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FORWARD-LOOKING STATEMENTS

This Annual Report on Form 10-K contains forward-looking statements. We intend such forward-looking statements p g g
to be covered by the safe harbor provisions for forward-looking statements contained in Section 27A of they p g
Securities Act of 1933 and Section 21E of the Securities Exchange Act of 1934. All statements other than statements g
of historical facts contained herein, including statements regarding our results of operations; financial position andg g g p p
performance; the anticipated impact of the coronavirus COVID-19 pandemic on our business; liquidity and our p p p p q ythe anticipated impactt off the coronavirus COVID-19 pandemic on ourr business;
ability to fund our business operations and initiatives; capital expenditure and debt service obligations; businessy p p p g
strategies, plans and goals, including those related to marketing, acquisitions and expansion of our business; product g p g g g q p p
approvals and plans; industry trends; expectations regarding consumer behaviors and trends; our culture and pp p y p g g
operating philosophy; human resource management; arrangements with and delivery of our services to the p g p p y g g y
customers; conversion of backlog; dividend policy; legal proceedings; and our objectives for future operations, are g p y g p g j p
forward-looking statements. The words “expect,” “anticipate,” “intend,” “plan,” “believe,” “seek,” “see,” “will,” g p p p
“would,” “target,” “likely”, and similar expressions are intended to identify forward-looking statements. Forward-g y p y g
looking statements are based largely on our current expectations and projections about future events and financial g g y p p j
trends that we believe may affect our financial condition, results of operations, business strategy, short-term and y p gy
long-term business operations and objectives, and financial needs. These forward-looking statements are subject tog p j g j
inherent uncertainties, risks, changes in circumstances and other important factors that are difficult to predict. g p p
Moreover, we operate in a very competitive and rapidly changing environment in which new risks emerge from time p y p p y g g g
to time. It is not possible for our management to predict all risks, nor can we assess the impact of all important p g p p p
factors on our business or the extent to which any factor, or combination of such factors, may cause actual results to y y
differ materially from those contained in any forward-looking statements we may make. In light of these risks,y y g y g
uncertainties and assumptions, the forward-looking events and circumstances discussed may not occur and our p g y
financial condition and actual results could differ materially and adversely from those anticipated or implied in the y y p p

g y g y g gforward-looking statements. We caution you therefore against relying on these forward-looking statements.  Some g y g y g g
of the important factors that could cause actual results to differ from our expectations include regional, national, or p p g
global political, economic, business, competitive, market and regulatory conditions and the other important factors g p p g y p
included in this Annual Report on Form 10-K in “Item 1A Risk Factors,” “Item 7 Management’s Discussion andp g
Analysis of Financial Condition and Results of Operations,” and “Item 7A Quantitative and Qualitative Disclosuresy p
About Market Risk.” We qualify all of our forward-looking statements by these cautionary statements. Except asq y g y y p
required by applicable law, we do not plan to publicly update or revise any forward-looking statements contained q y pp p p y p y g
herein, whether as a result of any new information, future events, changed circumstances or otherwise. For a further y g
discussion of the risks relating to our business, see “Item 1A Risk Factors” of Part I of this Annual Report on Form g p
10-K.

WEBSITE AND SOCIAL MEDIA DISCLOSURE

We use our website (www.medpace.com) and our corporate Facebook, YouTube, LinkedIn, Vimeo, Instagram and p p g
Twitter accounts as channels of distribution of company information. The information we post through these p y p g
channels may be deemed material. Accordingly, investors should monitor these channels, in addition to followingy g y g
our press releases, Securities and Exchange Commission, or SEC, filings and public conference calls and webcasts.p g g p
The contents of our website and social media channels are not, however, a part of this report.

TRADEMARKS

We own or have the rights to use various trademarks referred to in this Annual Report on Form 10-K, including, g p g
among others, Medpace and ClinTrak and their respective logos. Solely for convenience, we may refer to g p p g y y
trademarks in this Annual Report on Form 10-K without the TM and p ® symbols. Such references are not intended to y
indicate, in any way, that we will not assert, to the fullest extent permitted by law, our rights to our trademarks. y y p y g

pp g p p p y pOther trademarks appearing in this Annual Report on Form 10-K are the property of their respective owners.
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MARKET AND INDUSTRY INFORMATION

Market data used throughout this Annual Report on Form 10-K is based on management’s knowledge of the g p g g
industry and the good faith estimates of management. All of management’s estimates presented herein are based on y g g g p
industry sources, including analyst reports and management’s knowledge. We also relied, to the extent available, y g y p g g
upon management’s review of independent industry surveys and publications prepared by a number of sources and p g p y y p p p y
other publicly available information. We are responsible for all of the disclosure in this Annual Report on Form 10-p y p p
K and while we believe that each of the publications, studies and surveys used throughout this Annual Report onp y g p
Form 10-K are prepared by reputable sources, we have not independently verified market and industry data fromp p y p p y y
third-party sources.

p pAll of the market data used in this Annual Report on Form 10-K involves a number of assumptions and limitations,p p
and you are cautioned not to give undue weight to such estimates. While we believe the estimated market position,y g g p
market opportunity and market size information included in this Annual Report on Form 10-K is generally reliable, pp y p g y
such information, which in part is derived from management’s estimates and beliefs, is inherently uncertain and p g y
imprecise and has not been verified by any independent source. Projections, assumptions and estimates of our future p y y p j p
performance and the future performance of the industry in which we operate are necessarily subject to a high degreep p y p y j g g
of uncertainty and risk due to a variety of factors, including those described in “Item 1A Risk Factors” of Part I of y y g
this Annual Report on Form 10-K and elsewhere in this Annual Report on Form 10-K. These and other factors could p p
cause results to differ materially from those expressed in our estimates and beliefs and in the estimates prepared by y p p p y
independent parties. See “Forward-Looking Statements” above.

GLOSSARY

We define the terms below that appear throughout this report as follows:

“Large pharmaceutical companies.” Large pharmaceutical companies represent the top 20 pharmaceutical g p p p p p
companies by worldwide prescription drug sales as classified by Evaluate Ltd via EvaluatePharma©. 

“Mid-sized biopharmaceutical companies.” Mid-sized biopharmaceutical companies represent biopharmaceutical p p p p
companies with at least $250 million in sales, based on publicly available data and management’s knowledge, that p p y g g
are not classified as a top 20 pharmaceutical company by Evaluate Ltd via EvaluatePharma©.

“Small biopharmaceutical companies.” Small biopharmaceutical companies represent biopharmaceutical p p p p
companies that have less than $250 million in sales, based on publicly available data and management’s knowledge.

“Phase I.” Phase I trials are typically conducted in healthy individuals or, on occasion, in patients, and typically yp y y p yp y
involve 20 to 80 subjects and range from a few months to several years. These trials are designed to establish the j g y g
basic safety, dose tolerance, absorption, metabolism, distribution and excretion of the clinical product candidate, the y p p
side effects associated with increasing doses, and if possible, early evidence of effectiveness. If the trial establishesg p y
the basic safety and metabolism of the clinical product candidate, Phase II trials are generally initiated.

“Phase II.” Phase II trials are conducted in a limited population of patients with the disease or condition that the p p p
clinical product candidate is intended to treat. These trials typically test a few hundred patients and last onp yp y p
average 12 to 18 months. Phase II trials are typically designed to identify possible adverse effects and safety risks, to g yp y g y p y
preliminarily evaluate the efficacy of the clinical product candidate for specific targeted diseases or conditions, andp y y p p g
to determine dose tolerance, optimal dosage and dosing schedule. Phase II trials are sometimes divided into twop g g
phases: Phase IIa trials typically evaluate the dose response of the clinical product candidate and Phase IIb trials p yp y p p
typically evaluate the efficacy of the clinical product candidate at the prescribed doses. If the Phase II trials indicate yp y y p p

p y g ythat the clinical product candidate may be safe and effective, Phase III trials are generally initiated.
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“Phase III.” Phase III trials evaluate the clinical product candidate in significantly larger and more diverse patient p g y g p
populations than Phase I and II trials and are conducted at multiple, geographically dispersed sites. On average, this p p p g g p y p g
phase lasts from one to three years. Depending on the size and complexity, Phase III CRO contracts may includep y p g p y y
multiple sequential trials. During this phase, the clinical product candidate’s overall benefit/risk ratio and the basisp q g p p
for product approval are established. If the clinical product candidate successfully completes Phase III, then the p pp p y p
sponsor may submit a New Drug Application, or NDA, or Biologics License Application for approval by the United p y g pp g pp pp y
States Food and Drug Administration, or FDA, or a similar marketing authorization application for approval by non-g g pp pp y
U.S. regulatory agencies.

“Phase IV.” Phase IV or “post-approval” trials are intended to monitor the drug’s long-term risks and benefits, to p pp g g
analyze different dosage levels, to evaluate different safety and efficacy parameters in target populations or to y g y y p g p p
substantiate marketing claims. Phase IV trials typically enroll thousands of patients and last from six months to g yp y p
several years. The FDA may require Phase IV testing and surveillance programs to monitor the effect of approvedy y q g p g pp
drugs which have been commercialized, and the FDA has the power to prevent or limit further marketing of ag p p g
p p g p gproduct based on the results of post-marketing programs.
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Part I 

Item 1. Business 

Overview

We are one of f the world’s leading clinical contractt research organizations, or r CROs, by revenue, solely focused on
gy pproviding scientifically-driven outsourced clinical development t services to the biotechnology, pharmaceutical and

medical device industries. Our r mission f safe and effective medical is to accelerate the global developmentt off safe and effective medical 
therapeutics. We differentiate ourselves from our r competitors by our r disciplined operating model centered on

 providing full-service Phase I-IV clinical development t services and ourr therapeutic expertise. We believe this 
 combination results in timely and cost-effective delivery off clinical developmentt services for r our r customers. We 
ybelieve thatt we are a partnerr off choice for r small and mid-sized biopharmaceutical companies based on our r ability to 

consistently utilize our r full-service, disciplined r  operating model to deliverr timely and high-quality results forr our
g y gy p g gcustomers. Accordingly, our r business strategy aims to continue to expand our r markett share in the growing Phase I-

t as we conduct clinical trials across all major therapeutic areas, with particular strength in Oncology, j p p g gyIV CRO market
Metabolic Disease, Cardiology, Antiviral and Anti-infective (AVAI) and Central Nervous System (CNS). 

Our Revenues: Markets and Clinical Development Services

Before a new drug can be commercialized, it often must undergo extensive pre-clinical and clinical testing and g g p g
regulatory review to verify safety and efficacy. CROs provide a comprehensive range of product development g y y y y p p g p p
services for Phase I-IV clinical trials. These clinical trials are separated into distinct phases in order to thoroughly p p g y
evaluate the product. We generate our revenues by providing a full suite of services supporting the entire clinical p g y p g pp g

p p g pdevelopment process from Phase I to Phase IV across a wide range of therapeutic areas. 

Medical Department: Our medical department consists of therapeutic leads who provide strategic direction p p p g
for study design and planning, train operational staff, work with primary investigators, provide medical y g p g p p y g p
monitoring and meet with regulatory agencies. 

Clinical Trial Management: Our team of clinical trial managers (CTMs) lead all aspects of study execution g p y
and drive accountability across the functional team members. Our CTMs use ClinTrak, our proprietary y p p y
information management system for clinical trials, which is integrated with our standard operating g y g p g
procedures (“SOPs”), allowing the CTMs to access real-time study metrics.

Data-Driven Feasibility: Our dedicated feasibility team of clinical experts analyze specific protocols, usingy p y p p g
many data sources to determine countries and sites that are most appropriate for the study.

Study Start-Up: Our global Study Start-Up staff conducts trial start up activities, including study g y p p g y
documentation submission processes to independent Institutional Review Boards, or IRBs, ethics p p
committees and to ex-US competent authorities. Our study start-up team includes fully dedicated budget p y p y g
and legal associates to ensure focused negotiations and execution of site contracts.

Patient Recruitment and Retention: We navigate the complexities of patient recruitment and retention by g p p y
providing strategic solutions that address clinical program needs. Our patient recruitment and retention p g g p g p
department identify patient motivators and any potential barriers to join and remain in the clinical research p y p y p j
study.

Clinical Monitoring: Our clinical research associates, or CRAs, provide site management servicesp g
including in-house, onsite and virtual monitoring. Their knowledge of local regulations and laws, in g g g g
addition to Good Clinical Practice, or GCP, and International Council on Harmonisation of Technical
Requirements for Registration of Pharmaceuticals for Human Use, or ICH, guidelines ensure compliance q g g p
and data quality. CRAs report into a global matrix structure and receive comprehensive, hands-on training q y p g p g
in an individualized curriculum consisting of in-house and field-based training, supplemented with clinical g g pp

p g g y p gresearch department core rotations and ongoing study-specific training.
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Risk-Based Monitoring: We support a comprehensive approach to monitoring to ensure adequate protectionpp p pp g q p
of the rights, welfare, and safety of human subjects and the quality and integrity of the study. This approach g y j q y g y y pp
focuses on prevention and mitigation of important and likely risks and is part of the overarching p g p y p g
surveillance utilized to manage studies.

Regulatory Affairs: We provide expert strategic, operational, and tactical regulatory guidance, and create p p g p g y g
thorough scientifically-grounded regulatory compliant documentation at each stage of the drug and g y g g y p g g
biologics development process to regulatory agencies around the globe.

Medical Writing: Medical writers work closely with our medical experts, biostatisticians, and other y p
members of the study team to develop study protocols, clinical and statistical study reports, and integratedy p y p y p g

g g y gsubmission documents according to regulatory guidelines. 

Biometrics and Data Sciences:  We provide high-quality data collected during clinical trials that supports p g q y g pp
regulatory submissions, including NDAs or Biologics License Application for approval by the FDA, or a g y g g pp pp y
similar marketing authorization application for approval by non-U.S. regulatory agencies. Our data scienceg pp pp y g y g
team develops detailed specifications for the collection, organization, validation, analysis and quality p p g y q y
control of clinical trial data. Our biostatisticians provide trial design consulting, statistical methodologyp g g gy
recommendations, programming expertise and reporting accuracy. 

Pharmacovigilance: Our safety and pharmacovigilance group collects, evaluates, analyzes and reports y p g g p y p
safety information. We provide global adverse event management, physician reviewed safety narrative y p g g p y y

g ywriting and custom safety surveillance.

Core Laboratory: Our core laboratory services include both imaging services and cardiovascular core y g g
laboratory services. We partner with imaging experts from major academic and clinical institutions y p g g p j

p g g ginvolved in research to provide image reading in a secure environment utilizing identical software and p g g g
workstations integrated into ClinTrak allowing for prompt turnaround and oversight. Our cardiovascular g g p p g
core laboratory provides state of the art standardized electrocardiogram services and data analysis.

Central Laboratory y p g: Our Central Laboratory operates in four locations, including Cincinnati, Ohio; Leuven, y p g
Belgium; Shanghai, China; and Singapore. The Central Laboratory has longstanding core competency in g g g p y g g p y
specialized esoteric testing, including biomarkers for efficacy in addition to standard assay offerings. We p g g y y g

p p y g p p y galso provide biorepository services offering solutions for comprehensive specimen life cycle management, p p y g p p y g
and molecular and genetic testing for detection of pathogenic events at the genome level including viral g g p g g g
load and viral shedding.

Bioanalytical Laboratory. Our Bioanalytical Laboratory is located on our clinical research campus in y y p
Cincinnati, Ohio. Working in a Good Laboratory Practice compliant setting following FDA and Europeang y p g g p
Medicines Agency, or EMA, guidelines, the Bioanalytical Laboratory delivers method transfer, g y g y y
development, validation, sample analysis and metabolite screening and identification of pre-clinical and p p y g p
clinical biological samples with expertise in developing proprietary, highly scientific, esoteric and sensitiveg p p p g p p y g y
tests for small and large molecules. 

Clinics: Our clinics conduct studies in normal healthy volunteers, special populations, and patient y p p p p
populations over a spectrum of diseases and is located on our clinical research campus in Cincinnati, Ohio.

Quality Assurance: Our quality assurance team works closely with study teams to ensure compliance withq y y y p
protocols, SOPs and regulatory guidelines to ultimately protect research subject safety as well as thep g y g y p j y
integrity and validity of study data. Our quality assurance team also provides services including regulatory g y y y q y p g g y
training, internal system audits, SOP oversight, hosting of audits and regulatory inspections, as well asg y g g g y p
p p y gperforms third party audits of critical vendors and investigative sites on behalf of our customers.
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Customers

We have a well-diversified, attractively-positioned customer base that includes small biopharmaceutical companies, y p p p
mid-sized biopharmaceutical companies and large pharmaceutical companies. 

We have in the past and may in the future enter into arrangements with our customers or other drug, biologic or p y g g g
medical device companies in which we take on payment risk by making strategic investments in our customers or p p y y g g
other drug companies, providing flexible payment terms or fee financing to customers or other companies, or g p p g p y g p
entering into other risk sharing arrangements on trial execution. 

For a discussion of our net new business awards and backlog, see Item 7. “Management’s Discussion and Analysis g g y
of Financial Condition and Results of Operations—New Business Awards and Backlog” of Part II of this Annualp g
Report on Form 10-K.

Sales and Marketing

We employ an integrated sales and marketing team to sell our services to biotechnology, pharmaceutical and p y g g gy p
medical device companies. The team consists of professional business development representatives focused onp p p p
securing business from both new and existing customers, through a consultative and strategic sales approach. Weg g g g pp
embed our medical and scientific experts from the beginning of the sales process when we first engage potentialp g g p g g p
customers.

As part of our sales strategy, our team focuses on a customer segmentation model. Our team targets and engagesp gy g g g g
customers in our addressable market, matches customer characteristics with therapeutic fit and maintains a mindset p
of full-service outsourcing. Our structured and disciplined approach facilitates strong account evaluation, which g p pp g
results in increased focus by the sales team, the development of effective and productive territories, the management y p p g
of sales force effectiveness and the creation of a process whereby both marketing and sales operate under the samep y g p
guiding principles.

We consult collaboratively with our customers and help optimize timely completion of their clinical trials and y p p y p
programs, in part, because we engage our therapeutic experts, regulatory affairs experts and operations team p g p g g p p g y p p
throughout the clinical trial process. Our sales team is then able to take the study design, regulatory plan andg p y g g y p
execution plan discussed up front and carry that through to the proposal and provide a final concept during one-on-p p y g p p p p g
one customer discussions and final CRO evaluations.

Our marketing team supports the business development function in three key areas, generating brand awareness g pp p y g g
through customized campaigns and web-site development, conference planning and lead generation through market g p g p p g g g
research and business intelligence analysis. All of our sales and marketing data are housed within a third partyg y g p y
customer relationship management tool that provides us the analytics we need to make sales planning and salesp g p y p g
management decisions.

Competition

We compete primarily against other full-service CROs as well as services provided by in-house research and p p y g p y
development, or R&D, departments of biopharmaceutical companies. Our major CRO competitors include p p p p j p
Laboratory Corporation of America Holdings, ICON plc, Syneos Health, Inc., PAREXEL International Corporation,y p g p y p
PPD, Inc., PRA Health Sciences, Inc., IQVIA Holdings Inc. and numerous specialty and regional CROs.

We generally compete on the basis of a number of factors, including experience within specific therapeutic areas, g y p g p p p
quality of staff and services, reliability, range of provided services, ability to recruit principal investigators and q y y g p y p p g
patients into studies expeditiously, ability to organize and manage large-scale, global clinical trials, global presence p p y y g g g g g p
with strategically located facilities, speed to completion, price and overall value. We believe we compete effectively g y p p p p y
with our competitors across these factors, particularly due to our full-service operating model, our deep therapeuticp p y p g p p
expertise in areas that are among the largest, most complex and fastest growing in pharmaceutical development, our p g g p g g p p
global platform and our experienced and committed management team. However, some of our competitors haveg p p g p
greater financial resources and a wider range of service offerings over a greater geographic area than we do, which g g g g g g p

p p g p pcould put us at a competitive disadvantage with respect to these competitors.
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The CRO industry remains fragmented, with several hundred smaller, narrowly focused service providers and a y g y p
small number of full-service companies with global capabilities. We believe there are significant barriers to others p g p g
becoming a global provider offering a broad range of services and products including the cost and experienceg g p g g p g p
necessary to develop strong therapeutic areas, expertise to manage complex clinical programs, infrastructure to y p g p p g p p g
support large global programs, ability to deliver high-quality services and expertise required to prepare regulatorypp g g p g y g q y p q p p g y
submissions in numerous jurisdictions.

Government Regulation

Development of Drugs, Biologics and Medical Devices

The development of drugs, biologics and medical devices is highly regulated in the United States and other p g g g y g
countries. Our services are subject to varying regulatory requirements designed to ensure the quality and integrity of j y g g y q g q y g y
the pre-clinical and clinical trial process. In the United States, the FDA has primary authority to regulate these p p p y y g
activities, in addition to the approval process, and the subsequent manufacturing, safety, labeling, storage, record pp p q g y g g
keeping and marketing for these products, which are the responsibility of our customers. Before a marketing p g g p p y g
application for a drug is ready for submission to regulatory authorities, the candidate drug must often undergo pp g y g y g g

g grigorous testing in clinical trials. In the United States, these trials must be conducted in accordance with the Federalg g
Food, Drug, and Cosmetic Act, its implementing regulations, and other federal and state requirements that require g p g g q q
the drug to be tested and studied in certain ways prior to approval. The FDA has similar authority and requirements g y p pp y q
with respect to the clinical testing of biological products and medical devices. Before a human clinical trial may p g g p y

g p p gbegin in the United States, the manufacturer or sponsor of the clinical product candidate must file an Investigational g p p g
New Drug Application, or IND, with the FDA, which contains, among other things, the results of pre-clinical tests,g pp g g p
manufacturer information and other analytical data. A separate submission to an existing IND must also be made for y p g
each successive clinical trial conducted during product development. Each clinical trial must be conducted pursuant g p p p
to, and in accordance with, an effective IND. Each human clinical trial we conduct is subject to the oversight of an j g
IRB, which is an independent committee that has the regulatory authority to review, approve and monitor a clinical p g y y pp
trial for which the IRB has responsibility. The FDA and IRB receive reports on the progress of each phase of clinicalp y p p g p
testing and may require the modification, suspension, or termination of clinical trials if, among other things, ang y q p g g
unreasonable risk is presented to patients or if the design of the trial is insufficient to meet its stated objective. Inp p g j
addition, information about certain clinical trials must be made publicly available on the federal government p y g
website, www.clinicaltrials.gov.

In the United States, GCP regulations govern the design, conduct, performance, monitoring, auditing, recording, g g g p g g g
analysis, and reporting of clinical trials. In order to comply with GCP and other requirements, we must, among other y p g p y q g

gthings:
comply with specific requirements governing the selection of qualified principal investigators and 
clinical research sites;
obtain specific written commitments from principal investigators;
obtain IRB review and approval and supervision of the clinical trials by an independent review board or 
ethics committee;
obtain a favorable opinion from regulatory agencies to commence a clinical trial;
verify that appropriate patient informed consents are obtained before the patient participates in a clinical 
trial;
ensure that adverse drug reactions resulting from the administration of a drug or biologic during a 
clinical trial are medically evaluated and reported in a timely manner;
monitor the validity and accuracy of data;
monitor drug or biologic accountability at clinical research sites; and
verify that principal investigators and clinical trial staff maintain records and reports and permit 
appropriate governmental authorities access to data for review.

Clinical trials conducted outside the United States are subject to the laws and regulations of the country where the j g y
trials are conducted. These laws and regulations may or may not be similar to the laws and regulations administeredg y y g
by the FDA and other laws and regulations regarding the protection of patient safety and privacy and the control of y g g g p p y p y
clinical trial pharmaceuticals, medical devices or other clinical trial materials. Within the EU, these requirements are p q

y q y y g yenforced by the EMA and requirements may vary slightly from one member state to another. In Canada, clinical 
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trials are regulated by the Health Products and Food Branch of Health Canada as well as provincial regulations. g y p g
Similar requirements also apply in other jurisdictions, including countries outside the EU and countries in Asia andq pp y j g
Latin America where we operate or where our customers may intend to apply for marketing authorization. Clinicalp y pp y g
trials conducted outside the United States also may be subject to FDA regulation if the clinical trials are conductedy j g
pursuant to an IND or an Investigational Device Exemption for a product candidate that will seek FDA approval or p g p p pp
clearance. In addition, clinical trial sponsors follow ICH E6 guidelines as a principle for GCP.

The clinical trial customer and the parties conducting the clinical trials share in responsibilities to ensure that allp g p
applicable legal and regulatory requirements are fulfilled. Many of the functions we regularly perform in the conduct pp g g y q y g y p
of clinical trials subject us directly to regulations (e.g., compliance with GCP), and in some circumstances, we willj y g g p
take on legal and regulatory responsibility either through a transfer of obligations to us from our clinical trialg g y p y g g
customers or our acting as local legal representative for certain of our clinical trial customers. We may be subject to g g p y j
regulatory action if we fail to comply with these requirements. Failure to comply with certain regulations may also g y p y q p y g y
result in the termination of ongoing research and disqualification of data collected during the clinical trials. For g g q g
example, violations of GCP could result, depending on the nature of the violation and the type of product involved, p p g yp p
in the issuance of a warning letter, suspension or termination of a clinical trial, refusal of the FDA to approve g p pp
clinical trial or marketing applications or withdrawal of such applications, injunction, seizure of investigationalg pp pp j g
products, civil penalties, criminal prosecutions or debarment from assisting in the submission of new drug p p p g g
applications. See “Item 1A. Risk Factors—Risks Relating to Our Business—If we fail to perform our services inpp g p
accordance with contractual requirements, government regulations and ethical considerations, we could be subject toq g g j
significant costs or liability and our reputation could be adversely affected” of Part I of this Annual Report on g y p y p
Form 10-K.

We monitor our clinical trials to test for compliance with applicable laws and regulations in the United States andp pp g
the foreign jurisdictions in which we operate. We have adopted SOPs that are designed to satisfy regulatory g j p p g y g y
requirements and serve as a mechanism for controlling and enhancing the quality of our clinical trials. In the Unitedq g g q y
States, our procedures were developed to ensure compliance with GCP and associated requirements.

Health Information Privacy

The confidentiality of personal health information, including patient-specific information collected during clinical y p g p p g
trials, is heavily regulated in the United States and other countries. The U.S. Department of Health and Human y g p
Services has promulgated rules under the Health Insurance Portability and Accountability Act of 1996, as amended p g y y
by the Health Information Technology for Economic and Clinical Health Act of 2009 and their implementingy gy p g

g g y y y g gregulations, including the Privacy and Security Rules, or collectively, HIPAA, that govern the use, handling and g g y y y g g
disclosure of personally identifiable medical information. These regulations also establish procedures for the p y g p
exercise of an individual’s rights and the methods permissible for de-identification of health information. HIPAA g p
applies to “covered entities,” which include certain types of healthcare providers, as well as service providers topp yp p p

pcovered entities which access protected health information, known as “business associates.” Two of our subsidiaries, p
Medpace Clinical Pharmacology, LLC and C-MARC, LLC, are covered entities under HIPAA. Further, many p gy y
investigators with whom we are involved in clinical trials are also directly subject to HIPAA as covered entities. g y j
There are instances where we may be considered a business associate of a covered entity investigator, and we havey y g

g g gsigned business associate agreements with some investigators. If we are determined to be a business associate, we g g g
would be directly liable for any breaches of protected health information and other HIPAA violations. We are also y y p
liable contractually under any business associate agreements we have signed with covered entities. In addition, wey y g g
are also subject to privacy legislation in Canada under the federal Personal Information Protection and Electronicj p y g
Documents Act, the Act Respecting the Protection of Personal Information in the Private Sector and the Personal p g
Health Information Protection Act and privacy legislation in the EU under the 95/46/EC Privacy Directive on thep y g y
protection and free movement of personal data, as replaced by the General Data Protection Regulation from early p p p y g y
2018 onwards. See “Item 1A. Risk Factors—Risks Relating to Our Industry—Current and proposed laws andg y p p
regulations regarding the protection of personal data could result in increased risks of liability or increased cost to usg g g p p y
or could limit our service offerings” of Part I of this Annual Report on Form 10-K.

Health Industry Arrangements

The conduct of pre-clinical and clinical trials may be subject to laws and regulations that are intended to prevent the p y j g p
g p g g gmisuse of government healthcare program funding. In the United States, these laws include, among others, the False
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Claims Act, which prohibits submitting or causing the submission of false statements or improper claims for p g g p p
government healthcare program payments; and the Anti-Kickback statute, which prohibits paying, offering to pay or g p g p y p p y g g p y
receiving payment with the intent to induce the referral of services or items that are covered under a federal g p y
healthcare program. Violations of these laws and regulations may incur administrative, civil, and criminal penalties.

Environmental Regulation and Liability

We are subject to various laws and regulations relating to the protection of the environment and human health and j g g p
safety in the countries in which we do business, including laws and regulations governing the management andy g g g g g
disposal of hazardous substances and wastes, the cleanup of contaminated sites and the maintenance of a safep p
workplace. Our operations include the use, generation and disposal of hazardous materials and medical wastes. Wep p g p
may, in the future, incur liability under environmental statutes and regulations for contamination of sites we own or y y g
operate (including contamination caused by prior owners or operators of such sites), the off-site disposal of p g y p p p
hazardous substances and for personal injuries or property damage arising from exposure to hazardous materials p j p p y g g p
from our operations. We believe that we have been and are in substantial compliance with all applicable p p pp
environmental laws and regulations and that we currently have no liabilities under such environmental requirements g y q
that could reasonably be expected to materially harm our business, results of operations or financial condition.

Intellectual Property

We develop and use a number of proprietary methodologies, analytics, systems, technologies and other intellectualp p p y g y y g
property in the conduct of our business. We rely upon a combination of confidentiality policies, nondisclosure p p y y p y p
agreements and other contractual arrangements to protect our trade secrets, and copyright and trademark laws tog g p py g
protect other intellectual property rights. We have obtained or applied for trademarks and copyright protection in the p p p y g pp py g p
United States and in a number of foreign countries. Our material trademarks include Medpace and ClinTrak. g p
Although the duration of trademark registrations varies from country to country, trademarks generally may beg g y y g y y
renewed indefinitely so long as they are in use and/or their registrations are properly maintained, and so long as they y g y g p p y g y
have not been found to have become generic. 

Human Capital

As of December 31, 2020 we had approximately 3,600 employees located across 39 countries.  As of December 31, 
2019 and 2018, we had approximately 3,500 and 2,900 employees, respectively. Our associates are our most 
important asset and we recognize the importance of motivating and rewarding our associates by providing them with 
competitive benefits as part of their overall compensation and benefits package. We have developed comprehensive
benefits packages that deliver quality and value while satisfying the diverse needs of our workforce and meeting 
local market requirements and expectations.

Attracting, developing, retaining and advancing talent at all levels at Medpace is a key component to sustaining our g p g g g p y p g
organic growth and continuing our mission. We strive to maintain a culture of diversity and inclusion in which g g g y
people from all backgrounds can fully contribute to the growth and success of our business. As such, we are p p g y g
committed to maintaining a respectful work environment, providing equal opportunity and the fair treatment of all g p p g q pp y
individuals on the basis of merit, without regard for gender, race, color, creed, religion, family status, age, national g g g y g
origin or ancestry, physical or mental disability, medical condition, veteran status, citizenship, sexual orientation,g y p y y p
gender identity, or any other protected group status. Anti-discrimination, anti-harassment and anti-retaliation g y y p g p
policies are applicable to all employees and are set forth in the Medpace Code of Conduct. All employees are p pp p y p p y
responsible for upholding the Medpace Code of Conduct, which forms the foundation of our personnel and ethics p p g p p
p ppolicies and practices.

We have developed a strong record of hiring and developing women at all levels of the organization. Approximately
68% of our employees globally are women representing 65% of management and 51% of director level and above
positions. In addition, of our U.S. based employees, approximately 17% are non-white, including 12% of 
management. None of our US employees are currently covered by a collective bargaining agreement specific to our 
Company.

Our Commitment to compliance, people, safety, communities and the environment is further described in our 2019-
2020 Corporate Responsibility Report published on our website. That Report is not part of this annual report on 
Form 10-K.
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Recruitment and Retention

The success of our business depends upon our ability to attract and retain qualified professional, scientific andp p y q p
technical staff. The level of competition among employers in the United States and globally for skilled personnel, p g p y g y p
particularly for those with Ph.D., M.D. or equivalent degrees or training, is high. We believe that our brand p y q g g g
recognition and our multinational presence are advantages in attracting qualified candidates. We also believe that theg p g g q
wide range of clinical trials in which we participate allows us to offer broad experience to clinical researchers. Our g p p p
disciplined and centralized approach to hiring, training, and development of employees has fostered, and we believe p pp g g p p y
will continue to foster, strong employee loyalty. Retention of experienced employees is important to maintaining our g p y y y p p y p g
g g q ygrowth and our high quality of service over time.  

As our associates develop knowledge and skills that will contribute to the wider Medpace mission and business 
success, we believe in rewarding strong performance with compensatory and non-compensatory recognition. We 
have a robust career path and compensation structure that acknowledges associate performance and development at 
all levels of the organization. Of the 262 management-level roles that were newly filled in 2020, approximately 55% 
of these roles were filled by our pipeline of internal talent.

Development

We have a history of identifying talented individuals and training them to excel in our disciplined operating model. 
Dedicated training and development teams are focused on creating, facilitating, and evaluating the success of 
training programs across functional areas. We have invested in the development and implementation of a global 
learning management system which is universally used to record regulatory compliance, capture attendance at 
instructor led training sessions, deliver online training content, proctor online exams, and to facilitate other training 
activities.

