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DAWSON GEOPHYSICAL COMPANY

FORM 10-K
For the Year Ended December 31, 2024

DISCLOSURE REGARDING FORWARD-LOOKING STATEMENTS

Statements other than statements of historical fact included in this Form 10-K that relate to forecasts, estimates or
other expectations regarding future events, including without limitation, statements under “Management’s Discussion and
Analysis of Financial Condition and Results of Operations” and “Business” regarding technological advancements and our
financial position, business strategy, and plans and objectives of our management for future operations, may be deemed to
be forward-looking statements within the meaning of Section 27A of the Securities Act and Section 21E of the Securities
Exchange Act of 1934, as amended (the “Exchange Act”). When used in this Form  10-K, words such as “anticipate,”
“believe,” “estimate,” “expect,” “intend” and similar expressions, as they relate to us or our management, identify forward-
looking statements. Such forward-looking statements are based on the beliefs of our management, as well as assumptions
made by and information currently available to management. Actual results could differ materially from those
contemplated by the forward-looking statements as a result of certain factors. These risks include, but are not limited to, the
Company’s status as a controlled public company, which exempts the Company from certain corporate governance
requirements; the limited market for the Company’s shares; the impact of general economic, industry, market or political
conditions, including tariffs; dependence upon energy industry spending; changes in exploration and production spending
by our customers and changes in the level of oil and natural gas exploration and development; the results of operations and
financial condition of our customers, particularly during extended periods of low prices for crude oil and natural gas; the
volatility of oil and natural gas prices and markets; changes in economic conditions; surplus in the supply of oil and the
ability of the Organization of the Petroleum Exporting Countries and its allies, collectively known as OPEC+, to agree on
and comply with supply limitations;  the potential for contract delays; reductions or cancellations of service contracts;
limited number of customers; credit risk related to our customers; reduced utilization; high fixed costs of operations and
high capital requirements; operational challenges relating to the effects of the COVID-19 pandemic, including logistical
challenges, protecting the health and well-being of our employees and remote work arrangements; industry competition;
external factors affecting the Company’s crews such as weather interruptions and inability to obtain land access rights of
way; whether the Company enters into turnkey or day rate contracts; crew productivity; the availability of capital
resources; disruptions in the global economy, including unrest in the Middle East, export controls and financial and
economic sanctions imposed on certain industry sectors and parties as a result of the developments in Ukraine and related
activities, and whether or not a future transaction or other action occurs that causes the Company to be delisted from
Nasdaq and no longer be required to make filings with the SEC. The cautionary statements made in this Form 10-K should
be read as applying to all related forward-looking statements wherever they appear in this Form  10-K. All subsequent
written and oral forward-looking statements attributable to us or persons acting on our behalf are expressly qualified in
their entirety by this paragraph. The Company disclaims any intention or obligation to revise any forward-looking
statements, whether as a result of new information, future events or otherwise.
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Part I

Item 1.  BUSINESS

General

Dawson Geophysical Company, a Texas corporation (the “Company”), is a leading provider of North American
onshore seismic data acquisition services with operations throughout the continental United States (“U.S.”) and Canada.
We acquire and process 2-D, 3-D and multi-component seismic data for our clients, ranging from major oil and gas
companies to independent oil and gas operators, providers of multi-client data libraries and carbon capture sequestration
projects. Our principal business office is located at 508 West Wall, Suite 800, Midland, Texas 79701 (Telephone: 432-684-
3000), and our internet address is www.dawson3d.com. We make available free of charge on our website our annual reports
on Form 10-K, quarterly reports on Form 10-Q, and current reports on Form 8-K as soon as reasonably practicable after
filing or furnishing such information with the Securities and Exchange Commission (“SEC”).

Except as otherwise specifically noted herein, references in this annual report on Form 10-K to the “Company,”
“we,” “us” or “our” refer to Dawson Geophysical Company and its consolidated subsidiaries.

We provide our seismic data acquisition services primarily to providers of multi-client data libraries for use in the
onshore drilling and production of oil and natural gas in the continental U.S. and Canada, as well as directly to onshore oil
and natural gas exploration and development companies. The main factors influencing demand for seismic data acquisition
services in our industry are the level of drilling and completion activity by oil and natural gas companies and the size of
such companies’ exploration and development budgets, which, in turn, depend largely on current and anticipated future
crude oil and natural gas prices and production levels and depletion rates of the companies’ oil and natural gas reserves.

Our seismic data acquisition crews supply seismic data primarily to companies engaged in the exploration and
development of oil and natural gas on land and in land-to-water transition areas. In recent years, we have provided seismic
acquisition services for carbon capture and sequestration projects. Seismic acquisition services of our wholly-owned
subsidiary, Eagle Canada Seismic Services ULC (“Eagle Canada”), are also used by the potash mining industry in Canada,
and Eagle Canada has particular expertise through its heliportable capabilities. Our clients rely on seismic data to identify
areas where subsurface conditions are favorable for the accumulation of existing hydrocarbons, to optimize the
development and production of hydrocarbon reservoirs, to better delineate existing oil and natural gas fields, and to
augment reservoir management techniques. In addition, seismic data are sometimes utilized in unconventional reservoirs to
identify geo-hazards (such as subsurface faults) for drilling purposes, aid in geo-steering of a horizontal well bore and rock
property identification for high grading of well locations and hydraulic fracturing. The majority of our current activity is in
areas of unconventional reservoirs.

We acquire geophysical data using the latest in 3-D seismic survey techniques. We introduce acoustic energy into
the ground by using vibration equipment or dynamite detonation, depending on the surface terrain, area of operation, and
subsurface requirements. The reflected energy, or echoes, are received through geophones, converted into a digital signal at
a single or multi-channel recording unit, and then transmitted to a central recording vehicle. Subsurface requirements
dictate the number of channels necessary to perform our services. We generally use tens of thousands of recording channels
in our 3-D seismic surveys with the largest project consisting in excess of 60,000 recording channels and dozens of energy
source units. We are capable of deploying multiple crews equipped with this technology on multiple projects
simultaneously. Additional recording channels enhance the resolution of the seismic survey through increased imaging
analysis and provide improved operational efficiencies for our clients. With our state-of-the-art seismic equipment,
including computer technology and multiple channels, we acquire, on an efficient basis, immense volumes of seismic data
that, when processed and interpreted, produce precise images of the earth’s subsurface. Our clients then use our seismic
data to generate 3-D geologic models that help reduce drilling risks, finding and development costs, and improve recovery
rates from existing fields.

In addition to conventional 2-D and 3-D seismic surveys, we provide what the industry refers to as multi-
component seismic data surveys. Multi-component surveys involve the recording of alternative seismic waves known as
shear waves. Shear waves can be recorded as wave conversion of conventional energy sources (3-C converted waves) or
from horizontal vibrator energy source units (shear wave vibrators). Multi-component data are utilized in further analysis
of subsurface rock type, fabric and reservoir characterization. We own equipment required for onshore
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multi-component surveys. The majority of the projects in Canada require multi-component recording equipment. We have
operated one to two multi-component equipped crews in the U.S. periodically over the past few years. The use of multi-
component seismic data could increase in North America over the next few years if industry conditions improve and
potentially require capital expenditures for additional equipment.

In recent years, we have provided surface recorded microseismic services utilizing equipment we own.
Microseismic monitoring is used by clients who use hydraulic fracturing to extract hydrocarbon deposits to monitor their
hydraulic fracturing operations.

We market and supplement our services in the continental U.S. from our headquarters in Midland, Texas and from
an additional office in Plano, Texas. In addition, we market and supplement our services in Canada from our facilities in
Calgary and Wheatland County, Alberta.

Our Industry

Technological advances in seismic equipment and computing allow the seismic industry to acquire and process,
on an efficient basis, immense volumes of seismic data which produce precise images of the earth’s subsurface. The latest
accepted method of seismic data acquisition, processing, and the subsequent interpretation of the processed data is the 3-D
seismic method. Geophysicists use computer workstations to interpret 3-D data volumes, identify subsurface anomalies,
and generate a geologic model of subsurface features. In contrast with the 3-D method, the 2-D method involves the
collection of seismic data in a linear fashion, thus generating a single plane of subsurface seismic data. Over recent years,
the size of our surveys and density of recording channels and vibrator energy source units have increased, resulting in an
increase in required recording channels and energy source units to perform such surveys. The trend for our industry has
been a shift to fewer, larger channel count crews operating with an increase in the number of energy source units. We do
operate smaller crews from time to time depending on the requirements of the specific project.

3-D seismic data are used in the exploration and development of new reserves and enable oil and natural gas
companies to better delineate existing fields and to augment their reservoir management techniques. Benefits of
incorporating high resolution 3-D seismic surveys into exploration and development programs include reducing drilling
risk, decreasing oil and natural gas finding costs, and increasing the efficiencies of reservoir location, delineation, and
management. In order to meet the requirements necessary to fully realize the benefits of 3-D seismic data, there is an
increasing demand for improved data quality with greater subsurface resolution with increased density of recording
channels and vibrator energy source units.

Currently, the North American seismic data acquisition industry includes several primary competitors, including
SAExploration Holdings,  Inc. (“SAE”), Echo Seismic Ltd. (“ECHO”), and Paragon Geophysical Services,  Inc.
(“Paragon”), along with other, smaller companies that generally run one or two small channel count seismic crews and
often specialize in specific regions or types of operations.

Equipment and Crews

In recent years, we have experienced continued increases in recording channel capacity and vibrator energy source
units on a per crew or project basis. This increase in channel count and energy source unit demand is driven by client needs
and is necessary to produce higher resolution images, increase crew efficiencies and undertake larger scale projects. Due to
the increase in demand for higher channel counts, in recent years we continued to make investments in additional channels.
In response to project-based channel requirements, we routinely deploy a variable number of channels on a variable
number of crews in an effort to maximize asset utilization and meet client needs. While the number of recording systems
we own may exceed the number utilized in the field at any given time, we maintain the excess equipment to provide
additional operational flexibility and to allow us to quickly deploy additional recording channels and energy source units as
needed to respond to client demand and desire for improved data quality with greater subsurface images. We believe we
will realize the benefit of increased channel counts and flexibility of deployment through increased crew efficiencies,
higher revenues and improved margins.

We have purchased or leased a significant number of cableless recording channels. We utilize this equipment
primarily as stand-alone recording systems. As a result of the introduction of cableless recording systems, we have realized
increased crew efficiencies and increased channels on projects using this equipment. We believe we will experience
continued demand for cableless recording systems and increased channel count in the future.
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In the fourth quarter, we began testing single point node channels from multiple vendors in our operations. We are
continuing to test and evaluate single point node channels and we may lease or purchase new channels in the future. The
single point node channels are expected to increase our revenues through more competitive bids for our customers and
increase our margins due to improved crew efficiencies.

As of December 31, 2024, we operate 130 vibrator energy source units and approximately 326,000 recording
channels. The recording channels consist of 116,000 single-channel GSR/GSX boxes, 186,000 channels of GSR Multi-
channel boxes and a 24,000 channel INOVA Hawk System. Each crew consists of approximately 40 to 100 technicians
with associated vehicles, geophones, a seismic recording system, energy sources, cables, and a variety of other equipment.
The GSR/GSX and INOVA Hawk crews utilize a recorder to manage the data acquisition while the individual system
captures and holds the data until they are placed in the Data Transfer Module. The data is then transferred to various data
storage media, which are delivered to a data processing center selected by the client.

Equipment Acquisition and Capital Expenditures

We monitor and evaluate advances in geophysical technology and commit capital funds to purchase the equipment
we deem most effective to maintain our competitive position. Purchasing and updating seismic equipment and technology
involves a commitment to capital spending. We also tie our capital expenditures closely to demand for our services.
Beginning in 2014, we adopted a maintenance capital expenditures program due to the belief that our equipment base was
sufficient to meet current demand; however, our Board of Directors may increase the capital budget in response to strategic
opportunities to acquire seismic recording equipment. Our Board of Directors initially approved a maintenance capital
expenditure budget of $2.5 million for 2024. During 2024, our Board approved an increase in our capital budget to $6
million for the potential purchase of new single point node channels. We are continuing to evaluate the single point node
channels, and may lease or purchase new channels in the future. In 2024, we utilized $1.9 million of our capital budget.
Our Board of Directors has approved a capital expenditure budget of $6 million for 2025.

Clients

Our services are marketed by supervisory and executive personnel who contact clients to determine geophysical
needs and respond to client inquiries regarding the availability of crews or processing schedules. These contacts are based
principally on professional relationships developed over a number of years.

