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EXPLANATORY NOTE
Overview

This Annual Report on Form 10-K includes restatement of our consolidated balance sheet as of December 31, 2018 and the related consolidated statements of
operations and comprehensive loss, shareholders’ deficiency, and cash flows for the fiscal year ended December 31, 2018 in Part IV, Item 15 of this Annual Report
on Form 10-K and the following sections of our Annual Report on Form 10-K for the year ended December 31, 2018 (the “2018 Form 10-K”) have been amended:
(1) our management’s discussion and analysis of financial condition and results of operations as of and for our fiscal year ended December 31, 2018 contained in
Part II, Item 7 of this Annual Report on Form 10-K, (2) our backlog as of and for our fiscal year ended December 31, 2018 contained in Part I, Item 1 of this
Annual Report on Form 10-K, (3) management’s determinations with respect to disclosure controls and procedures and internal control over financial reporting for
the fiscal year ended December 31, 2018 in Part II Item 9A of this Annual Report on Form 10-K, and (4) the Chief Executive Officer and Chief Financial Officer
certifications in Exhibits 31.1, 31.2, and 32 and the financial statements formatted in Extensible Business Reporting Language (XBRL) in Exhibit 101. No other
sections of the 2018 Form 10-K are being amended hereby, and this amendment does not reflect adjustments for events occurring after the filing of the 2018 Form
10-K except to the extent that they are otherwise required to be included and discussed herein. See below and Part IV, Item 15, Note 18, “Restatement of
Previously Issued Financial Statements” of the notes to the consolidated financial statements of this Annual Report on Form 10-K for a detailed discussion of the
effects of the restatement.

Prior to filing this Annual Report on Form 10-K, we filed amended Quarterly Reports on Form 10-Q/A for the quarterly periods ended March 31, 2019, June 30,
2019, and September 30, 2019, which included restatement of the condensed consolidated financial statements (and related disclosures) for the periods described
therein, as set forth in those reports. Financial information included in the reports on Form 10-K, Form 10-Q, and all earnings press releases and similar
communications, should not be relied upon and are superseded in their entirety by this Annual Report on Form 10-K and the amended Quarterly Reports on Form
10-Q/A.

We have not previously issued consolidated financial statements as of and for the fiscal year ended December 31, 2019, for the reasons set forth below under
“Background on the Restatement.” This Annual Report on Form 10-K includes our consolidated balance sheet as of December 31, 2019 and related consolidated
statements of operations and comprehensive loss, shareholders’ deficiency, and cash flows for the fiscal year then ended.

In accordance with the SEC's Order under Section 36 of the Securities Exchange Act of 1934 Granting Exemptions From Specified Provisions of the Exchange Act
and Certain Rules Thereunder dated March 4, 2020 (Release No. 34-88318) (as modified on March 25, 2020 by Release No. 34-88465, the "Order"), on March 31,
2020, the Company filed a Current Report on Form 8-K to delay the filing of this Annual Report on Form 10-K from March 16, 2020 until April 30, 2020. The
impact of, and measures taken to limit the spread of, COVID-19 slowed the Company’s routine financial statement close and audit processes which, coupled with
the restatement of the Non-Reliance Period financial statements as described below, caused the Company to be unable to file this Annual Report on Form 10-K by
the extended deadline provided by the Order.

Background on the Restatement

On February 14, 2020, the Company filed a Current Report on Form 8-K disclosing that the Audit & Finance Committee of the Company’s Board of Directors
determined, based on the recommendation of management, that the Company’s financial statements which were included in its Annual Report on Form 10-K for
the fiscal year ended December 31, 2018, and its consolidated Quarterly Reports on Forms 10-Q for the quarters ended March 31, 2018, June 30, 2018, September
30, 2018, March 31, 2019, June 30, 2019, and September 30, 2019 (“Non-Reliance Periods”) should no longer be relied upon due to errors in such consolidated
financial statements relating to the Company’s recognition of revenue from contracts with customers. The errors were uncovered as part of the preparation of the
Company’s consolidated financial statements as of and for the fiscal year ended December 31, 2019.

The Company recognizes revenues and profits for contracts with customers using the cost-to-cost percentage of completion method of accounting. Historically, for
long-term programs, the Company applied the cost-to-cost percentage of completion method at the program level. The Company estimated its revenue recognition
utilizing the life of the program to both measure progress and estimate profit margin. After reconsideration of the terms of the Company’s contracts with customers,
management concluded that its life of the program accounting was not an appropriate application of ASC Topic 606 and that certain revenues and net income were
recognized inaccurately due to this incorrect application of generally accepted accounting principles in the United States of America (“U.S. GAAP”). Therefore,
previously reported revenue and net income were overstated. The errors also had an impact on the Company’s balance sheet for the affected periods. See below and
Part IV, Item 15, Note 18, “Restatement of Previously Issued Financial Statements” of the notes to the consolidated financial statements of this Annual Report on
Form 10-K for a more detailed discussion of the error and the effects of the restatement.

In connection with its restatement, the Company and CohnReznick LLP identified and reported to the Audit and Finance Committee of the Company’s Board of
Directors material weaknesses. Please see Item 9A, “Controls and Procedures” for a description of these matters.
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FORWARD-LOOKING STATEMENTS

This Annual Report on Form 10-K contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995. When used in
this Annual Report on Form 10-K and in future filings by us with the Securities and Exchange Commission (“SEC”), the words or phrases “will likely result,”
“management expects” or “we expect,” “will continue,” “is anticipated,” “estimated” or similar expressions are intended to identify forward-looking statements. In
addition, any statements that refer to projections, forecasts or other characterizations of future events or circumstances, including any underlying assumptions, are
forward-looking statements. Readers are cautioned not to place undue reliance on any such forward-looking statements, each of which speaks only as of the date
made. There can be no assurance that future developments will be those that have been anticipated. We may not actually achieve the plans, intentions or
expectations disclosed in our forward-looking statements. Further, such statements are subject to certain risks and uncertainties that could cause actual results to
differ materially from historical earnings and those presently anticipated or projected. The risks are included in Item 1A, “Risk Factors” and Item 7,
“Management’s Discussion and Analysis of Financial Condition and Results of Operations” included in this Annual Report on Form 10-K. We have no obligation
to publicly release the result of any revisions, which may be made to any forward-looking statements to reflect anticipated or unanticipated events or circumstances
occurring after the date of such statements.

You should read the financial information set forth below in conjunction with our consolidated financial statements and notes thereto.




PART 1
Item 1. BUSINESS
General

CPI Aerostructures, Inc. (“CPI Aero”, the “Company”, “us” or “we”) is a manufacturer of structural assemblies, integrated systems, and kitted components for the
international aerospace and defense (“A&D”) markets. Our products are generally used by customers in the production of fixed wing aircraft, helicopters,
electronic warfare (“EW”) systems, intelligence, surveillance, and reconnaissance (“ISR”) systems, missiles, and other sophisticated A&D products. We are
primarily a Tier 1 supplier to the Original Equipment Manufacturers (“OEMs”). We are also a Tier 2 supplier to larger Tier 1 manufacturers and a prime contractor
to the U.S. Department of Defense (“DOD”), primarily the U.S. Air Force (“USAF”). Our products are used by OEMs within both commercial aerospace and
national security end markets. In addition to our assembly operations, we provide manufacturing engineering, program management, supply chain management,

and maintenance repair and overhaul (“MRO”) services.

CPI Aero acquired Welding Metallurgy, Inc. and its wholly owned subsidiary, Compac Development Corporation (“Compac”) (together referred to as “WMI”), on
December 20, 2018. This acquisition is referred to throughout this document as the “WMI Acquisition”. WMI has provided specialty welding services and metal
fabrications to the defense and commercial aerospace industry since 1979. Additionally, WMI specializes in electromechanical systems, harness and cable
assemblies, electronic equipment and printed circuit board. Compac specializes in the manufacture of (Radio Frequency Interference Electro - Magnetic
Interference) (“RFI/EMI”) shielded enclosures for electronic components. For purposes of this document, unless otherwise noted, references to “CPI Aero”, the
“Company”, “us” or “we”, include WMI.

Our OEM customers in the defense sector include leading prime defense contractors such as:

¢ Lockheed Martin Corporation — we provide products used in the production of the F-35 Joint Strike Fighter and an international variant of the F-16
Falcon. We also provide structural assemblies to Sikorsky, a Lockheed Martin company (“Sikorsky”), for many of their military helicopter platforms
including the UH-60 BLACK HAWK®©, CH-53E, and a special purpose helicopter;

« Raytheon Corporation (now Raytheon Technologies Corporation) — we provide products to three of their business divisions: Space and Airborne
Systems (the Next Generation Jammer — Mid-Band pod), Missile Systems (wing), and Integrated Defense Systems (Evolved Sea Sparrow missile
launcher controller);

*  Boeing — we provide critical wing structure for the A-10 re-wing program and welded structure for the CH-47 Chinook;

*  Northrop Grumman (“NGC”) — we provide structural components and kits for the E-2D Advanced Hawkeye, various integrated radar and laser pod
structures, and welded fluid tanks for a classified program; and

*  Collins Aerospace (now Raytheon Technologies Corporation) — we provide integrated pod structures for the DB-110 ISR pod, the MS-110 ISR pod, and
the TacSAR ISR pod.

72% and 56% of our revenue in 2019 and 2018, respectively, were generated by subcontracts with defense prime contractors.

We have positioned our Company to take advantage of opportunities in the military aerospace market to a broad customer base, which we believe will reduce the
potential impact of industry consolidation. Our success as a subcontractor to defense prime contractors has provided us with opportunities to act as a subcontractor
to prime contractors in the production of commercial aircraft structures, which we believe will also reduce our exposure to defense industry consolidation,
government spending decisions, and other defense industry risks.

Our OEM customers in the civil aviation market include:

* Embraer Executive Jets — we provide engine inlet assemblies for the Phenom 300 business jet;

*  Embraer S.A. — we provide structural components to the Embraer E2-175 regional airliner;
* Honda Aircraft Company — we provide engine inlets for the HondaJet Elite advanced light jet; and

e Triumph Group — we are a Tier 2 supplier of critical structure used to produce the wing of Gulfstream Aircraft Company’s flagship G650 large business
jet and derivative models such as the G650ER.

21% and 31% of our revenue in 2019 and 2018, respectively, were generated by commercial contract sales.




CPI also is a prime contractor to the DOD, primarily through contracts directly with the USAF and the Defense Logistics Agency (“DLA”). 7% and 13% of our
revenue in 2019 and 2018, respectively, were generated by direct government sales.

CPI Aero has over 40 years of experience as a contractor. Our team possesses extensive technical expertise and program management and integration capabilities.
Our competitive advantage lies in our ability to offer large contractor capabilities with the flexibility and responsiveness of a small company, while staying
competitive in cost and delivering superior quality products.

CPI Aero was incorporated under the laws of the State of New York in January 1980 under the name Composite Products International, Inc. CPI Aero changed its
name to Consortium of Precision Industries, Inc. in April 1989 and to CPI Aerostructures, Inc. in July 1992. In January 2005, we began doing business under the
name CPI Aero®, a registered trademark of the Company. Our principal office is located at 91 Heartland Blvd., Edgewood, New York 11717 and our telephone
number is (631) 586-5200.

We maintain a website located at www.cpiaero.com. Our corporate filings, including our Annual Report on Form 10-K, our Quarterly Reports on Form 10-Q, our
Current Reports on Form 8-K, our proxy statements and reports filed by our officers and directors under Section 16(a) of the Securities Exchange Act of 1934, as
amended (“Exchange Act”), and any amendments to those filings, are available, free of charge, on our website as soon as reasonably practicable after we
electronically file such material with the SEC. The contents of our website are not incorporated in or otherwise to be regarded as a part of this Annual Report on
Form 10-K.

Significant Contracts

Some of our significant contracts are as follows:

Military Aircraft — Subcontracts with Prime Contractors

NGC E-2D “Advanced Hawkeye”: The NGC E-2 Hawkeye is an all-weather, carrier-based tactical Airborne Early Warning aircraft. The twin turboprop aircraft
was designed and developed in the 1950s by the Grumman Aircraft Company for the United States Navy as a replacement for the E-1 Tracer. The United States
Navy aircraft has been progressively updated with the latest variant, the E-2D, first flying in 2007. In 2008, we received an initial $7.9 million order from NGC to
provide structural kits used in the production of Outer Wing Panels (“OWP”) of the E-2D. We initially valued the long-term agreement at approximately $98
million over an eight-year period, with the potential to be in excess of $195 million over the life of the aircraft program. In February of 2019, the Company
announced a new multi-year award valued at up to approximately $47.5 million. In June 2020, the Company announced that it had received firm orders valued in
excess of $43 million and $5 million in long-lead funding in anticipation of purchase orders for OWP structural components and kits. Since 2008, the cumulative
orders we have received on this program through July 2020 exceed $198 million.

In addition, in 2015 we won an award to supply structural components and kits for the Wet Outer Wing Panel (“WOWP”) on the E-2D Advanced Hawkeye
airborne early warning and control (“AEW&C”) aircraft that will be manufactured for Japan. We are responsible for component source selection, supply chain
management, delivery of kits, and are providing manufacturing engineering services to NGC during the integration of the components into the WOWP. In late
2019, CPI Aero received additional WOWP kit requirements increasing the total expected value of the WOWP program for Japan to be in excess of $37 million.

In February 2020, the Company’s WMI subsidiary received from NGC approximately $4 million in purchase orders to provide numerous welded structure and
tubes for the E-2D Advanced Hawkeye. Under the terms of the purchase orders, WMI will manufacture more than 140 different items in support of the production
of at least 25 E-2D aircraft. The period of performance is expected to be through 2022.

ALQ-249 Next Generation Jammer — Mid-Band Pod (NGJ-MB): The Raytheon NGJ-MB pod is an external jamming pod that will disrupt and degrade enemy
aircraft and ground radar and communication systems and will replace the ALQ-99 system on the U.S. Navy’s EA-6B Growler carrier-based electronic warfare
aircraft. The U.S. Navy plans to install these pods on 138 EA-18G Growlers during the production phase. There are 2 pods per aircraft. Raytheon received a $1
billion sole source contract from the U.S. Navy in April 2016, and CPI has a contract with Raytheon to assemble the pod structural housing and air management
system (“AMS”). In 2019, Raytheon authorized CPI Aero to begin production of pod structures and air management system components for the System
Demonstration and Test Article (“SDTA”) phase of the NGJ-MB program. Deliveries of SDTA pods and AMS components are expected to begin in late 2020 and
end in first half of 2021. To date, CPI Aero estimates the value of the NGJ-MB program through the SDTA phase to be approximately $60 million. We believe that
the total value of the NGJ-MB program through production will be in excess of $210 million through 2030.




A-10 Thunderbolt I “Warthog”: The Boeing A-10 Thunderbolt II, also known as the Warthog, is a twin-engine aircraft that provides close-air support of ground
forces and employs a wide variety of conventional munitions including general-purpose bombs. The simple, effective and survivable single-seat aircraft can be
used against all ground targets, including tanks and other armored vehicles. On August 21, 2019, Boeing announced an award from the USAF with a maximum
contract value of $999 million to manage the production of up to 112 new wing sets and spares kits for A-10 aircraft. The USAF ordered 27 wing sets immediately
at contract award. In 2019, CPI announced the receipt of an Indefinite Delivery/Indefinite Quantity (IDIQ) contract with a maximum ceiling value of $48 million
from Boeing for structural assemblies for the A-10. Under the terms of the IDIQ contract, CPI Aero will manufacture major structural subassemblies of the A-10
aircraft’s wing. The Company also announced that it has received initial purchase orders under the IDIQ contract valued at approximately $6 million for the
production of 4 shipsets of assemblies and associated program start-up costs. The first delivery is expected to be made in late 2020. In May 2020, CPI Aero
announced the receipt of purchase orders totaling approximately $14 million from Boeing for structural assemblies for the A-10 Thunderbolt II. First delivery is
expected to be in late 2020 and the period of performance under current funding is expected to extend into 2022.

