o ONE UBERTY PRORPERTIES.NC,

Annual Report



One Liberty Properties, Inc. is a self-administered and self-managed real estate investment trust incorpo-
rated under the laws of Maryland in December 1982. The primary business of the company is to acquire,
own and manage a geographically diversified portfolio of retail, industrial, office and other properties
under long term leases. Substantially all of our leases are “net leases” and ground leases, under which
the tenant is responsible for real estate taxes, insurance and ordinary maintenance and repairs.

We acquired our portfolio of properties by balancing fundamental real estate analysis with tenant credit
evaluation. Our analysis focuses on the value of a property, determined primarily by its location, use,



Dear Stockholders,

We are pleased to report to you that during 2011 your company continued its growth, as we pursued our basic business
strategy of purchasing accretive properties while selectively disposing of assets.

We highlight our activities in 2011 as follows:

we acquired six properties for an aggregate of $28 million, a joint venture in which we hold a 50% equity interest
acquired one property for $3.2 million, and we sold one property for $11.5 million, net of closing costs, realizing a
gain of $932,000.

total revenues increased by 10.2% to $45.2 million compared to $41 million in 2010.

net income increased by 47.3% to $13.7 million, compared to $9.3 million in 2010. Net income in 2011 gives effect
to a $1.2 million gain on the settlement of a debt.

net income per share increased by 18.5% to $.96 compared to $.81 in 2010.

adjusted funds from operations increased by 25.9% to $21.4 million compared to $17 million in 2010. For a description
of the calculation of adjusted funds from operations and a reconciliation of net income determined in accordance with
GAAP to adjusted FFO we refer you to pages 30-32 of our Form 10-K, which is included with this Annual Report.

adjusted funds from operations on a per share basis increased by 2% to $1.51 from $1.48.

we raised approximately $40.6 million of new equity in February 2011.

at the close of 2011 we owned 89 properties (one of which is a 50% tenancy in common interest) and participated
in five unconsolidated joint ventures that own 5 properties. The properties owned by us and our unconsolidated joint
ventures are located in 29 states.

* portfolio occupancy remained high at 97.6% at year end and at 100% at properties owned by our unconsolidated
joint ventures.

* we continue to pay a cash dividend of $.33 per share per quarter ($1.32 per annum).
In the first quarter of 2012, we have continued to pursue our basic business strategy. Specifically, we added to our
portfolio of properties three Applebee Restaurants in Atlanta, Georgia for approximately $8.6 million and an Urban Outfitters

retail store in Lawrence, Kansas for approximately $1.23 million.

As we move ahead in 2012 and beyond, we expect to build on the progress made in 2011 by expanding our portfolio
with quality acquisitions while maintaining high occupancy levels and a strong balance sheet.

We would like to thank our entire organization, including our dedicated directors, for their support and efforts in making
2011 a very successful year. Our experienced executive team will continue to use its extensive network of relationships

to identify attractive acquisitions as we seek to fortify our growing portfolio and increase value for our stockholders.

Sincerely yours,

‘/724@7 %M CLbaar |E.

Fredric H. Gould Patrick J. Callan, Jr.
Chairman President and Chief Executive Officer
April 16, 2012
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A Look at Our Properties
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Recent Acquisitions

FedEx Express—Durham, North Carolina

LA Fitness—Hamilton (Cincinnati), Ohio

hhgregg—Niles (Chicago), Illinois
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Financial Highlights

(Amounts in Thousands, Except Per Share Data)

Year Ended December 31,

2011 2010
Total revenues $ 45,240 $ 40,984
Depreciation and amortization 9,599 8,657
Real estate expenses including acquisition costs 2,817 3,153
Other expenses 7,325 6,649
Total operating expenses 19,741 18,459
Operating income $ 25,499 $ 22,525
Income from continuing operations $ 12,511 $ 8,186
Income from discontinued operations 1,209 1,120
Net income $ 13,720 $ 9,306
Plus net loss attributable to noncontrolling interest 4 —
Net income attributable to One Liberty Properties, Inc. $ 13,724 $ 9,306
Net income per common share—diluted:
Income from continuing operations $ .87 $ 71
Income from discontinued operations .09 .10
Net income $ .96 $ .81
Weighted average number of common shares outstanding—diluted 13,851 11,510

December 31,

2011 2010
Real estate investments, net $412,611 $391,763
Properties held for sale (including related assets of $808) — 10,678
Cash and cash equivalents 12,668 7,732
Total assets 460,736 444,623
Mortgages payable 205,849 215,308
Line of credit—outstanding 20,000 36,200
Total liabilities 241,789 265,440
Total One Liberty Properties, Inc. stockholders’ equity 218,285 179,183

Number of Properties Total Assets Total Revenues
(Including Unconsolidated Joint Ventures) (Dollars in Millions) (Dollars in Millions)
94
88 $444.6 $45.2
$408.7 $41.0
76 $39.4
2009 2010 2011 2009 2010 2009 2010 2011
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#\refer to the mortgages on our properties as being “non-recourse (subject to standard carve-outs).”
fle term “standard carve-outs” refers to recourse items to an otherwise non-recourse mortgage and are
customary to mortgage financing. Wile carve-outs vary from lender to lender and transaction to
transaction, the carve-outs may include, among other things, environmental liabilities, the sale, financing or
encumbrance of the property in violation of loan documents, damage to property as a result of intentional
misconduct or gross negligence, failure to pay valid taxes and other claims which could create liens on
property and the conversion of security deposits, insurance proceeds or condemnation awards.

In the narrative portion of this report, information with respect to our consolidated joint venture is
generally described as if such venture was our wholly owned subsidiary and information with respect to
unconsolidated joint ventures is generally separately described.

PART 1
Item 1. Business
General

We are a self-administered and self-managed real estate investment trust, also known as a REIT.
We were incorporated in Maryland on December 20, 1982. We acquire, own and manage a
geographically diversified portfolio of retail (including furniture and office supply stores), industrial,
office, flex, health and fitness and other properties, a substantial portion of which are under long-term
leases. Substantially all of our leases are “net leases” and ground leases under which the tenant is
typically responsible for real estate taxes, insurance and ordinary maintenance and repairs. As of
December 31, 2011, we owned 89 properties, one of which is vacant, and one of which is a 50%
tenancy in common interest, and participated in five unconsolidated joint ventures that own five
properties. Our properties and the properties owned by our joint ventures are located in 29 states and
have an aggregate of approximately 5.5 million square feet of space (including approximately 106,000
square feet of space at the property in which we own a tenancy in common interest and approximately
1.2 million square feet of space at properties owned by the joint ventures in which we participate).

As of December 31, 2011:
* our 2012 contractual rental income (as defined) was approximately $45.2 million;

* the occupancy rate of properties owned by us was approximately 97.6% based on square footage
(including the property in which we own a tenancy in common interest);

* the occupancy rate of properties owned by our joint ventures was 100% based on square
footage; and

* the weighted average remaining term of the leases generating our 2012 contractual rental
income and for the leases at properties owned by our joint ventures, is 8.3 years and 8.4 years,
respectively.

Our 2012 contractual rental income includes, after giving effect to any abatements, concessions or
adjustments (i) rental income that is payable to us in 2012 under leases existing at December 31, 2011,
and (ii) rental income that is payable to us in 2012 on our tenancy in common interest. Contractual
rental income excludes approximately $760,000 of straight-line rent, amortization of approximately
$48,000 of intangibles and our share of the rental income payable to our joint ventures, which, in 2012
will be approximately $1.5 million.

2011 Highlights and Recent Developments

* Total revenues increased by $4.3 million or 10.4% from 2010 and net income increased by
$4.4 million or 47.5% from 2010.



* We acquired six properties for an aggregate of $28 million. Three of the properties are located
in Illinois and the other properties are located in North Carolina, Ohio and New Jersey. The
acquired properties account for approximately $2.6 million or 5.8% of our 2012 contractual
rental income.

* We sold one property tenanted by Office Depot for an aggregate of $11.5 million and realized a
gain of $932,000. The property sold accounted for $1.2 million of income (including the $932,000
gain) from discontinued operations in 2011. Rents from properties tenanted by Office Depot
account for less than 8% of our 2012 contractual rental income.

* We issued 2,700,000 shares of our common stock and received net proceeds of approximately
$40.6 million. The proceeds were used to repay two mortgages in aggregate amount of $7.7
million having a weighted average interest rate of 7.9%, to reduce the amount outstanding under
the line of credit by $26.2 million and to purchase a property in March 2011 for $2.3 million.
The balance of the proceeds was used for general corporate purposes.

* In February 2012, we entered into a joint venture with an affiliate of Trammell Crow Company
(“Trammell Crow”) pursuant to which the venture contemplates re-developing our 6.2 acre site
in Plano, Texas into up to two Class A office buildings. This site, which we have owned since
2003, was previously tenanted by a retail furniture operator that filed for bankruptcy protection
in February 2011 and is currently tenanted by another retail furniture operator under a short
term lease. We contributed this property to the joint venture in exchange for a 90% equity
interest therein and Trammell Crow contributed $1.5 million in exchange for its 10% equity
interest therein. The re-development of this property is subject to, among other things, obtaining
the necessary equity and debt financing, sufficient tenant commitments and obtaining various
governmental and non-governmental approvals.

* In March 2012, we acquired three Applebee’s restaurant locations in the Atlanta, Georgia area
for approximately $8.6 million. The properties are subject to individual long term net leases and
the annual base rent with respect thereto is approximately $664,000.

Acquisition Strategies

We seek to acquire properties throughout the United States that have locations, demographics and
other investment attributes that we believe to be attractive. We believe that long-term leases provide a
predictable income stream over the term of the lease, making fluctuations in market rental rates and in
real estate values less significant to achieving our overall investment objectives. Our goal is to acquire
properties that are subject to long-term net or ground leases that include periodic contractual rental
increases or rent increases based on increases in the consumer price index. Periodic contractual rental
increases provide reliable increases in future rent payments and rent increases based on the consumer
price index provide protection against inflation. Historically, long-term leases have made it easier for us
to obtain longer-term, fixed-rate mortgage financing with principal amortization, thereby moderating
the interest rate risk associated with financing or refinancing our property portfolio by reducing the
outstanding principal balance over time. We may, however, acquire a property that is subject to a
short-term lease when we believe the property represents a good opportunity for recurring income and
residual value. Although we regard the acquisition of properties subject to net and ground leases as an
important aspect of our investment strategy, we have expanded our focus to include, among other
things, investments in (i) properties that will be re-positioned or re-developed and (ii) community
shopping centers anchored by national or regional tenants. We pay substantially all the operating
expenses at these community shopping centers, a significant portion of which are reimbursed by the
tenants pursuant to their leases.

In October 2011, we acquired for $5.8 million a retail property located in Cherry Hill, NJ. The
property is situated on approximately 12.4 acres and consists of 115,500 square feet of which



approximately 70,500 square feet is leased to a national retail tenant. We anticipate re-positioning and
leasing the balance of the space over time. The re-positioning of this property is being financed
through an up to $7 million loan which closed in March 2012. We are also pursuing with Trammell
Crow the re-development of a property we own in Plano, TX, into up to two class A office buildings.

Generally, we hold the properties we acquire for an extended period of time. Our investment
criteria are intended to identify properties from which increased asset value and overall return can be
realized from an extended period of ownership. Although our investment criteria favor an extended
period of ownership, we will dispose of a property if we regard the disposition of the property as an
opportunity to realize the overall value of the property sooner or to avoid future risks by achieving a
determinable return from the property.

We identify properties through the network of contacts of our senior management and our
affiliates, which includes real estate brokers, private equity firms, banks and law firms. In addition, we
attend industry conferences and engage in direct solicitations.

Our charter documents do not limit the number of properties in which we may invest, the amount
or percentage of our assets that may be invested in any specific property or property type, or the
concentration of investments in any region in the United States. We do not intend to acquire properties
located outside of the United States. We will continue to form entities to acquire interests in real
properties, either alone or with other investors, and we may acquire interests in joint ventures or other
entities that own real property.

It is our policy, and the policy of our affiliated entities, that any investment opportunity presented
to us or to any of our affiliated entities that involves primarily the acquisition of a net leased property,
a ground lease or a community shopping center, will first be offered to us and may not be pursued by
any of our affiliated entities unless we decline the opportunity.

Investment Evaluation

In evaluating potential investments, we consider, among other criteria, the following:

* the ability of a tenant, if a net leased property, or major tenants, if a shopping center, to meet
operational needs and lease obligations recognizing the current economic climate;

e the current and projected cash flow of the property;

* the estimated return on equity to us;

* an evaluation of the property and improvements, given its location and use;

* local demographics (population and rental trends);

* the terms of tenant leases, including the relationship between current rents and market rents;
* the projected residual value of the property;

* the potential to finance or refinance the property;

* potential for income and capital appreciation;

* occupancy of and demand for similar properties in the market area; and

e alternate uses or tenants for the property.



Our Business Objective

Our business objective is to maintain and increase, over time, the cash available for distribution to
our stockholders by:

¢ identifying opportunistic and strategic property acquisitions consistent with our portfolio and our
acquisition strategies;

* obtaining mortgage indebtedness on favorable terms and maintaining access to capital to finance
property acquisitions;

* monitoring and maintaining our portfolio, including tenant negotiations and lease amendments
with tenants having financial difficulty; and

* managing assets effectively, including lease extensions and opportunistic and strategic property
sales.

Typical Property Attributes

The properties in our portfolio and owned by our joint ventures typically have the following
attributes:

* Net or ground leasesSubstantially all of the leases are net and ground leases under which the
tenant is typically responsible for real estate taxes, insurance and ordinary maintenance and
repairs. We believe that investments in net and ground leased properties offer more predictable
returns than investments in properties that are not net or ground leased;

* Long-term leasesSubstantially all of our leases are long-term leases. Excluding leases relating to
properties owned by our joint ventures, leases representing approximately 29.3% of our 2012
contractual rental income expire between 2017 and 2021, and leases representing approximately
41.7% of our 2012 contractual rental income expire after 2021; and

* Bheduled rent increases.Leases representing approximately 90.7% of our 2012 contractual rental
income provide or provided for either periodic contractual rent increases or rent increases based
on the consumer price index. A lease with respect to a property owned by one joint venture
provides for a rent increase based on the consumer price index.



Our Tenants

The following table sets forth information about the diversification of our tenants by industry
sector as of December 31, 2011:

Percentage of
Number of Number of 2012 Contractual 2012 Contractual

Type of Property Tenants Properties Rental Income Rental Income
Retail—various(1). . ....... 44 43 $16,653,756 36.9%
Retail—furniture(2) ....... 5 15 6,458,774 14.3
Industrial(3) . .. .......... 8 9 5,788,821 12.8
Retail—office supply(4). . . . . 11 11 4,294,308 9.5
Office(S) ............... 3 3 4,702,310 10.4
Flex . ...... ... . ... 3 2 2,637,196 5.8
Health & fitness . . ........ 4 4 2,515,546 5.6
Movie theater(6).......... 1 1 1,401,846 31
Residential . ... .......... 1 1 700,000 1.6
80 89 $45,152,557 100%

(1) Twenty-two of the retail properties are net leased to single tenants. Five properties are
net leased to a total of 19 separate tenants pursuant to separate leases, eight properties
are net leased to one tenant pursuant to a master lease, six properties are net leased to
one tenant pursuant to a master lease and two properties are net leased to one tenant
pursuant to two coterminous net leases.

(2) Eleven properties are net leased to Haverty Furniture Companies, Inc. pursuant to a
master lease covering all locations. Four of the properties are net leased to single tenants.

(3) Includes one vacant property.

(4) Includes nine properties which are net leased to Office Depot pursuant to nine separate
leases. Seven of these leases contain cross-default provisions.

(5) Includes a property in which we own a 50% tenancy in common interest.

(6) We are the ground lessee of this property under a long-term lease and net lease the
movie theater to an operator.

Most of our retail tenants operate on a national basis and include, among others, Barnes & Noble,
Best Buy, Burlington Coat Factory, CarMax, CVS, Kohl’s, Marshalls, Mens’ Wearhouse, Office Depot,
Office Max, Party City, PetSmart, The Sports Authority, Walgreens, Wendy’s and Whole Foods and
some of our tenants operate on a regional basis, including hhgregg, Giant Food Stores and Haverty
Furniture Companies.

Our Leases

Substantially all of our leases are net or ground leases (including the leases entered into by our
joint ventures) under which the tenant, in addition to its rental obligation, typically is responsible for
expenses attributable to the operation of the property, such as real estate taxes and assessments, water
and sewer rents and other charges. The tenant is also generally responsible for maintaining the
property and for restoration following a casualty or partial condemnation. The tenant is typically
obligated to indemnify us for claims arising from the property and is responsible for maintaining
insurance coverage for the property it leases and naming us an additional insured. Under some net
leases, we are responsible for structural repairs, including foundation and slab, roof repair or
replacement and restoration following a casualty event, and at several properties we are responsible for
certain expenses related to the operation and maintenance of the property.



Our typical lease provides for contractual rent increases periodically throughout the term of the
lease or for rent increases pursuant to a formula based on the consumer price index. Some of our
leases provide for minimum rents supplemented by additional payments based on sales derived from
the property subject to the lease. Such additional payments were not a material part of our 2011 rental
revenues and are not expected to be a material part of our 2012 rental revenues.

Our policy has been to acquire properties that are subject to existing long-term leases or to enter
into long-term leases with our tenants. Our leases generally provide the tenant with one or more
renewal options.

The following table sets forth scheduled lease expirations of leases for our properties (excluding
joint venture properties) as of December 31, 2011:

% of 2012 Contractual

Approximate Square 2012 Contractual Rental Income

Number of Footage Subject to Rental Income Under Represented by

Year of Lease Expiration(1) Expiring Leases Expiring Leases Expiring Leases Expiring Leases
2012 .o 5 37,300 $ 482,343 1.1
2013 .o 6 233,179 1,963,996 4.3
2014 .o 12 698,261 6,175,391 13.7
2015 .o 4 127,240 1,460,548 32
2016 ... 9 350,941 3,014,929 6.7
2017 .o 4(2) 181,421 2,759,596 6.1
2018 ... 10 247,176 4,727,201 10.5
2019 ... 3 66,322 883,702 1.9
2020 ... 6 167,606 4,014,935 8.9
2021 and Thereafter . . . . .. 23 2,051,499 19,669,916 43.6

82 4,160,945 $45,152,557 100%

(1) Lease expirations assume tenants do not exercise existing renewal options.

(2) Includes a property in which we have a tenancy in common interest.

Financing, Re-Renting and Disposition of Our Properties

Our charter documents do not limit the level of debt we may incur. Our revolving credit facility
matures on March 31, 2013 and, among other things, limits total debt that we may incur to 70% of the
value of our properties (as determined pursuant to the credit agreement). We borrow funds on a
secured and unsecured basis and intend to continue to do so in the future.

We also mortgage specific properties on a non-recourse basis (subject to standard carve-outs) to
enhance the return on our investment in a specific property. The proceeds of mortgage loans may be
used for property acquisitions, investments in joint ventures or other entities that own real property, to
reduce bank debt and for working capital purposes. The proceeds of our credit facility may be used to
payoff existing mortgages, fund the acquisition of additional properties, and to a more limited extent,
invest in joint ventures and for working capital. Net proceeds received from the sale, financing or
refinancing of properties are generally required to be used to repay amounts outstanding under our
credit facility.

With respect to properties we acquire on a free and clear basis, we usually seek to obtain
long-term fixed-rate mortgage financing, when available at acceptable terms, shortly after the
acquisition of such property to avoid the risk of movement of interest rates and fluctuating supply and
demand in the mortgage markets. We also will acquire a property that is subject to (and will assume) a
fixed-rate mortgage. Substantially all of our mortgages provide for amortization of part of the principal
balance during the term, thereby reducing the refinancing risk at maturity. Some of our properties may
be financed on a cross-defaulted or cross-collateralized basis, and we may collateralize a single
financing with more than one property.



After termination or expiration of any lease relating to any of our properties, we will seek to
re-rent or sell such property in a manner that will maximize the return to us, considering, among other
factors, the income potential and market value of such property. We acquire properties for long-term
investment for income purposes and do not typically engage in the turnover of investments. We will
consider the sale of a property if a sale appears advantageous in view of our investment objectives. We
may take back a purchase money mortgage as partial payment in lieu of cash in connection with any
sale and may consider local custom and prevailing market conditions in negotiating the terms of
repayment. If there is a substantial tax gain, we may seek to enter into a tax deferred transaction and
reinvest the proceeds in another property. It is our policy to use any cash realized from the sale of
properties, net of any distributions to stockholders, to pay down amounts due under our credit facility,
if any, and for the acquisition of additional properties.

Our Joint Ventures

As of December 31, 2011, we were participants in five joint ventures that own an aggregate of five
properties, and have an aggregate of approximately 1.2 million rentable square feet of space. Four of
the properties are retail properties and one is an industrial property. We own a 50% equity interest in
all of these joint ventures. We are designated as the sole “managing member” or “manager” under the
operating agreements of two of these joint ventures; however, we do not exercise substantial operating
control over these entities. At December 31, 2011, our investment in joint ventures was approximately
$5.1 million.

Based on existing leases, we anticipate that our share of rental income payable to our joint
ventures in 2012 will be approximately $1.5 million. The leases for two properties (each of which is
owned by one of our joint ventures), are expected to contribute 78.5% of the aggregate projected
rental income payable to all of our joint ventures in 2012 and expire in 2021 and 2022.

Competition

We face competition for the acquisition of properties from a variety of investors, including
domestic and foreign corporations and real estate companies, financial institutions, insurance
companies, pension funds, investment funds, other REITs and individuals, some of which have
significant advantages over us, including a larger, more diverse group of properties and greater financial
and other resources than we have.