Our clients range from major oil and gas companies to small independent oil and gas operators and providers of
multi-client data libraries. The services we provide to our clients vary according to the size and needs of each client.
During the twelve months ended December 31, 2024, sales to two clients represented approximately 43% of our revenues.
The remaining balance of our revenues were derived from varied clients, none of which represented 10% or more of our
revenues.

We historically have not acquired seismic data for our own account or for future sale, maintained multi-client
seismic data libraries, or participated in oil and gas ventures; however Wilks Brothers, LLC, our controlling shareholder,
has participated in those activities in the past, and may choose to do so with us in the future. The results of seismic surveys
conducted for a client belong to that client. All of our clients’ information is maintained in the strictest confidence.

Domestic and Foreign Operations

We derive revenue from the U.S. and Canadian markets. We consider these two geographical areas as segments
for reporting purposes. The revenue for both of our segments is generated by the same services, which utilize the same type
of equipment and personnel.

Tony Clark, Chief Executive Officer, is our current chief operating decision maker. Our chief operating decision
maker reviews the discrete segment financial information on a geographic basis for the US operations and Canada
Operations. The revenue for both of the Company’s segments is generated by the same services, which utilize the same
type of equipment and personnel. The performance of our segments is evaluated primarily on Adjusted EBITDA. We
define Adjusted EBITDA as our net income (loss), before (i) interest expense, net, (ii) income tax expense or benefit, (iii)
depreciation, depletion and amortization and (iv) other unusual or non-recurring charges, such as severance expenses. As a
result, our business has two reportable segments, US operations and Canada Operations.
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For a discussion of financial information by segment refer to “Note 15, Segments” to the Consolidated Financial
Statements incorporated by reference herein for additional details. For a description of risks associated with our foreign
operations, please see “Item 1A. Risk Factors ".

 Contracts
Our contracts are obtained either through competitive bidding or as a result of client negotiations. Our services are

conducted under general service agreements for seismic data acquisition services which define certain obligations for us
and for our clients. A supplemental agreement setting forth the terms of a specific project, which may be canceled by either
party on short notice, is entered into for every project. We currently operate under supplemental agreements that are either
“turnkey” agreements providing for a fixed fee to be paid to us for each unit of data acquired or “term” agreements
providing for a fixed hourly, daily, or monthly fee during the term of the project or projects.

Currently, as in recent years, most of our projects are operated under turnkey agreements. Turnkey agreements
generally provide us more profit potential, but involve more risk because of the potential of crew downtime or operational
delays. We attempt to negotiate on a project-by-project basis some level of weather downtime protection within the turnkey
agreements. Under the term agreements, we forego an increased profit potential in exchange for a more consistent revenue
stream with improved protection from crew downtime or operational delays.

Competition

The acquisition of seismic data for the oil and natural gas industry is a competitive business. Contracts for such
services generally are awarded on the basis of price quotations, crew experience, and the availability of crews to perform in
a timely manner, although factors other than price, such as crew safety, performance history, and technological and
operational expertise, are often determinative. Our primary competition includes SAE, ECHO, and Paragon. In addition to
these companies, we also compete for projects from time to time with smaller seismic companies which operate in local
markets with only one or two small channel count crews. Further, the barriers to entry in the seismic industry are
substantial but not prohibitive. The recent increase in channel count and number of energy source units required for larger
projects increases the cost and time commitment required for new seismic companies or those outside of the U.S. to enter
the domestic market and compete with us.

Employees and Human Capital Resources

As of December 31, 2024, we employed 233 full-time employees, of which 40 consisted of management, sales,
and administrative personnel with the remainder being crew and crew support personnel. The reduction in our headcount
resulted from right-sizing our headcount while being able to continue to effectively meet our customers’ needs. Our
employees are not represented by a collective bargaining agreement. We believe we have good relations with our
employees.

See “Item 2. Properties” for a description of the material properties utilized in our business.

Item 1A.  RISK FACTORS

An investment in our common stock is subject to a number of risks, including those discussed below. You should
carefully consider these discussions of risk and the other information included in this Form 10-K. These risk factors could
affect our actual results and should be considered carefully when evaluating us and an investment in our common stock.
Although the risks described below are the risks that we believe are material, they are not the only risks relating to our
business, our industry and our common stock. Additional risks and uncertainties, including those that are not yet identified
or that we currently believe are immaterial, may also adversely affect our business, financial condition or results of
operations. If any of the events described below occur, our business, financial condition or results of operations could be
materially adversely affected.
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Current macroeconomic conditions, including inflationary pressures in the broader U.S. economy and military
conflicts between Russia and Ukraine and in the Middle East have had, and are expected to continue to have, an impact
on oil and gas commodity prices and, therefore, demand for our services and, depending on the duration and severity,
could have a material adverse effect on our business, financial condition, results of operations and cash flows.

Worldwide political, economic, and military events have contributed to oil and natural gas price volatility and are
likely to continue to do so in the future. We are monitoring the military conflict between Russia and Ukraine as well as the
related export controls and financial and economic sanctions imposed on certain industry sectors and parties in Russia by
the U.S., the U.K., the European Union and others. We are also monitoring the impact of attacks on shipping in the Red Sea
as a result of the unrest in the Middle East. The broader consequences of the Russian-Ukrainian conflict and unrest in the
Middle East, which may include further sanctions, embargoes, supply chain disruptions, regional instability and
geopolitical shifts, may have adverse effects on global macroeconomic conditions, increase volatility in the price and
demand for oil and natural gas, increase exposure to cyberattacks, cause disruptions in global supply chains, increase
foreign currency fluctuations, cause constraints or disruption in the capital markets and limit sources of liquidity. We
cannot predict the extent of the conflict’s effect on our business and results of operations as well as on the global economy
and energy markets.

Additional factors which may affect oil and natural gas prices include, but are not limited to, the effect of U.S.
energy, monetary and trade policies, including the imposition of tariffs; U.S. and global economic and political conditions
and developments; U.S. and international energy and environmental policies; and any operating curtailment of the U.S. oil
and gas industry. Together, these factors have created uncertainty for the demand and pricing for services, equipment, and
raw materials in the petroleum industry, and may continue to do so in the future.

We derive substantially all of our revenues from providers of multi-client data libraries and companies in the oil and
natural gas exploration and development industry. The oil and natural gas industry is a historically cyclical industry
with levels of activity that are significantly affected by the levels and volatility of oil and natural gas prices.

Demand for our services depends upon the level of expenditures by oil and natural gas companies for exploration,
production, development and field management activities, which depend primarily on oil and natural gas prices, as well as
capital allocation by our clients. Significant fluctuations in domestic oil and natural gas exploration activities and
commodity prices have affected, and will continue to affect, demand for our services and our results of operations. We
could be adversely impacted if the level of such exploration activities and the prices for oil and natural gas were to
significantly decline in the future. In addition to the market prices of oil and natural gas, the willingness of our clients to
explore, develop and produce depends largely upon prevailing industry conditions that are influenced by numerous factors
over which our management has no control, including general economic conditions and the availability of credit. Any
prolonged reduction in the overall level of exploration and development activities, whether resulting from changes in oil
and natural gas prices or otherwise, could adversely impact us in many ways by negatively affecting:

● our revenues, cash flows, and profitability;

● our ability to maintain or increase our borrowing capacity;

● our ability to obtain additional capital to finance our business and the cost of that capital; and

● our ability to attract and retain skilled personnel whom we would need in the event of an upturn in the
demand for our services.

Depending on the market prices of oil and natural gas, oil and natural gas exploration and development companies
may cancel or curtail their capital expenditure and drilling programs, thereby reducing demand for our services, or may
become unable to pay, or have to delay payment of, amounts owed to us for our services. Oil and natural gas prices have
been highly volatile historically and, we believe, will continue to be so in the future. Many factors beyond our control
affect oil and natural gas prices, including:

● the cost of exploring for, producing, and delivering oil and natural gas;

● the discovery rate of new oil and natural gas reserves;
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● the rate of decline of existing and new oil and natural gas reserves;

● available pipeline and other oil and natural gas transportation capacity;

● the ability of oil and natural gas companies to raise capital and debt financing;

● actions by OPEC+;

● political instability in the Middle East and other major oil and natural gas producing regions;

● economic conditions in the U.S. and elsewhere;

● domestic and foreign trade policy;

● domestic and foreign energy policy including increased emphasis on alternative sources of energy;

● increased attention to environmental, social and governance matters, including climate change;

● weather conditions in the U.S., Canada and elsewhere;

● the pace adopted by foreign governments for the exploration, development, and production of their national
reserves;

● the price of foreign imports of oil and natural gas; and

● the overall supply and demand for oil and natural gas.

We are a "controlled company", which exempts us from certain corporate governance requirements that are
designed to provide protection to stockholders of companies that are not controlled companies.

As of December 31, 2024, Wilks Brothers, LLC (“Wilks”) and its affiliates control approximately 80% of our
combined voting power, can elect all of the members of our board of directors and can generally control matters requiring
stockholder approval. As a result, we are considered a “controlled company” for the purposes of the Nasdaq listing
requirements. As a “controlled company,” we are permitted to, and we may, opt out of the Nasdaq listing requirements that
require (i) a majority of the members of our board of directors to be independent, as defined by Nasdaq rules, (ii) our
nominating committee be composed entirely of independent directors with a written charter addressing the committee’s
purpose and responsibilities; and (iii) our compensation committee be composed entirely of independent directors with a
written charter addressing the committee’s purpose and responsibilities. The Nasdaq listing requirements are intended to
ensure that directors who meet the independence standards are free of any conflicting interest that could influence their
actions as directors. Our shareholders may not have the same protections afforded to shareholders of companies that are
subject to all of the applicable Nasdaq listing requirements. It is also possible that the interests of Wilks may in some
circumstances conflict with our interests and the interests of the holders of our common stock.

A limited number of clients operating in a single industry account for a significant portion of our revenues, and the
loss of one of these clients could adversely affect our results of operations.

We derive a significant amount of our revenues from a relatively small number of oil and gas exploration and
development companies and providers of multi-client data libraries. During the twelve months ended December 31, 2024,
our two largest clients accounted for approximately 43% of our revenues. If these clients, or any of our other significant
clients, were to terminate their contracts or fail to contract for our services in the future because they are acquired, alter
their exploration or development strategy, experience financial difficulties or for any other reason, our results of operations
could be adversely affected.
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Our clients could delay, reduce or cancel their service contracts with us on short notice, which may lead to lower than
expected demand and revenues.

Our order book reflects client commitments at levels we believe are sufficient to maintain operations on our
existing crews for the indicated periods. However, our clients can delay, reduce or cancel their service contracts with us on
short notice. If the oil and natural gas industry experiences a downturn, it may result in an increase in delays, reductions or
cancellations by our clients. In addition, the timing of the origination and completion of projects and when projects are
awarded and contracted for is also uncertain. As a result, our order book as of any particular date may not be indicative of
actual demand and revenues for any succeeding period.

Our revenues, operating results and cash flows can be expected to fluctuate from period to period.

Our revenues, operating results and cash flows may fluctuate from period to period. These fluctuations are
attributable to the level of new business in a particular period, the timing of the initiation, progress or cancellation of
significant projects, higher revenues and expenses on our dynamite contracts, and costs we incur to train new crews we
may add in the future to meet increased client demand. Fluctuations in our operating results may also be affected by other
factors that are outside of our control such as permit delays, weather delays and crew productivity. Oil and natural gas
prices have continued to be volatile and have resulted in significant demand fluctuations for our services. There can be no
assurance of future oil and gas price levels or stability. Our operations in Canada are also seasonal as a result of the thawing
season, and we have historically experienced limited Canadian activity during the second and third quarters of each year.
The demand for our services would be adversely affected by a significant reduction in oil and natural gas prices and by
climate change legislation or material changes to U.S. energy policy. Because our business has high fixed costs, the
negative effect of one or more of these factors could trigger wide variations in our operating revenues, cash flows,
EBITDA, margin, and profitability from quarter-to-quarter, rendering quarter-to-quarter comparisons unreliable as an
indicator of performance. Due to the factors discussed above, you should not expect sequential growth in our quarterly
revenues and profitability.

We extend credit to our clients without requiring collateral, and a default by a client could have a material adverse
effect on our operating revenues.

We perform ongoing credit evaluations of our clients’ financial conditions and, generally, require no collateral
from our clients. It is possible that one or more of our clients will become financially distressed, which could cause them to
default on their obligations to us and could reduce the client’s future need for seismic services provided by us. Our
concentration of clients may also increase our overall exposure to these credit risks. A default in payment from one of our
large clients could have a material adverse effect on our operating results for the period involved.

