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INTRODUCTION AND USE OF CERTAIN TERMS

We have prepared this Form 20-F using a number of conventions, which you should consider when reading the
information contained herein. Unless otherwise indicated or the context otherwise requires, in this Form 20-F all financial
information is presented in accordance with International Financial Reporting Standards, or IFRS, as issued by the International
Accounting Standards Board, or IASB, other than certain non-IFRS financial measures which are defined under “Use of Non-
IFRS Measures”.

ELINN3

In this Form 20-F, unless the context suggests otherwise, references to “we”, “us” and “our” are to our company, the
Holding LP, the Holding Entities and the operating businesses, each as defined below, taken together on a consolidated basis.
Unless the context suggests otherwise, in this Form 20-F references to:

e “Altera” means Altera Infrastructure L.P.;

+  “assets under management” mean assets managed by us or by Brookfield on behalf of our third-party investors, as well
as our own assets, and also include capital commitments that have not yet been drawn. Our calculation of assets under
management may differ from that employed by other asset managers and, as a result, this measure may not be
comparable to similar measures presented by other asset managers;

*  “attributable to the partnership” and “attributable to unitholders” means attributable to limited partner, general partner,
redemption-exchange unitholders, preferred shareholders and Special LP unitholders;

*  “Backlog” represents an estimate of revenues to be recognized in future financial periods from contracts currently
secured. Backlog is not indicative of future revenues, as we cannot guarantee that the revenues projected in our backlog
will be realized or that it will exceed cost and generate profit. Projects may remain in our backlog for an extended period
of time. Furthermore, variations in projects may occur with respect to contracts included in our backlog that could reduce
the dollar amount of our backlog and the revenues and profits that we eventually realize;

+  “BBU General Partner” means Brookfield Business Partners Limited, a wholly-owned subsidiary of Brookfield Asset
Management Inc.;

*  “Bermuda Holdco” means Brookfield BBP Bermuda Holdings Limited;

*  “BGIS” means Brookfield Global Integrated Solutions Canada L.P.;

“BGRS” means Brookfield Global Relocation Services;

+  “BrandSafway” means Brand Industrial Holdings Inc.;

*  “Brookfield” means Brookfield Asset Management and any subsidiary of Brookfield Asset Management, other than us;

*  “Brookfield Accounts” means Brookfield-sponsored vehicles, consortiums and/or partnerships (including private funds,
joint ventures and similar arrangements);

*  “Brookfield Asset Management” means Brookfield Asset Management Inc.;
*  “CanHoldco” means Brookfield BBP Canada Holdings Inc.;

e “Cardone” means Cardone Industries, Inc.;

*  “CBCA” means Canada Business Corporations Act;

*  “CBM properties” means coal-bed methane properties;

+  “CDS” means Clearing and Depository Services Inc.;

e “Clarios” means Clarios Global LP;

*  “CODM” means Chief Operating Decision Maker;

*  “Company EBITDA” means Company FFO excluding the impact of our share realized disposition gains and losses,
interest income and expense, and current income taxes;

Brookfield Business Partners 1



“Company FFO” means funds from operations, which is calculated as our share of net income and equity accounted
income excluding the impact of depreciation and amortization, deferred income taxes, transaction costs, non-cash
valuation gains or losses, impairment expense and other items. Company FFO includes realized disposition gains or
losses recorded in net income or other comprehensive income, arising from transactions during the reporting period
together with fair value changes recorded in prior periods;

“Consortium” means our company and the various institutional clients of Brookfield Asset Management Inc.;
“DTC” means the Depository Trust Company;
“EBITDA” means earnings before interest, taxes, depreciation and amortization;

“FATCA” means Foreign Account Tax Compliance provisions of the Hiring Incentives to Restore Employment Act
0of 2010;

“FPSO” means floating production storage and offloading unit;
“FSO” means floating storage and offloading unit;

“GP Units” means general partnership units in our company;
“GrafTech” means GrafTech International Ltd.;

“Greenergy” means Greenergy Fuels Holding Limited;
“Healthscope” means Healthscope Limited;

“Holding Entities” means the primary holding subsidiaries of the Holding LP, from time to time, through which it
indirectly holds all of our interests in our operating businesses, including CanHoldco, US Holdco and Bermuda Holdco;

“Holding LP” means Brookfield Business L.P.;

“Holding LP Limited Partnership Agreement” means the amended and restated limited partnership agreement of the
Holding LP;

“HomeServices” means Berkshire Hathaway HomeServices
“IASB” means the International Accounting Standards Board;

“IBOR Amendments” means Interest Rate Benchmark Reform - Amendments to IFRS 9, and IFRS 7, issued in
September 2019;

“IFRIC 23” means IFRIC 23, Uncertainty over Income Tax Treatments;

“IFRS” means the International Financial Reporting Standards as issued by the IASB;
“IFRS 3” means IFRS 3, Business combinations;

“IFRS 16” means IFRS 16, Leases;

“IFRS 17” means IFRS 17, Insurance contracts;

“Imagine” means Imagine Communications Group;

“incentive distribution” means the distribution payable to holders of Special LP Units as described under “Related Party
Transactions-Incentive Distributions”;

“IndoStar” means IndoStar Capital Finance Limited,;

“LIBOR” means the London Interbank offered rate;

“Licensing Agreement” means the licensing agreement which our company and the Holding LP have entered into;
“limited partners” means the holders of our units;

“Limited Partnership Agreements” means our Limited Partnership Agreement and Holding LP Limited Partnership
Agreement;
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“Managing General Partner Units” means the general partner interests in the Holding LP having the rights and
obligations specified in the Holding LP Limited Partnership Agreement;

“Master Services Agreement” means the master services agreement among the Service Recipients, the Service Providers,
and certain other subsidiaries of Brookfield Asset Management who are parties thereto;

“MI 61-101” means Multilateral Instrument 61-101-Protection of Minority Security Holders in Special Transactions;
“NAP” means North American Palladium Ltd.;

“NI 51-102” means National Instrument 51-102-Continuous Disclosure Obligations;

“NCIB” means normal course issuer bid;

“Non-Resident Subsidiaries” means the subsidiaries of Holding LP that are corporations and that are not resident or
deemed to be resident in Canada for purposes of the Tax Act;

“Non-U.S. Holder” means a beneficial owner of one or more units, other than a U.S. Holder or an entity classified as a
partnership or other fiscally transparent entity for U.S. federal tax purposes;

“Nova Cold” means Nova Cold Logistics ULC;

“NYSE” means New York Stock Exchange;

“Oaktree” means Oaktree Capital Group, LLC together with its affiliates;
“Oaktree Accounts” means Oaktree-managed funds and accounts;
“OEM” means original equipment manufacturer;

“oil and gas” means crude oil and natural gas;

“operating businesses” means the businesses in which the Holding Entities hold interests and that directly or indirectly
hold our operations and assets other than entities in which the Holding Entities hold interests for investment purposes
only of less than 5% of the equity securities;

“OSFI” means Office of the Superintendent of Financial Institutions;

“our business” means our business of owning and operating business services and industrial operations, both directly and
through our Holding Entities and other intermediary entities;

“our company” or “our partnership” means Brookfield Business Partners L.P., a Bermuda exempted limited partnership;
“our Limited Partnership Agreement” means the amended and restated limited partnership agreement of our company;
“our operations” means the business services and industrial operations we own;

“Ouro Verde” means Ouro Verde Locagado e Sevigos S.A.;

“PAA” means Price-Anderson Act;

“parent company”’ means Brookfield Asset Management;

“PRI” means Principles for Responsible Investment;

“Redemption-Exchange Mechanism” means the mechanism by which Brookfield may request redemption of its
Redemption-Exchange Units in whole or in part in exchange for cash, subject to the right of our company to acquire such
interests (in lieu of such redemption) in exchange for units of our company;

“Redemption-Exchange Units” means the non-voting limited partnership interests in the Holding LP that are redeemable
for cash, subject to the right of our company to acquire such interests (in lieu of such redemption) in exchange for units
of our company, pursuant to the Redemption-Exchange Mechanism;

“Relationship Agreement” means the agreement under which Brookfield Asset Management has agreed that we will
serve as the primary entity through which Brookfield will own and operate its business services and industrial operations;

“Sagen” means Sagen MI Canada Inc. (formerly Genworth MI Canada Inc.);
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+  “Sarbanes-Oxley Act” means the Sarbanes-Oxley Act of 2002, as amended;
*  “Schoeller Allibert” means Schoeller Allibert Group B.V.;
*  “SEC” means the U.S. Securities and Exchange Commission;

»  “Service Providers” means the affiliates of Brookfield that provide services to us pursuant to our Master Services
Agreement, which are expected to be Brookfield Asset Management (Barbados) Inc., Brookfield Asset Management
Private Institutional Capital Adviser (Private Equity), L.P., Brookfield Canadian Business Advisor L.P., Brookfield
Canadian GP L.P. and Brookfield Global Business Advisors Limited, which are wholly-owned subsidiaries of Brookfield
Asset Management, and unless the context otherwise requires, any other affiliate of Brookfield that is appointed by
Brookfield Global Business Advisor Limited from time to time to act as a Service Provider pursuant to our Master
Services Agreement or to whom the Service Providers have subcontracted for the provision of such services;

+  “Service Recipients” means our company, the Holding LP, the Holding Entities and, at the option of the Holding
Entities, any wholly-owned subsidiary of a Holding Entity excluding any operating business;

*  “Special LP Units” means special limited partnership units of the Holding LP;

+  “spin-off” means the special dividend of our units by Brookfield Asset Management completed on June 20, 2016;
*  “Superior” mean Superior Plus Corp.;

*  “Tax Act” means the Income Tax Act (Canada), together with the regulation thereunder;

e “TCFD” means the Task Force on Climate-related Financial Disclosures;

*  “TSX” means the Toronto Stock Exchange;

*  “unitholders” means the holders of our units;

*  “units” or “LP Units” means the non-voting limited partnership units in our company;

*  “US Holdco” means Brookfield BBP US Holdings LLC;

*  “U.S. Holder” means a beneficial owner of one or more of our units that is for U.S. federal tax purposes (i) an individual
citizen or resident of the United States; (ii) a corporation (or other entity treated as a corporation for U.S. federal income
tax purposes) created or organized in or under the laws of the United States, any state thereof or the District of Columbia,
(iii) an estate the income of which is subject to U.S. federal income taxation regardless of its source; or (iv) a trust
(a) that is subject to the primary supervision of a court within the United States and all substantial decisions of which one
or more U.S. persons have the authority to control or (b) that has a valid election in effect under applicable Treasury
Regulations to be treated as a U.S. person; and

+  “Westinghouse” means Westinghouse Electric Company.
Historical Performance and Market Data

This Form 20-F contains information relating to our business as well as historical performance and market data for
Brookfield Asset Management and certain of its operating platforms. When considering this data, you should bear in mind that
historical results and market data may not be indicative of the future results that you should expect from us.

Financial Information

The financial information contained in this Form 20-F is presented in United States dollars and, unless otherwise
indicated, has been prepared in accordance with IFRS. All figures are unaudited unless otherwise indicated. In this Form 20-F, all
references to “$” are to United States dollars, references to “A$” are to Australian dollars, references to “R$” are to Brazilian
Reais, references to “£” are to British Pounds, references to “€” are to Euros, references to “C$” are to Canadian dollars, and
references to “INR” are Indian Rupees.
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Use of Non-IFRS Measures

Our company evaluates its performance using net income attributable to unitholders. In addition to this measure reported
in accordance with IFRS, we also use Company FFO and Company EBITDA (defined below) to evaluate our performance. When
determining Company FFO and Company EBITDA, we include our share of Company FFO and Company EBITDA for equity
accounted investments. We believe Company FFO and Company EBITDA are useful to investors because it supplements
investors’ understanding of our operating performance by providing information regarding our ongoing performance that excludes
items we believe do not directly affect our core operations. Our presentation of Company FFO and Company EBITDA also gives
investors comparability of our ongoing performance across periods.

We define Company FFO as our share of net income and equity accounted income excluding the impact of depreciation
and amortization, deferred income taxes, transaction costs, non-cash valuation gains or losses, impairment expense and other
items. Company FFO includes realized disposition gains or losses recorded in net income or other comprehensive income, arising
from transactions during the reporting period together with fair value changes recorded in prior period. Company FFO is
presented net to unitholders. Our definition of Company FFO may differ from the definition of FFO used by other organizations.
Company FFO has limitations as an analytical tool as it does not include depreciation and amortization, deferred income taxes,
transaction costs, non-cash valuation gains or losses, impairment expense and other items.

We define Company EBITDA as Company FFO excluding the impact of our share of realized disposition gains and
losses, interest income and expense, and current income taxes. Company EBITDA is presented net to unitholders. Company
EBITDA has limitations as an analytical tool as it does not include our share of realized disposition gains and losses, interest
income and expense, and current income taxes, as well as depreciation and amortization, deferred income taxes, transaction costs,
non-cash valuation gains or losses, impairment expense and other items.

Company FFO and Company EBITDA do not have standard meanings prescribed by IFRS and therefore may not be
comparable to similar measures presented by other companies. Because Company FFO and Company EBITDA have these
limitations, Company FFO and Company EBITDA should not be considered as the sole measures of our performance and should
not be considered in isolation from, or as substitutes for, analysis of our results as reported under IFRS. However, Company FFO
and Company EBITDA are key measures that we use to evaluate the performance of our operations.

For a reconciliation of Company FFO and Company EBITDA to net income attributable to unitholders, see Item 5.A,
“Operating Results” of this Form 20-F. We urge you to review the IFRS financial measures in this Form 20-F, including the
financial statements, the notes thereto, and the other financial information contained herein, and not to rely on any single financial
measure to evaluate our company.
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SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Form 20-F contains “forward-looking information” within the meaning of applicable U.S. and Canadian securities
laws. Forward-looking statements include statements that are predictive in nature, depend upon or refer to future events or
conditions, include statements regarding our operations, business, financial condition, expected financial results, performance,
prospects, opportunities, priorities, targets, goals, ongoing objectives, strategies and outlook, as well as the outlook for North
American and international economies for the current fiscal year and subsequent periods, and include words such as “expects”,
“anticipates”, “plans”, “believes”, “estimates”, “seeks”, “intends”, “targets”, “projects”, “forecasts”, “views”, “potential”,
“likely”, or negative versions thereof and other similar expressions, or future or conditional verbs such as “may”, “will”, “should”,
“would” and “could”.

Although we believe that these forward-looking statements and information are based upon reasonable assumptions and
expectations, investors and other readers should not place undue reliance on such forward-looking statements and information
because they involve known and unknown risks, uncertainties and other factors, many of which are beyond our control, which
may cause our actual results, performance or achievements to differ materially from anticipated future results, performance or
achievements expressed or implied by such forward-looking statements and information.

Factors that could cause actual results to differ materially from those contemplated or implied by forward-looking
statements include, but are not limited to:

*  our financial condition and liquidity;
»  market volatility and the market price of our LP Units;

» changes in the economic, political and market factors in the countries in which we do business and other international
jurisdictions including as a result of government mandated economic restrictions related to the ongoing pandemic of a
novel strain of coronavirus, COVID-19 (“COVID-19”);

+ the behavior of financial markets, including fluctuations in interest and foreign exchange rates;
» adverse conditions in the global equity, capital and credit markets;

» the availability of equity and debt financing and refinancing within equity, capital and credit markets, and our ability to
access these markets;

»  strategic actions, including acquisitions and dispositions;

» the ability to complete previously announced acquisitions, dispositions or other transactions on the timeframe
contemplated or at all;

» risks associated with, and our ability to derive fully anticipated benefits from, future or existing acquisitions, joint
ventures, investments or dispositions;

*  actions or potential actions that could be taken by our co-venturers, partners, fund investors or co-tenants;
» the effective integration of acquisitions into our existing operations;

» the cyclical nature of most of our operations;

*  actions of competitors;

»  risks commonly associated with a separation of economic interest from control;

» the ability to appropriately manage human capital and the impact of the departure of some or all of Brookfield’s key
professionals;

* actions or potential actions that could be taken by our parent company, or its subsidiaries (other than the partnership);

» technological change, including the rise of alternative technologies that could impact the demand for, or use of, the
businesses and assets that we own and operate and that could impair or eliminate the competitive advantage of our
businesses and assets;

» changes in government regulation and legislation within the countries in which we operate and the potential difficulties
in obtaining effective legal redress in certain jurisdictions;
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» changes in accounting policies and methods used to report financial condition (including uncertainties associated with
critical accounting assumptions and estimates);

+ the effect of applying future accounting changes;

» failure to maintain effective internal controls;

» governmental investigations;

+  pending or threatened litigation;

» changes in tax laws;

«  ability to collect amounts owed,

+  ability to obtain adequate insurance at commercially reasonable rates;

*  possible environmental liabilities and other contingent liabilities, including those related to climate change;
» the impact of the potential break-up of political-economic unions (or the departure of a union member);
+ catastrophic events, such as earthquakes, hurricanes and epidemics/pandemics;

» the possible impact of international conflicts and other developments including terrorist acts;

» risks relating to our reliance on technology, including cyberterrorism;

» the risk of loss resulting from fraud, bribery, corruption or other illegal acts; and

»  other risks and factors discussed in this Form 20-F in Item 3.D., “Risk Factors” and as detailed from time to time in other
documents we file with the securities regulators in Canada and the United States

In addition, our future results may be impacted by the government mandated economic restrictions resulting from the
COVID-19 pandemic and the related global reduction in commerce and travel and substantial volatility in stock markets
worldwide, which may negatively impact our revenues, affect our ability to identify and complete future transactions, impact our
liquidity position and result in a decrease of cash flows and impairment losses and/or revaluations on our investments and assets,
and therefore we may be unable to achieve our expected returns. See “Risks Associated with the COVID-19 Pandemic” in the
“Risks and Uncertainties” section included in this Form 20-F.

Statements relating to “reserves” are deemed to be forward-looking statements as they involve the implied assessment,
based on certain estimates and assumptions, that the reserves described herein can be profitably produced in the future. We
qualify any and all of our forward-looking statements by these cautionary factors.

We caution that the foregoing list of important factors that may affect future results is not exhaustive. When evaluating
and relying on our forward-looking statements or information, investors and other readers should carefully consider the foregoing
factors and other uncertainties and potential events. Except as required by law, we undertake no obligation to publicly update or
revise any forward-looking statements or information, whether written or oral, that may be as a result of new information, future
events or otherwise.

These risks and other factors are discussed in detail in this Form 20-F in Item 3.D., “Risk Factors”. New risk factors may
arise from time to time and it is not possible to predict all of those risk factors or the extent to which any factor or combination of
factors may cause actual results, performance or achievements of the partnership to be materially different from those contained in
forward-looking statements or information. Although the forward-looking statements and information contained in this Form 20-F
are based upon what we believe to be reasonable assumptions, we cannot assure investors that actual results will be consistent
with these forward-looking statements and information, particularly in light of the government mandated economic restrictions
resulting from the COVID-19 pandemic. These forward-looking statements and information are made as of the date of this Form
20-F.
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PART I

ITEM 1. IDENTITY OF DIRECTORS, SENIOR MANAGEMENT AND ADVISERS

Not applicable.

ITEM 2. OFFER STATISTICS AND EXPECTED TIMETABLE

Not applicable.
ITEM3. KEY INFORMATION
3.A. SELECTED FINANCIAL DATA

The following tables present selected financial data for our company as at and for the periods indicated:

(USS$ MILLIONS, except per unit amounts)
Statements of Operating Results Data

Revenues
Direct operating costs
General and administrative expenses
Depreciation and amortization expense
Interest income (expense), net
Equity accounted income (loss), net
Impairment expense, net
Gain (loss) on acquisitions/dispositions, net
Other income (expense), net
Income (loss) before income tax
Income tax (expense) recovery
Current
Deferred
Net income (loss)
Attributable to:
Limited partners
Brookfield Asset Management Inc.
Non-controlling interests attributable to:

Redemption-Exchange Units held b
Brookfield Asset Management Inc. *

Special Limited Partners

Interest of others in operating
subsidiaries

)

Basic and diluted earnings per limited
partner unit ¢

)
@
(©)

For the period prior to June 20, 2016.

Year ended December 31,

2020 2019 2018 2017 2016
37,635 S 43032 $ 37,168 $ 22,823 $ 7,960
(32,465) (38,327) (34,134) (21,876) (7,386)

(968) (832) (643) (340) (269)
(2,165) (1,804) (748) (371) (286)
(1,482) (1,274) (498) (202) (90)
57 114 10 69 68
(263) (609) 218) (39) 261)
274 726 500 267 57
111 (400) (136) (108) (11)
734 626 1,301 223 (218)
(284) (324) (186) (30) (25)
130 132 88 22 41
580 $ 434 1,203 215 $ (202)
o1 $ 43 74 (58) $ 3
— — — — (35)
(78) 45 70 (60) 3
— — 278 142 —
749 346 781 191 (173)
580 $ 434 1,203 215§ (202)
(1.13) $ 0.62 1.11 (1.04) $ 0.06

For the periods subsequent to June 20, 2016.

Average number of partnership units outstanding on a fully diluted time weighted average basis, assuming the exchange of Redemption-Exchange

Units held by Brookfield Asset Management for limited partnership units, for the year ended December 31, 2020 was 149.9 million (2019: 140.1
million, 2018: 129.3 million, 2017: 113.5 million, 2016: 92.9 million).
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(USS MILLIONS) December 31, December 31, December 31,

Statements of Financial Position Data 2020 2019 2018
Cash and cash equivalents $ 2,743 $ 1,986 $ 1,949
Total assets 54,746 51,751 27,318
Corporate borrowings 610 — —
Non-recourse borrowings in subsidiaries of the partnership 23,166 22,399 10,866
Equity

Limited partners 1,928 2,116 1,548

Non-controlling interests attributable to:
Redemption-Exchange Units, Preferred Shares and Special Limited

Partnership Units held by Brookfield Asset Management Inc. 1,564 1,676 1,415
Interests of others in operating subsidiaries 7,845 7,261 3,531
Total equity $ 11,337 § 11,053 $ 6,494

3.B. CAPITALIZATION AND INDEBTEDNESS
Not applicable.

3.C. REASONS FOR THE OFFER AND USE OF PROCEEDS
Not applicable.

3.D. RISK FACTORS

Your holding of units of our company involves substantial risks. The following summarizes some, but not all of the risks
provided below. You should carefully consider the following factors in addition to the other information set forth in this Form 20-
F. If any of the following risks actually occur, our business, financial condition and results of operations and the value of your
units would likely suffer.

Summary of Risk Factors
*  Risks relating to completion of new acquisitions and changes to the scale and scope of our operations.
*  Risks relating to identifying acquisition opportunities and acquiring distressed companies.
»  Risks relating to the COVID-19 pandemic.
* Risks related to our indebtedness and our ability to distribute equity.
*  Risks relating to our access to the credit and capital markets and our ability to raise capital.
*  Risks relating to the structure of our operations and our level of control over our operations.
Risks Relating to our Business Services Operations
»  Risks relating to insurance and competition in our residential mortgage insurance services business.
»  Risks relating to government policies and regulations of our residential mortgage insurance services business.

* Risks relating to our relationships with private health insurance funds and accredited medical practitioners in our
healthcare services business.

»  Risks relating to the fuel prices and the demand for fuel in our road fuel distribution business.
»  Risks relating to the regulations of the real estate industry in Canada and the United States.
*  Risks relating to regulations and laws governing our gaming business.

*  Risks relating to our construction operations, including scaffolding services.
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Risks Relating to our Infrastructure Services Operations

* Risks relating to the politically sensitive environment and the public perception of nuclear power and radioactive
materials in the nuclear power generation industry.

*  Risks relating to equipment failure on our business, reputation, financial position and results of operations.
*  Risks relating to the costs of compliance with regulations related to nuclear services.

*  Risks relating to the demand for and growth of our marine transportation and offshore oil production-related services
business.

* Risks relating to the significant loss of product or environmental contamination in marine transportation and oil
production due to the extreme conditions in which our vessels operate.

Risks Relating to Our Industrials Operations

*  Risks relating to decreased demand and an inability to successfully respond to competition and pricing pressures in our
automotive battery business.

*  Risks relating to our water, wastewater and industrial water treatment businesses in Brazil.

*  Risks relating to oil and gas exploration, development and production.

*  Risks relating to the supply of raw materials and the prices of resources in our industrial manufacturing operations.
Risks Relating to our Relationship with Brookfield

*  Risks relating to our dependence on Brookfield and the Service Providers.

*  Risks relating to Brookfield’s ownership position of our company.

» Risks relating to the lack of fiduciary obligations imposed on Brookfield to act in the best interests of our unitholders.
Risks Related to Taxation

«  Risks related to United States, Canadian and Bermuda taxation, and the effects thereof on our business.
Risks Relating to Our Operations
Risks Relating to our Operations Generally

The completion of new acquisitions can have the effect of significantly increasing the scale and scope of our
operations, including operations in new geographic areas and industry sectors, and the Service Providers may have difficulty
managing these additional operations. In addition, acquisitions involve risks to our business.

A key part of our company’s strategy involves seeking acquisition opportunities. For example, a number of our current
operations have only recently been acquired. We have also recently announced the completion of additional acquisitions, such as
our acquisition of an interest in IndoStar. Acquisitions may increase the scale, scope and diversity of our operating businesses. We
depend on the diligence and skill of Brookfield’s and our professionals to effectively manage us, integrating acquired businesses
with our existing operations. These individuals may have difficulty managing additional acquired businesses and may have other
responsibilities within Brookfield’s asset management business. If any such acquired businesses are not effectively integrated and
managed, our existing business, financial condition and results of operations may be adversely affected.
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Future acquisitions, including the remaining 43% publicly held interest in Sagen, will likely involve some or all of the
following risks, which could materially and adversely affect our business, financial condition or results of operations: the
difficulty of integrating the acquired operations and personnel into our current operations; potential disruption of our current
operations; diversion of resources, including Brookfield’s time and attention; the difficulty of managing the growth of a larger
organization; the risk of entering markets and/or industries in which we have little experience; the risk of becoming involved in
labor, commercial or regulatory disputes or litigation related to the new enterprise; risk of environmental or other liabilities
associated with the acquired business; and the risk of a change of control resulting from an acquisition triggering rights of third
parties or government agencies under contracts with, or authorizations held by the operating business being acquired. While it is
our practice to conduct extensive due diligence investigations into businesses being acquired, it is possible that due diligence may
fail to uncover all material risks in the business being acquired, or to identify a change of control trigger in a material contract or
authorization, or that a contractual counterparty or government agency may take a different view on the interpretation of such a
provision to that taken by us, thereby resulting in a dispute.

We may acquire distressed companies and these acquisitions may subject us to increased risks, including the
incurrence of additional legal or other expenses.

As part of our acquisition strategy, we may acquire distressed companies. This could involve acquisitions of securities of
companies in event-driven special situations, such as acquisitions, tender offers, bankruptcies, recapitalizations, spin-offs,
corporate and financial restructurings, litigation or other liability impairments, turnarounds, management changes, consolidating
industries and other catalyst-oriented situations. Acquisitions of distressed companies involve substantial financial and business
risks that can result in substantial or total losses. Among the problems involved in assessing and making acquisitions in troubled
companies is the fact that it frequently may be difficult to obtain information as to the condition of such company. If, during the
diligence process, we fail to identify issues specific to a company or the environment in which we operate, we may be forced to
later write down or write off assets, restructure our operations, or incur impairment or other charges that may result in other
reporting losses.

As a consequence of our company’s role as an acquirer of distressed companies, we may be subject to increased risk of
incurring additional legal, indemnification or other expenses, even if we are not named in any action. In distressed situations,
litigation often follows when disgruntled shareholders, creditors and other parties seek to recover losses from poorly performing
investments. The enhanced litigation risk for distressed companies is further elevated by the potential that Brookfield or our
company may have controlling or influential positions in these companies.

We operate in a highly competitive market for acquisition opportunities.

Our acquisition strategy is dependent to a significant extent on Brookfield’s ability to identify acquisition opportunities
that are suitable for us. We face competition for acquisitions primarily from investment funds, operating companies acting as
strategic buyers, commercial and investment banks and commercial finance companies. Many of these competitors are
substantially larger and have considerably greater financial, technical and marketing resources than are available to us. Some of
these competitors may also have higher risk tolerances or different risk assessments, which could allow them to consider a wider
variety of acquisitions and to offer terms that we are unable or unwilling to match. To finance our acquisitions, we compete for
equity capital from institutional investors and other equity providers, including Brookfield, and our ability to consummate
acquisitions will be dependent on such capital continuing to be available. Increases in interest rates could also make it more
difficult to consummate acquisitions because our competitors may have a lower cost of capital, which may enable them to bid
higher prices for assets. In addition, because of our affiliation with Brookfield, there is a higher risk that when we participate with
Brookfield and others in joint ventures, partnerships and consortiums on acquisitions, we may become subject to antitrust or
competition laws that we would not be subject to if we were acting alone. These factors may create competitive disadvantages for
us with respect to acquisition opportunities.

We cannot provide any assurance that the competitive pressures we face will not have a material adverse effect on our
business, financial condition and results of operations or that Brookfield will be able to identify and make acquisitions on our
behalf that are consistent with our objectives or that generate attractive returns for our unitholders. We may lose acquisition
opportunities in the future if we do not match prices, structures and terms offered by competitors, if we are unable to access
sources of equity or obtain indebtedness at attractive rates or if we become subject to antitrust or competition laws. Alternatively,
we may experience decreased rates of return and increased risks of loss if we match prices, structures and terms offered
by competitors.
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We may not be able to complete proposed acquisitions on our anticipated timeframe, or at all.

We can provide no assurance that we will be able to complete our previously announced acquisitions, including the
acquisition of the remaining 43% publicly held interest in Sagen, on our anticipated timeframe, or at all. We regularly enter into
agreements to make acquisitions, which are often subject to a number of closing conditions. These conditions may include
financing conditions (which may require access to credit and/or capital markets); third party consents; and/or antitrust regulatory
approval and other industry-specific regulatory approvals. If we are unable to satisfy these conditions in the manner or in the
timeframe contemplated, our proposed acquisitions may be delayed, and we may also be required to modify the terms of our
acquisitions. These delays and/or modifications may be significant and could have a material adverse impact on our business,
operating results and financial condition.

In addition, if we are unable to satisfy one or more closing conditions, we may not be able to complete the acquisition at
all, and in certain circumstances, we or the target company may elect to terminate the acquisition agreement voluntarily, which
may result in the payment of substantial termination or “break-up” fees. Any such termination of a proposed acquisition could
have a material adverse impact on our business, operating results and financial condition.

Risks associated with the COVID-19 pandemic

The rapid spread of COVID-19, which was declared by the World Health Organization to be a pandemic on March 11,
2020, and actions taken globally in response to COVID-19, have significantly disrupted international business activities. In
addition, our business relies, to a certain extent, on free movement of goods, services, and capital from around the world, which
has been significantly restricted as a result of COVID-19. We may experience direct or indirect impacts from the pandemic,
including, but not limited to, supply chain delays, construction delays, the government mandated closure of certain of our
businesses, the inability for certain of our businesses to operate and the reduced demand for products and services offered by
certain of our businesses, all of which would be expected to result in lower revenues for the partnership and negatively affect
financial performance. We also have some risk that our contract counterparties could fail to meet their obligations to us as a result
of the economic impact on them associated with COVID-19.

Given the ongoing and dynamic nature of the circumstances surrounding COVID-19, it is difficult to predict how
significant the impact of COVID-19, including any responses to it, will be on the global economy and the business of the
partnership or for how long any disruptions are likely to continue. Potential adverse impacts of the COVID-19 pandemic include,
but are not limited to:

» the risk of a material reduction in demand for the products and services of our portfolio companies due to job losses and
associated financial hardship, or changes in consumer behavior, which may lead to a decline in revenues;

+ issues delivering certain products and services, due to supply chain disruptions and the impact of business closures,
travel restrictions and other steps taken in response to COVID-19;

» increased challenges collecting revenues or other accounts receivable;

*  potential challenges identifying acquisition opportunities in the context of continued economic uncertainty, entering into,
or consummating, proposed acquisitions on acceptable terms or anticipated timelines, or at all; and

+  potential challenges accessing credit and capital markets.

The nature and extent of such impacts will depend upon future developments, which are highly uncertain, rapidly
evolving and difficult to predict, including new information which may emerge concerning the severity of COVID-19 and
additional government actions which may be taken to contain COVID-19. Such developments could have a significant adverse
effect on our assets, liabilities, business, financial condition, results of operations and cash flow.

We use leverage and such indebtedness may result in our company, the Holding LP or our operating businesses being
subject to certain covenants which restrict our ability to engage in certain types of activities or to make distributions to equity.

Many of our Holding Entities and operating businesses have entered into credit facilities or have incurred other forms of
debt, including for acquisitions. The total quantum of exposure to debt within our company is significant, and we may become
more leveraged in the future.
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Leveraged assets are more sensitive to declines in revenues, increases in expenses and interest rates and adverse
economic, market and industry developments. A leveraged company’s income and net assets also tend to increase or decrease at a
greater rate than would otherwise be the case if money had not been borrowed. As a result, the risk of loss associated with a
leveraged company, all other things being equal, is generally greater than for companies with comparatively less debt. In addition,
the use of indebtedness in connection with an acquisition may give rise to negative tax consequences to certain investors.
Leverage may also result in a requirement for short-term liquidity, which may force the sale of assets at times of low demand and/
or prices for such assets. This may mean that we are unable to realize fair value for the assets in a sale.

Our credit facilities also contain, and will contain in the future, covenants applicable to the relevant borrower and events
of default. Covenants can relate to matters including limitations on financial indebtedness, dividends, acquisitions, or minimum
amounts for interest coverage, adjusted EBITDA, cash flow or net worth. If an event of default occurs, or minimum covenant
requirements are not satisfied, this can result in a requirement to immediately repay any drawn amounts or the imposition of other
restrictions including a prohibition on the payment of distributions to equity.

We may not be able to access the credit and capital markets at the times and in the amounts needed to satisfy capital
expenditure requirements, to fund new acquisitions or otherwise.

General economic and business conditions that impact the debt or equity markets could impact the availability and cost
of credit for us. We have revolving credit facilities and other short-term borrowings. The amount of interest charged on these will
fluctuate based on changes in short-term interest rates. Any economic event that affects interest rates or the ability to refinance
borrowings could materially adversely impact our financial condition.

Some of our operations require significant capital expenditures, and proposed acquisitions often require significant
financing. If we are unable to generate enough cash to finance necessary capital expenditures and to fund acquisitions through
existing liquidity and/or operating cash flow, then we may be required to issue additional equity or incur additional indebtedness.
The issue of additional equity would be dilutive to existing unitholders at the time. Any additional indebtedness would increase
our leverage and debt payment obligations, and may negatively impact our business, financial condition and results of operations.