Our Structure

Five employees, Patrick J. Callan, Jr., our president and chief executive officer, Lawrence G.
Ricketts, Jr., our executive vice president and chief operating officer, Justin Clair, our assistant
vice-president and two others, devote substantially all of their business time to our company. Our other
executive, administrative, legal, accounting and clerical personnel share their services on a part-time
basis with us and other affiliated entities that share our executive offices.

We entered into a compensation and services agreement with Majestic Property Management
Corp., effective as of January 1, 2007. Majestic Property is wholly-owned by our chairman of the board
and it provides compensation to certain of our executive officers. Pursuant to this agreement, we pay
an annual fee to Majestic Property and Majestic Property assumed our obligations under a shared
services agreement, and provides us with the services of all affiliated executive, administrative, legal,
accounting and clerical personnel that we use on a part time basis, as well as certain property
management services, property acquisition, sales and leasing and mortgage brokerage services. The
annual fees we pay to Majestic Property are negotiated each year by us and Majestic Property and are
approved by our audit committee and independent directors.



In 2011, pursuant to the compensation and services agreement, we paid (a) Majestic Property a fee
of approximately $2.73 million and $175,000 for our share of all direct office expenses, including,
among other expenses, rent, telephone, postage, computer services and internet usage and (b) the
chairman of our board of directors a fee of $250,000. See Note 9 to our consolidated financial
statements for information regarding equity awards to individuals performing services on our behalf.

We believe that the compensation and services agreement allows us to benefit from access to, and
from the services of, a group of senior executives with significant knowledge and experience in the real
estate industry and our company and its activities. If not for this agreement, we believe that a company
of our size would not have access to the skills and expertise of these executives at the cost that we have
incurred and will incur in the future. For a description of the background of our management, please
see the information under the heading “Executive Officers” in Part I of this Annual Report.

Available Information

Our Internet address is www.onelibertyproperties.com. On the Investor Information page of our
web site, we post the following filings as soon as reasonably practicable after they are electronically
filed with or furnished to the Securities and Exchange Commission (the “SEC”): our annual report on
Form 10-K, our quarterly reports on Form 10-Q, our current reports on Form 8-K, and any
amendments to those reports filed or furnished pursuant to Section 13(a) or 15(d) of the Securities
Exchange Act of 1934, as amended. All such filings on our Investor Information Web page, which also
includes Forms 3, 4 and 5 filed pursuant to Section 16(a) of the Securities Exchange Act of 1934, as
amended, are available to be viewed free of charge.

On the Corporate Governance page of our web site, we post the following charters and guidelines:
Audit Committee Charter, Compensation Committee Charter, Nominating and Corporate Governance
Committee Charter, Corporate Governance Guidelines and Code of Business Conduct and Ethics, as
amended and restated. All such documents on our Corporate Governance Web page are available to be
viewed free of charge.

Information contained on our web site is not part of, and is not incorporated by reference into,
this Annual Report on Form 10-K or our other filings with the SEC. A copy of this Annual Report on
Form 10-K and those items disclosed on our Investor Information Web page and our Corporate
Governance Web page are available without charge upon written request to: One Liberty
Properties, Inc., 60 Cutter Mill Road, Suite 303, Great Neck, New York 11021, Attention: Secretary.

Forward-Looking Statements

This Annual Report on Form 10-K, together with other statements and information publicly
disseminated by us, contains certain forward-looking statements within the meaning of Section 27A of
the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as
amended. We intend such forward-looking statements to be covered by the safe harbor provision for
forward-looking statements contained in the Private Securities Litigation Reform Act of 1995 and
include this statement for purposes of complying with these safe harbor provisions. Forward-looking
statements, which are based on certain assumptions and describe our future plans, strategies and
expectations, are generally identifiable by use of the words “may,” “will,” “could,” “believe,” “expect,”
“intend,” “anticipate,” “estimate,” “project,” or similar expressions or variations thereof. You should
not rely on forward-looking statements since they involve known and unknown risks, uncertainties and
other factors which are, in some cases, beyond our control and which could materially affect actual
results, performance or achievements. Factors which may cause actual results to differ materially from
current expectations include, but are not limited to:
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* the financial condition of our tenants and the performance of their lease obligations;



* general economic and business conditions, including those currently affecting our nation’s
economy and real estate markets;

* the availability of and costs associated with sources of liquidity;

* accessibility of debt and equity capital markets;

* general and local real estate conditions, including any changes in the value of our real estate;
* compliance with credit facility covenants;

* more competition for leasing of vacant space due to current economic conditions;

* changes in governmental laws and regulations relating to real estate and related investments;
* the level and volatility of interest rates;

e competition in our industry; and

¢ the other risks described under “Risks Related to Our Company” and “Risks Related to the
REIT Industry.”

Any or all of our forward-looking statements in this report and in any other public statements we
make may turn out to be incorrect. Actual results may differ from our forward looking statements
because of inaccurate assumptions we might make or because of the occurrence of known or unknown
risks and uncertainties. Many factors mentioned in the discussion below will be important in
determining future results. Consequently, no forward-looking statement can be guaranteed and you are
cautioned not to place undue reliance on these forward-looking statements. Actual future results may
vary materially.

Except as may be required under the United States federal securities laws, we undertake no
obligation to publicly update our forward-looking statements, whether as a result of new information,
future events or otherwise. You are advised, however, to consult any further disclosures we make in our
reports that are filed with or furnished to the SEC.

Item 1A. Risk Factors.

&t forth below is a discussion of certain risks affecting our business. fie categorization of risks set
forth below is meant to help you better understand the risks facing our business and is not intended to limit
your consideration of the possible effects of these risks to the listed categories. Any adverse effects arising
from the realization of any of the risks discussed, including our financial condition and results of operation,
may, and likely will, adversely affect many aspects of our business.

In addition to the other information contained or incorporated by reference in this Form 10-K, readers
should carefully consider the following risk factors:

Risks Related to Our Business

If our tenants default, if we are unable to re-rent properties upon the expiration of our leases, or if a
significant number of tenants are granted rent relief, our revenues will be reduced and we would incur
additional costs.

Substantially all of our revenues are derived from rental income paid by tenants at our properties.
The recent economic crisis and the uncertain economic climate has effected a number of our tenants.
A deterioration of economic conditions could result in tenants defaulting on their obligations, fewer
tenants renewing their leases upon the expiration of their terms or tenants seeking rent relief or other
accommodations or renegotiation of their leases. As a result of any of these events, our revenues could
decline (which may include a reversal of straight-line rental income and accelerated amortization of



intangibles). At the same time, we would remain responsible for the payment of our mortgage
obligations and would become responsible for the operating expenses related to our properties,
including, among other things, real estate taxes, maintenance and insurance. In addition, we would
incur expenses in enforcing our rights as landlord. Even if we find replacement tenants or renegotiate
leases with current tenants, the terms of the new or renegotiated leases, including the cost of required
renovations or concessions to tenants, or the expense of the reconfiguration of a single tenancy
property for use by multiple tenants, may be less favorable than current lease terms and could reduce
the amount of cash available to meet expenses and pay distributions.

Approximately 61.7% of our 2011 rental revenue was derived from tenants operating in the retail industry and
the inability of those tenants to pay rent would significantly reduce our revenues.

Approximately 61.7% of our rental revenues (excluding rental revenues from our joint ventures)
for 2011 was derived from retail tenants and approximately 60.7% of our 2012 contractual rental
income is expected to be derived from retail tenants, including 14.3% and 9.5%, from tenants engaged
in retail furniture and office supply operations, respectively. The recent economic crisis and recession
caused a significant decline in consumer spending on retail goods.

If economic conditions do not continue to improve, it could cause our retail tenants to fail to meet
their lease obligations, including rental payment delinquencies, which would have an adverse effect on
our results of operations, liquidity and financial condition, including making it more difficult for us to
satisfy our operating and debt service requirements, make capital expenditures and make distributions
to our stockholders.

Approximately 32.9% of our 2011 revenues and 31.8% of our 2012 contractual rental income is derived from
five tenants. The default, financial distress or failure of any of these tenants could significantly reduce our
revenues.

Haverty Furniture Companies, Inc., Office Depot, Inc., Ferguson Enterprises, Inc., DSM
Nutritional Products, Inc., and L-3 Communications Corp., accounted for approximately 10.7%, 7.8%,
5.1%, 5.4% and 3.9%, respectively, of our rental revenues (excluding rental revenues from our joint
ventures) for 2011, and account for 9.8%, 7.8%, 5.2%, 4.7% and 4.3%, respectively, of our 2012
contractual rental income. The default, financial distress or bankruptcy of any of these tenants could
cause interruptions in the receipt of, or the loss of, a significant amount of rental revenues and would
require us to pay operating expenses currently paid by the tenant. This could also result in the vacancy
of the property or properties occupied by the defaulting tenant, which would significantly reduce our
rental revenues and net income until the re-rental of the property or properties, and could decrease the
ultimate sale value of the property.

Declines in the value of our properties could result in impairment charges.

The recent economic downturn caused a decline in real estate values generally throughout the
country. If we are presented with indications of an impairment in the value of a particular property or
group of properties, we will be required to evaluate any such property or properties. If we determine
that any of our properties at which indicators of impairment exist have a value which is below the net
book value of such property, we may be required to recognize an impairment charge for the difference
between the fair value and the book value during the quarter in which we make such determination. In
addition, we may incur losses from time to time if we dispose of properties for sales prices that are less
than our book value.
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Competition that traditional retail tenants face from on-line retail sales could adversely affect our business.

Our retail tenants face increasing competition from online retailers. Online retailers may be able
to provide customers with better pricing and the ease and comfort of shopping from their home or
office. Internet sales have been obtaining an increasing percentage of retail sales over the past few
years and this trend is expected to continue. The continued growth of online sales could decrease the
need for traditional retail outlets and reduce retailers’ space and property requirements. This could
adversely impact our ability to rent space at our retail properties and increase competition for retail
tenants thereby reducing the rent we would receive at these properties and adversely affecting our
results of operations and financial condition.

If we are unable to refinance our mortgage loans at maturity, we may be forced to sell properties at
disadvantageous terms, which would result in the loss of revenues and in a decline in the value of our
portfolio.

We had, as of December 31, 2011, $205.8 million in mortgage debt outstanding, all of which is
non-recourse (subject to standard carve-outs), our ratio of mortgage debt to total assets was 44.7% and
our joint ventures had $18.9 million in total mortgage indebtedness (all of which is non-recourse,
subject to standard carve-outs). The risks associated with our mortgage debt and the mortgage debt of
our joint ventures include the risk that cash flow from properties securing the mortgage indebtedness
and our available cash and cash equivalents and short-term investments will be insufficient to meet
required payments of principal and interest.

Generally, only a small portion of the principal of our mortgage indebtedness will be repaid prior
to maturity and we do not plan to retain sufficient cash to repay such indebtedness at maturity.
Accordingly, to meet these obligations if they cannot be refinanced at maturity, we will have to use
funds available under our credit facility, if any, and our available cash and cash equivalents and
short-term investments to pay our mortgage debt or seek to raise funds through the financing of
unencumbered properties, sale of properties or the issuance of additional equity. In 2012, $33.5 million
of mortgage debt matures, of which approximately $23 million relates to eleven properties leased by
Haverty Furniture Companies, Inc. From 2013 through 2016, excluding mortgage debt of our joint
ventures, approximately $99.7 million of our mortgage debt matures—specifically, $9.7 million, $36.1
million, $24.7 million and $29.2 million in 2013, 2014, 2015 and 2016, respectively. With respect to our
joint ventures, approximately $13.6 million of mortgage debt matures in 2015. If we (or our joint
ventures) are not successful in refinancing or extending existing mortgage indebtedness or financing
unencumbered properties, selling properties on favorable terms or raising additional equity, our cash
flow (or the cash flow of a joint venture) will not be sufficient to repay all maturing mortgage debt
when payments become due, and we (or a joint venture) may be forced to dispose of properties on
disadvantageous terms or convey properties secured by mortgages to the mortgagees, which would
lower our revenues and the value of our portfolio.

Additionally, we may find that the value of a property could be less than the mortgage secured by
such property. In such instance, we may seek to renegotiate the terms of the mortgage, or to the extent
that our loan is non-recourse and the terms of the mortgage cannot be satisfactorily renegotiated,
forfeit the property by conveying it to the mortgagee and writing off our investment.
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If our borrowings increase, the risk of default on our repayment obligations and our debt service requirements
will also increase.

The terms of our revolving credit facility limit our ability to incur indebtedness, including limiting
the total indebtedness that we may incur to an amount equal to 70% of the value (as defined in the
credit agreement) of our properties. Increased leverage could result in increased risk of default on our
payment obligations related to borrowings and in an increase in debt service requirements, which could
reduce our net income and the amount of cash available to meet expenses and to make distributions to
our stockholders.

If a significant number of our tenants default or fail to renew expiring leases, or we take impairment charges
against our properties, a breach of our revolving credit facility could occur.

Our revolving credit facility includes financial covenants that require us to maintain certain
financial ratios and requirements. If our tenants default under their leases with us or fail to renew
expiring leases, generally accepted accounting principles may require us to recognize impairment
charges against our properties, and our financial position could be adversely affected causing us to be
in breach of the financial covenants contained in our credit facility.

Failure to meet interest and other payment obligations under our revolving credit facility or a
breach by us of the covenants to maintain the financial ratios would place us in default under our
credit facility, and, if the banks called a default and required us to repay the full amount outstanding
under the credit facility, we might be required to rapidly dispose of our properties, which could have an
adverse impact on the amounts we receive on such disposition. If we are unable to dispose of our
properties in a timely fashion to the satisfaction of the banks, the banks could foreclose on that portion
of our collateral pledged to the banks, which could result in the disposition of our properties at below
market values. The disposition of our properties at below our carrying value would adversely affect our
net income, reduce our stockholders’ equity and adversely affect our ability to pay distributions to our
stockholders.

Impairment charges against owned real estate may not be adequate to cover actual losses.

Impairment charges are based on an evaluation of known risks and economic factors. The
determination of an appropriate level of impairment charges is an inherently difficult process and is
based on numerous assumptions. The amount of impairment charges of real estate is susceptible to
changes in economic, operating and other conditions that are largely beyond our control. Any
impairment charges that we may take may not be adequate to cover actual losses and we may need to
take additional impairment charges in the future. Actual losses and additional impairment charges in
the future could materially affect our results of operations.

If credit markets tighten, it may be more difficult for us to secure financing, which may limit our ability to
finance or refinance our real estate properties, reduce the number of properties we can acquire, and adversely
affect your investment.

From 2008 to 2009, due to the national economic recession and credit crisis and the resulting
caution by lenders in evaluating and underwriting new transactions, there was a significant tightening of
the credit markets. While we believe that in 2010 and 2011 access to credit markets eased, this trend
may not continue or it may be reversed. Reduced access to credit markets may make it difficult for us
to secure mortgage debt, limiting the mortgage debt available on properties we wish to acquire and
possibly limiting the properties we can acquire. Even in the event that we are able to secure mortgage
debt on, or otherwise finance our real estate properties, due to increased costs associated with securing
financing and other factors beyond our control, we may be unable to refinance the entire outstanding
loan balance or be subject to unfavorable terms (such as higher loan fees, interest rates and periodic
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payments) if we do refinance the loan balance. Either of these results could reduce income from those
properties and reduce cash available for distribution, which may adversely affect the investment goals of
our stockholders.

Our net leases and our ground leases require us to pay property related expenses that are not the obligations
of our tenants.

Under the terms of substantially all of our net leases, in addition to satisfying their rent
obligations, our tenants are responsible for the payment of real estate taxes, insurance and ordinary
maintenance and repairs. However, under the provisions of certain net and ground leases, we are
required to pay some expenses, such as the costs of environmental liabilities, roof and structural
repairs, insurance, certain non-structural repairs and maintenance. If our properties incur significant
expenses that must be paid by us under the terms of our leases, our business, financial condition and
results of operations will be adversely affected and the amount of cash available to meet expenses and
to make distributions to holders of our common stock may be reduced.

Uninsured and underinsured losses may affect the revenues generated by, the value of, and the return from a
property affected by a casualty or other claim.

Substantially all of our tenants obtain, for our benefit, comprehensive insurance covering our
properties in amounts that are intended to be sufficient to provide for the replacement of the
improvements at each property. However, the amount of insurance coverage maintained for any
property may not be sufficient to pay the full replacement cost of the improvements at the property
following a casualty event. In addition, the rent loss coverage under the policy may not extend for the
full period of time that a tenant may be entitled to a rent abatement as a result of, or that may be
required to complete restoration following, a casualty event. In addition, there are certain types of
losses, such as those arising from earthquakes, floods, hurricanes and terrorist attacks, that may be
uninsurable or that may not be economically insurable. Changes in zoning, building codes and
ordinances, environmental considerations and other factors also may make it impossible or
impracticable for us to use insurance proceeds to replace damaged or destroyed improvements at a
property. If restoration is not or cannot be completed to the extent, or within the period of time,
specified in certain of our leases, the tenant may have the right to terminate the lease. If any of these
or similar events occur, it may reduce our revenues, the value of, or our return from, an affected

property.

Our revenues and the value of our portfolio are affected by a number of factors that affect investments in real
estate generally.

We are subject to the general risks of investing in real estate. These include adverse changes in
economic conditions and local conditions such as changing demographics, retailing trends and traffic
patterns, declines in the rental rates, changes in the supply and price of quality properties and the
market supply and demand of competing properties, the impact of environmental laws, security
concerns, prepayment penalties applicable under mortgage financings, changes in tax, zoning, building
code, fire safety and other laws and regulations, the type of insurance coverage available in the market,
and changes in the type, capacity and sophistication of building systems. Approximately 60.7%, 12.8%
and 10.4% of our 2012 contractual rental income is expected to come from retail, industrial, and office
tenants, respectively, and we are vulnerable to economic declines that negatively impact these sectors of
the economy, which could have an adverse effect on our results of operations, liquidity and financial
condition.
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Our revenues and the value of our portfolio are affected by a number of factors that affect investments in
leased real estate generally.

We are subject to the general risks of investing in leased real estate. These include the
non-performance of lease obligations by tenants, leasehold improvements that will be costly or difficult
to remove should it become necessary to re-rent the leased space for other uses, covenants in certain
retail leases that limit the types of tenants to which available space can be rented (which may limit
demand or reduce the rents realized on re-renting), rights of termination of leases due to events of
casualty or condemnation affecting the leased space or the property or due to interruption of the
tenant’s quiet enjoyment of the leased premises, and obligations of a landlord to restore the leased
premises or the property following events of casualty or condemnation. The occurrence of any of these
events could adversely impact our results of operations, liquidity and financial condition.

Redevelopment activities may be delayed or otherwise may not achieve expected results.

Redevelopment activities may be cancelled, terminated, abandoned, and/or delayed, or otherwise
may not achieve expected results due, among other things, to our inability to achieve favorable leasing
results, to obtain all required permits and approvals, and to finance such development activities. We are
in the process of re-positioning our Cherry Hill, NJ property and re-developing our Plano, TX property
and may continue such activities with these or other properties in the future. In this connection, we will
bear certain risks, including the risks of failure/lack of, or withdrawal of, expected entitlements,
construction delays or cost overruns (including increases in materials and/or labor costs and the
requirement for greater off-site improvements than originally contemplated) that may increase project
costs and make such project uneconomical, the risk that occupancy or rental rates at a completed
project will not be sufficient to enable us to pay operating expenses or achieve targeted rates of return
on investment, and the risk of incurring acquisition and/or predevelopment costs in connection with
projects that are not pursued to completion. In case of an unsuccessful project, our loss could exceed
our investment in the project.

Real estate investments are relatively illiquid and their values may decline.

Real estate investments are relatively illiquid. Therefore, we will be limited in our ability to
reconfigure our real estate portfolio in response to economic changes. We may encounter difficulty in
disposing of properties when tenants vacate either at the expiration of the applicable lease or
otherwise. If we decide to sell any of our properties, our ability to sell these properties and the prices
we receive on their sale may be affected by many factors, including the number of potential buyers, the
number of competing properties on the market and other market conditions, as well as whether the
property is leased and if it is leased, the terms of the lease. As a result, we may be unable to sell our
properties for an extended period of time without incurring a loss, which would adversely affect our
results of operations, liquidity and financial condition.

The concentration of our properties in certain regions may make our revenues and the value of our portfolio
vulnerable to adverse changes in local economic conditions.

The properties we own may be located in the same or a limited number of geographic regions.
Approximately 26.8% of our rental income (excluding our share of rental income from our joint
ventures) for 2011 was, and approximately 26% of our 2012 contractual rental income will be, derived
from properties located in Texas and New York. At December 31, 2011, 23.1% of the depreciated book
value of our real estate investments (excluding our share of the assets from our joint ventures) were
located in Texas and New York. As a result, a decline in the economic conditions in these regions, or in
regions where our properties may be concentrated in the future, may have an adverse effect on the
rental and occupancy rates for, and the property values of, these properties, which could lead to a
reduction in our rental income and in the results of operations.
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If we reduce our dividend, the market value of our common stock may decline.

The level of our common stock dividend is established by our board of directors from time to time
based on a variety of factors, including our cash available for distribution, funds from operations and
maintenance of our REIT status. Various factors could cause our board of directors to decrease our
dividend level, including insufficient income to cover our dividends, tenant defaults or bankruptcies
resulting in a material reduction in our funds from operations or a material loss resulting from an
adverse change in the value of one or more of our properties. If our board of directors determines to
reduce our common stock dividend, the market value of our common stock could be adversely affected.

We cannot assure you of our ability to pay dividends in the future.

