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SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Annual Report on Form 10-K (the “Report”) cains forward-looking statements. For example, statds regarding our financial
position, business strategy, product developmethiotimer plans and objectives for future operatiams, assumptions and predictions about
future product demand, research and developmenmketiag, expenses and sales, are all forward-lapktatements. These statements may be
found in the items of this Report entitled “BusisgsRisk Factors,” “Management’s Discussion andalvsis of Financial Condition and
Results of Operations” and elsewhere in this Refdrtse statements are generally accompanied lysveoich as “intend,” “anticipate,”
“believe,” “estimate,” “expect, “ “potentially,” “lan,” “may,” “will,” “continue,” “forecast,” predit,” “could,” “would,” “should” and “expect,”
or the negative of such terms or other comparavtaihology. Our assumptions used for the purpos#dsedorward-looking statements
specified in the following information representiesites of future events and are subject to unicgytas to possible changes in economic,
legislative, industry and other circumstances,uditlg the development, acceptance and sales gfroducts and our ability to raise additional
funding sufficient to implement our strategy. Aseault, the identification and interpretation ofaland other information and their use in
developing and selecting assumptions from and amesgpnable alternatives require the exercisedgiment. In light of these numerous risks
and uncertainties, we cannot provide any assurdratehe results and events contemplated by owraiat-looking statements contained in this
Report will in fact transpire. These forward-loofistatements are not guarantees of future perfareafou are cautioned to not place undue
reliance on these forward-looking statements, whpdak only as of their dates. We undertake naatidin to publicly update or revise any
forward-looking statement, whether as a resultes? mformation, future events or otherwise, exapbtherwise required by law.

EXPLANATORY NOTE

Throughout this Report, the terms “Company, “ “W&Js” or “our” refer to Corindus Vascular Robotjdsic., a Nevada corporation,
together with our subsidiaries, Corindus, Inc.,edavare corporation, and Corindus Security Corpamat Delaware corporation. Where
appropriate, content related only to Corindus,,ladelaware corporation, is referenced as Corinlthas

MARKET, INDUSTRY AND OTHER DATA

Unless otherwise indicated, information contaimethis Report concerning our industry and the markewhich we operate, including
information regarding our general expectations magket position, market opportunity and market,sigdased on information from various
sources and on assumptions that we have made baserth information and other similar sources amdur knowledge of the markets for «
products. This information involves a number ofussptions and limitations, and you are cautionedtagfive undue weight to such
information. In addition, projections, assumpti@mgl estimates of our future performance and thedyterformance of the industry in which
we operate are necessarily subject to a high dejnerecertainty and risk due to a variety of fastoould differ materially from those expres
in the programs, assumptions and estimates mattarbyparties and by us.

PART |
ITEM 1. BUSINESS.

Corporate Overview and History of Corindus Vasciabotics, Inc.

We design, manufacture and sell precision vascalastic-assisted systems for use in interventieaatular procedures (the “CorP&th
System”). Our first and current product, the CohP2Q0 System, is the only vascular robotic systlrared by the U.S. Food and Drug
Administration (“FDA”) to bring precision and ac@ay to stent placement in percutaneous coronagyvention (“PCI")procedures. While w
are initially
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cleared for and are targeting PCI procedures, Weugeour technology platform has the capabilitppeodeveloped in the future for other
segments of the vascular market, including perigheascular, neurointerventional and other moremercardiac interventions such as
structural heart. As of December 31, 2014, we hiastalled 24 CorPath Systems in hospitals in ti&. @nd two CorPath Systems in hospitals
outside of the U.S.

Our Company was incorporated under the laws oStage of Nevada on May 4, 2011 under the name “Yaernet Defender Inc.”

On June 30, 2014, Susan Coyne purchased 31,116h2068s of the Company’s Common Stock from Lisa &§nas and Gabriel
Solomon, then serving as officers and directorthefCompany, and certain other stockholders ofCin@pany in private transactions. The
Common Stock so purchased by Ms. Coyne represé&@t88o of the Company’s then-outstanding CommonkStimcconjunction with such
change in control, Leah Hein was appointed as thrafany’s sole officer and director and the Compaegepted the resignations of
Mrs. Grossman (as President and director) and blorgon (as Secretary and Treasurer).

On August 12, 2014, we closed (the “Closing”) aemse acquisition transaction (the “Acquisition”yitnich we issued an aggregate of
73,360,287 shares of our Common Stock for 100%@butstanding shares of Corindus, Inc. Corindusi$ty Corporation was acquired by
in conjunction with the Acquisition pursuant to laterest Transfer Agreement entered into betweam@uas, Inc. and the Company.
Immediately after the Closing, and pursuant toténms of the Securities Exchange and Acquisitione&ment (“Acquisition Agreement”),
entered into between the Company and Corindus, dnmajority shareholder of the Company prior ® Atquisition and another shareholder
sold an aggregate of 31,143,700 shares of the Quyfgp&ommon Stock to the Company at par value floaggregate of $3,114) (the “Share
Repurchase”)lmmediately following the Closing, the former shawklers of Corindus, Inc. owned collectively 80%toé Company (on a ful
diluted basis and after accounting for the ShaguRsase). As a result of the Acquisition, Corindas. and Corindus Security Corporation
became our wholly owned subsidiaries. In conneatiith the Closing, the assets of our pre-Acquisitimisiness were transferred to Lisa
Grossman as repayment of outstanding indebtedri¢lse Gompany according to the terms of an exigtirgnissory note issued to
Mrs. Grossman on June 30, 2014 (the “Grossman Natef pursuant to a Spldut Agreement entered into in conjunction with &oguisition
In conjunction with the Acquisition, the Board ofrEctors and management of Corindus Inc. becamBalaed of Directors and managemer
the Company and Ms. Hein resigned as a directoo#fiar of the Company. Immediately following tldosing, the business of Corindus, |
became our sole focus and we subsequently changethme to “Corindus Vascular Robotics, Inc.”

PCI History and Development; Occupational HazafdSaiheterization Labs

PCI, sometimes known as coronary angioplasty nisrasurgical technique used to open stenotic (agedoor blocked) coronary arteries
found in coronary artery disease. Coronary artexiggply the heart muscle with blood. PCI requitesuse of a cardiac catheterization suite
(sometimes called a cath lab) with special equigmenay capability and trained personnel. Usualggess to the patient’s heart and major
blood vessels is obtained percutaneously througlfietmoral artery in the groin area. The arteryuisgbured through the skin with a special
needle. Under x-ray guidance, a guide cathetertisduced through the femoral artery up to theaa@arge artery from the heart) and then
gently advanced into the blocked coronary artehe Gatheter and its devices are passed throughdide of the artery into an area of coror
artery narrowing or blockage. At the leading tiglué catheter, several different devices (such laalloon, stent or cutting device) can be
deployed. A balloon is used to open the coronamgraand restore blood flow. Usually at that tiraestent (a meslike tube that holds open tl
artery) is placed to maintain good blood flow ttgbuhe damaged area.

PCl is the single highest-volume vascular interigemtwith more than 2.5 million procedures perfochom a global basis annually
according to J.P. Morga®2014 Interventional Cardiology Market Model. R@h be used to relieve or reduce angina, prevemt hgacks an
alleviate congestive heart failure and allows sqatgents to avoid open heart surgery, which ofteolives an extensive procedure and a long
rehabilitation period.
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The first PCI procedure, then known as percutantansluminal coronary angioplasty, was performredurich in September 1977 by
Andreas Gruentzig, a Swiss radiologist. The eamcedures had limited success due to risks assdoreth the use of large guide catheters
that could easily rupture the vessel, no availghdf guidewires and large balloon catheters with burst pressure points. From 1977 to 1986
guide catheters, guidewires and balloon cathetbntdogy were improved, with slimmer profiles andrieased tolerance to higher inflation
pressure. Stents, first introduced in 1986, are ns@d in most coronary interventions. The utilifystents has substantially increased
procedural safety and success, thus significaptiucing the need for emergency coronary artery ds/pargery.

While there has been significant innovation indiegices and diagnostic tools used in interventicaadliology procedures, the way the
manual procedures are generally performed by piaysichas remained virtually unchanged since tlsé ffirocedure by Dr. Gruentzig over 35
years ago. In order to perform the procedure, aiplan stands by the patient who is laying on #ité tab table. The physician wei
cumbersome and heavy protective apparel contalaadjto block exposure to the ionizing radiatiorx-ohys used in the procedure and thei
combat its adverse effects. Already under bodilgist the physician must deliver constant x-rayasxpes to view the different vessels, which
provides visual guidance for manual manipulatiomtdrventional devices inside the patient’s hdaraddition to these physical demands, the
current manual methods of performing PCI proceduarake it difficult for physicians to visualize ardtimate the length of the blocked lesion
that requires the treatment, often leading to imppralevice selection and poor placement accuracy.

Interventional cardiologists who perform vascutaerventional procedures face life-threateningsiskm excessive radiation exposure,
may suffer significant occupational hazards andtrausrcome procedural challenges when performiaditional coronary interventions. The
chronic ionizing x-ray radiation exposure to theggihian’s eyes associated with traditional PCI canse posterior lens opacities, early
cataracts and cancer malignancies. Orthopedidégjdirom standing for long periods of time whileasiag heavy radiation protection are also
common, as are chronic pain complaints and mishgsigian workdays. In light of these risks, sev@ralfessional societies and governmental
agencies worldwide have called for reductions diaton to improve catheterization laboratory safet

Research shows that interventional cardiologisgeagnce among the highest levels of radiation supoof any medical professional,
which leads to increased risk for cancer and cetdamation in addition to increased levels ohogtedic strain from the use of heavy
protective garments required to block such expoduora study of 36 physicians (of which 28 werementional cardiologists) with brain
tumors potentially linked to radiation exposure oteeir careers, 86% had left-sided tumors, indticaa correlation with the physician’s
position at the cath lab table. Additionally, iswarvey of interventional cardiologists conductedhwy Society for Cardiovascular Angiography
and Interventions, 42% reported spine problems feoed to the average rate in the general populafi@®3%) and 28% reported hip, knee or
ankle problems and 33% were limited in their pagiby these problems. Many hospitals will notvaifemale interventional cardiologists to
practice during pregnancy, while others requirerthe wear lead protective gear with twice the tgpibickness to protect from radiation
exposure.

We believe that the future of interventional prases$, where the physician sits inside the catiwi#tiin a radiation-protected
interventional cockpit, will be greatly improveddligh the use of advanced robotic tools that peyildenhanced safety for the catheterizatior
lab staff relative to radiation exposure, (ii) iraped patient procedures through advanced precidexterity and visualization for the physici
and (iii) an economically compelling solution ftwethospital. We are pioneering the use of precigastular robotics to achieve these goals
and to improve the way that minimally invasive uaac interventions are performed.

Our Precision Robotics System

We design, manufacture and sell the CorPath Sykienose in interventional vascular procedures togoprecision and accuracy of the
only FDA-cleared vascular robotic system to faaiktstent placement for PCI procedures by allowiplysician to measure, manipulate and
advance devices with robatic precision. Additiopatlur CorPath Systems allow the physician to perfBCl procedures with a control panel
console
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located within an interventional cockpit. While aee initially approved for and are targeting PQigadures, we believe our technology
platform has the capability to be developed to assimany segments of the vascular market in thesfuincluding peripheral, vascular,
neurointerventional and other more complex carttisarventions such as structural heart.

The CorPath System enables the precise, robotisted€ontrol of coronary guidewires and balloarsdevices from the safety of a
radiation-protected, interventional cockpit. TherRath System consists of two components: a bedsiti@nd an interventional cockpit. The
radiation-shielded cockpit features a simple-to-emesole to precisely control the movement of gwides and balloon/stent catheters. Using
joysticks and touc-screen controls, the physician is able to medsugths of portions of anatomy to help in selectimg appropriate stent. At
the bedside, the CorPath System robotic drive #eriles single-use cassette (“CorPath Cassettafstate the physician’s commands into
precise movements and manipulations of the corostants and catheters. The CorPath Cassette psowisiagle-use sterile interface with
standard PCI guidewires and devices. The CorPateSByempowers physicians with precise sub-millimeteasurement and 1mm
advancement accuracy. By optimizing stent selecimhpositioning, the CorPath System enables tlilgedate advancement of devices,
provides the ability to lock the guidewire and balt/stent in place during device deployment angshtd ensure that there are no unintended
wire/device movements during the procedure.

The CorPath System allows the interventional cédodist to perform the procedure while seated ireaonomic and comfortable posit
in a radiation-protected cockpit positioned as elas a few feet away from the patient. Our radiasisielded cockpit provides a reduction in
radiation exposure for the primary operator as cmeg to levels found at the traditional table posifor manual procedures. The cockpit
allows the physician to control the procedure wh#ated outside of the radiation field without tieed for heavy protective wear. The
Percutaneous Robotically-Enhanced Coronary Int¢iveistudy (the “PRECISE Study”) published in tleeichal of American College of
Cardiology Journal, which we sponsored, demonstrat®5% reduction in radiation exposure to the prinoperator. The CorPath System alst
provides physicians with visualization of the prdgee through the eye-level placement of monitorthéncockpit. These improvements can
greatly reduce physician fatigue and could pot#ptextend a physician’s medical career. A phot@of CorPath 200 System appears below.

'.lllm'l

_‘Wir__
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Overview of Industry and Market

Vascular Market

We developed vascular robotic technology to proyhgsicians with protection from the occupationatérds of the cath lab and to
provide them with robotic precision while executwagscular procedures. Our initial indication foe wd the CorPath System is for PCI
procedures. We believe our technology can be appdiearious vascular clinical applications and ke#s, including peripheral, vascular,
neurointerventional and structural heart, and wg dexide to pursue these markets in the future.

Coronary Market (PCI)

Our current target market is all cardiac cath atthe U.S. The IMV 2013 Cardiac Cath Lab Markehsuary report estimates that there
are more than 3,250 cath lab rooms in the U.Sopmifig PCI procedures, which represents approximd@% of the global market of more
than 8,000 PCI cath lab rooms. According to the Niérgan 2014 Interventional Cardiology Market regpthere are over 2.5 million PCI
procedures performed worldwide each year and appaigly 940,000 procedures performed each yedrerutS. The portion of the U.S. cath
lab rooms qualifying as customers likely to pur@haar product is difficult to ascertain becausespbél customers are determined by our sale
team on a case-by-case basis and is somewhat tubjeased on the priorities of each individualifac Cath lab patient volume has
decreased over the past several years, leadimgiteased competition for patients.

Peripheral Vascular Marke

According to Millenium Research Group’s 2013 repmrtU.S. Markets for Peripheral Devices, approxetyat.7 million peripheral
vascular procedures are performed annually worldyégproximately 40% of those in the U.S.) andaieual procedure volumes are expe
to grow to over 2.3 million procedures worldwide 2§18. While some peripheral procedures are corduntcath labs that also conduct PCI
procedures, IMV’s 2012 Interventional AngiographgblMarket summary report estimates that there e 2500 non-PClI peripheral
vascular labs worldwide which represent increme@talPath System placement opportunities beyond PCI.

Neurointerventional Marke

Medtech Insight's 2011 report on U.S. Markets feukbsurgical and Neurointerventional Surgical Potslestimates that 395,000
neurointerventional procedures are performed eaah, 60,000 in the U.S. and 235,000 internatignatid that the annual volume will grow
to an estimated 720,000 worldwide procedures by20the number of incremental, dedicated systemdmade sales opportunities exceeds
400 labs, with 40% in the U.S. and 60% outsideUtt (“International”).

Structural Heart Market

The number of structural heart procedures has geeming and is expected to continue to grow sigaifitly, with an estimated 40,000
worldwide procedures currently performed annuaf U.S., 75% International) expected to grow t@stimated 120,000 annual structural
heart procedures by the year 2018, according & 2linical report in the Journal of the Americ@ollege of Cardiology.

Our Business Model

Our business model involves the sale of a duraifletic system and a repeat consumable. After tlecasal installation of the CorPath
System in a cath lab, we provide customer suppoough training and sales of our CorPath Cassstich provides a sterile interface with
standard PCI guidewires and devices. The CorPatke®ta is consumed and replaced for each new pptiseedure. The use of the CorPath
Cassettes represents opportunity for recurringmeedor each PCI procedure using the CorPath Systéeralso sell service contracts
providing various levels of ongoing service. Overd, we expect to have follow-on sales relatedchéo@orPath System to offer and install
robotic system upgrades with more features andamications.
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Our current product line is marketed and sold byditect sales team that calls on interventionadlicdogists, catheterization lab
departments and executive administrators in hdspiteross the U.S. To drive sales of our CorPa#te®y and our CorPath Cassette, we
employ two different types of sales representatingbe field. Our Regional Sales Managers (“RSMe8us on selling CorPath Systems and
our Clinical Account Managers (“CAMs”) focus onrdkial training and selling the CorPath Cassettesedlsas associated disposable
accessories, which are designed to maintain dest@rvironment when using our products in a cdlth la

The RSMs are responsible for identifying potertisdtomers for purchasing CorPath Systems in the than 3,250 cath lab rooms
performing PCI in the U.S. The RSMs may sell theRath System as a capital sale or through thirt¢fsmanced leasing or rental programs.
In limited circumstances, we will enter into stigiteCorPath System utilization agreements, wheravilesell CorPath Cassettes under a
CorPath Utilization Program (“CUP”), which is a rtityear arrangement that involves the placemeiat 6brPath System at a customer’s site
free of charge and the customer agrees to pureéhaseimum number of cassettes each month at a preraver the regular price. The RSMs
are also responsible for selling service contramtshe CorPath System. The RSMs report directlyupVice President of Sales and Service
and have experience in sales to interventional ledoh The RSMs are supported by our marketing rtieeat, which provides them with leads
and sales opportunities garnered through direcketiaig activities at interventional cardiology cerdnces, online webinars, regional seminar
and trade journal advertising. Our marketing departt also provides the RSMs with the sales toalsmaarketing resources to help
persuasively convey the value proposition of theRath System.

Our CAMs focus their efforts on selling our CorP&thissettes and other associated disposable adessdesigned to maintain a sterile
environment when using our products in a cath Taiey are responsible for increasing their accoalgssthrough new orders and repeat
consumable sales within their specific account® TAMs build important relationships throughout @e&rPath System installed base
accounts, including with the interventional cardgibts, the cath lab technologists, nurses, catiil@ctors, schedulers, purchasers and
administrators. The CAMs are responsible for ongaiaining and development of the CorPath Systestalled base accounts to build
successful CorPath robotic programs and expang@ge across physicians. The CAMs are also redgerisr ensuring purchase orders are
obtained and that appropriate inventory levelsnaaétained on site.

Driving Utilization of the CorPath System

Following the initial sale of a CorPath System taozpital, we provide enhanced training to the prinphysicians and cath lab techs
responsible for launching the program and then wmdecure an increase in the number of casesrpertbover time. Subsequently, we
expand training to the next group of physicians whke the system. We consistently focus our effortaake sure that the system is well
integrated into the customer’s everyday workflowhivi the cath lab. Dedicated sales and marketifagtefsupport awareness and use of the
CorPath System. Utilization support comes both fesrmoouraging the use of the system within custaneounts and by providing materials to
educate general cardiologists and patients onuhiadility of the CorPath System at the custoniter and in their geographical area.

The CorPath System uses a proprietary single-esdestassette, which is the source of recurringmee as use of the CorPath System
continues and increases. After a CorPath Systénstialled and initial training is complete, we piger ongoing support in order to increase
customers’ familiarity with system features anddf@a with the goal of increasing usage of the GtinFSystem.

Service Revenue

One year of customer support and warranty is iredudith the sale of each CorPath System. Thereaftesell service contracts under
which we continue to provide support after the gaar period. We anticipate that service beyond#sic warranty will become an
increasingly important additional source of revenue
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Our Growth Strategy

Our goal is to ensure that the robotic-assistedguiore becomes the standard of care for interveadtjrocedures by providing
unsurpassed protection for cath lab staff and beésiadeading precision robotic technology for patiprocedures. We are working with selec
customers around the country to establish CorPgdte8) centers of excellence. These centers allaw bisng prospective customers to visit a
hospital and cath lab that has previously instadl€brPath System. The site visit will allow thegwective customer the opportunity to see the
system installed and in use. It provides the opmity to discuss the benefits of the system withhbspital staff, including interventional
cardiologists, technologists and administrators, diaw the work flow of the system in a real lifénecal setting. We have successfully
conducted such visits at several sites arounddhatcy and will continue to expand in the future.

We intend to establish our Company and technolsgyh@ brand that cares about and supports thegiaysind cath lab staff by leading
the industry in providing solutions that addresd ssmedy their occupational hazards. By promotafgty and providing awareness of
occupational hazards in the cath lab and suppoetifugation about solutions, we hope to becomeréfeped source for customers seeking to
improve the safety of their operations.

A second prong of our growth strategy is to expatal new clinical segments. In addition to our @hijee to make the CorPath System
the premier standard for PCI procedures, we maidddo pursue additional vascular interventionadli@ations for our vascular robotic-
assisted technology. Our closest adjacent oppaytisin peripheral vascular procedures performgihterventional cardiologists, vascular
surgeons and interventional radiologists. Theseqmtores treat vascular disease in non-coronarg éikeathe patient’s legs. These procedures
are often quite lengthy and they expose physidiansray radiation for extended periods of timeeTgeripheral vascular procedure market ha
been growing rapidly and is projected to grow abepound annual growth rate, or CAGR, of 5.9% baseiData’s October 2013 Research
Report: “US Markets for Peripheral Vascular Deviaesl Accessories.”

Further expansion into neuro-interventional proceduo treat stroke, brain aneurysms and otheaskseof the head and neck could
allow us to leverage precision robotic-assistedstoto these highly accurate procedures whichvarg well reimbursed.

Another area of future growth is the emerging madfestructural heart procedures. This market segnseexperiencing rapid growth d
to the advent of new catheter-delivered medicalasvthat are replacing open surgical proceduras.dthe most prominent new devices in
this market is the transcatheter aortic valve. ffaescatheter aortic valve replacement (“TAVR”) ggdure requires very complex integration
of a variety of imaging modalities and precise dgpient of the device. Our interventional cockpitl aoboticassisted control could potentie
provide significant benefits to the execution of MR procedures.

Any of these potential applications would requideligional clinical trials and various levels of easch, engineering, software
development, product development, system modiboatiand regulatory approvals.

An integral part of our growth strategy is to exgpaommercialization beyond the U.S. marketplacgddoinities outside of the U.S.
represent over 60% of the global procedure volunteaae growing at a rate faster than the U.S. nhavie intend to expand into and penetrat
these new geographical international markets dxer by leveraging our product development, clinieslearch and regulatory approvals
gained in the U.S. Our initial international targedrkets include the Middle East, Northern Europe dapan. Our current CE Mark for the
CorPath System should allow for an easier enty Eniropean and Middle Eastern markets. The Japanadest will require specific
regulatory approval.

Research and Development

We have built a leading research and developm&®&I[D") team comprised of experienced medical dewingineers and robotics
engineers dedicated to the development of sophisticrobotics systems, including hardware, softnagorithms and radiation shielding and
sterile devices to assist physicians in the peréore
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of interventional procedures. We expect our R&Deistyinent to continue to expand the capabilitiesuoftechnology to provide more robotic-
assisted capabilities for interventional physiciakdditional programs may include the expansioo imew clinical areas, such as peripheral
vascular, neurointerventional and structural hparstedures, and the ability to manipulate a widege of devices.

In addition to expanding the capabilities of theath System, we will continue to invest in theigie®f system manufacturability
improvements which we expect to result in a smallet lower cost system and cassette. The engigefemction will use Design for
Manufacturability and Assembly (“DFMA”) processesan effort to reduce costs. DFMA is the combinatib two methodologies: Design for
Manufacture, which means the design for ease ofufaature of the parts that will form a product, dwbkign for Assembly, which means the
design of the product for ease of assembly. DFMésisd as the basis for concurrent engineeringefudiprovide guidance to the design tean
in simplifying the product structure to reduce mi@eturing and assembly costs and to quantify im@noents. DFMA is a component of lean
manufacturing.

Research and development expense amounted to appteky $4.8 million and $6.6 million for the yeasded December 31, 2013 and
2014, respectively.

Clinical Studies

We are dedicated to continually advancing robosisisted PCI through the publication of clinicaladatipporting the CorPath System’s
value and applicability. We are working with sevéeading institutions to conduct clinical reseasgdttivities to further collect evidence
regarding the applicability and benefits of robetgsisted PCI. We are committed to collaboratioh wibminent interventional cardiologists
build evidence for the benefits of robotic-assidd€ll. We intend to continue to pursue opportuniiiedevelop further evidence for the benefits
of the CorPath System in practice. An important ponent to making the CorPath System the standacdrefin the cath lab will be to
demonstrate the clinical benefits and applicabiityhe CorPath System and the advancement ofimbssisted procedures.

First in Man Trial

In April 2011, we sponsored thérst in Man Trial for the CorPath Robotic-assistB€| System which was published in the Journal of
the American College of Cardiologists. This clinisaudy enrolled eight patients with coronary arteisease who required a PCI procedure at
the Corbic Research Institute in Envigado, ColomBiblpatients were treated for a single de novmaoary lesion up to 25mm in length loca
in a vessel 2.5-4.0 mm in diameter. The procedwa® successfully completed in all eight patientzing the CorPath System to advance
coronary guidewires and perform the interventiord there were no reported device or procedureagledmplications or major adverse
events. Operator radiation exposure was 97% lovithrtive use of the CorPath System in comparisoh lgitels found at the standard table
position.

CorPath PRECISE Study

We sponsored the PRECISE Study aimed to evaluatsatety and effectiveness of the clinical andnei performance of the CorPath
System in the delivery and manipulation of cororguidewires and stent/balloon devices for use ihg*@cedures. We sponsored the
PRECISE Study under Investigational Device Exenmp{itDE") approval from the FDA to obtain 510(k)ezrance. The PRECISE Study was
a prospective, single-arm, multi-center, non-randech study of the CorPath System. We enrolled I#pts who were evaluated at nine
clinical sites (eight in the U.S.). The PRECISEdytwas conducted under Principal Investigators@ora Weisz, MD Associate Professor of
Medicine at Columbia University Medical Center algairman of Cardiology, Shaare Zedek Medical Cedtenusalem, Israel, and Dr. Joseph
Carrozza, Chief of Cardiovascular Medicine at $izdbeth’s Medical Center in Boston. Physiciangdipgrating in the study did not receive
any direct financial compensation. Results of tRERISE Study were published in the April 2013 issfithe Journal of the American College
of Cardiology and reported a successful PCI corguatith use of
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the CorPath System in 162 of the 164 cases. In efatte two cases in which the PCI procedure wasompleted, the interventionalist left t
CorPath cockpit to complete the procedure manuadbylting in an incomplete use of the CorPath&ysiThe average radiation exposure to
the cardiovascular interventionalist decreased$2% in comparison with levels measured at thetiocavhere manual procedures are
normally conducted during standard interventiorte ©verall rate of clinical procedure success wa6%, with 100% of patients achieving
post-procedure stenosis of less than 30% (as dedlly a Core Laboratory), and 97.6% of patientsdraabsence of Major Adverse Cardiac
Events (“MACE"). The four MACE events that did &is the PRECISE Study were cardiac enzyme elawatidthout symptoms. There were
no device-related complications.

CorPath PRECISION Registry

We recently launched the PRECISION registry, a ivettiter post-market registry for the evaluationhaf CorPath System'effectivenes
in PCI procedures. PRECISION aims to collect datéhe regular use of the CorPath System. We agecistied in learning about the pattern
the CorPath System’s use, safety and effectivein@ssan all-comers’ perspective. There are curyemithe sites participating in the
PRECISION registry, which is being conducted urttierleadership of Dr. Weisz. Each site achievesayah to participate in the PRECISION
registry from its hospital Internal Review Boardpast of their regular clinical research approvalgess. We plan to continue to add to the
PRECISION registry new sites which are capabldiofaal research. Data for the registry is collecénd monitored through industry-standard
clinical research procedures.

Robotically-Assisted Peripheral Intervention foripberal arterial Disease Study (RAPID)

On February 2015, we launched the RoboticAkbgisted Peripheral Intervention for peripherataal Disease Study (RAPID) to evalu
the safety and performance of the CorPath 200 Bykieuse in percutaneous vascular interventiohs. TorPath System is currently indica
by the FDA for PCI only. The RAPID trial is a sieghrm, single center study and is currently emglpatients at the Medical University of
Graz in Graz, Austria. The RAPID trial is led byoPDr. Marianne Brodmann, MD, a leading researehigénin the university’s Division of
Angiology, in combination with Prof. Dr. Hannes Dethmann, of the Medical University of Graz Depantinof Radiology, and study
chairman, Dr. Ehtisham Mahmud, director, Sulpizerdiovascular Center-Medicine, UC San Diego. Tla is a prospective, single-arm,
single-center study that will enroll up to 20 pat®to assess the safety and effectiveness ofdHeath System in recanalizing lower extremity
arterial blockages during peripheral angioplastycpdures.

Our Current Product Line

Our flagship and current product, the CorPath 2¢€€8n, brings the precision and accuracy of roktettbnology to PCI procedures
performed in an interventional cath lab. The CanF&tstem is intended for use in the remote delia@y manipulation of coronary guidewires
and rapid exchange balloon/stent catheters dur@igopPocedures. There is no contraindication foruke of the product in PCI procedures.

The CorPath System enables the precise, robotisted€ontrol of coronary guidewires and balloarsdevices from the safety of a
radiation-protected, ergonomic interventional cackphe CorPath System consists of two componenb&dside unit and an interventional
cockpit. The radiation-shielded cockpit featuressmaple-to-use control console to precisely corttiel movement of guidewires and
balloon/stent catheters. The bedside unit trarske physician's commands into precise movemeardsraanipulations of the coronary stents
and catheters contained in a single-use cassette.

The CorPath Cassette provides a sterile interfattestandard PCI guidewires and devices and isaospl for each new patient procedi

In July 2012, we received 510(k) clearance forGePath System and initiated a limited commer@ahth in the U.S. While we are
initially targeting PCI procedures, we believe open platform technology is
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capable of addressing all segments of the vasmaaket, including peripheral, vascular, neuroingetional and other more complex cardiac
interventions such as structural heart (subjeseturing appropriate regulatory approvals).

Products in Development

Our product is tailored to maximize penetration addption of our CorPath System technology whitevjating the best clinical outcom
to our customers and their patients. Our visiorttierfuture is to provide physicians with a comglitol box to robotically perform any
interventional procedure desired. We are seekirexpand our penetration within PCI to more complases. As we see robotics as the centel
of the lab, we will continue to integrate othertteclogies into our robotic system to enable a cetepgolution for physicians. In order to
accomplish this goal, we may investigate proprietivices, imaging integration and electronic maldiecord integration while continuing to
optimize the workflow in the lab and the remotegreon we have launched.

Installed CorPath Systems and Backlog

As of December 31, 2014, there were 24 CorPatreSysinstalled in hospitals across the U.S. andrtatalled at international locations.
Physicians and their teams in these locations resaived training and procedures are currentlydparformed. Currently these sites have
between one to three primary physician CorPatheBystsers. CAM'’s visit installed sites regularlystgpport current users and also to expand
usage to new targeted users.

Intellectual Property

Our success depends, in part, on our ability taiolgatents, maintain trade secret protection gedate without infringing the
proprietary rights of others. Our intellectual peoy (“IP”) portfolio covers aspects of our CorP&ystem and Cassettes, as well as other
technology that we have under development, andésod the means by which we attempt to protecicounpetitive position. We rely primari
on a combination of know-how, trade secrets, patérademarks and contractual restrictions to ptaier products and to maintain our
competitive position. We are seeking other waygrtdect our intellectual property through varioegdl mechanisms in relevant jurisdictions.

Our researchers and engineers work closely withpatent counsel to protect their inventions andlliectual property with patents issued
around the world. We believe that we are buildingeatensive intellectual property portfolio to prot the fundamental scope of our
technology, including our robotic technology, natignal methods, procedures, systems and consurdebiees.

We own a total of 30 patents and have 53 penditenpapplications. Of these, we had 14 issued phtnts and 32 pending U.S. patent
applications and 16 granted foreign patents angehding foreign applications. The granted foreigtepts are in France, Germany, Italy,
Israel, the Netherlands and the United Kingdom. fiéseding applications are in Europe (through apgibois filed in the European Patent
Office), India and Japan. Additionally, there amarfPatent Cooperation Treaty applications pending.granted patents begin expiring in
2018, and continue to expire through 2030.

Our patents cover, among other things, technolefated to robotic control of interventional devicasd the control of the CorPath
System, including, but not limited to, the graphaad user interface, function and design of theRath Cassette, image-guided navigation fol
catheter-based interventions, measurement of tigtHeof a structure, and radiation-protected waakiens.

In addition to our existing patent coverage, weticare to invest in product development and newolRitther enhance the capabilities of
the CorPath System for PCI and other vascular egiphins. Relative to our current and future poitfolve believe it will be costly and
technically difficult to reverse engineer our protiu
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We intend to actively protect our intellectual pedy with patents, trademarks, trade secrets @ardédgal avenues for the protection of
intellectual property. We intend to aggressivelgsacute, enforce and defend our patents, traderaadkproprietary technology. The loss, by
expiration or otherwise, of any one patent may teweaterial effect on our business. Defense anoregrihent of our IP rights can be expen
and time consuming, even if the outcome is favarablus. It is possible that the patents issudit@nsed to us will be successfully challenc
For example, a court may find that we are infriggam validly issued patents of third parties ot the may have to alter or discontinue the
development of our products or pay licensing feeske into account patent rights of third parties.

Sales and Marketing

We market, sell and support our products in the th®ugh our direct sales force of RSMs with supfrom our CAMs who provide
training and clinical support to our customers. Guect sales force is the primary distribution el for CorPath System sales.

We have a direct sales force, clinical sales appau team and headquarters-based marketing teansales and marketing program
includes two important steps: selling CorPath Systéo the customer and then leveraging our instdléese of systems to drive recurring sales
of cassettes and service.

Sales targeting is based on segmentation to igetustomers who are likely to purchase and utilieeCorPath System and customers
who are likely to be influencers in their regioniemwill help fuel further growth. All hospitals i cath lab rooms that perform PCI
procedures are potential customers for a CorPadteBy The portion of the approximately 3,250 cathrboms in the U.S. that will qualify as
customers likely to purchase a CorPath Systenffisult to ascertain because potential customessdatermined by our sales team on a case-
by-case basis and is somewhat subjective basduequriorities of each individual physician and hitadacility. We believe customers that are
likely to purchase our product meet a criticalemid profile including (i) an awareness of the dasdaced by interventional cardiologists du
radiation and ergonomic issues in the cath lapa(iractice volume large enough to economicalppsut the CorPath System, (iii) hospital
financial health that allows for the capital or ot@énal expenditure for a CorPath System andrégjonal competitiveness that demands the
implementation of new technology.

Our sales effort begins with the interest of atuiftial physician; and, therefore, our marketiffigrés are primarily directed toward
interventional cardiologists. Our primary marketigjective is to raise awareness about the Cor®gtem and its features and benefits an
our target customers.

Marketing awareness activities target two strategie

1) General awareness — build knowledge and undelisig of the value that the CorPath System bringhé cardiology community,
focused initially on awareness from interventioceldiologists; an

2) Targeted awareness — using data analysis ttifilartarget segment of customers (hospitals dngigians) for additional
marketing and sales foct

Physician Benefit

The cath lab is a hazardous work environment wimteeventional cardiologists are exposed to raditin a daily basis. Physicians face
two significant risks in the cath lab: damagingiatidn exposure despite the use of heavy lead gigéeaprons and orthopedic strain due to
wearing such protective garments while workingrigomomically compromising positions. Each of Theetnational Agency for Research on
Cancer (part of the World Health Organization) &melU.S. Environmental Protection Agency indepetigeacognize that ionizing radiation,
such as x—rays, can cause cancer and have cldssift radiation as a “known carcinogen.” The primmethod recommended to partially
protect oneself from radiation exposure in the ¢athenvironment entails wearing more than 20 pewfdead while leaning over a patient’s
table, which leads to
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interventionalist disc disease of the spine as agknee, hip and neck injuries. Our CorPath Sysemimit these risks as evidenced by the
results from our PRECISE Study, which demonstrat88% reduction in exposure to radiation obviatimgneed to wear lead during the
procedure.