In addition, Brookfield owns approximately 69.7 million Redemption-Exchange Units. Brookfield has the right to
require the Holding LP to redeem all or a portion of its Redemption-Exchange Units for cash, subject to our company’s right to
acquire such interests (in lieu of redemption) in exchange for our units. Although the decision to exercise the exchange right and
deliver units (or not to do so) is a decision that will be made solely by a majority of our independent directors, and therefore
Brookfield will not be able to prevent us from delivering units in satisfaction of the redemption request, if our independent
directors do not determine to satisfy the redemption request by delivering our units, we would be required to satisfy such
redemption request using cash. To the extent we were unable to fund such cash payment from operating cash flow, we may be
required to incur indebtedness or otherwise access the capital markets, including through the issuance of our units, to satisfy any
shortfall which will depend on several factors, some of which are out of our control, including, among other things, general
economic conditions, our results of operations and financial condition, restrictions imposed by the terms of any indebtedness that
is incurred to finance our operations or to fund liquidity needs, levels of operating and other expenses and contingent liabilities.

Our business relies on continued access to capital to fund new acquisitions and capital projects. While we aim to
prudently manage our capital requirements and ensure access to capital is always available, it is possible we may overcommit
ourselves or misjudge the requirement for capital or the availability of capital. Such a misjudgment could result in negative
financial consequences or, in extreme cases, bankruptcy.

Changes in our credit ratings may have an adverse effect on our financial position and ability to raise capital.

We cannot assure you that any credit rating assigned to us or any of our subsidiaries or their debt securities will remain
in effect for any given period of time or that any rating will not be lowered or withdrawn entirely by the relevant rating agency. A
lowering or withdrawal of such ratings may have an adverse effect on our financial position and ability to raise capital.
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Our operating businesses are highly cyclical and subject to general economic conditions and risks relating to
the economy.

Many industries, including the industries in which we operate, are impacted by adverse events in the broader economy
and/or financial markets. A slowdown in the financial markets and/or the global economy or the local economies of the regions in
which we operate, including, but not limited to, new home construction, employment rates, business conditions, inflation, fuel and
energy costs, commodity prices, lack of available credit, the state of the financial markets, interest rates and tax rates may
adversely affect our growth and profitability. For example, a worldwide recession, a period of below-trend growth in developed
countries, a slowdown in emerging markets or significant declines in commodity factors could have a material adverse effect on
our business, financial condition and results of operations, if such increased levels of volatility and market turmoil were to persist
for an extended duration. These and other unforeseen adverse events in the global economy could negatively impact our
operations and the trading price of our units could be further adversely impacted.

The demand for products and services provided by our operating businesses is, in part, dependent upon and correlated to
general economic conditions and economic growth of the regions applicable to the relevant asset. Poor economic conditions or
lower economic growth in a region or regions may, either directly or indirectly, reduce demand for the products and/or services
provided by our operating businesses. In particular, the sectors in which we operate are highly cyclical, and we are subject to
cyclical fluctuations in global economic conditions and end-use markets. We are unable to predict the future course of industry
variables or the strength, pace or sustainability of the global economic recovery and the effects of government intervention.
Negative economic conditions, such as an economic downturn, a prolonged recovery period or disruptions in the financial
markets, could have a material adverse effect on our business, financial condition or results or operations.

Alternative technologies could impact the demand for, or use of, the businesses and assets that we own and operate
and could impair or eliminate the competitive advantage of our businesses and assets.

There are alternative technologies that may impact the demand for, or use of, the businesses and assets that we own and
operate. While some such alternative technologies are in earlier stages of development, ongoing research and development
activities may improve such alternative technologies. For example, development of electric vehicles may reduce the need and
demand for road fuel distribution, more efficiently or more conveniently, such technologies could adversely impact our ability to
compete. If this were to happen, the competitive advantage of our businesses and assets may be significantly impaired or
eliminated and our business, financial condition, results of operations and cash flow could be materially and adversely affected as
a result.

A business disruption may adversely affect our financial condition and results of operations.

Our business is vulnerable to damages from any number of sources, including computer viruses, unauthorized access,
energy blackouts, natural disasters, pandemics (such as the ongoing COVID-19 pandemic), terrorism, war and telecommunication
failures. Any of these events that cause interruptions in our operations, or the operations at any of our portfolio companies, could
result in a material disruption to our business. If we are unable to recover from a business disruption effectively or on a timely
basis, our financial condition and results of operations would be adversely affected. We may also incur additional costs to remedy
damages caused by such disruptions, which could adversely affect our financial condition and results of operations.

We are subject to foreign currency risk and our use of or failure to use derivatives to hedge certain financial positions
may adversely affect the performance of our operations.

A significant portion of our current operations are in countries where the U.S. dollar is not the functional currency. These
operating businesses pay distributions in currencies other than the U.S. dollar, which we must convert to U.S. dollars prior to
making distributions, and certain of our operating businesses have revenues denominated in currencies different from U.S. dollars,
which is utilized in our financial reporting, thus exposing us to currency risk. Fluctuations in currency exchange rates or a
significant depreciation in the value of certain foreign currencies (for example, the Brazilian real) could reduce the value of cash
flows generated by our operating businesses or could make it more expensive for our customers to purchase our services, and
could have a material adverse effect on our business, financial condition and results of operations.

When managing our exposure to such market risks, we may use forward contracts, options, swaps, caps, collars and
floors or pursue other strategies or use other forms of derivative instruments. However, a significant portion of this risk may
remain unhedged. We may also choose to establish unhedged positions in the ordinary course of business. The success of any
hedging or other derivative transactions that we enter into generally will depend on our ability to structure contracts that
appropriately offset our risk position. As a result, while we may enter into such transactions in order to reduce our exposure to
market risks, unanticipated market changes may result in poorer overall investment performance than if the derivative transaction
had not been executed. Such transactions may also limit the opportunity for gain if the value of a hedged position increases.
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The Dodd-Frank Wall Street Reform and Consumer Protection Act, or the Dodd-Frank Act, and similar laws in other
jurisdictions impose rules and regulations governing federal and other governmental oversight of the over-the-counter derivatives
market and its participants. These regulations may impose additional costs and regulatory scrutiny on our company. We cannot
predict the effect of changing derivatives legislation on our hedging costs, our hedging strategy or its implementation, or the
composition of the risks we hedge.

It can be very difficult or expensive to obtain the insurance we need for our business operations.

We maintain insurance both as a corporate risk management strategy and in some cases to satisfy the requirements of
contracts entered into in the course of our operations. Although in the past we have generally been able to cover our insurance
needs, there can be no assurances that we can secure all necessary or appropriate insurance in the future, or that such insurance
can be economically secured. We monitor the financial health of the insurance companies from which we procure insurance, but if
any of our third party insurers fail, abruptly cancel our coverage or otherwise cannot satisfy their insurance requirements to us,
then our overall risk exposure and operational expenses could be increased and some of our business operations could
be interrupted.

Performance of our operating businesses may be harmed by future labor disruptions and economically unfavorable
collective bargaining agreements.

Several of our current operations have workforces that are unionized or that in the future may become unionized and, as
a result, are or will be required to negotiate the wages, benefits and other terms with many of their employees collectively. If an
operating business were unable to negotiate acceptable contracts with any of its unions as existing agreements expire, it could
experience a significant disruption of its operations, higher ongoing labor costs and restrictions on its ability to maximize the
efficiency of its operations, which could have the potential to adversely impact our financial condition.

In addition, in some jurisdictions where we operate, labor forces have a legal right to strike which may have an impact on
our operations, either directly or indirectly, for example if a critical upstream or downstream counterparty was itself subject to a
labor disruption which impacted our business.

Our operations are exposed to occupational health and safety and accident risks.

Our operations are highly exposed to the risk of accidents that may give rise to personal injury, loss of life, disruption to
service and economic loss, including, for example, resulting from related litigation. Some of the tasks undertaken by employees
and contractors are inherently dangerous and have the potential to result in serious injury or death.

We are subject to increasingly stringent laws and regulations governing health and safety matters. Occupational health
and safety legislation and regulations differ in each jurisdiction. Any breach of these obligations, or serious accidents involving
our employees, contractors or members of the public could expose us or our operating businesses to adverse regulatory
consequences, including the forfeit or suspension of operating licenses, potential litigation, claims for material financial
compensation, reputational damage, fines or other legislative sanction, which have the potential to adversely impact our financial
condition. Furthermore, where we do not control a business, we have a limited ability to influence their health and safety practices
and outcomes.

We are subject to litigation risks that could result in significant liabilities that could adversely affect our operations.

We are at risk of becoming involved in disputes and possible litigation, the extent of which cannot be ascertained. Any
material or costly dispute or litigation could adversely affect the value of our assets or our future financial performance. We could
be subject to various legal proceedings concerning disputes of a commercial nature, or to claims in the event of bodily injury or
material damage. We may also be subject to professional liability claims, particularly in our healthcare services business, wherein
current or former patients may commence or threaten litigation for medical negligence or malpractice. Such claims could result in
damage awards in excess of the limits of available insurance coverage. The final outcome of any proceeding could have a
negative impact on the business, financial condition or results of operations of our company.

In addition, under certain circumstances, we may ourselves commence litigation. There can be no assurance that
litigation, once begun, would be resolved in our favor.

We will also be exposed to risk of litigation by third parties or government regulators if our management is alleged to
have committed an act or acts of gross negligence, willful misconduct or dishonesty or breach of contract or organizational
documents or to violate applicable law. In such actions, we would likely be obligated to bear legal, settlement and other costs
(which may exceed our available insurance coverage).

Brookfield Business Partners 15



We may have operations in jurisdictions with less developed legal systems, which could create potential difficulties in
obtaining effective legal redress.

Some of our operations are located in jurisdictions with less developed legal systems than those in more established
economies. In these jurisdictions, our company could be faced with potential difficulties in obtaining effective legal redress; a
higher degree of discretion on the part of governmental authorities; a lack of judicial or administrative guidance on interpreting
applicable rules and regulations; inconsistencies or conflicts between and within various laws, regulations, decrees, orders and
resolutions; and relative inexperience of the judiciary and courts in such matters.

In addition, in some jurisdictions, the commitment of local business people, government officials and agencies and the
judicial system to abide by legal requirements and negotiated agreements could be uncertain, creating particular concerns with
respect to permits, approvals and licenses required or desirable for, or agreements entered into in connection with, businesses in
any such jurisdiction. These may be susceptible to revision or cancellation and legal redress may be uncertain or delayed. There
can be no assurance that joint ventures, licenses, permits or approvals (or applications for licenses, permits or approvals) or other
legal arrangements will not be adversely affected by the actions of government authorities or others and the effectiveness of and
enforcement of such arrangements in these jurisdictions cannot be assured.

We do not control all of the businesses in which we own interests and therefore we may not be able to realize some or
all of the benefits that we expect to realize from those interests.

We do not have control of certain of the businesses in which we own interests and we may take non-controlling positions
in other businesses in the future. Such businesses may make financial or other decisions that we do not agree with. Because we do
not have the ability to exercise control over such businesses, we may not be able to realize some or all of the benefits that we
expect to realize from our ownership interests in them, including, for example, expected distributions. In addition, we must rely
on the internal controls and financial reporting controls of such businesses and their failure to maintain effective controls or
comply with applicable standards may adversely affect us.

From time to time, we may have significant interests in public companies, and changes in the market prices of the
stock of such public companies, particularly during times of increased market volatility, could have a negative impact on our
financial condition and results of operations.

From time to time, we may hold significant interests in public companies, and changes in the market prices of the stock
of such public companies could have a material impact on our financial condition and results of operations. Global securities
markets have been highly volatile, and continued volatility may have a material negative impact on our consolidated financial
position and results of operations.

We are exposed to the risk of environmental damage and costs associated with compliance with environmental laws.

Certain of our operating businesses are involved in using, handling or transporting substances that are toxic, radioactive
combustible or otherwise hazardous to the environment and may be in close proximity to environmentally sensitive areas or
densely populated communities. If a leak, spill or other environmental incident occurred, it could pose a health risk to humans or
wildlife, cause property damage, or result in substantial fines or penalties being imposed by regulatory authorities, revocation of
licenses or permits required to operate the business or the imposition of more stringent conditions in those licenses or permits, or
legal claims for compensation (including punitive damages) by affected stakeholders. For example, such risks are present in our
nuclear services operations and our Brazilian operations, which include the largest private water and sewage treatment operations
in Brazil. In addition, some of our operating businesses may be subject to regulations or rulings made by environmental agencies
that conflict with existing obligations we have under concession or other permitting agreements. Resolution of such conflicts may
lead to uncertainty and increased risk of delays or cost overruns on projects. In addition to fines, these laws and regulations
sometimes require evaluation and registration or the installation of costly pollution control or safety equipment or costly changes
in operations to limit pollution or decrease the likelihood of injuries. Certain of our current industrial manufacturing operations
are also subject to increasingly stringent environmental laws and regulations relating to our current and former properties,
neighboring properties and our current raw materials, products and operations, such as our automotive battery business, which is
subject to laws and regulations governing hazardous waste storage, treatment and disposal. Governmental requirements relating to
the protection of the environment, including solid waste management, air quality, water quality, the decontamination and
decommissioning of nuclear manufacturing and processing facilities and cleanup of contaminated sites could have an impact on
our operations. All of these risks could require us to incur costs or become the basis of new or increased liabilities that could be
material and could have the potential to significantly impact our value or financial performance.
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We are exposed to the risk of increasingly onerous environmental legislation and the broader impacts of
climate change.

With an increasing global focus and public sensitivity to environmental sustainability and environmental regulation
becoming more stringent, we could be subject to further environmental related responsibilities and associated liability. For
example, many jurisdictions in which our company operates and invests are considering implementing, or have implemented,
schemes relating to the regulation of carbon emissions. As a result, there is a risk that demand for some of the commodities
supplied by certain of our operations will be reduced. The nature and extent of future regulation in the various jurisdictions in
which our operations are situated is uncertain but is expected to become more complex and stringent.

Environmental legislation and permitting requirements are likely to evolve in a manner which will require stricter
standards and enforcement, increased fines and penalties for non-compliance, more stringent environmental assessments of
proposed projects and a heightened degree of responsibility for companies and their directors and employees.

It is difficult to assess the impact of any such changes on our company. These changes may result in increased costs to
our operations that may not be able to be passed onto customers and may have an adverse impact on prospects for growth of some
of our businesses. To the extent such regimes (such as carbon emissions schemes or other carbon emissions regulations) become
applicable to our operations (and the costs of such regulations are not able to be fully passed on to consumers), our financial
performance may be impacted due to costs applied to carbon emissions and increased compliance costs.

We are also subject to a wide range of laws and regulations relating to the protection of the environment and pollution.
Standards are set by these laws and regulations regarding certain aspects of environmental quality and reporting, provide for
penalties and other liabilities for the violation of such standards, and establish, in certain circumstances, obligations to remediate
and rehabilitate current and former facilities and locations where our operations are, or were, conducted. These laws and
regulations may have a detrimental impact on our company’s financial performance through increased compliance costs or
otherwise. Any breach of these obligations, or even incidents relating to the environment that do not amount to a breach, could
adversely affect the results of our operating businesses and their reputations and expose them to claims for financial compensation
or adverse regulatory consequences.

Our operations may also be exposed directly or indirectly to the broader impacts of climate change, including extreme
weather events, export constraints on commodities, increased resource prices and restrictions on energy and water usage.

Some of our current operations are structured as joint ventures, partnerships and consortium arrangements, and we
intend to continue to operate in this manner in the future, which will reduce Brookfield’s and our control over our operations
and may subject us to additional obligations.

An integral part of our strategy is to participate with institutional investors in Brookfield-sponsored or co-sponsored
consortiums for single asset acquisitions and as a partner in or alongside Brookfield-sponsored or co-sponsored partnerships that
target acquisitions that suit our profile. Such arrangements involve risks not present where a third party is not involved, including
the possibility that partners or co-venturers might become bankrupt or otherwise fail to fund their share of required capital
contributions. Additionally, partners or co-venturers might at any time have economic or other business interests or goals different
from us and Brookfield. We generally owe fiduciary duties to our partners in our joint venture and partnership arrangements.

Joint ventures, partnerships and consortium investments generally provide for a reduced level of control over an acquired
company because governance rights are shared with others. Accordingly, decisions relating to the underlying operations,
including decisions relating to the management and operation and the timing and nature of any exit, are often made by a majority
vote of the investors or by separate agreements that are reached with respect to individual decisions. For example, when we
participate with institutional investors in Brookfield-sponsored or co-sponsored consortiums for asset acquisitions and as a partner
in or alongside Brookfield-sponsored or co-sponsored partnerships, there is often a finite term to the investment, which could lead
to the business being sold prior to the date we would otherwise choose. In addition, such operations may be subject to the risk that
business, financial or management decisions are made with which we do not agree or the management of the operating business at
issue may take risks or otherwise act in a manner that does not serve our interests. Because we may not have the ability to exercise
sole control over such operations, we may not be able to realize some or all of the benefits that we believe will be created from
our and Brookfield’s involvement. If any of the foregoing were to occur, our business, financial condition and results of
operations could suffer as a result.

In addition, because some of our current operations are structured as joint ventures, partnerships or consortium
arrangements, the sale or transfer of interests in some of our operations are subject to rights of first refusal or first offer, tag along
rights or drag along rights and some agreements provide for buy-sell or similar arrangements, any of which could be exercised
outside of our control and accordingly could have an adverse impact on us.
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We rely on the use of technology, which may not be able to accommodate our growth or may increase in cost and may
become subject to cyber-terrorism or other compromises and shut-downs.

We operate in businesses that are dependent on information systems and other technology, such as computer systems
used for information storage, processing, administrative and commercial functions as well as the machinery and other equipment
used in certain parts of our operations. In addition, our businesses rely on telecommunication services to interface with their
business networks and customers. The information and embedded systems of key business partners and regulatory agencies are
also important to our operations. We rely on this technology functioning as intended. Our information systems and technology
may not continue to be able to accommodate our growth, and the cost of maintaining such systems may increase from its current
level. Such a failure to accommodate growth, or an increase in costs related to such information systems, could have a material
adverse effect on us.

We rely heavily on our financial, accounting, communications and other data processing systems. Our businesses collect,
store and use large amounts of sensitive information through our information technology systems, such as our healthcare services
business, which handles confidential health information of patients, and our residential mortgage insurance services business,
which receives personal and private information from borrowers and lenders. Our information technology systems may be subject
to cyber-terrorism or other compromises and shut-downs, which may result in unauthorized access to our proprietary information
or to client or third-party data stored on our systems, destruction of our data or disability, degradation or sabotage of our systems,
often through the introduction of computer viruses, cyber-attacks and other means, and could originate from a wide variety of
sources, including internal or unknown third parties. We cannot predict what effects such cyber-attacks or compromises or shut-
downs may have on our business and on the privacy of the individuals or entities affected, and the consequences could be
material. Cyber incidents may remain undetected for an extended period, which could exacerbate these consequences. Further,
machinery and equipment used by our operating businesses may fail due to wear and tear, latent defect, design or operator errors
or early obsolescence, among other things.

If our information systems and other technology are compromised, do not operate or are disabled, such could have a
material adverse effect on our business prospects, financial condition, results of operations and cash flow.

Risks Relating to Our Business Services Operations
Our residential mortgage insurance services business is subject to the inherent insurance risk within its portfolio.

Our residential mortgage insurance services business is influenced by macroeconomic conditions. Specifically, the level
of premiums written is influenced by economic growth, interest rates, unemployment, housing activity, home prices and
government policy, among other factors. Losses on claims are primarily impacted by unemployment rates, home prices and
housing activity. A significant downturn in global, Canadian or any provincial economies could adversely affect our residential
mortgage insurance services business and its results of operations. For example, the ongoing COVID-19 pandemic has adversely
affected regional and international trade and commerce, equity markets, and employment levels, which could have an adverse
effect on our residential mortgage insurance services business. There remains a high degree of uncertainty, particularly in the
second wave of the COVID-19 pandemic, regarding the current economic environment and its impact on macroeconomic
conditions.

Our residential mortgage insurance services business is heavily regulated and may be affected by changes in
government policy.

Failure of our residential mortgage insurance services business to meet its regulatory requirements or changes in
regulation and governance requirements may impact the housing and mortgage markets, reduce its profitability, expose it to
claims, fines or penalties and could limit its growth. Action or inaction by the federal government of Canada in respect of its
policy of supporting home ownership in Canada through mortgage insurance, could significantly reduce the demand for, or
availability of, private sector mortgage insurance or mortgage insurance in general.

For example, all financial institutions that are federally regulated by the OSFI are required to purchase mortgage
insurance whenever the amount of a mortgage loan exceeds 80% of the value of the collateral property at the time the loan is
made. A change to this requirement or any change to the threshold loan-to-value ratio could adversely affect the operations of our
residential mortgage insurance services business and could reduce the demand for mortgage insurance.

In addition, our residential mortgage insurance services business is subject to capital requirements imposed under
Canadian law, including the Insurance Companies Act and the Protection of Residential Mortgage or Hypothecary Insurance Act.
A decline in the regulatory capital of our residential mortgage insurance services business in relation to the size of risk it is
insuring or an increase in its regulatory capital requirements could result in a decline in its ratings, increased scrutiny by OSFI,
restrictions on our residential mortgage insurance services business from writing new business, distributing capital, utilizing
capital for business needs, and could have an adverse impact on its financial condition, results of operations and prospects.
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Our residential mortgage insurance services business primarily competes with CMHC.

CMHC, a Crown Corporation may establish pricing terms and business practices that may be influenced by Canadian
government policy initiatives such as advancing social housing policy or stabilizing the mortgage lending industry, initiatives
which may not be consistent with maximizing return on capital or other profitability measures. In the event that CMHC
determines to reduce prices or alter the terms and conditions of its mortgage insurance or other credit enhancement products in
furtherance of social or other goals rather than a profit motive, our residential mortgage insurance services business may be
unable to compete effectively, which could have an adverse effect on its financial condition and results of operations.

The Canadian mortgage origination market is highly concentrated, with the five largest mortgage originators
providing the majority of the residential mortgage financing in Canada.

High market concentration may expose our residential mortgage insurance services business to reduced sales or adverse
loan selection in the future should a significant lender change the type of loans or level of business that they underwrite with us or
terminate or reduce its relationship with us. Additionally, much of our residential mortgage insurance services business in Canada
is concentrated in only four provinces (Ontario, British Columbia, Alberta and Quebec), which increases the vulnerability of our
residential mortgage insurance services business to economic or market downturns, catastrophic events or acts of terrorism in
those provinces.

We may not be able to accurately forecast the risks associated with our residential mortgage insurance services
business.

Our residential mortgage insurance services business is subject to model risk, particularly the risk of error in the design,
development, implementation or subsequent use of models. A failure in our modelling could adversely impact our ability to
properly evaluate, reserve, price, and mitigate risks and the associated losses. If the pricing of our residential mortgage insurance
services business is inadequate, its loss and unearned premium reserves do not adequately reflect the financial condition of the
business, or there are inadequate loss reserves for unexpected market events, results of operations and regulatory capital may be
adversely affected. In addition, our residential mortgage insurance services business may experience increasing loss as the
policies continue to age. Sustained material shifts in the emergence of losses on claims could affect timing of revenue recognition,
which may adversely affect our residential mortgage insurance services business’s operations and financial condition.

The majority of the revenues from our healthcare services business is derived from private health insurance funds.

The profitability of our healthcare services business is influenced by its ability to reach ongoing commercial agreements
with private health insurance funds. A failure to reach a satisfactory commercial agreement with any key private health insurance
fund has the potential to negatively impact the financial and operational performance of our healthcare services business.
Additionally, a deterioration in the economic climate, changes to economic incentives, annual increases in private health
insurance premiums and other factors may affect the participation rate or the level of private health insurance coverage of
members in private health insurance funds. This has the potential to reduce demand for our healthcare services business, resulting
in decreased revenues. If the profitability of private health insurance funds deteriorates, there is a risk of increased pricing
pressures on private hospital operators such as our healthcare services business. Healthscope continues to incur additional costs in
the current environment related to increased health and safety measures associated with the global pandemic. We can provide no
assurance regarding the impact of these costs on our future results.

Our healthcare services business is reliant on relationships with accredited medical practitioners.

Accredited medical practitioners prefer to work at hospitals which, amongst other things, provide high quality facilities,
equipment and nursing staff, exceptional clinical safety outcomes and which are conveniently located. Accredited medical
practitioners could cease to practice or stop referring patients to our facilities if the hospitals become a less attractive place to
work. Our healthcare services business is subject to rising costs, particularly labor costs associated with attracting and retaining
key personnel. Nursing labor is the most significant cost in our hospital operations. Any increase in cost or tightening of supply of
accredited medical practitioners or nursing labor is likely to adversely impact the financial and operational performance of our
healthcare services business.

If we do not have adequate indemnification for our healthcare services, it could adversely affect our healthcare
services business and financial condition.

Current or former patients may commence or threaten litigation for medical negligence against our healthcare services
business. Subject to indemnity insurance arrangements, future medical malpractice litigation, or threatened litigation, could have
an adverse impact on the financial performance and position and future prospects of our healthcare services business. Insurance
coverage is maintained by our healthcare services business consistent with industry practice, including public liability and medical
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malpractice. However, no assurance can be given that such insurance will be available in the future on commercially reasonable
terms or that any coverage will be adequate and available to cover all or any future claims.

There are risks associated with our road fuel distribution business.

Fluctuations in fuel product prices or a significant decrease in demand for road fuel in the areas we serve could
significantly reduce our revenues and, therefore, could adversely affect our business, results of operations and financial condition.
Our road fuel distribution business is dependent on various trends, such as trends in automobile and commercial truck traffic,
travel and tourism in our areas of operation, and these trends can change. Furthermore, seasonal fluctuations, alternative
technological advancements or regulatory action, including government-imposed fuel efficiency standards, may affect demand for
motor fuel. Because certain of our operating costs and expenses, such as our general and administrative costs, are fixed and do not
vary with the volumes of road fuel we distribute, our costs and expenses might not decrease ratably or at all should we experience
a reduction in our volumes distributed. As a result, if our fuel distribution volumes decrease or if there is an event which
significantly interrupts the supply of fuel to our customers, our business, reputation, results of operations and financial condition
could be adversely affected.

Furthermore, there are dangers inherent in storage and processing of fuel products and the movement of fuel products by
ship, train and truck, including deliveries to customer sites, that could cause disruptions in our operations or expose our business
to potentially significant losses, costs or liabilities. These activities bring us into contact with members of the public and with the
environment. Road fuel is stored in underground and above ground storage tanks at sites that we own or operate and at
consignment sites where we retain title to the road fuel that we sell. Our operations are subject to significant hazards and risks
inherent in storing motor fuel. These hazards and risks include, but are not limited to, fires, explosions, spills, discharges and
other releases, any of which could result in distribution difficulties and disruptions, environmental pollution, government-imposed
fines or clean-up obligations, personal injury or wrongful death claims and other damage to our properties and the properties of
others. Any such event could significantly disrupt our operations or expose us to significant liabilities, to the extent such liabilities
are not covered by insurance. Therefore, the occurrence of such an event could adversely affect the operations and financial
condition of our business.

There are risks associated with the real estate industry in Canada and the United States.

The performance of our residential real estate brokerage services is dependent upon receipt of royalties, which in turn is
dependent on the level of residential real estate transactions. The real estate industry is affected by all of the factors that affect the
economy in general, and in addition may be affected by the aging network of real estate agents and brokers across Canada and the
United States. In addition, there is pressure on the rate of commissions charged to the consumer and internet use by real estate
consumers has led to a questioning of the value of traditional residential real estate services. Finally, changes to mortgage and
lending rules in Canada that are implemented or contemplated from time to time have the potential to negatively impact
residential housing prices and/or the number of residential real estate transactions in Canada, either or both of which could in turn
reduce commissions and therefore royalties.

There are risks associated with our financial advisory services business.

The performance of our financial advisory services business is directly related to the quantum and size of transactions in
which we participate. Market downturns that affect the frequency and magnitude of capital raising and other transactions will
likely have a negative impact on our financial advisory services business. In addition, our financial advisory services business
may be adversely affected by other factors, such as (i) intensified competition from peers as a result of the increasing pressures on
financial services companies, (ii) reductions in infrastructure spending by governments, (iii) increased regulation and the cost of
compliance with such regulation, and (iv) the bankruptcy or other failure of companies for which we have performed investment
banking services. It is difficult to predict how long current financial market and economic conditions will continue, whether they
will deteriorate and if they do, how our business will be adversely affected. If one or more of the foregoing risks occur, revenues
from our financial advisory services business will likely decline.

There are risks associated with our gaming business.

The operations of our gaming business are conducted pursuant to operational services agreements with provincial lottery
and gaming corporations. Although the agreements are renewable, there is no guarantee that we will continue to satisfy the
conditions required for renewal. Additionally, when the renewal term expires, we may not be able to enter into new agreements
that are the same as those historically, which may result in decreased revenues, increased operating costs or closure of an
operation. Under the operational services agreements, the lottery and gaming corporations have the ability to suspend or terminate
our right to provide services under the agreements for certain specified reasons. If we operate gaming in a manner inconsistent
with the Criminal Code of Canada or applicable anti-money laundering legislation, violate provincial gaming laws or prejudice
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the integrity of gaming, the provincial lottery corporations may terminate one or more of our operational services agreements. If
one or more of the operational services agreements are terminated, this will seriously impact the business.

Furthermore, the operations of our gaming business are contingent upon obtaining and maintaining all necessary
licenses, permits, approvals, registrations, findings of suitability, orders and authorizations. The laws, regulations and ordinances
requiring these licenses, permits and other approvals generally relate to the responsibility, financial stability and character of the
owners and managers of gaming operations, as well as persons financially interested or involved in gaming operations.

Regulatory authorities have broad powers to request detailed financial and other information, to limit, condition, suspend
or revoke a registration, gaming license or related approvals to approve changes in our operations, and to levy fines or require
forfeiture of assets for violations of gaming laws or regulations. Complying with gaming laws, regulations and license
requirements is costly. Any change in the laws, regulations or licenses applicable to our business or a violation of any current or
future laws or regulations applicable to our business or gaming licenses could require us to make substantial expenditures or
forfeit assets, and would negatively affect our gaming operations.

Our construction operations are vulnerable to the cyclical nature of the construction market.

The demand for our construction services, including scaffolding services, is dependent upon the existence of projects
with engineering, procurement, construction and management needs. For example, a substantial portion of the revenues from our
construction operations derives from residential, commercial and office projects in Australia and the United Kingdom. Capital
expenditures by our clients may be influenced by factors such as prevailing economic conditions and expectations about economic
trends, technological advances, consumer confidence, domestic and international political, military, regulatory and economic
conditions and other similar factors.

Our revenues and earnings from our construction operations are largely dependent on the award of new contracts
which we do not directly control.

A substantial portion of the revenues and earnings of our construction operations, including scaffolding services, is
generated from large-scale project awards. The timing of project awards is unpredictable and outside of our control. Awards often
involve complex and lengthy negotiations and competitive bidding processes. These processes can be impacted by a wide variety
of factors including a client’s decision to not proceed with the development of a project, governmental approvals, financing
contingencies and overall market and economic conditions. We may not win contracts that we have bid upon due to price, a
client’s perception of our ability to perform and/or perceived technology advantages held by others. Many of our competitors may
be inclined to take greater or unusual risks or agree to terms and conditions in a contract that we might not deem acceptable.
Because a significant portion of our revenues is generated from large projects, the results of our construction operations can
fluctuate quarterly and annually depending on whether and when large project awards occur and the commencement and progress
of work under large contracts already awarded. As a result, we are subject to the risk of losing new awards to competitors or the
risk that revenues may not be derived from awarded projects as quickly as anticipated.

We may experience reduced profits or losses under contracts if costs increase above estimates.

Generally, our construction operations, including scaffolding services, are performed under contracts that include cost
and schedule estimates in relation to our services. Inaccuracies in these estimates may lead to cost overruns that may not be paid
by our clients, thereby resulting in reduced profits or in losses. If a contract is significant or there are one or more events that
impact a contract or multiple contracts, cost overruns could have a material impact on our reputation or our financial results,
negatively impacting the financial condition, results of operations or cash flow of our construction operations. A portion of our
ongoing construction projects are in fixed-price contracts, where we bear a significant portion of the risk for cost overruns.
Reimbursable contract types, such as those that include negotiated hourly billing rates, may restrict the kinds or amounts of costs
that are reimbursable, therefore exposing us to risk that we may incur certain costs in executing these contracts that are above our
estimates and not recoverable from our clients. If we fail to accurately estimate the resources and time necessary for these types of
contracts, or fail to complete these contracts within the timeframes and costs we have agreed upon, there could be a material
impact on the financial results as well as reputation of our construction operations. Risks under our construction contracts which
could result in cost overruns, project delays or other problems can also include:

+ difficulties related to the performance of our clients, partners, subcontractors, suppliers or other third parties;
+ changes in local laws or difficulties or delays in obtaining permits, rights of way or approvals;
* unanticipated technical problems, including design or engineering issues;

» insufficient or inadequate project execution tools and systems needed to record, track, forecast and control cost
and schedule;
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» unforeseen increases in, or failures to, properly estimate the cost of raw materials, components, equipment, labor or the
inability to timely obtain them;

* delays or productivity issues caused by weather conditions;
* incorrect assumptions related to productivity, scheduling estimates or future economic conditions; and
»  project modifications creating unanticipated costs or delays.

These risks tend to be exacerbated for longer-term contracts because there is an increased risk that the circumstances
under which we based our original cost estimates or project schedules will change with a resulting increase in costs. In many of
these contracts, we may not be able to obtain compensation for additional work performed or expenses incurred, and if a project is
not executed on schedule, we may be required to pay liquidated damages. In addition, these losses may be material and can, in
some circumstances, equal or exceed the full value of the contract. In such circumstances, the financial condition, results of
operations and cash flow of our construction operations could be negatively impacted.

We enter into performance guarantees which may result in future payments.

In the ordinary course of our construction operations, including scaffolding services, we enter into various agreements
providing performance assurances and guarantees to clients on behalf of certain unconsolidated and consolidated partnerships,
joint ventures and other jointly executed contracts. These agreements are entered into primarily to support the project execution
commitments of these entities. The performance guarantees have various expiration dates ranging from mechanical completion of
the project being constructed to a period extending beyond contract completion in certain circumstances. Any future payments
under a performance guarantee could negatively impact the financial condition, results of operations and cash flow of our
construction business.

There are risks associated with our Indian financing business.

The primary factors that could adversely affect our Indian financing business and operations and reduce its ability to
provide financing services at competitive rates include the sufficiency, availability and cost of sources of financing, including
credit facilities, securitization programs and secured and unsecured debt issuances; the performance of loans and leases in our
Indian financing business portfolio, which could be materially affected by charge-offs, delinquencies and prepayments;
fluctuations in interest rates and currencies;, competition for customers from commercial banks, credit unions, vehicle
manufacturers and other financing and leasing companies; and changes to financial sector regulation, supervision, enforcement
and licensing, in particular as it relates to non-bank financial companies such as IndoStar.