We intend to pay quarterly dividends and to make distributions to our stockholders in amounts
such that all or substantially all of our taxable income in each year is distributed. This, along with other
factors, will enable us to quality for the tax benefits accorded to a REIT under the Internal Revenue
Code of 1986, as amended. We have not established a minimum dividend payment level and our ability
to pay dividends may be adversely affected by the risk factors described in this Annual Report on
Form 10-K. All distributions will be made at the discretion of our board of directors and will depend
on our earnings, our financial condition, maintenance of our REIT status and such other factors as our
board of directors may deem relevant from time to time. If the economic climate does not continue to
improve, our tenants may be further affected, which could likely cause a decline in our revenues, and
may reduce or eliminate our profitability and result in the reduction or elimination of our dividends.

Competition in the real estate business is intense and could reduce our revenues and harm our business.

We compete for real estate investments with all types of investors, including domestic and foreign
corporations and real estate companies, financial institutions, insurance companies, pension funds,
investment funds, other REITs and individuals. Many of these competitors have significant advantages
over us, including a larger, more diverse group of properties and greater financial and other resources.

Our current and future investments in joint ventures could be adversely affected by the lack of sole decision
mabking authority, reliance on joint venture partners’ financial condition, and any dispute that may arise
between our joint venture partners and us.

A number of properties in which we have an interest are owned through joint ventures. We may
continue to acquire properties through joint ventures and/or contribute some of our properties to joint
ventures. Investments in joint ventures may, under certain circumstances, involve risks not present when
a third party is not involved, including the possibility that joint venture partners might file for
bankruptcy protection, or fail to fund their share of required capital contributions. Further, joint
venture partners may have conflicting business interests or goals, and as a result there is the potential
risk of impasses on decisions, such as a sale. Any disputes that may arise between joint venture
partners and us may result in litigation or arbitration that would increase our expenses and prevent our
officers and/or directors from focusing their time and effort on our business. Consequently, actions by
or disputes with joint venture partners might result in subjecting properties owned by the joint venture
to additional risk.

Compliance with environmental regulations and associated costs could adversely affect our results of
operations and liquidity.

Under various federal, state and local laws, ordinances and regulations, an owner or operator of
real property may be required to investigate and clean up hazardous or toxic substances or petroleum
product releases at the property and may be held liable to a governmental entity or to third parties for
property damage and for investigation and cleanup costs incurred in connection with contamination.

15



The cost of investigation, remediation or removal of hazardous or toxic substances may be substantial,
and the presence of such substances, or the failure to properly remediate a property, may adversely
affect our ability to sell or rent the property or to borrow money using the property as collateral. In
connection with our ownership, operation and management of real properties, we may be considered
an owner or operator of the properties and, therefore, potentially liable for removal or remediation
costs, as well as certain other related costs, including governmental fines and liability for injuries to
persons and property, not only with respect to properties we own now or may acquire, but also with
respect to properties we have owned in the past.

We cannot provide any assurance that existing environmental studies with respect to any of our
properties reveal all potential environmental liabilities, that any prior owner of a property did not
create any material environmental condition not known to us, or that a material environmental
condition does not otherwise exist, or may not exist in the future, as to any one or more of our
properties. If a material environmental condition does in fact exist, or exists in the future, the
remediation of costs could have a material adverse impact upon our results of operations, liquidity and
financial condition.

Compliance with the Americans with Disabilities Act could be costly.

Under the Americans with Disabilities Act of 1990, all public accommodations must meet Federal
requirements for access and use by disabled persons. A determination that our properties do not
comply with the Americans with Disabilities Act could result in liability for both governmental fines
and damages. If we are required to make unanticipated major modifications to any of our properties to
comply with the Americans with Disabilities Act, which are determined not to be the responsibility of
our tenants, we could incur unanticipated expenses that could have an adverse impact upon our results
of operations, liquidity and financial condition.

Our senior management and other key personnel are critical to our business and our future success depends
on our ability to retain them.

We depend on the services of Fredric H. Gould, chairman of our Board of Directors, Patrick J.
Callan, Jr., our president and chief executive officer, Lawrence G. Ricketts, Jr., our executive vice
president and chief operating officer, and other members of our senior management to carry out our
business and investment strategies. Only two of our senior officers, Messrs. Callan and Ricketts, devote
substantially all of their business time to our company. The remainder of our senior management
provide services to us on a part-time, as-needed basis. The loss of the services of any of our senior
management or other key personnel, or our inability to recruit and retain qualified personnel in the
future, could impair our ability to carry out our business and investment strategies.

Our transactions with affiliated entities involve conflicts of interest.

From time to time we have entered into transactions with persons and entities affiliated with us
and with certain of our officers and directors. Our policy for transactions with affiliates is to have these
transactions approved by our audit committee and by a majority of our board of directors, including a
majority of our independent directors. We entered into a compensation and services agreement with
Majestic Property effective as of January 1, 2007. Majestic Property is wholly-owned by the chairman of
our Board of Directors and it provides compensation to certain of our part-time senior executive
officers. Pursuant to the compensation and services agreement, we pay an annual fee to Majestic
Property and it assumes our obligations under a shared services agreement, and provide us with the
services of all affiliated executive, administrative, legal, accounting and clerical personnel that we use
on a part time basis, as well as certain property management services, property acquisition, sales and
leasing and mortgage brokerage services. In 2011, pursuant to the compensation and services
agreement, we paid Majestic Property a fee of $2,725,000 and an additional $175,000 for our share of
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all direct office expenses, including rent, telephone, postage, computer services, and internet usage. See
Note 9 to our consolidated financial statements for information regarding equity awards to individuals
performing services on our behalf.

Risks Related to the REIT Industry

Failure to qualify as a REIT would result in material adverse tax consequences and would significantly reduce
cash available for distributions.

We operate so as to qualify as a REIT under the Internal Revenue Code of 1986, as amended.
Qualification as a REIT involves the application of technical and complex legal provisions for which
there are limited judicial and administrative interpretations. The determination of various factual
matters and circumstances not entirely within our control may affect our ability to qualify as a REIT. In
addition, no assurance can be given that legislation, new regulations, administrative interpretations or
court decisions will not significantly change the tax laws with respect to qualification as a REIT or the
federal income tax consequences of such qualification. If we fail to quality as a REIT, we will be
subject to federal, certain additional state and local income tax (including any applicable alternative
minimum tax) on our taxable income at regular corporate rates and would not be allowed a deduction
in computing our taxable income for amounts distributed to stockholders. In addition, unless entitled to
relief under certain statutory provisions, we would be disqualified from treatment as a REIT for the
four taxable years following the year during which qualification is lost. The additional tax would reduce
significantly our net income and the cash available for distributions to stockholders.

We are subject to certain distribution requirements that may result in our having to borrow funds at
unfavorable rates.

To obtain the favorable tax treatment associated with being a REIT, we generally are required,
among other things, to distribute to our stockholders at least 90% of our ordinary taxable income
(subject to certain adjustments) each year. To the extent that we satisfy these distribution requirements,
but distribute less than 100% of our taxable income we will be subject to federal corporate tax on our
undistributed taxable income. In addition, we may be subject to a 4% nondeductible excise tax on the
amount, if any, by which certain distributions paid by us with respect to any calendar year are less than
the sum of 85% of our ordinary income, 95% of our capital gain net income and 100% of our
undistributed income from prior years.

As a result of differences in timing between the receipt of income and the payment of expenses,
and the inclusion of such income and the deduction of such expenses in arriving at taxable income, and
the effect of nondeductible capital expenditures, the creation of reserves and the timing of required
debt service (including amortization) payments, we may need to borrow funds in order to make the
distributions necessary to retain the tax benefits associated with qualifying as a REIT, even if we believe
that then prevailing market conditions are not generally favorable for such borrowings. Such borrowings
could reduce our net income and the cash available for distributions to holders of our common stock.

Compliance with REIT requirements may hinder our ability to maximize profits.

In order to qualify as a REIT for Federal income tax purposes, we must continually satisfy tests
concerning, among other things, our sources of income, the amounts we distribute to our stockholders
and the ownership of our stock. We may also be required to make distributions to stockholders at
disadvantageous times or when we do not have funds readily available for distribution. Accordingly,
compliance with REIT requirements may hinder our ability to operate solely on the basis of
maximizing profits.

In order to qualify as a REIT, we must also ensure that at the end of each calendar quarter, at
least 75% of the value of our assets consists of cash, cash items, government securities and real estate
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assets. Any investment in securities cannot include more than 10% of the outstanding voting securities
of any one issuer or more than 10% of the total value of the outstanding securities of any one issuer.
In addition, no more than 5% of the value of our assets can consist of the securities of any one issuer,
other than a qualified REIT security. If we fail to comply with these requirements, we must dispose of
such portion of these securities in excess of these percentages within 30 days after the end of the
calendar quarter in order to avoid losing our REIT status and suffering adverse tax consequences. This
requirement could cause us to dispose of assets for consideration that is less than their true value and
could lead to an adverse impact on our results of operations and financial condition.

Item 1B. Unresolved Staff Comments.

None.
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EXECUTIVE OFFICERS

Set forth below is a list of our executive officers whose terms expire at our 2012 annual board of
directors’ meeting. The business history of our officers, who are also directors, will be provided in our
proxy statement to be filed pursuant to Regulation 14A not later than April 30, 2012.

NAME AGE POSITION WITH THE COMPANY

Fredric H. Gould™ ................ % Chairman of the Board

Patrick J. Callan, Jr. ... ............ 49  President, Chief Executive Officer, and Director
Lawrence G. Ricketts, Jr. ........... 35  Executive Vice President and Chief Operating Officer
Matthew J. Gould* . .. ............. 52 Vice Chairman of the Board

Jeffrey A. Gould* . . ............... 46  Senior Vice President and Director

David W. Kalish*** . ... ........ ... 64  Senior Vice President and Chief Financial Officer
Mark H. Lundy** . .. .............. 49 Senior Vice President and Secretary

Israel Rosenzweig . .. .............. 64  Senior Vice President

Simeon Brinberg** ... ... ...... . ... 78  Senior Vice President

Karen Dunleavy . ................. 53 Vice President, Financial

Alysa Block .......... ... ... ... 51  Treasurer

Richard M. Figueroa .............. 44 Vice President and Assistant Secretary

Isaac Kalish™** . .............. ... 36 Assistant Treasurer

Justin Clair . .................... 29  Assistant Vice President

*  Matthew J. Gould and Jeffrey A. Gould are Fredric H. Gould’s sons.
**  Mark H. Lundy is Simeon Brinberg’s son-in-law.

*** Tsaac Kalish is David W. Kalish’s son.

Lawrence G. Ricketts, Jr. Mr. Ricketts has been our Chief Operating Officer since January 2008,
Vice President since December 1999 (Executive Vice President since June 2006), and employed by us
since January 1999.

David W. Kalish. Mr. Kalish has served as our Senior Vice President and Chief Financial Officer
since June 1990. Mr. Kalish has served as Senior Vice President, Finance of BRT Realty Trust since
August 1998 and Vice President and Chief Financial Officer of the managing general partner of Gould
Investors L.P. since June 1990. Mr. Kalish is a certified public accountant.

Israel Rosenzweig. Mr. Rosenzweig has served as our Senior Vice President since June 1997 and
as a Senior Vice President of BRT Realty Trust since March 1998. He has been a Vice President of the
managing general partner of Gould Investors L.P. since May 1997 and was President of GP
Partners, Inc., a sub-advisor to a registered investment advisor, from 2000 to March 2009.

Mark H. Lundy. Mr. Lundy has served as our Secretary since June 1993 and as our Vice
President since June 2000 (Senior Vice President since June 2006). Mr. Lundy has been a Vice
President of BRT Realty Trust since April 1993 (Senior Vice President since March 2005) and a Vice
President of the managing general partner of Gould Investors L.P. since July 1990. He is an
attorney-at-law and a member of the bars of New York and the District of Columbia.
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Simeon Brinberg. Mr. Brinberg has served as our Senior Vice President since 1989. He has been
Secretary of BRT Realty Trust since 1983, a Senior Vice President of BRT Realty Trust since 1988 and
a Vice President of the managing general partner of Gould Investors L.P. since 1988. Mr. Brinberg is
an attorney-at-law and a member of the bar of the State of New York.

Karen Dunleavy. Ms. Dunleavy has been our Vice President, Financial since 1994. She has served
as Treasurer of the managing general partner of Gould Investors L.P. since 1986. Ms. Dunleavy is a
certified public accountant.

Alysa Block. Ms. Block has been our Treasurer since 2007, and served as Assistant Treasurer
from June 1997 to June 2007. Ms. Block also serves as the Treasurer of BRT Realty Trust since March
2008, and served as its Assistant Treasurer from March 1997 to March 2008.

Isaac Kalish. Mr. Kalish has served as our Assistant Treasurer since 2007, as Assistant Treasurer
of Georgetown Partners, Inc. since 2012 and as Assistant Treasurer of BRT Realty Trust since 2009. He
began working for us and our affiliates in 2004. Prior thereto, he worked in public accounting for
Buchbinder Tunick & Co., and Ernst & Young. Mr. Kalish is a certified public accountant.

Richard M. Figueroa. Mr. Figueroa has served as our Vice President and Assistant Secretary
since 2001 and as Vice President and Assistant Secretary of BRT Realty Trust since 2002. He joined
Georgetown Partners, Inc. in 1999, and serves as its Vice President. Mr. Figueroa is an attorney-at-law
and a member of the bar of the State of New York.

Justin Clair. Mr. Clair has served as our Assistant Vice President since 2010 and has been
employed by us since 2006. His responsibilities include sourcing new acquisition opportunities,
managing the portfolio, underwriting of investments and marketing.
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Item 2. Properties.

As of December 31, 2011, we owned 89 properties, one of which is vacant and one of which is a
50% tenancy in common interest, and participated in five joint ventures that own five properties. The
properties owned by us and our joint ventures are suitable and adequate for their current uses. The
aggregate net book value of our 89 properties as of December 31, 2011 was $413 million.

Our Properties

Percentage Conztggtual
of 2012 Approximate Rental Income
Type of Contractual Square Footage per

Location Property Rental Income(1) of Building Square Foot ($)
Baltimore, MD . . .............. Industrial 52% 367,000 $ 6.38
Parsippany, NJ . ............... Office 4.7 106,680 20.08
Hauppauge, NY ............... Flex 43 149,870 12.96
Royersford, PA . . ...... ... ... Retail(2) 4.1 194,451 9.94(2)
ElPaso, TX .................. Retail 3.2 110,179 13.21
Los Angeles, CA .............. Office(3) 3.2 106,262 13.46
Greensboro, NC . . ............. Theater 3.1 61,213 22.90
W. Hartford, CT . .............. Retail 3.0 47,174(5) 28.85
Brooklyn, NY . ................ Office 2.5 66,000 17.12
Knoxville, TN . ................ Retail 24 35,330 30.55
Philadelphia, PA . ... ..... ... ... Industrial 2.2 166,000 5.92
Tucker, GA .................. Health & Fitness 2.0 58,800 15.46
Cherry Hill, NJ . .. ............. Retail 1.7 115,500 10.75(11)
Kansas City, MO .............. Retail 1.6 88,807 8.32
Lake Charles, LA .............. Retail(7) 1.6 54,229 13.05
New York, NY . ............... Residential 1.6 125,000 5.60
Ronkonkoma, NY . ............. Flex 1.5 89,500 7.77
Cedar Park, TX ............... Retail(4) 1.5 50,810 13.39
Hamilton, OH ................ Health & Fitness 1.5 38,000 17.75
Columbus, OH . . .............. Retail(4) 14 96,924 6.72
Columbus, OH .. .............. Industrial 1.4 100,220 6.23
Ft. Myers, FL . . . .............. Retail 1.3 29,993 20.17
Plano, TX ................... Retail(4) 1.3 112,389 5.34
Grand Rapids, MI ............. Health & Fitness 1.3 130,000 4.59
Morrow, GA . ................ Retail 1.2 50,400 10.75
Chicago, IL . ................. Retail(6) 1.2 23,939 22.38
Sacoo ME . ................... Industrial 1.2 91,400 5.82
Plano, TX ................... Retail(4) 1.2 26,000 20.18
Wichita, KS .................. Retail(4) 1.1 88,108 5.78
Miami Springs, FL . ............ Retail(6) 1.1 25,000 20.35
Kennesaw, GA . ............... Retail(6) 1.1 32,052 15.77
Naples, FL . . ................. Retail(6) 1.1 15,912 30.25
Athens, GA .................. Retail(8) 1.1 41,280 11.60
Greenwood Village, CO ......... Retail 1.0 45,000 10.50
Champaign, IL .. .............. Retail 1.0 50,530 9.30(12)
Tyler, TX .. ..o Retail(4) 1.0 72,000 6.14
New Hyde Park, NY . ........... Industrial 1.0 38,000 11.36
Onalaska, WI . ................ Retail 1.0 63,919 6.75
Melville, NY . . ................ Industrial 9 51,351 8.33
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2012

Percentage Contractual
of 2012 Approximate Rental Income
Type of Contractual Square Footage per
Location Property Rental Income(1) of Building Square Foot ($)
Cary, NC . ... ... . . Retail(6) 9 33,490 12.72
Fayetteville, GA ............... Retail(4) .9 65,951 6.34
Niles, IL. . ................... Retail 9 33,089 12.09
Houston, TX ................. Retail 9 25,005 15.70
Richmond, VA .. .............. Retail(4) .8 38,788 9.58
Amarillo, TX . ................ Retail(4) .8 72,227 5.12
Virginia Beach, VA ... ....... ... Retail(4) .8 58,937 6.21
Selden, NY .................. Retail .8 14,550 24.67
Eugene, OR.................. Retail(6) .8 24,978 14.24
Pensacola, FL . .. .............. Retail(6) .8 22,700 15.26
Lexington, KY ................ Retail(4) .8 30,173 11.36
Grand Rapids, MI ............. Health & Fitness 7 72,000 4.66
Duluth, GA .................. Retail(4) i 50,260 6.64
ElPaso, TX .................. Retail(6) i 25,000 13.22
Newark, DE ... ............... Retail 7 23,547 14.00
Newport News, VA . . ........... Retail(4) 7 49,865 6.46
Durham, NC ................. Industrial i 46,181 6.89
Houston, TX ................. Retail 7 20,087 15.50
Hyannis, MA . ................ Retail .6 9,750 28.37
Gumnee, IL .. ................. Retail(4) .6 22,768 12.08
Batavia, NY . ................. Retail(6) .6 23,483 11.60
Crystal Lake, IL . .............. Retail .6 32,446 8.00
Bluffton, SC .. ................ Retail(4) .6 35,011 7.21
Somerville, MA . .............. Retail .6 12,054 20.74
Island Park, NY ............... Retail 5 6,125 37.55
Hauppauge, NY ............... Retail S 7,000 32.46
Bolingbrook, IL . .............. Retail 4 33,111 6.10
W. Hartford, CT . .............. Retail(10) 4 —(10) —(10)
Vicksburg, MS . ............... Retail 4 2,790 68.56
Everett, MA ... ............... Retail 4 18,572 9.45
Flowood, MS . ................ Retail 4 4,505 38.15
Houston, TX ................. Retail 4 12,000 14.25
Bastrop, LA .. ...... ... ... ... Retail 4 2,607 63.63
Monroe, LA .. ................ Retail 4 2,756 60.19
D’Iberville, MS . ... ............ Retail 4 2,650 60.91
Kentwood, LA ................ Retail 4 2,578 62.61
Monroe, LA .. ................ Retail 4 2,806 56.45
Marston Mills, MA . .. .......... Retail 4 8,775 18.00
Vicksburg, MS . ............... Retail 4 4,505 34.83
Monroeville, PA . .............. Retail 3 6,051 23.00
West Palm Beach, FL .. ......... Industrial 3 10,361 12.70
Gettysburg, PA . .. ....... ... .. Retail 3 2,944 43.27
Hanover, PA. . ................ Retail 3 2,702 46.01
Palmyra, PA .. ....... .. ... ..... Retail 3 2,798 40.63
Reading, PA .. ...... ... ... ... Retail 2 2,551 44.03
Reading, PA .. ...... ... ... ... Retail 2 2,754 40.15
Trexlertown, PA .. ............. Retail 2 3,004 36.07
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2012

Percentage Contractual
of 2012 Approximate Rental Income
Type of Contractual Square Footage per
Location Property Rental Income(1) of Building Square Foot ($)
Seattle, WA . ................. Retail q 3,038 21.40
Rosenberg, TX . ............... Retail N 8,000 5.33
New Hyde Park, NY . ........... Industrial(9) — 51,000 —
100% 4,263,545

(1) Represents the percentage of 2012 contractual rental income payable with respect to such property.

(2) This property is leased to nine tenants. Contractual rental income per square foot excludes 6,600
square feet which is vacant.

(3) An undivided 50% interest in this property is owned by us as tenant in common with an unrelated
entity. Percentage of contractual rental income indicated represents our share of 2012 contractual
rental income. Approximate square footage indicated represents the total rentable square footage
of the property.

(4) This property is leased to a retail furniture operator.
(5) The property is a supermarket. Additional parking for such property is identified in note 10 below.
(6) This property is leased to a retail office supply operator.

(7) This property has three tenants. Approximately 43% of the square footage is leased to a retail
office supply operator.

(8) This property has two tenants. Approximately 48% of the square footage is leased to a retail office
supply operator.

(9) Vacant property.
(10) This property is the additional parking lot for the property identified in note 5 above.

(11) Contractual rental income per square foot excludes 45,000 vacant square feet which is currently
being re-positioned.

(12) This property has two tenants.
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Properties Owned by Joint Ventures

The following table summarizes the specified information about the properties owned by joint
ventures in which we are a venture partner. We own a 50% economic interest in each joint venture.

