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CORPORATE INFORMATION

OUR VISION
Founded in 1968, UMH Properties, Inc. owns and operates a portfolio of
manufactured home communities consisting of 106 communities with
19,300 developed homesites situated in seven states. Manufactured home
communities satisfy a fundamental need – quality affordable housing.
As home prices and mortgage rates rise and available home inventory
continues to shrink, the supply of affordable housing becomes an ever-
increasing concern. As a result of the efficiencies of factory production,
manufactured homes are highly competitive in quality and value and
are the most cost-effective way to satisfy this fundamental need.

UMH has a 50-year history of providing quality, affordable housing
for our Nation’s workforce. We build and manage well-maintained
communities that our residents are proud to call home. We are committed
to being a part of the solution to America’s affordable housing needs.



2016 AT A GLANCE

59%
Total Return
Source: SNL Financial

No. 3
Top Performing U.S. REIT
out of 180 REITs
Source: SNL Financial

20%
Increase in Normalized
FFO per Share

AWARD
Land-Lease Community of
the Year, Pine Manor 55+
Source: Manufactured Housing Institute National
Industry Awards 2016 Congress & Expo



DEAR FELLOW
SHAREHOLDERS
Fifty years ago, Eugene Landy, our Founder and
Chairman of the Board, attended the World’s Fair in
Montreal and discovered manufactured housing. He
recognized that factory-built housing was the solution
to the affordable housing crisis. Fifty years ago, the
dream of UMH Properties began.

Since that time, our Company has grown to 106
communities with 19,300 developed homesites situated
in seven states. Over 30,000 people have chosen to
reside in our high quality, affordable communities.
Manufactured housing in land-lease communities
provides many amenities that alternative forms of
work-force housing cannot. Our residents have their
own yard with no common wall neighbors, above, below
or adjacent to them. In many of our communities, we
provide our residents with clubhouses, swimming
pools, basketball courts, fitness centers, playgrounds
and dog parks. Our proximity to growing employment
draws residents to our communities. All of this value
can be obtained at a price point substantially lower
than the cost of renting an apartment.

We are told, but cannot prove, that both Dolly Parton
and Johnny Cash once lived in our communities just
north of Nashville. We can prove that medical students,
nurses, and thousands of hard-working parents and
children, who grew up to be pillars of their communities,
began their journeys at a UMH community. We can also
prove that the thousands of dollars per year those
families saved while living in our communities allowed
them to build the foundation upon which they could
grow and flourish. Our marketing department is hard
at work spreading the word that renting or buying a
manufactured home can help generate significant
savings which will ultimately result in a better overall
quality of life.

Over UMH’s 50-year history, we have been able to
achieve annual growth in gross revenue, net income
and gross asset value at virtually every property we

have purchased or developed. We have been able to
achieve these results because of our respect and care
for our residents. Residents have various choices to
make when selecting their next home. We understand
that affordability is only one component in selecting
manufactured homes in land-lease communities as
the choice in the all-important housing decision. The
other components pertain to location, management and
quality. First of all, people desire housing close to where
they work. Rising population and employment growth
ultimately result in increased demand and occupancy
at our communities. Additionally, our communities
must be well managed and maintained. The rules and
regulations must be followed by all residents. Strong
management will result in a high-quality community.
UMH’s goal is to satisfy these components and provide
customers with the quality affordable housing that
they seek. By focusing on our customer’s needs,
we have been able to purchase communities that
the previous owners were struggling with and use
our strong balance sheet to make those communities
highly desirable places to live.

Our communities generate income for shareholders in
several ways, including: a) renting homesites to the
owners of manufactured homes, b) renting homes to
tenants who do not own their own homes, c) selling
manufactured homes in our own communities or on
private land, d) financing manufactured home sales
in our communities, e) brokering resident home sales,
and f) ancillary community income such as our 500
self-storage units that are predominantly rented to our
residents.