Clinical Benefits for Patients

Although more than 940,000 PCI procedures are padd annually in the U.S., interventionalists couné to face challenges of poorly
selected or misplaced stents. Currently, PCI praeedare performed by interventional cardiologigt® approximate lesion length using
techniques of subjective visual estimation andl&atgel to position the stent. Published data ftbe Impact of Stent Deployment Procedural
Factors on Long-Term Effectiveness and Safety afli&ius-Eluting Stents (“STLLR”) trial in 2008, ausly designed to specifically examine
PCI stent placement accuracy, shows that nearly &086ronary stent placements are not accurateditipped within the lesion using this
technique. The clinical impact of longitudinal geaphic miss includes complications such asaelusion that compels repeat intervention.
CorPath System presents a new option to interveaiticardiologists with the potential to optimizenatal outcomes by providing enhanced
visualization, precise anatomical measurement @pdaved control for optimal stent positioning. Ugithe CorPath System, physicians can
(i) consistently measure the anatomy with sub-mélier accuracy, helping them to choose the costeat for each patient, (i) move the
guidewire straight into the vessel at the prop@lgmotentially leading to a shortened procedardte patient, (iii) view an enhanced, clage-
view of the patient’s vessels and arteries forethiére procedure and (iv) lock the guidewire anitbloa/stent in place during device
deployment, helping to ensure no unintended wirgégemovements during the procedure which coulceegbly affect the patient.

Hospital Benefit:

Hospitals face increasing pressure to maintairrawgath lab procedure volumes. By offering a défdiated service, such as robotic-
assisted PCI, we can help a facility grow its bes@ As demonstrated with robotic surgery, hospitedt adopt and promote the technology
benefit in the form of additional patients and mdares.

Target Customers
The Interventional Cardiologist

The physician is a key decision maker in the evadnaand adoption of new technologies in the ind@tional cath lab. There are
approximately 5,200 active interventional cardiadtgin the United States, according to a 2018larth the Catherization and Cardiovascular
Interventions journal, who are estimated to perfarrihe aggregate more than 940,000 PCI proceghaegear. Interventional cardiologists
tend to incorporate technology into their practoel are very focused on products that improve piatiare and clinical outcomes. Additiona
interventional cardiologists experience unique petional risk from their work environment, with tlaegest exposure to radiation of any
medical professionals. To offset this risk, intervenalists wear heavy lead protection exposingntie a higher risk of orthopedic injuries and
resulting pain.

The CorPath System allows physicians to measut®m@yavith submillimeter accuracy and manipulate the interverdlatevice in 1mr
increments and with precise 8@gree rotational movements. The capability to etely control and deliver treatment, using a veingl stent ¢
their choice, allows physicians to optimize the@lprocedures and potentially provide better chhimutcomes for their patients. Specifically,
the additional precision can potentially miniminaditudinal geographic miss which has been dematestrin the STLLR trial to correlate to a
2.3 times greater chance of needing to revascel#hniz target vessel in the first post-procedure.yea

In addition, because physician safety is a growioigcern (e.g., studies have shown an increasedrme®f leftsided brain tumors due
occupational radiation exposure), the ability & @orPath System to reduce the
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level of occupational radiation will continue to dd&ey marketing message. The safety aspect afeiee may be a key selling feature as n
physicians become employed by healthcare groupshwhill need to address these concerns to avoiehpiat workers’ compensation claims
and reduce insurance costs. Thus, messaging técigmswill focus on the ability of robotic-assidtBClI to improve procedures that can
potentially lead to better clinical outcomes anel pinotection of physicians from radiation and opibaic issues.

The Hospital Administrator

In this era of economic pressure, purchasing dmtssby hospitals must be carefully evaluated taienan associated cost benefit. In the
case of our products, hospital administrators rhastonvinced of both the clinical benefit and theremic benefit of having procedures
performed using the CorPath System.

Cath lab patient volume has decreased over thespastal years which has led to increased compretitir patients. Recent data has
shown that sites that adopt robotic-assisted sairgiocedures, such as prostatectomy, have beeriabttract increased patient volumes.
Similarly, by using the CorPath System to promethhological leadership in the field of advancdubtirs, hospitals can more easily attract
and retain physicians while also increasing patiehime.

Customers purchasing our elective Comprehensivéi@oty Support program have access to our valu@loldPath Hospital Marketing
Program. This broad-based program is a tool kiigtes! to assist our customer hospitals in launctiiegr own vascular robotic-assisted
program using the CorPath System as a tool to rm#irkehospital quality and commitment to patient care and intiomaThe tool kit contair
both the programmatic and content elements desigm@yplan, initiate, and execute public relaBand outreach campaigns, (ii) influence
change referral patterns to improve market shatledrospital’'s catchment area, (iii) promote thadfits of our innovative robotic technology
to hospital personnel and patients, and (iv) dgvsldbstantial community awareness of the technadoglythe physicians employing it.

Product Acquisition Models

Our typical hospital customer purchases the CorBatitem through the hospital’s capital equipmeatess and subsequently purchases
CorPath Cassettes on an as-needed basis. We ydogmitiuced a program for our customers to finathegr purchase and are able to
seamlessly facilitate a lease or rental for outamasrs with a third-party financing company. We éaalso provided a limited number of
strategic CUPs, which allow customers to use thd@ih System in exchange for paying a premium goicéhe consumables. To date, we
have five CUPs, which expire at various dates betwéovember 2016 and June 2017. Our revenues reedgmder the CUPs have not been
significant, representing 18.8%, and 30.4% fontbars ended December 31, 2013 and 2014, respgctdfedur total revenues from the sale of
consumables and 4.3% and 5.9% of our total revefoneke years ended December 31, 2013 and 204decévely.

Competition

We currently do not face any direct competitionralootic-assisted PCI as the CorPath System iertheFDA-cleared device for this
indication. We have some indirect competition igana to other interventional procedures. Theretmee companies which make vascular
robotic systems for electrophysiology proceduresns$¢n Medical, Catheter Robotics and Stereotassséh Medical also has a system used
for peripheral vascular procedures. If the indmagi for use of the CorPath System expand in theduthey may become a direct competitor
for those procedures. Our primary focus today is@mverting customers from the traditional manu@l procedure to the CorPath System PC
procedure.

The medical device industry, however, is very cotitipe and subject to significant technological ngas. Our potential competitors may
develop products, treatments or procedures thaianiéar, more advanced, safer or more effectiantburs. We expect to face competition
from many different sources with respect to oustixg products and products that we may seek teldpwor commercialize in the future.
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Seasonality

Our CorPath System sales and purchase order cyglaypically take from 6 to 15 months due to thpitzd budgeting cycle and
approval process at each hospital. Because itép#al item, such a purchase generally requiresifiproval of senior management of hosp
and sometimes their parent organizations, purchagioups, and/or government bodies, as applicibkddition, hospitals may delay or
accelerate purchases of the CorPath System inmctign with timing of their capital budget timelimeAs a result, while it is difficult for us to
precisely predict the exact timing of capital sdteseach purchase, we believe that our sales eraytb be heaviest during the third month of
each fiscal quarter and heavier in the fourth fiscarter.

Timing of PCI procedures and changes in the PGdgutore market could directly affect the timing leé purchase of our products by
hospitals. It is likely that adoption of our prodsigvill be more challenging in the third quartereaich year when new interventional fellows
join the staff at several of our hospital custosites. As they are untrained with respect to caltrskills and patier’ cases, they may be
devoted to their manual training techniques rathan use of the CorPath System. In the longer tdnsiyisk should be mediated by the limi
number of fellows programs relative to hospitaldqrening PCI procedures.

Additionally it should be noted that PCI proceductume is generally slower during the summer mouihes to several seasonality effe
including that of temperature on coronary heartake.

Customer Service

Our goal is 100% customer satisfaction by consibtelelivering superior customer experiences befduging, and after the sale. To
achieve this goal, we maintain a headquarters-bassidmer support service team supplemented bfieddsbased CAMs. Our customer
support service team primarily handles all ordexcpssing for consumables to ensure that new oadeve before inventories are depleted. We
are committed to providing prompt service for repad equipment in order to keep customer uptinraatimum levels. Our CAMs are field-
based and are at customer sites on a regulartbasipport their needs including going training in and outside of the lab. All ofraaustome
service representatives receive regular traininthabthey can effectively and efficiently fieldegtions from current and prospective
customers.

Our Return Policy; Guarantee

Neither our equipment, once installed, nor our Isingse cassettes, are returnable or refundablest@iviel behind the quality of our
products. We value frequent communication with feetiback from our customers in order to continuenjorove our offerings and services.

By minimizing stent utilization, the use of the Path System has the potential to bring significdintcal, safety and financial benefits
a hospital. To demonstrate our commitment to theebis of our robotic CorPath System, we offer baspitals a unique, stent utilization
efficiency program called the CorPath One StengRum. For each eligible CorPath System proceduvéhioh a second unplanned stent is
used, we currently provide a credit to the hosmifsf1 thousand to be used toward the purchasddifienal cassettes. These credits have not
been significant to date.

Raw Materials for Our Products

We acquire all raw materials for our products framroup of third-party suppliers. These supplieay fde manufacturers of custom
components or distributors of commodity, off-thee$hcomponents. Whenever possible, secondary ssudot the materials are identified and
maintained on our Approved Supplier List. To bduded on our Approved Supplier List, suppliers nuessts the requirements of our
documented Supplier Approval Process.
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Availability of and Dependence upon Suppliers

We own all of the designs of all of the custom comgnts used in our product. This allows us to sasammponents which minimize risk
of patent infringement or risk of sale to any othemufacturer. We are able to source componemisyasupplier that has the technical
capability to manufacture them. Some of the iterasuge are off-the-shelf components which can becedwon the open market and have very
little risk in terms of supply and design changee ¥éntinually review our supply base for cost aalivéry capacity and make adjustments as
necessary. Currently, the cockpit for our CorPatbit@n is manufactured by a single source; howeveelieve that there are other compa
who are able to manufacturer the cockpit to oucifigations. We are not under an exclusive contvéth this single source provider and
anticipate that in the future our cockpits may enofactured by another source entirely or by migtjources as demands for our products
increase.

Manufacturing of Our Products

The CorPath System and CorPath Cassettes are mamathin accordance with the FDA'’s current Goochiffacturing Practices
(“cGMPs") for medical devices. Our product was oéehby the FDA for commercial sale using the 51@fidcess in 2012 and our Waltham,
Massachusetts facility is the registered place afiafiacture.

With the exception of our cockpit, which is manutaed by an outside source, all of our manufactuisncategorized as light assembly
and is performed by trained personnel in our facilfhe single-use cassette is manufactured im@mrational Organization for
Standardization (“ISO”) Class 8 clean room. Thismois monitored, controlled, and operated accortn&O Class 8 and associated FDA
guidelines. Finished products are stored in outifip@nd shipped directly to the customer. No sakenvironmental controls are required for
the storage of our product.

Quality Control for Our Products

A quality assurance team establishes procedurgedoess control and tests products at variougstafithe manufacturing process to
ensure we meet product specifications and thafimished products are manufactured in compliandd WDA Quality System Regulations
(“QSR"). We inspect incoming components and fingslgeods per established procedures. Prior to shipofehe product to customers, the
quality assurance team reviews our manufacturiogreg to ensure it meets established process doatoirements and product specificatic

Our quality procedures are designed to meet oreskcarrent FDA regulations and 1SO 13485 for coamie with CE Mark
requirements. Our production requirements are bsiteol to meet product specifications cleared leyRBA and ensure safety of the patients
and performance expected by the end users. Ouygsgstem is routinely audited by an internal aodieam and annually assessed by BSI
Group for Quality Management System (“QM&ihd CE certification. BSI Group is an independenity, which assesses the compliance of
QMS to ISO 13485 and CE Mark requirements and, wgstablishing compliance, provides CE certificafie “Notified Body”).

Government Requlation

U.S. Medical Device Regulation

Our products and operations in the U.S. are subjeektensive and rigorous regulation by the FDAe FDA regulates the development,
testing, manufacturing, labeling, storage, recagdging, promotion, marketing, distribution and ss¥\of medical devices in the U.S. to ensur
that medical products distributed domesticallysafe and effective for their intended uses. UnderRederal Food, Drug, and Cosmetic Act
(“FFDCA"), medical devices are classified into arfehree classes (Class I, Class Il or Class dikpending on the degree of risk associated
with each medical device and the extent of comteaded to ensure safety and effectiveness. Ouwerduyproducts are Class Il medical devices.
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Class Il devices are those which are subject teigicontrols and most require premarket demoinsiraf adherence to certain
performance standards or other special controlspesified by the FDA, and clearance by the FDA&nkarket review and clearance by the
FDA for these devices is accomplished through &®&§ premarket notification process. The procesgiired by the FDA before a Class |l
device may be marketed in the U.S. may involvefdfewing:

» Development of comprehensive product descriptiahiadications for use

» Completion of extensive preclinical tests anecpnical animal studies, all performed in accorciawith the FDA’s Good
Laboratory PracticeGLP") regulations

» Comprehensive review of predicate devices and deweént of substantial equivalence to the predidatéces

» If appropriate and required, get appropriaterapals for clinical trials (IDE submission and apyal may be required for
conducting a clinical trial in the US

Clinical trials involve use of the medical deviae lmuman subjects under the supervision of qualifiedstigators in accordance with
current Good Clinical Practices (“GCPs”") which it the requirement that all research subjectdgedheir informed consent for their
participation in any clinical trial. A protocol witpredefined end points, an appropriate sampleasidepre-determined patient inclusion and
exclusion criteria, is required for a clinical trithe protocol is reviewed and approved by theigipaating hospital’s Institutional Review
Board (“IRB”) before the clinical trial can be irdted at the site. Additionally, the IRB must monithe study until complete. Any subsequent
protocol amendments must be submitted and approy¢de IRB.

* Assuming successful completion of all requireditesta detailed 510(k) application is submittedite FDA requesting clearance
market the product. The application includes d#vant data from pertinent preclinical and clinitr#&ls, together with detailed
information relating to the prodt’s manufacturing controls and proposed labeling,ahdr relevant documentatic

» Aclearance letter from the FDA authorizes comnantiarketing of the device for specific indicatifom use.

»  After regulatory clearance, we are requireddmply with a number of post-clearance requirementsuding, but not limited to,
Medical Device Reporting and complaint handlingntting and relevant corrective actions. Also, duaiontrol and manufacturing
procedures must continue to conform to QSR. The BBrodically inspects manufacturing facilitiesassess compliance with
QSRs, which imposes extensive procedural, subs&rand record keeping requirements. In additibanges to the manufacturing
process are strictly regulated, and, dependindierthange, validation activities may need to béopmed. Accordingly,
manufacturers must continue to expend time, moneyeffort in the area of production and quality ttohto maintain compliance
with QSRs and other aspects of regulatory compdie

While not anticipated, future FDA inspections anatified Body audits may identify compliance issa¢®ur facilities that may
potentially disrupt production or distribution, quire substantial resources to correct. In amlditiliscovery of previously unknown problems
with a device or failure to comply with applicalberjuirements may result in restrictions on manufaat) and distribution of the device,
including withdrawal/recall of the device from thmarket, or FDA-initiated or judicial action thatudd delay or prohibit further marketing.
Newly identified safety or effectiveness data maguire changes to a prod's approved labeling, including the addition of nesarnings
and/or contraindications, and also may requirartiementation of other risk management measures.

After a device receives FDA 510(k) clearance, amglification that could significantly affect its sty or effectiveness, or that would
constitute a major change in its intended use,iregja new 510(k) clearance or could require a prkeat approval application (“PMA”). The
FDA requires each manufacturer to make the

18



Table of Contents

determination of whether a modification requireteav 501 (k) notification or PMA in the first instamdut the FDA can review any such
decision. If the FDA disagrees with a manufacturéecision not to seek a new 510(k) clearance ok Rivla particular change, the FDA may
retroactively require the manufacturer to seek Ejléiearance or PMA. The FDA can also require tleunfacturer to cease U.S. marketing
and/or recall the modified device until 510(k) ckzace or PMA is obtained.

The FDA and the Federal Trade Commission (“FTCSspakgulate the advertising claims of our prodta®nsure that the claims we
make are consistent with our regulatory clearartbes there is scientific data to substantiatecthans and that our advertising is neither false
nor misleading. In general, we may not promotedwesatise our products for uses not within the samipeur intended use statement in our
clearances or make unsupported safety and effeetbgeclaims. Many regulatory jurisdictions outafléhe U.S. have similar regulations to
which we would be subject. Our manufacturing preessare required to comply with the FDA's cGMP isgruents contained in its QSR and
associated regulations and guidance. The QSR cavamng other things, the methods and documentafitre design, testing, production,
processes, controls, quality assurance, labeliackgning and shipping, installation and servica obmpanys products. The QSR also requ
maintenance of extensive records which demonstmatgliance with FDA regulation, the manufacturewen procedures, specifications and
testing as well as distribution and post-marketeeignce. Compliance with the QSR is necessarydeive FDA clearance or approval to
market new products and is necessary for a manuéado be able to continue to market cleared pr@aped product offerings in the U.S. A
companys facilities, records, and manufacturing processesubject to periodic scheduled or unschedulggkictions by the FDA, which mi
issue reports known as Forms FDA 483 or Noticdagfectional Observations which list instances whbe FDA inspector believes the
manufacturer has failed to comply with applicalggulations and/or procedures. If the observatioasafficiently serious or the manufacturer
fails to respond appropriately, the FDA may issuarilihg Letters, or Untitled Letters, which are ne$ of intended enforcement actions
against the manufacturer. These enforcement aatimuls include legal actions, including fines aatht shutdown of production facilities,
seizure of product, prohibition on export or impand criminal prosecution. Such actions may havthhéu indirect consequences for the
manufacturer outside of the U.S., and may advewdfédgt the reputation of the manufacturer andpttoeluct. In the U.S., routine FDA
inspections usually occur every two years, and atyr more often for cause.

We intend to submit 510(k) applications for our ngeneration devices and for any new indicatiomaus® of our existing products. The
applications may rely upon published literature/anthe findings of safety and effectiveness bamedertain pre-clinical or clinical studies
conducted for an approved product. The FDA may @gaire companies to perform additional studiesieasurements to support the change
from the approved product or for new claims for ¢hesared product.

Foreign Medical Device Regulatic

In order for us to market our products in otherrtaas, we must comply with extensive safety analityuregulations in other countries.
These regulations, including the requirements faravals, clearance or grant of Conformité EuropédafiCE”) Certificates of Conformity ar
the time required for regulatory review, vary fraountry to country. Failure to obtain regulatorpagpval, clearance or CE Certificates of
Conformity (or equivalent) in any foreign countrywhich we plan to market our products may harmatdnility to generate revenue and harm
our business.

The primary regulatory environment in Europe ig thfe¢he European Economic Area (the “EEA”), whisftomprised of the 28 Member
States of the European Union (“EU"), Iceland, Lieetstein and Norway. In the EEA, our devices ageiired to comply with the Essential
Requirements defined in Annex | to the EU Medicaliges Directive (applicable in the non-EU EEA MemnBtates via the Agreement on the
European Economic Area). We are also required sarencompliance with the relevant quality systequirements defined in the Annexes to
the Medical Devices Directive. Compliance with thesquirements entitles us to affix the CE mar&uomedical devices, without which they
cannot be commercialized in EEA. To demonstratept@mce with
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the Essential Requirements defined in Annex | efltedical Devices Directive to obtain the rightfix the CE mark to our medical devices,
and thus be permitted to market our medical devicethe EEA market, we must undergo a conformiseasment procedure, which varies
according to the type of medical device and itssifecation. With the exception of low risk medickvices (Class | devices with no measuring
function and which are not sterile), in relationatbich the manufacturer may issue a CE Declaratfd@onformity based on a self-assessment
of the conformity of its products with the EssehRaquirements defined in the Medical Devices Llixe; a conformity assessment procedure
requires the intervention of an EU accredited oizgtion. This is an organization designated bydtmpetent authorities of an EEA country to
conduct conformity assessments. Depending on theanet conformity assessment procedure, the aderedrganization would typically audit
and examine products’ Technical File and the qualistem for the manufacture, design and finaléctipn of our devices before issuing a CE
Certificate of Conformity. This Certificate demorages substantive compliance with the relevant iigdeRequirements laid down in Annex |
of the Medical Devices Directive or the relevanalify system requirements defined in the AnnexaféoDirective and constitutes the basis
manufacturers to issue their mandatory Declaraifddonformity. Companies compliant with ISO requients such as “EN ISO 13485: 2012
Medical devices — Quality management systems — Rexapents for regulatory purposes” benefit from espmption of conformity with the
relevant quality system requirements defined inthaexes to the Medical Devices Directive. The Red Body issues a CE Certificate of
Conformity following successful completion of a éommity assessment procedure conducted in relétidhe medical device and its
manufacturer and their conformity with the EssdrRiequirements and quality system requirement20liil, we received CE Certificate of
Conformity from our Notified Body permitting us &ifix the CE mark and market our CorPath 200 Systethe EEA. If we modify existing
products or develop new products in the futurduisiog new devices, we will need to notify our Nietil Body and go through a conformity
assessment procedure before having the rightitota CE mark to such products. We will be subjeategulatory audits, currently conducted
biannually, in order to maintain any CE Certificatd Conformity that have been issued by our NadifBody. We cannot be certain that we
will be able to obtain CE Certificates of Conforyiior new or modified products. We continually g&rito maintain our quality system to
comply with the regulatory requirements definedhie@ Medical Device Directive and EN ISO 13485 tog CE Certificate of Conformity that
we have received. We will evaluate regulatory apart other foreign countries on an opportunisésis.

Third Party Coverage and Reimbursement

The U.S. government and health insurance compéogesher are responsible for hospital and physi@imbursement for virtually all
covered interventional procedures. Governmentdrswtance companies generally reimburse hospitalgphysicians for procedures
considered medically necessary. The Centers foriddesl & Medicaid Services (“CMS”), administers tedicare and Medicaid programs
(the latter, along with applicable state governmerilany other thirgsarty payors model their reimbursement methodotogfter the Medica
program. As the single largest payor, this progha® a significant impact on other payors’ paymgstesns.

Generally, reimbursement for professional servipgr$ormed at a facility by physicians is reportedier billing codes issued by the
American Medical Association (“AMA”"), known as Cent Procedural Terminology (“CPT") codes. Physig@mbursement under Medicare
generally is based on a fee schedule and deterrindéte relative values of the professional servigalered. In addition, CMS and the
National Center for Health Statisti“NCHS") are jointly responsible for overseeing chas and modifications to billing codes known as{CD
9-CM procedural codes used by hospitals to reppetient procedures. For Medicare, CMS generaiiyilvarses hospitals for services
provided during an inpatient stay based on a peigepayment system that is determined by a dlasibn system known as Medicare-
Severity Diagnostic Related Groupings (“MS-DRG#5-DRGs are assigned using a number of factorsidiieg) the principal diagnosis,
major procedures, discharged status, patient agje@nplicating secondary diagnoses among othegshidospital outpatient services,
reported by CPT codes, are assigned to clinicalgvant Ambulatory Payment Classifications (“APQs3gd to determine the payment amc
for services provided.
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On October 1, 2008, CMS and NCHS issued a new YyaohilCD-9-CM procedure codes for “Robotically Astgid Procedures.” The
purpose of the ICD-9-CM family of procedure codesoi gather data on robotic assisted surgical piwes. Effective October 1, 2014, ICD-9-
CM procedure code 1743 was implemented for PereotasRobotic Assisted Procedure(s). A surgicalgaore, completed with or without
robotic assistance, continues to be assigned tdithieally relevant MS-DRG.

Governments and insurance companies carefullyweara increasingly challenge the prices chargednfedical products and surgical
services. Reimbursement rates from private comparsgy depending on the procedure performed, thd-prarty payor, contract terms, and
other factors. Because both hospitals and physiaigay receive the same reimbursement for theieddis@ services, with or without robotics,
regardless of actual costs incurred by the hospitphysician in furnishing the care, including the specific products used in that procedure,
hospitals and physicians may decide not to usemmducts if reimbursement amounts are insufficterdover any additional costs incurred
when purchasing our products.

Domestic institutions typically bill for the primaprocedure that includes our products to varibirsltparty payors, such as Medicare,
Medicaid and other government programs and privesigrance plans. Because our CorPath System haslesged for commercial
distribution in the U.S. by the FDA, coverage aeinbursement by payors are generally determinatidoynedical necessity of the primary
procedure. While PCI procedures are typically rainsbd by third-party payors, currently, there ism@emental reimbursement provided for
robotic-assisted PCI. Therefore, using the CorBgtem and consumable cassettes without an inctahmeimbursement will initially
increase the up-front cost of the PCI procedurethadtath lab operation based on the cost of th®&b System and also consumable
cassettes. This lack of incremental reimbursenrent third-party payors for procedures performedwitir products, or lack of coverage by
governmental and private payors’ policies of in&rtional procedures performed using our products; make us unable to generate the
revenues necessary to support our business.

In March 2010, the Patient Protection and AfforéaBhre Act, as amended by the Health Care and Edndeconciliation Act
(collectively, “the PPACA"), was signed into law igh makes changes that are expected to significamppact healthcare providers, insurers,
pharmaceutical and medical device manufacturers.@ithe principal aims of the PPACA is to expaedlth insurance coverage to
approximately 32 million Americans who are currgnthinsured. The consequences of these signifaxardrage expansions on the sales o
products are currently unknown. The PPACA contaimsimber of provisions designed to generate thenuess necessary to fund this coverag
expansion, including, but not limited to new feesaxes on certain health-related industries, iiclg medical device manufacturers.
Beginning in 2013, medical device manufacturersrageired to pay an excise tax (or sales tax) 8¥2on certain U.S. medical device
revenues. Under this provision, we have incurreexamse tax of approximately $69 thousand cumutltithrough December 31, 2014 which
is reflected in our operating expenses.

The PPACA also has provisions to study the comparaffectiveness of health care treatments aradegjies. It remains unclear how t
research will influence future Medicare coverage mimbursement decisions, as well as influencerdttird-party payor coverage and
reimbursement policies. As Congress and state gowants determine how to implement the PPACA, tiiémipact of the PPACA on the
medical device industry and the sale of our praglace currently unknown. The PPACA, as well asrofib@eral or state health care reform
measures that may be adopted in the future, caud b material adverse effect on our businesstaXes imposed by PPACA and the
expansion in the U.S. government’s role in the theate industry may result in decreased profitseloreimbursement from payors for
procedures that use our products and/or reducexguoal volumes, all of which may adversely affaet business, financial condition and
results of operations.

In addition, other legislative changes have beep@sed and adopted since the PPACA was enactedu@ust 2, 2011, the Budget
Control Act of 2011 was signed into law, which, amgamther things, creates the Joint Select CommitteBeficit Reduction to recommend
proposals in spending reductions to Congress. dim Select Committee did not achieve a targetdititieeduction of at least $1.2 trillion for
the years 2013
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through 2021, triggering the legislation’s autormaéduction to several government programs. Thikided aggregate reductions to Medicare
payments to providers of up to 2% per fiscal yednich went into effect on April 1, 2013. On Janu2r2013, the American Taxpayer Relief
Act of 2012 was signed into law, which, among otihdmgs, further reduced Medicare payments to styeoviders, including hospitals,
imaging centers and cancer treatment centers.

Any regulatory or legislative developments in dotisasarkets that eliminate or reduce reimbursematets for procedures performed
using our products could harm our ability to seit products or cause downward pressure on thespoiceur products, either of which would
affect our ability to generate the revenues necg$sasupport our business.

Employees

We currently have 62 full-time employees. Additittpafrom time to time, we hire temporary or cordr@mployees. None of our
employees are covered by a collective bargainimgeagent and we are unaware of any union organéfiiogts. We have never experienced a
major work stoppage, strike or dispute. We considerrelationship with our employees to be good.

Subsidiaries
Our subsidiaries are Corindus, Inc., which is querating company, and Corindus Security Corporatirich holds and invests the

proceeds of the issuance of certain securities.

Product Liability and Insurance

Although we maintain product liability insuranchetcoverage limits of these policies may not bejade to cover any future claims.

Corporate Information

Our corporate headquarters and manufacturing tiasilare located at 309 Waverley Oaks Road, SOBe Waltham, Massachusetts
02452. Our telephone number is 508-653-3335 andaounumber is 508-653-3355. We maintain a welait@ww.corindus.com

Available Information

Reports we file pursuant to the Exchange Act, iditlg annual, quarterly and current reports andratiffermation with the Securities ai
Exchange Commission (the “Commission” or the “SE&1}l our filings are available to the public oves tnternet at the Commission’s
website at http://www.sec.govl he public may read and copy any materials filgdis with the Commission at the Public ReferencerR at
100 F Street NE, Washington, D.C. 20549, on officissiness days during the hours of 10:00 am t6 Br@. The public may obtain
information on the operation of the Public RefeeeRoom by calling the Commission at 800-732-033 ¥hay obtain further information
about our Company at our website: www.corindus.com
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ITEM 1A. RISK FACTORS

An investment in our Common Stock or any other ggcthat may be issued by us involves a high degferisk. You should carefully
consider the risks described below, together witbfahe other information included in this Repdsefore making an investment decision. If
any of the following risks actually occur, our messs, financial condition or results of operatioasld suffer. In that case, the trading price of
our shares of Common Stock could decline, and yay lmse all or part of your investment. You showdd the section entitled “Forward-
Looking Statements” above for a discussion of vifyaes of statements are forward-looking statemexstsyell as the significance of such
statements in the context of this Report.

Risks Related to our Business and Industry

We have incurred significant operating losses sirineeption and anticipate that we will incur contired losses for the foreseeable future.

We have incurred recurring net losses, includingesses of approximately $14.7 million and $24i8iom for the years ended
December 31, 2013 and December 31, 2014, respcth®of December 31, 2014, we had an accumuldédidit of approximately $84.9
million. We have generated limited revenue and Hamded our operations to date primarily from prévaales of equity and debt securities.
expect to incur substantial additional losses tlvemext several years primarily related to oueaesh and development activities. As a result,
we may never achieve or maintain profitability wwseve successfully commercialize our CorPath Sysifere are unable to make required
payments under any of our obligations for any reasar creditors may take actions to collect thieiots, including foreclosing on our
intellectual property that collateralizes our ohligns. If we continue to incur substantial lossed are unable to secure additional financing,
we could be forced to discontinue or curtail ousibass operations, sell assets at unfavorablesprieBnance existing debt obligations on te
unfavorable to us, or merge, consolidate, or combiith a company with greater financial resourcea fransaction that might be unfavorable
to us.

Customers may not accept the CorPath System whiohld/result in reduced revenue and loss of markbaee.

The CorPath System is a new technology that corapeite established treatment options for PCI praces. These established treatn
options include manual conventional PCI methodstviaire widely accepted in the medical community laane a long history of use. Studies
can be published that show that our methods are bemeficial; however, we cannot be certain thgsjaians will use our products to replace
or supplement established procedures or that aaugts will become accepted or competitive.

We operate in a competitive industry and may facenpetition from potential competitors that develpmducts, treatments or procedures
that are similar, more advanced, safer or more efige than ours.

Our potential competitors may develop productgtiments or procedures that are similar, more acddyrgafer or more effective than
ours. The medical device industry is very compegitind subject to significant technological anctfica changes. We expect to face
competition from many different sources with resgecur existing products and products that we segk to develop or commercialize in the
future.

Our commercial opportunity could be reduced or &lated if our competitors develop and commercigtimeducts, treatments or
procedures that are safer, more effective, are wmmgenient or are less expensive than our exigtinducts or any product that we may
develop. Many of our potential competitors havensigantly greater financial resources and experiisresearch and development,
manufacturing, preclinical testing, conducting idal trials, obtaining regulatory approvals and keting approved products than we may h
Mergers and acquisitions in the medical device strgumarket may result in even more resources beangentrated among a smaller number
of our potential competitors. Smaller and othehestage companies may
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also prove to be significant competitors, partidylghrough collaborative arrangements with largd astablished companies. These comp:
compete with us in recruiting and retaining quatifiscientific and management personnel, estabgjstlinical trial sites and patient registrati
for clinical trials, as well as in acquiring techogies complementary to, or necessary for, our EIOG.

Until we reach profitability and generate operatirgash flows to grow the business, we will needdatmnue to raise additional funding. We
may be unable to raise capital when needed, whiahuldl force us to delay, reduce or eliminate our gect development programs,
commercialization efforts and growth strategy.

We will need additional funding for establishingdagxpanding our sales and marketing infrastrucinefor future product development
and we may be unable to raise capital when needed attractive terms, which would force us to gietaduce or eliminate our product
development programs or commercialization efforts.

We have funded operations primarily through theasse of capital stock and debt. As of Decembef314, we had an accumulated
deficit of approximately $84.9 million. On Septemié, 2014, we closed a Securities Purchase Agneewith multiple investors in a private
placement in which we sold 10,666,570 shares ofdmmmon Stock at $2.50 per share, for an aggreuathase price of $26.7 million with
net proceeds to us of $25.5 million. As of DecenBer2014, we had approximately $28.5 million isttaWe believe that this cash on hand,
will meet our operating needs for at least thequethrough December 31, 2015.

As we continue to incur losses and generate naggtivss margins on product sales, the transitiguositive gross margins and
profitability is dependent upon achieving a levetevenues adequate to support our cost strudfdeemay never achieve profitability, and
unless and until doing so, intend to fund futureragions through additional debt or equity offesnghere can be no assurances, however, th
additional funding will be available on terms adedybe to us, if at all.

Should we intend to raise additional funds by isguequity securities, our stockholders will expecie immediate dilution. Debt
financing, if available, may involve agreements thalude covenants limiting or restricting our lghito take specific actions, such as incuri
additional debt, making capital expenditures odaléng dividends. Any additional debt or equitydircing that we close may contain terms,
such as liquidation and other preferences, whiehmat favorable to us or our stockholders. If wiseadditional funds through collaboration
and licensing arrangements with third parties,afyrbe necessary to relinquish valuable rights ta@ehnologies, future revenue streams or
product candidates or to grant licenses on teraisntfay not be favorable to us. If additional finagcds not available when required or is not
available on acceptable terms, we may be unatllentbexpansion, successfully promote our brand naleeeclop or enhance our services, 1
advantage of business opportunities, or respordrigpetitive pressures or unanticipated requiremeamnts of which could seriously harm our
business and reduce the value of your investment.

The commercial success of our products will depenmbn the degree of market acceptance by hospitald physicians. Should we not
achieve market acceptance, we will not be ablegaeayate the revenue necessary to support our bussne

The CorPath System represents a fundamentally regnofvperforming PCI procedures. Achieving physicigatient and third-party
payor acceptance of the CorPath System as a mdferethod of performing vascular procedures wiltheial to our success. If our products
fail to achieve market acceptance, hospital custemél not purchase our products and we will netable to generate the revenue necess
support our business. We believe that acceptant®éypitals, physicians and third-party payors reéigarthe benefits of procedures performed
using our products will be essential for acceptasfaaur products by patients. Physicians will retammend the use of our products unless w
can demonstrate that they produce results compaaalduperior to existing PCl techniques. Even gowe have proven the effectiveness of
our products through clinical trials, physiciansynedect not to use our products for any numbertbéoreasons. For example, cardiologists
may continue to recommend conventional PCI teclesqimply because it is already widely accepteddutition, physicians may be slow to
adopt our products because of the perceived lipliisks
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arising from the use of new products and the uaaest of reimbursement from third-party payors,tigatarly in light of ongoing health care
reform initiatives. We expect that there will béearning process involved for physicians and theigical teams to become proficient in the
of our products. Market acceptance could be delayetie time required to complete this training. Way not be able to rapidly train
physicians and their surgical teams in numbersdelft to generate adequate demand for our products

Development and awareness of our brand will largelyend upon our success in increasing our custbaser. In order to attract and
retain customers and to promote and maintain camdm response to competitive pressures, manadegias to significantly increase our
sales and marketing budgets, particularly for eldfsales force. If we are unable to economigatlymote or maintain our brand, our business
results of operations and financial condition cdoddseverely harmed.

Decreasing cath lab patient volume could adversaffect our busines;, financial condition or results of operations.

Our current target market consists of the estima{280 cath lab rooms in the U.S. that perform pGtedures, which we estimate
represents 40% of the global market of more thG@A@PCI cath lab rooms. U.S. cath lab patient veliras decreased over the past several
years, leading to increased competition for pagieifity.S. cath patient volume continues to de@ge#snay become more difficult for us
grow revenue and increase market share and coultsady affect our business, financial conditionmesults of operations.

We may experience long and variable capital salgsles and/or seasonality in our business which ntayse fluctuations in our financial
results.