We have historically incurred net losses.

We incurred net losses of $4.1 million for the year ended December 31, 2024, and $12.1 million for the year
ended December 31, 2023.

Our ability to be profitable in the future will depend on many factors beyond our control, but primarily on the
level of demand for land-based seismic data acquisition services by oil and natural gas exploration and development
companies. Even if we do achieve profitability, we may not be able to sustain or increase profitability on a quarterly or
annual basis.

The high fixed costs of our operations could result in continuing or increasing operating losses.

Companies within our industry are typically subject to high fixed costs, consisting primarily of depreciation (a
non-cash expense) and maintenance expenses associated with seismic data acquisition and equipment and crew costs. In
addition, ongoing maintenance capital expenditures, as well as new equipment investment, can be significant. As a result,
any extended periods of significant downtime or low productivity caused by reduced demand, weather interruptions,
equipment failures, permit delays, or other causes could result in continuing or increasing operating losses.
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We have indebtedness from time to time under credit facilities with a commercial bank, and certain of our accounts
receivable and a restricted IntraFi Network Deposit account are pledged as collateral for these obligations. Our ability
to borrow may be limited if our accounts receivable decreases.

From time to time, we may have indebtedness under credit facilities with a commercial bank. We maintain a
restricted IntraFi Network Deposit account with our commercial bank which can be used as collateral against future
borrowings. If we are unable to repay all secured borrowings when due, whether at maturity or if declared due and payable
following a default, our lenders have the right to proceed against the deposit pledged to secure the indebtedness and may
liquidate the IntraFi Network Deposit account in order to repay those borrowings, which could materially harm our
business, financial condition and results of operations. Our ability to borrow funds under our revolving line of credit is tied
to the value of our collateral account with our commercial bank as well as the amount of our eligible accounts receivable. If
our accounts receivable decrease materially for any reason, including delays, reductions or cancellations by clients or
decreased demand for our services, our ability to borrow to fund operations or other obligations may be limited.

Our financial results could be adversely affected by asset impairments.

We periodically review our portfolio of equipment and our intangible assets for impairment. Future events,
including our financial performance, sustained decreases in oil and natural gas prices, reduced demand for our services, our
market valuation or the market valuation of comparable companies, loss of a significant client’s business, or strategic
decisions, could cause us to conclude that impairment indicators exist and ultimately that the values associated with our
equipment or intangible assets should be impaired. If we impair our equipment or intangible assets, these non-cash asset
impairments could have a material adverse effect on our financial results in the period in which the impairments are
recorded.

Our profitability is determined, in part, by the utilization level and productivity of our crews and is affected by
numerous external factors that are beyond our control.

Our revenues are determined, in part, by the contract price we receive for our services, the level of utilization of
our data acquisition crews and the productivity of these crews. Crew utilization and productivity is partly a function of
external factors, such as client cancellation or delay of projects, operating delays from inclement weather, obtaining land
access rights, and other factors over which we have no control. If our crews encounter operational difficulties or delays on
any data acquisition survey, our results of operations may vary, and in some cases, may be adversely affected.

In recent years, most of our projects have been performed on a turnkey basis for which we were paid a fixed price
for a defined scope of work or unit of data acquired. The revenue, cost and gross profit realized under our turnkey contracts
can vary from our estimates because of changes in job conditions, variations in labor and equipment productivity or
because of the performance of our subcontractors. Turnkey contracts may also cause us to bear substantially all of the risks
of business interruption caused by external factors over which we may have no control, such as weather, obtaining land
access rights, crew downtime or operational delays. These variations, delays and risks inherent in turnkey contracts may
result in reducing our profitability.

We face competition in our business, which could result in downward pricing pressure and the loss of market share.

The seismic data acquisition services industry is a competitive business in the continental U.S. and Canada.
Additionally, the seismic data acquisition business is extremely price competitive and has a history of periods in which
seismic contractors bid jobs below cost and, therefore, adversely affected industry pricing. Many contracts are awarded on
a bid basis, which may further increase competition based primarily on price. Further, the barriers to entry in the seismic
industry are substantial but not prohibitive. The recent increase in channel count and number of energy source units
required for larger projects increases the cost and time commitment required for new seismic companies or those outside of
the U.S. to enter the domestic market and compete with us.

Inclement weather may adversely affect our ability to complete projects and could, therefore, adversely affect our
results of operations.

Our seismic data acquisition operations could be adversely affected by inclement weather conditions. Delays
associated with weather conditions could adversely affect our results of operations. For example, weather delays could
affect our operations on a particular project or an entire region and could lengthen the time to complete projects. In
addition,
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even if we negotiate weather protection provisions in our contracts, we may not be fully compensated by our clients for
delays caused by inclement weather.

Our operations are subject to delays related to obtaining land access rights of way from third parties, which could
affect our results of operations.

Our seismic data acquisition operations could be adversely affected by our inability to obtain timely right of way
usage from both public and private land and/or mineral owners. We cannot begin surveys on property without obtaining
permits from governmental entities as well as the permission of the private landowners who own the land being surveyed.
In recent years, it has become more difficult, costly and time-consuming to obtain access rights of way as drilling activities
have expanded into more populated areas. Additionally, some landowners have become more resistant to seismic and
drilling activities occurring on their property. Increased costs and delays associated with obtaining such rights of way could
negatively affect our results of operations.

Capital requirements for our operations are large. If we are unable to finance these requirements, we may not be able
to maintain our competitive advantage.

Seismic data acquisition and data processing technologies historically have progressed steadily, and we expect this
trend to continue. In order to remain competitive, we must continue to invest additional capital to maintain, upgrade and
expand our seismic data acquisition capabilities. Our working capital requirements remain high, primarily due to the
expansion of our infrastructure in response to client demand for cableless recording systems and more recording channels,
which has increased as the industry strives for improved data quality with greater subsurface resolution images. Our
sources of working capital are limited. We have historically funded our working capital requirements primarily with cash
generated from operations, cash reserves and, from time to time, borrowings from commercial banks. In recent years, we
have funded some of our capital expenditures through equipment term loans and finance leases. In the past, we have also
funded our capital expenditures and other financing needs through public equity offerings. If we expand our operations at a
rate exceeding operating cash flow, if current demand or pricing of geophysical services decrease substantially, or if
technical advances or competitive pressures require us to acquire new equipment faster than our cash flow could sustain,
additional financing could be required. If we are not able to obtain such financing or renew our existing revolving line of
credit when needed, it could have a negative impact on our ability to pursue expansion and maintain our competitive
advantage.

Consistent technological change in our business creates obsolescence risks and requires capital expenditures to
maintain market share. If we are unable to keep up with these technological advances, we may not be able to compete
effectively.

Seismic data acquisition technologies historically have steadily improved and progressed, and we expect this
progression to continue. We are in a capital-intensive industry and, in order to remain competitive, we must continue to
invest additional capital to maintain, upgrade and expand our seismic data acquisition capabilities. However, we may have
limitations on our ability to obtain the financing necessary to enable us to purchase state-of-the-art equipment, and certain
of our competitors may be able to purchase newer equipment when we may not be able to do so, thus affecting our ability
to compete.

We rely on a limited number of key suppliers for specific seismic services and equipment.

We depend on a limited number of third parties to supply us with specific seismic services and equipment. From
time to time, increased demand for seismic data acquisition services has decreased the available supply of new seismic
equipment, resulting in extended delivery dates on orders of new equipment. Any delay in obtaining equipment could delay
our deployment of additional crews and restrict the productivity of existing crews, adversely affecting our business and
results of operations. In addition, any adverse change in the terms of our suppliers’ arrangements could affect our results of
operations.

Some of our suppliers may also be our competitors. If competitive pressures were to become such that our
suppliers would no longer sell to us, we would not be able to easily replace the technology with equipment that
communicates effectively with our existing technology, thereby impairing our ability to conduct our business.
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We are dependent on our management team and key employees, and inability to retain our current team or attract
new employees could harm our business.

Our continued success depends upon attracting and retaining highly skilled professionals and other technical
personnel. A number of our employees are highly skilled scientists and highly trained technicians. The loss of our senior
executives or other key employees or our failure to continue to attract and retain skilled and technically knowledgeable
personnel could adversely affect our ability to compete in the seismic services industry. We may experience significant
competition for such personnel, particularly during periods of increased demand for seismic services. A limited number of
our employees are under employment contracts, and we do not maintain key man insurance.

We are subject to Canadian foreign currency exchange rate risk.

We conduct business in Canada which subjects us to foreign currency exchange rate risk. Currently, we do not
hold or issue foreign currency forward contracts, option contracts or other derivative financial instruments to mitigate the
currency exchange rate risk. Our results of operations and our cash flows could be impacted by changes in foreign currency
exchange rates.

Our common stock has experienced, and may continue to experience, price volatility and low trading volume.

Our stock price is subject to volatility. Overall market conditions, including a decline in oil and natural gas prices
and other risks and uncertainties described in this “Risk Factors” section and in our other filings with the SEC, could cause
the market price of our common stock to fall. Our high and low sales prices of our common stock for the twelve months
ended December 31, 2024 were $2.22 and $1.27, respectively. Further, the high and low sales prices of our common stock
for the twelve months ended December 31, 2023 were $2.65 and $1.28, respectively.

Our common stock is listed on The Nasdaq Stock Market LLC (“Nasdaq”) under the symbol “DWSN.” However,
daily trading volumes for our common stock are, and may continue to be, relatively low compared to other publicly traded
securities. In addition, as of December 31, 2024, Wilks and its affiliates own approximately 80% of our common stock,
limiting the public market for our common stock, which can lead to increased price volatility and low trading volumes. For
example, during 2024 our daily trading volume was as low as 0 shares. It may be difficult for you to sell your shares in the
public market at any given time at prevailing prices, and the price of our common stock may, therefore, be volatile.

We may be subject to liability claims that are not covered by our insurance.

Our business is subject to the general risks inherent in land-based seismic data acquisition activities. Our activities
are often conducted in remote areas under dangerous conditions, including the detonation of dynamite. These operations
are subject to risk of injury to personnel and damage to equipment. Our crews are mobile, and equipment and personnel are
subject to vehicular accidents. These risks could cause us to experience equipment losses, injuries to our personnel, and
interruptions in our business.

In addition, we could be subject to personal injury or real property damage claims in the normal operation of our
business. Such claims may not be covered under the indemnification provisions contained in our general service
agreements to the extent that the damage is due to our negligence or intentional misconduct.

Our general service agreements require us to have specific amounts of insurance. However, we do not carry
insurance against certain risks that could cause losses, including business interruption resulting from equipment
maintenance or weather delays. Further, there can be no assurance, however, that any insurance obtained by us will be
adequate to cover all losses or liabilities or that this insurance will continue to be available or available on terms which are
acceptable to us. Liabilities for which we are not insured, or which exceed the policy limits of our applicable insurance,
could have a materially adverse effect on us.

We may be held liable for the actions of our subcontractors.

We often work as the general contractor on seismic data acquisition surveys and, consequently, engage a number
of subcontractors to perform services and provide products. While we obtain contractual indemnification and insurance
covering the acts of these subcontractors and require the subcontractors to obtain insurance for our benefit, we could be
held liable for the actions of these subcontractors. In addition, subcontractors may cause injury to our personnel or damage
to our property that is not fully covered by insurance.
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We operate under hazardous conditions that subject us to risk of damage to property or personnel injuries and may
interrupt our business.

Our business is subject to the general risks inherent in land-based seismic data acquisition activities. Our activities
are often conducted in remote areas under extreme weather and other dangerous conditions, including the use of dynamite
as an energy source. These operations are subject to risk of injury to our personnel and third parties and damage to our
equipment and improvements in the areas in which we operate. In addition, our crews often operate in areas where the risk
of wildfires is present and may be increased by our activities. Since our crews are mobile, equipment and personnel are
subject to vehicular accidents. We use diesel fuel which is classified by the U.S. Department of Transportation as a
hazardous material. These risks could cause us to experience equipment losses, injuries to our personnel and interruptions
in our business. Delays due to operational disruptions such as equipment losses, personnel injuries and business
interruptions could adversely affect our profitability and results of operations.

Loss of our information and computer systems could adversely affect our business.

We are heavily dependent on our information systems and computer-based programs, including our seismic
information, electronic data processing and accounting data. If any of such programs or systems were to fail or create
erroneous information, or if we were subject to cyberspace breaches or attacks, possible consequences include loss of
communication links, loss of seismic data and inability to automatically process commercial transactions or engage in
similar automated or computerized business activities. Any such consequence could have a material adverse effect on our
business.

