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UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
WASHINGTON, D.C. 20549

FORM 10-K

ANNUAL REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT
OF 1934 FOR THE FISCAL YEAR ENDED DECEMBER 31, 2013

OR

O TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE
ACT OF 1934

COMMISSION FILE NUMBER: 001-36063

Ll Altisource”

Asset Management

Altisource Asset Management Corporation
(Exact name of registrant as specified in its chaer)

UNITED STATES VIRGIN ISLANDS 6€6-078312¢%
(State or other jurisdiction of (I.R.S. Employer
incorporation or organization) Identification No.)

402 Strand Street
Frederiksted, United States Virgin Islands 00840-3%L

(Address of principal executive office)

(340) 692-1055
(Registrant’s telephone number, including area code

Securities registered pursuant to Section 12(b) dfie Act:

(Title of Each Class (Name of exchange on which registere

Common stock, par value $0.01 per shar NYSE MKT

Securities registered pursuant to Section 12(g) dfie Act:

None.

Indicate by check if the registrant is a well-knoseasoned issuer, as defined in Rule 405 of therfies Act. Yes O No
Indicate by check if the registrant is not requitedile reports pursuant to Section 13 or Sectlib(d) of the Act. YesO No

Indicate by check mark whether the registrant € filed all reports required to be filed by Seeti8 or 15(d) of the Securities Exchange Act
of 1934 during the preceding 12 months (or for sstobrter period that the registrant was requirdilésuch reports), and (2) has been subjec
to such filing requirements for the past 90 day¥es No O



Indicate by check mark whether the registrant lsstted electronically and posted on its corpo¥atb site, if any, every Interactive Data
File required to be submitted and posted pursuaRiie 405 of Regulation S-T during the precedigribnths (or for such shorter period that
the registrant was required to submit and post §ilet). Yes No O

Indicate by check mark if disclosure of delinquiilers pursuant to Item 405 of Regulation S-K is aontained herein, and will not be
contained, to the best of registrant’s knowledgedefinitive proxy or information statements incorated by reference in Part 1l of this Form
10-K or any amendment to this Form 10-K[I

Indicate by check mark whether the registrantlerge accelerated filer, an accelerated filer, m-accelerated filer, or a smaller reporting
company. See the definitions of “large accelerdited” “accelerated filer” and “smaller reportirmmpany” in Rule 12b-2 of the Exchange
Act. (Check one):

Large Accelerated File [ Accelerated File

Non-Accelerated File [0 (Do not check if a smaller reporting compa Smaller Reporting Compar [
Indicate by check mark whether the registrantstell company (as defined in Rule 12b-2 of the BExgje Act). YesO No

The aggregate market value of common stock heldonyaffiliates of the registrant was $472.8 millimased on the closing share price as
reported on the OTCQX on June 28, 2013 and thengsttan that all directors and executive officerdhe# registrant and their families are
affiliates. This determination of affiliate statissnot necessarily a conclusive determination for @ther purpose.

As of February 13, 2014, 2,366,856 shares of oomaon stock were outstanding.
DOCUMENTS INCORPORATED BY REFERENCE

Portions of the registrant’s Definitive Proxy Staent to be filed subsequent to the date hereof th#hCommission pursuant to Regulation
14A in connection with the registrant’s 2014 Annleting of Stockholders are incorporated by rafeeeinto Part Il of this Report. Such
Definitive Proxy Statement will be filed with the&urities and Exchange Commission not later th@ndbys after the conclusion of the
registrant’s fiscal year ended December 31, 2013.




Table of Contents

Altisource Asset Management Corporation
December 31, 2013
Table of Contents

Part |

Item 1. Business

Item 1A. Risk Factors

Item 1B. Unresolved Staff Commen
Item 2. Properties

Item 3. Legal Proceeding

Item 4. Mine Safety Disclosure

Part Il

Item 5. Market for Registra’s Common Equity, Related Stockholder Matters asddsPurchases of Equity Securiti

Item 6. Selected Financial Da

Item 7. Manageme’s Discussion and Analysis of Financial Conditiod &esults of Operation
ltem 7A. Quantitative and Qualitative Disclosurdsoit Market Risk

Item 8. Consolidated Financial Statements and ®umpghtary Date

Item 9. Changes in and Disagreements with Accotsiam Accounting and Financial Disclosu
Item 9A. Controls and Procedurt

Item 9B. Other Informatior

Part 1l

Item 10. Directors, Executive Officers and Corper@bvernance

Item 11. Executive Compensatic

Item 12. Security Ownership of Certain Beneficiali@rs and Management and Related Stockholder Mz
Item 13. Certain Relationships and Related Traiwmastand Director Independen:

Item 14. Principal Accountant Fees and Servi

Part IV

Item 15. Exhibits

14
36
36
38
38
38
38
40
40
57
57
57
58
58
58
58
58
59
59
58
60
60



Table of Contents

References in this report to “we,” “our,” “us,” tire “Company” refer to Altisource Asset Managem@atporation and its consolidated
subsidiaries, unless otherwise indicated. Referemcthis report to “Residential” refer to Altismer Residential Corporation, unless otherwise
indicated. References in this report to “Altisouircefer to Altisource Portfolio Solutions S.A. and donsolidated subsidiaries, unless other
indicated. References in this report to “Ocwenergb Ocwen Financial Corporation and its constdidasubsidiaries, unless otherwise
indicated.

Special note on forward-looking statements

Our disclosure and analysis in this annual repoeifform 10-K contain “forward-looking statements'thin the meaning of Section 27A of the
Securities Act of 1933, as amended, which we refers the “Securities Act,” and Section 21E of 8seurities Exchange Act of 1934, as
amended, which we refer to as the “Exchange Aotsdme cases, you can identify forward-lookingestegnts by the use of forward-looking

terminology such as “may,” “will,” “should,” “expés,” “intends,” “plans,” “anticipates,” “believes;estimates,” “predicts,” or “potential” or

the negative of these words and phrases or simoads or phrases which are predictions of or ingid¢ature events or trends and which do no
relate solely to historical matters. You can atsnitify forward-looking statements by discussiohstmategy, plans or intentions.

The forward-looking statements contained in thisua report reflect our current views about futevents and are subject to numerous knowt
and unknown risks, uncertainties, assumptions aadges in circumstances that may cause our aesiats to differ significantly from those
expressed in any forward-looking statement. Fadt@asmay materially affect such forward-lookingtsments include, but are not limited to:

. our ability to implement our business strategy Hradbusiness strategy of Resident

. our ability to retain and maintain our strategiatienships with related partie

. the ability of Residential to generate cash avéslétr distribution to its stockholders under ousmagement

. our ability to effectively compete with our compets;

. residentic’s ability to complete pending or future transacgic

. our ability to retain Residential as a clie

. the failure of Altisource and Ocwen to effectivelgrform their obligations under their agreementfiws and Residentie

. general economic and market conditions;

. governmental regulations, taxes and polic
While forward-looking statements reflect our goaith beliefs, assumptions and expectations, theyat guarantees of future performance.
Such forward-looking statements speak only asaif tiespective dates, and we assume no obligadiopdate them to reflect changes in
underlying assumptions or factors, new informatoitherwise, except to the extent required byiapple laws. For a further discussion of

these and other factors that could cause our fuea@ts to differ materially from any forward-ldog statements contained herein, please refe
to the section “Item 1A. Risk Factors.”
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Iltem 1. Business
Overview

We were incorporated in the United States Virglarids on March 15, 2012, which we refer to as ‘jrica.” On December 21, 2012, which
we refer to as the “separation date,” we sepaifated Altisource and became a staaidne publicly traded company through the contidouto
us by Altisource of $5 million of equity capital@the distribution of our shares of common stocthstockholders of Altisource. Our
primary business is to provide asset managemententain corporate governance services to ingtitali investors. Our primary client
currently is Altisource Residential Corporation,igfhwe refer to as “Residential,” under a 15-yesged management agreement, which we
refer to as the “asset management agreement.” &dsitis a public REIT that acquires and managegesfamily rental properties by
acquiring sub-performing and non-performing morggégans throughout the United States. Subsequenirteeparation from Altisource on
December 21, 2012, we immediately commenced opasatin October 2013, we applied for and were gahnégistration by the SEC as a
registered investment adviser under section 2@g(tf)e Investment Advisers Act of 1940.

We have a capital light operating strategy withfits@vailable for share repurchases and dividemmitsally, Residential is our primary source
of revenue and will drive our potential future gtbwThe asset management agreement with Residentiles us to incentive fees, which we
refer to as our “incentive management fee,” thditgive us a share of Residential’'s cash flow aai for distribution to its shareholders as
well as reimbursement for certain overhead andatimey expenses. Accordingly, our operating resukshighly dependent on Residential’s
ability to achieve positive operating results.

We have concluded that Residential is a variatibr@st entity (“VIE”) because Residential’'s equiglders lack the ability through voting
rights to make decisions about Residential’s ati¢izithat have a significant effect on the sucoé$esidential. We have also concluded that
we are the primary beneficiary of Residential beeawnder the asset management agreement, wehlgapevier to direct the activities of
Residential that most significantly impact Residdg economic performance including establishiresi@ential’s investment and business
strategy. As a result, we consolidate Residentialir consolidated financial statements.

In addition to the services we provide to Residdntie provide management services to NewSourcesBeince Company Ltd., which we
refer to as “NewSource,” a Bermuda title insuraaed reinsurance company. In October 2013, we iadeb?.0 million in NewSource and
received 100% of the common stock of NewSourceessmting 2,000,000 shares. Simultaneously, Retsdanested $18.0 million in
NewSource and received 100% of the-voting preferred stock of NewSource. Because we d00% of voting common stock of NewSource
and there are no substantive kick-out rights gchtdenther equity owners, we consolidate NewSoirrair consolidated financial statements.
On December 2, 2013, NewSource became register@ti@nsed reinsurer with the Bermuda Monetaryhatity (‘BMA”).

Our Business Strategy
Our business strategy is to:

« provide asset management services to Resitlemti@nerate a growing stream of cash availabielifgribution to its shareholders
and thereby growing our earning

+ facilitate Residenti’s generation of a steady, stable cash flow stream its preferred investment in NewSour
» provide management services to NewSource

» develop additional scalable investment strategielsvehicles by leveraging the expertise of our rganzent tearr

1
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Our Expertise

Our senior management team includes individuals décades of experience in the real estate, matdmysing and asset management
markets. Throughout their careers, our executiee® Imanaged various real estate-related businasdesxecuted structured real estate and
financing transactions through multiple market egclWe have also internally developed a valuatiodehthat uses proprietary historical data
to evaluate and project the performance of resiglemiortgage loans.

Asset Management Agreement

Under our asset management agreement with Resitlesgtiare responsible for, among other dutiesp€tjorming and administering
Residential’s day-to-day operations, (2) definingestment criteria in cooperation with Residensi@bard of Directors, (3) sourcing, analy:
and executing asset acquisitions for Residentialuding its acquisition of sub-performing and rmerforming residential mortgage loan
portfolios and related financing activities, (4péyzing sales of properties, (5) overseeing Ocwsaivicing of Residential’s residential
mortgage loan portfolios, (6) overseeing Altisolsaenovation, leasing and property managementesidential’s single-family rental
properties , (7) performing asset management datidg8) performing corporate governance and att@ragement functions, including
financial, accounting and tax management servig&sprovide Residential with a management team ppdopriate support personnel who
have substantial sub-performing and non-perfornoag portfolio experience. Our management alsosfgasficant corporate governance
experience that enables Residential to manageisisdss and organizational structure efficiently kéve agreed not to provide the same or
substantially similar services to any other padyang as Residential and its operating partnershige on hand an average of $50,000,000 in
capital available for investment over the previtws fiscal quarters. Notwithstanding the foregoing, may engage in any other business or
render similar or different services to othersuwhg, without limitation, the direct or indireqi@nsorship or management of other investment
based accounts or commingled pools of capital, ewstructured, having investment objectives sinmieathose of Residential or its operating
partnership, so long as our services to Residemtidlits operating partnership are not impairedetine

Incentive Management Fe
Under the asset management agreement with Regitjendi earn quarterly incentive management fedsliasvs:

i. 2% of all cash available for distribution by Rimntial to its stockholders and to us as incentiamagement fees, which we refer to
as “available cash,” until the aggregate amountpare of available cash for the quarter (baseti®@average number of shares of
Residential’'s common stock outstanding during thartpr), which we refer to as the “quarterly pearshdistribution amount,”
exceeds $0.161, the

ii. 15% of all additional available cash for the quadetil the quarterly per share distribution amoexteeds $0.193, the

iii. 25% of all additional available cash for dibuition by Residential for the quarter until theaggerly per share distribution amount
exceeds $0.257, and therea

iv. 50% of all additional available cash for distrilmutiby Residential for the quartt

in each case set forth in clauses (i) through é8)such amounts may be appropriately adjusted tiromto time to take into account the effect
of any stock split, reverse stock split or stockidind.

Residential will distribute any quarterly distriban to its stockholders after the application af thcentive management fee payable to us.

2
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We believe that our incentive management fee aerament with Residential aligns our interests witlsigtential’s stockholders. Unlike
incentive fee structures that pay the asset marfagsibased on net assets under management ortroapitalization, we only earn incentive
fees in respect of the amount of Residential's easlilable for distribution to its stockholders.

Expense Reimbursemel

Pursuant to the asset management agreement, warateirsed by Residential on a monthly basis fer(thdirect and indirect expenses we
incur or payments we make on Residential’'s behatfuding, but not limited to, the allocable compation and routine overhead expenses of
all our employees and staff for activities they @oct for Residential and (ii) all other reasonalperating and overhead expenses we incur
related to the asset management services we pravidesidential. We are not reimbursed by Residefar any compensation paid to William
C. Erbey for his role as our Chairman.

Termination

Residential may not terminate the asset manageageeément without cause during the first 24 mooftits term. Following such 24-month
period, Residential may terminate the asset manageagreement without cause upon the determinafianleast two-thirds of its
independent directors that (i) there has been isfisetiory performance by us that is materially de¢ntal to Residential, or (ii) the
compensation payable to us under the asset managagreement is unreasonable, unless we agreeeiochour compensation by an amount
or in a manner that at least two-thirds of Residéatindependent directors determine is reasonable

We may terminate the asset management agreemémivitause by providing written notice to Residaio later than 180 days prior to
December 21 of any year during the initial ternragenewal term, and the asset management agreaiifidetminate on the December 21
following the delivery of such notice.

Residential will be required to pay us a terminafiee in the event that the asset management agreésrterminated as a result of (i) a
termination by Residential without cause, (ii) artmation by us as a result of Residential’'s becwegulated as an “investment company”
under the Investment Company Act, or (iii) a teration by us if Residential defaults in the perfonte of any material term of the asset
management agreement (subject to a notice andeuiad).

The termination fee will be equal to three times élverage annual incentive management fee earnesl tiyring the prior 24-month period
immediately preceding the date of termination, alalied as of the end of the most recently complésedl quarter prior to the date of
termination.

Residential’s Business Strategy
Overview

We believe that Residential’s business model pewitiwith operating capabilities that are diffictd replicate and positions it to capitalize on
substantial market opportunities. Specifically, vadieve that Residential’s differentiated acquisitstrategy which is focused on acquiring suk
performing and non-performing mortgage loans, plesiit with multifaceted loan resolution methodddsghrough Ocwen and access to an
established, nationwide renovation and propertyagament infrastructure. We believe this providesidRmtial with multiple avenues of val
creation that will help it to achieve its businesgective of generating attractive risk-adjustettimes for its stockholders primarily through
dividends and secondarily through capital appramiat
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Acquisition Strategy

We expect that Residential will continue to acqsirgle-family rental properties primarily throutite acquisition of sub-performing and non-
performing loan portfolios. Based on the experiesfceur management team, we believe that thisedistd loan channel gives Residential a
cost advantage over other acquisition channels asi¢breclosure auctions and REO acquisitions ksecau

* we believe there are fewer participants inghle-performing and non-performing loan marketpkhes in the foreclosure auction
and other REO acquisition channels due to the Isiggeof portfolios offered for sale on an “allmne” basis and the required
operational infrastructure involved in servicingfs and managing single-family rental propertiessscvarious states. We believe
the relatively lower level of competition for sul#forming and non-performing loans, combined witbvgng supply, provides
buyers with the opportunity for a higher discouaterrelative to the foreclosure auction and otHe®©Ricquisition channels resulti
in a relatively lower cost to ultimately acquiragie-family rental properties; ar

» we believe that Residential will be able toghase residential mortgage loans at a lower phiae REO properties because sellers
of such loans will be able to avoid paying the sdgpically associated with home sales, such asgormommissions and closing
costs of up to 10% of gross proceeds of the saeb®lieve this will motivate the sellers to accapdwer price for the sub-
performing and nc-performing loans than they would if selling RE

Multifaceted Loan Resolution Methodologie

We believe that Residential’s 15-year servicingeagrent with Ocwen will allow Residential to acquargigh volume of non-performing
mortgage loans due to Ocwen'’s established distlessetgage loan servicing techniques and platfoiithsough the relationship with Ocwen,
Residential employs various loan resolution methagies with respect to its residential mortgagengancluding loan modification, collateral
resolution and collateral disposition. To help Resitial achieve its business objective, we intenfbtus on (1) converting a portion of
Residential’'s sub-performing and npe+forming loans to performing status and (2) margthe foreclosure process and timelines with et
to the remainder of those loans.

Residential’s preferred resolution methodologyisiodify the sub-performing and non-performing lea@nce successfully modified, we
expect that borrowers will typically refinance tedsans with other lenders or we will sell the nfiedi loans after establishing a payment
history at or near the estimated value of the ugiohgy property, potentially generating attractieturns for Residential. We believe
modification followed by refinancing or sale gentesaneaterm cash flows for Residential, provides the hgjlmssible economic outcome
Residential and is a socially responsible busistssegy because it keeps more families in thaindm We expect a majority of Residential’s
residential mortgage loans will enter into foredias ultimately becoming REO that it can convett isingle-family rental properties which we
believe will generate long-term returns for Restadis stockholders. If an REO property does noetfeesidentia rental investment criteri:
we expect Residential to engage in REO liquidatinodispose of the property and generate cash fiovestment in other acquisitions. We
believe that the optionality provided by this mialtieted resolution approach will enable Resideiidlid on large portfolios in an effective
manner as all loans may not be amenable to a siagtdution strategy.

Established Nationwide Property Management Infragtture

We believe that Residential’s 15-year master sesvagreement with Altisource will allow Resident@bperate and manage single-family
rental properties with efficiency and predictakiliThis efficiency and predictability is driven Bytisource’s technology and global workforce.
Altisource has developed a nationwide operatingastfucture consisting of technology, standardesdi centrally managed processes. It also
has a global back office organization that quaifiendors, solicits the appropriate vendors togoerfrequested work, assigns the work to the
vendor with the best possible combination of cost delivery capabilities, verifies that the vendosork is complete and pays the vendor.
technology and organizational infrastructure all@Mitssource to provide services throughout the BdiStates, which we believe provides
Residential with the following competitive advargag

» the management of single-family rental progsrtising Altisource’s nationwide vendor networkds dependent upon scale;
accordingly, unlike many of Residential’'s compestdt does not require a critical size of singdenfly rental properties in a
geographic area to attain operating efficienc

* sub-performing and non-performing loan porteltypically contain properties that are geogragdhiadispersed, requiring a cost-
effective nationwide property management systeroabse of Residential’s arrangement with Altisouvee believe it is positioned
to bid effectively on portfolios with large geoghap dispersion

4
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»  Altisource’s rental marketing strategy is sfieally designed to advertise listings across papindustryfocused websites, utilizin
their high organic and paid search rankings to geadarge volumes of prospective tena

» Residential's contracted relationships withioratvide manufacturers and material suppliers, riatggt by Altisource, enable the
ordering and delivery management of flooring, agupdies, paint, fixtures and lighting for all renaeatand unit turn work (i.e. wot
associated with turnover from one tenant to the)n

» Altisource has developed a proprietary inspectind estimating application utilized by third{yanspection vendors to identify
required renovation work and prepare detailed ssop&ork to provide a consistent end product.ddition, this application
catalogs major HVAC systems, appliances and coct&drumaterials, enabling more accurate forecasifrigng term maintenance
requirements; an

» Altisource’'s ongoing tenant management services are coordittatgugh an interné 24x7" customer service cente

The following illustration provides the structurktbe services provided by us under the asset neamegt agreement, Altisource under the
master services agreement and Ocwen under theisgragreement:

Altisowrce Asset Managoment Corporanion

Mgl redaeemeen ] anad Corpaa e Incentive nemseement foe wmd

FOVETTRUET v Iccs CRCINSD e e el

Foenavisbion rresia reinent
Non-perlormmg loan leasing and propery mahagcmciil
WCTVICTE Popenty manage sl . TVICE
fee pnd expen
Feprmsur scTen
anil eape s

e imburssmaein

Oewen Financial Corportion Arsouree Portfolme Solubusis 5.5

Although the Ocwen servicing agreement and Altiseunaster services agreement are not exclusivegamsents, we believe that these
relationships provide Residential with significanmpetitive advantages with respect to acquirirdyraaintaining sub-performing and non-
performing loans and single-family rental propertid/e expect Residential to hold single-family atproperty assets over the long-term with
a focus on developing brand and franchise valueal believe that the forecasted growth for thglsi-family rental marketplace, in
combination with our projected asset managementagdisition costs for Residential and its abildyacquire assets nationwide, provides
Residential with a significant opportunity to edisibit as a leading, externally-managed resideRET.

Residentia’'s Current Portfolio

In its first year of operations, we advised Resi@d¢and conducted portfolio analysis and the biddirocess to facilitate the acquisition and
growth of Residential's portfolio of residential nigage loans as follows:

On February 14, 2013, Residential acquired a platéd residential mortgage loans, substantiallyoalwhich were non-performing, consisting
of an aggregate of 460 mortgage loans with apprateiy $121 million of unpaid principal balance,"0iPB,” and approximately $94 million
in aggregate market value of underlying properfiéds portfolio was purchased from Ocwen, and thetgage loans were originated by an
entity unrelated to the seller.

On March 21, 2013, Residential acquired a portfofioesidential mortgage loans, substantially &livbich were non-performing, consisting of
an aggregate of 230 mortgage loans with approxisn&&s million of UPB and approximately $39 milliam aggregate market value of
underlying properties. The portfolio was purchafsech six separate trusts managed by Invesco Advisec. and the mortgage loans were
originated by an entity unrelated to the sellers.

On April 5, 2013, Residential acquired a portfaforesidential mortgage loans, substantially alvbich were norperforming, consisting of ¢
aggregate of 720 mortgage loans with approxima&&E2 million of UPB and approximately $122 millionaggregate market value of
underlying properties. The portfolio was purchaecth Protium Master Grantor Trust and the mortgag@s were originated by an entity
unrelated to the seller.
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On August 26, 2013, Residential acquired a podfofiresidential mortgage loans, substantiallyoilvhich were norperforming, consisting
an aggregate of 292 mortgage loans with approxign&&2 million of UPB and approximately $67 milliam aggregate market value of
underlying properties. The portfolio was purchaech several separate trusts managed by Servef® RLC, and the mortgage loans were
originated by entities unrelated to the seller.

In August and September 2013, Residential acquaineartfolio of residential mortgage loans, subsgdigtall of which were non-performing,
consisting of an aggregate of 1,978 residentiatgage loans with approximately $310 million in URBd approximately $241 million in
aggregate market value of underlying propertieg ptrtfolio was acquired from the U.S. Departmdrtiousing and Urban Development,
which we refer to as “HUD,” and the mortgage loamse originated by various entities unrelated w4géller.

In September and October 2013, Residential acqaiggattfolio of residential mortgage loans, sub#dy all of which were non-performing,
consisting of an aggregate of 2,647 mortgage loatisapproximately $821 million of UPB and approxtaly $702 million in aggregate
market value of underlying properties. The portfalias purchased from Bank of America, National Agsn and certain of its affiliated
entities and the mortgage loans were originateddipus entities related and unrelated to the iselle

In November 2013, Residential agreed in principladquire a portfolio of residential mortgage lgaubstantially all of which were non-
performing, consisting of an aggregate of approxéiye6,500 mortgage loans with approximately $1b8Bon of UPB and approximately
$1.54 billion in aggregate market value of undexdyproperties. On December 24, Residential compliste first closing under this agreement,
consisting of 2,204 mortgage loans, substantidligfavhich were norperforming, with approximately $657 million of URBId approximatel
$530 million in aggregate market value of undedyproperties. On January 31, 2014, Residentialhased the remaining loans under this
agreement, consisting of 3,421 mortgage loans agtiroximately $988 million of UPB and approximat®§92 million in aggregate market
value of underlying properties. The portfolio wasghased from Bank of America, National Associatioil certain of its affiliated entities, &
the mortgage loans were originated by variousientielated and unrelated to the sellers.

On December 31, 2013, Residential executed an mg#eo acquire a portfolio of residential mortgéggns, substantially all of which were
non-performing, consisting of an aggregate of 68dtgage loans with approximately $121 million of R&¥Bnd approximately $94 million in
aggregate market value of underlying propertiessant to the terms of the agreement, the acqunsitias completed on January 2, 2014, the
payment date for the transaction. The portfolio wachased from several affiliates of Bayview L&@arvicing, LLC, and the mortgage loans
were originated by entities both related and umedl&o the sellers.

In December 2013, Residential agreed to acquira D a portfolio of residential mortgage loanshstantially all of which were non-
performing, consisting of an aggregate of 164 nagégloans with approximately $19 million of UPB apmproximately $18 million in
aggregate market value of underlying propertiesafoaggregate purchase price of approximately diflibm In accordance with HUD’s
requirement that its sales settle in two sepatatérngs, Residential consummated the first closihthis transaction on January 28, 2014,
consisting of 66 mortgage loans with $7 millionUfB and $7 million in aggregate market value ofardng properties. We expect
Residential to close the remaining portion of théDHportfolio in the first quarter of 2014. Therendae no assurance that Residential will
acquire the remainder of the HUD portfolio in wholein part on a timely basis or at all.

Throughout this annual report, all unpaid principalance and market value amounts for the porgdiesidential has acquired are provided a
of the applicable “cut-off” date for each transantunless otherwise indicated. We refer to thetagsederlying Residential’s completed
acquisitions through December 31, 2013 as Res@lentCurrent Portfolio.” The assets underlying Riesitial’'s pending acquisitions and the
acquisitions it completed after December 31, 20&3at included in Residential's Current Portfolio.

Residential’s mortgage loans become REO propesties it has obtained title to the property throagmpletion of the foreclosure process.
Additionally, some of the portfolios Residentialrpliases may, from time to time, contain a small lInemnof residential mortgage loans that

have already been converted to REO. As of DeceBibe2013, Residential had 262 REO properties. Tigeemate fair value of these 262 R
properties as of December 31, 2013 was approxign@83.1 million, or less than 3% of the total fa@ue of its Current Portfolio.

6
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As of December 31, 2013, 14 of Residential’'s 262DR¥operties had been rented and were occupiedrants, 11 were being listed for rent
and 18 were in varying stages of lease preparatibtin respect to the remaining 219 REO propertieswere in the process of determining
whether 203 of these properties meet Residentifital profile, and 16 were being held for saleh&f REO property meets Residential’s renta
profile we determine the extent of renovations Hratneeded to generate an optimal rent and maiotaisistency of renovation specifications
for future branding. If we determine that the REOg®rty will not meet Residential’s rental profilge list the property for sale, in some
instances after renovations are made to optimigesdle proceeds.

The remainder of Residential’'s Current Portfolimsists of a diversified pool of residential mortgdgans with the underlying single-family
properties located across the United States. Theeggte purchase price of Residential’s Currentfélar for acquisitions completed through
December 31, 2013 was 67.9% of the aggregate maaket, as determined by the most recent brokeempinion (BPO) provided by the
applicable seller for each property in the respeqgtiortfolio as of its cut-off date. We cannot assgou that the BPOs accurately reflected the
actual market value of the related property atptingorted time or accurately reflect such markéteéoday.

The table and chart below do not include the 4/h83rtgage loans that Residential acquired from BawyyHUD and Bank of America
subsequent to December 31, 2013 with an aggrefi&k Dhillion in UPB and aggregate of $892 milliohmarket value of underlying
properties. The following table sets forth a sumyrirthe residential mortgage loans in Residertti@lurrent Portfolio as of December 31,
2013 ($ in thousands):

Market value

of underlying Weighted
Loan Carrying average

Location count value (1) UPB properties (2) market LTV (3)

Alabama 56 $ 4,99 $ 8,10( $ 6,67¢ 226.7%
Alaska 1 13z 197 18t 106.%
Arizona 177 30,73¢ 47,55 38,54: 137.1%
Arkansas 44 3,26¢ 5,517 4,56¢ 147.2%
California 1,27( 384,95¢ 561,76: 507,27¢ 125.59%
Coloradao 69 11,27: 14,91: 14,27: 113.5%
Connecticu 73 9,60/ 20,18¢ 16,35! 148.7%
Delaware 32 4,441 7,36( 6,32( 127.%
Dist. of Columbie 25 5,687 7,55¢ 8,10z 109.8%
Florida 1,342 150,24t 297,03 208,87! 163.5%
Georgia 263 25,48 46,23¢ 33,70( 156.7%
Hawaii 31 8,18¢ 14,457 14,28: 106.2%
Idaho 22 2,76¢ 4,23¢ 3,662 125.(%
lllinois 381 40,98¢ 88,52¢ 63,25 186.1%
Indiana 208 15,84: 25,89 22,28. 130.5%
lowa 4 208 364 28C 137.(%
Kansas 21 1,54z 2,25¢ 1,941 127.2%
Kentucky 83 6,81¢ 10,47¢ 9,64( 115.9%
Louisiana 13 1,49: 2,32¢ 2,551 103.5%
Maine 17 2,07(¢ 3,391 3,457 106.2%
Maryland 344 47,33 95,58¢ 70,31¢ 154.2%
Massachuseti 19¢ 29,57¢ 52,94 47,04 123.7%
Michigan 10€& 10,59¢ 17,71°¢ 13,76( 178.2%
Minnesota 63 7,892 13,11¢ 10,52¢ 139.6%
Mississippi 21 1,60¢ 2,66¢ 2,26¢ 136.4%
Missouri 76 4,35¢ 8,71¢ 6,37¢ 183.9%
Montana 4 45E 711 65C 115.5%
Nebraske 9 83¢ 1,461 1,14¢ 135.(%
Nevada 154 22,95 42,86¢ 28,81¢ 170.9%
New Hampshire 15 1,92 3,50¢ 3,11« 122.9%
New Jerse! 57¢ 78,34( 186,52: 136,84 162.2%
New Mexico 81 6,49: 12,04: 10,071 128.5%
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New York 41¢ 68,64 140,87( 128,05( 125.%
North Caroline 26¢ 25,07( 39,86¢ 33,35¢ 132.¢%
North Dakotz 1 97 12z 13¢€ 89.5%
Ohio 10¢€ 9,60¢ 16,61( 14,64: 128.6%
Oklahoma 12 1,59¢ 2,55¢ 2,341 113.6%
Oregon 69 10,26¢ 17,90: 15,571 124.¢%
Pennsylvani: 26C 25,63: 44,63 37,39¢ 133.2%
Puerto Ricc 2 97 224 267 114.2%
Rhode Islanc 76 5,667 18,32 9,08¢ 236.5%%0
South Carolin: 191 15,92¢ 27,77¢ 22,38t 138.4%
South Dakot: 4 344 57¢ 52t 111.1%
Tennesse 73 7,89( 11,59 10,68¢ 121.5%
Texas 19C 20,61¢ 26,11¢ 27,727 102.4%
Utah 111 17,15¢ 23,92( 22,37¢ 112.7%
Vermont 6 6032 1,10z 1,09t 104.6%
Virginia 58 11,12« 17,40¢ 15,96+ 118.%%
Washingtor 284 51,73: 80,527 70,51¢ 126.6%
West Virginia 3 204 354 28¢ 144.1%
Wisconsin 14z 11,78( 22,91¢ 17,32 163.1%
Total 8,05¢ $1,207,16. $2,099,60: $1,726,89 142.5%

(1) The carrying value of an asset is based orfauvalue model. The significant unobservable iispused in the fair value measurement of
our mortgage loans are discount rates, forecadtgwie home prices, alternate loan resolution gbiliiies, resolution timelines and the
value of underlying properties. Significant changreany of these inputs in isolation could resnlaisignificant change to the fair value
measurement. For a more complete description daih@alue measurements and the factors that ngayfisantly affect the carrying
value of our assets, please see Note 5 to our bdatem financial statement

(2) Market value is based on the most recent BRW®iged to us by the applicable seller for each priypin the respective portfolio as of its
cut-off date or an updated BPO received since theiaition was completed. Although we have perfairdidigence on a representative
sample of the properties to confirm the accuracthefBPOs provided to us by the sellers, we caassdre you that the BPOs set forth in
this table accurately reflected the actual markdier of the related property at the purported timaccurately reflect such market value
today.

(3) Weighted average loan to value (LTV) is based erndhan to value weighted by unpaid principal baéafur each state

As set forth in the chart below, approximately 96Pthe residential mortgage loans in Residenti@lsrent Portfolio were 60 days or more
delinquent as of their respective cut-off dates.

Curmem
W 30 Day DO
) Dy DO
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The geographic distribution of the residential rgage loans in Residential’s Current Portfolio lisstrated below. We have provided the loan
count and the aggregate UPB as of the respectiveftdates for the loans located in the 15 statek thie highest concentration of loans. A:
December 31, 2013, Residential also had 1,723 I(2in6% of our Current Portfolio), with an aggregbtPB of $320.7 million (15.3% of our
Current Portfolio) as of the respective cut-offedgatdispersed among 34 other states, one terataththe District of Columbia.

Residential’'s Strengths
Relationship with Ocwen and Proven Loan Resolutibtethodologies

We intend to capitalize on the servicing capabiitof Ocwen, which we view as superior relativettter servicers in terms of cost,
management experience, technology infrastructutepdaiform scalability. Ocwen services Residergialcquired residential mortgage loan
portfolios in accordance with the terms of theivg@ng agreement with Residential. Ocwen’s sengcapproach is focused on the
psychological principles influencing borrower beima\and uses non-linear optimization models foridieg the best resolution for a loan.
Ocwen’s use of artificial intelligence and dialogeragines seeks to remove variability and humarr émme the process and provides
scalability. Ocwen is a leader in its ability toneert loans that are 90 days or more past duertertustatus. Ocwen has successfully grown it:
servicing portfolio to approximately $435 billios af September 30, 2013.

Importantly, by using Ocwes’servicing platform to modify as many loans assie, we believe that more families may remaithigir home:
because of our efforts.

Relationship with Altisource and its Nationwide Pperty Management Infrastructure

We believe that Residential is strategically positid to operate single-family rental propertiemssthe United States at an attractive cost
structure, largely due to Altisource’s nationwidmdor network, which provides services in 208 majarkets across the United States.

In 2013, Altisource completed an average of moam th70,000 inspection, maintenance and repair ®marmonth. This infrastructure has
been developed over many years at a significartttbaswe believe would be difficult and expendiwaeplicate. We believe Residential's
existing relationship with Altisource gives it astihct advantage as it allows us to bid on largraetive portfolios regardless of geography a
attractive cost structure.



Table of Contents

Other Services Provided by Altisource

In addition to the Ocwen servicing agreement aredAltisource master services agreement, Residezitialhas a trademark license agreemen
with Altisource that provides it with a non-exchusj non-transferable, non-sublicensable, royate ficense to use the name “Altisource.”
Residential also has a support services agreemtnfltisource to provide services to it in sucleas as human resources, vendor manage
operations, corporate services, risk managemeatitgassurance, consumer psychology, treasurgnfia and accounting, legal, tax and
compliance. We believe these support, technologyirtellectual property agreements provide Residentith the ability to grow its business
while enabling Residential to rely on the corpoiiafeastructure and name recognition that have testablished by Altisource over many
years.

Residentia's Investment Process

The underwriting analysis for acquiring sub-perforgnand norperforming loan portfolios on a national basiseglon extensive analysis of
target portfolio’s characteristics and the usewfmroprietary model in determining future casiwifoand returns from various resolution
methodologies. We estimate Residensiaésolution timelines using combination of profaig data and advanced modeling techniques. W
regression-based models to determine the expentbalpmlities of different loan resolutions, incladimodification, rental and liquidation. We
also use an extensive due diligence process tdataldata accuracy, compliance with laws, and ea#dnility of liens among other factors.