Our Team

... THE THOUSANDS OF DOLLARS PER YEAR THOSE
FAMILIES SAVED WHILE LIVING IN OUR COMMUNITIES
ALLOWED THEM TO BUILD THE FOUNDATION UPON
WHICH THEY COULD GROW AND FLOURISH.
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I am very pleased to report that UMH continues to
make progress in growing the Company and building
long-term value for our shareholders. During 2016, the
Company’s accomplishments included the following:

• Generated an increase in Normalized FFO per
share growth of 20.0%, representing our fourth
consecutive year of double-digit growth;

• Increased Community Net Operating Income (“NOI”)
by 27.4%;

• Increased same property Community NOI by 18.9%;
• Increased same property occupancy from 82.9% to

84.8%;
• Improved our Operating Expense Ratio from 49.6%

to 47.0%;
• Generated approximately $2.3 million in net-

realized gains in addition to the $16.7 million in
unrealized gains we held at yearend on our REIT
securities investments;

• Acquired three communities containing
approximately 300 homesites for a total of $7.3
million;

• Increased our rental home portfolio by 900 homes,
representing an increase of 25% to 4,700 total
rental homes;

• Raised approximately $22 million in common equity
capital through our Dividend Reinvestment and
Stock Purchase Plan;

• Issued two million shares of our 8.0% Series B
Cumulative Redeemable Preferred Stock raising
net proceeds of approximately $49 million;

• Financed/refinanced four communities for a total
of $32 million; and

• Reduced our overall weighted average mortgage
interest rate from 4.6% to 4.4%.

Following an 18% increase in total homesites during
2015, we acquired three communities in 2016, containing
approximately 300 developed homesites. Subsequent
to yearend, we acquired five additional communities
containing approximately 1,300 developed homesites.
We have been successfully growing UMH and over the
past seven years we have grown our total developed
sites by 140%. We continue to seek additional
acquisitions that meet our investment criteria.

In addition, we own approximately 1,500 acres of
developable land that will enable us to generate
substantial growth as demand dictates. Over the past
few years, we have been working to obtain approvals for
the expansion of several of our existing communities. In
2017, we expect to build approximately 300 homesites
at seven different locations.

Our total portfolio now comprises 5,700 acres, 51% of
which is in the energy-rich Marcellus and Utica Shale
regions. No other REIT of any property type has as much
acreage in these regions. We are very encouraged by
the pro-domestic energy policies currently taking shape

and we believe that these abundant natural resources
will bring strong economic growth to our regions for
decades to come.

This year marks our fourth consecutive year of double-
digit earnings per share growth. In 2016, our core FFO
more than covered our $0.72 common dividend. We are
very pleased to now be generating free cash flow above
and beyond our dividend requirement, as this is the
path that ultimately leads to dividend growth. All across
the board our metrics continue to improve. Rental and
related income increased from $74.8 million in 2015 to
$90.7 million in 2016 representing a 21% increase. Our
community net operating income increased from $37.8
million in 2015 to $48 million in 2016 representing a 27%
increase. This substantial growth is attributable to our
acquisition and rental programs. UMH still has significant
potential to continue to grow our earnings in a similar
manner. We currently have approximately 3,900 vacant
sites that can help generate strong earnings growth
as demand dictates. We view these vacant lots as
opportunities to add rental units to continue to improve
our operating results. We anticipate filling those 3,900
homesites by adding 900 rental units per year. Each
900 rental units increases our annual gross income by
approximately $7.2 million and increases our annual net
income by approximately $5 million.

We plan to continue to acquire existing communities
in strong geographic locations. UMH has the ability to
make the necessary improvements required to upgrade
the quality and reputation of a community. This in
turn, will result in additional demand for our product.
Our track record in successfully adding value to our
acquisitions is evidenced by our strong same property
operating results. Our same property net operating
income increased this year by 18.9%.