Our CorPath System may have a lengthy sales amthgse order cycle because it is a major capital #ad such a purchase generally
requires the approval of senior management of kaisptheir parent organizations, purchasing grpapd/or government bodies, as applicable
In addition, hospitals may delay or accelerateesyigpurchases in conjunction with timing of theipital budget timelines. As a result, it is
difficult for us to predict the length of capitalles cycles and, therefore, the exact timing oitabpales. We believe that our sales may tend tc
be heaviest during the third month of each fiscalrter, and lighter in the third and first fiscalagters and heavier in the fourth fiscal quarter.
Timing of PCI procedures and changes in the PCégmtore market could directly affect the timing le¢ fpurchase of our products by hospitals

The above factors may contribute to fluctuationsun quarterly operating results and it is possibé in some future quarters our
operating results will fall below the expectatiafsecurities analysts or investors. If that hagpéme market price of our stock would likely
decrease. These fluctuations, among other factss,mean that you will not be able to rely uponaperating results in any particular period
as an indication of future performance. In additithe introduction of new products could adversedgact our sales cycle as customers take
additional time to assess the benefits and costaaf products.

If defects are discovered in our products, we magur additional unforeseen costs, hospitals may mpairchase our products and ot
reputation may suffer.

Our products incorporate mechanical parts, eledtdomponents, optical components and computewacdt any of which can contain
errors or failures, especially when first introddch addition, new products or enhancements mayado undetected errors or performance
problems that, despite testing, are discovered aftdy commercial shipment. Because our produetsiasigned to be used to perform comple
medical procedures, we expect that our customdrfianie an increased sensitivity to such defects.dAhnot assure that our products will not
experience component aging, errors or performarmelgms in the future. If we experience flaws orfpenance problems, any of the
following could occur:

» delays in product shipmen

* |oss of revenue
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» delay in market acceptanc

» diversion of our resource

« damage to our reputatio

e product recalls

* regulatory actions

» increased service or warranty costs

e product liability claims

In the future, we may be subject to product liabfliand negligence claims relating to the use of qanoducts that could be expensive, div
management’s attention and harm our business.

Our business exposes us to significant risks afiyebliability claims, which are inherent to the el device industry. Product liability
claims may be brought by individuals or by groupslksng to represent a class. We are not currentjest to any product liability claims;
however, future product liability claims may resumlinegative publicity about us that could ultinfatearm our reputation. Negative publicity,
whether accurate or inaccurate, concerning us opagucts, could reduce market acceptance of mdygts and could result in decreased
product demand and a decline in revenues. Altheugyimaintain product liability insurance, the cowgrdimits of these policies may not be
adequate to cover any future claims.

We may be subject to product recalls that could agegly affect our business.

We may be subject to product recalls, withdrawalsaizures if any of our products are believedaose injury or if we are alleged to
have violated governmental regulations in the mactufe, labeling, promotion, sale or distributidroor products. A recall, withdrawal or
seizure of any of our products could materially addersely affect consumer confidence in our biamdilead to decreased demand for our
products. In addition, a recall, withdrawal or se&of our products would require significant magragnt attention, would likely result in
substantial and unexpected expenditures and coaterially and adversely affect our business, fim@reondition or results of operations.

Our business may be affected by unfavorable pultyiar lack of consumer acceptance

We are highly dependent upon consumer acceptartbe shfety, efficacy and quality of our produ@snsumer acceptance of a product
can be significantly influenced by scientific resgraor findings, national media attention and ofaolicity about product use. A product may
be received favorably resulting in high sales assed with that product that may not be sustainableonsumer preferences change. Future
scientific research or publicity could be unfavdeato our industry or to any of our products and/mat be consistent with earlier favorable
research or publicity. A future research reponpablicity that is perceived by our consumers as tean favorable or that may question earlier
favorable research or publicity could have a materilverse effect on our ability to generate reeedverse publicity in the form of publist
scientific research, statements by regulatory aittes or otherwise, whether or not accurate, #ssociates the use of our product with advers
effects, or that questions the benefits of our pobdr a similar product, or that claims that otoducts are ineffective, could have a material
adverse effect on our business, reputation, firsrcindition or results of operations.

If institutions or physicians are unable to obtaicoverage and reimbursement from thiparty payors for procedures using our products, or
if reimbursement is insufficient to cover the cosi§purchasing our products, we may be unable tmgrate sufficient sales to support our
business.

In the U.S., hospitals generally bill for the sers performed with our products to various thirdyppayors, such as Medicare, Medicaid
and other government programs and private insurplaces. Currently, there is no incremental reimborent provided for robotiassisted PC
Therefore, using the CorPath System and
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consumable cassette without an incremental reirebueat will initially increase the up-front costtbe PCI procedure and the cath lab
operation based on the cost of the CorPath Systehalao consumable cassettes. This lack of incregheximbursement from third-party
payors for procedures performed with our produmt$ack of coverage by governmental and privateopsiypolicies of interventional
procedures performed using our products, may ma&ainable to generate the revenues necessarygorsopr business.

We could be subject to significant, uninsured lidikies.

In the future, we may not continue to maintainaierexisting insurance coverage or adequate lefalsverage. Premiums for many
types of insurance have increased significantlegent years, and depending on market conditiodancircumstances, in the future, certain
types of insurance such as directors’ and offic@sirance or products liability insurance may b@tavailable on acceptable terms or at all.

We may encounter manufacturing problems or delaiattcould result in lost revenue.

Manufacturing our products is a complex process.nvdg encounter difficulties in scaling up or maintag production of our products,
including:

* problems involving production yield
» quality control and assuranc
e component supply shortagt
« import or export restrictions on components, materr technology
» shortages of qualified personnel, ¢
» compliance with state and federal regulatic
If demand for our products exceeds our manufaaurapacity, we could develop a substantial backfogustomer orders. If we are

unable to maintain larger-scale manufacturing ciigiab, our ability to generate revenues will lraited and our reputation in the marketplace
could be damaged.

Changes to financial accounting standards may affear reported results of operations.

A change in accounting standards or practices a@a h significant effect on our reported resulis mmay even affect our reporting of
transactions completed before the change is effediiew accounting pronouncements and varyingpnééaitions of accounting
pronouncements have occurred and may occur iruttiesf Changes to existing standards or the quesjof current practices may adversely
affect our reported financial results or the wayasaduct our business.

We use estimates, make judgments and apply cemaéthods in measuring the progress of our busingasjetermining our financial result:
and in applying our accounting policies. As thesstienates, judgments and methods change, our assessiof the progress of our business
and our results of operations could vary.

The methods, estimates and judgments we use igiagmur accounting policies have a significant &@opon our results of operations.
Such methods, estimates and judgments are, byrtatire, subject to substantial risks, uncertasrdied assumptions, and factors may arise
over time may lead us to change our methods, etss@and judgments. Changes in any of our assungptiay adversely affect our reported
financial results.

In addition, we use methods for determining maskats and procedures completed that involve estsreatd judgments, which are, by
their nature, subject to substantial risks, unésiess, and assumptions. Our estimates of markessir procedures performed do not have an
impact on our results of operations but are usexttionate the progress of our business. Estimatbgudgments for determining market sizes
and
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procedures may vary over time with changes inimeat modalities, hospital reporting behavior, iases in procedures and other factors. In
addition, from time to time, we may change the rodtfor determining market sizes and proceduressicgwariation in our reporting.

We currently owe $10 million under a loan agreemeartd we can give no assurance that we will be ablsatisfy our obligations under the
loan agreement at the maturity date.

On June 11, 2014, we entered into a Loan and $g@greement pursuant to which the lender agreeddke an aggregate of $10
million available to us under two $5 million secdifgromissory notes (the “Secured Promissory Notdsig initial note for $5 million was
made on June 11, 2014 (the “Initial Note”) and$beond note for $5 million was made on DecembeRB14 (the “Second Note”), which
became available following completion of the prevatacement which we closed in September 2014 SEuaired Promissory Notes are
repayable over a term of 27 months beginning oy JuP015. The Initial Note bears interest at a egjual to the greater of (w) 11.25% or
(x) 11.25% plus the Wall Street Journal Prime Riatgs 3.25%. The Second Note bears interest & @qaal to the greater of (y) 9.95% or
(2) 9.95% plus the Wall Street Journal Prime Rlates 3.25%. There is no assurance that we will iavéunds available to meet our principal
and interest payment obligations under the Sedaredhissory Notes or that we will be able to satigfyenants or other obligations under the
Secured Promissory Notes. Our covenants undeoémedrrangement include certain restrictions wapect to subsequent indebtedness, lien
loans and investments, asset sales, and shareheges and other restricted payments, subjectt@irtexceptions. The arrangement also
includes financial reporting obligations. An eveftlefault under the Loan and Security Agreemeciuifes, but is not limited to, breach of
covenants, insolvency, and occurrence of any defeuder any agreement or obligation of the Company.

Changes in our effective tax rate may harm our rédtsuof operations.
A number of factors may harm our future effectiae tates including, but not limited to, the followgt
* the jurisdictions in which profits are determinedoe earned and taxe
» the resolution of issues arising from tax auditdhwarious taxing authoritie
e change in valuation of our deferred tax assetdiahdities,
» increases in expenses not deductible for tax pes
» changes in available tax credits and deducti
» changes in sha-based compensation, a
» changes in tax laws or the interpretation of sashldaws and changes in generally accepted accaguptinciples.

Because we have incurred losses to date, we haveawded any income tax provision thus far. Ac®aber 31, 2014, we had U.S.
federal and state net operating loss carryforwaf@pproximately $54.8 million and $34.2 milliorspectively, that can be carried forward
offset against future taxable income. These netatipg) loss carryforwards will begin to expire i828. Utilization of net operating losses may
be subject to a substantial annual limitation dughé “change in ownership” provisions of the InerRevenue Code of 1986, and similar statt
provisions. This limitation may result in the exgiion of net operating losses before utilizatiore Mave not yet determined whether any
changes in ownership have triggered any such limits. There can be no assurance that we wilketilhe entire amount of our net operating
loss carryforwards.
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Disruption of critical information systems or mate breaches in the security of our systems coularim our business customer relatiot
and financial condition.

Information technology helps us operate efficienitiyerface with customers, maintain financial aacy and efficiency and accurately
produce our financial statements. If we do notcate and effectively manage the resources necetsshnjld and sustain the proper technol
infrastructure we could be subject to transactiwars, processing inefficiencies, the loss of costos, business disruptions or the loss of or
damage to intellectual property through securigalsh. If our data management systems do not efédgttollect, store, process and report
relevant data for the operation of our businessthdr due to equipment malfunction or constrasuftware deficiencies or human error, our
ability to effectively plan, forecast and executs business plan and comply with applicable lawd regulations will be impaired, perhaps
materially. Any such impairment could materiallydeadversely affect our financial condition, reswt®perations, cash flows and the
timeliness with which we report our internal andee®al operating results.

Our business requires us to use and store pergadeatitifiable information (“PII”) of our customeremployees and business partners.
This may include names, addresses, phone numipead, aldresses, contact preferences, tax identditamumbers and payment account
information. We require user names and passwordsdier to access our information technology systéfifesalso use encryption and
authentication technologies to secure the transomismd storage of data. These security measurgdeeompromised as a result of third-
party security breaches, employee error, malfeasdaalty password management or other irregulaaityl result in persons obtaining
unauthorized access to our data or accounts. Phiries may attempt to fraudulently induce emplsyaecustomers into disclosing user
names, passwords or other sensitive informatiomghwimay in turn be used to access our informagahiology systems.

We devote significant resources to network secudiéya encryption and other security measuresdtegr our systems and data, but thes
security measures cannot provide absolute secWviégymay experience a breach of our systems andomayable to protect sensitive data.
costs to us to eliminate or alleviate network sigggroblems, bugs, viruses, worms, malicious safevprograms and security vulnerabilities
could be significant, and our efforts to addregséhproblems may not be successful and could riesuftexpected interruptions, delays,
cessation of service and may harm our businessatipes. Moreover, if a computer security breack@aff our systems or results in the
unauthorized release of PlI, our reputation anddicould be materially damaged and use of our ptsdand services could decrease.

The content of our website could expose us to digant liability.

Because we post product information and other crate our website, we face potential liability famong other things, copyright
infringement, patent infringement, trademark indement, defamation, unauthorized practice of medjdialse or misleading advertising and
other claims based on the nature and content ahtterials we post. Although we maintain genegddility insurance, our insurance may not
cover potential claims of this type or may not deguate to indemnify us for all liability that mbag imposed. Any imposition of liability that
not covered by insurance, or is in excess of ocsuriance coverage, could materially adversely affectusiness, financial condition or results
of operations.

Failure to manage growth effectively could preveunt from achieving our goals.

Our growth strategy may impose a significant burderour administrative and operational resources.aDility to effectively manage
growth depends on our ability to substantially expthe capabilities of our administrative and ofieral resources and to attract, train,
manage and retain qualified management and othsomeel. Our failure to successfully manage grovathld result in our sales not increasing
commensurately with capital investments. Our irigbib successfully manage growth could materiatliiyersely affect our business.
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Any failure to adequately expand our direct salesde will impede our growth. If we are unable totect, hire and retain qualified sales at
management personnel, the commercial opportunity émr products may be diminished.

We expect to be substantially dependent on a dsisdet force to attract new business and to marizgjemer relationships. We plan to
expand our direct sales force and believe thaettsesignificant competition for qualified, prodivet direct sales personnel with advanced sale
skills and technical knowledge of our industry. @bility to achieve significant growth in revenunethe future will depend, in large part, on
our success in recruiting, training and retainioffisient direct sales personnel. Recent hiresfadned hires may not become as producti
expected and we may be unable to hire sufficientbers of qualified individuals in the future in tirarkets where we do business. If we are
unable to hire and develop sufficient numbers ofipctive sales personnel, our business prospeatd soffer.

As of December 31, 2014, our sales force consistdd field support and clinical support personiée may not be able to attract, hire,
train and retain qualified sales and sales managepagsonnel. If we are not successful in our &ffto maintain and grow a qualified sales
force, our ability to independently market and podenour products may be impaired. Even if we ate &beffectively maintain a qualified
sales force, our sales force may not be successfoimmercializing our products.

If we fail to attract and retain key personnel, éo retain our executive management team, we maybable to successfully develop
commercialize our products.

Our success depends in part on our continuedyatiliattract, retain and motivate highly qualifiméinagerial personnel. We are highly
dependent upon our executive management teamo$hef the services of any one or more of the mesniifeour executive management te
could delay or prevent the successful completiosonfie of our development and commercializationailyjes.

Recruiting and retaining qualified sales and mankgpersonnel is critical to our success. We maybeaable to attract and retain these
personnel on acceptable terms. In addition, wearlgonsultants and advisors, including scienéfid clinical advisors, to assist us in
formulating our development and commercializativategy. Our consultants and advisors may alsov@ayed by other companies and may
have commitments under consulting or advisory @mtérwith other entities that may limit their aedility to us.

If we are unable to obtain and maintain protectidor intellectual property relating to our technolggand products, the value of ot
technology and products will be adversely affected.

Our success will depend in part on our ability bbain and maintain protection for the intellectpedperty covering or incorporated into
our technology and products. The patent situatiathé field of medical devices involves complexdeand scientific questions. We rely upon
patents, trade secret laws and confidentiality @gents to protect our technology and products. \& mot be able to obtain patent rights
relating to our technology or products and pengiiatgnt applications to which we have rights mayissie as patents or if issued, may not
issue in a form that will be advantageous to ugrbfissued, any patents issued to us may beestg@h, narrowed, invalidated, held to be
unenforceable or circumvented. Changes in eithemnpdaws or in interpretations of patent lawsha tUnited States may diminish the value of
our intellectual property or narrow the scope aof patent protection.

Trademark protection of our products may not proeidis with a meaningful competitive advantage.

We use trademarks on our products and believehthang distinctive marks is an important factormarketing them. Distinctive marks
may also be important for any additional produbtg tve successfully develop and commercially matkete initiate legal proceedings to st
to protect our trademarks, the costs of these paings could be substantial and it is possible dbatfforts could be unsuccessful.
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Risks Related to Our Requlatory Environment

Recently enacted healthcare legislation reformirtgetU.S. healthcare system, as well as future refeyrmay have a material adverse effi
on our financial condition and results of operatien

In March 2010, the PPACA was signed into law whitdkes changes that are expected to significanthaainthe pharmaceutical and
medical device industries. One of the principalaohthe PPACA as currently enacted is to expamdtihénsurance coverage to approximately
32 million uninsured Americans. The consequencdbeaxfe significant coverage expansions on the sélesr products are unknown and
speculative at this point.

The PPACA contains a number of provisions desigoegenerate the revenues necessary to fund theagevexpansions, among other
things. This includes new fees or taxes on cehaaith-related industries, including medical deviwnufacturers. Beginning in 2013, medical
device manufacturers were required to pay an exaiséor sales tax) of 2.3% of certain U.S. medimlice revenues. Under this provision, we
have paid an excise tax of approximately $69 thodishrough December 31, 2014, which tax is refléateour operating expenses. Though
there are some exceptions to the excise tax, xigisetax applies to all or most of our productisl sathin the U.S. The PPACA also
establishes a new Patient-Centered Outcomes Rbdeatitute to oversee and identify priorities omgparative clinical effectiveness research
in an effort to coordinate and develop such resganmtplements payment system reforms includingtenal pilot program on payment
bundling to encourage hospitals, physicians, ahdrgtroviders to improve the coordination, qualétyd efficiency of certain healthcare
services through bundled payment models; and @eaténdependent payment advisory board that wilirét recommendations to reduce
Medicare spending if projected Medicare spendirgee®s a specified growth rate.

The PPACA provisions on comparative clinical effeehess research also extend the initiatives oAtherican Recovery and
Reinvestment Act of 2009, known as the stimuluskpge, which included $1.1 billion in funding to dwthe comparative effectiveness of
health care treatments and strategies. This stexfuhding was designated for, among other thingsdacting, supporting or reviewing
research that compares and evaluates the riskiseanadits, clinical outcomes, effectiveness and eypjisteness of products. The PPACA
appropriates additional funding to comparativeichheffectiveness research. Although Congressrthsated that this funding is intended to
improve the quality of health care, it remains eaclhow the research will impact current Medicareecage and reimbursement or how new
information will influence other third-party paypolicies. The taxes imposed by the PPACA and tipaesion in the government’s role in the
U.S. healthcare industry may result in decreasefitpto us, lower reimbursement by payors usinggaducts, and/or reduced medical
procedure volumes, all of which may adversely dféer business, financial condition and resultspérations.

In addition, other legislative changes have beep@sed and adopted since the PPACA was enactedu@ust 2, 2011, the Budget
Control Act of 2011 was signed into law, which, argamther things, creates the Joint Select CommitteBeficit Reduction to recommend
proposals in spending reductions to Congress. dim Select Committee did not achieve a targetdititleeduction of at least $1.2 trillion for
the years 2013 through 2021, triggering the leti@iés automatic reduction to several governmengpams. This included aggregate
reductions to Medicare payments to providers ofoup% per fiscal year, which went into effect onrih, 2013. On January 2, 2013, the
American Taxpayer Relief Act of 2012 was signed ilatv, which, among other things, further reducestiMare payments to several provid
including hospitals, imaging centers and cancatitnent centers, and increased the statute of tiosperiod for the government to recover
overpayments to providers from three to five years.

We expect that additional state and federal healthreform measures may be adopted in the futoyeofwhich could have a material
adverse effect on our industry generally and oilitglo successfully commercialize our productscould limit or eliminate our spending on
certain development projects.
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The U. S. government has in the past consideradiriently considering and may in the future coesttealthcare policies and proposals
intended to curb rising healthcare costs, includiage that could significantly affect both privated public reimbursement for healthcare
services. State and local governments, as wellnasrder of foreign governments, are also considesirhave adopted similar types of
policies. Future significant changes in the healtbsystems in the United States or elsewheregcament uncertainty about whether and how
changes may be implemented, could have a negatpact on the demand for our products. We are uniatgesdict whether other healthcare
policies, including policies stemming from legistex or regulations affecting our business, may toppsed or enacted in the future; what
effect such policies would have on our businesshereffect ongoing uncertainty about these mattétdrave on the purchasing decisions of
our customers.

We are subject to federal and state laws governing business practices which, if violated, couldstst in substantial penalties.
Additionally, challenges to or investigations of ppractices could cause adverse publicity and bsthoto respond to and could otherwi
harm our business.

The Medicare and Medicaid anti-kickback laws, aedesal similar state laws that may apply to itemsesvices reimbursed by any third-
party payor, including commercial insurers, prohgayments or other remuneration that could beidensd to induce hospitals, physicians or
other potential purchasers of our products eitheeter patients or to purchase, lease or ordeafrange for or recommend the purchase, leas
or order of healthcare products or services forcipiayment may be made under federal and statthbaad programs, such as Medicare and
Medicaid. Further, the recently enacted PPACA, agrmther things, amends the intent requirement@federal anti-kickback and criminal
health care fraud statutes. A person or entityomgér needs to have actual knowledge of this stauspecific intent to violate it. In addition,
the PPACA provides that the government or a whikileer may assert that a claim (including itemsenvices resulting from a violation of 1
federal anti-kickback statute) constitutes a fals&raudulent claim for purposes of the false cstatutes. These laws may affect our sales,
marketing and other promotional activities by limit the kinds of financial arrangements we may haitle hospitals, physicians or other
potential purchasers of our products. They paridulimpact how we structure our sales offerings|uding discount practices, customer
support, education and training programs, physic@rsulting and other service arrangements. Tlaaee &re broadly written, and it is often
difficult to determine precisely how these lawslw# applied to specific circumstances. Violatimgi-&ickback laws can result in civil and
criminal penalties, which can be substantial amtlihe exclusion from government healthcare progrimmsoncompliance. Even an
unsuccessful challenge or investigation into oacpces could cause adverse publicity, and beyctistiefend, and thus could harm our
business and results of operations.

The PPACA also imposes new reporting and discloseqairements on device manufacturers for any $femof value” made or
distributed to prescribers and other healthcargigeos. Such information must be made publicly kn@é in a searchable format. In addition,
device manufacturers will also be required to repad disclose any investment interests held bwiglans and their immediate family
members during the preceding calendar year. Faidusebmit required information may result in civibnetary penalties of up to an aggregate
of approximately $0.2 million per year (and up toaggregate of $1 million per year for “knowinglfiaes”), for all payments, transfers of va
or ownership or investment interests not reponteah annual submission. Device manufacturers vegpgined to begin collecting data on
August 1, 2013 and were required to submit regorGMS by March 31, 2014 and the 90th day of eattssquent calendar year. We
submitted a report in a timely manner and beliéag tve are in compliance with this reporting reguoient.

In addition, there has been a recent trend of asze federal and state regulation of payments tiwapleysicians, including the tracking
and reporting of gifts, compensation and other meenation to physicians. Certain states mandateeimghtation of commercial compliance
programs to ensure compliance with these laws, smpestrictions on device manufacturer marketimgtpres and/or require the tracking and
reporting of gifts, compensation and other remuii@nao physicians. The shifting commercial comptia environment, and the need to build
and maintain robust and expandable systems to gowifii multiple jurisdictions with different complhce and/or reporting requirements,
increases the possibility that a healthcare compaany be found out of compliance of one or morehefrequirements, subjecting us to
significant civil monetary penalties.
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Compliance with complex foreign and U.S. laws aggltations that apply to our potential internatiazerations increases our cost of
doing business in international jurisdictions andld expose us or our employees to fines and pesait the U.S. and/or abroad. These
numerous and sometimes conflicting laws and reguigtinclude U.S. laws such as the Foreign Corrugttices Act, and similar laws in
foreign countries, such as the U.K. Bribery AcR6fL0. Violations of these laws and regulations daabult in fines, criminal sanctions against
us, our officers or our employees, prohibitiongtoe conduct of our business and damage to ouratput Although we intend to implement
policies and procedures designed to ensure conggliaith these laws, there can be no assuranceth&mployees, contractors or agents will
not violate our policies.

The Dodd-Frank Wall Street Reform and Consumerdetimn Act requires us to track and disclose thea®of certain metals used in
manufacturing which may stem from minerals (soezhliconflict minerals”) which originate in the Derratic Republic of the Congo or
adjoining regions. These metals include tantalimygold and tungsten. In most cases no acceptdigleative material exists which has the
necessary properties. It is not possible to detegrttie source of the metals by analysis but instegabd faith description of the source of the
intermediate components and raw materials musbtered. The components which incorporate thosalsatay originate from many sourt
and we may purchase fabricated products from matwfars who may have a long and difficultttace supply chain. As the spot price of tt
materials varies, producers of the metal interntediaan be expected to change the mix of souress aad components and assemblies whic
we buy may have a mix of sources as their origie.d¥ not believe these materials are present indhmponent parts that we use in our
CorPath System, but there can be no assurancehéss metals will not be included in our componemis$ assemblies from time to time.

Our products are subject to a lengthy and uncertalomestic regulatory review process. If we do nbtaon and maintain the necessary
domestic regulatory authorizations, we will not bele to provide our products in the U.S.

Our products and operations are subject to extensigulation in the U.S. by the FDA. The FDA regegathe development, bench and
clinical testing, manufacturing, labeling, storagegord-keeping, promotion, sales, distribution podtmarket support and reporting of med
devices in the U.S. to ensure that medical prodiistsibuted domestically are safe and effectivetiieir intended uses. In order for us to
market certain products for use in the U.S., weegally must first obtain clearance from the FDAsuant to Section 510(k) of the FFDCA.
Clearance under Section 510(k) requires demortrétiat a new device is substantially equivalerartother device with 510(k) clearance or
grandfathered (“pre-amendment”) status. If we gdigaintly modify our products after they receive FIBlkkarance, or seek to market them for
additional indications for use, the FDA may requiseto submit a separate 510(k) or PMA for the rfiedliproduct before we are permitted to
market the products in the U.S. In addition, if dexvelop products in the future that are not comsidiéo be substantially equivalent to a device
with 510(k) clearance or grandfathered status, lebe required to obtain FDA approval by submittia PMA. The FDA may not act
favorably or quickly in its review of our 510(k) ®MA submissions or we may encounter significafftatilties and costs in our efforts to
obtain FDA clearance or approval, any of which dadglay or preclude our sale of new products inlt® Furthermore, the FDA may reques
additional data or require us to conduct furthstitg, or compile more data, including clinicalaaid clinical studies, in support of a 510(k)
submission. Regulatory policy affecting our produzan change at any time. The changes and theacingm our business cannot be accuratel
predicted. For example, in 2011, the FDA annourac@tan of Action to modernize and improve the FDgremarket review of medical
devices, and has implemented, and continues teeimmgaht, reforms intended to streamline the premaekaew process. In addition, as part of
the Food and Drug Administration Safety and Innimrafct of 2012, Congress enacted several refohraugh the Medical Device Regulatt
Improvements and additional miscellaneous provssiwhich will further affect both pre- and post-apgal medical device regulation. Changes
in the FDA 510(k) process could make approval ndiffecult to obtain, increase delay, add uncertaiand have other significant adverse
effects on our ability to obtain and maintain ap@aidor our products. The FDA may also, insteadafepting a 510(k) submission, require us
to submit a PMA, which is typically a much more qaax, lengthy and burdensome application than §l§100 support a PMA, the FDA
would likely require that we conduct one
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or more clinical studies to demonstrate that theogeis safe and effective. In some cases suclestiday be requested for a 510(k) as well.
We may not be able to meet the requirements tdarobt(k) clearance or PMA approval, in which cs2FDA may not grant any necessary
clearances or approvals. In addition, the FDA mlagesignificant limitations upon the intended o§eur products as a condition to a 510(k)
clearance or PMA approval. Product applicationsalaa be denied or withdrawn due to failure to clymyith regulatory requirements or the
occurrence of unforeseen problems following cleegaor approval. Any delays or failure to obtain FBl&arance or approval of new products
we develop, any limitations imposed by the FDA emwrproduct use or the costs of obtaining FDA cleegsor approvals could have a mate
adverse effect on our business, financial condiiod results of operations.

In order to conduct a clinical investigation inviolg human subjects for the purpose of demonstratiagafety and effectiveness of a
medical device, a company must, among other thisygsly for and IRB approval of the proposed ingibn. In addition, if the clinical study
involves a “significant risk” (as defined by the APto human health, the sponsor of the investigatinist also submit and obtain FDA
approval of an IDE application. Our system produetld be considered a significant risk device reqgilDE approval prior to investigatior
use. We may not be able to obtain FDA or IRB apaktw undertake clinical trials in the U.S. for amw devices we intend to market in the
U.S. in the future. If we obtain such approvals,magy not be able to conduct studies which compti wie IDE and other regulations
governing clinical investigations or the data framy such trials may not support clearance or agprafithe investigational device. Failure to
obtain such approvals or to comply with such retijpias could have a material adverse effect on agimness, financial condition and results of
operations. Certainty that clinical trials will nekesired endpoints, produce meaningful or usedtd dnd be free of unexpected adverse ef
or that the FDA will accept the validity of foreigitinical study data cannot be assured, and sucértainty could preclude or delay market
clearance or authorizations resulting in signifidamancial costs and reduced revenue.

If we fail to obtain regulatory clearances in othe@ountries for existing products or products unddevelopment, we will not be able
commercialize these products in those countries.

In order to market our products outside of the ethiStates, we must establish and comply with nunseaod varying regulatory
requirements of other countries regarding quasiifety and efficacy of our products. Approval ariel i@arking procedures vary among
countries and can involve additional product testind additional administrative review periods. Tihee required to obtain approval or CE
Certificate of Conformity in other countries migtiffer from that required to obtain FDA clearan€&e regulatory approval or CE marking
process in other countries may include all of ieksrdetailed above regarding FDA clearance irlthiged States. Regulatory approval or the
CE marking of a product in one country does nousmsegulatory approval in another, but a failurel@lay in obtaining regulatory approval or
a CE Certificate of Conformity in one country maggatively impact the regulatory process in othEeslure to obtain regulatory approval or a
CE Certificate of Conformity in other countriesanty delay or setback in obtaining such approvalccbave the same adverse effects desc
above regarding FDA clearance in the United States.

For example, in the EEA, our devices are requioecbimply with the Essential Requirements laid dawAnnex | to the Medical Devici
Directive (applicable in the non-EU EEA Member Btatia the Agreement on the European Economic Avga)are also required to ensure
compliance with the relevant quality system requieats laid down in the Annexes to the Medical DesiDirective. Companies compliant
with ISO requirements such as “EN ISO 13485: 20@Riidal devices — Quality management systems — Reapaints for regulatory
purposes” benefit from a presumption of conformifth the relevant Essential Requirements or thdityusystem requirements laid down in
the Annexes to the Medical Devices Directive. Rwllgy successful completion of a conformity assesgmeocedure conducted in relation to
the medical device and its manufacturer and th@ifarmity with the Essential Requirements and dqualystem requirements, the Notified
Body issues a CE Certificate of Conformity. Thigt@ieate entitles the manufacturer to affix the @ark to its medical devices after having
prepared and signed a related EC Declaration ofd@mity. We received a CE Certificate of Conformiity our CorPath System in 2011. We
cannot be certain that we will be successful intmgeand continuing to meet the requirements of\Mleglical Devices Directive in the EEA.
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We may incur liability related to the off-label usaf our products.

The FDA and the FTC also regulate the advertisiabgns of our products to ensure that the claimsnwag&e are consistent with our
regulatory clearances, that there is scientifi@ datsubstantiate the claims and that our advegtisi neither false nor misleading. The off-label
use of our products may harm our image in the ntpl&ee, result in injuries that lead to produchiiigy suits, which could be costly to our
business, or result in costly investigations anttgans from the FDA and other regulatory bodieséfare deemed to have engaged inaifel
promotion.

We may incur substantial product liability or indenification claims relating to the clinical testingf our CorPath System.

We face an inherent risk of product liability exposrelated to the testing of our CorPath Systehuman clinical trials, and claims
could be brought against us if use or misuse ofGarPath System causes, or merely appears to based, personal injury or death. Because
our CorPath System is designed to be used in comspigical procedures, defects could result inralmer of complications, including serious
personal injury or death. While we have and intenchaintain product liability insurance relatingdor clinical trials, our coverage may not be
sufficient to cover claims that may be made agaissind we may be unable to maintain such insuraudditionally, we have entered into
various agreements where we indemnify third pafoesertain claims relating to our products. Thegemnification obligations may require
us to pay significant sums of money for claims &t covered by these indemnification obligatigvsy claims against us, regardless of their
merit, could have a material adverse effect onbmsiness, financial condition, results of operatiand reputation.

If we are found to have violated laws protectingetisonfidentiality of patient health information, weould be subject to civil or criming
penalties, which could increase our liabilities arichrm our reputation or our busines:

There are a number of federal and state laws ittlieed States protecting the confidentiality oftae patient health information,
including patient records, and restricting the aisé disclosure of that protected information. Irtipalar, the U.S. Department of Health and
Human Services promulgated patient privacy rulegeuthe Health Insurance Portability and AccoutitgbAct of 1996, (“HIPAA”). These
privacy rules protect medical records and othesqmal health information by limiting their use atidclosure, giving individuals the right to
access, amend and seek accounting of their owthhiefdrmation and limiting most use and disclosuoé health information to the minimum
amount reasonably necessary to accomplish thedatepurpose of the use or disclosure. If we araddo be in violation of the privacy rules
under HIPAA (or other applicable federal or staed), we could be subject to civil or criminal pkies, which could increase our liabilities,
harm our reputation and have a material advergetsfh our business, financial condition and resofitoperations.

Complying with FDA regulations is a complex processd our failure to comply fully could subject ue significant enforcement actions.

Because our products are commercially distributedherous quality and post-market regulatory requénats apply, including the
following:

» continued compliance to the QSR, which requiresufaturers to follow elaborate design, testing,taandocumentation and ott
quality assurance procedures during the developarehtnanufacturing proce:

» labeling regulations
» the FDA's general prohibition against false or misleadiagesnents in the labeling or promotion of proddotsunapproved use

e stringent complaint reporting and Medical DeviReporting regulations, which requires that martufers keep detailed records of
investigations or complaints against their devieed to report to the FDA if their device may haaeised or contributed to a death
or serious injury or malfunctioned in a way thatulgblikely cause or contribute to a death or segimjury if it were to recut
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» adequate use of the Corrective and Preventot®is process to identify and correct or prevégnificant systemic failures of
products or processes or in trends which suggest,sanc

» the reporting of Corrections and Removals, Whiequires that manufacturers report to the FDAlle@nd field corrective actions
taken to reduce a risk to health or to remedy &tiam of the FFDCA that may pose a risk to he¢

We are subject to inspection and marketing surveitamg the FDA to determine our compliance with rataty requirements. If the FC
finds that we have failed to comply, it can ingtita wide variety of regulatory or enforcement@usi ranging from inspectional observations
(Form FDA 483) to a public Warning Letter to moewere civil and criminal sanctions including th&see of our products and equipment ¢
ban on the import or export of our products. Oilufa to comply with applicable requirements colddd to an enforcement action that may
have an adverse effect on our financial conditiod @sults of operations.

Any modification or change of medical devices abebfor market requires the manufacturer to maketerthination whether the change
is significant enough to require new 510(k) cleamWe have created labeling, advertising and tugiging for our CorPath System to desc
specific procedures that we believe are fully wittlie scope of our existing 510(k) indicationsuee stated in our 510(k) clearances. We
cannot assure that the FDA would agree that alt specific procedures are within the scope of #istiag general clearance or that we have
compiled adequate information to support the sadaty efficacy of using the CorPath System for athsspecific procedures.

If our manufacturing facilities do not continue taneet federal, state or other manufacturing standaradve may be required to temporar
cease all or part of our manufacturing operationdistribution of our products and/or recall our pragtts which would result in significant
product delivery delays and lost revent

Our manufacturing facilities are subject to periidispection by regulatory authorities and our afiens will continue to be regulated
and inspected by the FDA and other regulatory agsrfor compliance with cGMP requirements contaimettie QSR and other regulatory
requirements. For any CorPath Systems shippechatienally, we are also required to comply with 1§@ality system standards as well as
European Directives and norms in order to prodwodyxts for sale in the EU. In addition, many ceoiestsuch as Canada and Japan have ve
specific additional regulatory requirements forlgyassurance and manufacturing. If we fail to thaue to comply with cGMP requirements,
as well as ISO or other regulatory standards, we Imearequired to cease all or part of our operatiomtil we comply with these regulations.

Risks Related to our Common Stock

There is a limited trading market for our Common @ik, and you may not be able to resell your shaaesr above the price you paid for
them.