Percentage
of our Share
of Rent Payable Approximate

2012
Contractual
Rental Income

Type of in 2012 to our  Square Footage per
Location Property  Joint Ventures of Building Square Foot(1)
Lincoln, NE .. ...... ... ... ... Retail 40.6% 112,260 $10.75
Milwaukee, WI . .. ... ... ... ... ... .... Industrial 37.9 927,685 1.21
Savannah, GA ............. ... ... .... Retail 11.9 45,973 7.67
Savannah, GA .......... ... ... ... .... Retail 8.3 101,550 2.44
Savannah, GA .......... ... ... ... .... Retail 13 7,959 5.03

100% 1,195,427

(1) Approximate square footage indicated represents the total rentable square footage of the property

owned by the joint venture.

The occupancy rate for our properties based on total rentable square footage, was 97.6% and
98.5% as of December 31, 2011 and 2010, respectively. The occupancy rate for the properties owned by
our joint ventures, based on total rentable square footage, was 100% as of December 31, 2011 and

2010.
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As of December 31, 2011, the 89 properties owned by us and the five properties owned by our
joint ventures were located in 29 states. The following tables set forth certain information, presented by
state, related to our properties as of December 31, 2011:

Approximate

State Propertics Rental Income  Square Fee
New York ........ ... ... .. ....... 11 $ 6,415,421 621,879
Texas . ..o 11 5,320,552 533,697
Pennsylvania. ....................... 9 3,685,432 383,255
Georgia ........... i 6 3,186,872 298,743
Maryland . . ......... . ... L. 1 2,340,923 367,000
California. .. ............... ... ..... 1 1,430,749 106,262
Hinois . .. ... 6 2,141,998 195,883
New lJersey ............iiiiinn.. 2 2,899,300 222,180
Florida ......... .. ... .. ........ 5 2,073,118 103,966
North Carolina...................... 3 2,145,868 140,884
Connecticut . ..............0...... 2 1,561,013 47,174
Louisiana . ............. ... ......... 5 1,359,284 64,976
Ohio ....... ... ... i 3 1,950,247 235,144
Tennessee . ......... ... ... 1 1,079,367 35,330
Virginia . . ... ..o 3 1,059,605 147,590
Michigan . .......... .. ... ... ..... 2 931,868 202,000
Other ...... ... ... .. ... ... ... 18 5,570,940 557,582
@ $45,152,557 4,263,545

The following tables set forth certain information, presented by state, related to the properties
owned by our joint ventures as of December 31, 2011:

Our Share
of Rent Payable  Approximate
Number of  in 2012 to Our Building

State Properties  Joint Ventures  Square Feet
Nebraska . .. .. ... ooe 1 § 603,594 112,260
WISCONSIN - .+ oo 1 562,500 927,685
GORgia . . . oo 3 320,144 155482

5 §1486,238 1,195,427
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Mortgage Debt
At December 31, 2011, we had:

* 38 first mortgages on 54 of the 89 properties we owned (including our 50% tenancy in common
interest, but excluding properties owned by our joint ventures); and

* $205.8 million of mortgage loans outstanding, bearing interest at rates ranging from 4.5% to
8.8%, with a weighted average interest rate of 5.9%. Substantially all of our mortgage loans
contain prepayment penalties.

The following table sets forth scheduled principal mortgage payments due for our properties as of
December 31, 2011, and assumes no payment is made on principal on any outstanding mortgage in
advance of its due date:

PRINCIPAL PAYMENTS DUE
IN YEAR INDICATED

YEAR (Amounts in Thousands)
2002 $ 33,499
2013 9,788
2014 . e 36,071
2005 L 24,719
2016 .. 29,153
Thereafter . . .. ... ... . . e 72,619
Total . . oo $205,849

At December 31, 2011, our joint ventures had first mortgages on four properties with outstanding
balances aggregating approximately $18.9 million, bearing interest at rates ranging from 5.8% to 6.0%
with a weighted average interest rate of 5.9%. Substantially all of these mortgages contain prepayment
penalties. The following table sets forth the scheduled principal mortgage payments due for properties
owned by our joint ventures as of December 31, 2011, and assumes no payment is made on principal
on any outstanding mortgage in advance of its due date:

PRINCIPAL PAYMENTS DUE
IN YEAR INDICATED

YEAR (Amounts in Thousands)
2012 . $ 544
2013 e 578
2014 . 613
2005 13,556
2016 . . 95
Thereafter . . . ... ... . 3,529
Total . ..o $18,915

Significant Tenants

As of December 31, 2011, no single property owned by us had a book value equal to or greater
than 10% of our total assets or had revenues which accounted for more than 10% of our aggregate
annual gross revenues in the year ended December 31, 2011.

Haverty Furniture Companies, Inc.

As of December 31, 2011, we owned a portfolio of eleven properties leased under a master lease
to Haverty Furniture Companies, Inc., which properties had an aggregate net book value equal to
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11.9% of the depreciated book value of our real estate investments, and revenues which in 2011
accounted for 10.7% of our rental income. Of the eleven properties, three are located in each of Texas
and Virginia, two are located in Georgia, and one is located in each of Kansas, Kentucky and South
Carolina. The properties contain buildings with an aggregate of approximately 612,130 square feet.

The properties are net leased to Haverty Furniture Companies, Inc. pursuant to a master lease,
which expires on August 14, 2022. Haverty Furniture Companies, Inc. is a New York Stock Exchange
listed company. The master lease provides for a current base rent of $4,310,000 per annum (which
accounts for 9.8% of our 2012 contractual rental income), increasing by 6% on each of August 15, 2012
and 2017, and provides the tenant with certain renewal options. Pursuant to the master lease, the
tenant is responsible for maintenance and repairs, and for real estate taxes and assessments on the
properties. The 2011 annual real estate taxes on the properties aggregated $781,000.

The mortgage loan, assumed by our subsidiary when it acquired these eleven properties in 2000, is
secured by mortgages/deeds of trust on all such properties in the principal amount of approximately
$23.3 million at December 31, 2011. The mortgage loan bears interest at 6.87% per annum, matures on
September 1, 2012 and is being amortized based on a 25-year amortization schedule. Assuming only
contractual payments are made on the principal amount of the mortgage loan, the principal balance
due on the maturity date will be approximately $22.8 million. Although the mortgage loan provides for
defeasance, it is generally not prepayable until 90 days prior to the maturity date. We believe that we
will be able to refinance such loan on terms more favorable than currently in effect, though no
assurance can be given that we will be successful in this regard.

Office Depot, Inc.

As of December 31, 2011, we owned a portfolio of nine properties, each of which is subject to a
lease with Office Depot, Inc. These properties have an aggregate net book value equal to 9% of the
depreciated book value of our real estate investments, accounted for 7.8% of our 2011 rental income
(excluding a property sold in 2011) and accounts for 7.8% of our 2012 contractual rental income. Two
properties are located in each of Florida and Georgia, and one is located in each of Illinois, Louisiana,
North Carolina, Oregon and Texas. The properties contain buildings with an aggregate of approximately
230,700 square feet.

Each property is subject to a separate lease. Seven of the leases contain cross-default provisions,
expire on September 30, 2018, and provide the tenant with four five-year renewal options. One lease
expires on June 30, 2013 and provides the tenant with three five-year renewal options, and one lease
expires on February 28, 2014 and provides the tenant with four five-year renewal options. Office
Depot, Inc. is a New York Stock Exchange listed company. The nine leases provide for an aggregate
current base rent of $3,541,000. The rent for seven of the properties increases every five years by 10%.
The rent for one property increases by 5% every five years and the rent for one property increases by
$20,000 every five years. Pursuant to the leases, the tenant is responsible for maintenance and repairs,
and for real estate taxes and assessments on the properties. The 2011 annual real estate taxes on the
properties aggregated $590,000.

Item 3. Legal Proceedings
Not applicable.

Item 4. Mine Safety Disclosures

Not applicable.
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Part 11

Item 5. Market for the Registrant’s Common Equity, Related Stockholder Matters and Issuer
Purchase of Equity Securities.

Our common stock is listed on the New York Stock Exchange under the symbol “OLP.” The
following table sets forth for the periods indicated, the high and low prices for our common stock as
reported by the New York Stock Exchange and the per share distributions declared on our common
stock.

2011 2010
Distribution Per Distribution Per
Quarter Ended High Low Share(1) High Low Share(1)
March 31 ...... $17.43  $14.51 $.33 $16.98 §$ 8.81 $.30
June 30 ....... 16.09 14.77 33 18.80 14.02 .30
September 30 . . . 16.33 11.52 33 17.53 13.74 .30
December 31 ... 17.71 14.00 33 18.14 15.01 33

(1) The dividends in the fourth quarter of 2011 and 2010 were distributed on January 4, 2012
and January 4, 2011, respectively.

As of March 2, 2012, there were 326 holders of record of our common stock.

We qualify as a REIT for federal income tax purposes. In order to maintain that status, we are
required to distribute to our stockholders at least 90% of our annual ordinary taxable income. The
amount and timing of future distributions will be at the discretion of our board of directors and will
depend upon our financial condition, earnings, business plan, cash flow and other factors. We intend to
make distributions in an amount at least equal to that necessary for us to maintain our status as a real
estate investment trust for Federal income tax purposes.
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Stock Performance Graph

The following graph compares the performance of our common stock with the Standard and Poor’s
500 Index and a peer group index of publicly traded equity real estate investment trusts prepared by
the National Association of Real Estate Investment Trusts. As indicated, the graph assumes $100 was
invested on December 31, 2006 in our common stock and assumes the reinvestment of dividends.

COMPARISON OF 5 YEAR CUMULATIVE TOTAL RETURN*
Among One Liberty Properties, Inc., the S&P 500 Index, and the FTSE NAREIT Equity REITS Index
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——H+— One Liberty Properties, Inc. — A — S&P 500 ---©--- FTSE NAREIT Equity REITs

*  $100 invested on 12/31/06 in stock or index, including reinvestment of dividends.

Fiscal year ending December 31.

12/06 12/07 12/08 12/09 12/10 12/11

One Liberty Properties, Inc. . ... 100.00 80.57 42.28 49.50 101.46 109.03
S&P 500 .................. 100.00 10549 66.46 84.05 96.71  98.75
FTSE NAREIT Equity REITs ... 100.00 84.31 52.50 67.20 85.98 93.11

Issuer Purchases of Equity Securities

We did not repurchase any shares of our outstanding common stock in October, November or
December 2011.
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Item 6. Selected Financial Data.

The following table sets forth the selected consolidated statement of operations data for each of
the periods indicated, all of which are derived from our audited consolidated financial statements and
related notes. The selected financial data for each of 2011, 2010 and 2009 should be read together with
our consolidated financial statements and related notes appearing elsewhere in this Annual Report on
Form 10-K and in “Management’s Discussion and Analysis of Financial Condition and Results of
Operations,” below, where this data is discussed in more detail.

As of and for the Year Ended December 31,

2011 2010 2009 2008 2007

OPERAING DA% (1)
Total revenues(2) . . ... i i $ 45240 $ 40,984 $ 39,350 $ 35216 $ 32,894
Equity in earnings of unconsolidated joint ventures . . ... ... 350 446 559 622 648
Gain on dispositions of real estate of unconsolidated joint

VENLUIES « o v vt vt e et e e e e e — 107 — 297 583
Gain on sale of excess unimproved land . .. ............ — — — 1,830 —
Gain on settlement of debt . . . ......... ... ... ... ... 1,240 — — — —
Income from continuing operations. . . .. .............. 12,511 8,186 11,334 9,446 7,443
Income (loss) from discontinued operations . . ........... 1,209 1,120 8,307 (4,554) 3,147
Net income attributable to One Liberty Properties, Inc. . . . .. 13,724 9,306 19,641 4,892 10,590
Weighted average number of common shares outstanding:

BasiC . . ... 13,801 11,465 10,651 10,183 10,069

Diluted . ... ... 13,851 11,510 10,812 10,183 10,069
Net income per common share—basic

Income from continuing operations . . ............... $ 87 $ g1 % 106 $ 93 3 74

Income (loss) from discontinued operations. . . . ........ .09 .10 18 (:45) 31
Net iNCOME . . v vt e e e e e e e e e e $ 96 $ 81 $ 184 § 48 § 105
Net income per common share—diluted

Income from continuing operations . . ............... $ 87 $ g8 105 0§ 93 3 74

Income (loss) from discontinued operations. . . . ........ .09 .10 77 (:45) 31
Net INCOME . o v vt e e e e e e e e e e e e $ 96 $ 81 $ 182 § 48 $  1.05
Cash distributions per share of common stock(3).......... $ 132 $§ 123 § 08 $ 130 $ 211
Stock distributions per share of common stock . .......... — — 3 .80 — —
BALANCE BEEDDAA (1)
Real estate investments, Nt . . . ... . ... ..., $412,611  $391,763  $331,883  $339,073  $298,697
Properties held for sale and related assets . ............. — 10,678 14,810 49,284 45,345
Investment in unconsolidated joint ventures . . ........... 5,093 4,777 5,839 5,857 6,570
Cash and cash equivalents. . .. ........ ... ....... ... 12,668 7,732 28,036 10,947 25,737
Available-for-sale securities . . . . .. ... ... ... .. ... .. 396 422 6,762 297 1,024
Total @SSELS . . v v vt e e e 460,736 444,623 408,686 429,105 406,634
Mortgages and loan payable . ...................... 205,849 215,308 190,518 225,514 222,035
Line of credit . . . ... ... . 20,000 36,200 27,000 27,000 —
Total liabilities . ... ... ... .. ... 241,789 265,440 228,558 265,130 235,395
Total equity . . . .. .ot 218,947 179,183 180,128 163,975 171,239
ORER DAK  (4)(5)
Funds from operations . . .. .......... ... .. .. ... .. $ 22,825 $ 18,160 $ 23,501 $ 19,935 $ 18,645
Funds from operations per common share:

Basic . .. ... $ 161 $ 158 § 221 $§ 196 $ 1.85

Diluted ... ... .. e $ 161 $ 158 $ 217 $ 196 § 185
Adjusted funds from operations . . ... .......... .. .. .. $ 21,430 $ 17,030 $ 22,293 $ 18,441 $ 16,621
Adjusted funds from operations per common share:

Basic . . ... $ 151 $ 149 $ 209 $ 181 § 1.65

Diluted ... ... ... . $ 151 $ 148 $§ 206 $ 181 $ 1.65

(1) Certain amounts reported in prior years have been reclassified to conform to the current year’s presentation; in
particular the restatement of prior periods for discontinued operations.
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(2) Includes in 2009 a lease termination fee of $1,784.
(3) Includes a special cash distribution of $.67 per share in 2007.

(4) We consider funds from operations (“FFO”) and adjusted funds from operations (“AFFO”) to be relevant and
meaningful supplemental measures of the operating performance of an equity REIT, we do not use them as a
measure of liquidity. FFO and AFFO (i) do not represent cash generated from operations as defined by generally
accepted accounting principles, (ii) are not indicative of cash available to fund all cash needs, including distributions
and (iii) should not be considered as an alternative to net income for the purpose of evaluating our performance or
to cash flows as a measure of liquidity.

(5) Amounts reported in 2009 and 2008 have been adjusted to add back impairment charges in accordance with
NAREIT’s (as defined) updated guidance.

We compute FFO in accordance with the “White Paper on Funds From Operations” issued by the
National Association of Real Estate Investment Trusts (“NAREIT”) and NAREIT’s related guidance.
FFO is defined in the White Paper as net income (computed in accordance with generally accepting
accounting principles), excluding gains (or losses) from sales of property, plus depreciation and
amortization, plus impairment write-downs of depreciable real estate and after adjustments for
unconsolidated partnerships and joint ventures. Adjustments for unconsolidated partnerships and joint
ventures will be calculated to reflect funds from operations on the same basis. In computing FFO, we
do not add back to net income the amortization of costs in connection with our financing activities or
depreciation of non-real estate assets. Since the NAREIT White Paper only provides guidelines for
computing FFO, the computation of FFO may vary from one REIT to another. We compute AFFO by
deducting from FFO our straightline rent accruals and amortization of lease intangibles (including our
share of our unconsolidated joint ventures).

We believe that FFO and AFFO are useful and standard supplemental measures of the operating
performance for equity REITs and are used frequently by securities analysts, investors and other
interested parties in evaluating equity REITs, many of which present FFO and AFFO when reporting
their operating results. FFO and AFFO are intended to exclude GAAP historical cost depreciation and
amortization of real estate assets, which assures that the value of real estate assets diminish
predictability over time. In fact, real estate values have historically risen and fallen with market
conditions. As a result, we believe that FFO and AFFO provide a performance measure that when
compared year over year, should reflect the impact to operations from trends in occupancy rates, rental
rates, operating costs, interest costs and other matters without the inclusion of depreciation and
amortization, providing a perspective that may not be necessarily apparent from net income. We also
consider FFO and AFFO to be useful to us in evaluating potential property acquisitions.

FFO and AFFO do not represent net income or cash flows from operations as defined by GAAP.
FFO and AFFO should not be considered to be an alternative to net income as a reliable measure of
our operating performance; nor should FFO and AFFO be considered an alternative to cash flows
from operating, investing or financing activities (as defined by GAAP) as measures of liquidity.

FFO and AFFO do not measure whether cash flow is sufficient to fund all of our cash needs,
including principal amortization, capital improvements and distributions to stockholders. FFO and
AFFO do not represent cash flows from operating, investing or financing activities as defined by GAAP.

Management recognizes that there are limitations in the use of FFO and AFFO. In evaluating our
performance, management is careful to examine GAAP measures such as net income and cash flows
from operating, investing and financing activities. Management also reviews the reconciliation of net
income to FFO and AFFO.
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The table below provides a reconciliation of net income in accordance with GAAP to FFO and
AFFO for each of the indicated years (amounts in thousands):

2011 2010 2009 2008 2007

Net INCOME .« . v v v o e e e e e e e e $13,724 $ 9,306 $19,641 §$ 4,892 $10,590
Add: depreciation of properties . . .............. 9,588 8,829 9,001 8,971 8,248
Add: our share of depreciation in unconsolidated

joint ventures . ............. ..., 371 314 323 322 329
Add: impairment charges .................... — — 229 5,983 —
Add: amortization of deferred leasing costs . ... ... 74 53 64 64 61
Deduct: gain on sales of real estate . . ........... (932) (235)  (5,757) — —
Deduct: gain on dispositions of real estate of

unconsolidated joint ventures . . . .. ........... — (107) — (297) (583)
Funds from operations . ..................... 22,825 18,160 23,501 19,935 18,645
Deduct: straight line rent accruals and amortization

of lease intangibles . .................. . ... (1,397)  (1,135) (1,151) (1,394) (1,924)
Deduct: our share of straight line rent accruals and

amortization of lease intangibles of unconsolidated

JOINt VENtUIes . .. ..o oot 2 5 (57) (100) (100)
Adjusted funds from operations. . .............. $21,430 $17,030 $22,293 $18,441 $16,621

The table below provides a reconciliation of net income per common share (on a diluted basis) in
accordance with GAAP to FFO and AFFO.

2011 2010 2009 2008 2007

Netincome. .. ...t $ .96 $ .81 $1.82 § .48 $1.05
Add: depreciation of properties . ............... ... . ... .68 a7 .83 .88 .82
Add: our share of depreciation in unconsolidated joint ventures . .03 .03 .03 .03 .03
Add: impairment charges. . ........... ... ... — — .02 .59 —
Add: amortization of deferred leasing costs. ............... .01 — — .01 .01
Deduct: gain on sales of real estate . .................... (.07)  (.02) (.53) —
Deduct: gain on dispositions of real estate of unconsolidated

JOINE VENTUICS .« . v vttt ettt e e et e e e e e e —  (.01) — (.03) (.06)
Funds from operations. . .. ....... ... ... 1.61 158 217 196  1.85
Deduct: straight line rent accruals and amortization of lease

intangibles . . .. ... (.10)  (.10)  (11) (14 (19
Deduct: our share of straight line rent accruals and amortization

of lease intangibles of unconsolidated joint ventures. . ... ... — — — (.01 (.01)
Adjusted funds from operations . . ........... ... ... .. $1.51 $1.48 $2.06 $1.81 $1.65

Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations.
Overview

We are a self-administered and self-managed real estate investment trust. We acquire, own and
manage a geographically diversified portfolio of retail (including furniture and office supply stores),
industrial, office, flex, health and fitness and other properties, a substantial portion of which are under
long-term net leases. As of December 31, 2011, we owned 89 properties, one of which is vacant, and
one of which is a 50% tenancy in common interest. Our joint ventures owned a total of five properties.
The 94 properties are located in 29 states.
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We face a variety of risks and challenges in our business. As more fully described under Item 1.A.
Risk Factors, we, among other things, face the possibility we will not be able to lease our properties on
terms favorable to us or at all and that our tenants may not be able to pay their rental and other
obligations owing under their leases. In particular, during the recent national economic recession,
consumer confidence and retail spending declined, which negatively impacted certain of our retail
tenants. As a result, from 2008 through March 2011, four of our retail tenants sought bankruptcy
protection and several of our retail tenants obtained rent relief or negotiated lease renewals on
financial terms more favorable to such tenants.

We seek to manage the risk of our real property portfolio by diversifying among types of
properties and industries (i.e., 60.7%, 12.8%, 10.4% and 16.1% of our 2012 contractual rental income is
derived from retail, industrial, office, and other properties, respectively), tenant identity (no tenant
accounts for more than 10% of our 2012 contractual rental income), geography (2012 contractual rental
income exceeds 10% from properties in only two states), and lease expiration dates (through 2020,
there are only two years in which the percentage of our contractual rental income represented by
expiring leases exceeds 10% of our 2012 contractual rental income and approximately 43.6% of our
2012 contractual rental income is represented by leases expiring in 2021 and thereafter). We monitor
the risk of tenant non-payments through a variety of approaches tailored to the applicable situation.
Generally, based on our assessment of the credit risk posed by our tenants, we monitor a tenant’s
financial condition through one or more of the following actions: reviewing tenant financial statements,
obtaining other tenant related financial information, regular contact with tenant’s representatives,
tenant credit checks and regular management reviews of our tenants. In acquiring properties, we
balance an evaluation of the terms of the leases and the credit of the existing tenants with a
fundamental analysis of the real estate to be acquired, which analysis takes into account, among other
things, the estimated value of the property, local demographics and the ability to re-rent or dispose of
the property on favorable terms upon lease expiration or early termination.