Safety

Safety is at the core of Medpace’s mission. We have a robust incident reporting procedure for work-related injuriesy p p g p j
and illnesses and our lab operations follow all additional Health and Safety requirements. Our facilities are equipped p y q q pp
with access control systems to maintain proper physical security for our associates and company assets, as well as y p p p y y p y
on-site security personnel in key offices. In addition to physical security, we have programs and training in place for y p y p y y p g g p
First Aid, CPR and Fire Wardens for safe evacuations. We are proud of our extremely low incident rates and remain p y
committed to continuously monitoring campus- and policy-related measures that can be incorporated in order to y g p p y p
further reduce risk for our associates.

Additional information is available in our Corporate Responsibility Report within the Investor Relations section of p p y p
our website at investor.medpace.com.

Liability and Insurance

We may be liable to our customers for any failure to conduct their clinical trials properly according to the agreed-y y p p y g g
upon protocol and contract. If we fail to conduct a clinical trial properly in accordance with the agreed-uponp p p p y g p
procedures, we may have to repeat a clinical trial or a particular portion of the services at our expense, reimburse thep y p p p p
customer for the cost of the services and/or pay additional damages.

At our Phase I clinic, we study the effects of drugs on healthy volunteers. In addition, in our clinical business we, ony g y
behalf of our customers, contract with physicians who render professional services, including the administration of p y p g
the substance being tested to participants in clinical trials, many of whom are seriously ill and are at great risk of g p p y y g

p pfurther illness or death as a result of factors other than their participation in a trial. As a result, we could be heldp p
liable for bodily injury, death, pain and suffering, loss of consortium or other personal injury claims and medicaly j y p g p j y
expenses arising from a clinical trial. In addition, we sometimes engage the services of vendors necessary for thep g g g y
conduct of a clinical trial, such as laboratories or medical diagnostic specialists. Because these vendors are engagedg p g g
as subcontractors, we are responsible for their performance and may be held liable for damages if the subcontractorsp p y g

p pfail to perform in the manner specified in their contract.
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To reduce our potential liability, and as a requirement of the GCP regulations, informed consent is required fromp y q g q
each volunteer and patient. In addition, our customers provide us with contractual indemnification for all of our p p
service related contracts. These indemnities generally do not, however, protect us against certain of our own actions g y p g
such as those involving negligence or misconduct. Our business, financial condition and operating results could beg g g p g
harmed if we were required to pay damages or incur defense costs in connection with a claim that is not q p y g
indemnified, that is outside the scope of an indemnity or where the indemnity, although applicable, is not honored in p y y g pp
accordance with its terms.

Available Information

We are subject to the informational requirements of the Exchange Act and, in accordance therewith, file reports,j q g p
including annual, quarterly and current reports, proxy statements and other information with the Securities andg q y p p y
Exchange Commission, or the SEC. Copies of our annual reports on Form 10-K, quarterly reports on Form 10-Q, g p p q y p
current reports on Form 8-K and our Proxy Statements for our annual meetings of stockholders, and anyp y g y
amendments to those reports, as well as Section 16 reports filed by our insiders, are available free of charge on our p p y g
website as soon as reasonably practicable after we file the reports with, or furnish the reports to the SEC. Our y p p p
website address is http://www.medpace.com, and our investor relations website is located at investor.medpace.com.p p p
Information on our website is not incorporated by reference herein. The SEC maintains an Internet sitep y
(http://www.sec.gov) containing reports, proxy and information statements, and other information regarding issuers p g g p p y g g

ythat file electronically with the SEC.

Item 1A. Risk Factors

Investing in our common stock involves a high degree of risk. You should consider carefully the risks and 
uncertainties described below, together with the other information included in this report. The occurrence of any of 
the following risks may materially and adversely affect our business, financial condition, results of operations and 
future prospects. In these circumstances, the market price of our common stock could decline. Other events that we 
do not currently anticipate or that we currently deem immaterial may also affect our business, prospects, financial 
condition and results of operations. 

Risk Factor Summary

The following summarizes the most material risks that make an investment in our common stock risky.

Business and Economic Risks

• The potential loss, delay or non-renewal of our contracts, or the non-payment by our customers for services
that we have performed, could adversely affect our results.

• Our backlog may not convert to net revenue at our historical conversion rates.
• Our operating results have historically fluctuated between fiscal quarters and years and may continue to

fluctuate in the future, which may adversely affect the market price of our stock.
• Our operating margins could decrease due to increased pricing pressure or other pressures, if we are unable 

to either achieve efficiencies in our operating expenses or grow revenues at a rate faster than expenses.
• Our customer or therapeutic area concentration may have a material adverse effect on our business, 

financial condition, results of operations or cash flows.
• We bear financial risk if we underprice our fixed-fee contracts or overrun cost estimates, and our financial 

results can also be adversely affected by failure to receive approval for change orders or delays in 
documenting change orders.

• The outbreak of the coronavirus (COVID-19) is materially and adversely affecting our business.
• If we are unable to successfully execute our growth strategies or manage our growth effectively, our results 

of operations or financial condition could be adversely affected. 
• If we are unable to recruit suitable investigators and enroll patients for our customers’ clinical trials, our 

clinical development business may suffer.
• The failure of third parties to provide us critical support services could materially adversely affect our 

business, financial condition, results of operations, cash flows or reputation.
• Potential future investments in our customers’ businesses or products could have a negative impact on our 

financial results.
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Technical and Cybersecurity Risks

• Our business depends on the continued effectiveness and availability of our information systems, including 
the information systems we use to provide our services to our customers, such as ClinTrak, and failures of 
these systems may materially limit our operations.

• If the security of confidential information used in connection with our services is breached or otherwise 
subject to unauthorized access, our reputation and business may be materially harmed.

International Risks
• Our business is subject to international economic, political and other risks that could negatively affect our 

results of operations and financial condition.
• Due to the global nature of our business, we may be exposed to liabilities under the Foreign Corrupt 

Practices Act and various other anti-corruption laws, and any allegation or determination that we violated 
these laws could have a material adverse effect on our business.

• The United Kingdom’s withdrawal from the European Union may have a negative effect on global
economic conditions, financial markets and our business.

Industry Risks

• Outsourcing trends in the biopharmaceutical industry and changes in aggregate expenditures and R&D
budgets could adversely affect our operating results and growth rate.

• We may be affected by healthcare reform and potential additional regulatory reforms, which may adversely 
impact the biopharmaceutical industry or otherwise reduce the need for our services or negatively impact 
our profitability.

• Consolidation in the biopharmaceutical industry could lead to a reduction in our revenues.
• If we fail to comply with federal, state and foreign healthcare laws, including fraud and abuse laws, we

could face substantial penalties and our business, results of operations, financial condition and prospects
could be adversely affected.

• Laws and regulations regarding the protection of personal data could result in increased risks of liability or 
increased cost to us or could limit our service offerings.

• Our business could be harmed from the loss or suspension of a license or imposition of a fine or penalties 
under, or future changes in, or interpretations of, the law or regulations of the Clinical Laboratory 
Improvement Act of 1967, and the Clinical Laboratory Improvement Amendments of 1988 (CLIA), or 
those of other national, state or local agencies in the U.S. and other countries where we operate 
laboratories.

• The biopharmaceutical industry has a history of patent and other intellectual property litigation, and we 
might be involved in costly intellectual property lawsuits.

• Actions by regulatory authorities or customers to limit the scope of or withdraw an approved drug, biologic 
or medical device from the market could result in a loss of revenue. 

• If we do not keep pace with rapid technological changes, our services may become less competitive or 
obsolete.

• Circumstances beyond our control could cause the CRO industry to suffer reputational or other harm that 
could result in an industry-wide reduction in demand for CRO services, which could harm our business.

Other Legal, Regulatory, Insurance and Tax Risks

• If we fail to perform our services in accordance with contractual requirements, government regulations and 
ethical considerations, we could be subject to significant costs or liability and our reputation could be 
adversely affected.

• Some of our services involve direct interaction with clinical trial patients and operation of a Phase I clinical 
facility, which could create potential liability that may adversely affect our results of operations and 
financial condition.

• Our clinical development services could subject us to potential liability that may adversely affect our 
results of operations and financial condition.



- 15 -

• Our operations involve the use and disposal of hazardous substances and waste which can give rise to
liability that could adversely impact our financial condition

• We act as legal representative and/or data representative for some clients.
• Our insurance may not cover all of our indemnification obligations and other liabilities associated with our 

operations.
• Our effective income tax rate may fluctuate, which may adversely affect our operations, earnings and 

earnings per share.
• The requirements associated with being a public company require significant company resources and 

management attention.

Structural and Organizational Risks

• Our Chief Executive Officer and founder controls a substantial amount of our outstanding common stock 
and his interests may be different from or conflict with those of our other shareholders.

• We are party to transactions with related persons that may increase the risk of allegations of conflicts of 
interest, and such allegations may impair our ability to realize the benefits we expect from these 
transactions.

General Risks

• If we lose the services of key personnel or are unable to recruit experienced personnel, our business could 
be adversely affected.

• Our operations might be affected by the occurrence of a natural disaster or other catastrophic event.

Business and Economic Risks

The potential loss, delay or non-renewal of our contracts, or the non-payment by our customers for services that 
we have performed, could adversely affect our results.

We experience termination, cancellation and non-renewals of contracts by our customers in the ordinary course of 
business, and the number and dollar value of cancellations can vary significantly from year to year. 

The time between when a clinical trial is awarded and when it goes to contract is typically several months, and prior 
to a new business award going to contract, our customers can cancel the award without notice. Moreover, once an 
award goes to contract, most of our customers for clinical trial services can terminate our contracts without cause
upon 30 days’ notice. Our customers may delay, terminate or reduce the scope of our contracts for a variety of 
reasons beyond our control, including, but not limited to: 

• decisions to forego or terminate a particular clinical trial;
• lack of available financing, budgetary limits or changing priorities; 
• actions by regulatory authorities; 
• changes in law; 
• production problems resulting in shortages of the drug being tested;
• failure of the drug being tested to satisfy safety requirements or efficacy criteria;
• unexpected or undesired clinical results;
• insufficient investigator recruitment or patient enrollment in a trial; 
• decisions to downsize product development portfolios due to general economic conditions, Market 

conditions or otherwise; 
• dissatisfaction with our performance, including the quality of data provided and our ability to meet agreed 

upon schedules; 
• shift of business to another CRO or internal resources;
• product withdrawal following market launch; or 
• shut down of our customers’ manufacturing facilities. 

As a result, contract terminations, delays and modifications are a regular part of our business. In the event of 
termination, our contracts often provide for payment to us of fees for services provided up to the point of 
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termination and for close-out activities for winding down the clinical trial, and reimbursement of all non-cancellable 
expenses. These payments may not be sufficient for us to maintain our profit margins or recover our costs, and 
termination or non-renewal may result in lower resource utilization rates, including with respect to personnel who 
we are not able to place on another customer engagement. Historically, cancellations and delays have negatively
impacted our operating results. 

Clinical trials can be costly and for the year ended December 31, 2020, 75% and 15% of our net revenue was 
derived from small biopharmaceutical companies and mid-sized biopharmaceutical companies, respectively, which 
may have limited access to capital. In addition, we provide services to our customers before they pay us for some of 
our services. There is a risk that we may initiate a clinical trial for a customer, and the customer subsequently
becomes unwilling or unable to fund the completion of the trial. In such a situation, notwithstanding the customer’s 
ability or willingness to pay for or otherwise facilitate the completion of the trial, we may be legally or ethically 
bound to complete or wind down the trial at our own expense. 

Because the contracts included in our backlog are generally terminable without cause, we do not believe that our 
backlog as of any date is necessarily a meaningful predictor of future results. In addition, we may not realize the full 
benefits of our backlog of contractually committed services if our customers cancel, delay or reduce their 
commitments under our contracts with them. Thus, the loss or delay of a large contract or the loss or delay of 
multiple contracts could adversely affect our net revenue and profitability. In addition, the terminability of our 
contracts puts increased pressure on our quality control efforts, since not only can our contracts be terminated by 
customers as a result of poor performance, but any such termination may also affect our ability to obtain future
contracts from the customer involved and others. 

Our backlog may not convert to net revenue at our historical conversion rates. 

Backlog represents anticipated future net revenue from net new business awards that have commenced, but have not 
been completed. Reported backlog will fluctuate based on new business awards, changes in scope to existing
contracts, cancellations, revenue recognition on existing contracts and foreign exchange adjustments from non-U.S. 
dollar denominated backlog. Once work begins on a project, net revenue is recognized over the duration of the 
project. Projects may be terminated or delayed by the customer or delayed by regulatory authorities for reasons 
beyond our control. To the extent projects are delayed, the timing of our net revenue could be adversely affected. 
Moreover, in the event that a customer cancels a contract, we often would be entitled to receive payment for services 
provided up to the point of cancellation and for close-out activities for winding down the clinical trial, and 
reimbursement of all non-cancellable expenses. Typically, however, we have no contractual right to the full amount 
of the future net revenue reflected in our backlog in the event of a contract cancellation or subsequent changes in 
scope that reduce the value of the contract. The duration of the projects included in our backlog, and the related net 
revenue recognition, generally range from a few months to several years. Our backlog may not be indicative of our 
future net revenue, and we may not realize all of the anticipated future net revenue reflected in our backlog. A 
number of factors may affect the realization of our net revenue from backlog, including: 

• the size, complexity and duration of the projects; 
• the cancellation or delay of projects; and 
• changes in the scope of work during the course of a project.

Fluctuations in our reported backlog levels also result from the fact that we may receive a small number of relatively 
large projects in any given reporting period that may be included in our backlog. Because of these large projects, our 
backlog in that reporting period may reach levels that may not be sustained in subsequent reporting periods. 
Additionally, although an increase in backlog will generally result in an increase in net revenue over time, an 
increase in backlog at a particular point in time does not necessarily correspond directly to an increase in net revenue 
during any particular period, or at all. The extent to which contracts in backlog will result in net revenue depends on
many factors, including, but not limited to, delivery against project schedules, scope changes, contract terminations
and the nature, duration and complexity of the contracts, and can vary significantly over time. 
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As we increasingly compete for and enter into large contracts that are more global in nature, there can be no 
assurance about the rate at which our backlog will convert into net revenue. A decrease in this conversion rate would
mean that the rate of net revenue recognized on contracts may be slower than what we have experienced in the past, 
which could impact our net revenue and results of operations on a quarterly and annual basis. The revenue 
recognition on larger, more global projects could be slower than on smaller, less global projects for a variety of 
reasons, including, but not limited to, an extended period of negotiation between the time the project is awarded to 
us and the actual execution of the contract, as well as an increased timeframe for obtaining the necessary regulatory 
approvals. Additionally, delayed projects will remain in backlog and will not generate revenue at the rate originally 
expected. Thus, the relationship of backlog to realized revenues is indirect and may vary significantly over time. 

Our operating results have historically fluctuated between fiscal quarters and years and may continue to 
fluctuate in the future, which may adversely affect the market price of our stock.

Our operating results have fluctuated in previous quarters and years and may continue to vary significantly from 
quarter to quarter and year to year and are influenced by a variety of factors, such as:

• timing of contract amendments for changes in scope that could affect the value of a contract and potentially 
impact the amount of net new business awards and net revenue from quarter to quarter; 

• commencement, completion, execution, postponement or termination of large contracts; 
• contract terms for the billing and recognition of revenue milestones; 
• progress of ongoing contracts and retention of customers; 
• timing of and charges associated with completion of acquisitions and other events; 
• changes in the mix of services delivered, both in terms of geography and type of services; 
• customer disputes or other issues that may impact the revenue we are able to recognize or the collectability 

of our related accounts receivable 
• exchange rate fluctuations; and

adoption of Accounting Standards Updates released by the Financial Accounting Standards BoardAccounting Standards Updates released by the Financial Accounting Standards Board

Our operating results for any particular quarter or year are not necessarily a meaningful indicator of future results
and fluctuations in our quarterly or yearly operating results could negatively affect the market price and liquidity of 
shares of our common stock.

Our operating margins could decrease due to increased pricing pressure or other pressures, if we are unable to 
either achieve efficiencies in our operating expenses or grow revenues at a rate faster than expenses. 

Historically, we have been able to generate the operating margins that we do because of our disciplined, full-service 
operating model. However, we operate in a highly competitive environment, and, if we experience increased levels 
of competitive pricing pressure, our operating margins may decrease. In addition, we may adapt our operating model 
to achieve greater levels of growth or in response to investor demands. Such changes could result in lower operating 
margins. 

Our customer or therapeutic area concentration may have a material adverse effect on our business, financial 
condition, results of operations or cash flows.

Although we did not have any customer that represented 10% or more of our net revenue during the year ended 
December 31, 2020, we derive a significant portion of our revenues from a limited number of large customers. If 
any large customer decreases or terminates its relationship with us, our business, financial condition, results of 
operations or cash flows could be materially adversely affected. Also, consolidation in our actual or potential 
customer base results in increased competition for important market segments and fewer available customer 
accounts. Additionally, conducting multiple clinical trials for different sponsors in a single therapeutic class,
involving similar drugs, biologics or medical devices, may adversely affect our business if some or all of the trials 
are terminated because of new scientific information or regulatory decisions that affect the products as a class. 
Moreover, even if these trials are not terminated, they may compete with each other, thereby limiting our potential 
revenue going forward.
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We bear financial risk if we underprice our fixed-fee contracts or overrun cost estimates, and our financial 
results can also be adversely affected by failure to receive approval for change orders or delays in documenting 
change orders. 

The majority of our Phase I–IV contracts are fixed-fee contracts. We bear the financial risk if we initially underprice 
our contracts or otherwise overrun our cost estimates. In addition, contracts with our customers are subject to change 
orders, which we commonly experience and which occur when the scope of work we perform needs to be modified 
from that originally contemplated by our contract with the customer. Modifications can occur, for example, when 
there is a change in a key trial assumption or parameter, a significant change in timing or a change in staffing needs. 
Furthermore, we may be unable to successfully negotiate changes in scope or change orders on a timely basis or at 
all, which could require us to incur cost outlays ahead of the receipt of any additional revenue. In addition, under US 
GAAP, we cannot recognize additional revenue anticipated from change orders until appropriate documentation is
received by us from the customer authorizing the change. However, if we incur additional expense in anticipation of 
receipt of that documentation, we must recognize the expense as incurred. Such underpricing, significant cost 
overruns or delay in documentation of change orders could have a material adverse effect on our business, results of 
operations, financial condition or cash flows. 

The outbreak of the coronavirus (COVID-19) is materially and adversely affecting our business.

On March 11, 2020, the World Health Organization declared the coronavirus COVID-19 outbreak to be a pandemic. 
This pandemic has resulted in increased travel restrictions and caused the shutdown of many businesses in countries
in which we operate. While we continue to operate globally, the level of activity at each of our locations varies 
depending on the local governmental requirements and guidelines. Our office staff are effectively working in the 
office or remotely and our labs are fully operational with modifications made to ensure the safety of our employees.
The diversion of resources to treat COVID-19 patients has significantly impacted the operations at most of the 
investigative sites where patients in our clinical trials are recruited and treated. This has resulted in reduced trial 
starts and slowed new business awards, each of which results in decreased revenues. Depending on the duration of 
the disruption, ongoing studies may be cancelled and some of our clients may lack the funding to complete trials 
which are extended due to slowed recruitment of patients. We work with many smaller clients with limited financial 
resources and market disruptions may make raising additional funds difficult for those clients. Travel restrictions 
and business closures have also impacted study participants and clinical sites which affects our ability to efficiently 
provide clinical trial services. As a result, we are working with our customers to develop solutions to limit disruption 
to clinical trials while following required regulatory guidelines and maintaining quality to ensure the health and 
well-being of study participants. These include alternative assessment methods such as virtual monitoring visits. The
COVID-19 outbreak had a significant adverse effect on fiscal year 2020 and we believe that the outbreak will have a 
continued adverse impact on our results of operations in the future. In connection with this expected adverse impact, 
we have also evaluated our headcount needs in a number of geographies and implemented some staff reductions 
where appropriate. As we cannot predict the duration or scope of the pandemic, the future financial impact on our 
results of operations and financial condition cannot be reasonably estimated, but the impact will likely be material.

If we are unable to successfully execute our growth strategies or manage our growth effectively, our results of 
operations or financial condition could be adversely affected.

Our key growth strategies include: continued organic growth, continued maintenance of margins, increasing capture 
of the high-growth clinical development market, deepening existing and developing new relationships with our core 
customer segment and pursuing selective and complementary bolt-on acquisitions. Though we will strive to meet 
these goals, we may not have or adequately build the competencies necessary to achieve our objectives. In addition,
we may not receive market acceptance for our services and we may face increased competition. If we are unable to 
successfully continue our organic growth, continue to maintain our margins, increase our capture of the clinical 
development market, deepen existing and develop new relationships with our core customer segment, pursue
complementary and non-transformative acquisitions or attract additional large pharmaceutical company customers, 
our future business, reputation, results of operations and financial condition could be adversely affected. The nature 
and pace of our growth introduces risks associated with quality control and customer dissatisfaction due to delays in
performance or other problems. In addition, foreign operations involve the additional risks of assimilating 
differences in foreign business practices, hiring and retaining qualified personnel and overcoming language barriers.
Failure to manage growth effectively could have a material adverse effect on our business. 
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If we are unable to recruit suitable investigators and enroll patients for our customers’ clinical trials, our clinical 
development business may suffer. 

The recruitment of investigators and patients for clinical trials is essential to our business. Investigators are typically
located at hospitals, clinics or other sites and supervise the administration of the investigational drug, biologic or 
device to patients during the course of a clinical trial. Patients typically include people from the communities in 
which the clinical trials are conducted. Our clinical development business could be adversely affected if we are 
unable to attract suitable and willing investigators or patients for clinical trials on a consistent basis. For example, if 
we are unable to engage investigators to conduct clinical trials as planned or enroll sufficient patients in clinical 
trials, we may need to expend additional funds to obtain access to resources or else be compelled to delay or modify 
the clinical trial plans. These considerations might result in additional costs to us or otherwise adversely impact the
progress of a clinical trial, our being unable to successfully achieve our projected development timelines, or 
potentially even lead to the termination of ongoing clinical trials or development of a product.

The failure of third parties to provide us critical support services could materially adversely affect our business, 
ffinancial condition, results of operations, cash flows or reputation.

p p pp ppWe depend on third parties for support services vital to our business. Such support services include, but are not p p pp pp
limited to, laboratory services, third-party transportation and travel providers, technology providers, freight y p y p p gy p g
forwarders and customs brokers, drug depots and distribution centers, suppliers or contract manufacturers of drugs g p pp g
for patients participating in clinical trials and providers of licensing agreements, maintenance contracts or other p p p g p g g

y p y pservices. In addition, we also rely on third-party CROs and other contract clinical personnel for clinical services y p y p
either in regions where we have limited resources, or in cases where demand cannot be met by our internal staff. Theg y
failure of any of these third parties to adequately provide us critical support services could have a material adverse y p q y p pp
effect on our business, financial condition, results of operations, cash flows or reputation.

Potential future investments in our customers’ businesses or products could have a negative impact on our 
ffinancial results.

We have in the past and may in the future enter into arrangements with our customers or other drug, biologic or p y g g g
medical device companies in which we take on payment risk by making strategic investments in our customers or p p y y g g
other drug companies, providing flexible payment terms or fee financing to customers or other companies, or g p p g p y g p
entering into other risk sharing arrangements on trial execution. Our financial results would be adversely affected if g g g y
the amount realized from any such risk sharing arrangement was less than the value of our services under the y g g

gcontract related to such arrangement.  

Technical and Cybersecurity Risks

Our business depends on the continued effectiveness and availability of our information systems, including the 
information systems we use to provide our services to our customers, such as ClinTrak, and failures of these
systems may materially limit our operations. 

Due to the global nature of our business and our reliance on information systems to provide our services, we intend
to increase our use of web-enabled and other integrated information systems in delivering our services. We already 
provide access to such an information system, ClinTrak, to certain of our customers in connection with the services 
we provide to them. As the breadth and complexity of our information systems continue to grow, we will 
increasingly be exposed to the risks inherent in the development, integration and ongoing operation of evolving 
information systems, including:

• disruption, impairment or failure of data centers, telecommunications facilities or other key infrastructure
platforms;

• security breaches of, cyberattacks on and other failures or malfunctions in our critical application systems 
or their associated hardware; and

• excessive costs, excessive delays or other deficiencies in systems development and deployment. 

The materialization of any of these risks may impede the processing of data, the delivery of databases and services
and the day-to-day management of our business and could result in the corruption, loss or unauthorized disclosure of 
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proprietary, confidential or other data. While we have disaster recovery plans in place, they might not adequately
protect us in the event of a system failure. Despite any precautions we take, damage from fire, floods, hurricanes, 
power loss, telecommunications failures, computer viruses, information system security breaches and similar events
at our facilities or at those of our third party provider that backs up our data centers could result in interruptions in 
the flow of data to our servers and from our servers to our customers. Corruption or loss of data may result in the 
need to repeat a trial at no cost to the customer, but at significant cost to us, or result in the termination of a contract 
or damage to our reputation. Moreover, regulatory authorities may impose requirements on the use of electronic
records and signatures for regulatory purposes. For example, FDA’s regulations at 21 CFR Part 11 establish the
criteria pursuant to which the FDA will consider electronic records and signatures to be trustworthy, reliable, and 
generally equivalent to paper records and handwritten signatures. Any failures to comply with those regulatory 
requirements could impact our customers’ ability to rely on the data contained in those electronic records in our 
systems or result in the FDA’s rejection of the data. Additionally, in order for our information systems to continue to
be effective going forward, we periodically need to upgrade our technology systems and increase our capacity to
keep pace with technological developments and our growth as a company. Significant delays in system 
enhancements or inadequate performance of new or upgraded systems once completed could damage our reputation 
and harm our business. Our operations also may suffer if we are unable to effectively manage the implementation of 
and adapt to new technology systems. We have entered into agreements with certain vendors to provide systems 
development and integration services that develop or license to us the IT platform for programs to optimize our 
business processes. If such vendors fail to perform as required or if there are substantial delays in developing,
implementing and updating the IT platform, our customer delivery may be impaired, and we may have to make
substantial further investments, internally or with third parties, to achieve our objectives. Additionally, our progress 
may be limited by parties with existing or claimed patents who seek to prevent us from using preferred technology 
or seek license payments from us. Any such shortcoming may require us to make substantial further investments in 
our IT platform, which could adversely affect our financial results. 

Unauthorized disclosure of sensitive or confidential data, whether through system failure or breaches or employee 
negligence, fraud or misappropriation, could damage our reputation and cause us to lose customers. Similarly, 
unauthorized access to or through our information systems or those we develop for our customers, whether by our 
employees or third parties, including a cyberattack by computer programmers and hackers who may develop and 
deploy viruses, worms or other malicious software programs, could result in negative publicity, significant 
remediation costs, legal liability and damage to our reputation and could have a material adverse effect on our 
results of operations. In addition, our liability insurance might not be sufficient in type or amount to adequately 
cover us against claims related to security breaches, cyberattacks and other related breaches. 

If the security of confidential information used in connection with our services is breached or otherwise subject 
to unauthorized access, our reputation and business may be materially harmed.

Our services require us to collect, store, use, and transmit significant amounts of confidential information, including 
personally identifiable information, and other critical data. We employ a range of information technology solutions, 
controls, procedures, and processes designed to protect the confidentiality, integrity, and availability of our critical 
assets, including our data and information technology systems. While we engage in a number of measures aimed to
protect against security breaches and to minimize problems if a data breach were to occur, our information 
technology systems and infrastructure may be vulnerable to damage, compromise, disruption, and shutdown due to 
attacks or breaches by hackers or due to other circumstances, such as error or malfeasance by employees or third 
party service providers or technology malfunction. The occurrence of any of these events, as well as a failure to 
promptly remedy these events should they occur, could compromise our systems, and the information stored in our 
systems could be accessed, publicly disclosed, lost, stolen, or damaged. Any such circumstance could adversely 
affect our ability to attract and maintain customers, cause us to suffer negative publicity, and subject us to legal 
claims and liabilities or regulatory penalties. In addition, unauthorized parties might alter information in our 
databases, which would adversely affect both the reliability of that information and our ability to market and
perform our services. Techniques used to obtain unauthorized access or to sabotage systems change frequently, are 
constantly evolving and generally are difficult to recognize and react to effectively. We may be unable to anticipate 
these techniques or to implement adequate preventive or reactive measures. Several recent, highly publicized data 
security breaches at other companies have heightened consumer awareness of this issue and may embolden
individuals or groups to target our systems or those of our strategic partners or enterprise customers.
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International Risks

Our business is subject to international economic, political and other risks that could negatively affect our results
of operations and financial condition. 

We have significant operations in foreign countries, including, but not limited to, countries in Europe, Latin 
America, Asia, the Middle East and Africa, that may require complex arrangements to deliver services on global 
contracts for our customers. As a result, we are subject to heightened risks inherent in conducting business 
internationally, including the following: 

• conducting a single trial across multiple countries is complex, and issues in one country, such as a failure to 
comply with local regulations or restrictions, may affect the progress of the trial in the other countries, for 
example, by limiting the amount of data necessary for a trial to proceed, resulting in delays or potential 
cancellation of contracts, which in turn may result in loss of revenue;

• the United States or other countries could enact legislation or impose regulations or other restrictions, 
including unfavorable labor regulations or tax policies, which could have an adverse effect on our ability to 
conduct business in or expatriate profits from those countries; 

• tax rates in certain foreign countries may exceed those in the United States and foreign earnings may be
subject to withholding requirements or the imposition of tariffs, exchange controls or other restrictions, 
including restrictions on repatriation; 

• certain foreign countries are expanding or may expand their regulatory framework with respect to patient 
informed consent, protection and compensation in clinical trials, and privacy, which could delay or inhibit 
our ability to conduct trials in such jurisdictions or which could materially increase the risks associated
with performing trials in such jurisdictions; 

• certain foreign countries are expanding or may expand their banking regulations that govern international
currency transactions, particularly cross-border transfers, which may inhibit our ability to transfer funds 
into or within a jurisdiction, impeding our ability to pay our principal investigators, vendors and
employees, thereby impacting our ability to conduct trials in such jurisdictions;

• the regulatory or judicial authorities of foreign countries may not enforce legal rights and recognize 
business procedures in a manner to which we are accustomed or would reasonably expect; 

• we may have difficulty complying with a variety of laws and regulations in foreign countries, some of 
which may conflict with laws in the United States;

• potential violations of existing or newly adopted local laws or anti-bribery laws, such as the United States
Foreign Corrupt Practices Act, or FCPA, and the UK Bribery Act of 2010, may cause a material adverse 
effect on our business, financial condition, results of operations, cash flows or reputation;

• changes in political and economic conditions, including inflation, may lead to changes in the business
environment in which we operate, as well as changes in foreign currency exchange rates; 

• foreign governments may enact currency exchange controls that may limit the ability to fund our operations 
or significantly increase the cost of maintaining operations;

• customers in foreign jurisdictions may have longer payment cycles, and it may be more difficult to collect 
receivables in foreign jurisdictions; and 

• natural disasters, pandemics or international conflict, including terrorist acts, could interrupt our services, 
endanger our personnel or cause project delays or loss of trial materials or results. 

These risks and uncertainties could negatively impact our ability to, among other things, perform large, global 
projects for our customers. Furthermore, our ability to deal with these issues could be affected by applicable U.S. 
laws and the need to protect our assets. In addition, we may be more susceptible to these risks as we enter and 
continue to target growth in emerging countries and regions, including Asia, Eastern Europe and Latin America, 
which may be subject to a relatively higher risk of political instability, economic volatility, crime, corruption and 
social and ethnic unrest, all of which are exacerbated in many cases by a lack of an independent and experienced 
judiciary and uncertainties in how local law is applied and enforced. The materialization of any such risks could
have an adverse impact on our financial condition, results of operations, cash flows or reputation. 
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Due to the global nature of our business, we may be exposed to liabilities under the Foreign Corrupt Practices
Act and various other anti-corruption laws, and any allegation or determination that we violated these laws could 
have a material adverse effect on our business. 

We are required to comply with the FCPA, UK Bribery Act of 2010 and other U.S. and foreign anti-corruption laws,
which prohibit companies from engaging in bribery including corruptly or improperly offering, promising, or 
providing money or anything else of value to foreign officials and certain other recipients. In addition, the FCPA 
imposes certain books, records and accounting control obligations on public companies and other issuers. We
operate in parts of the world in which corruption can be common and compliance with anti-bribery laws may
conflict with local customs and practices. Our global operations face the risk of unauthorized payments or offers 
being made by employees, consultants, sales agents and other business partners outside of our control or without our 
authorization. It is our policy to implement safeguards (including mandatory training) to prohibit these practices by 
our employees and business partners with respect to our operations. However, irrespective of these safeguards, or as
a result of monitoring compliance with such safeguards, it is possible that we or certain other parties may discover 
or receive information at some point that certain employees, consultants, sales agents, or other business partners may
have engaged in corrupt conduct for which we might be held responsible. Violations of the FCPA or other foreign 
anti-corruption laws may result in restatements of, or irregularities in, our financial statements as well as severe 
criminal or civil sanctions, and we may be subject to other liabilities, which could negatively affect our business, 
operating results and financial condition. In some cases, companies that violate the FCPA may be debarred by the 
U.S. government and/or lose their U.S. export privileges. Changes in anti-corruption laws or enforcement priorities 
could also result in increased compliance requirements and related costs which could adversely affect our business,
financial condition and results of operations. In addition, the U.S. or other governments may seek to hold us liable 
for FCPA violations or violations of other anti-corruption laws committed by companies in which we invest or that 
we acquired or will acquire. 

The United Kingdom’s withdrawal from the European Union may have a negative effect on global economic
conditions, financial markets and our business.