There currently is a limited market for our Comngtock. An investor may find it difficult to obtaaccurate quotations as to the market
value of the Common Stock and trading of our Comi@tatk may be sporadic. For example, several dayspass before any shares may be
traded. A more active market for the Common Stoely mever develop. We cannot assure you that themebf trading in shares of our
Common Stock will increase in the future. Additibmageneral market forces may have a negativecetia our stock price, independent of
factors affecting our Common Stock specificallyabidition, if we fail to meet the criteria set foih SEC regulations, various requirements
would be imposed by law on broker-dealers who@allsecurities to persons other than establishsthmers and accredited investors.
Consequently, such regulations may deter brokeledeftom recommending or selling the Common Stedkich may adversely affect the
market for our Common Stock. This would also makaare difficult for us to raise additional capital
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Unless our Common Stock is listed on a qualifiedtiomal securities exchange or our Common Stock @riexceeds $5 per share, our
Common Stock will be considered a “penny stock” andl not qualify for exemption from the “penny sttk” restrictions, which may make
more difficult for you to sell your shares.

Our Common Stock is traded on the OTCQB as provige@TC Market Groups, Inc. (“OTCQB") at a pricele$s than $5.00 per share
and, as a result, is considered as a “penny stogkiie SEC and subject to rules adopted by the i@g@ating broker-dealer practices in
connection with transactions in “penny stocks.” BteC has adopted regulations which generally defitgenny stock” to be any equity
security that is not listed on a qualified natioseturities exchange and that has a market pritessthan $5.00 per share, or with an exercise
price of less than $5.00 per share, subject t@iceeixceptions. For any transaction involving arfipestock,”unless exempt, these rules req
delivery, prior to any transaction in a “penny &d8of a disclosure schedule relating to the “pestgck” market. Disclosure is also required to
be made about current quotations for the secuatieiscommissions payable to both the broker-dealdrthe registered representative. Finally
broker-dealers must send monthly statements tchpssss of “penny stocks” disclosing recent priderimation for the “penny stock” held in
the account and information on the limited marketgenny stocks”. As a result of our Common Stoelng subject to the rules on “penny
stocks,” the liquidity of our Common Stock may liversely affected.

The price of our Common Stock could be highly valatdue to a number of factors, which could leadltisses by investors and costly
securities litigation.

We cannot predict the extent to which investorriegein our company will lead to the developmenamfactive trading market on that
stock exchange or any other exchange in the fullve trading price of our common shares has expesit volatility while trading on the
OTCQB and is likely to continue to be highly volatin response to a number of factors includinghueuit limitation, the following:

» trading of our Common Stock on the OTC(

» limited daily trading volume resulting in the laocka liquid market

» fluctuations in price and volume due to investag@pation and other factors that may not be tiegutofinancial performanct
» performance by us in the execution of our busimps;

» financial viability; actual or anticipated variati® in our operating result

* announcements of developments by us or our corps!

* market conditions in our industr

e announcements by us or our competitors of sigmifiegquisitions, strategic partnerships, joint vees$ or capital commitment
» adoption of new accounting standards affectingimdustry;

» additions or departures of key personi

* introduction of new products by us or our compesit

» sales of our common shares or other securitigsempen marke

» regulatory developments in both the United Statekfareign countries

» performance of products sold and advertised bydiees in the marketplac

» economic and other external factc

e perioc-to-period fluctuations in financial results; a

« other events or factors, many of which are beyamdcontrol.
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The stock market is subject to significant pricd &olume fluctuations. In the past, and severaémesituations, following periods of
volatility in the market price of a company’s sdtias, securities class action litigation has bedrated against such company. Litigation
initiated against us, whether or not successfullccoesult in substantial costs and diversion afrnanagement’ attention and resources, wh
could harm our business and financial condition.

Our stock is thinly traded and our stock price célactuate.

Low volume of trading activity and volatility in ¢hprice of our Common Stock may make it difficalt fou to resell your Common Stc
when you want and at prices you find attractiver &ack price can fluctuate significantly in resperio a variety of factors including, among
other things:

e actual or anticipated variations in our quartedsgults of operation:

e recommendations by securities analy

» operating and stock price performance of other anigs that investors deem comparable tc

* news reports relating to trends, concerns and dékaes in the medical device indus

» perceptions in the marketplace regarding us orcoorpetitors and other medical device compal
* new technology used, or services offered, by coitgpef and

« changes in government regulatio

General market fluctuations, industry factors aadegal economic and political conditions and eveatsd also cause our stock price to
decrease regardless of our operating results demséd by the current volatility and disruptiorcapital and credit markets.

If we are unable to successfully remediate the migteweakness in our internal controls over finanai reporting or if additional material
weaknesses are discovered in our internal accougtprocedures, the accuracy and timing of our findatreporting may be adversely
affected, which may adversely affect investor colgfince in us and, as a result, the value of our Coom&tock.

In connection with the audit of our 2014 consokhtinancial statements, our independent registeudtic accounting firm noted a
material weakness in our controls relating to axaoainting for overhead costs which affected inveesoand property and equipment.
Specifically, our cost accounting and reserve egtinprocesses lacked adequate levels of monitaridgeview controls to identify and correct
inventory valuation errors in a timely manner, whieas primarily the result of an insufficient numioé qualified accounting resources to
ensure adequate technical review of inventory atibog issues during the financial statement clasegss. A material weakness is a
deficiency or combination of deficiencies in intaefgontrol over financial reporting that resultsore than a reasonable possibility that a
material misstatement of annual or interim finahsiatements will not be prevented or detected tmely basis.

Any failure to develop or maintain effective intatrtontrols over financial reporting or difficuliencountered in implementing or
improving our internal controls over financial refdiog could harm our operating results and prewsnrom meeting our reporting obligations.
Moreover, effective internal controls, particulathose related to revenue recognition, are nece$saus to produce reliable financial reports
and are important to helping prevent financial étalfiwe cannot provide reliable financial repastsprevent fraud, our business and operating
results could be harmed, investors could lose denfie in our reported financial information, ane tfading price of our Common Stock could
drop significantly. In addition, investors relyingon this misinformation could make an uninformeeeistment decision, and we could be
subject to sanctions or investigations by the Cassinin or other regulatory authorities or to stod#tboclass action securities litigation.
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We cannot assure you that measures being takedén  remediate the material weakness describedeawill fully remediate such
material weakness. We also cannot assure you thatwe identified all of our existing control dédiccies or that we will not in the future
have additional material weaknesses.

We intend to issue more shares to raise capitaljehtwill result in substantial dilution.

Our Articles of Incorporation, as amended, authetize issuance of a maximum of 250,000,000 sh&r€smmon Stock and 10,000,000
shares of Preferred Stock. Any additional finansiaffected by us may result in the issuance ofteahdil securities without stockholder
approval and the substantial dilution in the petaga of Common Stock held by our then existingldtotders. Moreover, the Common Stock
issued in any such transaction may be valued @rktrary or non-arm’s-length basis by our manag#mresulting in an additional reduction
in the percentage of Common Stock held by our atistockholders. Our Board of Directors has the grow issue any or all of such authori
but unissued shares without stockholder approvath& extent that additional shares of capitallstve issued in connection with a financing,
dilution to the interests of our stockholders witicur and the rights of the holder of Common Stoaiht be materially and adversely affected.

Our Board of Directors may issue and fix the terrmshares of our Preferred Stock without stockhotdgpproval, which could adversely
affect the voting power of holders of our Commorogk or any change in control of our Company.

Our Articles of Incorporation, as amended, authetize issuance of up to 10,000,000 shares of Peef&tock, $0.0001 par value per
share, with such designation rights and prefereasenay be determined from time to time by the BadiDirectors. Our Board of Directors is
empowered, without stockholder approval, to ishwes of Preferred Stock with dividend, liquidatioanversion, voting or other rights which
could adversely affect the voting power or othghts of the holders of our Common Stock. In theneéeé such issuances, the Preferred Stock
could be used, under certain circumstances, agtaoohef discouraging, delaying or preventing a gjeaim control of our Company.

Future sales by our stockholders may negativelyeatfour stock price and our ability to raise funds new stock offerings.

Sales of our Common Stock in the public market ddaMver the market price of our Common Stock. Salay also make it more
difficult for us to sell equity securities or equitelated securities in the future at a time aridegpthat our management deems acceptable or at
all. Of the 105,883,157 shares of Common Stockerly issued and outstanding, approximately 11 I®shares are freely tradable without
restriction by stockholders who are not our affdm We issued an aggregate of 73,360,287 shafésnofnon Stock to the former shareholder
of Corindus, Inc. pursuant to an exemption fromrégistration requirements of the 1933 Act, anchsiltares are “restricted securities” as
defined in Rule 144. In addition to being subjectdstrictions on transfer imposed under federalistes laws, each holder of the newly iss
shares entered into a lock-up agreement, which grothrer things, restricts the sale or transfehesé shares for specified periods. Our
affiliates hold 79,533,257 shares, all of whichrslsanay be resold in the public market only whéeased from the provisions of a lock-up
agreement, when and if registered pursuant to amption from registration, or pursuant to the aggilie requirements of Rule 144 of the
Securities Act of 1933. Although we have no cur@ans to do so, we may waive the restrictionsransfer under these lock-up agreements i
the future. When the shares covered under thelpckgreements become available for resale, sakeswbstantial number of shares of our
Common Stock in the public market, or the perceptimt these sales could occur, could materialyeeskly affect the market price of our
Common Stock.
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Insiders have substantial control over the outstang shares of the Compar's Common Stock and could delay or prevent a chamnge
corporate control, including a transaction in whicthe Company’s stockholders could sell or excharbeir shares for a premium.

Our directors and executive officers beneficiallynoan aggregate of approximately 51% of our outitapshares of Common Stock. As
a result, our directors and executive officersciing together, may have the ability to affectdlniécome of matters submitted to stockholders
for approval, including the election and removatléctors, and any merger, consolidation or shbdl@r substantially all of our assets. In
addition, these persons acting together may havaltHity to control our management and businefsraf Accordingly, this concentration of
ownership may harm the value of our Common Stock by

» delaying, deferring or preventing a change in ain
» impeding a merger, consolidation, takeover or othesiness combination,

» discouraging a potential acquirer from making aguégition proposal or otherwise attempting to abiontrol.

We do not expect to pay dividends on our Commorckto

We do not anticipate that we will declare or pay dividends in the foreseeable future. Consequepdy will only realize an economic
gain on your investment in our Common Stock if phiee appreciates. Since we do not pay dividenus ifave are not successful in
establishing an orderly trading market for our seathen investors may not have any manner tadiaeior receive any payment on their
investment. Therefore, our failure to pay divident®sy cause investors to not see any return onithastment even if we are successful in ou
business operations. In addition, because we dpaytlividends we may have trouble raising addétidands which could affect our ability to
expand our business operations.

Securities analysts may not cover our Common Staok this may have a negative impact on our CommaocE's market price.

The future trading market for our Common Stock rdagend on the research and reports that secuaitegsts publish about us or our
business. We do not have any control over thesgsteaWe may face additional risks since we becamablic company through an
acquisition which, for accounting purposes, waattr@ as a reverse merger. There is no guaranteseitwrities analysts will cover our
Common Stock and there may be little incentivertatkbrage firms to recommend the purchase of ourr@omStock. If securities analysts do
not cover our Common Stock, the lack of researckeiame may adversely affect our Common Steckarket price, if any. If we are coverec
securities analysts who downgrade our stock, makgprice would likely decline. If one or more bese analysts ceases to cover us or fails tc
publish regular reports on us, we could lose Vigjhin the financial markets, which could cause etock price or trading volume to decline.

We are likely to raise additional funds, finance @uisitions or develop strategic relationships bgugng capital stock.

We have financed our operations, and we expeatritirwe to finance our operations, make acquisstamnd develop strategic
relationships by issuing equity or convertible dedturities which could significantly reduce thegemtage ownership of our existing
stockholders. Furthermore, any newly issued seesrituld have rights, preferences and privilegesos to those of our existing Common
Stock. Moreover, any issuances by us of equityri@simay be at or below the prevailing marketerf our Common Stock and in any even
may have a dilutive impact on your ownership irgereshich could cause the market price of our Comi@twck to decline. We may also raise
additional funds through the incurrence of debt| #re holders of any debt we may issue would hemyes superior to your rights in the event
we are not successful and are forced to seek tteqtion of the bankruptcy laws.
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A significant business or product announcement by ar our competitors may cause fluctuations in ostock price.
The market price of our Common Stock may be sulifestibstantial volatility as a result of announeets by us or other companies in

our industry. Announcements that may subject tieef our Common Stock to substantial volatilitglude announcements regarding:

e our operating results, including the amount andntinof sales of our product

« the availability and timely delivery of our prodag

» the acquisition of technologies or products by usw competitors

* the development of new technologies or productsdgr our competitor:

* regulatory actions with respect to our productthose of our competitors, al

e significant acquisitions, strategic partnershipstjventures or capital commitments by us or mmpetitors

The lack of substantial public company experiendecnir management team could adversely impact ouiligbto comply with the reporting
requirements of U.S. securities laws.

Our management team has limited experience in wgnkiith public companies which could impair ourlipito comply with legal and
regulatory requirements such as those imposed tiaBas-Oxley Act of 2002. Such responsibilitiedude complying with federal securities
laws and making required disclosures on a timegish@ur senior management may not be able to mmaié programs and policies in an
effective and timely manner that adequately resgoraiich increased legal, regulatory compliancerapdrting requirements, including the
establishing and maintaining internal controls dusancial reporting. Any such deficiencies, weasses or lack of compliance could have a
materially adverse effect on our ability to compligh the reporting requirements of the Securitigshiange Act of 1934 which is necessary to
maintain our public company status. If we weredibtb fulfill those obligations, our ability to adinue as a public company would be in
jeopardy in which event you could lose your entineestment in our Compan

Our operating results are likely to fluctuate fromeriod to period.

We anticipate that there may be fluctuations infature operating results. Potential causes ofréufluctuations in our operating results
may include:

» perioc-to-period fluctuations in financial resuli

» issues in manufacturing produc

e unanticipated potential product liability clain

« the introduction of technological innovations byrquetitors,

* the entry into, or termination of, key agreemeimsiuding key strategic alliance agreeme
» the initiation of litigation to enforce or defendyaof our intellectual property right

» the loss of key employee

e regulatory change:

» failure of our products to achieve commercial sgsg¢

» general and indust-specific economic conditions that may affect resleand development expenditur
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» future sales of our Common Stock, ¢

» changes in the structure of healthcare paymenessstesulting from proposed healthcare legislatiootherwise

Moreover, stock markets in general have experiesoédtantial volatility that has often been unesdab the operating performance of
individual companies. These broad market fluctutimay also adversely affect the trading priceurf@ommon Stock.

Our stock price may be subject to fluctuation whialay cause an investment in our Common Stock tdfesué decline in value.

The market price of our Common Stock is currentigeveloped. Once a market is developed, our stockpmay fluctuate significantly
in response to factors that are beyond our confitw. stock market in general has recently expeei@rxtreme price and volume fluctuations.
The market prices of securities of medical devizmpanies have been extremely volatile and haverexmed fluctuations that often have
been unrelated or disproportionate to the operaterfprmance of these companies. These broad mituk&tations could result in extreme
fluctuations in the price of our Common Stock whictuld cause a decline in the value of our Commogls

In the past, following periods of volatility in thearket price of a company’s securities, stockhsldave often instituted class action
securities litigation against those companies. Sitigation, if instituted, could result in substa costs and diversion of management attentio
and resources, which could significantly harm anarficial condition, results of operations and rapan.

Our management will be devoting substantial timedmmply with public company regulations.

As a public company, we will be subject to certailes and regulations. In particular, the SarbaDeley Act and rules subsequently
implemented by the Commission impose various requénts on public companies with respect to corpagavernance practices. The
Sarbanes-Oxley Act requires, among other thingg,abr management maintain adequate disclosureot®maind procedures and internal
control over financial reporting. In particular, waist perform system and process evaluation atiddes our internal control over financial
reporting to allow management and, as applicakbiejr@lependent registered public accounting fimmeport on the effectiveness of our
internal control over financial reporting, as reqdiby Section 404 of the Sarbanes-Oxley Act. @anliance with the foregoing will require
us to expend significant management efforts.

We will incur significant costs to be a public compy to ensure compliance with corporate governarmeal accounting requirements and
insure our officers and directors and we may not &kele to absorb such costs.

We will incur significant costs associated with guiblic company reporting requirements, costs aasetwith applicable corporate
governance and accounting requirements, includiggirements under the Sarbanes-Oxley Act and otihes implemented by the
Commission. We expect all of these applicable rate$regulations to significantly increase our legal financial compliance costs and to
make some activities more time consuming and codtly also expect that these applicable rules agulatons may make it more difficult a
more expensive for us to obtain director and offl@bility insurance and we may be required toegdaeduced policy limits and coverage or
incur substantially higher costs to obtain the sam&milar coverage. As a result, it may be maficdlt for us to attract and retain qualified
individuals to serve on our board of directors ®eaecutive officers. We are currently evaluatind emonitoring developments with respect to
these newly applicable rules, and we cannot prediestimate the amount of additional costs we meyr or the timing of such costs.
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ITEM 1B. UNRESOLVED STAFF COMMENTS.

None.

ITEM 2. PROPERTIES.

Our principal offices and manufacturing faciliti?e located at 309 Waverley Oaks Road, Suite 1@BtHam, Massachusetts 02452. On
October 24, 2012, Corindus, Inc. entered into adesith Beaver Group, LLC for a term of approxinhafeve years for 26,402 square feet of
office and manufacturing space (the “Lease”). Glierterm of the Lease, we pay an average montlsyafdb47 thousand which includes base
rent, common area fees, taxes and insurance. Tarthe Lease provide for an option to extend thadesfor an additional fivgear period. Ot
management believes that the leased premisesitablsiand adequate to meet current needs.

ITEM 3. LEGAL PROCEEDINGS.

From time to time, we may become involved in vasitawsuits and legal proceedings that arise irotdaary course of business.
Litigation is subject to inherent uncertainties amdadverse result in these or other matters msg iom time to time that may harm our
business. We are currently not aware of any sugdl f[groceedings or claims that we believe will haveaterial adverse effect on our busines:s
financial condition or operating results.

In June 2014, we were in negotiations with a paaéfender regarding terms of a proposed loan aedrity agreement. Negotiations
were not successful and no transaction was constedma/e disputed the break-up fee and settled @iteemout of court in February 2015
through the payment of $0.1 million.

ITEM 4.  MINE SAFETY DISCLOSURE.
Not applicable.
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PART Il

ITEM5. MARKET FOR REGISTRANT 'S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND IS SUER
PURCHASES OF EQUITY SECURITIES .

Market Price of our Common Stock

Our Common Stock is listed on the OTCQB under tmet®ol “CVRS.” To date, there is no established public tradingketaior shares ¢
our Common Stock, which have traded on a limitesidoduring the period from December 31, 2012 tweJ80, 2014, there were no trades
recorded. In the quarter ended September 30, 20&Aigh and low bid quotations were $3.70 and §2@spectively. In the quarter ended
December 31, 2014, the high and low bid quotatieee $4.25 and $2.60, respectively. Such quotatieftsct inter-dealer prices, without
retail mark-up, mark-down or commission and donmexessarily represent actual transactions. Altheuganticipate that a more consistent
market for our shares of Common Stock will be dihbéd in the future, we cannot provide any guaamf such a market. On March 23, 2(
the closing bid price for our Common Stock was $4@r share.

Holders

On March 23, 2015, we had 105 holders of recomunfCommon Stock. The number of registered shadenslexcludes any estimate by
us of the number of beneficial owners of sharesusfCommon Stock held in “street name.” We estintfad¢ there are approximately 60
beneficial shareholders who hold their sharesrestname. As of the date of this Report, we ha&888,157 shares of Common Stock issued
and outstanding.

Dividend Policy

We have never declared or paid any cash dividereld@not anticipate that we will declare or pay diwdends in the foreseeable
future. Our current policy is to retain earningsny, to fund operations, and the developmentgaoaith of our business. Any future
determination to pay cash dividends will be atdiseretion of our Board of Directors and will bepgadent upon our financial condition,
operating results, capital requirements, applicabl@ractual restrictions, restrictions in our arigational documents, and any other factors
our Board of Directors deems relevant.

Securities Authorized for Issuance under Equity Comensation Plans

In connection with the Acquisition, we exchangetiays to purchase shares of our Common Stock fBM¥loptions to purchase shares
of YIDI's Common Stock (“Replacement Plan OptionsThe 2014 Stock Award Plan (the 2014 Plan) isépacement plan for options
previously awarded under the Corindus, Inc. 2006kétta Option Plan and the Corindus, Inc. 2008 Btacentive Plan and is the plan under
which all future Company options will be issuedeT2014 Stock Award Plan is limited to award isseanehich in the aggregate cannot
exceed 9,035,016 shares, all of which shares wilised for the issuance of the Company stock-basadds, including options to purchase
common stock, restricted stock and restricted stwits. Replacement Plan Options are exercisablegddo ten years from the date of original
vesting commencement date of the options.

The 2014 Stock Plan is an equity incentive plarspant to which the Company can grant options cgratiguity incentive awards to
employees or other persons on terms and conditietesmined by our Board of Directors or its Compgiasr Committee thereof. The options
or other equity awards that may be granted undepthn may qualify as incentive stock options urttie Internal Revenue Code of 1986, as
amended. The 2014 Stock Award Plan is limited taravissuances which in the aggregate equal 9,085/@dres, all of which shares will be
used for the issuance of stock-based awards, imguptions to purchase common stock, restrictedksor restricted stock units. The
Replacement Plan options continue to vest and be@xarcisable
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on the same time-vesting schedule as applied fidiosing of the Acquisition based on the Opticsidér's continued service to the Compe
If an incentive award granted under the 2014 Stogkrd Plan expires, terminates, is unexercised forfeited, or if any shares are
surrendered to us in connection with an incentivard, the shares subject to such award and thersiered shares will become available for
further awards under the 2014 Stock Award Plan. gurpose of the 2014 Stock Award Plan is to pro¥idancial incentives for selected
directors, employees, advisers, and consultartteeo€ompany, thereby promoting our long-term groant financial success.

In addition, the number of shares of our CommortiSsubject to the 2014 Stock Award Plan, any nunatbehares subject to any
numerical limit in the 2014 Stock Award Plan, ahd humber of shares and terms of any incentivechenar expected to be adjusted in the
event of any change in our outstanding our Comntonk3by reason of any stock dividend, spin-offjtspp, stock split, reverse stock split,
recapitalization, reclassification, merger, corgatiion, liquidation, business combination or ex@®af shares or similar transaction.

The following table summarizes, as of December2B14, our outstanding stock options and shareoair@on Stock reserved for future
issuance under our existing compensation plans.

Number of Shares
of Common Stock
remaining availabl

for future issuance

Number of Shares Weighter- under equity
Common Stock to t average exerci compensation plar
issued upon exerci price of (excluding securitie
of outstanding stoc outstanding reflected in column
options stock options (@)
Plan Categol (a) (b) (c)
Equity compensation plans approved by securityédrsld 8,678,01 $ 0.64 356,99¢
Equity compensation plan not approved by secuitgdrs — — —
Total 8,678,01 $ 0.64 356,99¢

Recent Sales of Unregistered Securities

The information required by Item 701 of RegulatfnK has previously been provided in Current Repantg-orm 8-K, as filed with the
SEC on August 12, 2014 (as amended by Amendment No.Form 8-K/A filed with the SEC on August 1912) and September 16, 2014.

Purchases of Equity Securities by the Issuer and Afiated Purchasers

During the fourth quarter of the year ended Decartie 2014, neither we nor any “affiliated purchasas that term is defined in Rule
10b-18(a)(3) under the Exchange Act, repurchasgdiaur Common Stock or other securities.

ITEM6. SELECTED FINANCIAL DATA.

We are a smaller reporting company as defined g R2b-2 of the Securities Exchange Act of 1934 amednot required to provide
information under this item.

ITEM7. MANAGEMENT 'S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AN D RESULTS OF OPERATIONS.

The financial data discussed below is derived foamaudited financial statements for the fiscal nge@nded December 31, 2013 and
2014, which are found elsewhere in this Report. fduancial statements are prepared and presentextaordance with generally accepted
accounting principles in the United States. Thariitial data discussed below is only a summary amdstors should read the following
discussion and
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analysis of our financial condition and resultsonfr operations in conjunction with our consolidatigthncial statements and the related notes
to those financial statements included elsewhethi;mReport. This discussion contains forward-iogkstatements based upon current
expectations that involve risks and uncertaint®sr actual results may differ materially from thazetained in or implied by any forward-
looking statements due to a number of factorsumtiog those discussed in the section entitled “Ris&tors,” and elsewhere in this Report.

Overview

Corindus Vascular Robatics, Inc., a Nevada corpamats the surviving company of the reverse adtjaisof Corindus, Inc., a privately-
held company, by YIDI, the public registrant angdeacquirer, on August 12, 2014. Our corporatelfearters and research and developmen
facility are in Waltham, Massachusetts and we agaged in the design, manufacture and sale of Go®estems.

Since our inception on March 21, 2002, we have tél/our efforts principally to research and develept, business development
activities and raising capital. In July 2012, weaiwed clearance from the FDA to market our Corftstem in the United States and shipped
our first commercial product under this clearanc&é&ptember 2012. In 2013, we moved into the gretade, investing in sales and marketing
in order to build the customer base. Our futuratahpequirements will depend upon many factorsjuding progress with developing,
manufacturing and marketing its technologies, tfme tand costs involved in preparing, filing, prasiing, maintaining and enforcing patent
claims and other proprietary rights, its abilityestablish collaborative arrangements, marketinigiies and competing technological and
market developments, including regulatory chandfestng medical procedure reimbursement, and dvecanomic conditions in our target
markets.

Reverse Acquisition Transaction

On August 12, 2014, we consummated the Acquisjiiisuant to the Acquisition Agreement between tbm@any and Corindus, Inc.
Prior to the Acquisition, all outstanding sharesSefies A through E Redeemable Convertible Prefe$teck of Corindus, Inc. were converted
into 2,811,499 shares of Common Stock of Corinthss,

Pursuant to the terms of the Acquisition Agreemg@hgll outstanding shares of common stock of Gdwis, Inc., $0.01 par value per
share, were exchanged for shares of the Compamytstn Stock, $0.0001 par value per share, andl(idutstanding options and warrants tc
purchase Corindus, Inc. shares were exchanged feptaced with options and warrants to acquire@bmpany’s Common Stock. The
exchange ratio was one for 25.00207 shares.

Immediately after the transfer of the former busgef YIDI, the business of Corindus, Inc. becamesole focus and our name was
changed to Corindus Vascular Robotics, Inc.

In connection with the Acquisition, we issued 1,000 shares of Common Stock to a private investarmice of $2.00 per share in
exchange for proceeds of $2.0 million.

Since former Corindus, Inc. shareholders owned,ediately following the Acquisition, 80% of the coméd company on a fully diluted
basis and all members of the combined company’sugixe management and Board of Directors, were f@orindus, Inc., Corindus, Inc. was
deemed to be the acquiring company for accountimggses and the transaction was accounted foreaseese acquisition in accordance with
accounting principles generally accepted in thedéhBtates (“U.S. GAAP”).

All share and per share amounts in the consolidatadcial statements and related notes as weéfl #8s management’s discussion and
analysis of financial condition and results of @iems have been retrospectively adjusted to refipthe conversion of the Series A through E
Redeemable Convertible Preferred Stock into Com8took, and (ii) the one for 25.00207 exchange afahiof Common Stock.
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Equity Financing

On September 16, 2014, the Company closed on atprplacement for the sale of an aggregate of 60686 shares of Common Stocl
$2.50 per share, for an aggregate purchase priappsbximately $26.7 million or net proceeds ofrappmately $25.5 million for use in sales
and marketing, research and development, and dertepmrate purposes. As a result of the transactia additional $5.0 million became
available to the Company under a Loan and Secfgtgement, which the Company drew down on Decer@bep014.

The following discussion and analysis provides iinfation which we believe to be relevant to an assest and understanding of our
results of operations and financial condition. Tdiscussion should be read together with Corinflnahcial statements and the notes to the
financial statements for the years ended Decembe2(®L3 and 2014, which are included herein. Thented results will not necessarily refl
future results of operations or financial condition

Critical Accounting Policies

Our discussion and analysis of our financial caadiand results of operations are based on ounéiahstatements, which have been
prepared in accordance with U.S. GAAP. The preparatf these financial statements requires us tkenestimates and judgments that affect
the reported amounts of assets and liabilitiestaedlisclosure of contingent assets and liabildgiethe date of the financial statements and the
reported amounts of revenues and expenses dugngplorting periods. On an ongoing basis, we etaloar estimates and judgments,
including those related to revenue recognitionpine taxes, stock-based compensation, inventorgtsvarrant revaluation. We base our
estimates on historical experience, known trendsexents and various other factors that are beli¢wde reasonable under the circumstance
the results of which form the basis for making jumts about the carrying values of assets andifiebithat are not readily apparent from
other sources. Actual results may differ from thesemates under different assumptions or condition

We believe that several accounting policies areoiigmt to understanding our historical and futusggrmance. We refer to these polic
as “critical” because these specific areas generadjuire us to make judgments and estimates abatiers that are uncertain at the time we
make the estimate. We use the best informatiorablaito us to make our judgments and estimateseber, actual results may be different.
We believe the following critical accounting poéisiaffect our more significant judgments and esBmased in the preparation of our financia
statements. It is important that the discussioousfoperating results that follows be read in coofion with the critical accounting policies
discussed below.

Additionally, Section 107 of the JOBS Act providbat an “emerging growth company” can take advantdghe extended transition
period provided in Section 7(a)(2)(B) of the Setesi Act for complying with new or revised accowmgtistandards. However, we are
irrevocably choosing to “opt out” of such extendeghsition period and, as a result, we will complth such new or revised accounting
standards on the relevant dates on which adopfisanah standards is required for non-emerging gnaempanies. Once this election is made
it is irrevocable.

Revenue Recognitic

Revenue related to the sale of our products isgrzed when persuasive evidence of an arrangemests ethe price to the buyer is fix
or determinable, collectability is reasonably asduand risk of loss transfers, usually when préglace shipped and/or installed and accepted
Our products are sold to customers with no righetdirn.

We have sold the CorPath System through our exe&wsorldwide distributor, Philips Medical Systemsderland B.V. (“Philips”) from
the date we launched our system sales. In Nove218, we amended our distribution agreement wiilig3ho allow our sales force to sell
directly to customers as well. On August 7, 2014, distribution agreement with Philips expired.
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We currently sell our CorPath Systems directlyustomers primarily through our internal sales faiod to a lesser extent through
distributors where we seek strategic opportunitfés.will continue to sell CorPath Systems througiiips under a non-exclusive arrangement
under mutually agreeable terms on a sale by sale batil such time we either execute a new distidm arrangement with Philips or we no
longer do business with Philips. There is no asm@dhat we will enter into a new distribution aggament with Philips or on terms acceptable
to us. We also sell through other distributors @me-off basis through purchase orders. We expestter into contracts with other distributors
in the future.

We are responsible for installation and initiairiiag. We consider all the elements of the salthefsystem, including installation and
initial training, to be a single unit of accountiimgaccordance with revenue recognition under GSAP. Revenue is recognized for the entire
arrangement (system, installation and initial tirzg upon acceptance by the end-user customer.

We sell CorPath Cassettes and accessories ditectlyd users. The revenue from the sale of thesupts is generally recorded when
items are shipped.

We recognize revenue on multiple-element arrangésrieraccordance with Accounting Standards Upd#8J”) 2009-13,Revenue
Recognition (Topic 605): Multiple Deliverable Reuemrrangement, based on the estimated selling price of eachetenin accordance wi
ASU 2009-13, we use vendor-specific objective entae(“VSOE"), if available, to determine the seajjiprice of each element. If VSOE is not
available, we use third-party evidence (“TPE”) tatmine the selling price. If TPE is not available use our best estimate to develop the
estimated selling price.

We provide a one-year warranty on our CorPath &yster which the cost is accrued at the time of.sal

We sell basic and premium service plans to extemdmnitial warranty period and provide componengjigales in the event of
technological or physical obsolescence. Revena#dsated based on our best estimate of the sqililtg of each service. Extended warranty
revenue is recognized on a straight-line basis theslife of the service contract and upgrade raedan recognized in proportion to the costs
incurred with the delivery of the upgrade. Reverfues services administered by us that are noti@al/by a service contract are recognize
the services are provided. In certain instancespag sell products together with service contracts.

Income Taxe

We account for income taxes using the liability hoet, whereby deferred tax asset and liability antbalances are determined based o
differences between financial reporting and taxeba¥ assets and liabilities and are measured tisengnacted tax rates that will be in effect
when the differences are expected to reverse. We pw@vided a valuation allowance to reduce defetag assets to amounts that are reali:
based on uncertainty of future taxable income.

We account for uncertain tax positions using a ‘erldtely-than-not” threshold for recognizing andob/ing uncertain tax positions. The
evaluation of uncertain tax positions is basedamtdis including, but not limited to, changes i law, the measurement of tax positions taker
or expected to be taken in tax returns, the effecettiement of matters subject to audit, newtaaativity and changes in facts or
circumstances related to a tax position. Corindassrtot had an uncertain tax position to date.

Stock-Based Compensation

We recognize compensation costs resulting fronsthigance of stock-based awards to employees aganse in the consolidated
statement of operations over the requisite sepie®d based on a measurement of fair value fdn sark award. Stock-based compensation
is charged to the respective line items in ouestant of operations to which the employee’s sesvire classified. Compensation costs
associated with stock-based awards to non-emplareesieasured at fair value on the date of grashteameasured at the fair
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value on the date the awards vest and for thosedawaat have not vested at the end of each regagoriod. We use the Black-Scholes-
Merton Option Pricing Model (“Black-Scholes Modet determine the fair value of the awards. The&sgumptions in the Black-Scholes
Model include an estimate of the volatility of @tock, the risiree interest rate, forfeiture rate, and the exgetpieriod the stock option will |
exercised over.

Prior to the completion of the Acquisition, therfaalue of the Common Stock for purposes of equitgntive awards was determined by
our Board of Directors after considering a broatgeaof factors, including the results obtained fraamindependent third-party valuation, the
illiquid nature of an investment in our Common Stoazur historical financial performance and finagosition, our future prospects and
opportunity for liquidity events, and recent sathel @ffer prices of common and preferred stock imgte transactions negotiated at arm’s
length. Subsequent to the Acquisition Transactioa fair value of our Common Stock is based onitigadf our stock on the OTCQB as
provided by OTC Market Groups, Inc.

Inventories

Inventories are valued at the lower of cost or ratidsing the first-in, first-out (FIFO) method. @ivthe early stage of commercialization
of our CorPath System, we routinely monitor theokerability of our inventory and record the lowédrcost or market reserves, or reserves for
excess and obsolete inventory, as required. Wenadsotor the utilization of our production facilignd we record the costs of under-utilization
of the production facility directly to cost of rauee.

Warrant Revaluation

Warrants to purchase shares of Corindus, Inc.’®Bedble Convertible Preferred Stock met the caitieni treatment as a liability and
were required to be re-measured for their fair @atieach reporting period prior to the closinghef Acquisition at which time the liability was
reclassified to stockholders’ equity. We classifgrvants within stockholders’ equity on the consatiégdtl balance sheets if the warrants are
considered to be indexed to Corindus, Inc.’s owlstand otherwise would be recorded in stockhsldsguity.

Components of Results of Operations
The following is a description of what comprisesteaf our significant statement of operations capi
Revenue

We generate our revenues primarily from the sath®iCorPath System, CorPath Cassettes, accesande®rvice contracts.

Cost of Revenue

Cost of revenue represents the cost of materiathé&CorPath System, CorPath Cassettes and adessservice labor and labor and
overhead of production facilities.

Research and Developme

Research and development expenses consist priroasblaries for our research and developmenticalimnd regulatory employees, &
certain operating costs related to research andlol@wment and third party contractor costs.

Selling, General and Administrative

Selling, general and administrative expenses cbpgisarily of salaries for our executives and marketing, finance, legal, human
resource, and other administrative employees dsaselalaries and commissions of our internal dalkee. Selling, general and administrative
expenses also include marketing
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program costs and outside consulting, legal andwding services, and facilities and other suppgrtverhead costs. We also included
shipping costs for CorPath Systems and CorPathe@assn selling, general and administrative expens

Restructuring Charg

The restructuring charge consists of a reducticdhéngeneral workforce as a result of a cost contitiative launched while we pursued
financing alternatives.

Other Income (Expense)

Other income (expense) primarily represents chaingés warrant revaluation driven by changes invalue of the underlying
Redeemable Convertible Preferred Stock into wHiehvwarrants were exercisable.