Our business could be negatively impacted by security threats, including cyber-security threats and other disruptions.

We face various security threats, including cyber-security threats to gain unauthorized access to sensitive
information or to render data or systems unusable, threats to the safety of our employees, threats to the security of our
facilities and infrastructure, and threats from terrorist acts. Cyber-security attacks in particular are evolving and include, but
are not limited to, malicious software, attempts to gain unauthorized access to data and other electronic security breaches
that could lead to disruptions in critical systems, unauthorized release of confidential or otherwise protected information
and corruption of data. Although we utilize various procedures and controls to monitor and protect against these threats and
to mitigate our exposure to such threats, there can be no assurance that these procedures and controls will be sufficient in
preventing security threats from materializing. If any of these events were to materialize, they could lead to losses of
sensitive information, critical infrastructure, personnel or capabilities essential to our operations and could have a material
adverse effect on our reputation, financial position, results of operations or cash flows.

Our business is subject to significant government regulation, which may adversely affect our operations.

Our operations are subject to a variety of federal, state, provincial and local laws and regulations, including laws
and regulations relating to the protection of the environment and archeological sites, such as obtaining permits from
governmental entities to allow survey and drilling activities, as well as those that may result from climate change
legislation or executive orders that could negatively impact the exploration and production of oil and gas. Canadian
operations have been historically cyclical due to governmental restrictions on seismic acquisition during certain periods. In
addition, governmental entities do not always grant permits within the expected time period. As a result, there is a risk that
there will be a significant amount of unused equipment during those periods. We are required to expend financial and
managerial resources to comply with such laws and related permit requirements in our operations, and we anticipate that
we will continue to be required to do so in the future. Although such expenditures historically have not been material to us,
the fact that such laws or regulations change frequently makes it impossible for us to predict the cost or impact of such
laws and regulations on our future operations. The adoption of laws and regulations that have the effect of reducing or
curtailing exploration and development activities by energy companies could also adversely affect our operations by
reducing the demand for our services.

Legislation or regulation relating to greenhouse gas emissions could negatively affect the exploration and production
of oil and gas and adversely affect demand for our services.

In response to concerns suggesting that emissions of certain gases, commonly referred to as “greenhouse gases”
(“GHG”) (including carbon dioxide and methane), may be contributing to global climate change, legislative and regulatory
measures to address the concerns are in various phases of discussion or implementation at the national and state levels.
Many states, either individually or through multi-state regional initiatives, have already taken legal measures intended to
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reduce GHG emissions, primarily through the planned development of GHG emission inventories and/or GHG cap and
trade programs. Although various climate change legislative measures have periodically been introduced in the U.S.
Congress, and there has been a wide-ranging policy debate both in the U.S. and internationally regarding the impact of
these gases and possible means for their regulation, it is not possible at this time to predict whether or when Congress may
act on climate change legislation. However, future actions that require substantial reductions in carbon emissions could be
costly and difficult to implement.

● The U.S. Environmental Protection Agency (the “EPA”) has promulgated a series of regulations that require
monitoring and reporting of GHG emissions on an annual basis from certain sources, including some in the
oil and gas industry. While these rules do not control GHG emission levels from any facilities, they can cause
covered facilities to incur monitoring and reporting costs. Moreover, lawsuits have been filed seeking to
require individual companies to reduce GHG emissions from their operations. These and other lawsuits
relating to GHG emissions may result in decisions by state and federal courts and agencies that could impact
our operations. Additionally, in March 2024, the EPA issued final standards under the Clean Air Act to
sharply reduce methane emissions and other harmful air pollution from new and existing oil and gas
operations.

● The Inflation Reduction Act of 2022 establishes a charge on methane emissions above certain limits from the
same facilities.

● On March 21, 2022, the SEC proposed new rules relating to the disclosure of a range of climate-related risks,
and the final rules were adopted in March 2024. Although the climate-related disclosure rules have been
stayed by the SEC pending litigation challenging the rules, if the rules are implemented, we may incur
increased costs relating to the assessment and disclosure of climate-related risks.

● The U.S. has historically been actively involved in the United Nations Conference on Climate Change in
Paris, which led to the creation of the Paris Agreement. However, on January 20, 2025, President Trump
signed an executive order to withdraw the U.S. from the Paris Agreement, marking a significant shift in U.S.
climate policy. It remains unclear what further actions President Trump may take with respect to domestic
and international programs and initiatives, what support the Trump administration would have for any
potential changes to such legislative programs and initiatives in the U.N. or Congress and what the impact of
any such changes might be.

New laws or regulations focused on GHG emissions or that otherwise seek to address climate change may
negatively affect us, our suppliers and our clients. This could cause us to incur additional direct costs in complying with
any new environmental regulations, as well as increased indirect costs resulting from our clients, suppliers or both
incurring additional compliance costs that get passed on to us. Moreover, passage of climate change legislation, other
federal or state legislative or regulatory initiatives, or international agreements that regulate or restrict emissions of GHG
may curtail production and demand for fossil fuels such as oil and gas in areas where our clients operate and, thus,
adversely affect future demand for our services. Reductions in our revenues or increases in our expenses as a result of
climate control initiatives could have adverse effects on our business, financial position, results of operations and cash
flows.

In addition, activists concerned about the potential effects of climate change have directed their attention at
sources of funding for fossil-fuel energy companies, which has resulted in certain financial institutions, funds and other
sources of capital restricting or eliminating their investment in oil and natural gas activities. Ultimately, this could make it
more difficult to secure funding for exploration and production activities, which may have an adverse impact on the
demand for our services.

New regulation or legislation that limits or prohibits hydraulic fracturing could negatively affect the exploration and
production of oil and gas and adversely affect demand for our services.

Hydraulic fracturing is an important and commonly used process in the completion of oil and gas wells. Hydraulic
fracturing involves the injection of water, sand and chemical additives under pressure into rock formations to stimulate gas
production. Several political and regulatory authorities and governmental bodies have studied hydraulic fracturing and
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considered potential regulations, and certain environmental and other groups have devoted resources to campaigns aimed at
restricting or eradicating hydraulic fracturing.

Due to public concerns raised regarding potential impacts of hydraulic fracturing on groundwater quality,
legislative and regulatory efforts at the federal level and in some states have been initiated to require or make more
stringent the permitting and compliance requirements for hydraulic fracturing operations. Several states have adopted more
stringent permitting, public disclosure or well construction legislation and/or regulations. Three states (New York,
Maryland and Vermont) have banned the use of high-volume hydraulic fracturing. In addition to state laws, some local
municipalities have adopted or are considering adopting land use restrictions, such as city ordinances, that may restrict or
prohibit the performance of well drilling in general or hydraulic fracturing in particular. There have also been certain
governmental reviews that focus on deep shale and other formation completion and production practices, including
hydraulic fracturing.  Governments may continue to study hydraulic fracturing. We cannot predict the outcome of future
studies, but based on the results of these studies to date, federal and state legislatures and agencies may seek to further
regulate or even ban hydraulic fracturing activities. These regulatory initiatives could each spur further action toward
federal and/or state legislation and regulation of hydraulic fracturing activities. Additional regulation could materially
reduce our business opportunities and revenues if our customers decrease their levels of activity in response to such
regulation.

Some parties also believe that there is a correlation between hydraulic fracturing and other oilfield related
activities and the increased occurrence of seismic activity. When caused by human activity, such seismic activity is called
induced seismicity. The extent of this correlation, if any, is the subject of studies of both state and federal agencies. In
addition, a number of lawsuits have been filed against other industry participants alleging damages and regulatory
violations in connection with such activity. These and other ongoing or proposed studies could spur initiatives to further
regulate hydraulic fracturing and other aspects of the oil and gas industry. In light of concerns about induced seismicity,
some state regulatory agencies have already modified their regulations or issued orders to address induced seismicity.

The adoption of any future federal, state, foreign, regional or local laws that impact permitting requirements for,
result in reporting obligations on, or otherwise limit or ban, the hydraulic fracturing process could make it more difficult to
perform hydraulic fracturing. This could reduce demand for our services. Regulation that significantly restricts or prohibits
hydraulic fracturing, or that requires hydraulic fracturing operations to meet permitting and financial assurance
requirements, adhere to certain construction specifications, fulfill monitoring, reporting, and recordkeeping obligations,
and meet plugging and abandonment requirements, could have a material adverse impact on our business. Additionally,
legislation that requires the reporting and public disclosure of chemicals used in the fracturing process could make it easier
for third parties opposing the hydraulic fracturing process to initiate legal proceedings based on allegations that specific
chemicals used in the fracturing process could adversely affect groundwater.

These legislative and regulatory initiatives imposing additional reporting obligations on, or otherwise limiting, the
hydraulic fracturing process could make it more difficult or costly to complete natural gas wells. Shale gas cannot be
economically produced without extensive fracturing. In the event such legislation is enacted, demand for our seismic
acquisition services may be adversely affected.

Item 1B.  UNRESOLVED STAFF COMMENTS

None.

Item 1C.  CYBERSECURITY

We have implemented a cybersecurity program to assess, identify, and manage risks from cybersecurity threats
that may result in material adverse effects on the confidentiality, integrity, and availability of our information systems.

Primary responsibility for executing our cybersecurity program rests with our Vice President of Corporate
Strategy and Planning, who has extensive cybersecurity and information technology knowledge and skills gained from over
30 years of related work experience. The Vice President of Corporate Strategy and Planning is responsible for
implementing, monitoring and maintaining cybersecurity and data protection practices across our business and reports
directly to our Chief Executive Officer. The Vice President of Corporate Strategy and Planning at times attends meetings of
the Board to report on any material developments to our risk management practices, including our cybersecurity program.
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The Vice President of Corporate Strategy and Planning meets regularly with members of our Information
Technology team, whose responsibilities are dedicated solely to cybersecurity matters. On a quarterly basis, we hold
Information Technology Steering Committee meetings, which are attended by our Information Technology team, Chief
Executive Officer and Chief Financial Officer, where we discuss the risk management measures implemented to identify
and mitigate data protection and cybersecurity risks. Our Information Technology team also works with our Vice President
– General Counsel to oversee compliance with legal, regulatory and contractual cybersecurity requirements.

Our cybersecurity processes include automated tools and technical safeguards managed and monitored by our
Information Technology team. We regularly conduct vulnerability testing and security audits. We also employ systems and
processes designed to oversee, identify, and reduce the potential impact of a security incident at a third-party vendor,
service provider or customer or otherwise implicating the third-party technology and systems we use. In addition to our
internal cybersecurity capabilities, we also at times engage assessors, auditors, or other third parties to assist with the
assessment, identification, and management of cybersecurity risks.

Our Board has the primary responsibility to oversee cybersecurity matters. The Board periodically reviews the
measures implemented by the Company to identify and mitigate risks from cybersecurity threats. As part of such reviews,
the Board receives reports from the members of our management team responsible for executing our cybersecurity
program, which may address a wide range of topics including recent developments, evolving standards, vulnerability
assessments, third-party and independent reviews, the threat environment, technological trends and information security
considerations arising with respect to the Company’s peers and third parties. The Board discusses with such members of
our management team our information technology systems and procedures on any material cybersecurity risks identified.
We have protocols by which certain cybersecurity incidents are escalated within the Company and, where appropriate,
reported to the Board in a timely manner.

We have adopted an Incident Response Plan that applies in the event of a cybersecurity threat or incident (the
“IRP”) to provide a standardized framework for responding to security incidents. The IRP sets out a coordinated approach
to investigating, containing, documenting and mitigating incidents, including reporting findings and keeping senior
management and other key stakeholders informed and involved as appropriate. The IRP applies to all Company personnel
(including third-party contractors, vendors and partners) that perform functions or services that require access to secure
Company information, and to all devices and network services that are owned or managed by the Company. As an
additional measure to facilitate our timely and comprehensive response to any security incident, we engage a third-party
vendor on retainer to assist in such incidents.

We rely on third-party information technology vendors to support our operations, including our secure processing
of personal, confidential, sensitive, proprietary and other types of information. Despite ongoing efforts to continue
improvement of our own and our vendors’ ability to protect against cyber incidents, we may not be able to protect all
information systems, and such incidents may lead to reputational harm, revenue and client loss, legal actions or statutory
penalties, among other consequences. Risks from cybersecurity threats, including as a result of any previous cybersecurity
incidents, have not materially affected us nor are they reasonably likely to materially affect us, including our business
strategy, results of operations or financial condition.