The United Kingdom left the EU on January 31, 2020. The withdrawal (known as “Brexit”) has created significant 
uncertainty about the future relationship between the United Kingdom and the EU, including with respect to the 
laws and regulations that will apply as the United Kingdom determines which EU laws to replace or replicate to 
facilitate the withdrawal. The U.K. and the EU reached a free trade agreement on December 24, 2020, which
included regulatory and customs cooperation mechanisms, as well as provisions supporting open and fair 
competition. Under the trade agreement, the U.K. is free to set its own trade policy and can negotiate with other 
countries that do not currently have free trade deals with the EU.  Although the full impact of the trade agreement is
uncertain, it is possible that the recent changes to the trading relationship between the U.K. and the EU due to the 
trade agreement could result in increased cost of goods imported into and exported from the U.K., which may 
decrease the profitability of our operations. Brexit could also adversely affect European and worldwide economic
and market conditions and could contribute to instability in global financial markets.

Due to the fact that we have operations located within the U.K., Brexit could negatively impact our operations 
resulting primarily from (a) operational disruptions due to changes in the manner in which people and products are 
moved between the U.K. and EU; (b) changes in the regulatory regime governing in clinical trials in the U.K; and 
(c) potential price increases for supplies purchased by our U.K. businesses from companies located in the EU or 
elsewhere. 

Further, due to Brexit, the value of the British Pound Sterling incurred significant fluctuations. Further actions
related to Brexit may occur in the future. If the value of the British Pound Sterling continues to incur similar 
fluctuations, unfavorable exchange rate changes may negatively affect the value of our operations and businesses
located in the U.K., as translated to our reporting currency, the United States Dollar, in accordance with US GAAP, 
which may impact the revenue and earnings we report. For more information with respect to Exchange Rate risk 
applicable to us, please see Part 2 Item 7A. "Market Risk Disclosures" elsewhere in this Annual Report on Form 10-
K. Continued fluctuations in the British Pound Sterling may also result in the imposition of price adjustments by
EU-based suppliers to our U.K. businesses, as those suppliers seek to compensate for the changes in value of the 
British Pound Sterling as compared to the European Euro. Any of these results could have a material adverse effect 
on the business, revenues and financial condition of our UK and European operations.
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Industry Risks 

Outsourcing trends in the biopharmaceutical industry and changes in aggregate expenditures and R&D budgets 
could adversely affect our operating results and growth rate. 

Our revenues depend on the level of R&D expenditures, size of the drug development pipelines and outsourcing
trends of the biopharmaceutical industry, including the amount of such R&D expenditures that is outsourced and 
subject to competitive bidding among CROs. Accordingly, economic factors and industry trends that affect 
biopharmaceutical companies affect our business. For example, if biopharmaceutical companies become less able to
access capital in the future, they may commit less capital to our services going forward. Also, biopharmaceutical 
companies continue to seek long-term strategic collaborations with global CROs with favorable pricing terms. Many 
of our competitors seek out these collaborations, while we generally do not. If our competitors can successfully enter 
into these collaborations, it may reduce the share of the biopharmaceutical outsourcing business that we might 
otherwise be positioned to capture. 

In addition, if the biopharmaceutical industry reduces its outsourcing of clinical trials or such outsourcing fails to
grow at projected or expected rates, or at all, our business, financial condition, results of operations and cash flows
could be materially and adversely affected. We may also be negatively impacted by consolidation and other factors 
in the biopharmaceutical industry, which may slow decision making by our customers, result in the delay or 
cancellation of existing projects, cause reductions in overall R&D expenditures or lead to increased pricing
pressures. Further, in the event that one of our customers combines with a company that is using the services of one
of our competitors, the combined company could decide to use the services of that competitor or another provider.
All of these events could adversely affect our business, financial condition, cash flows or results of operations.

We may be affected by healthcare reform and potential additional regulatory reforms, which may adversely 
impact the biopharmaceutical industry or otherwise reduce the need for our services or negatively impact our 
profitability. 

Numerous government bodies are considering or have adopted various healthcare reforms and may undertake, or are
in the process of undertaking, efforts to control growing healthcare costs through legislation, regulation and 
voluntary agreements with healthcare providers and biopharmaceutical companies, including many of our 
customers. By way of example, in March 2010, the Patient Protection and Affordable Care Act, as amended by the 
Health Care and Education Reconciliation Act, or collectively, the Affordable Care Act, was signed into law, which, 
among other things, expanded, over time, health insurance coverage, imposed health industry cost containment 
measures, enhanced remedies against healthcare fraud and abuse, added new transparency requirements for 
healthcare and health insurance industries, imposed new taxes and fees on pharmaceutical and medical device
manufacturers, added new requirements for certain applicable drug and device manufacturers to disclose payments 
to physicians, including principal investigators, and imposed additional health policy reforms, any of which may 
significantly impact the biopharmaceutical industry. We are uncertain as to the full effects of these reforms on our 
business and are unable to predict what legislative proposals, if any, will be adopted in the future. If regulatory cost 
containment efforts limit the profitability of new drugs, our customers may reduce their R&D expenditures, which 
could reduce the business they outsource to us. Similarly, if regulatory requirements for product testing are relaxed 
or harmonized across jurisdictions, or simplified drug approval procedures are adopted, the demand for our services 
could decrease. 

Government bodies may also adopt healthcare legislation or regulations that are more burdensome than existing 
regulations. For example, product safety concerns and recommendations by the Drug Safety Oversight Board could 
change the regulatory environment for drug products, and new or heightened regulatory requirements may increase 
our expenses or limit our ability to offer some of our services. Additionally, new or heightened regulatory
requirements may have a negative impact on the ability of our customers to conduct industry sponsored clinical
trials, which could reduce the need for our services. These developments and the lack of clarity regarding future
healthcare policies and regulations have created significant uncertainty that could adversely affect our business, 
financial condition, cash flows or results of operations.
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Consolidation in the biopharmaceutical industry could lead to a reduction in our revenues.

The biopharmaceutical and CRO industries are currently undergoing a period of increased merger activity. Severalp y g g p g y
large biopharmaceutical companies have recently completed mergers and acquisitions that will consolidate theg p p y p g q
outsourcing trends and R&D expenditures into fewer companies, and many larger and medium sized g p p y g
biopharmaceutical companies have been acquiring smaller biopharmaceutical companies. As a result of this andp p q g p p

y y y yfuture consolidations, our customer diversity may decrease and our business may be adversely affected.

If we fail to comply with federal, state and foreign healthcare laws, including fraud and abuse laws, we could 
face substantial penalties and our business, results of operations, financial condition and prospects could be
adversely affected. 

Even though we do not order healthcare services or bill directly to Medicare, Medicaid or other third party payors, 
certain federal and state healthcare laws and regulations pertaining to fraud and abuse are applicable to our business. 
We could be subject to healthcare fraud and abuse laws of both the federal government and the states in which we 
conduct our business. Because of the breadth of these laws and the narrowness of available statutory and regulatory
exceptions, it is possible that some of our business activities could be subject to challenge under one or more of such
laws. If we or our operations are found to be in violation of any of the laws described above or any other 
governmental regulations that apply to us, we may be subject to penalties, including civil and criminal penalties,
damages, fines, imprisonment and the curtailment or restructuring of our operations, any of which could materially 
adversely affect our ability to operate our business and our financial results. 

Laws and regulations regarding the protection of personal data could result in increased risks of liability or
increased cost to us or could limit our service offerings. 

The confidentiality, collection, use and disclosure of personal data, including clinical trial patient-specific 
information, are subject to governmental regulation generally in the country in which the personal data was collected 
or used. For example, U.S. federal regulations under the Health Insurance Portability and Accountability Act of 
1996, as amended by the Health Information Technology for Economic and Clinical Health Act of 2009 and their 
implementing regulations, including the Privacy and Security Rules, or collectively, HIPAA, generally require 
individuals’ written authorization, in addition to any required informed consent, before protected health information 
may be used for research and such regulations specify standards for de-identifications and for limited data sets. We 
may also be subject to applicable state privacy and security laws and regulations in states in which we operate. Two
of our subsidiaries, Medpace Clinical Pharmacology, LLC and C-MARC, LLC, are covered entities under HIPAA. 
Further, because of amendments to the HIPAA Privacy and Security Rules that were promulgated on January 25, 
2013, known as the Omnibus Final Rule, service providers to covered entities under HIPAA, known as business
associates, are now directly subject to HIPAA. There are some instances where we may be a HIPAA “business
associate” of a “covered entity,” meaning that we may be directly liable for any breaches of protected health 
information and other HIPAA violations. We are also liable contractually under any business associate agreements
we have signed with covered entities. If we are determined to be a business associate, we would be subject to
HIPAA’s enforcement scheme, which, as amended, can result in up to $1.5 million in annual civil penalties for each
HIPAA violation. A single breach incident can result in multiple violations of the HIPAA standards, meaning that 
penalties could be in excess of $1.5 million. In addition, the Federal Civil Penalties Inflation Adjustment 
Improvement Act of 2015 required all federal agencies to adjust their civil monetary penalties to inflation, no later 
than August 1, 2016. As a result, the minimum annual penalties for each HIPPA violation which occurs later than 
February 17, 2009 is now $1.7 million. 

HIPAA also authorizes state attorneys general to file suit on behalf of their residents for violations. Courts are able 
to award damages, costs and attorneys’ fees related to violations of HIPAA in such cases. While HIPAA does not 
create a private right of action allowing individuals to file suit against us in civil court for violations of HIPAA, its 
standards have been used as the basis for duty of care cases in state civil suits such as those for negligence or 
recklessness in the misuse or breach of protected health information. In addition, HIPAA mandates that the 
Secretary of the U.S. Department of Health and Human Services conduct periodic compliance audits of HIPAA 
covered entities and their business associates for compliance with the HIPAA privacy and security standards, and 
Phase two of these audits, focusing on business associates has begun.
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In the EU, personal data includes any information that relates to an identified or identifiable natural person with 
health information carrying additional obligations, which may include obtaining the explicit consent from the 
individual for collection, use or disclosure of the information. In addition, we are subject to EU rules with respect to
export of such data out of the EU. Such data export rules are constantly changing, for example, following a decision
of the European Court of Justice in October 2015, transferring personal data to U.S. companies like us that had 
certified as a member of the EU-U.S. Safe Harbor Scheme was declared invalid and the other methods to permit 
transfer are now under review. In July 2016, the European Commission approved the EU-U.S. Privacy Shield, which
replaces the U.S. Safe Harbor Scheme. The United States, the EU and its member states, and other countries where 
we have operations, such as China, Russia and Singapore, continue to issue new privacy and data protection rules 
and regulations that relate to personal data and health information. Failure to comply with certain 
certification/registration and annual re-certification/registration provisions associated with these data protection and
privacy regulations and rules in various jurisdictions, or to resolve any serious privacy or security complaints, could 
subject us to regulatory sanctions, criminal prosecution or civil liability. Federal, state and foreign governments may 
propose or have adopted additional legislation governing the collection, possession, use or dissemination of personal 
data, such as personal health information, and personal financial data as well as security breach notification rules for 
loss or theft of or unauthorized access to such data. Additional legislation or regulation of this type might, among 
other things, require us to implement new security measures and processes or bring within the legislation or 
regulation de-identified health or other personal data, each of which may require substantial expenditures or limit 
our ability to offer some of our services. Additionally, if we violate applicable laws, regulations or duties relating to
the use, privacy or security of personal data, we could be subject to civil liability or criminal prosecution, be forced 
to alter our business practices and suffer reputational harm. We also are subject to the requirements of the EU’s 
General Data Protection Regulation, or GDPR, because we are processing data in the EU and data of EU residents 
outside of the EU. The GDPR shortens the deadline for data breach notifications, imposes additional obligations
when we process personal data on behalf of our customers, including in relation to security measures, and increases
administrative burdens on companies processing personal data, including employee and business partner data. If we
do not comply with our obligations under the GDPR we could be exposed to significant fines of up to 20 million 
EUR or up to 4% of the total worldwide annual turnover of the preceding financial year, whichever is higher.

Our business could be harmed from the loss or suspension of a license or imposition of a fine or penalties under, 
or future changes in, or interpretations of, the law or regulations of the Clinical Laboratory Improvement Act of 
1967, and the Clinical Laboratory Improvement Amendments of 1988 (CLIA), or those of other national, state or
local agencies in the U.S. and other countries where we operate laboratories.

The commercial laboratory testing industry is subject to extensive U.S. regulation, and many of these statutes and
regulations have not been interpreted by the courts. CLIA extends federal oversight to virtually all clinical 
laboratories operating in the U.S. by requiring that they be certified by the federal government or by a federally 
approved accreditation agency. The sanction for failure to comply with CLIA requirements may be suspension, 
revocation or limitation of a laboratory’s CLIA certificate, which is necessary to conduct business, as well as 
significant fines and/or criminal penalties. In addition, we are subject to regulation under state law. State laws may
require that laboratories and/or laboratory personnel meet certain qualifications, specify certain quality controls or 
require maintenance of certain records. We also operate laboratories outside of the U.S. and are subject to laws 
governing our laboratory operations in the other countries where we operate.

Applicable statutes and regulations could be interpreted or applied by a prosecutorial, regulatory or judicial authority 
in a manner that would adversely affect our business. Potential sanctions for violation of these statutes and
regulations include significant fines and the suspension or loss of various licenses, certificates and authorizations,
which could have a material adverse effect on our business. In addition, compliance with future legislation could 
impose additional requirements on us, which may be costly.
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The biopharmaceutical industry has a history of patent and other intellectual property litigation, and we might be 
involved in costly intellectual property lawsuits.

The biopharmaceutical industry has a history of intellectual property litigation, and these lawsuits will likely
continue in the future. Accordingly, even without wrongdoing on our part, we may face patent infringement suits by
companies that have patents for similar business processes or other suits alleging infringement of their intellectual
property rights. Legal proceedings relating to intellectual property could be expensive, take significant time and 
divert management’s attention from other business concerns, regardless of the outcome of the litigation. If we do not 
prevail in an infringement lawsuit brought against us, we might have to pay substantial damages, and we could be 
required to stop the infringing activity or obtain a license to use technology on unfavorable terms. Further, our 
customers could be similarly exposed to intellectual property suits and the resulting economic and operational strain 
defending such claims could negatively impact such customers’ ability to fund or continue ongoing clinical trials on
which we are working. 

Actions by regulatory authorities or customers to limit the scope of or withdraw an approved drug, biologic or 
medical device from the market could result in a loss of revenue.

Government regulators have the authority, after approving a drug, biologic or medical device, to limit its indication 
for use by requiring additional labeled warnings or to withdraw the product’s approval for its approved indication
based on safety or other concerns. Similarly, customers may act to voluntarily limit the availability of approved 
products or withdraw them from the market after we begin our work. If we are providing services to customers for 
products that are limited in availability or withdrawn, we may be required to narrow the scope of or terminate our 
services with respect to such products, which would prevent us from earning the full amount of net revenue 
anticipated under the related service contracts.

If we do not keep pace with rapid technological changes, our services may become less competitive or obsolete.

The biopharmaceutical industry generally, and drug development and clinical research more specifically, are subject p y g y g p p y j
to rapid technological changes. Our current competitors or other businesses might develop technologies or services p g g p g p g
that are more effective or commercially attractive than, or render obsolete, our current or future technologies andy g
services. If our competitors introduce superior technologies or services and if we cannot make enhancements top p g
remain competitive, our competitive position would be harmed. If we are unable to compete successfully, we may p p p p y y
lose customers or be unable to attract new customers, which could lead to a decrease in our revenue and have a 
material adverse effect on our financial condition.

Circumstances beyond our control could cause the CRO industry to suffer reputational or other harm that could 
result in an industry-wide reduction in demand for CRO services, which could harm our business. 

Demand for our services may be affected by perceptions of our customers regarding the CRO industry as a whole.
For example, other CROs could engage in conduct that could render our customers less willing to do business with
us or any CRO. Likewise, a widely reported injury to clinical trial participants could result in negative perceptions 
of clinical trial activity, thereby adversely impacting our industry. One or more CROs could engage in or fail to 
detect malfeasance, such as inadequately monitoring sites, producing inaccurate databases or analysis, falsifying
patient records, and performing incomplete lab work, or take other actions that would reduce the confidence of our 
customers in the CRO industry. As a result, the willingness of biopharmaceutical companies to outsource R&D 
services to CROs could diminish and our business could thus be harmed materially by events outside our control.

Other Legal, Regulatory, Insurance and Tax Risks

If we fail to perform our services in accordance with contractual requirements, government regulations and 
ethical considerations, we could be subject to significant costs or liability and our reputation could be adversely
affected. 

We contract with biopharmaceutical companies to perform a wide range of services to assist them in bringing new
drugs to market. Our services include monitoring clinical trials, data and laboratory analysis, electronic data capture, 
patient recruitment and other related services. Such services are complex and subject to contractual requirements, 
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government regulations, and ethical considerations. For example, we are subject to regulation by the FDA, and 
comparable foreign regulatory authorities relating to our activities in conducting pre-clinical studies and clinical
trials. Before clinical trials begin in the United States, a drug is tested in pre-clinical trials that must comply with 
Good Laboratory Practice and other requirements. An applicant must file an IND, which must become effective 
before human clinical testing may begin. Further, an independent IRB, for each medical center proposing to 
participate in the clinical trial must review and approve the protocol for the clinical trial. Once initiated, clinical
trials must be conducted pursuant to and in accordance with the applicable IND conditions, the requirements of the 
relevant IRBs, the Federal Food, Drug, and Cosmetic Act and its implementing regulations, including GCP, and 
other requirements. We are also subject to regulation by the Drug Enforcement Administration, or DEA, which 
regulates the distribution, recordkeeping, handling, security, and disposal of controlled substances. If we fail to 
perform our services in accordance with these requirements, regulatory authorities may take action against us or our 
customers. Such actions may include injunctions or failure of such regulatory authority to grant marketing approval 
of our customers’ products, imposition of clinical holds or delays, suspension or withdrawal of approvals, rejection
of data collected in our clinical trials, license revocation, product seizures or recalls, operational restrictions, civil or 
criminal penalties or prosecutions, damages or fines. Customers may also bring claims against us for breach of our 
contractual obligations, and patients in the clinical trials and patients taking drugs approved on the basis of those
trials may bring personal injury claims against us. Any such action could have a material adverse effect on our 
business, financial condition, results of operations, cash flows or reputation. 

Such consequences could arise if, among other things, the following occur: 

Improper performance of our services. The performance of clinical development services is complex and time-
consuming. For example, we may make mistakes in conducting a clinical trial that could negatively impact or 
obviate the usefulness of results of the trial or cause the results of the trial to be reported improperly. If the trial
results are compromised, we could be subject to significant costs or liability, which could have an adverse impact on
our ability to perform our services and our reputation would be harmed. As examples: 

• non-compliance generally could result in the termination of ongoing clinical trials or the disqualification 
of data for submission to regulatory authorities; 

• non-compliance could compromise data from a particular trial, such as failure to verify that adequate
informed consent was obtained from patients, which could require us to repeat the trial under the terms 
of our contract at no further cost to our customer, but at a potentially substantial cost to us; and

• breach of a contractual term could result in liability for damages or termination of the contract.

The services we provide in connection with large clinical trials can cost tens of millions of dollars, and while we 
endeavor to contractually limit our exposure to such risks, improper performance of our services could have a 
material adverse effect on our financial condition, damage our reputation and result in the cancellation of current 
contracts by the affected customer or other current customers or failure to obtain future contracts from the affected 
customer or other current or potential customers. 

Investigation of customers. From time to time, one or more of our customers are investigated by regulatory 
authorities or enforcement agencies with respect to regulatory compliance of their clinical trials, programs or the
marketing and sale of their drugs. In these situations, we have often provided services to our customers with respect 
to the clinical trials, programs or activities being investigated, and we are called upon to respond to requests for 
information by the authorities and agencies. There is a risk that either our customers or regulatory authorities could 
claim that we performed our services improperly or that we are responsible for clinical trial or program compliance. 
If our customers or regulatory authorities make such claims against us, we could be subject to significant costs in
defending our activities and potential damages, fines or penalties. In addition, negative publicity regarding 
regulatory compliance of our customers’ clinical trials, programs or products could have an adverse effect on our 
business and reputation. 

Insufficient customer funding to complete a clinical trial. As noted above, clinical trials can cost tens of millions of 
dollars. There is a risk that we may initiate a clinical trial for a customer, and then the customer becomes unwilling 
or unable to fund the completion of the trial. In such a situation, notwithstanding the customer’s ability or 
willingness to pay for or otherwise facilitate the completion of the trial, we may be ethically bound to complete or 
wind down the trial at our own expense. 
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Interactive voice/web response service malfunction. We develop and maintain our own, and also use third-parties to 
run, interactive voice/web response systems. These systems automatically manage the randomization of patients in a
given clinical trial to different treatment arms and regulate the supply of investigational drugs. An error in the
design, programming or validation of these systems could lead to inappropriate assignment or dosing of patients
which could give rise to patient safety issues, invalidation of the trial or liability claims against us. Furthermore, 
negative publicity associated with such a malfunction could have an adverse effect on our business and reputation. 
Additionally, errors in randomization may require us to repeat the trial at no further cost to our customer, but at a 
substantial cost to us. 

In addition to the above U.S. laws and regulations, we must comply with the laws of all countries where we do
business, including laws governing clinical trials in the jurisdiction where the trials are performed. Failure to comply 
with applicable requirements could subject us to regulatory risk, liability and potential costs associated with redoing
the trials, which could damage our reputation and adversely affect our operating results. 

Some of our services involve direct interaction with clinical trial patients and operation of a Phase I clinical 
facility, which could create potential liability that may adversely affect our results of operations and financial 
condition. 

We operate a facility where Phase I clinical trials are conducted, which ordinarily involve testing an investigational
drug, biologic or medical device on a limited number of individuals to evaluate its safety, determine a safe dosage 
range and identify side effects. Failure to operate such a facility and clinical trials in accordance with FDA, DEA 
and other applicable regulations could result in disruptions to our operations. Additionally, we face risks associated
with adverse events resulting from the administration of such drugs, biologics and medical devices and the
professional malpractice of medical care providers. We also directly employ nurses and other trained employees 
who assist in implementing the testing involved in our clinical trials, such as drawing blood from subjects. Any
professional malpractice or negligence by such investigators, nurses or other employees could potentially result in
liability to us in the event of personal injury to or death of a subject in clinical trials. This liability, particularly if it 
were to exceed the limits of any indemnification agreements and insurance coverage we may have, may adversely
affect our financial condition, results of operations and reputation.

Our clinical development services could subject us to potential liability that may adversely affect our results of 
operations and financial condition. 

Our business involves the testing of new drugs, biologics and medical devices on patients in clinical trials. Our 
involvement in the clinical trial and development process creates a risk of liability for personal injury to or death of 
patients, particularly for those with life-threatening illnesses, resulting from adverse reactions to the products 
administered during testing or after regulatory approval. For example, we may be sued in the future by individuals
alleging personal injury due to their participation in clinical trials and seeking damages from us under a variety of 
legal theories. If we are required to pay damages or incur defense costs in connection with any personal injury claim
that is outside the scope of indemnification agreements we have with our customers, if any indemnification 
agreement is not performed in accordance with its terms or if our liability exceeds the amount of any applicable 
indemnification limits or available insurance coverage, our business, financial condition, results of operations, cash
flows or reputation could be materially and adversely affected. We might also not be able to obtain adequate 
insurance or indemnification for these types of risks at reasonable rates in the future. 

We also contract with institutions and physicians to serve as investigators in conducting clinical trials If the
investigators or study staff commit errors or make omissions during a clinical trial that result in harm to trial 
patients, or patients suffer harm with a delayed onset after a clinical trial is completed and the product has obtained 
regulatory approval, claims for personal injury or products liability damages may result. Additionally, if the 
investigators engage in fraudulent or negligent behavior, trial data may be compromised, which may require us to 
repeat the clinical trial or subject us to liability or regulatory action. We do not believe we are legally responsible for 
the medical care rendered by such third party investigators, and we would vigorously defend any claims brought 
against us. However, it is possible we could be found liable for claims with respect to the actions of third party 
investigators and the institutions at which clinical trials may be conducted. 
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Our operations involve the use and disposal of hazardous substances and waste which can give rise to liability 
that could adversely impact our financial condition. 

We conduct activities that have involved, and may continue to involve, the controlled use of hazardous materials and
the creation of hazardous substances, including medical waste and other highly regulated substances. As a result, our 
operations pose the risk of accidental contamination or injury caused by the release of these materials and/or the 
creation of hazardous substances, including medical waste and other highly regulated substances. In the event of 
such an accident, we could be held liable for damages and cleanup costs which, to the extent not covered by existing 
insurance or indemnification, could harm our business. In addition, other adverse effects could result from such 
liability, including reputational damage resulting in the loss of additional business from certain customers. 

We act as legal representative and/or data representative for some clients.

We act as the legal representative and/or the data representative for certain clients in certain jurisdictions. As we
believe that acting as legal representative and/or data representative of clients exposes us to a higher risk of liability, 
this service is provided subject to our policy and requires certain preconditions to be met. The preconditions relate to 
obtaining specific insurance commitments and indemnities from the client to cover the nature of the exposure. 
However, there is no guarantee that the specific insurance will be available and provide cover or that a client will 
fulfil its obligations in relation to their indemnity.

Our insurance may not cover all of our indemnification obligations and other liabilities associated with our 
operations. 

We maintain insurance designed to provide coverage for ordinary risks associated with our operations and our 
ordinary indemnification obligations, which we believe to be customary for our industry. The coverage provided by
such insurance may not be adequate for all claims we may make or may be contested by our insurance carriers. If 
our insurance is not adequate or available to pay liabilities associated with our operations, or if we are unable to 
purchase adequate insurance at reasonable rates in the future, our business, financial condition, results of operations 
or cash flows may be materially adversely impacted.

Our effective income tax rate may fluctuate, which may adversely affect our operations, earnings and earnings
per share. 

Our effective income tax rate is influenced by our projected profitability in the various taxing jurisdictions in which 
we operate. The global nature of our business increases our tax risks. In addition, for various reasons, revenue 
authorities in many of the jurisdictions in which we operate are known to have become more active in their tax
collection activities. Changes in the distribution of profits and losses among taxing jurisdictions may have a
significant impact on our effective income tax rate, which in turn could have an adverse effect on our net income
and earnings per share. The application of tax laws in various taxing jurisdictions, including the United States, is
subject to interpretation, and tax authorities in various jurisdictions may have diverging and sometimes conflicting
interpretations of the application of tax laws. Changes in tax laws or tax rulings, in the United States or other tax
jurisdictions in which we operate, could materially impact our effective tax rate. 

Factors that may affect our effective income tax rate include, but are not limited to: 

• the requirement to exclude from our quarterly worldwide effective income tax calculations losses in 
jurisdictions where no income tax benefit can be recognized; 

• actual and projected full year pre-tax income, including differences between actual and anticipated
income before taxes in various jurisdictions; 

• changes in tax laws, or in the interpretation or application of tax laws, in various taxing jurisdictions;
• audits or other challenges by taxing authorities;
• changes to intercompany transfer pricing policies or changes in laws within foreign tax jurisdictions
• the establishment of valuation allowances against a portion or all of certain deferred income tax assets if 

we determined that it is more likely than not that future income tax benefits will not be realized; and
• changes in the relative mix and size of clinical trials and staffing levels in various tax jurisdictions. 



- 30 -

These changes may cause fluctuations in our effective income tax rate that could adversely affect our results of 
operations and cause fluctuations in our earnings and earnings per share.

The requirements associated with being a public company require significant company resources and 
management attention.

We are subject to the reporting requirements of the Exchange Act, the Sarbanes-Oxley Act of 2002, as amended (the j p g q g y
“Sarbanes-Oxley Act”), the listing requirements of the securities exchange on which our common stock is traded, y g q g
and other applicable securities rules and regulations. The Exchange Act requires that we file annual, quarterly and pp g g q q y
current reports with respect to our business and financial condition and maintain effective disclosure controls and p p
procedures and internal control over financial reporting. In addition, subsequent rules implemented by the SEC and p p g q p y
NASDAQ may also impose various additional requirements on public companies. We have incurred, and we willy p q p p
continue to incur, additional legal, accounting and other expenses that we did not previously incur, particularly as g g p p y p y
we are no longer an “emerging growth company” as defined in the Jumpstart Our Business Startups Act of 2012 (theg g g g p y p p
“JOBS Act”). We have made, and will continue to make, changes to our corporate governance standards, disclosureg p g
controls and financial reporting and accounting systems to continue to meet our reporting obligations. However, the p g g y p g g
measures we take may not be sufficient to satisfy our obligations as a public company, which could subject us toy y g p p y j

g g y p y gdelisting of our common stock, fines, sanctions and other regulatory action and potentially civil litigation.

We are subject to Section 404(b) of the Sarbanes-Oxley Act, which requires that our independent registered public We are subjectt to Section 404(b) of f the Sarbanes-Oxley Act, which requires that t our r independentt registered public 
accounting firm provide an attestation report on the effectiveness of our internal control over financial reporting, accounting firm provide an attestation report t on the effectiveness off ourr internal control overr financial reporting, 
among other additional requirements. Compliance with Section 404 is expensive and time consuming for among other r additional requirements. Compliance with Section 404 is expensive and time consuming for 
management and could result in the detection of internal control deficiencies of which we are currently unaware. managementt and could result t in the detection off internal control deficiencies of f which we are currently unaware. 
Moreover, if we have a material weakness in our internal controls over financial reporting, we may not detect errorsMoreover, iff we have a material weakness in our r internal controls overr financial reporting, we may nott detectt errors
on a timely basis, and our financial statements may be materially misstated. We or our independent registered public on a timely basis, and ourr financial statements may be materially misstated. We or r our r independent t registered public 
accounting firm may not be able to conclude on an ongoing basis that we have effective internal controls over accounting firm may not t be able to conclude on an ongoing basis thatt we have effective internal controls over
financial reporting, which could harm ourr operating results, cause investors to lose confidence in our r reported 
financial information and cause the trading price of f our r common stockk to fall. Any failure to file accurate and timely 

and annual reports that t we are required to file with the SEC under r the Exchange Actt could result t in
sanctions, lawsuits, delisting of our shares from the NASDAQ Global Select Market or other adverse consequences sanctions, lawsuits, delisting off ourr shares from the NASDAQ Global  Select t Market t or r otherr adverse consequences 
that would materially harm our business.thatt would materially harm ourr business.

Structural and Organizational Risks

Our Chief Executive Officer and founder controls a substantial amount of our outstanding common stock and 
his interests may be different from or conflict with those of our other shareholders. 

As of December 31, 2020, August J. Troendle, our Chief Executive Officer and founder, through his direct 
ownership of 693,702 shares of our common stock and his beneficial ownership of 6,493,867 shares of our common 
stock held by Medpace Investors LLC (“Medpace Investors”), controls approximately 20.2% of the outstanding 
shares of our common stock. Upon a distribution of our common stock held by Medpace Investors, our Chief 
Executive Officer would receive approximately 84.8% of such distributed shares. Accordingly, Troendle is able to 
exert a significant degree of influence or actual control over our management and affairs and control all corporate 
actions requiring shareholder approval, irrespective of how our other shareholders may vote, including:

• the election and removal of directors and the size of our board of directors, or the Board;
• any amendment of our articles of incorporation or bylaws; or 
• the approval of mergers and other significant corporate transactions, including a sale of substantially all 

of our assets. 

Moreover, Troendle’s share ownership may also adversely affect the trading price for our common stock to the
extent investors perceive disadvantages in owning shares of a company with a significant shareholder. 
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We are party to transactions with related persons that may increase the risk of allegations of conflicts of interest, 
and such allegations may impair our ability to realize the benefits we expect from these transactions.

Due to the relationships among us and certain related persons, the agreements or other transactions we have entered 
into with them are considered related person transactions. Our agreements or transactions with related persons may
not be on terms as favorable to us as they would have been if they had been negotiated among unrelated persons. For 
additional information on related person transactions involving us, see the “Certain Relationships” section in our 
Proxy Statement for our 2021 Annual Meeting of Stockholders. While our Related Person Transaction Policy and 
Procedures requires our Audit Committee’s consideration of all relevant facts and circumstances, including a
determination of whether the transaction has terms comparable to those that could be obtained in an arm’s length
transaction, the potential for a conflict of interest exists and such related persons may have conflicts of interest, or 
the appearance of conflicts of interest, with respect to matters involving or affecting us and the related person. 
Moreover, we are subject to the risk that our stockholders may challenge any such related person transactions and
the agreements entered into as part of them. If such a challenge were to be successful, we might not realize the 
benefits expected from the transactions being challenged. Moreover, any such challenge could result in substantial 
costs and a diversion of our management’s attention, could have a material adverse effect on our reputation, business 
and growth and could adversely affect our ability to realize the benefits expected from the transactions, whether or 
not the allegations have merit or are substantiated. 

General Risks

If we lose the services of key personnel or are unable to recruit experienced personnel, our business could be
adversely affected. 

Our success substantially depends on the collective performance, contributions and expertise of our senior 
management team, including August J. Troendle, our Chief Executive Officer and founder, and other key personnel
including qualified management, professional, scientific and technical operating staff. There is significant 
competition for qualified personnel in the biopharmaceutical services industry, particularly for those with higher 
educational degrees, such as a medical or nursing degree, a Ph.D., or an equivalent degree, and our industry 
generally tends to experience relatively high levels of employee turnover. If any of our key employees were to join a
competitor or to form a competing company, some of our customers might choose to use the services of that 
competitor or new company instead of our own. Furthermore, customers or other companies seeking to develop in-
house capabilities may hire some of our senior management or other key employees. The departure of any key 
contributor, the payment of increased compensation to attract and retain qualified personnel or our inability to 
continue to identify, attract and retain qualified personnel or replace any departed personnel in a timely fashion may
impact our ability to grow our business and compete effectively in our industry and may negatively affect our 
business, financial condition, results of operations, cash flows or reputation.  