The following graphic outlines the process for assgg sub-performing and non-performing portfolieastment opportunities:
Assessing Investment Opportunity

Receipt of loan tape and Review accuracy of property Analyze iqtensi ty of current
tape cracking valuations servicer's loss mitigation
efforts

Analyze progress and Estimate expected Analyze validity of existing
quality of existing foreclosure timeline using insurance and expected
foreclosure process proprietary event level data rescission rate

Estimate probability of Estimate rental conversion Estimate net proceeds from
modification and other ratic, gross rental yvield and liquidation, modification and
alternative resolutions net rental yield other resolutions

Residential’s Financing Strategy

Residential intends to continue to finance its sta@ents with leverage, the level of which may Vaaged upon the particular characteristics of
its portfolio and on market conditions. To the extavailable at the relevant time, Residentiabsficing sources may include bank credit
facilities, warehouse lines of credit, structuragdhficing arrangements and repurchase agreemertdagasthers. We may also seek to facilitate
Residential’s equity capital raising activitiesahigh public or private offerings of Residentsatlebt or equity securities, depending upon m
conditions. For additional information on Residahsi financing arrangements, see “ltem 7. Managéim@&iscussion and Analysis of
Financial Condition and Results of Operations—Ldfifiyi and Capital Resources.”
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Investment Committee and Investment Policy

We conduct substantially all of the investment\atiéis on behalf of Residential pursuant to theeassanagement agreement. Residential’s
principal objective is to generate attractive réskusted returns for its stockholders over the {targ through dividends and capital
appreciation.

Residential’s Board of Directors has adopted adinaestment policy designed to facilitate our ngeraent of Residential’s capital and asset
and our maintenance of an investment portfolioifgafat meets Residential’s objectives. We repmResidential’s investment committee,
whose role is to act in accordance with the invesitnpolicy and guidelines approved by Resident®bard of Directors for the investment of
its capital. As part of an overall investment paolitf strategy, the investment policy provides tvatcan facilitate Residential’'s purchase or sal
of non-performing or sub-performing residential tgage loans, residential mortgage backed secuatidgeal estate owned assets. We are
also authorized, on behalf of Residential, to oéases on acquired single-famisidential real estate. The investment policy laynodified
by Residential's Board of Directors without the epgl of our stockholders.

The objective of Residential’s investment policyaoversee our efforts to achieve a return ontassmsistent with Residential’s business
objective and to maintain adequate liquidity to triResidential’s financial covenants and regulahaagjuirements.

Any purchase of non-performing or sub-performingjadential mortgage loans will be analyzed by oypitedh markets group on behalf of
Residential and presented in written form to Redidés investment committee for approval priomarchase.

The investment committee is authorized to apprbedinancing of Residential’s investment posititm®ugh repurchase agreements,
warehouse lines of credit, securitized debt andrdihancing arrangements provided such agreenasatsegotiated with counterparties
approved by the investment committee. We are asmitted to hedge Residentginterest rate exposure on its financing actisittgough the
use of interest rate swaps, forwards, futures gtidms, subject to prior approval from Residensiativestment committee.

Investment Committee Approval of Counterparti

Residential’s investment committee is authorizedawsider and approve, based on our recommendations
» the financial soundness of institutions with whiRésidential plans to transact business and recoutetiens with respect theret
* Residenti¢'s risk exposure limits with respect to the dollaroaints of total exposure with a given institutianp

» investment accounts and trading accounts to beeapeith banks, brok-dealers and financial institutior

Investment Committee Guideline

The activities of Residential's investment comnatiee subject to the following guidelines, whichmest follow in making recommendations
to the investment committee:

* no investment will be made that would cause Resialeor any of its subsidiaries to fail to qualdg a REIT for U.S. federal incor
tax purposes

* no investment will be made that would causeid@sial to be required to register as an investmempany under the Investment
Company Act of 1940; an

* until appropriate investments can be identifiedsidential may invest available cash in intebestring and short-term investments
that are consistent with (a) Residential’s intemtio qualify as a REIT and (b) Residential's exdompfrom registration as an
investment company under the Investment CompanyAt940.

Broad Investment Policy Risk

Residential’s investment policy is very broad ahérefore, its investment committee and we havatdatitude in determining the types of
assets that are proper investments for Resideasialiell as the individual investment decisionghimfuture, we may make investments with
lower rates of return than those anticipated uederent market conditions and/or may make investmeith greater risks to achieve those
anticipated returns. Residential’'s Board of Direstwill periodically review its investment policyd its investment portfolio but will not
review or approve each proposed investment madesliyless it falls outside our previously approwve@stment policy or constitutes a rela
party transaction.

In addition, in conducting periodic reviews, Resitigl’s Board of Directors will rely primarily omformation provided to it by us.
Furthermore, we may use complex strategies. Tréinsacentered into by us on behalf of Residentiay e costly, difficult or impossible to
unwind by the time they are reviewed by Residestibard of Directors. Changes in Residential’seisiment strategy, investment policy and
targeted asset classes may increase its exposimtertest rate risk, counterparty risk, defaulk @sd real estate market fluctuations, which
could materially and adversely affect Residential,an turn, could adversely affect the incentiverragement fees we earn under our asset
management agreement.
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NewSource Investment

On December 21, 2012, we entered into a subsamnipigweement to invest $2.0 million in 100% of tliing common stock of NewSource.
Residential simultaneously entered into a subsorigigreement to invest $18.0 million to acquira4voting preferred stock of NewSource.
On October 17, 2013, we and Residential investeduthamount of our respective subscriptions imSeurce, and on December 2, 2013,
NewSource became registered as a licensed reinsithethe Bermuda Monetary Authorit“BMA”). We believe that NewSource will be able
to operate for the foreseeable future without atgiteonal capital investments by Residential or@ace fully operational, we expect
NewSource to generate a stream of title insurande@nsurance premiums sourced by Altisource tjinats relationships with Ocwen a
Lenders One, a national alliance of leading comtyunobrtgage bankers, correspondent lenders andistgppf mortgage products and
services. We believe that the title insurance amksurance business, especially when a minimal atrafisales commissions are paid by the
insurer, has the potential to be profitable.

NewSource intends to retain Altisource under a-term Title Insurance Services Agreement to pro@dede range of technical underwriting
services that will allow NewSource to evaluateetiisk in a timely and cost effective manner. Altisce will receive a performance fee of 90%
of the net income of NewSource after NewSource pgy®ferred dividend of 12% to Residential. Thaaming 10% will be retained by
NewSource to fund ongoing operations and for gémerorate purposes. Additionally, on November2®13, NewSource entered int
management agreement with us to provide asset raaread and corporate governance services and inmtoe2013, NewSource entered
into a management agreement with Marsh IAS Manage®ervices (Bermuda) Ltd. to administer its daytay business activities and
operations. This will enable NewSource to avoiddbst of having any permanent employees.

Employees

As of December 31, 2013, we had seven full timeleyges. Our executive officers are also officerResidential.

Service Providers

We have entered into a support services agreeninidtisource, which we refer to as the “Altisoersupport services agreements,” to
provide, as necessary, services to us in such asdaisman resources, vendor management operat@mpsyate services, risk management an
six sigma, quality assurance, consumer psychokoggsury, finance and accounting, legal, tax, ceanpk and other support services. In
addition, we have entered into trademark licenseeagents with Altisource that provides us with mxetusive, non-transferable, non-
sublicensable, royalty free license to use the ngkttsource.” We also entered into a technologywseses agreement with Altisource pursuant
to which Altisource provides us with technology pog services for network management and telephonpecember 2013, we entered into a
support services agreement with Ocwen, under wbiolien provides us with services in seeking podfbf sub-performing and non-
performing loans for our clients, including Resitial and provides us with related analytical addchaistrative services.

Our Competition

We are in a highly competitive market and are caingewith other asset managers. Our competitors Inaag greater resources, more
personnel, more clients, more sources of revendarame capital than we do. Our clients may notqrenfas well as the clients of our
competitors. Some of our competitors’ clients mayensignificant amounts of capital, lower costapital or access to funding sources not
available to our client. Additionally, our competis and competitors’ clients may have higher ridkrances or may be willing to accept lower
returns on investment. Some of our competitors haae better expertise or be regarded by potenigadts as having better expertise to
specific assets.

Residential’'s Competition

Residential faces competition from various soufoeshe acquisition of sub-performing and non-perfing residential mortgage loans. Its
competition includes other REITs, hedge funds,aieawequity funds, partnerships and developers ffEctarely compete, Residential will rely
upon our management team and their substantiasindexpertise which we believe provides Residémtith a competitive advantage and
helps it assess the investment risks and deterapipeopriate pricing. We expect Residential’s intéégd approach of acquiring sub-performing
and non-performing residential mortgage loans amyerting them to rental properties will enablicompete more effectively for attractive
investment opportunities. Furthermore, we belidna Residential’'s access to Ocwen'’s servicing aigeehelps it maximize the value of its
loan portfolios and provides it with a competitagvantage over other companies with a similar fodies also believe that Residential’s
relationship with Altisource and access to itsoratiide vendor network will enable it to competitiveid on
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large sub-performing or non-performing residenti@rtgage loan portfolios with assets dispersedutiinout the United States. However, we
cannot assure you that Residential will be ablectueve its business goals or expectations dugetodmpetitive, pricing and other risks that it
faces. Residentiad’competitors may have greater resources and aitceapital and higher risk tolerances than it n@sy be able to pay higf
prices for sub-performing and ngerforming residential mortgage loans than it camay be willing to accept lower returns on investin As
the inventory of available sub-performing and nemfprming residential mortgage loans and REO wiltfuate, the competition for assets anc
financing may increase.

Residential also faces significant competitionha single-family rental market from other real-éstzompanies, including REITS, investment
companies, partnerships and developers. To eftdgtmanage rental yield and occupancy levels, Resial will rely upon the ability of our
management team to effectively supervise Altisowcenovation, yield management, REO selection gaad property management serv
on its acquired properties. We believe Altisourasgblished nationwide vendor network and useagnetary technology will provide
Residential with a competitive advantage by allapiirto operate with an attractive cost structurd thereby generate attractive returns.
Despite these efforts, some of Residential’s coitgrst single-family rental properties may be ottiee quality, or in more desirable locations
than its properties or have leasing terms morer&ble than it offers. In addition, Residential'slipto compete and meet its return objectives
depends upon, among other factors, trends of ttienahand local economies, the financial condit liquidity of current and prospective
tenants, availability and cost of capital, taxed gavernmental regulations. Given the significasthpetition, complexity of the market,
changing financial and economic conditions and &gl single-family tenant demographics and demawescannot assure you that
Residential will be successful in acquiring or mging single-family rental properties that satidfy/rieturn objectives.

Environmental Matters

As an owner of real estate, Residential is sultgeetrious federal, state and local environmertak| regulations and ordinances and also
could be liable to third parties resulting from goamental contamination or noncompliance with eowimental laws at its properties. We are
tasked with monitoring these laws, regulations arttinances for Residential. Environmental laws iogmose liability on an owner or operator
of real property for the investigation and remeadiabf contamination at or migrating from such rpedperty without regard to whether the
owner or operator knew of or was responsible fergtesence of the contaminants. The costs of ajuyresl investigation or cleanup of these
substances could be substantial. The liabilityeisegally not limited under such laws and could erche property’s value and the aggregate
assets of the liable party. The presence of comiation or the failure to remediate contaminatioResidential’'s properties also may expose it
to third-party liability for personal injury or pperty damage or adversely affect Residential’stghi sell, lease or renovate the real estate or
to borrow using the real estate as collateral. &zl other risks related to environmental matiezslescribed in more detail itém 1A. Risk
Factors.”

Government Approval

Outside of routine business filings, we do notddiit is necessary to obtain any government agtowperate our business.

Governmental Regulations

We do not believe there are any governmental régukathat will materially affect the conduct ofrdausiness.

Emerging Growth Company Status

We are an “emerging growth company,” as definetthénJumpstart Our Business Startups Act of 201 & twive refer to as the “JOBS Act,”
and we are eligible to avail ourselves of certai@neptions from various reporting requirements dilgucompanies that are not “emerging
growth companies,” including, but not limited to, exemption from complying with the auditor attéista requirements of Section 404 of the
Sarbanes-Oxley Act of 2002, as amended, which ¥eg te as the “Sarbanes-Oxley Act,” and reducedldsire obligations regarding
executive compensation in our periodic reports @nacty statements.

In addition, the JOBS Act provides that an “emegginowth company” can utilize an extended transiperiod for complying with new or
revised accounting standards, allowing it to defeyadoption of certain accounting standards timiite standards would otherwise apply to
private companies. However, we are choosing to ot of such extended transition period, and essalt, we will comply with new or
revised accounting standards on the relevant dat@ghich adoption of such standards is requiregligpublic companies which are not
emerging growth companies. Section 107 of the J@8$rovides that our decision to opt out of théeexled transition period for complying
with new or revised accounting standards is irrabde.
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We could remain an “emerging growth company” fortaifive years, or until the earliest of (i) thestaay of the first fiscal year in which our
annual gross revenues exceed $1 billion, (ii) #ue that we become a “large accelerated filer'eimed in Rule 12b-2 under the Exchange

Act, which would occur if the market value of onemon stock that is held by narffiliates exceeds $700 million as of the last bass day ¢

our most recently completed second fiscal quaotefiji) the date on which we have issued more tbarbillion in non-convertible debt during
the preceding three-year period.

Available Information

We file Annual Reports on Form 10-K, Quarterly Repmn Form 10-Q, Current Reports on Form 8-K ath@oinformation with the
Securities and Exchange Commission which we refastthe “SEC.” These filings are available toghblic over the Internet at the SEC's
website at http://www.sec.gov. You may also readl @py any document we file at the SEC’s publierefice room located at 100 F Street,
N.E., Washington, DC 20549. Please call the SEC8(-SEC-0330 for further information on the publicaefnce room.

Our principal Internet address is http://www.altismeamc.com, and we encourage investors to useaithay of easily finding information
about us. We promptly make available on this websgiee of charge, the reports that we file wituwnish to the SEC along with corporate
governance information including our Corporate Goaace Guidelines, our Code of Business ConducEdinids and select press releases.
The contents of our website are available for imfational purposes only and shall not be deemedpocated by reference in this report.

Item 1A. Risk Factors

The following risk factors and other informatiorcinded in this Annual Report on Form 10-K shouldcheefully considered. The risks and
uncertainties described below are not the only &tessdential or we face. We consider the risksddneResidential to be our risks because
rely on the performance of Residential to deternomeincentive management fee payments and reSaofierations. If any of the following
risks actually occur, our business, operating tesand financial condition could be materially achedy affected.

Risks Related to Our Business

We have a limited operating history. If we are urlalio implement our business strategy as planned,will be materially and adversely
affected.

We recently commenced operations, and our busmesl is relatively untested. Businesses like thais have a limited operating history
present substantial business and financial risisnaay suffer significant losses. As a result wencaupredict our results of operations, finan
condition and cash flows. Our results for prioripgs are not necessarily indicative of our residisany future period. In addition, we may not
have sufficient additional capital to implement dusiness model. There can be no assurance thhusimess will become profitable, or if it
becomes profitable, that it will be sustainablee Barnings potential of our proposed businesspsawen, and the absence of an operating
history makes it difficult to evaluate our prosgedl/e may not be able to implement our busineasegty as planned, which could materially
and adversely affect us.

The success of our business is dependent on Resigleand its ongoing access to sufficient and castective sources of capital.

Residential recently commenced operations and e@yine additional working capital to implementiitgestment strategies. Residential may
need to utilize a variety of funding sources tovile sufficient capital to effectively carry ous ibusiness plan over the loteym. We will haw
significant responsibilities in advising Residehtia its capital raising activities. Our succesdependent on Residentskbility to obtain suc
capital. Residential utilizes various sources @dilility including without limitation accessing thapital markets to issue debt or equity
securities, engaging in collateralized or otherdeomgs including repurchase agreements and wasehfagilities from third party banks or
entering into securitization transactions, all ny af which may not be available or have terms #ratnot cost-effective, therefore having an
adverse impact on Residential’s financial perforogariResidential currently is our primary custoniére loss of this key customer or its failure
to pay us would adversely affect our revenues Jtesfioperations and financial condition. We may be able to obtain additional clients on
acceptable terms or at all. Therefore, we may lablento reduce our reliance on Residential forritige management fees.
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The asset management business is intensely conipetit

The asset management business is intensely coimgetitiven by a variety of factors including asgetformance, the quality of service
provided to clients, brand recognition and busimegsitation. Our asset management business compies number of other asset managers
A number of factors serve to increase our competitisks:

* anumber of our competitors may have greater filmnechnical, marketing and other resources aatkerpersonnel than we ¢
» our clients may not perform as well as the clieftsur competitors

» several of our competitors and their clientgehsignificant amounts of capital and many of tHewme similar management objectives to
ours which may create additional competition fomagement opportunitie

« some of these competitors’ clients may alscetamlower cost of capital and access to fundingcemithat are not available to our clients
which may create competitive disadvantages for itts respect to funding opportunitie

« some of our competitors’ clients may have higiiek tolerances, different risk assessmentswetaeturn thresholds which could allow
them to facilitate the acquisition and managemegrthbir clients of a wider variety of assets arldvalthem to advise their clients to bid
more aggressively than our clients for assets dolwilie would advise our clients to b

« there are relatively few barriers to entry irdimg new asset management firms, and the succesffduis of new entrants into the asset
management business is expected to continue tt resucreased competitiol

« some of our competitors may have better exgedr be regarded by potential clients as havitigibexpertise with regard to specific
assets an

» other industry participants will from time to tinseek to recruit members of our management teanotued employees away from t

Our accounting and other management systems anadugses may not be adequately prepared to meetithential reporting and other
requirements to which we will be subject followinige separation date.

We are directly subject to reporting and othergdtions under the Exchange Act. Under the Sarb@mxésy Act, we are required to maintain
effective disclosure controls and procedures. oy with these requirements, we may need to impleradditional financial and
management controls, reporting systems and proesa@urd hire additional accounting and finance .s¥d& have and expect to incur additio
annual expenses for the purpose of addressing thgagements, and these expenses may be sigrificare are unable to implement
additional controls, reporting systems, informatieahnology systems and procedures in a timelyedfedtive fashion, our ability to comply
with our financial reporting requirements and othdes that apply to reporting companies undetgkehange Act could be impaired. Any
failure to achieve and maintain effective interoahtrols could have a material adverse effect arfinancial condition, results of operations or
cash flows. In the future, we may also be requicecbmply with Section 404 of the Sarbar@@dey Act which will require annual managem
assessments of the effectiveness of our intermdtas over financial reporting and will requireeport by our independent registered public
accounting firm addressing these assessments. Téygaeing and other obligations may place sigaificdemands on our management,
administrative and operational resources, includiogpunting systems and resources.

The reduced disclosure requirements applicable ®as an “emerging growth company” or a “smaller reging company” may make our
common stock less attractive to investors.

We are an “emerging growth company” as definethénXOBS Act of 2012, and we may avail ourselvaesedfin exemptions from various
reporting requirements of public companies thatnartg'emerging growth companies” including, but hitited to, an exemption from
complying with the auditor attestation requiremesftSection 404 of the Sarbanes-Oxley Act of 2002. may remain an “emerging growth
company” for up to five full fiscal years followingur separation. We would cease to be an emergowtly company and, therefore, become
ineligible to rely on the above exemptions, if wevé more than $1 billion in annual revenue in edfiyear, if we issue more than $1 billion of
non-convertible debt over a three-year period othendate we become a “large accelerated filededmed in Rule 12b-2 under the Exchange
Act which would occur if the market value of ounmmon stock that is held by non-affiliates exceetl30million as of the last business day of
our most recently completed second fiscal qualfteome investors find our common stock less ativacas a result of the exemptions availi

to us as an emerging growth company or smallertigocompany, there may be a less active tradiagket for our common stock and our
stock price may be more volatile than that of dreotvise comparable company that does not avalf @éthe same or similar exemptions.
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Our success depends on our senior management teard,if we are not able to retain them, it could haa material adverse effect on us.

We are highly dependent upon the continued seréndsxperience of our senior management team.affendl on the services of members o
our senior management team to, among other thimgginue the development and implementation ofgsawth strategies and maintain and
develop our client relationships. In the event thatany reason, we are unable to retain our legqnnel, it may be difficult for us to secure
suitable replacements on acceptable terms. Thisdvamlyversely impact the development and implemamtatf our growth strategies.

The continuing unpredictability of the credit marke may restrict our access to capital and may matldifficult or impossible for us to
obtain any required additional financing.

The domestic and international credit markets cmmtito be unpredictable. In the event that we @aelelitional capital for our business, we may
have a difficult time obtaining it and/or the teroq@on which we can obtain it would have an advamgect on our financial performance.

Our business could be significantly impacted if weffer failure or disruptions of our information sgtems.

We rely heavily on communications, data procesaimgj other information processing systems to conduicbusiness and support our day-to-
day activities, most services of which are provittedugh Altisource. Thus, our business requiresctintinued operation of Altisource’s
sophisticated information technology systems andowk infrastructure. These systems are vulnerbleterruption by fire, loss, system
malfunction and other events which are beyond outrol. Systems interruptions could reduce ourigttib provide our services and could
have an adverse effect on our operations and fiagperformance.

Failure to retain the tax benefits provided by tinited States Virgin Islands would adversely affexir financial performance.

We are incorporated under the laws of the UnitedeStVirgin Islands and are headquartered in Filesled, in the United States Virgin
Islands. The United States Virgin Islands has amBmic Development Commission, which we refer tthas'EDC,” that provides benefits,
which we refer to as “EDC Benefits,” to certain tified businesses in Frederiksted that enable @&l ourselves of significant tax benefits
for a thirty year period. We received our certifeeto operate as a company that qualifies for ER@dfits as of February 1, 2013, which
provides us with a 90% credit on our taxes so lamgve comply with the requirements of the EDC amdcertificate of benefits. It is possible
that we may not be able to retain our qualificagifor the EDC Benefits or that changes in U.S. fadstate, local, territorial or United States
Virgin Islands taxation statutes or applicable tatjons may cause a reduction in or an eliminatibthe EDC Benefits, all of which could
result in a significant increase to our tax expeasd, therefore, adversely affect our financialditon and results of operations.

We may be subject to United States federal incom@tion.

We are incorporated under the laws of the UnitedeStVirgin Islands and intend to operate in a reatimat will cause us to be treated as not
engaging in a trade or business within the UniteedeS which will cause us to be exempt from curkémited States federal income taxation on
our net income. However, because there are noittediistandards provided by the Code, regulatiansoairt decisions as to the specific
activities that constitute being engaged in thedooh of a trade or business within the United Stad@d as any such determination is essen
factual in nature, we cannot assure you that ti&evlRl not successfully assert that we are engagectrade or business within the United
States.

If the IRS were to successfully assert that we HBen engaged in a trade or business within theet)iditates in any taxable year, various
adverse tax consequences could result includinéptimaving:

e we may become subject to current United Stategdbdeome taxation on our net income from sousgitBin the United State:
e we may be subject to United States federal incar@h a portion of our net investment income, relgass of its source

* we may not be entitled to deduct certain expsiisat would otherwise be deductible from the imesubject to United States taxation
and

* we may be subject to United States branch prafith profits deemed to have been distributed btiteoUnited State:
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United States persons who own shares may be subgediited States federal income taxation on ourdistributed earnings and may
recognize ordinary income upon disposition of share

Significant potential adverse United States fedie@me tax consequences generally apply to antedi8tates person who owns shares in a
passive foreign investment company which we refeaasta “PFIC.” We cannot provide assurance thawileot be a PFIC in any future
taxable year.

In general, we would be a PFIC for a taxable ykaither (i) 75% or more of its income constitutpassive income” or (ii) 50% or more of our
assets produce “passive income.” Passive incomerginincludes interest, dividends and other inwent income. We believe that we are
currently operating and intend to continue opegatinr business in a way that should not cause be sodeemed PFIC, although we cannot
assure you the IRS will not successfully challetitg conclusion.

United States persons who, directly or indirectiytwough attribution rules, own 10% or more of ehares which we refer to as United States
10% shareholders, may be subject to the contrédieign corporation, which we refer to as “CFC,les1 Under the CFC rules, each United
States 10% shareholder must annually include hisgia share of the CFC’s “subpart F income,” eéf/@o distributions are made. In general,
with respect to insurance revenues related to Newegsowe will be treated as a CFC only if Unitedt& 10% shareholders collectively own
more than 25% of the total combined voting powetotal value of our shares for an uninterruptedqueof 30 days or more during any year.
With respect to all other revenues, we will betiedaas a CFC only if United States 10% shareholdatsctively own more than 50% of the
total combined voting power or total value of obares for an uninterrupted period of 30 days orengluring any year. We believe that the
dispersion of our ordinary shares among holdensg&iterally prevent shareholders who acquire sHavesbeing United States 10%
shareholders. We cannot assure you, however,hase trules will not apply to you. If you are a \@ditStates person, we strongly urge you to
consult your own tax adviser concerning the CF@gul

United States tax-exempt organizations who own sfsamay recognize unrelated business taxable income.

If you are a United States tax-exempt organizagioun may recognize unrelated business taxable inagitherespect to our insurance-related
income if a portion of our subpart F income is edited to you. In general, subpart F income wilalbecated to you if we are a CFC and you

a United States 10% shareholder and certain exazeptio not apply. In general, with respect to iasae revenues related to NewSource, we
will be treated as a CFC only if United States 1§Rareholders collectively own more than 25% oftttal combined voting power or total
value of our shares for an uninterrupted perio8@&lays or more during any year. Although we dolbdieve that any United States persons
will be allocated subpart F income, we cannot asgau that this will be the case. If you are a EahiStates tax-exempt organization, we advis
you to consult your own tax adviser regarding ik of recognizing unrelated business taxable ire

Change in United States tax laws may be retroactwe could subject us, and/or United States persuie own shares to United States
income taxation on our undistributed earnings.

The tax laws and interpretations regarding whetfeeare engaged in a United States trade or busiaesa CFC or a PFIC are subject to
change, possibly on a retroactive basis. New réiguior pronouncements interpreting or clarifysugh rules may be forthcoming from the
IRS. We are not able to predict if, when or in whwein such guidance will be provided and whethehsguidance will have a retroactive
effect.

The impact of the initiative of the Organization f&Economic Cooperation and Development to elimindi&rmful tax practices is uncertain
and could adversely affect our tax status in theitéd States Virgin Islands.

The Organization for Economic Cooperation and Dewmelent has published reports and launched a gltidlaigue among member and non-
member countries on measures to limit harmful ampetition. These measures are largely directedwtteracting the effects of tax havens
and preferential tax regimes in countries arouedwbrlid. While the United States Virgin Islandsisrently a jurisdiction that has substanti
implemented internationally agreed tax standar@sare not able to predict if additional requirersesill be imposed and if so whether
changes arising from such additional requiremeiitssubject us to additional taxes.

Risks to Us Related to Residential’'s Business Risksid Operating Performance

Initially, Residential is our primary source of mwe and will drive our potential future growth.yArisk associated with Residen’s business
that would adversely affect its ability to genereggenue and pay distributions to its shareholdes
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risk to our business, as our revenues, resultpefations and financial condition significantly deyl upon the incentive management fees
to us as a percentage of Residential’'s cash aviglédy distribution to its shareholders. Any ridiat ultimately adversely affects Residential
would adversely affect the revenues we can geneateell as our results of operations and finahc@ndition. The risks related to
Residenti¢’s business are provided below.

Residential has a limited operating history. If Rdential is unable to implement its business strgyeas planned, it will be materially an
adversely affected.

Residential recently commenced operations anduggbss model is relatively untested. BusineskesResidential’s that have a limited
operating history present substantial businesdiaadcial risks and may suffer significant loss&s.a result we cannot predict Residential’'s
results of operations, financial condition and ci#iavs that would be generated in incentive managdrfees. Residential generated a homina
amount of residential rental revenue for the yemled December 31, 2013. Residential’s resultsrior periods are not necessarily indicative
of its results for any future period. In additiave may not have sufficient additional capital tgplement our business model. Moreover, we
expect that it will take time to determine sucdess Residential’s loan resolution efforts andatld take as long as 24 months, and in some
cases longer, for a significant portion of loanaiy given portfolio to be converted into singleafly rental properties or an underlying
property to be liquidated or sold. AccordinglyRiésidential is not able to generate sufficient dbsks from its loan modification and
refinancing or other activities, it may not havaltavailable for distribution to its stockholdeos &n extended period of time, which would
limit or prevent us from earning incentive managatiees. There can be no assurance that Residemtisiness will remain profitable or that
its profitability will be sustainable. The earningstential of Residential’'s business is unproven iés limited operating history makes it
difficult to evaluate its prospects. Residentialymat be able to implement its business strategylaed, which could materially and
adversely affect both Residential and us.

Residential is an early entrant in an emerging inslry, and the lon-term viability of its investment strategy on ansiitutional scale is
unproven.

Large-scale institutional investment in single-fgmesidential homes for rent is a relatively relgginenomenon that has emerged out of the
mortgage and housing crisis that began in late 2Bfi@r to that time, single-family rental homesrevgenerally not viewed as viable assets fo
investment on a large scale by institutional ineestConsequently, the long-term viability of ttegse-family rental property investment
strategy on an institutional scale has not yet lpreren. As an early entrant in this emerging ingu&Residential is subject to the risk that
single-family rental properties may not prove toab@able long-term investment strategy for a peremé capital vehicle on an institutional
scale. If it turns out that this investment strgtegnot a viable one, Residential would be maligrend adversely affected and may not be able
to sustain the growth of its assets and operatimatsit seeks, which could materially and adverséfgct our results of operations and financial
condition.

Residential may not be able to successfully opertsdusiness or generate sufficient operating cakws to make or sustain distributions -
its stockholders.

There can be no assurance that Residential wibleeto successfully operate its business or geneudficient cash to make distributions to its
stockholders. Residential’'s ability to make or airstlistributions to its stockholders depends onyrfactors, including the availability of
attractive risk-adjusted investment opportunithest satisfy its investment strategy and its suceikentifying and consummating such
opportunities on favorable terms, the successdbén resolution efforts, the ability of borrowgssrefinance its loans with other lenders, its
ability to sell modified loans on favorable terrttse length of time required to convert a distredsad into a single-family rental property, the
level and expected movement of home prices, thepawy rates and rent levels of properties, thioratson, maintenance, marketing and
other operating costs, the level and volatilityraérest rates, the availability of short-term dmg-term financing on favorable terms,
conditions in the financial, real estate, housing mortgage markets and the economy, as to whiassarance can be given. We cannot a
you that Residential will be able to make investtaavith attractive ris-adjusted returns or will not seek investments gitater risk to obtain
the same level of returns or that the value ahitestments in the future will not decline substht. Existing and future government
regulations may result in additional costs or dglayhich could adversely affect the implementatibResidential’'s investment strategy. This
could, in turn, materially and adversely affect oesults of operations and financial condition
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A significant portion of the residential mortgag®eéns that Residential acquires are, or may becomé-performing or non-performing
loans, which increases its risk of loss.

Residential acquires distressed residential moetd@ans where the borrower has failed to make tirpalyments of principal and/or interest.
part of the residential mortgage loan portfoliosi@ential purchases, it also may acquire perforrnoags that are or subsequently become sul
performing or non-performing. Under current marns@aditions, it is likely that many of these loandl Wave current loan-to-value ratios in
excess of 100%, meaning the amount owed on thedregeds the value of the underlying real estatgher, the borrowers on such loans may
be in economic distress and/or may have become ploged, bankrupt or otherwise unable or unwillingrtake payments when due. Even
though Residential typically pays less than thew@mowed on these loans to acquire them, if acksllts are different from its assumption:
determining the price for such loans, it may insignificant losses. There are no limits on the petage of sub-performing or non-performing
loans Residential may hold. Any loss Residentiaeliis may be significant and could materially andesskely affect it, which could materially
and adversely affect our results of operationsfarahcial condition.

Many of Residentie's assets may be illiquid, and this lack of liquigicould significantly impede its ability to varysiportfolio in response to
changes in economic and other conditions or to riealthe value at which such assets are carried isirequired to dispose of them.

The distressed residential mortgage loans Resalexttquires are generally illiquid. llliquidity magsult from the absence of an established
market for the distressed residential mortgagedpas well as legal or contractual restrictionshair resale, refinancing or other disposition.
Such restrictions would interfere with subsequafsof such loans or adversely affect the termtdbuld be obtained upon any disposition
thereof, which could materially and adversely affaar results of operations and financial condition

Residential mortgage loan modification and refinaa@rograms, future legislative action, and othertems and changes may materially ai
adversely affect the supply of, value of and théuras on sub-performing and non-performing loans.

Residential’s business model is dependent on theisition of a steady supply of sub-performing aodperforming loans, the success of its
loan modification and other resolution efforts dne conversion of a significant portion of thosars to REO. The number of sub-performing
and non-performing loans available for purchase bayeduced by uncertainty in the lending induatrgt the governmental sector and/or as &
result of general economic improvement. Lenders atepse to delay foreclosure proceedings, rendgatiterest rates or refinance loans for
borrowers who face foreclosure. In recent yearsfederal government has instituted a number gjraras aimed at assisting at-risk
homeowners and reducing the number of propertiesygoto foreclosure or going into non-performirtgtss.

For example, the U.S. Government, through the RddReserve, the Federal Housing AdministrationfiA” and the Federal Deposit
Insurance Corporation or “FDIC” has implementedumber of federal programs designed to assist homesyincluding (i) the Home
Affordable Modification Program or “HAMP”, which prides homeowners with assistance in avoiding disfan residential mortgage loans,
(ii) the Hope for Homeowners Program or “H4H Pragtawhich allows certain distressed borrowers finence their residential mortgage
loans into FHA-insured loans in order to avoid desitial mortgage loan foreclosures and (iii) thartéoAffordable Refinance Program which
allows borrowers who are current on their mortgaggments to refinance and reduce their monthly gage payments without new mortgage
insurance, up to an unlimited loan-to-value ratiofixed-rate mortgages. HAMP, the H4H Program atier loss mitigation programs may
involve, among other things, the modification cfidential mortgage loans to reduce the principadam of the loans (through forbearance
and/or forgiveness) and/or the rate of interestipleyon the loans and/or to extend the paymentstefrthe loans. These loan modification
programs, future legislative or regulatory actiomduding possible amendments to the bankruptcys lavich result in the modification of
outstanding residential mortgage loans as welhasges in the requirements necessary to qualifgefarancing residential mortgage loans,
may materially and adversely affect the value ol the returns on, Residential's portfolio of self@rming and non-performing loans.

Other governmental actions may affect Residenttal'siness by hindering the pace of foreclosuresedant periods, there has been a backlog
of foreclosures, due to a combination of volumest@ints and legal actions, including those brodghthe U.S. Department of Justice, or the
“D0OJ,” HUD, State Attorneys General, the officetioé Comptroller of the Currency, or the “OCC,” ahd Federal Reserve Board against
mortgage servicers alleging wrongful foreclosuracfices. Financial institutions have also beenesibjl to regulatory restrictions and
limitations on foreclosure activity by the FDIC.da claims brought or threatened by the DOJ, HUD 4® State Attorneys General against
residential mortgage servicers and an enforcenatinnathreatened by the OCC against residentiatgage servicers have both produced i
settlements. A portion of the funds from each satédnt will be directed to homeowners seeking tacafareclosure through mortgage
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modifications, and servicers are required to adpptified measures to reduce mortgage obligationsritain situations. It is expected that the
settlements will help many homeowners avoid foraates that would otherwise have occurred in the-tezen. It is also possible that other
residential mortgage servicers will agree to simskettlements. These developments will reduce timeber of homes in the process of
foreclosure and decrease the supply of propetissnteet Residential's investment criteria.

In addition, the U.S. Congress and numerous stgislatures have considered, proposed or adopjesldtion to constrain foreclosures, or n
do so in the future. The Dodd-Frank Act also creédite Consumer Financial Protection Bureau, or ‘BFW®hich supervises and enforces
federal consumer protection laws as they applhattkb, credit unions and other financial companiesuding mortgage servicers. It remains
uncertain as to whether any of these CFPB or agtlated measures will have a significant impacfaraclosure volumes or what the timing or
extent of that impact would be. If foreclosure woks were to decline significantly, Residential reaperience difficulty in finding target ass
at attractive prices, which would materially andedely affect Residential. Also, the number of ifaas seeking rental housing might be
reduced by such legislation, reducing rental hausiemand for properties in Residential's markets.

Residential may be, or may become, subject todfelation of various states, including licensinguieements and consumer protection
statutes. Residential’s failure to comply with augh laws, if applicable to it, would adverselyeaffits ability to implement its business
strategy, which could materially and adversely effResidential. If these risks are realized by &easiial, our ability to generate incentive
management fees would be harmed and our resuligesftions and financial condition could be matigrend adversely affected.

Certain jurisdictions require licenses to purchadegld, enforce or sell residential mortgage loans.the event that any such licensing
requirement is applicable and Residential is noti@lo obtain such licenses in a timely manner oradl, its ability to implement its business
strategy could be adversely affected, which coulatenially and adversely affect Residentii

Certain jurisdictions require a license to purchasdd, enforce or sell residential mortgage lo&esidential currently owns its loans in
Delaware statutory trusts with a national bankhasttustee. Therefore, it does not hold any swenses. Because Residential has contributed
its acquired sub-performing and non-performingdestial mortgage loans to wholly-owned trusts whosstee is a national bank, it may be
exempt from state licensing requirements. Therethere is no assurance that Residential will eeek or be required to obtain such licenses
or, if obtained, that it will be able to maintalretn. Residential’s failure to obtain or maintaictslicenses could restrict its ability to invest in
loans in these jurisdictions if such licensing riegments become applicable. If Residential’s subsieks obtain the required licenses, any trust
holding loans in the applicable jurisdictions megnsfer such loans to such subsidiaries, resulttitigese loans being held by a state-licensed
entity. There can be no assurance that Residevitidle able to obtain the requisite licenses tm@ly manner or at all or in all necessary
jurisdictions, or that the use of the trusts waidluce the requirement for licensing, any of whigchld limit its ability to invest in residenti
mortgage loans in the future and have a materisaé effect on Residential. If these risks arézed by Residential, our ability to generate
incentive management fees could be harmed andesults of operations and financial condition cdugdmaterially and adversely affected.