Results of Operations
Discussion of Year Ended December 31, 2013 comgar¥eéar Ended December 31, 2014

Year Ended
December 31,
2013 2014
(In thousands
Revenue $ 89¢ $ 2,98
Cost of revenu 2,43( 4,90/
Gross los: (1,539 (1,92
Operating expense
Research and developmt 4,79: 6,607
Selling, general and administrati 8,221 13,00z
Restructuring charg — 17t
Total operating expens 13,01« 19,78¢
Operating los! (14,549 (21,709
Other income (expense
Warrant revaluatiol (a77) (2,42))
Interest and other income (expen 28 (415
Total other expense, n (149 (2,836
Net loss and comprehensive I $(14,69)) $(24,54)

RevenueRevenue increased from approximately $0.9 millantfie year ended December 31, 2013 to approxignd@80 million for the
year ended December 31, 2014. This revenue increaselue primarily to an increase in CorPath Systal@s from approximately $C
million during the year ended December 31, 2018pproximately $2.3 million during the year endec:&aber 31, 2014 resulting from an
increase in our sales force. The sales of our GbrRassettes and accessories increased from $llighrfor the year ended December 31,
2013 to $0.5 million for the year ended December2B14 due to a larger installed base. We sol€CspPath Systems and 11 CorPath Systerr
during the years ended December 31, 2013 and 284@ectively, and our average selling price inadds/ 73.8% from the year ended
December 31, 2013 to the year ended December 34, 20ur average selling price of our CorPath Syste2014 included the sale of a
CorPath System to an international customer duhirgsecond quarter of 2014 at a price substantiglyer than our previous pricing.
Exclusive of this sale, our average CorPath Systeoe increased by 36.0% over 2013. The volumeaaredage price of our CorPath Cassette
and accessories increased by 540 units and 12ae¥otire year ended December 31, 2013 to the yeaddbdcember 31, 2014. Revenues
under our CUPs represented
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18.8% and 30.4% for the year ended December 3B a20d 2014, respectively, of our total revenuedHersale of consumables.

We believe the number of systems sold on a qugtasis will fluctuate due to the unevenness ofarasr purchasing patterns associ
with the early stage of commercialization of oungct and market acceptance along with the devetopof a dedicated and consistent sales
force. In 2014, we sold four systems in the fingader, two in the second quarter, one in the thirdrter, and four in the fourth quarter.
Additionally, we expect variability in the salesair consumables until our product receives widarkat acceptance.

Philips, as our sole distributor until August 2q&afthough we began also selling directly to custanie November of 2013), is a
customer that constituted a substantial portioouwfrevenues. As we have developed our own satbsanketing resources and now sell
directly to customers, Philips has increasinglyrespnted a lower percentage of our revenues. Blhitipounted for approximately 71% and
11% of our revenues for the years ended Decemh&(3B and 2014, respectively. Our distributioreagnent with Philips provided for the
sale of our CorPath Systems to Philips at estaddistiscounted pricing. Our distribution agreemeit Whilips expired on August 7, 2014. We
currently sell our CorPath Systems directly to cosdrs primarily through our internal sales forcd,&n a lesser extent, through distributors
where we seek strategic opportunities.

We will continue to sell CorPath Systems throughihon a sale by sale basis under a non-exclusikengement under mutually
agreeable terms, which may include a continued leivdiscounted pricing, until such time we eitlexecute a new distribution arrangement
with Philips or we no longer do business with RtsliOn November 18, 2014, following the terminatidthe distribution agreement with
Philips, we entered into a purchase order withighifor the purchase of one CorPath System on behah end user, which was sold in the
first quarter of 2015, at discounted pricing, whieas approximately sixty-five percent (65%) lesartithe one direct system sale made in the
third quarter of 2014 for a sales price of appratiety $352 thousand. There is no assurance thatilventer into a new distribution
arrangement with Philips on terms acceptable t&®Mesdo not expect the expiration of the distribntagreement with Philips to have a mate
impact on revenues; however, there are no assigdnaethat will be the case given our early stafggommercialization.

Given the relatively small number of customers ttuthe early stage of the Company’s commerciatiraséind the price of the CorPath
System relative to consumables, customers thahpaeca system in a specific period tend to maka significant percentage of revenue in
period.

Cost of Revenue€€ost of revenue increased from approximately $2ldom for the year ended December 31, 2013 to apipnately $4.9
million for the year ended December 31, 2014, windiudes the correction of an immaterial errothia amount of approximately $0.6 million
in 2014 primarily associated with excess overhesisccapitalized in 2013. Cost of revenue reprasiet cost of materials for the CorPath
System and CorPath Cassettes, as well as labanendead at Corindus’ production facility. At ther@pany’s current volumes, our cost to
manufacture the CorPath System is approximately $lllion and the cost to manufacture cassettesges approximately $1 thousand per
cassette. We expect these costs to decrease dstaie @conomies of scale with respect to purchaaimyproduction and continue to
incorporate design enhancements. The increasestro€oevenues in 2014 reflects increased mateoists associated with sales as well as
additional labor and overhead costs. In 2014, waavinventories down in the amount of $.3 milliorthe lower of cost or market for cassette:
as our cost of production exceeded the averagegeltice. Additionally, we recorded directly tost@f revenue approximately $1.5 million of
overhead costs due to the under-utilization ofproduction facility, exclusive of the $0.6 milliorlated to the immaterial correction of the
error related to 2013.

Gross LossGross loss increased from approximately $1.5 nnilfiar the year ended December 31, 2013 to apprdgign&1.9 million fo
the year ended December 31, 2014. We have notafedeznough sales volume
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of CorPath Systems to offset the costs of our petdn facility and, therefore, have generated agtoss. We expect our gross margin (los
continue to fluctuate due to the timing and volush@roduct shipments and the related levels oizetil or underutilized production capacity.

Research and DevelopmerRResearch and development expenses increasedfiproximately $4.8 million for the year ended
December 31, 2013 to approximately $6.6 milliontfe year ended December 31, 2014 due to investnrettie development of the next
generation CorPath System through a combinati@uditional employees and outsourced contractolicesy

Selling, General and AdministrativéSelling, general and administrative expensesamed from approximately $8.2 million for the year
ended December 31, 2013 to approximately $13.0amifbr the year ended December 31, 2014, repriegeah increase of $4.8 million of
which $2.4 million related to sales and marketirgenses. This increase is due to the expansidreditect sales force, strategic marketing
investments, legal expense associated with a fingrearangement which was not completed earli¢ghényear as well as legal, accounting anc
auditing fees in the amount of $1.1 million asstemawith the Acquisition transaction which occurieddugust 2014 and the Private Placen
transaction that followed. We expect to incur imeeatal costs of approximately $1.0 million annuatiyoperate as a publicly-traded company.

Restructuring ChargeWe recorded a restructuring charge for the yeae@gmecember 31, 2014 of approximately $0.2 miltioe to a
reduction in the general workforce as a result cbst control initiative launched while we pursdi@éncing alternatives.

Other Income (ExpenseQther expense, net, increased approximately $2liomfor the year ended December 31, 2014 overyte
ended December 31, 2013 due primarily to the resain of the warrant based on the increase in vafitiee underlying Preferred Stock, as
well as additional interest expense incurred rdl&eour borrowing arrangement in 2014. The waramipurchase shares of Series A, D and |
Redeemable Convertible Preferred Stock were coagénto warrants to purchase shares of Common Steekresult of the Acquisition and
therefore, no additional mark to market adjustmengsrequired.

Income TaxesWe have not recorded any benefit related to djpeydosses due to uncertainty about future taxatdeme.

Net Loss and Comprehensive La¥st loss and comprehensive loss increased fronoappately $14.7 million for the year ended
December 31, 2013 to approximately $24.5 milliontfee year ended December 31, 2014 due to therfactied above.

Liquidity and Capital Resources

We began our medical device business in 2002 agdrbselling FDA-cleared robotic medical device2d2. Our management does no
contemplate attaining profitable operations urdil 2, nor is there any assurance that such an apgfavel can ever be achieved. Since
inception, we have financed our operations pringdhitough private sales of capital stock and boimgvarrangements totaling approximately
$111.5 million, as well as limited revenues frora fale of our products.

As of December 31, 2014, the Company had an acaietuteficit of $84.9 million and gross borrowirgsgstanding of $10.0 million,
which $2.0 million is contractually due in 2015. e continue to incur losses and generate neggtdgs margins, the transition to
profitability and positive gross margins is depamdgon achieving a level of revenues adequatapgpat our cost structure as well as
reducing the cost of the product. We may nevereaghprofitability, and unless and until doing sayill be necessary for us to attempt to raise
additional capital, which may not be available waitable on terms acceptable to us.
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On June 11, 2014, we entered into a Loan and Sg@greement (the “Loan Agreement”) pursuant toahhihe lender agreed to make
available to Corindus, Inc. $10 million in the aggate under two $5 million secured promissory nites“Secured Promissory Notes”). The
Initial Note was made on June 11, 2014 and ther8keblmte was made on December 31, 2014, after auplaion of the private placement
which we closed in September 2014. The Secured iBsony Notes are repayable over a term of 27 mdmtlginning on July 1, 2015. The
Initial Note bears interest at a rate equal togieater of (w) 11.25% or (x) 11.25% plus the Watk8t Journal Prime Rate, less 3.25%. The
Second Note bears interest at a rate equal toréadey of (y) 9.95% or (z) 9.95% plus the Wall 8tréournal Prime Rate, less 3.25%. The
borrowings require a final payment in the amour$@f3 million in addition to the interest and piijpad amounts due during the term of the
Loan Agreement. The Loan Agreement also contameng other things, covenants which include centagtrictions with respect to
subsequent indebtedness, liens, loans and invetsniieancial reporting obligations, asset salbars repurchase and other restricted
payments, subject to certain exceptions. Futurecjral payments under the borrowing arrangemenf &ecember 31, 2014 are as follows:

Year ending December 3

2015 $ 2,027
2016 4,37¢
2017 3,60(

$10,00(

In connection with the Acquisition, we issued onéliom shares of our Common Stock in exchange @03nillion of cash proceeds.

On September 12, 2014, we entered into the Purdhgrg®=ment with multiple investors relating to thsuance and sale of shares of our
Common Stock in a private placement. At the closihthe private placement on September 16, 20140Mkan aggregate of 10,666,570
shares of Common Stock at $2.50 per share for greggte purchase price of $26.7 million or net peats of $25.5 million. We plan to use
net proceeds for sales and marketing, researcderelopment and general corporate purposes. Pursutiie Purchase Agreement, we
registered these shares with the SEC under anr&tipst statement on Form S-1, which was declarfstéfe on January 13, 2015. We are
obligated to keep the resale registration statehentwe utilized to register such shares curitertugh the filing of prospectus supplements,
and potentially post-effective amendments to tisaleeregistration statement, for a period of sixithe from the closing of the sale of such
shares.

At December 31, 2014, we had approximately $2818amiof cash and cash equivalents, compared tocapately $9.8 million at
December 31, 2013. Cash equivalents are comprideigidy liquid money market accounts. We belielattour working capital of $26.2
million at December 31, 2014 will provide us thguiidity to meet our operating needs and servicalebt for at least the period through
December 31, 2015. However, we will need to ra&g@tal to fund operations and service debt unthstime we become cash flow positive, if
at all.

In summary, our cash flows were:

Year Ended
December 31,
2013 2014
(In thousands
Net cash used in operating activit $(15,307) $(18,577)
Net cash used in investing activiti $ (379 $ (122
Net cash provided by (used in) financing activi $ (10 $ 37,37«
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Operating Activities: Operating activities used cash of approximatey.$illion for the year ended December 31, 201 gared to
$15.3 million for the year ended December 31, 20t approximately $3.3 million increase in the akeash was due primarily to the
increase in net loss, exclusive of the non-casmamérevaluation, which was due to increased rebeamd development and selling costs to
expand the business, offset partially by favorablenges in working capital, including reduced irteepnlevels as well as an increase in
accounts payable due to the timing of payments.

Investing Activities:Investing activities included the purchase of prtypand equipment in the aggregate amount of appedely $0.1
million for the year ended December 31, 2014 amt@pmately $0.4 million for the year ended DecembiE, 2013. The decrease was due to
fewer required capital investments during the ysrated December 31, 2014. We expect our capitalneijpees for 2015 to be approximately
$1.6 million.

Financing ActivitiesFor the year ended December 31, 2014, we issuedssbhour Common Stock in exchange for net proseéd
approximately $27.5 million in connection with tkale of shares to a private investor and the mripltcement. We borrowed approximately
$9.9 million, net, under a term loan arrangemeaot.tRe year ended December 31, 2013, Corindusjrioarred approximately $10 thousanc
offering costs related to the issuance of our presly issued preferred stock.

Outlook

Over the next 12 months, we intend to expand desdarce by hiring additional team members, inclgdRSMs, CAMs and
management. Our sales force currently focuses epitads, which have cath labs, to sell our robotédical device. We believe that a
combination of factors, including (i) our increagimstalled base of CorPath System, customer aeresawareness across the U.S. market,
(ii) the increasing clinical data being publishedi gresented about the effectiveness of the Coi®atem in clinical use, (iii) the increasing
concerns and publications regarding occupationzdtus of working in the cath lab and (iv) our largales force footprint to create a broader
customer reach, smaller sales territories and & mfficient sales force, will enable us to continm@rive substantial growth of both new
CorPath System sales and CorPath Cassette sales.

Off-Balance Sheet Arrangements

We have no off-balance sheet arrangements (asetimats defined in Item 303(a)(4)(ii) of RegulatiBrK) as of December 31, 2014 that
have or are reasonably likely to have a currefiiture effect on our financial condition, changedinancial condition, revenues or expenses,
results of operations, liquidity, capital expend#sior capital resources.

Recently Issued Accounting Standards

In May 2014, the FASB issued ASU No. 2014-09 — Rereefrom Contracts with Customers (Topic 606). AZ114-09 supersedes most
of the existing guidance on revenue recognitioASC Topic 605, Revenue Recognition. The core pplrcdf the revenue model is that an
entity recognizes revenue to depict the transf@romised goods or services to customers in an atribat reflects the consideration to which
the entity expects to be entitled in exchangeHhosé goods and services. In applying the revenuehto contracts within its scope, an entity
will need to (i) identify the contract(s) with astomer, (ii) identify the performance obligationstiie contract, (iii) determine the transaction
price, (iv) allocate the transaction price to tleefprmance obligations in the contract and (v) ggtpe revenue when (or as) the entity satisfies
a performance obligation. ASU No. 2014-09 is effecfor public entities for annual and interim met$ beginning after December 15, 2016.
The ASU allows for either full retrospective adopti where the standard is applied to all of théogksrpresented, or modified retrospective
adoption, where the standard is applied only tantbst current period presented in the financidkstants. We are currently assessing the
impact of this standard to our consolidated finahsiatements.
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In January 2015, the FASB issued Financial Accaogn8tandards Update - Simplifying Income StaterReasentation by Eliminating
the Concept of Extraordinary Items. Subtopic 22586ome Statement—Extraordinary and Unusual Iteresjiously required that an entity
separately classify, present, and disclose extiaanyl events and transactions. This update is &ffeor fiscal years, and interim periods
within those fiscal years, beginning after Decentigr2015 and may be applied prospectively or sgieotively to all prior periods presentei
the financial statements. Early adoption is pesditirovided that the guidance is applied from tbgidming of the fiscal year of adoption. We
are currently assessing the impact of this stanabaitd consolidated financial statements.

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES A BOUT MARKET RISK.

We are a smaller reporting company as defined g R20.10(f)(1) and are not required to provideinfation under this item.

ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA.

The consolidated financial statements requirechis/ltem, together with the report of our indeperidegistered public accounting firm,
Ernst & Young LLP, begin on pagel;immediately following the signatures to this RepPlease refer to Item 15 of this report foiiraaex of
the consolidated financial statements includedis Report.

ITEM9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON AC COUNTING AND FINANCIAL
DISCLOSURE.

Not Applicable.

ITEM 9A. CONTROLS AND PROCEDURES.

Disclosure Controls and Procedures

We maintain disclosure controls and proceduredeéised in Rule 13a-15(e) and Rule 15d-15(e) prgeugld under the Exchange Act,
that are designed to ensure that information reguio be disclosed by us in the reports that veedfilsubmit under the Exchange Act is
recorded, processed, summarized and reported withitime periods specified in the SEC’s rules famohs and that such information is
accumulated and communicated to our senior managepunsisting of David M. Handler, our Chief Exéea Officer (Principal Executive
Officer), and David W. Long, our Chief Financialffoér (Principal Financial Officer), as appropriateallow timely decisions regarding
required disclosure. There are inherent limitatitmthe effectiveness of any system of disclosorgrols and procedures. Accordingly, even
effective disclosure controls and procedures cdy movide reasonable assurances of achieving thogitrol objectives.

Based on our evaluation of our disclosure contald procedures, and in part to the material weakdescribed below under
Managemens Report on Internal Control Over Financial Repaytiour Chief Executive Officer and Chief Finanddficer concluded that ot
disclosure controls and procedures were not effectt the reasonable assurance level as of Deceshb2014.

Management’s Report on Internal Controls Over Finarcial Reporting

On August 12, 2014, we consummated a reverse aouisf Corindus, Inc., the accounting acquirargdaas a result, our internal
controls over financial reporting were supplantgdhose of Corindus, Inc. prior to the reverse &itjan. Accordingly, all of our internal
controls over financial reporting that materialffeated, or were reasonably likely to materialljeat, our internal controls over financial
reporting changed during our last fiscal year. €fae, in accordance with SEC Compliance and Désolo Interpretations, Section 215.02, we
have not provided a report on management’s assesseur internal controls over financial repogifor the year-ended December 31, 2014,
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Although we have not undertaken a comprehensivesas®ent of our internal control over financial iéjpg, our senior management has
concluded that a material weakness exists in darnal controls relating to our accounting for dwead costs which affected inventories and
property and equipment. Specifically, our cost actimg and reserve estimate processes lacked amdguals of monitoring and review
controls to identify and correct inventory erransaitimely manner, which was primarily the restilan insufficient number of qualified
accounting resources to ensure adequate techaigalnr of inventory accounting issues during thaficial statement close process. We are
remediating this weakness, primarily by utilizifg tservices of outside consultants, performingreatyais of and implementing enhancements
to internal controls and by reconsidering our oldirgancial accounting staffing needs.

We will undertake management’s assessment on adteomtrol over financial reporting for the yeaded December 31, 2015. Internal
control over financial reporting is defined in Rdia-15(f) and 15d5(f) promulgated under the Exchange Act. The assest will include th
full documentation of our routine, non-routine asdimation processes and internal controls asasgeatlur entity level controls, including the
effect of informational technology on our processeswell as the necessary internal control testing

Changes in Internal Control over Financial Reportirg

There has been no change in our internal contret imancial reporting (as defined in Rule 13a-1h¢fder the Exchange Act) that
occurred during our fourth quarter that has maltgrédfected, or is reasonably likely to materiadiffect, our internal control over financial
reporting.
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PART Il
ITEM 10. DIRECTORS, EXECUTIVE OFFICERS, AND CORPORA TE GOVERNANCE.

Directors and Executive Officers

The following individuals serve as our directorsl @xecutive officers. Our directors hold officeiltite next annual meeting of
shareholders or until their successors have besteel and qualified. Our executive officers arecaied by and serve at the pleasure of our
Board of Directors. There have been no materiahgha to the procedures by which security holdens mes@ommend nominees to our Boarc
Directors since our last annual report.

Below are the names of, and certain informatiorareing, the Company’s current executive officerd dimectors, who were elected and
appointed on August 12, 2014:

Name Age Position

David M. Handler 55 Chief Executive Officer, President, Direc

David W. Long 44  Chief Financial Officer, Senior Vice President, dsarer, Secretal
Jeffrey Lightcay 56 Chairmar

Hillel Bachrach 69 Director

Jeffrey Gold 67 Director

David White 67 Director

Gerard Winkels 58 Director

Michael Mashaa 42 Director

Pursuant to various funding agreements with Cosnthc., (i) HealthCor Partners Fund, LP, HealthBygbrid Offshore, Ltd. and
HealthCor Partners Fund Il, LP appointed Mr. Ligit@and Mr. Mashaal to serve as a director of Casnthc., (ii) 20/20 Capital I, LLC
appointed Mr. Bachrach to serve as a director affdas, Inc. and (iii) Koninklijke Philips N.V. (“Rilips Parent”) appointed Mr. Winkels to
serve as a director of Corindus, Inc. The agreesniat permitted certain persons or entities tagtkese members of the Board of Directors of
Corindus, Inc. terminated upon the closing of thegéisition on August 12, 2014 pursuant to the teofrthe Acquisition Agreement. We
currently have no arrangements or understandingele@a our officers and directors or any other pemarsuant to which any director or
officer was or is to be selected as a directorfficar of the Company or any of our subsidiariex] ¢here are no arrangements, plans or
understandings as to whether non-management shadeehavill exercise their voting rights to continteeelect the current board of directors of
the Company or any of our subsidiaries.

The following is a brief description of the educatiand business experience during at least thdipastears for each of our directors ¢
executive officers, indicating the person’s priradipccupation during that period, and the naméefarganization in which such occupation
and employment were carried out.

David M. Handler
Chief Executive Officer, President and Director

David M. Handler was elected as a director and apgminted as our Chief Executive Officer and Prasiicbn August 12, 2014. From
October 2008 to August 12, 2014, Mr. Handler sea@€hief Executive Officer, President and direofoCorindus, Inc. Prior to joining
Corindus, Inc., Mr. Handler served in General Margmpsitions at General Electric from October 1888| September 2008. Mr. Handler has
over 30 years of service in sales, marketing aaddeship roles in the medical device, healthcadepdastics industries. Mr. Handler earned a
B.A. in Economics from Union College in Schenectddgw York and completed an Executive LeadershipManagement Program at the
Management Development Institute, including his Sigma certification. Mr. Handler is also a boarémfier and officer of Organization for
Occupational Radiation Safety in InterventionalUftiscopy (ORSIF), a non-profit that raises awarés$ealth risks associated with
occupational ionizing radiation exposure.
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David W. Long
Chief Financial Officer, Senior Vice President, dsarer and Secretary

David W. Long was appointed as our Chief FinanGitiicer, Senior Vice President, Treasurer and Satyeon August 12, 2014. From
September 2011 to August 12, 2014, Mr. Long seage@hief Financial Officer and Vice President ofvidistration of Corindus, Inc. Prior to
joining Corindus, Inc., Mr. Long served in positioas Vice President of Finance and Division Colgralt Thermo Fisher Scientif
Corporation from September 2004 to September 20t.1Long brings 20 years of financial experiencétwarivate and public companies,
including International Rectifier Corporation, Palal Corporation and PPG Industries. Mr. Long edris B.S. in Business Administration
from the University of Massachusetts Lowell andMissters in Government Administration from the Uarsity of Pennsylvania.

Jeffrey C. Lightcap
Chairman

Jeffrey C. Lightcap was elected as a director ogusti12, 2014 and was originally appointed by He&dir as a director of Corindus, Inc.
From March 2008 to August 12, 2014, Mr. Lightcapved as a director of Corindus, Inc. and he seage@hairman from April 12, 2012 to
August 12, 2014. Since October 2006, Mr. Lightcap served as a Senior Managing Director at HealtF@dners Management, LP, a leac
growth equity investor in early and near commersfafje healthcare companies in the diagnosticapleetic, medtech and HCIT sectors. Fromn
1997 to mid-2006, Mr. Lightcap was a Senior Mangdiirector at JLL Partners, a leading middle-magk@tate equity firm. Prior to JLL
Partners, Mr. Lightcap was a Managing Director &rififl Lynch & Co., Inc. in charge of leverage buya@overage for Merrill Lyncts merger
and acquisitions group. Prior to joining Merrill hgh, Mr. Lightcap was a Senior Vice President miergers and acquisitions group at
Kidder, Peabody & Co. and briefly at Salomon Brogh®/r. Lightcap currently serves as a directothef following companies: CareView
Communications, Inc. (OTCQB: CRVW), a healthcaht®logy company; IASIS Healthcare Corporationtiagbely-held company that ow
and operates community-focused hospitals in highwtr urban and suburban markets; Practice ParimétsalthCare, a privately-held
company specializing in management and operati@mifulatory surgical centers; Paradigm Spine, La.@ader in the field of non-fusion,
spinal implant technology; and Heartflow, a compéogused on the non-invasive diagnosis of coromatgry disease. Mr. Lightcap received a
B.E. in Mechanical Engineering from the State Ursitg of New York at Stony Brook in 1981 and in $9&ceived an M.B.A. from the
University of Chicago. Mr. Lightcap’experience with fundraising in the private equitgrket and his leadership skills exhibited thraugthis
career make him well-qualified to serve as ondnef@ompany’s directors.

Hillel Bachrach
Director

Hillel Bachrach was elected as a director on Aud2st2014 and was originally appointed by 20/20i@afl, LLC as a director of
Corindus, Inc. From February 2008 to August 12, 20r. Bachrach served as a director of Corindus, Mr. Bachrach is an executive with
30 years of hands-on management and board expenmtitintroductions of new, innovative and revauatry medical technologies.

Mr. Bachrach was the co-founder and Executive VAmsident of ESC Medical Systems from 1993 to 18€8,from 1996 to 1999, when his
tenure with ESC ended, he was the Vice Chairmarttané&xecutive Vice President of Business Develagraad Strategic Planning. ESC
Medical Systems (now Lumenis) was one of the fivetlical laser/flash lamp companies addressing disageplications. From a total venture
capital investment of $2 million, ESC went publit BASDAQ in January 1996, with a secondary offeimdune 1996. Through multiple
strategic acquisitions, ESC reached an approxiratetion of $1 billion in 1998. In 1999, after \éag ESC, Mr. Bachrach co-founded MSq,
Ltd. (now Alma Laser), another innovator in the ricatllaser field. A portion of Alma Laser was sahd2006 to TA Associates and the entire
company was sold in 2013 to Fuson (a Chinese plautiaal company). Mr. Bachrach served as the (wetutive Officer of Orex
Computerized Radiography, a manufacturer of Comiaete Radiography systems and software. He leddleof Orex to Eastman Kodak in
2005. Since 2006, Mr. Bachrach has served as ttigeAChairman of Viztek, a leading HCIT
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provider. Mr. Bachrach also served as the Presiofe@din Medical Technologies, Inc. (acquired byditenic). Mr. Bachrach is currently a
director of UltraSPECT, Ltd., provider of uniquediac and general purpose reconstruction softwaltgisns for nuclear medicine diagnostic
imaging hardware. He received his MBA from the Kgli Graduate School of Management in 1976 and aiBBectrical Engineering from
Technion Israeli Institute of Technology in 1971.

Jeffrey Gold
Director

Jeffrey Gold was elected as a director on Augus2024. From February 2011 to August 12, 2014,Gbld served as a director of
Corindus, Inc. Mr. Gold currently serves as Prasidmd Chief Operating Officer for Myoscience, |ram innovation-driven medical
technology company based in Silicon Valley, Catfifar dedicated to establishing their proprietasatform technology, Focused Cold
Therapy,™ as the preeminent treatment for conditioolving nerves. He previously served as Pregidad Chief Executive Officer of
Velomedix Inc., a venture-backed company that dgyesdd a unique technology for rapidly inducing tipexatic hypothermia in patients
undergoing severe acute cardiovascular events,asibkart attack and cardiac arrest. Prior to Vethry Mr. Gold was a Venture Partner for
Longitude Capital where he focused on investmenteédical devices. From 2001 to 2005, he was thef@&xecutive Officer of CryoVascul
Systems, a medical device company developing tesasifor peripheral vascular disease. CryoVaseudar acquired by Boston Scientific
Corporation in 2005. From 1997 to 2000, Mr. Goldswlze Chief Operating Officer and Executive Vicedtdent of CardioThoracic Systems
(NASDAQ: CTSI), a medical device company focusedleweloping products to enable off-pump open-haagery. CTSI was acquired by
Guidant Corporation. Prior to CTSI, Mr. Gold spé&8tyears with Cordis Corporation, now the primaaydiovascular device subsidiary of
Johnson & Johnson, in a series of roles of incrgpsgsponsibility and scope. He was co-founderRuedident of Cordis Endovascular
Systems, the subsidiary company that initially femion the interventional neuroradiology and perighmarkets. Mr. Gold holds an MBA
from the University of Florida and a B.S. in Enggnieag from Northeastern University and is a gradud#tGE’s Manufacturing Management
Program.

David R. White
Director

David R. White was elected as a director on Aud@s014. From June 9, 2010 to August 12, 2014 Wihrite served as a director of
Corindus, Inc. From December 1, 2000 to Novemb@010, Mr. White served as the Chief Executive €ffiof IASIS Healthcare Corporation
and he served as the Chief Executive Officer oflABealthcare LLC from December 1, 2000 to Octdti&0. Mr. White served as the
President of IASIS Healthcare Corporation from M2y 2001 to May 2004 and also served as the Prasid@ASIS Healthcare LLC from
May 22, 2001 to May 2004. He served as the PresatwhChief Executive Officer of LifeTrust, from Member 1998 to November
2000.From June 1994 to September 1998, Mr. Whiteedeas President of the Atlantic Group at Coluti@A, where he was responsible for
45 hospitals located in nine states. He has alsedas Regional Vice President of Republic He@ltihporation. Previously, Mr. White served
as an Executive Vice President and Chief Operdffiger at Community Health Systems, Inc. He hasnbExecutive Chairman of Anthelio
Healthcare Solutions Inc. since June 2012 and ées its Independent Director since July 28, 20kELhlks been Chairman of the Board at
IASIS Healthcare Corporation since December 1, 20@0served the same position from October 1998tember 30, 2000. He has been
Member of Strategic Advisory Board of Satori Wokliedical, Inc. since 2011. He has been a Direct@®BACH Health, Inc. since August 30,
2011. He also serves as a director to CareView Qamgations, Inc. (OTCQB: CRVW), a healthcare tedhgp company. He served as Non-
Executive Director at Parkway Holdings Limited framly 15, 2005 to March 8, 2007. Mr. White earné®l @. in Business Administration
from the University of Tennessee in Knoxville, TN1970, and an MS in Healthcare Administration frormity University in San Antonio,

TX in 1973. Mr. White’s lifetime career and knowtglin the healthcare industry field makes him welilified to serve as a director of the
Company.
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Gerard Winkels
Director

Gerard Winkels was elected as a director on AugasP014 and was originally appointed by Philipseiatas a director of Corindus, Inc.
From January 2011 to August 12, 2014, Mr. Winkelsad as a director of Corindus, Inc. Mr. Winkalsurrently the VP GM of Interventior
Cardiology Solutions at Philips HealthTech, leadinBusiness Innovation group chartered to devetopiiee a portfolio of procedure
innovations with smart instruments in Interventio@ardiology. Mr. Winkels has been with Philips fthaare for over 30 years in various
marketing, product management and leadership inobdsding MR/CT lead for Europe and GM Electroplysgy. Mr. Winkels has proven
experience in both upstream (leading innovatiotaldishing vision, finalizing projects, buildingrategies) and downstream (communicating
solutions, driving sales and building customer ltyjaoperations, all of which make him well-quadifl to serve as a director of the Company.
Mr. Winkels received his M.S. in Physics from theilérsity of Utrecht in 1983.

Michael Mashaal, MD
Director

Dr. Mashaal was elected as a director on Augus2@24 and was originally appointed by HealthCoa alrector of Corindus, Inc. From
October 2012 to August 12, 2014 and from March 200@ February 2011, Dr. Mashaal served as a ttiraaf Corindus, Inc. Since Septem
2008, Dr. Mashaal has served as Managing DiredtbiealthCor Partners Management, L.P. a leadinwtir@quity investor in early and near
commercial stage healthcare companies in the dgigntherapeutic, medtech and HCIT sectors. Pusiyo from 2000 to 2008, Dr. Mashaal
served as a Research Analyst focused on healthodrbiotechnology for several institutional investrfirms. Dr. Mashaal graduated from
Emory University in 1994 with a B.A. in Biology. A&t receiving an M.D. at State University of Newrkat Stony Brook School of Medicine
in 1998, Dr. Mashaal trained in general surgerthatUniversity Hospital at Stony Brook from 19981@99. Dr. Mashaal's background in the
healthcare and biotechnology industries makes hétirqualified to serve as a director of the Company

Family Relationships
There are no family relationships among any ofafticers or directors.

Involvement in Certain Legal Proceedings

To the best of our knowledge, none of our directorsxecutive officers or “control persons” hasrbaw/olved in any of the following
events during the past 10 years and none of ouralgrersons has been involved in any of the follmpevents during the past five years:

» any bankruptcy petition filed by or against dusiness of which such person was a general pantrexecutive officer either at the time
of the bankruptcy or within two years prior to thiate;

e any conviction in a criminal proceeding or liesubject to a pending criminal proceeding (exclgdraffic violations and other minor
offences);

» being subject to any order, judgment or deaneesubsequently reversed, suspended or vacdtady @ourt of competent jurisdiction,
permanently or temporarily enjoining, barring, sersging or otherwise limiting such person’s invoharhin any type of business or
securities or banking activities;

» being found by a court of competent jurisdist{@ a civil action), the Commission or the Comntpdrutures Trading Commission to
have violated a federal or state securities or codities law, not subsequently reversed, susperatedcated

Committees of the Board

On October 17, 2014, our Board of Directors appdostearters for each of the Audit Committee, Comp&ors Committee and
Nominating and Corporate Governance Committee, iapgsbmembers to each Committee, and named a 6haach Committee. The char
for each of these committees is available on oursite atwww.corindus.com.
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Audit Committet

The purpose of the Audit Committee is to assistBaaird of Directors with oversight of (i) the qugland integrity of our financial
statements and its related internal controls owantial reporting, (i) our compliance with legaid regulatory compliance, (iii) the
independent registered public accounting firm’slijeations and independence, and (iv) the perfaragaof our independent registered public
accounting firm. The Audit Committee’s primary fuiion is to provide advice with respect to our fingh matters and to assist our Board of
Directors in fulfilling its oversight responsibiliis regarding finance, accounting, and legal coamgke.

Members of the Audit Committee are Michael MashBalyid White and Gerard Winkels. Mr. Mashaal serag£hair. The Board of
Directors has at this time not determined whetgrdirector is an “audit committee financial expevtthin the meaning of Item 407(d)(5) for
SEC regulation S-K.

Compensation Committee

The primary purpose of our Compensation Commitide bversee the policies of our Company relatingompensation of our
executives and make recommendations to our BoaBdrettors, as appropriate, with respect to sudltigs. The goal of such policies is to
ensure that an appropriate relationship exists deetvexecutive pay and the creation of shareholleeywhile at the same time motivating
retaining key employees.

Members of the Compensation Committee include gffightcap, Hillel Bachrach and Jeffrey Gold. Mightcap serves as Chair.

Nominating and Corporate Governance Commi

The primary purposes of our Nominating and Corpo@bvernance Committee are to (i) identify, revaawd recommend qualified
candidates for membership on our Board of Direcams the Board committees and (ii) develop andmeeend to the Board of Directors the
appropriate corporate governance principles anclipes and (iii) oversee the evaluation of the BlazfrDirectors through the annual review of
the performances of the Board and its committees.

Members of the Nominating and Corporate Govern&uaramittee include Jeffrey Gold, Jeffrey Lightcam avavid White. Mr. Gold
serves as Chair.