Our operations might be affected by the occurrence of a natural disaster or other catastrophic event. 

We depend on our customers, investigators, laboratories and other facilities for the continued operation of our 
business. Although we have contingency plans in place for natural disasters or other catastrophic events, these
events, including terrorist attacks, pandemic flu, hurricanes, floods and ice and snow storms, could nevertheless
disrupt our operations and IT systems or those of our customers, investigators and collaboration partners, which 
could also affect us. Even though we carry business interruption insurance policies and typically have provisions in
our contracts that protect us in certain events, we might suffer losses as a result of business interruptions that exceed
the coverage available under our insurance policies or for which we do not have coverage. Any natural disaster or 
catastrophic event affecting us or our customers, investigators or collaboration partners could have a significant 
negative impact on our operations and financial performance.

Item 1B. Unresolved Staff Comments

None.
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Item 2. Properties

pAs of f Decemberr 31, 2020, we had leased commercial locations in various countries across North America, Europe, 
Asia/Pacific, South America and Africa. We also own lab and office space in Leuven, Belgium. Most t of f these

 facilities consistt solely of f office space; however, we have five laboratories located across four r facilities and a 
logistics warehouse. Ourr principal executive offices are located on a corporate campus in Cincinnati, Ohio 
consisting off r five buildings totaling approximately 600,000 square feet. The leases for r four r buildings in our
Cincinnati  site expire in 2022, 2027, 2027 and 2040,  respectively. We own the other r building. None off ourr leases are 
individually material to ourr business model and all have eitherr options to renew or r are located in majorr markets with 
whatt we believe are adequate opportunities to continue business operations on terms satisfactory to us.

Item 3. Legal Proceedings

We are party to legal proceedings incidental to our business and may become subject to additional legal proceedingsp y g p g y j g p g
in the future. While the outcome of these matters could differ from management’s expectations, we do not believeg p
that the resolution of these matters, individually and in the aggregate, is reasonably likely to have a material adversey gg g y y
effect to our consolidated financial statements. Litigation is subject to inherent uncertainties. See Note 12g j
“Commitments, Contingencies and Guarantees—Legal Proceedings” to our consolidated financial statements g g g

pincluded in Item 8 of Part II in this Annual Report on Form 10-K.

Item 4. Mine Safety Disclosures

Not applicable.
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PART II

Item 5. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of 
Equity Securities

Market Information for Common Stock

Our common stock trades on the NASDAQ Global Select Market under the symbol “MEDP”. 

Holders of Record

On February 12, 2021, there were approximately 16 shareholders of record of our common stock. Because many of 
the shares of our common stock are registered in “nominee” or “street” names, we believe that the total number of 
beneficial owners is considerably higher.

Dividend Policy

We have not paid any dividends to date, nor do we have current plans to pay any cash dividends on our common 
stock for the foreseeable future and instead intend to retain earnings, if any, for future operations, expansion and
debt repayment. However, in the future, subject to the factors described below and our future liquidity and
capitalization, we may change this policy and choose to pay dividends.

We are a holding company which does not conduct any business operations of our own. As a result, our ability to
pay cash dividends on our common stock is dependent upon cash dividends and distributions and other transfers
from our subsidiaries. 

In addition, under Delaware law, our Board may declare dividends only to the extent of our surplus (which is 
defined as total assets at fair market value minus total liabilities, minus statutory capital) or, if there is no surplus,
out of our net profits for the then current and/or immediately preceding fiscal year.

Any future determination to declare dividends will be at the discretion of our Board and will take into account:
general economic business conditions;
our net income, financial condition and results of operations;
our capital requirements;
our prospects;
the ability of our operating subsidiaries to pay dividends and make distributions to us;
legal restrictions; and
such other factors as our Board may deem relevant.

Share Repurchases

In the first quarter of 2018, the Board of Directors approved a share repurchase program authorizing up to $50.0
million in share repurchases. In the first quarter of 2020, the Board of Directors approved an increase in the stock 
repurchase authorization by $50.0 million and in the fourth quarter of 2020, the Board approved an additional
authorization up to $150 million. The program may be discontinued or amended at any time without notice. 

This table provides certain information with respect to our monthly repurchases of the Company’s common stock 
during the fourth quarter of fiscal year 2020:

Period
Total Number of 
Shares Purchased

Average Price Paid 
per Share

Total Number of 
Shares Purchased 

as Part of Publically 
Announced Plan

Approximate Dollar 
Value of Shares That 

May Yet Be Purchased
Under the Plan

October 1, 2020, through 
October 31, 2020 82,400 $ 110.91 854,525 $ 140,860,999
November 1, 2020, through 
November 30, 2020 328,570 $ 116.55 1,183,095 $ 102,565,353
Total 410,970 $ 115.42 1,183,095
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All share repurchases were made using cash resources and executed pursuant to established Rule 10b5-1 trading
plans. Our share repurchases may occur through open market purchases or negotiated transactions. The above table 
excludes shares repurchased to settle employee tax withholding related to the vesting of stock awards.

We returned $47.4 million to shareholders in the form of share repurchases in the fourth quarter of fiscal year 2020.
Refer to Note 1 – Basis of Presentation of the Notes to Consolidated Financial Statements (Part II, Item 8 of this 
Form 10-K) for further discussion regarding share repurchases.

Recent Sales of Unregistered Securities

Date Equity Plan

Number of Stock 
Options 

Exercised Exercise Price

Approximate 
Aggregate 

Purchase Price
October 2, 2020 2014 Equity Incentive Plan 1,851 $ 14.41 $ 26,700
October 2, 2020 2014 Equity Incentive Plan 2,592 16.20 42,000
October 5, 2020 2014 Equity Incentive Plan 400 16.20 6,500
October 9, 2020 2014 Equity Incentive Plan 4,500 16.20 72,900
October 16, 2020 2014 Equity Incentive Plan 3,407 16.20 55,200
October 27, 2020 2014 Equity Incentive Plan 27,555 14.41 397,100
October 27, 2020 2014 Equity Incentive Plan 5,250 16.20 85,100
November 2, 2020 2014 Equity Incentive Plan 500 18.23 9,100
November 4, 2020 2014 Equity Incentive Plan 2,200 14.41 31,700
November 6, 2020 2014 Equity Incentive Plan 1,000 14.41 14,400
November 9, 2020 2014 Equity Incentive Plan 1,370 14.41 19,700
November 25, 2020 2014 Equity Incentive Plan 2,100 14.41 30,300
December 4, 2020 2014 Equity Incentive Plan 300 14.41 4,300
December 9, 2020 2014 Equity Incentive Plan 200 14.41 2,900
December 18, 2020 2014 Equity Incentive Plan 7,407 14.41 106,700
December 21, 2020 2014 Equity Incentive Plan 750 14.41 10,800
December 21, 2020 2014 Equity Incentive Plan 666 16.20 10,800
December 28, 2020 2014 Equity Incentive Plan 9,258 16.20 150,000
Total 71,306 $ 1,076,200

All of the forgoing transactions involved issuances of securities to employees of the Company and are exempt from 
registration pursuant to Rule 701 promulgated under the Securities Act of 1933, as amended, as transactions
pursuant to benefit plans and contracts relating to compensation.

Purchases of Equity Securities by the Issuer and Affiliated Purchasers

None.
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Stock Performance Graph

The information included under the heading “Stock Performance Graph” is “furnished” and not “filed” for purposes
of Section 18 of the Exchange Act, or otherwise subject to the liabilities of that section, nor shall it be deemed to be 
“soliciting material” subject to Regulation 14A or incorporated by reference in any filing under the Securities Act of 
1933, as amended, or the Exchange Act of 1934, as amended.

Our common stock is listed for trading on the NASDAQ under the symbol “MEDP.” The Stock Price Performance 
Graph set forth below compares the cumulative total shareholder return on our common stock for the period from 
August 11, 2016 through December 31, 2020, with the cumulative total return of the Nasdaq Composite Index and 
the Nasdaq Health Care Index over the same period. The comparison assumes $100 was invested on August 11,
2016 in the common stock of Medpace Holdings, Inc., in the Nasdaq Composite Index, and in the Nasdaq Health
Care Index and assumes reinvestment of dividends, if any. The stock price performance of the following graph is not 
necessarily indicative of future stock price performance. Information used in the graph was obtained from the
Nasdaq Stock Market, a source believed to be reliable, but we are not responsible for any errors or omissions in such
information.

Equity Compensation Plan Information

The information required by Part II, Item 5 of the Annual Report on Form 10-K regarding equity compensation
plans is incorporated herein by reference to “Part III, Item 12. Security Ownership of Certain Beneficial Owners and
Management and Related Stockholder Matters.”

Item 6. Selected Financial Data

Not applicable. 
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Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

You should read the following discussion and analysis of our financial condition and results of operations in 
conjunction with our consolidated financial statements and the notes thereto included elsewhere in this Annual
Report on Form 10-K to provide an understanding of our results of operations, financial condition and cash flows. 
This section of this Form 10-K generally discusses 2020 and 2019 items and year-to-year comparisons between 
2020 and 2019. For a comparison of our results of operations for the fiscal years ended December 31, 2019 and 
December 31, 2018, see “Part II, Item 7. Management’s Discussion and Analysis of Financial Condition and Results
of Operations” of our annual report on Form 10-K for the fiscal year ended December 31, 2019, filed with the SEC 
on February 25, 2020. This item and the related discussion contain forward-looking statements reflecting current 
expectations that involve risks and uncertainties. Actual results and the timing of events may differ materially from 
those indicated in such forward-looking statements. Important factors that may cause such differences include, but 
are not limited to, those discussed under the “Forward-Looking Statements” above and “Item IA. Risk Factors” in
Part I of this Annual Report on Form 10-K.

Business Overview

We are one of the world’s leading clinical contract research organizations, or CROs, by revenue, solely focused on
providing scientifically-driven outsourced clinical development services to the biotechnology, pharmaceutical and
medical device industries. Our mission is to accelerate the global development of safe and effective medical 
therapeutics. We differentiate ourselves from our competitors by our disciplined operating model centered on
providing full-service Phase I-IV clinical development services and our therapeutic expertise. We believe this 
combination results in timely and cost-effective delivery of clinical development services for our customers. We 
believe that we are a partner of choice for small- and mid-sized biopharmaceutical companies based on our ability to 
consistently utilize our full-service, disciplined operating model to deliver timely and high-quality results for our 
customers.

We focus on conducting clinical trials across all major therapeutic areas, with particular strength in Oncology, 
Metabolic Disease, Cardiology, Antiviral and Anti-infective, or AVAI, and Central Nervous System, or CNS. Our 
global platform includes approximately 3,600 employees across 39 countries, providing our customers with broad 
access to diverse markets and patient populations as well as local regulatory expertise and market knowledge.

How We Generate Revenue

We earn fees through the performance of services detailed in our customer contracts. Contract scope and pricing is 
typically based on either a fixed-fee or unit-of-service model, with consideration of activities performed by third 
parties, as well as ancillary costs necessary to deliver on the contract scope that are reimbursable by our customers.
Our contracts can range in duration from a few months to several years. These contracts are individually priced and 
negotiated based on the anticipated project scope, including the complexity of the project and the performance risks 
inherent in the project. The majority of our contracts are structured with an upfront fee that is collected at the time of 
contract signing, and the balance of the fee is collected over the duration of the contract either through an arranged 
billing schedule or upon completion of certain performance targets or defined milestones.

Revenue, which is distinct from billing and cash receipt, is recognized based on the satisfaction of the individual
performance obligations identified in each contract. Substantially all of our customer contracts consist of a single 
performance obligation, as the promise to transfer the individual services defined in the contracts are not separately 
identifiable from other promises in the contract, and therefore not distinct.  Our performance obligations are 
generally satisfied over time and recognized as services are performed.  The progression of our contract performance
obligations are measured primarily utilizing the input method of cost to cost.  Cancellation provisions in our 
contracts allow our customers to terminate a contract either immediately or according to advance notice terms 
specified within the applicable contract, which is typically 30 days. Contract cancellation may occur for various 
reasons, including, but not limited to, adverse patient reactions, lack of efficacy, or inadequate patient enrollment. 
Upon cancellation, we are entitled to fees for services rendered and reimbursable costs incurred through the date of 
termination, including payment for subsequent services necessary to conclude the study or close out the contract.
These fees are typically discussed and agreed upon with the customer and are realized as revenue when we believe
the amount can be estimated reliably and its realization is probable.  Changes in revenue from period to period are 
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driven primarily by new business volume and task order execution activity, project cancellations, changes in 
estimated costs to complete performance obligations, and the mix of active studies during a given period that can
vary based on therapeutic area and or study life cycle stage.

Costs and Expenses

Our costs and expenses are comprised primarily of our total direct costs, selling, general and administrative costs, 
depreciation and amortization and income taxes. 

Total Direct Costs

Total direct costs are primarily driven by labor and related employee benefits, but also include contracted third party
service related expenses, fees paid to site investigators, reimbursed out of pocket expenses, laboratory supplies and
other expenses contributing to service delivery. The other costs of service delivery can include office rent, utilities, 
supplies and software licenses which are allocated between Total direct costs and selling, general and administrative
expenses based on the estimated contribution among service delivery and support function efforts on a percentage 
basis. Total direct costs are expensed as incurred and are not deferred in anticipation of contracts being awarded or 
finalization of changes in scope. Total direct costs, as a percentage of net revenue, can vary from period to period 
due to project labor efficiencies, changes in workforce, compensation/bonus programs and service mix.

Selling, General and Administrative

Selling, general and administrative expenses are primarily driven by compensation and related employee benefits, as
well as rent, utilities, supplies, software licenses, professional fees (e.g., legal and accounting expenses), travel,
marketing and other operating expenses.

Depreciation

Depreciation is provided on our property and equipment on the straight-line method at rates adequate to allocate the 
cost of the applicable assets over their estimated useful lives, which is three to five years for computer hardware, 
software, phone, and medical imaging equipment, five to seven years for furniture and fixtures and other equipment,
and thirty to forty years for buildings. Leasehold improvements are amortized on a straight-line basis over the
shorter of the estimated useful life of the improvement or the associated remaining lease term.

Amortization

Amortization relates to finite-lived intangible assets recognized as expense using the straight-line method or using 
an accelerated method over their estimated useful lives, which range in term from 5 to 15 years. 

Income Tax Provision

Income tax provision consists of federal, state and local taxes on income in multiple jurisdictions.  Our income tax is 
impacted by the pre-tax earnings in jurisdictions with varying tax rates and any related tax credits that may be available
to us. Our current and future provision for income taxes will vary from statutory rates due to the impact of valuation 
allowances in certain countries, income tax incentives, certain non-deductible expenses, and other discrete items.

Key Performance Metrics

To evaluate the performance of our business, we utilize a variety of financial and performance metrics. These key
measures include net new business awards and backlog.

Net New Business Awards and Backlog

New business awards represent the value of anticipated future net revenue that has been recognized in backlog 
during the period. This value is recognized upon the signing of a contract or receipt of a written pre-contract 
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confirmation from a customer that confirms an agreement in principle on budget and scope. New business awards
also include contract amendments, or changes in scope, where the customer has provided written authorization for 
changes in budget and scope or has approved us to perform additional work as of the measurement date. Awards 
may not be recognized as backlog after consideration of a number of factors, including whether (i) the relevant net 
revenue is expected only after a pending regulatory hurdle, which might result in cancellation of the study, (ii) the 
customer funding needed for commencement of the study is not believed to have been secured or (iii) study 
timelines are uncertain or not well defined. In addition, study amounts that extend beyond three years from 
measurement date are not included in backlog. The number and amount of new business awards can vary
significantly from period to period, and an award’s contractual duration can range from several months to several
years based on customer and project specifications.

Cancellations arise in the normal course of business and are reflected when we receive written confirmation from the 
customer to cease work on a contractual agreement or when we believe the future revenue is unlikely to be realized. 
The majority of our customers can terminate our contracts without cause upon 30 days’ notice. Similar to new 
business awards, the number and amount of cancellations can vary significantly period over period due to timing of 
customer correspondence and study-specific circumstances.

Net new business awards represent gross new business awards received in a period offset by total cancellations inp g p y
that period.p Net new business awards were $1,175.0 million, $1,094.4 million and $899.4 million for the years y

p yended December 31, 2020, 2019 and 2018, respectively. 

Backlog represents anticipated future net revenue from net new business awards that have commenced, but have not 
been completed. Reported backlog will fluctuate based on new business awards, changes in scope to existing
contracts, cancellations, net revenue recognition on existing contracts and foreign exchange adjustments from non-
U.S. dollar denominated backlog. As of December 31, 2020, our backlog increased by $258.5 million, or 20.1%, to As off December r 31, 2020, our r backlog increased by $258.5 million, or r 20.1%, to 
$1,541.7 million compared to $1,283.2 million as of December 31, 2019. Included within backlog as of $1,541.7 million compared to $1,283.2 million as off December r 31, 2019. 
December 31, 2020 was approximately $785 million to $805 million that we expect to convert to net revenue in 
2021, with the remainder expected to convert to net revenue in years after 2021.

The effect of foreign currency adjustments on backlog was as follows: favorable foreign currency adjustments of 
$14.3 million for the year ended December 31, 2020, unfavorable foreign currency adjustments of $6.6 million for 
the year ended December 31, 2019 and unfavorable foreign currency adjustments of $2.3 million for the year ended
December 31, 2018. 

Backlog and net new business award metrics may not be reliable indicators of our future period revenue as they are 
subject to a variety of factors that may cause material fluctuations from period to period. These factors include, but 
are not limited to, changes in the scope of projects, cancellations, and duration and timing of services provided.

Coronavirus (COVID-19)

On March 11, 2020, the World Health Organization declared the coronavirus COVID-19 outbreak to be a pandemic. g p
This pandemic has resulted in increased travel restrictions and caused the shutdown of many businesses in countriesp y
in which we operate. While we continue to operate globally, the level of activity at each of our locations varies p p g y y
depending on the local governmental requirements and guidelines. Our office staff are effectively working in the p g g q g y g
office or remotely and our labs are fully operational with modifications made to ensure the safety of our employees.y y p y p y
The diversion of resources to treat COVID-19 patients has significantly impacted the operations at most of the p g y p p
investigative sites where patients in our clinical trials are recruited and treated. This has resulted in reduced trial g p
starts and slowed new business awards, each of which results in decreased revenues. Depending on the duration of p g
the disruption, ongoing studies may be cancelled and some of our clients may lack the funding to complete trials p g g y y g p
which are extended due to slowed recruitment of patients. We work with many smaller clients with limited financial p y
resources and market disruptions may make raising additional funds difficult for those clients. Travel restrictions p y g
and business closures have also impacted study participants and clinical sites which affects our ability to efficiently p y p p y y
provide clinical trial services. As a result, we are working with our customers to develop solutions to limit disruption p g p p
to clinical trials while following required regulatory guidelines and maintaining quality to ensure the health and g q g y g g q y
well-being of study participants. These include alternative assessment methods such as virtual monitoring visits. Theg y p p g

g y yCOVID-19 outbreak had a significant adverse effect on fiscal year 2020 and we believe that the outbreak may have
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a continued adverse impact on our results of operations in the future. In connection with this adverse impact in 2020, p p p
we evaluated our headcount needs in a number of geographies and implemented some staff reductions where g g p p
appropriate. As we cannot predict the duration or scope of the pandemic, the future financial impact on our results of pp p p p p p
p yoperations and financial condition cannot be reasonably estimated.

Exchange Rate Fluctuations

The majority of our contracts and operational transactions are U.S. dollar denominated.  The Euro represents the
largest foreign currency denomination of our contractual and operational exposure.  As a result, a portion of our 
revenue and expenses is subject to exchange rate fluctuations. We have translated the Euro into U.S. dollars using 
the following average exchange rates based on data obtained from www.xe.com:

Year Ended December 31,
2020 2019 2018

pU.S. Dollars per Euro: 1.14 1.12 1.18

Results of Operations

Year Ended December 31, 2020 compared to Year Ended December 31, 2019

Year Ended December 31,
(Amounts in thousands, except percentages) 2020 2019 Change % Change

Revenue, net $ 925,925 $ 860,969 $ 64,956 7.5%
Direct service costs, excluding depreciation
and amortization 354,426 321,006 33,420 10.4%
Reimbursed out-of-pocket expenses 292,773 294,266 (1,493) (0.5)%

Total direct costs 647,199 615,272 31,927 5.2%
Selling, general and administrative 92,156 95,245 (3,089) (3.2)%
Depreciation 11,652 8,360 3,292 39.4%
Amortization 7,876 14,829 (6,953) (46.9)%

Total operating expenses 758,883 733,706 25,177 3.4%
Income from operations 167,042 127,263 39,779

Miscellaneous income (expense), net 1,183 (863) 2,046
Interest income (expense), net 307 (1,568) 1,875

Income before income taxes 168,532 124,832 43,700
Income tax provision 23,148 24,389 (1,241)

Net income $ 145,384 $ 100,443 $ 44,941

Total revenue

Total revenue increased by $65.0 million to $925.9 million for the year ended December 31, 2020, from $861.0
million for the year ended December 31, 2019. The increase was primarily driven by strong activity within the
Oncology, AVAI and other uncategorized therapeutic areas., AVAI 

Total direct costs

Total direct costs increased by $31.9 million, to $647.2 million for the year ended December 31, 2020 from $615.3 
million for the year ended December 31, 2019.  The increase was primarily attributed to personnel costs to support  The increase was primarily attributed to personnel costs to support 
the growth in service activities. the growth in service activities.  The higher personnel costs portion, including severance, increased by $30.7 million 
in the year ended December 31, 2020, compared to the same period in the prior year. 
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Selling, general and administrative

Selling, general and administrative expenses decreased by $3.1 million, to $92.2 million for the year ended 
December 31, 2020 from $95.2 million for the year ended December 31, 2019. The decrease was primarily driven
by lower travel related costs of $2.5 million in the year ended December 31, 2020, compared to the same period in 
the prior year, due to travel restrictions related to COVID-19. 

Depreciation and Amortization

Depreciation and amortization expense decreased by $3.7 million, to $19.5 million for the year ended December 31, 
2020 from $23.2 million for the year ended December 31, 2019. The decrease in depreciation and amortization was 
primarily related to the amortization of our definite lived intangible assets, which are amortized on an accelerated
basis. 

Miscellaneous income (expense), net

Miscellaneous income (expense), net increased by $2.0 million to $1.2 million of income for the year ended 
December 31, 2020 from $0.9 million of expense for the year ended December 31, 2019. These changes were 
mainly attributable to foreign exchange gains or losses that arise in connection with the revaluation of short-term 
inter-company balances between our domestic and international subsidiaries, gains or losses from foreign currency 
transactions, such as those resulting from the settlement of third-party accounts receivables and payables 
denominated in a currency other than the local currency of the entity making the payment. 

Interest income (expense), net

Interest income (expense), net increased by $1.9 million to $0.3 million of income for the year ended December 31,
2020 from $1.6 million of expense for the year ended December 31, 2019. The increase in interest income
(expense), net was related to a lower average outstanding balance in the year ended December 31, 2020 under our 
credit facility.  

Income tax provision

Income tax provision decreased by $1.2 million, to $23.1 million for the year ended December 31, 2020 from $24.4 
million for the year ended December 31, 2019. The overall effective tax rates for the years ended December 31, 

The decrease in the income tax provision and overall effective 
rate was primarily attributable to an increase in excess tax benefits recognized from share-based compensation and rate was primarily attributable to an increase in excess tax benefits recognized from share-based compensation and 
an increase in tax benefits due to foreign tax credits and the benefit of uncertain tax positions.an increase in tax benefits due to foreign tax credits and the benefitt off uncertain tax positions.

Year ended December 31, 2019 compared to Year ended December 31, 2018

See “Item 7 Management’s Discussion and Analysis of Financial Condition and Results of Operations” in the 
Annual Report on Form 10-K for the year ended December 31, 2019.

Liquidity and Capital Resources

We assess our liquidity in terms of our ability to generate cash to fund our operating, investing and financing 
activities. Our principal sources of liquidity are operating cash flows and funds available for borrowing under r our
unsecured credit facility (the “Credit Facility”)unsecured credit t facility (the “Credit t Facility”). As of December 31, 2020, we had cash and cash equivalents of 
$277.8 million. Approximately $28.7 million of our cash and cash equivalents, none of which was restricted, was
held by our foreign subsidiaries as of December 31, 2020.

On September 30, 2019, the Company entered into the Credit Facility consisting of up to a $50.0 million revolvingOn Septemberr 30, 2019, the Company entered into the Credit t Facility consisting of f up to a $50.0 million revolving
line off creditt (the “Line of f Credit”). The Credit Facility replaced a Senior Secured Term Loan Facility of $165.0 The Creditt Facility replaced a Seniorr Secured Term Loan Facility off $165.0
million (the “Priorr Seniorr Secured Term Loan Facility”) and a Senior Secured Revolving Credit Facility of $150.0  and a Seniorr Secured Revolving Credit t Facility off $150.0 
million (the “Prior Senior Secured Revolving Credit Facility” and, together with the Prior Senior Secured Term(the “Priorr Seniorr Secured Revolving Credit t Facility” and, together r with the Priorr Seniorr Secured Term
Loan Facility, the “Prior Senior Secured Credit Facilities”Loan Facility, the “Prior r Senior r Secured Credit t Facilities”) which were set to expire in December 2021. In relation ) which were sett to expire in December r 2021. In relation 
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to the termination of the Prior Senior Secured Credit Facilities, we repaid all outstanding obligations. As a result, no to the termination of f the Prior r Senior r Secured Credit t Facilities, we repaid all outstanding obligations. As a result, no 
amounts remain outstanding underr the Prior r Senior r Secured Credit t Facilities. 

As of December 31, 2020, we had $49.8 million available for borrowing under the Credit Facility. Our expected 
primary cash needs on both a short and long-term basis are for investment in operational growth, capital 
expenditures, share repurchases, selective strategic bolt-on acquisitions, other investments, and other general
corporate needs. We have historically funded our operations and growth with cash flow from operations and 
borrowings under our credit facilities. We expect to continue expanding our operations through organic growth and
potentially highly selective bolt-on acquisitions and investments. We expect these activities will be funded from
existing cash, cash flow from operations and, if necessary, borrowings under our existing or future credit facilities or 
other debt. We have deemed that foreign earnings will be indefinitely reinvested and therefore we have not provided
taxes on these earnings.  While we do not anticipate the need to repatriate these foreign earnings for liquidity 
purposes given our cash flows from operations and available borrowings under existing and future credit facilities, 
we would incur taxes on these earnings if the need for repatriation due to liquidity purposes arises. We believe that 
our sources of liquidity and capital will be sufficient to finance our cash needs for the next 12 months and on a 
longer-term basis. However, we cannot assure you that our business will generate sufficient cash flow from 
operations, or that future borrowings will be available to us under our Credit Facility or otherwise, in an amount 
sufficient to fund our liquidity needs. 

Year Ended December 31,
Cash Flows (Amounts in thousands) 2020 2019 2018

Net cash provided by operating activities $ 258,676 $ 201,867 $ 156,584
Net cash used in investing activities (31,214) (19,144) (16,973)
Net cash used in financing activities (82,282) (73,918) (141,580)
Effect of exchange rates on cash, cash equivalents, and restricted cash 666 (167) (1,241)
Increase (decrease) in cash, cash equivalents, and restricted cash $ 145,846 $ 108,638 $ (3,210)

Cash Flows from Operating Activities

Cash flows from operations are driven mainly by  of nett income, stock k based compensation expense, amortization of
ountsintangibles and nett movementt in advanced billings, accrued expenses, prepaid and otherr current t assets, and accounts

ar receivable and unbilled, net. Accounts receivable and unbilled, net, and advanced billings fluctuate  on  a regular 
basis as we perform ourr services, bill ourr customers and ultimately collect t on those receivables. We attemptt to
negotiate payment t terms in orderr to provide for r payments priorr to or r soon after r the provision off services, but t this 
timing of collection can vary significantly on a period by period comparative basis.timing of f collection can vary significantly on a period by period comparative basis.

Net cash flows provided by operating activities were $258.7 million for the year ended December 31, 2020 
consisting of net income of $145.4 million. Adjustments to reconcile net income to net cash provided by operating 
activities were $47.0 million, primarily related to noncash lease expense of $13.9 million, stock based compensation
expense of $13.8 million, depreciation of $11.7 million, amortization of intangibles of $7.9 million, and deferred
income tax provision of $0.5 million. Changes in operating assets and liabilities provided $66.3 million in operating 

  increased advanced billings of f $63.4 million and increased accrued 
by decreased lease liabilities of $11.5 million and increased accounts receivableexpenses off $24.2 million, offset t by decreased lease liabilities off $11.5 million and increased accounts receivable

and unbilled, nett off $5.5 million.  

Net cash flows provided by operating activities were $201.9 million for the year ended December 31, 2019 
consisting of net income of $100.4 million. Adjustments to reconcile net income to net cash provided by operating 
activities were $65.9 million, primarily related to stock based compensation expense of $20.7 million, amortization
of intangibles of $14.8 million, deferred income tax provision of $10.1 million, noncash lease expense of $9.9 
million, and depreciation of $8.4 million. Changes in operating assets and liabilities provided $35.6 million in 
operating cash flows and were primarily driven by dincreased advanced billings of f $44.6 million and increased
accrued expenses of $21.8 million, offset by increased accounts receivable and unbilled, net of $21.3 millionaccrued expenses of f $21.8 million, offset t by increased accounts receivable and unbilled, net t of f $21.3 million.
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Net cash flows provided by operating activities were $156.6 million for the year ended December 31, 2018 
consisting of net income of $73.2 million. Adjustments to reconcile net income to net cash provided by operating 
activities were $43.8 million, primarily related to amortization of intangibles of $29.6 million, depreciation of $9.2 
million, stock based compensation expense of $6.5 million, and deferred income tax provision of $3.9 million, offset 
by $7.7 million of amortization and adjustment of deferred credit. Changes in operating assets and liabilities
provided $39.6 million in operating cash flows and were primarily driven by increased advanced billings of $35.6 
million and increased accrued expenses of $29.0 million, offset by increased accounts receivable and unbilled, net of 
$27.0 million. 

Cash Flow from Investing Activities

Net cash used in investing activities was $31.2 million for the year ended December 31, 2020 primarily consisting of 
property and equipment expenditures.

Net cash used in investing activities was $19.1 million for the year ended December 31, 2019 primarily consisting of 
property and equipment expenditures.

Net cash used in investing activities was $17.0 million for the year ended December 31, 2018 primarily consisting of 
property and equipment expenditures.

Cash Flow from Financing Activities

Net cash used in financing activities was $82.3 million in the year ended December 31, 2020, primarily related to 
$98.3 million in repurchases of common stock, offset by proceeds from stock options exercises of $16.0 million.

Net cash used in financing activities was $73.9 million in the year ended December 31, 2019, primarily related to 
$80.4 million in principal payments on our Prior Senior Secured Term Loan Facility, offset by proceeds from stock 
options exercises of $6.5 million.

Net cash used in financing activities was $141.6 million in the year ended December 31, 2018, primarily related to 
$72.2 million in principal payments on our Prior Senior Secured Term Loan Facility and $70.0 million in principal 
payments on our Prior Senior Secured Revolving Credit Facility.

Share Repurchases

In the first quarter of 2018, the Board of Directors approved a share repurchase program authorizing up to $50.0q pp p p g g p
million in share repurchases. In the first quarter of 2020, the Board of Directors approved an increase in the stock p q pp
repurchase authorization by $50.0 million. In the fourth quarter of 2020, the Board approved the stock repurchasep y q pp p
authorization up to $150.0 million. For the year ended December 31, 2020, the Company repurchased 1,183,095 p y p y p
shares for $98.3 million. As of December 31, 2020, we have remaining authorization of $102.6 million remaining g g
under the repurchases program.

Repurchases under the share repurchase program are executed in the open market or negotiated transactions under p p p g p g
trading plans established pursuant to Rule 10b5-1. The Company constructively retired the repurchased shares g p p p y y p
associated with these approved share repurchase programs, with all amounts paid in excess of par value reflected pp p p g p p
within Retained earnings in the Company’s consolidated balance sheets. The repurchase program may be suspendedg p y p p g y p

yor discontinued at any time without notice.
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Indebtedness

On September 30, 2019 (the “Closing Date”), Medpace Inc., as borrower (the “Borrower”), and Medpace 
IntermediateCo, Inc., a wholly-owned subsidiary of the Company, as guarantor (the “Guarantor”), entered into the
new loan agreement (the “Loan Agreement”), which provides for an unsecured credit facility (the “Credit Facility”) 
in an aggregate principal amount up to $50.0 million. The Credit Facility provides that outstanding balances will
bear interest at a rate of LIBOR plus 100 basis points (1.00%). The Loan Agreement also provides that the Credit The Loan Agreementt also provides thatt the Credit
Facility will expire in 364 days from the Closing Date. 
to extend its expiration date to March 31, 2021 and add provisions for alternative interest rates when certain 
interbank market offered rates are not available.

The Credit Facility is guaranteed by the Guarantor and its material, direct or indirect wholly owned domestic 
subsidiaries, with certain exceptions, including where providing such guarantees is not permitted by law, regulation 
or contract or would result in adverse tax consequences. All of the obligations under the Credit Facility are
unsecured.

The Credit Facility is subject to customary negative covenants. The Company was in compliance with all financial 
covenants as of December 31, 2020.

The Credit Facility contains certain events of default, including, among others, non-payment of principal or interest, 
breach of the covenants, cross default and cross acceleration to certain other indebtedness, defaults on monetary 
judgment orders, certain ERISA events, certain bankruptcy and insolvency events, actual or asserted invalidity of 
any guarantee or security document and change in control.