In keeping with our growth strategy, this year saw
us closing in on $1 billion in total enterprise value.
As of yearend, our capital structure consisted of
approximately $351 million in debt, of which $293 million
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was community level mortgage debt and $58 million
were loans payable. As of yearend, the weighted
average interest rate on our mortgage debt is 4.4%,
down from 4.6% one year ago. Our weighted average
debt maturity is 6.9 years. During the year, we issued
two million shares of our 8.0% Series B Cumulative
Redeemable Preferred Stock resulting in $49 million in
net proceeds. This follow-on offering, combined with
our existing Series B Preferred shares and our Series
A Preferred shares, results in a total of approximately
$187 million in perpetual preferred equity at yearend. Our
total preferred stock, combined with an equity market
capitalization of approximately $442 million and our $351
million in debt, results in a total market capitalization of
approximately $980 million at yearend. We ended the
year with net debt to total market capitalization at 35%.
We have been utilizing low cost mortgage debt with
an average interest rate of approximately 4% combined
with our preferred equity to acquire communities, make
capital improvements, and finance our home rental
program.

Our investments in REIT securities, while unusual, have
been the catalyst for generating outperformance over
many years. We are not the only company to pursue
this two-pronged approach to capital allocation and its
long-term success in adding value has been empirically
proven. Our REIT securities portfolio totaled $109 million
at yearend, up from $75 million in the prior year period.
The primary function of our REIT securities portfolio is
to enhance our balance sheet liquidity. This past year
our portfolio generated $6.6 million in income. Our
securities investments have also delivered substantial
net realized gains this year of approximately $2.3
million. Additionally, over the past five years, our net
realized gains total $12.2 million. We are very pleased
with our current holdings and with $16.7 million in
unrealized gains at yearend, we anticipate excellent
performance going forward.

UMH is pleased to report that the income related to our
site rent, home rent and REIT portfolio are all growing.
There was a time when UMH also earned income from
home sales. That is getting to be so long ago that we
understand why most people fail to recognize the
potential of that part of our business. In 2006, UMH
sold $16 million worth of homes and had $1 million
in net sales income. This year we had $8.5 million in
gross sales versus $6.8 million in 2015, representing an
increase of approximately 26%. This volume is still not
enough for our sales operation to be profitable. At some
point, our potential home buyers will find their incomes
increasing and their ability to qualify for financing

improved. When this happens our sales will increase.
Further, the 55 and older buyer who depends on being
able to sell their existing home and using the equity for
their purchase of a home from us has been sidelined
while waiting for the value of their existing home to
increase. We are encouraged to see conventional home
prices finally rising to pre-recession levels. We are
working hard to once again make new home sales a
major source of income at UMH. We believe that home
sales will return to their full potential as a major profit
center as our nation’s economy continues to improve
and as lending standards return to normalcy.

I would like to take this opportunity to thank our
Founder and Chairman of the Board, Eugene Landy. His
achievement of creating a company that has lasted and
prospered for 50 years was celebrated in January of
2017 at the New York Stock Exchange. It’s an amazing
accomplishment and UMH’s employees, residents, and
shareholders are all beneficiaries of our Chairman’s
great leadership.

I would also like to thank the dedicated members of
the UMH team. We have an excellent group of people
who have helped build a company that we are all
very proud of. I would also like to thank our directors
for their valuable input. Thank you to all of our loyal
shareholders for your faith and trust. We look forward
to reporting back to you in the year ahead.

Very truly yours,

SAMUEL A. LANDY
President and Chief Executive Officer
March 2017

Sam Landy Eugene Landy
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PROPERTY PORTFOLIO
AND YEAR IN REVIEW



PROPERTY PORTFOLIO

Acquired prior to 2016
98 communities and 17,700 sites

Acquired in 2016
3 communities and 300 sites

Acquired in 2017
5 communities and 1,300 sites

Marcellus and Utica Shale Region

Sites per State
Total - 19,345

TN - 92
6%

IN - 130
9%

NJ - 161
11%

NY - 315
22% PA - 356

24%

OH - 410
28%

Developable Acreage
Total - 1,464 Acres

Marcellus & Utica Shale Acreage

Non Marcellus & Utica Shale Acreage

Marcellus and Utica Shale Acreage
Total - 5,700 Acres

2,800
49%

2,900
51%

OH- 5,124
26%

PA - 6,701
35%

IN - 3,216
17%

TN - 1,813
9%

NY - 1,131
6%

NJ - 1,006
5%

MI - 354
2%
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64 10,050 2,900
UMH Communities in the