The supply of sub-performing and non-performing lna may decline over time as a result of higher dteddandards for new loans and/or
general economic improvement and the prices for -performing and non-performing loans may increasghich could materially and
adversely affect Residential.

As a result of the economic crisis in 2008, theas been an increase in supply of sub-performingnandperforming loans available for sale.
However, in response to the economic crisis, tigir@ation of jumbo, subprime, Alt-A and second liesidential mortgage loans has
dramatically declined as lenders have increasddgtendards of creditrorthiness in originating new loans and fewer howrgers may go int
sub-performing or non-performing status on thesidential mortgage loans. In addition, the pridestsich sub-performing and non-
performing loans can be acquired may increase atlestentry of new participants into the distredsath marketplace or a lower supply of sub
performing and non-performing loans in the markaatpl For these reasons, along with the generabieprent in the economy, the supply of
sub-performing and non-performing residential magig loans that Residential may acquire may deolee time and could materially and
adversely affect Residential. If these risks aedized by Residential, our ability to generate intoe2 management fees could be harmed and
our results of operations and financial conditionld be materially and adversely affected.
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Competition in identifying and acquiring non-perfaning loans could adversely affect Residentg#bility to implement its business strate
which could materially and adversely affect Residieh

Residential faces competition from various soufoesnvestment opportunities in sub-performing aweeh-performing loans including REITS,
hedge funds, private equity funds, partnershipsdawetlopers. Some third-party competitors havetanhtially greater financial resources and
access to capital than Residential does and maypleeo accept more risk than Residential can. @Gaitign from these companies may reduce
the number of attractive sub-performing and norfguaring loan investment opportunities availabldR&sidential or increase the bargaining
power of asset owners seeking to sell, which winddease the prices for sub-performing and nongperihg loans. If such events occur,
Residential’s ability to implement its businesattgy could be adversely affected, which could neltg and adversely affect Residential.
Given the existing competition, complexity of thanket and requisite time needed to make such imesgs, no assurance can be given that
Residential will be successful in acquiring invesiits that generate attractive risk-adjusted retdathermore, there is no assurance that sut
investments, once acquired, will perform as expgkdfehese risks are realized by Residential,ahility to generate incentive management
fees could be harmed and our results of operatiadginancial condition could be materially and edbely affected.

Residentia’s inability to promptly foreclose upon defaulte@sidential mortgage loans could increase its caatsl/or diminish its expected
return on investments.

Residential’s ability to promptly foreclose uporfaldted residential mortgage loans and, in certases, where appropriate, seek alternative
resolutions for the underlying properties playsitical role in our valuation of the assets in whitinvests and its expected return on those
investments. We expect the timeline to convert aeguoans into single-family rental propertiesiwiry significantly by loan. Certain loans
Residential acquires may already be in foreclopuoeeedings, in which case conversion could b@as as three to six months following
acquisition, but in other cases conversion coutd tg to 24 months or longer. There are a variéfgaors that may inhibit Residential's
ability, through Ocwen, to foreclose upon a resi@démortgage loan and get access to the real prop&thin the timelines modeled as part of
our valuation process. These factors include, withimnitation: state foreclosure timelines and defts associated therewith (including with
respect to litigation and bankruptcy); unauthoripedupants living in the property; federal, statéocal legislative action or initiatives
designed to provide homeowners with assistanceaidmg residential mortgage loan foreclosures tad serve to delay the foreclosure
process; HAMP and similar programs that requireiigsgprocedures to be followed to explore themaficing of a residential mortgage loan
prior to the commencement of a foreclosure proceedind continued declines in real estate valudssastained high levels of unemployment
that increase the number of foreclosures and @dd#ional pressure on the already overburdenddigdéind administrative systems.

In addition, certain issues, including “robo-sigmihhave been identified throughout the mortgagkistry that relate to affidavits used in
connection with the residential mortgage loan flusure process. A substantial portion of Residéatiavestments are, and in the future may
be, sub-performing and non-performing residentialtgage loans, many of which are already subjefrireclosure proceedings at the time of
purchase. There can be no assurance that siméletiggrs have not been followed in connection watfidential mortgage loans that are alread)
subject to foreclosure proceedings at the timeuo€lpase. To the extent we determine that any ofodres Residential acquires are impacted b
these issues, Residential may be required tmremence the foreclosure proceedings relating¢b Kans, thereby resulting in additional d
that could have the effect of increasing its casid/or diminishing its expected return on its iriie=nts. The uncertainty surrounding these
issues could also result in legal, regulatory dustry changes to the foreclosure process as sew&y or all of which could lengthen the
foreclosure process and negatively impact Residénbusiness.

If these risks are realized by Residential, oulitghib generate incentive management fees couldasmed and our results of operations and
financial condition could be materially and advérsdfected.

Residential may be materially and adversely affechs risks affecting borrowers or the sinc-family rental properties in which its
investments may be concentrated at any given tiasewell as from unfavorable changes in the relatgeographic regions.

Residential’s assets are not subject to any gebgraversification or concentration limitationsntiies that sell distressed mortgage loan
portfolios may group the portfolios by locationather metrics that could result in a concentratibResidential’'s portfolio by geography,
single-family rental property characteristics amd/orrower demographics. Such concentration coudceiase the risk of loss to Residential if
the particular concentration in its portfolio isgect to greater risks or undergoing adverse deveémts. In addition, adverse conditions in the
areas where the properties securing Residentialssiments are located (including business laymfffownsizing, industry slowdowns,
changing demographics,
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oversupply, reduced demand and other factors) raag bn adverse effect on the value of its investsnéys of December 31, 2013,
approximately 27% of Residential’s portfolio by URBS concentrated in California and approximatdlof Residential’'s portfolio by UPB
was concentrated in Florida. A material declinéhia demand for singl&mily housing or rentals in these or other arehere Residential ow!
assets may materially and adversely affect Resalehtack of diversification can increase the ctatien of non-performance and foreclosure
risks among Residential’'s investments. If thedesrare realized by Residential, our ability to gateincentive management fees could be
harmed and our results of operations and finarciatlition could be materially and adversely affdcte

Short-term leases of residential property expose Residmore quickly to the effects of declining markeents.

We anticipate that a majority of Residential’s ko tenants of single-family rental propertiel lag for a term of two years or less. As these
leases permit the residents to leave at the etftedéase term without penalty, we anticipate Redidl’'s rental revenues will be affected by
declines in market rents more quickly than if @ades were for longer terms. Short-term leasesresayt in high turnover, resulting in
additional cost to renovate and maintain the priypemd lower occupancy levels. Because Residemiigila limited operating history, its tenant
turnover rate and related cost estimates may ealesurate than if we had more operating data wich to base these estimates.

Residential may be unable to secure funds for fuguenant or other capital improvements, which coliichit its ability to attract or replace
tenants.

When Residential acquires or otherwise takestttiingle-family properties or when tenants faitéoew their leases or otherwise vacate thei
space, Residential generally will be required tpesd funds for property restoration and leasingro@sions in order to lease the property. If
Residential has not established reserves or s asificient funds for such expenditures, it mayéto obtain financing from other sources

to which no assurance can be given. Residentialatsmyhave future financing needs for other capit@rovements to restore its properties. If
Residential needs to secure financing for capit@rovements in the future but are unable to sesuch financing on favorable terms or at all,
Residential may be unable or unwilling to make t@pnprovements or it may be required or may cleaosdefer such improvements. If this
happens, Residential’'s properties may suffer frayneater risk of obsolescence or a decline in valua greater risk of decreased cash flow a
a result of fewer potential tenants being attrateetthe property or existing tenants not renewhwjrtleases. If Residential does not have acce
to sufficient funding in the future, it may not bble to make necessary capital improvements frdfgerties, and its properties’ ability to
generate revenue may be significantly impairethdte risks are realized by Residential, our ghilitgenerate incentive management fees
could be harmed and our results of operations imathéial condition could be materially and adversdfected.

Residentia’'s revenue and expenses are not directly correlatead, because a large percentage of its costs expenses are fixed and some
variable expenses may not decrease over time, if n@ be able to adapt its cost structure to offaay declines in its revenue.

Many of the expenses associated with Residenbaliness, such as acquisition costs, restoratiomeintenance costs, home owners’
association, or “HOA,” fees, personal and real proptaxes, insurance, compensation and other gle@goenses are fixed and would not
necessarily decrease proportionally with any dessréa revenue. Residential’'s assets also willyikefjuire a significant amount of ongoing
capital expenditure. Residential's expenses, innpdapital expenditures, will be affected by, amather things, any inflationary increases,
and cost increases may exceed the rate of inflatianmy given period. Certain expenses, such as @8, taxes, insurance and maintenance
costs are recurring in nature and may not decr@aseper-unit basis as Residential’s portfolio ggdtarough additional property acquisitions.
By contrast, Residential’s revenue is affected lapynfactors beyond our control, such as the aviitabnd price of alternative rental housing
and economic conditions in its markets. As a refdsidential may not be able to fully, or evertiply, offset any increase in its expenses
with a corresponding increase in its revenuesdtiten, state and local regulations may requirsi@mtial to maintain its properties, even if
the cost of maintenance is greater than the paldmnefit. If these risks are realized by Residémur ability to generate incentive
management fees could be harmed and our resudtsenéitions and financial condition could be matgrend adversely affected.

Fair values of Residential's mortgage loans are inpise and may materially and adversely affectafgerating results and credit
availability, which, in turn, would materially ancdversely affect Residential.

The values of Residential’s mortgage loans maybeaeadily determinable. We measure the fair vafuResidential’s mortgage loans
monthly, but the fair value at which Residentialisrtgage loans are recorded may not be an indicafitheir realizable value. Ultimate
realization of the value of a mortgage loan depéadsgreat extent on economic and other
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conditions that are beyond our control. Furthdr,\falue is only an estimate based on good faitlynent of the price at which a mortgage |
can be sold since market prices of mortgage loansaly be determined by negotiation between angibbuyer and seller. In certain cases,
estimation of the fair value of Residential’'s maigg loans includes inputs provided by third-pagsldrs and pricing services, and valuations
of certain securities or other assets in whichnwest are often difficult to obtain and are subjegudgments that may vary among market
participants. Changes in the estimated fair vatifé®esidential’s mortgage loans are directly chdrgecredited to earnings for the period. If
Residential were to liquidate a particular mortgkoge, the realized value may be more than orthess the amount at which such mortgage
loan was recorded. We could be materially and aghgaffected by negative determinations that redhe fair value of Residential’s
mortgage loans, and such valuations may fluctuate short periods of time.

We value the properties underlying Residential’stagege loans and recognize unrealized gains in padbd when Residential’'s mortgage
loans are transferred to real estate owned. Thedhie of residential properties is estimated gi&iroker price opinions, or “BPOs,” provided
by thirdparty brokers. BPOs are subject to the judgmentseoparticular broker formed by visiting the prageassessing general home val
in the area, reviewing comparable listings andewing comparable completed sales. These judgmemgs/ary among brokers and may
fluctuate over time based on housing market a@®iand the influx of additional comparable lissrand sales. Residential’s results could be
materially and adversely affected if the judgmersisd by the brokers prove to be incorrect or ingteu

If these risks are realized by Residential, oulitghib generate incentive management fees couldasmed and our results of operations and
financial condition could be materially and advérsdfected.

Challenges to the MERS System could materially and adversely affect Resta.

MERSCORRP, Inc. is a privately held company thatntans an electronic registry, referred to as tHeR@ System, which tracks servicing
rights and ownership of loans in the United Statésrtgage Electronic Registration Systems, Inc:MERS,” a wholly owned subsidiary of
MERSCORRP, Inc., can serve as a nominee for the oofreresidential mortgage loan and in that rol8ate foreclosures and/or become the
mortgagee of record for the loan in local land rdsoWe may choose to use MERS as a nominee. THRSVlg/stem is widely used by
participants in the mortgage finance industry. $&Megal challenges have been made disputing MERgal standing to initiate foreclosures
and/or act as nominee in local land records. Thhallenges could negatively affect MERSbility to serve as the mortgagee of record me
jurisdictions. In addition, where MERS is the magge of record, it must execute assignments ofgageis, affidavits and other leg
documents in connection with foreclosure proceeslidg a result, investigations by governmental auties and others into the servicer
foreclosure process deficiencies described undeéRésidential's inability to promptly foreclose updefaulted residential mortgage loans
could increase its cost of doing business andfairdsh its expected return on investments” may icbpdERS. Failures by MERS to apply
prudent and effective process controls and to cpmijth legal and other requirements in the foregtesprocess could pose operational,
reputational and legal risks that may materiallgt adversely affect Residential, which could matiriand adversely affect our results of
operations and financial condition.

We utilize analytical models and data in connectiaith the valuation of Residential's investmentsjgany incorrect, misleading or
incomplete information used in connection therewithould subject Residential to potential risks.

Given the complexity of Residential's investments atrategies, we must rely heavily on models atd,dncluding analytical models (both
proprietary models developed by us and those segbply third parties) and information and data segdpby third parties. Models and data are
used to value investments or potential investmantsalso in connection with performing due diligen Residential’s investments. In the
event models and data prove to be incorrect, midsigeor incomplete, any decisions made in relighegeon expose us to potential risks. For
example, by relying on incorrect models and dagpeeially valuation models, Residential may be gedlto buy certain investments at prices
that are too high, to sell certain other investraattprices that are too low or to miss favoralpipastunities altogether, all of which could
adversely affect our ability to generate incentivenagement fees.

If Residential cannot obtain financing, its growtmay be limited

Residential uses leverage as a component of @sding strategy in an effort to enhance its retus can provide no assurance that
Residential will be able to timely access all fuaggilable under its financing arrangements orioldther debt or equity financing on
favorable terms or at all. To qualify as a REITsRential will be required to distribute at lea6®® of its REIT taxable income, determined
without regard to the dividends paid deduction excluding any net capital gain, each year to sldiolders. As a result, Residential ability
retain earnings to fund acquisitions, property w&tions or other capital expenditures will be lieait
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Tightening credit markets may have an adverse tefieour ability to obtain financing on favorabérms for Residential, thereby increasing
financing costs and/or requiring us to accept faiag with increasing restrictions. Residential’'adeterm ability to grow through additional
investments will be limited if we cannot obtain &aohal debt or equity financing for Residentiahieh could materially and adversely affect
our ability to generate incentive management fees.

We intend to leverage Residentialinvestments, which may materially and adversefget its return on its investments and may reduzash
available for distribution to its stockholders.

To the extent available, we intend to continuestetage Residential’s investments through borrosyitite level of which may vary based on
the particular characteristics of Residential’sestiment portfolio and on market conditions. We Haveraged certain of Residential's
investments to date through its repurchase agresmathen Residential enters into any repurchaseeagent, it sells securities or residential
mortgage loans to lender&€ ., repurchase agreement counterparties) and receash from the lenders. The lenders are obligatessell the
same assets back to Residential at the end oéthedf the transaction. Because the cash Resitlestigives from the lender when it initially
sells the assets to the lender is less than the wdlthose assets, if the lender defaults onbiigation to resell the same assets back to
Residential, it could incur a loss on the transerctin addition, repurchase agreements generddiwahe counterparties, to varying degrees, tc
determine a new market value of the collaterakftect current market conditions or for other remsdf such counterparty determines that the
value of the collateral has decreased, it mayait@ita margin call and require Residential to eiffest additional collateral to cover such
decrease or repay a portion of the outstandingpldng. Should this occur, in order to obtain caskdtisfy a margin call, Residential may be
required to liquidate assets at a disadvantag@wmes tvhich could cause it to incur further losdaghe event Residential is unable to satisfy a
margin call, its counterparty may sell the collatewhich may result in significant losses to Restibl. Residential’s repurchase agreements
generally require it to comply with various finaalctovenants, including those relating to tangit#éeworth, profitability and its ratio of total
liabilities to tangible net worth, and to maintamnimum amounts of cash or cash equivalents sefficio maintain a specified liquidity
position. We expect any future repurchase agree@rither financing arrangements will have similiavisions. In the event that Residential
is unable to satisfy these requirements, it coelddoced to sell additional investments at a lobgiwcould materially and adversely affect
Residential.

Residential’s repurchase agreements to financepstorming and non-performing loans are likely éodmmplex and difficult to manage. In
part, this is due to the fact that Residential&dential mortgage loan portfolios and single-faméntal properties that will collateralize these
repurchase agreements do not produce consistdnfloas and require specific activities to be peried at specific points in time in order to
preserve value. Residential’'s inability to complghnthe terms and conditions of these agreementklcoaterially and adversely impact
Residential. In addition, Residential’s outstandiegurchase agreements contain, and we expectuaug frepurchase agreements will contain
events of default, including payment defaults, bhes of financial and other covenants and/or gertgiresentations and warranties, cross-
defaults, servicer termination events, guarantfaudes, bankruptcy or insolvency proceedings afmmtoevents of default customary for these
types of agreements. The remedies for such evénisfault are also customary for these types oéagients and include the acceleration o
outstanding principal amount, requirements thaid®esial repurchase loans collateralizing the ftiag, the liquidation by the lender of the
assets then subject to the agreements and theaaeeidf other repurchase transactions with ResaleBecause Residential’s financing
agreements will typically contain cross-defaultypstons, a default that occurs under any one ageeécould allow the lenders under its other
agreements to also declare a default. Any lossegl®gial incurs on its repurchase agreements cuoalerially and adversely affect
Residential.

Residential may in the future utilize other souroEborrowings, including bank credit facilitiesavehouse lines of credit and structured
financing arrangements, among others, each of wiashsimilar risks to repurchase agreement fingnantluding, but not limited to, covene
compliance, events of default, acceleration andgmaralls. The percentage of leverage Residentigl@ys, which could increase substantii

in the future, varies depending on assets in itdfgis, its available capital, its ability to @b and access financing arrangements with ler
and the lenders’ and rating agencies’ estimatbestability of its investment portfolio’s cashWloThere can be no assurance that new sourc
of financing will be available to Residential iretfuture or that existing sources of financing wdhtinue to be available to Residential.
Residential’'s governing documents contain no litiitaon the amount of debt it may incur. Residdistieturn on its investments and cash
available for distribution to its stockholders niayreduced to the extent that changes in markelitimms increase the cost of its financing
relative to the income that can be derived fromitlvestments acquired. Residential’'s debt servagarents will reduce cash flow available for
distribution to stockholders. Residential may nefble to meet its debt service obligations anthéaextent that it cannot, it risks the loss of
some or all of its assets to foreclosure or sakatisfy the obligations.
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If these risks are realized by Residential, oulitglib generate incentive management fees couldasmed and our results of operations and
financial condition could be materially and advérsdfected.

If and when nor-recourse long-term financing structures become #dsahle to Residential and are utilized, such struces expose it to risks
which could result in losses to Residential.

Residential may use securitization and other neowise long-term financing for its investmentsaiid to the extent, available. In such
structures, Residential’s lenders typically woudvd only a claim against the assets included irsdlearitizations rather than a general claim
against Residential as an entity. Prior to any singncing, Residential would seek to financeritgeistments with relatively shoterm facilities
until a sufficient portfolio is accumulated. Asesult, Residential would be subject to the risk thaould not be able to acquire, during the
period that any shoierm facilities are available, sufficient eligitdgsets or securities to maximize the efficiencg sécuritization. In additio
conditions in the capital markets may make theaissa of any such securitization less attractiieasidential even when it does have suffic
eligible assets or securities. While Residentialildantend to retain the unrated equity componésecuritizations and, therefore, still have
exposure to any investments included in such szations, its inability to enter into such secizations may increase its overall exposure to
risks associated with direct ownership of such stweents, including the risk of default.

Residential’s inability to refinance any short-tefiawilities would also increase its risk becausedaings thereunder would likely be recourse
to Residential as an entity. If Residential werahla to obtain and renew short-term facilitiessocdnsummate securitizations to finance its
investments on a long-term basis, it may be redueseek other forms of potentially less attracfimancing or to liquidate assets at an
inopportune time or price, which could materialhdsadversely affect our ability to generate incentnanagement fees.

Changes in global economic and capital market catimtis, including periods of generally deterioratingccupancy and real estate industry
fundamentals may materially and adversely affectditiential.

There are risks to the ownership of real estateraaldestate related assets, including decreasesittential property values, changes in global
national, regional or local economic, demographid eeal estate market conditions as well as othetofs particular to the locations of
Residential’s investments. A prolonged recessioohss the one experienced over the past few yaaasa slow recovery could materially and
adversely affect Residential as a result of, anmhgr items, the following:

e joblessness or unemployment rates that adverskgtahe local econom»

« an oversupply of or a reduced demand for s-family rental properties for ren

» adecline in employment or lack of employment gt

» the inability or unwillingness of residents to payt increases or fulfill their lease obligatio

« adecline in rental rate which may be accentuaterksve expect Residential to have rent terms ofyears or less

e rent control or rent stabilization laws or athewvs regulating housing that could prevent usfraising rents to offset increases in
operating costs

e changes in interest rates, availability and terfrdedt financing; an

» economic conditions that could cause an ineré@afesidential’'s operating expenses such asdregein property taxes, utilities and
routine maintenanct

These conditions could also adversely impact thanitial condition and liquidity of the renters thall occupy Residential’s real estate
properties and, as a result, their ability to payt to Residential.

A decrease in the demand for title insurance withzersely impact Resident’s and our investment in NewSource.

Residential and we have invested $18.0 milliorhimrion-voting preferred stock and $2.0 milliontie voting common stock of NewSource,
respectively. The demand for title insurance-relatervices depends in large part on the volumealfastate transactions. The volume of thes
transactions historically has been influenced lhdactors as mortgage interest rates, availatififynancing and the overall state of the
economy. When market conditions cause real estéitgtg to decline, the title insurance industrytis to be adversely affected. In addition,
adverse change in the marketplace could lead tocagase in title claims that NewSource may beireguo defend and/or pay. Thus, a dec
of activity in the real estate market or an incesiastitle claims could adversely impact NewSousaility to generate profits and pay the
dividend on Residential’'s preferred stock, andviikeie of Residential’s and our investment in New8ewcould decline.
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Inflation or deflation may adversely affect Residiai’s results of operations and cash flows.

Increased inflation could have an adverse impadhtamest rates, property management expensesearada and administrative expenses, as
these costs could increase at a rate higher thaid&wgial's rental and other revenue. Conversedflation could lead to downward pressure or
rents and other sources of income without an aceoipg reduction in Residential’'s expenses. Acawlyi, inflation or deflation may
adversely affect Residential’s results of operatiand cash flows, which could materially and adsgraffect our ability to generate incentive
management fees.

Changes in applicable laws or noncompliance withpdipable law could materially and adversely affdResidential.

As an owner of real estate, Residential is requivecbmply with numerous federal, state and loaaid and regulations, some of which may
conflict with one another or be subject to limijadicial or regulatory interpretations. These lawsl regulations may include zoning laws,
building codes, landlord-tenant laws and other lgesserally applicable to business operations. Nawmpdiance with laws or regulations could
expose Residential to liability.

Lower revenue growth or significant unanticipategenditures may result from Residentafieed to comply with changes in (i) laws impo:
remediation requirements and potential liability émvironmental conditions existing on propertieshe restrictions on discharges or other
conditions, (ii) rent control or rent stabilizatitaws or other residential landlord-tenant lawsiigrother governmental rules and regulations or
enforcement policies affecting the rehabilitatiose and operation of Residential's single-familytaéproperties including changes to building
codes and fire and lifeafety codes. If these risks are realized by Rasi@eour ability to generate incentive managenieas could be harme
and our results of operations and financial coaditiould be materially and adversely affected.

In addition, NewSource has registered as a ClasB&Auda insurance company and is subject to régaland supervision in Bermuda by
BMA. Changes in Bermuda insurance statutes, ragakand policies could result in restrictions aawbource's ability to pursue its business
plans, issue reinsurance policies, distribute fuamts execute its investment strategy. In addifieySource may become subject to regulatior
and supervision by insurance authorities in angojtirisdictions in which it operates. Failure tomply with or to obtain appropriate
authorizations and/or exemptions under any apgiclaivs could result in restrictions on NewSouscability to do business or certain activi
that are regulated in one or more of the jurisditdiin which it operates and could subject NewSmstodines and other sanctions, which could
have a material adverse effect on NewSource's basiand its ability to pay the dividend on Residdstpreferred stock. As a result, the ve

of Residential’s and our investment in NewSourcagldadecline.

Competition could limit Residential’s ability to &se single-family rental properties or increase maintain rents.

Residential’s single-family rental properties, wteguired, will compete with other housing alteives to attract residents, including rental
apartments, condominiums and other single-familpé® available for rent as well as new and existonmgdominiums and single-family homes
for sale. Residential’'s competitors’ single-famigntal properties may be better quality, in a ndesirable location or have leasing terms mori
favorable than Residential can provide. In addjtResidential’s ability to compete and generat@ifalle returns depends upon, among other
factors, trends of the national and local econoptiesfinancial condition and liquidity of curreaihd prospective renters, availability and cost
of capital, taxes and governmental regulationse@iResidential’s significant competition, we canasdure you that it will be successful in
acquiring or managing single-family rental propestthat generate favorable returns, which woulceriadly and adversely affect our ability to
generate incentive management fees.

If rents in Residentia’'s markets do not increase sufficiently to keep paaith rising costs of operations, its operatingstéts and cash
available for distribution will decline.

The success of Residential’s business model whistntially depend on conditions in the single-fgméntal property market in its geographic
markets. Residential's asset acquisitions are @eundon assumptions about, among other things, aocymnd rent levels. If those
assumptions prove to be inaccurate, Residentipksaiing results and cash available for distributidll be lower than expected, potentially
materially. This, in turn, could materially and adsely affect our ability to generate incentive agament fees. Rental rates and occupancy
levels have benefited in recent periods from mamnemic trends affecting the U.S. economy and esdidl real estate and mortgage markets
in particular, including:

» atightening of credit that has made it mofiddilt to finance a home purchase, combined witbrés by consumers generally to reduce
their exposure to credi

« economic and employment conditions that have irse@doreclosure rates; a

» reduced real estate values that challenged thitiorzal notion that homeownership is a stable itwesnt.
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If the current trend favoring renting rather than bmeownership reverses, the sin-family rental market could decline.

The single-family rental market is currently sigeéintly larger than in historical periods. We da arpect the favorable trends in the single-
family rental market to continue indefinitely. Evaally, a strengthening of the U.S. economy andgjadwth, together with the large supply of
foreclosed single-family rental properties, therent availability of low residential mortgage ratesl government sponsored programs
promoting home ownership, may contribute to a §taion or reversal of the current trend that feeventing rather than homeownership. In
addition, we expect that as investors increasisghk to capitalize on opportunities to purchaseraued housing properties and convert
them to productive uses, the supply of single-farehtal properties will decrease and the competitor tenants will intensify. A softening of
the rental property market in Residential’'s marketsild adversely affect its operating results aashcavailable for distribution, potentially
materially. This, in turn, could materially and adsely affect our ability to generate incentive agement fees.

Residential may incur significant costs in renovagj its properties, and we may underestimate thetea@s amount of time necessary
complete restorations.

Before renting a property, we perform a detaileskasment, with an on-site review of the propeaydéntify the scope of renovations to be
completed. Beyond customary repairs, Residentigl nmalertake improvements designed to optimize dMgraperty appeal and increase the
value of the property. We expect that nearly alRekidential's properties will require some levietenovation immediately upon their
acquisition or in the future following expiratio @ lease or otherwise. Residential may acquirpgnees that we plan to extensively renovate
and restore. In addition, in order to repositioogarties in the rental market, Residential willrbguired to make ongoing capital improvement
and may need to perform significant renovationsrapeairs from time to time. Consequently, Residgisi exposed to the risks inherent in
property renovation, including potential cost ouas, increases in labor and materials costs, délagentractors in completing work, delay:
the timing of receiving necessary work permits eedificates of occupancy and poor workmanshipulf assumptions regarding the cost or
timing of renovations across Residential's propstrtirove to be materially inaccurate, it could tzdemally and adversely affected. This, in
turn, could materially and adversely affect oulligbto generate incentive management fees.

Single-family rental properties that are subject to folesure or short-sales are subject to risks of thefandalism or other damage that
could impair their value.

When a single-family rental property is subjectdreclosure, it is possible that the homeowner oease to maintain the property adequately,
or that the property may be abandoned by the homeoand become susceptible to theft or vandalisaok lof maintenance, theft and
vandalism can substantially impair the value ofgihgperty. To the extent Residential initiates &bosure proceedings, some of its properties
could be impaired.

Contingent or unknown liabilities could materiallgnd adversely affect Residential.

Residential’s acquisition activities are subjectrtany risks. Residential may acquire propertiesdha subject to unknown or contingent
liabilities, including liabilities for or with reset to liens attached to properties, unpaid reakesaxes, utilities or HOA charges for which a
prior owner remains liable, clean-up or remediatibenvironmental conditions or code violationsikls of vendors or other persons dealing
with the acquired properties and tax liabilitiesiang other things. In each case, Residential’'siaitijun may be without any, or with only
limited, recourse with respect to unknown or cogeint liabilities or conditions. As a result, if asych liability were to arise relating to
Residential’s properties, or if any adverse conditxists with respect to Residential’'s propertied is in excess of its insurance coverage,
Residential might have to pay substantial sumgtibesor cure it, which could materially and adetysaffect Residential. The properties
Residential acquires may also be subject to cousneonditions or restrictions that restrict the os ownership of such properties, including
prohibitions on leasing or requirements to obthmdpproval of HOAs prior to leasing. We may natdiver such restrictions during the
acquisition process and such restrictions may agWeaffect Residential's ability to operate sudbpprties as it intends. This, in turn, could
materially and adversely affect our ability to gexte incentive management fees.

The costs and amount of time necessary to secuigspssion and control of a newly acquired propertgynexceed our assumptions, which
would delay Residential's receipt of revenue froamd return on, the property.

Upon acquiring a property, Residential may haveviot occupants who are in unlawful possessionredfaan secure possession and control
of the property. The holdover occupants may bddhaer owners or tenants of a property, or they tmagquatters or others who are illegally
in possession. Securing control and possessiontiiese occupants can be both costly
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and time-consuming. If these costs and delays exoaeexpectations, Residential’s and our finang@aformance may suffer because of the
increased expenses incurred or the unexpectedsdeldyrning the properties into revenue-producirgal properties.

Poor tenant selection and defaults by Resider's tenants may materially and adversely affect Riesitial.

Residential’s success will depend, in large pargruits ability to attract and retain qualified aets for its properties. This will depend, in turn,
upon Residential’s ability to screen applicanteniify good tenants and avoid tenants who may dtef@asidential will inevitably make
mistakes in its selection of tenants, and it may te tenants whose default on its leases or falarcomply with the terms of the lease or HOA
regulations could materially and adversely affegsiBential. For example, tenants may default omyeay of rent, make unreasonable and
repeated demands for service or improvements, magepported or unjustified complaints to regulatmryolitical authorities, make use of
Residentials properties for illegal purposes, damage or maleaithorized structural changes to its propertieshvinay not be fully covered
security deposits, refuse to leave the propertynvthe lease is terminated, engage in domesticngel®r similar disturbances, disturb nearby
residents with noise, trash, odors or eyesordgofabmply with HOA regulations, sub-let to lesssdable individuals in violation of
Residential’s leases or permit unauthorized pertmtige with them. The process of evicting a défag tenant from a family residence can be
adversarial, protracted and costly. Furthermormestenants facing eviction may damage or destreythperty. Damage to Residential’'s
properties may significantly delay re-leasing aéeiction, necessitate expensive repairs or impairental revenue or value of the property. Ir
addition, Residential will incur turnover costs @sated with re-leasing the properties, such aketignig expense and brokerage commissions
and will not collect revenue while the propertywéant. Although Residential will attempt to workwtenants to prevent such damage or
destruction, there can be no assurance that ibe&iluccessful in all or most cases. Such tenalitsotonly cause Residential not to achieve
its financial objectives for the properties in whitey live, but may subject Residential to liahijland may damage Residential’s reputation
with its other tenants and in the communities wiiedees business. If these risks are realized dsidential, our ability to generate incentive
management fees could be harmed and our resudfsenéitions and financial condition could be matgrend adversely affected.

Eminent domain could lead to material losses on Riestial's investments.

It is possible that governmental authorities magreise eminent domain to acquire land on which degial’s properties are built in order to
build roads or other infrastructure. Any such eigrof eminent domain would allow Residential toawer only the fair value of the affected
properties, which we believe may be interpretebesubstantially less than the actual value optieperty. Several cities are also exploring
proposals to use eminent domain to acquire resaldoans to assist borrowers to remain in theimks, potentially reducing the supply of
single-family properties for sale in Residentiatiarkets. Any of these events can cause a matesisitd Residential, which could materially
and adversely affect our ability to generate ineentnanagement fees.

Difficulties in selling single-family rental properties could limit Residential'8exibility.

Federal tax laws may limit Residential’s abilityedarn a gain on the sale of its properties if Radidl is found to have held or acquired the
properties with the intent to resell, and this tation may adversely affect Residential’'s willingado sell single-family rental properties under
favorable conditions or if necessary for fundinggmses. In addition, real estate can at times ffiewdt to sell quickly when desired at
favorable prices. These potential difficulties @lling real estate in Residential’s markets maytlita ability to either sell properties that we
deem unsuitable for rental or change or reducsitigde-family rental properties in Residential’stiolio promptly in response to changes in
economic or other conditions. This, in turn, conldterially and adversely affect our ability to gexte incentive management fees.

A significant uninsured property or liability lossould have a material adverse effect on Residen

Residential will carry commercial general liabilitysurance and property insurance with respedstsimgle-family rental properties on terms
we consider commercially reasonable. There areghiewy certain types of losses (such as losses@ifisim acts of war) that are not insurec
full or in part, because they are either uninswgalthe cost of insurance makes it economicallyrauatical. If an uninsured property loss or a
property loss in excess of insured limits weredoun, Residential could lose its capital invested single-family rental property or group of
rental properties as well as the anticipated futewenues from such singlamily rental property or group of properties. if aninsured liabilit
to a third party were to occur, Residential wouldur the cost of defense and settlement with ortewdered damages to that third party. A
significant uninsured property or liability lossutd materially and adversely affect Residentialjchitcould materially and adversely affect our
ability to generate incentive management fees.
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A significant number of Residentiis single-family rental properties may be part obime owners’ associations. Residential and its reste
will be subject to the rules and regulations of $ubhome owners’ associations which may be arbitranyrestrictive and violations of such
rules may subject us to additional fees and perestand litigation which may be costly.

A significant number of Residential's single-familgntal properties, when acquired, may be subfeEf@As which are private entities that
regulate the activities of and levy assessmen{zoperties in a residential subdivision. Some ef HDAs that will govern Residential’s single-
family rental properties may enact onerous or ehjtrules that restrict Residential’s ability tnovate, market or lease its single-family renta
properties or require it to renovate or maintaiohsproperties at standards or costs that are iessxaf our planned operating budgets. Such
rules may include requirements for landscapingitditions on signage promoting a property for leasgale or the use of specific construction
materials to be used in renovations. Some HOAsialpose limits on the number of property owners wiay rent their homes which, if met
or exceeded, may cause Residential to incur additicosts to sell the affected single-family repalperty and opportunity costs of lost rental
income. Furthermore, many HOAs impose restrictiomshe conduct of occupants of homes and the usernimon areas, and Residential may
have renters who violate these HOA rules for wiResidential may be liable as the property owneditahally, the boards of directors of the
HOAs that will govern its single-family rental pregies may not make important disclosures or maglbResidentias access to HOA recort
initiate litigation, restrict its ability to selimpose assessments or arbitrarily change the HGS.riResidential may be unaware of or unable tc
review or comply with certain HOA rules before aicong a single-family rental property, and any sexttessively restrictive or arbitrary
regulations may cause Residential to sell sucheptppif possible, prevent it from renting such peaty or otherwise reduce its cash flow from
such property. Any of the above-described occuesmeay materially and adversely affect Residestifid our results of operations and
financial condition.

We rely on information supplied by prospective teimsin managing Residential’s business.

We rely on information supplied to us by prospeztienants in their rental applications as partusfdue diligence process to make leasing
decisions, and we cannot be certain that this nétion is accurate. In particular, we rely on imfiation submitted by prospective tenants
regarding household income, tenure at currentrjamber of children and size of household. Moreotrerse applications are submitted to u
the time we evaluate a prospective tenant, andonmotirequire tenants to provide us with updatéorimation during the terms of their leases,
notwithstanding the fact that this information cand frequently does, change over time. Even thehigtinformation is not updated, we will
use it to evaluate the overall average credit ctaritics of Residential’s portfolio over time. ténant-supplied information is inaccurate or
Residential's tenants’ creditworthiness declinesrdime, we may make poor leasing decisions anitdBResal’s portfolio may contain more
credit risk than we believe exists, which couldrhd&esidential’s and our results of operations &mahtcial condition.