In 2011, we:
* purchased six properties for an aggregate of $28 million,
* sold one property tenanted by Office Depot for a net gain of $932,000, and

e issued 2.7 million common shares and received net proceeds of approximately $40.6 million
which proceeds were used to, among other things, reduce the amount outstanding under our
credit line by approximately $26.2 million and repay mortgage debt of $7.7 million with a
weighted average interest rate of 7.9%.
Results of Operations
Comparison of Years Ended December 31, 2011 and 2010

Total Revenues

The following table compares revenues for the periods indicated:

Year Ended
December 31, Increase
(Dollars in thousands) 2011 2010 (Decrease) % Change
Revenues:
Total revenues . .................. $45,240 $40,984  $4,256 10.4%

dtal revenues. The increase is attributable to rental revenues of $4.2 million earned from
substantially all of the properties acquired by us since February 2010 (approximately $3.38 million and
$857,000 from properties acquired in 2010 and 2011, respectively), and $249,000 of real estate tax and
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expense reimbursements from tenants. Partially offsetting the increase was the $198,000 net decrease of
rental income from the property formerly tenanted by Robb & Stucky, a furniture retailer that sought
bankruptcy protection in February 2011 and the $198,000 decrease from lease amendments with tenants
at two properties.

Operating Expenses

The following table compares operating expenses for the periods indicated:

Year Ended
December 31, Increase
(Dollars in thousands) 2011 2010 (Decrease) % Change
Operating expenses:
Depreciation and amortization. . . ... .. $ 9599 §$ 8657 $ 942 10.9%
General and administrative . ......... 7,017 6,341 676 10.7%
Real estate acquisition costs . ........ 213 1,010 (797) (78.9)%
Real estate expenses . .. ............ 2,604 2,143 461 21.5%
Leaseholdrent .. ................. 308 308 — —
Total operating expenses .......... 19,741 18,459 1,282 6.9%
Operating income . ................. $25,499 $22,525  $2,974 13.2%

Depreciation and amortization expenseThe increase is due to the $951,000 expense associated
with substantially all of the properties acquired since February 2010 (of which $300,000 relates to the
six properties acquired in 2011) and $84,000 relating to the depreciation of tenant improvements
partially offset by the inclusion in 2010 of $118,000 in amortization of the lease intangible associated
with the property formerly tenanted by Robb & Stucky.

General and administrative expensesl'he increase is attributable to several factors including: (i) a
$500,000 increase in the annual amount payable pursuant to the compensation and services agreement;
(ii) a $100,000 annual fee paid to our vice-chairman which fee commenced in 2011; (iii) an increase,
due to higher compensation rates, of $130,000 in payroll and payroll related expenses; and (iv) an
increase of $94,000 in non-cash compensation expense primarily related to pay-for-performance
restricted stock units awarded in September 2010. Partially offsetting the increase was the inclusion in
2010 of $138,000 in professional fees in connection with a contemplated equity financing that was not
pursued.

Real estate acquisition costsThese expenses decreased due to the inclusion in 2010 of expenses
related to more acquisitions than in 2011.

Real estate expensesApproximately $257,000 of the increase is attributable to real estate taxes, of
which $74,000 and $156,000 relate to properties we acquired in 2011 and 2010, respectively. The
balance of the increase is attributable to increases in various components of real estate expense, none
of which was individually significant.

34



Other Income and Expenses

The following table compares other income and expenses for the periods indicated:

Year Ended
December 31, Increase
(Dollars in thousands) 2011 2010 (Decrease) % Change
Other income and expenses:
Equity in earnings of unconsolidated joint ventures . . . . . $ 350 $ 446 $ (96) (21.5)%
Gain on disposition of real estate held by unconsolidated
jointventure . ............. . ... ... ... — 107 (107) (100)%
Gain on settlement of debt . . .................... 1,240 — 1,240 n/a
Other (loss) income . ................uu..... (35) 308 (343) (111.4)%
Interest:
Expense . ...... ... (13,675) (14,574) 899 (6.2)%
Amortization of deferred financing costs . .. ........ (868) (626) (242) 38.7%
Income from continuing operations . .. ............... 12,511 8,186 4,325 52.8%

Equity in earnings of unconsolidated joint venturesThe decrease is attributable to our 50% share
of real estate acquisition costs incurred in connection with the purchase of a property in March 2011
and from the sale of a property in April 2010 at the time the related lease expired.

Gain on disposition of real estate held by unconsolidated joint ventude 2010, we recognized a net
gain of $107,000 on the sale of a property owned by a joint venture. There was no comparable gain in
2011.

Gain on settlement of debt. This gain represents the satisfaction, at less than face value, of the
$8.9 million mortgage payable related to the property previously leased by Robb & Stucky. The $1.24
million gain is net of a $19,000 write off of the balance of related deferred mortgage costs.

Other (loss) income. The decrease is due to an impairment charge recorded on marketable
securities that had unrealized losses of $126,000 and that were sold in January 2012 and the inclusion
in 2010 of $68,000 in interest income from marketable securities which were sold in 2010 for a $149,000
gain.

Interest expense.The following table summarizes interest expense for the periods indicated:

Year Ended
December 31, Increase
(Dollars in thousands) 2011 2010 (Decrease) % Change
Interest expense:
Credit line interest .. .............. $ 987 $ 1,551  $(564) (36.4)%
Mortgage interest . ................ 12,688 13,023 (335) (2.6)%
Total ........ ... ... o oL $13,675 $14,574 $(899) (6.2)%

Credit line interest

The decrease is due to the $12.6 million, or 44.2%, reduction in the weighted average balance
outstanding under our line of credit. In February 2011, we applied $26.2 million of our public offering
proceeds to reduce the then outstanding balance on our credit line. The decrease in interest expense
was offset by an approximately $151,000 increase in such expense due to the change in the weighted
average interest rate from 5.24% for 2010 to 5.82% for 2011. Effective April 1, 2010, the interest rate
charged on the credit line increased to 6% (reduced to 5.5% effective August 5, 2011). In 2009 and
through March 31, 2010, we paid interest at LIBOR plus 2.15% (2.44% at March 31, 2010).
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Mortgage interest

The following table reflects the interest rate on our mortgage debt and principal amount of
outstanding mortgage debt, in each case on a weighted average basis:

Year Ended

December 31, Increase
(Dollars in thousands) 2011 2010 (Decrease) % Change
Interest rate on mortgage debt ... ... 6.22% 6.39%  (0.17Y% (2.7)%
Principal amount of mortgage debt ... $204,085 $203910 $ 175 0.1%

The $335,000 decrease in mortgage interest expense is due primarily to the decrease in the
weighted average interest rate on outstanding mortgage debt. The interest rate decreased due to the
paydowns and settlements (i) in 2011 of $19.6 million of mortgage debt bearing a weighted average
interest of 7.52% and (ii) in 2010 of approximately $10.7 million of mortgage debt bearing a weighted
average interest rate of approximately 8.15%.

Amortization of deferred financing costsThe increase is due to $86,000 incurred in connection
with financings on four properties we acquired in 2010, $63,000 incurred in connection with the
amendment of our line of credit in January 2011and $99,000 due to the accelerated amortization of
deferred financing costs relating to two mortgage loans that were paid in full in February 2011.

Discontinued Operations

The following table compares discontinued operations for the periods indicated:

Year Ended
December 31, I
ncrease
(Dollars in thousands) 2011 2010 (Decrease) % Change
Discontinued operations:
Income from operations . ............. $ 277 $ 885  $(608) (68.7)%
Net gainonsales ................... 932 235 697 297%
Income from discontinued operations . . . . .. $1,209 $1,120 $ 89 7.9%

Income from discontinued operations includes the operations of three of our properties, one of
which was sold during 2011 and two of which were sold in 2010.

Comparison of Years Ended December 31, 2010 and 2009

Total Revenues

The following table compares revenues for the periods indicated:

Year Ended
December 31,
(Dollars in thousands) 2010 2009 Difference % Change
Revenues:
Rental income, net . ............... $40,984 $37.566 $ 3,418 9.1%
Lease termination fee .............. — 1,784 (1,784) (100)%
Total revenues . . ................ $40,984 $39,350 $ 1,634 4.2%
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Rental Revenues

Rental income. A significant component of the increase is the $3 million of rental revenue
generated from the 14 properties we acquired in 2010, of which $1.7 million is attributable to our
February 2010 acquisition of a community shopping center. Partially offsetting the increase was an
approximately $657,000 decrease in rental income (representing the December 2010 rent of $116,000
that was not accrued and the $541,000 net write-off of the entire balance of unbilled rent receivable
and lease intangibles) resulting from Robb & Stucky’s bankruptcy filing. Robb & Stucky accounted for
$882,000 or 2.2% of our 2010 rental income. Approximately $496,000 of the increase represents real
estate tax and expense reimbursements from tenants from three properties we acquired in 2010.

Lease termination fee.In 2009, we received a $1.9 million lease termination payment from a retail
tenant which was offset by the $121,000 write-off of the entire balance of the unbilled rent receivable
and intangible lease asset related to this property. There was no comparable fee income in 2010.
Operating Expenses

The following table compares operating expenses for the periods indicated:

Year Ended
December 31,
(Dollars in thousands) 2010 2009 Difference % Change
Operating expenses:
Depreciation and amortization . . ...... $ 8657 $ 8261 $ 396 4.8%
General and administrative .......... 6,341 5,931 410 6.9%
Real estate acquisition costs . . . ....... 1,010 59 951 1,612%
Real estate expenses . .............. 2,143 1,216 927 76.2%
Leaseholdrent ................... 308 308 — —
Total operating expenses. . . ........ 18,459 15,775 2,684 17.0%
Operating income . . ................. $22,525 $23,575  $(1,050) (4.5)%

Depreciation and amortization. The increase is substantially due to depreciation and amortization
on the 14 properties we acquired in 2010.

General and administrative expenseThe increase is attributable principally to the following items:
(1) a $200,000 increase in the annual fee payable pursuant to the compensation and services agreement;
and (ii) the inclusion of $138,000 of professional fees incurred in connection with an equity financing
that was not pursued. The net balance of the increase is attributable to increases in payroll,
amortization expense relating to our restricted stock awards and the award of pay-for-performance
restricted stock units, investor relations activities, and directors’ fees, none of which was material on an
individual basis. Partially offsetting this increase was an $87,000 decrease from 2009 in expenses relating
to litigation involving our former president’s activities.

Real estate acquisition costsThese expenses increased because of our acquisition of 14 properties.
We did not acquire any properties in 2009 but incurred $59,000 of such expense in 2009 in connection
with an acquisition completed in February 2010.

Real estate expensesApproximately $513,000 of the increase results from real estate taxes and
expenses ($235,000 and $278,000, respectively) from three properties we acquired in 2010. The tenants
are contractually obligated to reimburse us, and have reimbursed us, for a substantial portion of these
expenses. Approximately $316,000 of the increase is attributable to 2010 real estate taxes, of which
$288,000 is attributable to the property tenanted by Robb & Stucky. There were also increases in
repairs, maintenance and other operating expenses at several properties.
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Other Income and Expenses

The following table compares other income and expenses for the periods indicated:

Year Ended
December 31,
(Dollars in thousands) 2010 2009 Difference % Change
Other income and expenses:
Equity in earnings of unconsolidated joint ventures . . . . . $ 446 § 559 § (113) (202)%
Gain on disposition of real estate held by unconsolidated
JOoINt VENTUIE . ... ..ottt 107 — 107 n/a
Other income, including realized gain on sale of
available-for-sale securities and interest income . . . ... 308 358 50) (14.0)%
Interest:
Expense. .. ... (14,574)  (13,385)  (1,189) (8.9)%
Amortization of deferred financing costs ... ........ (626) (724) 98 13.5%
Income from settlement with former president .. . ... .. — 951 (951) (100)%

Equity in earnings of unconsolidated joint venturesApproximately $79,000 of the decrease results
primarily from a sale by a joint venture of its only property on April 30, 2010 at the same time the
related lease expired and approximately $61,000 relates to a decrease in rental income of another joint
venture.

Interest expense.The increase is due to increased interest expense on our outstanding mortgages
and credit line. Net mortgage interest expense increased by approximately $455,000 or 3.6%. Mortgage
interest expense increased by approximately $1.3 million due to the assumption, in connection with
acquisitions, of mortgage debt in the aggregate amount of $33.6 million and $7.5 million in connection
with the financing of certain properties, which increase was partially offset by the payoff or paydown of
mortgage loans aggregating $10.7 million, as well as regular monthly principal amortization of other
mortgages. The weighted average interest rate of the mortgages that were paid off and paid down in
2010 was approximately 8.2% and the weighted average interest rate of the mortgages we assumed and
on the properties we financed in 2010 is approximately 5.9%. In addition, interest expense relating to
our revolving line of credit increased by $734,000 due primarily to the increase, effective April 1, 2010,
in the interest rate charged thereunder.

Amortization of deferred financing costsThe decrease was primarily due to accelerated
amortization of deferred financing costs of $118,000 relating to a mortgage loan that was refinanced
during 2009. This was offset in part by the amortization of deferred financing costs that were incurred
in connection with new financings.

Income from settlement with former presidentin November 2009, civil litigations commenced by us
as plaintiff, against our former president and chief executive officer, arising out of his inappropriate
financial dealings, were settled, and we received $900,000 in cash and 5,641 shares of our common
stock valued at $51,000 (based on the November 23, 2009 closing price). We were also assigned an
interest in a real estate consulting venture, the value of which was fully reserved against.
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Discontinued Operations

The following table sets forth a comparison of discontinued operations for the periods indicated:

Year Ended
December 31,
(Dollars in thousands) 2010 2009 Difference % Change
Discontinued operations:
Income from operations . ............. $ 885 $1,882 $ (997) (53.0)%
Impairment charges ................. — (229) 229 100%
Gain on troubled mortgage restructuring,
as a result of conveyance to mortgagee . . — 897 (897) (100)%
Net gainonsales ................... 235 5,757 (5,522)  (95.9)%
Income from discontinued operations . . . . .. $1,120 $8,307  $(7,187)  (86.5)%

Discontinued operations for 2010 includes the results of operations and the gain on sale of two
properties sold in 2010 and the results of operations for one property sold in 2011. The year ended
December 31, 2009 includes the results of operations of ten properties, five of which were conveyed by
us to the mortgagee in July 2009, three of which were sold in 2009 and three of which were sold in
2011 and 2010. Included in income from discontinued operations for 2009 is a $400,000 lease
termination payment from a retail tenant that had been paying its rent on a current basis, but vacated
the property in 2006. In March 2009, we sold this property and recorded an impairment charge of
$229,000 to recognize the loss on the sale. Also included in income from discontinued operations for
2009 is an $897,000 gain recognized in connection with the conveyance of five of our properties to the
mortgagee by deeds-in-lieu of foreclosure. These properties had formerly been leased to Circuit City
Stores Inc. which filed for protection under federal bankruptcy laws and rejected the leases for these
five properties.

Liquidity and Capital Resources

Our sources of liquidity and capital include cash flow from our operations, cash and cash
equivalents, available-for-sale securities, borrowings under our revolving credit facility, refinancing
existing mortgage loans and obtaining mortgage loans secured by our unencumbered properties. Our
available liquidity at December 31, 2011 was approximately $48.1 million, including $12.7 million of
cash and cash equivalents, $396,000 of available-for-sale securities and $35 million available under our
revolving line of credit.

Liquidity and Financing

We expect to meet substantially all of our operating cash requirements (including dividend
payments) from cash flow from operations. To the extent that cash flow from operations is not
adequate to cover all of our operating needs, we will be required to use our available cash and cash
equivalents, sell our marketable securities or draw on our credit line (to the extent permitted) to satisfy
operating requirements.

Mortgage debt in aggregate principal amount of $79.3 million is payable from March 2012 through
December 31, 2014 (i.e., $33.5 million in 2012, $9.7 million in 2013 and $36.1 million in 2014). We
generally intend to refinance or extend the mortgage loans which mature in 2012 through 2014. Though
no assurance can be given in this regard, we believe that we will be able to refinance or extend the
repayment obligation of such debt because, among other things, approximately $28.2 million of such
mortgage debt secures properties with long term leases (i.e., expiring after 2021) and approximately
$15.7 million represents debt amortization payments, a portion of which will be paid from operating
cash flow. We intend to repay the amount not refinanced or extended from our existing funds and
sources of funds, including our available cash and our credit line (to the extent permitted and
available).
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We continually seek to refinance existing mortgage loans on terms we deem acceptable, in order to
generate additional liquidity. Additionally, in the normal course of our business, we sell properties
when we determine that it is in our best interests, which also generates additional liquidity. Further,
since each of our encumbered properties is subject to a non-recourse mortgage (with standard carve
outs), if our in-house evaluation of the market value of such property is substantially less than the
principal balance outstanding on the mortgage loan, we may determine to convey such property to the
mortgagee in order to terminate our mortgage obligations, including payment of interest, principal and
real estate taxes, with respect to such property.

Typically, we utilize funds from a credit facility to acquire a property and, thereafter secure long
term, fixed rate mortgage debt on such property. We apply the proceeds from the mortgage loan to
repay borrowings under the credit facility, thus providing us with the ability to re-borrow under the
credit facility for the acquisition of additional properties. As a result, in order to grow our business, it
is important to have a credit facility in place.

Credit Facility

We can borrow up to $55 million pursuant to our revolving credit facility which is available to us
for the acquisition of commercial real estate, repayment of mortgage debt, and for any other purpose,
provided, if used for a purpose other than a property acquisition or mortgage repayment, the amount
borrowed for such other purpose will not exceed the lesser of $6 million and 15% of the permitted
borrowing base. The facility matures on March 31, 2013 and bears interest at the greater of (i) 90 day
LIBOR plus 3% and (ii) 5.5%. There is an unused facility fee of 0.25% per annum on the difference
between the outstanding loan balance and $55 million. We are required to maintain at least $6 million
average outstanding collected deposit balances. The facility is guaranteed by our subsidiaries that own
unencumbered properties and is to be secured by the outstanding stock of any newly formed subsidiary.
Net proceeds received from the sale, financing or refinancing of properties are generally required to be
used to repay amounts outstanding under the facility.

The terms of our revolving credit facility include certain restrictions and covenants which may
limit, among other things, the incurrence of liens, and which require compliance with financial ratios
relating to, among other things, the minimum amount of tangible net worth, the minimum amount of
debt service coverage, the minimum amount of fixed charge coverage, the maximum amount of debt to
value, the minimum level of net income, certain investment limitations and the minimum value of
unencumbered properties and the number of such properties. Net proceeds received from the sale,
financing or refinancing of properties are generally required to be used to repay amounts outstanding
under our credit facility. At December 31, 2011, we were in compliance with the covenants under this
facility.
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Contractual Obligations

The following sets forth our contractual obligations as of December 31, 2011, which includes
interest and amortization payments and balances due at maturity under outstanding mortgages secured
by our properties for the periods indicated. It also includes the amount due at maturity under our
credit facility.

Payment due by period

Less than 1-3 4-5 More than
(Dollars in thousands) Total 1 Year Years Years 5 Years
Contractual Obligations
Mortgages payable—interest and amortization ... $ 86,197 $17,608 $21,205 $26,440  $20,944
Mortgages payable—balances due at maturity . ... 168,954 28170 35,452 46,177 59,155
Credit facility(1) . . . ... 20,000 — 20,000 — —
Purchase obligations(2) . ................... 19,192 3,551 7,141 7,271 1,229
Total . ... .. $294,343  $49,329  $83,798 $79,888  $81,328

(1) Represents the amount outstanding as of December 31, 2011. We may borrow up to $55,000 under
such facility.

(2) Includes $3,150 payable annually pursuant to the compensation and services agreement (at the rate
in effect at December 31, 2011 and assuming such agreement continues for only five years),
amounts payable to lease office space from a related party and amounts payable pursuant to a
ground lease.

As of December 31, 2011, we had $205.8 million of mortgage debt outstanding (excluding
mortgage indebtedness of our unconsolidated joint ventures), all of which is non-recourse (subject to
standard carve-outs). We expect that mortgage interest and amortization payments (excluding
repayments of principal at maturity) of approximately $38.8 million due through 2014 will be paid
primarily from cash generated from our operations. We anticipate that debt obligations due through
2014 of approximately $83.6 million, including $20 million currently outstanding under our credit
facility, will be paid primarily from cash and cash equivalents and mortgage financings and refinancings.
If we are unsuccessful in refinancing our existing indebtedness or financing our unencumbered
properties, our cash flow, funds available under our credit facility and available cash, if any, may not be
sufficient to repay all debt obligations when payments become due, and we may need to issue
additional equity, obtain long or short term debt, or dispose of properties on unfavorable terms.

Cash Distribution Policy

We have elected to be taxed as a REIT under the Internal Revenue Code of 1986, as amended. To
qualify as a REIT, we must meet a number of organizational and operational requirements, including a
requirement that we distribute currently at least 90% of our ordinary taxable income to our
stockholders (pursuant to Internal Revenue Procedures). It is our current intention to comply with
these requirements and maintain our REIT status. As a REIT, we generally will not be subject to
corporate federal, state or local income taxes on taxable income we distribute currently (in accordance
with the Internal Revenue Code and applicable regulations) to our stockholders. If we fail to qualify as
a REIT in any taxable year, we will be subject to federal, state and local income taxes at regular
corporate rates and may not be able to qualify as a REIT for four subsequent tax years. Even if we
qualify for federal taxation as a REIT, we may be subject to certain state and local taxes on our income
and to federal income taxes on our undistributed taxable income (i.e., taxable income not distributed in
the amounts and in the time frames prescribed by the Internal Revenue Code and applicable
regulations thereunder) and are subject to federal excise taxes on our undistributed taxable income.
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It is our intention to pay to our stockholders within the time periods prescribed by the Internal
Revenue Code no less than 90%, and, if possible, 100% of our annual taxable income, including
taxable gains from the sale of real estate and recognized gains on the sale of securities. It will continue
to be our policy to make sufficient distributions to stockholders in order for us to maintain our REIT
status under the Internal Revenue Code.