F-35 Lightning I1: The Lockheed F-35 Lightning II is a family of single-seat, single-engine, all-weather stealth multirole fighters designed to perform ground
attack, aerial reconnaissance, and air defense missions. The DOD plans to acquire over 2,400 F-35’s by 2034 and 11 other countries also have plans to acquire the
aircraft. The Company has two significant contracts for products used on the F-35. In 2015, CPI was awarded a multi-year contract to supply four different lock
assemblies for the arresting gear door on the F-35A CTOL. CPI made its first delivery under that contract in May 2017. In 2018, the Company received a new
long-term agreement value at approximately $8 million for lock assemblies to be delivered between 2020 and 2024. In November 2017, CPI was awarded an
additional $15.8 million multi-year contract to manufacture canopy activation drive shaft assemblies for the F-35A, F-35B, and F-35C aircraft.

UH-60 “BLACK HAWK?”: The Sikorsky UH-60 BLACK HAWK helicopter is the leader in multi-mission-type-aircraft. Among the mission configurations its
serves are troop transport, medical evacuation, electronic warfare, attack, assault support and special operations. More than 3,000 BLACK HAWK helicopters are
in use today, operating in 29 countries. CPI Aero and its WMI subsidiary manufacture several different structural assemblies, including welded structure, for the
BLACK HAWK helicopter. The majority of CPI’s contracts for the BLACK HAWK are as a Tier 1 supplier to Sikorsky. The Company also is a Tier 2 supplier to
GKN Aerospace for ultimate use on the BLACK HAWK. In 2017, CPI Aero received an approximate $21 million long-term agreement through 2022 for the
production of fuel panel assemblies, work it has performed for Sikorsky since 2010. Also in 2017, the Company received an $8 million long-term agreement
through 2022 to manufacture machine gunner window assemblies, continuing work it has performed since 2010. More recently, since October 2018, CPI Aero has
received multiple purchase orders totaling $22 million for Hover Infrared Suppression System (HIRSS) module assemblies for use as spares on older variants of
the UH-60 BLACK HAWK helicopter. Deliveries under these orders will commence in late 2020 and will be completed in 2022. The HIRSS is a defensive
countermeasures system that is integral to the survival of the UH-60 Black Hawk by reducing the opportunity for an infrared-seeking threat system to acquire, lock
onto, track, and destroy the helicopter.

F-16V Fighting Falcon: The Lockheed Martin F-16 is the world’s most successful, combat-proven multirole fighter. Approximately 3,000 operational F-16s are in
service today in 25 countries. The F-16V is a new variant, sold exclusively to international air forces and is the most technologically advanced, fourth generation
fighter in the world. In 2019, the Company announced it had been awarded a multi-year contract by Lockheed Martin to manufacture Rudder Island and Drag
Chute Canister (RI/DCC) assemblies for the F-16V. The RI/DCC is a large structural sub-assembly that is installed on the tail section of the aircraft. Deliveries are
expected to begin during late 2020 and continue through 2024. In June 2020, the Company announced that it had been awarded a follow-on order from Lockheed
Martin to manufacture structural assemblies for new production F-16 Block 70/72 aircraft. The total value of the RI/DCC program is approximately $21 million
and we have received more than $8.7 million in orders through July 2020.

CH-53K King Stallion: The CH-53K is a heavy-lift helicopter being developed by Sikorsky for the United States Marine Corps. Flight testing began in 2018. We
manufacture composite electronics racks as a Tier 2 supplier to Spirit AeroSystems, Inc., the manufacturer of the CH-53K cockpit and cabin. Through July 2020,
we have received orders for development and test valued at more than $2 million, including a $1.1 million order for rack with delivery requirements commencing
in mid-2020 through 2021.




Evolved Sea Sparrow Missile: The Raytheon Sea Sparrow Missile Program provides reliable ship self-defense capability against agile, high-speed, low-altitude
anti-ship cruise missiles, low velocity air threats, such as helicopters, and high-speed, maneuverable surface threats. These systems are deployed aboard three U.S.
Navy ship classes. CPI Aero’s WMI subsidiary provides Raytheon with the Evolved Sea Sparrow Missile (ESSM) System Launcher Controller and the Integrated
Radar Processor in support of the MK 29 Guided Missile Launching System and the MK 57 NATO SEASPARROW Missile System.

Undisclosed Vehicle: In 2018 the Company received an initial purchase order from Raytheon Missile Systems Company, a subsidiary of Raytheon Company, to
manufacture structural assemblies on an undisclosed vehicle. In 2019 CPI Aero completed the initial order and is expecting subsequent purchase orders during late
2020. The undisclosed vehicle is currently under development. Terms of the order will not be disclosed.

Undisclosed Pod Structure: In 2019 the Company received an initial purchase order from Raytheon to manufacture pod structures for an undisclosed application.
The initial value of the order is approximately $2.3 million for manufacturing engineering service, development of assembly tooling and the production of the
prototypes. The undisclosed vehicle is currently under development. Prototypes are to be manufactured during 2020 for delivery in 2021.

Military Aircraft — Prime Contracts with U.S. Government

F-16 “Fighting Falcon”: Since 2014, we have been a prime contractor to the DLA to provide structural wing components and logistical support for global F-16
aircraft MRO operations. Through July 2020 we have received almost $15 million in orders on this program.

T-38 Pacer Classic III, Phase 2: For more than 50 years, the Northrop T-38 has been the principal supersonic jet trainer used by the USAF. The T-38C Pacer
Classic III Fuselage Structural Modification Kit Integration program (“PC III”") and the Talon Repair Inspection and Maintenance (“TRIM”) programs are expected
to increase the structural service life of the T-38 beyond 2030. In 2015, CPI Aero was awarded Phase 2 of PC III and has received purchase orders valued at
approximately $2 million from the USAF to provide structural modification kits for the PC III aircraft structural modification program. Through July 2020, we
have received $23.8 million in orders on this program.

T-38 Pacer Classic III, Phase 3 and TRIM: In July 2019, the Company announced a new $65.7 million IDIQ contract from the USAF for the final phase of PC
III as well as TRIM. The TRIM program is a separate USAF structural modification effort that will extend the structural service life of T-38A and T-38 model
types, as well as, T-38C models that were not modified during PC III. Through July 2020, the Company has received orders valued at approximately $13.8 million
for the PC III, Phase 3 and TRIM programs.

Commercial Aircraft — Subcontracts with Prime Contractors

G650/G650ER: The Gulfstream G650 is a twin-engine business jet airplane produced by Gulfstream Aerospace that can be configured to carry from 11 to 18
passengers. Gulfstream began the G650 program in 2005 and revealed it to the public in 2008. The G650 is Gulfstream’s largest and fastest business jet. The
G650ER is an extended range version of the aircraft. In March 2008, Spirit AeroSystems, Inc. awarded us a contract to provide fixed leading edges (FLE) for the
Gulfstream G650 business jet, and derivative models, a commercial program that Spirit was supporting. In December 2014, Spirit transferred its work-scope on this
program to Triumph Group. Due to the impact of the COVID-19 pandemic, in May 2020, Triumph Group cancelled nearly all open orders with the Company. On
May 27, 2020, Triumph Group announced it had reached an agreement in principle to sell the G650 wing program to Gulfstream Aerospace, and on June 12, 2020,
we receive a joint communication from Gulfstream Aerospace and Triumph Group that stated Gulfstream’s intention at the conclusion of the transaction is to
continue to purchase G650 wing components from the Company. Since program inception, we have delivered more than 400 complete shipsets of FLE assemblies.

HA-420 HondaJet: The HA-420 Hondalet is the first aircraft designed, developed and manufactured by Honda Aircraft Company. It is a twin-engine, 7-passenger
plane, and the HondaJet Elite is the fastest, farthest and highest-flying plane in its class. The Company has been a supplier to the Hondalet program since 2011. In
2018, the Company announced a long-term agreement from Honda Aircraft Company to manufacture the noise attenuating engine inlet for its Hondalet Elite
business jet. CPI Aero has manufactured engine inlet assemblies for the original Hondalet aircraft since 2011. The Hondalet Elite has a newly developed
attenuating inlet structure that lines each engine to reduce high-frequency noise and increase cabin quietness.




Phenom 300: The Phenom 300 is a twin-engine, executive jet produced by Brazilian aircraft company Embraer, S.A. that can carry between 6 and 10 passengers
and a crew of 2. We have been producing engine inlet assemblies for Embraer under a long-term agreement we entered into in 2012. We have received
approximately $36 million in orders on this program through July 2020. We estimate the potential value of the program to be in excess of $52 million.

E175-E2: The E175-E2 is a civilian airliner designed by Brazilian aircraft manufacturer, Embraer, S.A., now Boeing — Brazil after the 2019 merger of Boeing and
the Commercial Aircraft Division of Embraer, S.A. It is the smallest member of the new second generation of E-Jets from Embraer, replacing the E-175 in the 80-
90 seat class. The first flight occurred in December 2019 and entry into service is expected in 2021. CPI Aero provides numerous structural components under a
long-term agreement we value at more than $20 million through 2034.

S-92 Helicopter: The S-92 helicopter, manufactured by Sikorsky, performs search and rescue missions, heads of state missions, and a variety of transportation
missions for offshore oil and gas crews, utility, and airline passengers. CPI Aero has been providing structural kits in support of the production of more than 150 S-
92 aircraft since 2011. In 2017, CPI announced a contract with Sikorsky to provide 15 different deliverable items for the S-92 helicopter, including door
assemblies, cover assemblies, and various installation kits used by Sikorsky to complete final assembly of the S-92 helicopter.

Sales and Marketing

We are recognized within the aerospace industry as a Tier 1 or Tier 2 supplier to major aircraft suppliers. Additionally, we may bid for military contracts set aside
specifically for small businesses.

We are generally awarded initial contracts for our products and services through the process of competitive bidding. This process begins when we first learn,
formally or otherwise, of a potential contract from a prospective customer and concludes after all negotiations are completed upon award. When preparing our
response to a prospective customer for a potential contract, we evaluate the contract requirements and determine and outline the services and products we can
provide to fulfill the contract at a competitive price.

Many times for our defense programs, after the initial contract, subsequent follow-on contracts are awarded on a sole-source basis, subject to cost-justification and
direct negotiation with our customer and in some cases, the federal government.

Our average sales cycle, which generally commences at the time a prospective customer issues a request for proposal and ends upon delivery of the final product to
the customer, varies widely.

Because of the complexities inherent in the aerospace industry, the time from the initial request for proposal to award ranges from as little as a few weeks to several
years. Additionally, our contracts have ranged from six months to as long as 10 years. Also, repeat and follow-on jobs for current contracts frequently provide
additional opportunities with minimal start-up costs and rapid rates to production.

The Market

We have positioned our Company to take advantage of opportunities in the military aerospace market to a broad customer base, thereby reducing the impact of
direct government contracting limitations. Our success as a subcontractor to defense prime contractors has provided us with opportunities to act as a subcontractor
to prime contractors in the production of commercial aircraft structures, which also reduced our exposure to government spending decisions.

Over time, our Company has expanded in both size and capabilities, with growth in our operational and global supply chain program management. These
expansions have allowed us the ability to supply more complex aerostructure assemblies and aerosystems and structures in support of our government-based
programs as well as to pursue opportunities within the commercial and business jet markets. Our capabilities have also allowed us to acquire MRO and kitting
contracts.




Approximately $3.3 million and $3.8 million of our revenue for the years ended December 31, 2019 and 2018 (restated), respectively, were from customers outside
the U.S. All other revenue for each of the two years in the period ended December 31, 2019 has been attributable to customers within the U.S. We have no assets
outside the U.S.

Government-based contracts are subject to national defense budget and procurement funding decisions that, accordingly, drive demand for our business in that
market. Government spending and budgeting for procurement, operations and maintenance are affected not only by military action, but also the related fiscal
consequences of these actions, as well as the political process.

Backlog

We produce custom assemblies pursuant to long-term contracts and customer purchase orders. Funded backlog consists of aggregate funded values under such
contracts and purchase orders, excluding the portion previously included in operating revenues pursuant to Accounting Standards Codification Topic 606 (“ASC”),
and including estimates of future contract price escalation. Unfunded backlog is the estimated amount of future orders under the expected duration of the program.
Substantially all of our backlog is subject to termination at will and rescheduling, without significant penalty. Funds are often appropriated for programs or
contracts on a yearly or quarterly basis, even though the contract may call for performance that is expected to take a number of years. Therefore, our funded
backlog does not include the full value of our contracts.

The total backlog at December 31, 2019 is primarily comprised of long-term programs with Raytheon (Next Generation Jammer — Mid Band), Northrop Grumman
(E-2D), USAF (T-38), Boeing (A-10), Honda (HondaJet), Embraer (Phenom 300) and Boeing-Brazil (E-175 E2). Funded backlog is primarily from purchase
orders under long-term contracts with Northrop Grumman (E-2D), Sikorsky (BLACK HAWK), Lockheed Martin (F-16V), and the USAF (T-38). Approximately
59% of the funded backlog at December 31, 2019 is expected to be recognized as revenue during 2020.

Our total backlog as of December 31, 2019 and 2018 (restated) was as follows:

December 31,

Backlog December 31, 2018
(Total) 2019 (restated)
Funded $ 147,647,000 $ 121,865,000
Unfunded 414,231,000 286,897,000
Total $ 561,878,000 $ 408,762,000

Approximately 88% of the total amount of our backlog at December 31, 2019 was attributable to government contracts, compared to 78% at December 31, 2018
(restated). Our backlog attributable to government contracts at December 31, 2019 and 2018 (restated) was as follows:

December 31,

Backlog December 31, 2018
(Government) 2019 (restated)
Funded $ 136,932,000 $ 98,519,000
Unfunded 359,770,000 220,984,000
Total $ 496,702,000 $ 319,503,000

Our backlog attributable to commercial contracts at December 31, 2019 and 2018 (restated) was as follows:

December 31,

Backlog December 31, 2018
(Commercial) 2019 (restated)
Funded $ 10,715,000 $ 23,346,000
Unfunded 54,461,000 65,913,000
Total $ 65,176,000 $ 89,259,000

Material and Parts

We subcontract production of substantially all parts incorporated into our products to third-party manufacturers under firm fixed price orders. Our decision to
purchase certain components generally is based upon whether the components are available to meet required specifications at a cost and with a delivery schedule
consistent with customer requirements. From time to time, we are required to purchase custom made parts from sole suppliers and manufacturers in order to meet
specific customer requirements.
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We obtain our raw materials from several commercial sources. Although certain items are only available from limited sources of supply, we believe that the loss of
any single supplier would not have a material adverse effect on our business.

Competition

We face competition in our role as both a prime contractor to the U.S. Government and as a Tier 1 or Tier 2 subcontractor to military and commercial aircraft
manufacturers. Within our aerostructures capability, we often compete against much larger Tier 1 suppliers, such as Triumph Group, Spirit AeroSystems, Kaman
Aerospace, GKN, Ducommun, and LMI Aerospace. We believe that we can compete effectively with these larger companies by delivering products with the same
level of quality and performance at a better value for our customer. Within our aerosystems capability, such as our portfolio of EW and ISR integrated pod
structures, we find more limited competition and are not aware of competition from any of the aerostructures companies mentioned above. In these cases, we
typically compete with the internal manufacturing arm of our customer. We believe our unique skills related to integrated pod structures combined with a very
efficient and generally much lower cost structure creates a competitive advantage for bidding on aerosystems contracts.

For certain unrestricted contracts for the U.S. Government, we may compete against well-established prime contractors, including NGC, Lockheed and Boeing. All
of these competitors possess significantly larger infrastructures, greater resources and the capabilities to respond to much larger contracts. We believe that our
competitive advantage lies in our ability to offer large contractor capabilities with the flexibility and responsiveness of a small company, while staying competitive
in cost and delivering superior quality products. While larger prime contractors compete for significant modification awards, they generally do not compete for
awards in smaller modifications, spares and replacement parts, even for aircraft for which they are the original manufacturer. In certain instances, the large prime
contractors often subcontract much of the work they win to their Tier 1 suppliers so we also may act as a subcontractor to some of these major prime contractors.
Further, in some cases these companies are not permitted to bid, for example when the U.S. Government designates a contract as a Small Business Set-Aside. In
these restricted contracts for the U.S. Government, CPI Aero typically competes against numerous small business competitors. We believe we compete effectively
against the smaller competitors because smaller competitors generally do not have the expertise we have in responding to requests for proposals for government
contracts, nor will they typically have the more than 40 years of past performance in conducting thousands of contracts for the U.S. Government.