Risks Relating to Our Infrastructure Services Operations

We and our customers operate in a politically sensitive environment, and the public perception of nuclear power and
radioactive materials can affect our customers and us.

Our infrastructure services segments includes a service provider to the nuclear power generation industry, which is a
politically sensitive environment. Opposition by third parties to particular projects, including in connection with any incident
involving the potential discharge of radioactive materials, could affect our customers and our service provider to the nuclear
power generation industry. Adverse public reaction could also lead to increased regulation, limitations on the activities of our
customers, more onerous operating requirements or other conditions that could have a material adverse impact on our customers’
and our service provider to the nuclear power generation industry.

Nuclear power plant operations are also potentially subject to disruption by a nuclear accident. A future accident at a
nuclear reactor anywhere in the world could result in the shutdown of existing plants or impact the continued acceptance by the
public and regulatory authorities of nuclear energy and the future prospects for nuclear generators, each of which could have a
material adverse impact on us.

Furthermore, accidents, terrorism, natural disasters or other incidents occurring at nuclear facilities or involving
shipments of nuclear materials or technological changes could reduce the demand for nuclear services.
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Nuclear power plants, and the products and services our business provides are highly sophisticated and specialized,
and a major product failure or similar event could adversely affect our business, reputation, financial position and results of
operations.

Our service provider to the nuclear power generation industry produces highly sophisticated products and provides
specialized services that incorporate or use complex or leading-edge technology, including both hardware and software. Many of
our products and services involve complex industrial machinery or infrastructure projects, such as nuclear power generation and
the manufacture of nuclear fuel rods, and accordingly a catastrophic product failure or similar event could have a significant
impact on our service provider to the nuclear power generation industry. While our products and services meet rigorous quality
standards, there can be no assurance that we or our customers or other third parties will not experience operational process or
product failures and other problems, including as a result of outdated technology, or through manufacturing or design defects,
process or other failures of contractors or third-party suppliers, cyber-attacks or other intentional acts, that could result in potential
product, safety, regulatory or environmental risks.

A failure of the nuclear power industry to expand could adversely affect our service provider to the nuclear power
generation industry.

The expansion of nuclear power depends on the pace of deployment and there are substantial uncertainties about the pace
of these deployments. In addition, nuclear energy competes with other sources of energy, including natural gas, coal and
hydroelectricity. These other energy sources are to some extent interchangeable with nuclear energy, particularly over the longer
term. Sustained lower prices of natural gas, coal and hydro-electricity, as well as the possibility of developing other low cost
sources for energy, may result in lower demand for nuclear energy.

If the nuclear power industry fails to expand, or if there is a reduction in demand by electric utilities for nuclear fuel rods
for any reason, it would adversely affect our service provider to the nuclear power generation industry and its results of
operations, financial condition and prospects and could impact the market price of the units.

We may experience increased costs and decreased cash flows due to compliance with regulations related to nuclear
services regulations.

Risks associated with nuclear projects, due to their size, construction duration and complexity, may be increased by new
and modified permit, licensing and regulatory approvals and requirements that can be even more stringent and time consuming
than similar processes for conventional construction projects. Our service provider to the nuclear power generation industry and
its customers are subject to numerous regulations, including the applicable U.S. regulatory bodies, such as the U.S. Nuclear
Regulatory Commission, and non-U.S. regulatory bodies, such as the International Atomic Energy Agency and the EU, which can
have a substantial effect on our service provider to the nuclear power generation industry. Delays in receiving necessary
approvals, permits or licenses, failure to maintain sufficient compliance programs, or other problems encountered during
construction (including changes to such regulatory requirements) could significantly increase our costs and have an adverse effect
on our results of operations, financial position and cash flows. In the event of non-compliance, regulatory agencies may increase
regulatory oversight, impose fines or shut down our operations, depending upon the assessment of the severity of the situation.
Revised security and safety requirements promulgated by these bodies could necessitate substantial capital and other
expenditures.

If we do not have adequate indemnification for our nuclear services, it could adversely affect our service provider to
the nuclear power generation industry and financial condition.

The Price-Anderson Nuclear Industries Indemnity Act, commonly called the PAA, is a U.S. federal law, which, among
other things, regulates radioactive materials and the nuclear energy industry, including liability and compensation in the event of
nuclear related incidents. The PAA provides certain protections and indemnification to nuclear energy plant operators and U.S.
Department of Energy contractors. The PAA protections and indemnification apply to us as part of our services to the U.S.
nuclear industry. We also offer similar services in other jurisdictions outside the U.S. For those jurisdictions, varying levels of
nuclear liability protection is provided by international treaties, and/or domestic laws. If an incident or evacuation is not covered
under PAA indemnification, international treaties and/or domestic laws, we could be held liable for damages, regardless of fault.
Although we expect to have insurance coverage for such liabilities, such coverage may not be sufficient, and accordingly such
liabilities could have an adverse effect on our results of operations and financial condition.

We offer similar services in other jurisdictions outside the U.S. For those jurisdictions, varying levels of nuclear liability
protection is provided by international treaties, and/or domestic laws.
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Growth of our marine transportation and offshore oil production-related services business depends on continued

growth in global and regional demands for such services.

Our marine transportation and offshore oil production-related services business depends on continued growth in global

and regional demands for such services, which could be negatively affected by a number of factors, including:

decreases in the actual or projected price of oil, which could lead to a reduction in or termination of production of oil at
certain fields we service or a reduction in exploration for or development of new offshore oil fields;

increases in the production of oil in areas linked by pipelines to consuming areas, the extension of existing, or the
development of new, pipeline systems in markets we may serve, the conversion of existing non-oil pipelines to oil
pipelines in those markets, or the termination of production or abandonment of an oil field;

decreases in the consumption of oil due to increases in its price relative to other energy sources, other factors making
consumption of oil less attractive, or energy conservation measures;

significant installment payments for acquisitions of newbuilding vessels or for the conversion of existing vessels prior to
their delivery and generation of revenues;

reliance on a limited number of customers for a substantial majority of our revenues and on joint venture partners to
assist us in operating our businesses and competing in our markets;

availability of new, alternative energy sources; and

negative global or regional economic or political conditions, particularly in oil consuming regions, which could reduce
energy consumption or its growth. Reduced demand for offshore marine transportation, processing, storage services,
offshore accommodation or towing and offshore installation services would have a material adverse effect on our future
growth and could harm our business, results of operations and financial condition.

Marine transportation and oil production is inherently risky, particularly in the extreme conditions in which many of

our vessels operate. An incident involving significant loss of product or environmental contamination by any of our vessels
could harm our reputation and business.

such as:

Vessels and their cargoes and oil production facilities we service are at risk of being damaged or lost because of events

marine disasters;

bad weather;

mechanical failures;

grounding, capsizing, fire, explosions and collisions;
piracy;

human error; and

war and terrorism.

A portion of our shuttle tanker fleet and our towage fleet, an FSO unit, the Voyageur Spirit and Petrojarl Knarr FPSO

units operate in the North Sea. Harsh weather conditions in this region and other regions in which our vessels operate may
increase the risk of collisions, oil spills, or mechanical failures.

An accident involving any of our vessels could result in any of the following:

death or injury to persons, loss of property or damage to the environment and natural resources;
delays in the delivery of cargo;

loss of revenues from charters or contracts of affreightment;

liabilities or costs to recover any spilled oil or other petroleum products and to restore the eco-system affected by the
spill;

governmental fines, penalties or restrictions on conducting business;

24 Brookfield Business Partners



*  higher insurance rates; and
+ damage to our reputation and customer relationships generally.

Any of these results could have a material adverse effect on our business, financial condition and operating results. In
addition, any damage to, or environmental contamination involving, oil production facilities serviced could suspend that service
and result in loss of revenues.

Our recontracting of existing vessels and our future growth depends on our ability to expand relationships with
existing customers and obtain new customers, for which we expect to face substantial competition.

One of our principal objectives is to enter into additional long-term, fixed-rate time charters and contracts of
affreightment, including the redeployment of our assets as their current charter contracts expire. The process of obtaining new
long-term time charters and contracts of affreightment is highly competitive and generally involves an intensive screening process
and competitive bids, and often extends for several months. Shuttle tanker, FSO, FPSO, towing and offshore installation vessel
and UMS contracts are awarded based upon a variety of factors relating to the vessel operator, including:

* industry relationships and reputation for customer service and safety;
« experience and quality of ship operations;

+ quality, experience and technical capability of the crew;

» relationships with shipyards and the ability to get suitable berths;

*  construction management experience, including the ability to obtain on-time delivery of new vessels or conversions
according to customer specifications;

+ willingness to accept operational risks pursuant to the charter, such as allowing termination of the charter for force
majeure events; and

* competitiveness of the bid in terms of overall price.

We expect competition for providing services for potential offshore projects from other experienced companies,
including state-sponsored entities. Our competitors may have greater financial resources than us. This increased competition may
cause greater price competition for charters. As a result of these factors, we may be unable to expand our relationships with
existing customers or to obtain new customers on a profitable basis, if at all, which would have a material adverse effect on our
business, results of operations and financial condition.

There are risks related to our scaffolding services business.

Our scaffolding services business is subject to the risks inherent to our construction operations, including risks relating to
seasonal fluctuations in the demand for our services, the timing of large-scale project awards which we do not directly control,
fixed price contracts and reduced profits or losses if costs increase above estimates, performance assurances and guarantees which
may result in future payments, a dependence on labor and performance being materially impacted by a lack of availability of labor
force or increases in the cost of labor available, and operational hazards that could result in personal injury or death, work
stoppage or serious damage to our equipment on the property of our customers. As a result of COVID-19, our scaffolding services
business has experienced ongoing restrictions to customer sites and delayed project starts within its U.S. operations. These delays
and any similar delays we may experience in the future may have a negative impact on our future results.

Risks Relating to Our Industrials Operations

Decreased demand from our customers in the automotive industry may adversely affect the results of operations for
our automotive battery business.

The financial performance of our automotive battery business depends, in part, on conditions in the automotive industry.
Declines in the North American, European and Asian automotive production levels could reduce our sales and adversely affect
our results of operations. In addition, if any OEMs reach a point where they cannot fund their operations, we may incur write-offs
of accounts receivable, incur impairment charges or require additional restructuring actions beyond our current restructuring
plans, which, if significant, would have a material adverse effect on our automotive battery business and results of operations.
Equipment volumes of automotive batteries have been impacted by COVID-19. In North America, original equipment volumes
are nearing prior year levels, but have been slower to recover in Europe and Latin America. We can provide no assurance as to the
timing or extent of volume recovery in the future, and accordingly, our future results may be adversely affected.
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An inability to successfully respond to competition and pricing pressures from other companies in the same industry
may adversely impact our automotive battery business.

Our automotive battery business competes with a number of major manufacturers and distributors of automotive
batteries, as well as a large number of smaller, regional competitors. The North American, European and Asian automotive
battery markets are highly competitive. The manufacturers in these markets compete on price, quality, technical innovation,
service and warranty. Additionally, our automotive battery business faces significant pricing pressures from customers, which
results in other market participants looking to compete on price and other contractual terms. If we are unable to remain
competitive and maintain market share in the regions and markets we serve, the financial condition and results of operations of
our automotive battery business may be adversely affected.

Volatility in commodity prices may adversely affect the results of operations of our automotive battery business.

Lead is a major component of automotive batteries, and the price of lead may be highly volatile. We attempt to manage
the impact of changing lead prices through the recycling of used batteries returned to us by our aftermarket customers,
commercial terms and commodity hedging programs. Our ability to mitigate the impact of lead price changes is subject to many
factors, including customer negotiations, inventory level fluctuations and sales volume/mix changes, any of which could have an
adverse effect on the results of operations of our automotive battery business.

A variety of other factors could adversely affect the results of operations of our automotive battery business.

Any of the following could materially and adversely impact the results of operations of our automotive battery business:
volatility in the price of lead; loss of, or changes in, automobile battery supply contracts with our large original equipment and
aftermarket customers; the increasing quality and useful life of batteries or use of alternative battery technologies, both of which
may adversely impact the automotive battery market, including replacement cycle; delays or cancellations of new vehicle
programs; market and financial consequences of any recalls that may be required on our products; delays or difficulties in new
product development, including lithium-ion technology; impact of potential increases in lithium-ion battery volumes on
established battery volumes as lithium-ion battery technology improves and costs become more competitive; financial instability
or market declines of our customers or suppliers; slower than projected market development in emerging markets; interruption of
supply of certain single-source components; changing nature of our joint ventures and relationships with our strategic business
partners; unseasonable weather conditions in various parts of the world; our ability to secure sufficient tolling capacity to recycle
batteries; price and availability of battery cores used in recycling; and the pace of the development of the market for hybrid and
electric vehicles.

There are risks associated with our water, wastewater and industrial water treatment businesses in Brazil.

Our water, wastewater and industrial water treatment business subjects us to the risks incidental to the ownership and
operation of such businesses in Brazil, any of which may adversely affect our financial condition, results of operations and cash
flows, including the following risks:

» The government may impose restrictions on water usage as a response to regional or seasonal drought, which may result
in decreased use of water services, even if our water supplies are sufficient to serve our customers. Moreover, reductions
in water consumption, including changed consumer behavior, may persist even after drought restrictions are repealed and
the drought has ended.

*  The business will require significant capital expenditures and may suffer if we fail to secure appropriate funding to make
investments, or if we experience delays in completing major capital expenditure projects.

* In the event that water contamination occurs, there may be injury, damage or loss of life to our customers, employees or
others, in addition to government enforcement actions, litigation, adverse publicity and reputational damage.

*  Water and wastewater businesses may be subject to organized efforts to convert their assets to public ownership and
operation through exercise of the governmental power of eminent domain, or another similar authorized process.
Moreover, there is a risk that any efforts to resist may be costly, distracting or unsuccessful.

*  Water related businesses are subject to extensive governmental economic regulation including with respect to the
approval of rates.
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Our oil and gas operations are subject to all the risks normally incidental to oil and gas exploration, development
and production.

Our oil and gas operations are subject to all the risks normally incidental to oil and gas development and production,
including but not limited to:

*  blowouts, cratering, explosions and fires;
* adverse weather effects;

+ environmental hazards such as gas leaks, oil spills, pipeline and vessel ruptures and unauthorized discharges of gasses,
brine, well stimulation and completion fluids or other pollutants into the surface and subsurface environment;

*  high costs, shortages or delivery delays of equipment, labor or other services or water and sand for hydraulic fracturing;
» facility or equipment malfunctions, failures or accidents;

+ title problems;

*  pipe or cement failures or casing collapses;

+  compliance with environmental and other governmental requirements;

* lost or damaged oilfield workover and service tools;

* unusual or unexpected geological formations or pressure or irregularities in formations;

e natural disasters; and

+ the availability of critical materials, equipment and skilled labor.

The marketability of our oil and gas production is dependent upon compressors, gathering lines, pipelines and other
facilities, certain of which we do not control. When these facilities are unavailable, our operations can be interrupted and our
revenues reduced.

The marketability of our oil and gas production depends in part upon the availability, proximity and capacity of oil and
gas pipelines owned by third parties. In general, we do not control these transportation facilities and our access to them may be
limited or denied. A significant disruption in the availability of these transportation facilities or compression and other production
facilities could adversely impact our ability to deliver to market or produce our oil and gas and thereby result in our inability to
realize the full economic potential of our production.

If any of the third party pipelines and other facilities and service providers upon which we depend to move production to
market become partially or fully unavailable to transport or process our production, or if quality specifications or physical
requirements such as compression are altered by such third parties so as to restrict our ability to transport our production on those
pipelines or facilities, our revenues could be adversely affected.

Exploration and development may not result in commercially productive assets.

Exploration and development involve numerous risks, including the risk that no commercially productive asset will
result from such activities. The exploration and development activities of our industrial operations may not be successful and, if
unsuccessful, such failure could have an adverse effect on our future results of operations and financial condition.

Our industrial manufacturing operations are dependent on supplies of raw materials and results of operations could
deteriorate if that supply is substantially disrupted for an extended period.

Raw material supply factors such as allocations, economic cyclicality, seasonality, pricing, quality, timeliness of
delivery, transportation and warehousing costs may affect the raw material sourcing decisions we make. In the event of significant
unanticipated increase in demand for our products, we may in the future be unable to manufacture certain products in a quantity
sufficient to meet customer demand in any particular period without an adequate supply of raw materials.

The various raw materials used in our industrial operations are sourced and traded throughout the world and are subject
to pricing volatility. Although we try to manage our exposure to raw material price volatility through the pricing of our products,
there can be no assurance that the industry dynamics will allow us to continue to reduce our exposure by passing on raw material
price increases to our customers.
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Our derivative risk management activities could result in financial losses.

In the past, commodity prices have been extremely volatile, and we expect this volatility to continue. To mitigate the
effect of commodity price volatility on the results of our industrial operations, our strategy is to enter into derivative arrangements
covering a portion of our resource production. These derivative arrangements are subject to mark-to-market accounting treatment,
and the changes in fair value of the contracts will be reported in our statements of operations each quarter, which may result in
significant non-cash gains or losses. These derivative contracts may also expose us to risk of financial loss in certain
circumstances, including when production is less than the contracted derivative volumes, the counterparty to the derivative
contract defaults on its contract obligations or the derivative contracts limit the benefit our industrial operations would otherwise
receive from increases in commodity prices.

Risks Relating to Our Relationship with Brookfield
Broolkfield exercises substantial influence over us and we are highly dependent on the Service Providers.

Brookfield is the sole shareholder of the BBU General Partner. As a result of its ownership of the BBU General Partner,
Brookfield is able to control the appointment and removal of the BBU General Partner’s directors and, accordingly, exercises
substantial influence over our company and over the Holding LP, for which our company is the managing general partner. In
addition, the Service Providers, being wholly-owned subsidiaries of Brookfield, provide management and administration services
to us pursuant to our Master Services Agreement. Our company and the Holding LP generally do not have any employees and
depend on the management and administration services provided by the Service Providers. Brookfield personnel and support staff
that provide services to us are not required to have as their primary responsibility the management and administration of our
company or the Holding LP, or to act exclusively for either of us. Any failure to effectively manage our current operations or to
implement our strategy could have a material adverse effect on our business, financial condition and results of operations.

Brookfield has no obligation to source acquisition opportunities for us and we may not have access to all acquisitions
that Brookfield identifies.

Our ability to grow depends on Brookfield’s ability to identify and present us with acquisition opportunities. Brookfield
established our company to be Brookfield’s flagship public company for its business services and industrial operations, but
Brookfield has no obligation to source acquisition opportunities for us. In addition, Brookfield has not agreed to commit to us any
minimum level of dedicated resources for the pursuit of acquisitions. There are a number of factors which could materially and
adversely impact the extent to which suitable acquisition opportunities are made available from Brookfield, including:

+ It is an integral part of Brookfield’s (and our) strategy to pursue acquisitions through consortium arrangements with
institutional investors, strategic partners and/or financial sponsors and to form partnerships (including private funds, joint
ventures and similar arrangements) to pursue such acquisitions on a specialized or global basis. Although Brookfield has
agreed with us that it will not enter any such arrangements that are suitable for us without giving us an opportunity to
participate in them, there is no minimum level of participation to which we will be entitled;

»  The same professionals within Brookfield’s organization that are involved in sourcing acquisitions that are suitable for us
are responsible for sourcing opportunities for the vehicles, consortiums and partnerships referred to above, as well as
having other responsibilities within Brookfield’s broader asset management business. Limits on the availability of such
individuals could result in a limitation on the number of acquisition opportunities sourced for us;

*  Brookfield will only recommend acquisition opportunities that it believes are suitable and appropriate for us. Our focus
is on assets where we believe that our operations-oriented strategy can be deployed to create value in our business
services and industrial operations. Accordingly, opportunities where Brookfield cannot play an active role in influencing
the underlying business or managing the underlying assets may not be consistent with our acquisition strategy and,
therefore may not be suitable for us, even though they may be attractive from a purely financial perspective. Legal,
regulatory, tax and other commercial considerations will likewise be an important consideration in determining whether
an opportunity is suitable and/or appropriate for us and will limit our ability to participate in certain acquisitions; and

* In addition to structural limitations, the question of whether a particular acquisition is suitable and/or appropriate is
highly subjective and is dependent on a number of portfolio construction and management factors including our liquidity
position at the relevant time, the expected risk-return profile of the opportunity, its fit with the balance of our investments
and related operations, other opportunities that we may be pursuing or otherwise considering at the relevant time, our
interest in preserving capital in order to secure other opportunities and/or to meet other obligations, and other factors. If
Brookfield determines that an opportunity is not suitable or appropriate for us, it may still pursue such opportunity on its
own behalf, or on behalf of a Brookfield-sponsored vehicle, consortium or partnership such as Brookfield Property
Partners, Brookfield Infrastructure Partners, Brookfield Renewable Partners, and one or more Brookfield-sponsored
private funds or other investment vehicles or programs.
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In making these determinations, Brookfield may be influenced by factors that result in a misalignment or conflict of
interest. See Item 7.B., “Related Party Transactions-Conflicts of Interest and Fiduciary Duties.”

Among others, we may pursue acquisition opportunities indirectly through investments in Brookfield-sponsored
vehicles, consortiums and partnerships or directly (including by investing alongside such vehicles, consortiums and partnerships).
Any references in this Item 3.D.-”Risk Factors” to our acquisitions, investments, assets, expenses, portfolio companies or other
terms should be understood to mean such items held, incurred or undertaken directly by us or indirectly by us through our
investment in such Brookfield-sponsored vehicles, consortiums and partnerships.

We rely on related parties for a portion of our revenues, particularly in respect of our construction services
operations.

We may enter into contracts for services or other engagements with related parties, including Brookfield. For example,
our construction services business provides construction services to properties owned and operated by Brookfield. We are subject
to risks as a result of our reliance on these related parties, including the risk that the business terms of our arrangements with them
are not as fair to us and that our management is subject to potential conflicts of interest that may not be resolved in our favor. In
addition, if our transactions with these related parties cease, it could have a material adverse effect on our business, financial
condition and results of operations.

The departure of some or all of Brookfield’s professionals could prevent us from achieving our objectives.

We depend on the diligence, skill and business contacts of Brookfield’s professionals and the information and
opportunities they generate during the normal course of their activities. Our future success will depend on the continued service of
these individuals, who are not obligated to remain employed with Brookfield. Brookfield has experienced departures of key
professionals in the past and may do so in the future, and we cannot predict the impact that any such departures will have on our
ability to achieve our objectives. The departure of a significant number of Brookfield’s professionals for any reason, or the failure
to appoint qualified or effective successors in the event of such departures, could have a material adverse effect on our ability to
achieve our objectives. Our Limited Partnership Agreement and our Master Services Agreement do not require Brookfield to
maintain the employment of any of its professionals or to cause any particular professionals to provide services to us or on
our behalf.

Control of our company and/or the BBU General Partner may be transferred to a third party without unitholder
consent.

The BBU General Partner may transfer its general partnership interest to a third party in a merger or consolidation or in a
transfer of all or substantially all of its assets. Furthermore, at any time, the shareholder of the BBU General Partner may sell or
transfer all or part of its shares in the BBU General Partner. Unitholder consent will not be sought in either case. If a new owner
were to acquire ownership of the BBU General Partner and to appoint new directors or officers of its own choosing, it would be
able to exercise substantial influence over our policies and procedures and exercise substantial influence over our management
and the types of acquisitions that we make. Such changes could result in our capital being used to make acquisitions in which
Brookfield has no involvement or in making acquisitions that are substantially different from our targeted acquisitions.
Additionally, we cannot predict with any certainty the effect that any transfer in the control of our company or the BBU General
Partner would have on the trading price of our units or our ability to raise capital or make acquisitions in the future, because such
matters would depend to a large extent on the identity of the new owner and the new owner’s intentions. As a result, our future
would be uncertain and our business, financial condition and results of operations may suffer.

Brookfield may increase its ownership of our company and the Holding LP relative to other unitholders.

Brookfield currently holds approximately 47% of the issued and outstanding interests in the Holding LP through Special
LP Units and Redemption-Exchange Units. The Redemption-Exchange Units are redeemable for cash or exchangeable for our
units in accordance with the Redemption-Exchange Mechanism, which could result in Brookfield eventually owning
approximately 64% of our issued and outstanding units (including other issued and outstanding units that Brookfield currently
owns).

Brookfield may also reinvest incentive distributions in exchange for Redemption-Exchange Units or our units.
Additional units of the Holding LP acquired, directly or indirectly, by Brookfield are redeemable for cash or exchangeable for our
units in accordance with the Redemption-Exchange Mechanism. See Item 10.B., “Description of the Holding LP Limited
Partnership Agreement-Redemption-Exchange Mechanism”. Brookfield may also purchase additional units of our company in the
market. Any of these events may result in Brookfield increasing its ownership of our company.
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Our Master Services Agreement and our other arrangements with Brookfield do not impose on Brookfield any
fiduciary duties to act in the best interests of our unitholders.

Our Master Services Agreement and our other arrangements with Brookfield do not impose on Brookfield any duty
(statutory or otherwise) to act in the best interests of the Service Recipients, nor do they impose other duties that are fiduciary in
nature. As a result, the BBU General Partner, a wholly-owned subsidiary of Brookfield Asset Management, in its capacity as the
BBU General Partner, has sole authority to enforce the terms of such agreements and to consent to any waiver, modification or
amendment of their provisions, subject to approval by a majority of our independent directors in accordance with our conflicts
protocol.

In addition, the Bermuda Limited Partnership Act of 1883, or the Bermuda Partnership Act, under which our company
and the Holding LP were established, does not impose statutory fiduciary duties on a general partner of a limited partnership in
the same manner that certain corporate statutes, such as the CBCA or the Delaware Revised Uniform Limited Partnership Act,
impose fiduciary duties on directors of a corporation. In general, under applicable Bermudian legislation, a general partner has
certain limited duties to its limited partners, such as the duty to render accounts, account for private profits and not compete with
the partnership in business. In addition, Bermudian common law recognizes that a general partner owes a duty of utmost good
faith to its limited partners. These duties are, in most respects, similar to duties imposed on a general partner of a limited
partnership under U.S. and Canadian law. However, to the extent that the BBU General Partner owes any such fiduciary duties to
our company and unitholders, these duties have been modified pursuant to our Limited Partnership Agreement as a matter of
contract law, with the exception of the duty of our General Partner to act in good faith, which cannot be modified. We have been
advised by Bermudian counsel that such modifications are not prohibited under Bermudian law, subject to typical qualifications
as to enforceability of contractual provisions, such as the application of general equitable principles. This is similar to Delaware
law which expressly permits modifications to the fiduciary duties owed to partners, other than an implied contractual covenant of
good faith and fair dealing.

Our Limited Partnership Agreement contains various provisions that modify the fiduciary duties that might otherwise be
owed to our company and our unitholders, including when conflicts of interest arise. Specifically, our Limited Partnership
Agreement states that no breach of our Limited Partnership Agreement or a breach of any duty, including fiduciary duties, may be
found for any matter that has been approved by a majority of the independent directors of the BBU General Partner. In addition,
when resolving conflicts of interest, our Limited Partnership Agreement does not impose any limitations on the discretion of the
independent directors or the factors which they may consider in resolving any such conflicts. The independent directors of the
BBU General Partner can, subject to acting in accordance with their own fiduciary duties in their capacity as a director of the
BBU General Partner, therefore take into account the interests of third parties, including Brookfield and, where applicable, any
Brookfield managed vehicle, consortium or partnership, when resolving conflicts of interest and may owe fiduciary duties to such
third parties, or Brookfield managed vehicle, consortium or partnership. Additionally, any fiduciary duty that is imposed under
any applicable law or agreement is modified, waived or limited to the extent required to permit the BBU General Partner to
undertake any affirmative conduct or to make any decisions, so long as such action is reasonably believed to be in, or not
inconsistent with, the best interests of our company.

In addition, our Limited Partnership Agreement provides that the BBU General Partner and its affiliates do not have any
obligation under our Limited Partnership Agreement, or as a result of any duties stated or implied by law or equity, including
fiduciary duties, to present business or acquisition opportunities to our company, the Holding LP, any Holding Entity or any other
holding entity established by us. They also allow affiliates of the BBU General Partner to engage in activities that may compete
with us or our activities. Additionally, any failure by the BBU General Partner to consent to any merger, consolidation or
combination will not result in a breach of our Limited Partnership Agreement or any other provision of law. Our Limited
Partnership Agreement prohibits our limited partners from advancing claims that otherwise might raise issues as to compliance
with fiduciary duties or applicable law. These modifications to the fiduciary duties are detrimental to our unitholders because they
restrict the remedies available for actions that might otherwise constitute a breach of fiduciary duty and permit conflicts of interest
to be resolved in a manner that may not be or is not in the best interests of our company or the best interests of our unitholders.
See Item 7.B., “Related Party Transactions-Conflicts of Interest and Fiduciary Duties”.

Our organizational and ownership structure may create significant conflicts of interest that may be resolved in a
manner that is not in our best interests or the best interests of our unitholders.

Our organizational and ownership structure involves a number of relationships that may give rise to conflicts of interest
between us and our unitholders, on the one hand, and Brookfield, on the other hand. In certain instances, the interests of
Brookfield may differ from our interests and our unitholders, including with respect to the types of acquisitions made, the timing
and amount of distributions by our company, the redeployment of returns generated by our operations, the use of leverage when
making acquisitions and the appointment of outside advisors and service providers, including as a result of the reasons described
under Item 7.B., “Related Party Transactions-Conflicts of Interest and Fiduciary Duties”.
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In addition, the Service Providers, affiliates of Brookfield, provide management services to us pursuant to our Master
Services Agreement. Pursuant to our Master Services Agreement, we pay a quarterly base management fee to the Service
Providers equal to 0.3125% (1.25% annually) of the total capitalization of our company. For purposes of calculating the base
management fee, the total capitalization of our company is equal to the quarterly volume-weighted average trading price of a unit
on the principal stock exchange for our units (based on trading volumes) multiplied by the number of units outstanding at the end
of the quarter (assuming full conversion of the Redemption-Exchange Units into units), plus the value of securities of the other
Service Recipients that are not held by us, plus all outstanding third party debt with recourse to a Service Recipient, less all cash
held by such entities. This relationship may give rise to conflicts of interest between us and our unitholders, on the one hand, and
Brookfield, on the other, as Brookfield’s interests may differ from our interests and those of our unitholders.

The arrangements we have with Brookfield may create an incentive for Brookfield to take actions which would have the
effect of increasing distributions and fees payable to it, which may be to the detriment of us and our unitholders. For example,
because the base management fee is calculated based on our market value, it may create an incentive for Brookfield to increase or
maintain our market value over the near-term when other actions may be more favorable to us or our unitholders. Similarly,
Brookfield may take actions to decrease distributions on our units or defer acquisitions in order to increase our market value in the
near-term when making such distributions or acquisitions may be more favorable to us or our unitholders.

Our arrangements with Brookfield were negotiated in the context of an affiliated relationship and may contain terms
that are less favorable than those which otherwise might have been obtained from unrelated parties.

The terms of our arrangements with Brookfield were effectively determined by Brookfield in the context of the spin-off.
While the BBU General Partner’s independent directors are aware of the terms of these arrangements and have approved the
arrangements on our behalf, they did not negotiate the terms. These terms, including terms relating to compensation, contractual
and fiduciary duties, conflicts of interest and Brookfield’s ability to engage in outside activities, including activities that compete
with us, our activities and limitations on liability and indemnification, may be less favorable than otherwise might have resulted if
the negotiations had involved unrelated parties. Under our Limited Partnership Agreement, persons who acquire our units and
their transferees will be deemed to have agreed that none of those arrangements constitutes a breach of any duty that may be owed
to them under our Limited Partnership Agreement or any duty stated or implied by law or equity.

The BBU General Partner may be unable or unwilling to terminate our Master Services Agreement.

Our Master Services Agreement provides that the Service Recipients may terminate the agreement only if: (i) the Service
Providers default in the performance or observance of any material term, condition or covenant contained in the agreement in a
manner that results in material harm to the Service Recipients and the default continues unremedied for a period of 30 days after
written notice of the breach is given to the Service Providers; (ii) the Service Providers engage in any act of fraud,
misappropriation of funds or embezzlement against any Service Recipient that results in material harm to the Service Recipients;
(ii1) the Service Providers are grossly negligent in the performance of their duties under the agreement and such negligence results
in material harm to the Service Recipients; or (iv) upon the happening of certain events relating to the bankruptcy or insolvency of
the Service Providers. The BBU General Partner cannot terminate the agreement for any other reason, including if the Service
Providers or Brookfield experience a change of control, and there is no fixed term to the agreement. In addition, because the BBU
General Partner is an affiliate of Brookfield, it likely will be unwilling to terminate our Master Services Agreement, even in the
case of a default. If the Service Providers’ performance does not meet the expectations of investors, and the BBU General Partner
is unable or unwilling to terminate our Master Services Agreement, the market price of our units could suffer. Furthermore, the
termination of our Master Services Agreement would terminate our company’s rights under the Relationship Agreement and our
Licensing Agreement. See Item 7.B., “Related Party Transactions-Relationship Agreement” and “Related Party Transactions-
Licensing Agreement”.

The liability of the Service Providers is limited under our arrangements with them and we have agreed to indemnify
the Service Providers against claims that they may face in connection with such arrangements, which may lead them to
assume greater risks when making decisions relating to us than they otherwise would if acting solely for their own account.

Under our Master Services Agreement, the Service Providers have not assumed any responsibility other than to provide
or arrange for the provision of the services described in our Master Services Agreement in good faith and will not be responsible
for any action that the BBU General Partner takes in following or declining to follow its advice or recommendations. In addition,
under our Limited Partnership Agreement, the liability of the BBU General Partner and its affiliates, including the Service
Providers, is limited to the fullest extent permitted by law to conduct involving bad faith, fraud or willful misconduct or, in the
case of a criminal matter, action that was known to have been unlawful. The liability of the Service Providers under our Master
Services Agreement is similarly limited, except that the Service Providers are also liable for liabilities arising from gross
negligence. In addition, we have agreed to indemnify the Service Providers to the fullest extent permitted by law from and against
any claims, liabilities, losses, damages, costs or expenses incurred by them or threatened in connection with our business,
investments and activities or in respect of or arising from our Master Services Agreement or the services provided by the Service
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Providers, except to the extent that such claims, liabilities, losses, damages, costs or expenses are determined to have resulted
from the conduct in respect of which such persons have liability as described above. These protections may result in the Service
Providers tolerating greater risks when making decisions than otherwise would be the case, including when determining whether
to use and the extent of leverage in connection with acquisitions. The indemnification arrangements to which the Service
Providers are a party may also give rise to legal claims for indemnification that are adverse to us and our unitholders.