As of December 31, 2020, we had no indebtedness under the Credit Facility. As of December 31, 2020, we had $0.2 As of f Decemberr 31, 2020, we had no indebtedness under r the Credit t Facility. As off December r 31, 2020, we had $0.2 
million in letters of credit outstanding related to certain operating lease obligations, which are secured by the Credit million in letters of f creditt outstanding related to certain operating lease obligations, which are secured by the Credit 

yFacility.

Contractual Obligations and Commercial Commitments

We have various contractual obligations, which are recorded as liabilities in our consolidated financial statements.
Other items are not recognized as liabilities in our consolidated financial statements but are required to be disclosed. 
The following table summarizes our future payments for all contractual obligations and commercial commitments 
for the years subsequent to the year ended December 31, 2020:

Payments Due by Period

Contractual Obligations (In thousands) Total
Less than 1 

year 1-3 years 3-5 years
More than 5 

years

Operating lease obligations 196,471 22,415 35,509 26,884 111,663
Total $ 196,471 $ 22,415 $ 35,509 $ 26,884 $ 111,663

We have recorded a tax liability for unrecognized benefits for uncertain tax positions of $8.6 million, which has not 
been included in the above table due to the uncertainties in the timing of settlement of the income tax positions.

We are a party to certain vendor contracts related to clinical services that if cancelled may require payments for 
services performed and potentially additional services required to protect the safety of subjects. The value of these
potential wind-down provisions is generally borne by our customers and is not practical to estimate.
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Off-Balance Sheet Arrangements

Off-balance sheet arrangements refer to any transaction, agreement or other contractual arrangement to which an
entity not consolidated under our entity structure exists, where we have an obligation arising under a guarantee 
contract, derivative instrument or variable interest or a retained or contingent interest in assets transferred to such an
entity or similar arrangement that serves as credit, liquidity or market risk support for such assets. We have no off-
balance sheet arrangements.

Critical Accounting Policies and Estimates

The preparation of financial statements in accordance with generally accepted accounting principles in the United
States of America, or US GAAP, requires us to make a variety of decisions which affect reported amounts and 
related disclosures, including the selection of appropriate accounting principles and the assumptions on which to 
base accounting estimates. In reaching such decisions, we apply judgment based on our understanding and analysis
of the relevant circumstances, including our historical experience and other assumptions. Actual results could differ 
from our estimates. We are committed to incorporating accounting principles, assumptions and estimates that 
promote the representational faithfulness, verifiability, neutrality and transparency of the accounting information 
included in the financial statements.

Revenue Recognition

We generally enter into contracts with customers to provide services ranging in duration from a few months to 
several years. The contract terms generally provide for payments based on a fixed-fee or unit-of-service
arrangement. We account for revenue in accordance with ASC 606, Revenue from Contracts with Customers, which
we adopted on January 1, 2018. Revenue on contracts is recognized, when or as we satisfy the contract performance 
obligations by transferring control of the services provided to the customer, at the amount that reflects the 
consideration to which we expect to be entitled in exchange for transferring those services. Our performance
obligations are generally satisfied over time and recognized as work progresses.

Contract Assumptions

Accounting for contracts performed over a period of time involves the use of various assumptions to estimate total 
contract revenue and costs. We estimate expected costs to complete a contract and recognize contracted revenue
over the life of the contract as those costs are incurred while performing our contracted obligations.

Cost estimates are based on a detailed project budget and are developed based on many variables, including, but not 
limited to, the scope of the work, labor productivity, the complexity of the study, the participating geographic 
locations and the Company’s historical experience. To assist with the estimation of costs expected at completion 
over the life of a project, regular contract reviews are performed in which performance to date is compared to the
most current estimate to complete assumptions. The reviews include an assessment of costs incurred to date
compared to expectations based on budget assumptions and other circumstances specific to the project. The total 
estimated costs necessary to complete is updated and any revisions to the existing cost estimate results in cumulative 
adjustments to the amount of revenue recognized in the period in which the revisions are identified. Because of the 
uncertainties inherent in estimating the costs necessary to fulfill contractual obligations, it is possible that estimates
may change in the near term, resulting in a material change in revenue reported.

Contracts generally provide for pricing modifications upon scope of work changes. We recognize revenue, at an 
amount to which we expect to be entitled, related to work performed in connection with scope changes when the 
underlying services are performed and a binding contractual commitment has been established with the customer. If 
our customers do not agree to pricing changes upon changes in our scope of work, we could be exposed to cost 
overruns and reduced contract profitability. Costs are not deferred in anticipation of contracts being awarded or 
amendments being finalized, but are expensed as incurred.
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Most contracts are terminable by the customer, either immediately or according to advance notice terms specified 
within the contracts. These contracts require payment of fees for services rendered through the date of termination
and may require payment for subsequent services necessary to conclude the study or close out the contract. Final
settlement amounts are agreed to with the customer based on remaining work to be performed. These amounts are 
included in revenue when we believe the amount can be estimated reliably and its realization is probable. In 
evaluating the probability of recognition, we consider the contractual basis for the settlement amount and the
objective evidence available to support the amount.

Certain contracts contain volume rebate arrangements with our customers that provide for rebates if certain specified 
spending thresholds are met. These obligations are considered as a reduction in revenue when it appears probable 
that the arrangement thresholds will be met.

We occasionally enter into incentive fee arrangements with customers that provide for additional compensation if 
certain defined contractual milestones or performance thresholds are met. These additional fees are included in the 
estimated transaction price when there is a basis to reasonably estimate the amount of the fee and when achievement 
of the incentive milestone is deemed probable. These estimates are based on anticipated performance, our best 
judgment at the time or ultimately, upon achievement of the threshold or milestone.

We record revenue net of any tax assessments by governmental authorities that are imposed and concurrent with 
specific revenue generating transactions.

Performance Obligations

Substantially all of our contracts consist of a single performance obligation, as the promise to transfer the individual 
services described in the contracts are not separately identifiable from other promises in the contracts, and therefore 
not distinct. Revenue recognition is determined by assessing the progress of performance completed or delivered to 
date compared to total services to be delivered under the terms of the arrangement. The measures utilized to assess
progress on the satisfaction of performance are specific to the performance obligation identified in the contract.  

For the majority of our contract performance obligations, we utilize the input method of cost to cost to measure 
progress. Under this method, the Company determines cost incurred to date for the services it provides compared to 
the total estimated costs at completion.  

For certain other contractual performance obligations, the Company has determined that an output method is the best 
measure of progress. These relate to certain unitized contracts, and the Company recognizes revenue in the period in 
which the unit is delivered compared to total contracted units.

Income Taxes

We are subject to income taxes in the United States and numerous foreign jurisdictions. Significant judgment is
required in the forecasting of taxable income using historical and projected future operating results in determining 
our provision for income taxes and the related assets and liabilities. The provision for income taxes includes income
taxes paid, currently payable and receivable, and deferred taxes.

We record deferred tax assets and liabilities based on temporary differences between the financial statement bases 
and tax bases of assets and liabilities. Deferred tax assets are recorded for tax benefit carryforwards using tax rates 
anticipated to be in effect in the year in which temporary differences are expected to reverse. If it does not appear 
more likely than not that the full value of a deferred tax asset will be realized, the Company records a valuation 
allowance against the deferred tax asset, with an offsetting charge to the Company’s income tax provision or benefit.

The recoverability of our deferred tax assets is estimated based on consideration of all available positive and 
negative evidence, including, but not limited to, our ability to generate a sufficient level of future taxable income, 
reversals of deferred tax liabilities (other than those with an indefinite reversal period), tax planning strategies and 
recent financial performance. The assessment of recoverability is performed on a jurisdiction by jurisdiction basis. 
Based on the analysis of the above factors, we determined that as of December 31, 2020 and 2019 a valuation 
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allowance in the amount of $0.6 million and $0.8 million, respectively, was required relating to certain foreign 
operating loss carryforwards, and other deferred tax assets that are currently not expected to be realized. Differences
in actual results compared to our estimates and changes in our assumptions could result in an adjustment to the 
valuation allowance in the future and would generally impact earnings or other comprehensive income depending on 
the nature of the respective deferred asset for which the valuation allowance exists.

We have recognized certain liabilities, including penalties and interest in the amount of $2.1 million as of 
December 31, 2020, within other long-term liabilities on the consolidated balance sheets. These relate to uncertain 
tax positions that are subject to various assumptions and judgment. Liabilities for these uncertain tax positions are 
assessed on a position by position basis. The calculation of these liabilities involves dealing with uncertainties in the 
application of complex tax regulations in both domestic and foreign jurisdictions. These positions may be subject to 
audit and review by tax authorities, and may result in future taxes, interest and penalties if we are unsuccessful in
defending our positions. If the calculation of liability related to uncertain tax positions proves to be more or less than 
the ultimate assessment, a tax expense or benefit to expense, respectively would result.

As of December 31, 2020 and 2019, as a result of an updated analysis of future cash needs in the United States and
opportunities for investment outside the United States, we assert that all foreign earnings will be indefinitely 
reinvested and therefore we have not provided taxes on these earnings. These undistributed earnings of foreign 
subsidiaries will support future growth in foreign markets and maintain current operating needs of foreign locations.
We will continue to monitor our assertion related to investment of foreign earnings. See Note 11 of the Notes to 
Consolidated Financial Statements for further information regarding this assertion.

Stock Based Compensation

We have stock based compensation plans in which we issue stock based awards to employees and directors in the 
form of vested common shares, stock options, stock appreciation rights (SARs), restricted stock awards (RSAs),
restricted stock units (RSUs), or other cash based or stock dividend equivalent awards. All of our currently 
outstanding awards are subject to equity classification pursuant to the terms of the award grants and based on 
accounting guidance which governs such transactions. Accounting guidance applicable to equity classified awards
require all stock based compensation, including vested shares, grants of employee stock options and restricted stock 
to be recognized in the consolidated statements of operations based on their grant date fair values. 

We estimate the fair value of our stock options utilizing the Black-Scholes-Merton option pricing model, which 
requires the input of highly subjective assumptions including: the expected stock price volatility, the calculation of 
the expected holding period of the award, the risk free interest rate and expected dividends on the underlying 
common stock. Due to the lack of Company specific historical and implied volatility data, we have based our 
estimate of expected volatility on the historical volatility of a group of peer companies that are most representative 
of our company. The historical volatility is calculated based on a period of time commensurate with the expected 
holding period assumption. The holding period represents the period that our option awards are expected to be 
outstanding. We use the simplified method as prescribed by accounting guidance governing such awards, to
calculate the expected term for options granted to employees as we do not have sufficient historical evidence data to
provide a reasonable basis upon which to estimate the expected holding period. This simplified method utilizes the
mid-point between the vesting date and the date of the contractual term. The risk free rate is based on extrapolated 
rates of U.S. Treasury bonds whose terms are consistent with the expected holding period of the stock options. We
have assumed a dividend yield of zero as we have not historically paid any dividends on our common stock.

All our stock based option awards are subject to service based vesting conditions. Compensation expense related to
stock option awards to employees is recognized on a straight line basis based on the grant date fair value over the 
associated service period of the award, which is equal to the vesting term. 
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The following table summarizes the key weighted average assumptions used in the Black-Scholes-Merton option
pricing model to calculate the fair value of options during the periods:

Year Ended December 31,
2020 2019 2018

Expected holding period - years 3.1 2.6 5.4
Expected volatility 31.0% 26.3% 27.0%
Risk-free interest rate 1.0% 2.0% 2.8%
Expected dividend yield 0.0% 0.0% 0.0%

The assumptions used in the table above reflect both grant date inputs to arrive at the grant date fair values for stock 
options subject to equity-classified stock compensation accounting and reflect a fair value calculation for stock 
options outstanding in the period subject to liability-classified stock compensation accounting.  As of December 31,
2020, all outstanding stock based awards were subject to equity classification. 

The weighted average grant date fair value of employee stock options granted was $15.19, $14.06 and $11.51 for the 
years ended December 31, 2020, 2019 and 2018.

Effect of Recent Accounting Pronouncements

Refer to Note 2 of the Notes to Consolidated Financial Statements for management’s discussion of the effect of 
recent accounting pronouncements.

Item 7A. Quantitative and Qualitative Disclosures About Market Risk

Market risk is the potential loss arising from adverse changes in market rates and prices, such as foreign currency 
exchange rates, inflation, interest rates, and other relevant market rates or prices changes. We are exposed to market 
risk from changes in foreign currency exchange rates, inflation rate and credit risk and we regularly evaluate our 
exposure to such changes.  

Foreign Currency Risk

We have business operations globally, and accordingly, we are exposed to foreign currency fluctuations that can 
affect our financial results. For the years ended December 31, 2020 and 2019, approximately 11.1%, respectively, of 
our revenue was derived from contracts denominated in currencies other than the U.S. dollar, whereas 
approximately 25.2% and 22.3% of our operational costs, including, but not limited to, salaries, wages and other 
employee benefits, were derived in foreign currencies. Of these exposures, approximately 79.7% and 81.9% of 
revenue denominated in foreign currencies and approximately 50.8% and 52.8% of operational costs denominated in 
foreign currencies were Euro denominated for the years ended December 31, 2020 and 2019, respectively.  Our 
financial statements are reported in U.S. dollars and, accordingly, fluctuations in exchange rates will affect the 
translation of our revenues and expenses denominated in foreign currencies into U.S. dollars for purposes of 
reporting our consolidated financial results. We recalculated our reported pre-tax income for the years ended
December 31, 2020 and 2019 using foreign exchange rates that were 10% higher and 10% lower than actual 
exchange rates utilized during the year. When utilizing foreign exchange rates 10% higher than actual exchange 
rates, our pre-tax income for the years ended December 31, 2020 and 2019 is negatively impacted by approximately 
$8.8 million and $6.7 million, respectively. When utilizing foreign exchange rates 10% lower than actual exchange 
rates, our pre-tax income for the years ended December 31, 2020 and 2019 is positively impacted by approximately 
$8.8 million and $6.7 million, respectively.

We are also subject to foreign currency transaction risk for fluctuations in exchange rates during the period of time
between contract commencement and cash settlement for services that we provide in relation to the contract. This 
exposure may affect our contract and operational profitability. To mitigate our foreign currency risk exposure we 
provide for exchange rate fluctuation adjustments subject to certain thresholds within our contracts where contract 
currency varies from currencies where costs will be incurred to support delivery of the contract.



- 48 -

Credit Risk

Financial instruments that subject the Company to credit risk primarily consist of cash and cash equivalents, and
accounts receivable and unbilled, net. The cash and cash equivalent balances are held and maintained with high-
quality financial institutions with reputable credit ratings and, consequently, we believe that such funds are subject 
to minimal credit risk.

We generally do not require collateral or other securities to support customer receivables. In the years ended 
December 31, 2020 and 2019, credit losses have been immaterial and within our expectations. Moreover, in many
cases we require advance payment from our customers for a portion of the study contract price upon the signing of a 
service contract which helps to mitigate credit risk. As of the years ended December 31, 2020 and 2019, there were 
no major customers accounting for more than 10% of our accounts receivable and unbilled, net.

Inflation

Our contracts that provide for services to be performed in excess of a year generally are based on inflation 
assumptions for the portion of the services to be performed beyond one year. We do not have significant operations 
in countries where the economy is considered highly inflationary, and do not believe in the near term that inflation 
will have a material adverse impact on us. However, if actual rates are greater than our inflation assumptions, 
inflation could have a material adverse effect on our operations or financial condition.

Interest Rates

We have no outstanding long-term debt as of December 31, 2020. We therefore no longer have meaningful interest 
rate risk. However, if the need for additional liquidity arises and we utilize our Credit Facility, interest rates could 
have a material adverse effect on our operations or financial condition.



- 49 -

Item 8. Financial Statements and Supplementary Data

Management's Report on Internal Control Over Financial Reporting

Management of Medpace Holdings, Inc. (the “Company”) is responsible for establishing and maintaining adequate g p g p y p g g q
internal control over financial reporting. Internal control over financial reporting is designed to provide reasonable p g p g g p
assurance regarding the reliability of financial reporting and the preparation of our consolidated financial statements g g y p g p p
for external reporting purposes in accordance with accounting principles generally accepted in the United States of p g p p g p p g y p
America. Internal control over financial reporting includes those policies and procedures that (1) pertain to the p g p p p
maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of the y y p
assets of the Company, (2) provide reasonable assurance that transactions are recorded as necessary to permit p y p y p
preparation of consolidated financial statements in accordance with accounting principles generally accepted in the p p g p p g y p
United States of America, and that receipts and expenditures are being made only in accordance with authorizations p p g y
of our management and directors, and (3) provide reasonable assurance regarding prevention or timely detection of g p g g p y
unauthorized acquisition, use or disposition of the Company’s assets that could have a material effect on theq p p y
consolidated financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements p g y p
in the consolidated financial statements. Also, projections of any evaluation of effectiveness to future periods are p j y p
subject to the risk that controls may become inadequate because of changes in conditions, or that the degree of j y q g g
compliance with the policies or procedures may deteriorate.

Management assessed the effectiveness of the Company’s internal control over financial reporting as of g p y p g
December 31, 2020. In making these assessments, management used the framework established by the Committeeg g y
of Sponsoring Organizations of the Treadway Commission (COSO) in Internal Control — Integrated Framework p g g y g
(2013). Based on management’s assessment and the criteria in the COSO framework, management has concluded g g
that the Company’s internal control over financial reporting as of December 31, 2020 was effective. 

The effectiveness of the Company’s internal control over financial reporting has been audited by Deloitte & Touche p y p g y
p g p g pLLP, an independent registered public accounting firm, as stated in their report included herein.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the shareholders and the Board of Directors of Medpace Holdings, Inc. 

Opinion on the Financial Statements 

We have audited the accompanying consolidated balance sheets of Medpace Holdings, Inc. and subsidiaries (the
"Company") as of December 31, 2020 and 2019, the related consolidated statements of operations, comprehensive 
income, shareholders' equity, and cash flows, for each of the three years in the period ended December 31, 2020, and 
the related notes (collectively referred to as the "financial statements"). In our opinion, the financial statements 
referred to above present fairly, in all material respects, the financial position of the Company as of December 31, 
2020 and 2019, and the results of its operations and its cash flows for each of the three years in the period ended 
December 31, 2020, in conformity with accounting principles generally accepted in the United States of America.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board (United 
States) (PCAOB), the Company's internal control over financial reporting as of December 31, 2020, based on 
criteria established in Internal Control — Integrated Framework (2013) issued by the Committee of Sponsoring
Organizations of the Treadway Commission and our report dated February 16, 2021, expressed an unqualified 
opinion on the Company's internal control over financial reporting. 

Change in Accounting Principle 

As discussed in Note 2 to the financial statements, the Company has changed its method of accounting for leases as 
of January 1, 2019, due to the adoption of Financial Accounting Standards Board (“FASB”) Accounting Standards 
Codification (“ASC”) Topic 842, Leases, using the Comparatives Under ASC 840 Option transition approach. 

Basis for Opinion

These financial statements are the responsibility of the Company's management. Our responsibility is to express an
opinion on the Company's financial statements based on our audits. We are a public accounting firm registered with
the PCAOB and are required to be independent with respect to the Company in accordance with the U.S. federal 
securities laws and the applicable rules and regulations of the Securities and Exchange Commission and the
PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and 
perform the audit to obtain reasonable assurance about whether the financial statements are free of material 
misstatement, whether due to error or fraud. Our audits included performing procedures to assess the risks of 
material misstatement of the financial statements, whether due to error or fraud, and performing procedures that 
respond to those risks. Such procedures included examining, on a test basis, evidence regarding the amounts and
disclosures in the financial statements. Our audits also included evaluating the accounting principles used and
significant estimates made by management, as well as evaluating the overall presentation of the financial statements. 
We believe that our audits provide a reasonable basis for our opinion.

Critical Audit Matter

The critical audit matter communicated below is a matter arising from the current-period audit of the financial
statements that was communicated or required to be communicated to the audit committee and that (1) relates to 
accounts or disclosures that are material to the financial statements and (2) involved our especially challenging, 
subjective, or complex judgments. The communication of critical audit matters does not alter in any way our opinion 
on the financial statements, taken as a whole, and we are not, by communicating the critical audit matter below,
providing a separate opinion on the critical audit matter or on the accounts or disclosures to which it relates.
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The Company recognizes contract revenue over the contract term as the service progresses, because the transfer of 
control to the customer is continuous. Substantially all of the Company’s clinical research contracts consist of a
single performance obligation as the promise to transfer individual services described in the contracts are not 
separately identifiable from other promises in the contracts, and therefore not distinct.  The accounting for these 
contracts involves judgment, particularly as it relates to the process of estimating costs to complete a contract for the 
performance obligation, which includes direct costs, reimbursable out-of-pocket costs, and reimbursable investigator 
site payments.  Contract costs are recognized as incurred, and revenue recognition is based on cost incurred to date 
for the services provided compared to the total estimated costs to complete a contract.

Given the judgments necessary to estimate costs to complete a contract for the performance obligation used to 
recognize revenue for certain clinical research contracts over time, auditing such estimates required extensive audit 
effort due to the complexity of contracts and a high degree of auditor judgment when performing audit procedures
and evaluating the results of those procedures.

How the Critical Audit Matter Was Addressed in the Audit

Our audit procedures related to management’s estimates of costs to complete a contract for the performance 
obligation used to recognize revenue for certain clinical research contracts included the following, among others:

• We tested the effectiveness of controls over revenue recognized throughout the contract term, including 
management’s controls over estimates of future services to be delivered and costs to be incurred under the 
contract.

• We selected a sample of contracts and performed the following:
• Evaluated whether the contracts were properly included in management’s calculation of contract 

revenue based on the terms and conditions of each selected contract, including whether continuous 
transfer of control to the customer occurred as progress was made toward fulfilling the performance 
obligation.

• Compared the transaction prices to the consideration expected to be received based on current rights 
and obligations under the contracts and any pricing modifications and scope changes that were agreed 
upon with the customers.

• Tested management’s identification of distinct performance obligations by evaluating whether the 
progress of performance completed or delivered to date compared to total services to be delivered
under the terms of the arrangement.

• Tested the accuracy and completeness of the total contract costs incurred to date for the performance 
obligation.

• Evaluated the estimates of costs to complete a contract for the performance obligation by: 
• Comparing costs incurred to date to the costs management estimated to be incurred to date.
• Evaluating management’s ability to achieve the estimates of total contract cost by performing 

corroborating inquiries with the Company’s project managers and financial analysts, and
comparing the estimates to management’s work plans and cost estimates.

• Comparing management’s estimates for the selected contracts to costs of similar performance 
obligations, when applicable. 

• Tested the mathematical accuracy of management’s calculation of revenue for the performance
obligation. 

• We selected a sample of contracts and evaluated management’s ability to estimate total contract costs
accurately by comparing actual costs to management’s historical estimates.

//s// Deloitte & Touche LLP

Cincinnati, Ohio
February 16, 2021

We have served as the Company's auditor since 2002.

Revenue Recognition — Clinical Research– Refer to Note 2 to the financial statements

Critical Audit Matter Description
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the shareholders and the Board of Directors of Medpace Holdings, Inc. 

Opinion on Internal Control over Financial Reporting

We have audited the internal control over financial reporting of Medpace Holdings, Inc. and subsidiaries (the 
“Company”) as of December 31, 2020, based on criteria established in Internal Control — Integrated Framework 
(2013) issued by the Committee of Sponsoring Organizations of the Treadway Commission (COSO). In our opinion, 
the Company maintained, in all material respects, effective internal control over financial reporting as of December 
31, 2020, based on criteria established in Internal Control — Integrated Framework (2013) issued by COSO.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board (United 
States) (PCAOB), the consolidated financial statements as of and for the year ended December 31, 2020, of the 
Company and our report dated February 16, 2021, expressed an unqualified opinion on those financial statements,
and included an explanatory paragraph related to the Company’s change in method of accounting for leases in fiscal 
year 2019.

Basis for Opinion

The Company’s management is responsible for maintaining effective internal control over financial reporting and
for its assessment of the effectiveness of internal control over financial reporting, included in the accompanying 
Management’s Report on Internal Control over Financial Reporting. Our responsibility is to express an opinion on
the Company’s internal control over financial reporting based on our audit. We are a public accounting firm 
registered with the PCAOB and are required to be independent with respect to the Company in accordance with the 
U.S. federal securities laws and the applicable rules and regulations of the Securities and Exchange Commission and
the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and 
perform the audit to obtain reasonable assurance about whether effective internal control over financial reporting
was maintained in all material respects. Our audit included obtaining an understanding of internal control over 
financial reporting, assessing the risk that a material weakness exists, testing and evaluating the design and operating
effectiveness of internal control based on the assessed risk, and performing such other procedures as we considered
necessary in the circumstances. We believe that our audit provides a reasonable basis for our opinion.

Definition and Limitations of Internal Control over Financial Reporting

A company’s internal control over financial reporting is a process designed to provide reasonable assurance 
regarding the reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with generally accepted accounting principles. A company’s internal control over financial reporting 
includes those policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail, 
accurately and fairly reflect the transactions and dispositions of the assets of the company; (2) provide reasonable
assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance 
with generally accepted accounting principles, and that receipts and expenditures of the company are being made 
only in accordance with authorizations of management and directors of the company; and (3) provide reasonable 
assurance regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s 
assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. 
Also, projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become 
inadequate because of changes in conditions, or that the degree of compliance with the policies or procedures may 
deteriorate.

/s/ Deloitte & Touche LLP

Cincinnati, Ohio
February 16, 2021
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MEDPACE HOLDINGS, INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS

(Amounts in thousands, except share amounts)
As Of December 31,

2020 2019

ASSETS
Current assets:

Cash and cash equivalents $ 277,766 $ 131,920
Accounts receivable and unbilled, net (includes $2.6 million and $1.9 
million with related parties at December 31, 2020 and 2019, respectively) 160,962 155,662
Prepaid expenses and other current assets 34,923 29,446

Total current assets 473,651 317,028
Property and equipment, net 85,017 47,292
Operating lease right-of-use assets 113,809 52,152
Goodwill 662,396 662,396
Intangible assets, net 46,474 54,350
Deferred income taxes 536 376
Other assets 8,794 9,477

Total assets $ 1,390,677 $ 1,143,071

LIABILITIES AND SHAREHOLDERS’ EQUITY
Current liabilities:

Accounts payable (includes $0.2 million and $0.2 million with related 
parties at December 31, 2020 and 2019, respectively) $ 26,552 $ 22,404
Accrued expenses 134,367 109,252
Advanced billings (includes $6.5 million and $3.0 million with related 
parties at December 31, 2020 and 2019, respectively) 255,664 192,359
Other current liabilities 23,527 18,987

Total current liabilities 440,110 343,002
Operating lease liabilities 115,143 45,212
Deferred income tax liability 13,551 12,849
Other long-term liabilities 16,094 15,725

Total liabilities 584,898 416,788
Commitments and contingencies (see Note 12)
Shareholders’ equity:

Preferred stock - $0.01 par-value; 5,000,000 shares authorized; no shares 
issued and outstanding at December 31, 2020 and 2019, respectively - -
Common stock - $0.01 par-value; 250,000,000 shares authorized at 
December 31, 2020 and 2019, respectively; 35,519,989 and 36,065,278 
shares issued and outstanding at December 31, 2020 and 2019, respectively 355 360
Treasury stock - 185,000 and 200,000 shares at December 31, 2020 and 
2019, respectively (5,578) (6,030)
Additional paid-in capital 695,904 666,585
Retained earnings 115,229 68,109
Accumulated other comprehensive loss (131) (2,741)

Total shareholders’ equity 805,779 726,283
Total liabilities and shareholders’ equity $ 1,390,677 $ 1,143,071

See notes to consolidated financial statements.
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MEDPACE HOLDINGS, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF OPERATIONS

(Amounts in thousands, except per share amounts)

Year Ended December 31,
2020 2019 2018

Revenue, net (includes $15.9 million, $18.9 million and $15.1 
million with related parties for the years ended December 31, 
2020, 2019 and 2018, respectively) $ 925,925 $ 860,969 $ 704,589
Operating expenses:

Direct service costs, excluding depreciation and amortization 354,426 321,006 252,284
Reimbursed out-of-pocket expenses 292,773 294,266 236,775
     Total direct costs 647,199 615,272 489,059
Selling, general and administrative 92,156 95,245 75,681
Depreciation 11,652 8,360 9,240
Amortization 7,876 14,829 29,561
     Total operating expenses 758,883 733,706 603,541

Income from operations 167,042 127,263 101,048
Other expense, net:

Miscellaneous income (expense), net 1,183 (863) 1,060
Interest income (expense), net 307 (1,568) (8,157)
     Total other income (expense), net 1,490 (2,431) (7,097)

Income before income taxes 168,532 124,832 93,951
Income tax provision 23,148 24,389 20,766
Net income $ 145,384 $ 100,443 $ 73,185

Net income per share attributable to common
   shareholders:

Basic $ 4.07 $ 2.79 $ 2.05
Diluted $ 3.84 $ 2.67 $ 1.97

Weighted average common shares outstanding:
Basic 35,635 35,881 35,547
Diluted 37,708 37,576 36,912

See notes to consolidated financial statements.
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MEDPACE HOLDINGS, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME

(Amounts in thousands)

Year Ended December 31,
2020 2019 2018

Net income $ 145,384 $ 100,443 $ 73,185
Other comprehensive income (loss)

Foreign currency translation adjustments, net of taxes 2,610 (224) (1,783)
Comprehensive income $ 147,994 $ 100,219 $ 71,402

See notes to consolidated financial statements.
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MEDPACE HOLDINGS, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF SHAREHOLDERS’ EQUITY

 (Amounts in thousands) (Accumulated Accumulated
Additional Deficit) Other

Common Treasury Paid-In Retained Comprehensive
Stock Stock Capital Earnings Loss Total

BALANCE — December 31, 2017 $ 355 $ (6,030) $ 630,341 $ (120,402) $ (734) $ 503,530
Impact to Retained Earnings from 
adoption of ASU 2014-09 5,730 5,730

BALANCE — January 1, 2018 355 (6,030) 630,341 (114,672) (734) 509,260
Net income 73,185 73,185
Foreign currency translation (1,783) (1,783)
Stock-based compensation expense 6,499 6,499
Stock options exercised 1 2,541 2,542

BALANCE — December 31, 2018 $ 356 $ (6,030) $ 639,381 $ (41,487) $ (2,517) $ 589,703
Impact to Retained Earnings from 
adoption of ASU 2016-02 9,153 9,153

BALANCE — January 1, 2019 356 (6,030) 639,381 (32,334) (2,517) 598,856
Net income 100,443 100,443
Foreign currency translation (224) (224)
Stock-based compensation expense 20,741 20,741
Stock options exercised 4 6,463 6,467

BALANCE — December 31, 2019 $ 360 $ (6,030) $ 666,585 $ 68,109 $ (2,741) $ 726,283
Net income 145,384 145,384
Foreign currency translation 2,610 2,610
Stock-based compensation expense 13,784 13,784
Stock options exercised 5 452 15,535 15,992
Repurchases of common stock (10) $ (98,264) (98,274)

BALANCE — December 31, 2020 $ 355 $ (5,578) $ 695,904 $ 115,229 $ (131) $ 805,779

See notes to consolidated financial statements.
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MEDPACE HOLDINGS, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF CASH FLOWS

(Amounts in thousands)

Year Ended December 31,
2020 2019 2018

CASH FLOWS FROM OPERATING ACTIVITIES:
Net income $ 145,384 $ 100,443 $ 73,185

Adjustments to reconcile net income to net cash provided by
operating activities:

Depreciation 11,652 8,360 9,240
Amortization 7,876 14,829 29,561
Stock-based compensation expense 13,784 20,741 6,499
Amortization of debt issuance costs and discount - 954 615
Noncash lease expense 13,924 9,949 -
Deferred income tax provision 527 10,050 3,942
Amortization and adjustment of deferred credit (706) (801) (7,712)
Other (22) 1,754 1,653

Changes in assets and liabilities:
Accounts receivable and unbilled, net (5,530) (21,256) (27,047)
Prepaid expenses and other current assets (3,724) (7,381) (1,241)
Accounts payable (2,597) 4,730 1,342
Accrued expenses 24,231 21,824 29,029
Advanced billings 63,407 44,584 35,593
Lease liabilities (11,506) (9,034) -
Other assets and liabilities, net 1,976 2,121 1,925

Net cash provided by operating activities 258,676 201,867 156,584
CASH FLOWS FROM INVESTING ACTIVITIES:

Property and equipment expenditures (31,340) (17,912) (16,024)
Other 126 (1,232) (949)

Net cash used in investing activities (31,214) (19,144) (16,973)
CASH FLOWS FROM FINANCING ACTIVITIES:

Proceeds from stock option exercises 15,992 6,520 2,489
Repurchases of common stock (98,274) - -
Payment of debt - (80,438) (72,188)
Payments on revolving loan - - (70,000)
Payment of deemed landlord liability - - (1,881)
Net cash used in financing activities (82,282) (73,918) (141,580)

EFFECT OF EXCHANGE RATES ON CASH,
CASH EQUIVALENTS, AND RESTRICTED CASH 666 (167) (1,241)
INCREASE (DECREASE) IN CASH, CASH EQUIVALENTS, AND
RESTRICTED CASH 145,846 108,638 (3,210)
CASH, CASH EQUIVALENTS, AND RESTRICTED CASH —
Beginning of period 131,920 23,282 26,492
CASH, CASH EQUIVALENTS, AND RESTRICTED CASH — End
of period $ 277,766 $ 131,920 $ 23,282

SUPPLEMENTAL DISCLOSURE OF CASH FLOW 
INFORMATION—

Cash paid during the period for income taxes $ 23,105 $ 13,235 $ 23,311

Cash paid during the period for interest $ 104 $ 1,489 $ 7,589

Acquisition of property and equipment—non-cash $ 18,980 $ 2,529 $ 1,551

See notes to consolidated financial statements.
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MEDPACE HOLDINGS, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS 

As of f December 31, 2020 and 2019, and for the Years Ended December 31, 2020, 2019 and 2018

1. BASIS OF PRESENTATION

Description of Business

Medpace Holdings, Inc. together with its subsidiaries, (“Medpace” or the “Company”), a Delaware corporation, is a 
global provider of clinical research-based drug and medical device development services. The Company partners
with pharmaceutical, biotechnology, and medical device companies in the development and execution of clinical
trials. The Company’s drug development services focus on full service Phase I-IV clinical development services and 
include development plan design, coordinated central laboratory, project management, regulatory affairs, clinical 
monitoring, data management and analysis, pharmacovigilance new drug application submissions, and post-
marketing clinical support. The Company also provides bio-analytical laboratory services, clinical human 
pharmacology, imaging services, and electrocardiography reading support for clinical trials.