Item 2.  PROPERTIES

Our headquarters are located in a 34,570 square foot leased property in Midland, Texas. Additionally, we own two
properties in Midland, including a 61,402 square foot property that we use as a field office, equipment and fabrication
facility, and maintenance and repair shop, and a 6,600 square foot property that we use as an inventory field office and
storage facility.

We lease a 5,181 square foot office in Plano, Texas consisting of office space.

We lease a 15,020 square foot facility in Calgary, Alberta consisting of office, warehouse and shop space.

We lease a 10,800 square foot facility in Wheatland County, Alberta consisting of shop space.

We believe that our existing facilities are being appropriately utilized and are well maintained, suitable for their
intended use, and adequate to meet our current and future operating requirements.
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Item 3.  LEGAL PROCEEDINGS

For a discussion of certain contingencies and legal proceedings affecting the Company, please refer to “Note 16,
Commitments and Contingencies” in the Notes to the Consolidated Financial Statements, which is incorporated by
reference herein.

Item 4.  MINE SAFETY DISCLOSURES

Not applicable.

Part II

Item 5.  MARKET FOR OUR COMMON EQUITY AND RELATED STOCKHOLDER MATTERS

Our common stock trades on the NASDAQ under the symbol “DWSN.” As of March  31, 2025, we had 198
holders of record of our common stock. The actual number of shareholders is greater than the number of record holders and
includes shareholders who are beneficial owners but whose shares are held in street name by brokers and other nominees.

The table below represents the high and low sales prices per share for the periods shown.

Three Months Ended      High      Low  
March 31, 2023 $  2.06 $  1.28
June 30, 2023 $  2.25 $  1.55
September 30, 2023 $  2.65 $  1.45
December 31, 2023 $  2.48 $  1.36
March 31, 2024 $  1.83 $  1.27
June 30, 2024 $  2.22 $  1.27
September 30, 2024 $  2.10 $  1.36
December 31, 2024 $  1.82 $  1.30

As of March 31, 2025, the market price for our common stock was $1.23 per share.

On March 28, 2024, the Company’s Board of Directors declared a special cash dividend on the company’s
common stock of $0.32 per share, payable on May 6, 2024, to stockholders of record as of the close of business on April
22, 2024. The aggregate payment was approximately $9.9 million. Our Board of Directors considered our financial
condition, results of operations, capital and legal requirements, economic and market conditions affecting the energy
industry in general, and the oilfield services business in particular, and other factors deemed relevant by the board in
determining whether or not to declare a dividend. Payment of any dividends in the future will be at the discretion of our
board. There are currently no restrictions prohibiting us from paying dividends to our shareholders. No dividends were paid
in 2023.

Item 6.  [RESERVED]

Item  7.   MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS

The following discussion and analysis should be read in conjunction with our financial statements and related
notes thereto included elsewhere in this Form  10-K. Portions of this document that are not statements of historical or
current fact are forward-looking statements that involve risk and uncertainties, such as statements of our plans, business
strategy, objectives, expectations and intentions. This discussion contains forward-looking statements that involve risks and
uncertainties. Please see “Business,” “Disclosure Regarding Forward-Looking Statements” and “Risk Factors” elsewhere
in this Form 10-K.
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You should read this discussion in conjunction with the financial statements and notes thereto included elsewhere
in this Form 10-K. Unless the context requires otherwise, all references in this Item 7 to the “Company,” “we,” “us” or
“our” refer to Dawson Geophysical Company and its consolidated subsidiaries.

Overview

We are a leading provider of North American onshore seismic data acquisition services with operations
throughout the continental U.S. and Canada. Substantially all of our revenues are derived from the seismic data acquisition
services we provide to our clients. Our clients consist of major oil and gas companies, independent oil and gas operators,
and providers of multi-client data libraries. Demand for our services depends upon the level of spending by these
companies for exploration, production, development and field management activities, which depends, in large part, on oil
and natural gas prices. Significant fluctuations in domestic oil and natural gas exploration and development activities
related to commodity prices, as we have recently experienced, have affected, and will continue to affect, demand for our
services and our results of operations, and such fluctuations continue to be the single most important factor affecting our
business and results of operations.

We had two crews operating throughout the fourth quarter in the United States and resumed our seasonal
operations in Canada. High crew utilization in the fourth quarter resulted in improved margins and profitability. In the first
quarter, we started the year with two crews in the US and continued to keep our crews highly utilized in Canada. We have a
strong backlog of projects through the end of the second quarter of 2025.

In the fourth quarter of 2024, we began testing new single node channels from multiple vendors, which have
improved our team’s efficiency and margins. We are still evaluating our options to upgrade to these single node channels
based on the results of our field operations and market conditions.

While our revenues are mainly affected by the level of client demand for our services, our revenues are also
affected by the pricing for our services that we negotiate with our clients and the productivity and utilization level of our
data acquisition crews. Factors impacting productivity and utilization levels include client demand, commodity prices,
whether we enter into turnkey or day-rate contracts with our clients, the number and size of crews, the number of recording
channels per crew, crew downtime related to inclement weather, delays in acquiring land access permits, agricultural or
hunting activity, holiday schedules, short winter days, crew repositioning and equipment failure. To the extent we
experience these factors, our operating results may be affected and vary from quarter to quarter. Consequently, our efforts
to negotiate more favorable contract terms in our supplemental service agreements, mitigate permit access delays and
improve overall crew productivity may contribute to growth in our revenues.

The majority of our revenues were derived from turnkey contracts for the years ending December 31, 2024, and
2023. While turnkey contracts allow us to capitalize on improved crew productivity, we also bear more risk related to crew
downtime or other operational delays. We expect the majority of our contracts to be turnkey as we continue our operations
in the midwest, western and southwestern regions of the U.S. in which turnkey contracts are more common.

Over time, we have experienced continued increases in recording channel capacity on a per-crew or project basis
and high utilization of cableless and multicomponent equipment. This increase in channel count demand is driven by client
needs and is necessary in order to produce higher resolution images, increase crew efficiencies and undertake larger scale
projects. In response to project-based channel requirements, we routinely deploy a variable number of channels on a
variable number of crews in an effort to maximize asset utilization and meet client needs.

While the markets for oil and natural gas have been very volatile and are likely to continue to be so in the future,
and we can make no assurances as to future levels of domestic exploration or commodity prices, we believe opportunities
exist for us to enhance our market position by responding to our clients’ continuing desire for higher resolution subsurface
images.

Our business has two reportable segments, U.S. operations and Canada operations. Tony Clark, Chief Executive
Officer, is our current chief operating decision maker. Mr. Clark reviews the discrete segment financial information on a
geographic basis for the U.S. operations and Canada operations. The revenue for both segments is generated by the same
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services, which utilize the same type of equipment and personnel. The performance of our segments is evaluated primarily
on Adjusted EBITDA. We define Adjusted EBITDA as our net income (loss), before (i) interest expense, net, (ii) income
tax expense or benefit, (iii) depreciation, depletion and amortization and (iv) other charges, such as severance expenses.

Results of Operations

Year Ended December 31, 2024 versus Year Ended December 31, 2023

U.S. Fee Revenues. Acquisition revenues for the year ended December 31, 2024, were $40.7 million compared to
$49.0 million for the same period of 2023. The decrease in revenues for the year ended December 31, 2024, compared to
the same period of 2023 was primarily a result of decreased demand for our services.

Canadian Fee Revenues. Acquisition revenues for the year ended December 31, 2024, were $12.7 million
compared to $12.4 million for the same period of 2023. The increase in revenues for the year ended December 31, 2024,
compared to the same period of 2023 was primarily a result of a slight increase in demand for our services in Canada, and
utilization of single node channels in our operations.

Total Revenues. Revenue for the year ended December 31. 2024, were $74.2 million compared to $96.8 million
for the same period of 2023. Total revenues included a decrease of $14.7 million in reimbursable revenues.

U.S. Fee Operating Expenses. Acquisition expenses for the year ended December 31, 2024, decreased to $32.8
million compared to $39.9 million for the same period of 2023. Acquisition expenses decreased from 81% of revenues in
2023 to 80% of revenues due to cost reduction initiatives throughout the year. The decrease in operating expenses was due
to an overall decrease in crew production and utilization and to cost reduction initiatives.

Canadian Fee Operating Expenses. Acquisition expenses for the year ended December 31, 2024, decreased to
$9.5 million compared to $11.6 million for the same period of 2023. Acquisition expenses decreased from 94% of revenues
to 75% of revenues due to utilization of single node channels in our operations and higher channel count jobs in 2024. The
decrease in operating expenses was mainly due to increased operational efficiencies at the crew level.

Reimbursable Revenues and Costs. These revenues and expenses are passed through to our clients and are job
specific and vary significantly from year to year. The costs are agreed to by our clients prior to contracting with outside
vendors for the various tasks.

General and Administrative Expenses. General and administrative expenses decreased 25% to $9.5 million for the
year ended December 31, 2024, compared to $12.6 million for the same period of 2023. The primary factors for the
decrease in general and administrative expenses are related to continued cost management and streamlining procedures as
well as cost savings related to changes to the executive personnel during the fourth quarter of 2023. We anticipate general
and administrative expenses to continue to decrease in 2025 due to continued focus on maintaining an efficient and cost-
effective administrative structure.

Severance Expenses. For the year ended December 31, 2024, we recorded severance expenses of $0.5 million in
connection with the termination of a portion of our workforce. In December 2023, we recorded severance expenses of $2.2
million in connection with the termination of the Company’s (i) President and Chief Executive Officer, (ii) Chief Financial
Officer, Executive Vice President, Secretary and Treasurer and (iii) Chief Operating Officer and Executive Vice President.

Depreciation Expense. Depreciation for the year ended December 31, 2024, was $5.7 million compared to $8.5
million for the same period of 2023. The decrease in depreciation expense is a result of limiting capital expenditures to
necessary maintenance capital requirements in recent years. Our depreciation expense is expected to remain flat or decline
slightly during 2025 primarily due to limited capital expenditures to maintain our existing asset base.

Our total operating costs for the year ended December 31, 2024 were $78.7 million, representing a 28% decrease
from the corresponding period of 2023. This change was primarily due to the factors described above.

Income Tax (expense) benefit. Income tax expense was $7,000 for the year ended December 31, 2024, compared
to income tax benefit of $96,000 for the same period of 2023. The effective tax rates for the years ended December 31,
2024, and 2023 were approximately -0.2% and 0.8%, respectively. Our effective tax rates differ from the statutory federal
rate of 21% for certain items such as state and local taxes, valuation allowances, and non-deductible expenses.
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Use of Adjusted EBITDA (Non-GAAP measure)

We define Adjusted EBITDA as net income (loss) plus interest expense, interest income, income taxes,
depreciation and amortization expense and severance expenses. Our management uses Adjusted EBITDA as a
supplemental financial measure to assess:

● the financial performance of our assets without regard to financing methods, capital structures, taxes or
historical cost basis;

● our operating performance over time in relation to other companies that own similar assets and that we
believe calculate Adjusted EBITDA in a similar manner; and

● the ability of our assets to generate cash sufficient for us to pay potential interest costs.

We also understand that such data are used by investors to assess our performance. However, the term Adjusted
EBITDA is not defined under generally accepted accounting principles (“GAAP”), and Adjusted EBITDA is not a measure
of operating income or operating performance presented in accordance with GAAP. When assessing our operating
performance, investors and others should not consider this data in isolation or as a substitute for net income (loss), cash
flow from operating activities or other cash flow data calculated in accordance with GAAP. In addition, our Adjusted
EBITDA may not be comparable to Adjusted EBITDA or similarly titled measures utilized by other companies since other
companies may not calculate Adjusted EBITDA in the same manner as us. Further, the results presented by Adjusted
EBITDA cannot be achieved without incurring the costs that the measure excludes: interest, taxes, and depreciation and
amortization.

The reconciliation of our Adjusted EBITDA to our net cash (used in) provided by operating activities and net
(loss) income, which are the most directly comparable GAAP financial measures, are provided in the following tables (in
thousands):

Year Ended December 31,
2024 US 2024 CA 2024 Consol. 2023 US 2023 CA 2023 Consol.

Net cash (used in) provided by operating activities $ (2,821) $ 955 $ (1,866) $ (237) $ 1,051 $ 814
Changes in working capital and other items 3,928 1,023 4,951 (2,298) (1,578) (3,876)
Non-cash adjustments to net (loss) income (1,401) (209) (1,610) (982) (180) (1,162)

EBITDA (294) 1,769 1,475 (3,517) (707) (4,224)
Severance expense 486 — 486 2,208 — 2,208

Adjusted EBITDA $ 192 $ 1,769 $ 1,961 $ (1,309) $ (707) $ (2,016)

Year Ended December 31,
2024 US 2024 CA 2024 Consol. 2023 US 2023 CA 2023 Consol.