COVID-19 Coronavirus Pandemic Impact on Our Business

The outbreak of the COVID-19 coronavirus has been declared a pandemic by the World Health Organization during our first quarter of 2020. During the latter part
of our first quarter and subsequent to our quarter end, the COVID-19 pandemic has grown, causing non-essential businesses to shut down and many people to
observe the shelter-in-place directive from our government. The COVID-19 pandemic has contributed to a general slowdown in the global economy, has adversely
impacted the businesses of certain of our customers and suppliers, and, if it continues for an extended period of time, it could adversely impact our results of
operations and financial condition. See Risk Factors included in Part I, Item 1A of this Annual Report on Form 10-K.

Government Regulation
Environmental Regulation

We are subject to regulations administered by the U.S. Environmental Protection Agency, the U.S. Occupational Safety and Health Administration, various state
agencies and county and local authorities acting in cooperation with federal and state authorities. Among other things, these regulatory bodies impose restrictions to
control air, soil and water pollution, to protect against occupational exposure to chemicals, including health and safety risks, and to require notification or reporting
of the storage, use and release of certain hazardous chemicals and substances. The extensive regulatory framework imposes compliance burdens and risks on us.
Governmental authorities have the power to enforce compliance with these regulations and to obtain injunctions or impose civil and criminal fines in the case of
violations.

The Comprehensive Environmental Response, Compensation and Liability Act of 1980 (“CERCLA”) imposes strict, joint and several liability on the present and
former owners and operators of facilities that release hazardous substances into the environment. The Resource Conservation and Recovery Act of 1976 (“RCRA”)
regulates the generation, transportation, treatment, storage and disposal of hazardous waste. In New York State, the handling, storage and disposal of hazardous
substances are governed by the Environmental Conservation Law, which contains the New York counterparts of CERCLA and RCRA. In addition, the
Occupational Safety and Health Act, which requires employers to provide a place of employment that is free from recognized and preventable hazards that are
likely to cause serious physical harm to employees, obligates employers to provide notice to employees regarding the presence of hazardous chemicals and to train
employees in the use of such substances.
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Our operations require the use of a limited amount of chemicals and other materials for painting and cleaning, including solvents and thinners, which are classified
under applicable laws as hazardous chemicals and substances. We have obtained a permit from the Town of Islip, New York, Building Division in order to
maintain a paint booth containing flammable liquids.

Federal Aviation Administration Regulation

We are subject to regulation by the Federal Aviation Administration (“FAA”) under the provisions of the Federal Aviation Act of 1958, as amended. The FAA
prescribes standards and licensing requirements for aircraft and aircraft components. We are subject to inspections by the FAA and may be subjected to fines and
other penalties (including orders to cease production) for noncompliance with FAA regulations. Our failure to comply with applicable regulations could result in
the termination of or our disqualification from some of our contracts, which could have a material adverse effect on our operations.

Government Contract Compliance

Our government contracts and sub-contracts are subject to the procurement rules and regulations of the U.S. Government. Many of the contract terms are dictated
by these rules and regulations. Specifically, cost-based pricing is determined under the Federal Acquisition Regulations (“FAR”), which provide guidance on the
types of costs that are allowable in establishing prices for goods and services under U.S. Government contracts. For example, costs such as those related to
charitable contributions, advertising, interest expense, and public relations are unallowable, and therefore not recoverable through sales. During and after the
fulfillment of a government contract, we may be audited in respect of the direct and allocated indirect costs attributed thereto. These audits may result in
adjustments to our contract costs. Additionally, we may be subject to U.S. Government inquiries and investigations because of our participation in government
procurement. Any inquiry or investigation can result in fines or limitations on our ability to continue to bid for government contracts and fulfill existing contracts.
We believe that we are in compliance with all federal, state and local laws and regulations governing our operations and have obtained all material licenses and
permits required for the operation of our business.

The U.S. Government generally has the ability to terminate our contracts, in whole or in part, without prior notice, for convenience or for default based on
performance. If a U.S. Government contract were to be terminated for convenience, we generally would be protected by provisions covering reimbursement for
costs incurred on the contract and profit on those costs, but not the anticipated profit that would have been earned had the contract been completed. In the unusual
circumstance where a U.S. Government contract does not have such termination protection, we attempt to mitigate the termination risk through other means.
Termination resulting from our default may expose us to liability and could have a material adverse effect on our ability to compete for other contracts. The U.S.
Government also has the ability to stop work under a contract for a limited period of time for its convenience. In the event of a stop work order, we generally would
be protected by provisions covering reimbursement for costs incurred on the contract to date and for costs associated with the temporary stoppage of work on the
contract. However, such temporary stoppages and delays could introduce inefficiencies for which we may not be able to negotiate full recovery from the U.S.
Government, and could ultimately result in termination for convenience or reduced future orders on certain contracts. Additionally, we may be required to continue
to perform for some period of time on certain of our U.S. Government contracts, even if the U.S. Government is unable to make timely payments.

Insurance

We maintain a $2 million general liability insurance policy, a $100 million products liability insurance policy, and a $5 million umbrella liability insurance policy.
Additionally, we maintain a $10 million director and officers’ insurance policy. We believe this coverage is adequate for claims that have been and may be brought
against us, and for the types of products presently marketed because of the strict inspection standards imposed on us by our customers before they take possession
of our products. Additionally, the FAR generally provide that we will not be held liable for any loss of or damage to property of the U.S. Government that occurs
after the U.S. Government accepts delivery of our products and that results from any defects or deficiencies in our products unless the liability results from willful
misconduct or lack of good faith on the part of our managerial personnel.

Proprietary Information

None of our current assembly processes or products is protected by patents. We rely on proprietary know-how and information and employ various methods to
protect the processes, concepts, ideas and documentation associated with our products. These methods, however, may not afford complete protection and there can
be no assurance that others will not independently develop such processes, concepts, ideas and documentation.

CPI Aero® is a registered trademark of the Company.

Employees

As of August 17, 2020, we had 258 full-time employees. We employ temporary personnel with specialized disciplines on an as-needed basis. None of our
employees is a member of a union. We believe that our relations with our employees are good.
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Item 1A. RISK FACTORS

In addition to other risks and uncertainties described in this Annual Report on Form 10-K, the following material risk factors should be carefully considered in
evaluating our business because such factors may have a significant impact on our business, operating results, liquidity and financial condition. As a result of the
risk factors set forth below, actual results did and could continue to differ materially from those projected in any forward-looking statements.

Risks Related to the Restatement of our Prior Period Consolidated Financial Statements and Material Weaknesses in our Internal Control

We have restated our consolidated financial statements for several prior periods, which has affected and may continue to affect investor confidence, our stock
price, our ability to raise capital in the future, and our reputation with our customers, which has resulted and may continue to result in stockholder litigation
and may reduce customer confidence in our ability to complete new contract opportunities.

This Annual Report on Form 10-K includes restated consolidated financial statements as of and for the fiscal year ended December 31, 2018. The restatement of
our consolidated financial statements primarily reflects the correction of certain errors relating to our recognition of revenue, which errors resulted from an
incorrect application of U.S. GAAP, as described in more detail elsewhere in this Annual Report on Form 10-K. Such restatement has had and may continue to
have the effect of eroding investor confidence in the Company and our financial reporting and accounting practices and processes, has negatively impacted and
may continue to negatively impact the trading price of our common stock, has resulted and may continue to result in stockholder litigation, may make it more
difficult for us to raise capital on acceptable terms, if at all, and may negatively impact our reputation with our customers and cause customers to place new orders
with other companies.

We have identified material weaknesses in our internal control over financial reporting, which did and could continue to, if not remediated, adversely affect
our ability to report our financial condition and results of operations in a timely and accurate manner.

We have concluded that our internal control over financial reporting was not effective as of December 31, 2018 or December 31, 2019 due to the existence of
material weaknesses in such controls, and we have also concluded that our disclosure controls and procedures were not effective as of December 31, 2018 and
December 31, 2019 due to material weaknesses in our internal control over financial reporting, all as described in Part II, Item 9A, “Controls and Procedures” of
this Annual Report on Form 10-K. Although we have initiated remediation measures to address the identified weaknesses, we cannot provide assurance that our
remediation efforts will be adequate to allow us to conclude that such controls will be effective in the future. We also cannot assure you that additional material
weaknesses in our internal control over financial reporting will not arise or be identified in the future, either with respect to the Non-Reliance Periods or other
periods. Management previously identified a material weakness in our internal control over financial reporting in February 2019 in connection with the failure to
identify, in a timely manner, the miscoding of an invoice in the Company’s records and the resulting overstatement of revenue in the Company’s Quarterly Report
on Form 10-Q for the nine months ended September 30, 2018, by $927,257. We reviewed our financial closing process and identified corrective action to
remediate the prior operating effectiveness of controls and, while we believe the implementation of the new control procedures was successful, we cannot assure
you that our remediation of the revenue recognition error with respect to the Non-Reliance Periods will be similarly successful.

We intend to continue our remediation activities and to continue to improve our overall control environment and our operational and financial systems and
infrastructure, as well as to continue to train, retain and manage our personnel who are essential to effective internal control. In doing so, we will continue to incur
expenses and expend management’s time on compliance-related issues. However, we cannot ensure that the steps that we have taken or will take will successfully
remediate the errors. If we are unable to successfully complete our remediation efforts or favorably assess the effectiveness of our internal control over financial
reporting, our operating results, financial position, ability to accurately report our financial results and timely file our SEC reports, and our stock price could be
adversely affected. Additionally, beginning in the fourth quarter of 2019, the Company and WMI are now operating as a consolidated entity, and the Company is
using inventory valuation and cost collection software not previously required to be used. While we are confident in the accuracy of our December 31, 2019
inventory value using the new functionality of the current software and that controls over the valuation of inventory will be improved, there can be no assurance
that these controls will be adequate to address all potential valuation issues that may arise in the future relating to the use of the new software, and new internal
control may need to be developed.
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Moreover, because of the inherent limitations of any control system, material misstatements due to error or fraud may not be prevented or detected and corrected
on a timely basis, or at all. If we are unable to provide reliable and timely financial reports in the future, our business and reputation may be further harmed.
Restated financial statements and failures in internal control may also cause us to fail to meet reporting obligations, negatively affect investor and customer
confidence in our management and the accuracy of our financial statements and disclosures, result in events of default under our banking agreements, or result in
adverse publicity and concerns from investors and customers, any of which could have a negative effect on the price of our common stock, subject us to regulatory
investigations and penalties or additional stockholder litigation, and have a material adverse impact on our business and financial condition.

The restatement of our consolidated financial statements for the Non-Reliance Periods has diverted, and our ongoing efforts to remediate our internal control
may continue to divert management from the operation of our business. The absence of timely and accurate financial information has hindered and may in the
future hinder our ability to effectively manage our business.

The restatement of our consolidated financial statements for the Non-Reliance Periods has diverted, and our ongoing efforts to remediate our internal control may
continue to divert management from the operation of our business. The Board of Directors, members of management, and our accounting and other staff have spent
significant time on the restatement and remediation and will continue to spend significant time on remediation of internal control over our financial reporting.
These resources have been, and will likely continue to be, diverted from the strategic and day-to-day management of our business and may have an adverse effect
on our ability to accomplish our strategic objectives.

We face litigation and regulatory action relating to the restatement of the Non-Reliance Period consolidated financial statements.

Our Company and certain of our current and former executive officers and directors are defendants in litigation arising out of the errors in and restatements of our
financial statements. Please see Part I, Item 3, “Legal Proceedings.” These proceedings may result in significant expenses and the diversion of management
attention from our business. We cannot ensure that additional litigation or other claims by shareholders will not be brought in the future arising out of the same
subject matter.

Additionally, the Company received a letter and subpoena from the SEC Division of Enforcement seeking the production of documents in connection with a non-
public fact-finding inquiry relating to, among other things, the errors in and restatements of our financial statements, our October 16, 2018 equity offering, and the
recent separation of our former Chief Financial Officers. The SEC letter states that the investigation and subpoena do not mean that the SEC has concluded that the
Company or anyone else has violated the federal securities laws. We intend to fully cooperate with the SEC staff. However, we cannot predict the length, scope, or
results of the investigation or the impact, if any, of the investigation on our results of operations. Please see Part I, Item 3, “Legal Proceedings.” We may also be
subject to further examinations, investigations, proceedings and orders by regulatory authorities, including a cease and desist order, suspension of trading of our
securities, delisting of our securities and/or the assessment of possible civil monetary penalties. Any such further actions could be expensive and damaging to our
business, results of operations and financial condition.

We have incurred and expect to continue to incur significant expenses related to the restatement and remediation of deficiencies in our internal control over
financial reporting and disclosure controls and procedures, and any resulting litigation.

We have devoted and expect to continue to devote substantial internal and external resources towards remediation efforts relating to the restatement of our financial
statements for the Non-Reliance Periods, the management review process and other efforts to implement effective internal control. Because of these efforts, we
have incurred and expect that we will continue to incur significant fees and expenses for legal, accounting, financial and other consulting and professional services,
as well as the implementation and maintenance of systems and processes that will need to be updated, supplemented or replaced. As described in this Annual
Report on Form 10-K, we have taken a number of steps in order to strengthen our accounting function so as to allow us to be able to provide timely and accurate
financial reporting. However, we cannot assure you that these steps will be successful. To the extent these steps are not successful, we could be required to incur
significant additional time and expense. The expenses we are incurring in this regard, as well as the substantial time devoted by our management towards
identifying and addressing the internal control deficiencies, could have a material adverse effect on our business, results of operations and financial condition.
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We were in violation of various covenants under our credit facility with BankUnited as of March 31, 2018 through September 30, 2019, due to the errors in our
Non-Reliance Periods consolidated financial statements as well as December 31, 2019. BankUnited has waived the covenant violation as of December 31,
2019, and has amended certain financial covenants, but there can be no assurance that we will not fall out of compliance with the amended covenants in the
future.

The errors in our consolidated financial statements for the Non-Reliance Periods and our internal control material weaknesses caused us to be in violation of certain
of the covenants under our credit facility (the “BankUnited Facility”) with BankUnited, N.A. as senior lender and administrative agent as of and after March 31,
2018. We have entered into an amendment to the BankUnited Facility, which includes, among other things, a waiver of the covenant violations and certain
amendments to the financial covenants going forward; however, we cannot assure you that we will not violate the amended banking covenants in the future.
BankUnited has agreed to waive each covenant violation under the Credit Agreement in connection with the previously disclosed errors in our financial statements
for the Non-Reliance Periods and to prospectively waive the covenant violation for late delivery of our financial statements for the first three quarters of 2020.
BankUnited agreed not to test our compliance with the financial covenants under the Credit Agreement for the first half of 2020. Financial covenant testing will
resume for the quarter ending September 30, 2020. If we fall out of compliance with our banking covenants, BankUnited, N.A. may declare a default under the
BankUnited Facility and, among other remedies, could declare the full amount of the BankUnited Facility immediately due and payable and could foreclose against
our collateral. If this were to occur, we may be unable to secure outside financing, if needed, to fund ongoing operations and for other capital needs. Any sources of
financing that may be available to us could also be at higher costs and require us to satisfy more restrictive covenants, which could limit or restrict our operations,
cash flows and earnings. We cannot ensure that additional financing would be available to us, or be sufficient or available on satisfactory terms.

We are currently ineligible to use our existing shelf registration statement on Form S-3 or file a new registration statement on Form S-3 to register the offer
and sale of securities, which could adversely affect our ability to raise future capital.

We did not file our Annual Report for the year ended December 31, 2019 or our Quarterly Report for the three months ended March 31, 2020 within the respective
timeframes required by the SEC. We will regain status as a current filer when we file our Quarterly Report for the three months ended March 31, 2020. However,
we will not be considered a timely filer and will not be eligible to offer and sell securities using our existing shelf registration statement on Form S-3 or file a new
short-form registration statement on Form S-3 to register the offer and sale of our securities until twelve full calendar months from the date we regain status as a
current filer. If we wish to register the offer and sale of our securities to the public prior to such time, we will be required to use the long-form registration
statement, Form S-1, which may increase both our transaction costs and the amount of time required to complete the transaction. This may adversely affect our
ability to raise funds, if we choose to do so.

If our common stock is delisted from the NYSE American exchange, our business, financial condition, results of operations and stock price could be adversely
affected, and the liquidity of our stock and our ability to obtain financing could be impaired.