Residential likely will incur costs due to litigain, including but not limited to, class actions,ntent rights claims and consumer demanc

There are numerous tenants’ rights and consumietsr@rganizations throughout the country. As Regtidegrows in scale, it may attract
attention from some of these organizations andineca target of legal demands or litigation. Mangtsconsumer organizations have become
more active and better funded in connection withitgemge foreclosure-related issues and displacedfmwmership. Some of these
organizations may shift their litigation, lobbyirfgndraising and grass roots organizing activitiefocus on landlord-tenant issues as more
entities engage in the single-family rental propentirket. Additional actions that may be targeteResidential include eviction proceedings
and other landlord-tenant disputes, challengesléoeind ownership rights (including actions broulgy prior owners alleging wrongful
foreclosure by their lender or servicer) and issuigls local housing officials arising from the catidn or maintenance of a single-family rental
property. While we intend to conduct Residentiad’stal business lawfully and in compliance with laggble landlord-tenant and consumer
laws, such organizations might work in conjunctiath trial and pro bono lawyers in one state ortiplé states to attempt to bring claims
against Residential on a class action basis forag@sor injunctive relief. We cannot anticipate tfbam such legal actions might take or w
remedies they may seek. Any of such claims mayftrisa finding of liability that may materially @nadversely affect Residential.

Additionally, these organizations may lobby locailinty and municipal attorneys or state attorneysegs to pursue enforcement or litigation
against Residential or may lobby state and loggtlatures to pass new laws and regulations tot@insResidential’s business operations. If
they are successful in any such endeavors, they dinectly limit and constrain Residential’s busgs operations and impose on Residential
significant litigation expenses, including settlartseto avoid continued litigation or judgments @lamages or injunctions. Any of the above-
described occurrences may materially and adveedtdgt Residential, which could materially and adedy affect our ability to generate
incentive management fees.
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Security breaches and other disruptions could commise Residentiés and/or our information and expose us to liabyit which would
cause our business and reputation to suffer.

In the ordinary course of Residential's and ouritesss, we, through Altisource or Ocwen, may acqairé store sensitive data on our network
such as our proprietary business information amglqmally identifiable information of Residentiapsospective and current tenants. The secut
processing and maintenance of this informatiomitical to our business strategy. Despite our sgcumeasures, our information technology
and infrastructure may be vulnerable to attackhdmkers or breached due to employee error, malieasa other disruptions. Any such bre
could compromise our networks and the informatimnesl there could be accessed, publicly discldsstipr stolen. Any such access,
disclosure or other loss of information could régulegal claims or proceedings, liability undawss that protect the privacy of personal
information, regulatory penalties, disruption ta operations and the services we provide to custemredamage our reputation, which could
materially and adversely affect Residential and&r

Residential may incur substantial costs due to enwimental contamination or no-compliance.

Under various federal, state and local environmentd public health laws, regulations and ordinan&esidential may be required, regardles:
of knowledge or responsibility, to investigate aathediate the effects of hazardous or toxic sulbstor petroleum product releases at its
single-family rental properties (including in soreses, ashestos-containing construction mateleald;based paints, contaminants migrating
from offsite sources and natural substances suate#tsane, mold and radon gas) and may be hele liaider these laws or common law to a
governmental entity or to third parties for propegersonal injury or natural resources damaged@mndvestigation and remediation costs
incurred as a result of the contamination. Theseadges and costs may be substantial and may exogedsarrance coverage Residential may
have for such events, either of which could maligrend adversely affect Residential. The presaricgich substances or the failure to prog
remediate the contamination may adversely affesideatial’s ability to borrow against, sell or rehé affected single-family rental property.
In addition, some environmental laws create onabiogovernment agency to impose a lien on the auntgted site in favor of the government
for damages and costs it incurs as a result ofdhégamination, which may also adversely affect Basiial’s ability to borrow against, sell or
rent the affected single-family rental propertythése risks are realized by Residential, ourtghihi generate incentive management fees coul
be harmed and our results of operations and fiahoondition could be materially and adversely ctfd.

Residential properties will be subject to propeatyd other taxes that may increase over tir

Residential will be responsible for property takasits single-family rental properties, when aaediwhich may increase as tax rates change
and properties are reassessed by taxing authofitiResidential fails to pay any such taxes, thpliable taxing authorities may place a lier
the property and the property may be subject txaale. Increases in property taxes would alseraély affect Residential’s yield from rental
properties. Any such occurrence may materially aaekersely affect Residential which, in turn, comdterially and adversely affect us.

If Residential is deemed to be an investment compander the Investment Company Act, it would havgrsficant adverse consequences
Residential and us

Residential does not intend or expect to be ansimvent company under the Investment Company At940, as amended, which we refer to
as the “Investment Company Act,” since it will restgage primarily or hold itself out as being engbgeemarily in the business of investing,
reinvesting or trading in securities. Rather, Resi@l will be primarily engaged in the businespofchasing or otherwise acquiring real estat
and mortgages on real estate, specifically siraylalf rental assets and sub-performing and norepaihg loans. To the extent that the SEC
determines that Residential is in fact an investnsempany, Residential intends to rely on the etioagrom the Investment Company Act set
forth in Section 3(c)(5)(C) of the Investment Comypa&ct, which excludes from the definition of inte&ent company ‘d]ny person who is ne
engaged in the business of issuing redeemableisesuface-amount certificates of the installmsmie or periodic payment plan certificates,
and who is primarily engaged in one or more offthewing businesses: . . .(C) purchasing or othsevacquiring mortgages and other liens
and interests in real estate.” The SEC has higtityitaken the position that an issuer may relyttenexception provided by Section 3(c)(5)(C)
as long as at least 55% of its assets consistu#lifgfing interests,” such as mortgage loans wiasighsecured by real estate and other liens on
and interests in real estate, and an additional @88&ists of real estate-type interests. The SECGilsa historically indicated that up to 20% of
an issuer’s total assets may be invested in maoatius investments. Other than Residential’s imstin NewSource, Residential believes
that all of its assets will fall within the defifah of “qualifying assets.” Additionally, Resideatidoes not currently expect to issue redeemable
securities, face-amount certificates of the instalit type or periodic payment plan certificateghase terms are defined by the Investment
Company Act. Consequently, Residential believesithvill not be required to register under the éstment Company Act.
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If Residential is deemed to be an investment compaud its investment in NewSource accounts for nttoee 20% of its assets, it could be
required to dispose of its NewSource investmeng(portion thereof) in order to qualify for the §&(C) exception. We expect that
Residential's investment in NewSource will condétless than 20% of its assets shortly after tharstion date. Consequently, we do not
believe that Residential’'s investment in NewSowvdeimpact its ability to continue to rely on ti&ection 3(c)(5)(C) exemption. In August
2011, the SEC issued a concept release which tedi¢hat the SEC is reviewing whether certain naagégrelated pools which rely (like
Residential) on the exception from registrationem@ection 3(c)(5)(C), should continue to be alldwerely on such exception from
registration. Since Residential’'s primary investir&rategy is to directly invest in REO Properté@sl mortgages secured by real estate,
Residential does not believe that the SEC’s revidlhhave a material impact on its status as a mwestment company business or its ability
to continue to rely on the Section 3(c)(5)(C) exmep however, Residential cannot provide any asste that the outcome of the SEC2view
will not require Residential to register under theestment Company Act. If Residential is deterrdit@ be an investment company or it fail
qualify for this exception from registration asiamestment company, or the SEC determines that aomp that engage in businesses simil
Residentials are no longer able to rely on this exceptionjdedial may be required to register as an investrnempany under the Investm
Company Act.

Registration under the Investment Company Act woetflire Residential to comply with a variety obstantive requirements that impose,
among other things:

» limitations on capital structur

» restrictions on specified investmer

» restrictions on retaining earning

» restrictions on leverage or senior securit

» restrictions on unsecured borrowin

e requirements that Residen’s income be derived from certain types of as:

» prohibitions on transactions with affiliates ¢

» compliance with reporting, record keeping, mgtiproxy disclosure and other rules and regulattbat would significantly increase

Residentie’s operating expense

If Residential were required to register as an stiwent company but failed to do so, it would behjisted from engaging in its business, and
criminal and civil actions could be brought agaihst

Registration with the SEC as an investment compamyld be costly, would subject Residential to atlebsomplex regulations and would
divert attention from the conduct of Residenti&lisiness. In addition, if Residential purchasesetls any real estate assets to avoid becomin
an investment company under the Investment Companyit could materially adversely affect its nasat value, the amount of funds availi
for investment and its ability to pay distributiciasits shareholders. Any such occurrences woweiely impact our income from the
incentive management fees paid by Residential.

Risks Related to Our Management and Our Relationsipis with Altisource, Ocwen and Residential

We could have conflicts with Altisource, Ocwen aRésidential, and the Chairman, other members of @ward of Directors or
management could have conflicts of interest duehts, her or their relationship with Altisource, Oogn or Residential, which may be
resolved in a manner adverse to us.

We do a substantial amount of business with AltiseuOcwen and Residential. Conflicts may arisgvbeh Altisource, Ocwen, Residential
and us because of our ongoing agreements with #mehibecause of the nature of our respective busase®Ve may also have additional
dealings with these parties from time to time be&yoor ongoing agreements, such as, in the caserajperation of Residential’'s business,
Residential’s February 14, 2013 purchase from Oawfenportfolio of non-performing residential maatge loans.

Our Chairman is also the Chairman of Altisourcew® and Residential. As a result, he has obligatiorus as well as to these other entities
and could have conflicts of interest with respeatiatters potentially or actually involving or affeag us and Altisource, Ocwen or Residen
as the case may be. Our Chairman also has sulbsiamgstments in Altisource, Ocwen and Residengiatl certain of our other officers and
directors own stock or options in Altisource, Ocveard/or Residential. Such ownership interests corddte, or appear to create, conflicts of
interest with respect to matters potentially oually involving or affecting us and Altisource, Oewand Residential, as the case may be.
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Each of our executive officers is also an executifficer of Residential and has interests in olatienship with Residential that may be
different than the interests of our stockholders aiesult, they may have obligations to us anddeesal, and could have conflicts of interest
with respect to matters potentially or actuallyatwing or affecting us and Residential.

We follow policies, procedures and practices toidpotential conflicts with respect to our dealinvggh Altisource, Ocwen and Residential,
including our Chairman recusing himself from negtitins regarding, and approvals of, transactiotis thiese entities (or where necessary,
certain of our officers recusing themselves frostdssions on, and approvals of transactions witfideatial). We also manage potential
conflicts of interest through oversight by indepemdmembers of our Board of Directors (independé@ettors constitute a majority of our
Board of Directors), and we will also seek to man#gese potential conflicts through dispute resmuand other provisions of our agreements
with Altisource, Ocwen and Residential. There camb assurance that such measures will be effettisewe will be able to resolve all
conflicts with Altisource, Ocwen or Residential,that the resolution of any such conflicts will e less favorable to us than if we were
dealing with a third party that had none of thermmtions we have with these businesses.

Failure of Altisource to effectively perform its digations under various agreements with Residentald us including the Altisource master
services agreement, could have an adverse effedResidential.

Both we and Residential have engaged Altisourgedwuide services. If for any reason Altisourceisble to perform the services described
under these agreements at the level and/or thdtwisive anticipate, alternate service providerg n@ be readily available on favorable ter
or at all which could adversely affect our perfonoa under the Residential asset management agreeftesource’s failure to perform the
services under these agreements with would havaterial adverse effect on us.

Failure of Ocwen to effectively perform its servngj obligations under the Ocwen servicing agreemeauld have an adverse effect on
Residential.

Residential is contractually obligated to servive tesidential mortgage loans that it acquiresideesial does not have any employees,
servicing platform, licenses or technical resoureesessary to service its acquired loans. ConsdguBesidential has engaged Ocwen to
service the non-performing and sub-performing amuperforming loans it acquires. If for any reag€@ewen is unable to service these loans ¢
the level and/or the cost that Residential antteipzor if Residential fails to pay Ocwen or othisendefaults under the Ocwen servicing
agreement, and Ocwen ceases to act as its semicatiernate servicer may not be readily availabléavorable terms, or at all, which could
have a material adverse effect on Residential.

Our directors have the right to engage or investtire same or similar businesses as ours.

Our directors may have other investments and bssiaetivities in addition to their interest in, aedponsibilities to, us. Under the provisions
of our Charter and our bylaws (the “Bylaws”), ounedtors have no duty to abstain from exercisirggrtht to engage or invest in the same or
similar businesses as ours or employ or otherwigage any of the other directors. If any of ouectiors who are also directors, officers or
employees of Altisource or Ocwen or any other camypacquires knowledge of a corporate opportunitis affered a corporate opportunity
outside of his capacity as one of our directorsntbur Bylaws provide that such director will berpited to pursue that corporate opportunity
independently of us, so long as the director hésdaio good faith. Our Bylaws provide that, to fhiest extent permitted by law, such a
director will be deemed to have satisfied his fidug duties to us and will not be liable to us fparsuing such a corporate opportunity
independently of us. This may create conflictsndéiiest between us and certain of our directorgesudt in less than favorable treatment of us
and our stockholders. As of this date, none ofl@ivectors is directly involved as a director, officor employee of a business that competes
with us, but there can be no assurance that wilbie unchanged in the future.
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Risks Related to Residential's Qualification as a RIT
Residentia’s failure to qualify as a REIT could materially ach adversely affect Residential and us.

Residential intends to make an election to bearkas a REIT for U.S. federal income tax purposegrnning the year ended December 31,
2013. However, we cannot assure you that Residevitiajualify and remain qualified as a REIT. Maneer, Residential’'s qualification and
taxation as a REIT will depend upon its abilitymi@et on a continuing basis, through actual opegagsults, certain qualification tests set fortt
in the federal income tax laws. Accordingly, nousiasce can be given that Residential’'s actual testfiloperations for any particular taxable
year will satisfy such requirements. If Residerfiédlls to qualify as a REIT in any taxable yeanyill face serious tax consequences that
substantially reduce the funds available for disition to its stockholders because:

» Residential would not be allowed a deduction feidénds paid to stockholders in computing its tdsatcome;
» Residential could be subject to the federal alt@&raaninimum tax to a greater extent and possibtyéased state and local taxes;

* unless Residential is entitled to relief undertain federal income tax laws, it could not reeeREIT status until the fifth calendar year
after the year in which it failed to qualify as &IR. In addition, if Residential fails to qualifjsa REIT, it will no longer be required to
make distributions

As a result of all these factors, Residential’fufai to qualify as a REIT could impair its ability expand its business and raise capital, and it
could materially and adversely affect Residential the market price of its common stock. If thasksrare realized by Residential, our ability
to generate incentive management fees could bedubamd our results of operations and financial timmdcould be materially and adversely
affected.

We have no experience operating a REIT and we canassure you that our past experience will be sci#int to successfully manage
Residentia’'s business as a REIT.

We have never operated a REIT and our managemsmichexperience in complying with the income, asaad other limitations imposed by
the REIT provisions of the Code. The REIT provisiari the Code are complex, and any failure to cgmyith those provisions in a timely
manner could prevent Residential from qualifyingd®EIT or force it to pay unexpected taxes anajes. In such event, both Residential
and we could be materially and adversely affected.

Residentia’s tax position with respect to the accrual of imest and market discount income with respect totidissed mortgage loans
involves risk.

Residential does not accrue interest income or etaliscount on defaulted or delinquent loans whestain criteria are satisfied. The criteria
generally relate to whether those amounts are leatitile or of doubtful collectability. If the Inteal Revenue Service were to challenge this
position successfully, Residential could be subjeantity level excise tax as a result of “defigig dividends” that it may be required to pay tc
its stockholders at the time of such an adjustrt@its income in order to maintain its qualificatias a REIT. This, in turn, could materially
and adversely affect our ability to generate insentnanagement fees.

Compliance with REIT requirements may cause Resitigirto forego otherwise attractive opportunitieshieh may hinder or delay its ability
to meet its investment objectives and reduce yoterall return.

To qualify as a REIT, Residential is required atiales to satisfy certain tests relating to, amotiger things, the sources of our income, the
nature and diversification of its assets, its fiting and hedging strategies, the ownership ottdtsksand amounts it distributes to its
stockholders. Compliance with the REIT requiremen&y preclude Residential from certain financindiedging strategies or cause it to
forego otherwise attractive opportunities which rhander or delay its ability to meet its investmehjectives and reduce your overall return.
For example, Residential may be required to patyidigions to stockholders at disadvantageous tioneshen it does not have funds readily
available for distribution.

Compliance with REIT requirements may force Residi@hto liquidate otherwise attractive investmentshich could materially adversely
affect Residential.

To qualify as a REIT, at the end of each calendartgr, at least 75% of Residential’s assets narsdist of qualified real estate assets, cash,
cash items and government securities. In additiormore than 25% of the value of Residential's @ssry be represented by securities of on
or more taxable REIT subsidiaries. Except for séiesrthat qualify for purposes of the 75% assgt &ove and investments in Residential’s
qualified REIT subsidiaries and its taxable REIBsdiaries, its investment in the value of any mseier’'s securities may not exceed 5% of th
value of its total assets, and it may not own ntbasm 10% of the total vote or value of the outstagdecurities of any one issuer, except, ir
case of the 10% value test, certain “straight
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debt” securities. In order to satisfy these requéats, Residential may be forced to liquidate afie attractive investments, potentially at a
loss, which could materially and adversely affeesi@ential. This, in turn, could materially and exbely affect our ability to generate incen
management fees.

Failure to make required distributions would subjeResidential to federal corporate income tax.

We intend to continue to operate Residential inammer so as to qualify as a REIT for federal incéaxepurposes. In order to qualify as a
REIT, Residential generally is required to disttéat least 90% of its REIT taxable income, deteadiwithout regard to the dividends paid
deduction and excluding any net capital gain, gaar to its stockholders. To the extent that Redidesatisfies this distribution requirement,
but distribute less than 100% of its REIT taxableoime, it will be subject to federal corporate imeotax on its undistributed taxable income.
In addition, Residential will be subject to a 4%ndeductible excise tax if the actual amount thpaits out to its stockholders in a calendar
is less than a minimum amount specified under thaeC

The IRS may deem the gains from sales of Residédistiaroperties to be subject to a 100% prohibitedrsaction tax.

From time to time, Residential may be forced td pedperties that do not meet its investment objestor it may need to sell properties or
other assets to satisfy ResidensdREIT distribution requirements, to satisfy otREIT requirements or for other purposes. The IR$ deerr
one or more sales of Residential’s properties ttpbghibited transactions.” If the IRS takes thesjtion that Residential has engaged in a
“prohibited transaction” (i.e., if Residential sel property held by us primarily for sale in thidioary course of our trade or business), the gali
it recognizes from such sale would be subject10@P6 tax. The Code sets forth a safe harbor folTREiat wish to sell property without
risking the imposition of the 100% tax; howevegrtis no assurance that Residential will be abtgiglify for the safe harbor. Residential do
not intend to hold property for sale in the ordineourse of business; however, there is no assertat its position will not be challenged by
the IRS especially if it makes frequent sales tessaf property in which it has short holding pesoThis, in turn, could materially and
adversely affect our ability to generate incentivenagement fees.

In the future, Residential could be required to kabsets, borrow funds or raise equity capital tonfl its distributions or to make a portion «
its distributions in the form of a taxable stockddribution.

Residentials Board of Directors has the sole discretion teheine the timing, form and amount of any distribns to its stockholders, and 1
amount of such distributions may be limited. In thieire, Residential could be required to sell sssd®rrow funds or raise equity capital to
fund its distributions or to make a portion ofdistributions in the form of a taxable stock distiion. Residential’s Board of Directors will
make determinations regarding distributions bagemhwarious factors, including its historical andjpcted financial condition, liquidity and
results of operations, financing covenants, magmer of its REIT qualification, applicable law asttier factors, as its Board of Directors may
deem relevant from time to time. To the extent Rasidential is required to sell assets in adveraeket conditions or borrow funds at
unfavorable rates, it could be materially and aselgraffected. To the extent Residential may havaise equity capital, it may be unable tc
SO at attractive prices, on a timely basis or latdlich could adversely affect its ability to mattistributions to its stockholders. This, in turn,
could materially and adversely affect our abiliygenerate incentive management fees.

Even if Residential qualifies as a REIT, it may Isebject to tax liabilities that could materially ahadversely affect Residentit

Even if Residential qualifies for taxation as a REt may be subject to certain federal, state landl taxes on its income and assets, including
taxes on any undistributed income, tax on incoramfsome activities conducted as a result of a fosece, and state or local income, property
and transfer taxes. In addition, Residential comdertain circumstances, be required to pay asexax or penalty tax (which could be
significant in amount) in order to utilize one oora of the relief provisions under the Code to ramits qualification as a REIT. In order to
meet the REIT qualification requirements or to atee imposition of a 100% tax that applies to @ergains derived by a REIT from sales of
“dealer property,” Residential may also move omdsdme of its assets or conduct activities thraudiiRS. In addition, if Residential lends
money to a TRS, the TRS may be unable to deduot allportion of the interest paid to Residentidlich could result in an even higher
corporate level tax liability. Any of these taxeswld decrease cash available for distribution teiéRential's stockholders.

Furthermore, the Code imposes a 100% tax on cdraisactions between a TRS and its parent REl(Tatiganot conducted on an arm’s lengtt
basis. We will structure Residential’s transactidth any TRS on terms that we believe are arm’gtleio avoid incurring the 100% excise tax
described above. There can be no assurances, howeiteResidential will be able to avoid applioatiof the 100% tax. Any such additional
tax liabilities would have an adverse effect oniBestial and us.

34



Table of Contents

Residential may be subject to legislative or regoly tax changes that could materially and advenselffect Residential

At any time, the federal income tax laws or regatz governing REITs or the administrative intetptiens of those laws or regulations ma
amended. We cannot predict when or if any new fddecome tax law, regulation or administrativeeiptretation or any amendment to any
existing federal income tax law, regulation or agiistrative interpretation, will be adopted, promatled or become effective and any such law
regulation or interpretation may take effect rettoaely. Residential and its stockholders couldchiterially and adversely affected by any sucl
change in or any new, federal income tax law, rauh or administrative interpretation. This, imrtucould materially and adversely affect our
ability to generate incentive management fees.

Our planned use of taxable REIT subsidiaries by Risntial may cause it to fail to qualify to be tades a REIT.

The net income of ResidentigalTRSs is not required to be distributed to it, Brodme that is not distributed to Residential gath will not be
subject to the REIT income distribution requireméiawever, there may be limitations on Residerdiability to accumulate earnings in its
TRSs and the accumulation or reinvestment of diganit earnings in its TRSs could result in advéasdreatment. In particular, if the
accumulation of cash in Residential’'s TRSs causesair market value of its securities in our TR®8Ss certain other nonqualifying assets to
exceed 25% of the fair market value of its assetapuld fail to qualify to be taxed as a REIT, whicould materially and adversely affect us.

Risks related to our common stock
The market price and trading volume of our commotosk may be volatile and may be affected by maatditions beyond our control.

The price at which our common stock trades haguhted, and may continue to fluctuate, significarithe market price of our common stock
may fluctuate in response to many things, includingnot limited to:

. variations in actual or anticipated results of operations, liquidity or financial conditio

. changes in, or the failure to meet, our financsineates or those of by securities analy

. actions or announcements by our competil

. potential conflicts of interest, or the discontinaa of our strategic relationships with Residenfdtisource and Ocwer
. actual or anticipated accounting proble

. regulatory actions

. lack of liquidity;

. changes in the financial condition or stock pri€®Residential

. changes in the market outlook for the real estat#tgage or housing marke

. technology changes in our busine

. changes in interest rates that lead purchasengrafanmon stock to demand a higher yit

. actions by our stockholder

. speculation in the press or investment commu

. general market, economic and political conditionsluding an economic slowdown or dislocation ie tiiobal credit market:
. failure to maintain the listing of our common stankthe NYSE MKT;

. failure of Residential to qualify or maintain qdedation as a REIT

. failure of Residential to maintain its exemptioarfr registration under the Investment Company

. changes in accounting principle

. passage of legislation or other regulatory develemisithat adversely affect us or our industry;

. departure of our key personn

The market prices of securities of asset managessmice providers have experienced fluctuatioas dften have been unrelated or
disproportionate to the operating results of ttesapanies. These market fluctuations could reawdireme volatility in the market price of
our common stock.

Furthermore, our small size and different investhoraracteristics may not continue to appeal tocourent investor base that may seek to
dispose of large amounts of our common stock. Tisene assurance that there will be sufficient hgyinterest to offset those sales, and,
accordingly, the market price of our common stookld be depressed and/or experience periods ofvalgtility.
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The reduced disclosure requirements applicable tas an “emerging growth company” may make our commstock less attractive to
investors.

We are an “emerging growth company” as definethendOBS Act of 2012, and we may avail ourselvasedfin exemptions from various
reporting requirements of public companies thatnartg'emerging growth companies” including, but histited to, an exemption from
complying with the auditor attestation requiremesftSection 404 of the Sarbanes-Oxley Act. We nesyain an “emerging growth company”
for up to five full fiscal years following our seqadion. We would cease to be an emerging growthpamy and, therefore, become ineligible to
rely on the above exemptions, if we have more 8abillion in annual revenue in a fiscal year, & igsue more than $1 billion of non-
convertible debt over a three-year period or ordiie we become a “large accelerated filer” ameéefin Rule 12b-2 under the Exchange Act
which would occur if the market value of our comnstack that is held by non-affiliates exceeds $@llon as of the last business day of our
most recently completed second fiscal quarteomfies investors find our common stock less attraciva result of the exemptions available to
us as an emerging growth company, there may b&saalgtive trading market for our common stock amdstock price may be more volatile
than that of an otherwise comparable company thes dot avail itself of the same or similar exe i

Item 1B. Unresolved Staff Comment
None.

Item 2. Properties

Our principal executive offices are located at &and Street, Frederiksted, United States Virgliands 00840-3531 where we sublease
approximately 2,000 square feet from Ocwen undrrtdease expiring June 30, 2017. The annual refgrthe sublease is $40,000 per year
until June 30, 2014 and $45,000 per year untiténmination date of the lease, plus one-half oflélase-related operating expenses and
leasehold improvements. We do not currently ownraay property that we use as office space. Webelihat our current leased space is
suitable and adequate for the management of oimdsssas presently conducted.
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For information concerning Residential’s currenttfwio of residential mortgage loans and REO prtips (including its single-family rental
properties), see “ltem 1. Business—Residential’'g€hi Portfolio.” The following table sets fortrsammary of Residential's single-family
properties as of December 31, 2013 ($ in thousands)

Weighted
Number of Carrying

average

State properties value (1) age (2)
Alabama 1 $ 9C 45
Arkansas 1 20¢< 35
Arizona 13 2,21¢ 17
California 21 4,10¢ 31
Colorado 1 17C 57
Connecticu 2 491 40
Florida 64 8,61°F 21
Georgia 3 772 25
Hawaii 1 67 24
Illinois 29 4,45k 44
Indiana 7 1,01( 34
Kansas 1 94 92
Kentucky 4 351 45
Louisiana 3 22t 35
Massachuseti 1 194 93
Maryland 4 504 39
Maine 1 15z 21
Michigan 7 46¢ 52
Missouri 2 30C 16
North Caroling 22 2,52¢ 40
New Jerse! 6 74: a0
New Mexico 3 33t 32
Nevada 5 63¢ 31
New York 4 1,01z 45
Ohio 7 957 27
Oklahoma 2 20¢ 16
Pennsylvani: 11 1,44t 66
South Carolin: 3 34 12
Tennesse 1 13¢ 60
Texas 10 1,12¢ 21
Utah 3 48¢ 46
Virginia 3 84¢ 30
Washingtor 1 14C 33
Wisconsin 14 1,307 58
West Virginia 1 347 3z
Total 262 $37,08¢ 35

(1) The carrying value of an asset is based owiiiistl cost which generally consists of the makiate at the time of foreclosure sale plus
renovation costs
(2) Weighted average age is based on the age weighteartying value for each sta
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Item 3. Legal Proceeding:

We are not currently the subject of any materighleor regulatory proceedings and no material legaégulatory proceedings have been
threatened against us. We may become the targddiofs, lawsuits and actions incidental to the mady course of our business. While the
commencement or ultimate outcome of those claiavgsliits and actions cannot be predicted with cgstaive believe, based on our
understanding of the facts, that their ultimatehason will not, individually or in aggregate, heva material adverse effect on our financial
condition, results of operations or cash flows. Business may also become subject to extensivéateuwhich may result in regulatory
proceedings against us. See “Item 1A. Risk Factors.

Item 4. Mine Safety Disclosure:

Not applicable

Part Il

Item 5. Market for Registrar's Common Equity, Related Stockholder Matters argslier Purchases of Equity Securities.
Market Information

Our common stock has been listed on the NYSE MKdeuithe symbol “AAMC” since September 12, 2013, hatbre such time, was quoted
on the OTCQX under the same symbol since Decen)e212 The following table sets forth the high #m close of day sales prices for «
common stock as reported by the OTCQX through Semte 11, 2013 and thereafter the NYSE MKT for thdaqus indicated:

2013 2012
Quarter ende High Low High Low
March 31 $ 148.0( $ 76.0C — —
June 3( $ 336.0( $128.3¢ — —
September 3 $ 533.0( $265.0( — —
December 3. $1035.0( $515.4( $84.0( $15.0(

(1) The quarter ended December 31, 2012 includes ttiedofeom December 13, 2012 to December 31, 2

The number of holders of record of our common staEkf February 13, 2014 was 62. The number offlmslestockholders is substantially
greater than the number of holders as a largequoati our stock is held through brokerage firm$oimation regarding ecurities authorized
for issuance under equity compensation plans isthtin Note 9 to the consolidated financial staénts.

Dividends

We will pay dividends at the sole and absoluteretson of our Board of Directors in light of conidits then existing including our earnings,
financial condition, liquidity, capital requirementhe availability of capital, general overall romic conditions and other factors. We paid no
dividends from inception to December 31, 2013
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Performance Graph

The following stock price performance graph compdhe performance of our common stock to the S&P&@ the Russell 2000. The stock
price performance graph assumes an investmentQdf #lour common stock and the two indices on Déxmem 3, 2012 and further assumes
the reinvestment of all dividends. Stock price perfance is not necessarily indicative of futurailtss

Total Return Performance
7100
6100
5100
= AAMC
4100
3
T 55 P 500
o === Diow Jones Asset Manager Index
2100
1100
100 - g ; ; .3
12/13/2012 12/31/2012 12/31/2013
For the period from
December 13, 2012 to
December 31
Index 2012 2013
Altisource Asset Management Corporation 546.6" 6,200.0(
S&P 500 99.9¢t 132.3:
Dow Jones Asset Manager Ind 99.6( 142.17

The performance graph above is being furnishedaetsof this Annual Report solely in accordance wtiite requirement under Rule 14a-3(b)(9)
to furnish the Compang’stockholders with such information and, theref@ot deemed to be filed, or incorporated bgmerfice in any filing
by the Company under the Securities Act of 193erSecurities Exchange Act of 1934.
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Iltem 6. Selected Financial Datz

The following table sets forth selected financiatadwhich is derived from our audited consoliddtedncial statements ($ in thousands). The
historical results presented below may not be &idie of our future performance and do not necédggaflect what our financial position
would have been had we operated as a separatd;atare entity since inception. The data shouldelael in conjunction with our consolidated
financial statements and notes thereto, includseldiere in this report, and “Item 7. Management&@ssion and Analysis of Financial
Condition and Results of Operations.”

March 15, 201:

(inception) to

Year ended December 31,
December 31, 201 2012

Total rental revenues and net gain on investments $ 71,61( $ —
Net loss attributable to common stockholc $ (5,299 $ (46)
Loss per diluted shal $ (2.26) $ (0.02)
December 31 December 31

2013 2012

Total assets $1,405,10- $ 105,81!

Repurchase agreeme! $ 602,38: $ —

Item 7. Managemer's Discussion and Analysis of Financial Conditionnal Results of Operations.
Overview

Our primary business is to provide asset managearghtertain corporate governance services to Baisad under our asset management
agreement with Residential. On December 21, 20hitiwwe refer to as the “separation date,” we aaslidential separated from Altisource
and became independent publicly traded companiésoArce contributed $100 million of equity capita Residential and $5 million of equi
capital to us and distributed Residensand our shares of common stock to the sharelsoddeltisource. In October 2013, we applied fod
were granted registration by the SEC as a regibierestment adviser under section 203(c) of tvestment Advisers Act of 1940.

We have a capital light operating strategy and eghisider using any future profits for share repases, although we have no current plans tc
repurchase shares. Residential is currently oungmi source of revenue and will drive our poterftislire growth. The asset management
agreement with Residential entitles us to “incemtivanagement fees,” that give us a share of Regitlerrash flow available for distribution

to its stockholders as Residential grows, as veeieambursement for certain overhead and operatipgnses. Accordingly, our operating
results are highly dependent on Residential'stghdi achieve positive operating results.

We have concluded that Residential is a variakikr@st entity because Residential’'s equity holtiis the ability through voting rights to
make decisions about Residential's activities taate a significant effect on the success of Resi@elVe have also concluded that we are the
primary beneficiary of Residential’s financial cdtimh and results of operations because under #sid@ntial asset management agreement v
have the power to direct the activities of Resi@githat most significantly impact Residential’soaomic performance including establishing
Residential’s investment and business strategya Aesult, we consolidate Residential’s financigutts in our consolidated financial
statements.

Additionally, we provide management services to Bewrce. On December 2, 2013, NewSource becaméargisas a licensed reinsurer with
the BMA. Because we own 100% of voting common staicklewSource and there are no substantive kickights granted to other equity
owners, we consolidate NewSource in our consolitifitencial statements.

In its first year of operations, we advised Resi@d¢and conducted portfolio analysis and the biddirocess to facilitate the acquisition and
growth of Residential’s portfolio of residential nigage loans as follows:

In 2013, Residential acquired portfolios consistifigin aggregate of 8,531 residential mortgagedpsmbstantially all of which were non-
performing, having an aggregate UPB of approxiny$@l22 billion and an aggregate market value afeulying properties of $1.80 billion as
of the respective cut-off dates for the transastidihe aggregate purchase price for these portfalas $1.22 billion.
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Subsequent to December 31, 2013, Residential ahthiree additional portfolios of mortgage loangofisws:

* OnJanuary 2, 2014, Residential completed gnisition of 650 mortgage loans with approximat®l21 million of UPB and
approximately $93 million in aggregate market vadfi@nderlying properties pursuant to an agreerttettit executed on
December 31, 201.

* On January 28, 2014, Residential consummatefirgt closing of an acquisition of mortgage lo&men HUD, consisting of 66
mortgage loans with $7 million of UPB and $7 miflim aggregate market value of underlying propsrfiéhis represented the first
settlement of Residential’'s agreement with HUD tiochase 164 mortgage loans with approximately $ill&mof UPB and
approximately $18 million in aggregate market vadfi@nderlying properties. We expect Residentialtse the remaining portion
of this portfolio in the first quarter of 2014. Theecan be no assurance that Residential will aedb& remainder of the HUD
portfolio in whole or in part on a timely basisatrall;

* OnJanuary 31, 2014, Residential acquired ditiadal 3,421 mortgage loans with approximatelg@&®nillion of UPB and
approximately $792 million in aggregate market eaddi underlying properties. This acquisition reprasd the second closing of
agreement with Bank of America, National Associatmd its affiliated entities in November 20

To date, Residential has acquired its penforming loan portfolios through direct acquisits from institutions such as banks, HUD and pe
equity funds.

We believe that Residential qualifies to be taxed &EIT. We believe that Residential will not béject to federal income tax on that portion
of its income that is distributed to shareholdersoag as Residential meets certain asset, incohalzare ownership tests. If Residential fails
to qualify as a REIT, and does not qualify for aertstatutory relief provisions, its profits wilelsubject to income taxes and it may be
precluded from qualifying as a REIT for the foux taears following the year it loses its REIT quiakftion. A portion of Residential’s activities
are conducted in a TRS, which is subject to coediederal and state income taxes. Accordinglyjdeesial has made a provision for income
taxes with respect to the operations of its TRS. g@al is to manage Residential’'s business to fislkadvantage of the tax benefits afforded tc
itas a REIT.