The Company’s operations are principally based in North America, Europe, and Asia.

Share Repurchases

In the first quarter of 2018, the Board of Directors approved a share repurchase program authorizing up to $50.0q pp p p g g p
million in share repurchases. In the first quarter of 2020, the Board of Directors approved an increase in the stock p q pp
repurchase authorization by $50.0 million. In the fourth quarter of 2020, the Board approved the stock repurchasep y q pp p
authorization up to $150.0 million. For the year ended December 31, 2020, the Company repurchased 1,183,095 p y p y p
shares for $98.3 million. As of December 31, 2020, we have remaining authorization of $102.6 million remaining g g
under the repurchases program.

Repurchases under the share repurchase program are executed in the open market or negotiated transactions under p p p g p g
trading plans established pursuant to Rule 10b5-1. The Company constructively retired the repurchased shares g p p p y y p
associated with these approved share repurchase programs, with all amounts paid in excess of par value reflected pp p p g p p
within Retained earnings in the Company’s consolidated balance sheets. The repurchase program may be suspendedg p y p p g y p

yor discontinued at any time without notice.

Secondary Offering

During the year ended December 31, 2018, Cinven sold a total of 16,399,997 shares of the Company’s common 
stock as part of multiple secondary offerings. The Company incurred professional fees in connection with the 
secondary offerings of $0.7 million during the year ended December 31, 2018. The fees are included within
operating expenses in the accompanying consolidated statement of operations. As of August 27, 2018, Cinven does 
not beneficially own any shares of the Company’s outstanding common stock. The Company did not sell any shares
in or receive any proceeds from the secondary offerings.

2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Principles of Consolidation and Presentation

The accompanying consolidated financial statements have been prepared in accordance with generally accepted p y g p p g y p
accounting principles in the United States of America (“US GAAP”) and include the accounts and operations of the g p p p
Company and its subsidiaries. All intercompany accounts and transactions have been eliminated in consolidation.

Use of Estimates

The preparation of financial statements in conformity with US GAAP requires management to make estimates and p p y q g
assumptions that affect the amounts reported in the consolidated financial statements and accompanying notes. p p p y g
Actual results could differ from these estimates.
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Significant items that are subject to management estimates and assumptions include revenue, net, allowances for g j g p
doubtful accounts, acquisition purchase price allocations, long-lived asset impairment and useful lives, exit q p p g p
liabilities, stock-based compensation, uncertain income tax positions and contingencies.

Reportable Segments

The Company emphasizes its full service outsourcing model, providing services focused on the development, p y p g p g p
management and execution of clinical trials. As part of this full service approach, the Company utilizes centralized g p pp p y
systems, customer interface technology, support functions and processes that cross service offerings and aligny gy pp p g g
resources to deliver efficient clinical trial services. Given the full service approach, the chief executive officer, who pp
is the chief operating decision maker (“CODM”) assesses the allocation of resources based on key metrics includingp g y g
revenue, backlog, and net awards by service offering and consolidated profitability and consolidated cash flows. g y g p y
Based on the Company’s full service model, internal management and reporting structure, and key metrics used by p y g p g y y
the CODM to make resource allocation decisions, management has determined that the Company’s operationsg p y p
consist of a single operating segment. Therefore, results of operations are presented as a single reportable segment.

Foreign Currencies

Assets and liabilities recorded in foreign currencies on foreign subsidiary financial statements are translated at theg g y
exchange rate on the balance sheet date, while equity accounts are translated at historical exchange rates. Revenueg q y g
and expenses are recorded at average rates of exchange during the year. Translation adjustments are recorded top g g g y j
Accumulated other comprehensive loss in the consolidated statements of shareholders’ equity and consolidated p q y
statements of comprehensive income.

Separately, net realized gains and losses on foreign currency transactions are included in Miscellaneous incomep y g g y
(expense), net, on the consolidated statements of operations. Foreign currency transactions resulted in a net p p g y
gain/(loss) of $0.5 million, ($0.6) million, and $0.4 million during the years ended December 31, 2020, 2019, and g g y
2018, respectively.

Revenue Recognition

The Company generally enters into contracts with customers to provide services ranging in duration from a few p y g y p g g
months to several years. The contract terms generally provide for payments based on a fixed fee or unit-of-servicey g y p p y
arrangement. The Company accounts for revenue in accordance with ASC 606, Revenue from Contracts withg p y
Customers, which the Company adopted on January 1, 2018 using the modified retrospective implementation p y p y g p p
method. Revenue on contracts is recognized when or as the Company satisfies the contract performance obligations,g p y p g
at the amount that reflects the Company’s cumulative progress toward delivery of the performance obligation. Thisp y p g y p g
progress assessment is applied to the amount of consideration to which the Company expects to be paid for delivery p g pp p y p p y
of the performance obligation. The Company’s performance obligations are generally satisfied over time and relatedp g p y p g g y

g p grevenue is recognized as services are provided to meet these obligations.

Contract Assumptions

An arrangement is accounted for as a contract within the scope of ASC 606 when the Company and its customers
approve the contract, are committed to perform their respective obligations, each party can identify its rights
regarding the goods or services to be transferred, commercial substance is present, and it is probable that the 
Company will collect substantially all of the consideration to which it will be entitled in exchange for the goods or 
services that will be transferred to the customer.  

For the Company’s services to meet this criteria, contracts generally need to be written, pending regulatory hurdles 
required to commence work must be cleared, the study protocol must be completed, the customer must have
adequate funding or reasonable path to funding to execute the contracted portion of the study, and the study must be
actively moving forward. Once these criteria have been met, it is deemed that the Company and its customers are 
committed to perform their respective obligations. Depending on the timing of when these criteria are met, revenue
recognition may vary significantly on a period over period basis.      
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Accounting for contracts performed over a period of time involves the use of various assumptions to estimate total 
contract revenue and costs. The Company estimates expected costs to complete a contract and recognizes contracted
revenue over the life of the contract as those costs are incurred.

Cost estimates are based on a detailed project budget and are developed based on many variables, including, but not 
limited to, the scope of the work, the complexity of the study, the participating geographic locations and the 
Company’s historical experience. To assist with the estimation of costs expected at completion over the life of a 
project, regular contract reviews are performed in which performance to date is compared to the most current 
estimate to complete assumptions. The reviews include an assessment of costs incurred to date compared to
expectations based on budget assumptions and other circumstances specific to the project. The total estimated costs
necessary to complete is updated and any revisions to the existing cost estimate results in cumulative adjustments to
the amount of revenue recognized in the period in which the revisions are identified. In the case of cost estimates
related to activities legally contracted as reimbursable in nature, including but not limited to investigator fee activity, 
these estimates also influence the Company’s assumed contract value and assumed remaining performance 
obligations. Because of the uncertainties inherent in estimating the costs necessary to fulfill contractual obligations,
it is possible that estimates may change in the near term, resulting in a material change in revenue reported.

Contracts generally provide for pricing modifications upon scope of work changes. The Company recognizes
revenue, at an amount to which it expects to be entitled, related to work performed in connection with scope changes 
when the underlying services are performed and a binding contractual commitment has been established with the 
customer. If the Company’s customers do not agree to contract changes upon changes in the Company’s scope of 
work, the Company could be exposed to cost overruns and reduced contract profitability. Costs are not deferred in 
anticipation of contracts being awarded or amendments being finalized, but are expensed as incurred.

Most contracts are terminable by the customer, either immediately or according to advance notice terms specified 
within the contracts. These contracts require payment of fees for services rendered through the date of termination
and may require payment for subsequent services necessary to conclude the study or close out the contract. Final
settlement amounts are agreed to with the customer based on remaining work to be performed. These amounts are 
included in revenue when the Company believes the amount can be estimated reliably and its realization is
probable.  In evaluating the probability of recognition, the Company considers the contractual basis for the 
settlement amount and the objective evidence available to support the amount.

Certain contracts contain volume rebate arrangements with our customers that provide for rebates if certain specified g p p
spending thresholds are met. These obligations are considered as a reduction in revenue when it appears probable p g g pp p
that the arrangement thresholds will be met, which can be at contract inception. Total revenue is presented net of g p p
rebates of $4.8 million, $6.2 million and $1.2 million in the consolidated statements of operations during the years p g y
ended December 31, 2020, 2019 and 2018, respectively.

The Company occasionally enters into incentive fee arrangements with customers that provide for additional p y y g p
compensation if certain defined contractual milestones or performance thresholds are met. These additional fees are p p
included in the estimated transaction price when there is a basis to reasonably estimate the amount of the fee andp y
when achievement of the incentive milestone is deemed probable.  These estimates are based on anticipatedp p
performance, the Company’s best judgment at the time or ultimately, upon achievement of the threshold or p p y j g y p
milestone.

The Company records revenue net of any tax assessments by governmental authorities that are imposed andp y y y g p
p g gconcurrent with specific revenue generating transactions.

Performance Obligations

Substantially all of the Company’s contracts consist of a single performance obligation, as the promise to transfer 
the individual services described in the contracts are not separately identifiable from other promises in the contracts, 
and therefore not distinct. Revenue recognition is determined by assessing the progress of performance completed or 
delivered to date compared to total services to be delivered under the terms of the arrangement. The measures 
utilized to assess progress on the satisfaction of performance are specific to the performance obligation identified in 
the contract.  
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For the majority of the Company’s contract performance obligations, it utilizes the input method of cost to cost to 
measure progress, as the Company has determined that it is the most consistent measure of progress among contract 
tasks and represents the most faithful depiction of the transfer of services over the contract life. Under this method, 
the Company determines cost incurred to date for the services it provides compared to the total estimated costs at 
completion.  

For certain other contractual performance obligations, the Company has determined that an output method is the best 
measure of progress. These relate to certain unitized contracts, and the Company recognizes revenue in the period in 
which the unit is delivered compared to total contracted units.

As of December 31, 2020 and 2019, the Company had approximately $1.6 billion and $1.4 billion of performance 
obligations remaining to be performed for active projects.  

Concentration of Credit Risk

Financial instruments that subject the Company to credit risk primarily consist of cash and cash equivalents andj p y p y q
accounts receivable. The cash and cash equivalent balances are held and maintained with financial institutions withq
reputable credit ratings and, consequently, the Company believes that such funds are subject to minimal credit risk.

The Company generally does not require collateral or other securities to support customer receivables. In the years p y g y q pp y
ended December 31, 2020, 2019 and 2018, credit losses have been immaterial and within management’s g
expectations. At December 31, 2020 and 2019, there were no customers accounting for more than 10% of the p g
Company’s accounts receivable.

Costs and Expenses

The Company incurs costs associated with service delivery including direct labor and related employee benefits, p y y g p y
laboratory supplies, and other expenses. These costs are recorded in Direct service costs, excluding depreciation andy pp p g p
amortization as a component of Total direct costs in the accompanying consolidated statements of operations. In p p y g p
addition, the Company incurs expenses on behalf of its customers for various project expenditures including, but not p y p p j p g
limited to, investigator site payments, travel, meetings, printing, and shipping and handling fees that are reimbursedg p y g p g pp g g
by its customers at cost. These costs are included in Reimbursable out-of-pocket expenses as a component of Totaly p p p
direct costs in the accompanying consolidated statements of operations. Total direct costs are expensed as incurred p y g p p
and are not deferred in anticipation of contracts being awarded or finalization of changes in scope. Selling, generalp g g p g g
and administrative includes administrative payroll and related employee benefits, sales and marketing expenses,p y p y g p
administrative travel, and other expenses not directly related to service delivery. Rent, utilities, supplies, andp y y pp
software license expenses are allocated between Total direct costs, and Selling, general and administrative based onp g g
the estimated contribution among service delivery and support function efforts on a percentage basis. Depreciationg y pp p g p
and amortization is reported separately in the accompanying consolidated statements of operations. Costs of salesp p y p y g p
and marketing activities not subject to recovery pursuant to customer contracts, such as feasibility assessments and g j y p y
negotiation of contracts, are expensed as incurred and recorded as a component of Selling, general and g p p g g
administrative in the accompanying consolidated statements of operations.

Advertising expenses are recorded as a component of Selling, general and administrative expenses in theg p p g g p
accompanying consolidated statements of operations. Total advertising expenses of $0.7 million, $0.7 million andp y g p g p
$0.8 million were incurred during the years ended December 31, 2020, 2019 and 2018, respectively.

Income Taxes

The Company’s consolidated US federal income tax return is comprised of its US subsidiaries, one of its foreign p y p g
branches located in Korea and certain foreign subsidiaries.

The Company provides for income taxes on all transactions that have been recognized in the consolidated financialp y p g
statements in accordance with accounting guidance governing income tax accounting. Accordingly, the impact of g g g g g g y p
changes in income tax laws on deferred tax assets and deferred tax liabilities are recognized in net earnings in the g g g
p g gperiod during which such changes are enacted.
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The Company records deferred tax assets and liabilities based on temporary differences between the financialp y p y
statement bases and tax bases of assets and liabilities. Deferred tax assets are recorded for tax benefit carryforwards y
using tax rates anticipated to be in effect in the year in which the temporary differences are expected to reverse. If it g p y p y p
does not appear more likely than not that the full value of a deferred tax asset will be realized, the Company records pp y p y
a valuation allowance against the deferred tax asset, with an offsetting charge to the Company’s income tax g g g p y
provision or benefit. The value of the Company’s deferred tax assets is estimated based on, among other things, thep p y g g
Company’s ability to generate a sufficient level of future taxable income. In estimating future taxable income, the p y y g g
Company has considered both positive and negative evidence, such as historical and forecasted results of operations, p y p g p
and has considered the implementation of prudent and feasible tax planning strategies.

The Company’s accounting position is that unremitted foreign earnings are indefinitely reinvested. Therefore, thep y g p g g y
Company has not recorded deferred foreign withholding taxes on the unremitted foreign earnings. Refer to Note 11 p y g g g g
for further information regarding this assertion.

The Company follows accounting guidance related to accounting for uncertainty in income taxes which requiresp y g g g y q
significant judgment in determining what constitutes an individual tax position as well as assessing the possible g j g g p g p
outcome of each tax position. Changes in judgments as to recognition or measurement of tax positions canp g j g g p
materially affect the estimate of the effective tax rate, and, consequently, the Company’s consolidated financialy q y p y
results. The Company considers many factors when evaluating and estimating tax positions and tax benefits, which p y y g g p
may require periodic adjustments and which may not accurately anticipate actual outcomes. In addition, the y q p j y y p
calculation of tax liabilities involves dealing with uncertainties in the application of complex tax regulations in a g pp p g
multitude of jurisdictions. The Company determines its liability for uncertain tax positions globally. If the payment j p y y p g y p y
of these amounts ultimately proves to be unnecessary, the reversal of liabilities would result in tax benefits being y p y g
recognized in the period when it is determined the liabilities are no longer necessary. If the calculation of the g p g y
liability related to uncertain tax positions proves to be more or less than the ultimate assessment, a tax expense or taxy p p p
benefit would result. Interest and penalties associated with uncertain tax positions are recognized as components of p p g p
the Company’s Income tax provision.

Research and Development Credits

Research and development credits are available to the Company under tax laws in certain jurisdictions, based onp p y j
qualifying research and development spend as defined under those tax laws. Certain tax jurisdictions provideq y g p p j p
refundable credits that are not wholly dependent on the Company’s income tax status or income tax position. Iny p p y p
these circumstances the benefit of the credits is recorded as a reduction of operating expense. When they are wholly p g p y y
dependent upon the Company’s income tax position, research and development credits are recognized as a reduction p p p y p p g
of income tax expense.

Stock-Based Compensation

The Company has stock-based employee compensation plans for which it incurs compensation expense.

Equity Awards

In connection with the Company's initial public offering (IPO), the Board approved the formation of the 2016
Incentive Award Plan (the “2016 Plan”), which replaced our 2014 Equity Incentive Plan (the “2014 Plan”). The
2016 Plan provides for long-term equity incentive compensation for key employees, officers and non-employee 
directors. A variety of discretionary awards (collectively, the “Awards”) for employees and non-employee directors
are authorized under the 2016 Plan, including vested common shares, stock options, stock appreciation rights
(“SARs”), restricted stock awards (“RSAs”), restricted stock units (“RSUs”), or other cash based or stock dividend
equivalent awards. The vesting of such awards may be conditioned upon either a specified period of time or the 
attainment of specific performance goals as determined by the administrator of the 2016 Plan. The option price and
term are also subject to determination by the administrator with respect to each grant. Option prices are generally 
expected to be set at the market price of our common stock at the date of grant and option terms are not expected to 
exceed ten years.  All outstanding Awards under the 2016 Plan are equity classified awards.  
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The Company created the 2014 Plan, providing for the future issuance of vested shares, stock options, RSAs andp y p g p
RSUs in Medpace Holdings, Inc.’s common stock (the “2014 Plan Awards”). The 2014 Plan Awards were subject to p g j
either equity or liability-classification pursuant to the terms of the participant’s award agreement and the 2014 Planq y y p p p g
based on accounting guidance which governs such transactions. All outstanding Awards under the 2014 Plan areg g g g
equity classified awards.  

Stock-based compensation expense for both the 2016 Plan and 2014 Plan is calculated using the fair value method p p g
on the grant date. The Company expenses stock-based compensation over the term of the award based on the vesting g p y p p g
described in the award agreement. Stock-based compensation expense is allocated between Total direct costs, andg p p
Selling, general and administrative in the consolidated statements of operations based on the underlying g g p y g

p p y gclassification and scope of work for the employees receiving the Awards. 

Net Income Per Share

Basic and diluted earnings or loss per share (“EPS”) are computed using the two-class method, which is an earnings g p p g g
allocation that determines EPS for each class of common stock and participating securities according to dividendsp p g g
declared and participation rights in undistributed earnings. The Company’s RSAs are considered participatingp p g g p y p p g
securities because they are legally issued at the date of grant and holders are entitled to receive non-forfeitable y g y g
dividends during the vesting term.

The computation of diluted EPS includes additional common shares, such as unvested RSUs and stock options withp p
exercise prices less than the average market price of the Company’s common stock during the period (“in-the-p g p p y g p
money options”), which would be considered outstanding. This assumes that additional shares would have to bey p g
issued in cases where the exercise price of stock options is less than the value of the common stock being acquiredp p g q
because the cash proceeds received from the stock option holder would not be sufficient to acquire that same p p q
number of shares. The Company does not compute diluted EPS in cases where the inclusion of such additionalp y p
shares would be anti-dilutive in effect.

The following table sets forth the computation of basic and diluted earnings per share for the years ended g p g p y
p g pDecember 31, 2020, 2019 and 2018 (in thousands, except for earnings per share):

Year Ended December 31,
2020 2019 2018

Weighted-average shares:
Common shares outstanding 35,635 35,881 35,547
RSAs 112 100 142
Total weighted-average shares 35,747 35,981 35,689

Earnings per common share—Basic
Net income $ 145,384 $ 100,443 $ 73,185
Less: Undistributed earnings allocated to RSAs 459 279 291
Net income available to common shareholders—
Basic $ 144,925 $ 100,164 $ 72,894

Net income per common share—Basic $ 4.07 $ 2.79 $ 2.05

Basic weighted-average common shares outstanding 35,635 35,881 35,547
Effect of diluted shares 2,073 1,695 1,365
Diluted weighted-average shares outstanding 37,708 37,576 36,912

Net income per common share—Diluted $ 3.84 $ 2.67 $ 1.97
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For the years ended December 31, 2020, 2019 and 2018, the computation of diluted EPS excludes the effect of (in
thousands) 204, 248 and 121 stock options, respectively, due to each respective period’s average fair value of the 
Company’s common stock not exceeding the exercise prices.   

Fair Value Measurements

The Company follows accounting guidance related to fair value measurements that defines fair value, establishes ap y g g
framework for measuring fair value, and establishes a hierarchy for inputs used in measuring fair value. This g y p g
hierarchy maximizes the use of “observable” inputs and minimizes the use of unobservable inputs by requiring that y p p y q g
the most observable inputs be used when available. The hierarchy specifies three levels based on the inputs, asp y p p
follows:

Level 1: Valuations based on quoted prices in active markets for identical assets or liabilities.

Level 2: Valuations based on directly observable inputs or unobservable inputs corroborated by market data.

Level 3: Valuations based on unobservable inputs supported by little or no market activity representingp pp y y p g
g p p p pmanagement’s determination of assumptions of how market participants would price the assets or liabilities.

The fair value of financial instruments such as cash and cash equivalents, accounts receivable and unbilled, net,q
accounts payable, accrued expenses, and advanced billings approximate their carrying amounts due to their short p y p g pp y g
term maturities.

The Company does not have any recurring fair value measurements as of December 31, 2020. There were nop y y g
g ytransfers between Level 1, Level 2, or Level 3 during the years ended December 31, 2020, 2019 and 2018.

Cash and Cash Equivalents, including Restricted Cash

Cash and cash equivalents, including restricted cash, are invested in demand deposits and money market funds, allq g p y
of which have an original maturity of three months or less. Restricted cash consists of customer funds received in g y
advance and subject to specific restrictions, as well as amounts placed in escrow for contingent payments resultingj p p g p y g
from acquisitions or other contractual arrangements. 

Accounts Receivable and Unbilled, Net

Accounts receivable represent amounts due from the Company’s customers who are concentrated primarily in the p p y p y
pharmaceutical, biotechnology, and medical device industries. Unbilled services represent revenue recognized to p gy p g
date that is currently not billable to the customer pursuant to contractual terms. In general, amounts become billable y p g
upon the achievement of negotiated contractual events or in accordance with predetermined payment schedules. p g p p y
Amounts classified to unbilled services are those billable to customers within one year from the respective balance y p
sheet date.

The Company grants credit terms to its customers prior to signing a service contract and monitors the p y g p g g
g g p ycreditworthiness of its customers on an ongoing basis. The Company maintains an allowance for doubtful accountsg g p y

based on specific identification of accounts receivable that are at risk of not being collected. Uncollectible accounts p g
receivable are written off only after all reasonable collection efforts have been exhausted. Moreover, in some cases y
the Company requires advance payment from its customers for a portion of the study contract price upon the signing p y q p y p y p p g g
of a service contract. These advance payments are deferred and recognized as revenue as services are performed.

Inventory

Inventory, which consists primarily of laboratory supplies, is valued at the lower of cost or market. Inventory is y p y y pp y
stated at purchased cost using the first-in, first out (FIFO) cost method. The inventory balance is included in Prepaid p g y p

pexpenses and other current assets in the consolidated balance sheets.
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Property and Equipment

Property and equipment is recorded at cost. Depreciation is provided on the straight-line method at rates adequate to p y q p p p g q
allocate the cost of the applicable assets over their estimated useful lives, which is three to five years for computer pp y p
hardware, software, phone, and medical imaging equipment, five to seven years for furniture and fixtures and other p g g q p y
equipment, and thirty to forty years for buildings. The Company capitalizes costs of computer software developedq p y y y g p y p p p
for internal use and amortizes these costs on a straight-line basis over the estimated useful life, not to exceed three g
years. Leasehold improvements and deemed assets from landlord building construction are capitalized and y p g p
amortized on a straight-line basis over the shorter of the estimated useful life of the improvement or the associated g p
remaining lease term. Repairs and maintenance are expensed as incurred.

Leases

The Company enters into contracts to lease facilities and equipment to be used in its operations. At contract p y q p p
inception, the Company determines whether a contract contains a lease within the scope of Accounting Standard p p y p g
Codification Topic 842, Leases (“ASC 842”), and determines the appropriate classification of the lease as either p pp p
p goperating or finance. 

Contracts containing operating leases are recorded on the consolidated balance sheets within Operating lease right-g p g p g g
of-use (“ROU”) assets, Other current liabilities, and Operating lease liabilities. Operating lease ROU assets andp g p g
operating lease liabilities are recognized based on the present value of the future lease payments over the lease term p g g p p y
as of the lease commencement date. In addition, operating ROU assets also include lease payments made and p g p y
exclude lease incentives and initial direct costs incurred.  Operating lease expense for lease payments is recognizedp g p p y g
on a straight-line basis over the lease term within Total direct costs and Selling, general, and administrative g g g
expenses. Variable lease costs are primarily related to adjustments for inflation, common area maintenance and p p y j
property tax and are recognized within Total direct costs and Selling, general and administrative expenses. 

g g y p gContracts containing finance leases are recognized initially in the same manner as Operating lease ROU assets and g g y p g
liabilities; however, they are recorded on the consolidated balance sheets within Property and equipment, net, Other y p y q p
current liabilities, and Other long-term liabilities. Finance lease assets are subsequently amortized on a straight line g q y g
basis over the lease term within Depreciation expense, while the lease liability is accreted within Interest expense,p p y p
net utilizing the discount rate determined at lease commencement and reduced by periodic lease payments over the g y p p y

y p y ylease term. Currently, the Company does not have any finance leases.

The discount rate utilized in determining the present value of future payments for both operating and finance leases, g p p y p g
unless implicit in the lease contract, is determined based on the Company’s collateralized incremental borrowing p p y g
rate based on the information available at lease commencement.  

Lease terms may include options to extend or terminate the lease when it is reasonably certain that the Company willy p y p y
pexercise that option as determined at lease commencement. 

Many of our lease agreements have both lease and non-lease components, which the Company has elected to treat asy g p p y
g p g p pa single lease component for recognition purposes. 

The Company may enter into short-term leases (leases with a lease term of less than one year), which it has electedp y y y
not to capitalize as assets and liabilities on the consolidated balance sheets, but instead recognizes lease paymentsp g p y
within Total direct costs and Selling, general, and administrative expenses on a straight line basis over the leaseg g p g
term.

Goodwill and Intangible Assets

Goodwill

Goodwill represents the excess of purchase price over the fair value of net assets acquired in business combinations.p p p q
y g g y p p pThe carrying value of goodwill is reviewed at least annually for impairment, or as indicators of potential impairment 



- 66 -

are identified, at the reporting unit level. The reporting units are Phase I-IV clinical research services andp g p g
Laboratories as of December 31, 2020.

The Company performs its annual impairment tests during the fourth quarter each year, comparing the fair value of p y p p g q y p g
each of our reporting units with its carrying amount, inclusive of goodwill. A goodwill impairment charge would be p g y g g g p g
recognized for the amount by which the carrying amount exceeds the reporting unit’s fair value. Fair value isg y y g p g
estimated using a combination of the income approach, a discounted cash flow analysis, and the market approach, g pp y pp
utilizing the guideline company method. There was no indication of impairment related to goodwill based on the g g p y p g
fourth quarter 2020 assessment.

Intangible Assets

p y g y gThe Company has an indefinite lived intangible asset related to its trade name. The carrying value of the trade name p y g y g
asset is reviewed at least annually for impairment, or as indicators of potential impairment are identified. The y p p p
Company performs its annual impairment test in the fourth quarter each year in conjunction with its annual p y p p q y j
assessment of goodwill. The assessment consists of comparing the carrying value of the indefinite lived intangibleg p g y g g
asset to its estimated fair value, utilizing the relief from royalty method, an income approach valuation. There was g y y pp
no indication of impairment related to the trade name asset based on the fourth quarter 2020 assessment.

Finite-lived intangible assets consist mainly of the value assigned to customer relationships and developed g y g p p
technologies. Finite-lived intangible assets are amortized straight-line or using an accelerated method over their g g g g
estimated useful lives, which range in term from five to fifteen years.

Impairment of Long-Lived Assets

Long-lived assets, primarily property and equipment and finite-lived intangible assets, are reviewed for impairment g p y p p y q p g p
and the reasonableness of the estimated useful lives whenever events or changes in circumstances indicate that theg
carrying amounts of the assets may not be recoverable or that a change in useful life may be appropriate. y g y g y pp p
Recoverability for long-lived assets is determined by comparing the forecasted undiscounted cash flows of they g y p g
operation to which the assets relate to the carrying amount of the assets. If the undiscounted cash flows are less than p y g
the carrying amount of the assets, then the Company reduces the carrying value of the assets to estimated fair values,y g p y y g
which are primarily based upon forecasted discounted cash flows. Fair value of long-lived assets is determined p y p g
based on a combination of discounted cash flows and market multiples.

Advanced Billings

g p p g p p yAdvanced billings represents cash received from customers, or billed amounts per an agreed upon payment g p p g p p y
schedule, in advance of services being performed or revenue being recognized.

Other Current Liabilities and Other Long-Term Liabilities

Deferred credit represents tax credits recognized initially in conjunction with the Nephrogenex asset acquisition that p g y j p g q
g p p pwill be recognized within Income tax provision in proportion to the realization of the deferred tax assets and federalg p p p

tax credits prospectively. 

Asset retirement obligations, to the extent they exist, are recorded at their net present value and accreted to the g y p
p y y g qCompany’s estimate of liability at the time the obligation would be required to be satisfied.

Recently Adopted Accounting Standards

In May 2014, the FASB issued ASU No. 2014-09 ‘‘Revenue from Contracts with Customers,’’ (“ASC 606”) to clarify 
the principles of recognizing revenue and create common revenue recognition guidance between US GAAP and 
International Financial Reporting Standards. The new standard became effective for the Company in the first quarter of 
2018.
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Under ASC 606, the majority of the Company’s contracts will have a single performance obligation that is satisfied 
over time, with revenue recognized based on overall project progress measured as of the financial statement date.
This represents a change in the Company’s previous revenue accounting methodology, Accounting Standards 
Codification Topic 605, Revenue Recognition (“ASC 605”), as a majority of contracts were accounted for under the 
multiple element arrangement guidance.  Under the previous revenue recognition accounting methodology, certain 
revenue related to reimbursable expenses was presented either as a separate line item within Reimbursable out-of-
pocket revenue or net of related expenses within Service revenue, net in the consolidated statements of 
operations.  As a result of having a single performance obligation, the Company accounts for all revenue related to 
reimbursable expenses on a gross basis within a single revenue line item.  Measurement of progress on contracts 
with customers will generally be based on the input measurement of cost incurred relative to the total expected costs
to satisfy the performance obligation.  

The Company elected to utilize the modified retrospective implementation method for its transition to ASC 606 as
of January 1, 2018 (the “Implementation Date”). Under this implementation method, the Company recognized the 
cumulative effect of initially applying the ASC 606 revenue recognition guidance to contracts that were not 
completed at the Implementation Date. At the Implementation Date, the Company elected to reflect the aggregate 
effect of all contract modifications that occurred before January 1, 2018 in determining the satisfied and unsatisfied 
performance obligations and determination of the transaction price.

The cumulative effect adjustment was recorded as a reduction to the opening balance of Accumulated deficit in the 
consolidated balance sheets in the amount of $5.7 million, with offsetting amounts of $23.9 million to Accounts
receivable and unbilled, net, $(1.6) million to Deferred income taxes, $35.1 million to Accrued expenses, $(57.4) 
million to Pre-funded study costs and $38.9 million to Advanced billings, respectively. The amounts recorded to 
Accounts receivable and unbilled, net, Deferred income taxes, Accrued expenses, Pre-funded study costs, and
Advanced billings reflect differences between revenue recognized and billings to customers by project as well as
costs incurred but not settled as of the Implementation Date. The above disclosed cumulative effect adjustments
have been revised from the amounts previously disclosed in the Company’s interim financial statements filed on 
Form 10-Q for the quarterly periods ended March 31, 2018, June 30, 2018 and September 30, 2018 to correct certain
immaterial misstatements to the opening balance sheet adoption impact of the standard. The effects of these 
misstatements were immaterial to the Company’s results of operations.
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In connection with the implementation of ASC 606 on the modified retrospective method, the Company is
presenting additional information to assist with the comparability of select line items of the current and prior period 
year to date reporting in its consolidated balance sheets and consolidated statements of operations.  Below the
Company has presented the amount by which each financial statement line item is affected in the current reporting the amount t by which each financial statementt line item is affected in the currentt reporting 
period by the application of ASC 606 as compared with the guidance that was in effect before the change (ASC period by the application of f ASC 606 as compared with the guidance that t was in effectt before the change
605).