In 2008, our board determined that, in view of the economic environment, we should conserve our
capital. As a result, all of our dividends declared in 2009 consisted of 90% stock and 10% cash,
pursuant to Revenue Procedures issued by the Internal Revenue Service. In 2010 and 2011, we declared
dividends (all in cash) of $1.23 and $1.32 per share, respectively. Our board of directors reviews the
dividend policy at each regularly scheduled quarterly board meeting to determine if any changes to our
dividend should be made.

Off-Balance Sheet Arrangements

None.

Critical Accounting Policies

Our significant accounting policies are more fully described in Note 2 to our Consolidated
Financial Statements included in this Annual Report on Form 10-K. Certain of our accounting policies
are particularly important to an understanding of our financial position and results of operations and
require the application of significant judgment by our management; as a result they are subject to a
degree of uncertainty. These critical accounting policies include the following, discussed below.

Purchase Accounting for Acquisition of Real Estate

The fair value of real estate acquired is allocated to acquired tangible assets, consisting of land and
building, and identified intangible assets and liabilities, consisting of the value of above-market and
below-market leases and other value of in-place leases based in each case on their fair values. The fair
value of the tangible assets of an acquired property (which includes land and building) is determined by
valuing the property as if it were vacant, and the “as-if-vacant” value is then allocated to land and
building based on management’s determination of relative fair values of these assets. We assess fair
value of the lease intangibles based on estimated cash flow projections that utilize appropriate discount
rates and available market information. The fair values associated with below-market rental renewal
options are determined based on our experience and the relevant facts and circumstances that existed
at the time of the acquisitions. The portion of the values of the leases associated with below-market
renewal options that are likely to be exercised are amortized to rental income over the respective
renewal periods. The allocation made by management may have a positive or negative effect on net
income and may have an effect on the assets and liabilities on the balance sheet.

Revenues

Our revenues, which are substantially derived from rental income, include rental income that our
tenants pay in accordance with the terms of their respective leases reported on a straight line basis over
the term of each lease. It is our policy not to record straight-line rent beyond the expected useful life
of a building. Since many of our leases provide for rental increases at specified intervals, straight line
basis accounting requires us to record as an asset and include in revenues, unbilled rent receivables
which we will only receive if the tenant makes all rent payments required through the expiration of the
term of the lease. Accordingly, our management must determine, in its judgment, that the unbilled rent
receivable applicable to each specific tenant is collectible. We review unbilled rent receivables on a
quarterly basis and take into consideration the tenant’s payment history and the financial condition of
the tenant. In the event that the collectability of an unbilled rent receivable is in doubt, we are
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required to take a reserve against the receivable or a direct write off of the receivable, which has an
adverse affect on net income for the year in which the reserve or direct write off is taken, and will
decrease total assets and stockholders’ equity.

Carrying &ue of Real Estate Portfolio

We review our real estate portfolio on a quarterly basis to ascertain if there are any indicators of
impairment to the carrying value of any of our real estate assets, including deferred costs and
intangibles, in order to determine if there is any need for an impairment charge. In reviewing the
portfolio, we examine the type of asset, the current financial statements or other available financial
information of the tenant, the economic situation in the areca in which the asset is located, the
economic situation in the industry in which the tenant is involved and the timeliness of the payments
made by the tenant under its lease, as well as any current correspondence that may have been had with
the tenant, including property inspection reports. For each real estate asset owned for which indicators
of impairment exist, if the undiscounted cash flow analysis yields an amount which is less than the
asset’s carrying amount, an impairment loss is recorded to the extent that the estimated fair value is
less than the asset’s carrying amount. The estimated fair value is determined using a discounted cash
flow model of the expected future cash flows through the useful life of the property. Real estate assets
that are expected to be disposed of are valued at the lower of carrying amount or fair value less costs
to sell on an individual asset basis. We generally do not obtain any independent appraisals in
determining value but rely on our own analysis and valuations. Any impairment charge taken with
respect to any part of our real estate portfolio will reduce our net income and reduce assets and
stockholders’ equity to the extent of the amount of any impairment charge, but it will not affect our
cash flow or our distributions until such time as we dispose of the property.

Item 7A. Qualitative and Quantitative Disclosures About Market Risk.

Our primary market risk exposure is the effect of changes in interest rates on the interest cost of
draws on our revolving variable rate credit facility and the effect of changes in the fair value of our
interest rate swap agreements. Interest rates are highly sensitive to many factors, including
governmental monetary and tax policies, domestic and international economic and political
considerations and other factors beyond our control.

At December 31, 2011, we had five interest rate swap agreements outstanding (including one held
by two of our unconsolidated joint ventures). The fair market value of the interest rate swaps is
dependent upon existing market interest rates and swap spreads, which change over time. As of
December 31, 2011, if there had been a 1% increase in forward interest rates, the fair market value of
the interest rate swaps and net unrealized gain on derivative instruments would have increased by
approximately $848,000. If there were a 1% decrease in forward interest rates, the fair market value of
the interest rate swaps and net unrealized gain on derivative instruments would have decreased by
approximately $1,042,000. These changes would not have any impact on our net income or cash.

From time-to-time, we utilize interest rate swaps to limit interest rate risk. These swaps are used
for hedging purposes-not for speculation. We do not enter into interest rate swaps for trading purposes.

Our mortgage debt (excluding our mortgages subject to the interest rate swap agreements), bears
interest at fixed rates and accordingly, the effect of changes in interest rates would not impact the
amount of interest expense that we incur under these mortgages. Our credit facility is a revolving
variable rate facility which is sensitive to interest rates. Under current market conditions, we do not
believe that our risk of material potential losses in future earnings, fair values and/or cash flows from
near-term changes in market rates that we consider reasonably possible is material.

We assessed the market risk for our revolving credit facility and believe that there is no
foreseeable market risk because interest is charged at the greater of (i) 90 day LIBOR plus 3% and
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(ii) 5.5% per annum. At December 31, 2011, 90 day LIBOR plus 3% was approximately 3.6%;
therefore, a 1% increase or decrease would not have any impact on our interest expense related to this
facility.

The fair market value of our long term debt is estimated based on discounting future cash flows at
interest rates that our management believes reflect the risks associated with long term debt of similar
risk and duration.

The following table sets forth our debt obligations by scheduled principal cash flow payments and
maturity date, weighted average interest rates and estimated fair market value at December 31, 2011:

For the Year Ended December 31,

Fai
Maa:'ll:et

(Dollars in thousands) 2012 2013 2014 2015 2016 Thereafter Total Value
Fixed rate:
Long term debt ... $33,499 $ 9,788 $36,071 $24,719 $29,153 $72,619 $205,849 $216,792
Weighted average

interest rate . . . . 6.00% 5.98% 5.88% 5.84% 5.86% 5.90% 5.91% 4.5%
afiable rate:
Long term debt(1) . — $20,000 — — — — $ 20,000 $ 20,000

(1) Our credit facility matures on March 31, 2013 and bears interest at the greater of (i) 5.5% and
(ii) 90 day LIBOR plus 3%.

Item 8. Financial Statements and Supplementary Data.

This information appears in Item 15(a) of this Annual Report on Form 10-K, and is incorporated
into this Item 8 by reference thereto.

Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure.

Not applicable.

Item 9A. Controls and Procedures.

A review and evaluation was performed by our management, including our Chief Executive Officer
(“CEQO”) and Chief Financial Officer (“CFO”), of the effectiveness of the design and operation of our
disclosure controls and procedures as of the end of the period covered by this Annual Report on
Form 10-K. Based on that review and evaluation, the CEO and CFO have concluded that our current
disclosure controls and procedures, as designed and implemented, were effective. There have been no
significant changes in our internal controls or in other factors that could significantly affect our internal
controls subsequent to the date of their evaluation. There were no significant material weaknesses
identified in the course of such review and evaluation and, therefore, we took no corrective measures.

Management Report on Internal Control over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over
financial reporting. Internal control over financial reporting is defined in Rules 13a-15(f) and 15d-15(f)
promulgated under the Securities Exchange Act of 1934, as amended (the “Exchange Act”), as a
process designed by, or under the supervision of, a company’s principal executive and principal financial
officers and effected by a company’s board, management and other personnel to provide reasonable
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Equity Compensation Plan Information

The following table provides information about shares of our common stock that may be issued
upon the exercise of options, warrants and rights under our 2009 Stock Incentive Plan as of
December 31, 2011:

Number of
securities
Number of remaining available
securities for future issuance
to be issued Weighted- under equity
upon exercise average compensation
of outstanding exercise price plans (excluding
options, of outstanding securities
warrants and  options, warrants reflected in
Plan Category rights and rights column(a))(3)
(a) (b) (©)
Equity compensation plans approved by security
hOIderS(1) . . oo oe e e e e e 200,000(2) — 183,090
Equity compensation plans not approved by security
holders. ... ... ... ... .. . . . — — —
Total .. ... 200,000 — 183,090

(1) Ouwur 2009 Stock Incentive Plan, which was approved by our stockholders in June 2009, is our only
equity compensation plan under which equity compensation currently may be awarded. This Plan
permits us to grant stock options, restricted stock and performance based awards to our
employees, officers, directors and consultants. There are no options outstanding under our 2009
Stock Incentive Plan.

(2) Represents an aggregate of up to 200,000 shares of common stock issuable pursuant to restricted
stock units. The shares underlying these units vest on June 30, 2017 if and to the extent specified
performance or market conditions are satisfied, assuming continued employment.

(3) Does not give effect to 109,450 restricted stock awards granted effective January 16, 2012.

Item 13. Certain Relationships and Related Transactions.

The information concerning certain relationships, related transactions and director independence
required by this Item 13 shall be included in our proxy statement for our 2012 annual meeting of
stockholders, to be filed with the SEC not later than April 30, 2012 and is incorporated herein by
reference.

Item 14. Principal Accountant Fees and Services.

The information concerning our principal accounting fees required by this Item 14 shall be
included in our proxy statement for our 2012 annual meeting of stockholders, to be filed with the SEC
not later than April 30, 2012, and is incorporated herein by reference.
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PART IV
Item 15. Exhibits and Financial Statement Schedules
(a) Documents filed as part of this Report:

(1) The following financial statements of the Company are included in this Annual Report on
Form 10-K:

—Reports of Independent Registered Public Accounting Firm ............... F-1 through F-2
—Statements:
Consolidated Balance Sheets .. .......... ... ... ... F-3
Consolidated Statements of Income .. ........... ... ... ... ... .. F-4
Consolidated Statements of Equity and Comprehensive Income .. ......... F-5
Consolidated Statements of Cash Flows . ......... ... ... ... ....... F-6
Notes to Consolidated Financial Statements . ........................ F-8 through F-38

(2) Financial Statement Schedules:

—Schedule III—Real Estate and Accumulated Depreciation. . .. ............. F-39 through F-43

All other schedules are omitted because they are not applicable or the required information is
shown in the consolidated financial statements or the notes thereto.

(b) Exhibits:

3.1 Articles of Amendment and Restatement of One Liberty Properties, Inc., dated July 20,
2004 (incorporated by reference to Exhibit 3.1 to One Liberty Properties, Inc.’s Quarterly
Report on Form 10-Q for the quarter ended June 30, 2004).

3.2 Articles of Amendment to Restated Articles of Incorporation of One Liberty
Properties, Inc. filed with the State of Assessments and Taxation of Maryland on June 17,
2005 (incorporated by reference to Exhibit 3.1 to One Liberty Properties, Inc.’s Quarterly
Report on Form 10-Q for the quarter ended June 30, 2005).

3.3 Articles of Amendment to Restated Articles of Incorporation of One Liberty
Properties, Inc. filed with the State of Assessments and Taxation of Maryland on June 21,
2005 (incorporated by reference to Exhibit 3.2 to One Liberty Properties, Inc.’s Quarterly
Report on Form 10-Q for the quarter ended June 30, 2005).

3.4 By-Laws of One Liberty Properties, Inc., as amended (incorporated by reference to
Exhibit 3.1 to One Liberty Properties, Inc.’s Current Report on Form 8-K filed on
December 12, 2007).

4.1* One Liberty Properties, Inc. 2009 Incentive Plan (incorporated by reference to Exhibit 4.1
to One Liberty Properties, Inc. Annual Report on Form 10-K for the year ended
December 31, 2010).

4.2 Form of Common Stock Certificate (incorporated by reference to Exhibit 4.1 to One
Liberty Properties, Inc.’s Registration Statement on Form S-2, Registration No. 333-86850,
filed on April 24, 2002 and declared effective on May 24, 2002).
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10.1

10.2

10.3

10.4*

10.5%

10.6*

14.1

21.1

23.1

31.1

31.2

321

322
101.INS
101.SCH
101.CAL
101.DEF
101.LAB
101.PRE

Seconded Amended and Restated Loan Agreement, dated as of March 31, 2010, by and
among One Liberty Properties, Inc., Valley National Bank, Merchants Bank Division, Bank
Leumi USA, Israel Discount Bank of New York and Manufacturers and Traders Trust
Company (incorporated by reference to Exhibit 10.1 to our Current Report on Form 8-K
filed on January 10, 2011).

First Amendment dated as of January 6, 2011 to the Second Amended and Restated Loan
Agreement, dated as of March 31, 2010, between VNB New York Corp. as assignee of
Valley National Bank, Merchants Bank Division, Bank Leumi, USA, Manufacturers and
Traders Trust Company, Israel Discount Bank of New York, and One Liberty

Properties, Inc. (incorporated by reference to Exhibit 10.2 to our Current Report on

Form 8-K filed on January 10, 2011).

Second Amendment to Second Amended and Restated Loan Agreement dated as of
August 5, 2011, between VNB New York Corp., Bank Leumi USA, Israel Discount Bank of
New York, Manufacturers and Traders Trust Company and One Liberty Properties, Inc.
(incorporated by reference to Exhibit 10.1 to our Current Report on Form 8-K filed
August 15, 2011).

Compensation and Services Agreement effective as of January 1, 2007 between One Liberty
Properties, Inc. and Majestic Property Management Corp. (incorporated by reference to
One Liberty Properties, Inc.’s Current Report on Form 8-K filed on March 14, 2007).

Form of Performance Award Agreement (incorporated by reference to Exhibit 10.1 to our
Current Report on Form 8-K filed on September 15, 2010).

Form of Restricted Stock Award Agreement (incorporated by reference to Exhibit 10.6 to
our Annual Report on Form 10-K for the year ended December 31, 2010).

Code of Business Conduct and Ethics (incorporated by reference to Exhibit 14.1 to One
Liberty Properties, Inc.’s Current Report on Form 8-K filed on March 14, 20006).

Subsidiaries of Registrant

Consent of Ernst & Young LLP

Certification of President and Chief Executive Officer
Certification of Senior Vice President and Chief Financial Officer
Certification of President and Chief Executive Officer
Certification of Senior Vice President and Chief Financial Officer
XBRL Instance Document

XBRL Taxonomy Extension Schema Document

XBRL Taxonomy Extension Calculation Linkbase Document
XBRL Taxonomy Extension Definition Linkbase Document
XBRL Taxonomy Extension Definition Label Linkbase Document

XBRL Taxonomy Extension Presentation Linkbase Document

*  Indicates a management contract or compensatory plan or arrangement.

The file number for all the exhibits incorporated by reference is 001-09279 other than exhibit 4.2
whose file number is 333-86850.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Exchange, the Registrant has duly
caused this report to be signed on its behalf of the undersigned, thereunto duly authorized.

ONE LIBERTY PROPERTIES, INC.

March 14, 2012 By: /s/ PATRICK J. CALLAN, JR.

Patrick J. Callan, Jr.
President and Chief Executive Officer

Pursuant to the requirements of the Exchange Act, this report has been signed below by the
following persons on behalf of the Registrant in the capacities indicated on the dates indicated.

Signature Title Date

/s/ FREDRIC H. GOULD
Fredric H. Gould

Chairman of the Board of Directors March 14, 2012

/s/ PATRICK J. CALLAN, JR. President, Director and Chief Executive
Patrick J. Callan, Jr Officer (Principal Executive Officer)

March 14, 2012

/s/ JOSEPH A. AMATO

Director March 14, 2012
Joseph A. Amato
/s/ CHARLES BIEDERMAN .
- Director March 14, 2012
Charles Biederman
/s/ JAMES J. BURNS )
Director March 14, 2012
James J. Burns
/s/ JOSEPH A. DELUCA )
Director March 14, 2012
Joseph A. DeLuca
/s/ JEFFREY A. GOULD .
Director March 14, 2012
Jeffrey A. Gould
/s/ MATTHEW J. GOULD .
Director March 14, 2012

Matthew J. Gould
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Signature Title Date

/s/ Louls P. KAROL

T ouis P. Karol Director March 14, 2012
ouis P. Karo
/s/ J. ROBERT LOVEJOY )
- Director March 14, 2012
J. Robert Lovejoy
/s/ EUGENE 1. ZURIFF .
) Director March 14, 2012
Eugene 1. Zuriff
/s/ DAVID W. KALISH Senior Vice President and Chief
Financial Officer March 14, 2012

David W. Kalish (Principal Financial Officer)

/s/ KAREN DUNLEAVY Vice President, Financial

Karen Dunleavy (Principal Accounting Officer) March 14, 2012
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors and Stockholders of
One Liberty Properties, Inc. and Subsidiaries

We have audited One Liberty Properties, Inc. and Subsidiaries’ (the “Company”) internal control
over financial reporting as of December 31, 2011, based on criteria established in Internal Control—
Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway
Commission (the COSO criteria). The Company’s management is responsible for maintaining effective
internal control over financial reporting, and for its assessment of the effectiveness of internal control
over financial reporting included in the accompanying Management Report on Internal Control over
Financial Reporting. Our responsibility is to express an opinion on the company’s internal control over
financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting
Oversight Board (United States). Those standards require that we plan and perform the audit to obtain
reasonable assurance about whether effective internal control over financial reporting was maintained
in all material respects. Our audit included obtaining an understanding of internal control over
financial reporting, assessing the risk that a material weakness exists, testing and evaluating the design
and operating effectiveness of internal control based on the assessed risk, and performing such other
procedures as we considered necessary in the circumstances. We believe that our audit provides a
reasonable basis for our opinion.

A company’s internal control over financial reporting is a process designed to provide reasonable
assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles. A company’s internal
control over financial reporting includes those policies and procedures that (1) pertain to the
maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and
dispositions of the assets of the company; (2) provide reasonable assurance that transactions are
recorded as necessary to permit preparation of financial statements in accordance with generally
accepted accounting principles, and that receipts and expenditures of the company are being made only
in accordance with authorizations of management and directors of the company; and (3) provide
reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use, or
disposition of the company’s assets that could have a material effect on the financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or
detect misstatements. Also, projections of any evaluation of effectiveness to future periods are subject
to the risk that controls may become inadequate because of changes in conditions, or that the degree
of compliance with the policies or procedures may deteriorate.

In our opinion, One Liberty Properties, Inc. and Subsidiaries maintained, in all material respects,
effective internal control over financial reporting as of December 31, 2011, based on the COSO
criteria.

We also have audited, in accordance with the standards of the Public Company Accounting
Oversight Board (United States), the consolidated balance sheets of One Liberty Properties, Inc. and
Subsidiaries as of December 31, 2011 and 2010, and the related consolidated statements of income,
equity and comprehensive income and cash flows for each of the three years in the period ended
December 31, 2011 of the Company and our report dated March 14, 2012 expressed an unqualified
opinion thereon.

/s/ Ernst & Young LLP

New York, New York
March 14, 2012



REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Board of Directors and Stockholders of
One Liberty Properties, Inc. and Subsidiaries

We have audited the accompanying consolidated balance sheets of One Liberty Properties, Inc.
and Subsidiaries (the “Company”) as of December 31, 2011 and 2010, and the related consolidated
statements of income, equity and comprehensive income, and cash flows for each of the three years in
the period ended December 31, 2011. Our audits also included the financial statement schedule listed
in the Index at Item 15(a). These financial statements and schedule are the responsibility of the
Company’s management. Our responsibility is to express an opinion on these financial statements and
schedule based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting
Oversight Board (United States). Those standards require that we plan and perform the audit to obtain
reasonable assurance about whether the financial statements are free of material misstatement. An
audit includes examining, on a test basis, evidence supporting the amounts and disclosures in the
financial statements. An audit also includes assessing the accounting principles used and significant
estimates made by management, as well as evaluating the overall financial statement presentation. We
believe that our audits provide a reasonable basis for our opinion.

In our opinion, the financial statements referred to above present fairly, in all material respects,
the consolidated financial position of One Liberty Properties, Inc. and Subsidiaries at December 31,
2011 and 2010, and the consolidated results of their operations and their cash flows for each of the
three years in the period ended December 31, 2011, in conformity with U.S. generally accepted
accounting principles. Also, in our opinion, the related financial statement schedule, when considered
in relation to the basic financial statements taken as a whole, presents fairly in all material respects the
information set forth therein.

We also have audited, in accordance with the standards of the Public Company Accounting
Oversight Board (United States), One Liberty Properties, Inc. and Subsidiaries’ internal control over
financial reporting as of December 31, 2011, based on criteria established in Internal Control—
Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway
Commission and our report dated March 14, 2012 expressed an unqualified opinion thereon.