Company Policies
Code of Business Conduct and Ethics

On October 17, 2014, our Board of Directors adopt€bde of Business Conduct and Ethics applicabddl bf our directors and
executive officers. This code is intended to fottiessmembers of the Board of Directors and eachutixecofficer on areas of ethical risk,
provide guidance to directors and executive offiderhelp them recognize and deal with ethicalessprovide mechanisms to report unethica
conduct, and help foster a culture of honesty amdantability. All members of the Board of Diret@nd all executive officers are required to
sign this code on an annual basis. Our Code ofrigdgsi Conduct and Ethics is available on our websienvw.corindus.com

Code of Ethics for Financial Executives

On October 17, 2014, our Board of Directors adopt€xbde of Ethics applicable to all of our finahegecutives and any other senior
officer with financial oversight responsibilitieBhis code governs the professional and ethical ecinof our financial executives, and directs
that they (i) act with honesty and integrity; fijovide information that is accurate, completegobye, relevant, and timely; (iii) comply with
federal, state, and local rules and regulation$;a¢t in good faith with due care, competence, diligence; and
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(v) respect the confidentiality of information adgul in the course of their work and not use thHerimation acquired for personal gain. All of
our financial executives are required to sign tide on an annual basis. Our Code of Ethics faar€ial Executives is available on our wek
at www.corindus.com

Insider Trading Policy

On October 17, 2014, our Board of Directors adopiethsider Trading Policy applicable to all dimrstand officers. Insider trading
generally refers to the buying or selling of a ségun breach of a fiduciary duty or other relatship of trust and confidence while in
possession of material, non-public information aliba security. Insider trading violations may ailsclude ‘tipping’ such information,
securities trading by the person ‘tipped,’ and siées trading by those who misappropriate sucbrimiation. The scope of insider trading
violations can be wide reaching. As such, our Badidirectors has adopted an Insider Trading Pdlayt outlines the definitions of insider
trading, the penalties and sanctions determinediwdrat constitutes material, non-public informatitiegal insider trading is against our
policy as such trading can cause significant harthé reputation for integrity and ethical condofcour company. Individuals who fail to
comply with the requirements of the policy are sgbto disciplinary action, at our sole discretimtJuding dismissal for cause. All members
of our Board of Directors and all executive offieare required to ratify the terms of this policyan annual basis. Our Insider Trading Policy
is available on our website at www.corindus.com

Other Policies

On October 17, 2014, our Board of Directors alsopaeld a Whistleblower Policy and Related Party $aations Policy. These policies
are available on our website_at www.corindus.com

ITEM 11. EXECUTIVE COMPENSATION.

This section discusses the principals underlyingesecutive compensation policies and decisionstia@anost important factors relevant
to an analysis of these policies and decisiorgratides qualitative information regarding the manand context in which compensation is
awarded to and earned by our executive officerspdancks in perspective the data presented in thrativee and tables that follow.

Overview
The objectives of our compensation program forexacutive officers seek to promote the creatiolvif-term stockholder value by:

» tying a portion of those executives’ total campation to Company and individual performance nregsthat are expected to
position our Company for lor-term success; ar

e attracting, motivating, and retaining high-bali executives with the skills necessary to achtwebusiness objectives in a
competitive market for taler
We use a mix of components in pursuing these dlgt
* base salary
» annual cash bonuse
* equity awards in the form of stock optiol
* benefits and perquisites; a

e arrangements regarding compensation upon termmafiemployment

Our practice has been and will continue to be tolmioe the components of our executive compensatiogram to align compensation
with measures that correlate with the creatioronfjiterm stockholder value and to achieve a taalpensation level appropriate for our size
and corporate performance. In pursuing this, weradh opportunity for income in the event of sustiscorporate financial performance,
matched with the prospect of less compensationhdrabsence of successful corporate financial pednce. Our philosophy is to
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make a greater percentage of an employee’s comgimsased on our Company’s performance as heeobsbomes more senior, with a
significant portion of the compensation of our axtee officers based on the achievement of Compgmemformance goals because the
performance of these officers is more likely to &awdirect impact on our achievement of strategitfanancial goals that are most likely to
affect stockholder value. At the same time, ourra# Directors believes that we must attract atdin high-caliber executives, and therefore
must offer a mixture of fixed and incentive compaitn at levels that are attractive in light of twampetitive market for senior executive
talent.

Historically, our Board of Directors has reviewée total compensation of our executive officers tredmix of components used to
compensate those officers on an annual basis témrdiming the total amount and mix of compensatiomponents, our Board of Directors
strives to create incentives and rewards for perémce consistent with our short- and long-term Camypobjectives. Our Board of Directors
relies on its judgment about each individual rathan employing a formulaic approach to compensadixcisions. Our Board of Directors has
not assigned a fixed weighting among each of tlmepsmsation components. Our Board of Directors assesach executive officer’s overall
contribution to our business, scope of responsisli and historical compensation and performaoatermine annual compensation. In
making compensation decisions, our Board takesaotount input from our board members and our (Exefcutive Officer based on their
experiences with other companies. We have not estgtmrd-party consultants to benchmark our comaiéms packages against our peers;
however, going forward, we anticipate that our Cemgation Committee may, from time to time as isdégeretain third-party executive
compensation specialists in connection with deteimgi cash and equity compensation and related coesagien policies in the future.

Role of Our Compensation Committee

Historically, our Board of Directors determined adinistered the compensation of our Chief Exgeudfficer and our Chief Financi
Officer, who subject to the approval of our Boafdiarectors, determined the compensation of oueo#xecutive officers. Currently, our
Compensation Committee, formed on October 17, 2@ilhmake the ultimate decisions regarding compios for our Chief Executive
Officer. This shift in our compensation determinatprocesses and procedures did not affect ouff Erexutive Officer's 2014 compensation.
Our Chief Executive Officer and Chief Financial i0&r may from time to time attend meetings of oonensation Committee or our Board
of Directors, but will have no final decision autiy with respect to compensation. Annually, oum@Eensation Committee will evaluate the
performance of our Chief Executive Officer and daii@e our Chief Executive Offices’compensation in light of the goals and objectifesul
compensation program. The decisions relating taGhief Executive Officer's compensation will be nedaly the Compensation Committee,
which will review its determinations with our Boanfl Directors without the presence of management po its final determination. Decisions
regarding the Chief Financial Officer's compensatidll be made by our Compensation Committee aftersidering recommendations from
our Chief Executive Officer. As noted above, in fheire we may engage an independent compensaiisultant to assist the compensation
committee in making its compensation determinations

Risk Management Considerations

Our Board of Directors believes that our executiempensation program creates incentives to creatgterm value while minimizing
behavior that leads to excessive risk. The earrbefigre interest, taxes, depreciation, and amaidizg§EBITDA), the financial metric used to
determine the amount of an executive’s company<bpseformance bonus, has ranges that encouragessuaithout encouraging excessive
risk taking to achieve short-term results. In a@dditat maximum performance levels, cash incertavapensation cannot exceed 60% of our
Chief Executive Officer's base salary and 40% af Ghief Financial Officer's base salary. Optionarged to our executives become
exercisable over various times and remain exerlgsab up to ten years from the date of grant, @naging executives to look to long-term
appreciation in equity values.
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Summary Compensation Table

The following table sets forth information concergithe total compensation of our executive officarsl next two highest paid

employees earning over $0.1 million (both of wham mon-executive officers), paid by us for eaclowf fiscal years ended December 31,
2014 and 2013.

The following table includes the dollar value oBbaalaries, bonus awards, Corindus, Inc. Opticarsted and exchanged for Company

Options and certain other compensation (in thousgiifdany, whether paid or deferred.

Nonqualifiec
Nor-Equity All
Incentive Pla Deferred Other
Stock Option Compen- Compen-
Fisca Salan Bonus Awards Awards Compen- sation
sation Earnings sation

Name and Principal Positi Year ($) ($)® (%) ($)Ww (%) (%) (%) Total ($
David M. Handler? 201¢ 30¢& 4C — — — — 33 37¢
Chief Executive Officer 201z 30C 75 — — — — 30 40E
and Presider
David W. Long® 201¢ 254 32 — 73 — — 30 38¢
Chief Financial Officer 201z 21¢ 65 — — — — 29 31z
and Sr. Vice Preside
Tal Wenderow® 201¢ 224 3C — 27 — — 33 314
Vice President Product 201z 21¢ 9 — — — — 31 25¢
and Business Developme
Matthew Chiminsk®)(?) 201¢ 227 10¢ — — — — 29 36&
Vice President Sales and Serv 201z 22t 74 — 17C 85 — 30 584

@
@

®

The valuation methodology used to determine theviue of the options granted during the year thasBlacl-Scholes Model

For 2014, All Other Compensation includes $104@tk contribution and $23 for health insurancerpuens paid by the Company on Mr. Handler’s
behalf. For 2013, All Other Compensation includ8d& 401k contribution and $21 for health insurapecemiums paid by the Company on Mr. Handler’
behalf

For 2014 All Other Compensation includes $7 fotl contribution and $23 for health insurance ptens paid by the Company on Mr. Long’s

behalf. For 2013, All Other Compensation includégd 401k contribution and $21 for health insumpcemiums paid by the Company on Mr. Long’s
behalf.

For 2014, All Other Compensation includes $104f@tk contribution and $23 for health insurancerpoens paid by the Company on Mr. Wenderow’s
behalf. For 2013, All Other Compensation includ@$& 401k contribution and $22 for health insupcemiums paid by the Company on

Mr. Wenderov's behalf.

For 2014, All Other Compensation includes $6 fotld6ontribution and $23 for health insurance prensipaid by the Company on Mr. Chimir's
behalf. For 2013, All Other Compensation includ@$& 401k contribution and $21 for health insupcemiums paid by the Company on

Mr. Chiminsk’s behalf.

Amount relates to the year in which the bonus veaaed.

Includes commission paymen
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Outstanding Equity Awards at Fiscal Year-End 2014

The table below shows equity awards outstandirauteexecutive officers at Corindus, Irefiscal year ended December 31, 2014, w
equity awards consists solely of Corindus, Inc.i@y previously issued under the Corindus, Inc620ébrella Option Plan and the Corindus,
Inc. 2008 Stock Incentive Plan. The Corindus, Dptions were exchanged for Company Options aseo€ibsing of the Acquisition pursuant
to the Exchange Ratio and are reflected as suciwbel

Option Awards Stock Awards
Equity
Incentive
Plan Award
Equity
Incentive Market or
Equity Plan Awards Payout
Incentive Value of
Plan Awards Number Market Number of Unearned
Number of of Share: Value of Unearned Shares,
Securities Number of Number of or Units Shares o Shares, Unit Units or
Underlying Securities Securities of Stock Units of Other Right
Unexercise Underlying Underlying Option That Hawvi Stock or Other
Unexercised Unexerciset Exercist Option That Rights That That Have
Options (#, Options (#) Unearned Expiry Not Have Not Have Not Not Vested
Name and Offic Exercisable Unexercisabl Options (#) Price ($ Date Vested (# Vested ($ Vested (# (%)
David M. Handler 946,92(1) — — $ 0.9 9/30/1¢ — — — —
(CEO) 947,32(2 — — $ 0.3¢ 3/24/2( — — — —
909,57/® 454,78 — $ 0.7 4/11/2 — — — —
David W. Long 479,414 110,6344 — $ 0.5t 9/4/21 — — — —
(CFO) —® 285,771 — $ 0.7t 6/4/2¢ — — — —

©  All 946,928 underlying shares fully vested on Oetob, 2012

(2 All 947,328 underlying shares fully vested on Ma2&) 2014

(®  An aggregate of 341,091 underlying shares vesteflpril 12, 2013 and an aggregate of 28,424 ugutgrishares vested monthly from May 31, 2013 throDgcember 31,
2014. An aggregate of 28,424 underlying sharesmesthly from January 31, 2015 through March 12,@and 28,424 underlying shares vest on April 80,62

(4 An aggregate of 147,512 underlying shares vesteseptember 5, 2012 and an aggregate of 12,293Iyimgeshares vested monthly from October 31, 20it8ugh
December 31, 2014. An aggregate of 12,293 underfirares vest monthly from January 31, 2015 thrédugjust 31, 2015 and 12,293 underlying sharesorest
September 30, 201

() An aggregate of 71,443 underlying shares vestuoe 24, 2015. An aggregate of 5,954 underlyingesheest monthly from July 24, 2015 through May 2218 and 5,954
underlying shares vest on June 24, 2(

Employment Agreements
Employment Agreement with David Hanc

Mr. Handler is our Chief Executive Officer and Rdest. On September 3, 2008, Corindus, Inc. andHdndler entered into the
Employment Agreement under which Mr. Handler begaaployment on October 1, 2008 on an at will bastd bis employment is terminated
pursuant to the terms thereof. Mr. Handler's empient is voluntary and he is free to terminate higleyment at any time subject to the
provisions provided therein. We are free to tern@rdr. Handler's employment at any time, with othvaiut cause and without further
obligation or liability subject to the provisionsowided therein. Mr. Handler agreed to devote hisre business time, attention and energies tc
the business and interest of the company duringetine of his employment. Mr. Handler was eligibbe &nd was paid a signing bonus of
$50,000 payable prior to February 28, 2009.

Terms provide for Mr. Handler to receive an anrhade salary of $275,000 for the first one-yeargoecommencing on October 1, 2008,
which salary is subject to adjustment thereaftadesiermined by the Board. Beginning with the yeatesl December 31, 2009, Mr. Handler
became eligible for a bonus payment of up to 30%i®annual salary for the year immediately prenggiayment of such bonus based on
achievement of performance objectives containexhiannual boardpproved plan. Any bonus award is to be paid dmefore March 15 of th
fiscal year following the fiscal year in which thenus was earned, with the first potential bonus
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to be paid on March 15, 2010, and conditioned udorHandler's employment at the end of the immealiapreceding fiscal year. On

October 20, 2014, our Compensation Committee apggltive incentive compensation award to Mr. Hanaflé&75,000 earned in 2013 and
increased his annual base salary to $325,000,dffstttive on October 20, 2014. In addition, for thepose of calculating the annual incentive
compensation award to Mr. Handler for 2015, thgeaawill be 100% of Mr. Handler’'s annual base salar

On September 11, 2008, Mr. Handler was grantedran@gs, Inc. Option to purchase 946,928 commoneshaf Corindus, Inc. at an
exercise price of $0.92 per share. The shares lyimtgthe Option vested as follows: 25% vest aftee year of continuous service with the
balance to vest in equal monthly installments dkierfollowing 36 months.

The Employment Agreement may be terminated atléatien of either party with no less than a 30-daitten notice of termination.
Mr. Handler may be immediately terminated by Couisidbr cause. Cause shall mean (a) a good faidinfinroy Corindus that (i) Mr. Hander
failed to perform his assigned duties or (ii) hgaged in dishonesty, gross negligence or miscondu¢b) the conviction of Mr. Handler, or
the entry of a pleading of guilty or nolo conterelby Mr. Handler to any crime involving moral turtgle or any felony. In the event that
Mr. Handler’s employment is involuntarily termindtby Corindus, Inc. without cause, he will contiriageceive his base salary and benefits
for a period of six months conditioned on his exeruof a standard form of release of Corindus, & associated persons from any claims
within 30 days from the date of the termination.

In addition to containing typical provisions foirfge benefits, the Employment Agreement contaimscmmpetition and non-solicitation
clauses.

Employment Arrangements with David Lc

Mr. Long is our Chief Financial Officer, Senior \éi®resident, Secretary and Treasurer. EffectivéeSeger 5, 2011, the terms of his
employment included an annual base salary of $2050d an incentive bonus of up to 30% of his Isatery based on the performance of
Corindus, Inc. and his individual achievement. QuoriAl2, 2012, Mr. Long was granted a Corindus, @ption, which in accordance with the
Exchange Ratio in the Acquisition Agreement, washexiged for a Company Option to purchase 590,0d&slof the Company’s Common
Stock at an exercise price of $0.55 per share uhlderlying shares vest as follows: 25% vest oneSeper 5, 2012, the first anniversary of
Mr. Long’s employment date, with the balance totwegqual monthly installments over the followi&§ months. In June 2014, Mr. Long
received the promotion to Senior Vice Presidenhwibase salary increase to $250,000 retroactiyartoary 1, 2014, an increase in his
incentive bonus up to 40% and an increase in ki l&f participation in future stock option awardir.. Long was also granted a Corindus, Inc
Option, which in accordance with the Exchange Riatithe Acquisition Agreement, was exchanged f@oanpany Option to purchase 285,773
shares of the Company’s Common Stock at an exepcice of $0.75 per share. The underlying sharssagfollows: 25% vest on the
anniversary date of the Option with the balancestst in equal monthly installments over the followi36 months. In addition, he became
eligible to receive severance benefits equal tdase salary and health benefits for a period efMevmonths from the date of his termination,
without cause, subject to his execution of a releasl mitigation obligations. In addition to contag typical provisions for fringe benefits, the
Employment Agreement contains non-competition amusolicitation clauses.

On October 20, 2014, our Compensation Committeeozpp the 2013 incentive compensation award tolldng of $65,000 and
increased his annual base salary to $275,000,dffstttive on October 20, 2014. In addition, for thepose of calculating the annual incentive
compensation award to Mr. Long for 2015, the targ#tbe 50% of Mr. Long’s annual base salary.
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Nor-Disclosure, Confidentiality, Assignment and Norm@etition Agreements

Every officer, director and employee of ours isuieed to sign a Non-Disclosure, Confidentiality,sfgnment and Non-Competition
Agreement (the “Agreement”) upon hiring. The Agregrhcontains standard clauses regarding the coniddiéy and non-disclosure of
Company information and requires the return otalfifidential Company information upon terminatidhe employees also agree that any
inventions are to be assigned to the Company asaemproperty. For a period of twelve months aemination, employees commit (i) to not
compete with the Company, (ii) to not convert detpt to convert the Company’s customers and poisigecustomers, (iii) to not directly or
indirectly hire or recruit the Company’s employeesonsultants and (iv) to notify the Company of ahange of address and subsequent
employment.

Post-Employment Compensation
Pension Benefit

We do not offer any defined benefit pension plamsahy of our employees. We do have a 401(k) plamhiich our employees may
participate.

Potential Payments Upon Termination or Change imt@ul

The tables below reflect the amount of compensatiayur executive officers in the event of termioatof such executive’s employment
or a change in control. Other than as set fortbgho amounts will be paid to our executive offica the event of termination.

Severance Arrangements Upon Termination

We have employment agreements with our executifieen$ as described above. The arrangements refléctthese employment
agreements are designed to encourage the offitdirattention and dedication to our Company cutlseand, in the event of any proposed
change of control, provide these officers with indisal financial security. Pursuant to the emploptregreements, if the executive is
terminated for any reason other than for “causeif lse terminates his employment voluntarily fgobd reason” (as such terms are defined ir
the employment agreements), he is entitled to vecg@verance benefits.

In Mr. Handler’s case, if he was involuntarily ténated by the Company without cause, whether befoedter a Change of Control (as
defined therein), the Company would continue to Ip@y his current base salary for a period of sinthe in accordance with our normal
payroll practices and he will be eligible to reeeadl benefits under welfare benefit plans, prastigolicies, and programs provided by us
(including medical and group life plans and progsafor the same period.

In Mr. Long’s case, if he was involuntarily termied by the Company without cause, whether befordter a Change of Control (as
defined therein), the Company would continue to lpiay his current base salary for a period of twehanths in accordance with our normal
payroll practices and he will be eligible to reaeall benefits under welfare benefit plans, prastjgolicies, and programs provided by us
(including medical and group life plans and progsafor the same period.

Name Salary
David M. Handler $32¢
David W. Long $27¢E

Severance Arrangements Upon Change of Control

Pursuant to the employment agreement with Mr. Hamdin the effective date of a “change of contfalk defined in the employment
agreement), if Mr. Handler were to elect to ternenais employment for “good reason” or if he isnerated involuntarily without cause, the
Company would continue to pay him his current
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salary for a period of six months in accordancéwitr normal payroll practices and he will be ddigito receive all benefits under welfare
benefit plans, practices, policies, and programadincluding medical and group life plans andgoams) for the same period. Additionally,
his remaining unvested option shares will beconllg fiested. Notwithstanding the above, unvestedbopthares will become fully vested
twelve months after the effective date of a Chasfg@ontrol.

Pursuant to the employment agreement with Mr. Lamgthe effective date of a “change of control” daéined in the employment
agreement), if Mr. Long’s employment is terminait@gbluntarily without cause, the Company would ¢oné to pay him his current salary for
a period of twelve months in accordance with ounrad payroll practices and he will be eligible &xeive all benefits under welfare benefit
plans, practices, policies, and programs by udugtieg medical and group life plans and prograros}iie same period. Additionally, his
remaining unvested option shares will become fudigted.

Assuming a change in control of our Company occlio® December 31, 2014 and the executive officenrgwerminated as a result of

the change of control, David M. Handler (our CE@uld receive $.2 million thousand and David W. Ldogr CFO) would receive $.3
million thousand pursuant to the terms of theipessive employment agreements.

Nonqualified Deferred Compensati

We do not offer any deferred compensation planaifigrof our executive officers.

Director Compensation

Except as mentioned below, we do not pay cashtéegisectors who attend regularly scheduled andiapboard meetings; however, we
may reimburse directors that reside outside of letsssetts for costs associated with travel andingdg attend such meetings. Our directors
may have been granted Corindus Options for thehasee of Corindus Shares. If so, the Corindus Ogptieere exchanged for Company
Options.

We agreed to compensate Mr. Gold at the rate #fid2sand for his attendance at each quarterly boaeting

The following table shows compensation paid todinectors of the Company for services renderednduttie years ended December 31,
2014 and 2013. The valuation methodology used terichéne the fair value of the Corindus Options ébduring the year (which Corindus
Options were subsequently exchanged for Companip@ytwas the Black-Scholes Model, an acceptabléefia accordance with ASC 718.

Fees Non-equity Nonqualifiec
earned ¢ incentive deferred
paid in Stock Option plan com- compensatic All other
cash award: award: pensation earnings compensatic Total
(%) (%) (%) (%) (%) (%) (%)
Name (a Year (b) (©) (d) (e) ® @ _(h
David M. HandlefY) 2014 — — _ — —_ — —
201z — — — — — — —
Hillel Bachrach(@ 201¢ — — — — — — —
201z — — — — — — —
Jeffrey Gold®) 201+« 8 — — - — — 8
201¢ 8  — — — — _ 8
Jeffrey Lightcap® 201¢ — — — — — — —
201z — — — — — — —
David White®) 201< — — — _ _ _ _
201z — — — — — — —
Gerard Winkelg# 201¢ — — — — — — —
201c — — — — — — —
Michael Mashaal 201« — — — - — — —
201z — — — — — — —
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@) As of December 31, 2014, Mr. Handler held 3,258,6(ions to purchase shares of our Common Sto8R32831 of which were vestt

(@ As of December 31, 2014, 20/20 Capital 11l LLC vdfich Mr. Bachrach is the controlling member heXi381 options to purchase she
of our Common Stock and Mr. Bachrach, individualig]d 75,006 options to purchase shares of our Garfatock, all of which were
vested.

®  As of December 31, 2014, Mr. Gold held 182,514apsito purchase shares of our Common Stock, althith were vestec

@ As of December 31, 2014, the director held no aytim purchase shares of our Common St

®)  As of December 31, 2014, Mr. White held 182,514as to purchase shares of our Common Stock, allhath were veste(

Compensation Committee Interlocks and Insider Eipgtion

Until October 17, 2014, we did not have a Compeéosaommittee. Currently, our Compensation Comnaittensists of three members
of our Board of Directors; namely, Jeffrey Lightcéfillel Bachrach, and Jeffrey Gold. Of those cortted members, none are an officer or
employee of our Company. No current member of amm@ensation Committee serves as a member of a Bé&ilectors or compensation
committee of any entity that has one or more exeeutfficers serving as members of our Board oebiors or Compensation Committee.

ITEM 12, SECURITY OWNERSHIP OF CERTAIN BENEFICIAL O WNERS AND MANAGEMENT AND RELATED
STOCKHOLDER MATTERS.

Securities Authorized for Issuance under Equity Comensation Plans

The information required by Item 201(d) of ReguwatS-K regarding our 2014 Stock Award Plan is oetli above in Item 5 of this
Report.

Securities Ownership of Certain Beneficial Owners ad Management

The following table sets forth information regamglithe beneficial ownership of our Common Stock (@il class of voting securities) as
of March 27, 2015 by the following:

. each of our directors and executive office
. all of our directors and executive officers as augr, anc
. each person, or group of affiliated persons, knbws to beneficially own more than 5% of our Comngtock.

Beneficial ownership is determined according torthles of the SEC and generally means that a pénsoluding an entity) has benefic
ownership of a security if such person possesdessshared voting or investment power regardivag security, and includes shares of
Common Stock issuable pursuant to options and wrthat are currently exercisable or exercisalitleinv60 days of the filing date hereof.
Shares issuable pursuant to stock options and mtaragae deemed outstanding in computing the owiredastihe person holding such options
and warrants but are not deemed outstanding in aongpthe ownership of any other person. Excephdisated by the footnotes below, we
believe, based on the information furnished tahes, the persons named in the table below havevstileg and investment power with respect
to all shares of the Company’s Common Stock shaaretbeneficially owned thereby, subject to comnyupioperty laws where applicable.
The information does not necessarily indicate hieisfownership for any other purpose.
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Unless otherwise indicated, the address of eacéfioéal owner listed in the table below is c/o Quhiis Vascular Robotics, Inc., 309
Waverley Oaks Rd., Waltham, Massachusetts 02452.

Title of Class
Common Stocl
Common Stocl
Common Stocl
Common Stocl
Common Stocl
Common Stocl
Common Stocl
Common Stocl
Common Stocl

Common Stocl
Common Stocl
Common Stocl
Common Stocl
Common Stocl
Common Stocl

Name and Address of Officer and Directors
David M. Handler, Chief Executive Officer, Presitland Directol
David W. Long, Chief Financial Officer, Sr. Viced®ident, Treasurer and Secret
Jeffrey C. Lightcap, Directc
Hillel Bachrach, Directo
Jeffrey Gold, Directo
David White, Directo
Gerard Winkels, Directc
Michael Mashaal, Directc
All Officers & Directors as a Group (8 persol

Name and Address of Shareholder
Energy Capital, LLC
HealthCor Partners Fund, |
HealthCor Hybrid Offshore, Ltc
HealthCor Partners Fund, II, 1
20/20 Capital lll, LLC
Koninklijke Philips NV

Amount and
Nature of
Beneficial

Ownership (1)

2,945,94(2)
553,1813)
44,924,694
6,931,67:5)
182,5146)
262,92:7)

55,800,93®)

10,176,0009)
17,090,94(10)
19,981,65(11)
7,852,10(12)
6,856,66(13)
22,136,004

Perceni
of Class

2.71%
*

42.4%
6.54%
*

*

50.71%

9.61%
16.1%%
18.81%

7.42%

6.47%
20.01%

(M Unless otherwise noted, we believe that all share beneficially owned and that all persons naimélok table have sole voting and

investment power with respect to all shares of Comi&tock owned by them. Applicable percentage aferahip is based on

105,883,157 shares of Common Stock currently audétg, as adjusted for each sharehol

(@ This amount includes 2,889,096 shares for whichHi&ndler holds vested stock options, including388 shares that vest within 60 days

of the filing hereof. The percentage of ownersloipMr. Handler is based on 108,772,253 shares wihialld be outstanding if all of
Mr. Handle’s vested options were exercis
() This amount includes 528,599 shares for whichlldng holds vested stock options, including 24,5Béres that vest within 60 days of
the filing hereof. The percentage of ownershipMor Long is based on 106,436,342 shares which wbaldutstanding if all of
Mr. Long’s vested options were exercis
@ This amount includes (i) 19,981,655 shares diyestined by HealthCor Hybrid Offshore, Ltd., of whiMr. Lightcap is the controlling
member, (ii) 17,090,941 shares directly owned bglth€or Partners Fund, LP, of which Mr. Lightcaphe controlling member and
(iii) 7,852,101 shares directly owned by Health@artners Fund II, LP, of which Mr. Lightcap is ttantrolling member
®)  This amount includes (i) 6,774,336 shares diyemtined by 20/20 Capital Ill LLC (“20/20 Capital®f which Mr. Bacharach is the

controlling member, (ii) 82,331 shares for whicHZDCapital holds vested stock options and (iii)00® shares for which Mr. Bacharach

holds vested stock options. The percentage of ashipefor 20/20 Capital is based on 106,040,494eshahich would be outstanding if
all of 20/20 Capit¢ s options and Mr. Bachra's options were exercise
6  This amount includes 182,514 shares for which®tid holds vested stock options. The percentagsvorship for Mr. Gold is based
on 106,065,671 shares which would be outstandiafj df Mr. Golc's vested options were exercis
(M This amount includes (i) 80,407 shares directiyed by Mr. White and (ii) 182,514 shares for whiidh White holds vested stock
options. The percentage of ownership for Mr. Wistbased on 106,065,671 shares which would beamdstg if all of Mr. White’s
vested options were exercis:

®  This amount includes all shares directly andriatly owned by all our directors and executiveagffs and all shares to be issued directl

and indirectly upon exercise of Company Optionini60 days of filing
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hereof. The percentage of ownership for all ovears and executive officers is based on 109,804shares that would be outstanding
if all of our director’ and executive office’ Options were exercise

®  Robert J. Smith is the beneficial owner of all gisaowned by Energy Capital, LL

(10)  This amount includes 17,090,941 shares direetlyenl by HealthCor Partners Fund, LP, of which Mghitcap is the controlling

member,

(1) This amount includes 19,981,655 shares direstiyenl by HealthCor Hybrid Offshore, Ltd., of whichrMightcap is the controlling
member,

(12)  This amount includes 7,852,101 shares directlgamhby HealthCor Partners Fund Il, LP, of which Mghtcap is the controlling
member.

(13)  This amount includes (i) 6,774,336 shares diyemiined by 20/20 Capital, of which Mr. Bacharackhis controlling member and
(i) 82,331 shares for which 20/20 Capital holdsted stock options. The percentage of ownershig@i0 Capital is based on
106,040,494 shares which would be outstanding @f20/20 Capite's options were exercise

(14)  This amount includes (i) 17,407,817 shares diyestned by Koninklijke Philips NV (“Philips Pareitand (ii) 4,728,191 shares due to
Philips Parent upon exercise of a currently exaldesswarrant. The percentage of ownership for phitarent is based on 110,611,348
shares which would be outstanding if Philips P¢'s warrant was exercise

* Represents less than 1% of the outstanding shaoes common stock

All shares of our Common Stock that are owned losn&r holders of (i) shares of Corindus, Inc., grtfie rights to acquire shares of
Corindus, Inc., are subject to the terms of a LogkAgreement as discussed herein above. Formeelsbiders of Corindus, Inc. are subject to
the Lock-Up Agreement, including all of our currelitectors and executive officers that own our séies and HealthCor Partners Fund, LP,
HealthCor Hybrid Offshore, Ltd., HealthCor PartnEtsd Il LP, 20/20 Capital Ill, LLC and Koninklijkhilips NV.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED PARTY TRANSACTION S AND DIRECTOR INDEPENDENCE.

Related Party Transactions

Except for the transactions described below, ndreupdirectors, officers or principal shareholdarsr any associate or affiliate of the
foregoing, have any interest, direct or indirectany transaction or in any proposed transactioictwimaterially affected us since January 1,
2013.

Notes with Stockholders of Corindus, It

On June 14, 2010, Corindus, Inc. entered into mber-¢st bearing notes receivable with certaino$tbckholders for tax payments to be
made by such shareholders to the Israel Tax Authioriconnection with a tax ruling related to angamization that took place in 2008. The
total amount of notes receivable issued is $0.lianilOne of these stockholders is Tal Wenderowfozmder and executive vice president of
Corindus, Inc. at the time of the loan. As parthaf reorganization, Corindus, Inc. agreed to malyetax payments on behalf of the
stockholders. The notes receivable are repayalae tie disposition of shares owned by each stodienoBased on the tax ruling, the
stockholders and Corindus, Inc. entered into & igeeement and the stockholders transferred stmeetustee to serve as collateral on the
notes. The portion of the note receivable attribl@o Mr. Wenderow was in the principal amoun$8f691, which amount was paid by
Mr. Wenderow on August 5, 2014

Preferred Stock Purchase Agreements with Philips

On January 21, 2011, Corindus, Inc. sold to KorjkélPhilips N.V. (“Philips Parent”) 378,224 sham@sSeries D Convertible
Redeemable Preferred Stock for $21.15 per shaf@ctober 2011, Corindus, Inc. sold Philips Paren639 shares of Series D-1 Preferred
Stock for $28.88 per share. In February 2012, GaisnInc. sold Philips Parent 32,156 shares oeS@i2 Preferred Stock for $31.10 per
share. In October and December 2012, Corindussbid.Philips Parent 125,623 and 125,623 sharspeotively, of Series E Preferred Stock
for $31.84 per share.
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Pursuant to the Exchange Ratio in the Acquisitigne®ment, the aggregate of 696,255 shares of prdfetock were converted into
shares of Corindus, Inc. common stock and thenangdd for 17,407,817 shares of the Company’s Confhock. In connection with the
purchase of the Series D Preferred Stock, Corindasjssued a Warrant to Philips Parent to purela39,112 shares of Series D Preferred
Stock at an exercise price of $26.50 per share avitaxpiration date of October 11, 2017. The Waibansame exercisable upon the issuan:
the Series E Preferred Stock on October 12, 20d3uRnt to the Exchange Ratio in the Acquisitiome®gnent, the Warrant was exchangec
a Company Warrant to purchase 4,728,191 sharéeddmpany’s Common Stock at an exercise pricd @féfper share. The expiration date
and all other material terms of the Warrant remaichanged in the Company Warrant. Philips Pardeteficial ownership represents
approximately 20% of the Company as of Decembef314.

Distribution Agreement with Philips

On January 21, 2011, the Company entered intotahditor agreement with Philips appointing Philgssthe sole worldwide distributor
for the promotion and sale of our CorPath 200 Systénder the agreement, Philips sold the equiprdieettly to the end user and the
Company was responsible for installation and ihit@ining. Payments received from Philips for sys$ shipped under the distribution
agreement totaled $0.7 million and $0.4 millioreach of 2013 and 2014, respectively. At DecembeRB13 and 2014, Philips owed the
Company $0.1 million and $0, respectively, for eyss shipped under the distribution agreement. Aebder 31, 2014, there were no
amounts outstanding from Philips. In November 2018 amended the Philips distribution agreementltoveour sales force to sell directly to
customers as well. The distributor agreement witligs expired on August 7, 2014. On November 182 following the termination of the
distributor agreement with Philips, we entered imfourchase order with Philips for the purchasenef CorPath System on behalf of an end
user at a price consistent with the discountedmyipreviously provided to Philips under the exgidistribution agreement.

Share Repurchase

Immediately after the closing of the Acquisitionetmajority shareholder of YIDI prior to the Acqijtien and another shareholder of Y
sold an aggregate of 31,143,700 shares of our Caon8taxk to us at par value (or an aggregate oh&3sand) pursuant to a written agreen
between such shareholders and us and such shaxegwneediately canceled and returned to our autkdrbut unissued shares.

Demand Registration Rights Agreements

On August 12, 2014, we entered into a demand ragjish rights agreement with each of Philips PardeglthCor Partners Fund LP,
HealthCor Hybrid Offshore Master Fund, L.P., He@lth Partners Fund Il, LP and 20/20 Capital Il LiMhich together own an aggregate of
approximately 72.58% of the outstanding shareb®Qompany’s Common Stock after the Closing, ireotd grant such shareholders
registration rights with respect to their ownersbifCompany Shares (the “Demand Registration Riglgteement”). Under the Demand
Registration Rights Agreement, the shareholdere \geanted demand, piggyback and Form S-3 regmitraights pursuant to terms therein,
exercisable following the required one-year anrsaey of Closing and subject to the terms of thektdp Agreements. Pursuant to the Derr
Registration Rights Agreement, the Company is meglio use its reasonable best efforts to regi@denpany Shares that are subject to a
demand notice within sixty days of such demand.

Indemnification Agreement with Gerard Winkels

On January 21, 2011, Corindus, Inc. entered intmdemnification Agreement with Gerard Winkels, afeur directors. The terms of
the Indemnification Agreement requires that we eWr. Winkels supplemental indemnification suiict to retain his services as a director
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Lock-Up Agreements

As required by of the terms of the Acquisition Agmeent between the Company and Corindus, Inc., wereghinto Lock-Up Agreements
with all of the holders of Corindus, Inc. capitadck and stock options and warrants immediatelgrgo the Acquisition, including security
holders affiliated with the Company, covering tlygreegate of 87,425,168 shares of our Common Stodlshares reserved for issuance
pursuant to options and warrants. Each holder oin@os, Inc. capital stock and stock options andrargs immediately prior to the Acquisiti
agreed in the Lock-Up Agreement that, until Auglit 2015 (the one year anniversary of the Closfrthe Acquisition), such holder will not
sell or dispose of the securities of our Comparig treereby. After the completion of this 12-montick-up period, the holders agreed not to
sell or dispose of more than 5.0% of the respectivaber of our securities held by each such hgddeeach rolling 90-day period (beginning
with the holder’s first sale of securities followithe initial 12-month lock-up period) over theléoVing 12-month period.