On April 17, 2020, we received a notice from NYSE Regulation, Inc. stating that, because we failed to file restated financial statements for the Non-Reliance
Periods on or before April 14, 2020, we were not in compliance with the NYSE American exchange’s continued listing standards under the timely filing criteria
included in Section 1007 of the NYSE American Company Guide (“Company Guide”). In accordance with Section 1007 of the Company Guide, we have six
months from April 15, 2020, or until October 15, 2020, to file restated financial statements for the Non-Reliance Periods. This Annual Report on Form 10-K, along
with the amended Quarterly Reports on Form 10-Q/A which we filed prior to this Annual Report, constitute such filing and, accordingly, as of the date of this filing
we should regain compliance. However, there can be no assurance that we will maintain such compliance or that we will not be delinquent in the future. Any such
further delinquency could result in the delisting of our common stock from the NYSE American exchange, which would adversely affect our ability to attract new
investors, decrease the liquidity of our outstanding shares of common stock, reduce our flexibility to raise additional capital, reduce the price at which our common
stock trades, and increase the transaction costs inherent in trading such shares with overall negative effects for our stockholders.

Risks Related to COVID-19

The impact of the coronavirus (COVID-19) pandemic on our operations, supply chain, and customers has impacted and could have a material adverse effect
on our business, financial position, results of operations and/or cash flows.

It is possible that the continued spread of COVID-19 could cause disruption in our supply chain or significantly increase the costs required to meet our
contractual commitments, cause delay, or limit the ability of, the U.S. Government and other customers to perform, including making timely payments to us,
negotiating contracts, performing quality inspections, accepting delivery of finished products, and cause other unpredictable events. The disruption of air travel
has impacted demand for the commercial air industry. Commercial aircraft manufacturers are reducing production rates due to fewer expected aircraft deliveries
and, as a result, may reduce demand for our products. There have been and may continue to be changes in our government and commercial customers’ priorities
and practices, as our customers confront competing budget priorities and more limited resources. These changes may impact current and future programs,
procurements, and funding decisions, which in turn could impact our results of operations.
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The COVID-19 pandemic could also impact our liquidity. Slower production schedules, potential inability of our customers to make timely payments to us, and
similar factors could impact our cash flows. A period of generating lower cash from operations could adversely affect our financial position. We are currently
considering a range of options, including progress payments from our customers and longer payment terms to our suppliers; however, we may not be successful
in these efforts. The extent to which COVID-19 impacts our cash flow will determine whether we need to obtain additional funding, which could be difficult to
obtain. Due to uncertainty related to COVID-19 and its impact on us and the aerospace industry, and the volatility in the capital markets in general, access to
financing may be reduced and we may have difficulty obtaining financing on terms acceptable to us or at all.

The extent to which COVID-19 affects our operations will depend on future developments, which are highly uncertain, including the duration of the outbreak,
new information which may emerge concerning the severity of the coronavirus and the actions to contain the coronavirus or address its impact, among others. For
instance, although the Company has been classified as an “essential business” by New York State and is exempt from the state’s mandate that all non-essential
New York businesses close, the Company’s accounting staff and outside advisors have been working modified hours and remotely due to social distancing
protocols and concern over their safety and the safety of others since on or about March 19, 2020. Access to records, the inability to perform tasks efficiently, and
IT connectivity issues, along with similar measures taken by the Company’s outside advisors, have hindered and may continue to hinder timely preparation of our
financial statements. Additionally, even though our facility remains open, we have experienced and may continue to experience additional operating costs due to
social distancing, securing personal protective equipment, and sanitizing workspaces, worker absences, and lower productivity. If significant portions of our
workforce or our suppliers” workforces are unable to work effectively, including because of illness, quarantines, government actions, facility closure or other
restrictions in connection with the COVID-19 pandemic, our operations will likely be impacted. We may be unable to perform fully on our contracts and our
costs may increase as a result of the COVID-19 outbreak. These cost increases may not be fully recoverable or adequately covered by insurance. In addition, the
impact on our accounting staff and outside advisors may hamper our efforts to comply with our filing obligations with the SEC.

We continue to monitor the situation, to assess further possible implications to our business, supply chain and customers, and to take actions in an effort to mitigate
adverse consequences. We cannot at this time predict the impact of the COVID-19 pandemic, but it could have a material adverse effect on our business, financial
position, results of operations and/or cash flows.

If we do not meet the standards for forgiveness of our PPP Loan, we may be required to repay the loan over a period of two years.

On April 10, 2020, we entered into a loan with BNB Bank as the lender (“Lender”) in an aggregate principal amount of $4,795,000 (“PPP Loan”) pursuant to the
Paycheck Protection Program under the Coronavirus Aid, Relief, and Economic Security (“CARES”) Act. The PPP Loan is evidenced by a promissory note
(“Note”). Subject to the terms of the Note, the PPP Loan bears interest at a fixed rate of one percent (1%) per annum, with the first six months of interest deferred,
has an initial term of two years, and is unsecured and guaranteed by the Small Business Administration. The Company may apply to the Lender for forgiveness of
the PPP Loan, with the amount which may be forgiven equal to the sum of payroll costs, covered rent and mortgage obligations, and covered utility payments
incurred by the Company during the 24-week period beginning on April 10, 2020, calculated in accordance with the terms of the CARES Act, as modified by the
Paycheck Protection Flexibility Act. While we expect to meet the standards for full forgiveness of the PPP Loan, there can be no assurance that we will meet such
standards.

Risks Related to our Business

We depend on government contracts for a significant portion of our revenues.

We are a supplier, either directly or as a subcontractor, to the U.S. Government and its agencies. We depend on government contracts for a significant portion of
our business. If we are suspended or barred from contracting with the U.S. Government, if our reputation or relationship with individual federal agencies were
impaired, whether due to the restatement and errors in the Non-Reliance Period financial statements or otherwise, or if the U.S. Government otherwise ceased

doing business with us or significantly decreased the amount of business it does with us, our business, prospects, financial condition and operating results would be
materially adversely affected.
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We face risks relating to government contracts.

The funding of U.S. Government programs is subject to congressional budget authorization and appropriation processes. For many programs, the U.S. Congress
appropriates funds on a fiscal year basis even though a program may extend over several fiscal years. Consequently, programs are often only partially funded
initially and additional funds are committed only as Congress makes further appropriations. Appropriations are driven by numerous factors, including geopolitical
events, macroeconomic conditions, the ability of the U.S. Government to enact relevant legislation, such as appropriations bills and continuing resolutions, and the
threat or existence of a government shutdown. U.S. Government appropriations for our programs and for defense spending generally may be impacted or delayed
by the COVID-19 pandemic as governmental priorities and finances change. We cannot predict the extent to which total funding and/or funding for individual
programs will be included, increased or reduced in budgets approved by Congress or be included in the scope of separate supplemental appropriations. In the event
that appropriations for any of our programs becomes unavailable, or is reduced or delayed, our contract or subcontract under such program may be terminated or
adjusted by the U.S. Government, which could have a material adverse effect on our future sales under such program, and on our financial position, results of
operations and cash flows.

We also cannot predict the impact of potential changes in priorities due to military transformation and planning and/or the nature of war-related activity on
existing, follow-on or replacement programs. A shift of government priorities to programs in which we do not participate and/or reductions in funding for or the
termination of programs in which we do participate, unless offset by other programs and opportunities, could have a material adverse effect on our financial
position, results of operations and cash flows.

In addition, the U.S. Government generally has the ability to terminate contracts, completely or in part, without prior notice, for convenience or for default based
on performance. In the event of termination for the U.S. Government’s convenience, contractors are generally protected by provisions covering reimbursement for
costs incurred on the contracts and profit on those costs but not the anticipated profit that would have been earned had the contract been completed. Termination by
the U.S. Government of a contract for convenience could also result in the cancellation of future work on that program. Termination by the U.S. Government of a
contract due to our default could require us to pay for re-procurement costs in excess of the original contract price, net of the value of work accepted from the
original contract. Termination of a contract due to our default may expose us to liability and could have a material adverse effect on our ability to compete for
contracts. Additionally, we are a subcontractor on some U.S. Government contracts. In these arrangements, the U.S. Government could terminate the prime
contract for convenience or otherwise, without regard to our performance as a subcontractor. We can give no assurance that we would be awarded new U.S.
Government contracts to offset the revenues lost as a result of the termination of any of our U.S. Government contracts.

We have risks associated with competing in the bidding process for contracts.
We obtain many of our contracts through a competitive bidding process. In the bidding process, we face the following risks:

» we must bid on programs in advance of their completion, which may result in unforeseen technological difficulties or cost overruns;

* we must devote substantial time and effort to prepare bids and proposals for competitively awarded contracts that may not be awarded to us; and

» awarded contracts may not generate sales sufficient to result in profitability.
Further consolidation in the aerospace industry could adversely affect our business and financial results.
The aerospace and defense industry is experiencing significant consolidation, including among our customers, competitors and suppliers. While we believe we
have positioned our Company to take advantage of opportunities to market to a broad customer base, which we believe will reduce the potential impact of industry
consolidation, we cannot assure you that industry consolidation will not impact our business. Consolidation among our customers may result in delays in the
awarding of new contracts and losses of existing business. Consolidation among our competitors may result in larger competitors with greater resources and market

share, which could adversely affect our ability to compete successfully. Consolidation among our suppliers may result in fewer sources of supply and increased
cost to us.
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We are subject to strict governmental regulations relating to the environment, which could result in fines and remediation expense in the event of non-
compliance.

We are required to comply with extensive and frequently changing environmental regulations at the federal, state and local levels. Among other things, these
regulatory bodies impose restrictions to control air, soil and water pollution, to protect against occupational exposure to chemicals, including health and safety
risks, and to require notification or reporting of the storage, use and release of certain hazardous substances into the environment. This extensive regulatory
framework imposes significant compliance burdens and risks on us. In addition, these regulations may impose liability for the cost of removal or remediation of
certain hazardous substances released on or in our facilities without regard to whether we knew of, or caused, the release of such substances. Furthermore, we are
required to provide a place of employment that is free from recognized and preventable hazards that are likely to cause serious physical harm to employees, provide
notice to employees regarding the presence of hazardous chemicals and to train employees in the use of such substances. Our operations require the use of a limited
amount of chemicals and other materials for painting and cleaning that are classified under applicable laws as hazardous chemicals and substances. If we are found
not to comply with any of these rules, regulations or permits, we may be subject to fines, remediation expenses and the obligation to change our business practice,
any of which could result in substantial costs that would adversely affect our business operations and financial condition.

We may be subject to fines and disqualification for non-compliance with Federal Aviation Administration (“FAA”) regulations.

We are subject to regulation by the FAA under the provisions of the Federal Aviation Act of 1958, as amended. The FAA prescribes standards and licensing
requirements for aircraft and aircraft components. We are subject to inspections by the FAA and may be subjected to fines and other penalties (including orders to
cease production) for noncompliance with FAA regulations. Our failure to comply with applicable regulations could result in the termination of or our
disqualification from some of our contracts, which could have a material adverse effect on our operations and financial condition.

If our subcontractors or suppliers fail to perform their contractual obligations, our contract performance and our ability to obtain future business and our
profitability could be materially and adversely impacted.

Most of our contracts involve subcontracts with other companies upon which we rely to perform a portion of the services that we must provide to our customers.
There is a risk that we may have disputes with our subcontractors, including disputes regarding the quality and timeliness of work performed by the subcontractor,
customer concerns about the subcontract, our failure to extend existing task orders or issue new task orders under a subcontract, or our hiring of personnel of a
subcontractor. A failure by one or more of our subcontractors to satisfactorily provide on a timely basis the agreed-upon supplies or perform the agreed-upon
services may materially and adversely affect our ability to perform our obligations as the prime contractor. Subcontractor performance deficiencies could result in a
customer eliminating our ability to progress bill or terminating our contract for default. A prohibition on progress billing may have an adverse effect upon our cash
flow and profitability and a default termination could expose us to liability and have a material adverse effect on our ability to compete for future contracts and
orders. In addition, a delay in our ability to obtain components and equipment parts from our suppliers may affect our ability to meet our customers’ needs and may
have a material adverse effect upon our profitability. For example, the COVID-19 pandemic has impacted, and continues to impact, our supply chain, as described
above.

Due to fixed contract pricing, increasing contract costs exposes us to reduced profitability and the potential loss of future business.

Operating margin is adversely affected when contract costs that cannot be billed to customers are incurred. This cost growth can occur if estimates to complete a
contract increase due to technical challenges or if initial estimates used for calculating the contract price were incorrect. The cost estimation process requires
significant judgment and expertise. Reasons for cost growth may include unavailability and productivity of labor, the nature and complexity of the work to be
performed, the effect of change orders, the availability of materials, the effect of any delays in performance, availability and timing of funding from the customer,
natural disasters, pandemics, and the inability to recover any claims included in the estimates to complete. A significant increase in cost estimates on one or more
programs could have a material adverse effect on our financial position or results of operations.
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We use estimates when accounting for contracts. Changes in estimates in connection with the restatement of the Non-Reliance Period financial statements
have affected our profitability and our overall financial position.

We primarily recognize revenue from our contracts over the contractual period pursuant to ASC 606. Pursuant to ASC 606, revenue and gross profit are recognized
as work is performed based on the relationship between actual costs incurred and total estimated costs at the completion of the contract. Recognized revenues that
will not be billed under the terms of the contract until a later date are recorded on our consolidated balance sheet as an asset captioned “Contract assets.” Contracts
where billings to date have exceeded recognized revenues are recorded on our consolidated balance sheet as a liability captioned “Contract liabilities.” Changes to
the original estimates may be required during the term of the contract. Estimates are reviewed monthly and the effect of any change in the estimated gross margin
percentage for a contract is reflected in the consolidated financial statements in the period the change becomes known. ASC 606 requires the use of considerable
estimates in determining revenues and profits and in assigning the amounts to accounting periods. As a result, there can be a significant disparity between earnings
(both for accounting and taxes) as reported and actual cash received by us during any reporting period.

In connection with the errors we identified in the Non-Reliance Period financial statements and the resulting restatement of such financial statements, we were
required to make changes to the original estimates on certain of our contracts. When comparing periods, such changes resulted in net adjustments to gross profits of
$94,415 and $198,548 for the years ending December 31, 2019 and 2018, respectively. See “Favorable/Unfavorable Adjustments to Gross Profit” within Item 7,
“Management’s Discussion and Analysis of Financial Condition and Results of Operation”. We continually evaluate all of the issues related to the assumptions,
risks and uncertainties inherent with the application of ASC 606; however, there is no assurance that our estimates will be accurate. If our estimates are not
accurate or a contract is terminated, we will be forced to adjust revenue in later periods. Furthermore, even if our estimates are accurate, we may have a shortfall in
our cash flow and we may need to borrow money to pay for costs until the reported earnings materialize to actual cash receipts.

If the contracts associated with our backlog were terminated, our financial condition and results of operations would be adversely affected.

The maximum contract value specified under each contract that we enter into is not necessarily indicative of the revenues that we will realize under that contract.
Because we may not receive the full amount we expect under a contract, we may not accurately estimate our backlog because the earnings of revenues on programs
included in backlog may never occur or may change. Cancellations of pending contracts or terminations or reductions of contracts in progress would have a
material adverse effect on our business, prospects, financial condition or results of operations.

On April 29, 2020, the Company received a letter from Triumph Group stating that due to the COVID-19 pandemic, it had received a significant schedule change
from its customer, Gulfstream Aerospace, and requested that we immediately stop work on the contract we have to produce certain fixed leading edge assemblies
on the wing of the G650 business jet. In May 2020, Triumph Group cancelled nearly all open orders with the Company, decreasing our G650 leading edge backlog
by $3.6 million. On May 27, 2020, Triumph Group announced it had reached an agreement in principle to sell the G650 wing program to Gulfstream Aerospace.
On June 12, 2020, the Company received a joint communication from Gulfstream Aerospace and Triumph Group that stated Gulfstream’s intention at the
conclusion of the transaction is to continue to purchase G650 wing components from the Company. However, we are unable to predict when the transaction
between Gulfstream and Triumph Group will close or when Gulfstream will begin purchasing G650 wing components from us, if at all. Further, even if Gulfstream
does purchase G650 wing components from us, if such purchases are not made in the amounts and in the timeframe that we originally projected, our financial
condition and results of operations may be adversely affected.

We may be unable to attract and retain personnel who are key to our operations.

Our success, among other things, is dependent on our ability to attract and retain highly qualified senior officers and engineers. Competition for key personnel is
intense. Our ability to attract and retain senior officers and experienced, top rate engineers is dependent on a number of factors, including prevailing market
conditions and compensation packages offered by companies competing for the same talent and our reputation in the industry. If our reputation is adversely
affected, for instance due to the errors in the Non-Reliance Period financial statements or due to our handling of the COVID-19 pandemic, we may be unable to
recruit, hire, and retain talented personnel. The inability to hire and retain these persons may adversely affect our production operations and other aspects of our
business.