Marcellus and Utica Shale Region
UMH Homesites in the

Marcelius and Utica Shale Region
Acres Owned in the

Marcellus and Utica Shale Region

MARCELLUS AND UTICA SHALE

OIL AND GAS INDUSTRY
Marcellus and Utica Shale regions contain untapped oil
and natural gas resources that are trapped beneath
layers of shale rock. Technological advances, such as
horizontal drilling and hydraulic fracturing, have provided
access to these resources and continue to stimulate
production. These gas plays provide the United States
with the opportunity to become energy independent and
create American jobs. Lower energy prices increase
the competitiveness of American manufacturing.
Employment growth will stem from drilling wells, building
new pipelines, upgrading our infrastructure, building gas
processing and production plants, and from increased
manufacturing.

“The economies in the Marcellus and Utica Shale
regions continue to grow as gas-processing plants
and new gas pipeline projects move forward. Our
communities in the energy-rich Marcellus and
Utica Shale regions are poised for additional
growth given the new administration’s pro-
domestic energy initiatives.”

- Samuel A. Landy

UMH INVOLVEMENT
UMH Properties, Inc. owns approximately 2,900
acres in the Marcellus and Utica Shale regions.
Owning communities near these tremendous oil and
gas reserves is a great benefit to UMH. We expect
to see increased occupancy at our communities
from the population and employment growth in
these regions, not only directly from the oil and gas
industry, but also from the ancillary businesses that
will develop. The vacant sites, purchased over the
last seven years, provide us with the opportunity
to create significant value as occupancy increases.
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STOCK PERFORMANCE

RECENT SHARE ACTIVITY

UMH Properties, Inc. common shares are traded on the NYSE under the ticker symbol: UMH.

Source: SNL Financial
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2016 2015
High Low Distribution High Low Distribution

First Quarter $10.79 $9.00 $0.18 $10.40 $9.27 $0.18
Second Quarter 1 1.26 9.53 0.18 10.64 9.39 0.18

Third Quarter 12.70 1 1.07 0.18 10.09 9.0 1 0.18
Fourth Quarter 15.50 1 1.28 0.18 10.55 9.25 0.18

Year Total $0.72 $0.72

Share
Volume

Opening
Price

Closing
Price

Dividend
Paid

Total
Return

2016 23,498,900 $10. 12 $15.05 $0.72 59.0%
2015 17,683,400 9.55 10. 1 2 0.72 14. 1%
2014 18,7 73,700 9.42 9.55 0.72 9. 1%
2013 14,63 1,200 10.33 9.42 0.72 -2.3%
2012 8,544,900 9.3 1 10.33 0.72 18.7%
201 1 7,483, 100 10.20 9. 3 1 0.72 - 1.9%
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FINANCIAL HIGHLIGHTS

December 31, 2016 December 31, 2015
Operating Information

Number of Communities 101 98
Number of Sites 18,054 17,7 93
Rental and Related Income $ 90,679,557 $ 74,762,548
Community Operating Expenses $ 42,638,333 $ 37,049,462
Community NOI $ 48,04 1 ,224 $ 37, 7 13,086
Expense Ratio 47.0% 49.6%
Sales of Manufactured Homes $ 8,534,272 $ 6,754, 1 23
Number of Homes Sold 170 135
Number of Rentals Added 927 1, 1 1 3
Net Income $ 1 1 ,534,559 $ 2,144,205
Net Loss Attributable to Common Shareholders $ (2,568,873) $ (6,122,993)
EBITDA $ 50,565,254 $ 36,368,38 1
FFO $ 20,647,390 $ 12,834,786
CORE FFO $ 20,73 1 ,742 $ 14,267,036
Normalized FFO $ 18,446,44 1 $ 1 4,187,806