Year Ended December 31, 2018

As Reported Adjustments
As Revised under 

ASC 605

Revenue:
Revenue, net $ 704,589 $ (704,589) $ -
Service revenue, net - 478,063 478,063
Reimbursed out-of-pocket revenue - 71,305 71,305

           Total revenue 704,589 (155,221) 549,368
Operating expenses:

Direct service costs, excluding depreciation and
amortization 252,284 - 252,284
Reimbursed out-of-pocket expenses 236,775 (165,470) 71,305

           Total direct costs 489,059 (165,470) 323,589
           Total operating expenses 603,541 (165,470) 438,071
Income from operations 101,048 10,249 111,297
Income before income taxes 93,951 10,249 104,200
Income tax provision 20,766 1,882 22,648
Net income $ 73,185 $ 8,367 $ 81,552

Net income per share attributable to common 
shareholders:

Basic $ 2.05 $ 0.24 $ 2.29
Diluted $ 1.97 $ 0.23 $ 2.20

Weighted average common shares outstanding:
Basic 35,547 - 35,547
Diluted 36,912 - 36,912
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ASSETS As of December 31, 2018

Current assets: As Reported Adjustments
As Revised under

ASC 605

Accounts receivable and unbilled, net 133,449 (28,729) 104,720
Prepaid expenses and other current assets 21,383 1,147 22,530

           Total current assets 178,114 (27,582) 150,532
Deferred income taxes 713 (389) 324

           Total assets $ 967,933 $ (27,971) $ 939,962

LIABILITIES AND SHAREHOLDERS’ EQUITY
Current liabilities:

Accrued expenses 87,493 (51,109) 36,384
Pre-funded study costs - 61,156 61,156
Advanced billings 147,935 (41,732) 106,203
Other current liabilities 4,861 (590) 4,271

           Total current liabilities 257,026 (32,275) 224,751
Deferred income tax liability 439 2,049 2,488
Other long-term liabilities 16,560 (382) 16,178

           Total liabilities 378,230 (30,608) 347,622
Shareholders’ equity:

Accumulated deficit (41,487) 2,637 (38,850)
           Total shareholders’ equity 589,703 2,637 592,340
           Total liabilities and shareholders’ equity $ 967,933 $ (27,971) $ 939,962

Year Ended December 31, 2018

As Reported Adjustments
As Revised under

ASC 605

Net income 73,185 8,367 81,552
Adjustments to reconcile net income to net cash provided by 
operating activities:

Deferred income tax provision 3,942 4,002 7,944
Changes in assets and liabilities:

           Accounts receivable and unbilled, net (27,047) 4,842 (22,205)
Prepaid expenses and other current assets (1,241) (1,147) (2,388)

           Accrued expenses 29,029 (15,967) 13,062
           Pre-funded study costs - 3,782 3,782
           Advanced billings 35,593 (2,907) 32,686
           Other assets and liabilities, net 1,925 (972) 953

Net cash provided by operating activities 156,584 - 156,584

In February 2016, the FASB issued ASU 2016-02, “Leases (Topic 842)” (“ASC 842”). The guidance in ASC 842
supersedes the lease recognition requirements in ASC Topic 840, Leases (FAS 13) (“ASC 840”). The objective of 
ASC 842 is to increase transparency and comparability among organizations by requiring the recognition of Right-
of-use assets (“ROU assets”) and Lease liabilities on the balance sheet.  In addition, ASC 842 introduces additional
disclosure requirements that are meant to enable users of the financial statements to assess the amount, timing, and
uncertainty of cash flows arising from leases.  ASC 842 became effective for the Company in the first quarter of 
2019.

ASC 842 allows by policy election, an entity to choose its transition approach.  Entities must adopt ASC 842 on a
either a modified retrospective basis to each prior reporting period presented or through an optional alternative 
method referred to as the “Comparatives Under ASC 840 Option” transition approach which allows entities to apply 
the new requirements to only those leases that exist as of January 1, 2019. The Company has elected to adopt ASC 
842 utilizing the Comparatives Under ASC 840 Option. As such, ASC 842 is applied on a prospective basis as of 
January 1, 2019 and any cumulative catch up adjustment for differences between ASC 842 and ASC 840 were 
recorded upon adoption.
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ASC 842 also allows for the election of certain practical expedients that are meant to ease the burden of transitioning 
to ASC 842 while still achieving compliance. The Company elected the “package of three” practical expedient 
allowing the Company to carry forward decisions made and documented under current U.S. GAAP, rather than 
reassessing all of the Company’s contracts to determine whether they are or contain leases and how they would be 
classified under ASC 842. The Company has decided not to elect the hindsight practical expedient, which had it 
been elected, would require the Company to reassess the lease term and assessment of impairment for all of the
Company’s leases using the facts and circumstances known up to the adoption date of the standard. 

ASC 842 had a material impact on our consolidated balance sheets, as all leases currently classified as operating
were recognized as ROU assets and lease liabilities upon adoption.  In addition, it was determined that two contracts
entered into with a related party for two of the Company’s corporate offices that were classified as deemed assets
and deemed liabilities under ASC 840 were determined to be operating leases under ASC 842.  These deemed assets 
and liabilities were reclassified on the consolidated balance sheets to ROU assets and lease liabilities and an 
adjustment to retained earnings was recorded as a cumulative adjustment for the difference in depreciation expense 
and operating lease expense as of the date of adoption.  

The impact of the adoption of ASC 842 as of January 1, 2019 is as follows:

ASSETS As of

January 1, 2019 Adjustments December 31, 2018

Current assets:
Prepaid expenses and other current assets 21,013 (370) 21,383

Total current assets 177,744 (370) 178,114
Property and equipment, net 37,613 (14,642) 52,255
Operating lease right-of-use assets 51,854 51,854 -

           Total assets $ 1,004,775 $ 36,842 $ 967,933

LIABILITIES AND SHAREHOLDERS’
EQUITY
Current liabilities:

Other current liabilities 10,951 6,090 4,861
           Total current liabilities 263,116 6,090 257,026

Operating lease liabilities 45,294 45,294 -
Deemed landlord liability, less current portion - (24,484) 24,484
Deferred income tax liability 3,158 2,719 439
Other long-term liabilities 14,630 (1,930) 16,560

           Total liabilities 405,919 27,689 378,230
Shareholders’ equity:

Accumulated deficit (32,334) 9,153 (41,487)
           Total shareholders’ equity 598,856 9,153 589,703
           Total liabilities and shareholders’ equity $ 1,004,775 $ 36,842 $ 967,933

In February 2018, the FASB issued ASU 2018-02, “Income Statement - Reporting Comprehensive Income (Topic 
220): Reclassification of Certain Tax Effects from Accumulated Other Comprehensive Income.” ASU 2018-02
allows for an entity to elect to reclassify the income tax effects on items within accumulated other comprehensive
income resulting from U.S. tax reform to retained earnings. The guidance is effective for fiscal years beginning after 
December 15, 2018 with early adoption permitted, including interim periods within those years. The Company 
adopted this standard in the first quarter of 2019 and it had no impact on the consolidated financial statements.

In January 2017, the FASB issued ASU 2017-04, “Intangibles- Goodwill and Other (Topic 350): Simplifying the 
Test for Goodwill Impairment.” ASU 2017-04 simplifies how an entity assesses goodwill for r impairment t by

st of eliminating Step 2 from the goodwill impairmentt test. As amended, the goodwill impairment t testt will consist t of 
comparing the fairr value of f a reporting unit t with its carrying amount. An entity should recognize a goodwill
impairment charge for the amount by which the carrying amount exceeds the reporting unit’s fair value.  Theimpairmentt charge for r the amountt by which the carrying amount t exceeds the reporting unit’s fairr value. 
guidance is effective for fiscal years beginning after December 15, 2019 with early adoption permitted.  The
Company adopted this standard on a prospective basis in the first quarter of 2019 and it had no impact to the 
consolidated financial statements.
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of In June 2016, the FASB issued ASU 2016-13, “Financial Instruments-Creditt Losses (Topic 326): Measurementt of
Credit t Losses on Financial Instruments” intended to provide financial statement t users with more decision-useful

. The information aboutt expected credit t losses and other r commitments to extend creditt held by the reporting entity. The 
standard replaces the incurred loss impairment t methodology with one thatt reflects expected creditt losses  and
requires consideration off a broader r range of f reasonable and supportable information to inform credit t loss estimates. 

TheThe guidance is effective for r fiscal years beginning afterr December r 15, 2019 with early adoption permitted. The
his standard in the first quarter of 2020 and it had no material impact to the consolidated Company adopted this standard in the first t quarter r of f 2020 and it t had no material impactt to the consolidated 

financial statements.

3. CONTRACT ASSETS AND CONTRACT LIABILITIES

Contract assets and liabilities are reflected in the Company’s consolidated balance sheets within the accounts
reflected below.  

Contract Assets

Accounts receivable represent amounts due from the Company’s customers who are concentrated primarily in the 
pharmaceutical, biotechnology, and medical device industries. Unbilled represents revenue recognized to date that 
has not been billed or is not yet contractually billable to the customer. In general, amounts become billable upon the 
achievement of negotiated contractual events, in accordance with predetermined payment schedules or when a 
reimbursable expense has been incurred. Amounts classified to unbilled are those billable to customers within one
year from the respective balance sheet date.

Accounts receivable and unbilled, net consisted of the following (in thousands):

As of

December 31, December 31,

2020 2019

Accounts receivable $ 137,912 $ 127,877
Unbilled receivables 23,396 28,368
Less: allowance for doubtful accounts (346) (583)
           Total accounts receivable and unbilled, net $ 160,962 $ 155,662

Contract Liabilities

Advanced billings represents cash received from customers, or billed amounts per an agreed upon payment 
schedule, in advance of services being performed or revenue being recognized. During the year ended December 31, 
2020, the Company recognized approximately $165.6 million of revenue that was included in the Advanced billings 
balance at the beginning of the year.

Advanced billings consisted of the following (in thousands):

As of

December 31, December 31,

2020 2019

Advanced billings $ 255,664 $ 192,359
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A rollforward of allowance for doubtful account activity is as follows:

Year Ended December 31,
2020 2019 2018

Allowance for doubtful accounts - beginning balance $ (583) $ (1,032) $ (673)
Current year provision (167) (263) (791)
Write-offs, recoveries and the effects of foreign currency 
exchange 404 712 432
Allowance for doubtful accounts - ending balance $ (346) $ (583) $ (1,032)

4. PROPERTY AND EQUIPMENT, NET

p y q p gProperty and equipment, net consisted of the following at December 31 (in thousands):

2020 2019

Land $ 2,492 $ 1,577
Equipment 24,049 20,225
Furniture, fixtures, and leasehold improvements 61,238 24,624
Computer hardware, software, and phone equipment 18,111 15,958
Buildings 14,309 13,272
Construction-in-progress 3,926 3,265

Property and equipment at cost 124,125 78,921
Less: Accumulated depreciation (39,108) (31,629)

Property and equipment, net $ 85,017 $ 47,292

p p yDepreciation expense was $11.7 million, $8.4 million and $9.2 million for the years ended December 31, 2020, 2019 p p y
p yand 2018, respectively.

5. GOODWILL AND INTANGIBLE ASSETS

Goodwill

Total assets carried on the balance sheet and not remeasured to fair value on a recurring basis, identified as Level 3 g
measurements, as of December 31, 2020 are $694.0 million, comprised of $662.4 million of goodwill andp g $31.6 
million of identified indefinite-lived intangible assets. Accumulated goodwill impairment losses to date amounts tog g p

g$9.3 million, all of which was recognized in 2015.
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Intangible Assets, Net

Intangible assets, net consisted of the following at December 31 (in thousands):

2020 2019

Intangible assets:
Finite-lived intangible assets:

Carrying amount:
Customer relationships $ 145,051 $ 145,051
Other 3,074 3,074
Total finite-lived intangible assets 148,125 148,125

Accumulated amortization:
Customer relationships (130,223) (122,426)
Other (3,074) (2,995)
Total accumulated amortization (133,297) (125,421)

Total finite-lived intangible assets, net 14,828 22,704
Trade name (indefinite-lived) 31,646 31,646

Total intangible assets, net $ 46,474 $ 54,350

As of December 31, 2020, estimated amortization expense of the Company’s intangible assets for each of the next 
five years and thereafter is as follows (in thousands):

Amortization

2021 $ 5,114
2022 3,353
2023 2,199
2024 1,443
2025 946
Later years 1,773

$ 14,828

6. ACCRUED EXPENSES

Accrued expenses consisted of the following at December 31 (in thousands):

2020 2019

Employee compensation and benefits $ 40,208 $ 34,119
Project related reimbursable expenses 87,092 68,696
Other 7,067 6,437

Total accrued expenses $ 134,367 $ 109,252

7. DEBT

On September 30, 2019 (the “Closing Date”), the Company obtained an unsecured credit facility in an aggregate 
principal amount up to $50.0 million (the “Credit Facility”) through its wholly owned subsidiaries, Medpace, Inc., as
borrower (the “Borrower”), and Medpace IntermediateCo, Inc., as guarantor (the “Guarantor”).

On the Closing Date, the Borrower and lender entered into a Loan Agreement (the “Loan Agreement”) providing for 
the Credit Facility, and the Guarantor executed a Guaranty Agreement providing for its guarantee of the payment 
and performance of the obligations under the Loan Agreement. The Loan Agreement provides that outstanding 
balances under the Credit Facility will bear interest at a rate of LIBOR plus 100 basis points (1.00%). The Loan 
Agreement also provides that the Credit Facility will expire in 364 days from the Closing Date. On March 30, 2020, On March 30, 2020, 

21 and add provisions for the Company amended the creditt facility to extend its expiration date to March 31, 2021 and add provisions for 
alternative interest t rates when certain interbank k markett offered rates are nott available.
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The Loan Agreementt contains other r customary loan terms, representations 
negative covenants, in each case, subject to customary limitations, exceptions and exclusions. The Loan Agreement 
contains certain events of default, including, among others, non-payment of principal or interest and breach of the 
covenants.

As of f Decemberr 31, 2020 and 2019, respectively, there were no outstanding borrowings underr the Creditt Facility 
letters of credit outstanding related to certain operating lease obligations, which are secured by and $0.2 million in letters of f creditt outstanding related to certain operating lease obligations, which are secured by 

the Credit Facility.  the Credit t Facility.  

. LEASES8

The Company enters into leases for real estate and equipment. Real estate leases are for our corporate office space 
and laboratories around the world. Real estate leases have remaining lease terms of less than one year 
to 20 years. Many of the Company’s leases include options to extend the leases on a month to month basis or for set 
periods for up to 20 years. Many leases also include options to terminate the leases within one year or per other 
contractual terms.

p pThe components of lease expense were as follows (in thousands):

Year Ended December 31,

2020 2019

Operating lease cost $ 19,842 $ 13,151
Variable lease cost 5,335 2,813

ppSupplemental cash flow information related to the leases was as follows (in thousands):

Year Ended December 31,

2020 2019

Cash paid for amounts included in the measurement of lease liabilities:
Operating cash flows from operating leases $ 13,956 $ 9,773

Right-of-use assets obtained in exchange for lease obligations:
Operating leases 73,905 10,294

Supplemental balance sheet information related to the leases was as follows (in thousands):

As of

December 31, December 31,

2020 2019

Operating lease right-of-use assets $ 113,809 $ 52,152

Other current liabilities $ 15,890 $ 10,977
Operating lease liabilities 115,143 45,212
Total operating lease liabilities $ 131,033 $ 56,189

Weighted Average Remaining Lease Term (years)
Operating leases 12.9 6.3

Weighted Average Discount Rate
Operating leases 5.9% 6.0%
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Lease payments due related to lease liabilities as of December 31, 2020 were as follows (in thousands):

Related Party Non-Related Parties Total
Operating Leases Operating Leases Operating Leases

2021 $ 10,510 $ 11,905 $ 22,415
2022 10,301 8,960 19,261
2023 8,771 7,477 16,248
2024 8,900 5,206 14,106
2025 9,032 3,746 12,778
Later years 103,006 8,657 111,663
Total lease payments 150,520 45,951 196,471
Less: imputed interest (59,799) (5,639) (65,438)
Total $ 90,721 $ 40,312 $ 131,033

Comparative period disclosures under ASC 840:

Rental expense under operating leases totaled $9.2 million for the year ended December 31, 2018 and is allocated 
between Total direct costs, and Selling, general and administrative in the consolidated statements of operations.

9. SHAREHOLDERS’ EQUITY

Stock-Based Compensation

2016 Incentive Award Plan

On August 11, 2016 in connection with the Company's IPO, the Board approved the formation of the 2016 Incentive 
Award Plan (the “2016 Plan”), which replaced our 2014 Equity Incentive Plan (the “2014 Plan”). The 2016 Plan
provides for long-term equity incentive compensation for key employees, officers and non-employee directors. A 
variety of discretionary awards (collectively, the “Awards”) for employees and non-employee directors are
authorized under the 2016 Plan, including vested shares, stock options, stock appreciation rights (“SARs”),
restricted stock awards (“RSAs”), restricted stock units (“RSUs”), or other cash based or stock dividend equivalent 
awards, which are all equity-classified instruments under the 2016 Plan. The number of shares registered and 
available for grant under the 2016 Plan is 6,000,000. The vesting of such awards may be conditioned upon either a 
specified period of time or the attainment of specific performance goals as determined by the administrator of the
2016 Plan. The option price and term are also subject to determination by the administrator with respect to each 
grant. Option prices are generally expected to be set at the market price of the Company’s common stock at the date
of grant and option terms are not expected to exceed ten years. 

The Company granted 405,237 awards to employees under the 2016 Incentive Award Plan during the year ended p y g p y g y
December 31, 2020, consisting of 20,724 restricted stock awards (“RSA”) and 177,808 restricted stock units g
(“RSU”) vesting after four years, 4,800 stock option awards and 2,500 RSU vesting after three years g y p g y
and 199,405 fully-vested stock option awards. The Company granted an additional 23,148 stock option awards to y p p y g p
non-employee directors under the 2016 Incentive Award Plan, during the year ended December 31, 2020.p y g y These
awards will vest on the earlier of (a) the day immediately preceding the date of the first annual meeting followingy y p g g g
the date of grant and (b) the first anniversary of the date of grant, subject to the non-employee director continuing in g y g j p y g

g pp gservice through the applicable vesting date.

The Company granted 816,286 awards to employees under the 2016 Incentive Award Plan during the year ended 
December 31, 2019, consisting of 10,000 stock option awards and 227,610 RSU vesting after four years, 5,000 stock 
option awards vesting after one year, 551,676 fully-vested stock option awards and 22,000 stock option awards with 
vesting in twelve equal monthly installments beginning on March 31, 2019. The Company granted an additional 
41,853 stock option awards to non-employee directors under the 2016 Incentive Award Plan, during the year ended 
December 31, 2019. These awards will vest on the earlier of (a) the day immediately preceding the date of the first 
annual meeting following the date of grant and (b) the first anniversary of the date of grant, subject to the non-
employee director continuing in service through the applicable vesting date.  
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The Company granted 850,700 awards to employees under the 2016 Plan during the year ended December 31, 2018, 
consisting of 550,500 stock option awards and 300,200 RSU, all vesting after four years. The Company granted an 
additional 33,801 stock option awards to non-employee directors under the 2016 Incentive Award Plan, during the 
year ended December 31, 2018. These awards will vest on the earlier of (a) the day immediately preceding the date 
of the first annual meeting following the date of grant and (b) the first anniversary of the date of grant, subject to the 
non-employee director continuing in service through the applicable vesting date.                  

The 2016 Plan expires in 2026, except for awards then outstanding, and is administered by the Board. All Awards 
granted at the IPO or thereafter were or will be issued under the 2016 Plan. 

The company satisfies stock option exercises and vested stock awards with treasury shares or newly issued shares. 
Shares available for future stock compensation grants under the 2016 Plan totaled 2.9 million and 3.2 million at 
December 31, 2020 and 2019. 

2014 Equity Incentive Plan

The 2014 Plan for employees and directors provided the issuance of vested shares, stock options, RSAs and RSUs inThe 2014 Plan for r employees and directors provided the issuance of f vested shares, stockk options, RSAs and RSUs in
Medpace Holdings, Inc.’s common stock. The awards were granted to key employees as additional compensationMedpace Holdings, Inc.’s common stock. The awards were granted to key employees as  additional compensation
for services rendered and as a means of retention over the vesting period, typically three to four years. RSAs for r services rendered and as a means off retention overr the vesting period, typically three to four r years. RSAs 
awarded under the 2014 Plan were subject to automatic forfeiture upon departure until vested and entitle the awarded underr the 2014 Plan were subject t to automatic forfeiture upon departure until vested and entitle the 
shareholder to all rights of common stock ownership except that they may not be sold, transferred, pledged or shareholderr to all rights off common stock k ownership except t thatt they may not t be sold, transferred, pledged or 
otherwise disposed of during the restriction period, except as noted in the following paragraph. The 2014 Plan otherwise disposed off during the restriction period, except t as noted in the following paragraph. The 2014 Plan 
allowed for r the issuance off non-qualified stockk options to employees, officers, and directors underr this plan 
(collectively, “the Participants”). Under the 2014 Plan, options could be granted with an exercise price equal to or (collectively, “the Participants”). Under r the 2014 Plan, options could be granted with an exercise price equal to or 
greater than the fair value of common stock at the grant date as determined by the Board of Directors. The stock greater r than the fair r value of f common stock k att the grant t date as determined by the Board of f Directors. The stock
options, if unexercised, expired seven years from the date of grant. The awards under the 2014 Plan were equityoptions, iff unexercised, expired seven years from the date of f grant. 
classified instruments for all periods presented. 

In the third quarter of 2019, Medpace Investors, LLC (“MPI”), a related party to the Company, filed a Tender Offer 
Statement (“Tender Offer”) offering to purchase, for cash, vested stock options of employee holders of options
outstanding from the 2014 Incentive Award Plan. The Tender Offer resulted in the tender and purchase
of 229,431 vested options from employee holders of options by MPI. Under generally accepted accounting guidance 
governing such transactions, because the Tender Offer was made by an economic interest holder in the Company, 
this transaction is accounted for as a settlement of vested options and a reissuance of options at fair value as of the
transaction date. Expense related to the reissuance of options to MPI is included as stock-based compensation
expense of $5.1 million within Selling, general and administrative expenses during the year ended December 31, 
2019.

Equity Awards

Valuation Assumptions

The Company determines the fair value of stock options using the Black-Scholes-Merton option pricing model (the p y p g p p g
“BSM Model”). The BSM Model is primarily affected by the fair value of the Company’s common stock (see p y y p y
restricted share valuation discussion below), the expected holding period for the option, expected stock price p g p p p p

y pvolatility over the term of the awards, the risk-free interest rate, and expected dividends.
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The following table sets forth the key weighted-average assumptions used in the BSM Model to calculate the fair g y g g p
pvalue of options:

Year Ended December 31,
2020 2019 2018

Expected holding period – years                      3.1 2.6 5.4
Expected volatility                 31.0% 26.3% 27.0%
Risk-free interest rate                   1.0% 2.0% 2.8%
Expected dividend yield  0.0% 0.0% 0.0%

The assumptions used in the table above reflect grant date inputs to arrive at the grant date fair values for stock p g p g
options subject to equity-classified stock compensation accounting.  

The expected holding period represents the period of time the grants are expected to be outstanding. The Company p g p p p g p g p y
uses the simplified method, as prescribed by accounting guidance governing such awards, to calculate the expectedp p y g g g g p
holding period for options granted to employees as we do not have sufficient historical evidence data to provide a g p p g p y p
reasonable basis upon which to estimate the expected holding period. For options valued by the Company for the p p g p p y p y
years ended December 31, 2020, 2019 and 2018, respectively, the expected holding period is based on an average y p y p g p g
between the midpoint of the vesting date and the expiration date of the options. 

The Company estimates expected volatility primarily by using the historical volatility of a publicly traded peer p y p y p y y g y p y p
group that operates in the clinical research and development industry. The Company does not have adequate history g p p p y p y q y
to calculate its own historical or implied volatility and believes the Company’s expected volatility will approximate p y p y p y pp
the historical experience of the peer group. 

The risk-free interest rate is based on the yield on U.S. Treasury obligations with remaining durations equal to the y y g g q
expected holding period of the options. The expected dividend yield is assumed to be zero based on recent andp g p p p y
anticipated dividend activity. 

q p y g g
upon the market price of the Company’s common stock on the date of grant as listed on the NASDAQ.  Due to the p p p y g
absence of an active market for the Company’s common stock prior to the IPO, the Company determined the fair p y p p y
value of restricted shares by obtaining an independent valuation of the fair value of the Company’s equity, applying y g p p y q y pp y g
a discount for lack of marketability, and then calculating the implied share price. The fair value of the Company was y g p p p y
estimated primarily using an income approach which is based on assumptions and estimates made by management p y g pp p y g
and, secondarily, using other market-related factors in current industry trends as well as observed transaction values.y g y
In determining the estimated future cash flows used in the income approach, the Company developed and applied g pp p y p pp
certain estimates and judgments, including current and projected future levels of income based on management’s j g g p j g
plans, business trends, prospects and market and economic conditions, including market-participant considerations. p p p g p p
Significant assumptions utilized in the income approach were based on company specific information and g p pp p y p
projections, which were not observable in the market and are thus considered Level 3 measurements by authoritative p j y
guidance. The discount for lack of marketability (the “Marketability Discount”) was applied to reflect what a market g y y pp
participant would consider in relation to the post-vesting restrictions imposed regarding the inability to sell, transfer, p p p g p g g y
or pledge the shares during the restriction period. The Marketability Discount was estimated by using the BSM p g g p y y g
Model to calculate the cost of a theoretical put option to hedge the fluctuation in value of the investment between the p p g

p q yvaluation date and an anticipated liquidity date.
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The following table summarizes the grant date fair values of stock options and restricted shares issued during the g g p g
period as well as the allocation of stock-based compensation expense to Total direct costs, and Selling, general and p p p g g

p padministrative reported in the consolidated statements of operations:

Year Ended December 31,
2020 2019 2018

Weighted average, grant date fair value
Stock options $ 15.19 $ 14.06 $ 11.51

Restricted shares (RSAs and RSUs) $ 98.61 $ 60.53 $ 49.38

Stock-based compensation expense
   allocated to:

Total direct costs $ 7,781 $ 6,999 $ 4,132
Selling, general, and administrative 6,003 13,742 2,367

Total stock-based compensation expense $ 13,784 $ 20,741 $ 6,499

Award Activity

g p y p yThe following table sets forth the Company’s stock option activity:

Year Ended December 31,
2020 2019 2018

Weighted Average
Options Exercise Price Options Exercise Price Options Exercise Price

Outstanding - 
beginning of Period 3,030,071 $ 34.50 2,945,040 $ 24.18 2,782,868 $ 20.73

Granted 227,353 $ 105.77 859,960 $ 54.97 584,301 $ 37.72
Exercised (637,806) $ 25.07 (399,368) $ 16.19 (169,771) $ 14.98
Forfeited/Expired (118,891) $ 37.16 (375,561) $ 19.91 (252,358) $ 23.69

Outstanding - end of 
period 2,500,727 $ 43.26 3,030,071 $ 34.50 2,945,040 $ 24.18

Exercisable - end of 
period 1,498,829 $ 48.99 1,435,088 $ 38.62 1,096,116 $ 16.01

The following table sets forth the Company’s Restricted Share activity:The following table sets forth the Company’s Restricted Share activity:

Year Ended December 31,
2020 2019 2018

Shares/Units Shares/Units Shares/Units

Outstanding and unvested - beginning of
   period 569,770 421,200 183,629

Granted 201,032 227,610 300,200
Vested - - (29,629)
Forfeited (75,240) (79,040) (33,000)

Outstanding and unvested - end of period 695,562 569,770 421,200

Cumulative vested shares - end of period 1,913,916 1,913,916 1,913,916

Weighted Average Weighted Average
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The following table summarizes information about stock options expected to vest, stock options exercisable, andg p p p
punvested restricted share awards expected to vest at December 31, 2020:

Weighted Average Weighted Average
Exercise Stock Restricted Remaining

Price Options Shares Life (Years)

December 31, 2020
Number of stock options expected
   to vest $ 43.26 2,500,727 - 3.4
Number of Restricted Shares expected
   to vest - 695,562

Total expected to vest - December 31, 2020 2,500,727 695,562

Total stock options exercisable -
   December 31, 2020 $ 48.99 1,498,829 3.1

Unrecognized compensation cost -
   December 31, 2020 (in thousands) $ 2,487 $ 26,760

Weighted average years over which
   unrecognized compensation cost will be
   recognized 1.3 2.9

g gg g pThe following table sets forth the aggregate intrinsic value of f stock k options exercised, the fairr values of f awards 
g p pvested, and share based liabilities settled during the respective periods (in thousands):

Year Ended December 31,
2020 2019 2018

Total intrinsic value of stock options
   exercised $ 57,927 $ 19,807 $ 5,326
Total grant-date fair value of stock
   options vested $ 6,833 $ 12,117 $ 1,417
Total grant-date fair value of
   restricted shares vested $ - $ - $ 447
Total settlement date fair value of
   restricted shares vested $ - $ - $ 1,568

The actual tax benefits recognized related to stock-based compensation totaled $11.7 million, $5.5 million and $1.0 The actual tax benefits recognized related to stock-based compensation totaled $11.7 million, $5.5 million and $1.0 
million for the years ended December 31, 2020, 2019 and 2018, respectively.million for r the years ended Decemberr 31, 2020, 2019 and 2018, respectively.

10. EMPLOYEE BENEFIT PLANS

The Company provides a 401(k) plan that covers substantially all U.S. employees. Participants can elect to
contribute up to 50% of their eligible earnings on a pre-tax basis, subject to Internal Revenue Service annual
limitations.

The U.S.-based plan offers a year-end employer matching contribution, requiring the participant to be an employee
at year-end to qualify for the match. Participants with one year or more of service are eligible for the matching 
contribution. Participants fully vest in the employer contributions after three years of service. The employer 
contribution represents a percentage of a participant’s eligible compensation. The Company’s 401(k) Plan costs
were $3.7 million, $3.1 million and $2.7 million during the years ended December 31, 2020, 2019 and 2018, 
respectively, and were allocated between Total direct costs, and Selling, general and administrative in the 
consolidated statements of operations.
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The Company has various defined contribution arrangements for eligible employees of non-U.S. entities. These 
defined contribution arrangements provide employees with retirement savings and life insurance benefits. The 
Company incurred expenses related to these arrangements of $1.5 million, $1.2 million and $1.0 million in the years 
ended December 31, 2020, 2019 and 2018, respectively, and were allocated between Total direct costs, and Selling, 
general and administrative in the consolidated statements of operations.

The Company is also required to pay certain minimum statutory post-employment benefits. The Company 
recognizes a liability and the associated expense for these benefits when it is probable that employees are entitled to
the benefit.

11. INCOME TAXES

p y gThe Company files income tax returns for U.S. federal and various U.S. states, as well as various foreign p y g
jurisdictions. The liabilities for unrecognized tax benefits are carried in Other long-term liabilities on the j g g
consolidated balance sheets because the payment of cash is not anticipated within one year of the balance sheet date.

p gThe components of income before income taxes consisted of the following (in thousands):

Year Ended December 31,
2020 2019 2018

Domestic $ 158,432 $ 117,326 $ 88,014
Foreign jurisdictions 10,100 7,506 5,937
Income before income taxes $ 168,532 $ 124,832 $ 93,951

Income tax provision consisted of the following (in thousands):Income tax provision consisted off the following (in thousands):

Current Deferred Total

Year ended December 31, 2020
U.S. Federal $ 16,405 $ 436 $ 16,841
U.S. state and local 4,588 95 4,683
Foreign jurisdictions 1,586 38 1,624

$ 22,579 $ 569 $ 23,148

Year ended December 31, 2019
U.S. Federal $ 10,577 $ 8,922 $ 19,499
U.S. state and local 1,761 987 2,748
Foreign jurisdictions 2,023 119 2,142

$ 14,361 $ 10,028 $ 24,389

Year ended December 31, 2018
U.S. Federal $ 13,372 $ 4,172 $ 17,544
U.S. state and local 1,912 (116) 1,796
Foreign jurisdictions 1,408 18 1,426

$ 16,692 $ 4,074 $ 20,766
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The difference between the statutory rate for r federal income tax and the effective income tax rate was as follows (in 
thousands):

Year Ended December 31,
2020 2019 2018

Income tax expense calculated
   at the federal statutory rate $ 35,392 21.0% $ 26,215 21.0% $ 19,730 21.0%
Effect of:

State and local taxes, net
   of federal benefit 2,639 1.6 2,021 1.6 1,978 2.1
Tax on foreign earnings,
   net of tax credits and
   deductions (1,773) (1.1) 593 0.4 172 0.2
Tax reform adjustment - - - - (195) (0.2)
Write off of Deferred Tax Assets - - - - 509 0.6
Deferred credit (700) (0.4) (802) (0.6) (802) (0.9)
Permanent items:

Stock-based awards (10,019) (5.9) (3,011) (2.4) (651) (0.7)
Tax reform - - - - 126 0.1
Deduction for FDII (2,593) (1.5) (2,283) (1.8) - -
Other 144 0.1 964 0.8 687 0.7

State/Local tax credits (780) (0.5) (793) (0.6) (1,253) (1.3)
Foreign tax credits - - - - (727) (0.8)
Change in liability for
   uncertain tax positions 1,120 0.7 1,325 1.0 1,102 1.2
Other (282) (0.3) 160 0.1 90 0.1

$ 23,148 13.7% $ 24,389 19.5% $ 20,766 22.1%

Prior to the passage of the “Tax Cuts and Jobs Act” (TCJA), the Company asserted that all of the undistributedp g p y
foreign earnings of its foreign subsidiaries were considered indefinitely reinvested and accordingly, no deferredg g g y g y
taxes were provided. Beginning in 2018, the TCJA provides a 100% deduction for dividends received from 10-p g g p
percent owned foreign corporations by U.S. corporate shareholders, subject to a one-year holding period. Althoughp g p y p j y g p g
dividend income is now exempt from U.S. federal tax in the hands of the U.S. corporate shareholders, companies p p p
must still apply the guidance of ASC 740-30-25-18 to account for the tax consequences of outside basis differences pp y g q
and other tax impacts of their investments in non-U.S. subsidiaries. As of December 31, 2020, the Company’sp p y
accounting position is that unremitted foreign earnings are indefinitely reinvested. Therefore, the Company has not g p g g y p y
recorded deferred foreign withholding taxes on the unremitted foreign earnings and it is not practicable to determine g g g g p
the amount of the additional taxes that would result if these earnings were repatriated. The undistributed earnings of g p g

g pp yforeign subsidiaries was approximately $27.8 million.
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Components of the Company’s net deferred tax asset (liability) included in the consolidated balance sheets consisted p p y y
gof the following at December 31 (in thousands):

2020 2019

Deferred tax assets:
Accrued liabilities $ 16,634 $ 12,229
Depreciation and amortization 881 1,121
Foreign operating loss carryforward 311 447
U.S. state and local tax credits and carryforward - 184
Other 246 96
Valuation allowance (578) (755)

Total deferred tax assets 17,494 13,322

Deferred tax liabilities:
Depreciation and amortization (26,119) (21,787)
Prepaid expenses (829) (808)
Advanced billings (3,513) (3,147)
Other (48) (53)

Total deferred tax liabilities (30,509) (25,795)
Net deferred tax liability $ (13,015) $ (12,473)

The Company has foreign operating loss carryforwards for which a deferred tax asset of $0.3 million has beenp y g p g y
established. The Company has a valuation allowance of $0.3 million against this deferred tax asset based upon itsp y g p
assessment that it is more likely than not that this amount will not be realized. The ultimate realization of this tax y
benefit is dependent upon the generation of sufficient operating income in the respective tax jurisdictions. p p g p g p j
Approximately 12% of the foreign net operating loss carryforwards can be utilized over an indefinite period whereas pp y g p g y p

pthe remainder will expire at various times from 2023 to 2029 if not utilized.

y p yAnnual activity related to the Company’s valuation allowance is as follows (in thousands):

Year Ended December 31,
2020 2019 2018

Beginning Balance $ 755 $ 169 $ 2,394
Additions charged to expense - 375 -
Additions due to asset acquisition - 265 -
Reductions from utilization, reassessments and
   expirations (177) (54) (2,225)
Ending Balance $ 578 $ 755 $ 169
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A reconciliation of the beginning and ending balances of the total amounts of gross unrecognized tax benefits is asA reconciliation off the beginning and ending balances off the total amounts off gross unrecognized tax benefits is as
follows (in thousands):

Year Ended December 31,
2020 2019 2018

Beginning Balance $ 9,718 $ 8,525 $ 6,890
Increases in tax positions for prior years - - -
Decreases in tax positions for prior years (181) (888) (579)
Increases in tax positions for current year 2,881 2,081 2,214
Lapse in statute of limitations (1,727) - -
Ending Balance $ 10,691 $ 9,718 $ 8,525

p p g p p
in the consolidated statements of operations. There was no material change to tax-related interest and penalties p g p
during the years ended December 31, 2020, 2019 and 2018. As of December 31, 2020 and 2019, respectively, the g y p y
Company has a liability for interest and penalties of $2.1 million and $1.4 million that is associated with related tax p y y p
liabilities of $8.6 million and $8.2 million for uncertain tax positions.