We are subject to the cyclical nature of the commercial aerospace industry, and any future downturn in the commercial aerospace industry or general
economic conditions, including related to COVID-19, could adversely impact the demand for our products.

Our business may be affected by certain characteristics and trends of the commercial aerospace industry or general economic conditions that affect our customers,
such as fluctuations in the aerospace industry’s business cycle, varying fuel and labor costs, intense price competition and regulatory scrutiny, certain trends,
including a possible decrease in aviation activity and a decrease in outsourcing by aircraft manufacturers or the failure of projected market growth to materialize or
continue. In the event that these characteristics and trends adversely affect customers in the commercial aerospace industry, they may reduce the overall demand
for our products. For example, the COVID-19 pandemic has significantly impacted, and continues to impact, the commercial aerospace industry, as described
above.

We incur risks associated with new programs.

New programs with new technologies typically carry risks associated with design changes, development of new production tools, increased capital and funding
commitments, ability to meet customer specifications, delivery schedules and unique contractual requirements, supplier performance, ability of the customer to
meet its contractual obligations to us, and our ability to accurately estimate costs associated with such programs. In addition, any new program may not generate
sufficient demand or may experience technological problems or significant delays in the regulatory or other certification or manufacturing and delivery schedule. If
we were unable to perform our obligations under new programs to the customer’s satisfaction, if we were unable to manufacture products at our estimated costs, or
if a new program in which we had made a significant investment was terminated or experienced weak demand, delays or technological problems, then our business,
financial condition and results of operations could be materially adversely affected. This risk includes the potential for default, quality problems, or inability to
meet specifications, as well as our inability to negotiate final pricing for program changes, and could result in low margin or forward loss contracts, and the risk of
having to write-off contract assets if they were deemed to be unrecoverable. In addition, beginning new work on existing programs also carries risk associated with
the transfer of technology, knowledge and tooling.
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In order to perform on new programs, we may be required to expend up-front costs which may not have been negotiated in our selling price. Additionally, we may
have made margin assumptions related to those costs, that in the case of significant program delays and/or program cancellations, or if we are not successful in
negotiating favorable margin on scope changes, could cause us to bear impairment charges which may be material, for costs that are not recoverable. Such charges
and the loss of up-front costs could have a material adverse impact on our liquidity.

We are presently classified as a small business and the loss of our small business status may adversely affect our ability to compete for government contracts.

We are presently classified as a small business under certain of the codes under the North American Industry Classification Systems (“NAICS”) industry and
product specific codes that are regulated in the United States by the Small Business Administration. We are not considered a small business under all NAICS
codes. While we do not presently derive a substantial portion of our business from contracts that are set-aside for small businesses, we are able to bid on small
business set-aside contracts as well as contracts that are open to non-small business entities. As the NAICS codes are periodically revised, it is possible that we may
lose our status as a small business. The loss of small business status would adversely affect our eligibility for special small business programs and limit our ability
to collaborate with other business entities which are seeking to team with small business entities as may be required under a specific contract.

Cyber security attacks, internal system or service failures may adversely impact our business and operations.

Any system or service disruptions, including those caused by projects to improve our information technology systems, if not anticipated and appropriately
mitigated, could disrupt our business and impair our ability to effectively provide products and related services to our customers and could have a material adverse
effect on our business. We could also be subject to systems failures, including network, software or hardware failures, whether caused by us, third-party service
providers, intruders or hackers, computer viruses, natural disasters, power shortages or terrorist attacks. Cyber security threats are evolving and include, but are
not limited to, malicious software, phishing and other unauthorized attempts to gain access to sensitive, confidential or otherwise protected information related to
us or our products, customers or suppliers, or other acts that could lead to disruptions in our business. The COVID-19 pandemic has forced many of our non-
manufacturing employees to shift to work-from-home arrangements, which increases our vulnerability to email phishing, social engineering or “hacking” through
our remote networks, and similar cyber-attacks aimed at employees working remotely. Because the techniques used by cyber-attackers to access or sabotage
networks change frequently and may not be recognized until launched against a target, we may be unable to anticipate these tactics. Any such failures to prevent
or mitigate cyber-attacks could cause loss of data and interruptions or delays in our business, cause us to incur remediation costs or subject us to claims and
damage our reputation. In addition, the failure or disruption of our communications or utilities could cause us to interrupt or suspend our operations or otherwise
adversely affect our business. Although we utilize various procedures and controls to monitor and mitigate the risk of these threats, including contracting with an
outside cyber security firm to provide constant monitoring of our systems, and training our employees to recognize attacks, there can be no assurance that these
procedures and controls will be sufficient. Our property and business interruption insurance may be inadequate to compensate us for all losses that may occur as a
result of any system or operational failure or disruption which would adversely affect our business, results of operations and financial condition. Moreover,
expenditures incurred in implementing cyber security and other procedures and controls could adversely affect our results of operations and financial condition.

Our financial results may be adversely impacted by the failure to successfully execute or integrate acquisitions and joint ventures.

The Company may evaluate potential acquisitions or joint ventures that align with our strategic objectives. The success of such activity depends, in part, upon our
ability to identify suitable sellers or business partners, perform effective assessments prior to contract execution, negotiate contract terms, and, if applicable,
obtain customer and government approval. These activities may present certain financial, managerial, staffing and talent, and operational risks, including
diversion of management’s attention from existing core businesses, difficulties integrating or separating businesses from existing operations, and challenges
presented by acquisitions or joint ventures which may not achieve sales levels and profitability that justify the investments made. If the acquisitions or joint
ventures are not successfully implemented or completed, there could be a negative impact on our financial condition, results of operations and cash flows.
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Our working capital dispute with Air Industries relating to the WMI Acquisition could adversely affect our business.

In December 2018 we completed the WMI Acquisition pursuant to the terms of a Stock Purchase Agreement dated as of March 21, 2018 (as amended, the “SPA”)
with Air Industries Group (“Air Industries”). Pursuant to the SPA, as consideration for the acquisition, we paid to Air Industries an aggregate of $7.9 million, of
which $2 million was placed in escrow at closing to be applied against post-closing working capital adjustments and indemnification obligations of Air Industries.
The escrowed funds are governed by the terms of the SPA and an escrow agreement entered into between the Company and Air Industries on December 20, 2018
(“Escrow Agreement”). In accordance with the terms of the SPA, the Company calculated a post-closing working capital adjustment, to which Air Industries
formally objected. Pursuant to the terms of the SPA, the Company and Air Industries then submitted the working capital adjustment to BDO USA, LLP (“BDO”)
for binding resolution. On September 3, 2019, BDO resolved the dispute in favor of the Company. In accordance with the SPA and the Escrow Agreement,
following BDO’s resolution, Air Industries was required to join the Company in instructing the escrow agent to release the entire escrow fund to the Company and
to pay the Company an additional $2,145,870 representing the excess of the working capital adjustment amount above the escrow amount, for a total post-closing
adjustment of $4,145,870. Air Industries has failed to do so.

On September 27, 2019, the Company filed a notice of motion in the Supreme Court of the State of New York, County of New York, against Air Industries
seeking, among other things, an order of specific performance requiring Air Industries to comply with its obligations under the SPA and Escrow Agreement and a
judgment against Air Industries in the amount of approximately $4.1 million. Air Industries subsequently agreed to release approximately $619,000 from escrow to
us, but the remaining $3.5 million is still subject to dispute. We cannot assure you that the working capital dispute will be decided in our favor or, if it is decided in
our favor, that we will recover the full $3.5 million from Air Industries. Failure to recoup such sum may adversely affect our business, financial condition, and
results of operations. Further, the litigation with Air Industries has diverted and may continue to divert, management’s attention from our day-to-day operations.

Our ability to utilize our tax benefits could be substantially limited if we fail to generate sufficient income or if we experience an “ownership change.”

As of December 31, 2019, we had approximately $93 million of gross net operating losses (“NOLs”) for federal tax purposes and approximately $38.6 million of
post-apportionment NOLs for state tax purposes. As a result of the Tax Cuts and Jobs Act of 2017 and the Coronavirus Aid, Relief, and Economic Security Act of
2020, NOLs arising before January 1, 2018, and NOLs arising after January 1, 2018, are subject to different rules. Our pre-2018 NOLs totaled approximately $78.8
million; these NOLs will expire in varying amounts from 2030 through 2039, if not utilized, and can offset 100% of future taxable income for regular tax purposes.
Our NOLs arising in 2018, 2019 and 2020 can generally be carried back five years, carried forward indefinitely and can offset 100% of future taxable income for
tax years before January 1, 2021 and up to 80% of future taxable income for tax years after December 31, 2020. Any NOLs arising on or after January 1, 2021,
cannot be carried back, can generally be carried forward indefinitely and can offset up to 80% of future taxable income.

Our ability to fully recognize the benefits from our NOLs is dependent upon our ability to generate sufficient income prior to their expiration. In addition, our NOL
carryforwards may be limited if we experience an ownership change as defined by Section 382 of the Internal Revenue Code (“Section 382”). In general, an
ownership change under Section 382 occurs if 5% shareholders increase their collective ownership of the aggregate amount of our outstanding shares by more than
50 percentage points over a relevant lookback period. The equity securities we sold in October 2018 may trigger an ownership change under Section 382 which
could significantly limit our ability to utilize our tax benefits. See Note 13 to the financial statements filed with this Annual Report on Form 10-K for more
information. The sale of additional equity securities may trigger an ownership change under Section 382 which will significantly limit our ability to utilize our tax
benefits. In order to avoid limitations imposed by Section 382, we may be limited in the amount of additional equity securities we are able to sell to raise capital.
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Item 1B. UNRESOLVED STAFF COMMENTS
Not applicable.
Item 2. PROPERTIES

CPI Aero’s executive offices and production facilities are situated in an approximately 171,000 square foot building located at 91 Heartland Blvd., Edgewood, New
York 11717. We use approximately 131,000 square feet of this building for manufacturing space and 40,000 square feet for offices and laboratories for engineering
and design work. CPI Aero occupies this facility under a 10-year lease that expires on April 30, 2022.

Item 3. LEGAL PROCEEDINGS
Working Capital Dispute

On September 27, 2019, the Company filed a notice of motion in the Supreme Court of the State of New York, County of New York against Air Industries in
connection with a working capital dispute. The Company is seeking, among other things, (i) an order of specific performance requiring Air Industries to comply
with its obligations under the SPA entered into between the Company and Air Industries on March 21, 2018 and the Escrow Agreement entered into between the
Company and Air Industries on December 20, 2018, and (ii) a judgment against Air Industries in the amount of approximately $3.5 million. The parties argued the
motion before the court on February 5, 2020. The court’s decision is pending.

Class Action Lawsuit

On February 24, 2020, Mark A. Rodriguez, a purported stockholder, filed a putative class action lawsuit against the Company, Douglas McCrosson, the Company’s
Chief Executive Officer, and Vincent Palazzolo, the Company’s former Chief Financial Officer, in the United States District Court for the Eastern District of New
York, arising out of the errors in and restatements of our financial statements. On February 25, 2020, Russell Garrett, a purported stockholder, filed a second
putative class action lawsuit against the Company and Messrs. McCrosson and Palazzolo, in the United States District Court for the Eastern District of New York,
arising out of the same alleged facts. Each plaintiff seeks to represent a class of stockholders who purchased or otherwise acquired the Company’s common stock
from May 15, 2018 to February 14, 2020 (“Class Period”). The complaints are almost identical. Both complaints generally allege that the defendants violated
Sections 10(b) and 20(a) of the Exchange Act and Rule 10b-5 promulgated by the SEC by making false and misleading statements in the Company’s periodic
reports filed during the Class Period and seek unspecified damages.

On May 5, 2020, the court consolidated these two lawsuits. The court also appointed a lead plaintiff and approved plaintiff’s selection of lead counsel. On May 20,
2020, the court ordered plaintiff to file a consolidated amended complaint within 30 days of the Company’s issuance of its restated financials.

Shareholder Derivative Action

On May 7, 2020, a shareholder derivative action was filed against current members of our board of directors and certain of our current and former officers in the
United States District Court for the Eastern District of New York. The complaint, which is based substantially on the facts alleged in the class action complaints
summarized above, purports to assert derivative claims against the individual defendants for violations of Section 10(b) and 21(d) of the Exchange Act and breach
of fiduciary duty, and seeks to recover on behalf of the Company for any liability the Company might incur as a result of the individual defendants’ alleged
misconduct. The complaint also seeks declaratory, equitable, injunctive and monetary relief, and attorneys’ fees and other costs. On June 16, 2020, the court
ordered plaintiff to file a consolidated amended complaint within 60 days of the Company’s issuance of its restated financials.

While the outcome of any litigation is inherently uncertain and the class action and derivative lawsuit are each still at an early stage, the Company and its officers
and directors intend to vigorously defend against the claims and believe the claims are without merit. The Company expenses related legal costs as incurred.

Books and Records Action
On June 5, 2020, a lawsuit to compel inspection of books and records was filed against the Company in the Supreme Court of New York State, Suffolk County,
captioned Berger v. CPI Aerostructures, Inc. The complaint, which is based substantially on the facts alleged in the class action complaints summarized above,

seeks to compel the inspection of corporate books and records pursuant to New York common law. The complaint also seeks attorneys’ fees and other costs. The
Company’s deadline to answer, move or otherwise respond to the complaint is August 31, 2020.
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SEC Investigation

On May 22, 2020, the Company received a letter (the “SEC Letter”) from the SEC Division of Enforcement (the “Division”) indicating that the Division staff is
conducting an investigation involving the Company. The SEC Letter states that the investigation is a non-public, fact finding inquiry where the Division staff is
trying to determine whether there have been any violations of federal securities laws. As part of this investigation, the Division issued a subpoena to the Company
seeking documents and information relating, among other things, to previously-disclosed errors in and restatements of, the Company’s financial statements, the
Company’s October 16, 2018 equity offering and the recent separation of the Company’s former Chief Financial Officers. The SEC Letter states that the
investigation and the subpoena do not mean that the Division staff has concluded that the Company or anyone else have violated the federal securities laws and that
the investigation does not mean that the Division staff has a negative opinion of any person, entity or security. We intend to fully cooperate with the Division staff.
However, we cannot predict the length, scope, or results of the investigation or the impact, if any, of the investigation on our results of operations.

Item 4. MINE SAFETY DISCLOSURES
Not applicable.
PART II

Item 5. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND ISSUER PURCHASES OF EQUITY
SECURITIES
Market Information

Our shares of common stock are listed on the NYSE American exchange under the symbol CVU. On August 19, 2020, there were 177 holders of record of our
shares of common stock, and we believe, over 2,200 beneficial owners of our shares of common stock.

Dividend Policy

To date, we have not paid any dividends on our common stock. Any payment of dividends in the future is within the discretion of our board of directors (subject to
the limitation on dividends contained in the Bank United Credit Facility, as described more fully in Item 7, Management’s Discussion and Analysis of Financial
Condition and Results of Operations) and will depend on our earnings, if any, our capital requirements and financial condition and other relevant factors. Our board
of directors does not intend to declare any cash or other dividends in the foreseeable future, but intends instead to retain earnings, if any, for use in our business
operations.

Recent Sales of Unregistered Securities

There have been no sales of unregistered equity securities for the three months ended December 31, 2019. The have been no repurchases of our outstanding
common stock during the three months ended December 31, 2019.

Securities Authorized for Issuance under Equity Compensation Plans

The following table sets forth certain information at December 31, 2019 with respect to our equity compensation plans that provide for the issuance of options,
warrants or rights to purchase our securities:

Number of Securities Remaining Available

Number of Securities to be Issued upon Weighted-Average Exercise Price of for Future Issuance under Equity
Exercise of Outstanding Options, Outstanding Options, Warrants and Compensation Plans (excluding securities
Plan Category Warrants and Rights Rights reflected in the first column)

Equity Compensation Plans

Approved by Security Holders — $— 190,361
Equity Compensation Plans

Not Approved by Security
Holders — — —
Total — $— 190,361
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Long-term equity incentives are an important component of compensation and are designed to align the interests of our executive officers and directors who
receive long-term equity awards with the Company’s long-term performance and to increase shareholder value. The Company has awarded long-term incentive
compensation pursuant to three plans:

2016 Long-Term Incentive Plan. The 2016 Long-Term Incentive Plan registered 600,000 shares of our common stock, which may be granted in the form of stock
options, stock appreciation rights, restricted stock, deferred stock, stock reload options, and other stock-based awards, to employees, officers, directors, and
consultants of the Company. As of December 31, 2019, we have granted 533,370 shares under this plan and 57,345 shares remained available for grant under this
plan.