Brookfield and Oaktree operate their respective investment businesses largely independently, and do not expect to
coordinate or consult on investment decisions, which may give rise to conflicts of interest and make it more difficult to mitigate
certain conflicts of interest.

Brookfield and Oaktree operate their respective investment businesses largely independently pursuant to an information
barrier, and Brookfield does not expect to coordinate or consult with Oaktree with respect to investment activities and/or
decisions. In addition, neither Brookfield nor Oaktree is expected to be subject to any internal approvals over its investment
activities and decisions by any person who would have knowledge and/or decision-making control of the investment decisions of
the other. As a result, it is expected that our company and our portfolio companies, as well as Brookfield, Brookfield Accounts
that we are invested in and their portfolio companies, will engage in activities and have business relationships that give rise to
conflicts (and potential conflicts) of interests between them, on the one hand, and Oaktree, Oaktree Accounts and their portfolio
companies, on the other hand. These conflicts (and potential conflicts) of interests may include: (i) competing from time to time
for the same investment opportunities, (ii) the pursuit by Oaktree Accounts of investment opportunities suitable for our company
and Brookfield Accounts that we are invested in, without making such opportunities available to us or those Brookfield Accounts,
and (iii) the formation or establishment of new Oaktree Accounts that could compete or otherwise conduct their affairs without
regard as to whether or not they adversely impact our company and/or Brookfield Accounts that we are invested in. Investment
teams managing the activities of our company and/or Brookfield Accounts that we are invested in are not expected to be aware of,
and will not have the ability to manage, such conflicts.

Our company and/or Brookfield Accounts that we are invested in could be adversely impacted by Oaktree’s activities.
Competition from Oaktree Accounts for investment opportunities could also, under certain circumstances, adversely impact the
purchase price of our (direct and/or indirect) investments. As a result of different investment objectives, views and/or interests in
investments, Oaktree will manage certain Oaktree Accounts in a way that is different than from the interests of our company and/
or Brookfield Accounts that we are invested in, which could adversely impact our (direct and/or direct) investments. For more
information, see Item 7.B., “Related Party Transactions-Conflicts of Interest and Fiduciary Duties-Oaktree”.

Brookfield and Oaktree are likely to be deemed to be affiliates for purposes of certain laws and regulations, which
may result in, among other things, earlier public disclosure of investments by our company and/or Brookfield Accounts that
we are invested in.

Brookfield and Oaktree are likely to be deemed to be affiliates for purposes of certain laws and regulations,
notwithstanding their operational independence and/or information barrier, and it is anticipated that, from time to time, our
company and/or Brookfield Accounts that we are invested in and Oaktree Accounts may each have significant positions in one or
more of the same issuers. As such, Brookfield and Oaktree will likely need to aggregate certain investment holdings, including
holdings of our company, Brookfield Accounts that we are invested in and Oaktree Accounts for certain securities law purposes
and other regulatory purposes. Consequently, Oaktree’s activities could result in earlier public disclosure of investments by our
company and/or Brookfield Accounts that we are invested in, restrictions on transactions by our company and/or Brookfield
Accounts that we are invested in (including the ability to make or dispose of certain investments at certain times), adverse effects
on the prices of investments made by our company and/or Brookfield Accounts that we are invested in, potential short-swing
profit disgorgement, penalties and/or regulatory remedies, among others. For more information, see Item 7.B., “Related Party
Transactions-Conflicts of Interest and Fiduciary Duties-Oaktree”.

Breaches of the information barrier and related internal controls by Brookfield and/or Oaktree could result in
significant adverse consequences to Brookfield and Oaktree and/or Brookfield Accounts that we are invested in, amongst
others.

Although information barriers were implemented to address the potential conflicts of interests and regulatory, legal and
contractual requirements of our company, Brookfield and Oaktree may decide, at any time and without notice to our company or
our unitholders, to remove or modify the information barrier between Brookfield and Oaktree. In addition, there may be breaches
(including inadvertent breaches) of the information barriers and related internal controls by Brookfield and/or Oaktree.
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To the extent that the information barrier is removed or is otherwise ineffective and Brookfield has the ability to access
analysis, model and/or information developed by Oaktree and its personnel, Brookfield will not be under any obligation or other
duty to access such information or effect transactions for our company and/or Brookfield Accounts that we are invested in in
accordance with such analysis and models, and in fact may be restricted by securities laws from doing so. In such circumstances,
Brookfield may make investment decisions for our company and/or Brookfield Accounts that we are invested in that differ from
those it would have made if Brookfield had pursued such information, which may be disadvantageous to our company and/or
Brookfield Accounts that we are invested in.

The breach or failure of our information barriers could result in our company obtaining material non-public information,
which may restrict our company from acquiring or disposing investments and ultimately impact the returns generated for our
business. In addition, any such breach or failure could also result in potential regulatory investigations and claims for securities
laws violations in connection with our direct and/or indirect investment activities. Any inadvertent trading on material non-public
information, or perception of trading on material non-public information by one of our businesses or our personnel, could have a
significant adverse effect on Brookfield’s reputation, result in the imposition of regulatory or financial sanctions, and negatively
impact Brookfield’s ability to provide investment management services to its clients, all of which could result in negative
financial impact to the investment activities of our company and/or Brookfield Accounts that we are invested in. For more
information, see Item 7.B., “Related Party Transactions-Conflicts of Interest and Fiduciary Duties-Oaktree”.

Risks Relating to Our Structure

Our company is a holding entity and currently we rely on the Holding LP and, indirectly, the Holding Entities and
our operating businesses to provide us with the funds necessary to meet our financial obligations.

Our company is a holding entity and its material assets consist solely of interests in the Holding Entities, through which
we hold all of our interests in our operating businesses. Our company has no independent means of generating revenues. As a
result, we depend on distributions and other payments from the Holding LP and, indirectly, the Holding Entities and our operating
businesses to provide us with the funds necessary to meet our financial obligations at the partnership level. The Holding LP, the
Holding Entities and our operating businesses are legally distinct from us and some of them are or may become restricted in their
ability to pay dividends and distributions or otherwise make funds available to us pursuant to local law, regulatory requirements
and their contractual agreements, including agreements governing their financing arrangements. Any other entities through which
we may conduct operations in the future will also be legally distinct from us and may be similarly restricted in their ability to pay
dividends and distributions or otherwise make funds available to us under certain conditions. The Holding LP, the Holding
Entities and our operating businesses will generally be required to service their debt obligations before making distributions to us
or their parent entities, as applicable, thereby reducing the amount of our cash flow available to our company to meet our financial
obligations.

We anticipate that the only distributions that we will receive in respect of our company’s managing general partnership
interests in the Holding LP will consist of amounts that are intended to assist our company to pay expenses as they become due
and to make distributions to our unitholders in accordance with our company’s distribution policy.

We may be subject to the risks commonly associated with a separation of economic interest from control or the
incurrence of debt at multiple levels within an organizational structure.

Our ownership and organizational structure is similar to structures whereby one company controls another company
which in turn holds controlling interests in other companies; thereby, the company at the top of the chain may control the
company at the bottom of the chain even if its effective equity position in the bottom company is less than a controlling interest.
Brookfield is the sole shareholder of the BBU General Partner and, as a result of such ownership of the BBU General Partner,
Brookfield is able to control the appointment and removal of the BBU General Partner’s directors and, accordingly, exercises
substantial influence over us. In turn, we often have a majority controlling interest or a significant influence in our operating
businesses. Although Brookfield currently has an effective equity interest in our business of approximately 64% as a result of
ownership of our units, general partnership units, Redemption-Exchange Units and Special LP Units, over time Brookfield may
reduce this interest while still maintaining its controlling interest, and, therefore, Brookfield may use its control rights in a manner
that conflicts with the interests of our other unitholders. For example, despite the fact that we have a conflicts protocol in place,
which addresses the requirement for independent approval and other requirements for transactions in which there is greater
potential for a conflict of interest to arise, including transactions with affiliates of Brookfield, because Brookfield will be able to
exert substantial influence over us, there is a greater risk of transfer of assets at non-arm’s length values to Brookfield and its
affiliates. In addition, debt incurred at multiple levels within the chain of control could exacerbate the separation of economic
interest from controlling interest at such levels, thereby creating an incentive to increase our leverage. Any such increase in debt
would also make us more sensitive to declines in revenues, increases in expenses and interest rates and adverse market conditions.
The servicing of any such debt would also reduce the amount of funds available to pay distributions to us and ultimately to our
unitholders and could reduce total returns to unitholders.
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Our company is not, and does not intend to become, regulated as an investment company under the U.S. Investment
Company Act of 1940, or the Investment Company Act, (and similar legislation in other jurisdictions), and, if our company
were deemed an “investment company” under the Investment Company Act, applicable restrictions could make it impractical
for us to operate as contemplated.

The Investment Company Act (and similar legislation in other jurisdictions) provides certain protections to investors and
imposes certain restrictions on companies that are required to be regulated as investment companies. Among other things, such
rules limit or prohibit transactions with affiliates, impose limitations on the issuance of debt and equity securities and impose
certain governance requirements. Our company has not been and does not intend to become regulated as an investment company
and our company intends to conduct its activities so it will not be deemed to be an investment company under the Investment
Company Act (and similar legislation in other jurisdictions). In order to ensure that we are not deemed to be an investment
company, we may be required to materially restrict or limit the scope of our operations or plans. We will be limited in the types of
acquisitions that we may make, and we may need to modify our organizational structure or dispose of assets which we would not
otherwise dispose. Moreover, if anything were to happen which causes our company to be deemed an investment company under
the Investment Company Act, it would be impractical for us to operate as contemplated. Agreements and arrangements between
and among us and Brookfield would be impaired, the type and number of acquisitions that we would be able to make as a
principal would be limited and our business, financial condition and results of operations would be materially adversely affected.
Accordingly, we would be required to take extraordinary steps to address the situation, such as the amendment or termination of
our Master Services Agreement, the restructuring of our company and the Holding Entities, the amendment of our Limited
Partnership Agreement or the dissolution of our company, any of which could materially adversely affect the value of our units. In
addition, if our company were deemed to be an investment company under the Investment Company Act, it would be taxable as a
corporation for U.S. federal income tax purposes, and such treatment could materially adversely affect the value of our units.

Risks Relating to Our Units
Our unitholders do not have a right to vote on company matters or to take part in the management of our company.

Under our Limited Partnership Agreement, our unitholders are not entitled to vote on matters relating to our company,
such as acquisitions, dispositions or financing, or to participate in the management or control of our company. In particular, our
unitholders do not have the right to remove the BBU General Partner, to cause the BBU General Partner to withdraw from our
company, to cause a new general partner to be admitted to our company, to appoint new directors to the BBU General Partner’s
board of directors, to remove existing directors from the BBU General Partner’s board of directors or to prevent a change of
control of the BBU General Partner. In addition, except for certain fundamental matters and related party transactions, our
unitholders’ consent rights apply only with respect to certain amendments to our Limited Partnership Agreement as described in
Item 10.B., “Memorandum and Articles of Association-Description of our Units and our Limited Partnership Agreement”. As a
result, unlike holders of common stock of a corporation, our unitholders are not able to influence the direction of our company,
including its policies and procedures, or to cause a change in its management, even if they are unsatisfied with the performance of
our company. Consequently, our unitholders may be deprived of an opportunity to receive a premium for their units in the future
through a sale of our company and the trading price of our units may be adversely affected by the absence or a reduction of a
takeover premium in the trading price.
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We may issue additional units in the future, including in lieu of incurring indebtedness, which may dilute existing
unitholders. We may also issue securities that have rights and privileges that are more favorable than the rights and privileges
accorded to our unitholders.

Under our Limited Partnership Agreement, subject to the terms of any of our securities then outstanding, we may issue
additional partnership securities, including units, preferred units and options, rights, warrants and appreciation rights relating to
partnership securities for any purpose and for such consideration and on such terms and conditions as the BBU General Partner
may determine. Subject to the terms of any of our securities then outstanding, the BBU General Partner’s board of directors will
be able to determine the class, designations, preferences, rights, powers and duties of any additional partnership securities,
including any rights to share in our profits, losses and distributions, any rights to receive partnership assets upon our dissolution or
liquidation and any redemption, conversion and exchange rights. Subject to the terms of any of our securities then outstanding, the
BBU General Partner may use such authority to issue such additional securities. The sale or issuance of a substantial number of
our units or other equity related securities of our company in the public markets, or the perception that such sales or issuances
could occur, could depress the market price of our units and impair our ability to raise capital through the sale of additional units.
Brookfield has the right to require the Holding LP to redeem all or a portion of its Redemption-Exchange Units for cash, subject
to our company’s right to acquire such interests (in lieu of redemption) in exchange for the issuance of our units to Brookfield.
We cannot predict the effect that future sales or issuances of our units or other equity-related securities would have on the market
price of our units. Subject to the terms of any of our securities then outstanding, holders of units will not have any preemptive
right or any right to consent to or otherwise approve the issuance of any securities or the terms on which any such securities may
be issued.

A unitholder who elects to receive our distributions in Canadian dollars is subject to foreign currency risk associated
with our company’s distributions.

A significant number of our unitholders will reside in countries where the U.S. dollar is not the functional currency. We
intend to declare our distributions in U.S. dollars, but unitholders may, at their option, elect settlement in Canadian dollars. For
unitholders who so elect, the value received in Canadian dollars from the distribution will be determined based on the exchange
rate between the U.S. dollar and the Canadian dollar at the time of payment. As such, if the U.S. dollar depreciates significantly
against the Canadian dollar, the value received by a unitholder who elects to receive our distributions in Canadian dollars will be
adversely affected.

U.S. investors in our units may find it difficult or impossible to enforce service of process and enforcement of
Jjudgments against us and directors and officers of the BBU General Partner and the Service Providers.

We were established under the laws of Bermuda, and most of our subsidiaries are organized in jurisdictions outside of
the United States. In addition, certain of our executive officers are located outside of the United States. Certain of the directors
and officers of the BBU General Partner and the Service Providers reside outside of the United States. A substantial portion of our
assets are, and the assets of the directors and officers of the BBU General Partner and the Service Providers may be, located
outside of the United States. It may not be possible for investors to effect service of process within the United States upon the
directors and officers of the BBU General Partner and the Service Providers. It may also not be possible to enforce against us or
the directors and officers of the BBU General Partner and the Service Providers, judgments obtained in U.S. courts predicated
upon the civil liability provisions of applicable securities law in the United States.

Canadian investors in our units may find it difficult or impossible to enforce service of process and enforcement of
Jjudgments against us and the directors and officers of the BBU General Partner and the Service Providers.

We were established under the laws of Bermuda, and most of our subsidiaries are organized in jurisdictions outside of
Canada. In addition, certain of our executive officers are located outside of Canada. Certain of the directors and officers of the
BBU General Partner and the Service Providers reside outside of Canada. A substantial portion of our assets are, and the assets of
the directors and officers of the BBU General Partner and the Service Providers may be, located outside of Canada. It may not be
possible for investors to effect service of process within Canada upon the directors and officers of the BBU General Partner and
the Service Providers. It may also not be possible to enforce against us or the directors and officers of the BBU General Partner
and the Service Providers judgments obtained in Canadian courts predicated upon the civil liability provisions of applicable
securities laws in Canada.
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Risks Related to Taxation
General

Changes in tax law and practice may have a material adverse effect on the operations of our company, the Holding
Entities and the operating businesses and, as a consequence, the value of our assets and the net amount of distributions
payable to our unitholders.

Our structure, including the structure of the Holding Entities and the operating businesses, is based on prevailing taxation
law and practice in the local jurisdictions in which we operate. Any change in tax legislation (including in relation to taxation
rates) and practice in these jurisdictions could adversely affect these entities, as well as the net amount of distributions payable to
our unitholders. Taxes and other constraints that would apply to our operating businesses in such jurisdictions may not apply to
local institutions or other parties, and such parties may therefore have a significantly lower effective cost of capital and a
corresponding competitive advantage in pursuing such acquisitions.

Our company’s ability to make distributions depends on it receiving sufficient cash distributions from its underlying
operations, and we cannot assure our unitholders that our company will be able to make cash distributions to them in amounts
that are sufficient to fund their tax liabilities.

Our Holding Entities and operating businesses may be subject to local taxes in each of the relevant territories and
jurisdictions in which they operate, including taxes on income, profits or gains and withholding taxes. As a result, our company’s
cash available for distribution is indirectly reduced by such taxes, and the post-tax return to our unitholders is similarly reduced by
such taxes. We intend for future acquisitions to be assessed on a case-by-case basis and, where possible and commercially viable,
structured so as to minimize any adverse tax consequences to our unitholders as a result of making such acquisitions.

In general, a unitholder that is subject to income tax in Canada or the United States must include in income its allocable
share of our company’s items of income, gain, loss and deduction (including, so long as it is treated as a partnership for tax
purposes, our company’s allocable share of those items of the Holding LP) for each of our company’s fiscal years ending with or
within such unitholder’s tax year. See Item 10.E., “Taxation-Certain Material Canadian Federal Income Tax Considerations” and
Taxation-Certain Material U.S. Federal Income Tax Considerations”. However, the cash distributed to a unitholder may not be
sufficient to pay the full amount of such unitholder’s tax liability in respect of its investment in our company, because each
unitholder’s tax liability depends on such unitholder’s particular tax situation and the tax treatment of the underlying activities or
assets of our company. If our company is unable to distribute cash in amounts that are sufficient to fund our unitholders’ tax
liabilities, each of our unitholders will still be required to pay income taxes on its share of our company’s taxable income.

Our unitholders may be subject to non-U.S., state and local taxes and return filing requirements as a result of owning
our units.

Based on our expected method of operation and the ownership of our operating businesses indirectly through corporate
Holding Entities, we do not expect any unitholder, solely as a result of owning our units, to be subject to any additional income
taxes imposed on a net basis or additional tax return filing requirements in any jurisdiction in which we conduct activities or own
property. However, our method of operation and current structure may change, and there can be no assurance that our unitholders,
solely as a result of owning our units, will not be subject to certain taxes, including non-U.S., state and local income taxes,
unincorporated business taxes and estate, inheritance or intangible taxes imposed by the various jurisdictions in which we do
business or own property now or in the future, even if our unitholders do not reside in any of these jurisdictions. Consequently,
our unitholders may also be required to file non-U.S., state and local income tax returns in some or all of these jurisdictions.
Further, our unitholders may be subject to penalties for failure to comply with these requirements. It is the responsibility of each
unitholder to file all U.S. federal, non-U.S., state and local tax returns that may be required of such unitholder.

Our unitholders may be exposed to transfer pricing risks.

To the extent that our company, the Holding LP, the Holding Entities or the operating businesses enter into transactions
or arrangements with parties with whom they do not deal at arm’s length, including Brookfield, the relevant tax authorities may
seek to adjust the quantum or nature of the amounts received or paid by such entities if they consider that the terms and conditions
of such transactions or arrangements differ from those that would have been made between persons dealing at arm’s length. This
could result in more tax (and penalties and interest) being paid by such entities, and therefore the return to investors could be
reduced. For Canadian tax purposes, a transfer pricing adjustment may in certain circumstances result in additional income being
allocated to a unitholder with no corresponding cash distribution or in a dividend being deemed to be paid by a Canadian-resident
to a non-arm’s length non-resident, which deemed dividend is subject to Canadian withholding tax.
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The BBU General Partner believes that the base management fee and any other amount that is paid to the Service
Providers will be commensurate with the value of the services being provided by the Service Providers and comparable to the fees
or other amounts that would be agreed to in an arm’s-length arrangement. However, no assurance can be given in this regard. If
the relevant tax authority were to assert that an adjustment should be made under the transfer pricing rules to an amount that is
relevant to the computation of the income of the Holding LP or our company, such assertion could result in adjustments to
amounts of income (or loss) allocated to our unitholders by our company for tax purposes. In addition, we might also be liable for
transfer pricing penalties in respect of transfer pricing adjustments unless reasonable efforts were made to determine, and use,
arm’s-length transfer prices. Generally, reasonable efforts in this regard are only considered to be made if contemporaneous
documentation has been prepared in respect of such transactions or arrangements that support the transfer pricing methodology.

The U.S. Internal Revenue Service, or IRS, or Canada Revenue Agency, or CRA, may not agree with certain
assumptions and conventions that our company uses in order to comply with applicable U.S. and Canadian federal income tax
laws or that our company uses to report income, gain, loss, deduction and credit to our unitholders.

Our company will apply certain assumptions and conventions in order to comply with applicable tax laws and to report
income, gain, deduction, loss and credit to a unitholder in a manner that reflects such unitholder’s beneficial ownership of
partnership items, taking into account variation in ownership interests during each taxable year because of trading activity.
However, these assumptions and conventions may not be in compliance with all aspects of the applicable tax requirements. A
successful IRS or CRA challenge to such assumptions or conventions could require that items of income, gain, deduction, loss, or
credit, including interest deductions, be adjusted, reallocated or disallowed in a manner that adversely affects our unitholders. See
Item 10.E., “Taxation-Certain Material Canadian Federal Income Tax Considerations” and ‘“Taxation-Certain Material
U.S. Federal Income Tax Considerations.”

United States

If our company or the Holding LP were to be treated as a corporation for U.S. federal income tax purposes, the value
of our units might be adversely affected.

The value of our units to unitholders will depend in part on the treatment of our company and the Holding LP as
partnerships for U.S. federal income tax purposes. However, in order for our company to be treated as a partnership for
U.S. federal income tax purposes, 90% or more of our company’s gross income for every taxable year must consist of qualifying
income, as defined in Section 7704 of the U.S. Internal Revenue Code of 1986, as amended, or the U.S. Internal Revenue Code,
and our company must not be required to register, if it were a U.S. corporation, as an investment company under the Investment
Company Act and related rules. Although the BBU General Partner intends to manage our company’s affairs so that our company
will not need to be registered as an investment company if it were a U.S. corporation and so that it will meet the 90% test
described above in each taxable year, our company may not meet these requirements, or current law may change so as to cause, in
either event, our company to be treated as a corporation for U.S. federal income tax purposes. If our company (or the Holding LP)
were treated as a corporation for U.S. federal income tax purposes, adverse U.S. federal income tax consequences could result for
our unitholders and our company (or the Holding LP, as applicable), as described in greater detail in Item 10.E., “Taxation-
Certain Material U.S. Federal Income Tax Considerations-Partnership Status of Our Company and the Holding LP.”

We may be subject to U.S. backup withholding tax or other U.S. withholding taxes if any unitholder fails to comply
with U.S. tax reporting rules or if the IRS or other applicable state or local taxing authority does not accept our withholding
methodology, and such excess withholding tax cost will be an expense borne by our company and, therefore, by all of our
unitholders on a pro rata basis.

We may become subject to U.S. “backup” withholding tax or other U.S. withholding taxes with respect to any unitholder
who fails to timely provide our company (or the applicable clearing agent or other intermediary) with an IRS Form W-9 or IRS
Form W-8, as the case may be, or if the withholding methodology we use is not accepted by the IRS or other applicable state or
local taxing authority. See Item 10.E., “Taxation-Certain Material U.S. Federal Income Tax Considerations-Administrative
Matters-Withholding and Backup Withholding”. To the extent that any unitholder fails to timely provide the applicable form
(or such form is not properly completed), or should the IRS or other applicable state or local taxing authority not accept our
withholding methodology, our company might treat such U.S. backup withholding taxes or other U.S. withholding taxes as an
expense, which would be borne indirectly by all of our unitholders on a pro rata basis. As a result, our unitholders that fully
comply with their U.S. tax reporting obligations may bear a share of such burden created by other unitholders that do not comply
with the U.S. tax reporting rules.
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Tax-exempt organizations may face certain adverse U.S. tax consequences from owning our units.

The BBU General Partner intends to use commercially reasonable efforts to structure the activities of our company and
the Holding LP, respectively, to avoid generating income connected with the conduct of a trade or business (which income
generally would constitute “unrelated business taxable income”, or UBTI, to the extent allocated to a tax-exempt organization).
However, neither our company nor the Holding LP is prohibited from incurring indebtedness, and no assurance can be provided
that neither our company nor the Holding LP will generate UBTT attributable to debt-financed property in the future. In particular,
UBTI includes income attributable to debt-financed property, and neither our company nor the Holding LP is prohibited from
financing the acquisition of property with debt. The potential for income to be characterized as UBTI could make our units an
unsuitable investment for a tax-exempt organization. Each tax-exempt organization should consult its own tax adviser to
determine the U.S. federal income tax consequences of an investment in our units.

If our company were engaged in a U.S. trade or business, non-U.S. persons would face certain adverse U.S. tax
consequences from owning our units.

The BBU General Partner intends to use commercially reasonable efforts to structure the activities of our company and
the Holding LP to avoid generating income treated as effectively connected with a U.S. trade or business, including effectively
connected income attributable to the sale of a “United States real property interest”, as defined in the U.S. Internal Revenue Code.
If our company were deemed to be engaged in a U.S. trade or business, or to realize gain from the sale or other disposition of a
U.S. real property interest, Non-U.S. Holders (as defined in Item 10.E., “Taxation-Certain Material U.S. Federal Income Tax
Considerations”) generally would be required to file U.S. federal income tax returns and could be subject to U.S. federal
withholding tax at the highest marginal U.S. federal income tax rates applicable to ordinary income. If, contrary to expectation,
our company were engaged in a U.S. trade or business, then gain or loss from the sale of our units by a Non-U.S. Holder would be
treated as effectively connected with such trade or business to the extent that such Non-U.S. Holder would have had effectively
connected gain or loss had our company sold all of its assets at their fair market value as of the date of such sale. In such case, any
such effectively connected gain generally would be taxable at the regular graduated U.S. federal income tax rates, and the amount
realized from such sale generally would be subject to a 10% U.S. federal withholding tax. See Item 10.E., “Taxation-Certain
Material U.S. Federal Income Tax Considerations-Consequences to Non-U.S. Holders”.

To meet U.S. federal income tax and other objectives, our company and the Holding LP may acquire assets through
U.S. and non-U.S. Holding Entities that are treated as corporations for U.S. federal income tax purposes, and such Holding
Entities may be subject to corporate income tax.

To meet U.S. federal income tax and other objectives, our company and the Holding LP may acquire assets through U.S.
and non-U.S. Holding Entities that are treated as corporations for U.S. federal income tax purposes, and such Holding Entities
may be subject to corporate income tax. Consequently, items of income, gain, loss, deduction or credit realized in the first
instance by the operating businesses will not flow, for U.S. federal income tax purposes, directly to the Holding LP, our company
or our unitholders, and any such income or gain may be subject to a corporate income tax, in the United States or other
jurisdictions, at the level of the Holding Entity. Any such additional taxes may adversely affect our company’s ability to
maximize its cash flow.

Our unitholders taxable in the United States may be viewed as holding an indirect interest in an entity classified as a
“passive foreign investment company” for U.S. federal income tax purposes.

U.S. Holders may face adverse U.S. tax consequences arising from the ownership of a direct or indirect interest in a
“passive foreign investment company”, or PFIC. See Item 10.E., “Taxation-Certain Material U.S. Federal Income Tax
Considerations-Consequences to U.S. Holders-Passive Foreign Investment Companies”. Based on our organizational structure, as
well as our expected income and assets, the BBU General Partner currently believes that a U.S. Holder is unlikely to be regarded
as owning an interest in a PFIC solely by reason of owning our units for the taxable year ending December 31, 2021. However,
there can be no assurance that a future entity in which our company acquires an interest will not be classified as a PFIC with
respect to a U.S. Holder, because PFIC status is a factual determination that depends on the assets and income of a given entity
and must be made on an annual basis. Each U.S. Holder should consult its own tax adviser regarding the implication of the PFIC
rules for an investment in our units.
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Tax gain or loss from the disposition of our units could be more or less than expected.

If a U.S. Holder sells units that it holds, then it generally will recognize gain or loss for U.S. federal income tax purposes
equal to the difference between the amount realized and its adjusted tax basis in such units. Prior distributions to a unitholder in
excess of the total net taxable income allocated to such unitholder will have decreased such unitholder’s tax basis in our units.
Therefore, such excess distributions will increase a unitholder’s taxable gain or decrease such unitholder’s taxable loss when our
units are sold and may result in a taxable gain even if the sale price is less than the original cost. A portion of the amount realized,
whether or not representing gain, could be ordinary income to such unitholder.

Our company structure involves complex provisions of U.S. federal income tax law for which no clear precedent or
authority may be available. The tax characterization of our company structure is also subject to potential legislative, judicial,
or administrative change and differing interpretations, possibly on a retroactive basis.

The U.S. federal income tax treatment of our unitholders depends in some instances on determinations of fact and
interpretations of complex provisions of U.S. federal income tax law for which no clear precedent or authority may be available.
Unitholders should be aware that the U.S. federal income tax rules, particularly those applicable to partnerships, are constantly
under review by the Congressional tax-writing committees and other persons involved in the legislative process, the IRS, the
Treasury Department and the courts, frequently resulting in changes which could adversely affect the value of our units or cause
our company to change the way it conducts its activities. For example, changes to the U.S. federal tax laws and interpretations
thereof could make it more difficult or impossible for our company to be treated as a partnership that is not taxable as a
corporation for U.S. federal income tax purposes, change the character or treatment of portions of our company’s income, reduce
the net amount of distributions available to our unitholders or otherwise affect the tax considerations of owning our units. In
addition, our company’s organizational documents and agreements permit the BBU General Partner to modify our limited
partnership agreement, without the consent of our unitholders, to address such changes. These modifications could have a material
adverse impact on our unitholders. See Item 10.E., “Taxation-Certain Material U.S. Federal Income Tax Considerations-
Administrative Matters-New Legislation or Administrative or Judicial Action”.

Our company'’s delivery of required tax information for a taxable year may be subject to delay, which could require a
unitholder who is a U.S. taxpayer to request an extension of the due date for such unitholder’s income tax return.

Our company has agreed to use commercially reasonable efforts to provide U.S. tax information (including IRS
Schedule K-1 information needed to determine a unitholder’s allocable share of our company’s income, gain, losses and
deductions) no later than 90 days after the close of each calendar year. However, providing this U.S. tax information to our
unitholders will be subject to delay in the event of, among other reasons, the late receipt of any necessary tax information from
lower-tier entities. It is therefore possible that, in any taxable year, a unitholder will need to apply for an extension of time to file
such unitholder’s tax returns. In addition, unitholders that do not ordinarily have U.S. federal tax filing requirements will not
receive a Schedule K-1 and related information unless such unitholders request it within 60 days after the close of each calendar
year. See Item 10.E., “Taxation-Certain Material U.S. Federal Income Tax Considerations-Administrative Matters-Information
Returns and Audit Procedures”.

If the IRS makes an audit adjustment to our income tax returns, it may assess and collect any taxes (including
penalties and interest) resulting from such audit adjustment directly from us, which could adversely affect our unitholders.

If the IRS makes an audit adjustment to our income tax returns, it may assess and collect any taxes (including penalties
and interest) resulting from such audit adjustment directly from our company instead of unitholders (as under prior law). We may
be permitted to elect to have the BBU General Partner and our unitholders take such audit adjustment into account in accordance
with their interests in us during the taxable year under audit. However, there can be no assurance that we will choose to make such
election or that it will be available in all circumstances. If we do not make the election, we may be required pay taxes, penalties or
interest as a result of an audit adjustment. As a result, our current unitholders might bear some or all of the cost of the tax liability
resulting from such audit adjustment, even if our current unitholders did not own our units during the taxable year under audit.
The foregoing considerations also apply with respect to our company’s interest in the Holding LP.
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Under the Foreign Account Tax Compliance provisions of the Hiring Incentives to Restore Employment Act of 2010,
or FATCA, certain payments made or received by our company may be subject to a 30% federal withholding tax, unless
certain requirements are met.

Under FATCA, a 30% withholding tax may apply to certain payments of U.S.-source income made to our company, the
Holding LP, the Holding Entities or the operating businesses, or by our company to a unitholder, unless certain requirements are
met, as described in greater detail in Item 10.E., “Taxation-Certain Material U.S. Federal Income Tax Considerations-
Administrative Matters-Foreign Account Tax Compliance”. To ensure compliance with FATCA, information regarding certain
unitholders’ ownership of our units may be reported to the IRS or to a non-U.S. governmental authority. Unitholders should
consult their own tax advisers regarding the consequences under FATCA of an investment in our units.

Canada

If the subsidiaries that are corporations (the "Non-Resident Subsidiaries”) and that are not resident or deemed to be
resident in Canada for purposes of the Income Tax Act (Canada) (together with the regulations thereunder, the “Tax Act”)
and that are “controlled foreign affiliates” (as defined in the Tax Act and referred to herein as “CFAs”) in which the
Holding LP directly holds an equity interest earn income that is “foreign accrual property income” (as defined in the Tax Act
and referred to herein as “FAPI”), our unitholders may be required to include amounts allocated from our company in
computing their income for Canadian federal income tax purposes even though there may be no corresponding cash
distribution.

Any of the Non-Resident Subsidiaries in which the Holding LP directly holds an equity interest are expected to be CFAs
of the Holding LP. If any CFA of the Holding LP or any direct or indirect subsidiary thereof that is itself a CFA of the
Holding LP (an “Indirect CFA”), earns income that is characterized as FAPI in a particular taxation year of the CFA or Indirect
CFA, the FAPI allocable to the Holding LP must be included in computing the income of the Holding LP for Canadian federal
income tax purposes for the fiscal period of the Holding LP in which the taxation year of that CFA or Indirect CFA ends, whether
or not the Holding LP actually receives a distribution of that FAPI. Our company will include its share of such FAPI of the
Holding LP in computing its income for Canadian federal income tax purposes and our unitholders will be required to include
their proportionate share of such FAPI allocated from our company in computing their income for Canadian federal income tax
purposes. As a result, our unitholders may be required to include amounts in their income for Canadian federal income tax
purposes even though they have not and may not receive an actual cash distribution of such amounts. The Tax Act contains anti-
avoidance rules to address certain foreign tax credit generator transactions (the “Foreign Tax Credit Generator Rules”). Under the
Foreign Tax Credit Generator Rules, the “foreign accrual tax”, as defined in the Tax Act, applicable to a particular amount of
FAPI included in the Holding LP’s income in respect of a particular “foreign affiliate”, as defined in the Tax Act, of the
Holding LP may be limited in certain specified circumstances. See Item 10.E., “Taxation-Certain Material Canadian Federal
Income Tax Considerations”.

The Canadian federal income tax consequences to our unitholders could be materially different in certain respects
firom those described in this Form 20-F if our company or the Holding LP is a “SIFT partnership” as defined in the Tax Act.