Net (loss) income $ (4,907) $ 788 $ (4,119) $ (9,729) $ (2,418) $ (12,147)
Depreciation and amortization 4,752 984 5,736 6,566 1,926 8,492
Interest income, net (146) (3) (149) (258) (215) (473)
Income tax expense (benefit) 7 — 7 (96) — (96)

EBITDA (294) 1,769 1,475 (3,517) (707) (4,224)
Severance expense 486 — 486 2,208 — 2,208

Adjusted EBITDA $ 192 $ 1,769 $ 1,961 $ (1,309) $ (707) $ (2,016)

Liquidity and Capital Resources

Introduction. Our principal sources of cash are amounts earned from the seismic data acquisition services we
provide to our clients. Our principal uses of cash are the amounts used to provide these services, including expenses related
to our operations and acquiring new equipment. Accordingly, our cash position depends (as do our revenues) on the level
of demand for our services. Historically, cash generated from our operations along with cash reserves and borrowings from
commercial banks have been sufficient to fund our working capital requirements and, to some extent, our capital
expenditures.
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Cash Flows. The following table shows our sources and uses of cash (in thousands) for the years ended December
31, 2024 and 2023:

Year Ended December 31, 
     2024      2023  

Net cash (used in) provided by:
Operating activities $ (1,866) $ 814
Investing activities   (735)   (4,504)
Financing activities   (11,563)   (4,204)

Effect of exchange rate changes on cash, cash equivalents and restricted cash   (223)   63
Net change in cash and cash equivalents and restricted cash $ (14,387) $ (7,831)

Year Ended December 31, 2024 versus Year Ended December 31, 2023

Net cash used in operating activities was $1.9 million for the year ended December 31, 2024, and net cash
provided by operating activities was $814,000 for the same period of 2023. In 2023, cash provided by operating activities
included receipt of $3 million from an employee retention credit under the Coronavirus Aid, Relief, and Economic Security
Act (“the CARES Act”). The decrease in cash provided by operating activities to cash used in operating activities was
primarily due to changes in operating assets and liabilities.

Net cash used in investing activities was $0.7 million for the year ended December 31, 2024, and includes cash
capital expenditures of $1.9 million, offset by $533,000 in proceeds from the disposal of assets, $332,000 proceeds from
insurance claims and $265,000 proceeds from maturity of short-term investments. Net cash used in investing activities was
$4.5 million for the year ended December 31, 2023, and includes cash capital expenditures of $3.7 million and cash
acquisition of short–term investments of $1.0 million associated with the acquisition of Breckenridge Geophysical, LLC
(“Breckenridge”) assets, offset by $217,000 in proceeds from the disposal of assets.

Net cash used in financing activities was $11.6 million for the year ended December 31, 2024, and includes
dividend payment of approximately $9.9 million, principal payments of $947,000 on our notes and $680,000 on our
finance leases. Net cash used in financing activities was $4.2 million for the year ended December 31, 2023, and includes
principal payments of $896,000 on our notes and $253,000 on our finance leases and outflows of $3.1 million associated
with the acquisition of Breckenridge assets.

 We continually strive to supply our clients with technologically advanced 3-D data acquisition recording services
and data processing capabilities. We maintain equipment in and out of service in anticipation of increased future demand
for our services.

Risks and Uncertainties. Our ability to be profitable in the future will depend on many factors beyond our control,
but primarily on the level of demand for land-based seismic data acquisition services by oil and natural gas exploration and
development companies. We incurred net losses of $4.1 million for the year ended December 31, 2024, and $12.1 million
for the year ended December 31, 2023. As of December 31, 2024, we had $1.4 million in cash, and a positive working
capital balance of $4.6 million. We believe that our cash flows from operations, and our current financial position are
adequate to fund our continued operations for the next 12 months.

Capital Resources. Historically, we have primarily relied on cash generated from operations, cash reserves and
borrowings from commercial banks to fund our working capital requirements and, to some extent, our capital expenditures.
Recently, we have funded some of our capital expenditures through finance leases and equipment term loans. From time to
time in the past, we have also funded our capital expenditures and other financing needs through public equity offerings.
We believe that our capital resources, including our cash and cash flow from operations are sufficient to meet our
operational needs.

Dominion Credit Facility. On September 30, 2019, we entered into a Loan and Security Agreement with
Dominion Bank, a Texas state bank (“Dominion Bank”). On September 30, 2023, we entered into a Fifth Loan
Modification Agreement (the “Fifth Modification Agreement”) to the Loan and Security Agreement (as amended by (i)
that certain Loan Modification Agreement dated as of September 30, 2020, (ii) that certain Second Loan Modification
Agreement dated as of September 30, 2021, (iii) that certain Third Loan Modification Agreement dated as of September
30, 2022, (iv) that certain Fourth Modification Agreement dated as of March 21, 2023, and (v) the Fifth Modification
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Agreement, the “Loan Agreement”). The Loan Agreement provided for a secured revolving credit facility (the “Revolving
Credit Facility”) in an amount up to the lesser of (I) an amount equal to the Borrowing Base or (II) $5 million. Our
obligations under the Loan Agreement were secured by a Certificate of Deposit with Dominion Bank for $5 million (the
“Deposit”) in our collateral account. On May 2, 2024, the collateral deposit of $5 million was released and the Loan
Agreement was terminated.

Dominion Letters of Credit. As of December 31, 2024, we have no outstanding letters of credit. Our previously
issued letter of credit in the amount of $265,000 was not renewed on August 9, 2024.

Other Indebtedness. As of December 31, 2024, we have one note payable to a finance company for various
insurance premiums totaling $168,000.

In addition, we lease certain seismic recording equipment and vehicles under leases classified as finance leases.
Our Consolidated Balance Sheet as of December 31, 2024 includes finance leases of $2.4 million.

Contractual Obligations. We believe that our capital resources, including our cash and cash flow from operations,
will be adequate to meet our current operational needs. We believe that we will be able to finance our 2025 capital
expenditures through cash flow from operations and borrowings from commercial lenders. However, our ability to meet
debt repayment obligations and fund future capital requirements will depend principally upon our future operating
performance, which is subject to the risks inherent in our business, and will also depend on the extent to which the current
economic climate adversely affects the ability of our customers, and/or potential customers, to promptly pay amounts
owing to us under their service contracts with us.

Off-Balance Sheet Arrangements

As of December 31, 2024, we had no off-balance sheet arrangements.

Critical Accounting Estimates

The preparation of our financial statements in conformity with GAAP requires that certain assumptions and
estimates be made that affect the reported amounts of assets and liabilities at the date of our financial statements and the
reported amounts of revenues and expenses during the reporting periods. Because of the use of assumptions and estimates
inherent in the reporting process, actual results could differ from those estimates.

Impairment of Long-Lived Assets. Long-lived assets are tested for impairment at the asset group level when events
or changes in circumstances indicate the carrying value of the asset group may not be recoverable. Recognition of an
impairment charge is required if future expected undiscounted net cash flows are insufficient to recover the carrying value
of the asset group and the fair value of the asset group is below its carrying value. Depending upon the facts and
circumstances, when indicators of asset impairment exist, management will test the asset group for impairment through
developing a forecast of future undiscounted cash flows expected to be generated by the asset group or by estimating the
fair value of assets within the asset group in lieu of detailed cash flow projections. If either the future undiscounted
cashflows expected to be generated by the asset group or the fair of the assets within the asset group exceeds the carrying
value of the asset group no impairment would be recognized. During the year ended December 31, 2024, management
tested two of its asset groups for impairment through estimating the fair value of certain assets within the asset groups
using a market approach or cost approach, as applicable. Because the fair value of these assets collectively exceeded the
carrying value of the asset group, no impairment charges were recognized for the year ended December 31, 2024 or 2023.

Income Taxes. We account for income taxes by recognizing amounts of taxes payable or refundable for the current
year, and by using an asset and liability approach in recognizing the amount of deferred tax assets and liabilities for the
future tax consequences of events that have been recognized in our financial statements or tax returns. We determine
deferred taxes by identifying the types and amounts of existing temporary differences, measuring the total deferred tax
asset or liability using the applicable tax rate in effect for the year in which those temporary differences are expected to be
recovered or settled. The effect of a change in tax rates of deferred tax assets and liabilities is recognized in income in the
year of an enacted rate change. The deferred tax asset is reduced by a valuation allowance if, based on available evidence,
it is more likely than not that some portion or all of the deferred tax asset will not be realized. Our methodology for
recording income taxes requires judgment regarding assumptions and the use of estimates, including determining our
annual effective tax rate and the valuation of deferred tax assets, which can create a variance between actual results and
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estimates and could have a material impact on our provision or benefit for income taxes. Due to recent operating losses and
valuation allowances, we may recognize reduced or no tax benefits on future losses on the Consolidated Statements of
Operations and Comprehensive Loss. Our effective tax rates differ from the statutory federal rate of 21% for certain items
such as state and local taxes, valuation allowances, and non-deductible expenses.

Critical Accounting Policies

Revenue Recognition. Our services are provided under cancelable service contracts which usually have an original
expected duration of one year or less. These contracts are either turnkey or term agreements. Under both types of
agreements, we recognize revenue as the services are performed. Revenue is generally recognized based on receiver layout
and pickup compared to total number of receivers anticipated to be recorded on the survey using the total estimated
revenue for the service contract. In the case of a cancelled service contract, the client is billed and revenue is recognized for
any third party charges and square miles of data recorded up to the date of cancellation.

We also receive reimbursements for certain out-of-pocket expenses under the terms of the service contracts. The
amounts billed to clients are included at their gross amount in the total estimated revenue for the service contract.

Clients are billed as permitted by the service contract. Contract assets and contract liabilities are the result of
timing differences between revenue recognition, billings and cash collections. If billing occurs prior to the revenue
recognition or billing exceeds the revenue recognized, the amount is considered deferred revenue and a contract liability.
Conversely, if the revenue recognition exceeds the billing, the excess is considered an unbilled receivable and a contract
asset. As services are performed, those contract liabilities and contract assets are recognized as revenue and expense,
respectively.

In some instances, third-party permitting, surveying, drilling, helicopter, equipment rental and mobilization costs
that directly relate to the contract are utilized to fulfill the contract obligations. These fulfillment costs are capitalized in
other current assets and amortized based on the total square miles of data recorded compared to total square miles
anticipated to be recorded on the survey using the total estimated fulfillment costs for the service contract.

Estimates for total revenue and total fulfillment cost on any service contract are based on certain qualitative and
quantitative judgments supported by underlying facts. Management considers a variety of factors such as whether various
components of the performance obligation will be performed internally or externally, cost of third party services, and facts
and circumstances unique to the performance obligation in making these estimates.

Additionally, our policy includes (i) ignoring the financing component when estimating the transaction price for
service contracts completed within one year, (ii) excluding sales tax collected from the customer when determining the
transaction price, and (iii) expensing incremental costs to obtain a customer contract if the amortization period for those
costs would otherwise be one year or less.

Leases. We lease certain vehicles, seismic recording equipment, real property and office equipment under lease
agreements. We evaluate each lease to determine its appropriate classification as an operating lease or a finance lease for
financial reporting purposes. We are the lessee in a lease contract when we obtain the right to control the asset. The
majority of our operating leases are non-cancelable operating leases for office, shop and warehouse space in Midland,
Texas, and Plano, Texas, and Calgary, Alberta, and Wheatland County, Alberta.

The assets and liabilities under finance leases are recorded at the lower of the present value of the minimum lease
payments or the fair market value of the related assets. Assets under finance leases are amortized using the straight-line
method over the initial lease term. Amortization of assets under finance leases is included in depreciation expense.

For operating leases, where readily determinable, we use the implicit interest rate in determining the present value
of future minimum lease payments. In the absence of an implicit rate, we use our incremental borrowing rate based on the
information available at the lease commencement date. We give consideration to our outstanding debt, as well as publicly
available data for instruments with similar characteristics when calculating our incremental borrowing rates. The ROU
assets are amortized to operating lease cost over the lease terms on a straight-line basis. We do not recognize leases with an
initial term of 12 months or less and we do not separate lease and non-lease components.
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Several of our leases include options to renew, with renewal terms that can extend from one to 10 years or more.
The exercise of lease renewal options is primarily at our discretion. To measure operating lease recognition, we evaluate
our lease agreements to determine if they have economic incentives for renewal or options to purchase. We deem leasehold
improvements as one of the few economic incentives that would entice us to renew a lease and all of our leasehold
improvements are currently fully amortized.