Observations on Current Market Opportunities

We believe there is currently a significant marieportunity to acquire single-family rental propestthrough the distressed loan channel and
expect the supply of non-performing loans, subgrenfng loans (defined as loans that are more tifagiays delinquent), properties in
foreclosure and REO to increase over the next abyears as banks and other mortgage lenders selfpose of these distressed inventories
which they accumulated during the recent economgisc We continue to see substantial volumes sifelssed residential mortgage loan sales
offered for sale by banks, HUD and private equityds, among others. We believe Residential is paditioned to be selected as the buyer of
diverse portfolios of such loans since it is nadg@aphically constrained. We believe that thisrdisted loan channel gives Residential a cost
advantage over other acquisition channels suchraslbsure auctions and REO acquisitions because:

» we believe there are fewer participants inghle-performing and non-performing loan marketplhea in the foreclosure auction
and other REO acquisition channels due to the Isigeof portfolios offered for sale on an “allmne” basis and the required
operational infrastructure involved in servicingfs and managing single-family rental propertiessscvarious states. We believe
the relatively lower level of competition for sul#forming and non-performing loans, combined witbvgng supply, provides
buyers with the opportunity for a higher discouaterrelative to the foreclosure auction and otHe®Ricquisition channels and
therefore a relatively lower cost to ultimately airg singl-family rental properties

* we believe that Residential will be able toghase residential mortgage loans at a lower phiae REO properties because sellers
of such loans will be able to avoid paying the sdgpically associated with home sales, such aseoricommissions and closing
costs of up to 10% of gross proceeds of the saeb®lieve this will motivate the sellers to accapdwer price for the sub-
performing and nc-performing loans than they would if selling RE

Use of the distressed loan channel gives Residentittiple resolution methodologies to unlock assdtie. Residential's preferred resolution
methodology is to modify the sub-performing and4penforming loans. We believe modification followld refinancing generates near-term
cash flows, provides the highest possible econauicome for Residential and is a socially respdadinsiness strategy because it keeps mo
families in their homes. We expect a majority osRential’s acquired mortgage loans that are cdaden REO to become singlamily renta
properties that we believe will generate long-teeturns for Residential’s stockholders. If a REOparty meets Residential’s rental profile, it
determines the extent of renovations that are rieexigenerate an optimal rent and maintain consigtef renovation specifications for future
branding. If we determine that the REO property not meet Residential’s rental profile, Resideri&s the property for sale, in many
instances after renovations are made to optimigesale proceeds.
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Metrics Affecting Our Consolidated Results

As described above, our operating results depeadiljeon Residential’s operating results. Residdigtiresults are affected by various factors,
some of which are beyond our control, including ftileowing:

Revenue:
Residential’s revenues initially primarily considtthe following:

i. Net unrealized gains from the conversion of loanREO.Upon conversion of loans to REO, Residential ménksproperties to the
most recent market value (less estimated sellisgsda the case of REO held for sale). The diffeedmetween the carrying value of
asset at the time of conversion and most recerkehaalue, based on broker price opinions, is @edin Residential’s statement
of operations as net unrealized gains. We expedirieline to convert acquired loans into REO wadlty significantly by loan,
which could result in fluctuations in Residentiaks/enue recognition and operating performance foenod to period. The factors
that may affect the timelines to foreclose uporsidential mortgage loan include, without limitatistate foreclosure timelines and
deferrals associated therewith; unauthorized adieupying in the property; federal, state or léegislative action or initiatives
designed to provide homeowners with assistanceadidang residential mortgage loan foreclosures ematinued declines in real
estate values and/or sustained high levels of utsyment that increase the number of foreclosuresverich place additional
pressure and/or delays on the already overburdedézial and administrative proceediny

i.  Netunrealized gains from the change in fair vafimans.On a monthly basis we adjust Residential’s loarfaitovalue by
evaluating the fair value of the underlying propethe expected timeline and probabilities of loesolution and expected market
yield. We employ various loan resolution methodasgvith respect to Residen’s residential mortgage loans including loan
modification, collateral resolution and collatedédposition. The manner in which a sub-performingan-performing loan is
resolved will impact the amount and timing theseumgealized gains. We expect the timelines fohezdhe different processes to
vary significantly, and final resolution could takp to 24 months or longer from the loan acquisitiate. The exact nature of
resolution will be dependent on a number of factbas are beyond our control, including borrowellimgness, property value,
availability of refinancing, interest rates, comglits in the financial markets, the regulatory eoniment and other factot

iii. Net realized gain on mortgage loaResidential records net realized gains, includimgreclassification of previously accumulated
net unrealized gains, upon the liquidation of anladich may consist of short sale, third party sdlthe underlying property,
refinancing or full debt pay-off of the loan. Wepext the timeline to liquidate loans will vary sifigantly by loan, which could
result in fluctuations in revenue recognition apemting performance from period to period. Addititly, the proceeds from loan
liquidations may vary significantly depending oe tiesolution methodology. Residential generallyeetpto collect proceeds of
loan liquidations in cash and, thereafter, havearinuing involvement with the ass

As a greater number of Residential’'s REO are reteavand deemed suitable for rental, we expectagreortion of its revenues will be
residential rental revenues. We believe the kejabtes that will affect Residential’s rental reveslwover the long term will be average
occupancy and rental rates. We anticipate thatjarityaof Residential’s leases of single-family tahproperties to tenants will be for a term of
two years or less. As these leases permit theaetsido leave at the end of the lease term withenalty, we anticipate Residential’s rental
revenues will be affected by declines in marketgemore quickly than if its leases were for longgms. Short-term leases may result in high
turnover, which involves expenses such as renavatists and marketing costs, or reduced rentahrease

Although we generally seek to lease the REO Resaleatquires on foreclosure, we may determineetbtise properties that do not meet
Residential’s investment criteria. The real estaseket and home prices will determine proceeds fmomsale of real estate. In addition, while
we seek to track real estate price trends and atithe effects of those trends on the valuatiéf®esidential’s portfolios of residential
mortgage loans, future real estate values are cutiojénfluences beyond our control.
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Expenses

Residential’'s expenses primarily consist of loawising fees and advances, rental property opegaipenses, depreciation and amortization,
general and administrative expenses, expense reserent, incentive management fees and intereshegp From time to time, expenses als
may include impairments of assets. Loan servicagsg fand advances are expenses paid to Ocwen imes@esidential’'s acquired loans and for
real estate insurance and other corporate advaReasal property operating expenses are expensesiated with Residentia’ownership an
operation of rental properties including expensehss Altisource’s inspection, property preseoratind renovation fees, property
management fees, turnover costs, property taxggrance and HOA dues. Depreciation and amortizétiamon-cash expense associated wit
the ownership of real estate and generally remaiilasively consistent each year in relation to Restial’'s asset levels since it depreciate its
properties on a straight-line basis over a fixéal linterest expense consists of the costs to tvamoney in connection with Residential’'s debt
financing of our portfolios. General and administr@ expenses consist of the costs related to¢nhergl operation and overall administratio
our business. Expense reimbursement consists pigyrofiour employee salaries in direct correlattorthe services they provide on
Residential’s behalf and other personnel costscangorate overhead. We are not reimbursed by Retsdiéor certain general and
administrative expenses pertaining to stock-basetpensation and our expenditures that are nohfobénefit of Residential. The incentive
management fees consist of compensation due tmased on the amount of cash available for disiobub Residentiat stockholders for ea
period. The expense reimbursement and incentiveageanent fee are eliminated in consolidation butiase our net income by reducing the
amount of net income attributable to noncontroliintgrest.

Other factors affecting our consolidated results

We expect Residential’s results of operations taffected by various additional factors, many ofaltare beyond our control, including the
following:

Acquisitions

Residential’'s operating results will depend on abitity to source sub-performing and nparforming loans. We believe that there is curses
large supply of sub-performing and nonperformingni® available to Residential for acquisition. Whedye the available supply provides for a
steady acquisition pipeline of assets since we platargeting just a small percentage of the pdimua

Generally, we expect that Residential’'s mortgag lportfolio may grow at an uneven pace, as oppitis to acquire distressed residential
mortgage loans may be irregularly timed and mayplier large portfolios of loans, and the timing axtent of our success in acquiring such
loans cannot be predicted.

Financing

Our ability to grow Residential’s business by aciapgi sub-performing and non-performing loans isetetent on the availability of adequate
financing including additional equity financing,ldinancing or both in order to meet Residentiabgectives. We intend to leverage
Residential’s investments with debt, the level dichh may vary based upon the particular charatigesisf its portfolio and on market
conditions. To the extent available at the relewmmé, Residential’s financing sources may inclbdek credit facilities, warehouse lines of
credit, structured financing arrangements and @age agreements, among others. We may also sesikéadditional capital for Residential
through public or private offerings of debt or eggecurities, depending upon market conditionsqiialify as a REIT under the Code,
Residential generally will need to distribute a&tde90% of its taxable income each year (subjeceitain adjustments) to its stockholders. Thit
distribution requirement limits its ability to rétaearnings and thereby replenish or increase aapitsupport its activities.

Residentials taxable income is triggered primarily by mateciadrges in the economic status of loans, suchsateaf the loan, modification
the loan from a noperforming status to a performing status or conwearsf the loan to REO. We expect Residential toveut its taxable gai
on REO dispositions and loan modifications withishart period to cash gains. The taxable gainsasidential’s remaining loans that it
expects to convert to rental properties can beddriirough a higher advance rate on the increaalee when a property becomes rented.

43



Table of Contents

Resolution Activities in 2013

The following table sets forth Residential’s resian activity by asset count for each period dur2gd 3:

2013

First quarter Second quarte Third quarter Fourth quarter Total
Mortgage Loan:
Beginning balanc — 673 1,332 5,02( —
Acquisitions 684 72C 3,78: 3,30¢ 8,491
Dispositions (20 (28) (54) (119 (217)
Conversions to RE( (@D} (33 (43 (153) (22§)
Reversions to mortgage loans — — 2 — 2
Ending balanc 672 1,332 5,02( 8,05¢ 8,05«
Modifications — 18 29 54 101
Real Estate Owne
Beginning balanc — 7 40 114 —
Acquisitions 6 — 34 — 4C
Dispositions — — (D ©)) (4)
Conversions to RE( 1 33 43 151 22¢
Reversions to mortgage loans — — (2) — (2
Ending balanc 7 40 114 262 262
Leasec — 1 5 14 14
Renovations complet — — 6 11 11
Renovations in proce: — 5 3 18 18
Evaluating strategy / held for s¢ 7 34 10C 21¢ 21¢

7 40 114 262 262

(1) Subsequent to the foreclosure sale, we may bedetbttiat the foreclosure sale was invalidated éstain reasons including bankrupt

Portfolio size

The size of Residential’s investment portfolio veilso be a key revenue driver. Generally, as tre i Residential’s investment portfolio
grows, the amount of revenue it expects to genevlitencrease. A growing investment portfolio, hewer, will drive increased expenses
including possibly higher servicing fees to Ocwen @roperty management fees to Altisource. Resialemily also incur additional interest
expense if it incurs debt to finance the purchdsts@ssets.

Summary Management Reporting Information

In addition to evaluating our consolidated finahparformance, we also evaluate the operationsAI& on a stand-alone basis because our
financial statements consolidate the results ofdeesial under U.S. GAAP. We also look at our statwhe results because the effect of
amounts received from Residential are still recpegiiin net income attributable to our stockholdersugh the adjustment for net income
attributable to noncontrolling interest in Residaint

In evaluating our operating performance and marmpgur business, we consider the incentive managef@es and reimbursement of exper
paid to us by Residential under our asset managesgeeement as well as our stand-alone operatipgreses. We maintain our internal
management reporting on this basis. The followalte presents our consolidating balance sheettatehsent of operations which are
reconciled to U.S. GAAP.
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The following tables include non-GAAP performanceasures that we believe are useful to assist ionsest gaining an understanding of the
trends and operating results for our business. infesmation should be considered in addition tod aot as a substitute for our financial res
determined in accordance with U.S. GAAP.
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Altisource Asset Management Corporation
Consolidating Statement of Operations
Year ended December 31, 2013
($ thousands)

AAMC
Residentia NewSource AAMC Consolidating consolidatec
stand-alone stand-alone
(GAAP) (non-GAAP) (non-GAAP) entries (GAAP)
Revenues and net gain on investme
Rental revenue $ 36 $ — $ — $ — $ 36
Net unrealized gain on mortgage lo: 61,09: — — — 61,09:
Net realized gain on mortgage loe 10,48: — — — 10,48:
Incentive management fi — — 4,88( (4,880) —
Expense reimbursemer — — 5,411 (5,417 —
Total revenue: 71,61( — 10,29: (10,29 71,61(
Expenses
Residential rental property operating expensesg8 767 — — — 767
Real estate depreciation and amortiza 25 — — — 25
Mortgage loan servicing cos 10,41¢ — — — 10,41¢
Interest expens 4,56¢ — — — 4,56¢
General and administrati 4,392 77 13,98( — 18,44¢
Related party general and administra: 12,53: — 1,52 (10,29) 3,761
Total expense 32,70 77 15,501 (10,29) 37,99
Other income 687 — — — 687
Net income (loss 39,59¢ (77) (5,21€) — 34,30:
Net income attributable to noncontrolling interes
consolidated affiliats — — — (39,596 (39,596
Net income (loss) attributable to common stockhis $ 39,59¢ $ (77) $ (5,21¢) $ (39,596 $ (5,299
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Revenues
Expense reimbursemer
Total revenue
Expenses
General and administrati
Related party general and administra:
Total expense
Net loss

Net loss attributable to noncontrolling interestonsolidated affiliat

Net loss attributable to common stockholc

Altisource Asset Management Corporation
Consolidating Statement of Operations
March 15, 2012 (inception) to December 31, 2012

(% in thousands)

Residentia

(GAAP)
$ —

47

_ 42
89

(89)

$ (89
47

AAMC
AAMC Consolidating consolidatec
stand-alone
(non-GAAP) entries (GAAP)
$ 42 $ (42) $ —
42 (42) —
88 — 13t
— (42) —
88 (42) 13¢
(46) — (139
— 89 8¢9
$ (46) $ 89 $ (46)




Table of Contents

Assets:

Real estate assets, n

Land

Rental residential properties, r
Real estate owne

Real estate assets held for ¢
Mortgage loan:
Cash and cash equivalel
Restricted cas
Accounts receivabl
Related party receivabli
Investment in affiliate
Deferred leasing and financing costs,
Prepaid expenses and other as
Total asset
Liabilities:
Repurchase agreeme
Accounts payable and accrued liabilit
Related party payable
Total liabilities
Commitments and contingenci
Equity:
Common stocl
Additional paic-in capital
Retained earnings (accumulated defi
Total stockholder equity
Noncontrolling interest in consolidated affilie
Total equity
Total liabilities and equit

Altisource Asset Management Corporation
Consolidating Balance Sheet
December 31, 2013
($ thousands)

NewSource AAMC Consolidating AAMC
Residential stand-alone stand-alone consolidatec
(GAAP) (non-GAAP) (non-GAAP) entries (GAAP)

$ 47¢ 3 — $ — $ — $ 47¢
3,092 — — — 3,092
32,33: — — — 32,33:
35,90: — — — 35,90:
1,18¢ — — — 1,18¢
1,207,16. — — — 1,207,16.
115,98¢ 19,92 4,08¢ — 140,00(
5,87¢ — — — 5,87¢
1,42¢ — — — 1,42¢
9,26( — 4,48¢ (4,48¢) 9,26(

18,00( — 2,00( (20,000 —
2,29: — — — 2,29:
1,54z — 452 — 1,99¢
1,398,641 19,92: 11,02: (24,480  1,405,10.
602,38: — — — 602,38
4,957 — 1,92( — 6,87:
5,87¢ — 1,49( (4,486) 2,88:
613,21 — 3,41( (4,48€) 612,13
42° — 24 (427) 24
758,58:¢ 20,00( 12,85t (778,589 12,85¢
26,42( (77) (5,267) (26,42() (5,339)
785,42 19,92: 7,611 (805,42) 7,54(
— — — 785,42 785,42
785,42" 19,92: 7,61 (20,000 792,96
$1,398,64¢ $ 19,92t $ 11,027 $ (24,480  $1,405,10.
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Altisource Asset Management Corporation
Consolidating Balance Sheet
December 31, 2012
(% in thousands)

AAMC
Residentia AAMC Consolidating consolidatec
stand-alone
(GAAP) (non-GAAP) entries (GAAP)
Assets:
Cash and cash equivalel $100,00! $ 5,00¢ $ — $ 105,01«
Related party receivabli — 41C (49 361
Prepaid expenses and other as 6 434 — 44C
Total asset 100,01: 5,85¢ (49 105,81!
Liabilities:
Accounts payable and accrued liabilit 46 36C — 40€
Related party payable 54 528 (49 52¢
Total liabilities 10C 88:¢ (49 934
Commitments and contingenci
Equity:
Common stocl 78 23 (78) 23
Additional paic-in capital 99,92: 4,99: (99,927 4,99:
Deficit accumulated during the development st (89 (46) 89 (46)
Total stockholder equity 99,91 4,97( (99,91) 4,97(
Noncontrolling interest in consolidated affilie — — 99,91 99,91:
Total equity 99,91! 4,97( — 104,88:
Total liabilities and equit $100,01: $ 5,85: $ (49 $ 105,81!

Primary driver of our stand-alone operating results

As described above under “—Metrics affecting ounsmidated results” and “—Other factors affecting oonsolidated results,” our incentive
management fees will be directly linked to the hssof Residential which we expect will be affectgdvarious factors including, but not
limited to, the number and performance of Residdstmortgage loan acquisitions, its ability to dis@ncing to grow its business, its ability to
convert mortgage loans into residential rental progs, its operating expenses, the success lofitsresolution methodologies and the size of
its portfolio. The extent to which we are succeksfunanaging these factors for Residential wifeaf our ability to generate incentive
management fees, which currently is our sole soof@gcome other than the reimbursement of our Bgpse pursuant to the Residential asset
management agreement and potential asset managieregtiat we generate under our asset managegreeti@ent with New Source. In the
event Residential generates taxable income, oenine management fees will provide us with aneasing share of Residential’'s cash
available for distribution to its stockholdersthere is a decline in the cash distributable byidesial to its stockholders in any period, or if
Residential is unable to make distributions tesiteckholders in any period, the amount of our itiwermanagement fees would be adversely
affected.

The majority of our expenses are reimbursable lycbents, except for our share-based compensatiarges. Our share-based compensatior
charges are non-cash expenses and are included geoeral and administrative expenses.

Results of operations

The following sets forth a discussion of our resolt operations for the year ended December 313. 20k had no substantial revenues or
expenses for the period from March 15, 2012 (inocapto December 31, 2012. Accordingly, we havepresented comparative results for the
period from Inception to December 31, 2013. Becdlseesults of Residential are consolidated intiofimancial statements, the results of
operations disclosures set forth below includer#isalts of Residential. We eliminate all intercompamounts in our consolidated financial
statements, including the expense reimbursemeninaedtive management fees, if any, paid or owaastby Residential. However, the effect
of such amounts received from Residential is sitbgnized in net income attributable to our stotttérs through the adjustment for earnings
attributable to noncontrolling interest.
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Year ended December 31, 2013
Residential rental revenue

Residential generated a nominal amount of residergntal revenues for the year ended Decembe2@13, as it has rented 14 properties
through December 31, 2013. We expect Residentigét@rate increasing residential rental revenues tgnovating, listing and renting
additional residential rental properties. Resid#igtirental revenues will be dependent primarilyoeeupancy levels and rental rates for our
residential properties. Because Residential's l&axses generally are expected to be one to twosy@aroccupancy levels and rental rates will
be highly dependent on local residential rentalker.

Net unrealized gain on mortgage loal

Residential generated $61.1 million of net unrealigain on mortgage loans for the year ended Deeefi 2013, which can be broken down
into the following components:

» First, Residential recognized $8.3 million tbe year ended December 31, 2013 in unrealized glimen by a material change in
loan status. During the year ended December 313, ®édsidential converted 228 loans to REO statpsnltonversion of these
loans to REO, we marked these properties to thé mosnt market value (less estimated selling dodfse case of REO held for
sale); anc

» Second, Residential recognized $52.8 millionnnealized gains for the year ended December@l3 fom the net increase in the
fair value of loans during the period subsequericiquisition. Adjustments to the fair value of leafter acquisition represent a
change in the expected time required to completddteclosure process, among other factors. Thectih in time required to
complete the foreclosure is driven by the compietibactivities in the foreclosure process aftesiBential acquired the loans. This
reduction in timeline results in reduced carryingts and reduced future expenses for the loank,afachich increase the fair val
of the loans. The increase in the value of thedaamecognized in net unrealized gain on mortdages in our consolidated
statements of operatior

Through our acquisitions for Residential, its Iqgamtfolio had grown to 8,054 loans at December2BiL3. The fair value of mortgage loans is
based on a number of factors which are difficuiptedict and may be subject to adverse changeslire Wlepending on the financial condition
of borrowers, as well as geographic, economic, etaakd other conditions. Therefore, Residential experience unrealized losses on its
mortgage loans in the future.

Net realized gain on mortgage loai

Residential generated $10.5 million of net realigaths on mortgage loans for the year ended Decae&ih@013 primarily from disposition of
211 loans, the substantial majority of which wém®tigh short sales and foreclosure sales.

Residential rental property operating expens

Residential incurred $0.8 million of rental propyeoperating expenses for the year ended Decemh@03B. We expect Residential to incur
increasing residential rental property operatingemses upon converting its mortgage loans to amingwesidential rental properties.
Residential’s rental property operating expensdisbeidependent primarily on residential propegtyes and insurance, property management
fees and repair and maintenance expenditures.

Real estate depreciation and amortizati

Residential incurred a nominal amount of real esti@preciation and amortization for the year eridecember 31, 2013. We expect
Residential to incur increasing real estate deptieri and amortization following the conversionitefmortgage loans to residential rental
properties. Real estate depreciation and amoxizaie non-cash expenditures which generally arexmected to be indicative of the market
value or condition of Residential's residentialta¢properties.

Mortgage loan servicing cos!

Residential incurred $10.4 million of mortgage I@mvicing costs primarily for advances of resi@gmroperty insurance and servicer fees fo
the year ended December 31, 2013. Residentialsnmoortgage loan servicing costs and advances ofreghpayments relating to the loans,
such as property insurance and HOA dues that ade magprotect its investment in mortgage loanstarmbntinue to service the acquired lo:
Therefore, Residential’s loan servicing costs cdnddhigher than expected in a given period if thember of non-performing mortgage loans
exceeds expected levels.
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Interest expens:

Residential incurred $4.6 million of interest experfincluding amortization of deferred financing&s) on borrowings under its repurchase
agreements for the year ended December 31, 20E3inTérest rate on Residential’s financing underepurchase agreements is subject to
change with changes to the relevant index. Marketést rates are currently at historically lowellsy and any increase in market interest rate:s
will cause Residential’'s contractual interest exgeeto increase. We also expect Residential’s istengoense to increase as its debt increases
fund and/or leverage its ownership of additionatfetios of sub-performing and non-performing loarsl/or rental properties.

Related party general and administrative expen

Residential and we incurred $3.8 million of relapedty general and administrative expenses foyélae ended December 31, 2013 primarily
consisting of due diligence costs related to tlguesition of loan portfolios.

General and administrative expenses

Residential and we incurred $18.4 million of geharad administrative expenses for the year endextbbéer 31, 2013 primarily consisting of
salaries and benefits (including share-based cogatiem), professional fees and due diligence aettted to the acquisition of loan portfolio.

Net loss (income) attributable to noncontrolling terest in consolidated affiliati

We have recorded $39.6 million of net income atiidible to noncontrolling interest in consolidatéiate which is equivalent to Residential’
net income for the year ended December 31, 2013.

Incentive management fees and expense reimburses:

We generated incentive management fees of appreedyrted.9 million for the year ended December 311.2in connection with the cash
available for distribution from Residential in 20I3e incentive management fees have been elindnatder U.S. GAAP in consolidation. \
generated $5.4 million of expense reimbursements Residential for the year ended December 31, #tHt3also have been eliminated in
consolidation. We are not reimbursed by Residefaratertain general and administrative expensemining to stock-based compensation an
our expenditures that are not for the benefit ofitential.

Liquidity and capital resource

As of December 31, 2013, we had staholhe cash and cash equivalents of $4.1 million.baleeve this cash is sufficient to fund our opiers
since Residential has begun paying the incentiveagement fees to us as a result of paying castiatids to its stockholders. Our only stand-
alone cash expenditures to date are leasehold waprents and general and administrative expensaading unreimbursed salaries and
professional expenses.

On a consolidated basis, our cash and cash equisals of December 31, 2013 was $140.0 millionytath approximately $116.0 million w
attributable to Residential. Residential’s liqudieflects its ability to meet its current obligats (including the purchase of residential
mortgage loans, its operating expenses and, whaitaple, retirement of, and margin calls relatiagits financing arrangements), purchase
additional portfolios of sub-performing and nonfpeming residential mortgage loans and make distidims to its stockholders. Residential
generally needs to distribute at least 90% ofaixsble income each year (subject to certain adrstish to its stockholders to qualify as a REIT
under the Internal Revenue Code. This distributesjuirement limits Residential’s ability to retaarnings and thereby replenish or increase
capital to support its activities. Our consolidategh and cash equivalents as of December 31,&8d3nclude $19.9 million attributable to
NewSource, representing the cash invested by Regtland us into NewSource in October 2C
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Residential was initially funded with $100.0 milidt received from Altisource in connection with geparation on December 21, 2012. Since
its separation, its primary sources of liquidityyadeen proceeds from equity offerings, borrowimgder our repurchase agreements, interest
receives from its portfolio of assets and cash gaad from its operating results. Based on Resialénturrent borrowings and leverage ratio,
we believe that these sources of liquidity willdgficient to enable it to meet anticipated shert¥t (one year or less) liquidity requirements,
including funding its current investment opportigst paying expenses on its existing loan portfdliading distributions to its stockholders,
paying fees to us under the asset management agmeand general corporate expenses.

To date, under our management, Residential hasthsqutoceeds of its equity offerings and the add funding under its repurchase
agreements to finance its acquisition of its pdidfof residential mortgage loans and REO propsriResidential’s equity offerings and
repurchase facilities are described below.

Equity Offerings

Since December 21, 2012, we have facilitated Rasalés completion of three public equity offeringsth aggregate net proceeds of
approximately $1.1 billion. On May 1, 2013, Resiti@rcompleted a public offering of 17,250,000 s#sof its common stock at $18.75 per
share and received net proceeds of approximaté€l9.$3nillion. On October 1, 2013, Residential coatgd its second public offering of
17,187,000 shares of common stock at $21.00 pee stmal received net proceeds of $349.4 millionJ&muary 22, 2014, Residential
completed its third public offering of 14,200,00tases of common stock at $34.00 per share andvext&467.6 million.

Repurchase Facilities

On March 22, 2013, September 12, 2013 and Septe23@013, Residential, through its subsidiariesgred into three separate repurchase
agreements to finance the acquisition and ownexshipsidential mortgage loans and REO propertieBecember 2013, Residential increa
the maximum aggregate funding available undeeisirchase agreements by an additional $325.0 millibe maximum aggregate funding
available to Residential under these repurchasseaggnts is currently $750.0 million, subject taaarsublimits, eligibility requirements and
conditions precedent to each funding. The repuehgseement dated March 22, 2013 has an aggreguatimg capacity of $100.0 million and
matures on March 21, 2014. The repurchase agreatatad September 12, 2013, as amended, has amatgfending capacity of $250.0
million and matures on March 11, 2016 and provitles provided that beginning in the nineteenth mpRiesidential will not be able to
finance mortgage loans in excess of amounts owistgrunder the facility at the end of the eightéembnth. The repurchase agreement datec
September 23, 2013, as amended, has an aggregdiedicapacity of $400.0 million and matures on 8fe23, 2015 and provides that
provided that beginning in the nineteenth monthsi&ential will not be able to finance mortgage amexcess of amounts outstanding under
the facility at the end of the eighteenth montH.ollligations under the repurchase agreementsullyegiuaranteed by Residential. As of
December 31, 2013, an aggregate of $602.4 millias eutstanding under Residential’s repurchase egmats, and as of February 13, 2014,
Residential had $703.1 million of borrowings outstimg under its repurchase agreements.

Under the terms of each repurchase agreement)latecal for the funds Residential draws thereundebject to certain conditions,
Residential’s operating partnership will sell te gipplicable lender equity interests in the Delavaatutory trust subsidiary that owns the
applicable underlying mortgage assets on Residaniahalf, or the trust will sell directly such derlying mortgage assets. In the event the
lender determines the value of the collateral lesehsed, it has the right to initiate a margihasad require Residential to post additional
collateral or to repay a portion of the outstanddogrowings. The price paid by the lender for eactierlying mortgage asset Residential
finances under the applicable repurchase agreeémsubject to agreement between the lender andl®g#l and is based on a percentage of
the market value or, in certain circumstancespthak value of the underlying mortgage asset anémgpon its delinquency status.
Residential’s cost of borrowing under the repurehagreements generally corresponds to LIBOR, oletider interest at the lender’s cost of
funds plus a margin. Residential is also requicegay certain other customary fees, administratosts and expenses to maintain and
administer the repurchase agreements.

The repurchase agreements require Residentialittaimavarious financial and other covenants, idolg maintaining positive profitability, a
minimum adjusted tangible net worth, a maximumorafiindebtedness to adjusted tangible net worthsprcified levels of unrestricted cash
as well as restrictions on net losses in excesp@cified amounts. In addition, the repurchaseeageats contain customary events of default.

52



Table of Contents

Residential is currently in compliance with the enants and other requirements with respect tejisrchase agreements. We monitor
Residential’s banking partners’ ability to perfoumder the repurchase agreements and have concheteds currently no reason to doubt tha
they will continue to perform under the repurchageeements as contractually obligated.

We expect Residential’s existing business strateifyequire additional debt and/or equity finanginVe continues to explore a variety of
financing sources to support Residensigiowth, including, but not limited to, debt fircimg through bank warehouse lines of credit, addé!
and/or amended repurchase agreements, term fimarsgiouritization transactions and additional aelequity offerings. However, there car
no assurance as to how much additional financipgaty such efforts will produce, what form thednting will take or that such efforts will
be successful. If we are unable to renew, replaexpand Residential’'s sources of financing, itsibess, financial condition, liquidity and
results of operations may be materially and adWeedéected.

Cash flows

We report and analyze our cash flows based on tipgractivities, investing activities and financiagtivities. The following table sets forth
changes in our consolidated cash flows ($ in thodsh

For the year ender March 15, 2012
(inception) to
December 31, 201 December 31, 201 Change
Net cash used in operating activit $ (21,824 $ (69) $ (21,756
Net cash used in investing activiti (1,188,23i) — (1,188,23i)
Net cash provided by financing activiti 1,245,04 105,08: 1,139,95
Total cash flows $ 34,98t¢ $ 105,01« $ (70,029

The change in net cash used in operating activitiethe year ended December 31, 2013 by Resideamtthus consisted primarily of net
advances of insurance on delinquent loans, mortgagécing fees, interest expense, professional ejuisition costs and salaries and
benefits.

The change in net cash used in investing activiiethe year ended December 31, 2013 consistetapity of Residential’s investments in
non-performing and sub-performing loan portfolipartly offset by proceeds from the dispositiona#ris.

The change in net cash provided by financing a@iwifor the year ended December 31, 2013 congspstatarily of Residential’'s net proceeds
from the issuance of common stock, net borrowingeun repurchase agreements, and payment of divddend

Off-balance sheet arrangements
We had no off-balance sheet arrangements as ofnlmre31, 2013 or 2012.

Contractual obligations

The following table sets forth a summary regardResidential’s known contractual obligations, inéhgdrequired interest payments based on
the principal outstanding and current interests;aaie December 31, 2013 ($ in thousands):

Amount due during the year ending Decembel

Index Total 2014 2015 2016
Repurchase agreemer

Principal (1) $602,38: $ 8536: $ 398,60. $ 118,41
Interest (2] 23,37¢ 16,25( 6,322 807

$625,76: $ 101,61 $ 404,92 $ 119,22

(1) Does not consider contractually available extensistions for amounts due in 2015 and 2(
(2) Assumes interest rates as of December 31, 2013nmémeffect for the remaining term of the repursbagreement
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Residential enters into certain contracts thataiord variety of indemnification obligations. Thaximum potential future payment amount
Residential could be required to pay under thederimification obligations is unlimited. Residentias not incurred any costs to defend
lawsuits or settle claims related to these indeicatibn obligations. As a result, the estimated ¥aiue of these agreements is minimal.
Accordingly, Residential recorded no liabilities fbese agreements as of December 31, 2013 or 2012.

Recent accounting pronouncements

In accordance with ASU 2011-1Djsclosures about Offsetting Assets and Liabilitibeginning in the first quarter of 2013 we werguieed to
provide additional disclosures about the natureuwfrights of offset and the related arrangemesgs@ated with our financial instruments. As
a result, we have included additional disclosuessgining to the collateral arrangement relateRégidential’s repurchase agreement in this
annual report.

In January 2014, ASU 2014-O%iroubled Debt Restructurings by Creditorwas issued. It provides that a repossessionreclimsure has
occurred, and a creditor is considered to havavedghysical possession of residential real estedperty collateralizing a consumer mortg
loan, upon either (1) the creditor obtaining letijie to the residential real estate property upompletion of a foreclosure or (2) the borrower
conveying all interest in the residential real tsfaoperty to the creditor to satisfy that loarotigh completion of a deed in lieu of foreclosure
or through a similar legal agreement. Additionalthe amendment requires disclosure of both (1atheunt of foreclosed residential real estat
property held by the creditor and (2) the recontdedstment in mortgage loans collateralized bydestial real estate property that are in the
process of foreclosure. We do not expect this amemd to have a significant effect on our finangiasition or results of operations since
Residential’'s accounting policies and disclosurescarrently consistent with the requirements gghfin the amendment.

Critical accounting judgments

Accounting standards require information in finahatatements about the risks and uncertaintiesrémtt in significant estimates, and the
application of generally accepted accounting pples involves the exercise of varying degrees @fijuent. Certain amounts included in or
affecting our financial statements and relatedld@oes must be estimated requiring us to makaicestssumptions with respect to values or
conditions that cannot be known with certaintyhat time our consolidated financial statements egpared. These estimates and assumption:
affect the amounts we report for our assets atditias and our revenues and expenses duringgerting period and our disclosure of
contingent assets and liabilities at the date ofcomsolidated financial statements. Actual resuly differ significantly from our estimates
any effects on our business, financial positionesults of operations resulting from revisionshiese estimates are recorded in the period in
which the facts that give rise to the revision lmeedknown.

We consider our critical accounting judgments tdHmse used in the determination of the reportedusrts and disclosure related to the
following:

Consolidations

The consolidated financial statements include wholtned subsidiaries and would include those sidosés in which we own a majority
voting interest with the ability to control operats of the subsidiaries and where no substantisteipating rights or substantive kick out
rights have been granted to the noncontrollingréstis. Additionally, we consolidate partnership@tjventures and limited liability companies
when we control the major operating and financ@igies of the entity through majority ownership,dur capacity as general partner or
managing member or by contract. Lastly, we conatdidhose entities deemed to be variable intergiies in which we are determined to be
the primary beneficiary.

While the results of operations of consolidatedtiestare included in net loss in our consoliddtedncial statements, net loss attributable to
common stockholders does not include the portitibatable to noncontrolling interests. Additionalhoncontrolling interest in consolidated
affiliate is recorded in our consolidated balanveets and our consolidated statements of equityimtibe equity section but separate from our
equity.

Income taxes

Income taxes are provided for using the assetiabdity method. Deferred tax assets and liab#itéee recognized for the future tax
consequences attributable to differences betweendhsolidated financial statements carrying anmsahéxisting assets and liabilities and
their respective tax bases. Deferred tax assetfiailities are measured using enacted rates éggec
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to apply to taxable income in the years in whiclhagement expects those temporary differences tedoxered or settled. The effect on
deferred taxes of a change in tax rates is recedriizincome in the period in which the change o&c8ubject to our judgment, we reduce a
deferred tax asset by a valuation allowance § fimore likely than not” that some or all of thefeleed tax asset will not be realized. Tax laws
are complex and subject to different interpretatiby the taxpayer and respective governmental gexithorities. Significant judgment is
required in evaluating tax positions, and we recogtax benefits only if it is more likely than nibiat a tax position will be sustained upon
examination by the appropriate taxing authority.

We believe that we have operated Residential imarer in which Residential has complied and wititonue to operate Residential in a
manner that will comply with the provisions of tlegleral income tax code applicable to REITs begigfior the year ended December 31,
2013 and intend to cause Residential to elect REdTus upon filing of its 2013 income tax returiecArdingly, we believe that Residential v
not be subject to federal income tax beginnindhenytear ended December 31, 2013 on that portiGtesidential’s REIT taxable income that is
distributed to its stockholders as long as cermaiget, income and share ownership tests are nitslflential fails to qualify as a REIT in any
taxable year, it will be subject to federal incotae on its REIT taxable income at regular corponateme tax rates. If after electing to be te
as a REIT, Residential subsequently fails to qualif a REIT in any taxable year, it generally wdk be permitted to qualify for treatment as a
REIT for federal income tax purposes for the faxable years following the year during which quedifion is lost unless the IRS grants us
relief under certain statutory provisions. Sucteaent could materially adversely affect Residelstiaét income and net cash available for
distribution to stockholders. Its taxable REIT ddizgies would also be subject to federal and stateme taxes.

Mortgage loans

Upon the acquisition of mortgage loans, Residengiadrds the assets at fair value which is thelmse price it paid for the loans on the
acquisition date. Mortgage loans are subsequeotiyuanted for at fair value under the fair valueapelection with unrealized gains and los
recorded in current period earnings. We have caetuhat mortgage loans accounted for at fair vaumely reflect the results of Residential's
investment performance.

We determine the purchase price for Residestimlortgage loans at the time of acquisition by gisimliscounted cash flow valuation model
considering alternate loan resolution probabilitresuding modification, liquidation or conversi¢m rental property. Observable inputs to the
model include current interest rates, loan amowtégus of payments and property types. Unobsexvaplts to the model include discount
rates, forecast of future home prices, alternate kesolution probabilities, resolution timelinesiahe value of underlying properties.