The Company operates in various foreign, state and local jurisdictions. The number of tax years for which the statute p y p g j y
of limitations remains open for foreign, state and local jurisdictions varies by jurisdiction and is approximately four p g j y j pp y
y g p p p y p y gyears (2016 through 2020). For federal tax purposes, the Company’s open tax years are 2017 through 2020.

12. COMMITMENTS, CONTINGENCIES, AND GUARANTEES

LLegall PProceedings

 Medpace periodically becomes involved in various claims and lawsuits thatt are incidental to its business. 
f an Management t believes, after r consultation with counsel, that t no matters currently pending would, in the eventt off an 

rp p y padverse outcome, have a material impactt on the Company’s consolidated balance sheets, statements off operations, or 
cash flows for r the years ended Decemberr 31, 2020, 2019 and 2018.

PPurchase Commitments

fThe Company has several minimum purchase commitments forr project t related supplies totaling $12.5 million as of 
p p p g pDecember r 31, 2020. In return for r the commitment, Medpace receives preferential pricing. The commitments expire

gatt various times through 2027.

13. MISCELLANEOUS INCOME (EXPENSE), NET

p gMiscellaneous income (expense), net consisted of the following (in thousands):

Year Ended December 31,
2020 2019 2018

Net gain (loss) on foreign-currency transactions $ 514 $ (581) $ 386
Other income (expense) 669 (282) 674
Miscellaneous income (expense), net $ 1,183 $ (863) $ 1,060

14. RELATED PARTY TRANSACTIONS

Employee Loans

The Company periodically extends short term loans or advances to employees, typically upon commencement of 
employment. Total receivables as a result of these employee advances of $0.2 million existed at December 31, 2020
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and 2019, respectively, and are included in the Prepaid expenses and other current assets and Other assets line items
of the consolidated balance sheets, respectively, depending on the contractual repayment date. 

Director Fees

The Company paid fees for director services provided by Cinven employees that were members of the Company’s 
Board of Directors and any related committees. The director fees were paid directly to Cinven in accordance with
the Company’s non-employee director compensation policy. During the third quarter of 2018, Cinven sold its 
remaining shares of the Company’s common stock and all three members of the Company’s Board affiliated with 
Cinven subsequently resigned. During the year ended December 31, 2018, the Company incurred director fees of 
$0.1 million and related travel expenses of less than $0.1 million.

Service Agreements

Cymabay Therapeutics, Inc. (“Cymabay”)

Cymabay is a clinical-stage biopharmaceutical company developing therapies to treat metabolic diseases with high
unmet medical need, including serious rare and orphan disorders. A Medpace employee was a member Cymabay’s 
board of directors from the first quarter of 2016 until his resignation in the first quarter of 2020. The Company and 
Cymabay entered into a Master Service Agreement (“MSA”) dated October 21, 2016. Subsequently, the Company 
and Cymabay have entered into several task orders for the Company to perform clinical trial related services. The 
Company recognized total revenue from Cymabay of $13.2 million and $10.8 million during the years ended 
December 31, 2019 and 2018, respectively, in the Company’s consolidated statements of operations. As of As of

mpany had Advanced billings from Cymabay of $1.6 million recorded in the December r 31, 2019, the Company had Advanced billings from Cymabay of f $1.6 million recorded in the 
consolidated balance sheets. In addition, as of December 31, 2019, the Company had Accounts receivable andconsolidated balance sheets. 
unbilled, net from Cymabay of $1.4 million recorded in the consolidated balance sheets. As of the first quarter of 
2020, Cymabay is no longer considered a related party. 

LIB Therapeutics LLC and subsidiaries (“LIB”)

Certain executives and employees of the Company, including the chief executive officer, are members of LIB’s 
board of managers and/or have equity investments in LIB. The Company entered into a MSA dated November 24, 
2015 with LIB, a company that engages in research, development, marketing and commercialization of 
pharmaceutical drugs. Subsequently, the Company and LIB have entered into several task orders for the Company to 
perform clinical trial related services. The Company recognized total revenue from LIB of $2.6 million, $2.0 million
and $3.7 million during the years ended December 31, 2020, 2019 and 2018 in the Company’s consolidated
statement of operations. As of December 31, 2020 and 2019, the Company had, from LIB, Advanced billings of 
$0.7 million and $0.5 million in the consolidated balance sheets, respectively. In addition, the Company had 
Accounts receivable and unbilled, net from LIB of $0.3 million in the consolidated balance sheets at December 31, 
2020 and 2019, respectively.

CinRX Pharma and subsidiaries (“CinRx”)

Certain executives and employees of the Company, including the chief executive officer, are members of CinRx’s 
board of managers and/or have equity investments in CinRx, a biotech company. The Company and CinRx have
entered into several task orders for the Company to perform clinical trial related services. During the years ended
December 31, 2020, 2019 and 2018, the Company recognized total revenue from CinRx of $13.2 million, $3.7 
million and $0.5 million in the Company’s consolidated statements of operations. As of December 31, 2020 and
2019, the Company had Advanced billings from CinRx of $5.8 million and $0.9 million in the consolidated balance 
sheets, respectively. As of December 31, 2020 and 2019 the Company had Accounts receivable and unbilled, net 
from CinRx of $2.2 million and $0.2 million in the consolidated balance sheets.
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The Summit Hotel (“The Summit”)

The Summit Hotel, located on the Medpace campus, is owned by the chief executive officer, and managed by an 
unrelated hospitality management entity. Medpace incurs travel lodging and meeting expenses at The Summit. 
During the years ended December 31, 2020, 2019 and 2018, Medpace incurred expenses of $0.4 million, $0.6 
million and $0.4 million at The Summit.

Medpace Investors, LLC (“MPI”)

MPI is a noncontrolling shareholder and related party of Medpace Holdings, Inc. MPI is owned and managed by
employees of the Company. The chief executive officer of Medpace is also the manager and majority unit holder of 
MPI. The Company acted as a paying agent for MPI with taxing authorities principally in instances when employee
tax payments or remittance of withholdings related to equity compensation are required. Refer to Note 9 of the 
Notes to Consolidated Financial Statements for details of the Tender Offer transaction. 

Leased Real Estate

Headquarters Lease

The Company has entered into operating leases for its corporate headquarters and a storage space facility with an 
entity that is wholly owned by the Company’s chief executive officer. The Company has evaluated its relationship
with the related party and concluded that the related party is not a variable interest entity because the Company has 
no direct ownership interest or relationship other than the leases. The lease for headquarters is for an initial term of 
twelve years through November 2022 with a renewal option for one 10-year term at prevailing market rates. The
Company pays rent, taxes, insurance, and maintenance expenses that arise from the use of the properties. Annual 
base rent for the corporate headquarters allows for adjustments to the rental rate annually for increases in the 
consumer price index. Operating lease cost recognized for the years ended December 31, 2020 and 2019 was $2.0 
million, respectively, and was allocated between Direct service costs, excluding depreciation and amortization, and
Selling, general and administrative in the consolidated statements of operations. The Operating lease right-of-use 
assets at December 31, 2020 and 2019 were $3.5 million and $5.3 million in the consolidated balance sheets. The
current and long-term portions of the lease liabilities at December 31, 2020 were $1.9 million and $1.6 million, 
respectively, and were recognized in Other current liabilities and Operating lease liabilities in the consolidated 
balance sheets. The current t and long-term portions of f the lease liabilities att December r 31, 2019 were $1.8 million

 and $3.5 million, respectively, and were recognized in Otherr current t liabilities and Operating lease liabilities in the 
sheets. Under ASC 840, lease expense recognized for the years ended December 31, 2018 wasconsolidated balance sheets. Under r ASC 840, lease expense recognized forr the years ended Decemberr 31, 2018 was

$2.2 million and was allocated between Direct service costs, excluding depreciation and amortization, and Selling, $2.2 million and was 
general and administrative in the consolidated statements of operations.       

In 2018, Medpace, Inc. entered into a multi-year lease agreement governing future occupancy of additional office 
space in Cincinnati, Ohio with an entity that is wholly owned by the Company’s chief executive officer and certainwith an entity thatt is wholly owned by the Company’s chieff executive officer r and certain
members of his immediate family. The Company began to occupy the premises in the second quarter of fiscal year members of f his immediate family. The Company began to occupy the premises in the second quarter r off fiscal year
2020. The lease expires in 2040 and the Company has two 10-year options to extend the term of the lease. The 2020
Company pays rent, taxes, insurance, and maintenance expenses that arise from the use of the property. Annual base 
rent for the corporate headquarters allows for adjustments to the rental rate annually for increases in the consumer 
price index. The Company has determined that the lease is an operating lease. Operating lease cost recognized for 
the year ended December 31, 2020 was $3.6 million. The operating lease cost was allocated between Total direct 
costs and Selling, general and administrative in the consolidated statements of operations. The Operating lease right-
of-use assets at December 31, 2020 were $56.6 million in the consolidated balance sheets. The current and long-
term portions of the lease liabilities at December 31, 2020 were $0.7 million and $66.8 million, respectively and
were recognized in Other current liabilities and Operating lease liabilities in the consolidated balance sheets.

The Company entered into two multi-year lease agreements governing the occupancy of space of two buildings in 
Cincinnati, Ohio with an entity that is wholly owned by the Company’s chief executive officer and certain members 
of his immediate family. The Company assumed occupancy in 2012 and the leases expire in 2027 with the Company 
having one 10-year option to extend the lease term. The Company pays rent, taxes, insurance, and maintenance 
expenses that arise from the use of the property. Annual base rent for the corporate headquarters allows for 
adjustments to the rental rate annually for increases in the consumer price index. The Company has determined that 
the leases are operating leases. Operating lease cost recognized for the years ended December 31, 2020 and 2019 
was $3.6 million, respectively. The lease cost was allocated between Total direct costs and Selling, general and
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administrative in the consolidated statements of operations. The Operating lease right-of-use assets at December 31,
2020 and 2019 were $19.7 million and $21.9 million, respectively, in the consolidated balance sheets. The current 
and long-term portions of the lease liabilities at December 31, 2020 were $2.4 million and $17.2 million, 
respectively, and were recognized in Other current liabilities and Operating lease liabilities in the consolidated 
balance sheets. The current and long-term portions of the lease liabilities at December 31, 2019 were $2.3 millionThe current t and long-term portions of f the lease liabilities att December r 31, 2019 were $2.3 million
and $19.7 million, respectively, and were recognized in Other current liabilities and Operating lease liabilities in the and $19.7 million, respectively, and were recognized in Otherr current t liabilities and Operating lease liabilities in the 
consolidated balance sheets.

ASC 840 - Deemed Assets and Deemed Landlord Liabilities

The Company paid $3.8 million during the year ended December 31, 2018 related to leases recognized as deemed
assets and deemed landlord liabilities under ASC 840.

Travel Services

The Company incurs expenses for travel services for company executives provided by a private aviation charter 
company that is owned by the chief executive officer and the executive vice president of operations of the Company 
(“private aviation charter”). The Company may contract directly with the private aviation charter for the use of its 
aircraft or indirectly through a third party aircraft management and jet charter company (the “Aircraft Management 
Company”). The travel services provided are primarily for business purposes, with certain personal travel paid for as 
part of the executives’ compensation arrangements. The Aircraft Management Company also makes the private 
aviation charter aircraft available to third parties. The Company incurred travel expenses of $0.7 million, $1.2 
million and $1.3 million during the years ended December 31, 2020, 2019 and 2018, respectively. These travel 
expenses are recorded in Selling, general and administrative in the Company’s consolidated statements of 
operations.

15. ENTITY WIDE DISCLOSURES

Operations By Geographic Location

The Company conducts operations in North America, Europe, Africa, Asia-Pacific and Latin America throughp y p p g
wholly-owned subsidiaries and representative sales offices. The Company attributes revenue to geographical y p p y g g p
locations based upon the location of the contracting entity. For the years ended December 31, 2020, 2019 and 2018, p g y y
total revenue attributable to the U.S. represented approximately 96%,  95% and 97%, respectively, of totalp pp y p y
consolidated total revenue.

g p p y q p y g g p gThe following table summarizes property and equipment, nett by geographic region and is further r broken down to
yshow countries which account t for r 10% or r more off total as of f December r 31, if f any (in thousands):

2020 2019

Property and equipment, net:
United States $ 58,124 $ 25,603
Europe

Belgium 12,024 10,045
Other 7,961 5,728

Total Europe 19,985 15,773
Asia-Pacific 6,566 5,671
Other 342 245
Total property and equipment, net $ 85,017 $ 47,292
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Revenue by Category

g gg g p y y jThe following table disaggregates the Company’s revenue by major source (in thousands):

Years Ended December 31,
2020 2019 2018

Therapeutic Area
Oncology $ 297,675 $ 256,766 $ 189,056
Other 215,370 196,159 163,983
Metabolic 126,075 138,650 124,837
AVAI 103,259 86,390 77,271
Cardiology 95,153 91,258 95,213
Central Nervous System 88,393 91,746 54,229
      Total revenue $ 925,925 $ 860,969 $ 704,589

y p p p j p y
separate therapeutic area, has been included in the respective therapeutic area that best aligns with the therapeutic p p p p g p
focus of the medical device project and represents how management evaluates disaggregated revenue in its internal p j p g gg g

p greporting.
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Item 9. Changes in and Disagreements With Accountants on Accounting and Financial Disclosure 

None.

Item 9A. Controls and Procedures

Limitations on Effectiveness of Controls and Procedures

In designing and evaluating our disclosure controls and procedures, management recognizes that any controls and g g g p g g y
procedures, no matter how well designed and operated, can provide only reasonable assurance of achieving the p g p p y g
desired control objectives. In addition, the design of disclosure controls and procedures must reflect the fact that j g p
there are resource constraints and that management is required to apply judgment in evaluating the benefits of g q pp y j g g
possible controls and procedures relative to their costs.

Evaluation of Disclosure Controls and Procedures

Our management, with the participation of our chief executive officer and chief financial officer, evaluated, as of theg p p
end of the period covered by this Annual Report on Form 10-K, the effectiveness of our disclosure controls and p y p
procedures (as defined in Rules 13a-15(e) and 15d-15(e) under the Securities Exchange Act of 1934, as amended p g
(the “Exchange Act”)). Based on that evaluation, our chief executive officer and chief financial officer concludedg
that our disclosure controls and procedures were effective as of the end of the period covered by this report.

Management’s Annual Report on Internal Control Over Financial Reporting

Our management’s report on internal control over financial reporting (as such term is defined in Rules 13a-15(f) and g p p g
15d-15(f) under the Exchange Act), and the related report of our independent registered public accounting firm are g p p g p g
set forth in Part II, Item 8 of this Annual Report on Form 10-K and are incorporated herein by reference.

Changes in Internal Control over Financial Reporting

tIn the ordinary course of f business, we routinely enhance our r information systems by eitherr upgrading current 
 y p g g p gsystems or r implementing new ones. There were no changes in ourr internal control over r financial reporting (as such 

g g yterm is defined in Rules 13a-15(f) and 15d-15(f) under r the Exchange Act) thatt occurred during the yearr ended 
r internal controly y y yDecember r 31, 2020 thatt have materially affected, or r are reasonably likely to materially affect, ourr internal control

overr financial reporting.

Item 9B. Other Information 

None.
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PART III

Item 10. Directors, Executive Officers and Corporate Governance

The information required by this item with respect to the Company’s Directors is contained in our definitive proxy 
statement (the “Proxy Statement”) for our 2021 Annual Meeting of Stockholders under the heading “Proposal 1: 
Election of Directors” and is incorporated herein by reference.

The information required by this item with respect to the Company’s Executive Officers is contained in the Proxy 
Statement under the heading “Named Executive Officers” and is incorporated herein by reference. 

The information required by this item with respect to compliance with Section 16(a) of the Exchange Act is 
contained in the Proxy Statement under the heading “Delinquent Section 16(a) Reports” and is incorporated herein 
by reference. 

The information required by this item with respect to the Company’s code of ethics that applies to directors, officers, 
and employees, including the Company’s principal executive officer, principal financial officer, principal accounting 
officer or controller, or persons performing similar functions, is contained in the Proxy Statement under the heading 
“Corporate Governance—Code of Ethics” and is incorporated herein by reference.  

The information required by this item with respect to the procedures by which security holders may recommend 
nominees to the Board is contained in the Proxy Statement under the heading “Stockholders’ Proposals” and is
incorporated herein by reference. 

The information required by this item with respect to the Company’s Audit Committee, including the Audit 
Committee’s members and its financial experts, is contained in the Proxy Statement under the heading “Committees
of the Board—Audit Committee” and is incorporated herein by reference. 

Item 11. Executive Compensation 

The information required by this item with respect to executive compensation and director compensation is
contained in the Proxy Statement under the headings “Executive Compensation” and “Director Compensation” and
is incorporated herein by reference. 

The information required by this item with respect to compensation committee interlocks and insider participation is
contained in the Proxy Statement under the heading “Compensation Committee Interlocks and Insider Participation” 
and is incorporated herein by reference.

The compensation committee report required by this item is contained in the Proxy Statement under the heading
“Executive Compensation—Compensation Committee Report” and is incorporated herein by reference.

The information required by this item with respect to compensation policies and practices as they relate to the
Company’s risk management is contained in the Proxy Statement under the heading “Executive Compensation—
Compensation Risk Assessment” and is incorporated herein by reference.

Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder
Matters 

The information required by this item with respect to securities authorized for issuance under the Company’s 
equity compensation plans is contained in the Proxy Statement under the heading “Equity Compensation Plan
Information” and is incorporated herein by reference.

The information required by this item with respect to the security ownership of certain beneficial owners and
management is contained in the Proxy Statement under the heading “Security Ownership of Certain Beneficial 
Owners and Management” and is incorporated herein by reference. 
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Item 13. Certain Relationships and Related Transactions, and Director Independence 

The information required by this item with respect to certain relationships and transactions with related parties 
is contained in the Proxy Statement under the heading “Certain Relationships” and is incorporated herein by 
reference.

The information required by this item with respect to director independence is contained in the Proxy Statement 
under the heading “Corporate Governance—Director Independence” and is incorporated herein by reference.

Item 14. Principal Accountant Fees and Services 

The information required by this item with respect to audit fees, tax fees, and the audit committee’s pre-
approval policies and procedures are contained in the Proxy Statement under the heading “Independent Registered
Public Accounting Firm Fees and Other Matters” and is incorporated herein by reference.
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PART IV

Item 15. Exhibits, Financial Statement Schedules

(1) Financial Statements

g pp y pThe following financial statements and supplementary data are included in Item 8 of this annual report:

Page

Reports of Independent Registered Public Accounting Firm 50
Consolidated Balance Sheets 53
Consolidated Statements of Operations 54
Consolidated Statements of Comprehensive Income 55
Consolidated Statements of Changes in Shareholders' Equity 56
Consolidated Statements of Cash Flows 57
Notes to Consolidated Financial Statements 58

(2) Financial Statement Schedules

The information required to be submitted in the Financial Statement Schedules for Medpace Holdings, Inc. and q p g
subsidiaries has either been shown in the financial statements or notes, or is not applicable or required under pp q
Regulation S-X; therefore, those schedules have been omitted.

(3) Exhibits

The exhibits listed in the accompanying Exhibit Index following the signature page are filed or furnished as a part of p y g g g p g p
p p ythis report and are incorporated herein by reference.

Item 16. Form 10-K Summary

None.
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EXHIBIT INDEX

Incorporated by Reference

Exhibit
Number Exhibit Description Form File No. Exhibit

Filing
Date

Filed/
Furnished
Herewith

    3.1 Amended and Restated Certificate of 
Incorporation of Medpace Holdings, Inc.

8-K 001-37856 3.1 8/16/16

    3.2 Amended and Restated Bylaws of Medpace 
Holdings, Inc.

8-K 001-37856 3.2 8/16/16

    4.1 Specimen Stock Certificate evidencing 
shares of common stock

S-1/A 333-212236 4.1 7/26/16

    4.2 Description of Securities 10-K 001-37856 4.3 2/25/20

#10.1 Medpace Holdings, Inc. 2016 Incentive
Award Plan

10-Q 001-37856 10.1 11/3/16

#10.2 Medpace Holdings, Inc. 2016 Senior 
Executive Incentive Bonus Plan

10-Q 001-37856 10.2 11/3/16

  10.3 Registration Rights Agreement 10-Q 001-37856 10.3 11/3/16

#10.4 Form of Medpace Holdings, Inc. 2016
Incentive Award Plan Restricted Stock 
Award Grant Notice

S-1/A 333-212236 10.13 8/1/16

#10.5 Form of Medpace Holdings, Inc. 2016
Incentive Award Plan Stock Option Grant 
Notice and Stock Option Agreement

S-1/A 333-212236 10.14 8/1/16

#10.6 Form of Medpace Holdings, Inc. 2016
Incentive Award Plan Restricted Stock Unit 
Award Grant Notice. 

S-1/A 333-212236 10.15 8/1/16

#10.7 Medpace Holdings, Inc. 2016 Incentive
Award Plan Sub-Plan for UK Participants

S-1/A 333-212236 10.16 8/1/16

#10.8 Amended and Restated Employment 
Agreement, by and between Medpace
Holdings, Inc. and August J. Troendle

S-1/A 333-212236 10.18 7/26/16

#10.9 Medpace Holdings, Inc. 2016 Incentive
Award Plan UK Company Share Option 
Plan (CSOP) Sub-Plan

S-1/A 333-212236 10.19 8/1/16

#10.10 Medpace Holdings, Inc. Non-Employee 
Director Compensation Policy revised
effective October 25, 2018

10-Q 001-37856 10.1 10/30/18

  10.11 Loan Agreement dated as of September 30, Loan Agreement t dated as off September r 30, 
2019, by and among Medpace, Inc., as 2019, by and among Medpace, Inc., as 
borrower, and PNC Bank, National 
Association.

8-K 001-37856 10.1 10/1/19
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Incorporated by Reference

Exhibit
Number Exhibit Description Form File No. Exhibit

Filing
Date

Filed/
Furnished
Herewith

  10.12 Amendment t No. 1 dated March 30,  2020  to
Loan Agreement dated as of September 30, Loan Agreement t dated as off September r 30, 
2019, by and among Medpace, Inc., as 2019, by and among Medpace, Inc., as 
borrower, and PNC Bank, National 
Association

8-K 001-37856 10.1 4/1/20

  10.13 Form of Indemnification AgreementForm of f Indemnification Agreement  *

  21.1 List of Subsidiaries of Medpace Holdings,
Inc.

 *

  23.1 Consent of Deloitte & Touche LLP, 
Independent Registered Public Accounting 
Firm

*

  31.1 Rule 13a-14(a) / 15d-14(a) Certification of 
Chief Executive Officer

*

  31.2 Rule 13a-14(a) / 15d-14(a) Certification of 
Chief Financial Officer

*

  32.1 Section 1350 Certification of Chief 
Executive Officer

**

  32.2 Section 1350 Certification of Chief Financial 
Officer

**

101.INS Inline XBRL Instance Document – the
instance document does not appear in the 
Interactive Data File because its XBRL tags 
are embedded within the Inline XBRL 
document

*

101.SCH Inline XBRL Taxonomy Extension Schema
Document

*

101.CAL Inline XBRL Taxonomy Calculation 
Linkbase Document

*

101.DEF Inline XBRL Taxonomy Extension 
Definition Linkbase Document

*

101.LAB Inline XBRL Taxonomy Extension Label 
Linkbase Document

*

101.PRE Inline XBRL Taxonomy Extension 
Presentation

*

104 Cover Page Interactive Data File (formatted 
as Inline XBRL and contained in Exhibit 
101)

* Filed herewith.
** Furnished herewith.
# Indicates management contract or compensatory plan.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly 
caused this report to be signed on its behalf by the undersigned, thereunto duly authorized.

MEDPACE HOLDINGS, INC.

By: /s/ JESSE J. GEIGER
Name: Jesse J. Geiger
Title: Chief Financial Officer, and Chief Operating 

Officer, Laboratory Operations

Date: February 16, 2021

POWER OF ATTORNEY

KNOW ALL PERSONS BY THESE PRESENT that the undersigned officers and directors of Medpace Holdings,g p g
Inc. do hereby constitute and appoint August J. Troendle and Jesse J. Geiger,  and each of them, as his or her truey pp g g
and lawful attorneys-in-fact and agents, with full power of substitution and resubstitution, for him or her and in his y g p
or her name, place and stead, in any and all capacities, to sign any and all amendments to this Annual Report on p y p g y p
Form 10-K, and to file the same, with all exhibits thereto, and other documents in connection therewith, with the 
Securities and Exchange Commission, granting unto said attorneys-in-fact and agents, and each of them, full power g g g y g p
and authority to do and perform each and every act and thing requisite and necessary to be done in connection y p y g q y
therewith, as fully to all intents and purposes as he or she might or could do in person, hereby ratifying and y p p g p y y g
confirming that all said attorneys-in-fact and agents, or any of them or their or his or her substitute or substitutes, g y g y

y y ymay lawfully do or cause to be done by virtue hereof.

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the q g p g y
g p g pfollowing persons on behalf of the registrant and in the capacities and on the dates indicated.

Signature Capacity Date

/s/ AUGUST J. TROENDLE
August J. Troendle February 16, 2021

President, Chief Executive Officer and 
Chairman of the Board of Directors (Principal 
Executive Officer)

/s/ JESSE J. GEIGER
Jesse J. Geiger

Chief Financial Officer, and Chief Operating 
Officer, Laboratory Operations (Principal 
Financial and Accounting Officer)

February 16, 2021

/s/ BRIAN T. CARLEY
Brian T. Carley

Director
February 16, 2021

/s/ ROBERT O. KRAFT
Robert O. Kraft

Director
February 16, 2021

/s/ FRED B. DAVENPORT JR.
Fred B. Davenport Jr.

Director
February 16, 2021

/s/ CORNELIUS P. 
MCCARTHY III

Director

Cornelius P. McCarthy III February 16, 2021

/s/ ASHLEY M. KEATING Director
Ashley M. Keating February 16, 2021

/s/ THOMAS C. KING Director
Thomas C. King February 16, 2021



Exhibit 31.1

CERTIFICATION PURSUANT TO
RULES 13a-14(a) AND 15d-14(a) UNDER THE SECURITIES EXCHANGE ACT OF 1934,

AS ADOPTED PURSUANT TO SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, August J. Troendle, certify that:

1. I have reviewed this Annual Report on Form 10-K of Medpace Holdings, Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a 
material fact necessary to make the statements made, in light of the circumstances under which such 
statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, 
fairly present in all material respects the financial condition, results of operations and cash flows of the
registrant as of, and for, the periods presented in this report;

4. The registrant's other certifying officer and I are responsible for establishing and maintaining disclosure 
controls and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over 
financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to
be designed under our supervision, to ensure that material information relating to the registrant, 
including its consolidated subsidiaries, is made known to us by others within those entities, particularly
during the period in which this report is being prepared;

(b) Designed such internal control over financial reporting, or caused such internal control over financial
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability 
of financial reporting and the preparation of financial statements for external purposes in accordance 
with generally accepted accounting principles;

(c) Evaluated the effectiveness of the registrant's disclosure controls and procedures and presented in this
report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of 
the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant's internal control over financial reporting that 
occurred during the registrant's most recent fiscal quarter (the registrant's fourth fiscal quarter in the case 
of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant's internal control over financial reporting; and

5. The registrant's other certifying officer and I have disclosed, based on our most recent evaluation of internal
control over financial reporting, to the registrant's auditors and the audit committee of the registrant's board of 
directors (or persons performing the equivalent functions):

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over 
financial reporting which are reasonably likely to adversely affect the registrant's ability to record, 
process, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who have a 
significant role in the registrant's internal control over financial reporting.

Date: February 16, 2021 By: g/s/ August J. Troendle
 August J. Troendle

President, Chief Executive Officer and 
Chairman of the Board of Directors

p(Principal Executive Officer)



Exhibit 31.2

CERTIFICATION PURSUANT TO
RULES 13a-14(a) AND 15d-14(a) UNDER THE SECURITIES EXCHANGE ACT OF 1934,

AS ADOPTED PURSUANT TO SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Jesse J. Geiger, certify that:

1. I have reviewed this Annual Report on Form 10-K of Medpace Holdings, Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a 
material fact necessary to make the statements made, in light of the circumstances under which such 
statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, 
fairly present in all material respects the financial condition, results of operations and cash flows of the
registrant as of, and for, the periods presented in this report;

4. The registrant's other certifying officer and I are responsible for establishing and maintaining disclosure 
controls and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over 
financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to
be designed under our supervision, to ensure that material information relating to the registrant, 
including its consolidated subsidiaries, is made known to us by others within those entities, particularly
during the period in which this report is being prepared;

(b) Designed such internal control over financial reporting, or caused such internal control over financial
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability 
of financial reporting and the preparation of financial statements for external purposes in accordance 
with generally accepted accounting principles;

(c) Evaluated the effectiveness of the registrant's disclosure controls and procedures and presented in this
report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of 
the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant's internal control over financial reporting that 
occurred during the registrant's most recent fiscal quarter (the registrant's fourth fiscal quarter in the case 
of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant's internal control over financial reporting; and

5. The registrant's other certifying officer and I have disclosed, based on our most recent evaluation of internal
control over financial reporting, to the registrant's auditors and the audit committee of the registrant's board of 
directors (or persons performing the equivalent functions):

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over 
financial reporting which are reasonably likely to adversely affect the registrant's ability to record, 
process, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who have a 
significant role in the registrant's internal control over financial reporting.

Date: February 16, 2021 By: g/s/ Jesse J. Geiger
Jesse J. Geiger

Chief Financial Officer and Chief 
Operating Officer, Laboratory

Operations
p(Principal Financial Officer)



Exhibit 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO

SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report of Medpace Holdings, Inc. (the “Company”) on Form 10-K for the year 
ended December 31, 2020 as filed with the Securities and Exchange Commission on the date hereof (the “Report”), 
I certify, pursuant to 18 U.S.C. § 1350, as adopted pursuant to § 906 of the Sarbanes-Oxley Act of 2002, that:

(1) The Report fully complies with the requirements of section 13(a) or 15(d) of the Securities Exchange
Act of 1934; and

(2) The information contained in the Report fairly presents, in all material respects, the financial condition 
and result of operations of the Company for the periods presented therein.

Date: February 16, 2021 By: g/s/ August J. Troendle
August J. Troendle

President, Chief Executive Officer and
Chairman of the Board of Directors

p(Principal Executive Officer)



Exhibit 32.2

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO

SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report of Medpace Holdings, Inc. (the “Company”) on Form 10-K for the year 
ended December 31, 2020 as filed with the Securities and Exchange Commission on the date hereof (the “Report”), 
I certify, pursuant to 18 U.S.C. § 1350, as adopted pursuant to § 906 of the Sarbanes-Oxley Act of 2002, that:

(1) The Report fully complies with the requirements of section 13(a) or 15(d) of the Securities Exchange
Act of 1934; and

(2) The information contained in the Report fairly presents, in all material respects, the financial condition 
and result of operations of the Company for the periods presented therein.

Date: February 16, 2021 By: g/s/ Jesse J. Geiger
Jesse J. Geiger

Chief Financial Officer and Chief 
Operating Officer, Laboratory

Operations
p(Principal Financial Officer)
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