Shares Outstanding and Per Share Data
Weighted Average Shares Outstanding - Basic and Diluted 27,808,895 25,932,626
Net Loss Attributable to Common

Shareholders per Share - Basic and Diluted $  (0.09) $  (0.24)
FFO per Share - Diluted $ 0. 7 3 $ 0.49
Core FFO per Share - Diluted $ 0. 7 4 $ 0.55
Normalized FFO per Share - Diluted $ 0.66 $ 0.55
Dividends per Common Share $ 0. 7 2 $ 0. 7 2

Balance Sheet
Total Assets $ 680,444,8 18 $ 600,317,390
Total Liabilities $ 363,4 12,85 1 $ 354,078,965

Market Capitalization
Total Debt, Net of Unamortized Debt Issuance Costs $ 351,3 10,9 7 7 $ 340,912,008
Equity Market Capitalization $ 442,30 1 ,606 $ 274, 1 1 8, 80 1
Series A Preferred Stock $ 9 1,595,000 $ 9 1,595,000
Series B Preffered Stock $ 95,030,000 $ 45,030,000
Total Market Capitalization $ 980,237,583 $ 751,655,809
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SAME PROPERTY STATISTICS
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Community NOICommunity Operating
Expenses
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Income

Same Property NOI ($mm)

$71.3

$80.5

$33.5$35.6
$37.8

$44.9

81.0%

81.5%

82.0%

82.5%

83.0%

83.5%

84.0%

84.5%

85.0%

85.5%

86.0%

82.3%
82.1%

82.4%

82.9% 82.9%

83.5%

84.2%

84.9% 84.8%

250 Basis Point Improvement

Same Property Occupancy

201620152014

December 31, 2016 December 31, 2015

Total Sites 14,82 9 14,856

Occupied Sites 12, 5 7  7 12,3 2 2

Occupancy % 84.8% 82.9%

Number of Properties 88 88

Developed Acreage 3,223 3,223

Vacant Acreage 894 894

Monthly Rent Per Site $427 $414

Total Rentals 4,042 3,313

Occupied Rentals 3,72 1 3,  1  1  7

Rental Occupancy 92. 1 % 94.1  %

Monthly Rent Per Home Rental $715 $700

Same Property includes all properties owned as of January 1, 2015, with the exception of Memphis Blues.
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The following risk factors address the material risks concerning our business. If any of the risks discussed in 
this report were to occur, our business, prospects, financial condition, results of operation and our ability to service 
our debt and make distributions to our shareholders could be materially and adversely affected and the market price 
per share of our stock could decline significantly. Some statements in this report, including statements in the following 
risk factors, constitute forward-looking statements. Please refer to the section entitled “Cautionary Statement 
Regarding Forward-Looking Statements.”

General economic conditions and the concentration of our properties in New Jersey, New York, Ohio, 
Pennsylvania, Tennessee, Indiana and Michigan may affect our ability to generate sufficient revenue.  



We may be unable to compete with our larger competitors for acquisitions, which may increase prices for 
communities.

 We may not be able to integrate or finance our acquisitions and our acquisitions may not perform as 
expected.  



We may be unable to accurately estimate and anticipate costs and timing associated with expansion 
activities.

We may be unable to sell properties when appropriate because real estate investments are illiquid.

Our ability to sell manufactured homes may be affected by various factors, which may in turn adversely 
affect our profitability.



Licensing laws and compliance could affect our profitability.

Costs associated with taxes and regulatory compliance may reduce our revenue.

 Rent control legislation may harm our ability to increase rents.

 Environmental liabilities could affect our profitability.



ome of our properties are subject to potential natural or other disasters.

Actions by our competitors may decrease or prevent increases in the occupancy and rental rates of our 
properties which could adversely affect our business.

Losses in excess of our insurance coverage or uninsured losses could adversely affect our cash flow.



Our investments are concentrated in the manufactured housing/residential sector and our business would 
be adversely affected by an economic downturn in that sector.  

 We face risks generally associated with our debt

We mortgage our properties, which subjects us to the risk of foreclosure in the event of non-payment.   