Under the rules in the Tax Act applicable to a “SIFT partnership” (the “SIFT Rules”), certain income and gains earned
by a “SIFT partnership” will be subject to income tax at the partnership level at a rate similar to a corporation, and allocations of
such income and gains to its partners will be taxed as a dividend from a “taxable Canadian corporation” as defined in the Tax Act.
In particular, a “SIFT partnership” will generally be required to pay a tax on the total of its income from businesses carried on in
Canada, income from “non-portfolio properties” as defined in the Tax Act other than taxable dividends, and taxable capital gains
from dispositions of “non-portfolio properties”. “Non-portfolio properties” include, among other things, equity interests or debt of
corporations, trusts or partnerships that are resident in Canada, and of non-resident persons or partnerships the principal source of
income of which is one or any combination of sources in Canada (other than a “portfolio investment entity” as defined in the
Tax Act), that are held by the “SIFT partnership” and have a fair market value that is greater than 10% of the equity value of such
entity, or that have, together with debt or equity that the “SIFT partnership” holds of entities affiliated (within the meaning of the
Tax Act) with such entity, an aggregate fair market value that is greater than 50% of the equity value of the “SIFT partnership”.
The tax rate that is applied to the above-mentioned sources of income and gains is set at a rate equal to the “net corporate income
tax rate”, plus the “provincial SIFT tax rate”, each as defined in the Tax Act.
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A partnership will be a “SIFT partnership” throughout a taxation year if at any time in the taxation year (i) it is a
“Canadian resident partnership” as defined in the Tax Act, (ii) ”investments”, as defined in the Tax Act, in the partnership are
listed or traded on a stock exchange or other public market and (iii) it holds one or more “non-portfolio properties”. For these
purposes, a partnership will be a “Canadian resident partnership” at a particular time if (a) it is a “Canadian partnership” as
defined in the Tax Act at that time, (b) it would, if it were a corporation, be resident in Canada (including, for greater certainty, a
partnership that has its central management and control located in Canada) or (c) it was formed under the laws of a province. A
“Canadian partnership” for these purposes is a partnership all of whose members are resident in Canada or are partnerships that
are “Canadian partnerships”.

Under the SIFT Rules, our company and the Holding LP could each be a “SIFT partnership” if it is a “Canadian resident
partnership”. However, the Holding LP would not be a “SIFT partnership” if our company is a “SIFT partnership” regardless of
whether the Holding LP is a “Canadian resident partnership” on the basis that the Holding LP would be an “excluded subsidiary
entity” as defined in the Tax Act. Our company and the Holding LP will be a “Canadian resident partnership” if the central
management and control of these partnerships is located in Canada. This determination is a question of fact and is expected to
depend on where the BBU General Partner is located and exercises central management and control of the respective partnerships.
Based on the place of its incorporation, governance and activities, the BBU General Partner does not expect that its central
management and control will be located in Canada such that the SIFT Rules should not apply to our company or to the
Holding LP at any relevant time. However, no assurance can be given in this regard. If our company or the Holding LP is a “SIFT
partnership”, the Canadian federal income tax consequences to our unitholders could be materially different in certain respects
from those described in Item 10.E., “Taxation-Certain Material Canadian Federal Income Tax Considerations”. In addition, there
can be no assurance that the SIFT Rules will not be revised or amended in the future such that the SIFT Rules will apply.

Unitholders may be required to include imputed amounts in their income for Canadian federal income tax purposes
in accordance with section 94.1 of the Tax Act.

Section 94.1 of the Tax Act contains rules relating to interests in entities that are not resident or deemed to be resident in
Canada for purposes of the Tax Act or not situated in Canada (and certain exempt foreign trusts as defined in subsection 94(1) of
the Tax Act), other than a CFA of the taxpayer (the “Non-Resident Entities”), that could in certain circumstances cause income
to be imputed to unitholders for Canadian federal income tax purposes, either directly or by way of allocation of such income
imputed to our company or to the Holding LP. See Item 10.E., “Taxation-Certain Material Canadian Federal Income Tax
Considerations.”

Our units may or may not continue to be “qualified investments” under the Tax Act for registered plans.

Provided that our units are listed on a “designated stock exchange” as defined in the Tax Act (which currently includes
the NYSE and the TSX), our units will be “qualified investments” under the Tax Act for a trust governed by a registered
retirement savings plan (“RRSP”), deferred profit sharing plan, registered retirement income fund (“RRIF”), registered education
savings plan (“RESP”), registered disability savings plan (“RDSP”) and a tax-free savings account (“TFSA”), each as defined in
the Tax Act. However, there can be no assurance that our units will continue to be listed on a “designated stock exchange”. There
can also be no assurance that tax laws relating to “qualified investments” will not be changed. Taxes may be imposed in respect of
the acquisition or holding of non-qualified investments by such registered plans and certain other taxpayers and with respect to the
acquisition or holding of “prohibited investments” as defined in the Tax Act by an RRSP, RRIF, TFSA, RDSP or RESP.

Generally, our units will not be a “prohibited investment” for a trust governed by an RRSP, RRIF, TFSA, RDSP or
RESP, provided that the annuitant under the RRSP or RRIF, the holder of the TFSA or RDSP or the subscriber of the RESP, as
the case may be, deals at arm’s length with our company for purposes of the Tax Act and does not have a “significant interest”, as
defined in the Tax Act for purposes of the prohibited investment rules, in our company. Unitholders who hold our units in an
RRSP, RRIF, TFSA, RDSP or RESP should consult with their own tax advisors regarding the application of the foregoing
prohibited investment rules having regard to their particular circumstances.

Unitholders’ foreign tax credits for Canadian federal income tax purposes will be limited if the Foreign Tax Credit
Generator Rules apply in respect of the foreign “business-income tax” or “non-business-income tax”, each as defined in the
Tax Act, paid by our company or the Holding LP to a foreign country.

Under the Foreign Tax Credit Generator Rules, the foreign “business-income tax” or “non-business-income tax” for
Canadian federal income tax purposes for any taxation year may be limited in certain circumstances. If the Foreign Tax Credit
Generator Rules apply, the allocation to a unitholder of foreign “business-income tax” or “non-business-income tax” paid by our
company or the Holding LP, and therefore, such unitholder’s foreign tax credits for Canadian federal income tax purposes, will be
limited. See Item 10.E., “Taxation-Certain Material Canadian Federal Income Tax Considerations”.
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Unitholders who are not and are not deemed to be resident in Canada for purposes of the Tax Act and who do not use
or hold, and are not deemed to use or hold, their units of our company in connection with a business carried on in Canada
(“Non-Canadian Limited Partners”), may be subject to Canadian federal income tax with respect to any Canadian source
business income earned by our company or the Holding LP if our company or the Holding LP were considered to carry on
business in Canada.

If our company or the Holding LP were considered to carry on business in Canada for purposes of the Tax Act, Non-
Canadian Limited Partners would be subject to Canadian federal income tax on their proportionate share of any Canadian source
business income earned or considered to be earned by our company, subject to the potential application of the safe harbor rule in
section 115.2 of the Tax Act and any relief that may be provided by any relevant income tax treaty or convention.

The BBU General Partner intends to manage the affairs of our company and the Holding LP, to the extent possible, so
that they do not carry on business in Canada and are not considered or deemed to carry on business in Canada for purposes of the
Tax Act. Nevertheless, because the determination of whether our company or the Holding LP is carrying on business and, if so,
whether that business is carried on in Canada, is a question of fact that is dependent upon the surrounding circumstances, the CRA
might contend successfully that either or both of our company and the Holding LP carries on business in Canada for purposes of
the Tax Act.

If our company or the Holding LP is considered to carry on business in Canada or is deemed to carry on business in
Canada for the purposes of the Tax Act, Non-Canadian Limited Partners that are corporations would be required to file a
Canadian federal income tax return for each taxation year in which they are a Non-Canadian Limited Partner regardless of
whether relief from Canadian taxation is available under an applicable income tax treaty or convention. Non-Canadian Limited
Partners who are individuals would only be required to file a Canadian federal income tax return for any taxation year in which
they are allocated income from our company from carrying on business in Canada that is not exempt from Canadian taxation
under the terms of an applicable income tax treaty or convention.

Non-Canadian Limited Partners may be subject to Canadian federal income tax on capital gains realized by our
company or the Holding LP on dispositions of “taxable Canadian property” as defined in the Tax Act.

A Non-Canadian Limited Partner will be subject to Canadian federal income tax on its proportionate share of capital
gains realized by our company or the Holding LP on the disposition of “taxable Canadian property” other than “treaty protected
property” as defined in the Tax Act. “Taxable Canadian property” includes, but is not limited to, property that is used or held in a
business carried on in Canada and shares of corporations that are not listed on a “designated stock exchange” if more than 50% of
the fair market value of the shares is derived from certain Canadian properties during the 60-month period immediately preceding
the particular time. Property of our company and the Holding LP generally will be “treaty-protected property” to a Non-Canadian
Limited Partner if the gain from the disposition of the property would, because of an applicable income tax treaty or convention,
be exempt from tax under the Tax Act. The BBU General Partner does not expect our company and the Holding LP to realize
capital gains or losses from dispositions of “taxable Canadian property”. However, no assurance can be given in this regard. Non-
Canadian Limited Partners will be required to file a Canadian federal income tax return in respect of a disposition of “taxable
Canadian property” by our company or the Holding LP unless the disposition is an “excluded disposition” for the purposes of
section 150 of the Tax Act. However, Non-Canadian Limited Partners that are corporations will still be required to file a Canadian
federal income tax return in respect of a disposition of “taxable Canadian property” that is an “excluded disposition” for the
purposes of section 150 of the Tax Act if tax would otherwise be payable under Part I of the Tax Act by such Non-Canadian
Limited Partners in respect of the disposition but is not because of an applicable income tax treaty or convention (otherwise than
in respect of a disposition of “taxable Canadian property” that is “treaty-protected property” of the corporation). In general, an
“excluded disposition” is a disposition of property by a taxpayer in a taxation year where: (a) the taxpayer is a non-resident of
Canada at the time of the disposition; (b) no tax is payable by the taxpayer under Part I of the Tax Act for the taxation year; (c) the
taxpayer is not liable to pay any amounts under the Tax Act in respect of any previous taxation year (other than certain amounts
for which the CRA holds adequate security); and (d) each “taxable Canadian property” disposed of by the taxpayer in the taxation
year is either: (i) “excluded property” as defined in subsection 116(6) of the Tax Act; or (ii) property in respect of the disposition
of which a certificate under subsection 116(2), (4) or (5.2) of the Tax Act has been issued by the CRA. Non-Canadian Limited
Partners should consult their own tax advisors with respect to the requirements to file a Canadian federal income tax return in
respect of a disposition of “taxable Canadian property” by our company or the Holding LP.

Non-Canadian Limited Partners may be subject to Canadian federal income tax on capital gains realized on the
disposition of our units if our units are “taxable Canadian property”.

Any capital gain arising from the disposition or deemed disposition of our units by a Non-Canadian Limited Partner will
be subject to taxation in Canada, if, at the time of the disposition or deemed disposition, our units are “taxable Canadian property”
of the Non-Canadian Limited Partner, unless our units are “treaty-protected property” to such Non-Canadian Limited Partner. In
general, our units will not constitute “taxable Canadian property” of any Non-Canadian Limited Partner at the time of disposition
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or deemed disposition, unless (a) at any time in the 60-month period immediately preceding the disposition or deemed disposition,
more than 50% of the fair market value of our units was derived, directly or indirectly (excluding through a corporation,
partnership or trust, the shares or interests in which were not themselves “taxable Canadian property”), from one or any
combination of: (i) real or immovable property situated in Canada; (ii) “Canadian resource properties” as defined in the Tax Act;
(iii) “timber resource properties” as defined in the Tax Act; and (iv) options in respect of, or interests in, or for civil law rights in,
such property, whether or not such property exists, or (b) our units are otherwise deemed to be “taxable Canadian property”. Since
our company’s assets will consist principally of units of the Holding LP, our units would generally be “taxable Canadian
property” at a particular time if the units of the Holding LP held by our company derived, directly or indirectly (excluding through
a corporation, partnership or trust, the shares or interests in which were not themselves “taxable Canadian property”), more than
50% of their fair market value from properties described in (i) to (iv) above, at any time in the 60-month period preceding the
particular time. The BBU General Partner does not expect our units to be “taxable Canadian property” of any Non-Canadian
Limited Partner at any time but no assurance can be given in this regard. See Item 10.E., “Taxation-Certain Material Canadian
Federal Income Tax Considerations”. Even if our units constitute “taxable Canadian property”, units of our company will be
“treaty protected property” if the gain on the disposition of our units is exempt from tax under the Tax Act under the terms of an
applicable income tax treaty or convention. If our units constitute “taxable Canadian property”, Non-Canadian Limited Partners
will be required to file a Canadian federal income tax return in respect of a disposition of our units unless the disposition is an
“excluded disposition” (as discussed above). If our units constitute “taxable Canadian property”, Non-Canadian Limited Partners
should consult their own tax advisors with respect to the requirement to file a Canadian federal income tax return in respect of a
disposition of our units.

Non-Canadian Limited Partners may be subject to Canadian federal income tax reporting and withholding tax
requirements on the disposition of “taxable Canadian property”.

Non-Canadian Limited Partners who dispose of “taxable Canadian property”, other than “excluded property” and certain
other property described in subsection 116(5.2) of the Tax Act, (or who are considered to have disposed of such property on the
disposition of such property by our company or the Holding LP), are obligated to comply with the procedures set out in section
116 of the Tax Act and obtain a certificate pursuant to the Tax Act. In order to obtain such certificate, the Non-Canadian Limited
Partner is required to report certain particulars relating to the transaction to CRA not later than 10 days after the disposition
occurs. The BBU General Partner does not expect our units to be “taxable Canadian property” of any Non-Canadian Limited
Partner and does not expect our company or the Holding LP to dispose of property that is “taxable Canadian property” but no
assurance can be given in these regards.

Payments of dividends or interest (other than interest not subject to Canadian federal withholding tax) by residents of
Canada to the Holding LP will be subject to Canadian federal withholding tax and we may be unable to apply a reduced rate
taking into account the residency or entitlement to relief under an applicable income tax treaty or convention of our
unitholders.

Our company and the Holding LP will each be deemed to be a non-resident person in respect of certain amounts paid or
credited or deemed to be paid or credited to them by a person resident or deemed to be resident in Canada, including dividends or
interest. Dividends or interest (other than interest not subject to Canadian federal withholding tax) paid or deemed to be paid by a
person resident or deemed to be resident in Canada to the Holding LP will be subject to withholding tax under Part XIII of the
Tax Act at the rate of 25%. However, the CRA’s administrative practice in similar circumstances is to permit the rate of Canadian
federal withholding tax applicable to such payments to be computed by looking through the partnership and taking into account
the residency of the partners (including partners who are resident in Canada) and any reduced rates of Canadian federal
withholding tax that any non-resident partners may be entitled to under an applicable income tax treaty or convention, provided
that the residency status and entitlement to treaty benefits can be established. In determining the rate of Canadian federal
withholding tax applicable to amounts paid by the Holding Entities to the Holding LP, the BBU General Partner expects the
Holding Entities to look-through the Holding LP and our company to the residency of the partners of our company (including
partners who are resident in Canada) and to take into account any reduced rates of Canadian federal withholding tax that non-
resident partners may be entitled to under an applicable income tax treaty or convention in order to determine the appropriate
amount of Canadian federal withholding tax to withhold from dividends or interest paid to the Holding LP. However, there can be
no assurance that the CRA will apply its administrative practice in this context. If the CRA’s administrative practice is not applied
and the Holding Entities withhold Canadian federal withholding tax from applicable payments on a look-through basis, the
Holding Entities may be liable for additional amounts of Canadian federal withholding tax plus any associated interest and
penalties. Under the Canada-United States Tax Convention (1980) (the “Treaty”), a Canadian resident payer is required in certain
circumstances to look-through fiscally transparent partnerships, such as our company and the Holding LP, to the residency and
Treaty entitlements of their partners and take into account the reduced rates of Canadian federal withholding tax that such partners
may be entitled to under the Treaty.
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While the BBU General Partner expects the Holding Entities to look-through our company and the Holding LP in
determining the rate of Canadian federal withholding tax applicable to amounts paid or deemed to be paid by the Holding Entities
to the Holding LP, we may be unable to accurately or timely determine the residency of our unitholders for purposes of
establishing the extent to which Canadian federal withholding taxes apply or whether reduced rates of withholding tax apply to
some or all of our unitholders. In such a case, the Holding Entities will withhold Canadian federal withholding tax from all
payments made to the Holding LP that are subject to Canadian federal withholding tax at the rate of 25%. Canadian resident
unitholders will be entitled to claim a credit for such taxes against their Canadian federal income tax liability but Non-Canadian
Limited Partners will need to take certain steps to receive a refund or credit in respect of any such Canadian federal withholding
taxes withheld equal to the difference between the withholding tax at a rate of 25% and the withholding tax at the reduced rate
they are entitled to under an applicable income tax treaty or convention. See Item 10.E., “Taxation-Certain Material Canadian
Federal Income Tax Considerations” for further detail. Unitholders should consult their own tax advisors concerning all aspects of
Canadian federal withholding taxes.

General Risk Factors

Our failure to maintain effective internal controls could have a material adverse effect on our business in the future and the
price of our units.

As a public company, we are subject to the reporting requirements of the Exchange Act, the Sarbanes-Oxley Act, and
stock exchange rules promulgated in response to the Sarbanes-Oxley Act. A number of our current operating subsidiaries are, and
potential future acquisitions will be private companies and their systems of internal controls over financial reporting may be less
developed as compared to public company requirements. In addition, we routinely exclude recently acquired companies from our
evaluation of internal controls. For example, for our fiscal year ended December 31, 2020, we excluded IndoStar which
collectively represented 3% of total assets, 5% of net assets, 0% of revenues and 2% of net income for the year. Any failure to
maintain adequate internal controls over financial reporting or to implement required, new or improved controls, or difficulties
encountered in their implementation, could cause material weaknesses or significant deficiencies in our internal controls over
financial reporting and could result in errors or misstatements in our consolidated financial statements that could be material. If
we or our independent registered public accounting firm were to conclude that our internal controls over financial reporting were
not effective, investors could lose confidence in our reported financial information and the price of our units could decline. Our
failure to achieve and maintain effective internal controls could have a material adverse effect on our business, our ability to
access capital markets and investors’ perception of us. In addition, material weaknesses in our internal controls could require
significant expense and management time to remediate.

The market price of our units may be volatile.

The market price of our units may be highly volatile and could be subject to wide fluctuations. Some of the factors that
could negatively affect the price of our units include: general market and economic conditions, including disruptions, downgrades,
credit events and perceived problems in the credit markets; actual or anticipated variations in our quarterly operating results or
distributions on our units; actual or anticipated variations or trends in market interest rates; changes in our operating businesses or
asset composition; write-downs or perceived credit or liquidity issues affecting our assets; market perception of our company, our
business and our assets, including investor sentiment regarding diversified holding companies such as our company; our level of
indebtedness and/or adverse market reaction to any indebtedness we incur in the future; our ability to raise capital on favorable
terms or at all; loss of any major funding source; the termination of our Master Services Agreement or additions or departures of
our or Brookfield’s key personnel; changes in market valuations of similar companies and partnerships; speculation in the press or
investment community regarding us or Brookfield; and changes in U.S. tax laws that make it impractical or impossible for our
company to continue to be taxable as a partnership for U.S. federal income tax purposes. Securities markets in general have
experienced extreme volatility that has often been unrelated to the operating performance of particular companies or partnerships.
Any broad market fluctuations may adversely affect the trading price of our units.

Our company is an “SEC foreign issuer” under Canadian securities regulations and a “foreign private issuer” under U.S.
securities law. Therefore, we are exempt from certain requirements of Canadian securities laws and from requirements
applicable to U.S. domestic registrants listed on the NYSE.

Although our company is a reporting issuer in Canada, we are an “SEC foreign issuer” and exempt from certain
Canadian securities laws relating to disclosure obligations and proxy solicitation, subject to certain conditions. Therefore, there
may be less publicly available information in Canada about our company than would be available if we were a typical Canadian
reporting issuer.
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Although we are subject to the periodic reporting requirement of the U.S. Securities Exchange Act of 1934, as amended,
and the rules and regulations promulgated thereunder, or the Exchange Act, the periodic disclosure required of foreign private
issuers under the Exchange Act is different from periodic disclosure required of U.S. domestic registrants. Therefore, there may
be less publicly available information about our company than is regularly published by or about other public limited partnerships
in the United States. Our company is exempt from certain other sections of the Exchange Act to which U.S. domestic issuers are
subject, including the requirement to provide our unitholders with information statements or proxy statements that comply with
the Exchange Act. In addition, insiders and large unitholders of our company are not obligated to file reports under Section 16 of
the Exchange Act, and we will be permitted to follow certain home country corporate governance practices instead of those
otherwise required under the NYSE Listed Company Manual for domestic issuers. We currently intend to follow the same
corporate practices as would be applicable to U.S. domestic limited partnerships. However, we may in the future elect to follow
our home country law for certain of our corporate governance practices, as permitted by the rules of the NYSE, in which case our
unitholders would not be afforded the same protection as provided under NYSE corporate governance standards. Following our
home country governance practices as opposed to the requirements that would otherwise apply to a U.S. domestic limited
partnership listed on the NYSE may provide less protection than is accorded to investors of U.S. domestic issuers.

Political instability and unfamiliar cultural factors could adversely impact the value of our investments.

We are subject to geographical uncertainties in all jurisdictions in which we operate, including North America. We also
make investments in businesses that are based outside of North America and we may pursue investments in unfamiliar markets,
which may expose us to additional risks not typically associated with investing in North America. We may not properly adjust to
the local culture and business practices in such markets, and there is the prospect that we may hire personnel or partner with local
persons who might not comply with our culture and ethical business practices; either scenario could result in the failure of our
initiatives in new markets and lead to financial losses for us and our managed entities. There are risks of political instability in
several of our major markets and in other parts of the world in which we conduct business, including, for example, the Korean
Peninsula, from factors such as political conflict, income inequality, refugee migration, terrorism, the potential break-up of
political or economic unions (or the departure of a union member - e.g., Brexit) and political corruption; the materialization of one
or more of these risks could negatively affect our financial performance.

It is unclear how the withdrawal of the U.K. from the E.U. may impact the economics of the U.K., the E.U. countries and
other nations where we operate. Brexit could significantly disrupt the free movement of goods, services, and people between the
U.K. and the E.U. and result in increased legal and regulatory complexities, as well as potential higher costs of conducting
business in Europe. Any of these effects of Brexit, among others, could adversely affect our financial position, results of
operations or cash flows. While we have not experienced any material financial impact from Brexit on our business to date, we
cannot predict its future implications.

Unforeseen political events in markets where we own and operate assets and may look to for further growth of our
businesses, such as the U.S., Brazilian, Australian, European and Asian markets, may create economic uncertainty that has a
negative impact on our financial performance. Such uncertainty could cause disruptions to our businesses, including affecting the
business of and/or our relationships with our customers and suppliers, as well as altering the relationship among tariffs and
currencies, including the value of the British pound and the Euro relative to the U.S. dollar. Disruptions and uncertainties could
adversely affect our financial condition, operating results and cash flows. In addition, political outcomes in the markets in which
we operate may also result in legal uncertainty and potentially divergent national laws and regulations, which can contribute to
general economic uncertainty. Economic uncertainty impacting us and our managed entities could be exacerbated by political
events (such as the recent U.S. presidential election), including those in the U.S., Brazil, Australia, Europe, Asia and elsewhere.

All of our operating businesses are subject to changes in government policy and legislation.

Our operations are located in many different jurisdictions, each with its own government and legal system. Our financial
condition and results of operations could be affected by changes in fiscal or other government policies, changes in monetary
policy, as well as by regulatory changes or administrative practices, or other political or economic developments in the
jurisdictions in which we operate, such as: interest rates; benchmark interest rate reforms, including changes to the administration
of LIBOR; currency fluctuations; exchange controls and restrictions; inflation; tariffs; liquidity of domestic financial and capital
markets; policies relating to climate change or policies relating to tax; and other political, social, economic and environmental and
occupational health and safety developments that may occur in or affect the countries in which our operating businesses are
located or conduct business or the countries in which the customers of our operating businesses are located or conduct business or
both.
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In the case of our industrial operations, we cannot predict the impact of future economic conditions, energy conservation
measures, alternative energy requirements or governmental regulation, all of which could reduce the demand for the products and
services provided by such businesses or the availability of commodities we rely upon to conduct our operations. It is difficult to
predict government policies and what form of laws and regulations will be adopted or how they will be construed by the relevant
courts, or to the extent which any changes may adversely affect us.

The Financial Conduct Authority in the U.K. has announced that it will cease to compel banks to participate in LIBOR
after 2021. LIBOR is widely used as a benchmark rate around the world for derivative financial instruments, bonds and other
floating-rate instruments. This change to the administration of LIBOR, and any other reforms to benchmark interest rates, could
create significant risks and challenges for us and our operating businesses. The gradual elimination of LIBOR rates may have an
impact on over-the-counter derivative transactions, and we expect that a standardized solution for the industry will be adopted,
probably in the form of an International Swaps and Derivatives Association, Inc. (ISDA) protocol. The discontinuance of, or
changes to, benchmark interest rates may require adjustments to agreements to which we and other market participants are parties,
as well as to related systems and processes.

We may suffer a significant loss resulting from fraud, bribery, corruption or other illegal acts, inadequate or failed internal
processes or systems, or from external events.

Brookfield, our company and our operating businesses are subject to a number of laws and regulations governing
payments and contributions to public officials or other third parties, including restrictions imposed by the U.S. Foreign Corrupt
Practices Act of 1977 and similar laws in non-U.S. jurisdictions, such as the U.K. Bribery Act 2010 and the Canadian Corruption
of Foreign Public Officials Act.

Different laws that are applicable to us and our operating businesses may contain conflicting provisions, making our
compliance more difficult. The policies and procedures we have implemented to protect against non-compliance with anti-bribery
and corruption legislation may be inadequate. If we fail to comply with such laws and regulations, we could be exposed to claims
for damages, financial penalties, reputational harm, restrictions on our operations and other liabilities, which could negatively
affect our operating results and financial condition. In addition, we may be subject to successor liability for violations under these
laws or other acts of bribery committed by our operating businesses.
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ITEM 4. INFORMATION ON OUR COMPANY
4.A. HISTORY AND DEVELOPMENT OF OUR COMPANY

Our company was established on January 18, 2016 as a Bermuda exempted limited partnership registered under the
Bermuda Limited Partnership Act 1883, as amended, and the Bermuda Exempted Partnerships Act 1992, as amended. Our head
and registered office is 73 Front Street, Sth Floor, Hamilton HM 12, Bermuda, and our telephone number is +441 294 3309. Our
units are listed on the NYSE and the TSX under the symbols “BBU” and “BBU.UN”, respectively.

We were established by Brookfield Asset Management as its primary vehicle to own and operate business services and
industrial operations on a global basis. On June 20, 2016, Brookfield Asset Management completed the spin-off of its business
services and industrial operations to our company, which was effected by way of a special dividend of units of our company to
holders of Brookfield Asset Management’s Class A and B limited voting shares. Each holder of the shares received one unit for
every 50 shares, representing approximately 45% of our units, with Brookfield retaining the remaining units. Prior to the spin-off,
Brookfield effected a reorganization so that our then-current operations are held by the Holding Entities, the common shares of
which are wholly-owned by Holding LP. In consideration, Brookfield received a combination of our units, general partnership
units, Redemption-Exchange Units of the Holding LP and Special LP Units. Brookfield currently owns approximately 64% of our
company on a fully exchanged basis. BBU General Partner, our general partner, is an indirect wholly-owned subsidiary of
Brookfield Asset Management. In addition, wholly-owned subsidiaries of Brookfield Asset Management provide management
services to us pursuant to our Master Services Agreement.

Recent Business Developments

The following table outlines significant transactions and events that transpired in our business during or after the year:

Date Segment Event
January 2020  Business On January 2, 2020, together with institutional partners, we closed the sale of Nova Cold, our
services Canadian cold storage owner, operator and logistics provider, for gross proceeds of

approximately $255 million. Our share of the net proceeds from the sale was approximately
$45 million, and the gain recognized on the sale was approximately $42 million attributable to

the partnership.
Infrastructure  On January 22, 2020, together with institutional partners, we completed the privatization of
services Altera and acquired the remaining outstanding publicly held common units for an aggregate

investment of $165 million. We funded approximately $75 million of the transaction, which
increased our ownership interest in Altera to 43%. Following the transaction, 1% of the new
private company is held by former minority unitholders who elected the option to exchange
their publicly traded common units for economically equivalent units in the private company.
Infrastructure  On January 31, 2020, together with institutional partners, we closed the acquisition of a 49%
services ownership interest in BrandSafway for a purchase price of $1.3 billion. BrandSafway is a
leading global provider of work access, specialty craft services, and forming and shoring
solutions to the industrial, commercial and infrastructure markets. Our share of the equity
investment was approximately $445 million, for an approximate 17% ownership interest.

May 2020 Industrials On May 13, 2020, together with institutional partners, we completed a recapitalization of
Cardone, committing $180 million of new equity in the business. Our share of the new equity
was approximately $95 million for a 52% economic ownership interest.

Business On May 27, 2020, together with institutional partners, we completed the acquisition of a 31%

services ownership interest in IndoStar for consideration of $162 million. On July 9, 2020, together
with institutional partners, we completed the acquisition of an additional 26% interest in
IndoStar, through a secondary offering and Mandatory Tender Offer, for an aggregate
investment of $133 million. IndoStar is an Indian financing company focused on commercial
vehicle lending and affordable home finance. Our share of the investment was approximately
$105 million, for a 20% economic ownership interest.

July 2020 Business On July 13, 2020, together with institutional partners, we subscribed for $260 million of
services convertible preferred shares of Superior. Superior is a leading North American propane

distributor and specialty chemical producer. Our share of the investment was $45 million.
Industrials On July 22, 2020, we executed a partial distribution of GrafTech common shares to our

institutional partners that reduced the size of our control position in the company. After the
distribution, the partnership owned approximately 69 million shares in GrafTech.
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On October 26, 2020, together with institutional partners, we reached an agreement to acquire
the remaining 43% publicly held common shares of Sagen for approximately $1.2 billion.
Given exceptionally low interest rates, and strong market appetite for debt of high-quality
businesses, it is likely that the partnership will not need to fund all $460 million which
represents our share of the privatization investment. Our ownership interest is expected to be
approximately 40%. Our offer was accepted by shareholders in December 2020 and the
transaction remains on track to close in the first half of 2021 and is subject to certain closing
conditions, including regulatory approval.

On November 30, 2020, Healthscope completed the sale of its New Zealand pathology
business for $390 million. The pre-tax gain on sale was approximately $55 million, with $15
million attributable to the partnership.

In November and December 2020, together with institutional partners, we sold a portion of our
investment in public securities and recognized total proceeds of approximately $70 million, of
which $25 million was attributable to the partnership.

In November and December 2020, together with institutional partners, we completed the sale
of approximately 19 million GrafTech shares for proceeds of $152 million. Our share of the
total proceeds was approximately $144 million. The pre-tax gain on the partial sale was $171
million attributable to the partnership and recognized in equity.

On January 8, 2021, together with institutional investors, we closed the acquisition of Everise
for $360 million, which comprised $240 million of equity. The partnership expects to fund $85
million of the investment for an approximate 35% ownership.

Subsequent to year end, together with institutional partners, we sold a total of 50 million shares
of GrafTech, in two separate transactions, for proceeds of approximately $565 million, of
which $195 million was attributable to the partnership. As a result of the sale, our economic
ownership interest in the business was reduced to approximately 13%.

Consistent with our company’s strategy and in the normal course of business, we are engaged in discussions, and have in
place various binding and/or non-binding agreements, with respect to possible business acquisitions and dispositions. However,
there can be no assurance that these discussions or agreements will result in a transaction or, if they do, what the final terms or
timing of such transactions would be. Our company expects to continue current discussions and actively pursue these and other
acquisitions and disposition opportunities.

For a description of our principal capital expenditures in the last three fiscal years by segment, see Item 5.A, “Operating

Results”.
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4.B. BUSINESS OVERVIEW
Overview

We were established by Brookfield to be its flagship public partnership for its business services and industrials
operations. Our operations are primarily located in Canada, Australia, the U.K., the United States, India and Brazil. We are
focused on owning and operating high-quality businesses that are low-cost producers and/or benefit from high barriers to entry.
We seek to build value through enhancing the cash flows of our businesses, pursuing an operations-oriented acquisition strategy
and opportunistically recycling capital generated from operations and dispositions into our existing operations, new acquisitions
and investments. The partnership’s goal is to generate returns to unitholders primarily through capital appreciation with a modest
distribution yield.

Operating Segments

We have four operating segments which are organized based on how management views business activities within
particular sectors:

6] Business services, including residential mortgage insurance services, healthcare services, road fuel distribution and
marketing, real estate and construction services, entertainment, financing services, and other businesses;

(i1) Infrastructure services, which includes services to the nuclear power generation industry and offshore oil production
industry, and access, forming and shoring solutions and specialized services;

(iii) Industrials, including automotive batteries, graphite electrode and other manufacturing, water and wastewater
services, natural gas production and well servicing, and a variety of other industrial operations; and

@iv) Corporate and other, which includes corporate cash and liquidity management, and activities related to the
management of the partnership’s relationship with Brookfield.

The tables below provide a breakdown of total assets of $54.7 billion as at December 31, 2020 and revenues of $37.6
billion for the year ended December 31, 2020 by operating segment and region.

Operating segments Assets Revenues

As at For the year ended
(US$ MILLIONS) December 31, 2020 December 31, 2020
Business services $ 19,884 $ 22,580
Infrastructure services 10,839 4,399
Industrials 23,929 10,656
Corporate and other 94 —
Total $ 54,746 $ 37,635
Regions Assets Revenues

As at For the year ended
(US$ MILLIONS) December 31, 2020 December 31, 2020
United Kingdom $ 4,496 $ 13,996
United States of America 12,476 5,848
Europe 9,664 5,184
Australia 6,051 4,299
Canada 8,701 3,137
Brazil 5,173 1,403
Mexico 2,308 765
India 2,219 99
Other 3,658 2,904
Total $ 54,746 $ 37,635
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We seek to build value through enhancing the cash flows of our businesses, pursuing an operations-oriented acquisition
strategy and opportunistically recycling capital generated from operations and dispositions into our existing businesses, new
acquisitions and investments. We strive to ensure that each of our businesses has a clear, concise business strategy built on its
competitive advantages, while focusing on profitability, sustainable operations, product margins and cash flows.