Recently Issued Accounting Pronouncements

In November 2023, the Financial Accounting Standards Board (“FASB”) issued Accounting Standards Update
(“ASU”) No. 2023-07, Segment Reporting (Topic 280): Improvements to Reportable Segment Disclosures (“ASU 2023-
07”). ASU 2023-07 seeks to improve disclosures about a public entity’s reportable segments and add disclosures around a
reportable segment’s expenses. The updated guidance is effective for our annual periods beginning January 1, 2024, and
interim periods within fiscal years beginning January 1, 2025. The Company adopted this ASU 2023-07 for the fiscal year
ended December 31, 2024, as required under this standard.

In December 2023, the FASB issued ASU 2023-09, Income Taxes (Topic 740): Improvements to Income Tax
Disclosures (“ASU 2023-09”). ASU 2023-09 seeks to improve transparency of income tax disclosures by requiring
consistent categories and greater disaggregation of information in the rate reconciliation and income taxes paid disclosures.
The updated guidance is effective for the Company on January 1, 2025. The Company does not expect the adoption of
ASU 2023-09 to have a material impact on its financial statements and disclosures.

In November 2024, the FASB issued ASU No. 2024-03, Income Statement – Reporting Comprehensive Income –
Expense Disaggregation Disclosures (Subtopic 220-40): Disaggregation of Income Statement Expenses, ASU 2024-03
enhances the disclosures required for certain expense captions in the Company's annual and interim consolidated financial
statements. This ASU is effective prospectively or retrospectively for fiscal years beginning after December 15, 2026, and
for interim reporting periods beginning after December 15, 2027. Early adoption is permitted. The Company is currently
evaluating the impact of this standard on its disclosures

Item 7A.  QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

We are exposed to certain market risks arising from the use of financial instruments in the ordinary course of
business. These risks arise primarily as a result of potential changes to operating concentration of credit risk and changes in
interest rates. We have not entered into any hedge arrangements, commodity swap agreements, commodity futures, options
or other derivative financial instruments. We also conduct business in Canada, which subjects our results of operations and
cash flows to foreign currency exchange rate risk.

Concentration of Credit Risk. Our principal market risks include fluctuations in commodity prices, which affect
demand for and pricing of our services, and the risk related to the concentration of our clients in the oil and natural gas
industry. Since all of our clients are involved in the oil and natural gas industry, there may be a positive or negative effect
on our exposure to credit risk because our clients may be similarly affected by changes in economic and industry
conditions. As an example, changes to existing regulations or the adoption of new regulations may unfavorably impact us,
our suppliers or our clients. In the normal course of business, we provide credit terms to our clients. Accordingly, we
perform ongoing credit evaluations of our clients and maintain allowances for possible losses. Our historical experience
supports our allowance for expected credit losses of $250,000 at December 31, 2024. This does not necessarily indicate
that it would be adequate to cover a payment default by one large or several smaller clients.

We generally provide services to certain key clients that account for a significant percentage of our accounts
receivable at any given time. Our key clients vary over time. We extend credit to various companies in the oil and natural
gas industry, including our key clients, for the acquisition of seismic data, which results in a concentration of credit risk.
This concentration of credit risk may be affected by changes in the economic or other conditions of our key clients and may
accordingly impact our overall credit risk. If any of these significant clients were to terminate their contracts or fail to
contract for our services in the future because they are acquired, alter their exploration or development strategy, or for any
other reason, our results of operations could be affected. Because of the nature of our contracts and clients’ projects, our
largest clients can change from year to year, and the largest clients in any year may not be indicative of the largest clients in
any subsequent year. During the twelve months ended December 31, 2024, our two largest clients accounted for
approximately 43% of revenue. The remaining balance of our revenue derived from varied clients and none represented
more than 10% of revenue.
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Interest Rate Risk. From time to time, we are exposed to the impact of interest rate changes on the outstanding
indebtedness under our Loan Agreement.

We generally have cash in the bank which exceeds federally insured limits. Historically, we have not experienced
any losses in such accounts; however, volatility in financial markets may impact our credit risk on cash and short-term
investments. At December 31, 2024, cash totaled $1.4 million.

For further information, see “Item 7. Management’s Discussion and Analysis of Financial Condition and Results
of Operations” and “Item 1A. Risk Factors.”

Item 8.  FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA

The information required by this item appears on pages F-1 through F-26 hereof and is incorporated herein by
reference.

Item 9.  CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL
DISCLOSURE

None.

Item 9A.  CONTROLS AND PROCEDURES

Management’s Evaluation of Disclosure Controls and Procedures

We carried out an evaluation, under the supervision and with the participation of our management, including our
principal executive, financial and accounting officers, of the effectiveness of our disclosure controls and procedures
pursuant to Rule 13a-15(e) and 15d-15(e) under the Exchange Act as of the end of the period covered by this report. Based
upon that evaluation, our President and Chief Executive Officer, and our Chief Financial Officer concluded that, as of
December 31, 2024, our disclosure controls and procedures were effective, in all material respects, with regard to the
recording, processing, summarizing and reporting, within the time periods specified in the SEC’s rules and forms, for
information required to be disclosed by us in the reports that we file or submit under the Exchange Act. Our disclosure
controls and procedures include controls and procedures designed to ensure that information required to be disclosed in
reports filed or submitted under the Exchange Act is accumulated and communicated to our management, including our
President and Chief Executive Officer, and our Chief Financial Officer, as appropriate, to allow timely decisions regarding
required disclosure.

Management’s Report on Internal Control over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial
reporting. Our internal control over financial reporting is designed to provide reasonable assurance regarding the reliability
of financial reporting and the preparation of financial statements for external purposes in accordance with GAAP. Because
of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also,
projections of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate
because of changes in conditions, or that the degree of compliance with the policies or procedures may deteriorate. Under
the supervision and with the participation of management, including our President and Chief Executive Officer, and our
Chief Financial Officer, we evaluated the effectiveness of our internal controls over financial reporting as of December 31,
2024 using the criteria set forth in Internal Control  —  Integrated Framework issued by the Committee of Sponsoring
Organizations of the Treadway Commission (2013 framework). Based on this evaluation, we have concluded that, as of
December 31, 2024, our internal control over financial reporting was effective. Our internal control over financial reporting
as of December 31, 2024 has not been audited by RSM US LLP, the independent registered public accounting firm who
audited our financial statements as this audit is not required because the company qualifies for smaller reporting company
filing status.
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Changes in Internal Control over Financial Reporting

There have not been any changes in our internal control over financial reporting (as defined in Rule 13a-15(f) and
15d-15(f) of the Exchange Act) during the quarter ended December 31, 2024 that have materially affected or are
reasonably likely to materially affect our internal control over financial reporting.

Item 9B.  OTHER INFORMATION

None.

Item 9C.  DISCLOSURE REGARDING FOREIGN JURISDICTIONS THAT PREVENT INSPECTIONS

Not applicable.

Part III

Item 10.  DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

Except as noted below, the information required by Item 10 of Form 10-K is hereby incorporated by reference
from the earlier filed of: (i)  an amendment to this annual report on Form  10-K or (ii)  the Company’s definitive proxy
statement which will be filed pursuant to Regulation  14A within 120  days after the Company’s year-end for the year
covered by this report. The Company has adopted an insider trading policy, a copy of which is filed as Exhibit 19.1 to this
Annual Report.

.

Item 11.  EXECUTIVE COMPENSATION

The information required by Item 11 of Form 10-K is hereby incorporated by reference from the earlier filed of:
(i) an amendment to this annual report on Form 10-K or (ii) the Company’s definitive proxy statement which will be filed
pursuant to Regulation 14A within 120 days after the Company’s year-end for the year covered by this report.

Item 12.  SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND RELATED
STOCKHOLDER MATTERS

The information required with respect to our equity compensation plans is set forth in Item 5 of this Form 10-K.
Other information required by Item 12 of Form 10-K is hereby incorporated by reference from the earlier filed of: (i) an
amendment to this annual report on Form  10-K or (ii)  the Company’s definitive proxy statement which will be filed
pursuant to Regulation 14A within 120 days after the Company’s year-end for the year covered by this report.

Item 13.  CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS AND DIRECTOR INDEPENDENCE

The information required by Item 13 of Form 10-K is hereby incorporated by reference from the earlier filed of:
(i) an amendment to this annual report on Form 10-K or (ii) the Company’s definitive proxy statement which will be filed
pursuant to Regulation 14A within 120 days after the Company’s year-end for the year covered by this report.

Item 14.  PRINCIPAL ACCOUNTING FEES AND SERVICES

The information required by Item 14 of Form 10-K is hereby incorporated by reference from the earlier filed of:
(i) an amendment to this annual report on Form 10-K or (ii) the Company’s definitive proxy statement, which will be filed
pursuant to Regulation 14A within 120 days after the Company’s year-end for the year covered by this report.
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Part IV

Item 15.  EXHIBITS AND FINANCIAL STATEMENT SCHEDULES

(a) The following documents are filed as part of this report:

(1) Financial Statements.

The following consolidated financial statements of the Company appear on pages F-1 through F-26 and
are incorporated by reference into Part II, Item 8:

Report of Independent Registered Public Accounting Firm
Consolidated Balance Sheets
Consolidated Statements of Operations and Comprehensive Loss
Consolidated Statements of Stockholders’ Equity
Consolidated Statements of Cash Flows
Notes to Consolidated Financial Statements

(2) Financial Statement Schedules.

All schedules are omitted because they are either not applicable or the required information is shown in
the financial statements or notes thereto.

(3) Exhibits.

The information required by this item 15(a)(3) is set forth in the Index to Exhibits accompanying this
Annual Report on Form 10-K and is hereby incorporated by reference.
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INDEX TO EXHIBITS

EXHIBIT NO.     DESCRIPTION

2.1 Agreement and Plan of Merger, dated October 25, 2021, by and between the Company, Wilks Brothers,
LLC and WB Acquisitions Inc., filed as Exhibit 2.1 to the Company’s Current Report on Form 8-K, filed on
October 25, 2021, and incorporated herein by reference.

2.2 Amendment No. 1 to Agreement and Plan of Merger, dated December 14, 2021, by and between the
Company, Wilks Brothers, LLC and WB Acquisitions Inc., filed as Exhibit 2.1 to the Company’s Current
Report on Form 8-K, filed on December 17, 2021, and incorporated herein by reference.

2.3 Amendment No. 2 to Agreement and Plan of Merger, dated January 4, 2022, by and between the Company,
Wilks Brothers, LLC and WB Acquisitions Inc., filed as Exhibit 2.1 to the Company’s Current Report on
Form 8-K, filed on January 5, 2022, and incorporated herein by reference.

2.4 Amendment No. 3 to Agreement and Plan of Merger, dated January 10, 2022, by and between the Company,
Wilks Brothers, LLC and WB Acquisitions Inc., filed as Exhibit 2.1 to the Company’s Current Report on
Form 8-K, filed on January 10, 2022, and incorporated herein by reference.

2.5 Asset Purchase Agreement, dated March 24, 2023, by and among the Company, Wilks Brothers, LLC and
Breckenridge Geophysical, LLC, filed as Exhibit 2.1 to the Company’s Current Report on Form 8-K, filed
on March 24, 2023, and incorporated herein by reference.

3.1 Amended and Restated Certificate of Formation, dated February 9, 2015, filed as Exhibit 3.1 to the
Company’s Annual Report on Form 10-K, filed on March 16, 2015, and incorporated herein by reference.

3.2 Certificate of Amendment to Amended and Restated Certificate of Formation, dated February 11, 2015,
filed as Exhibit 3.1 to the Company’s Annual Report on Form 10-K, filed on March 16, 2015, and
incorporated herein by reference.

3.3 Certificate of Amendment to Amended and Restated Certificate of Formation, dated December 1, 2023,
filed as Exhibit 3.1 to the Company’s Current Report on Form 8-K, filed on December 1, 2023, and
incorporated herein by reference.

3.4 Second Amended and Restated Bylaws, dated December 1, 2023, filed as Exhibit 3.2 to the Company’s
Current Report on Form 8-K, filed on December 1, 2023, and incorporated herein by reference.

3.5 Statement of Resolutions Establishing Series of Shares designated Series A Junior Participating Preferred
Stock of the Company, filed as Exhibit 3.1 to the Company’s Current Report on Form 8-K, filed April 8,
2021, and incorporated herein by reference.

4.1 Form of Specimen Stock Certificate, filed as Exhibit 4.1 to the Company’s Current Report on Form 8-K,
filed on February 11, 2015, and incorporated herein by reference.