 We face risks related to “balloon payments” and refinancings.

 We face risks associated with our dependence on external sources of capital

We may become more highly leveraged, resulting in increased risk of default on our obligations and an 
increase in debt service requirements which could adversely affect our financial condition and results of operations 
and our ability to pay distributions.



Fluctuations in interest rates could materially affect our financial results. 

 Covenants in our credit agreements could limit our flexibility and adversely affect our financial condition

 A change in the United States government policy with regard to Fannie Mae and Freddie Mac could impact 
our financial condition.  

We face risks associated with the financing of home sales to customers in our manufactured home 
communities.

 If our leases are not respected as true leases for federal income tax purposes, we would fail to qualify as a 
REIT.  



 Failure to make required distributions would subject us to additional tax.  

 We may not have sufficient cash available from operations to pay distributions to our stockholders, and, 
therefore, distributions may be made from borrowings.  

 We may be required to pay a penalty tax upon the sale of a property. 

 We may be adversely affected if we fail to qualify as a REIT



 To qualify as a REIT, we must comply with certain highly technical and complex requirements

 There is a risk of changes in the tax law applicable to REITs

 We may be unable to comply with the strict income distribution requirements applicable to REITs

 If we were considered to have actually or constructively paid a “preferential dividend” to certain of our 
stockholders, our status as a REIT could be adversely affected



 Notwithstanding our status as a REIT, we are subject to various federal, state and local taxes on our income 
and property

We may not be able to obtain adequate cash to fund our business. 

 We are dependent on key personnel. 

 We may amend our business policies without stockholder approval

 The market value of our preferred and common stock could decrease based on our performance and market 
perception and conditions

 There are restrictions on the transfer of our capital stock

 Our earnings are dependent, in part, upon the performance of our investment portfolio



 We are subject to restrictions that may impede our ability to effect a change in control



 We cannot assure you that we will be able to pay distributions regularly.  

Dividends on our capital stock do not qualify for the reduced tax rates available for some 
dividends. 

 We are subject to risks arising from litigation.

 Future terrorist attacks and military conflicts could have a material adverse effect on general economic 
conditions, consumer confidence and market liquidity.

 Disruptions in the financial markets could affect our ability to obtain financing on reasonable terms and have 
other adverse effects on us and the market price of our capital stock. 



 We may be adversely impacted by volatility in foreign financial markets.

 Security breaches and other disruptions could compromise our information and expose us to liability, which 
would cause our business and reputation to suffer.  

We face risks relating to expanding use of social media mediums.
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2016 vs. 2015 





2015 vs. 2014 











Real Estate Investments 



 Securities Available for Sale 
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Internal Control 
— Integrated Framework 











Overview of Compensation Program  

Compensation Philosophy and Objectives  



Role of Executive Officers in Compensation Decisions  

Role of Grants of Stock Options and Restricted Stock in Compensation Analysis 

Role of Employment Agreements in Determining Executive Compensation 

Shareholder Advisory Vote























































*Dividend Reinvestment and Stock Purchase Plan 



*Dividend Reinvestment and Stock Purchase Plan.  





































Recent Transactions 

During the year ended December 31, 2016 

During the year ended December 31, 2015 
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CORPORATE INFORMATION

OUR VISION
Founded in 1968, UMH Properties, Inc. owns and operates a portfolio of
manufactured home communities consisting of 106 communities with
19,300 developed homesites situated in seven states. Manufactured home
communities satisfy a fundamental need – quality affordable housing.
As home prices and mortgage rates rise and available home inventory
continues to shrink, the supply of affordable housing becomes an ever-
increasing concern. As a result of the efficiencies of factory production,
manufactured homes are highly competitive in quality and value and
are the most cost-effective way to satisfy this fundamental need.

UMH has a 50-year history of providing quality, affordable housing
for our Nation’s workforce. We build and manage well-maintained
communities that our residents are proud to call home. We are committed
to being a part of the solution to America’s affordable housing needs.
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