Performance Equity Plan 2009. The Performance Equity Plan 2009 authorizes the grant of 500,000 stock options, stock appreciation rights, restricted stock,
deferred stock, stock reload options, and other stock-based awards. As of December 31, 2019, we have granted 366,984 shares under this plan and 133,016 shares
remained available for grant.

Performance Equity Plan 2000. The Performance Equity Plan 2000 authorizes the grant of 1,230,000 stock options, stock appreciation rights, restricted stock,
deferred stock, stock reload options, and other stock-based awards. As of December 31, 2019, options to purchase an aggregate of 1,283,333 shares of common
stock had been granted under this plan, of which zero options remained outstanding. As of December 31, 2019, zero shares remained available for grant under this
plan.

Item 6. SELECTED FINANCIAL DATA

Not applicable.

Item 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS

The following discussion and analysis of our financial condition and results of operations should be read together with our consolidated financial statements and
related notes appearing elsewhere in this Annual Report on Form 10-K. Some of the information contained in this discussion and analysis includes forward-looking
statements involving risks and uncertainties and should be read together with the “Risk Factors” section of this Annual Report on Form 10-K. Such risks and
uncertainties could cause actual results to differ materially from the results described in or implied by the forward-looking statements contained in the following
discussion and analysis.

Recent Developments

Restatement of Non-Reliance Period Consolidated Financial Statements

On February 14, 2020, the Company filed a Form 8-K disclosing that the Audit & Finance Committee of the Company’s Board of Directors determined, based on

the recommendation of management, that the Company’s consolidated financial statements for the Non-Reliance Periods should no longer be relied upon due to
errors in such consolidated financial statements relating to the Company’s recognition of revenue from contracts with customers.
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The Company applied the cost-to-cost percentage of completion method at the program level, that is, for the entire duration of production activity on a particular
program. The Company used program-level accounting to both measure progress and estimate profit margin. The Company believed that the program was the
correct unit of accounting under ASC Topic 606. The Company now recognizes that accounting guidance under ASC Topic 606 does not support its use of a
manufacturing program as the unit of accounting. Instead, under ASC Topic 606, the performance obligation is the appropriate use of accounting. Determining
each performance obligation under a particular program requires significant judgment but, in general, under ASC Topic 606, the Company has a performance
obligation upon which it can recognize revenue when it has approval and commitment from both parties, the rights of the parties are identified, payment terms are
identified and enforceable, the contract has commercial substance and collectability of consideration is probable. For the Company, the contract under ASC 606 is
typically established upon execution of a purchase order either in accordance with a long-term customer contract or on a standalone basis. The Company’s cost-to-
cost input method to measure progress must consider only the costs incurred relative to the total expected costs of satisfying a performance obligation. Similarly,
under ASC Topic 606, the Company must estimate profit margins based on expected performance under a performance obligation. Revenue and profit margin must
be constrained to revenue related to the satisfaction of a performance obligation to which the Company has an enforceable right to payment for performance
completed.

The errors were uncovered as part of the preparation of the Company’s consolidated financial statements for the fiscal year ended December 31, 2019. After
reconsideration of the terms of the Company’s contracts with customers, management concluded that certain revenues and net income were recognized inaccurately
due to an incorrect application of generally accepted accounting principles in U.S. GAAP. Therefore, previously reported revenue and net income were overstated.

In connection with its restatement, the Company and CohnReznick LLP identified and reported to the Audit and Finance Committee of the Company’s Board of
Directors material weaknesses. Please see “Item 9A, Controls and Procedures” for a description of these matters.

Amendment and Waiver to our BankUnited Credit Facility

On August 24, 2020, we entered into a Sixth Amendment and Waiver (“Sixth Amendment”) to that certain Amended and Restated Credit Agreement with the
Lenders named therein and BankUnited, N.A. (“BankUnited”) as Sole Arranger, Agent and Collateral Agent, dated as of March 24, 2016 (as amended from time to
time, the “Credit Agreement”). In connection with the Sixth Amendment, we also amended the Amended and Restated Revolving Credit Note, dated as of March
24, 2016, which represents an aggregate principal revolving loan commitment amount of $30 million (“Revolving Note”) and the Amended and Restated Term
Note, dated as of March 24, 2016, with an original principal amount of $10 million (“Term Note”).

Under the Sixth Amendment, and the related amendments to the Revolving Note and Term Note, an aggregate of $6 million of the outstanding balance under the
Revolving Note was converted into and added to the outstanding balance on the Term Note. The availability under the Revolving Note was permanently reduced
by $6 million, to $24 million, and the outstanding principal amount on the Term Note was increased to approximately $7,933,000.

Additionally, under the Sixth Amendment, the parties amended the Credit Agreement by (i) extending the maturity date of the Revolving Note and Term Note to
May 2, 2022, and making conforming changes to the payment schedule on the Term Note, (ii) amending the fixed charge coverage ratio covenant by requiring the
ratio to be quarterly for September 30, 2020 and December 31, 2020 and then determined on a trailing twelve-month basis beginning on March 31, 2021, (iii)
waiving the leverage covenant noncompliance for each quarter ended during the period from March 31, 2018 through December 31, 2019. The leverage covenant
will not be tested for the four quarters from March 31, 2020 through December 31, 2020. Then beginning with the quarter ending March 31, 2021, the funded debt
to EBITDA ratio shall be 4.0:1.0, tested on a trailing four quarter basis, (iv) reducing the minimum quarterly EBITDA covenant from $2 million to $1 million
beginning on September 30, 2020, (v) maintaining a minimum net income, after taxes, of no less than $1.00 and (vi) replacing the interest pricing grid for the
Revolving Note with an interest rate for Eurodollar loans of LIBOR plus 3.25% with a floor of 50 basis points or an interest rate for base rate loans equal to
BankUnited’s prime rate plus 0.25%.

The errors in the financial statements for the Non-Reliance Periods and our internal control weaknesses caused us to be in violation of certain financial and non-
financial covenants under the BankUnited Facility as of and after March 31, 2018. BankUnited has agreed to waive each covenant violation under the Credit
Agreement in connection with the previously disclosed errors in our financial statements for the Non-Reliance Periods and to prospectively waive the covenant
violation for late delivery of our financial statements for the first three quarters of 2020. BankUnited agreed not to test our compliance with the financial covenants
under the Credit Agreement for the first half of 2020. Financial covenant testing will resume for the quarter ending September 30, 2020. BankUnited also
consented to the incurrence of additional indebtedness by the Company pursuant to the previously-announced loan made by BNB Bank on April 10, 2020, of an
aggregate principal amount of $4,795,000 pursuant to the Paycheck Protection Program under the Coronavirus Aid, Relief, and Economic Security (“CARES”) Act
and agreed that the income and debt effects of such loan will be excluded for covenant calculation purposes.

Paycheck Protection Program Loan

On April 10, 2020, we entered into the PPP Loan, with BNB Bank as the Lender, in an aggregate principal amount of $4,795,000, pursuant to the Paycheck
Protection Program under the CARES Act. The PPP Loan is evidenced by the Note. Subject to the terms of the Note, the PPP Loan bears interest at a fixed rate of
one percent (1%) per annum, with the first six months of interest deferred, has an initial term of two years, and is unsecured and guaranteed by the Small Business
Administration. The Company may apply to the Lender for forgiveness of the PPP Loan, with the amount which may be forgiven equal to the sum of payroll costs,
covered rent and mortgage obligations, and covered utility payments incurred by the Company during the 24-week period beginning on April 10, 2020, calculated
in accordance with the terms of the CARES Act, as modified by the Paycheck Protection Flexibility Act.

The Note provides for customary events of default including, among other things, cross-defaults on any other loan with the Lender. The PPP Loan may be
accelerated upon the occurrence of an event of default.

Impact of COVID-19
The impact that the recent COVID-19 pandemic will have on our business is uncertain. Although we have been classified as an “essential business” by New York

State and is exempt from the state’s mandate that all non-essential New York businesses close until further notice due to circumstances related to the coronavirus
pandemic, certain of our staff have been working modified hours and remotely due to social distancing protocols and concern over their safety and the safety of



others since on or about March 19, 2019.
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We anticipate potential supply chain disruptions, employee absenteeism, reductions in commercial aircraft orders and short-term suspensions of manufacturing at
ours or our customers’ facilities related to the COVID-19 pandemic that could unfavorably impact our business. We expect these disruptions to be limited to
programs within our commercial business that accounts for approximately 20% of our total business and also to be temporary, but there can be no assurance that
our military business will be unaffected and there is still uncertainty around the duration and overall impact to our business operation. We believe it is possible that
the impact of the COVID-19 pandemic could have an adverse effect on the results of our operations, financial position and cash flow for the year ending December
31, 2020. We have taken mitigating steps in an attempt to reduce the adverse effects. For example, we have curtailed discretionary spending, deferred all business
travel, implemented a hiring freeze and other steps to preserve cash. We have also taken action to more closely manage the flow of materials into the operations in
response to potentially weakened demand in our commercial programs.

Certain Transactions
The following transactions occurred during the periods covered by this Management’s Discussion and Analysis of Financial Condition and Results of Operations:
Acquisition of WMI

On March 21, 2018, the Company entered into a SPA with Air Industries, pursuant to which the Company purchased from Air Industries all of the shares of WMI.
On December 20, 2018, the Company completed the WMI Acquisition for a total purchase price of approximately $7.9 million. The Company’s operating results
include the operating results of WMI from the date of acquisition.

Underwritten Public Offering

On October 19, 2018, the Company completed an underwritten public offering of 2,760,000 shares of its common stock, including 360,000 shares pursuant to the
underwriters’ full exercise of their over-allotment option, at a public offering price of $6.25 per share. The Company’s net proceeds from the offering, after
deducting underwriting discounts, commissions, and other offering expenses, were approximately $16.1 million. The Company used a portion of the proceeds of
the offering for the WMI Acquisition and used the balance of the net proceeds for general corporate purposes, including working capital, capital expenditures and
debt repayment.

Business Operations

We are engaged in the contract production of structural aircraft parts for fixed wing aircraft and helicopters in both the commercial and defense markets. We also
have a strong and growing presence in the aerosystems segment of the market, with our production of various reconnaissance pod structures and fuel panel
systems. Within the global aerostructure and aerosystem supply chain, we are either a Tier 1 supplier to aircraft OEMs or a Tier 2 subcontractor to major Tier 1
manufacturers. We also are a prime contractor to the U.S. DOD, primarily the USAF. In conjunction with our assembly operations, we provide engineering,
program management, supply chain management and kitting, and MRO services.

Restatement of Previously Issued Consolidated Financial Statements

The accompanying Management’s Discussion and Analysis of Financial Condition and Results of Operations gives effect to the restatement adjustments made to
the previously reported Consolidated Financial Statements as of and for the year ended December 31, 2018. For additional information and a detailed discussion of
the restatement, see Note 18, “Restatement of Previously Issued Consolidated Financial Statements” included in “Item 15, Exhibits and Financial Statement
Schedules,” of this Annual Report on Form 10-K.

Critical Accounting Policies

Revenue Recognition

Effective January 1, 2018, the Company adopted Accounting Standards Codification Topic 606, “Revenue from Contracts with Customers” (“ASC 606”), using the
modified retrospective method. In accordance with ASC 606, the Company recognizes revenue when it transfers control of a promised good or service to a
customer in an amount that reflects the consideration it expects to be entitled to in exchange for the good or service. The majority of the Company’s performance
obligations are satisfied over time as the Company (i) sells products with no alternative use to the Company and (ii) has an enforceable right to recover costs
incurred plus a reasonable profit margin for work completed to date. Under the over time revenue recognition model, revenue and gross profit are recognized over
the contract period as work is performed based on actual costs incurred and an estimate of costs to complete and resulting total estimated costs at completion.

The corrected adoption of ASC 606 resulted in a restatement of previously issued consolidated financial statements. See Note 18.

See Note 3 “Revenue”, for additional information regarding the Company's revenue recognition policy.
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Leases

In February 2016, the Financial Accounting Standards Board (“FASB”) issued Accounting Standards Update (“ASU”) No. 2016-02, “Leases (“ASC 842”)”, which
sets out the principles for the recognition, measurement, presentation and disclosure of leases for both lessees and lessors. On January 1, 2019, the Company
adopted the new lease standard using the optional transition method under which comparative financial information will not be restated and continue to apply the
provisions of the previous lease standard in its annual disclosures for the comparative periods. In addition, the new lease standard provides a number of optional
practical expedients in transition. The Company elected the package of practical expedients. As such, the Company did not have to reassess whether expired or
existing contracts are or contain a lease; did not have to reassess the lease classifications or reassess the initial direct costs associated with expired or existing
leases.

ASC 842 also provides practical expedients for an entity’s ongoing accounting. The Company elected the short-term lease recognition exemption under which the
Company will not recognize right-of-use (“ROU”) assets or lease liabilities, and this includes not recognizing ROU assets or lease liabilities for existing short-term
leases. The Company elected the practical expedient to not separate lease and non-lease components for certain classes of assets (office building).

On January 1, 2019, the Company recognized ROU assets and lease liabilities of approximately $5.3 million and $5.9 million, respectively, on its consolidated
balance sheet using an estimated incremental borrowing rate of 6%.

Results of Operations

The following discussion provides an analysis of our results of operations and should be read in conjunction with the accompanying consolidated financial
statements and notes thereto.

Year Ended December 31, 2019 as Compared to the Year Ended December 31, 2018 (restated)

Revenue. Revenue for the year ended December 31, 2019 was $87,518,688 compared to $70,366,016 (restated) for the same period last year, representing an
increase of $17,152,672. The majority of our revenue growth was contributed by our WMI subsidiary that was acquired in December 2018 and had immaterial
revenue in 2018. Organic revenue growth during 2019 was approximately 7% driven primarily by increases in our E-2D kitting programs with Northrop Grumman,
the NGJ-MB pod program with Raytheon and our advanced missile wing contract with Raytheon that was a new start in 2019. Growth in these and other programs
was partially offset by a decrease in revenue from our Gulfstream G650 fixed leading edge program with Triumph Group, our Pacer Classic III Phase 2 program
with USAF as this effort transitions to Phase 3, and our AH-1Z engine inlet contract with Bell Helicopter.

Overall, revenue generated from prime government contracts for the year ended December 31, 2019 was $6,429,860 compared to $8,774,967 (restated) for the year
ended December 31, 2018, a decrease of $2,345,107. This decrease is primarily a result of a decrease in revenue recognized on the T-38C Pacer Classic III. Phase 2
aircraft structural modification program, as this program is transitioning from the Phase 2 to Phase 3. CPI Aero was awarded the Phase 3 contract in 2019.

Revenue generated from government subcontracts for the year ended December 31, 2019 was $62,319,526 compared to $39,250,656 (restated) for the year ended
December 31, 2018, an increase of $23,068,870. Year-end 2019 results include revenue from WMI which was acquired in December 2018. The increase was a
result of contributions from our WMI business which was acquired in December 2018, increased production of E-2D wing panel kits and NGJ-MB pod structures,
partially offset by a decrease in the production rate of the AH-1Z helicopter engine inlets.

Revenue generated from commercial contracts was $18,769,302 for the year ended December 31, 2019 compared to $22,340,393 (restated) for the year ended
December 31, 2018, a decrease of $3,571,091. Most of this decrease resulted from decreased production of the Gulfstream G650 fixed leading edge assembly. We
also had year-over-year revenue declines in our programs with Honda and Embraer largely due to decreased business jet demand.

Cost of sales. Cost of sales for the years ended December 31, 2019 and 2018 was $78,386,997 and $66,155,986, respectively, an increase of $12,231,011 or 18%.

