allofit® 1T Alloclassic Acetabular
System.  Each of these acetabular systems offer the surgeon a
choice of advanced bearing options to meet the clinical and
lifestyle needs of each patient. Bearing options include
Longevity® Highly Crosslinked Polyethylene, Metasul®
Metal-on-Metal Technology and a BIOLOX®! delta
Ceramic-on-Ceramic Technology (where Zimmer has
regulatory clearances). The acetabular systems also provide
surgeons a choice of fixation method that accommodates their
surgical philosophy. Continuum is now our most widely sold
acetabular cup system.

Maxera® Cup. The Maxera Cup provides a large-
head, ceramic-on-ceramic option for the younger and more
active patient. The cup is an established hemispherical design
that provides increased stability with a familiar surgical
technique. The Maxera Cup presents orthopaedic surgeons
with a system that offers a high range of motion and a
low-wear bearing to better enable the restoration of a patient’s
active lifestyle.

Trabecular Metal Modular Acetabular System. The
Trabecular Metal Modular Acetabular System incorporates
the advanced fixation surface of Trabecular Metal Material. In
addition, we offer a Trabecular Metal Acetabular Revision

1 Registered trademark of CeramTec GmbH
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System that provides the surgeon with a variety of off-the-shelf
options to address a wide range of bone deficiencies
encountered during acetabular revisions and to achieve a
stable construct.

Extremity Implants

Our extremity portfolio, primarily shoulder and elbow
products, is designed to treat arthritic conditions, soft tissue
injuries and fractures.

Our key products include:

Bigliani/Flatow® Complete Shoulder Solution
Family. The Bigliani/Flatow Shoulder product line
combined with the Trabecular Metal Humeral Stem give us a
significant presence in the global shoulder implant market.

Trabecular Metal Glenoid. The Trabecular Metal
Glenoid offers surgeons a glenoid component designed to
improve fixation. Trabecular Metal Material’s properties allow
for more normal bone formation and maintenance.

Trabecular Metal Reverse Shoulder System. The
Trabecular Metal Reverse Shoulder System incorporates
advanced materials and design to offer improved biological
ingrowth potential through the utilization of Trabecular Metal
Technology, while addressing significant loss of rotator cuff
function. The reverse shoulder system is designed to restore
function to patients who, because of debilitating rotator cuff
tears, are not candidates for traditional shoulder surgery and
have exhausted other means of repair.

Zimmer® Anatomical Shoulder™ System. The
Anatomical Shoulder System can be adjusted to each
patient’s individual anatomy. This portfolio of products
includes the Anatomaical Shoulder Inverse/Reverse System,
designed to address significant loss of rotator cuff function,
and the Anatomical Shoulder Fracture System. Both the
primary and fracture shoulder implants can be converted to a
reverse shoulder without removal of the initial implant.

Coonrad/Morrey Total Elbow. The Coonrad/Morrey
Total Elbow product line is a family of elbow replacement
implant products to address patients with conditions of severe
arthritis or trauma.

Dental Implants

Our dental products division manufactures and/or
distributes: (1) dental reconstructive implants — for
individuals who are totally without teeth or are missing one or
more teeth; (2) dental restorative products — aimed at
providing a more natural restoration to resemble the original
teeth; and (3) dental regenerative products — for soft tissue
and bone rehabilitation.

Dental Reconstructive Implants

Our dental reconstructive implant products and surgical
and restorative techniques include:

Tapered Screw-Vent® Implant System.  Our highest
selling dental product line provides the clinician a tapered
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geometry which resembles the natural shape of a tooth root.
The Tapered Screw-Vent Implant System, with its two-stage
design, was developed to minimize valuable chair time for
restorations. The Tapered Screw-Vent Implant System is a
technologically advanced dental implant featuring a
proprietary internal hex connection, multiple lead threads for
reduced insertion time and selective surface coatings. The
Zimmer® One-Piece Implant System, designed to complement
the success of the Tapered Screw-Vent Implant System,
enhances this product line by offering clinicians a fast,
convenient restorative option.

AdVent® Implant System.  Utilizing many features of
the Tapered Screw-Vent Implant System, the AdVent Implant
System is a transgingival, one stage design that utilizes the
same surgical system as the Tapered Screw-Vent Implant
System, allowing the clinician to use both design concepts
without incurring the added cost of a second surgical system.

Tapered SwissPlus® Implant System. Designed to
meet the needs of clinicians who prefer a transgingival, one
stage, dental implant, the Tapered SwissPlus Implant System
incorporates multiple lead threads for faster insertion time and
a tapered body to allow it to be placed in tight interdental
spaces. The Tapered SwissPlus Implant System also
incorporates an internal connection.

Dental Restorative Products

We commercialize products for the aesthetic market
aimed at providing a more natural restoration. We offer a full
line of prosthetic devices for each of the above dental implant
systems as well as a custom solution, as follows:

Zimmer Hex-Lock® Contour Abutment and
Restorative Products. Designed to be used with our Tapered
Screw-Vent and Zimmer One-Piece Implant Systems, our
contour lines are a solution for addressing the diversity of
patients’ needs. Featuring prepared margins, titanium and
ceramic options and snap-on impression caps, our abutments
are designed to simplify the restoration process, save time for
clinicians and technicians and offer versatility.

Our Hex-Lock Short Abutment and Restorative
System is an all-inclusive solution that promotes posterior
restorations. We also offer the Zimmer® Contour Zirconia
Abutment. Both are engineered for use with the Tapered
Screw-Vent Implant System.

Dental Regenerative Products

We market the following product lines for use in
regenerative techniques in oral surgery:

Puros® Allograft Products. The Puros biologic
offering is an allograft material, which in the case of
mineralized bone and dermal tissues, utilizes the Tutoplast®2
Tissue Processing Technique to provide exceptional bone and
soft tissue grafting material for use in oral surgery. Zimmer
Dental offers a number of distinct Puros Allograft products to

2 Registered trademark of RTI Biologics, Inc.

use together or separately for various bone and soft tissue
grafting needs: Puros Cancellous Particulate, Puros Cortical
Particulate, Puros Block Allografts, Puros Pericardium
Membranes, Puros Dermis Membranes, Puros Demineralized
Bone Matrix (DBM) and Puros DBM Putty with Chips.

We distribute the Puros Allograft Products through
an exclusive, worldwide agreement with RTI Biologics, Inc.,
which was amended and renewed in 2010.

Through this same agreement with RTI Biologics,
Inc., we provide CopiOs® Pericardium Membrane in the U.S.
Sourced from bovine pericardial tissue, the CopiOs
Pericardium Membrane provides the characteristics of natural
tissue and can be used as a direct substitute for Puros
Pericardium Membranes.

Spine Implants

O