We plan to grow primarily by acquiring positions of control or significant influence in businesses at attractive valuations
and by enhancing earnings of the businesses we operate. In addition to pursuing accretive acquisitions within our current
businesses, we will opportunistically pursue transactions wherein our expertise, or the broader Brookfield platforms, provide
insight into global trends to source acquisitions that are not available or obvious to competitors. We partner with others, primarily
institutional capital, to execute acquisitions that we may not otherwise be able to do on our own. Accordingly, an integral part of
our strategy is to participate with institutional investors in Brookfield-sponsored or co-sponsored consortiums for company
acquisitions and as a partner in or alongside Brookfield-sponsored or co-sponsored partnerships that target acquisitions that suit
our profile. Brookfield has a strong track record of leading such consortiums and partnerships and actively managing underlying
assets to improve performance. Brookfield has agreed that it will not sponsor such arrangements that are suitable for us in the
business services and industrial operations sectors unless we are given an opportunity to participate. See Item 7.B. “Related Party
Transactions—Relationship Agreement”.

Business services

Our business services segment principally provides services relating to residential mortgage insurance services,
healthcare services, road fuel distribution and marketing, real estate and construction services, entertainment, financing services,
and other businesses wherein the broader Brookfield platform provides a competitive advantage. Our focus is on building high-
quality businesses benefiting from barriers to entry through scale and predictable, recurring cash flows and where quality of
service and/or a global footprint are competitive differentiators. In keeping with our overall strategy, we seek to pursue accretive
acquisitions to grow our existing businesses and create new ones and to opportunistically make investments where our operating
footprint provides us with an advantage in doing so.

Many of our clients consist of corporations. These customers are often large credit-worthy counterparties thereby
reducing risks to cash flow streams. The goodwill that we have created with our customers gives us the ability to generate future
business through the cross-selling of other services, particularly in connection with global clients, where consistency of
performance on a global basis is important. Some of our business services activities are seasonal in nature and affected by the
general level of economic activity and related volume of services purchased by our clients.

The table below provides a breakdown of revenues for our business services segment by region:

Year ended December 31,

(US$ MILLIONS) 2020 2019 2018

United Kingdom $ 13419 § 19,697 $ 21,764
United States of America 21 324 482
Europe 1,071 687 706
Australia 4,225 4,042 2,937
Canada 2,498 2,990 3,797
Brazil 423 456 679
India 88 1 2
Other 835 625 480
Total $ 22,580 $ 28,822 % 30,847

Residential mortgage insurance services

Our residential mortgage insurance services business, Sagen, is the largest private sector residential mortgage insurer in
Canada, providing mortgage default insurance to Canadian residential mortgage lenders. Regulations in Canada require lenders to
purchase mortgage insurance in respect of a residential mortgage loan whenever the loan-to-value ratio exceeds 80%. Our
residential mortgage insurance services business plays a significant role in increasing access to homeownership for Canadian
residents, particularly for first-time homebuyers.
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Sagen has built a broad underwriting and distribution platform across Canada that provides customer-focused products
and support services to the vast majority of Canada’s residential mortgage lenders and originators. Sagen underwrites mortgage
insurance for residential properties in all provinces and territories of Canada and has the leading market share among private-
sector mortgage insurers.

In October 2020, together with institutional partners, we reached an agreement to acquire the remaining 43% publicly
held common shares of Sagen for approximately $1.2 billion. Given exceptionally low interest rates, and strong market appetite
for debt of high-quality businesses, we will fund part of the purchase with debt at the Sagen level and therefore it is likely that the
partnership will not need to fund all $460 million, which represents our share of the privatization investment. Upon closing, our
economic ownership interest is expected to increase to approximately 40%. The transaction is a natural extension of the initial
investment we made in the fourth quarter of 2019 for our 57% controlling interest in the business. Privatizing the company will
provide us with additional opportunities to optimize the capital structure and enhance long-term cash generation potential of the
business. Our offer was accepted by shareholders in December 2020 and the transaction remains on track to close in the first half
of 2021 and is subject to certain closing conditions, including regulatory approval.

Healthcare services

Our Australian healthcare services business, Healthscope, is a leading private hospital operator in Australia and operates
43 private hospitals. The company provides doctors and patients with access to operating theaters, nursing staff, accommodations,
and other critical care and consumables. On November 30, 2020, Healthscope completed the sale of its New Zealand pathology
business for proceeds of approximately $390 million, of which $109 million was attributable to the partnership. The proceeds
from the sale were used to pay down debt at Healthscope.

Road fuel distribution and marketing

Our road fuel storage and distribution business, Greenergy, is the largest provider of road fuels in the U.K. with
significant import and storage infrastructure, an extensive distribution network, and long-term diversified customer relationships.
The business also has a presence in Canada, Ireland, and Brazil. In February 2020, Greenergy announced its merger with our fuel
marketing business to create a single fuel distribution and fuel marketing platform. Following this transaction, our economic
ownership interest in the merged businesses, increased to 18%. Our fuel marketing business includes 235 retail gas stations and
associated convenience kiosks across Canada. The business benefits from significant scale and strong customer loyalty primarily
through the PC Optimum loyalty program in Canada. In September 2020, the business signed an agreement to a acquire fuel
distributor and retailer based in Ireland which included a network of 35 retail fuel sites around the country.

Real estate and construction services

We provide services to residential real estate brokers through franchise arrangements under a number of brands in
Canada, including the nationally recognized brand, Royal LePage. We also directly operate residential brokerages in select cities
in Canada and provide valuations and related analytic services to financial institutions and we process in excess of 147,000
property appraisals per year.

We also provide condominium management services and are one of the largest residential condominium property
management companies in Ontario, Canada with over 80,000 units under management.

Our construction services business is a global contractor with a focus on high-quality construction, primarily on large
scale and complex landmark buildings and social infrastructure. Construction projects are generally delivered through contracts
whereby we take responsibility for design, program, procurement and construction for a defined price. The majority of
construction activities are typically subcontracted to reputable specialists whose obligations generally mirror those contained
within our main construction contract. We primarily operate in Australia and the U.K. across a broad range of sectors, including
office, residential, hospitality and leisure, social infrastructure, retail and mixed-use properties.

As a significant portion of our revenues is generated from large projects, the results of our construction operations can
fluctuate quarterly and annually depending on whether and when large project awards occur and the commencement and progress
of work under contracts already awarded. However, we believe the financial strength and stability of our construction services
business and the mature and robust risk management processes we have adopted position us to effectively service our current
client base and attract new clients. Generally, we are required to post between 5% and 10% of contract value as performance
security under our contracts. The guarantees and bonds issued to clients are typically secured by indemnities against
subcontractors. At December 31, 2020, our backlog of construction projects was approximately $5.6 billion, with 93% in
Australia and the U.K., and an overall weighted average remaining project life of two years.
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Our client base includes both private and public-sector entities which, combined with our geographical spread, provides
some protection against market fluctuations driven by economic cycles. Growth prospects differ from region to region. In
Australia, we have strong market positions in Sydney, Melbourne and Perth with opportunities for growth in other large regional
centers, like Brisbane. In the U.K., we believe our most compelling growth opportunity is to increase our market share in private
sector work, primarily in the commercial and residential spaces in London, as well as future opportunities in social infrastructure.
In the Middle East, we have proactively reduced the scale of our operations and are focused on completing existing projects.

Entertainment

Our entertainment business, in partnership with a leading Canadian operator, owns and operates three entertainment
facilities in the Greater Toronto Area. Through a long-term contract with the Ontario Lottery and Gaming Corporation, we have
the exclusive right to operate these facilities. Through our partnership, we have undertaken a growth strategy whereby we plan to
enhance the guest experience and transform each of these sites into attractive, premier entertainment destinations. This
modernization and development is intended to include enhanced entertainment offerings and integrated property expansions that
will incorporate leading world-class amenities such as hotels, meeting and event facilities, performance venues, restaurants and
retail shopping.

Indian financing services

Our Indian financing company, IndoStar, is a leading non-bank financial company focused on commercial vehicle
lending and affordable home finance. On May 27, 2020, together with institutional partners, we completed the acquisition of a
31% ownership interest in IndoStar for consideration of $162 million. On July 9, 2020, together with institutional partners, we
completed the acquisition of an additional 26% interest in IndoStar, through a secondary offering and Mandatory Tender Offer,
for an aggregate investment of $133 million. The partnership’s share of the investment was approximately $105 million, for a
20% economic ownership interest.

IndoStar caters to over 51,000 customers and helps them buy their first home, secure commercial vehicle financing, or
provide access to financing for small and medium-sized enterprises to support India’s entrepreneurs. With a pan-India distribution
network of more than 200 branches, the business is well established to cater to the growing credit demand in the country.

Other

We are a provider of high speed fixed wireless broadband in rural Ireland through our wireless broadband business,
Imagine. Imagine was one of the businesses to acquire spectrum in Ireland’s 2017 auction of 3.6 GHz licenses and remains
focused on fixed wireless access.

Our Brazilian fleet management business, Ouro Verde, is one of the leading providers in the country of heavy equipment
and light vehicle leasing with value-added services. Ouro Verde leases assets across Brazil, including a fleet of trucks, trailers,
tractors, harvesters and light vehicles, owns a nationwide network of accredited maintenance shops, and has long-term
relationships with leading Brazilian and multinational corporate clients, OEMs and dealerships. The business has a diversified
base of Brazilian and global corporate clients and has been able to sustain high contract renewal rates with its high-quality clients.
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Infrastructure services

Our infrastructure services segment comprises (i) a global provider of services to the nuclear power generation industry,
(ii) a service provider to the offshore oil production industry, and (iii) a global provider of work access, forming and shoring
solutions and specialty services.

The table below provides a breakdown of revenues for our infrastructure services by region:

Year ended December 31,

(US$ MILLIONS) 2020 2019 2018

United Kingdom $ 385 § 377 $ 120
United States of America 1,685 1,609 802
Europe 1,489 1,569 902
Australia 11 17 9
Canada 153 117 58
Brazil 193 247 141
Mexico — 5 —
Other 483 618 386
Total $ 4,399 $ 4,559 $ 2,418

Service provider to the nuclear power generation industry

Westinghouse is one of the world’s leading suppliers of services to the nuclear power generation industry and generates a
significant majority of its earnings from recurring refueling and maintenance services, primarily under long-term contracts.
Westinghouse is the OEM or technology provider for approximately 50% of global commercial nuclear power plants and provides
services to approximately two thirds of the world’s operating fleet. Over decades of technological innovation and being at the
forefront of the industry, Westinghouse has developed a highly skilled workforce with know-how across a range of technologies
and world-class capabilities. Westinghouse’s key markets are North America, Europe, the Middle East and Asia.

The majority of the profitability generated by Westinghouse’s core operating plants business is driven by recurring
refueling and maintenance outages. While seasonal in nature, outage periods and services provided are required by regulatory
standards, creating a stable business demand for Westinghouse’s services. We expect there will be some inter-year and intra-year
seasonality given the pre-set timing of the outage cycles at customer plants. Westinghouse generally generates the majority of its
fuel operations revenues as it makes shipments to customers ahead of the spring and fall, when power plants go offline to perform
maintenance and replenish their fuel. In addition to performing recurring services, Westinghouse delivers upgrades and performs
event-driven work for operating plants, manufactures equipment and instrumentation, and control systems for new power plants
and performs decontamination, decommissioning and remediation to plants as they cease operations and come offline.

Service provider to offshore oil production industry

Altera, our service provider to the offshore oil production industry, is a global provider of marine transportation, offshore
oil production, facility storage, long-distance towing and offshore installation, maintenance and safety services provider to the
offshore oil production industry. The business operates shuttle tankers (highly specialized vessels with dynamic position systems
used for offloading from offshore oil installations), FPSOs, FSOs and long-haul towage vessels, also with highly specialized
capabilities including dynamic positioning. The business operates in selected oil regions globally, including the North Sea
(Norway and the U.K.), Brazil and Canada.

As a fee-based business focused on critical services, the business has limited direct commodity exposure and the
company has a substantial portfolio of medium to long-term, fixed-rate contracts with high quality, primarily investment grade
counterparties. In addition, most services the business provides have high switching costs and are required for its customers to
generate revenues.

On January 22, 2020, together with institutional partners, we acquired the remaining outstanding publicly held common
units in Altera for an aggregate investment of $165 million. Following the transaction, 1% of the new private company is held by
former minority unitholders who elected the option to exchange their publicly traded common units for economically equivalent
units in the private company. We funded approximately $75 million of the transaction which increased our ownership interest in
Altera to 43%.
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Service provider to industrial and commercial facilities

BrandSafway is a leading provider of scaffolding and related services to the industrial and commercial markets servicing
over 30,000 customers in 30 countries worldwide. On January 31, 2020, together with institutional partners, we closed our
acquisition of a 49% ownership interest in BrandSafway, for a purchase price of approximately $1.3 billion. Our share of the
equity investment was approximately $445 million, for an approximate 17% ownership interest.

BrandSafway’s scale and reputation as a leader in engineering innovation and productivity are competitive advantages in
a fragmented industry. Its solutions support a wide range of global infrastructure ranging from refineries and petrochemical plants
to commercial buildings, bridges, hydroelectric dams, and other power facilities. The recurring nature of BrandSafway’s services
derived from the ongoing maintenance requirements of its global customers allows for the business to generate consistent free
cash flows on a substantial portion of its business. In December, BrandSafway acquired Big City Access, and became one of the
largest premier commercial work access provider in Texas.

Industrials

Our industrials segment consists primarily of (i) a global manufacturer of automotive batteries, (ii) production of graphite
electrodes, (iii) water and wastewater services in Brazil, and (iv) a variety of other industrial operations.

The table below provides a breakdown of revenues for our industrials by region:

Year ended December 31,

(US$ MILLIONS) 2020 2019 2018

United Kingdom $ 192 $ 128 § 99
United States of America 4,142 3,285 487
Europe 2,624 2,889 1,301
Australia 63 — 15
Canada 486 753 828
Brazil 787 1,097 915
Mexico 765 693 147
India 11 1 —
Other 1,586 805 104
Total $ 10,656 $ 9,651 § 3,896

Manufacturer of automotive batteries

Clarios is a global market leader in automotive batteries and has approximately 16,000 employees around the world with
a footprint that consists of 56 manufacturing, recycling and distribution centers servicing a global customer base in over 150
countries. The business manufactures and distributes over 150 million batteries per year, which powers one in three cars in the
world.

Clarios batteries power both internal combustion engine and electric vehicles. Clarios sells starting, lighting and ignition
batteries which are used primarily for initial engine ignition of traditional vehicles. The business has made significant investments
to develop higher margin advanced battery technologies, including enhanced flooded batteries and absorbent glass mat batteries,
which provide the energy density necessary for next-generation vehicles to comply with increased regulatory requirements and
support increased electrical loads such as start-stop functionality and autonomous features.

The evolution towards battery electric vehicles is driving demand for more advanced batteries and opportunities for the
company. Clarios is the partner of choice on electric vehicle platforms, where every vehicle requires a Clarios-type battery to
power auxiliary systems including comfort and critical safety features. The business is working hand-in-hand with most global
OEMs to design and integrate its advanced battery technologies into their electric vehicle platforms. The business is also working
with several manufacturers on their next generation electric vehicle platforms.

Clarios distributes products primarily to OEMs, and aftermarket retailers. Approximately 25% of the unit volume is
generated through the OEM channel, which comprises sales to major car manufacturers globally and is driven by global demand
for new vehicles. Clarios has also developed longstanding relationships with large aftermarket customers. Approximately 75% of
the unit volume is generated through the aftermarket channel, which services the existing car parc and represents a stable and
recurring revenue base as end users replace car batteries on average 2-4 times over the life of each vehicle.

54 Brookfield Business Partners



Producer of graphite electrodes

GrafTech is our manufacturer of a broad range of high-quality graphite electrodes. Graphite electrodes are key
components of the conductive power systems used to produce steel and non-ferrous metals and are consumed in the electric arc
furnaces, steel melting process, the steel making technology used by all mini-mills. The business also manufactures petroleum
needle coke, which is the key material in the production of graphite electrodes.

GrafTech purchases other raw materials from a variety of sources and believes that the quality and cost of its raw
materials on the whole is competitive with those available to its competitors. GrafTech’s needle coke production allows the
business to be the only substantially vertically integrated graphite electrode manufacturer. This is a capital-intensive business with
significant barriers to entry and requires technical expertise to build and profitably operate. GrafTech has streamlined its
processes with shorter lead times, lower costs, higher quality products and superior service, which allows the business to generate
cash flows and returns through the cycle. As of December 31, 2020, the business has the operating capacity, depending on product
demand and mix, to manufacture approximately 202,000 metric tons of graphite electrodes.

On July 22, 2020, we executed a partial distribution of GrafTech common shares to our institutional partners that
reduced the size of our control position in the company. After the distribution, the partnership owned approximately 69 million
shares in GrafTech. In November and December 2020, together with institutional partners, we completed the sale of
approximately 19 million GrafTech shares for proceeds of $152 million. Our share of the total proceeds was approximately $144
million. The pre-tax gain on the partial sale was $171 million attributable to the partnership and recognized in equity. Subsequent
to year end, together with institutional partners, we sold a total of 50 million shares of GrafTech, in two separate transactions, for
proceeds of approximately $565 million, of which $195 million was attributable to the partnership. As a result of the sale, our
economic ownership interest in the business was reduced to approximately 13%.

Water and wastewater services

BRK Ambiental is the leading private sanitation company that provides water and wastewater services, including
collection, treatment and distribution, to a broad range of residential, industrial, commercial and governmental customers through
long-term, inflation-adjusted concession, public private partnerships and take-or-pay contracts throughout Brazil. BRK Ambiental
provides services that benefit more than 15 million people in over 100 municipalities in Brazil.

Other

Our Canadian natural gas properties produce approximately 42,700 barrels of oil equivalent per day, or BOE/d. Our
CBM properties are characterized by long-life, low-decline reserves located at shallow depths and are low-cost capital projects.
Operational results and financial condition are dependent principally upon the prices received for gas production which have
fluctuated widely in recent years. Any upward or downward movement in oil and gas prices could have an effect on the natural
gas operation’s financial condition.

Our well servicing and contract drilling operations are primarily located in the Western Canadian Sedimentary Basin, or
WCSB. We experience seasonality in this business based on weather conditions and are impacted by the cyclical nature of the oil
and gas sector. Volatility of commodity prices and changes in capital and operating budgets of upstream oil and gas companies
impact the level of drilling and servicing activity.

Our industrial mining operation comprises the operation and development of a limestone mine located in the heart of the
Athabasca oil sands region. Current operations are focused on the sale of limestone aggregates to large oil sands customers that
require significant quantities of aggregates to build out roads, bridges, lay down areas, facility pads, and other critical
infrastructure. The limestone quarry has 568.9 million tons of proven mineral reserves and 750 million tons of proven and
probable mineral reserves. Decommissioning liabilities for the mine sites are recognized when incurred and reclamation costs are
secured by a letter of credit.

Schoeller Allibert is a leading European provider of returnable plastic packaging that has a strong competitive position
given its extensive scale, diversified base of long-term customers serving multiple industries and its strong reputation for product
innovation. The business operates in a growing segment of the packaging space that has favorable long-term trends driven by an
increased focus on sustainability and logistics.

Cardone is our U.S. based remanufacturer of automotive aftermarket replacement parts. Cardone supports a full spectrum
of products and services for a diverse customer base, including OEMs, warehouse distributors, fleets and retailers. On May 13,
2020, together with institutional partners, we completed a recapitalization of Cardone, extinguishing junior debt including the
partnership’s loan outstanding and committing $180 million of new equity to the business. Our share of the new equity was
approximately $95 million for a 52% economic ownership interest.
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Corporate and other

Corporate and other includes corporate cash and liquidity management, as well as activities related to the management of
the partnership’s relationship with Brookfield.

Our Growth Strategy

We seek to build value through enhancing the cash flows of our businesses, pursuing an operations-oriented acquisition
strategy and opportunistically recycling capital generated from operations and dispositions into our existing businesses, new
acquisitions and investments. We look to ensure that each of our businesses has a clear, concise business strategy built on its
competitive advantages, while focusing on profitability, sustainable operating product margins and cash flows. We emphasize
downside protection by utilizing business plans that do not rely exclusively on top-line growth or excessive leverage.

We plan to grow by primarily acquiring positions of control or significant influence in businesses at attractive valuations
and by enhancing earnings of the businesses we operate. In addition to pursuing accretive acquisitions within our current
operations, we will opportunistically pursue transactions wherein our expertise, or the broader Brookfield platforms, provide
insight into global trends to source acquisitions that are not available or obvious to competitors.

We offer a long-term ownership structure to companies whose management teams are seeking additional sources of
capital but prefer not to be public as a standalone business. From time to time, we will recycle capital opportunistically, but we
will have the ability to own and operate businesses for the long-term.

Intellectual Property

Our company and the Holding LP have each entered into a licensing agreement with Brookfield pursuant to which
Brookfield has granted a non-exclusive, royalty-free license to use the name “Brookfield” and the Brookfield logo. Other than
under this limited license, we do not have a legal right to the “Brookfield” name and the Brookfield logo.

Brookfield may terminate the licensing agreement effective immediately upon termination of our Master Services
Agreement or with respect to any licensee upon 30 days’ prior written notice of termination if any of the following occurs:

» the licensee defaults in the performance of any material term, condition or agreement contained in the agreement and the
default continues for a period of 30 days after written notice of the breach is given to the licensee;

» the licensee assigns, sublicenses, pledges, mortgages or otherwise encumbers the intellectual property rights granted to it
pursuant to the licensing agreement;

» certain events relating to a bankruptcy or insolvency of the licensee; or
» the licensee ceases to be an affiliate of Brookfield.

A termination of the licensing agreement with respect to one or more licensees will not affect the validity or
enforceability of the agreement with respect to any other licensees.

Governmental, Legal and Arbitration Proceedings

We are not currently subject to any material governmental, legal or arbitration proceedings which may have or have had
a significant impact on our company’s financial position or profitability, nor are we aware of any such proceedings that are
pending or threatened.

We are occasionally named as a party in various claims and legal proceedings which arise during the normal course of
our business. We review each of these claims, including the nature of the claim, the amount in dispute or claimed and the
availability of insurance coverage. Although there can be no assurance as to the resolution of any particular claim, we do not
believe that the outcome of any claims or potential claims of which we are currently aware will have a material adverse effect
on us.

Environmental, Social and Governance Management

The partnership believes that environmental, social and governance (“ESG”) integration is fundamental to operating a
productive, profitable and sustainable business. This is consistent with our philosophy of conducting business with a long-term
perspective and in an ethical manner. Accordingly, we have a long history of incorporating ESG principles and practices into both
our investment decisions and underlying business operations.
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As described under Item 4.A “History and Development of our Company” and Item 4.C “Organizational Structure”
Brookfield has an approximate 64% interest in our partnership and affiliates of Brookfield Asset Management provide services to
us under the Master Services Agreement. Brookfield employs a framework of having a common set of ESG principles across its
business platforms, while at the same time recognizing that the geographic and sector diversity of our portfolio requires a tailored
approach. The following are Brookfield’s and our partnership’s ESG principles:

Ensure the well-being and safety of employees

o Employee Well-Being: Meet or exceed all applicable labor laws and standards, which includes respecting human rights,
offering competitive wages and implementing non-discriminatory hiring practices.

o  Health & Safety: Aim to have zero serious safety incidents within our businesses by working towards consistent health
and safety principles across the organization.

Be good stewards in the communities in which we operate

o Community Engagement: Engage with community groups that might be affected to ensure that their interests, safety and
well-being are appropriately integrated into decision-making.

o Philanthropy: Empower employees to participate in and give back to communities.
Mitigate the impact of our operations on the environment

o Environmental Stewardship: Strive to minimize environmental impacts and improve efficient use of resources over time.
Conduct business according to the highest ethical and legal/regulatory standards

o Governance, Ethics and Fairness: Operate with high ethical standards by conducting business activities in compliance
with applicable legal and regulatory requirements, and consistent with our Code of Business Conduct and Ethics.

o Transparency: Be accessible to our investors and stakeholders by being responsive to requests for information and
timely in our communication.

ESG and the investment lifecycle

The partnership considers ESG factors throughout the investment lifecycle. To formally demonstrate our ongoing
commitment to responsible investment and ESG integration, Brookfield became a signatory to the United Nations-supported PRI
in early 2020. In line with PRI’s reporting process, Brookfield looks forward to preparing for our first official PRI reporting
submission, which will take place in early 2022.

During our initial evaluation and due diligence of an acquisition, we utilize internal and external operating expertise as
required to identify ESG risks and opportunities. Key factors typically considered during a review of a potential acquisition
include, but are not limited to bribery and corruption risks, health and safety risks, ethical considerations, environmental matters
as well as energy efficiency improvement opportunities. To further ensure we are capturing relevant ESG risks and opportunities,
we formally incorporated guidance from the Sustainability Accounting Standards Board, a globally recognized standard-settings
organization for ESG information, into our Investment ESG Due Diligence Guidelines. To ensure ESG considerations are
integrated in the due diligence phase, our investment team reports regularly to the investment committee, with respect to ESG
considerations.

Post-acquisition, we create a tailored integration plan that, among other things, ensures any material ESG-related matters
are prioritized. ESG risks and opportunities are actively managed by the senior management teams within all our businesses with
oversight from our operations team. This allows local management to draw on and apply local expertise, which provides valuable
insight given the wide range of asset types and locations in which we invest.
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Environmental initiatives

Our businesses continuously strive to mitigate the impact of their operations on the environment. For example, Clarios is
a global manufacturer of low voltage automotive battery manufacturing and distribution and is a technology leader in the industry.
The company has pioneered a closed-loop collection system for the recovery and recycling of its battery products. Up to 99% of
the materials in Clarios’ batteries can be reused in new batteries or other products. In order to assist customers and encourage
recycling, Clarios has also created a website where consumers can learn about the recycling process and find nearby locations to
drop off their used batteries. Through this program, approximately eight thousand batteries are recycled every hour. Another
example includes our road fuel distribution and marketing business, which is a leader in the industry for sustainability. The
company blends biofuel from waste materials, primarily used cooking oil, into its gasoline and diesel, reducing land-use impacts
and increasing carbon savings. They also focus on the origin and sustainability impact of every liter of biofuel blended. The
business prioritizes improving the fuel efficiency of its haulage operations by investing in newer, more fuel-efficient vehicles and
tracking fuel consumption and driving patterns across its operations for continuous improvement. The business has set a target of
achieving at least 70% carbon savings from its biofuels and is committed to pursuing this ambitious goal.

Another area of focus for the partnership is climate change mitigation and adaptation. During 2020, we advanced
alignment with the TCFD, a globally recognized framework for assessing climate change risks and opportunities. We have
prepared an initial gap analysis against the TCFD and are developing an implementation roadmap to further progress our
alignment in 2021.

Social initiatives

Employee health, safety and security is integral to our success. This is why we target zero serious safety incidents and
encourage a culture of safe practice and leadership. To ensure this message is effectively and consistently communicated, we have
established a Safety Steering Committee at the corporate level to facilitate sharing of best practices and promote appropriate
governance structures. In addition, we conduct due diligence to assess the safety culture as well as the design and implementation
of safety management systems at companies being considered for acquisition. Post-acquisition, observations and improvement
opportunities are provided to portfolio company management for implementation.

We make hiring and promotion decisions based solely on merit, so that each officer and employee possess the necessary
skills, knowledge and experience to do his or her job. We are committed to workplace diversity, including but not limited to,
providing opportunities and support to promote the success for female employees and promoting diversity of gender, culture,
geography, and skills. We are also deeply aware of the benefits that diversity and inclusion add to a workplace and the ability to
achieve better business outcomes. Our focus begins at recruitment, continues in leadership training programs, is woven into our
policies and procedures, and is emphasized on a daily basis as part of our culture. In addition to having a diverse employee base,
we also seek to leverage the benefits of diversity by upholding an inclusive environment that encourages contribution from all
individuals and provides equal development and advancement opportunities. To further our progress in this area, Brookfield has
created an internal Global Diversity Advisory Group. The mandate of the group is to provide insight into the concerns, challenges,
and successes around attracting and retaining members of diverse backgrounds and other underrepresented groups and find ways
to increase engagement with these groups.

Governance initiatives

Our governance framework for portfolio companies in which we have a controlling interest includes three noteworthy
components among others:

6] Code of Conduct: each company is responsible for ensuring that its existing practices are consistent with our Code
of Business Conduct and Ethics.

(i1) Anti-Bribery and Corruption Policy: each company is responsible for ensuring they have a zero-tolerance approach
to bribery, including facilitation payments.

(iii) Ethics Hotline: each company is responsible for ensuring they have a whistle-blower hotline in operation within six
months of acquisition, and they take measures to ensure that every employee is aware of the existence and purpose
of the hotline.

In addition to the above, we also adhere to a rigorous conflict of interest policy where each potential investment is
screened for possible conflicts and elevated for review to a Conflicts Committee, consisting of senior Brookfield executives, if
necessary. We also maintain a stringent personal trading policy that exceeds standard legal requirements to ensure the restriction
of trading by employees involved in the investment decision-making process.
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In recent years, data privacy and cybersecurity have become key governance priorities for global companies. Our
partnership continues to focus on strengthening our risk mitigation in this area through several measures. For example, we have
established an information security program to protect the confidentiality, integrity and availability of information assets. This
program is based on an internationally recognized framework and encompasses a wide range of elements from vulnerability
scanning of our data systems to improving employees’ cybersecurity awareness through training. The effectiveness of the
program is measured through both internal and third-party audits as part of our ongoing commitment to adopting sound
governance practices.

Facilities

Our principal registered offices are located in Bermuda, with our operations primarily located in Canada, Australia,
Europe, the United States, and Brazil. In total, we lease and own approximately 16.9 million square feet and 23.4 million square
feet of space, respectively, across these locations for such operations, including office, warehouse, and manufacturing space. Our
primary facilities are:

*  Approximately 17.7 million square feet of office, manufacturing and distribution facilities in Europe, the United States,
Mexico, and China related to our manufacturer of automotive batteries business;

*  Approximately 7.7 million square feet of office, manufacturing and warehouse facilities in Europe, and the United States
related to our nuclear power generation industry service provider business;

*  Approximately 5.1 million square feet of hospitals in Australia related to our healthcare services business; and

*  Approximately 2.5 million square feet of manufacturing and warehouse facilities in Europe, and the United States related
to our graphite electrode manufacturing business.

Our leases expire at various times during the coming years. We believe that our current facilities are suitable and
adequate to meet our current needs and that suitable additional or substitute space will be available as needed to accommodate
continuing and expanding of our operations.
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4.C. ORGANIZATIONAL STRUCTURE

Organizational Chart

The chart below represents a simplified summary of our organizational structure. All ownership interests indicated below
are 100% unless otherwise indicated. “GP Interest” denotes a general partnership interest and “LP Interest” denotes a limited
partnership interest. Certain subsidiaries through which Brookfield Asset Management holds units of our company and the
Redemption-Exchange Units have been omitted. This chart should be read in conjunction with the explanation of our ownership

and organizational structure below.
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Operating Entities

Public holders of our units currently own approximately 69% of our units and Brookfield currently owns approximately 31% of our units. Our

company’s sole direct investment is a managing general partnership interest in the Holding LP. Brookfield also owns a limited partnership interest in
the Holding LP through Brookfield’s ownership of Redemption-Exchange Units and Special LP Units. Brookfield indirectly owns 100% of the
Redemption-Exchange Units of Holding LP, which represent 47% of our units on a fully diluted basis. The Redemption-Exchange Units are
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redeemable for cash or exchangeable for our units in accordance with the Redemption-Exchange Mechanism, which could result in Brookfield owning
approximately 64% of our units issued and outstanding, with public holders of our units owning approximately 36% of the units of our company issued
and outstanding, in each case on a fully exchanged basis. Brookfield’s interest in our company consists of a combination of our units and general
partner interests, the Redemption-Exchange Units and the Special LP Units. The Special LP units entitle the holder to receive incentive distributions.
See Item 7.B., “Related Party Transactions-Incentive Distributions”. The BBU General Partner has adopted a distribution policy pursuant to which we
intend to make quarterly cash distributions to public holders of our units. In general, quarterly cash distributions will be made from distributions
received by our company on its Managing General Partner Units. Distributions of available cash (if any) by the Holding LP will be made in accordance
with the Holding LP Limited Partnership Agreement, which generally provides for distributions to be made by the Holding LP to all owners of the
Holding LP’s partnership interests (including the Managing General Partner Units owned by us and the Special LP Units and Redemption-Exchange
Units owned by Brookfield) on a pro rata basis. Our company currently owns approximately 79 million Managing General Partner Units and
Brookfield currently owns approximately 70 million Redemption-Exchange Units and four Special LP Units. However, if available cash in a quarter is
not sufficient to pay the quarterly distribution amount, currently $0.0625 per unit, to the owners of all the Holding LP interests, then we can elect to
defer distributions on the Redemption-Exchange Units and accrue such deficiency for payment from available cash in future quarters. See “Distribution
Policy” and Item 10.B., “Description of the Holding LP Limited Partnership Agreement-Distributions”.
@ The Holding LP currently owns, directly or indirectly, all of the common shares or equity interests, as applicable, of the Holding Entities. Brookfield
has subscribed for $5 million of preferred shares of each of CanHoldco and two of our other subsidiaries, which preferred shares will be entitled to vote
with the common shares of the applicable entity. Brookfield currently has an aggregate of 1% of the votes of each of the three entities.
@ Certain of the operating businesses and intermediate holding companies that are directly or indirectly owned by the Holding Entities and that directly or
indirectly hold our operations are not shown on the chart. All percentages listed represent our economic interest in the applicable entity or group of
assets, which may not be the same as our voting interest in those entities and groups of assets. All interests are rounded to the nearest one percent and
are calculated as at the date of this Form 20-F.

The following table provides the percentage of voting securities owned, or controlled or directed, directly or indirectly,
by us, and our economic interest in our operating businesses.

Jurisdiction of Economic

Significant subsidiaries organization Voting interest interest
Business services

Multiplex United Kingdom 100 % 100 %

Greenergy Fuels Holding Limited United Kingdom 89 % 18 %

Sagen MI Canada Inc. Canada 57 % 24 %
Infrastructure services

Westinghouse Electric Company United States 100 % 44 %

Altera Infrastructure L.P. United States 99 % 43 %
Industrials

GrafTech International Ltd. " United States 55 % 19 %

Clarios Global LP United States 100 % 28 %

Cardone Industries Inc. United States 98 % 52 %

M Subsequent to year end, together with institutional partners, we sold a total of 50 million shares of GrafTech, in two separate transactions, for proceeds

of approximately $565 million, of which $195 million was attributable to the partnership. As a result of the sale, our voting interest and economic
ownership interest in the business were reduced to approximately 37% and 13%, respectively.

Our Company

Our company was established on January 18, 2016 as a Bermuda exempted limited partnership registered under the
Bermuda Limited Partnership Act 1883, as amended, and the Bermuda Exempted Partnerships Act 1992, as amended. Our head
and registered office is 73 Front Street, 5th Floor, Hamilton HM 12, Bermuda and our telephone number is +441 294-3309.