The components of cost of sales were as follows:

Years ended
December 31,

December 31, 2018
2019 (restated)
Procurement $ 49,920,962 $ 43,810,298
Labor 7,778,571 6,251,997
Factory overhead 20,726,990 15,569,568
Other (39,526) 524,123
Cost of sales $ 78,386,997 $ 66,155,986
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Procurement for the year ended December 31, 2019 was $49,920,962 compared to $43,810,298 (restated) for the year ended December 31, 2018, an increase of
$6,110,664 or 14%. The majority of our procurement growth was for material required by our WMI subsidiary that was acquired in December 2018 and had
immaterial procurement receipts in 2018. We also required more material compared to 2018 for the programs that drove revenue growth in 2019, particularly our
E-2D kitting programs and the NGJ-MB pod.

Labor costs for the year ended December 31, 2019 were $7,778,571 compared to $6,251,997 (restated for the year ended December 31, 2018, an increase of
$1,526,574 or 24%. This increase is primarily from labor costs within our WMI subsidiary as well as from increased labor required by higher production rates of
the NGJ-MB pod.)

Factory Overhead for the year ended December 31, 2019 were $20,726,990 compared to $15,569,568 (restated for the year ended December 31, 2018, an increase
of $5,157,422 or 33%. This increase is primarily from costs within our WMI subsidiary.)

Other costs for the year ended December 31, 2019 was $(39,526) compared to $524,123 (restated for the year ended December 31, 2018, a decrease of $563,649.
Other costs relate to expenses recognized for changes in estimates and expenses primarily associated with inventory and loss contracts.)

Gross profit. Gross profit for the year ended December 31, 2019 was $9,131,691 compared to $4,210,030 for the year ended December 31, 2018, an increase of
$4,921,661. Gross profit percentage (“gross margin”) for the year ended December 31, 2019 was 10.4% compared to 6% for the same period last year. The
majority of the increase was from our WMI subsidiary that was acquired in December 2018 and had immaterial gross profit in 2018. Organic growth was primarily
from our E2-D programs kitting programs, partially offset by a decrease in gross profit on our Pacer Classic III Phase 2 program with USAF as this effort
transitions to Phase 3.

Favorable/Unfavorable Adjustments to Gross Profit

During the years ended December 31, 2019 and 2018, we made changes in estimates to various contracts. Such changes in estimates resulted in changes in total
gross profit as follows:

Years Ended
December 31,
December 31, 2018
2019 (restated)
Favorable adjustments $ 416,130 $ 491,141
Unfavorable adjustments (321,715) (292,593)
Net adjustments $ 94,415 $ 198,548
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For the year ended December 31, 2019, we evaluated all contractual data and revised estimated gross profit percentages accordingly. We had 17 contracts with
favorable adjustments and 18 contracts with unfavorable adjustments, all due to changes in estimate.

For the year ended December 31, 2018, we evaluated all contractual data and revised estimated gross profit percentages accordingly. We had 17 contracts with
favorable adjustments and 13 contracts with unfavorable adjustments, all due to changes in estimate.

Selling, general and administrative expenses

Selling, general and administrative expenses (“SG&A”) for the year ended December 31, 2019 were $11,562,781 compared to $9,780,027 (restated) for the year
ended December 31, 2018, an increase of $1,782,754 or 18.2%. This increase was primarily due to the addition of SG&A required by our WMI subsidiary, as well
as, increased legal and accounting expenses compared to the prior period. The increase in legal expenses is the result of increased legal fees associated with the
working capital dispute related to the WMI Acquisition.

Interest expense

Interest expense for the year ended December 31, 2019 was $2,104,851, compared to $1,989,417 (restated) for the year ended December 31, 2018, an increase of
$115,434 or 5.8%. The increase in interest expense is the result of an increase in the average amount of outstanding debt during 2019 as compared to 2018.

Loss from operations

We had a loss from operations for the year ended December 31, 2019 of ($2,433,090) compared to a loss from operations of ($5,569,997) (restated) for the year
ended December 31, 2018. This was primarily the result of the income generated by our WMI subsidiary which was acquired in December 2018, as well as,
favorable sales mix more weighted to higher margin military products.

Provision for income taxes. The provision for income taxes for the year ended December 31, 2019 was $3,877, an effective tax rate of 0.08%. In February 2019,
the Company received information that the net operating loss carryback that was utilized in 2014 was under examination and could possibly be partially disallowed
by the Internal Revenue Service (“IRS”). This adjustment was an issue of timing of the loss and had no income tax provision effect. In June 2020, the Company
received a letter from the IRS stating that the returns will be accepted as filed. There is no uncertain tax position recorded for this item.

Business Outlook

The statements in the “Business Outlook™ section and other forward-looking statements of this Annual Report on Form 10-K are subject to revision during the
course of the year in our quarterly earnings releases and SEC filings and at other times.

Liquidity and Capital Resources

General. At December 31, 2019, we had working capital of $13,851,717 compared to working capital of $21,282,972 (restated) at December 31, 2018, a decrease
of $7,431,255, or 35%. This decrease is primarily the result of a decrease in current assets primarily driven by a decrease in WMI inventory as a result of shipments
and final acquisition accounting valuation adjustments.

Cash Flow

A large portion of our cash is used to pay for materials and processing costs associated with contracts that are in process and which do not provide for progress
payments. Costs for which we are not able to bill on a progress basis are components of contract assets on our consolidated balance sheet and represent the
aggregate costs and related earnings for uncompleted contracts for which the customer has not yet been billed. These costs and earnings are recovered upon
shipment of products and presentation of billings in accordance with contract terms.

Because ASC 606 requires us to use estimates in determining revenues, costs and profits and in assigning the amounts to accounting periods, there can be a
significant disparity between earnings (both for accounting and tax purposes) as reported and actual cash that we receive during any reporting period. Accordingly,
it is possible that we may have a shortfall in our cash flow and may need to borrow money until the reported earnings materialize into actual cash receipts.

Several of our programs require us to expend up-front costs that may have to be amortized over a portion of production units. In the case of significant program
delays and/or program cancellations, we could be required to bear impairment charges, which may be material for costs that are not recoverable. Such charges and

the loss of up-front costs could have a material impact on our liquidity and results of operations.

We continue to work to obtain better payment terms with our customers, including accelerated progress payment arrangements, as well as exploring alternative
funding sources.
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At December 31, 2019, our cash balance was $4,052,109 compared to $4,128,142 at December 31, 2018, a decrease of $76,033. Our accounts receivable balance at
December 31, 2019 decreased to $7,029,602 from $8,722,571 at December 31, 2018. Additionally, at December 31, 2019, we have $1,380,684 of restricted cash,
which is cash retained in escrow pursuant to the WMI Acquisition.

Bank Credit Facilities

On March 24, 2016, the Company entered into the BankUnited Facility. The Credit Agreement entered into in connection with the BankUnited Facility provided
for a revolving credit loan commitment of $30 million (the “Revolving Loan”) and a $10 million term loan (“Term Loan”). The Revolving Loan bears interest at a
rate based upon a pricing grid, as defined in the Credit Agreement.

On June 25, 2019, the Company entered into a Fifth Amendment (the “Fifth Amendment”) to the Credit Agreement. Under the Fifth Amendment, the parties
amended the Credit Agreement by extending the maturity date of the Company’s Revolving Loan and Term Loan to June 30, 2021 and making conforming
changes to the repayment schedule of the Term Loan. Additionally, in connection with the Fifth Amendment, Citizens Bank, N.A. assigned all of its obligations
under the BankUnited Facility to BNB Bank.

The BankUnited Facility, as amended by the Fifth Amendment, required us to maintain the following financial covenants: (1) maintain a debt service coverage
ratio at the end of each quarter for the trailing four quarter period of no less than 1.5 to 1.0, (2) maintain a minimum net income, after taxes, of no less than $1.00,
(3) maintain a maximum leverage ratio at the end of each quarter for the trailing four quarter period of no more than 3.0 to 1.0, and (4) maintain a minimum
adjusted EBITDA at the end of each quarter of no less than $2 million. The errors in our consolidated financial statements for the Non-Reliance Periods and our
internal control material weaknesses caused us to be in violation of each of the foregoing covenants and other non-financial covenants as of and after March 31,
2018. As of December 31, 2019, the Company was not in compliance with the covenants contained in the BankUnited Facility, as amended. BankUnited has
subsequently waived these covenant violations in conjunction with execution of the Sixth Amendment, which further amends the Credit Agreement, Revolving
Note and Term Note.

In addition to the covenant waivers, on August 24, 2020, we entered into the Sixth Amendment, which further amends the Credit Agreement, Revolving Note and
Term Note. See Note 17, “Subsequent Events”, for a discussion of the amendments and waivers.

As of December 31, 2019, the Company had $26.7 million outstanding and as of December 31, 2018, the Company had $24.0 million outstanding under the
BankUnited Facility.

We believe that our existing resources, together with the availability under the BankUnited Facility, will be sufficient to meet our current working capital needs for
at least the next 12 months from the date of issuance of our consolidated financial statements.

The Term Loan had an initial amount of $10 million, payable in monthly installments, as defined in the Credit Agreement. After giving effect to the Sixth
Amendment (described in more detail elsewhere in this Annual Report on Form 10-K) the Term Loan matures on May 2, 2022. The maturities of the Term Loan
are included in the maturities of long-term debt.

Contractual Obligations. The table below summarizes information about our contractual obligations as of December 31, 2019 and the effects these obligations are
expected to have on our liquidity and cash flow in the future years:

Payments Due By Period

Less than
Contractual Obligations Total 1 year 1-3 years 4-5 years After 5 years
Debt $ 3,318,514 § 2,100,000 $ 1,218,514 $ — 3 —
Capital Lease Obligations 930,719 384,619 421,488 124,612 —
Operating Leases 4,305,937 1,709,153 2,588,615 8,169 —
Total Contractual Cash Obligations $ 8,555,170 $ 4,193,772 $ 4228617 $ 132,781 $ —

Inflation. Inflation historically has not had a material effect on our operations.

Item 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURE ABOUT MARKET RISK
Not applicable.

Item 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA

This information appears following Item 15 of this Annual Report on Form 10-K and is incorporated herein by reference.
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Item 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL DISCLOSURE
None.

Item 9A. CONTROLS AND PROCEDURES

Background

An error in the consolidated financial statements for the Non-Reliance Periods related to the Company’s recognition of revenue was identified as part of the
preparation of the Company’s consolidated financial statements for the year ended December 31, 2019. Management concluded that certain revenues and the
resulting gross profit were recognized inaccurately due to an incorrect application of U.S. GAAP. Therefore, previously reported revenue and the resulting net
income were overstated. In connection with the preparation and filing of this Annual Report on Form 10-K, we have conducted the requisite evaluations of the
effectiveness of our disclosure controls and procedures and of our internal control over financial reporting as of December 31, 2019 and December 31, 2018. Our
conclusions are explained below.

Evaluation of Disclosure Controls and Procedures

Our management evaluated the effectiveness of our disclosure controls and procedures as defined in Rules 13a-15(e) and 15d-15(e) under the Securities Exchange
Act of 1934, as amended (the “Exchange Act”), as of December 31, 2019 and December 31, 2018 in connection with the restatement of the consolidated financial
statements for the Non-Reliance Periods. Based on this evaluation of our disclosure controls and procedures, management has concluded that our disclosure
controls and procedures were not effective as of December 31, 2019 or December 31, 2018 because of certain material weaknesses in our internal control over
financial reporting, as further described below.

Notwithstanding the conclusion by our management that our disclosure controls and procedures as of December 31, 2019 and December 31, 2018 were not
effective, and notwithstanding the material weaknesses in our internal control over financial reporting described below, management believes that the consolidated
financial statements and related financial information included in this Annual Report on Form 10-K fairly present in all material respects our financial position,
results of operations and cash flows as of and for the dates presented, and for the periods ended on such dates, in conformity with U.S. GAAP.

Management’s Annual Report on Internal Control over Financial Reporting

Management is responsible for establishing and maintaining adequate internal control over financial reporting. Internal control over financial reporting, as defined
in Exchange Act Rules 13a-15(f) and 15d-15(f), is a process designed by, or under the supervision of, our principal executive and principal financial officers and
effected by our board of directors, management and other personnel, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with U.S. GAAP and includes those policies and procedures that:

pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of our assets;
provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance with U.S. GAAP, and
that our receipts and expenditures are being made only in accordance with authorizations of our management and directors; and

e provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use or disposition of our assets that could have a
material effect on our consolidated financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Projections of any evaluation of effectiveness
to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the degree of compliance with the policies or
procedures may deteriorate.

Management conducted an evaluation of the effectiveness of internal control over financial reporting based on criteria established in Internal Control-Integrated
Framework (2013) issued by the Committee of Sponsoring Organizations of the Treadway Commission (“COSO”). Based on this evaluation, management
concluded that the Company’s internal control over financial reporting was not effective as of December 31, 2019 or December 31, 2018 because of the material
weaknesses described below. Our evaluation excluded WMI which was acquired on December 20, 2018. On a pro forma basis, as of and for the year ended
December 31, 2018, WMI represented approximately 14% of revenue and 23% of assets. In accordance with guidance issued by the SEC, companies are allowed
to exclude acquisitions from their assessment of internal control over financial reporting during the first year subsequent to the acquisition while integrating with
acquired operations.
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A material weakness is a deficiency, or a combination of deficiencies, in internal control over financial reporting, such that there is a reasonable possibility that a
material misstatement of the Company’s annual or interim consolidated financial statements will not be prevented or detected on a timely basis.

In connection with management’s evaluation of the Company’s internal control over financial reporting described above, management has identified the
deficiencies described below that constituted material weaknesses in our internal control over financial reporting as of December 31, 2019 and December 31, 2018.
One of these deficiencies led to material errors in our previously issued consolidated financial statements, which in turn led to the restatement of those previously
issued consolidated financial statements, as described in Note 18 to our consolidated financial statements included in this Annual Report on Form 10-K.

Control Environment, Risk Assessment, Control Activities and Monitoring
We did not maintain effective internal control over financial reporting related to the following areas: control environment, risk assessment, control activities and
monitoring:

e Management did not effectively execute a strategy to hire and retain a sufficient complement of personnel with an appropriate level of knowledge,
experience, and training in certain areas important to financial reporting.

e Management lacked sufficient technical proficiency and training to provide adequate oversight of accounting and financial reporting activities in
implementing certain accounting practices and calculations to conform to the Company’s policies and U.S. GAAP.

e  There were insufficiently documented Company accounting policies and insufficiently detailed Company procedures to put policies into effective action.

Revenue Recognition Accounting
We identified material weaknesses from revenue recognition accounting controls that resulted in material errors, as we did not appropriately design, or effectively

operate, internal control over certain aspects of accurate recording, presentation, and disclosure of revenue and related costs. The following were contributing
factors to the material weaknesses in revenue recognition accounting:

e  Our internal control lacked procedures for ensuring the period of performance or value of the accounting contract were properly determined.
e  Our internal control lacked procedures for ensuring revenue was constrained to funded contract values.

Accounting for Significant Non-Routine Complex Transactions

We identified a material weakness in our accounting for significant, non-routine, complex transactions. No controls exist and we failed to hire qualified external
resources with the appropriate accounting expertise. While no material errors were identified, the lack of controls caused a reasonable possibility that a material
error could have occurred.

Information Technology General Controls (ITGC)

There were ineffective ITGCs, specifically in testing and documenting the areas of access to programs and data, program change-management and computer
operations. As a result, business process automated and manual controls that were dependent on the affected ITGCs may be ineffective because they could have
been adversely impacted. These control deficiencies were a result of: 1) IT control processes that lacked sufficient testing and documentation; 2) risk-assessment
processes inadequate to identify and assess changes in IT environments and 3) user access reviews that could impact internal control over financial reporting.
While no material errors were identified, the insufficiency of our testing caused a reasonable possibility that a material error could have occurred.

The effectiveness of our internal control over financial reporting as of December 31, 2019 and December 31, 2018, has been audited by CohnReznick, an
independent registered public accounting firm, as stated in their report, which was adverse due to the material weaknesses, and appears herein.

Remediation Efforts to Address Material Weaknesses

We are currently working to remediate the material weaknesses described above, including assessing the need for additional remediation steps and implementing
additional measures to remediate the underlying causes that gave rise to the material weaknesses. As we continue to evaluate and work to improve our internal
control over financial reporting, we may take additional measures to address control deficiencies with the overall objective to design and operate internal control
that mitigate identified risks and enable an effective system of internal control over external financial reporting.