After mortgage loans are acquired, the fair valueazh loan is adjusted in each subsequent reggrénod as the loan proceeds to a particula
resolution (i.e., modification, or conversion t@restate owned). As a loan approaches resolutierresolution timeline for that loan decrease
and costs embedded in the discounted cash flow Infadiean servicing, foreclosure costs and propérsurance are incurred and removed
from future expenses. The shorter resolution tinesliand reduced future expenses each increasaithaltie of the loan. The increase in the
value of the loan is recognized in net unrealizaith@n mortgage loans in Residential's, and theegfour consolidated statements of
operations.

Residential also recognizes unrealized gains asgkbkin the fair value of the loans in each repgmeriod when its mortgage loans are
transferred to real estate owned. The transfezdbestate owned occurs when Residential has elotsitte to the property through completion
of the foreclosure process. The fair value of tressets at the time of transfer to real estate dumestimated using BPOs.

Our capital markets group determines the fair valumortgage loans monthly and has developed proesdcind controls governing the
valuation process relating to these assets. Thitataparkets group reports to Residential’s InvesttiCommittee, which is a committee of
Residential’s Chief Executive Officer and its Chnaén that oversees and approves the valuationscapital markets group also monitors the
valuation model for performance against actualltesvhich is reported to the Investment Committed ased to continuously improve the
model.
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Real estate impairmer

With respect to Residential's rental propertiessiiied as held for use, we perform an impairmeiaiysis using estimated cash flows if events
or changes in circumstances indicate that the iceymalue may be impaired, such as prolonged vacadentification of materially adverse
legal or environmental factors, changes in expeotaagership period or a decline in market valuert@aount less than cost. This analysis is
performed at the property level. These cash flolwseatimated based on a number of assumptionarthatubject to economic and market
uncertainties including, among others, demanddatal properties, competition for customers, changenarket rental rates, costs to operate
each property and expected ownership periods.

If the carrying amount of a held for use asset esls¢he sum of its undiscounted future operatimgrasidual cash flows, an impairment loss i
recorded for the difference between estimatedvigite of the asset and the carrying amount. Readgrenerally estimates the fair value of
assets held for use by using BPOs. In some insgaap@raisal information may be available and edus addition to BPOs.

Residential propertie

Upon the acquisition of real estate, generallyufiothe completion of foreclosure, Residential rdsdhe residential property at fair value as
of the acquisition date as a component of reatestaned based on information obtained from a biekgice opinion, a full appraisal or the
price given in a current contract of sale of theparty. After a short evaluation period, Residdmeforms property renovations to maximize
the value of the property for its rental strategych expenditures are part of Residential’s initigestment in a property and, therefore, are
classified as investing activities in our consdibstatement of cash flows. Subsequently, theeasial property, including any renovations
that improve or extend the life of the asset, amanted for at cost. The cost basis is deprecistgw) the straight-line method over an
estimated useful life of three to 27.5 years basethe nature of the components. Interest and ctreying costs incurred during the
renovation period are capitalized until the propéstready for its intended use. Expenditures folirary maintenance and repairs are charged
to expense as incurred.

Expenditures directly related to successful leasiifigrts such as lease commissions are includédéfierred leasing and financing costs, net
are stated at amortized cost. Such expenditurgsaat®f Residential’s operations and, therefore ctassified as operating activities in our
consolidated statement of cash flows. Capitalizedihg costs are amortized on a straight-line lmsgisthe lease term of the respective lease:
which generally are from one to two years.

Residential properties are classified either ad farluse or held for sale. Residential properiesclassified as real estate and related assets
held for sale when sale of the assets has beerafigrapproved and is expected to occur in the hegtve months. We record residential
properties held for sale at the lower of the caigyamount or estimated fair value. Fair value sktsheld for sale is equal to the estimated or
contracted sales price with a potential buyer ¢ests to sell. The impairment loss is the amounwbigh the carrying amount exceeds the
estimated fair value.

Residential rental revenue

Minimum contractual rents from leases are recogh@ea straight-line basis over the terms of tlagds in residential rental revenues.
Therefore, actual amounts billed in accordance thighlease during any given period may be highéower than the amount of rental revenue
recognized for the period. Straight-line rentalerewve commences when the customer takes controkdéased premises. Deferred rents
receivable, net represents the amount by whiclkgsitréine rental revenue exceeds rents currentlgdin accordance with lease agreements.
Contingent rental revenue is accrued when the rmgaticy is removed. Termination fee income is rezeghwhen the customer has vacate«
rental property, the amount of the fee is deterivimand collectability is reasonably assured.

Rents receivable, net and deferred rents receiyvabtewill be reduced by an allowance for amoung become uncollectible. We regularly
evaluate the adequacy of Residential’s allowancedabtful accounts. The evaluation takes into @ration the aging of accounts receivable
and our analysis of customer data, reviewing pastatcount balances, our analysis of customer palrpoofile and review past due account
balances. If Residential's assumptions regardiegctillectability of receivables prove incorrectcduld experience losses in excess of its
allowance for doubtful accounts. Rents receivair®,and deferred rents receivable, net are writfeahen Residential has deemed that the
amounts are uncollectible.
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ltem 7A. Quantitative and Qualitative Disclosuredéut Market Risk.

Market risk includes risks that arise from chanigesterest rates, foreign currency exchange ra@smodity prices, equity prices and other
market changes that affect market sensitive insgtntm The primary market risks that Residentialisently exposed to are real estate price
risk and interest rate risk. A substantial portidriResidential’s investments are, and we expedtagiitinue to be, comprised of nerforming
loans and singléamily rental properties. The primary driver of thalue of both these asset classes is the faiewalthe underlying real esta

Real Estate Price Ris

Residential property values are subject to votatdnd may be affected adversely by a number @abfacincluding, but not limited to: national,
regional and local economic conditions which maybeersely affected by industry slowdowns and otaetors; local real estate conditions,
such as an oversupply of housing; constructionityyalge and design; demographic factors and retirgachanges to building or similar coc
Decreases in property values could cause Resitieamsaffer losses which could be material depegdin the change in value and number of
properties.

Interest Rate Risl

Residential will be exposed to interest rate riskrf its (a) acquisition and ownership of residdntiartgage loans and (b) debt financing
activities. Interest rate risk is highly sensitteemany factors, including governmental monetany tax policies, domestic and international
economic and political considerations and othetofacbeyond our control. Changes in interest natayg affect the fair value of the residential
mortgage loans and real estate underlying Resalengiortfolios as well as its financing intereata expense.

We believe that a rising interest rate environnoanild have a positive net effect on Residentigerations. Rising interest rates could be
accompanied by inflation and higher household inre®mhich generally correlate closely to higher femgls. Even if Residential'interest an
operating expenses rise at the same rate as itsraperating profit would still be expected toriease. Despite our beliefs, it is possible that th
value of Residential's real estate assets anceittinome could decline in a rising interest ratei®nment to the extent that its real estate
assets are financed with floating rate debt ancbtleeno accompanying increase in rental yield.

We currently do not intend to hedge the risk asgedi with the residential mortgage loans and retate underlying Residential’s portfolios.
However, we may undertake risk mitigation actiatigith respect to Residential’s debt financing ries¢ rate obligations. Residential’'s debt
financing is and may in the future be based omwaitithg rate of interest calculated on a fixed sp@zer the relevant index, as determined by
the particular financing arrangement. A signifidgmising interest rate environment could have dwvesse effect on the cost of Residential's
financing. To mitigate this risk, we may use detiiva financial instruments such as interest ratepsiand interest rate options in an effort to
reduce the variability of earnings caused by chatiigé¢he interest rates we pay on Residential’s.deb

These derivative transactions will be entered saiely for risk management purposes, not for inwestt purposes. When undertaken, these
derivative instruments likely will expose Residantd certain risks such as price and interestflatéuations, timing risk, volatility risk, credit
risk, counterparty risk and changes in the liqyidit markets. Therefore, although we expect tosaahin these derivative instruments purely
for risk management, they may not adequately pt@&esidential from fluctuations in its financingénest rate obligations.

Residential currently borrows funds at variablesaising secured financings in the form of repwselsgreements. As of December 31, 2013,
Residential had $602.4 million of variable rate tdalitstanding not protected by interest rate hexdg¢racts. The estimated aggregate fair
market value of this debt was $602.4 million. & theighted average interest rate on this variaitedebt had been 100 basis points higher ot
lower, the annual interest expense would increasecrease by $6.0 million, respectively.

Item 8. Consolidated Financial Statements and Supplentary Data
See index to consolidated financial statements.

Item 9. Changes in and Disagreements with Accourteaon Accounting and Financial Disclosure
None.
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Item 9A. Controls and Procedure
Evaluation of Disclosure Controls and Procedur

We carried out an evaluation required by the 1984 dnder the supervision and with the participatid our principal executive officer and
principal financial officer, of the effectivenesktbe design and operation of our disclosure cdsitnad procedures, as defined in Rule 13a-15
(e) of the 1934 Act, as of December 31, 2013. Basethis evaluation, our principal executive offiemd principal financial officer concluded
that, as of December 31, 2013, our disclosure otmnéand procedures were effective to provide reasienassurance that information required
to be disclosed by us in the reports that we filsubmit under the 1934 Act is recorded, processemmarized and reported within the time
periods specified in the SEC’s rules and formstanglovide reasonable assurance that such infooméiaccumulated and communicated to
our management, including our principal executiffecer and principal financial officer, as apprage to allow timely decisions regarding
required disclosures.

Managemen's Report on Internal Control over Financial Repdrtg

Management is responsible for establishing and taiaing adequate internal control over financigading, as defined in Rule 13a-15(f) of
the 1934 Act. Management has assessed the effeesis@f our internal control over financial repagtas of December 31, 2013 based on
criteria established in Internal Control-Integrafgdmework issued in 1992 by the Committee of Sping Organizations of the Treadway
Commission. As a result of this assessment, managieconcluded that, as of December 31, 2013, aerrial control over financial reporting
was effective in providing reasonable assurancardigg the reliability of financial reporting andet preparation of financial statements for
external purposes in accordance with generallygiedeaccounting principles.

Changes in Internal Control over Financial Reportm

There were no changes in our internal control dwancial reporting during the quarter ended Decendd, 2013 that materially affected, or
are reasonably likely to materially affect, ourimtal control over financial reporting.

Limitations on Controls

Our disclosure controls and procedures and intexmrairol over financial reporting are designed tovide reasonable assurance of achieving
their objectives as specified above. Managemerg doeexpect, however, that our disclosure conants procedures or our internal control
over financial reporting will prevent or detect etfor and fraud. Any control system, no matter lweell designed and operated, is based upor
certain assumptions and can provide only reasonabteabsolute, assurance that its objectiveshgilinet. Further, no evaluation of controls
can provide absolute assurance that misstatemeatoderror or fraud will not occur or that all ¢ issues and instances of fraud, if any,
within the Company have been detected.

Item 9B. Other Information.
None.

Part Il

We will file a definitive Proxy Statement for oud24 Annual Meeting of Stockholders, which we raéeas the “2014 Proxy Statement,” with
the Securities and Exchange Commission, pursuaRéegmlation 14A, not later than 120 days after Dewmer 31, 2013. Accordingly, certain
information required by Part Il has been omittedier General Instruction G(3) to Form KOOnly those sections of the 2014 Proxy Statel
that specifically address the items set forth lmeagé incorporated by reference.

Item 10. Directors, Executive Officers and CorpoeaGGovernance

The information required by Item 10 is hereby immoated by reference from our 2014 Proxy Statemedér the captions “Election of
Directors,” “Section 16(a) Beneficial Ownership Rejing Compliance” and “Code of Ethics.”

Item 11. Executive Compensatio

The information required by Item 11 is hereby immoated by reference from our 2014 Proxy Statemaedér the captions “Executive
Compensation” and “Director Compensation.”
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Item 12. Security Ownership of Certain BeneficiaMers and Management and Related Stockholder Magt

The information required by Item 12 is hereby inpmoated by reference from our 2014 Proxy Statemedér the caption “Security Ownership
of Certain Beneficial Owners and Management.”

Item 13. Certain Relationships and Related Transaos, and Director Independenc

The information required by Item 13 is hereby immoated by reference from our 2014 Proxy Statemedér the captions “Transactions with
Related Persons” and “Information Regarding therBad Directors and Corporate Governance.”

Item 14. Principal Accountant Fees and Servici

The information required by Item 14 is hereby inmated by reference from our 2014 Proxy Statemedér the captions “Independent
Registered Public Accounting Firm Fees” and “Preagval Policy and Procedures.”
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Part IV

Iltem 15. Exhibits.

Exhibits

Exhibit
Number

2.1

3.1

3.2

10.1

10.2

10.3

10.4

10.5

10.6

10.7t

10.8t

10.9*

21*

23*

24*

31.1*

31.2*

32.1*

32.2*
101.INS*
101.SCH’
101.CAL*
101.DEF*

Description

Separation Agreement, dated as of December 21, P@h®een Altisource Asset Management CorporatimhAdtisource
Portfolio Solutions S.A. (incorporated by referetaéxhibit 2.1 of the Registrant’s Current RepmmtForm 8-K filed with the
Commission on December 28, 201

Amended and Restated Articles of Incorporation bisAurce Asset Management Corporation (incorparatereference to
Exhibit 3.1 of the Registra’s Registration Statement on Form 10 filed with@wenmission on December 5, 201

First Amended and Restated Bylaws of AltisourceeAssdanagement Corporation (incorporated by refexd¢adxhibit 3.2 of
the Registrar's Registration Statement on Form 10 filed with@woenmission on December 5, 201

Support Services Agreement, dated as of Decemh&042, between Altisource Asset Management Cotjporand
Altisource Solutions S.a r.l. (incorporated by refece to Exhibit 10.1 of the Registrant’s CurreepBrt on Form 8 filed with
the Commission on December 28, 20:

Tax Matters Agreement, dated as of December 212, 2fHdtween Altisource Asset Management CorporatiahAltisource
Solutions S.ar.l. (incorporated by reference tbikix 10.2 of the Registrant's Current Report omr@-K filed with the
Commission on December 28, 201

Asset Management Agreement, dated as of Decembh@022, between Altisource Residential Corporatitisource
Residential, L.P. and Altisource Asset Managemanmp@ration (incorporated by reference to Exhibit316f the Registrant’s
Current Report on Formr-K filed with the Commission on December 28, 20:

Trademark License Agreement, dated as of Decenthe?@®2, between Altisource Asset Management Catjmor and
Altisource Solutions S.a r.l. (incorporated by refece to Exhibit 10.4 of the Registrant’s CurreepBrt on Form 8 filed with
the Commission on December 28, 20:

Subscription Agreement, dated as of December 2112 Afetween Altisource Asset Management Corporati@hNewSource
Reinsurance Company Ltd. (incorporated by referéadexhibit 10.5 of the Registrant’s Current RepmrtForm 8K filed with
the Commission on December 28, 20:

Technology Products Services Agreement, betwedsdditce Asset Management Corporation and AltisoSaetions S.ar.l.
(incorporated by reference to Exhibit 10.6 of thegRtrant’s Current Report on Form 8-K filed wiletCommission on
December 28, 2012

Altisource Asset Management Corporation 2012 Equitgntive Plan. (incorporated by reference to BiHi0.7 of the
Registrar’s Current Report on Forn-K filed with the Commission on December 28, 20:

Altisource Asset Management Corporation 2012 Spéwjaity Incentive Plan. (incorporated by referetm&xhibit 10.8 of the
Registrar’s Current Report on Forn-K filed with the Commission on December 28, 20:

Support Services Agreement, dated as of Decemh&03B, between Altisource Asset Management Cotjporand Ocwen
Financial Corporatior

Schedule of Subsidiarit

Consent of Deloitte & Touche LL

Power of Attorney (incorporated by reference togstgmature page of this Annual Report on Forr-K)
Certification of CEO Pursuant to Section 302 of 8zabane-Oxley Act

Certification of CFO Pursuant to Section 302 of 8aebane-Oxley Act

Certification of CEO Pursuant to Section 906 of 8zebane-Oxley Act

Certification of CFO Pursuant to Section 906 of 8zgbane-Oxley Act

XBRL Instance Documert

XBRL Taxonomy Extension Schema Docum

XBRL Taxonomy Extension Calculation Linkbase Docuntr

XBRL Taxonomy Extension Definition Linkbase Docum
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101.LAB* XBRL Extension Labels Linkbas
101.PRE* XBRL Taxonomy Extension Presentation Linkbase Doent

*  Filed herewith
T Denotes management contract or compensatory arreerge

61



Table of Contents

Signatures

Pursuant to the requirements of Section 13 or 1&f(the Securities Exchange Act of 1934, as amentiedegistrant has duly caused this
report to be signed on its behalf by the undersigtteereunto duly authorized.

Altisource Asset Management Corporation

February 20, 2014 By: /s/ Ashish Pandey
Ashish Pandey
Chief Executive Office

February 20, 2014 By: /s/ Kenneth D. Najour
Kenneth D. Najour
Chief Financial Office

Power of Attorney

KNOW ALL PERSONS BY THESE PRESENTS, that each pemsbose sighature appears below constitutes anargppAshish Pandey and
Kenneth D. Najour and each of them severally, hises true and lawful attorney-in-fact with powdrsabstitution and resubstitution to sign in
his or her name, place and stead, in any and jpdiaities, to do any and all things and executeaantyall instruments that such attorney may
deem necessary or advisable under the Securitigisalige Act of 1934, as amended, and any ruleslatémns and requirements of the
Securities and Exchange Commission in connectio the Annual Report on Form 10-K and any andmkkadments hereto, as fully for all
intents and purposes as he or she might or could gerson, and hereby ratifies and confirms atl sétorneys-in-fact and agents, each acting
alone, and his or her substitute or substitutey, laafully do or cause to be done by virtue hereof.

Pursuant to the requirements of the Securities &xgl Act of 1934, as amended, this report has sigaed below by the following persons on
behalf of the registrant and in the capacitiesdattd:

Signature Title Date
/s! William C. Erbey Chairman of the Board of Directc February 20, 201
William C. Erbey
/s/ Paul T. Bossidy Director February 20, 201
Paul T. Bossidy
/sl Cindy Gertz Director February 20, 201
Cindy Gertz
/s/ Dale Kurland Director February 20, 201
Dale Kurland
/s/ Robert C. Schweitzer Director February 20, 201
Robert C. Schweitze
/sl Ashish Pandey Director and Chief Executive Officer
Ashish Pande (Principal Executive Officer February 20, 201
/s/ Kenneth D. Najour Chief Financial Officer (Principal Financ
Kenneth D. Najou Officer and Principal Accounting Office February 20, 201
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Index to Consolidated Financial Statements

Certain information contained herein is presentedféebruary 13, 2014, which we have concludedddatest practicable date for financial
information prior to the filing of this annual repo

Report of Independent Registered Public AccourfEing F-1
Consolidated Balance She F-2
Consolidated Statements of Operati F-3
Consolidated Statements of Stockhol’ Equity F-4
Consolidated Statements of Cash Flt F-5
Notes to Consolidated Financial Statem F-6
Financial Statement Schedu F-24
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Board of Directors and Stockholders of
Altisource Asset Management Corporation:

We have audited the accompanying consolidated balsimeets of Altisource Asset Management Corparatial subsidiaries (the “Company”)
as of December 31, 2013 and 2012, and the relatesblidated statements of operations, stockhol@epsity, and cash flows for the year
ended December 31, 2013 and for the period frontMab, 2012 (date of inception) to December 3122@ur audits also included the
financial statement schedules listed in the Inddiean 15. These financial statements and finarstatement schedules are the responsibili
the Company’s management. Our responsibility exjgress an opinion on the financial statementdiaadcial statement schedules based on
our audits.

We conducted our audits in accordance with thedstials of the Public Company Accounting OversighamBioUnited States). Those standard:
require that we plan and perform the audit to ebtagsonable assurance about whether the finataiaiments are free of material
misstatement. The Company is not required to hamewere we engaged to perform, an audit of isrirdl control over financial reporting.
Our audits included consideration of internal cohtwer financial reporting as a basis for desigrandit procedures that are appropriate in the
circumstances, but not for the purpose of exprgsamopinion on the effectiveness of the Compamg&rnal control over financial reporting.
Accordingly, we express no such opinion. An autiibancludes examining, on a test basis, evidenpparting the amounts and disclosures in
the financial statements, assessing the accouptingiples used and significant estimates made dgagement, as well as evaluating the
overall financial statement presentation. We belithat our audits provide a reasonable basis foopimion.

In our opinion, such consolidated financial statetag@resent fairly, in all material respects, timaricial position of Altisource Asset
Management Corporation and subsidiaries as of Deeefil, 2013 and 2012, and the results of theiratjipss and their cash flows for the y
ended December 31, 2013 and for the period frontMab, 2012 (date of inception) to December 31 22@1conformity with accounting
principles generally accepted in the United StafeSmerica. Also, in our opinion, such financiahment schedules, when considered in
relation to the basic consolidated financial staets taken as a whole, present fairly, in all makeespects, the information set forth therein.

As discussed in Notes 1 and 8 of the consolidateh€ial statements, the Company has significdatee party transactions with Altisource
Residential Corporation, Altisource Portfolio Saduts S.A., and Ocwen Financial Corporation.

/s/ DELOITTE & TOUCHE LLP
Atlanta, Georgia
February 20, 2014
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Altisource Asset Management Corporation
Consolidated Balance Sheets
($ in thousands)

Assets:

Real estate asse
Land (from consolidated VIE
Rental residential properties, net (from consobda¥|E)
Real estate owned (from consolidated V

Real estate assets held for sale (from consolidatiey

Mortgage loans (from consolidated VI

Cash and cash equivalents (including from constai®IE $115,988 and $100,005,
respectively’

Restricted cash (from consolidated V

Accounts receivable (from consolidated V

Related party receivables (including from consdidaVIE $9,260 and $0, respective

Deferred leasing and financing costs, net (fromsotidated VIE)

Prepaid expenses and other assets (including fomsodidated VIE $1,542 and $6,
respectively’

Total asset

Liabilities:

Repurchase agreements (from consolidated '

Accounts payable and accrued liabilities (includirmgn consolidated VIE $4,952 and $46,
respectively’

Related party payables (including from consolidatéd $1,409 and $54, respective

Total liabilities

Commitmentsand contingencies (Note

Equity:

Common stock, $.01 par value, 5,000,000 authoshedes; 2,354,774 and 2,343,213 shar
issued and outstanding as of December 31, 2012@h2| respectivel

Additional paic-in capital

Accumulated defici

Total stockholder equity

Noncontrolling interest in consolidated affilie

Total equity
Total liabilities and equit

December 31, 201

$ 47¢
3,09:

32,33

35,90z

1,18¢

1,207,16:

140,00(
5,87¢
1,42¢
9,26(
2,29¢

1,99¢
1,405,10.

602,38.

6,872
2,88:
612,13

24

12,85¢

(5,339

7,54(

785,42
792,96

$ 1,405,10.

See accompanying notes to consolidated financsgistents.
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December 31, 201

105,01

361

44(
105,81!

40¢€
52¢

934

23

4,99:
9

4,97(

99,91:

104,88
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Altisource Asset Management Corporation
Consolidated Statements of Operations
($ in thousands)

For the year ende

December 31, 201
Rental revenues and net gain on investme

Rental revenue $ 36
Net unrealized gain on mortgage lo: 61,09:
Net realized gain on mortgage loe 10,48:
Total rental revenues and net gain on investrr 71,61(
Expenses
Residential rental property operating expensesg8) 767
Real estate depreciation and amortiza 25
Mortgage loan servicing costs (Note 10,41¢
Interest expens 4,56¢
General and administrati 18,44¢
Related party general and administrative (Not 3,761
Total expense 37,99
Other income 687
Net income 34,30:
Net loss (income) attributable to noncontrollingeirest in consolidated affilia (39,599
Net loss attributable to common stockholc $ (5,299
Earnings per share of common st~ basic:
Earnings per share ba: $ (2.26)
Weighted average common stock outstan+ basic 2,346,99:
Earnings per share of common st~ diluted:
Earnings per share diluts $ (2.26)
Weighted average common stock outstan+ diluted 2,346,99

(1) Shares weighted by period outstanding since tharagpn on December 21, 20

See accompanying notes to consolidated financsgistents.
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March 15, 2012
(inception) to
December 31, 201

$ —

$ (0.02)
2,343,21. (1)

$ (0.02)
2,343,21 (1)
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Altisource Asset Management Corporation

Consolidated Statements of Stockholders’ Equity

($ in thousands)

Common stock

Noncontrolling

Additional paid-  Accumulated interest in
Number of consolidated Total

shares Amount in capital deficit affiliate equity
March 15, 2012 (inception) —  $ — % — $ — $ — $ —
Issuance of common sto 2,343,21 23 4,971 — — 5,00(
Capital contribution from noncontrolling intere — — — — 100,00( 100,00(
Shar+-based compensatic — — 16 — — 16
Net loss — — — (46) (89) (135)
December 31, 2012 2,343,21. 23 4,99: (46) 99,91 104,88:
Issuance of common stock, including option exes 11,56 1 20 — — 21
Capital contribution from noncontrolling intere — — — — 659,00 659,00°
Distribution from noncontrolling intere — — — — (13,087 (13,087
Sharebased compensatic — — 7,84z — — 7,84:
Net income (loss — — — (5,299 39,59¢ 34,30
December 31, 201 2,35477. $ 24 % 1285 $ (5,339 $ 78542 $792,96

See accompanying notes to consolidated finan@&stents.
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Altisource Asset Management Corporation
Consolidated Statements of Cash Flows
($ in thousands)

Operating activities
Net income

Adjustments to reconcile net income to net caskl iis@perating activities

Net unrealized gain on mortgage lo:
Net realized gain on mortgage loe
Real estate depreciation and amortiza
Sharebased compensatic
Amortization of deferred financing cos
Changes in operating assets and liabilit
Related party receivabli
Prepaid expenses and other as
Accounts payable and accrued liabilit
Related party payabls
Net cash used in operating activit
Investing activities
Investment in mortgage loa
Investment in real esta
Investment in renovatior
Real estate tax advances to borrov
Disposition of real estal
Mortgage loan dispositior
Mortgage loan paymen
Acquisitior-related deposit
Change in restricted ca
Net cash used in investing activiti
Financing activities
Issuance of common stock, including stock optioereises
Capital contribution from noncontrolling intere
Distribution to noncontrolling intere
Payment of tax withholdings on exercise of stoctians
Proceeds from repurchase agreen
Repayments of repurchase agreen
Payment of deferred financing co
Related party payable
Net cash provided by financing activiti
Net increase in cash and cash equival
Cash and cash equivalents as of beginning of thied

Cash and cash equivalents as of end of the p

Supplemental disclosure of cash flow informati
Cash paid for intere:

Supplemental disclosure of r-cash investing and financing activi

Transfer of mortgage loans to real estate ow

Changes in receivables from mortgage loan disposifipayments and real estate tax

advances to borrowers, r
Acquisitior-related payabl

For the year ende

December 31, 201
$ 34,30:

(61,097
(10,48:)
25
7,84%
1,10:

(51E)
(124)
4,761
2,35¢
(21,825

(1,212,62)
(6,199
(46F)
(6,477)
68t
38,96’
4,901
(1,150)
(5,87¢)
(1,188,23)

93t
659,00
(13,08

(914)

689,49(
(87,109

(3,287)
1,245,04.
34,98¢

105,01

$ 140,001

$ 2,44f

$ 31,01«

$ 9,81
$ 1,20¢

See accompanying notes to consolidated financsgistents.

March 15, 2012
(inception) to
December 31, 201

$ (135)

16

(361)

3

40€

2

(69)

5,00(

100,00(

83

105,08:

105,01«

$ 105,01
$ —
$ —
$ —
$ —
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Altisource Asset Management Corporation
Notes to Consolidated Financial Statements
December 31, 2013

1. Organization and basis of presentation

We were incorporated in the United States Virglarids on March 15, 2012, which we refer to as ‘jrics.” Subsequent to our separation
from Altisource on December 21, 2012, we immedjateimmenced operations. In October 2013, we apfibednd were granted registration
by the SEC as a registered investment adviser wagion 203(c) of the Investment Advisers Act Q. Our primary business is to provide
asset management and certain corporate governangees to Altisource Residential Corporation, vitwee refer to as “Residential,” under a
15-year asset management agreement beginning Dec@hh2012, which we refer to as the “Resideriszslet management agreement.”
Residential is a Maryland corporation that acquaned manages single-family rental properties byiaigy sub-performing and non-
performing mortgages throughout the United States.

Residential is currently our primary source of mave and will drive our potential future growth. TResidential asset management agreemen
entitles us to incentive fees, which we refer toas“incentive management fees,” that gives usaaesof Residential’s cash flow available for
distribution to its stockholders as well as reindament for certain overhead and operating expeAsesrdingly, our operating results are
highly dependent on Residential's ability to achipesitive operating results.

We have concluded that Residential is a variatikr@st entity (“VIE”) because Residential’'s equigiders lack the ability through voting
rights to make decisions about Residential’s ati¢izithat have a significant effect on the sucoé$esidential. We have also concluded that
we are the primary beneficiary of Residential bseaunder the Residential asset management agreesaératve the power to direct the
activities of Residential that most significantigpact Residential’s economic performance includistblishing Residential’'s investment and
business strategy. As a result, we consolidated@rsal in our consolidated financial statements.

Additionally, we provide management services to Beurce Reinsurance Company Ltd., which we refasttNewSource,” a title insurance
and reinsurance company in Bermuda. On Decemb&t®P, we entered into a subscription agreemeintviest $2.0 million to acquire 100%
of the voting common stock of NewSource Reinsuraampany Ltd., which we refer to as “NewSourcetjtla insurance and reinsurance
company in Bermuda. Residential simultaneouslyredtento a subscription agreement to invest $18lllomin the non-voting preferred stock
of NewSource. On October 17, 2013, we and Resialdntiested the full amount of our respective stiptions in NewSource, and on
December 2, 2013, NewSource became registereticenaed reinsurer with the Bermuda Monetary AutiidfBMA”). We believe

investment in NewSource complements Residential&riess strategy because the acquisition of resadlemrtgage loans requires a detailed
analysis of the chain of title and typically invelsthe purchase of title insurance to ensure aledumarketable title to each property. Because
we own 100% of voting common stock of NewSource thiede are no substantive kick-out rights granteaother equity owners, we
consolidate NewSource in our consolidated finarstialements.

On March 22, 2013, Residential entered into a masfrirchase agreement, which we refer to as tiSerpurchase agreement,” with Credit
Suisse First Boston Mortgage Capital LLC to finatiee acquisition and ownership of residential magey loans and owned properties, which
we refer to as “REO PropertieS'he maximum funding available to Residential urtherCS repurchase agreement is $100.0 milliongstibj
certain standard sublimits, eligibility requireme&aid conditions for each funding. The CS repulaseement matures on March 21, 2014.

On May 1, 2013, Residential completed a publicriffgof 17,250,000 shares of its common stock &t 8 per share and received net
proceeds of $309.5 million. Residential used thiepneceeds of this offering to purchase additiandd-performing and non-performing
residential mortgage loans, pay servicing feestéamortgage loan portfolios, renovate the singlanfy rental properties it acquires, pay rental
and property management expenses, pay fees andseg® us under the asset management agreemefot avatking capital.

On September 12, 2013, Residential entered intastéd Repurchase Agreement, which we refer toead1B repurchase agreement,” with
Deutsche Bank AG, Cayman Islands Branch to findineecquisition and ownership of residential maytgkpans and REO properties. On
December 18, 2013 we increased the maximum furelagable to Residential under the DB repurchaseeagent to $250.0 million, subject
to certain standard sublimits, eligibility requirents and conditions for each funding. The DB repase agreement matures on March 11,
2016. After the first 18 months of the DB repurahagreement, Residential will not be able to fimamortgage loans in excess of amounts
outstanding under the facility as of the end ofefghteenth month.
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On September 23, 2013, Residential entered intastd! Repurchase Agreement and Securities Conivhicth we refer to as the “WF
repurchase agreement,” with Wells Fargo Bank, Matiéd\ssociation to finance the acquisition and owhip of residential mortgage loans anc
REO properties. On December 23, 2013 we incredsethaximum funding available to Residential unter\WF repurchase agreement to
$400.0 million, subject to certain standard sultémeligibility requirements and conditions for bdanding. The WF repurchase agreement
matures on March 23, 2015, subject to extensioRdwsidential for an additional 12 months. After tinst 18 months of the WF repurchase
agreement, we will not be able to finance mortgages in excess of amounts outstanding under ttktyaas of the end of the eighteenth
month.

On October 1, 2013, Residential completed a pufering of 17,187,000 shares of common stock at@2 per share and received net
proceeds of $349.4 million. Residential used th¢ontg of the net proceeds of this offering to puase additional sub-performing and non-
performing residential mortgage loans and to fuadnivestment in NewSource. Residential intendsstthe remaining proceeds of this
offering to purchase additional portfolios of matg loans, pay servicing fees for its mortgage fmatfolios, renovate the single-family rental
properties it acquires, pay rental and propertyagament expenses, pay fees and expenses to usthmadsset management agreement ar
working capital.

Because we were formed on March 15, 2012, our diolased statements of operations and cash flowthfoperiod ended December 31, 2012
do not include 12 full months of activity.

We ceased to be a development stage enterprise setond quarter of 2013.

Basis of presentation and use of estimates

The accompanying consolidated financial statemieane been prepared in accordance with accountingiples generally accepted in the
United States which we refer to as “U.S. GAAP.” wiolly owned subsidiaries are included and akiiodmpany accounts and transactions
have been eliminated. The preparation of cons@difihancial statements in conformity with U.S. GRAequires us to make estimates and
assumptions that affect the reported amounts eftassd liabilities and disclosure of contingersieds and liabilities as of the date of the
consolidated financial statements and the repamedunts of revenues and expenses during the nepgiriods. Actual results could differ
materially from those estimates.

Recently issued accounting standards

In accordance with ASU 2011-1Djsclosures about Offsetting Assets and Liabilifibsginning in the first quarter of 2013 we werquieed to
provide additional disclosures about the natureuwfrights of offset and the related arrangemesgs@ated with our financial instruments. As
a result, we have included additional disclosuessaining to the collateral arrangements relatedsidential’'s repurchase agreements in this
annual report.

In January 2014, ASU 2014-0firoubled Debt Restructurings by Creditonsas issued. It provides that a repossessionreclwsure has
occurred, and a creditor is considered to havaewvedghysical possession of residential real egtedperty collateralizing a consumer mortg
loan, upon either (1) the creditor obtaining letijie to the residential real estate property upompletion of a foreclosure or (2) the borrower
conveying all interest in the residential real tsfaoperty to the creditor to satisfy that loarotigh completion of a deed in lieu of foreclosure
or through a similar legal agreement. Additionalhe amendment requires disclosure of both (1atheunt of foreclosed residential real estat
property held by the creditor and (2) the recordedstment in mortgage loans collateralized bydesiial real estate property that are in the
process of foreclosure. We do not expect this amemd to have a significant effect on our finangiasition or results of operations since
Residential’s accounting policies and disclosurescarrently consistent with the requirements sghfin the amendment.

2. Summary of significant accounting policies
Cash equivalents
We consider highly liquid investments with an onigli maturity of three months or less when purchasdx cash equivalents.
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Comprehensive income

Because comprehensive income (loss) equals nahm¢lmss), separate statements of comprehensisenm€loss) are not presented as part o
our consolidated financial statements.

Concentration of credit risk

We maintain our cash and cash equivalents at bgrkstitutions. Certain account balances exceedCHB$urance coverage and, as a result,
there is a concentration of credit risk relatedrmounts on deposit in excess of FDIC insuranceregee

Consolidations

The consolidated financial statements include wholtned subsidiaries and those subsidiaries inlmvie own a majority voting interest with
the ability to control operations of the subsidiarand where no substantive participating rightsubstantive kick out rights have been grante
to the noncontrolling interests. Additionally, wewd consolidate partnerships, joint ventures amdédd liability companies when we control
the major operating and financial policies of tiéitg through majority ownership in our capacitygesneral partner or managing member or b
contract. In addition, we consolidate those ergtileemed to be variable interest entities in whietare determined to be the primary
beneficiary. As of December 31, 2012, we have cated Residential is a variable interest entity heeaResidential’'s equity holders lack the
ability through voting rights to make decisions abResidential’s activities that have a significaffect on the success of Residential. We hav
also concluded that we are the primary benefiaidfgesidential because under the Residential asaeagement agreement we have the pi

to direct the activities of Residential that magh#icantly impact Residential’s economic perfommea including establishing Residential's
investment and business strategy. While the restiltperations of consolidated entities are inctlisenet income (loss) in our consolidated
financial statements, net income (loss) attribigdblcommon stockholders does not include theqodttributable to noncontrolling interests.
Additionally, noncontrolling interest in consoli@at affiliates is recorded in our consolidated bedasheets and our consolidated statements c
equity within the equity section but separate fraum equity.

Earnings per share

Basic earnings per share is computed by dividingm®me (loss) by the weighted average commorkstatstanding during the period.
Diluted earnings per share is computed by dividiagincome (loss) by the weighted average comnueksiutstanding for the period plus the
dilutive effect of stock options and restrictedcktoutstanding using the treasury stock methodifacwhverted method, respectively. Weighted
average common stock outstanding - basic excludesrtpact of unvested restricted stock since divildepaid on such restricted stock are nor
participating.