On June 20, 2016, Brookfield Asset Management completed the spin-off of its business services and industrial
operations to our company, which was effected by way of a special dividend of units of our company to holders of Brookfield
Asset Management’s Class A and B limited voting shares. We are Brookfield’s flagship public company for its business services
and industrial operations and the primary entity through which Brookfield owns and operates these businesses on a global basis.
We are positioned to provide unitholders with the opportunity to benefit from Brookfield’s global presence, operating experience,
execution capabilities and relationships.
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We are subject to the information requirements of the Exchange Act. In accordance with these requirements, we file
reports and other information as a foreign private issuer with the SEC. Reports and other information regarding registrants,
including us, that file electronically with the SEC are available at the website maintained by the SEC at www.sec.gov. See Item
10.H, “Documents on Display”.

Holding LP

Our company’s sole direct investment is a managing general partnership interest in the Holding LP. Brookfield owns
units of our company and indirectly owns 100% of the Redemption-Exchange Units of the Holding LP that, in aggregate,
represent an approximate 64% interest in our company, assuming that all of the Redemption-Exchange Units of Holding LP are
exchanged for units of our company pursuant to the redemption-exchange mechanism. Brookfield also owns a special limited
partnership interest in the Holding LP that entitles it to receive incentive distributions from the Holding LP. See Item 10.B.,
“Description of the Holding LP Limited Partnership Agreement-Distributions” and “Related Party Transactions-Incentive
Distributions”.

Our Service Providers

The Service Providers, wholly-owned subsidiaries of Brookfield Asset Management, provide management services to us
pursuant to our Master Services Agreement. The senior management team that is principally responsible for providing us with
management services include many of the same executives that have successfully overseen and grown Brookfield’s business
services and industrial operations, including Cyrus Madon who is a Senior Managing Partner of Brookfield Asset Management
and Head of its Private Equity Group.

The BBU General Partner

The BBU General Partner, a wholly-owned subsidiary of Brookfield Asset Management, has sole authority for the
management and control of our company. Holders of our units, in their capacities as such, may not take part in the management or
control of the activities and affairs of our company and do not have any right or authority to act for or to bind our company or to
take part or interfere in the conduct or management of our company. See Item 10.B., “Memorandum and Articles of Association-
Description of our Units and our Limited Partnership Agreement”.

Holding Entities

Our company indirectly holds its interests in our operating businesses through the Holding Entities, which are recently
formed entities. The Holding LP owns, directly or indirectly, all of the common shares or equity interests, as applicable, of the
Holding Entities. In addition, Brookfield has subscribed for $5 million of preferred shares of each of CanHoldco and two of our
other subsidiaries. See Item 7.B., “Related Party Transactions-Relationship Agreement” for further detail.

4.D. PROPERTY, PLANTS AND EQUIPMENT
See Item 4.B., “Business Overview”.
ITEM 4A. UNRESOLVED STAFF COMMENTS

Not applicable.
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ITEM 5. OPERATING AND FINANCIAL REVIEW AND PROSPECTS
5.A. OPERATING RESULTS
Introduction

This management’s discussion and analysis of our operating results and financial condition included in Item 5.A of this
Form 20-F, or MD&A, of Brookfield Business Partners L.P. and subsidiaries (collectively, the partnership, or we, or our), covers
the financial position of the partnership as at December 31, 2020 and December 31, 2019, and results of operations for the years
ended December 31, 2020, 2019, and 2018. The information in this MD&A should be read in conjunction with the audited
consolidated financial statements as at December 31, 2020 and December 31, 2019, and each of the years in the three years ended
December 31, 2020 included elsewhere in this Form 20-F, which are prepared in accordance with IFRS as issued by the IASB.

In addition to historical information, this MD&A contains forward-looking statements. Readers are cautioned that these
forward-looking statements are subject to risks and uncertainties that could cause actual results to differ materially from those
reflected in the forward-looking statements. See “Special Note Regarding Forward-Looking Statements” in the forepart of this
Form 20-F.

Continuity of Interests

On June 20, 2016, Brookfield completed the spin-off of the partnership by way of a special dividend of a portion of our
LP Units to holders of Brookfield’s Class A and B limited voting shares (the “spin-off”’). On June 1, 2016, we acquired
substantially all of the business services and industrial operations of Brookfield, and received $250 million in cash from
Brookfield. In consideration, Brookfield received at the same time (i) approximately 55% of our LP Units, and 100% of our
GP Units, (ii) Special LP Units, and Redemption-Exchange Units of the Holding LP, representing an approximate 52% limited
partnership interest in Holding LP, and (iii) $15 million of preferred shares of certain of our subsidiaries. As at December 31,
2020, Brookfield holds an approximate 64% ownership interest in the partnership on a fully exchanged basis. Holders of the
GP Units, LP Units, Special LP Units, and Redemption-Exchange Units will be collectively referred to throughout this MD&A as
“unitholders”. The LP Units and Redemption-Exchange Units have the same economic attributes in all respects, except that the
Redemption-Exchange Units may, at the request of Brookfield, be redeemed in whole or in part for cash in an amount equal to the
market value of one LP Unit multiplied by the number of Redemption-Exchange Units to be redeemed (subject to certain
adjustments). As a result, Brookfield, as holder of the Redemption-Exchange Units, participates in earnings and distributions on a
per unit basis equivalent to the per unit participation of the LP Units of the partnership. However, given the redemption feature
referenced above and the fact that they were issued by our subsidiary, we present the Redemption-Exchange Units as a component
of non-controlling interests.

Brookfield directly and indirectly controlled the Business prior to the spin-off and continues to control the partnership
subsequent to the spin-off through its interests in the partnership. Accordingly, we have reflected the Business and its financial
position and results of operations using Brookfield’s carrying values prior to the spin-off.

To reflect the continuity of interests, this MD&A provides comparative information of the Business for the periods prior
to the spin-off, as previously reported by Brookfield.

Basis of Presentation

For periods prior to the spin-off on June 20, 2016, our results represent a carve out of the assets, liabilities, revenues,
expenses, and cash flows of the Business that was contributed to us and included allocations of general corporate expenses of the
pre spin-off business. These expenses, prior to the spin-off, relate to certain operational oversight functions and associated
information technology, facilities and other overhead costs and have been allocated based on headcount. These allocated expenses
have been included, as appropriate, in our consolidated statements of operating results prior to the spin-off. These allocations may
not, however, reflect the expense we would have incurred as an independent publicly traded company for the periods presented.
Subsequent to the spin-off, we no longer allocated general corporate expenses of the parent company as the functions to which
they related to are now provided through the Master Services Agreement with Brookfield.

We also discuss the results of operations on a segment basis, consistent with how we manage and view our business. Our
operating segments are: (i) business services, (ii) infrastructure services, (iii) industrials, and (iv) corporate and other.

Non-IFRS measures used in this MD&A are reconciled to or calculated from such financial information. All dollar
references, unless otherwise stated, are in millions of U.S. Dollars. Australian Dollars are identified as “A$”, Brazilian Reais are
identified as “R$”, British Pounds are identified as “£”, Euros are identified as “€”, Canadian Dollars are identified as “C$”, and
Indian Rupees are identified as “INR”.
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Overview of our Business

The partnership is a Bermuda exempted limited partnership registered under the Bermuda Limited Partnership Act 1883,
as amended, and the Bermuda Exempted Partnerships Act 1992, as amended.

We were established by Brookfield to be its flagship public partnership for its business services and industrial operations.
Our operations are primarily located in Canada, Australia, the U.K., the United States, and Brazil. The partnership is focused on
owning and operating high quality businesses that are low cost producers and/or benefit from high barriers to entry. We seek to
build value through enhancing the cash flows of our businesses, pursuing an operations-oriented acquisition strategy and
opportunistically recycling capital generated from operations and dispositions into our existing operations, new acquisitions and
investments. The partnership’s goal is to generate returns to unitholders primarily through capital appreciation with a modest
distribution yield.

Operating Segments

We have four operating segments which are organized based on how management views business activities within
particular sectors:

6] Business services, including residential mortgage insurance services, healthcare services, road fuel distribution and
marketing, real estate and construction services, entertainment, and other businesses;

(i1) Infrastructure services, which includes a global provider of services to the nuclear power generation industry, a
service provider to the offshore oil production industry, and a global provider of access, forming and shoring
solutions and specialized services;

(iii) Industrials, including automotive batteries, graphite electrode and other manufacturing, water and wastewater
services, and a variety of other industrial operations; and

@iv) Corporate and other, which includes corporate cash and liquidity management, and activities related to the
management of the partnership’s relationship with Brookfield.

The tables below provide a breakdown by operating segment of total assets of $54.7 billion as at December 31, 2020 and
of total revenues of $37.6 billion for the year ended December 31, 2020.

Operating segments Assets Revenues

As at For the year ended
(US$ MILLIONS) December 31, 2020 December 31, 2020
Business services $ 19,884 $ 22,580
Infrastructure services 10,839 4,399
Industrials 23,929 10,656
Corporate and other 94 —
Total $ 54,746 $ 37,635

Business services

Our business services segment consists primarily of (i) residential mortgage insurance services, (ii) healthcare services,
(iii) road fuel distribution and marketing, (iv) real estate and construction services, (v) entertainment, and (vi) other businesses.

Sagen is the largest private sector residential mortgage insurer in Canada, providing mortgage default insurance to
Canadian residential mortgage lenders. Sagen’s revenues consist primarily of: (i) net premiums earned on mortgage insurance
policies and (ii) net investment income and net investment gains (losses) on the separate investment portfolio within our
residential mortgage insurance business.

Healthscope is a leading private hospital provider in Australia. The majority of Healthscope’s revenues are generated
primarily from private health insurance funds and government-related bodies under Hospital Purchaser-Provider Agreements.
These revenues are generally based on a pricing schedule set out in the agreements and is either on a case payment or per diem
basis, depending on the type of service provided.
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Our road fuel storage and distribution business is the largest provider of road fuels in the U.K. with significant import
and storage infrastructure, an extensive distribution network and long-term customer relationships. Included in the revenues and
direct operating costs for this business is a duty payable to the government of the U.K. which is recorded gross within revenues
and direct costs, without impact on the margin generated by the business.

Our construction services business is a global contractor with a focus on high-quality construction, primarily on large
scale and complex landmark buildings and social infrastructure. Construction projects are generally delivered through contracts
whereby we take responsibility for design, program, procurement and construction for a defined price. The majority of
construction activities are typically subcontracted to reputable specialists whose obligations generally mirror those contained
within the main construction contract. A smaller part of the business is construction management, whereby we charge a fee for
coordination of the sub-trades employed by the client. We are typically required to provide warranties for completed works, either
as specifically defined in a client contract or required under local regulatory requirements. We issue bank guarantees and
insurance bonds to clients and receive guarantees and/or cash retentions from subcontractors.

We recognize revenues when it is highly probable that economic benefits will flow to the business, and when it can be
reliably measured and collection is assured. Revenues are recognized over time as performance obligations are satisfied, by
reference to the stage of completion of the contract activity at the reporting date, measured as the proportion of contract costs
incurred for work performed to date relative to the estimated total contract costs. A large portion of construction revenues and
costs are earned and incurred in Australia and Europe and may be impacted by the fluctuations in the Australian Dollar and
British Pound. A significant portion of our revenues are generated from large projects, and the results from our construction
operations can fluctuate quarterly and annually, depending on the level of work during a period. As we operate across the globe,
our business is impacted by the general economic conditions and economic growth of the particular region in which we provide
construction services.

Our entertainment business, in partnership with a leading Canadian operator, owns and operates three entertainment
facilities in the Greater Toronto Area. Through our partnership, we have undertaken a growth strategy whereby we plan to
enhance the guest experience and transform each of these sites into attractive, premier entertainment destinations. This
modernization and development is intended to include enhanced entertainment offerings and integrated property expansions that
will incorporate leading world-class amenities such as hotels, meeting and event facilities, performance venues, restaurants and
retail shopping.

Ouro Verde is one of the leading providers in the country of heavy equipment and light vehicle leasing with value-added
services. Ouro Verde owns a fleet of more than approximately 23,000 units, a nationwide network of accredited maintenance
shops, and has long-term relationships with leading Brazilian and multinational corporate clients, OEMs, and dealerships.

IndoStar is a leading non-bank financial company focused on commercial vehicle lending, affordable home loans and
small business loans. IndoStar has a large branch network of over 200 branches providing ability to significantly scale through
operating leverage.

Some of our business services activities are seasonal in nature and are affected by the general level of economic activity
and related volume of services purchased by our clients.

Infrastructure services

Our infrastructure services segment comprises (i) a global provider of infrastructure services to the nuclear power
generation industry, (ii) a service provider to the offshore oil production industry, and (iii) a global provider of access, forming
and shoring solutions and specialized services.

Westinghouse is one of the world’s leading suppliers of infrastructure services to the nuclear power generation industry
and generates a significant majority of its earnings from regularly recurring refueling and maintenance services, primarily under
long-term contracts. Westinghouse generates revenues through the entire life of the nuclear power plant. Its products and services
help keep the existing commercial nuclear fleet operating safely and reliably. Westinghouse’s products and services include
mission-critical fuel, ongoing maintenance services, engineering solutions, instrumentation and control systems and manufactured
components. Westinghouse also participates in the decontamination, decommissioning and remediation of power plant sites,
primarily at the end of their useful lives, as well as provides technology, equipment, and engineering and design services to new
power plants on a global basis.
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The majority of the profitability generated by Westinghouse’s core operating plants business is driven by regularly
recurring refueling and maintenance outages. While seasonal in nature, the outage periods and services provided are required by
regulatory standards, creating a stable business demand for Westinghouse’s services. We expect there will be some inter- and
intra-year seasonality, given the pre-set timing of the outage cycles at customer plants. Westinghouse generates the majority of its
revenues during the fall and spring, when power plants go offline to perform maintenance and replenish their fuel. In addition to
performing recurring services, Westinghouse delivers upgrades and performs event-driven work for operating plants and
manufactures equipment and instrumentation and controls for new power plants.

Altera is a global provider of marine transportation, offshore oil production, facility storage, long-distance towing and
offshore installation, maintenance and safety services to the offshore oil production industry. As a fee-based business focused on
critical services, Altera has limited direct commodity exposure and the company has a substantial portfolio of medium to long-
term, fixed-rate contracts with high quality, primarily investment grade counterparties. In addition, most services the business
provides have high switching costs, represent a modest part of the overall cost of production and are required for its customers to
generate revenues. A substantial part of our revenues are based on contracts with customers and are fee-based which is recognized
on a straight-line basis over the term of the contracts.

BrandSafway is one of the leading providers of work access, forming and shoring solutions, and specialty services to the
industrial and commercial markets and primarily generates its earnings from regularly recurring maintenance, refurbishment and
turnaround services. Its solutions support a wide range of global infrastructure ranging from refineries and petrochemical plants to
commercial buildings, bridges, hydroelectric dams, and other power facilities. The recurring nature of BrandSafway’s services
derived from the ongoing maintenance requirements of its global customers allows for the business to generate consistent free
cash flows on a substantial portion of its business.

Industrials

Our industrials segment consists primarily of (i) a global manufacturer of automotive batteries, (ii) production of graphite
electrodes, (iii) water and wastewater services in Brazil, (iv) natural gas production and well servicing, and (v) a variety of other
industrial operations.

Clarios is a global market leader in manufacturing automotive batteries. Clarios batteries power both internal combustion
engine and electric vehicles and include the world’s most recognized battery brands based on aided brand awareness studies in
regions where it operates. Clarios sells starting, lighting and ignition batteries which are used primarily for initial engine ignition
of traditional vehicles. The business has made significant investments to develop higher margin advanced battery technologies,
including enhanced flooded batteries and absorbent glass mat batteries, which provide the energy density necessary for next-
generation vehicles to comply with increased regulatory requirements and support increased electrical loads such as start-stop
functionality and autonomous features.

Clarios distributes products primarily to OEMs and aftermarket retailers. Approximately 25% of the unit volume is
generated through the OEM channel, which comprises sales to major car manufacturers globally and is driven by global demand
for new vehicles. Clarios has also developed longstanding relationships with large aftermarket customers. Approximately 75% of
the unit volume is generated through the aftermarket channel, which services the existing car parc and represents a stable and
recurring revenue base as end users replace car batteries on average 2-4 times over the life of each vehicle.

GrafTech is a manufacturer of a broad range of high-quality graphite electrodes and needle coke products used in the
production of graphite electrodes. The business has streamlined its processes with shorter lead times, lower costs, higher quality
products and superior service, which should allow the business to generate returns through the cycle.

BRK Ambiental provides water and wastewater collection, treatment and distribution services and these services are
typically provided through long-term, inflation-adjusted concession and PPP contracts and our service offerings grow as we fulfill
the service expansion requirements in our contracts, allowing us to bill more customers. We have improved the quality of our
service, lowered costs and increased the size of our operations by expanding our existing networks and by winning new
concessions.

Our Canadian natural gas properties produce approximately 42,700 barrels of oil equivalent per day, or BOE/d. Our
CBM properties are characterized by long-life, low-decline reserves located at shallow depths and are low-risk with low-cost
capital projects.

Our contract drilling and well-servicing revenues are based upon orders and contracts with customers that include fixed
or determinable prices and are based upon daily, hourly or contracted rates. We experience seasonality in this business based on
weather conditions. Activity levels during the first and fourth quarter are typically the most significant, as the frost creates a stable
ground mass that allows for easy access to well sites and easier drilling and service rig movement, while the second quarter is
traditionally the slowest due to road bans during spring break up.
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Our mining operation in Canada currently consists of a limestone aggregates quarry. The limestone quarry has 568.9
million tons of proven mineral reserves and 750 million tons of proven and probable mineral reserves.

Schoeller Allibert is a leading European provider of returnable plastic packaging with a strong competitive position
given its extensive scale, diversified base of long-term customers serving multiple industries and its strong reputation for product
innovation. The business operates in a growing segment of the packaging space that has favorable long-term trends driven by an
increased focus on sustainability and logistics.

Cardone is our U.S. based remanufacturer of automotive aftermarket replacement parts. Cardone supports a full spectrum
of products and services for a diverse customer base, including OEMs, warehouse distributors, fleets and retailers.

In our industrials segment, we expect to incur future costs associated with dismantlement, abandonment and restoration
of our assets (asset retirement obligations). The present value of the estimated future costs to dismantle, abandon and restore are
added to the capitalized costs of our assets and recorded as a long-term liability.

Corporate and other

Corporate and other includes corporate cash and liquidity management, as well as activities related to the management of
the partnership’s relationship with Brookfield.

Outlook

We seek to increase the cash flows from our operations through acquisitions and organic growth opportunities as
described below. We believe our global scale and leading operations allow us to efficiently allocate capital around the world
toward those sectors and geographies where we see the greatest opportunities to realize our targeted returns. We also actively seek
to monetize business interests as they mature and reinvest the proceeds into higher yielding investment strategies, further
enhancing returns. Our companies, like most globally, faced challenging business conditions as a result of the global economic
shutdown. Our near-term cash flows were impacted by the economic shutdown during the year, but given the resilience and
recovery of our larger businesses, the long-term viability of our cash flows and terminal values has been largely unaffected. As a
result, we believe the overall impact of the pandemic-driven economic shutdown to our intrinsic value has been limited.

Within our business services segment, we continue to grow our portfolio. In October, we entered into an agreement to
acquire the remaining 43% publicly held shares of Sagen that we do not already own for approximately book value. Privatizing
the company will provide us additional opportunities to optimize the capital structure and enhance the long-term cash generation
potential of the business. The transaction is expected to close in the first half of 2021. Subsequent to year end, in January 2021,
together with institutional partners, we completed the acquisition of Everise. Everise is a business process outsourcing company
which specializes in managing customer interactions for large global healthcare and technology clients primarily based in the U.S.
Our share of the $240 million equity investment is expected to be approximately $85 million which will give us an approximate
35% economic ownership interest. Everise is an essential service provider to its customer base and has a strong track record of
delivering best-in-class service and meaningfully reducing customer costs which results in stable profitability. Looking forward,
we have identified opportunities to continue to grow the business, particularly in the high growth healthcare and technology
sectors. We also continue to progress operational improvements at our portfolio companies. At Healthscope, performance in the
year reflected its critical role as part of Australia’s healthcare infrastructure. While results during the year benefited from
payments received under state agreements, activity levels have returned to normal following the easing of restrictions on elective
surgeries in Australia. In November, Healthscope closed the sale of its pathology business in New Zealand for $390 million and
the proceeds were used to pay down debt. Looking forward, management is refocusing on business improvement initiatives
including procurement savings and growth of its mental health and rehabilitation services.

Within our infrastructure services segment, at BrandSafway, the recovery of activity levels remains uneven due to
restrictions at customer sites and delayed project starts as a result of the global economic shutdown. However, despite the
challenging operating environment, we believe the business is well positioned to capitalize on market consolidation opportunities.
In December, BrandSafway acquired Big City Access, and became the largest premier commercial work access provider in Texas.
At Altera, contracted revenues remain stable, while the business continues to operate in a challenging environment with its oil
producing customers deferring many large capital projects. At Westinghouse, execution on new plant projects and strong cost
management more than offset the limited impact of maintenance deferrals at customer sites. We continue advancing initiatives to
build value within the business.

Brookfield Business Partners 67



Within our industrials segment, at Clarios, overall battery volumes for the year declined 4% compared to last year as
both aftermarket and original equipment volumes recovered strongly in the second half of the year. Facilities across all regions are
operational and the company is focused on managing capacity in line with increased demand and order backlogs in the U.S. and
Europe. Looking forward, the business continues to advance initiatives to enhance its operations and in October, Clarios made an
early payment of approximately $150 million on its term notes to reduce leverage. We also continue to seek monetization
opportunities within this segment. During and subsequent to the fourth quarter of 2020, together with institutional partners, we
sold approximately 69 million shares of GrafTech for proceeds of approximately $716 million, of which $340 million was
attributable to the partnership. We continue to hold an approximate 13% ownership interest in GrafTech, and with the increased
liquidity of GrafTech shares, we will continue exploring opportunities to further reduce our ownership in the business. In addition
to our operating companies, the significant decline in the price of public securities in early 2020 created an opportunity for the
partnership, alongside institutional partners, to invest in the equity of high-quality businesses. With the recovery in public markets
during the second half of the year, the market value of these securities increased and during the fourth quarter of 2020, we sold a
portion of these securities, which resulted in a realized pre-tax gain of approximately $40 million.

Geographically, we continue to be committed to taking a long-term view on the regions where Brookfield has an
established presence and to invest further during periods of market weakness. In the third quarter of 2020, together with our
institutional partners, we completed the acquisition of IndoStar, an Indian finance company focused on commercial vehicle
lending and affordable home finance for approximately $295 million. We funded approximately $105 million of the investment
for an approximate 20% economic ownership. A key advantage to our investment approach is that we have the flexibility to invest
across industries and in different forms, meaning we may acquire debt or equity securities or provide financing to companies, in
addition to acquiring businesses. In the second quarter of 2020, together with institutional partners, we subscribed for $260
million in convertible preferred shares of Superior. Superior is a leading North American propane distributor and specialty
chemical producer. Our investment earns a minimum coupon of 7.25% per annum and is convertible into a 15% common equity
stake in Superior. The partnership’s share of the investment was approximately $45 million.

The opportunities for our partnership to increase cash flows through acquisitions and organic growth are based on
assumptions about our business and markets that management believes are reasonable in the circumstances and may change over
time. There can be no assurance as to growth in our cash flows, or capital deployed for acquisitions or organic growth, or our
future results of operations and financial condition. See “Special Note Regarding Forward-Looking Statements” included in this
Form 20-F.
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Review of Consolidated Results of Operations

The table below summarizes our results of operations for the years ended December 31, 2020, 2019 and 2018. Further

details on our results of operations and our financial performance are presented within the “Segment Analysis” section.

Year ended December 31, Change
2020 vs 2019 vs
(US$ MILLIONS, except per unit amounts) 2020 2019 2018 2019 2018
Revenues $ 37,635 §$§ 43,032 $ 37,168 $ (5,397) $ 5,864
Direct operating costs (32,465) (38,327) (34,134) 5,862 (4,193)
General and administrative expenses (968) (832) (643) (136) (189)
Depreciation and amortization expense (2,165) (1,804) (748) (361) (1,056)
Interest income (expense), net (1,482) (1,274) (498) (208) (776)
Equity accounted income (loss), net 57 114 10 (57) 104
Impairment expense, net (263) (609) (218) 346 (391)
Gain (loss) on acquisitions/dispositions, net 274 726 500 (452) 226
Other income (expense), net 111 (400) (136) 511 (264)
Income (loss) before income tax 734 626 1,301 108 (675)
Income tax (expense) recovery
Current (284) (324) (186) 40 (138)
Deferred 130 132 88 2) 44
Net income (loss) $ 580 $ 434 § 1203 $ 146 769
Attributable to:
Limited partners $ o1 $ 43 3 74§ (134) $ (31)
Non-controlling interests attributable to:
Redemption-Exchange Units held by Brookfield Asset
Management (78) 45 70 (123) (25)
Special Limited Partners — — 278 — (278)
Interest of others in operating subsidiaries 749 346 781 403 (435)
$ 580 $ 434 § 1,203 § 146 $ 769
Basic and diluted earnings per limited partner unit @ $ 1.13 0.62 $ 1.11

M Average number of partnership units outstanding on a fully diluted time weighted average basis, assuming the exchange of Redemption-Exchange

Units held by Brookfield Asset Management for limited partnership units, for the year ended December 31, 2020 was 149.9 million (2019: 140.1
million, 2018: 129.3 million).
@ Income (loss) attributed to limited partnership units on a fully diluted basis is reduced by incentive distributions paid to special limited partnership

unitholders during the year ended December 31, 2018.
Comparison of the years ended December 31, 2020 and December 31, 2019

For the year ended December 31, 2020, net income was $580 million, with $169 million of net loss attributable to
unitholders. For the year ended December 31, 2019, net income was $434 million, with $88 million of net income attributable to
unitholders. The increase in net income was primarily due to a full year of contribution from the acquisition of Sagen in the fourth
quarter of 2019, the net gain recognized on the disposition of our cold storage logistics business in the first quarter of 2020 and
mark-to-market gains on financial assets. The increase was partially offset by decreased contribution from GrafTech due to lower
sales volumes and prices charged for its graphite electrode product, as well as the net gains recognized on the dispositions of
BGIS, BGRS, and NAP in the prior period.
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Revenues

For the year ended December 31, 2020, revenues decreased by $5,397 million to $37,635 million, compared to $43,032
million for the year ended December 31, 2019. The decrease in revenues was primarily attributable to lower volumes at
Greenergy, lower sales volumes and prices at GrafTech, decreased activity at our construction services business, combined with
the dispositions of BGIS and BGRS in the second quarter of 2019 and NAP in the fourth quarter of 2019. The decrease was
partially offset by a full year of contributions from the acquisitions of Clarios and Healthscope, which were acquired in the second
quarter of 2019, and Sagen, which was acquired in the fourth quarter of 2019, as well as the consolidation of Cardone in the first
quarter of 2020. Included in the revenues and direct operating costs for Greenergy is duty payable to the government of the U.K.,
which is recorded gross within revenues and direct costs without impact on the margin generated by the business. For the year
ended December 31, 2020, the duty element included in revenues and direct operating costs was approximately $7,871 million.

Direct operating costs

For the year ended December 31, 2020, direct operating costs decreased by $5,862 million to $32,465 million, compared
to $38,327 million for the year ended December 31, 2019. The decrease in direct operating costs was primarily attributable to
lower volumes at Greenergy and GrafTech, decreased activity at our construction services business, combined with the
dispositions of BGIS and BGRS in the second quarter of 2019 and NAP in the fourth quarter of 2019. The decrease was partially
offset by a full year of contributions from the acquisitions of Clarios and Healthscope, which were acquired in the second quarter
of 2019, and Sagen, which was acquired in the fourth quarter of 2019, as well as the consolidation of Cardone in the first quarter
of 2020. As noted above, included in the revenues and direct operating costs for Greenergy is duty payable to the government of
the U.K., which is recorded gross within revenues and direct costs without impact on the margin generated by the business.

General and administrative expenses

For the year ended December 31, 2020, general and administrative (“G&A”) expenses increased by $136 million to $968
million, compared to $832 million for the year ended December 31, 2019. G&A expenses increased primarily due to the
consolidation of Cardone in the first quarter of 2020 and a full year of contributions from Healthscope and Clarios which were
acquired in the second quarter of 2019.

Depreciation and amortization expense

Depreciation and amortization (“D&A”) expense includes depletion related to our energy assets, depreciation of
property, plant and equipment (“PP&E”), as well as the amortization of intangible assets. The highest contributions to D&A
expense are from our infrastructure services and industrials segments. The D&A expense in our infrastructure services segment is
mainly attributed to the amortization of customer contracts and depreciation at Westinghouse and the depreciation of vessels and
equipment at Altera. The D&A expense in our industrials segment is primarily depreciation on PP&E assets at Clarios, GrafTech,
and BRK Ambiental. D&A is generally consistent year-over-year with large changes typically attributable to the addition or
disposal of depreciable assets.

For the year ended December 31, 2020, D&A expense increased by $361 million to $2,165 million, compared to $1,804
million in the year ended December 31, 2019. The increase in D&A expense was primarily due to a full year of contributions
from the acquisitions of Clarios and Healthscope, which were acquired in the second quarter of 2019. The increase was partially
offset by the disposition of NAP in the fourth quarter of 2019.

Interest income (expense), net

For the year ended December 31, 2020, net interest expense increased by $208 million to $1,482 million, compared to
$1,274 million for the year ended December 31, 2019. The increase was primarily due to a full year of contributions related to the
borrowings at Clarios and Healthscope, which were acquired in the second quarter of 2019, higher corporate borrowings, and the
consolidation of Cardone in the first quarter of 2020. The increase was partially offset by debt repayments at GrafTech during the
year.

Equity accounted income (loss), net

For the year ended December 31, 2020, net equity accounted income decreased by $57 million to $57 million, compared
to $114 million for the year ended December 31, 2019. Net equity accounted income primarily comprised our investments in
BrandSafway and One Toronto Gaming, our entertainment business, and equity accounted investments within the Clarios, Altera
and BRK Ambiental business operations. The decrease was primarily a result of the impact of the economic shutdown at One
Toronto Gaming and BrandSafway.

70 Brookfield Business Partners



Impairment expense, net

For the year ended December 31, 2020, net impairment expense decreased by $346 million to $263 million, compared to
$609 million for the year ended December 31, 2019. For the year ended December 31, 2020, net impairment expense was
primarily related to impairment recorded on vessels at Altera related to the reassessment of estimated salvage values, and
redeployment and extension assumptions. For the year ended December 31, 2019, net impairment expense was primarily related
to goodwill at our investments in Altera and our construction services business, as well as vessels at Altera.

For the year ended December 31, 2020, goodwill increased by $26 million to $5,244 million, compared to $5,218 million
for the year ended December 31, 2019. The increase was primarily due to foreign exchange movements at our construction
services business, which was partially offset by the sale of the pathology business at Healthscope. We did not record goodwill
impairment during the year.

Gain (loss) on acquisitions/dispositions, net

For the year ended December 31, 2020, net gain on acquisitions/dispositions decreased by $452 million to $274 million,
compared to $726 million for the year ended December 31, 2019. For the year ended December 31, 2020, net gain on
acquisitions/dispositions primarily comprised the net gains realized on the sales of our cold storage logistics business and
Healthscope’s pathology business, which occurred in the first and fourth quarters of 2020, respectively. We also recognized a net
gain on the sale of our investment in public securities in the fourth quarter of 2020. For the year ended December 31, 2019, net
gain on acquisitions/dispositions primarily comprised the net gains recognized on the dispositions of BGIS and BGRS in the
second quarter of 2019 and NAP in the fourth quarter of 2019.

Other income (expense), net

For the year ended December 31, 2020, net other income increased by $511 million to $111 million, compared to net
other expense of $400 million for the year ended December 31, 2019. For the year ended December 31, 2020, net other income
comprised unrealized mark-to-market revaluations related to public securities holdings and the net gain on extinguishment of debt
at Cardone. Net other income was partially offset by provisions, transaction expenses, and restructuring costs. For the year ended
December 31, 2019, net other expense primarily related to mark-to-market fair value movements on derivatives, restructuring
costs at Westinghouse and transaction costs associated with the acquisitions of Clarios and the disposition of BGIS.

Income tax (expense) recovery

For the year ended December 31, 2020, current income tax expense decreased by $40 million to $284 million, compared
to current income tax expense of $324 million for the year ended in December 31, 2019. Deferred income tax recovery decreased
by $2 million to $130 million, compared to deferred income tax recovery of $132 million for the year ended in December 31,
2019. Current income tax expense decreased primarily due to the current income tax recovery recognized within our industrials
segment, which was partially offset by the increase in current income tax expense as a result of the acquisition of Sagen.

Our effective tax rate for the year ended December 31, 2020 was 21% (compared to 30% in 2019), while our composite
income tax rate was 27% (compared to 27% in 2019). The difference in our effective tax rate in comparison to our composite
income tax rate was partly driven by the fact that we operate in countries with different tax rates, most of which vary from our
domestic statutory rate. The difference in the global tax rates gave rise to a 23% increase in our effective tax rate. The difference
will vary from period to period depending on the relative proportion of income in each country and business. In addition, a
restructuring of the capital of a company within our industrials segment resulted in the recognition of tax attributes, which gave
rise to a 10% decrease in our effective tax rate. Lastly, our consolidated net income includes income attributable to non-
controlling ownership interests in flow through entities, while our consolidated tax provision includes only our proportionate
share of the tax provision of these entities which gave rise to a 19% decrease in our effective tax rate.

Comparison of the years ended December 31, 2019 and December 31, 2018

For the year ended December 31, 2019, net income was $434 million, with $88 million of net income attributable to
unitholders. For the year ended December 31, 2018, net income was $1,203 million, with $422 million of net income attributable
to unitholders. The decrease in net income was primarily attributable to higher depreciation and amortization expense, as well as
transaction costs related to the acquisitions of Clarios and Healthscope in the second quarter of 2019. The decrease was also
attributable to the non-cash gain recognized in 2018 from the change in control and associated change in accounting at Altera. In
addition, we recognized higher impairment losses in our business services segment and our infrastructure services segment
compared to the prior period.
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Revenues

For the year ended December 31, 2019, revenues increased by $5,864 million to $43,032 million, compared to $37,168
million for the year ended December 31, 2018. The increase in revenues was primarily due to the acquisitions of Clarios and
Healthscope in the second quarter of 2019, combined with a full year of contribution from Westinghouse, which was acquired in
August 2018 and the consolidation of Altera beginning from the third quarter of 2018. The increase in revenues was partially
offset by the dispositions of BGIS and BGRS in the second quarter of 2019. In addition, Greenergy had a decrease in revenues
primarily due to foreign exchange movements and a decrease in volumes compared to the prior period. Included within revenues
and direct operating costs for Greenergy is duty payable to the government of the U.K., which is recorded gross within revenues
and direct costs without impact on the margin generated by the business. For the year ended December 31, 2019, the duty element
included in revenues and direct operating costs was approximately $10,018 million.