Management regards successful completion of our remediation actions as an important priority. Some of the more significant remediation activities include:

e In 2019 we hired experienced professionals to fill several key positions within our finance leadership team, including Chief Financial Officer, Controller,
and Director of Financial Planning & Analysis. These new individuals possess technical proficiency, training, and experience that was partially
responsible for identifying the material weaknesses identified herein. The Director of Financial Planning & Analysis, now our Acting Chief Financial
Officer, and the Controller remain with the Company and we intend to continue to assess current staffing levels and competencies in our finance team to
ensure the optimal complement of personnel with appropriate qualifications and skill sets.

e Management, with advice from a leading global accounting and advisory firm, reviewed and updated its revenue recognition policies and procedures and
expects to implement these controls, as well as certain other procedures in 2020. Additionally, management will implement a recurring review by a team
of qualified individuals.
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e Reevaluating and revising our Sarbanes-Oxley compliance program (our “SOX Program”), and making improvements to our SOX Program governance,
risk assessment processes, testing methodologies and corrective action mechanisms.

e Redesigning and implementing necessary changes to the existing system of internal control and then testing of sufficient instances of the performance of
controls to determine operational effectiveness.

e  Prior to any future requirement for accounting for significant, non-routine, complex transactions, the Company will engage experienced professionals and
outline and execute a set of controls to ensure that the non-routine complex transaction is recorded in a proper manner.

e For years subsequent to 2019, we will implement an improved 404 compliant ITGC testing program. We will engage experienced professionals to assist
with its implementation and execution.

Remediation of Previously Reported Material Weakness

As previously disclosed in our Annual Report on Form 10-K for the period ended December 31, 2018, the Company did not design and maintain adequate review
controls which failed to identify, in a timely manner, the miscoding of an invoice in the Company’s records and the resulting overstatement of revenue.

Due to the actions taken by the Company to implement new controls and procedures, management has concluded that this material weakness has been remediated
as of December 31, 2019. The actions taken to remediate this material weakness were as follows:

e The Company reviewed its financial closing process and has implemented a new control in the first quarter of 2019 to independently reconcile shipments
of product to the Company’s billings by contract.

Changes in Internal Control Over Financial Reporting
There were no changes in our internal control over financial reporting during the quarter ended December 31, 2019 that materially affected, or are reasonably likely

to materially affect, our internal control over financial reporting other than as described above.
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Report of Independent Registered Public Accounting Firm

The Board of Directors and Stockholders
CPI Acrostructures, Inc.

Adverse Opinion on Internal Control Over Financial Reporting

We have audited CPI Aerostructures, Inc. and Subsidiaries’ (the Company’s) internal control over financial reporting as of December 31, 2019, based on criteria
established in Internal Control—Integrated Framework (2013) issued by the Committee of Sponsoring Organizations of the Treadway Commission (COSO). In
our opinion, because of the effect of the material weaknesses described in the following paragraph on the achievement of the objectives of the control criteria, the
Company has not maintained effective internal control over financial reporting as of December 31, 2019, based on criteria established in Internal Control—
Integrated Framework (2013) issued by COSO.

A material weakness is a control deficiency, or a combination of deficiencies, in internal control over financial reporting, such that there is a reasonable possibility
that a material misstatement of the Company’s annual or interim consolidated financial statements will not be prevented or detected on a timely basis. The
following material weaknesses have been identified and included in management’s assessment.

e The Company did not maintain an effective control environment, risk assessment, control activities and monitoring based on the criteria established in the
COSO framework and identified deficiencies in the principles associated with the control environment of the COSO framework. Specifically, control
deficiencies constituted material weaknesses, either individually or in the aggregate, relating to (1) management’s ineffective execution of its strategy to
attract, develop, and retain individuals with an appropriate level of knowledge, experience and training in financial reporting; (2) management’s lack of
sufficient technical proficiency to provide adequate oversight of accounting and financial reporting, and; (3) the Company’s insufficient documented
accounting policies and procedures. These control deficiencies resulted in material errors and the restatement of previously issued consolidated financial
statements.

e The Company did not have adequate controls over accounting for revenue recognition, specifically, the Company lacked controls to ensure that the period
of performance or values of the accounting contracts were properly determined and controls to ensure revenue was constrained.

e The Company did not have controls over accounting for significant, nonroutine, complex transactions.

e The Company did not have effective information technology general controls, specifically, the Company’s lack of testing and documenting the areas of
access to programs and data, program change-management and computer operations.

These material weaknesses were considered in determining the nature, timing, and extent of audit tests applied in our audit of the 2019 consolidated financial
statements, and this report does not affect our report dated August 25, 2020, on those consolidated financial statements.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States) (PCAOB), the consolidated balance
sheets and the related consolidated statements of operations and comprehensive loss, stockholders’ equity (deficit) and cash flows of the Company, and our report
dated August 25, 2020 expressed an unqualified opinion thereon, and included explanatory paragraphs for changes in accounting principles and a restatement of
previously issued consolidated financial statements.
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Basis for Opinion

The Company’s management is responsible for maintaining effective internal control over financial reporting, and for its assessment of the effectiveness of internal
control over financial reporting, included in the accompanying Management’s Annual Report on Internal Control Over Financial Reporting. Our responsibility is to
express an opinion on the Company’s internal control over financial reporting based on our audit. We are a public accounting firm registered with the PCAOB and
are required to be independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and regulations of the
Securities and Exchange Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audit to obtain reasonable assurance
about whether effective internal control over financial reporting was maintained in all material respects. Our audit of internal control over financial reporting
included obtaining an understanding of internal control over financial reporting, assessing the risk that a material weakness exists, and testing and evaluating the
design and operating effectiveness of internal control based on the assessed risk. Our audit also included performing such other procedures as we considered
necessary in the circumstances. We believe that our audit provides a reasonable basis for our opinion.

Definition and Limitations of Internal Control Over Financial Reporting

An entity’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with accounting principles generally accepted in the United States of America. An entity’s
internal control over financial reporting includes those policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail, accurately
and fairly reflect the transactions and dispositions of the assets of the entity; (2) provide reasonable assurance that transactions are recorded as necessary to permit
preparation of financial statements in accordance with accounting principles generally accepted in the United States of America, and that receipts and expenditures
of the entity are being made only in accordance with authorizations of management and directors of the Company; and (3) provide reasonable assurance regarding
prevention or timely detection of unauthorized acquisition, use, or disposition of the entity’s assets that could have a material effect on the consolidated financial
statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any evaluation of

effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the degree of compliance with
the policies or procedures may deteriorate.

/s/ CohnReznick LLP

Jericho, New York
August 25, 2020
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Report of Independent Registered Public Accounting Firm

The Board of Directors and Stockholders
CPI Aerostructures, Inc.

Adbverse Opinion on Internal Control Over Financial Reporting

We have audited CPI Aerostructures, Inc. and Subsidiaries’ (the Company’s) internal control over financial reporting as of December 31, 2018, based on criteria
established in Internal Control—Integrated Framework (2013) issued by the Committee of Sponsoring Organizations of the Treadway Commission (COSO). In
our opinion, because of the effect of the material weaknesses described in the following paragraph on the achievement of the objectives of the control criteria, the
Company has not maintained effective internal control over financial reporting as of December 31, 2018, based on criteria established in Internal Control—
Integrated Framework (2013) issued by COSO.

A material weakness is a control deficiency, or a combination of deficiencies, in internal control over financial reporting, such that there is a reasonable possibility
that a material misstatement of the Company’s annual or interim consolidated financial statements will not be prevented or detected on a timely basis. The
following material weaknesses have been identified and included in management’s assessment.

e The Company did not maintain an effective control environment, risk assessment, control activities and monitoring based on the criteria established in the
COSO framework and identified deficiencies in the principles associated with the control environment of the COSO framework. Specifically, control
deficiencies constituted material weaknesses, either individually or in the aggregate, relating to (1) management’s ineffective execution of its strategy to
attract, develop, and retain individuals with an appropriate level of knowledge, experience and training in financial reporting; (2) management’s lack of
sufficient technical proficiency to provide adequate oversight of accounting and financial reporting, and; (3) the Company’s insufficient documented
accounting policies and procedures. These control deficiencies resulted in material errors and the restatement of previously issued consolidated financial
statements.

e The Company did not have adequate controls over accounting for revenue recognition, specifically, the Company lacked controls to ensure that the period
of performance or values of the accounting contracts were properly determined and controls to ensure revenue was constrained.

e The Company did not have controls over accounting for significant, nonroutine, complex transactions.

e The Company did not have effective information technology general controls, specifically, the Company’s lack of testing and documenting the areas of
access to programs and data, program change-management and computer operations.

e The Company did not have adequate review controls over the coding of invoices in the revenue recognition process.

These material weaknesses were considered in determining the nature, timing, and extent of audit tests applied in our audit of the 2018 consolidated financial
statements, and this report does not affect our report dated August 25, 2020, on those consolidated financial statements.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States) (PCAOB), the consolidated balance
sheets and the related consolidated statements of operations and comprehensive loss, stockholders’ equity (deficit) and cash flows of the Company, and our report
dated August 25, 2020 expressed an unqualified opinion thereon, and included explanatory paragraphs for changes in accounting principles and a restatement of
previously issued consolidated financial statements.
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Basis for Opinion

The Company’s management is responsible for maintaining effective internal control over financial reporting, and for its assessment of the effectiveness of internal
control over financial reporting, included in the accompanying Management’s Annual Report on Internal Control Over Financial Reporting. Our responsibility is to
express an opinion on the Company’s internal control over financial reporting based on our audit. We are a public accounting firm registered with the PCAOB and
are required to be independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and regulations of the
Securities and Exchange Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audit to obtain reasonable assurance
about whether effective internal control over financial reporting was maintained in all material respects. Our audit of internal control over financial reporting
included obtaining an understanding of internal control over financial reporting, assessing the risk that a material weakness exists, and testing and evaluating the
design and operating effectiveness of internal control based on the assessed risk. Our audit also included performing such other procedures as we considered
necessary in the circumstances. We believe that our audit provides a reasonable basis for our opinion.

Definition and Limitations of Internal Control Over Financial Reporting

An entity’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with accounting principles generally accepted in the United States of America. An entity’s
internal control over financial reporting includes those policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail, accurately
and fairly reflect the transactions and dispositions of the assets of the entity; (2) provide reasonable assurance that transactions are recorded as necessary to permit
preparation of financial statements in accordance with accounting principles generally accepted in the United States of America, and that receipts and expenditures
of the entity are being made only in accordance with authorizations of management and directors of the Company; and (3) provide reasonable assurance regarding
prevention or timely detection of unauthorized acquisition, use, or disposition of the entity’s assets that could have a material effect on the consolidated financial
statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any evaluation of

effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the degree of compliance with
the policies or procedures may deteriorate.

/s/ CohnReznick LLP

Jericho, New York
August 25, 2020
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Item 9B. OTHER INFORMATION

None.

PART III

Item 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

Information About Directors and Executive Officers

Our directors and named executive officers are as follows:

Name

Carey Bond

Janet K. Cooper

Michael Faber

Kenneth Hauser

Douglas McCrosson

Walter Paulick

Thomas Powers

Eric Rosenfeld

Terry Stinson

* Mr. Powers began his service as our Acting Chief Financial Officer on February 12, 2020. Previously, Dan Azmon served as our Chief Financial Officer from

Age
59

66

60

57

57

73

65

62

78

Director

Since

Position & Board Committees

2016

2019

2013

2014

1992

2003

2014

Vice Chairman of the Board of Directors
Compensation & Human Resources Committee (Chair), Nominating & Corporate Governance Committee,
Oversight Committee (Chair)

Director
Audit & Finance Committee (Chair), Oversight Committee

Director
Audit & Finance Committee, Nominating & Corporate Governance Committee (Chair), Strategic Planning
Committee

Vice President, Global Supply Chain Management and Quality

Chief Executive Officer, President, and Director
Strategic Planning Committee

Director
Audit & Finance Committee, Nominating & Corporate Governance Committee, Oversight Committee

Acting Chief Financial Officer*
Director
Compensation & Human Resources Committee, Nominating & Corporate Governance Committee, Strategic

Planning Committee (Chair)

Chairman of the Board of Directors
Compensation & Human Resources Committee, Strategic Planning Committee

November 2019 until his resignation on February 10, 2020, and Vincent Palazzolo served as our Chief Financial Officer from 2004 until November 2019.

We believe that it is necessary for each of our directors to possess qualities, attributes, and skills that contribute to a diversity of views and perspectives among the
directors and enhance the overall effectiveness of the board of directors. The nominating and corporate governance committee of our board of directors
(“Nominating and Corporate Governance Committee”) considers all factors it deems relevant when evaluating prospective candidates or current members of our
board of directors for nomination to our board of directors, as prescribed in the committee’s written charter and established guidelines and the Company’s
corporate governance guidelines. All of our directors bring to the board of directors leadership experience derived from past service. They also all bring a diversity
of views and perspectives derived from their individual experiences working in a range of industries and occupations, which provide our board of directors, as a
whole, with the skills and expertise that reflect the needs of the Company. Certain individual experiences, qualifications, and skills of our directors that contribute

to the board of directors’ effectiveness as a whole are described in the biographies set forth below.
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Carey E. Bond is the Non-Executive Vice Chairman of the Board of Directors, a position which he has held since August 2020. Mr. Bond has been a director
since December 2016, chair of the compensation committee since June 2019 and chair of the Oversight Committee since March 2020. Mr. Bond’s career as a
corporate executive in the aviation industry has spanned over 30 years, where he has held successful leadership roles in several areas such as aircraft development
and production, sales, service, and profit and loss ownership. Mr. Bond spent 10 years at Sikorsky Aircraft Corporation, a corporation specializing in designing,
manufacturing and servicing helicopters, as Vice President, Corporate Strategy, Chief Marketing Officer, and President, Commercial Systems and Services. Mr.
Bond currently serves on the board of directors of TECT Aerospace, a business unit of TECT Corporation, a conglomerate of privately held aerospace companies.
Mr. Bond has also served on the board of directors of domestic and international companies, namely Shanghai Sikorsky Aircraft Company Limited, New Eclipse
Aerospace, and PZL Mielec Aircraft Company. Mr. Bond holds a Masters of Business Administration from Texas Christian University. Mr. Bond brings to our
board of directors a seasoned expertise in the aerospace industry, an internationally-minded approach to business development, and general business acumen.

Janet K. Cooper has been a director since April 2019 and chair of the Audit & Finance Committee since June 2019. From 2002 to 2008, Ms. Cooper served as
Senior Vice President and Treasurer of Qwest Communications International Inc. (now operating as CenturyLink). From 2001 to 2002, she served as Chief
Financial Officer and Senior Vice President of McDATA Corporation, which was subsequently acquired by Brocade. From 1992 to 2001, she served in various
senior level finance positions at US West Inc. and the Quaker Oats Company, including as Vice President, Finance and Controller at US West Inc. from 1999 to
2000, and Vice President-Tax and Treasurer at Quaker Oats Company from 1997 to 1998. Ms. Cooper serves as an independent director, audit committee chair,
and finance committee member of The Toro Company (NYSE: TTC) and as an independent director, audit committee, and public policy committee member of
Lennox International (NYSE: LII). She is also a member of the Board of Trustees of Rose-Hulman Institute of Technology and is chair of Rose-Hulman’s
investment management committee. From 2014 to 2019, Ms. Cooper served on the board of directors of Resonant, Inc. From 2008 to 2016, Ms. Cooper served on
the board of directors of MWH Global, Inc., a private engineering, consulting, and construction management firm focused on water and natural resources for built
infrastructure and the environment, which was acquired by Stantec in May 2016. Ms. Cooper received her MBA from the University of Chicago, Booth School of
Business and holds a Masters in Applied Math from the University of Illinois. She graduated summa cum laude from the University of Illinois with a double major
in Math/Computer Science and Economics. Ms. Cooper brings to our board of directors a substantial financial background and extensive experience in capital
markets, tax, and accounting matters.

Michael Faber has been a director since August 2013 and chair of our Nominating and Corporate Governance Committee since June 2014. Since 1996, Mr. Faber
has served as Chief Executive Officer of NextPoint Management Company, Inc., an investment and strategic advisory firm, advising family offices on a variety of
issues, including asset manager selection and oversight, direct investing, and trust and estates. Additionally, Mr. Faber currently serves as a senior advisor to a
family office with more than $2 billion in assets and as a director or senior advisor to a number of private companies and asset management firms. From 1990 to
2008, Mr. Faber was a General Partner of the NextPoint and Walnut family of investment funds, focusing on private equity, venture capital, and structured
investments. Previously, Mr. Faber was a senior advisor to the law fir