/s/ Ernst & Young LLP

New York, New York
March 14, 2012
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ONE LIBERTY PROPERTIES, INC. AND SUBSIDIARIES
Consolidated Balance Sheets

(Amounts in Thousands, Except Par Value)

ASSETS
Real estate investments, at cost
Land . . ... . e
Buildings and improvements. . . . . ... ..

Total real estate investments, at COSt. . . . . ..ottt e e
Less accumulated depreciation. . . . ... ...ttt

Real estate investments, Net . . . . ... ... i e e

Property held for sale (including related assets of $808) .. ... .................
Investment in unconsolidated joint ventures . .................. .. ... ... ...
Cash and cash equivalents . . . . . ... ... .. .
Available-for-sale securities . .. ... ... ... L
Unbilled rent receivable . ........ ... ... . ... .
Unamortized intangible lease assets . .. ........... ... .. . .. .. . ...
Escrow, deposits and other assets and receivables .. ........................
Investment in BRT Realty Trust at market (related party).....................
Unamortized deferred financing costs . . .. . ... ... i

Total ASSelS . . . o vt e

Liabilities:
Mortgages payable . .. .. ...
Line of credit . . . .. .ot
Dividends payable . . . . . .. ..
Accrued expenses and other liabilities . . .. ....... .. ... .. . L ..
Unamortized intangible lease liabilities . ... ......... ... .. .. .. ... ... ...

Total liabilities . . . . . . ..o
Commitments and cONtingencCies . . . . ... .. ... v v e e
Equity:

One Liberty Properties, Inc. stockholders’ equity:
Preferred stock, $1 par value; 12,500 shares authorized; none issued. . ..........
Common stock, $1 par value; 25,000 shares authorized; 14,213 and 11,212 shares
issued and outstanding . . . . . ... L
Paid-in capital . . . . . ..

Accumulated other comprehensive loss . .. ....... .. .. .. . L L oL,
Accumulated undistributed net income ... ...... ... .. L L L o oL

Total One Liberty Properties, Inc. stockholders’ equity. .. .................
Non-controlling interest in joint venture . . . .. ... ... ...t

Total equity . . . . oot
Total liabilities and equity . . . . . ... oot

See accompanying notes.
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December 31,

2011 2010
$135,099  $126,697
340,343 319,203
475442 445900
62,831 54,137
412,611 391,763
— 10,678
5,093 4,777
12,668 7,732
396 422
12,567 11,149
11,996 10,887
2,856 4,684
235 266
2,314 2,265
$460,736  $444,623
$205,849  $215,308
20,000 36,200
4,805 3,806
5,969 5,144
5,166 4,982
241,789 265,440
14213 11212
189,486 147,158
(1,019) (156)
15,605 20,969
218,285 179,183
662 —
218,947 179,183
$460,736  $444,623




ONE LIBERTY PROPERTIES, INC. AND SUBSIDIARIES
Consolidated Statements of Income

(Amounts in Thousands, Except Per Share Data)

Year Ended December 31,

2011 2010 2009
Revenues:
Rental inCOME, NEL . . . . v v ot e e e e e e e e e e $ 45240 §$40984 §$ 37,566
Lease termination fee . . ... ... ... ... e — — 1,784
Total TEVENUES . . . . o o e e e e e e e e e e e e 45,240 40,984 39,350
Operating expenses:
Depreciation and amortization . . . ... ... ... ... 9,599 8,657 8,261
General and administrative (including $2,685, $2,083 and $1,932, respectively, to
related party) . . . . ... 7,017 6,341 5,931
Real estate acquiSition COSES . . . . . oo ittt e 213 1,010 59
Real estate expenses (including $600, $600 and $550, respectively, to related party) . . 2,604 2,143 1,216
Leasehold rent . . . . . ... 308 308 308
Total Operating EXpPenses . . « . o v v v v v v e e e e e e e e 19,741 18,459 15,775
Operating iNCOME . . . . . .ttt e e et e e 25,499 22,525 23,575
Other income and expenses:
Equity in earnings of unconsolidated joint ventures . . . ... ................. 350 446 559
Gain on disposition of real estate—unconsolidated joint venture . ............. — 107 —
Gain on settlement of debt . . . . . . .. .. . ... 1,240 — —
Other (Ioss) Income . . . ... .. (35) 308 358
Interest:
EXPense . . . o v (13,675)  (14,574)  (13,385)
Amortization of deferred financing costs . ... ........ ... .. . L L. (868) (626) (724)
Income from settlement with former president . . . ... ... ... ... ... ... ... — — 951
Income from continuing operations . . . . ......... ... ... e 12,511 8,186 11,334
Discontinued operations:
Income from Operations. . . . . ... ... 277 885 1,882
Impairment charge . .. ... ... ... . .. ... — — (229)
Gain on troubled mortgage restructuring, as a result of conveyance to mortgagee . . . — — 897
Netgainonsales . . ... ... 932 235 5,757
Income from discontinued operations . . ............... . .. .. . . ... 1,209 1,120 8,307
NetinCOME . . . . ..ot 13,720 9,306 19,641
Plus net loss attributable to non-controlling interest . . .. ... ........ ... ... .. 4 — —
Net income attributable to One Liberty Properties, Inc. . . .. ................. $ 13,724 § 9306 $ 19,641
Weighted average number of common shares outstanding:
Basic. . . ... 13,801 11,465 10,651
Diluted . . . ... 13,851 11,510 10,812
Net income per common share—basic:
Income from continuing OPErations . . . . . .. .o vt v v it e $ 8 $ 71 $ 1.06
Income from discontinued operations . .. ........... .. ... ... .09 .10 78
Net income per common share—basic . . . .. ....... ... ... .. . . $ 96 $ 81 § 184
Net income per common share—diluted:
Income from continuing OPErations . . . . . . ..o vt vt in et $ 8 $ 71§ 105
Income from discontinued operations . .. ........... .. ... ... .09 .10 i
Net income per common share—diluted . ... ........ .. ... ... ... ........ $ 96 $ 81§ 1.82

See accompanying notes.
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ONE LIBERTY PROPERTIES, INC. AND SUBSIDIARIES
Consolidated Statements of Equity and Comprehensive Income
For the Three Years Ended December 31, 2011

(Amounts in Thousands, Except Per Share Data)

Balances, December 31,2008 ... ..........

Distributions—common stock
Cash—$.08 per share . . ...............
Stock—$.80 per share . . . .. ............
Repurchase of common stock . ............
Retirement of common stock . . ...........
Restricted stock vesting . ... ....... ..., ..
Compensation expense—restricted stock . ... ..
Netincome . . .. ..................
Other comprehensive income—
Net unrealized gain on available-for-sale
securities . . . ... ...
Net unrealized gain on derivative instruments

Comprehensive income . .. ..............
Balances, December 31,2009 .. ...........

Distributions—common stock
Cash—$1.23 pershare . ...............
Issuance of stock for stock dividend obligation at
December 31,2009 . .................
Restricted stock vesting . . ... ......... ...
Shares issued through dividend reinvestment plan
Compensation expense—restricted stock . ... ..
Netincome . .. ...................
Other comprehensive income—
Net unrealized loss on available-for-sale
securities . . . ... ... L.
Net unrealized loss on derivative instruments

Comprehensive income . .. ..............
Balances, December 31,2010 .. ...........

Distributions—common stock
Cash—$1.32 pershare . ...............
Share issued in public offering—net of offering
costs of $282 . . ... ... ...
Restricted stock vesting . .. ..............
Shares issued through dividend reinvestment plan
Contribution from non-controlling interest partner
Compensation expense—restricted stock . ... ..
Net income (loss) . ... ..............
Other comprehensive income—
Net unrealized gain on available-for-sale
securities . . .. ...
Net unrealized loss on derivative instruments
OLP’s share of joint venture net unrealized
loss on derivative instruments . . . . ... ..

Comprehensive income . . ...............
Balances, December 31, 2011 .. ...........

Non-
Accumulated Controlling
Other Accumulated Interest in
Common  Paid-in Comprehensive Undistributed Joint

Stock Capital Income (Loss) Net Income Venture Total
$ 9,962  $138,688 $ (239) $ 15,564 $ — $163,975
— — — (948) — (948)
1,160 4,955 — (8,471) — (2,356)
(268) (1,148) — — — (1,416)
(6) (45) — — — (51)
31 31) — — — —
— 853 — — — 853
— — — 19,641 — 19,641
— — 319 — — 319
— — 111 — — 111
— — — — — 20,071
10,879 143,272 191 25,786 — 180,128
— — — (14,123) — (14,123)
216 1,888 — — — 2,104
36 (36) — — — —
81 1,119 — — — 1,200
— 915 — — — 915
— — — 9,306 — 9,306
— — (60) — — (60)
— — (287) — — (287)
_ _ — — — 8,959
11,212 147,158 (156) 20,969 — 179,183
— — — (19,088) — (19,088)
2,700 37,869 — — — 40,569
46 (46) — — — —
255 3,496 — — — 3,751
— — — — 666 666
— 1,009 — — — 1,009
— — — 13,724 4) 13,720
— — 66 — — 66
— — (747) — — (747)
— — (182) — (182)
— — — — — 12,857
$14,213  $189,486 $(1,019) $ 15,605 $662 $218,947

See accompanying notes.
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ONE LIBERTY PROPERTIES, INC. AND SUBSIDIARIES

Consolidated Statements of Cash Flows

(Amounts in Thousands)

Cash flows from operating activities:
NEetinCOME . . . . oo v i
Adjustments to reconcile net income to net cash provided by operating activities:
Gain on settlement of debt. . . . ... ... . L o Lo
Gain on sale of real estate and other assets . . . . ........................
Gain on troubled mortgage restructuring, as a result of conveyance to mortgagee . . .
Increase in rental income from straight-lining of rent .. ... ................
Decrease in rental income resulting from bad debt expense . .. ..............
Decrease (increase) in rental income from amortization of intangibles relating to
laSES . o i
Impairment charge on available-for-sale securities . . . .. ......... .. .. ... ...
Impairment charge on real estate . ... ... ... ... .. ..t
Amortization of restricted StOCK €Xpense . . . . . ...
Retirement of common stock . . ...... ... . . L
Gain on disposition of real estate held by unconsolidated joint venture . . . .. ... ..
Equity in earnings of unconsolidated joint ventures . . . .. ..................
Distributions of earnings from unconsolidated joint ventures . . . . ... ..........
Depreciation and amortization . .. ... ... ... ... e
Amortization and write off of financing costs . . . .. ... ... Lo oL
Changes in assets and liabilities:
(Increase) in escrow, deposits, other assets and receivables . . ... .............
Increase (decrease) in accrued expenses and other liabilities . . . ... ...........

Net cash provided by operating activities . . .. ... ....... ... .. .........

Cash flows from investing activities:
Purchase of real estate and improvements . . . . ... .. ... ...
Net proceeds from sale of real estate . . ... ... ... ... . .
Investment in unconsolidated joint ventures . . . ... ... ... ... . ... ...
Distributions of return of capital from unconsolidated joint ventures . ..........
Prepaid tenant improvement allowance . . . ......... .. ... .. .. . . ..
Net proceeds from sale of available-for-sale securities . . .. .................
Purchase of available-for-sale securities . . . .. ....... .. ... .. .. .. .. ... ...

Net cash (used in) provided by investing activities . . ... .................

Cash flows from financing activities:
Scheduled amortization payments of mortgages payable . . .. ................
Repayment of mortgages payable . . . ... .. ... ...
Proceeds from mortgage financings . .. ... ... ... .. ... oo
Proceeds from common stock offering, net . ... ....... ... .. .. . ... . .. ...
Proceeds from bank line of credit . .. ......... ... .. .. ... .. .. .. ... ...
Repayment on bank line of credit . ... ....... . ... ... . .. o L
Issuance of shares through dividend reinvestment plan. . .. ... ..............
Payment of financing costs . . . . .. ... L
Capital contribution from non-controlling interest . . .. ....................
Cash distributions to common stockholders . . .. ....... .. ... .. .. .. ... ...
Repurchase of common stock . ... ... .. L L
Expenses associated with stock issuance . .. ... ....... ... .. ...

Net cash provided by (used in) financing activities . . . .. .................

Net increase (decrease) in cash and cash equivalents . .. ....................
Cash and cash equivalents at beginning of year . . . .. ............. ... ......

Cash and cash equivalents at end of year . . .. ......... ... .. .. ... ... ... ..

Continued on next page.
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Year Ended December 31,

2011 2010 2009
$13,720  $ 9306 $ 19,641
(1,240) — —
(932) (384)  (5,757)
— — (897)
(1,434) (693)  (1,336)
467 525 619

37 (442) 23

126 — —

— — 229
1,009 915 853
— — (51)

— (107) —
(350) (446) (559)
423 628 507
9,662 8,882 9,066
868 627 1,012
(590)  (1,023) (976)
36 1,120 (682)
21,802 18,908 21,692
(29,414)  (38,813) (576)
11,544 4136 24,014
(669) — (7)
95 991 86

—  (1,750) —

— 6,345 4,495

— —  (10,683)
(18,444)  (29,091) 17,329
(5530)  (5393)  (5.692)
(15302)  (10,689)  (14,088)
12,455 7,500 2,559
40,569 — —
28,500 28,700 —
(44,700)  (19,500) —
3,751 1,200 —
(741)  (1,272) (208)
666 — —
(18,090)  (10,564)  (2,939)
— — (1,416)

— (103) (148)
1,578 (10,121)  (21,932)
4936 (20,304) 17,089
7,732 28,036 10,947
$ 12,668 $ 7,732 $ 28,036




ONE LIBERTY PROPERTIES, INC. AND SUBSIDIARIES

Consolidated Statements of Cash Flows (Continued)

(Amounts in Thousands)

Supplemental disclosures of cash flow information:

Cash paid during the year for interest expense . . .. . ........... .. ...
Cash paid during the year for income taxes . . .. .......... . ... ... ......

Supplemental schedule of non-cash investing and financing activities:
Mortgage debt extinguished upon conveyance of properties to mortgagee by

deeds-in-lieu of foreclosure . ... ....... .. .. .. ...
Properties conveyed t0 MOTtEagee . . . . . . oottt
Liabilities extinguished upon transfer to mortgagee . . .....................
Common stock dividend—portion paid in shares of Company’s common stock . .. ..
Assumption of mortgages payable in connection with purchase (sale) of real estate . . .
Settlement of mortgage debt . . ... ... .. ...
Purchase accounting allocations—intangible lease assets . ... ................
Purchase accounting allocations—intangible lease liabilities . . .. ... ...........

Reclassification of 2010 prepaid tenant improvement allowance to building

IMPIOVEMENLS . . . ottt e e e e e e e e e e e e e e e e

See accompanying notes.
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Year Ended December 31,

2011 2010 2009
$ 13872 $ 14464 $ 15287
70 73 67

$ — $ — $ 8706
— — 8,075

— — 543

— 2,209 6,263

— 33548 (9,069)
1,259 — —
2,387 5,500 —
(614)  (1,040) —
1,750 — —



ONE LIBERTY PROPERTIES, INC. AND SUBSIDIARIES
Notes to Consolidated Financial Statements
December 31, 2011

NOTE 1—ORGANIZATION AND BACKGROUND

One Liberty Properties, Inc. (“OLP”) was incorporated in 1982 in Maryland. OLP is a
self-administered and self-managed real estate investment trust (“REIT”"). OLP acquires, owns and
manages a geographically diversified portfolio of retail (including furniture and office supply stores),
industrial, office, flex, health and fitness and other properties, a substantial portion of which are under
long-term net leases. As of December 31, 2011, OLP owned 89 properties, one of which is owned by a
consolidated joint venture and one of which is a 50% tenancy in common interest. OLP’s
unconsolidated joint ventures owned a total of five properties. The 94 properties are located in 29
states.

NOTE 2—SIGNIFICANT ACCOUNTING POLICIES
Principles of Consolidation

The consolidated financial statements include the accounts and operations of OLP, its wholly
owned subsidiaries and its investment in a joint venture in which the Company, as defined, has a
controlling interest. OLP and its subsidiaries are hereinafter referred to as the “Company”. Material
intercompany items and transactions have been eliminated in consolidation.

With respect to its consolidated joint venture, in which the Company has a 90% interest, the
Company has determined that (i) such entity is not a variable interest entity and (ii) the Company
exercises substantial operating control over such entity and accordingly, such entity should be
consolidated for financial statement purposes. Current accounting guidance provides a framework for
determining whether an entity is a variable interest entity and if consolidation of an entity in which it
owns an interest is appropriate.

Investment in Unconsolidated Joint Ventures

The Company accounts for its investments in unconsolidated joint ventures under the equity
method of accounting. All investments in unconsolidated joint ventures have sufficient equity at risk to
permit the entity to finance its activities without additional subordinated financial support and, as a
group, the holders of the equity at risk have power through voting rights to direct the activities of the
venture. As a result, none of the Company’s unconsolidated joint ventures are variable-interest entities.
In addition, although the Company is the managing member, it does not exercise substantial operating
control over these entities, and therefore the entities are not consolidated. These investments are
recorded initially at cost, as investments in unconsolidated joint ventures, and subsequently adjusted for
its share of equity in earnings, cash contributions and distributions. None of the joint venture debt is
recourse to the Company, subject to standard carve-outs.

The Company has elected to follow the cumulative earnings approach when assessing, for the
statement of cash flows, whether the distribution from the investee is a return of the investor’s
investment as compared to a return on its investment. The source of the cash generated by the investee
to fund the distribution is not a factor in the analysis (that is, it does not matter whether the cash was
generated through investee refinancing, sale of assets or operating results).

Consequently, the investor only considers the relationship between the cash received from the
investee to its equity in the undistributed earnings of the investee, on a cumulative basis, in assessing
whether the distribution from the investee is a return on or return of its investment. Cash received



ONE LIBERTY PROPERTIES, INC. AND SUBSIDIARIES
Notes to Consolidated Financial Statements (Continued)
December 31, 2011

NOTE 2—SIGNIFICANT ACCOUNTING POLICIES (Continued)

from the unconsolidated entity is presumed to be a return on the investment to the extent that, on a
cumulative basis, distributions received by the investor are less than its share of the equity in the
undistributed earnings of the entity.

Use of Estimates

The preparation of the consolidated financial statements in conformity with U.S. generally
accepted accounting principles (“GAAP”) requires management to make estimates and assumptions
that affect the amounts reported in the financial statements and accompanying notes. Actual results
could differ from those estimates.

Management believes that the estimates and assumptions that are most important to the portrayal
of the Company’s financial condition and results of operations, in that they require management’s most
difficult, subjective or complex judgments, form the basis of the accounting policies deemed to be most
significant to the Company. These significant accounting policies relate to revenues and the value of
the Company’s real estate portfolio. Management believes its estimates and assumptions related to
these significant accounting policies are appropriate under the circumstances; however, should future
events or occurrences result in unanticipated consequences, there could be a material impact on the
Company’s future financial condition or results of operations.

Revenue Recognition

Rental income includes the base rent that each tenant is required to pay in accordance with the
terms of their respective leases reported on a straight-line basis over the term of the lease. The
Company’s policy is not to record straight-line rent beyond the expected useful life of a building. In
order for management to determine, in its judgment, that the unbilled rent receivable applicable to
each specific property is collectible, management reviews unbilled rent receivables on a quarterly basis
and takes into consideration the tenant’s payment history and financial condition. Some of the leases
provide for additional contingent rental revenue in the form of percentage rents and increases based on
the consumer price index. The percentage rents are based upon the level of sales achieved by the lessee
and are recorded once the required sales levels are reached.

Substantially all of the Company’s properties are subject to long-term net leases under which the
tenant is typically responsible to pay for real estate taxes, insurance and ordinary maintenance and
repairs for the property directly to the vendor and the Company is not the primary obligor with respect
to such items. As a result, the revenue and expenses relating to these properties is recorded on a net
basis. For certain properties, the tenants, in addition to base rent, also pay the Company their pro rata
share of real estate taxes and operating expenses. The income and expenses associated with these
properties is recorded on a gross basis. During 2011 and 2010, the Company recorded additional rental
income for the reimbursement of expenses in the amount of $794,000 and $496,000, respectively. No
additional rental income was recorded during 2009.

Gains or losses on disposition of properties are recorded when the criteria under GAAP have been
met.



ONE LIBERTY PROPERTIES, INC. AND SUBSIDIARIES
Notes to Consolidated Financial Statements (Continued)
December 31, 2011

NOTE 2—SIGNIFICANT ACCOUNTING POLICIES (Continued)
Fair Value Measurements

The Company accounts for fair value measurements based on the assumptions that market
participants would use in pricing the asset or liability. As a basis for considering market participant
assumptions in fair value measurements, a fair value hierarchy distinguishes between market participant
assumptions based on market data obtained from sources independent of the reporting entity and the
reporting entity’s own assumptions about market participant assumptions. In accordance with the fair
value hierarchy, Level 1 assets/liabilities are valued based on quoted prices for identical instruments in
active markets, Level 2 assets/liabilities are valued based on quoted prices in active markets for similar
instruments, on quoted prices in less active or inactive markets, or on other “observable” market inputs
and Level 3 assets/liabilities are valued based significantly on “unobservable” market inputs. The
Company does not currently own any financial instruments that are classified as Level 3.

Purchase Accounting for Acquisition of Real Estate

The Company allocates the purchase price of real estate among land, building, improvements and
intangibles, such as the value of above, below and at-market leases and origination costs associated with
in-place leases. The Company assesses the fair value of the lease intangibles and the assumed mortgage
based on estimated cash flow projections that utilize appropriate discount rates and available market
information. Such inputs are Level 3 in the fair value hierarchy. The fair value of the tangible assets of
an acquired property is determined by valuing the property as if it were vacant. The value, as
determined, is allocated to land, buildings and improvements based on management’s determination.