Direct operating costs

For the year ended December 31, 2019, direct operating costs increased by $4,193 million to $38,327 million, compared
to $34,134 million for the year ended December 31, 2018. The increase in direct operating costs was primarily related to the
acquisitions of Clarios and Healthscope in the second quarter of 2019, combined with a full year of contributions from
Westinghouse, which was acquired in August 2018 and the consolidation of Altera beginning from the third quarter of 2018. The
increase in direct operating costs was partially offset by foreign exchange movements and a decrease in volumes at Greenergy, as
well as the dispositions BGIS and BGRS in the second quarter of 2019. As noted above, included in the revenues and direct
operating costs for Greenergy is duty payable to the government of the U.K., which is recorded gross within revenues and direct
costs without impact on the margin generated by the business. The adoption of IFRS 16 reduced direct operating costs by
approximately $242 million for the year ended December 31, 2019.

General and administrative expenses

For the year ended December 31, 2019, G&A expenses increased by $189 million to $832 million, compared to $643
million for the year ended December 31, 2018. The increase in G&A expenses was primarily due to the acquisitions of Clarios
and Healthscope in the second quarter of 2019, combined with a full year of contribution from Westinghouse.

Depreciation and amortization expense

For the year ended December 31, 2019, D&A expense increased by $1,056 million to $1,804 million, compared to $748
million for the year ended December 31, 2018. The increase in D&A expense was primarily due to the acquisitions of Clarios and
Healthscope in the second quarter of 2019, combined with a full year of contribution from Westinghouse which was acquired in
August 2018 and the consolidation of Altera beginning from the third quarter of 2018. The adoption of IFRS 16 increased
depreciation expense by approximately $203 million for the year ended December 31, 2019.

Interest income (expense), net

For the year ended December 31, 2019, interest expense increased by $776 million to $1,274 million, compared to $498
million for the year ended December 31, 2018. The increase was primarily due to the inclusion of the incremental borrowing costs
related to the acquisitions of Clarios and Healthscope in the second quarter of 2019, combined with a full year of contribution
from Westinghouse which was acquired in August 2018 and the consolidation of Altera beginning from the third quarter of 2018.
The adoption of IFRS 16 increased interest expense by approximately $49 million for the year ended December 31, 2019.

Equity accounted income (loss), net

For the year ended December 31, 2019, equity accounted income increased by $104 million to $114 million, compared to
$10 million for the year ended December 31, 2018. The increase was primarily due to the incremental contribution from the
equity accounted investment within the business operations at Clarios, which was acquired in the second quarter of 2019,
combined with unrealized mark-to-market gains on derivatives within our equity accounted investments. The increase was also
attributable to a prior period impairment loss recognized on vessels at Altera, which was equity accounted in the first half of 2018
and a prior period loss at Greenergy from the disposal of a joint venture. The increase was partially offset by the loss of
contribution after the dispositions of our ownership interests in HomeServices and our Australian energy operation in the second
and fourth quarters of 2018, respectively.
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Impairment expense, net

For the year ended December 31, 2019, impairment expense increased by $391 million to $609 million, compared to
$218 million, for the year ended December 31, 2018. During the period, consistent with the partnership’s accounting policies, an
impairment analysis was performed related to certain investments. Based on the analysis, we recorded a $191 million impairment
loss on PP&E, primarily within our infrastructure services segment related to our Altera operations. For the year ended
December 31, 2018, we recorded an impairment expense related to the write down of PP&E in our Canadian oil and gas
operations as a result of continued weakness in oil and gas prices.

We recorded a goodwill impairment loss of $261 million within our infrastructure services segment during the year. This
was related to our investment in Altera as a result of changes in certain vessel redeployment opportunities and the reassessment of
future assumptions. This reduced the carrying value of Altera goodwill from $547 million to $286 million. The recoverable
amount was based on the fair value less costs of disposal, using a discounted cash flow model incorporating significant
unobservable inputs. The estimates regarding expected future cash flows and discount rates are level 3 fair value inputs as defined
by the fair value hierarchy based on various assumptions including existing contracts, future vessel redeployment rates, financial
forecasts and industry trends. We also recorded a goodwill impairment loss of $157 million within our business services segment.
There were no other indicators of goodwill impairment other than those described above.

Gain (loss) on acquisitions/dispositions, net

For the year ended December 31, 2019, net gain on acquisitions/dispositions increased by $226 million to $726 million,
compared to $500 million for the year ended December 31, 2018. The increase was primarily comprised the net gains recognized
on the dispositions of BGIS and BGRS in the second quarter of 2019, as well as the disposition of NAP in the fourth quarter of
2019. In addition, there was a net gain recognized on the sale of industrial assets at BRK Ambiental during the year. For the year
ended December 31, 2018, we recorded a net gain of $500 million, which was primarily related to the step-up gain recognized in
Altera from the change in control and associated change in accounting from equity accounting investment to consolidation during
the third quarter of 2018, the disposition of our ownership interest in HomeServices, the net gain recognized on the sale of certain
land and buildings in our infrastructure support products manufacturing operation, as well as the sale of our Australian energy
operation.

Other income (expense), net

For the year ended December 31, 2019, net other expenses increased by $264 million to $400 million, compared to $136
million for the year ended December 31, 2018. These expenses were primarily related to mark-to-market fair value movements on
derivatives in our business services, industrials, and corporate and other segments, as well as restructuring costs related to the
acquisitions of Westinghouse and Clarios and the disposition of BGIS. Net other expense for the year ended December 31, 2018
primarily related to provisions taken in our business services segment, a decrease on the revaluation of an investment security
within our industrials segment and warrants within our infrastructure services segment.

Income tax (expense) recovery

For the year ended December 31, 2019, current income tax expense increased by $138 million to $324 million, compared
to $186 million for the year ended December 31, 2018. For the year ended December 31, 2019, deferred income tax recovery
increased by $44 million to $132 million, compared to deferred income tax recovery of $88 million for the year ended
December 31, 2018. Total tax expense increased to $192 million for the year ended December 31, 2019 compared to $98 million
for the year ended December 31, 2018. Current taxes increased primarily due to the acquisition of Clarios and the net gains
recognized on the dispositions of BGIS and BGRS in 2019. Deferred taxes decreased primarily due to the sale of the industrial
assets at BRK Ambiental and the acquisition of Clarios during the year.

Our effective tax rate for the year ended December 31, 2019 was 30% (compared to 8% in 2018), while our composite
income tax rate was 27% (compared to 27% in 2018). The increase in our effective tax rate by 22% from prior year was primarily
driven by the non-recognition of the benefit of the current year’s tax losses within our industrials segment and infrastructure
services segment which gave rise to a 17% increase in our effective tax rate in the current year. This was partially offset by the
difference in global tax rates due to the fact that we operate in countries with different tax rates, most of which vary from our
domestic statutory tax rate. The difference relating to global tax rates will vary from period to period depending on the relative
proportion of income in each country and business. Lastly, our consolidated net income included income attributable to non-
controlling interest ownership interests in flow through entities (for example, partnerships), while our consolidated tax provision
included only our proportionate share of the tax provision of these entities. This gave rise to an approximate 6% decrease in our
effective tax rate in the current year.
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Summary of Results
Quarterly results

Total revenues and net income (loss) for the eight most recent quarters were as follows:

2020 2019
(US$ MILLIONS, except per unit amounts) Q4 Q3 Q2 Q1 Q4 Q3 Q2 Q1
Revenues $10,049 $10,070 $ 7,370 $10,146 $11,320 $11,794 $10,717 $ 9,201
Direct operating costs (8,557) (8,722) (6,285) (8,901) (9,969) (10,389) (9,776)  (8,193)
General and administrative expenses (260) (236) (228) (244) (228) (215) (211) (178)
Depreciation and amortization expense (547) (547) (533) (538) (518) (534) (441) (311)
Interest income (expense), net (394) (371) (353) (364) (388) (389) (313) (184)
Equity accounted income (loss), net 31 17 18 O] 52 32 23 7
Impairment expense, net (114) @) (29) (113) (285) — (324) —
Gain (loss) on acquisitions/dispositions,
net 95 — 4 183 190 16 522 2)
Other income (expense), net 188 ) 149 (217) (46) (83) (181) (90)
Income (loss) before income tax 491 195 105 (57) 128 232 16 250
Income tax (expense) recovery
Current (84) (102) (23) (75) (93) (108) 93) (30)
Deferred 27) ®) 67 98 52 58 41 (19)
Net income (loss) $ 380 $ 8 § 149 § (34 $ 8 § 182 § (36) § 201
Attributable to:
Limited partners $ 45§ 10)$ (S (V7)) $ (57 8 13 8 55 $ 32
Non-controlling interests attributable to:
Redemption-Exchange Units held
Brookfield Asset Management Inc. 40 9 (50) (59) (48) 11 52 30
Special Limited Partners — — — — — — — —
Interest of others 295 104 258 92 192 158 (143) 139

$ 380 § 85 § 149 § (34 87 § 182 § (36) 201

Basic and diluted earnings (loss) per

limited partner unit $ 056 S (0.12) $ (0.73) $ (0.84) $ (0.70) $ 0.16 $ 082 § 048

) Average number of partnership units outstanding on a fully diluted time weighted average basis, assuming the exchange of Redemption-Exchange

Units held by Brookfield Asset Management for LP Units, for the three months ended December 31, 2020 was 149.2 million and for the three months
ended December 31, 2019 was 150.6 million.

Revenues and operating costs vary from quarter to quarter primarily due to acquisitions and dispositions of businesses,
fluctuations in foreign exchange rates, business and economic cycles, weather and seasonality, broader economic factors and
commodity market volatility. Within our industrials segment, the demand for batteries in the aftermarket is typically higher in the
colder seasons at Clarios. Cardone is impacted by seasonality as demand for the business’ caliper product line is typically higher
in the warmer seasons. Within our infrastructure services segment, Westinghouse’s core operating plants services business
generates the majority of its revenues during the fall and spring when power plants go offline to perform maintenance and
replenish their fuel; revenues are also impacted quarter-over-quarter based on volume of fuel shipments. BrandSafway is impacted
by seasonality in the industries it services; for example, most refineries tend to close down for turnarounds during the spring and
fall. In addition, cold temperatures in the first and fourth fiscal quarters typically limit activity on maintenance and capital
projects. Some of our business services activities are seasonal in nature and are affected by the general level of economic activity
and related volume of services purchased by our clients. Greenergy is impacted by changes in demand for fuels linked to seasonal
weather changes and the bi-annual change in the fuel specifications. Sagen is exposed to seasonality when insurance premiums
are written and general seasonality in the housing market activity. Net income is impacted by periodic gains and losses on
acquisitions, monetizations and impairments.

74 Brookfield Business Partners



Review of Consolidated Financial Position

The following is a summary of the consolidated statements of financial position as at December 31, 2020 and
December 31, 2019:

Change
December 2020
December 31, December 31, vs December
(USS$ MILLIONS) 2020 2019 2019
Assets
Cash and cash equivalents S 2,743 § 1,986 $ 757
Financial assets 8,796 6,243 2,553
Accounts and other receivable, net 4,989 5,631 (642)
Inventory and other assets 5,280 5,282 2)
Property, plant and equipment 13,982 13,892 90
Deferred income tax assets 761 667 94
Intangible assets 11,261 11,559 (298)
Equity accounted investments 1,690 1,273 417
Goodwill 5,244 5,218 26
Total assets S 54,746 $ 51,751 $ 2,995
Liabilities and equity
Liabilities
Accounts payable and other S 17,932 §$ 16,496 $ 1,436
Corporate borrowings 610 — 610
Non-recourse borrowings in subsidiaries of the partnership 23,166 22,399 767
Deferred income tax liabilities 1,701 1,803 (102)
$ 43,409 $ 40,698 $ 2,711
Equity
Limited partners $ 1,928 3 2,116 $ (188)
Non-controlling interests attributable to:
Redemption-Exchange Units, Preferred Shares and Special Limited
Partnership Units held by Brookfield Asset Management Inc. 1,564 1,676 (112)
Interest of others in operating subsidiaries 7,845 7,261 584
11,337 11,053 284
Total liabilities and equity $ 54,746 $ 51,751 $ 2,995

Financial assets

Financial assets increased by $2,553 million to $8,796 million as at December 31, 2020, compared to $6,243 million as
at December 31, 2019. The balance comprised marketable securities, loans and notes receivable, derivative contracts, restricted
cash, and other financial assets. The increase was primarily due to the consolidation of IndoStar in the third quarter of 2020,
combined with the acquisition of public securities and growth in Sagen’s investment portfolio.

The following table presents financial assets by segment as at December 31, 2020 and December 31, 2019:

Business Infrastructure Corporate
(US$ MILLIONS) services services Industrials and other Total
December 31, 2020 $ 7,200 $ 413 $ 1,181 $ 2 S 8,796
December 31, 2019 $ 5407 § 338 $ 324§ 174 $ 6,243

Accounts receivable, net

Accounts receivable decreased by $642 million to $4,989 million as at December 31, 2020, compared to $5,631 million
as at December 31, 2019. The decrease was primarily due to lower sales volumes and prices at Greenergy, combined with the
impact of foreign exchange movements at BRK Ambiental and collections at Clarios.
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Inventory and other assets

Inventory and other assets decreased by $2 million to $5,280 million as at December 31, 2020, compared to $5,282
million as at December 31, 2019. The decrease was primarily due to the sale of our cold storage logistics business in the first
quarter of 2020 which was classified as held for sale during the fourth quarter of 2019 and a reduction of inventory at Clarios due
to strong aftermarket demand. The decrease was partially offset by the consolidation of Cardone in the first quarter of 2020.

Property, plant & equipment and intangible assets

PP&E increased by $90 million to $13,982 million as at December 31, 2020, compared to $13,892 million as at
December 31, 2019. The increase was primarily due to foreign exchange movements at Healthscope, combined with an increase
in the asset retirement obligation at Westinghouse and the consolidation of Cardone in the first quarter of 2020. The increase was
partially offset by impairments recorded at Altera. As at December 31, 2020, PP&E included $1,252 million of right-of-use assets.

Intangible assets decreased by $298 million to $11,261 million as at December 31, 2020, compared to $11,559 million as
at December 31, 2019. The decrease was primarily due to foreign exchange movements at Clarios, combined with amortization of
intangible assets at Westinghouse, and a decrease at Healthscope due to the sale of the pathology business.

Capital expenditures represent additions to PP&E and certain intangible assets. Included in capital expenditures are
maintenance capital expenditures, which are required to sustain the current performance of our operations, and growth capital
expenditures, which are made for incrementally new assets that are expected to expand existing operations. Within our business
services segment, capital expenditures were primarily related to terminal expansions at Greenergy, maintenance and
improvements on hospital facilities and new hospital equipment at Healthscope and maintenance and expansion of the fleet at
Ouro Verde. Within our infrastructure services segment, capital expenditures were primarily related to equipment refurbishment,
tooling and new fuel design at Westinghouse and vessel dry-docking costs and additions at Altera. Finally, within our industrials
segment, capital expenditures were primarily related to expansions and equipment replacement at Clarios and GrafTech. We also
include additions to intangible assets in BRK Ambiental within capital expenditures due to the nature of its concession
agreements. Maintenance and growth capital expenditures for the year ended December 31, 2020 were $603 million and $877
million, respectively, compared to $516 million and $697 million, respectively, for the year ended December 31, 2019.

Deferred income tax assets

Deferred income tax assets increased by $94 million to $761 million as at December 31, 2020, compared to $667 million
as at December 31, 2019. The increase was primarily due to the consolidation of IndoStar in the third quarter of 2020 and an
increase in losses incurred at Clarios.

Equity accounted investments

Equity accounted investments increased by $417 million to $1,690 million as at December 31, 2020, compared to $1,273
million as at December 31, 2019, which was primarily due to the acquisition of BrandSafway in the first quarter of 2020.

Goodwill

Goodwill increased by $26 million to $5,244 million as at December 31, 2020, compared to $5,218 million as at
December 31, 2019. The increase was primarily due to foreign exchange movements at our construction services business, which
was partially offset by the sale of the pathology business at Healthscope.

Accounts payable and other

Accounts payable and other increased by $1,436 million to $17,932 million as at December 31, 2020, compared to
$16,496 million as at December 31, 2019. The increase was primarily due to higher accrued liabilities and payables at Clarios,
combined with an increase in decommissioning liabilities at Westinghouse, unearned premiums written at Sagen and the
consolidation of Cardone in the first quarter of 2020. The increase was partially offset by a decrease in accrued liabilities at
Greenergy.

Corporate and non-recourse borrowings
Borrowings are discussed in Item 5.B. “Liquidity and Capital Resources”.
Deferred income tax liabilities

Deferred income tax liabilities decreased by $102 million to $1,701 million as at December 31, 2020, compared to
$1,803 million as at December 31, 2019. The decrease was primarily due to the sale of the pathology business at Healthscope and
foreign exchange movements at BRK Ambiental and Clarios.
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Equity attributable to unitholders

As at December 31, 2020, our capital structure comprised two classes of partnership units, LP Units and GP Units. LP
Units entitle the holder to their proportionate share of distributions. GP Units entitle the holder the right to govern our financial
and operating policies. See Item 10.B., “Memorandum and Articles of Association - Description of our Units and our Limited
Partnership Agreement”.

Holding LP’s capital structure comprises three classes of partnership units: Special LP Units, managing general partner
units and Redemption-Exchange Units held by Brookfield. In its capacity as the holder of the Special LP units of Holding LP, the
special limited partner is entitled to receive incentive distributions based on a 20% increase in the unit price of the partnership
over an initial threshold. See Item 10.B., “Memorandum and Articles of Association - Description of the Holding LP Limited
Partnership Agreement”.

During the fourth quarter of 2020, the volume weighted average price per unit was $33.75, which was below the
previous incentive distribution threshold of $41.96/unit, resulting in an incentive distribution of $nil for the quarter. For the year
ended December 31, 2020, the total incentive distribution was $nil.

As part of the spin-off, Brookfield also subscribed for $15 million of preferred shares of our holding entities.

On August 11, 2020, the TSX accepted our notice filed to renew our NCIB, for our LP units. Under the NCIB, we are
authorized to repurchase up to 5% of our issued and outstanding units as at August 11, 2020, or 4,016,508 units, including up to
20,432 units on the TSX during any trading day. We can make block purchases that exceed this daily purchase restriction, up to a
maximum of 2,000,000 units and subject to the annual aggregate limit. For the year ended December 31, 2020, a total of
1,858,671 units were repurchased.

As at December 31, 2020 and December 31, 2019, the total number of partnership units outstanding are as follows:

UNITS December 31, 2020 December 31, 2019
GP Units 4 4
LP Units 79,031,984 80,890,655
Non-controlling interests:
Redemption-Exchange Units, held by Brookfield 69,705,497 69,705,497
Special LP Units 4 4

Segment Analysis

Our operations are organized into four operating segments which are regularly reviewed by the CODM for the purpose
of allocating resources to the segment and to assess its performance. The key measures used by the CODM in assessing
performance and in making resource allocation decisions are Company FFO and Company EBITDA.

Company FFO is calculated as our share of net income and equity accounted income excluding the impact of
depreciation and amortization, deferred income taxes, transaction costs, non-cash valuation gains or losses, impairment expense
and other items. Company FFO includes realized disposition gains or losses recorded in net income or other comprehensive
income, arising from transactions during the reporting period together with fair value changes recorded in prior periods. Company
FFO is presented net to unitholders. Company FFO is considered a key measure of our financial performance and we use
Company FFO to assess operating results and our business performance. Company EBITDA is calculated as Company FFO
excluding the impact of our share of realized disposition gains and losses, interest income and expense, and current income taxes.
Company EBITDA is presented net to unitholders.

The tables below provide each segment’s results in the format that the CODM organizes its reporting segments to make
resource allocation decisions and assess performance. Each segment is presented on a proportionate basis, taking into account the
partnership’s ownership in operations accounted for using the consolidation and equity methods under IFRS. See “Reconciliation
to Non-IFRS Measures” for a more fulsome discussion, including a reconciliation to the partnership’s IFRS consolidated
statements of operating results on a line by line basis. Amounts attributable to non-controlling interests were previously presented
by segment and the updated presentation below has no impact on the partnership’s operating segments or measures of
performance.

Brookfield Business Partners 77



The following table presents Company EBITDA and Company FFO for the years ended December 31, 2020, 2019 and

2018:

Year ended December 31,
(USS$ MILLIONS) 2020 2019 2018
Revenues $ 12,476 $ 13,291 $ 11,201
Direct operating costs (10,874) (11,826) (10,194)
General and administrative expenses (384) (345) (300)
Equity accounted Company EBITDA 166 93 136
Company EBITDA $ 1,384 $ 1,213 § 843
Gain (loss) on acquisitions/dispositions, net 85 405 163
Other income (expense), net (25) (15) 4)
Interest income (expense), net (486) (359) (137)
Current income tax (expense) recovery 33) (124) (91)
Realized disposition gain, current income taxes and interest expense related
to equity accounted investments (55) (18) (41)
Company FFO $ 870 $ 1,102 $ 733

) Company FFO and Company EBITDA are non-IFRS measures. Company FFO is calculated as our share of net income and equity accounted income

excluding the impact of depreciation and amortization, deferred income taxes, transaction costs, non-cash valuation gains or losses, impairment
expense and other items. Company FFO includes realized disposition gains or losses recorded in net income or other comprehensive income, arising
from transactions during the reporting period together with fair value changes recorded in prior periods. Company EBITDA is calculated as Company
FFO excluding the impact of our share of realized disposition gains and losses, interest income and expense, and current income taxes. Company
EBITDA and Company FFO are presented net to unitholders. For further information on Company FFO and Company EBITDA see the
“Reconciliation of Non-IFRS Measures” section of the MD&A.

Comparison of the years ended December 31, 2020 and December 31, 2019

Company EBITDA for the year ended December 31, 2020 was $1,384 million, representing an increase of $171 million
compared to $1,213 million for the year ended December 31, 2019. The increase in Company EBITDA was primarily due to
higher contributions from our business services and infrastructure services segments, which were partially offset by a lower
contribution from our industrials segment. Company EBITDA in our business services segment increased primarily due to a full
year of contributions from Healthscope and Sagen, which was partially offset as a result of the dispositions of BGIS and BGRS in
2019. Company EBITDA in our infrastructure services segment increased primarily due to higher contributions from Altera and
Westinghouse, as well as the incremental contribution from the acquisition of BrandSafway. Company EBITDA in our industrials
segment decreased primarily due to lower contribution from GrafTech and as a result of the disposition of NAP in 2019, which
were partially offset by higher contribution from Clarios.

Company FFO for the year ended December 31, 2020 was $870 million, representing a decrease of $232 million
compared to $1,102 million for the year ended December 31, 2019. The decrease was primarily due to lower contributions in our
business services and industrials segments. Company FFO in our business services segment decreased primarily due to the net
gains recognized on the dispositions of BGIS and BGRS in 2019, which was partially offset by the net gains recognized on the
dispositions of our cold storage logistics business and Healthscope’s pathology business during the year. Company FFO in our
industrials segment decreased primarily due to the factors mentioned above and the net gain recognized on the disposition of NAP
in 2019.
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Comparison of the years ended December 31, 2019 and December 31, 2018

Company EBITDA for the year ended December 31, 2019 was $1,213 million, representing an increase of $370 million
compared to $843 million for the year ended December 31, 2018. The increase in Company EBITDA for the year ended
December 31, 2019 was primarily due to contributions from our recent acquisitions of Healthscope in the second quarter of 2019,
Ouro Verde in the third quarter of 2019, and Sagen in the fourth quarter of 2019 within our business services segment, Clarios in
the second quarter of 2019 within our industrials segment, and a full year of contribution from Westinghouse which we acquired
in the third quarter of 2018 within our infrastructure services segment. In addition, the increase in EBITDA was attributable to
stronger results from our construction services business due to higher project activity in Australia. This increase was partially
offset by the dispositions of BGIS and BGRS in the second quarter of 2019 as well as lower contributions from GrafTech due to a
decrease in our ownership combined with higher than normal costs associated with the write-up of inventory as part of our
purchase price accounting on the acquisition of Clarios. The adoption of IFRS 16 increased Company EBITDA by approximately
$83 million for the year ended December 31, 2019.

Company FFO for the year ended December 31, 2019 was $1,102 million, representing an increase of $369 million
compared to $733 million for the year ended December 31, 2018. The increase in Company FFO was primarily due to the factors
described above, combined with net gains recognized on the dispositions of BGRS, BGIS, and NAP during the year. The increase
in Company FFO was partially offset by higher interest expense due to incremental borrowings related to the acquisitions of
Clarios and Healthscope, combined with an increase in our ownership of Altera. In addition, the net gains recognized on the
dispositions of our ownership interests in HomeServices and our Australian energy operation in the prior year also contributed to
the decrease in Company FFO. The adoption of IFRS 16 increased Company FFO by approximately $70 million for the year
ended December 31, 2019.

Business services

The following table presents Company EBITDA and Company FFO for our business services segment for the years
ended December 31, 2020, 2019 and 2018:

Year ended December 31,

(US$ MILLIONS) 2020 2019 2018
Revenues $ 7,611 $ 8927 $ 9,194
Direct operating costs (7,220) (8,607) (8,943)
General and administrative expenses (136) (136) (154)
Equity accounted Company EBITDA 16 37 31
Company EBITDA $ 271 $ 221 $ 128
Gain (loss) on acquisitions/dispositions, net 61 342 54
Other income (expense), net 4 @)) —
Interest income (expense), net (62) (50) (13)
Current income tax (expense) recovery 41) (75) (34)
Realized disposition gain, current income taxes and interest expense related

to equity accounted investments “) 6) 4)
Company FFO " $ 229 $ 432 3 131
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The following table presents equity attributable to unitholders for our business services segment as at December 31,
2020, 2019 and 2018:

(US$ MILLIONS) December 31,2020 December 31,2019 December 31, 2018
Total assets $ 19,884 § 18,132 $ 7,613
Total liabilities 13,526 12,646 5,549
Interests of others in operating subsidiaries 4,133 3,325 571
Equity attributable to unitholders 2,225 2,161 1,493
Total equity $ 6,358 § 5486 $ 2,064

) Company FFO and Company EBITDA are non-IFRS measures. Company FFO is calculated as our share of net income and equity accounted income

excluding the impact of depreciation and amortization, deferred income taxes, transaction costs, non-cash valuation gains or losses, impairment
expense and other items. Company FFO includes realized disposition gains or losses recorded in net income or other comprehensive income, arising
from transactions during the reporting period together with fair value changes recorded in prior periods. Company EBITDA is calculated as Company
FFO excluding the impact of our share of realized disposition gains and losses, interest income and expense, and current income taxes. Company
EBITDA and Company FFO are presented net to unitholders. For further information on Company FFO and Company EBITDA see the
“Reconciliation of Non-IFRS Measures” section of the MD&A.

Comparison of the years ended December 31, 2020 and December 31, 2019

Revenues from our business services segment for the year ended December 31, 2020 were $7,611 million, representing a
decrease of $1,316 million compared to $8,927 million for the year ended December 31, 2019. Direct operating costs for the year
ended December 31, 2020 were $7,220 million, representing a decrease of $1,387 million compared to $8,607 million for the year
ended December 31, 2019. The decrease in revenues and direct operating costs was primarily attributed to lower volumes at
Greenergy and decreased project activity at our construction services business, combined with the lost contributions from the
dispositions of BGIS and BGRS in the second quarter of 2019. The decrease was partially offset by a full year of revenues and
direct operating costs from Healthscope and Sagen, which were acquired in the second and fourth quarters of 2019, respectively.

Company EBITDA in our business services segment for the year ended December 31, 2020 was $271 million,
representing an increase of $50 million compared to $221 million for the year ended December 31, 2019. The increase in
Company EBITDA was primarily due to a full year of contributions from Healthscope and Sagen, which were acquired in the
second and fourth quarters of 2019, respectively. The increase was partially offset by the lost contributions from the dispositions
of BGIS and BGRS in the second quarter of 2019. Sagen contributed $128 million to Company EBITDA for the year ended
December 31, 2020, compared to $7 million for the year ended December 31, 2019. The increase was primarily due to a full year
of contribution, as well as strong new underwriting activity and low levels of mortgage defaults supported by the strength of the
Canadian housing market. Healthscope contributed $67 million to Company EBITDA for the year ended December 31, 2020,
compared to $38 million for the year ended December 31, 2019. The increase was primarily due to a full year of contribution.
Healthscope continues to operate in an elevated cost environment, but with the easing of restrictions on elective surgeries in
Australia, activity levels at Healthscope’s hospitals returned to normal towards the end of the year. Our construction services
business contributed $6 million to Company EBITDA for the year ended December 31, 2020, compared to $71 million for the
year ended December 31, 2019. Construction activity levels across the business’ projects sites improved following the impact of
economic shutdowns and restrictions at customer sites at the beginning of the year.

Company FFO in our business services segment for the year ended December 31, 2020 was $229 million, representing a
decrease of $203 million compared to $432 million for the year ended December 31, 2019. The decrease in Company FFO was
primarily due to the net gains recognized on the dispositions of BGIS and BGRS in the second quarter of 2019, which was
partially offset by the factors described above and the net gains recognized on the dispositions of our cold storage logistics
business in the first quarter of 2020 and Healthscope’s pathology business in the fourth quarter of 2020.

Comparison of the years ended December 31, 2019 and December 31, 2018

Revenues from our business services segment for the year ended December 31, 2019 were $8,927 million, representing a
decrease of $267 million compared to $9,194 million for the year ended December 31, 2018. Direct operating costs for the year
ended December 31, 2019 were $8,607 million, representing a decrease of $336 million compared to $8,943 million for the year
ended December 31, 2018. The decrease in revenues and direct operating costs was primarily due to foreign exchange movements
and a decrease in volumes at Greenergy, combined with the loss of contribution from the dispositions of BGIS and BGRS in the
second quarter of 2019. The decrease in revenues and direct operating costs was partially offset by contributions from our
construction services business due to higher project activity in Australia, combined with contributions from Healthscope, Ouro
Verde, and Sagen which we acquired during the year.
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Company EBITDA in our business services segment for the year ended December 31, 2019 was $221 million,
representing an increase of $93 million compared to $128 million for the year ended December 31, 2018. The increase in
Company EBITDA was due to contributions from Healthscope, Ouro Verde, and Sagen which were acquired during the year,
combined with higher contributions from our construction services business. This increase in EBITDA was partially offset by the
dispositions of BGRS and BGIS in the second quarter of 2019.

Company FFO in our business services segment for the year ended December 31, 2019 was $432 million, representing
an increase of $301 million compared to $131 million for the year ended December 31, 2018. In addition to the factors described
above, the increase in Company FFO was due to the net gains recognized on the dispositions of BGRS and BGIS in the second
quarter of 2019. The increase was partially offset by higher interest expense related to the acquisitions of Healthscope and Ouro
Verde in the second and third quarters of 2019, respectively, as well as the net gain recognized in the prior period on the
disposition of our 33% ownership interest in HomeServices.

Infrastructure services

The following table presents Company EBITDA and Company FFO for our infrastructure services segment for the years
ended December 31, 2020, 2019 and 2018:

Year ended December 31,

(US$ MILLIONS) 2020 2019 2018
Revenues $ 1,900 $ 1,815 $ 926
Direct operating costs (1,340) (1,324) (691)
General and administrative expenses (75) (53) (25)
Equity accounted Company EBITDA 117 30 85
Company EBITDA $ 602 $ 468 $ 295
Gain (loss) on acquisitions/dispositions, net — — 3)
Other income (expense), net (29) 9) @)
Interest income (expense), net (163) (138) (57)
Current income tax (expense) recovery A3) — 6)
Realized disposition gain, current income taxes and interest expense related

to equity accounted investments (43) @) (33)
Company FFO @ $ 364 $ 314 $ 195

M Company FFO and Company EBITDA are non-IFRS measures. Company FFO is calculated as our share of net income and equity accounted income

excluding the impact of depreciation and amortization, deferred income taxes, transaction costs, non-cash valuation gains or losses, impairment
expense and other items. Company FFO includes realized disposition gains or losses recorded in net income or other comprehensive income, arising
from transactions during the reporting period together with fair value changes recorded in prior periods. Company EBITDA is calculated as Company
FFO excluding the impact of our share of realized disposition gains and losses, interest income and expense, and current income taxes. Company
EBITDA and Company FFO are presented net to unitholders. For further information on Company FFO and Company EBITDA see the
“Reconciliation of Non-IFRS Measures” section of the MD&A.

The following table presents equity attributable to unitholders for our infrastructure services segment as at December 31,
2020, 2019 and 2018:

(US$ MILLIONS) December 31,2020 December 31,2019 December 31, 2018
Total assets $ 10,839 §$ 10,619 $ 11,640
Total liabilities 9,856 9,316 9,129
Interests of others in operating subsidiaries 355 833 1,534
Equity attributable to unitholders 628 470 977
Total equity $ 983 $ 1,303 $ 2,511
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Comparison of the years ended December 31, 2020 and December 31, 2019

Revenues from our infrastructure services segment for the year ended December 31, 2020 were $1,900 million,
representing an increase of $85 million compared to $1,815 million for the year ended December 31, 2019. Direct operating costs
for the year ended December 31, 2020 were $1,340 million, representing an increase of $16 million compared to $1,324 million
for the year ended December 31, 2019. The increase in revenues and direct operating costs was primarily due to our increased
ownership in Altera as a result of the privatization in the first quarter of 2020. The increase in direct operating costs was partially
offset by the positive impact of ongoing cost saving initiatives at Westinghouse.

Company EBITDA in our infrastructure services segment for the year ended December 31, 2020 was $602 million,
representing an increase of $134 million compared to $468 million for the year ended December 31, 2019. This increase was
primarily due to higher contributions from Altera and Westinghouse during the year, as well as the incremental contribution from
the acquisition of BrandSafway which was acquired in the first quarter of 2020. Westinghouse contributed $284 million to
Company EBITDA for the year ended December 31, 2020, compared to $273 million for the year ended December 31, 2019.
Westinghouse contributed strong performance during the year and the business’ execution on new plant projects and strong cost
management more than offset the impact of maintenance deferrals at customer sites. Altera contributed $244 million to Company
EBITDA for the year ended December 31, 2020, compared to $195 million for the year ended December 31, 2019. Altera’s
higher contribution was primarily due to our increased ownership in the business, which was partially offset by reduced
contributions from its FPSO and FSO operations. BrandSafway contributed $74 million to Company EBITDA for the year ended
December 31, 2020. Results were impacted by reduced acti