Forgiveness of Related Party Note

On July 30, 2012 prior to the Acquisition, Yourdmet Defender Inc. (“YIDI"), entered into a fouegr Consulting Agreement with Yitz
Grossman under which the Company agreed to payhirthousand per month for his services. As of 2uB014, the Company owed $0.2
million to Mr. Grossman thereunder. On July 2, 2ahé Company and Mr. Grossman entered into a Bettlement Agreement pursuant to
which the Company agreed to pay approximately $id0gand to Mr. Grossman immediately and Mr. Grossaggieed to forgive the
remaining balance of approximately $0.2 millioncbmnection therewith, Mr. Grossman also agreddrtainate the Consulting Agreement.
On the date of the Debt Settlement, Mr. Grossmasthe husband of Lisa Grossman, the Company’'sRhesident.

Loan Agreement and Spilut Agreement

On June 30, 2014, prior to the Acquisition, YIDtered into a Loan Agreement and Promissory Noth hita Grossman, the Compagy’
then President and director and a stockholdereotbmpany, pursuant to which the Company borrovppdeximately $0.2 million to be used
to pay certain of the Company’s liabilities (thertdSsman Note”). The Company’s liabilities paid wittoceeds of the Grossman Note includec
among other things principal and interest on nptgable and advances made by Mrs. Grossman toaimp&hy. The Note accrued interest at
the rate of two percent (2%) and was due on orrbdd@cember 30, 2014. At the Closing of the Acduisj in accordance with to the terms of
the Grossman Note and pursuant to a Spin-Out Ageaeentered into in connection with the Acquisititire former business of the Company
was transferred to Mrs. Grossman and Mrs. Grossmesmmed all liabilities related to the former basmof the Company.

Director Independence

We are not currently listed on a national seciugiégchange or in an inter-dealer quotation syskenhas requirements that a majority of
the board of directors be independent.
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ITEM 14. PRINCIPAL ACCOUNTANT FEES AND SERVICES.

Audit Fees

The table below sets forth the aggregate feedbitieyears ended December 31, 2013 and 2014 fdegsional services rendered by our
independent registered public accounting firm Fer 4udit of our annual financial statements anévewof the financial statements included in
our quarterly reports on Form 10-Q and servicesdahtanormally provided in connection with regutstélings.

Year ended Year ended
December 31 December 31
Fee Categor 2013 2014
(in thousands)
Audit fees®) $ 111 $ 311
Audit-related fee:@ — 49¢
Tax fees® — _
All other fee<® — —
Total fees $ 111 $ 80¢

(@) Audit fees consist of fees incurred for profemssicservices rendered for the audit of consolidéitethcial statements, for review of our
interim consolidated financial statements including quarterly reports on Form 10-Q and for sewvitet are normally provided in
connection with regulatory filing:

@  Audit-related fees consist of fees billed for profesdigeavices that are reasonably related to the peefnoce of the audit or review of ¢
consolidated financial statements but are not tedarnder “Audit fees.” These amounts include antiog consultations and regulatory
filings associated with the reverse merger tramsiac

(®  Tax fees consist of fees billed for professionabises relating to tax compliance, tax planning taxdadvice

@ All other fees consist of fees billed for all ottsarvices

Audit Committee’s Pre-Approval Policies

Prior to our engagement of our independent regdtpublic accounting firm, such engagement wasauggr by our Board of Directors.
The services provided under the engagement maydadudit services, audit-related services, taxes and other services. Our audit
committee is responsible for, among other thingys,selection, appointment, retention and dismissalr independent registered public
accounting firm. Additionally, our audit committadopted a policy requiring that it pre-approvefedls paid to our independent registered
public accounting firm, regardless of the typeearvice. All non-audit services were reviewed whk faudit committee, which concluded that
the provision of such services by Ernst & Young Lik®s compatible with the maintenance of that firmdependence in the conduct of its
auditing functions.
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ITEM 15. EXHIBITS AND FINANCIAL STATEMENT SCHEDULES.

(a) Financial Statements

See Index to Financial Statements immediately fahig the signhature page of this Report.
(b) Financial Statement Schedule

All financial statement schedules are includedchmfootnotes to the financial statements, or aappticable or otherwise not required.
(c) Exhibits

Exh. No. Date Document
2.1 August 5, 201« Securities Exchange and Acquisition Agreement betwéour Internet Defender Inc., and Corindus, @)
3.1 May 4, 2011 Articles of Incorporatior(®)
3.2 June 3, 201 Certificate of Correction to Articles of Incorpoiat (V)
3.3 August 12, 201 Certificate of Amendment and Restatement of Arsi@éIncorporatior®)
3.4 n/a Bylaws D
3.5 n/a First Amendment to Bylaw(®)
10.1 September 3, 20C Employment Agreement between Corindus, Inc. anddislv Handler®)
10.2 January 21, 201 Indemnification Agreement between Corindus and f&ievdinkels®)
10.3 October 24, 201 Lease Agreemer®
10.4 June 11, 201 Loan and Security Agreement between the Companysssaard Capital Holding(® 1
10.5 June 11, 201 Warrant to Steward Capital Holdin®
10.6 June 11, 201 Intellectual Property Loan Agreement between then@@any and Steward Capital Holdin()
10.7 June 30, 201 Resignation of Lisa Grossmi2
10.8 June 30, 201 Resignation of Gabriel Solom«?
10.9 June 30, 201 Loan Agreement between the Company and Lisa Gras®
10.10 June 30, 201 Promissory Note for $248,831.59 issued to Lisa a2
10.11 July 2, 2014 Debt Settlement Agreement between the Company amds¥ossmar(?)
10.12 n/a Form of Employee Stock Option for 2006 Option Hok®)
10.13 n/a Form of Director Stock Option for 2006 Option Halsl(3)
10.14 n/a Form of Employee Stock Option for 2008 Option Hok®)
10.15 n/a Form of Officer Stock Option for 2008 Option Hold(®)
10.16 n/a Form of Director Stock Option for 2008 Option Haisl (3
10.17 August 5, 201« Form of Locl-up Agreemen()
10.18 August 5, 201« Form of Stock Purchase Agreement for Equity Infa«<3)
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Exh. No. Date Documen
10.19 August 5, 201« Form of Private Investor Registration Rights Agreetfor Equity Infusior®)
10.20 August 5, 201« Demand Registration Rights Agreem@®)
10.21 August 12, 201: 2014 Stock Award Pla®
10.22 August 12, 201: Interest Transfer Agreeme®
10.23 August 12, 201- Replacement Warrant to Steward Capital Holdi#
10.24 August 12, 201« Replacement Warrant to Narkis Gryp L(4)
10.25 August 12, 201 Replacement Warrant to Koninklijke Philips Elecficm N.V.®)
10.26 August 12, 201 Spir-Out Agreement between the Company and Lisa Gros®
10.27 August 12, 201« Repurchase Agreeme®
10.28 September 12, 201  Securities Purchase Agreement between the Compahgeatain purchasers, form©)
10.29 September 15, 201  Amendment to Securities Purchase Agreement betiinee@ompany and certain purchasers, fori(

10.30 December 23,201  Distributor Agreement with Philips Medical Systehsderland BW? 1
10.31 November 18, 201  Purchase Order with Philips Medical Systems NeddrBY (1)

21 n/a Subsidiaries of the Registrar
31.1 March 30, 201! Certification of Chief Executive Officer of Peri@dReport pursuant to Rule -14a and Rule 1*-14(a).?
31.2 March 30, 201! Certification of Chief Financial Officer of PeriadReport pursuant to Rule -14a and Rule 1f-14(a).*
32.1 March 30, 201! Certification of Chief Executive Officer pursuant18 U.S.C. Section 1350.**
32.2 March 30, 201! Certification of Chief Financial Officer pursuant18 U.S.C. Section 1350.* *

101.INS n/a XBRL Instance Document

101.SCH n/a XBRL Taxonomy Extension Schema Docume

101.CAL n/a XBRL Taxonomy Extension Calculation Linkbase Docunte

101.DEF n/a XBRL Taxonomy Extension Definition Linkbase Docuntte

101.LAB n/a XBRL Taxonomy Extension Label Linkbase Docume

101.PRE n/a XBRL Taxonomy Extension Presentation Linkbase Doenth

(@) Incorporated by reference to the correspondinghéixfiied with our Registration Statement on For-1 on August 31, 201:
(@ Incorporated by reference to the correspondinghetxfiied with our Current Report on Forn-K on July 7, 2014

(3  Incorporated by reference to the correspondinghetxfiied with our Current Report on Forn-K on August 6, 2014

@ Incorporated by reference to the correspondinghetxfiied with our Current Report on Forn-K on August 15, 201«
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®)
(6)
O]
*

*%

Incorporated by reference to the correspondingheixfiied with our Current Report on Forn-K on September 16, 201

Incorporated by reference to the correspondingheixfiied with our Current Report on Forn-K on November 14, 201.

Incorporated by reference to the correspondinghiixfiied with our Registration Statement on For-1 on October 21, 201

Filed herewith

This certification is being furnished and shatit be deemed “filed” with the SEC for purpose$ettion 18 of the Exchange Act, or
otherwise subject to the liability of that sectiamd shall not be deemed to be incorporated byemée into any filing under the Securi
Act or the Exchange Act, except to the extent thatRegistrant specifically incorporates it by refee.

Portions of this exhibit have been omitted punstia a request for confidential treatment. Omittegterial has been separately filed with
the Securities and Exchange Commiss
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SIGNATURES

Pursuant to the requirements of Section 13 or 1&f(the Securities Exchange Act of 1934, the Comggaas duly caused this Report to
be signed on its behalf by the undersigned thecedully authorized.

DATE: March 30, 2015

CORINDUS VASCULAR ROBOTICS, INC

By: /s/ David M. Handler
David M. Handle!
Chief Executive Office
Principal Executive Office

By: /s/ David W. Long
David W. Long
Chief Financial Office
Chief Accounting Office
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POWER OF ATTORNEY

KNOW ALL PERSONS BY THESE PRESENTS, that each pemshose signhature appears below constitutes anargpavid M.
Handler and David W. Long and each of them higraétg-in-fact with power of substitution for him &my and all capacities, to sign any
amendments, supplements or other documents relatitgs Annual Report on Form 10-K he deems nexgss appropriate and to file the
same, with exhibits thereto, and other document®imection therewith, with the SEC, hereby ratifyand confirming all that such attorney-
in-fact or his substitute may do or cause to besdmnvirtue hereof.

Pursuant to the requirements of the Securities &xgh Act of 1934, this Report has been signed bblothe following persons on beh
of the Registrant and in the capacities and ord#tes indicated.

Signature Capacity Date
/s/ David M. Handler Chief Executive Officer, President and Director March 30, 2015
David M. Handlel (Principal Executive Officer
/s/ David W. Long Chief Financial Officer, Senior Vice President, March 30, 2015
David W. Long Treasurer and Secretary (Principal Financial
Officer and Principal Accounting Office
/sl Jeffrey C. Lightcap Chairman March 30, 2015
Jeffrey C. Lightcaj
/s/ Hillel Bachrach Director March 30, 2015
Hillel Bachrach
/sl Jeffrey Gold Director March 30, 2015
Jeffrey Gold
/s/ David White Director March 30, 2015
David White
/s/ Gerard Winkels Director March 30, 2015
Gerard Winkels
/sl Michael Mashaal Director March 30, 2015

Michael Mashaa
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Supplemental Information to be Furnished with Repots Filed Pursuant to Section 15(d) of the Exchanggct by Registrants Which
Have Not Registered Securities Pursuant to Sectidt? of the Exchange Act

No annual report covering the Company’s last figegr has been sent to security holders as ofateeat this Report. No proxy
statement, form of proxy or other proxy solicitimgterial relating to the Company’s last fiscal yleas been sent to any of the Company’s
security holders with respect to any annual ormotheeting of security holders. If such report angr material is furnished to security holders
subsequent to the filing of this Annual Report @mrf 10-K, the Company will furnish copies of suchtarial to the Commission at the time it
is sent to security holders.
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Report of Independent Registered Public AccourfEinm

The Board of Directors and Stockholders
Corindus Vascular Roboaotics, Inc.

We have audited the accompanying consolidated balsimeets of Corindus Vascular Robotics, Inc. @Gbmpany) as of December 31, 2013
and 2014, and the related consolidated stateménfseoations and comprehensive loss, stockholdepsity, and cash flows for the years then
ended. These financial statements are the resplitysith the Company’s management. Our respondgibi to express an opinion on these
financial statements based on our audits.

We conducted our audits in accordance with thedstials of the Public Company Accounting OversighamioUnited States). Those standard:
require that we plan and perform the audit to ebtaasonable assurance about whether the finataiaiments are free of material
misstatement. We were not engaged to perform ai afuthe Company’s internal control over finanaiaporting. Our audits included
consideration of internal control over financigbogting as a basis for designing audit procedurasdre appropriate in the circumstances, but
not for the purpose of expressing an opinion oreffectiveness of the Company’s internal contrarofinancial reporting. Accordingly, we
express no such opinion. An audit also includesnixiag, on a test basis, evidence supporting thewents and disclosures in the financial
statements, assessing the accounting principlesars significant estimates made by managementeaadating the overall financial
statement presentation. We believe that our apditgide a reasonable basis for our opinion.

In our opinion, the consolidated financial statetegeferred to above present fairly, in all matenézpects, the financial position of Corindus
Vascular Robotics, Inc. at December 31, 2013 aridl 28nd the results of its operations and its fas¥s for the years then ended, in
conformity with U.S. generally accepted accountnigciples.

/sl Ernst & Young LLP

Boston, Massachusetts
March 30, 2015
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CORINDUS VASCULAR ROBOTICS, INC.
CONSOLIDATED BALANCE SHEETS

(In thousands, except share and per share amounts)

December 3: December 3.
2013 2014
Assets
Current Assets
Cash and cash equivalel $ 9,84t $ 28,52¢
Accounts receivable, net of allowance for doub#fttounts of $3 and $0, respectiv 35 472
Due from related part 12t —
Inventories, ne 2,46¢ 1,51¢
Prepaid expenses and other current a: 494 574
Total current asse 12,96: 31,09:
Property and equipment, r 1,437 1,28¢
Deposits and other assi 228 222
Deferred inventory cos — 10z
Notes receivable due from stockhold 14k 13€
Total asset $ 14,76¢ $ 32,83¢
Liabilities and stockholders’ equity
Current Liabilities:
Accounts payabl $ 31t $ 2,00t
Accrued expense 1,261 1,13
Deferred revenu — 20z
Current portion of lon-term debt — 1,515
Total current liabilities 1,57¢ 4,861
Long-term liabilities:
Deferred revenue, net of current port — 531
Other liabilities — 68
Long-term debt, net of current portic — 7,59¢
Warrant liability 3,152 —
Total lon¢-term liabilities 3,152 8,19:
Total liabilities 4,72¢ 13,05¢
Commitments and Contingencies (Note
Stockholder equity:
Preferred stock, par value $0.0001 par value; T0QWD shares authorized; none issued and
outstanding — —
Common stock, $0.0001 par value; 250,000,000 slaardmrized; 73,360,287 shares and
105,883,157 shares issued and outstanding, resgk 7 11
Additional paic-in capital 70,36¢ 104,64t
Accumulated defici (60,336) (84,877
Total stockholder equity 10,04( 19,78:
Total liabilities and stockholde’ equity $ 14,76¢ $ 32,83¢

The accompanying notes are an integral part ofciwesolidated financial statements.
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Revenue

Cost of revenu

Gross los:

Operating expense

CORINDUS VASCULAR ROBOTICS, INC.

CONSOLIDATED STATEMENTS OF OPERATIONS AND COMPREHEN SIVE LOSS

(In thousands, except share and per share amounts)

Research and developm
Selling, general and administrati
Restructuring charg

Total operating expens

Operating los!

Other income (expense
Warrant revaluatiol
Interest and other income (expen

Total other expense, n

Net loss and comprehensive I
Net loss per sha—basic and dilute:
Weighte-average common shares used in computing net loshpe—basic and dilute:

The accompanying notes are an integral part ofciwesolidated financial statements.
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Year Ended
December 31
2013 2014

$ 89¢ $ 2,98:
2,43( 4,90/
_ (1,539 1,927
4,792 6,607
8,221 13,00z
- = 1
13,01« 19,78«
(14,549 (21,70%
(172 (2,421
28 (415
(149 (2,836
$  (14,69) $  (24,54)
$ 0.20) $ (0.29
73,360,25 84,990,19
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CORINDUS VASCULAR ROBOTICS, INC.
CONSOLIDATED STATEMENT OF STOCKHOLDERS' EQUITY

(In thousands, except share and per share amounts)

Common Stock, $0.0001 Additional
Par Value Paid-in Accumulate

Shares Amouni Capital Deficit Total
Balance at December 31, 2012 73,360,16 $ 7 $ 70,05( $ (45,64  $24,41:

Exercise of options for common sta 12t — — — —
Issuance costs related to common st — — (20 — (10
Stoclk-based compensation expel — — 32¢ — 32¢
Net loss — — — (14,697 (14,697
Balance at December 31, 201 73,360,28 7 70,36¢ (60,336) 10,04(
Stoclk-based compensation expel — — 3717 — 3717
Reclassification of warrant liabilit — — 5,80:¢ — 5,80
Issuance of common stock in connection with revacspiisitior 20,856,30 2 (5) — (©)]
Issuance of common stock to private inve: 1,000,001 — 2,00¢ — 2,00(

Issuance of common stock in connection with priyateement

of common stock, net of offering costs of $1,: 10,666,57 2 25,48t — 25,48
Issuance of warrants to purchase common stocktteh — — 61¢ — 61¢
Net loss — — — (24,54) (24,547
Balance at December 31, 2014 105,883,15 $ 11 $104,64¢ $ (84,87) $19,78:

The accompanying notes are an integral part ofcimesolidated financial statements.
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CORINDUS VASCULAR ROBOTICS, INC.
CONSOLIDATED STATEMENTS OF CASH FLOWS

(In thousands)

Operating activities
Net loss and comprehensive I
Adjustments to reconcile net loss to net cash flogexd in operating activitie
Depreciation and amortizatic
Stocl-based compensation expel
Write down of inventorie
Accretion of interest expen:
Warrant revaluatiol
Changes in operating assets and liabilit
Accounts receivabl
Due from related part
Prepaid expenses and other current a:
Deferred inventory cos
Inventories
Deposits and other assi
Accounts payabl
Accrued expenses and other liabilit
Deferred revenu

Net cash used in operating activit

Investing activities

Purchase of property and equipm

Net cash used in investing activiti

Financing activities

Proceeds from the issuance of common stock

Proceeds from issuance of l-term debt and warrants, net of deferred financwgjsand discounts of $1i
Other

Net cash provided by (used in) financing activi

Net increase (decrease) in cash and cash equis

Cash and cash equivalents at beginning of p¢

Cash and cash equivalents at end of pe

Supplemental Disclosure of Cash Flow Informati
Tranfer from inventories to property and equipmiarthe field

Reclassification of warrant liability to stockhotd’ equity
Financing costs included in accounts payi
Interest paic

The accompanying notes are an integral part ofciwesolidated financial statements.
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Year Ended
December 31
2013 2014
$(14,69)  $(24,54)
607 622
32¢ 377
— 341
— 10€
171 2,421
(23) (43¢)
13C 12t
134 (80)
— (102)
(2,319 257
89 24
(157) 1,64(
48(C (56)
(65) 73¢
(15,309 (18,577
(379) (122)
(376) (122)
(10) 27,48:
— 9,89(
— ©)
(10) 37,37+
(15,69’ 18,68:
25,53¢ 9,84~
$ 9,84t $ 28,52¢
$ 58¢ $ 347
$ — $ 5,80¢
$ — $ 50
$ — $ 26¢
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Corindus Vascular Robotics, Inc.

Notes to Consolidated Financial Statements
(In thousands, except share and per share amounts)

1. Nature of Operations
The Company

Corindus Vascular Robotics, Inc. (the “Company”’Nevada corporation (formerly named Your Internefdhder, Inc. (“YIDI"), acquired
Corindus, Inc., a privately-held company, in a reeeacquisition on August 12, 2014. The Compangiparate headquarters and research an
development facility are in Waltham, Massachusatts the Company is engaged in the marketing, saiéslevelopment of robotic-assisted
catheterization systems (“CorPath System”).

Since its inception on March 21, 2002, the Compaawy devoted its efforts principally to research dedelopment, business development
activities, and raising capital. In July 2012, @empany received clearance from the United Statesl Bnd Drug Administration to market its
CorPath System in the United States and shippdilstssommercial product under this clearanceept®mber 2012. In 2013, the Company
moved into the growth stage, investing in salesraadketing in order to build its customer base. Toenpany’s future capital requirements
will depend upon many factors, including progredh weveloping, manufacturing and marketing ithteslogies, the time and costs involved
in preparing, filing, prosecuting, maintaining agrforcing patent claims and other proprietary sgfis ability to establish collaborative
arrangements, marketing activities and competiortelogical and market developments, including leiguy changes affecting medical
procedure reimbursement, and overall economic tiemdiin the Company’s target markets.

Reverse Acquisition Transacti

On August 12, 2014, the Company, as the legal eegq@ionsummated a reverse acquisition of Corinithes, the accounting acquirer (the
“Acquisition”) pursuant to the Securities Excharagel Acquisition Agreement (the “Acquisition Agreamtig, entered into between the
Company and Corindus, Inc. Prior to the Acquisitialh outstanding shares of Series A through E Beddble Convertible Preferred Stock of
Corindus, Inc. were converted into 2,811,499 shafé€zommon Stock of Corindus, Inc.

Pursuant to the terms of the Acquisition Agreenggratll outstanding shares of common stock of Gdus) Inc., $0.01 par value per share, v
exchanged for shares of Company Common Stock, 80.08r value per share, and (ii) all outstandingpog and warrants to purchase shares
of Common Stock of Corindus, Inc. were exchangeafaeplaced with options and warrants to acgsiir@res of Common Stock of the
Company. The exchange ratio was one for 25.0028resh

All share and per share amounts in the consolid@tadcial statements and related notes have letesspectively adjusted to reflect (i) the
conversion of the Series A through E Redeemableséitible Preferred Stock into common stock andtli@ one for 25.00207 exchange of
shares of Common Stock.

At the closing of the Acquisition, the Company sarred the former business of YIDI to a formeia#f, director and shareholder of YIDI, in
exchange for the satisfaction of a promissory isseed to the former officer, director and shardéoln the principal amount of approximat
$249 and the assumption of liabilities relatedh former operations.

Immediately after the transfer of the former busgef YIDI, the business of Corindus, Inc. becah@esple focus of the combined company
and the combined company’s name was changed todigriVascular Robotics, Inc.

F-7



Table of Contents

Corindus Vascular Robotics, Inc.

Notes to Consolidated Financial Statements
(In thousands, except share and per share amounts)

1. Nature of Operations (Continued)

2014 Financings

In connection with the Acquisition, the Companyisd 1,000,000 shares of Common Stock to a privatestor at a price of $2.00 per share in
exchange for proceeds of $2,000. See Note 3 ftmdudiscussion of this transaction.

On September 12, 2014, the Company entered inezariies Purchase Agreement with multiple investefating to the issuance and sale of
the Company’s common stock in a private placemehich closed on September 16, 2014. The Comparlyléhb66,570 shares of common
stock at $2.50 per share, for an aggregate purgiraeof approximately $26,666 with net proceedthe Company of $25,487.

Liquidity
The Company has incurred losses since inceptiorhasdunded its operations primarily through ttseigsice of capital stock and debt. As of

December 31, 2014, the Company had an accumulafemt @f $84,877, and net borrowings outstandih§® 111, of which $2,000 is
contractually due in 2015.

The Company has cash resources of $28,526 andvgoekpital of $26,231. The Company believes thegdttash resources will be sufficient
to meet the Company’s cash requirements througkrbleof 2015, including funding its anticipatedsies and scheduled debt maturities.
Additionally, the Company is in compliance with @bt covenant requirements as of December 31, @0d £xpects to remain in compliance
throughout 2015. As the Company continues to itmsses, transition to profitability is dependenbochieving a level of revenues adequate
to support the Company'’s cost structure. The Compaay never achieve profitability, and unless antil doing so, intends to fund future
operations through additional debt or equity offgs. There can be no assurances, however, thaioaddifunding will be available on terms
acceptable to the Company, if at all.

2. Significant Accounting Policies
Principles of Consolidation

The consolidated financial statements include to@ants of the Company and its wholly owned subsigls, Corindus, Inc. and Corindus
Security Corporation, which was created on Decer2theP012 to hold and invest the proceeds fromaisse of equity. All intercompany
transactions and balances have been eliminatemhisotidation. The functional currency of both wigedwned subsidiaries is the U.S. dollar
and, therefore, the Company has not recorded amgrary translation adjustments.

Reclassification

Sales and marketing expenses of $5,676 in 2013 eme reclassified to selling, general and adnmatise expenses to conform to 2014
presentation.

Segment Information

The Company operates in one business segment, vghiic marketing, sales and development of rokadgisted vascular interventions.
Operating segments are identified as componerds ehterprise about which separate discrete finhimformation is available for evaluation
by the chief operating decision maker in makingislens regarding resource allocation and asseggrfgrmance. To date, the chief operating
decision maker has made such decisions and asge=dednance at the company level, as one segmkeatCompany’s chief operating
decision maker is the Chief Executive Officer.

Revenues from domestic customers amounted to $82613 and approximately $2,200 in 2014. Revenuges international customers,
primarily in Dubai and Israel, amounted to non2@13 and approximately $1,000 in 2014.
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Corindus Vascular Robotics, Inc.

Notes to Consolidated Financial Statements
(In thousands, except share and per share amounts)

2. Significant Accounting Policies (Continued

Use of Estimates

The process of preparing financial statements nfarmity with accounting principles generally actagpin the United States (“U.S. GAAP")
requires management to make estimates and assms it affect the reported amounts of assetsiabitities and disclosure of assets and
liabilities at the date of the financial stateme®sch management estimates include those rel@tireyenue recognition, inventory write-
downs to reflect net realizable value, assumptisesl in the valuation of stock-based awards andawts, and valuation allowances against
deferred income tax assets. Actual results codfdrdrom those estimates.

Financial Instruments

Accounting standards define fair value as the pfie¢ would be received to sell an asset or patdarwsfer a liability in an orderly transaction
between market participants at the measurement Aldtgee-level hierarchy is used to prioritize thputs to valuation techniques used to
measure fair value. The hierarchy gives the highestity to unadjusted quoted prices in active keés for identical assets or liabilities

(Level 1 measurements), and the lowest priorityrtobservable inputs (Level 3 measurements). Tiee tlevels of the fair value hierarchy are
described below:

Level 1-Level 1 inputs are quoted prices (unadjusted) fivaenarkets for identical assets or liabilitieattthe reporting entity has the ability
to access at the measurement date.

Level 2- Level 2 inputs are inputs other than quoted pricetsided within Level 1 that are observable for éisset or liability, either directly
indirectly. If the asset or liability has a speetfi(contractual) term, a Level 2 input must be plede for substantially the full term of the asse
or liability.

Level 3-Level 3 inputs are unobservable inputs for thetamskability in which there is little, if any, miket activity for the asset or liability at
the measurement date.

There were no assets and liabilities as of Decel®bg2014 that are measured and recorded in thadial statements at fair value on a
recurring basis. There were no transfers betweepllle 2 or 3 assets or liabilities during the weanded December 31, 2013 or 2014. The
following table shows the Comparsyassets and liabilities as of December 31, 204B4ate measured and recorded in the financialrstatts a
fair value on a recurring basis:

December 31, 201

Quoted Prices in

Active Markets for Significant Unobservable
Identical Other
Assets or Liabilities Observable Inputs Inputs
Level 1 Level 2 Level 3
Assets
Money market funds (z $ 9,70( $ — $ —
Liabilities
Warrant liability (b) $ — $ — $ 3,152

(@) The fair values of the Compasyhoney market funds, which are included in cashcash equivalents, are based on quotes receive
third-party banks
(b) See Note 12 for a r-forward of the warrant liability and a discussidrtlee valuation of this financial instrume
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2. Significant Accounting Policies (Continued
Financial Instruments (continued)

The Companys financial instruments of deposits and notes vetdé¢ are carried at cost and approximate theivilues given the liquid natt
of such items. The fair value of the Company’s loeign debt amounted to $8,748 at December 31, 204ith was based on a discounted
flow analysis, which included level 3 inputs.

Cash Equivalents

The Company considers highly liquid short-term stwgents, which consist of money market funds, witginal maturity dates of three
months or less at the date of purchase to be cpshadents. From time to time, the Company’s caallafices may exceed federal deposit
insurance limits.

Product Warranty and Allowance for Doubtful Accounts

The Company’s allowance for doubtful accounts wasi$d none at December 31, 2013 and 2014, resplctivhe Company’s accounts
receivable consist primarily of amounts due frongda well-capitalized customers and while the Comyp&views their creditworthiness,
collectability is generally not an issue. The Compeecords an allowance for doubtful accounts, wheressary, based on the potential for
minor collectability issues within the customer éathe amounts have not been material to date.

Customers are permitted to return defective praduntier the Company’s standard product warrantgrpro. For CorPath Systems, the
Company’s standard one-year warranty providesiferépair of any product that malfunctions. Retamd replacement can only occur if a
material breach of the warranty remains uncure@@odays. A roll-forward of the Company’s warrafigpility is as follows:

Balance at December 31, 20 $ 19
Provision for warranty obligatior 57
Settlement: (4D
Balance at December 31, 20 29
Provisions for warranty obligatiot 96
Settlement: (69
Balance at December 31, 20 61

Inventories

Inventories are valued at the lower of cost or raausing the first-in, first-out (FIFO) method. TBempany routinely monitors the
recoverability of its inventory and records the &vef cost or market reserves based on currermggqltices and reserves for excess and
obsolete inventory based on historical and forechssage, as required. Scrap and excess manufigctasts are charged to cost of revenue a
incurred and not capitalized as part of inventories
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2. Significant Accounting Policies (Continued

Property and Equipment

Property and equipment is carried at cost. Magm# and betterments are capitalized; maintenarttecpairs are charged to expense as
incurred. The Company capitalizes certain costsrirecl in connection with developing or obtainintgimal-use software. Software costs that
do not meet capitalization criteria are expensed@sgred. Demonstration equipment representsnatBr manufactured capital equipment that
is used on-site at trade shows and at custometidosato demonstrate the CorPath System. Fieldpeggnmt represents internally manufactured
capital equipment placed at customer locations uageogram that involves the placement of a systethe customer’s site and the customer
agreement to purchase a minimum number of casssttdsmonth. At December 31, 2014, the Companypleaxbd five field equipment units
and one unit for a customer’s evaluation under sutdngements.

Depreciation on the demonstration equipment isgdthto selling, general and administrative andiiqgrecation on the field equipment is
charged to cost of revenue. Depreciation is contputeler the straight-line method over the estimatedul lives of the respective assets.

Depreciation is provided over the following estiathisset lives:

Machinery and equipme 5 years
Computer equipmet 3 years
Office furniture and equipmel 5 years
Leasehold improvemen Shorter of life of lease or useful li
Vendor tooling 3 years
Software 4 years
Demonstration equipme 3 years
Field equipmen 3 years

Impairment of Long-Lived Assets

The Company’s long-lived assets principally congfgtroperty and equipment. The Company continualgnitors events and changes in
circumstances that could indicate carrying amoahtsng-lived assets may not be recoverable. Anaimmpent loss is recognized when
expected cash flows are less than an asset’s ggrvgiue. Accordingly, when indicators of impairrhare present, the Company evaluates the
carrying value of such assets in relation to therating performance and estimated future undisezliodsh flows of the underlying assets. Th
Company’s policy is to record an impairment losewit is determined that the carrying amount ofabget may not be recoverable. No such
impairment charges have been recognized.

Revenue Recognition

The CorPath System is a capital medical device bgdtbspitals and surgical centers to perform hesttieterizations. Use of the CorPath
System requires a sterile, single-use cassetteé @ ath Cassette”), which are sold separatelyeézh procedure. Products are sold to
customers with no rights of return. The Companpgeizes revenue on the sale of products when flefiag criteria are met:

» Persuasive evidence of an arrangement e

» The price to the buyer is fixed or determing
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2. Significant Accounting Policies (Continued
Revenue Recognition (continued)

e Collectability is reasonably assur

» Risk of loss transfers and the product is delive

In each arrangement, the Company is responsibli@$tallation of the CorPath System and initialriusaining, which services are deemed
essential to the functionality of the system. Thanes the Company recognizes system revenue wle@dnhPath System is delivered and
installed, and accepted by the end user customer.

Each CorPath System is sold with a standard onewaaanty, which provides that the CorPath Systélinfunction as intended and during
that one year period, the Company will either replthe product or a portion thereof or providertheessary repair service during the
Company’s normal service hours. The Company acdoudbe estimated costs of the warranty once theP&th System revenue is recognized

The Company generally enters into multiple elenagreangements, which include the sale of a CorPggkes with an initial order of CorPath
Cassettes, and may include either a basic serlacegp a premium service plan. The basic serviae provides for an extended warranty
period and the premium service plan provides feragktended warranty as well as component upgr&ddiserables, which are accounted for
as separate units of accounting under multiple-etgrarrangements include: (a) the CorPath Systertuding delivery installation and initial
training, which are subject to customer acceptamek(b) the initial shipment of CorPath Cassettgbé¢ customer, and may include either (
basic service plan or (d) a premium service plan.

The Company recognizes revenue on multiple-elemeangements in accordance with Accounting Starsddptlate (*“ASU”) 2009-13,
Revenue Recognition (Topic 605): Multiple DelivdeaRevenue Arrangemer, based on the estimated selling price of eachesiénn
accordance with ASU 2009-13, the Company uses vesplrific objective evidence (“VSOE"), if avail&hlto determine the selling price of
each element. If VSOE is not available, the Comp#sss third-party evidence (“TPE”) to determine $bling price. If TPE is not available,
the Company uses its best estimate to developstimaaed selling price (‘BESP”). The Company us&sB to determine the selling price of
its systems as well as the basic and premium seplans. BESP is determined based on estimatesl glost a reasonable margin, and has
generally been consistent with the price chargadeéaustomer for such products and services. €termhination of BESP also considers the
price of the service plans charged to customerswgheh services are sold separately in subsegaasaictions. The Company also uses BES
to determine the selling price of the initial oraércassettes, which considers the price at whicharges its customers when the cassettes are
sold separately.

Revenue related to basic service plans is recogmine straight-line basis over the life of thevs®r contract. Revenue related to premium
service plans is recognized over the life of th@ise contract, with consideration given to the eéxed timing of costs to be incurred related to
the delivery of component upgrades. Revenues frarassories are recorded upon delivery and sergioesded by the Company outside of a
basic or premium service contract are recognizetieservices are provided.

There are no performance, cancellation, terminatod refund-type provisions under the Company’#ipie element arrangements.

On January 21, 2011, the Company entered intotahditor agreement with Philips Medical Systems &tghd, B.V. (“Philips”) appointing
Philips to be the sole worldwide distributor foethromotion and sale of
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2. Significant Accounting Policies (Continued
Revenue Recognition (continued)

the Company’s CorPath System. Under the agreeraiiips sold the equipment directly to the end @ws®t the Company was responsible for
installation and initial training. Revenue was rgeiazed on a net basis based on the amount bill@thilgps and upon acceptance of the system
by the end-user customer. At December 31, 2013ipBluwed the Company $125, for systems shippeeuiie distribution agreement. At
December 31, 2014, there were no amounts outsigfidim Philips. This agreement with Philips expimedAugust 7, 2014.

The Company also sells CorPath Cassettes underRataUtilization Program (“*CUP”), which is a mujtear arrangement that involves the
placement of a CorPath System at a customer’$reeof charge and the customer agrees to pureéhaseimum number of CorPath Cassettes
each month at a premium over the regular price.tmpany records revenue upon shipment of the ttassmmsed on the selling price of the
CorPath Cassettes. The system is capitalized ldssfigsipment in property and equipment and is dggated on a straight line basis through

of revenue over the estimated useful life of thetesy, which generally approximates the length efGJP program contract, which is typically
36 months. Revenues under this program have notdigrificant to date.

The Company also uses a One-Stent program to dératengs confidence in the CorPath System’s ahitithelp accurately measure anatomy
and precisely place only one stent per lesion. Gbmmpany provides eligible customers registered utideprogram a $1 credit against future
CorPath Cassette purchases for a qualifying Confaitutaneous coronary intervention (“PCI") proaedwhich uses more than one stent per
lesion. The estimated cost of honoring the potenbégation under the stent program is recorded esduction of revenue at the time of
shipment. These costs have not been significatdtie.

The Company records shipping and handling costssadling expense in the period incurred, and dcpayments from customers for shipy
costs as a reduction of selling expenses. Such mtmbave not been material in the periods presetteal Company recorded medical device
excise tax in the amount of $29 in 2013 and $420i4, which is included in selling, general and amsirative expenses.