In valuing an acquired property’s intangibles, factors considered by management include an
estimate of carrying costs during the expected lease-up periods, such as real estate taxes, insurance,
other operating expenses, and estimates of lost rental revenue during the expected lease-up periods
based on its evaluation of current market demand. Management also estimates costs to execute similar
leases, including leasing commissions, tenant improvements, legal and other related costs.

The values of acquired above-market and below-market leases are recorded based on the present
values (using discount rates which reflect the risks associated with the leases acquired) of the
differences between the contractual amounts to be received and management’s estimate of market lease
rates, measured over the terms of the respective leases that management deemed appropriate at the
time of the acquisitions. Such valuations include a consideration of the non-cancellable terms of the
respective leases as well as any applicable renewal period(s). The fair values associated with below-
market rental renewal options are determined based on the Company’s experience and the relevant
facts and circumstances that existed at the time of the acquisitions. The values of above-market leases
are amortized to rental income over the terms of the respective non-cancelable lease periods. The
portion of the values of below-market leases associated with the original non-cancelable lease terms are
amortized to rental income over the terms of the respective non-cancelable lease periods. The portion
of the values of the leases associated with below-market renewal options that are likely of exercise are
amortized to rental income over the respective renewal periods. The value of other intangible assets
(including leasing commissions and tenant improvements) is amortized to expense over the applicable
terms of the respective leases. If a lease were to be terminated prior to its stated expiration or not
renewed, all unamortized amounts relating to that lease would be recognized in operations at that time.
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ONE LIBERTY PROPERTIES, INC. AND SUBSIDIARIES
Notes to Consolidated Financial Statements (Continued)
December 31, 2011

NOTE 2—SIGNIFICANT ACCOUNTING POLICIES (Continued)

The estimated useful lives of building and intangible assets or liabilities generally range from two to
forty years.

Accounting for Long-Lived Assets and Impairment of Real Estate Owned

The Company reviews its real estate portfolio on a quarterly basis to ascertain if there are any
indicators of impairment to the value of any of its real estate assets, including deferred costs and
intangibles, in order to determine if there is any need for an impairment charge. In reviewing the
portfolio, the Company examines one or more of the following: the type of asset, the current financial
statements or other available financial information of the tenant, the economic situation in the area in
which the asset is located, the economic situation in the industry in which the tenant is involved, the
timeliness of the payments made by the tenant under its lease, and as any current communication with
the tenant, including property inspection reports. For each real estate asset owned for which indicators
of impairment exist, if the undiscounted cash flow analysis yields an amount which is less than the
asset’s carrying amount, an impairment loss is recorded to the extent that the estimated fair value is
less than the asset’s carrying amount. The estimated fair value is determined using a discounted cash
flow model of the expected future cash flows through the useful life of the property. The analysis
includes an estimate of the future cash flows that are expected to result from the real estate
investment’s use and eventual disposition. These cash flows consider factors such as expected future
operating income, trends and prospects, the effects of leasing demand, competition and other factors.
Real estate assets that are classified as held for sale are valued at the lower of carrying amount or fair
value less costs to sell on an individual asset basis. A $229,000 impairment charge was recorded in 2009
on a property that was sold. There were no impairment charges required for 2011 and 2010.

Real estate investments include costs of development and redevelopment activities, and
construction in progress. Capitalized costs, including interest and other carrying costs during the
construction and/or renovation periods, are included in the cost of the related asset and charged to
operations through depreciation over the asset’s estimated useful life. Interest capitalized amounted to
$36,000 in 2011. A variety of costs are incurred in the acquisition, development and leasing of a
property, such as pre-construction costs essential to the development of the property, development
costs, constructions costs, interest costs, real estate taxes, and other costs incurred during the period of
development. After a determination is made to capitalize a cost, it is allocated to the specific
component of a project that is benefited. The Company ceases capitalization on the portions
substantially completed and occupied, or held available for occupancy, and capitalizes only those costs
associated with the portions under development. The Company considers a construction project to be
substantially completed and held available for occupancy upon the completion of tenant improvements.

A conditional asset retirement obligation (“CARO”) is a legal obligation to perform an asset
retirement activity in which the timing and/or method of settlement is conditional on a future event
that may or may not be within the control of the Company. The Company would record a liability for a
CARO if the fair value of the obligation can be reasonably estimated. There were no CARO’s
recorded by the Company during the three years ended December 31, 2011.
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ONE LIBERTY PROPERTIES, INC. AND SUBSIDIARIES
Notes to Consolidated Financial Statements (Continued)
December 31, 2011

NOTE 2—SIGNIFICANT ACCOUNTING POLICIES (Continued)
Cash and Cash Equivalents

All highly liquid investments with original maturities of three months or less when purchased are
considered to be cash equivalents. The Company places its cash and cash equivalents in high quality
financial institutions.

Escrow, Deposits and Other Assets and Receivables

Escrow, deposits and other assets and receivables include $1,083,000 and $1,184,000 at
December 31, 2011 and 2010, respectively, of restricted cash relating to real estate taxes, insurance and
other escrows.

Allowance for Doubtful Accounts

The Company maintains an allowance for doubtful accounts for estimated losses resulting from the
inability of our tenants to make required rent payments. If the financial condition of a specific tenant
were to deteriorate, resulting in an impairment of its ability to make payments, additional allowances
may be required. At December 31, 2011 and 2010, the balance in allowance for doubtful accounts was
$335,000 and $977,000, respectively, recorded as a reduction to accounts receivable. The balance at
December 31, 2011 is net of a $1,109,000 write off, primarily related to Robb & Stucky, a former
tenant which vacated the Company’s property in June 2011 in the course of its liquidation after filing
for bankruptcy protection in early 2011. The Company records bad debt expense as a reduction of
rental income. For 2011, 2010 and 2009, the Company recorded bad debt expense of $467,000, $525,000
and $619,000, respectively. Of these amounts $2,000 and $75,000 were recorded in discontinued
operations for 2010 and 2009, respectively. There was no bad debt expense in discontinued operations
for 2011.

Depreciation and Amortization

Depreciation of buildings is computed on the straight-line method over an estimated useful life of
40 years for commercial properties and 27%2 years for the Company’s residential property. Depreciation
for improvements is computed on the straight line method over the lesser of the remaining lease term
or its estimated useful life. Depreciation ceases when a property is deemed “held for sale”. If a
property which was deemed “held for sale” is reclassified to a “held and used” property, “catch-up”
depreciation is recorded. Leasehold interest and the related ground lease payments are amortized over
the initial lease term of the leasehold position. Depreciation expense, including amortization of a
leasehold position, lease origination costs, and capitalized lease commissions amounted to $9,599,000,
$8,657,000 and $8,261,000 for 2011, 2010 and 2009, respectively.

Deferred Financing Costs

Mortgage and credit line costs are deferred and amortized on a straight-line basis over the terms
of the respective debt obligations, which approximates the effective interest method. At December 31,
2011 and 2010, accumulated amortization of such costs was $3,016,000 and $2,764,000, respectively.
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ONE LIBERTY PROPERTIES, INC. AND SUBSIDIARIES
Notes to Consolidated Financial Statements (Continued)
December 31, 2011

NOTE 2—SIGNIFICANT ACCOUNTING POLICIES (Continued)
Federal Income Taxes

The Company has qualified as a real estate investment trust under the applicable provisions of the
Internal Revenue Code. Under these provisions, the Company will not be subject to federal income
taxes on amounts distributed to stockholders providing it distributes at least 90% of its taxable income
and meets certain other conditions.

Distributions during 2011 were treated as ordinary income. Distributions during 2010 included
1.3% treated as capital gain distributions, with the balance treated as ordinary income.

The Company follows a two-step approach for evaluating uncertain tax positions. Recognition (step
one) occurs when an enterprise concludes that a tax position, based solely on its technical merits, is
more-likely-than-not to be sustained upon examination. Measurement (step two) determines the
amount of benefit that more-likely-than-not will be realized upon settlement. Derecognition of a tax
position that was previously recognized would occur when a company subsequently determines that a
tax position no longer meets the more-likely-than-not threshold of being sustained. The use of a
valuation allowance as a substitute for derecognition of tax positions is prohibited. The Company has
not identified any uncertain tax positions requiring accrual.

Investment in Available-For-Sale Securities

The Company determines the classification of equity and debt securities at the time of purchase
and reassesses the classification at each reporting date. At December 31, 2011, all marketable securities
have been classified as available-for-sale and recorded at fair value. The fair value of the Company’s
equity and debt investment in publicly-traded companies is determined based upon the closing trading
price of the equity and debt securities as of the balance sheet date and unrealized gains and losses on
these securities are recorded as a separate component of stockholders’ equity. Unrealized losses that
are determined to be other-than-temporary are recognized in earnings.

The Company’s investment in 37,081 common shares of BRT Realty Trust (“BRT”), a related party
of the Company, (accounting for less than 1% of the total voting power of BRT), was purchased at a
cost of $132,000 and has a fair market value at December 31, 2011 of $235,000.

At December 31, 2011, the total cumulative net unrealized gain of $86,000 on all investments in
equity and debt securities is reported as accumulated other comprehensive income (loss) in the
stockholders’ equity section. In addition, certain marketable securities that had unrealized losses of
$126,000 were sold in January 2012 and accordingly, these losses were determined to be
other-than-temporary. In 2011, this unrealized loss was reclassified from other comprehensive income
against earnings as an impairment charge.
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ONE LIBERTY PROPERTIES, INC. AND SUBSIDIARIES
Notes to Consolidated Financial Statements (Continued)
December 31, 2011

NOTE 2—SIGNIFICANT ACCOUNTING POLICIES (Continued)

Realized gains and losses are determined using the average cost method and are included in
“Other income” on the income statement. During 2011, 2010 and 2009, sales proceeds and gross
realized gains and losses on securities classified as available-for-sale were (amounts in thousands):

% 2010 2009
Sales proceeds . . ..ot $—  $6,345 $4,495
Gross realized losses. . .. ...... ... .. . — — —
Gross realized gains . . ....... ... ... L i . — 149 —

Concentration of Credit Risk

The Company maintains accounts at various financial institutions, all of which accounts are
federally insured.

The Company’s properties are located in 29 states. During 2011, 2010 and 2009, 12.6%, 12.6% and
14.6% of rental revenues, respectively, were attributable to real estate investments located in Texas and
14.2%, 15.0% and 16.0% of rental revenues, respectively, were attributable to real estate investments
located in New York. No other state contributed over 10% to the Company’s rental revenues.

The Company owns eleven real estate investments that are located in six states and are net leased
to Haverty Furniture Companies, Inc., a retail furniture company, pursuant to a master lease. The
initial term of the net lease expires August 2022, with several renewal options. These real estate
investments, which represented 11.9% of the depreciated book value of real estate investments at
December 31, 2011, generated rental revenues of approximately $4,844,000 in each year, or 10.7%,
11.8% and 12.3%, of the Company’s total revenues for 2011, 2010 and 2009, respectively.

In 2008, the Company acquired eight real estate investments, located in seven states, net leased to
Office Depot, Inc., a retail office supply company, pursuant to eight separate leases. The initial term of
the net leases expire September 2018, with several renewal options. The Company sold one of these
investments in May 2011 (see Note 4). The remaining seven real estate investments plus two other real
estate investments, net leased to Office Depot, Inc. and purchased prior to 2008, represented 9.0% of
the depreciated book value of real estate investments at December 31, 2011 and generated rental
revenues of $3,545,000 in each of 2011, 2010 and 2009, or 7.8%, 8.6% and 9.0%, of the Company’s
total revenues, respectively.

Earnings Per Common Share

Basic earnings per share was determined by dividing net income allocable to common stockholders
for each year by the weighted average number of shares of common stock outstanding during each
year, including the effect of the 2,700,000 shares sold in February 2011 as described in Note 10. Net
income is also allocated to the unvested restricted stock outstanding during each year, as the restricted
stock is entitled to receive dividends and is therefore considered a participating security. Unvested
restricted stock is not allocated net losses and/or any excess of dividends declared over net income;
such amounts are allocated entirely to the common stockholders other than the holders of unvested
restricted stock. The restricted stock units awarded under the Pay-for-Performance program described
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NOTE 2—SIGNIFICANT ACCOUNTING POLICIES (Continued)

in Note 10 are excluded from the basic earnings per share calculation, as these units are not
participating securities.

Diluted earnings per share reflects the potential dilution that could occur if securities or other
rights exercisable for, or convertible into, common stock were exercised or converted or otherwise
resulted in the issuance of common stock that shared in the earnings of the Company. The weighted
average number of common shares outstanding used for the diluted earnings per share calculations
includes the full impact of common stock issued in connection with the dividends paid in April, July
and October 2009 and January 2010, as of the dividend declaration date, as the shares were
contingently issuable as of that date. Such stock dividends were included in basic earnings per share as
of the issuance date.

For 2011 and 2010, the diluted weighted average number of common shares also includes 50,000
and 30,000 shares respectively, representing the weighted average impact of the 100,000 shares of
common stock underlying the restricted stock units awarded on September 14, 2010 under the Pay-For-
Performance Program. These 100,000 shares may vest upon satisfaction of the total stockholder return
threshold and were weighted for each quarterly period, based on the number of shares that would be
issued based on the current market price and dividends paid at the end of each quarterly period
assuming the end of that quarterly period was the end of the vesting period The remaining 100,000
shares of common stock underlying the restricted stock units awarded under the Pay-For-Performance
Program are not included, as they did not meet the defined performance metric during any quarterly
period during 2011 and 2010. There were no options outstanding to purchase shares of common stock
or other rights exercisable for, or convertible into, common stock in 2011, 2010 and 2009.

Earnings per share for 2010 and 2009 are calculated based on the data presented in the
consolidated statements of income for those periods.
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The following table provides a reconciliation of the numerator and denominator of earnings per
share calculations for 2011 (amounts in thousands, except per share amounts):

Numerator for basic and diluted earnings per share:

Income from continuing operations . . . . ...............ui.. $12,511
Plus net loss attributable to noncontrolling interest . ............... 4
Less earnings allocated to unvested shares. ... ................... (460)
Income from continuing operations available for common stockholders . . 12,055
Discontinued operations . . . . ... ...t 1,209
Net income available for common stockholders, basic and diluted . . . . .. $13,264
Denominator:
Denominator for basic earnings per share—weighted average shares .. 13,801
Effect of diluted securities:
Restricted stock units awarded under Pay-for-Performance program . 50
Denominator for diluted earnings per share—weighted average
ShATES . . . o e 13,851
Earnings per common share, basic .. ......... ... ... .. .. $ .96
Earnings per common share, diluted. . . . ......... .. .. .. .. .. ... $ .9
Income from continuing operations . .................iiii... $12,515
Income from discontinued operations . . .. ............. ... 1,209
Net income attributable to One Liberty Properties, Inc. . ............. $13,724

Segment Reporting

Substantially all of the Company’s real estate assets are comprised of real estate owned that is net
leased to tenants on a long-term basis. Therefore, the Company operates predominantly in one industry
segment.

Derivatives and Hedging Activities

The Company’s objective in using derivatives, and in particular interest rate swaps, is to add
stability to interest expense and to manage its exposure to interest rate movements. The Company does
not use derivatives for trading or speculative purposes.

The Company records all derivatives on the consolidated balance sheets at fair value. The
valuation of these instruments is determined using widely accepted valuation techniques including
discounted cash flow analysis on the expected cash flows of each derivative. In addition, the Company
incorporates credit valuation adjustments to appropriately reflect both its own nonperformance risk and
the respective counterparty’s nonperformance risk in the fair value measurements. These counterparties
are generally larger financial institutions engaged in providing a variety of financial services. These
institutions generally face similar risks regarding adverse changes in market and economic conditions,
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including, but not limited to, fluctuations in interest rates, exchange rates, equity and commodity prices
and credit spreads.

The accounting for changes in the fair value of derivatives depends on the intended use of the
derivative, whether the Company has elected to designate a derivative in a hedging relationship and
apply hedge accounting and whether the hedging relationship has satisfied the criteria necessary to
apply hedge accounting. Derivatives designated and qualifying as a hedge of the exposure to variability
in expected future cash flows are considered cash flow hedges. For derivatives designated as cash flow
hedges, the effective portion of changes in the fair value of the derivative is initially reported in
accumulated other comprehensive income (outside of earnings) and subsequently reclassified to
earnings in the period in which the hedged transaction affects earnings. The ineffective portion of
changes in the fair value of the derivative is recognized directly in earnings. For derivatives not
designated as cash flow hedges, changes in the fair value of the derivative are recognized directly in
earnings in the period in which the change occurs.

Stock Based Compensation

The fair value of restricted stock grants and restricted stock units, determined as of the date of
grant, is amortized into general and administrative expense over the respective vesting period. The
deferred compensation to be recognized as expense is net of certain forfeiture and performance
assumptions which are re-evaluated quarterly.

New Accounting Pronouncements

In January 2010, the FASB issued ASU No. 2010-06, Fair 8lue Measurements and Disclosures,
Improving Disclosures about Fair lue Measurementghich requires a number of additional disclosures
regarding fair value measurements, including the amount of transfers between Level 1 and 2 of the fair
value hierarchy, the reasons for transfers in or out of Level 3 of the fair value hierarchy and activity for
recurring Level 3 measures. In addition, the amendments clarify certain existing disclosure
requirements related to the level at which fair value disclosures should be disaggregated and the
requirement to provide disclosures about the valuation techniques and inputs used in determining the
fair value of assets or liabilities classified as Level 2 or 3. These required disclosures were effective
January 1, 2010, except for the disclosures about purchases, sales, issuances and settlements in the
roll-forward of activity in Level 3 fair value measurements. Those disclosures were effective for the
Company on January 1, 2011. There were no transfers between Level 1 and 2 and no significant
transfers into or out of level 3 during 2011 and 2010. The adoption did not have a material effect on
the Company’s consolidated financial condition, results of operations, or cash flows.

In May 2011, FASB issued ASU No. 2011-04, Fair Mue Measurement: Amendments to Achieve
Common Fair due Measurement and Disclosure Requirements in ISSAAP and IFRS This update
defines fair value, clarifies a framework to measure fair value, and requires specific disclosures of fair
value measurements. The guidance will be effective for the Company’s interim and annual reporting
periods beginning January 1, 2012, and applied prospectively. The Company does not expect adoption
of this guidance to have a material impact on its financial condition, results of operations, or
disclosures.
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In June 2011, the FASB issued ASU No. 2011-05, Presentation of Comprehensive Inconikhis
standard eliminates the current option to report other comprehensive income and its components in
the statement of stockholders’ equity and instead requires the components of other comprehensive
income to be presented either in a single continuous statement of comprehensive income or in two
separate but consecutive statements. This standard is intended to enhance comparability between
entities that report under GAAP and to provide a more consistent method of presenting other
comprehensive income transactions that affect an entity’s equity. This standard is effective for the
Company on January 1, 2012 and is to be applied retrospectively. The amendments in this update do
not change the items that must be reported in other comprehensive income or when an item of other
comprehensive income must be reclassified to net income but will change the way the information is
presented in the Company’s consolidated financial statements.

Reclassification

Property management costs of $600,000, $600,000 and $550,000 per annum incurred under the
compensation and services agreement were reclassified from general and administrative expenses to
real estate operating expenses for 2011, 2010 and 2009, respectively. Such amounts had been included
as a component of general and administrative expenses in 2010 and 2009.
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NOTE 3—REAL ESTATE INVESTMENTS AND MINIMUM FUTURE RENTALS
Real Estate Acquisitions

The following chart details the Company’s real estate acquisitions during 2011 and 2010 (amounts

in thousands):
Third Party

Contract Real Estate
Purchase Acquisition
Description of Property Date(s) Acquired Price Terms of Payment Costs(a)

Retail discount store,
Bolingbrook, Illinois . . . .. ............... March 4, 2011 $ 2,325 All cash(2,38$T1 Tw (Mar1984, 2011)-43161984, 2.7(2,325)1984, 2

Bolingbrook, Illinois
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With the exception of the Cherry Hill, New Jersey and the Royersford, Pennsylvania properties, all
of the properties purchased by the Company in 2011 and 2010 are currently 100% occupied and are
each leased by a single tenant pursuant to a long term net lease. The Cherry Hill, New Jersey retail
property is being redeveloped and is currently 61% leased by one major tenant pursuant to a long term
net lease, with a contractual rent commencement date of April 1, 2012. The Royersford, Pennsylvania
community shopping center is currently leased to nine separate tenants and a significant portion of the
rental income from this property is derived from ground leases.

As a result of the 2011 and 2010 purchases, the Company recorded intangible lease assets of
$2,387,000 and $5,500,000, respectively, and intangible lease liabilities of $614,000 and $1,040,000,
respectively, representing the value of the acquired leases and origination costs. As of December 31,
2011, the weighted average amortization period for the 2011 and 2010 acquisitions is 10.3 and
12.1 years for the intangible lease assets and 24.0 and 24.1 years for the intangible lease liabilities,
respectively. At December 31, 2011 and 2010, accumulated amortization of intangible lease assets was
$4,081,000 and $3,046,000, respectively and accumulated amortization of intangible lease liabilities was
$2,053,000 and $1,622,000, respectively. The mortgages assumed by the Company in 2010 were
determined to be at market.

The Company recognized a net (decrease) increase in rental revenue of $(37,000), $442,000 and
($23,000) for the amortization of the above/below market leases for 2011, 2010 and 2009, respectively.
For 2011, 2010 and 2009, the Company recognized amortization expense of $844,000, $620,000, and
$534,000, respectively, relating to the amortization of the origination costs. The results for 2011 and
2010 include an increase in rental revenue of $7,000 and $462,000, respectively, and additional
amortization expense of $5,000 and $115,000, respectively, resulting from the accelerated expiration of
certain leases

The unamorti