Expense reimbursement and incentive management

Our primary business is asset management. In ¢eiasasset manager we incur expenditures diraotlyindirectly related to managing
Residential’s business which are contractually beireable to us. We allocate indirect costs (e.gtgleand overhead) by estimating the time
incurred for the benefit of each asset under managé We are not reimbursed for any compensatidvirtderbey in connection with his role
as our Chairman.

We calculate the incentive management fee basdtkesitential’'s contractually defined cash availdbtedistribution. Pursuant to our asset
management agreement with Residential, our incemtianagement fee structure entitles us to recestau@e of Residential’'s cash flow
available for distribution to its stockholders. Acdingly, our incentive management fees, and tlheeedur stand-alone financial results, are
highly dependent on Residential's ability to achipesitive operating results. If Residential doessgenerate taxable income that is
distributable to its stockholders, then we will hetentitled to any incentive management fee.

Fair value of financial instruments

We designate fair value measurements into thredlddoased on the lowest level of substantive inpetl to make the fair value measurement.
Those levels are as follows:

» Level 1- Quoted prices in active markets for identical assetiabilities.
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* Level 2- Observable inputs other than Level 1 prices sudjuated prices for similar assets or liabilitieapted prices in markets that .
not active; or other inputs that are observableaorbe corroborated by observable market dataufmstantially the full term of the related
assets or liabilities

» Level 3- Unobservable inputs that are supported by littta@market activity and that are significant to taie value of the assets or
liabilities.

Income taxes

Income taxes are provided for using the assetiabdity method. Deferred tax assets and liab#itége recognized for the future tax
consequences attributable to differences betweendhsolidated financial statements carrying ansoahéexisting assets and liabilities and
their respective tax bases. Deferred tax assettiabilities are measured using enacted rates éggeo apply to taxable income in the years ir
which management expects those temporary diffeseticbe recovered or settled. The effect on deddexes of a change in tax rates is
recognized in income in the period in which thergfgoccurs. Subject to our judgment, we reducdexrée tax asset by a valuation allowance
if it is “more likely than not” that some or all tifie deferred tax asset will not be realized. Baxsl are complex and subject to different
interpretations by the taxpayer and respective gowental taxing authorities. Significant judgmentéquired in evaluating tax positions, and
we recognize tax benefits only if it is more likéhan not that a tax position will be sustainedrupgamination by the appropriate taxing
authority.

We believe that we have operated Residential imarrer in which Residential has complied and wititonue to operate Residential in a
manner that will comply with the provisions of tfegleral income tax code applicable to REITs begigfior the year ended December 31,
2013 and intend to cause Residential to elect RETus upon filing of its 2013 income tax returccArdingly, we believe that Residential v
not be subject to federal income tax beginnindienytear ended December 31, 2013 on that portiGtesidential’s REIT taxable income that is
distributed to its stockholders as long as cermaiget, income and share ownership tests are nitslflential fails to qualify as a REIT in any
taxable year, it will be subject to federal incotae on its REIT taxable income at regular corpornateme tax rates. If after electing to be te
as a REIT, Residential subsequently fails to qua# a REIT in any taxable year, it generally widk be permitted to qualify for treatment as a
REIT for federal income tax purposes for the faxable years following the year during which quedifion is lost unless the IRS grants it
relief under certain statutory provisions. Sucteaent could materially adversely affect Residelstiaét income and net cash available for
distribution to stockholders. Its taxable REIT sdizies would also be subject to federal and stateme taxes.

Mortgage loans

Upon the acquisition of mortgage loans, Residengiedrds the assets at fair value which is thelmse price it paid for the loans on the
acquisition date. Mortgage loans are subsequeotiyuanted for at fair value under the fair valuegapelection with unrealized gains and los
recorded in current period earnings. We have caleduhat mortgage loans accounted for at fair viaioely reflect the results of Residential’s
investment performance.

We determine the purchase price for Residestialortgage loans at the time of acquisition by gisimliscounted cash flow valuation model
considering alternate loan resolution probabilitresuding modification, liquidation or conversi¢m rental property. Observable inputs to the
model include current interest rates, loan amowstégus of payments and property types. Unobsexiaplts to the model include discount
rates, forecast of future home prices, alternaa tesolution probabilities, resolution timelineslahe value of underlying properties.

After mortgage loans are acquired, the fair valueazh loan is adjusted in each subsequent reggrénod as the loan proceeds to a particula
resolution (i.e., modification, or conversion t@restate owned). As a loan approaches resolutierresolution timeline for that loan decrease
and costs embedded in the discounted cash flow Infiadiean servicing, foreclosure costs and propérsurance are incurred and removed
from future expenses. The shorter resolution tinesliand reduced future expenses each increasaitialtie of the loan. The increase in the
value of the loan is recognized in net unrealizaith@n mortgage loans in Residential's, and theegfour consolidated statements of
operations.

Residential also recognizes unrealized gains asgkkin the fair value of the loans in each repgneriod when its mortgage loans are
transferred to real estate owned. The transfezdbastate owned occurs when Residential has @lotaithe to the property through completion
of the foreclosure process. The fair value of tressets at the time of transfer to real estate dumestimated using BPOs.
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Our capital markets group determines the fair valumortgage loans monthly and has developed proresdcind controls governing the
valuation process relating to these assets. Theatagmarkets group reports to Residential’'s InvesttiCommittee, which is a committee of
Residential’s Chief Executive Officer and its Cnaén that oversees and approves the valuationscdpital markets group also monitors the
valuation model for performance against actualltesvhich is reported to the Investment Committed ased to continuously improve the
model.

Real estate impairmer

With respect to Residential’s rental propertiessified as held for use, we perform an impairmeiaiysis using estimated cash flows if events
or changes in circumstances indicate that the iceymnalue may be impaired, such as prolonged vacadentification of materially adverse
legal or environmental factors, changes in expectegership period or a decline in market valuert@aount less than cost. This analysis is
performed at the property level. These cash flowseatimated based on a number of assumptionariaubject to economic and market
uncertainties including, among others, demanddotal properties, competition for customers, charngenarket rental rates, costs to operate
each property and expected ownership periods.

If the carrying amount of a held for use asset eds¢he sum of its undiscounted future operatimgrasidual cash flows, an impairment loss is
recorded for the difference between estimatedvigite of the asset and the carrying amount. Readgrenerally estimates the fair value of
assets held for use by using BPOs. In some inssaap@raisal information may be available and edus addition to BPOs.

Residential propertie

Upon the acquisition of real estate, generallyagiothe completion of foreclosure, Residential rdsdhe assets at fair value as of the
acquisition date as a component of real estate @dwased on information obtained from a broker'sg@uopinion, a full appraisal or the price
given in a current contract of sale of the propeifiger a short evaluation period, Residential perfs property renovations to maximize the
value of the property for its rental strategy. Segpenditures are part of Residential’s initialeetment in a property and, therefore, are
classified as investing activities in our consdi@gthstatement of cash flows. Subsequently, theeatial property, including any renovations
that improve or extend the life of the asset, amanted for at cost. The cost basis is depreciaetd) the straight-line method over an
estimated useful life of three to 27.5 years basethe nature of the components. Interest and ectireying costs incurred during the
renovation period are capitalized until the propéstready for its intended use. Expenditures folirary maintenance and repairs are charged
to expense as incurred.

Expenditures directly related to successful leasiifigrts such as lease commissions are includdéferred leasing and financing costs, net
are stated at amortized cost. Such expenditurgsaat®f Residential’'s operations and, therefore cdassified as operating activities in our
consolidated statement of cash flows. Capitalizedihg costs are amortized on a straight-line lmsgisthe lease term of the respective lease:
which generally are from one to two years.

Residential properties are classified either ad faluse or held for sale. Residential properiesclassified as real estate and related assets
held for sale when sale of the assets has beerallgrapproved and is expected to occur in the heatve months. We record residential
properties held for sale at the lower of the caigyamount or estimated fair value. Fair value sktsheld for sale is equal to the estimated or
contracted sales price with a potential buyer ¢ests to sell. The impairment loss is the amounvbigh the carrying amount exceeds the
estimated fair value.

Residential rental revenue

Minimum contractual rents from leases are recogh@®ea straight-line basis over the terms of tlagds in residential rental revenues.
Therefore, actual amounts billed in accordance thighlease during any given period may be highéower than the amount of rental revenue
recognized for the period. Straight-line rentalelewe commences when the customer takes contriok déased premises. Deferred rents
receivable, net represents the amount by whickgsitréine rental revenue exceeds rents currentlgdin accordance with lease agreements.
Contingent rental revenue is accrued when the mgaticy is removed. Termination fee income is rezeghwhen the customer has vacate«
rental property, the amount of the fee is deterivimand collectability is reasonably assured.

Rents receivable, net and deferred rents receivabtare reduced by an allowance for amountsbi@dme uncollectible. We regularly
evaluate the adequacy of our allowance for doulstfabunts. The evaluation takes into considerdtieraging of accounts receivable and our
analysis of customer personal profile and reviest gae account balances. Rents receivable, nedefeded rents receivable, net are written-
off when Residential has deemed that the amouatsraollectible.
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Restricted casl

Restricted cash represents cash deposits thaggakyl restricted or held by third parties on Resiial’s or our behalf, as applicable, such as
escrows and reserves for debt service establistedignt to certain of our repurchase agreements.

3. Mortgage loans
Acquisitions

During the year ended December 31, 2013, Resideatiapleted the acquisition of the following potifs of non-performing residential
mortgage loans:

e On February 14, 2013, a portfolio of first limsidential mortgage loans, substantially all bfck were non-performing, having
aggregate market value of underlying properties9gf million.

e On March 21, 2013, a portfolio of first liensidential mortgage loans, substantially all of vihieere non-performing, having
aggregate market value of underlying properties38f million.

e On April 5, 2013, a portfolio of first lien rigkential mortgage loans, substantially all of whiebre non-performing, having
aggregate market value of underlying propertie31@?2 million.

* On August 6, 2013 and September 19, 2013, tofiorof first lien residential mortgage loans bstantially all of which were non-
performing, having aggregate market value of uryileglproperties of $241 millior

* On August 26, 2013, a portfolio of first lieesidential mortgage loans, substantially all ofekhivere non-performing, having
aggregate market value of underlying properties6at million.

* On September 30, 2013, a portfolio of firshliesidential mortgage loans, substantially alvbfch were non-performing, having
aggregate market value of underlying properties4@4 million.

* On October 21, 2013, a portfolio of first lissidential mortgage loans, substantially all ofolwhwere non-performing, having
aggregate market value of underlying properties298 million.

* On December 23, 2013, a portfolio of first liesidential mortgage loans, substantially all bfal were non-performing, having
aggregate market value of underlying properties530 million.

Throughout this annual report, all unpaid principalance and market value amounts for the porgdResidential has acquired are provided a
of “cut-off date” for each transaction unless othise indicated. The “cut-off date” for each acqtiisi is a date shortly before the closing used
to identify the final loans being purchased andrtiated unpaid principal balance, market valueraferlying properties and other
characteristics of the loans.

During the year ended December 31, 2013, Residexjpeensed $2.9 million for due diligence costated to these and other transactions,
which are recorded in general and administrativkratated party general administrative expenses.

Transfer of mortgage loans to real estate owned

During the year ended December 31, 2013, Residératisferred 228 mortgage loans at an aggregatediue of $31.0 million, based on
BPO, to real estate owned. Such transfer occurs wthe to the real estate has been transferré&kegidential.

Dispositions

During year ended December 31, 2013, Residensglodied of 211 mortgage loans primarily throughtsbades and foreclosure sales. As a
result, Residential recorded $10.5 million of reslized gains on mortgage loans.

4. Real estate assets
Acquisitions

During the year ended December 31, 2013, Residewtipiired 40 residential properties. These RE@&htes were acquired as part of the
loan portfolio acquisitions described in Note 3eTdggregate purchase price attributable to thepgirad REO properties was $6.2 million.
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Real estate held for use

As of December 31, 2013, Residential had 246 r&ake assets held for use. As of December 31, 2018f these properties had been rented
and were occupied by tenants, 11 were being lfstecent and 18 were in various stages of leaspgpedion. With respect to the remaining :
REO properties, we are in the process of determininether each property meets Residential’s rgmtdile. If the REO property meets
Residential’s rental profile we determine the ekt#frrenovations that are needed to generate amalptent and maintain consistency of
renovation specifications for future branding. & determine that the REO property will not meetitRagtial's rental profile, we list the
property for sale, in many instances after renovatiare made to optimize the sale proceeds.

Real estate held for sale

As of December 31, 2013, Residential classifiegtfperties having carrying value of $1.2 millionraal estate held for sale as they do not
meet Residential’s rental property investment detelhe real estate held for sale balance is cemgbsolely of real estate owned. These
properties have no operations and, therefore, Begal is not presenting discontinued operatiotesed to these properties.

Dispositions

During the year ended December 31, 2013, Resideli¢iaosed of four residential properties. Theresigmificant gains or losses on these
dispositions.

5. Fair value of financial instruments

The following table sets forth the financial assetd liabilities that Residential measures at\alue by level within the fair value hierarchy as
of December 31, 2013 ($ in thousands):

Level 1 Level 2 Level 3
Quoted prices Observable
inputs other than Unobservable

in active

markets Level 1 prices inputs
Recurring basis (asse’
Mortgage loan: $ — $ — $1,207,16.
Nonrecurring basis (asse
Transfer of mortgage loans to real estate ow $ — $ — $ 31,01«
Not recognized on consolidated balance sheetsratdiaie (liabilities)
Repurchase agreements at fair v $ — $ 602,38: $ —

There were no corresponding financial assets bilities measured at fair value as of December2B12 because Residential did not own any
mortgage loans or residential properties and hagporchase agreements at that time. Additiontlisre have been no transfers between I
for the year ended December 31, 2013.

The carrying values of Residential’'s and/or outhcaisd cash equivalents, restricted cash, relateg pceivables, accounts payable and
accrued liabilities and related party payablesegpgal to or approximate fair value. The fair vaddienortgage loans is estimated using a pricing
model internally developed by us. The fair valugrahsfers of mortgage loans to real estate owmedtimated using BPO’s. The fair value of
the repurchase agreements is estimated usingdbmaapproach based on credit spreads availaBlediolential currently in the market for
similar floating rate debt.
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The following table sets forth the changes in Rersiidl’'s level 3 assets that are measured at &iirevon a recurring basis ($ in thousands):

For the year ende

December 31, 201
Mortgage loans

Beginning balanc $ —

Investment in mortgage loa 1,213,81.
Net unrealized gain on mortgage lo: 61,09:
Net realized gain on mortgage loe 10,48:
Mortgage loan dispositior (48,779
Mortgage loan paymen (4,907
Real estate tax advances to borrov 6,47
Transfer of mortgage loans to real estate ow (31,019
Ending balanci $  1,207,16
Net unrealized gain on mortgage loans | $ 61,09:
Accumulated net unrealized gain on mortgage loaig $ 61,09:

There was no corresponding activity for level #s$or the year ended December 31, 2012 becawsdeRéal did not own any such assets a
that time.

The following table sets forth the fair value ofditiential’s mortgage loans, the related unpaidagpad balance and market value of underlying
properties by delinquency as of December 31, 2818 thousands):

Market value

Number of Unpaid of underlying
Carrying principal
loans value balance properties
Current 23¢ $ 31,64¢ $ 60,05: $ 52,50¢
30 days 2€ 2,087 4,49 3,76
60 days 23 3,37¢ 5,68: 4,73¢
90 days 1,55¢ 245,02- 419,83¢ 355,45
Foreclosure 6,21: 925,02 1,609,541 1,310,43!

8,05/ $1,207,16: $2,099,60: $1,726,89

Residential did not hold any corresponding mortgages as of December 31, 2012.
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The significant unobservable inputs used in thevaiue measurement of Residential’s mortgage lea@sliscount rates, forecasts of future
home prices, alternate loan resolution probaldljtiesolution timelines and the value of underlypngperties. Significant changes in any of
these inputs in isolation could result in a sigr@fit change to the fair value measurement. A dedtithe discount rate in isolation would
increase the fair value. A decrease in the hoysiiggng index in isolation would decrease the faitue. Individual loan characteristics such as
location and value of underlying collateral affdw loan resolution probabilities and timelines.iAcrease in the loan resolution timeline in
isolation would decrease the fair value. A decréaske value of underlying properties in isolatiwould decrease the fair value. The follow
table sets forth quantitative information about $kgnificant unobservable inputs used to measwdatin value of our mortgage loans as of
December 31, 2013:

Input Range
Discount rate 15.0%
Annual change in home pricing ind -0.3%- 7.6%
Loan resolution probabilitie— modification 0.00%- 22.3%
Loan resolution probabilitie— rental 0.00%- 100.0%
Loan resolution probabilitie— liquidation 0.00%- 100.0%
Loan resolution timelines (in yeal 0.1-5.8
Value of underlying propertie $3,000- $3,550,001

There were no corresponding fair value measurenvemth required significant unobservable inpute@BBecember 31, 2012 because we did
not own any mortgage loans at that time.

6. Repurchase agreements

Residential’s operating partnership and certaiitsdDelaware Statutory Trust subsidiaries, as apple, have entered into master repurchase
agreements with major financial institutions. Thepgose of these repurchase agreements is to firha@equisition and ownership of
mortgage loans and REO properties in its portfdtesidential has effective control of the asseds@ated with these agreements and therefo
we have concluded these are financing arrangemésitsf December 31, 2013, the weighted averageadized interest rate on borrowings
under Residential's repurchase agreements was 3eXtdading amortization of deferred financing sodthe following table sets forth data
with respect to Residential's repurchase agreenasm$ December 31, 2013 ($ in thousands):

Maximum borrowint Carrying valu
Amount
capacity of collateral outstandin
Repurchase agreement due March 21, 2014 $ 100,00( $ 166,35( $ 85,364
Repurchase agreement due March 23, : 400,00( 634,23: 398,60:
Repurchase agreement due March 11, : 250,00( 205,32¢ 118,41t
$ 750,00( $1,005,91; $602,38.

The following table sets forth scheduled futurenpipal payments due on Residential’'s repurchasseagents as of December 31, 2013 ($ in
thousands):

Years ending December & Principal amount (.
2014 $ 85,36«
2015 398,60:
2016 118,41¢

602,38

(1) Does not consider contractually available extensistions for amounts due in 2015 and 2(

Under the terms of each repurchase agreement|latecal for the funds drawn thereunder, subjeatdadain conditions, Residentialbperating
partnership will sell to the applicable lender éginterests in the Delaware statutory trust subsjycthat owns the applicable underlying
mortgage assets on Residential’'s behalf, or trst will sell directly such underlying mortgage dssén the event the lender determines the
value of the collateral has decreased, it hasi¢in to initiate a margin call and require Residg@nor the applicable trust subsidiary, to post
additional collateral or to repay a portion of the
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outstanding borrowings. The price paid by the lerideeach mortgage asset Residential financesruhdaepurchase agreements is based
percentage of the market value of the mortgagd assemay depend on its delinquency status. Wipeet to funds drawn under the
repurchase agreements, Residential’'s applicabkidialy is required to pay the lender interest HaseLIBOR or at the lender’s cost of funds
plus a spread calculated based on the type ofcatgdi mortgage assets collateralizing the fundisgyell as certain other customary fees,
administrative costs and expenses to maintain dndréster the repurchase agreements.

The repurchase agreements require Residentialittaimavarious financial and other covenants, idolg maintaining positive quarterly
earnings, a minimum adjusted tangible net wortmaaimum ratio of indebtedness to adjusted tangibteworth and specified levels of
unrestricted cash as well as restrictions on rssds in excess of specified amounts. In additfenrepurchase agreements contain customary
events of default.

Residential is currently in compliance with the enants and other requirements with respect tejisrchase agreements. We monitor
Residential’s banking partners’ ability to perfoumder the repurchase agreements and have concheteds currently no reason to doubt tha
they will continue to perform under the repurchageeements as contractually obligated.

7. Commitments and contingencies
Litigation, claims and assessments

Neither we nor Residential are currently the sutpé@any material legal or regulatory proceedirayg] no material legal or regulatc
proceedings have been threatened against Residentis.

8. Related party transactions

During the year ended December 31, 2013, Residewtipiired a portfolio from Ocwen of non-performifiggt lien residential mortgage loans
having aggregate market value of underlying prapef $94 million. The aggregate purchase pricetis portfolio was $64.4 million.

Asset Management Agreement with Residential

Upon completion of our separation and Residentsdisaration from Altisource on December 21, 201@ewtered into a 15-year asset
management agreement with Residential. Pursudahetasset management agreement, we design andremi®esidential’s business
strategy, administer its business activities angtdaday operations and provide corporate goveraaecvices, subject to oversight by
Residential’'s Board of Directors. We are resporesibl, among other duties: (1) performing and adsténing all Residential’'s day-to-day
operations, (2) determining investment criterimttyh Residential’s Investment Policy in cooperatioth its Board of Directors, (3) sourcing,
analyzing and executing asset acquisitions, inolyidiur acquisition of sub-performing and non-perfinig residential mortgage loan portfolios
and related financing activities, (4) analyzing gedforming sales of properties, (5) overseeingsaiirce’s renovation, leasing and property
management of Residential’s single-family rentgd¥overseeing Ocwen’s servicing of its residentialtgage loan portfolios, (7) performing
asset management duties and (8) performing comgraternance and other management functions, iimgjdohancial, accounting and tax
management services.

We provide Residential with a management team apdoariate support personnel who have substantiapgrforming and non-performing
loan portfolio experience. Our management alscsigasficant corporate governance experience to gamesidential’s business and
organizational structure efficiently. We have agreet to provide the same or substantially simskemvices to any other party so long as
Residential and its operating partnership haveamtan average of $50,000,000 in capital availedslenvestment over the previous two fiscal
guarters. Notwithstanding the foregoing, we mayagregin any other business or render similar oebffit services to others including, without
limitation, the direct or indirect sponsorship camagement of other investment based accounts angagted pools of capital, however
structured, having investment objectives similathimse of Residential or its operating partnerséiplong as our services to Residential and it
operating partnership are not impaired thereby.

Incentive Management Fee
Under the asset management agreement, Residesf@g a quarterly incentive management fee asasll

(i) 2% of all cash available for distribution by &éential to its stockholders and to us as incemianagement fee, which we refer to
as “available cash,” until the aggregate amountpare of available cash for the quarter (baseti®average number of shares of
our common stock outstanding during the quartenjclwvwe refer to as the “quarterly per share distibon amount,” exceeds
$0.161, thel

(i)  15% of all additional available cash for the quadetil the quarterly per share distribution amoexteeds $0.193, the
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(iii) 25% of all additional available cash for the quadetil the quarterly per share distribution amoexteeds $0.257, and therea

(iv) 50% of all additional available cash for the qual

in each case set forth in clauses (i) through é8)such amounts may be appropriately adjusted tirmmto time to take into account the effect
of any stock split, reverse stock split or stockidind.

Residential distributes any quarterly distributtorits stockholders after the application of theeintive management fee payable to us.

Expense Reimbursement

Residential is required to reimburse us on a mgribkis for the (i) direct and indirect expensesneear or payments we make on Residergial’
behalf, including, but not limited to, the allocallompensation and routine overhead expensesaff@lir employees and staff and (ii) all ot
reasonable operating and overhead expenses weralated to the asset management services we ptadResidential. We are not
reimbursed for any compensation paid to Mr. Erlmegdnnection with his role as our Chairman.

Termination

Residential may not terminate the asset manageageeément without cause during the first 24 mooflits term. Following such 24-month
period, Residential may terminate the asset manageagreement without cause upon the determinafiahleast two-thirds of its
independent directors that (i) there has been isfsetiory performance by us that is materially ie¢ntal to Residential, or (i) the
compensation payable to us under the asset managagreement is unreasonable, unless we agreenpeartsation that at least two-thirds of
Residential’'s independent directors determineasaaable.

We may terminate the asset management agreeméwtuivitause by providing written notice to us nerddlbhan 180 days prior to December 21
of any year during the initial term or a renewahteand the asset management agreement will tetengffective on the December 21 next
following the delivery of such notice.

Residential will be required to pay us a terminafiee in the event that the asset management agreésrterminated as a result of (i) a
termination by Residential without cause, (ii) artmation by us as a result of Residential becom@gmlated as an “investment company”
under the Investment Company Act, or (iii) a teration by us if Residential defaults in the perfont@of any material term of the asset
management agreement (subject to a notice andeuiad).

The termination fee will be equal to three times élverage annual incentive management fee earnesl tiyring the prior 24-month period
immediately preceding the date of termination, glalted as of the end of the most recently complisedl quarter prior to the date of
termination.

Agreements with Altisource
Support Services Agreement

Under the support services agreement, Altisourcg pnavide services to us in such areas as humannass, vendor management operations,
corporate services, risk management, quality assara&onsumer psychology, treasury, finance anduating, legal, tax, compliance and ot
support services where we may need assistanceuppdrs. The support services agreement providesrgy that Altisource will undertake to
provide the support services in a manner genecaligistent with the manner and level of care wiktich such service, if any, was performed
or provided prior to our separation from Altisour@&e support services agreement will extend far y&ars after the separation but may be
terminated earlier under certain circumstancesudiog a default. The fees for all support servigewided pursuant to the support services
agreement are based on the fully-allocated cogtadiding the service or, with respect to staterne@fitwork entered into under the support
services agreement, the amount set forth therEunly-allocated cost” means the all-in cost of pdivg such service, including direct charges
and allocable amounts reflecting compensation amefits, technology expenses, occupancy and equaipexpense and third-party payments
(but not taxes incurred in connection therewithjisdurce is required to submit statements of anton a monthly basis with respect to all
amounts payable by us, setting out the supportcesprovided and the amount billed as a resybra¥iding such support services.

The total fees incurred by us under this agreementiependent upon our business activity and thed ¢é services required in connection
therewith. In the event our asset management agmtenith AAMC expires or is terminated, the supm®@itvices agreement will terminate
within 30 days.
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Technology Services Agreement

Under the technology services agreement, Altisoprogides certain technology products and senticess, including telephone and network
administration. The total fees incurred by us unitisragreement will be dependent upon our busiaet¢gity and the level of services requi

Tax Matters Agreement

The tax matters agreement with Altisource setseagh party’s rights and obligations with respedtdéiciencies and refunds, if any, of
Luxembourg, U.S. federal, state, local or otheeifgm taxes for periods before and after our sejparfitom Altisource and related matters such
as the filing of tax returns and the conduct of ief8l other audits. In general, under this agregmentre responsible for taxes attributable to
our business incurred after the separation, andaitce is responsible for taxes attributable tolmusiness incurred prior to the separation.

Trademark License Agreement

Under the trademark license agreement, Altisouraatgd us a non-exclusive, non-transferable, natiegnsable, royalty free license to use
the name “Altisource.” The agreement has no sptierm and may be terminated by either party \fodays'written notice, with or withot
cause. In the event that this agreement is teredhail rights and licenses granted thereundelydiimg, but not limited to, the right to use
“Altisource” in our name will terminate.

In the event our asset management agreement wiM@Axpires or is terminated, the trademark liceaxgeement will terminate within 30
days.

Agreements with Ocwen
Support Services Agreement

Under the support services agreement, Ocwen previdevith business development services, as walhalytical services in connection with
our management and valuation of Residential's pbotind administrative services in connection witd operation of our business The
support services agreement may be terminated bgrais or Ocwen upon thirty days prior notice. Tées for all support services provided
pursuant to the support services agreement arel lnastne fully-allocated cost of providing the seevor, with respect to statements of work
entered into under the support services agreeriengmount set forth therein. “Fully-allocated &oseans the all-in cost of providing such
service, including direct charges and allocable ammreflecting compensation and benefits, techgyobxpenses, occupancy and equipment
expense and third-party payments (but not taxagied in connection therewith).

The total fees incurred by us under this agreementdependent upon our business activity and tred ¢ services required in connection
therewith.

Aircraft Time Sharing Agreement with Ocwen

On November 15, 2013, we entered into an AircrafierSharing Agreement, or the “Timeshare Agreemerith Ocwen pursuant to which
Ocwen will make its corporate plane available tdardusiness-related travel from time to time. €&nthe Time Sharing Agreement, Ocwen
agreed to provide us, on a time sharing basissadceits plane in consideration of our reimbursenb@ Ocwen of the sum of its direct
expenses of operating the plane plus an additicmaige equal to 100% of such expenses. The amactutally charged to us in any period v
directly correlate to our use of the aircraft icke@eriod, which will vary depending on our needd husiness use.

Sublease

We sublease approximately 2,000 square feet frome@ainder a sublease expiring June 30, 2017. Timgshnent under the sublease is
$40,000 per year until June 30, 2014 and $45,009¢r until the termination date of the leasesplne-half of the lease-related operating
expenses and leasehold improvements.
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Our consolidated statements of operations incladedollowing significant related party transacgo@® in thousands):

Residential rental property operating expe

Mortgage loan servicing cos
Due diligence and unsuccessful deal costs

Office and occupancy costs

Salaries and benefits

Expense reimbursement

Incentive management fee

For the
year ended
December 31

March 15, 201:

(inception) to

December 31, Counter- Consolidated statements o
2013 2012 party operations location

$ 767 $ — Altisource Residential rental property operating
expense:

$ 9,33t $ — Ocwen Mortgage loan servicing cos

$ 2,05¢ $ — Altisource Related party general and administrative
expense:

$ 25¢€ $ — Ocwen Related party general and administrative
expense:

$ 1,27: $ — Altisource;  Related party general and administrative
expenses

Ocwen

$ 5,411 $ 42 Residentie  Net loss (income) attributable
noncontrolling interest in consolidated
affiliate

$ 4,88( $ — Residentie  Net loss (income) attributable
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9. Incentive compensation and share-based payments
Long-Term Incentive Compensation

Our named executives and certain employees pat&ip an annual non-equity incentive program winetbey are eligible for incentive cash
payments based on a percentage of their annuakhé&sy. Each officer has a target annual aquity incentive payment percentage that ra
from 0% to 150% of base salary. The officer’s aktoeentive payment for the year is determinedibpyhe Company’s performance versus the
objectives established in the corporate score@dth] and (ii) a performance appraisal (20%).

Our named executive officers and certain employese and will receive grants of stock options audricted stock under the 2012 Equity
Incentive Plan which we refer to as the “2012 Plémaddition, a special grant of stock options aesiricted stock was made to certain Ocwe
employees related to the separation under the 3@&2ial Equity Incentive Plan which we refer tdlas“2012 Special Plan.” Dividends
received on restricted stock are forfeitable amdasmcumulated until the time of vesting at the seatxand on the same date as on shares of
common stock. The aggregate number of shares offoonstock that may be issued under the 2012 PIaB%s of our outstanding shares,
subject to proportionate adjustment in the everstack splits and similar events. Upon the vestihgtock options and restricted stock, we r
withhold up to the statutory minimum to satisfy tiesulting employee tax obligation.

The 2012 Plan also allows for the grant of perfarogaawards and other awards such as purchase, egjuity appreciation rights, shares of
common stock awarded without restrictions or caodg, convertible securities, exchangeable seesrdr other rights convertible or
exchangeable into shares of common stock, as thgp€&asation Committee in its discretion may deteemin

The following table sets forth the number of sharfesommon stock reserved for future issuance:

December 31, 201

Stock options outstanding 281,22:
Possible future issuances under equity incentiaa 148,39.
429,61

As of December 31, 2013, we had 2,645,226 remaistiages of common stock authorized to be issuedrung charter.

Stock options
The following table sets forth the activity of cautstanding options:

Weighted averag

Number of
exercise price
options per share

March 15, 2012 (inception) to December 31, 2012 — $ —
Grantec 305,82 1.3€
December 31, 201 305,82 1.3€
Exercisec (10,21% 1.8¢
Forfeited or cancele (14,38¢) 5.87
December 31, 2013 (1), ( 281,22: $ 1.11

(1) The outstanding options as of December 31, 2@HBa weighted average remaining life of 5.0 yeaits total intrinsic value of $261.1
million.

(2) We have 251,163 options exercisable as of DeceBhez013 with weighted average exercise price dd40veighted average remain
life of 4.8 years and intrinsic value of $233.3lmail. Of these exercisable options, none had egemiices higher than the market pric
our common stock as of December 31, 2(
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Restricted stocl

We granted shares of restricted stock under th& Bldn and 2012 Special Plan related to the sépar&dVe include no share-based
compensation in our Consolidated Financial Statésnfen the portion of these grants made to Altiseurmployees. Restricted stock vests
based on achievement of the following performangellles and vesting schedule:

. Twenty-five percent (25%) of the grant will ¥é&s accordance with the vesting schedule set foelbw if the market value of our stock
meets all three of the following conditions: (ietmarket value is at least equal to $250 millidhtlie market value has realized a
compounded annual gain of at least twenty per@8%o] over the market value on the date of the geantt (iii) the market value is at
least double the market value on the date of thetg

. Fifty percent (50%) of the grant will vest incmrdance with the vesting schedule set forth béldlae market value of our stock meets all
three of the following conditions: (i) the marketlve is at least equal to $500 million; (ii) therket value has realized a compounded
annual gain of at least twenty-two and a half perr¢22.5%) over the market value on the date ofjlamt; and (iii) the market value is at
least triple the market value on the date of tleganc

. Twenty-five percent (25%) of the grant will v@s accordance with the vesting schedule set foetbw if the market value of Company
stock meets all three of the following conditiofisthe market value is at least equal to $750iamll (i) the market value has realized a
compounded annual gain of at least twenty-five @ar¢25%) over the market value on the date ofjthet; and (iii) the market value is
at least quadruple the market value on the datieeofrant

. After the performance hurdles have been aclie®% of the restricted stock will vest on eachhef first four anniversaries of the date
that the performance hurdles were n

Additionally, our directors each receive annuahgsaf restricted stock equal to $45,000 basedemrtarket value of our common stock at the
time of the annual stockholders meeting. This ietstl stock vests and is issued after a one-yeaicegperiod. No dividends are paid on the
shares until the award is issued. We recorded i®0ldn of compensation expense related to theaatgrfor the year ended December 31,
2013. We recorded no similar expense in 2012.

The following table sets forth the activity of a@stricted stock:

Weighted
average

grant
Number date fair

of shares value
December 31, 2012 205,51 $ 5.9C
Granted (1 32,66 70.1¢
Vested (2 (660) 5.9(
Forfeited or cancele (8,765 5.9C
December 31, 2013 (. 228,75¢ $ 15.32

(1) The fair value at grant date of restricted stoskiézl during the year ended December 31, 2013 wéastiiltion.

(2) The vesting date fair value of restricted stock thested during the year ended December 31, 20$3b@2 million.

(3) As of December 31, 2013, we had an aggrega®@afl million of total unrecognized share-basempensation costs which will be
recognized over a weighted average remaining esgirtarm of 3.1 year:

Restricted stock granted to our employze

We calculate the grant date fair value of restda®ck using a Monte Carlo simulation and amottieeresulting compensation expense over
the respective vesting or service period. Thevaiue of restricted stock granted was determinéagute following assumptions, weighted by
number of shares:

March 15, 201:

For the year ende (inception) to
December 31,
December 31, 201 2012
Risk Free Interest Rate (a) 3.1&% 2.81%
Common Stock Dividend Yield (t 0% 0%
Expected Volatility (c 36.31% 10C%
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(&) Represents the interest rate as of the grant datéSareasury bonds having the same life as theaistd life of the option grant
(b) At the date of grant, we had no history of dividgrayments
(c) Based on the historical volatility of comparablengmnies, adjusted for our expected additional-flow volatility.

Restricted stock granted to Ocw’'s employees

As part of the separation, we granted restrictedksto employees of Ocwen. We calculate the fdineyaf non-employee restricted stock using
a Monte Carlo simulation until each market hurdleniet. Once the market hurdle is met, we calctlegdair value based on the market value
of shares quoted on the NYSE. The fair value imie&sured each accounting period with amortizatfdheoresulting servicing expense over
the vesting period. These instruments qualify fiuity classification. The weighted average grané dair value of restricted stock granted was
determined using the following assumptions, weidhig number of shares:

March 15, 2012
(inception) to
December 31, 201

Risk Free Interest Rate (a) 2.81%
Common Stock Dividend Yield (t 0%
Expected Volatility (c 10C%

(a) Represents the interest rate as of the grant datéSareasury bonds having the same life as theaistd life of the option grant
(b) At the date of grant, we had no history of dividgrayments
(c) Based on the historical volatility of comparablenganies, adjusted for our expected additional-flow volatility.

10. Income taxes

We are domiciled in the United States Virgin Islsiashd under current United States Virgin Islandsdee obligated to pay taxes in the United
States Virgin Islands on income and/or capital gaitie applied for tax benefits from the United &a¥irgin Islands Economic Development
Commission and received our certificate of bengéitiective as of February 1, 2013. Under the fieatie of benefits, so long as we comply
with the provisions of the certificate, we will i#ge a 90% exemption on our income taxes until 2648m inception to December 31, 2012
we had future taxable income deductions (defemgdssets) related to initial year expenditureduiting the results of operations attributable
to noncontrolling interest in consolidated affiiat We have recorded a valuation allowance equed@6 of the resulting gross deferred tax
asset as, due to the cumulative loss currentlyinvitte operation, management does not believeniiie likely than not that the deferred tax
asset will be realized.