Research and Development

Costs for research and development are expendeduaeed. Research and development expense copsisiarily of salaries, salary-related
expenses and costs of contractors and materials.

Income Taxes

The Company accounts for income taxes using thditiamethod, whereby deferred tax asset and litgkaccount balances are determined
based on differences between financial reportirdjtar basis of assets and liabilities and are nredsusing the enacted tax rates that will k
effect when the differences are expected to reva@tse Company provides a valuation allowance, dfassary, to reduce deferred tax assets to
amounts that are realizable.

The Company accounts for uncertain tax positiomsgus “more-likely-than-not” threshold for recogimig and resolving uncertain tax
positions. The evaluation of uncertain tax posgigbased on factors including, but not limitedcteanges in tax law, the measurement of tax
positions taken or expected to be taken in taxmsiuhe effective settlement of matters subjeeiLidit, new audit activity and changes in facts
or circumstances related to a tax position. The @ evaluates these tax positions on an annuil. Bde Company also accrues for
potential interest and penalties related to unreizegl tax benefits in income tax expense.
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2. Significant Accounting Policies (Continued
Income Taxes (continued)

The Company recognizes the tax benefit of tax mrstto the extent that the benefit will more likéhan not be realized. The determination a:
to whether the tax benefit will more likely thantio@ realized is based upon the technical meriteefax position as well as consideration of
the available facts and circumstances.

Stock-Based Compensation

The Company recognizes compensation costs resf@ifingthe issuance of stock-based awards to empgie an expense in the consolidatec
statements of operations over the requisite sepéci®d based on a measurement of fair value fon stock award. The Company recognizes
compensation costs resulting from the issuancéockshased awards to non-employees as an expetise ¢onsolidated statements of
operations over the service period based on a ma&asat of fair value for each stock award at eamffiopmance date and period end.

Prior to the completion of the reverse acquisititye, fair value of the common stock was determimgthe Board of Directors after consider

a broad range of factors, including the resultsioleid from an independent third-party valuatioe, itiquid nature of an investment in the
Company’'s Common Stock, the Company’s historiggficial performance and financial position, the @any’s future prospects and
opportunity for liquidity events, and recent sathel affer prices of Common and Preferred Stock ingpe transactions negotiated at arm’s
length. Subsequent to the completion of the revacgeisition, the fair value of the Common Stoclswétained from quoted market prices on
the OTCQB as provided by OTC Market Groups, Inc.

The following assumptions were used to estimatdaievalue of stock options granted using the Bi&choles-Merton option-pricing model
(“Black Scholes Model”):

Years Ended December 31

2013 2014
Risk-free interest rate 0.72% to 1.4% 1.89% to 2.0%
Expected term in yea 5.751t0 6.2 6.2t

Expected volatility 80% 50%
Expected dividend yiel 0% 0%

The risk-free interest rate assumption is based whserved U.S. government security interest ratésa term that is consistent with the
expected term of the Company’s employee stock nptidhe expected term is based on the average ektting period and contractual term
of the Company’s options given the lack of histafridata available. The Company does not pay a@dand is not expected to pay a
dividend in the foreseeable future.

Due to a lack of a public market for the Compar@anmon Stock for an extended period of time, then@any utilized comparable public
companies’ volatility rates as a proxy of its exgeelcvolatility for purposes of the Black-Scholesdéb Stock-based compensation expense is
recorded net of estimated forfeitures and is adfuperiodically for actual forfeitures. The Compausgs historical data to estimate forfeiture
rates. For the year-ended December 31, 2013 ant] &irieitures were estimated to be 4.9% and 61@%&pectively.
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2. Significant Accounting Policies (Continued

Warrant Liability

The Company reviews the terms of warrants issu@dimection with the applicable accounting guidaemee classifies warrants as a long-tern
liability on the consolidated balance sheets ifwlagrant may conditionally obligate the Companyrémsfer assets, including repurchase of the
Company’s capital stock, at some point in the feitWarrants to purchase shares of redeemable dilmeqreferred stock met these criteria
and therefore required liability-classification.ef@ompany classifies warrants within stockholdecglity on the consolidated balance sheets |
the warrants are considered to be indexed to tmep@ay’s own capital stock, and otherwise woulddmrded in stockholders’ equity.

Liability-classified warrants are subject to re-m@@ment at each balance sheet date, and any cinafagrevalue is recognized as a componen
of other income (expense) in the consolidated istetes of operations. The Company estimates the/disie of these warrants at issuance and
each balance sheet date thereafter using the Blelckles Model as described in the stock-based cosagien section above, based on the
estimated market value of the underlying Redeem@blevertible Preferred Stock at the valuation messent date, the remaining contractual
term of the warrant, risk-free interest rates, expa dividends and expected volatility of the pra¢ehe underlying redeemable convertible
preferred stock. The fair value of the RedeemalolevErtible Preferred Stock was determined by tharBof Directors after considering a
broad range of factors, including the results atgdifrom an independent third-party valuation,itliguid nature of an investment in the
Company’s Redeemable Convertible Preferred StbekCompany's historical financial performance andricial position, the Company’s
future prospects and opportunity for liquidity eteerand recent sale and offer prices of CommonParterred Stock in private transactions
negotiated at arm’s length.

The Company had warrants outstanding to purchaaesiof Series A, D and E Redeemable ConvertidéeRed Stock, which converted into
warrants to purchase shares of Common Stock atateeof the Acquisition. Prior to the Acquisitidhe warrant instruments required mark-to-
market accounting which was recorded in the statésnaf operations based on their fair values ddterdhusing the Black-Scholes Model and
the fair value of underlying Preferred Stock. Tharmant instruments were re-valued for the last tanthe date of the Acquisition and
reclassified into stockholders’ equity in 2014.

Concentrations of Credit Risk and Significant Custaners

The Company had one customer, Philips, who accdunteapproximately 71% and 11% of its revenue8dt3 and 2014, respectively. Phil
also accounted for approximately 78% and 0% addtsounts receivables at December 31, 2013 and 28dggkctively. The Company had no
other customers that accounted for greater thandfti® revenues or greater than 10% of its accoteteivable as of December 31, 2013.

The Company had the following other customers discabunted for greater than 10% of its revenue®i#2

Custome Percent of Revenu

A 27%
B 11%
C 12%
D 10%
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2. Significant Accounting Policies (Continued
Concentrations of Credit Risk and Significant Custaners (continued)

Additionally, Customer C accounted for 27% of then@pany’s accounts receivable balance at Decemh&03#. The Company also had one
other customer that accounted for 25% of its actoreteivable balance at December 31, 2014, buiatigéxceed 10% of its revenues in 2014

The Company has no significant off-balance she&tsiich as foreign exchange contracts, option &ctstror other hedging arrangements.

Related-Party Transactions

On January 21, 2011, the Company entered intotahditor agreement with Philips appointing Philtpsbe the sole distributor for the
promotion and sale of the Company’s CorPath Sysldra.agreement was terminated on August 7, 201¢ Cdmpany continues to sell
CorPath Systems through Philips on a sale by salis linder a non-exclusive arrangement under niyitagdeeable terms, which may include
a continued level of discounted pricing, until stiche the Company either executes a new distribudivangement with Philips or the
Company no longer does business with Philips.

For the years ended December 31, 2013 and 201€dimpany recorded revenues of $630 and $315, riaaplgcfrom shipments to Philips
under the distribution agreement. At December 8132and 2014, Philips owed the Company $125 ande$pgctively, resulting from selling
activity under the agreement.

In the fourth quarter of 2014, the Company parétdl in the formation of a not-for-profit, which svastablished to generate awareness of the
health risks linked to the use of fluoroscopy ispital catheterization. The Company’s Chief Exeautdffice and one of its senior executives
represent two of the three voting members of trerdof directors of the entity. As a result, unther voting model used for the consolidation
of related parties, which are controlled by a comypshe Company has consolidated the financiaéstants of the entity, which have no asset:
or liabilities on its balance sheet at December2®14 and expenses of approximately $18.

Recent Accounting Pronouncements Not Yet Adopted

In May 2014, the FASB issued ASU No. 2014-09 — Reresfrom Contracts with Customers (Topic 606). AZ)14-09 supersedes most of the
existing guidance on revenue recognition in AccmgnStandards Codification (“ASC™Mopic 605, Revenue Recognition. The core prinaib
the revenue model is that an entity recognizesmax¢o depict the transfer of promised goods oriGes to customers in an amount that
reflects the consideration to which the entity etpéo be entitled in exchange for those goodssandces. In applying the revenue model to
contracts within its scope, an entity will needijddentify the contract(s) with a customer (iiJeintify the performance obligations in the
contract (iii) determine the transaction price @pcate the transaction price to the performadaggyations in the contract and (v) recognize
revenue when (or as) the entity satisfies a perdoia obligation. ASU No. 2014-09 is effective foaibpc entities for annual and interim
periods beginning after December 15, 2016. The Aldvs for either full retrospective adoption, wlaehe standard is applied to all of the
periods presented, or modified retrospective adaptivhere the standard is applied only to the raosent period presented in the financial
statements. The Company is currently assessinignghect of this standard to its consolidated finahstatements.
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2. Significant Accounting Policies (Continued
Recent Accounting Pronouncements Not Yet Adopted ¢gatinued)

In January 2015, the FASB issued Financial Accagn8tandards Update - Simplifying Income Statenfeasentation by Eliminating the
Concept of Extraordinary Items. Subtopic 225-2@pme Statement—Extraordinary and Unusual ltemsjiqusly required that an entity
separately classify, present, and disclose extiaanyl events and transactions. This update is &ffeor fiscal years, and interim periods
within those fiscal years, beginning after Decenigr2015 and may be applied prospectively or sgieotively to all prior periods presente:
the financial statements. Early adoption is peeditirovided that the guidance is applied from tbgidming of the fiscal year of adoption. The
Company is currently assessing the impact of tlaisdard to its consolidated financial statements.

3.  Reverse Acquisition

On August 12, 2014, Corindus, Inc., as the accagrdcquirer, acquired the operations of the YIDdibass and then immediately transferred
YIDI's operations to a former officer, director asdareholder of YIDI in exchange for the satisfattof a promissory note issued to YIDI's
former officer, director and shareholder in thenpipal amount of approximately $249 and the assiompf liabilities related to the former
operations.

All share and per share amounts in the consolidataedcial statements and related notes have letayspectively adjusted to reflect (i) the
conversion of the Series A through E Redeemablesétible Preferred Stock into common stock andtki@ one for 25.00207 exchange of
shares of Common Stock. Additionally, the Companygsrant liability was reclassified into stockhalsleequity on the date of the Acquisition
since the warrants no longer met the definitioa d&bility. The exchange of options to purchasen@mn Stock of the Company for options to
purchase Common Stock of YIDI resulted in a modiiizn of the awards; however, this impact of suddification was not material.

Pursuant to the terms of the Acquisition Agreentgrall outstanding shares of common stock of Cauisy Inc., $0.01 par value per share, v
exchanged for 94,216,587 shares of the Company constock, $0.0001 par value per share, and (ipwhtanding options and warrants to
purchase shares of common stock of Corindus, lece wxchanged for or replaced with options andawsrto acquire shares of common s
of the Company. The exchange ratio used was on25f@0207 shares.

YIDI was the legal acquirer of Corindus, Inc. ifstiransaction. However, since former Corindus, stareholders owned, immediately
following the Acquisition, 80% of the combined coamy on a fully diluted basis and all members ofdbmbined company’s executive
management and Board of Directors, were from Caosnthc., Corindus Inc. was deemed to be the aoguiompany for accounting purposes
and the transaction was accounted for as a reaergésition in accordance with U.S. GAAP.

Prior to the divestiture of YIDI's former businesise Company performed an allocation of the purelmie for YIDI based on estimated fair
value of the acquired assets and liabilities piaathe disposition of the remaining business of ¥ID

Purchase pri-assumption of note payable to former offi $24¢
Allocation of purchase prict

Intangible assets acquir $262
Accrued expenses assurr (13
Net assets acquire $24¢
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3. Reverse Acquisition(Continued)

The Company incurred costs of approximately $1/E0ted to the Acquisition for the year ended Deoen81, 2014, which are included in
selling, general and administrative expenses.

The subsequent spin-off of the former businesdtexbin no gain or loss on the disposal of a bussres it was sold for its net assets, which
represented fair value.

The results of operations for YIDI were immatefil the years ended December 31, 2013 and 2014snsdch no pro forma statement of
operations data is presented.

4. Inventories

The Company’s inventories consist of the following:

December 31

2013 2014

Raw materials $ 634 $ 861
Work in progres: — 19¢
Finished good 1,83( 46(
$2,46¢ $1,51¢

The Company wrote down inventories by $341 in 2@lgroperly reflect inventories at the lower of tosmarket.

5. Property and Equipment

Property and equipment are stated at cost andeéimg Hepreciated using the straight-line basis tdweassets’ estimated useful lives.
Depreciation expense was $607 and $622 for thelfi@ars 2013 and 2014, respectively. Propertyegiuibment consist of the following:

December 31

2013 2014

Machinery and equipment $ 29¢ $ 334
Computer equipmet 27% 27%
Office furniture and equipmel 353 35E
Leasehold improvemen 63 67
Vendor tooling 671 711
Software 45(C 49(C
Demonstration equipme 66¢ 633
Field equipmen 20E 58¢

2,98 3,451
Less accumulated depreciation and amortize 1,54%) (2,167
Property and equipment, r $ 1,430 $1,28¢
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6. Notes Receivable

On June 14, 2010, the Company loaned funds toicestiackholders of the Company for tax paymentseanade to the Israel Tax Authority in
connection with a tax ruling related to a reorgatian that took place in 2008 and the Company vecknon-interest bearing notes receivable,
which documented such loans. Total amount of n@esivable issued was $145.

The notes receivable are repayable upon the disposif the Company’s Common Stock. Notes receiwaiithe amount of $145 and $136
were outstanding at December 31, 2013 and 201gecésely. The Company assessed the notes receif@bimpairment and concluded that
there was no impairment indicators at DecembelB13 and 2014. The Company does not believe tBaxmyi significant collection risk
associated with the notes receivable at Decemhe&2@®B and 2014.

7. Accrued Expenses

Accrued expenses consist of the following:

December 31

2013 2014

Payroll and benefits $ 49: $ 18t
Professional and consultant fe 242 49¢€
Product development cos 117 62
Commission: 107 85
Warranty 29 61
Other 272 24¢
$1,261 $1,13i

8. Long-Term Debt

On June 11, 2014, the Company entered into a LodrSacurity Agreement pursuant to which the leradgeed to make available to the
Company $10,000 in two separate $5,000 loans w®tered promissory notes. The initial note was neexddune 11, 2014 in an aggregate
principal amount equal to $5,000 (the “Initial Piissory Note”) and is repayable in equal monthlyaiments of principal and interest over 27
months beginning on July 1, 2015. Prior to Jul2d15, the Company is required to make interest pajyments. The Initial Promissory Note
bears interest at a rate equal to the greater) dfl(@5% or (b) 11.25% plus the Wall Street JouRtahe Rate, less 3.25%, and includes an
additional interest payment of $125,000 due na ldi@n October 1, 2017, which is accreted oveteéha of the loan.

On December 31, 2014, the Company borrowed theiaddi $5,000 (the “Second Promissory Note”) uritierLoan and Security Agreement.
The Second Promissory note is also repayable ialenanthly installments of principal and interegen27 months beginning on July 1, 2015.
Prior to July 1, 2015, the Company is required keninterest only payments. The Second Promissotg blears interest at a rate equal to the
greater of (a) 9.95% or (b) 9.95% plus the Wale8tiJournal Prime Rate, less 3.25%, and also ieslad additional interest payment of
$125,000 due no later than October 1, 2017, whictcreted over the term of the loan. The notesemared by substantially all the assets of
the Company.
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8. Long-Term Debt (Continued)

In connection with the Initial Promissory Note, tiempany issued the lender warrants to purchas®14 ghares of the Company’s Common
Stock at an exercise price of $1.41 per share faih@alue of the warrant issued to the lender determined to be $230 at the date of issue
and was recorded as a discount on the debt. Additig in connection with the Second Promissorye\lthe Company issued the lender
warrants to purchase 177,514 shares of the Comp&grhmon Stock at an exercise price of $1.41 paesfhe fair value of the warrant
issued to the lender was determined to be $618eaddte of issuance, and was recorded as a diseouhé debt. The Company amortizes the
debt discount to interest expense over the tertheoflebt using the effective interest method.

The Company estimated the fair value of these witsnasing the Black-Scholes Model based on thenastid market value of the underlying
Common Stock at the valuation measurement dateethaining contractual term of the warrant, riskefinterest rates, expected dividends an
expected volatility of the price of the underlyiogmmon stock. The Company used the following assiompfor the valuation of its warrants
issued on the following dates:

June 11, 201 December 31, 20:
Risk-free interest rate 2.5% 2.1%%
Dividend yield 0.C% 0.C%
Expected volatility 50.(% 50.(%
Expected term (year: 10.0C 9.44

The Loan and Security Agreement also contains avisnwhich include certain restrictions with reggesubsequent indebtedness, liens,
loans and investments, asset sales and share mapascand other restricted payments, subject taicexceptions. The Loan and Security
Agreement also contains financial reporting obliyzt. An event of default under the Loan and Ségcégreement includes, but is not limited
to, breach of covenants, insolvency, and occurrehemy default under any agreement or obligatibthe Company.

Borrowings outstanding, net of unamortized discafr889, amounted to $9,111 at December 31, 2Bd#ure principal payments under the
borrowing arrangement as of December 31, 2014 sfellaws:

Year ending December {

2015 $ 2,022
2016 4,37¢
2017 3,60(
$10,00(
9. Income Taxes

There was no federal or state provision for inceaxes for the years ended December 31, 2013 or @dd 4o the Company’s operating losses
and a full valuation allowance on deferred incomedssets for all periods since inception. Allref Company’s loss before provision for
income taxes is attributable to its United Stafasrations.
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9. Income Taxes (Continued
The Company’s effective income tax rate differsrirthe statutory federal income tax rate as follows:

Years Ended December 31

2013 2014
Statutory U.S. federal rate 34.(% 34.(%
State income ta 4.7 1.7
Permanent item 0.€ (3.9
Change in taxing status in Massachusetts to a raatwrér — (4.9
Other (0.8 (0.7)
Federal R&D credit 2.C 1.2
State R&D and other credi 0.t 0.7
Change in valuation allowan 41.C (28.2)
Total expense (benefi — % — %

Deferred income taxes reflect the net tax effettemporary differences between the carrying anmohissets and liabilities for financial
reporting purposes and the amounts used for in¢armpurposes. Significant components of the Comigaaigferred tax assets and the related
valuation allowance were as follows, in thousands:

December 31

2013 2014
Deferred income tax asse
Operating loss carryforwart $12,29¢ $ 20,17¢
Star-up expenditure 3,31¢ 2,801
Property and equipme 99 46
Intangible asset 3,05¢ 2,58¢
Stocl-based compensation expel 66€ 73€
Research and development credit carryforw. 87¢ 1,21¢
Accrued expenses and ott 652 307
Total deferred income tax ass 20,96¢ 27,88!
Valuation allowanct (20,969 (27,88)
Net deferred income tax ass $ — $ —

The Company has provided a full valuation allowaagainst the deferred income tax assets, sin@sithistory of losses, which are alll
attributable to the U.S. and currently does noehawvough positive evidence required under U.S. GRoAfRverse its valuation allowance.
Management does not believe it is more likely thahthat its deferred tax assets relating to the tmrryforwards and other temporary
differences will be realized in the future. For tlears ended December 31, 2013 and 2014, the \@alwlowance increased by $6,104 and
$6,912, respectively, resulting principally frontieased operating loss carryforward.

At December 31, 2014, the Company had U.S. fedawdlistate net operating loss carryforwards of apprately $54,837 and $34,173,
respectively, that can be carried forward and ofgginst future taxable income. These net opeaydtiss carryforwards will begin to expire in
2029. Utilization of net operating losses
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9. Income Taxes (Continued

may be subject to a substantial annual limitatioe th the “change in ownership” provisions of theetnal Revenue Code of 1986, and similar
state provisions. The annual limitation may reButhe expiration of net operating losses befoilezation. The Company has not yet
determined whether any changes in ownership havgeddimitations.

Significant judgment is required in evaluating @@mpany’s tax positions and in determining the Canys provision for income taxes. In the
ordinary course of business, there are many tréinsacand calculations for which the ultimate t&tedmination is uncertain. As of

December 31, 2014, the Company was not under audity tax jurisdiction. The U.S. statute of lintitans will remain open to examination by
the tax authorities until the utilization of netavpting loss carryforwards. The Company accruesest and penalties, if any, related to
unrecognized tax benefits in income tax expense.

10. Stockholders’ Equity

The Company had issued and outstanding SeriesolighrE Redeemable Convertible Preferred Stock pwitlie Acquisition Transaction. In
connection with the Acquisition transaction, thei&A through E Redeemable Convertible PrefertedkSwvas converted to Common Stock.
Accordingly, all shares and per share amounts baea retrospectively adjusted for all periods prato reflect (i) the conversion of the
Series A through E Redeemable Convertible Prefetedk into Common Stock and (i) the one for 22@D exchange of shares of Common
Stock.

Holders of Common Stock shall be entitled to reealividends when and if declared by the Board oé@brs. No dividends have been
declared to date. In certain events, includingdlithgdation, dissolution or winding up of the Conmyathe remaining assets of the Company
shall be distributed ratably among the holders @ih@on Stock.

Holders of Common Stock are entitled to vote omadtters and are entitled to the number of votesleg the number of common shares held

11. Stock-Based Compensatiot

In connection with the Acquisition, Corindus exchad options to purchase shares of its Common StwckiDI's options to purchase shares
of YIDI's Common Stock (the “Replacement Plan Op#9. The 2014 Stock Award Plan (the 2014 Planhésreplacement plan for options
previously awarded under the Corindus, Inc. 2006kéhe Option Plan and the Corindus, Inc. 2008 [Stacentive Plan and is the plan under
which all future Company options will be issuedeT2014 Stock Award Plan is limited to award isseanehich in the aggregate cannot
exceed 9,035,016 shares, all of which shares wilised for the issuance of the Company stock-basards, including options to purchase
common stock, restricted stock and restricted stmits. Replacement Plan Options are exercisablegdo ten years from the date of original
vesting commencement date of the options.
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11. Stock-Based Compensation (Continued

A summary of the activity under the Company’s stopkion plans is as follows. Such information haerbretrospectively adjusted to give
effect to the exchange of stock options that oexlitpon the Acquisition.

Weighted- Weightec-
Average Aggregate
Average Remaining
Exercise Contractual Intrinsic
Options Price Term (Years) Value
Outstanding at December 31, 2013 8,548,35 $ 0.62 7.0C $ 394
Granted 882,07( $ 0.7
Cancellec 752,41() $ 0.6C
Outstanding at December 31, 2( 8,678,01 $ 0.64 6.3C $31,35¢
Exercisable at December 31, 2( 6,377,39 $ 0.6C 5.5€ $23,29¢
Vested and expected to vest at December 31, 8,539,97! $ 0.6 6.27 $ 30,84¢
Options available for grant at December 31, 2 356,99¢

Stock-based compensation expense was allocated bagbe employees’ function as follows:

Years Ended December 31

2013 2014

Research and development $ 59 $ 95

Selling, general and administrati 27C 282
$  32¢ $ 377

The fair value of employee options is estimatedhendate of each grant using the Black-Scholes Mddhe weighted-average grant date fair
value of options granted during the year ended Beee 31, 2013 and 2014 were $0.24 and $0.16, régplgc As of December 31, 2014,
there was approximately $427 of unrecognized comsg@m cost related to non-vested stock-based cosagpien arrangements under the 201+
Plan. That cost is expected to be recognized owaighted-average period of 2.29 years.

At December 31, 2014, there were 14,242,395 sttdr€@mmon Stock reserved for the potential exerofsgarrants (5,207,379) and stock
options (9,035,016).

12. Warrants to Purchase Common Stocl

In connection with the Acquisition, the Company lexieged warrants to purchase 201,178 shares ofdiaritnc. Series A, D and E
Redeemable Convertible Preferred Stock at an ageragrcise price of $26.63 per share to warranpsitchase 5,029,865 shares of the
Company’s Common Stock at the average exercise pfi§1.07 per share.

Prior to the Acquisition, the warrants were treadediability instruments and were measured orcarrang basis at their fair value with inputs
categorized as Level 3 in the fair value hierardre resulting gain or loss on
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12. Warrants to Purchase Common Stock (Continued

revaluation was recorded as other income (expengb¥ consolidated statements of operations. Toragany estimated the fair value of these
warrants using the Black-Scholes Model based orstimated market value of the underlying Redeeen@bhvertible Preferred Stock at the
valuation measurement date, the remaining conthtdtm of the warrant, risk-free interest rateeeted dividends and expected volatility of
the price of the underlying Redeemable Converfisieferred Stock.

The Company revalued the warrants for the finaétahthe date of the Acquisition, which resulted icharge of $2,421 for the year ended
December 31, 2014. A roll forward of the warraabillity is as follows:

Balance at December 31, 20 $ 2,981
Revaluation of warrant 171

Balance at December 31, 20 3,152
Issuance of warrants in connection with lendinguragemen 23C
Revaluation of warrant 2,421
Reclassification of warrant liability to stockhotd’ equity (5,809

Balance at December 31, 20 $ —

The Company used the following assumptions fowvtilaation of its warrant liability:

December 31, 20: August 12, 201
Risk-free interest rate 1.1¢% 1.025%
Dividend yield 0.C% 0.C%
Expected volatility 80.(% 50.(%
Expected term (year: 3.8: 3.t
The Company has following warrants outstanding etédnber 31, 2014:
Number of
Exercise Pric Date of Expiratior Warrants
$1.06 October 11, 201 4,728,19.
$0.76 May 31, 2017 124,16(
$1.41 June 11, 202 355,02¢

5,207,37!

13. Commitments

The Company has an operating lease for approxigna&#00 square feet at its corporate headquatatsnanufacturing plant in Waltham,
Massachusetts, which expires in January 2018. dselterms include escalating rent payments oedif¢hof the lease and rent expense is
recognized over the life of the lease on a straigktbasis. The difference between the amountesge and actual rent payments are recorde
as a deferred rent included within accrued expentiee consolidated balance sheets. In connectitmthe lease, the Company is required to
maintain a security deposit with its landlord, whiteclines every six months during
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13. Commitments (continued)

the lease until December 31, 2015, at which pdietamount remains constant at $134. The total abuduhe security deposit is
approximately $267 at December 31, 2014, of whigh i$ included in prepaid expenses and other cuassets. The Company also leases
copiers and vehicles under operating leases thpiteeat various points through 2018.

Total rent expense was $584 and $577 for the fiseals 2013 and 2014, respectively. At Decembe2314, the Company’s future minimum
lease payments are indicated below:

Year ending December { Total Lease Payment
2015 $ 577
2016 59C
2017 59¢
2018 59

Total $ 1,82«

The Company is subject to potential claims frometitm time in the ordinary course of business. Atéhber 31, 2014, the Company is not
subject to any significant asserted or unassetteahs.

14. Net Loss per Share

Net loss per share for all periods presented isas the equity structure of the legal acquirdrictvassumes Common Stock is outstan:
and is reflected on a retrospective basis foraliquls presented of the conversion of Corindus,;diRreferred Stock and Common Stock into
shares of the Company’s Common Stock. Basic netges share is computed by dividing net loss byatbigihted average shares of common
stock outstanding for each period. Diluted net jpsisshare is the same as basic net loss per shaesthe Company has net losses for each
period presented. The following common stock edeiva were excluded from the calculation of diluted loss per share for the periods
indicated because including them would have haardirdilutive effect:

Years Ended December 31

2013 2014

Options to purchase Common Stock 8,548,35 8,678,01
Warrants to purchase Common St 4,852,35. 5,207,37!
Total 13,400,70 13,885,39

15. Restructuring Charge

During 2014, the Company initiated reductions irrkfiorce to control costs while the Company pursoed financing alternatives. During
2014, the Company recorded $175 in restructurirayges for severance and related costs, which vwadeip 2014.
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16. 401(k) Plan

The Company has a tax-qualified employee savindgatirement 401(k) plan, covering all qualified@oyees. Participants may elect a salar
deferral up to the statutorily prescribed annualtlior tax-deferred contributions. The Company hasmade any matching contributions to
date.

17. Immaterial Correction of Errors

During 2014, the Company identified and recordathae errors in previously issued 2013 consoliddieancial statements and 2014 interim
consolidated financial statements. The errors fpaily relate to inventory overhead costs whicleaféd inventories, property and equipment,
and cost of revenue amounts. The previously reg@@d.3 net loss in the amount of $14,691 was utatesby $578. The errors during the
second quarter and third quarter of 2014 were $8l1$31, respectively, and the correction of thererr the fourth quarter of 2014 was $536,
principally affecting cost of revenue and grossldghe Company concluded that the errors identifiete not material to the 2013 consolid:
financial statements and that correction of thersrin 2014 was not material to its 2014 consofiddinancial statements.

18. Subsequent Eventt

The Company has evaluated all events or transactiai occurred after December 31, 2014 througldaite of filing of the Form 10-K. In the
judgment of management, there were no materialtexbat impacted the consolidated financial statémer disclosure:
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SUBSIDIARIES OF THE REGISTRANT

» Corindus, Inc., a Delaware corporation and wr-owned subsidiar
» Corindus Security Corporation, a Delaware corporaéind wholl-owned subsidiar



EXHIBIT 31.1

CERTIFICATION OF PRINCIPAL EXECUTIVE OFFICER PURSW TO
SECTION 302 OF
THE SARBANES-OXLEY ACT OF 2002

[, David M. Handler, certify that:

(1)
(2)

(3)

(4)

I have reviewed this Annual Report on Forn-K of Corindus Vascular Robotics, In

Based on my knowledge, this report does notaiorany untrue statement of a material fact ortdmstate a material fact necessary to
make the statements made, in light of the circunt&ts.under which such statements were made, niatadisg with respect to the period
covered by this repor

Based on my knowledge, the financial statemantsother financial information included in théport fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amdtfe periods presented in this rep

The registrant’s other certifying officer andre responsible for establishing and maintainisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&)}%(nd internal control over financial reportirag @defined in Exchange Act Rules
13z15(f) and 15-15(f)) for the registrant and hav

(a) Designed such disclosure controls and procsdorecaused such disclosure controls and procedaotee designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtubsidiaries, is made known to
by others within those entities, particularly dgrihe period in which this report is being prepa

(b) Designed such internal control over financeédarting, or caused such internal control overrfgial reporting to be designed under
our supervision, to provide reasonable assuramgading the reliability of financial reporting atite preparation of financial
statements for external purposes in accordancegeitierally accepted accounting princip

(c) Evaluated the effectiveness of the registragigslosure controls and procedures and presenteisi report our conclusions about
the effectiveness of the disclosure controls adguiures as of the end of the period covered yrémort based on such
evaluation; an

(d) Disclosed in this report any change in thesignt's internal control over financial reportitigat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodigbal quarter in the case of an annual repo#y) tlas materially affected, or is
reasonably likely to materially affect, the regast’s internal control over financial reporting; a

(5) The registrant’s other certifying officer antldve disclosed, based on our most recent evatuatimternal control over financial
reporting, to the registrant’s independent regésteyublic accounting firm and the audit committééhe registrans board of directors (
persons performing the equivalent functior
(@ All significant deficiencies and material weakses in the design or operation of internal cooirer financial reporting which are

reasonably likely to adversely affect the regid’s ability to record, process, summarize and refpmahcial information; an
(b) Any fraud, whether or not material, that invedvmanagement or other employees who have a sigmiifiole in the registrant’s
internal control over financial reportin

March 30, 2015 /s/ David M. Handler

David M. Handlel
Chief Executive Officer
Principal Executive Office



EXHIBIT 31.2

CERTIFICATION OF PRINCIPAL FINANCIAL OFFICER PURSUNT TO
SECTION 302 OF
THE SARBANES-OXLEY ACT OF 2002

I, David W. Long, certify that:

(1)
(2)

(3)

(4)

(5)

I have reviewed this Annual Report on Forn-K of Corindus Vascular Robotics, In

Based on my knowledge, this report does notaiorany untrue statement of a material fact ortdmstate a material fact necessary to
make the statements made, in light of the circunt&ts.under which such statements were made, niatadisg with respect to the period
covered by this repor

Based on my knowledge, the financial statemantsother financial information included in théport fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amdtfe periods presented in this rep

The registrant’s other certifying officer andre responsible for establishing and maintainisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&)}%(nd internal control over financial reportirag @defined in Exchange Act Rules
13z15(f) and 15-15(f)) for the registrant and hav

(a) Designed such disclosure controls and procsdorecaused such disclosure controls and procedaotee designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtubsidiaries, is made known to
by others within those entities, particularly dgrihe period in which this report is being prepa

(b) Designed such internal control over financeédarting, or caused such internal control overrfgial reporting to be designed under
our supervision, to provide reasonable assuramgading the reliability of financial reporting atite preparation of financial
statements for external purposes in accordancegeitierally accepted accounting princip

(c) Evaluated the effectiveness of the registragigslosure controls and procedures and presenteisi report our conclusions about
the effectiveness of the disclosure controls adguiures as of the end of the period covered yrémort based on such
evaluation; an

(d) Disclosed in this report any change in thesignt's internal control over financial reportitigat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodigbal quarter in the case of an annual repo#y) tlas materially affected, or is
reasonably likely to materially affect, the regast’s internal control over financial reporting; a

The registrant’s other certifying officer antldve disclosed, based on our most recent evatuatimternal control over financial
reporting, to the registrant’s independent regésteyublic accounting firm and the audit committééhe registrans board of directors (
persons performing the equivalent functior

(@ All significant deficiencies and material weakses in the design or operation of internal cooirer financial reporting which are
reasonably likely to adversely affect the regid’s ability to record, process, summarize and refpmahcial information; an

(b) Any fraud, whether or not material, that invedvmanagement or other employees who have a sigmiifiole in the registrant’s
internal control over financial reportin

March 30, 2015 /s/ David W. Long

David W. Long

Chief Financial Officer
Principal Financial Officer
Chief Accounting Office



EXHIBIT 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report of Corinduss@alar Robotics, Inc. (the “Company”) on Form 10eKthe year ended
December 31, 2014, as filed with the Securitiesxcthange Commission on the date hereof (the “R8parDavid M. Handler, Chief
Executive Officer of the Company, certify, pursuanil8 U.S.C. Section 1350, as adopted pursua®éttion 906 of the Sarban@sdey Act of
2002, that:

(1) The Report fully complies with the requirementsSefction 13(a) or 15(d) of the Securities Exchangeof1934; anc

(2) The information contained in the Report faphgsents, in all material respects, the finanaaldition and results of operations of
the Company

/s/ David M. Handler
David M. Handlel
Chief Executive Office
March 30, 201t

A signed original of this certification has beewyided to the Company and will be retained by tlhenBany and furnished to the Securities
Exchange Commission or its staff upon request. @disfication shall not be deemed filed by the @amy for purposes of Section 18 of the
Securities Exchange Act of 1934, as amended (tlkeH&nge Act”), or otherwise subject to liabilityder that section, and will not be deemed
to be incorporated by reference into any filing enthe Securities Act of 1933, as amended, or #uh&hge Act, except to the extent that the
Company specifically incorporates it by reference.



EXHIBIT 32.2

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report of Corinduss@alar Robotics, Inc. (the “Company”) on Form 10eKthe year ended
December 31, 2014, as filed with the SecuritiesBxchange Commission on the date hereof (the “R8parDavid W. Long, Chief Financial
Officer of the Company, certify, pursuant to 18 ICSSection 1350, as adopted pursuant to Secti6roBthe Sarbanes-Oxley Act of 2002,
that:

(1) The Report fully complies with the requirementsSefction 13(a) or 15(d) of the Securities Exchangeof1934; anc

(2) The information contained in the Report faphgsents, in all material respects, the finanaaldition and results of operations of
the Company

/s/ David W. Long
David W. Long

Chief Financial Office
March 30, 201t

A signed original of this certification has beewyided to the Company and will be retained by tlhenBany and furnished to the Securities
Exchange Commission or its staff upon request. @disfication shall not be deemed filed by the @amy for purposes of Section 18 of the
Securities Exchange Act of 1934, as amended (tlkeH&nge Act”), or otherwise subject to liabilityder that section, and will not be deemed
to be incorporated by reference into any filing enthe Securities Act of 1933, as amended, or #uh&hge Act, except to the extent that the
Company specifically incorporates it by referer