During the year ended December 31, 2013, Residenisdified as a REIT, distributed the necessarpam of taxable income and, therefore,
incurred no federal income tax expense; accordjrtglyonly federal income taxes included in theoagganying consolidated financial
statements are in connection with its taxable R&ifsidiary.

The following table sets forth the sources of cefrlnss:

For the year ende March 15, 2012
(inception) to
December 31, 201 December 31, 201
U.S. Virgin Islands $ (5,26)) $ (33
Other (32) (102)
Net loss $ (5,299 $ (139
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The following table sets forth the components aof deferred tax assets:

December 31, 201 December 31, 201
Stock Compensation and Other $ 377 $ 23
Accrued Expense 4 28
Gross Deferred Tax Ass 381 51
Valuation Allowance (387) (51
Net Deferred Tax Asst $ — $ —

The following table sets for the reconciliationtbé statutory U.S. Virgin Islands income tax ratetir effective income tax rate:

For the year ende« March 15, 2012
(inception) to

December 31, 201 December 31, 201
U.S. Virgin Islands Income Tax Rate (38.5% (38.5%
State and Local Income Tax Ra — % (2.6)%
Excluded REIT incom: 40.5% — %
EDC benefits (4.9% — %
Rate Differentia 3.€% 3.2%
Valuation Allowance (1.2)% 37.%%
Effective Income Tax Ral 0% — %

Our subsidiaries and we remain subject to tax ematiain for the period from inception to Decembeyr 3113. Residential recorded nominal
state income tax expense in rental property operakpenses for the year ended December 31, 20&8e Tvas no state income tax expense

recorded by Residential in 2012.

11. Earnings per share

Because we incurred a net loss attributable to comstockholders for the year ended December 313 26d December 31, 2012, basic and
diluted earnings per share are equivalent for gregs. For the year ended December 31, 2013 artideriod from March 15, 2013 to
December 31, 2012, there were 286,264 and 276{b0R sptions, respectively, and 226,481 and 205513 of restricted stock excluded
from the calculation of diluted earnings per shHageause inclusion would have been anti-dilutivee $hares are weighted by period

outstanding since the separation on December 22.20

12. Segment information

Our primary business is to provide asset manageamehtertain corporate governance services to Betséd. Residential's primary business is
the acquisition and ownership of single-family edrassets. Residential’'s primary sourcing stratedy acquire these assets by purchasing su
performing and non-performing mortgages. As a tesud operate in a single segment focused on theagement of Residentialresolution ¢

sub-performing and non-performing mortgages withittient to modify as many loans as possible t@ kegrowers in their homes or own the

collateral which is suitable as long-term rentalganties.
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13. Quarterly financial information (unaudited)

The following tables set forth our quarterly fin@lénformation (unaudited, $ in thousands):

2013
First Second Third Fourth
quarter quarter guarter guarter Total
Total rental revenues and net gain on investments $1,51¢ $8,88¢ $19,58¢ $41,62¢ $71,61(
Net loss attributable to common stockholc $(840) $(1,499 $(2,55) $ (397) $(5,299
Earnings per share of common st~ basic:
Earnings per share ba: $(0.3¢ $ (069 $ (1.09Y $ (0.17) $ (2.2
Earnings per share of common st~ diluted:
Earnings per share dilut $(0.3¢0 $ (069 $ (1.09 $ (0.179) $ (2.2¢
2012
March 15
(inception) to Seconc
Third Fourth

March 31 quarter quarter quarter (1) Total (1)
Total rental revenues and net gain on investments $ — $ — $ — $ — $ —
Net loss attributable to common stockholc $ — $ — $ — $ (@46 $ (49
Earnings per share of common st~ basic:
Earnings per share ba: $ — $ — $ — $ (002 $(0.09
Earnings per share of common st~ diluted:
Earnings per share dilut $ — $ — $ — $ (0.09) $ (0.09)

(1) Shares weighted by period outstanding since tharagpn on December 21, 20:

14. Subsequent events

On January 2, 2014, Residential completed the aitiun of a portfolio of first lien residential mgage loans, substantially all of which are
non-performing, having aggregate market value of uryileglproperties of $94 million. We had agreed tquae these mortgage loans pursi
to an agreement dated December 31, 2013.

On January 22, 2014, we completed a public offeoing4,200,000 shares of Residential’s common sat&34.00 per share and Residential
received net proceeds of $467.6 million. Residéiitends to use the proceeds of this offeringuchase the remaining portfolios of mortg.
loans that we had agreed to purchase in 2013,gra&icig fees for our mortgage loan portfolios,aeate the singléamily rental properties w
acquire, pay rental and property management expepag fees and expenses to us under the assegena@at agreement and for working
capital.

On January 28, 2014, Residential acquired a patédlfirst lien residential mortgage loans, substlly all of which are non-performing,
having aggregate market value of underlying progedf $7 million.

On January 31, 2014, Residential acquired a partédlfirst lien residential mortgage loans, substlly all of which are non-performing,
having aggregate market value of underlying progexf $792 million.

On February 20, 2014, Residential’'s Board of Dmexdeclared a cash dividend of $0.08 per shaits obmmon stock, payable on March 10,
2014 to all shareholders of record as of the atddmisiness on March 3, 2014. This additional divid is intended to satisfy the requirement
that a REIT must distribute at least 90% of itsuREIT taxable income to its stockholders and éltreated as a 2013 distribution for
Residential’s REIT qualification purposes.
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Altisource Asset Management Corporation
Schedule Ill - Real Estate and Accumulated Deprectin
December 31, 2013
(% in thousands)

Gross
Amount at
which
Initial Cost  Capitalized Carried at
to Costs after Close of
Company  Acquisition  Period (2)
Bldg &
No. of Bldg & Improv Land
Land Carrying Improv Acc WA Age Date Life on which
State Props  Type Encumb Improv Costs Total Depr (1) Acquired Depr is Calc
Alabama 1 SFF $ 48 $ 90 $ — $ 90 $ — 45 201<
Arizona 13 SFF 79¢ 2,20¢ 1C 2,21¢ 2 35 201 3-27.5year
Arkansas 1 SFF — 203 — 203 — 17 201z
California 21 SFF 1,86¢ 4,05¢ 55 4,111 2 31 201: 3-27.5year
Colorado 1 SFF 7C 17¢ — 17¢ — 57 201z
Connecticu 2 SFF 26t 491 — 491 — 40 201z
Florida 64 SFF 3,021 8,411 214 8,62¢ 13 21 201: 3-27.5 year
Georgia 3 SFF 29¢ 76E 7 17z — 25 201 3-27.5year
Hawaii 1 SFF 4C 67 — 67 — 24 201:
lllinois 29 SFF 1,48¢ 4,38¢ 69 4,457 2 44 201 3-27.5 year
Indiana 7 SFF 33¢ 98C 31 1,011 1 34 201: 3-27.5year
Kansas 1 SFF 49 94 — 94 — 92 201z
Kentucky 4 SFF 10¢ 351 — 351 — 45 201z
Louisiana 3 SFF 53 21€ 9 22¢ — 35 201z
Maine 1 SFF 55 153 — 15Z — 93 201<
Maryland 4 SFF 22¢ 504 — 504 — 39 201:
Massachuseti 1 SFF 11¢€ 194 — 194 — 21 201z
Michigan 7 SFF 21¢ 46¢€ — 46¢ — 52 201z
Missouri 2 SFF 84 30C — 30C — 16 201z
Nevada 5 SFF 22z 59¢ 42 64( 1 40 201 3-27.5 year
New Jerse! 6 SFF 217 743 — 743 — a0 201z
New Mexico 3 SFF 97 33t — 33t — 32 201:
New York 4 SFF 57% 1,00¢ 4 1,01z — 31 201: 3-27.5 year
North Caroling 22 SFF 1,162 2,517 12 2,52¢ — 45 201 3-27.5 year
Ohio 7 SFF 35t 957 — 957 — 27 201:
Oklahoma 2 SFF 111 20¢ — 20¢ — 16 201z
Pennsylvani: 11 SFF 55€ 1,43¢ 11 1,44t — 66 201: 3-27.5year
South Carolin: 3 SFF 5¢ 31¢ 27 34k 2 12 201: 3-27.5year
Tennesse 1 SFF 71 13t — 13t — 60 201z
Texas 10 SFF 35t 1,03t 94 1,127 2 21 201 3-27.5year
Utah 3 SFFk 25C 48¢ — 48¢ — 46 201<
Virginia 3 SFF 51C 84¢ — 84¢ — 30 201:
Washingtor 1 SFF 72 14C — 14C — 33 201<
West Virginia 1 SFF 20¢ 34¢ — 34¢ — 58 201z
Wisconsin 14 SFFk 56¢ 1,30¢ — 1,30¢ — 32 201:
Total (2) 262 14,53( 36,52¢ 58t 37,11 25 35

(1) Weighted average age is based on the age of tpenpyaveighted by gross amount at which carriedage of period
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(2) The following table sets forth the activity of regitate assets and accumulated depreciation i®usands)

For the year ende

December 31, 201
Real estate asse

Beginning balanc $ —
Acquisitions through foreclosu 31,01+
Other acquisition 6,19¢
Improvement 58€
Cost of real estate so (68%)
Ending balance (1 $ 37,11
Accumulated depreciatiol
Beginning balanc $ —
Depreciation expens 25
Cost of real estate so —
Ending balanci $ 25

(1) The aggregate cost for federal income tax purpiss37.1 million as of December 31, 20
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Altisource Asset Management Corporation
Schedule IV - Mortgage Loans on Real Estate
December 31, 2013
(% in thousands)

Principal
amount of
loans
subject to
Carrying delinquent
amount of principal or
Description (face value of loar Loan count Interest rate Maturity mortgages (1 interest
$0-49,999 63 2.375%- 13.875% 03/24/2014-12/01/204C  $ 1,01 $ 2,11¢
$50,00(-99,999 794 2.000%- 16.125% 09/01/201(- 05/01/2051 30,67¢ 58,18
$100,001-149,999 1,66 2.000%- 13.650% 02/01/201C- 11/01/205z 114,84 198,75:
$150,001-199,999 1,33¢ 2.000%- 13.950% 05/01/201(- 09/01/205: 125,92. 222,20!
$200,001-249,999 1,12¢ 2.000%- 11.960% 06/01/200¢- 01/01/205 136,01: 240,67
$250,000+ 3,06¢ 1.000%- 12.375% 01/01/201C- 09/01/205 798,69. 1,307,37
Total (2) 8,05 $1,207,16. $2,029,31.

(1) The carrying value of an asset is based orfauvalue model. The significant unobservable iispused in the fair value measurement of
our mortgage loans are discount rates, forecadtgwe home prices, alternate loan resolution gbiliiies, resolution timelines and the
value of underlying properties. Significant changreany of these inputs in isolation could resnlaisignificant change to the fair value
measurement. The substantial majority of the mgedaans are significantly delinquent and have imarynonthly payment requiremer
For a more complete description of the fair valleEasurements and the factors that may significaftéct the carrying value of our
assets, please see Note 4 to our consolidated:falatatements

(2) The following table sets forth the activity of mgaige loans ($ in thousand

For the year ende

December 31, 201
Mortgage loans

Beginning balanc $ —

Investment in mortgage loa 1,213,811
Net unrealized gain on mortgage lo: 61,09:
Cost of mortgages so (38,297
Mortgage loan paymen (4,907
Real estate tax advances to borrov 6,47
Transfer of mortgage loans to real estate ow (31,019
Ending balanc $ 1,207,16:
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Exhibit 10.9
SUPPORT SERVICES AGREEMENT

This SUPPORT SERVICES AGREEMENT, dated as of December 31, 2013, is entered inembybetween ALTISOURCE ASSET
MANAGEMENT CORPORATION, a United States Virgin Islds corporation, and its subsidiaries (* AAMCand OCWEN FINANCIAL
CORPORATION, a Florida corporation, for itself afiod the benefit of subsidiaries and affiliates (C&ZEN").

RECITALS

WHEREAS, AAMC desires to engage OCWEN to providdotss services pursuant to the terms and condisengorth herein, and
OCWEN desires to provide such services to AAMCfat® date hereof.

NOW, THEREFORE, in consideration of the mutual agnents, provisions and covenants contained inAiieement, the parties agree
as follows:

1. Definitions.
For the purposes of this Agreement, the followigignts shall have the following meanings:

“ Action " means any demand, action, suit, countersuitfraitinn, inquiry, proceeding or investigation bykmfore any
Governmental Authority or any federal, state, lpéadeign or international arbitration or mediatiwibunal.

“ Affiliate ” means with respect to any Person (a " Principéh) any directly or indirectly wholly-owned sub&ry of such
Principal, (b) any Person that directly or indifpawns 100% of the voting stock of such Principa(c) a Person that controls, is controlled by
or is under common control with such Principal.used herein, “control” of any entity means the pas#n, directly or indirectly, through one
or more intermediaries, of the power to directanse the direction of the management or policiesioh entity, whether through ownership of
voting securities or other interests, by contraattherwise. Furthermore, with respect to any Rethat is partially owned by such Principal
and does not otherwise constitute an Affiliate @aftiallyOwned Persof), such Partially-Owned Person shall be considaredffiliate of
such Principal for purposes of this Agreement d@tsBrincipal can, after making a good faith effortlo so, legally bind such Partially-Owned
Person to this Agreement.

“ Agreement’ means this Services Agreement, including the Sales hereto.

“ Eully Allocated Cost' means, with respect to provision of a Service, dli-in actual cost of the party providing sucmg,
including all amounts for compensation and benéiitsluding any incentive amounts awarded pertgrithe Services provided hereunder),
technology expenses, occupancy, office and equipmgrense, and third-party payments incurred imeotion with the provision of such
Service, plus an applicable mark up which shall 5%, including any Taxes payable as a result dbpmance of such Servic




“ Governmental Authority shall mean any federal, state, local, foreigimegrnational court, government, department, corsiors
board, bureau, agency, official or other legisktijudicial, regulatory, administrative or governited authority.

“ Information” means information, whether or not patentableapycightable, in written, oral, electronic or othangible or
intangible forms, stored in any medium, includitigdses, reports, records, books, contracts, insnts) surveys, discoveries, ideas, concepts
know-how, techniques, designs, specifications, drgsy blueprints, diagrams, models, prototypes pdasn flow charts, data, computer data,
disks, diskettes, tapes, algorithms, computer mgror other software, marketing plans, customerasacommunications by or to attorneys
(including attorney-client privileged communicat&)nmemos and other materials prepared by attormreysder their direction (including
attorney work product), and other technical, firah@mployee or business information or data.

“ Intellectual Property means all domestic and foreign patents, copysiginade names, domain names, trademarks, sergidesm
registrations and applications for any of the foiag, databases, mask works, Information, investigvhether or not patentable or patented),
processes, know-how, procedures, computer apgitatprograms and other software, including opegeatdftware, network software,
firmware, middleware, design software, design togystems documentation, manuals, and instructathsy proprietary information, and
licenses from third parties granting the right $& any of the foregoing.

“ Person” means an individual, a general or limited parsidgp, a corporation, a trust, a joint venture, aimcorporated
organization, a limited liability entity, any othentity and any Governmental Authority.

“ Service(s)' means any services that may be provided by OCWENAMC and set forth on Schedule &s the same may be
amended, modified or supplemented from time to tipéhe parties hereto to provide for the addiboermination of Services.

“ Service Period means the period during which this Agreement iwinforce and effect and during which the Servisesforth ir

Schedule | are performed by OCWEN under this Agesgnprovided that the Service Period shall termeiren the date that this Agreement is
terminated in accordance with the provisions of thgreement.

2. Provision of Services

(a) Generally. Subject to the terms and conditions of this Agreet, OCWEN shall provide, or cause to be provided®AMC,
solely for the benefit of AAMC'’s business in thelmrary course of business, the Services.

(b) Status Report OCWEN shall provide AAMC with status reports astually agreed to by the parties which shall detal statu:
of such Services.

(c) Notwithstanding anything to the contrary instection Zbut subject to the second succeeding sentenca/ENCshall have
the exclusive right to select, employ, pay, supmsryvadminister, direct and discharge any of itsleypaes who will perform Services. OCWEN
shall be responsible for paying such emplo’ compensation and providing to st



employees any benefits. With respect to each SEr@d€WEN shall use commercially reasonable eftortsave qualified individuals
participate in the provision of such Service; pded, however, that (i) OCWEN shall not be obligatedhéwe any individual participate in the
provision of any Service if OCWEN determines thathsparticipation would adversely affect OCWEN terAffiliates; and (ii) none of
OCWEN or its Affiliates shall be required to contérto employ any particular individual during thgpbcable Service Period.

3. Standard of Performanc®CWEN will use commercially reasonable efforts taoestablish priorities, as between OCWEN and
its Affiliates, on the one hand, and AAMC and itffikates, on the other hand, as to the provisibamy Service, and will use commercially
reasonable efforts to provide the Services withiima frame so as not to materially disrupt theimess of AAMC. Notwithstanding the
foregoing, AAMC acknowledges and agrees that, dube nature of the Services, OCWEN shall haveitt to establish reasonable priori
as between OCWEN and its Affiliates, on the onedhand AAMC and its Affiliates, on the other haad,to the provision of any Service if
OCWEN determines that such priorities are necedsaayoid any adverse effect to OCWEN and its Adfés. If any such priorities are
established, OCWEN shall advise AAMC as soon asiptesof any Services that will be delayed as alted such prioritization, and will use
commercially reasonable efforts to minimize theadion and impact of such delays.

4. Fees, Invoicing and Payment

(a) As compensation for a particular Service, theypreceiving such Service agrees to pay the qthgy the Fully Allocated Cost
of providing the Services in accordance with thggéement.

(b) OCWEN shall submit statements of account to A&bh a monthly basis with respect to all amountgapke by AAMC to
OCWEN hereunder, except as otherwise providedhrelated Service in Schedul@he “ Invoiced Amount), setting out the Services
provided, and the amount billed to AAMC as a restifproviding such Services (together with, in arseg any Commingled Invoice Statement
(as defined below) and any other invoices for Smwiprovided by third parties, in each case settiighe Services provided by the applicable
third parties). AAMC shall pay the Invoiced AmouatOCWEN by wire transfer of immediately availabl@ds to an account or accounts
specified by OCWEN, or in such other manner asifipddoy OCWEN in writing, or otherwise reasonablgreed to by the Parties, within 30
days of the date of delivery to AAMC of the appbtastatement of account; providethat, in the event of any dispute as to an Ineic
Amount, AAMC shall pay the undisputed portion, fifya of such Invoiced Amount in accordance with fibregoing, and shall pay the
remaining amount, if any, promptly upon resolutarsuch dispute.

(c) OCWEN may engage thinglarty contractors, at a reasonable cost, to peréomnyof the Services, to provide professional sew
related to any of the Services, or to provide avtretarial, administrative, telephone, e-mail dreotservices necessary or ancillary to the
Services (collectively, the * Ancillary ServicBs(all of which may be contracted for separate}y®@CWEN on behalf of AAMC) after giving
notice to AAMC, reasonably in advance of the comoaement of such Services and Ancillary Servicesstedprovided by such contractors, of
the identity of such contractors, each Service/mcillary Service to be provided by su




contractors and a good faith estimate of the awstofmula for determining the cost) of the Sergiemd Ancillary Services to be so providet
such contractors. AAMC may, in its sole discretidecline to accept any such Services or Ancillagwiges to be provided by any such
contractors by giving prompt written notice to AAM@rovidedthat, if AAMC so declines any Service or Ancillé8®grvice from any such
contractors, then thereafter, notwithstanding angtin this Agreement to the contrary, OCWEN shallexcused from any obligation to
provide such Service or Ancillary Service.

(d) OCWEN may cause any third party to which amswamé payable by or for the account of AAMC in cection with Services or
Ancillary Services to issue a separate invoice AWK for such amounts. AAMC shall pay or cause tgpbé&l any such separate third party
invoice in accordance with the payment terms ther®oy third party invoices that aggregate Servioeé\ncillary Services for the benefit of
AAMC, on the one hand, with services not for thadfé of AAMC, on the other hand (each, a * Comn@winvoice”), shall be separated by
OCWEN. OCWEN shall prepare a statement indicatirag portion of the invoiced amount of such Comneaginvoice that is attributable to
Services or the Ancillary Services rendered fortibeefit of AAMC (the “Commingled Invoice Stateni&h OCWEN shall deliver such
Commingled Invoice Statement and a copy of the Comlad Invoice to AAMC. AAMC shall, within 30 dayafter the date of delivery to
AAMC of such Commingled Invoice Statement, pay ause to be paid the amount set forth on such Cogletrinvoice Statement to the th
party, and shall deliver evidence of such payme@€WEN. OCWEN shall not be required to use its dwds for payments to any third
party providing any of the Services or Ancillaryr8ees or to satisfy any payment obligation of AAMEany of its Affiliates to any third par
provider;_provided however, that in the event OCWEN does use its fmnds for any such payments to any third party MAshall reimburs
OCWEN for such payments as invoiced by OCWEN wiBrdays following the date of delivery of suchaioe from OCWEN.

(e) In the event that AAMC does not make any paymeguired under the provisions of this Agreemer®CWEN when due in
accordance with the terms hereof, OCWEN may, atgton, charge AAMC interest on the unpaid amairnhe rate of 2% per annum above
the prime rate charged by JPMorgan Chase Bank, (drAts successor). In addition, AAMC shall reimei OCWEN for all costs of collectic
of overdue amounts, including any reimbursementired under Section 4(énd any reasonable attorneys’ fees.

5. Term; Termination

(a) Term. The term of this Agreement shall be deemed t@ lkmmmenced on January 1, 2013 and shall continfug! force and
effect until the date upon which this Agreement bxasn otherwise terminated in accordance withaéhas hereof.

(b) Termination. Either party may terminate this Agreement witiwithout cause upon thirty (30) days written noticghe other
party. AAMC shall pay for all Services performed ®ZWEN up to the effective date of termination. iDgrthe term of this Agreement, this
Agreement may be terminated by either party, ifdtier party (A) becomes insolvent, (B) files aifp@t in bankruptcy or insolvency, is
adjudicated bankrupt or insolvent or files any fpati or answer seeking reorganization, readjustroeatrangement of its business under any
law relating to bankruptcy or insolvency, or ifexeiver, trustee or liquidator is appointed for ahthe property of the other party and within
60 days thereof such party fails to secure a disahthereof or (C) makes any assignment for thefitesf creditors



(c) No termination, cancellation or expiration bist Agreement shall prejudice the right of any p#streceive payment due at the
time of termination, cancellation or expiration éay payment accruing as a result thereof), ndt shmejudice any cause of action or claim of
either party hereto accrued or to accrue by reafany breach or default by the other party hereto.

(d) Notwithstanding any provision herein to the ttary, Sections 2, 3, 4, 5, anathis Agreement shall survive the termination of
this Agreement.

6. Proprietary RightsThe Services do not constitute works for hire M@ agrees that OCWEN exclusively owns any and all
object code, source code, flow charts, documemtaiidormation, reports, test results, findinggadd and any and all works and other material
developed hereunder (collectively, the * Work Praddiand that title thereto shall remain with OCWEAIL applicable patents, copyrights,
trademarks, trade secrets and other rights ancesitein the Work Products are and shall remaineiyivith OCWEN. Upon payment in full
of the amounts due hereunder, AAMC shall haveitte to use reports and findings prepared as delbles of the Services for its internal
business purposes. Except as otherwise permitteihheeither party shall sell, transfer, publigisclose, display or otherwise make available
the other party’s Work Product to third partiesg ahall take all reasonable steps to prevent éstagemployees or independent contractors
from doing any of the foregoing. Work Product shdlconsidered confidential information. Each pahtgll retain ownership of its pexisting
materials.

7. Limitation of Liability. NEITHER PARTY SHALL HAVE LIABILITY TO THE OTHER FOR INDIRECT, INCIDENTAL,
CONSEQUENTIAL, EXEMPLARY, PUNITIVE OR SPECIAL DAMAGS ARISING OUT OF OR IN CONNECTION WITH THIS
AGREEMENT INCLUDING ANY WORK PRODUCT, EVEN IF THE RRTY HAS BEEN ADVISED OF THE POSSIBILITY OF SUCH
DAMAGES. EXCEPT FOR AMOUNTS DUE FOR SERVICES RENDER, IN NO EVENT SHALL EITHER PARTY BE LIABLE FOR
ANY DAMAGES ARISING OUT OF OR IN CONNECTION WITH TEs AGREEMENT OR THE SERVICES IN EXCESS OF THE
AMOUNTS PAID BY AAMC HEREUNDER IN THE TWELVE (12) MONTHS PRECEDING THE EVENT IMPOSING SUCH LIABILITY

8. Miscellaneous

(a) Representation and Warrantidsach party hereby represents and warrants tothtes party, as applicable, as follows:

(i) Such party is duly organized, validly existiagd in good standing under the laws of its juridicof formation or
organization. Such party has all necessary powgiaathority to execute, deliver and perform thiggament and any related
agreements to which it is a party, to own and léssaroperties and assets and to conduct its bssias now conducte



(if) The execution, delivery and performance oftAgreement and any related agreements by suchtparé been duly and
validly authorized by such party and by all othec@ssary action on the part of such party. Thiségrent and any related
agreements constitute the legal, valid and bindislggations of such party, enforceable against qarty in accordance with their
respective terms except as such enforceability Ibeaymited by bankruptcy, insolvency, reorganizatimoratorium and other
similar laws and equitable principles relating tdimiting creditors’ rights generally.

EXCEPT AS EXPRESSLY PROVIDED HEREIN, THE PARTIES ME AND THE OTHER PARTY RECEIVES
ABSOLUTELY NO WARRANTIES, EXPRESS OR IMPLIED. EACRARTY DISCLAIMS ANY IMPLIED WARRANTIES OF
FITNESS FOR PARTICULAR PURPOSE, MERCHANTABILITY, ANTITLE.

(b) Successors and Assignhis Agreement shall bind and inure to the bermdfihe parties and their respective successesiyias
administrative agents, heirs and estate, as tleernag be. No party may assign its rights and otiiga under this Agreement to any third pi
without the prior consent of the other parties tere

(c) Amendments; Entire Agreemenithe terms and provisions of this Agreement maybeomodified or amended, or any of the
provisions hereof waived, temporarily or permangrekcept pursuant to the written consent of théigmhereto. This Agreement, including
exhibits attached hereto, contains the entire wtaeding of the parties as to the subject mattesimesuperseding all prior agreements and
understandings as to the subject matter hereofithstanding any oral representations or statenteritse contrary heretofore made.

(d) Governing Law This Agreement and any other document or instrurdelivered pursuant hereto, their negotiatiomcexion,
performance or nonperformance, interpretation, irgation, construction and all matters based uposing out of or related to any of the
foregoing (whether in equity, law or statute) slualgoverned by and construed in accordance wétheihis of the State of New York, without
giving effect to conflicts of laws principles thabuld give rise to the application of the domestibstantive law of any other jurisdiction. This
Section and Agreement is subject to compliance thithEconomic Development Commission Rules and Régaos (“EDC”) and in case of
conflict the EDC requirements will apply to adapie parties hereby knowingly and voluntarily waarey right which either or both may have
to receive a trial by jury with respect to the oiaj controversies or disputes arising out of orciinelate to this Agreement or the subject m
hereof.

(e) CounterpartsThis Agreement may be executed by the partisgrarate counterparts, including via facsimilegnaission and
portable document format (i.e., “PDF”), each of @hivhen so executed and delivered shall be amatigbut all such counterparts together
shall constitute one and the same instrument. Eaghterpart may consist of a number of copies Herach signed by less than all, but
together signed by all, of the parties.

(f) Notices. Any naotice required or permitted to be given urithiés Agreement shall be in writing and shall leeched to have been
given when received, or on the third day after mgiby United States mail, registered or certifipdstage pr-paid or via nationall



recognized overnight courier and properly addresNetices shall be sent to the General Counsdi®féspective party at the addresses set
forth below or such other contact person or addrsssther party may specify in writing in accordanmvith this section.

(9) Relationship of the Parties; Force Majeuhe fulfilling its obligations under this Agreemigrach party will be acting as an
independent contractor. Neither party shall noiddde under this Agreement for nonperformance edusy events not within its reasonable
control provided the party makes a good faith ¢ffoperform.

(h) Confidentiality; Compliance with LawsThe parties have entered into a Reciprocal Centfidlity Agreement dated
December 19, 2013, which is incorporated hereireligrence. Each party shall comply with all lawses, guidelines and regulations
governing or relating to its obligations under tAgreement.

(i) No Waiver; Section Headings; Severabilit’ failure of either party to exercise any righbyided for herein, shall not be
deemed a waiver of any right hereunder. Sectiodihga in this Agreement are for convenience ofresfee only and are not part of this
Agreement. The invalidity or unenforceability ofygorovision(s) of this Agreement shall not affduot tvalidity or enforceability of any other
provision(s) of this Agreement which shall remairfull force and effect.

() Eurther AssurancesEach party hereto shall do and perform or candetdone and performed all such further acts king$,
including submitting any required notices to oresthise obtaining any required approvals from anmyegoment agencies, and shall execute
deliver all such other agreements, certificatestrinments, and documents as any other party hexasonably may request in order to carry ou
the provisions of this Agreement and the consunmomatf the transactions contemplated hereby.

(Signature Page to Follov



IN WITNESS WHEREOF, the parties have caused thie@gent to be executed as of the date first wrateve by their
duly authorized representatives.

ALTISOURCE ASSET MANAGEMENT
CORPORATION

By /s/ Kenneth D. Najour

Name: Kenneth D. Najou

Title: Chief Financial Office

Address 402 Strand Street
Frederiksted, VI 00843531

OCWEN FINANCIAL CORPORATION

By /sl Timothy M. Hayes

Name: Timothy M. Hayes
Title: Executive Vice President and General Cou
Address 1661 Worthington Road, Suite 100

West Palm Beach, FL 334l



Exhibit 21
Subsidiaries of Altisource Asset Management Corpama

Name of Entit Jurisdiction of Incorporatic

Altisource Consulting S.a.r Luxembourg
NewSource Reinsurance Company | Bermuda



Exhibit 23
CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We consent to the incorporation by reference iniReggion Statement No. 333-185947 on Form S-8uwfreport dated February 20, 2014,
relating to the consolidated financial statements$ financial statement schedules of Altisource Absgnagement Corporation and subsidiarie
(the “Company”), (which report expresses an undjeadliopinion on the consolidated financial statetee@md financial statement schedules an
includes an explanatory paragraph related to th@fsiant related party transactions with AltisoaiResidential Corporation, Altisource

Portfolio Solutions, S.A., and Ocwen Financial Gogiion), appearing in this Annual Report on Fo®aKLlof the Company for the year ended
December 31, 2013.

/s/ DELOITTE & TOUCHE LLP
Atlanta, Georgia
February 20, 2014



Exhibit 31.1
Certification Pursuant to Section 302 of the Saeisa@xley Act of 2002
I, Ashish Pandey, certify that:
1. I have reviewed this annual report on Form 16fKltisource Asset Management Corporation;

2. Based on my knowledge, this report does notador@ny untrue statement of a material fact or enéttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, niatadisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statememtd,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amngtfe@ periods presented in this report;

4. The registrant’s other certifying officer andre responsible for establishing and maintainisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&)}%(nd internal control over financial reportirag defined in Exchange Act Rules 13a—1°
(f) and 15d-15(f)) for the Registrant and have:

(a) Designed such disclosure controls and procsedorecaused such disclosure controls and procedortee designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhsubsidiaries, is made known to us by
others within those entities, particularly duriig period in which this report is being prepared;

(b) Designed such internal control over financegarting, or caused such internal control overrfaial reporting to be designed
under our supervision, to provide reasonable assareegarding the reliability of financial repodiand the preparation of financial
statements for external purposes in accordancegeitlerally accepted accounting principles;

(c) Evaluated the effectiveness of the registradisslosure controls and procedures and presenttisi report our conclusions
about the effectiveness of the disclosure contints procedures, as of the end of the period coueyehis report based on such
evaluation; and

(d) Disclosed in this report any change in thegegnt's internal control over financial reportitigat occurred during the registrant’
most recent fiscal quarter (the registrant’s fofigbal quarter in the case of an annual repo#) tlas materially affected, or is reasonably
likely to materially affect, the registrant’s intexl control over financial reporting; and

5. The registrant’s other certifying officer anddve disclosed, based on our most recent evaluatiorernal control over financial
reporting, to the Registrant’s auditors and thetazainmittee of the registrant’s board of direct(ws persons performing the equivalent
functions):

(a) All significant deficiencies and material weakses in the design or operation of internal cbotrer financial reporting which
are reasonably likely to adversely affect the regrg’s ability to record, process, summarize aqbrt financial information; and

(b) Any fraud, whether or not material, that invedvmanagement or other employees who have a sanmiifiole in the registrant’s
internal control over financial reporting.

Date: February 20, 2014 By: /s/ Ashish Pandey
Ashish Pande
Chief Executive Office




Exhibit 31.2
Certification Pursuant to Section 302 of the Saeisa@xley Act of 2002
I, Kenneth D. Najour, certify that:
1. I have reviewed this annual report on Form 16fKltisource Asset Management Corporation;

2. Based on my knowledge, this report does notador@ny untrue statement of a material fact or enéttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, niatadisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statememtd,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amngtfe@ periods presented in this report;

4. The registrant’s other certifying officer andre responsible for establishing and maintainisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&)}%(nd internal control over financial reportirag defined in Exchange Act Rules 13a—1°
(f) and 15d-15(f)) for the Registrant and have:

(a) Designed such disclosure controls and procsedorecaused such disclosure controls and procedortee designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhsubsidiaries, is made known to us by
others within those entities, particularly duriig period in which this report is being prepared;

(b) Designed such internal control over financegarting, or caused such internal control overrfaial reporting to be designed
under our supervision, to provide reasonable assareegarding the reliability of financial repodiand the preparation of financial
statements for external purposes in accordancegeitlerally accepted accounting principles;

(c) Evaluated the effectiveness of the registradisslosure controls and procedures and presenttisi report our conclusions
about the effectiveness of the disclosure contints procedures, as of the end of the period coueyehis report based on such
evaluation; and

(d) Disclosed in this report any change in thegegnt's internal control over financial reportitigat occurred during the registrant’
most recent fiscal quarter (the registrant’s fofigbal quarter in the case of an annual repo#) tlas materially affected, or is reasonably
likely to materially affect, the registrant’s intexl control over financial reporting; and

5. The registrant’s other certifying officer anddve disclosed, based on our most recent evaluatiorernal control over financial
reporting, to the Registrant’s auditors and thetazainmittee of the registrant’s board of direct(ws persons performing the equivalent
functions):

(a) All significant deficiencies and material weakses in the design or operation of internal cbotrer financial reporting which
are reasonably likely to adversely affect the regrg’s ability to record, process, summarize aqbrt financial information; and

(b) Any fraud, whether or not material, that invedvmanagement or other employees who have a sanmiifiole in the registrant’s
internal control over financial reporting.

Date: February 20, 2014 By: /s/ Kenneth D. Najour
Kenneth D. Najou
Chief Financial Office




Exhibit 32.1
Certification of the Chief Executive Officer Pursiido Section 906 of the Sarbanes-Oxley Act of 2002

The undersigned, the Chief Executive Officer ofigdtirce Asset Management Corporation (the “Compamgreby certifies on the date
hereof, pursuant to 18 U.S.C. §1350(a), as adgpiesbant to Section 906 of The Sarbanes-Oxley A2002, that the annual report on Form
10-K for the year ended December 31, 2013 (“ForaKQfiled concurrently herewith by the Companullf complies with the requirements
of Section 13(a) or Section 15(d) of the Securiigshange Act of 1934, as amended, and that tlen#tion contained in the Form 10-K
fairly presents, in all material respects, thefiicial condition and results of operations of therpany.

A signed original of this written statement reqdil®y Section 906 has been provided to the Compadyn| be retained by the Company and
furnished to the Securities and Exchange Commissidts staff upon request.

Date: February 20, 2014 By: /s/ Ashish Pandey
Ashish Pande
Chief Executive Office




Exhibit 32.2
Certification of the Chief Financial Officer Pursudo Section 906 of the Sarbanes-Oxley Act of 2002

The undersigned, the Chief Financial Officer ofigdurce Asset Management Corporation (the “Compaimgreby certifies on the date here
pursuant to 18 U.S.C. 81350(a), as adopted pursa@ection 906 of The Sarbanes-Oxley Act of 2@02t the annual report on Form KCkor
the year ended December 31, 2013 (“Form 10-K"gdfitoncurrently herewith by the Company, fully cdiegpwith the requirements of
Section 13(a) or Section 15(d) of the SecuritiesHaxnge Act of 1934, as amended, and that the irftiom contained in the Form 10-K fairly
presents, in all material respects, the finanaaldition and results of operations of the Company.

A signed original of this written statement reqdil®y Section 906 has been provided to the Compadyn| be retained by the Company and
furnished to the Securities and Exchange Commissidts staff upon request.

Date: February 20, 2014 By: /s/ Kenneth D. Najour
Kenneth D. Najou
Chief Financial Office