*4.2 Description of Securities.

4.3 Rights Agreement, dated as of April 8, 2021 between the Company and American Stock Transfer & Trust
Company, LLC, as Rights Agent, filed as Exhibit 4.1 to the Company’s Current Report on Form 8-K, filed
April 8, 2021, and incorporated herein by reference.

https://www.sec.gov/Archives/edgar/data/0000799165/000110465921129180/tm2130885d1_ex2-1.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465921151148/tm2135573d1_ex2-1.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465922001476/tm221654d1_ex2-1.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465922002734/tm222433d1_ex2-1.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465923036243/tm2310216d1_ex2-1.htm
http://www.sec.gov/Archives/edgar/data/799165/000110465915020069/a15-5087_1ex3d1.htm
https://www.sec.gov/Archives/edgar/data/799165/000110465915020069/a15-5087_1ex3d1.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465923122834/tm2331966d1_ex3-1.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465923122834/tm2331966d1_ex3-2.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465921048154/tm2112467d1_ex3-1.htm
http://www.sec.gov/Archives/edgar/data/799165/000110465915008902/a15-4273_1ex4d1.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465921048154/tm2112467d1_ex4-1.htm
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EXHIBIT NO.     DESCRIPTION

4.4 Amendment to Rights Agreement, dated October 25, 2021, between the Company and American Stock
Transfer & Trust Company, LLC, filed as Exhibit 4.1 to the Company’s Current Report on Form 8-K, filed
on October 25, 2021, and incorporated herein by reference.

+10.1 The Executive Nonqualified “Excess” Plan Adoption Agreement, filed as Exhibit  10.1 to the Company’s
Current Report on Form 8-K, filed on January 8, 2013, and incorporated herein by reference.

+10.2 The Executive Nonqualified Excess Plan Document, filed as Exhibit 10.2 to the Company’s Current Report
on Form 8-K, filed on January 8, 2013, and incorporated herein by reference.

+10.3 Form of Indemnification Agreement entered with directors and executive officers, filed as Exhibit 10.1 to
the Company’s Current Report on Form  8-K, filed on October  9, 2014, and incorporated herein by
reference.

10.10 Form of Master Geophysical Data Acquisition Agreement, filed as Exhibit  10.10 to Dawson Operating
Company’s (f/k/a Dawson Geophysical Company) Annual Report on Form  10-K, filed on December  5,
2012 (File No. 001-34404), and incorporated herein by reference.

10.11 Form of Supplemental Agreement to Master Geophysical Data Acquisition Agreement, filed as
Exhibit 10.11 to Dawson Operating Company’s (f/k/a Dawson Geophysical Company) Annual Report on
Form 10-K, filed on December 5, 2012 (File No. 001-34404), and incorporated herein by reference.

+10.13 Dawson Geophysical Company 2016 Stock and Performance Incentive Plan, filed as Exhibit 10.2 to the
Registrant’s Current Report on Form 8-K, filed on May 5, 2016, and incorporated herein by reference.

+10.14 Amended and Restated Dawson Geophysical Company 2016 Stock and Performance Incentive Plan,
effective as of April 24, 2020, filed as Exhibit 10.1 to the Company’s Quarterly Report on Form 10-Q, filed
on May 14, 2021, and incorporated herein by reference.

10.15 Loan and Security Agreement, by and between Dawson Geophysical Company and Dominion Bank, dated
September 30, 2019, filed as Exhibit 10.1 to the Registrant’s Current Report on Form 8-K, filed on October
1, 2019, and incorporated herein by reference.

10.16 Loan Modification Agreement to Loan and Security Agreement, by and between Dawson Geophysical
Company and Dominion Bank, dated September 30, 2020, filed as Exhibit 10.1 to the Registrant’s Current
Report on Form 8-K, filed on September 30, 2020, and incorporated herein by reference.

10.17 Second Loan Modification Agreement to Loan and Security Agreement, by and between the Company and
Dominion Bank, dated September 30, 2021, filed as Exhibit 10.1 to the Company’s Current Report on Form
8-K, filed on October 1, 2021, and incorporated herein by reference.

+10.18 Waiver Acknowledgement, dated January 10, 2022, by and between the Company and Stephen C. Jumper,
filed as Exhibit 10.1 to the Company’s Current Report on Form 8-K, filed on January 10, 2022, and
incorporated herein by reference.

10.19 Third Loan Modification Agreement to Loan and Security Agreement, by and between the Company and
Dominion Bank, dated September 30, 2022, filed as Exhibit 10.1 to the Company’s Current Report on Form
8-K, filed on October 4, 2022, and incorporated herein by reference.

https://www.sec.gov/Archives/edgar/data/0000799165/000110465921129180/tm2130885d1_ex4-1.htm
http://www.sec.gov/Archives/edgar/data/799165/000110465913001243/a13-2314_1ex10d1.htm
http://www.sec.gov/Archives/edgar/data/799165/000110465913001243/a13-2314_1ex10d2.htm
http://www.sec.gov/Archives/edgar/data/799165/000110465914071090/a14-22149_1ex10d1.htm
http://www.sec.gov/Archives/edgar/data/351231/000119312512491992/d413587dex1010.htm
http://www.sec.gov/Archives/edgar/data/351231/000119312512491992/d413587dex1011.htm
http://www.sec.gov/Archives/edgar/data/799165/000104746916012919/a2228573zex-10_2.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000155837021007228/dwsn-20210331xex10d1.htm
http://www.sec.gov/Archives/edgar/data/799165/000110465919052167/a19-19224_1ex10d1.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465920110434/tm2032028d1_ex10-1.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465921121502/tm2128929d1_ex10-1.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465922002734/tm222433d1_ex10-1.htm
https://www.sec.gov/Archives/edgar/data/799165/000110465922105845/tm2227308d1_ex10-1.htm
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EXHIBIT NO.     DESCRIPTION

10.20 Fourth Loan Modification Agreement to Loan and Security Agreement, by and between the Company and
Dominion Bank, dated March 21, 2023, filed as Exhibit 10.3 to the Company’s Current Report on Form 8-
K, filed on March 24, 2023, and incorporated herein by reference.

+10.25 Separation and General Release Agreement, dated November 27, 2023, by and between C. Ray Tobias and
the Company, filed as Exhibit 10.1 to the Company’s Current Report on Form 8-K, filed on December 1,
2023, and incorporated herein by reference.

+10.26 Separation and General Release Agreement, dated November 28, 2023, by and between Stephen C. Jumper
and the Company, filed as Exhibit 10.2 to the Company’s Current Report on Form 8-K, filed on December
1, 2023, and incorporated herein by reference.

+10.27 Separation and General Release Agreement, dated November 30, 2023, by and between James Brata and the
Company, filed as Exhibit 10.3 to the Company’s Current Report on Form 8-K, filed on December 1, 2023,
and incorporated herein by reference.

+10.28 Amended and Restated Employment Agreement, dated December 14, 2023, by and between Anthony Clark
and the Company, filed as Exhibit 10.1 to the Company’s Current Report on Form 8-K, filed on December
20, 2023, and incorporated herein by reference.

+10.29 Employment Agreement, dated December 14, 2023, by and between Ray Mays and the Company, filed as
Exhibit 10.2 to the Company’s Current Report on Form 8-K, filed on December 20, 2023, and incorporated
herein by reference.

+10.30 Employment Agreement, dated December 14, 2023, by and between Ian Shaw and the Company, filed as
Exhibit 10.3 to the Company’s Current Report on Form 8-K, filed on December 20, 2023, and incorporated
herein by reference.

*19.1 Insider Trading Policy.

*21.1 Subsidiaries of the Company.

*23.1 Consent of RSM US LLP, independent registered public accounting firm.

*31.1 Certification of Chief Executive Officer pursuant to 18 U.S.C. Section  1350, as adopted pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002.

*31.2 Certification of Chief Financial Officer pursuant to 18 U.S.C. Section  1350, as adopted pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002.

*32.1 Certification of Chief Executive Officer pursuant to 18 U.S.C. Section  1350, as adopted pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002.

*32.2 Certification of Chief Financial Officer pursuant to 18 U.S.C. Section  1350, as adopted pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002.

*97.1 Policy for the Recovery of Erroneously Awarded Compensation.

101.INS* Inline XBRL Instance Document.

https://www.sec.gov/Archives/edgar/data/0000799165/000110465923036243/tm2310216d1_ex10-3.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465923122824/tm2331890d1_ex10-1.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465923122824/tm2331890d1_ex10-2.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465923122824/tm2331890d1_ex10-3.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465923127729/tm2333326d1_ex10-1.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465923127729/tm2333326d1_ex10-2.htm
https://www.sec.gov/Archives/edgar/data/0000799165/000110465923127729/tm2333326d1_ex10-3.htm
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101.SCH* Inline XBRL Taxonomy Extension Schema Document.

101.CAL* Inline XBRL Taxonomy Extension Calculation Linkbase Document.

101.DEF* Inline XBRL Taxonomy Extension Definition Linkbase Document.

101.LAB* Inline XBRL Taxonomy Extension Labels Linkbase Document.

101.PRE* Inline XBRL Taxonomy Extension Presentation Linkbase Document.

104* Cover Page Interactive Data File (embedded within the Inline XBRL document).

*           Filed herewith.

+          Management contract or compensatory plan or arrangement.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Exchange Act, the registrant has duly caused this report
to be signed on its behalf by the undersigned, thereunto duly authorized, in the City of Midland, and the State of Texas, on
the 2nd day of April 2025.

     DAWSON GEOPHYSICAL COMPANY

By: /s/ William A. Clark

William A. Clark

President and Chief Executive Officer

Pursuant to the requirements of the Exchange Act, this report has been signed below by the following persons on
behalf of the registrant and in the capacities and on the dates indicated.

Signature      Title      Date

/s/ Matthew Wilks

Matthew Wilks
Chairman of the Board of Directors 04-02-25

/s/ Bruce Bradley

Bruce Bradley
Director 04-02-25

/s/ Albert Conly

Albert Conly
Director 04-02-25

/s/ Jose Carlos Fernandes

Jose Carlos Fernandes
Director 04-02-25

/s/ Sergei Krylov

Sergei Krylov
Director 04-02-25

/s/ William A. Clark

William A. Clark
President and Chief Executive Officer 


(principal executive officer) 04-02-25

/s/ Ian Shaw

Ian Shaw
Chief Financial Officer
(principal financial and accounting officer)

04-02-25
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Report of Independent Registered Public Accounting Firm

To the Stockholders and Board of Directors of
Dawson Geophysical Company

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Dawson Geophysical Company and its subsidiaries (the
Company) as of December 31, 2024 and 2023, the related consolidated statements of operations and comprehensive loss,
stockholders’ equity and cash flows for the years then ended, and the related notes to the consolidated financial statements
(collectively, the financial statements). In our opinion, the financial statements present fairly, in all material respects, the
financial position of the Company as of December 31, 2024 and 2023, and the results of its operations and its cash flows
for the years then ended, in conformity with accounting principles generally accepted in the United States of America.

Basis for Opinion

These financial statements are the responsibility of the Company's management. Our responsibility is to express an opinion
on the Company's financial statements based on our audits. We are a public accounting firm registered with the Public
Company Accounting Oversight Board (United States) ("PCAOB") and are required to be independent with respect to the
Company in accordance with the U.S. federal securities laws and the applicable rules and regulations of the Securities and
Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and
perform the audit to obtain reasonable assurance about whether the financial statements are free of material misstatement,
whether due to error or fraud. The Company is not required to have, nor were we engaged to perform, an audit of its
internal control over financial reporting. As part of our audits we are required to obtain an understanding of internal control
over financial reporting but not for the purpose of expressing an opinion on the effectiveness of the Company’s internal
control over financial reporting. Accordingly, we express no such opinion.

Our audits included performing procedures to assess the risks of material misstatement of the financial statements, whether
due to error or fraud, and performing procedures that respond to those risks. Such procedures included examining, on a test
basis, evidence regarding the amounts and disclosures in the financial statements. Our audits also included evaluating the
accounting principles used and significant estimates made by management, as well as evaluating the overall presentation of
the financial statements. We believe that our audits provide a reasonable basis for our opinion.

Critical Audit Matter

The critical audit matter communicated below is a matter arising from the current period audit of the financial statements
that was communicated or required to be communicated to the audit committee and that: (1) relates to accounts or
disclosures that are material to the financial statements and (2) involved our especially challenging, subjective, or complex
judgments. The communication of critical audit matters does not alter in any way our opinion on the financial statements,
taken as a whole, and we are not, by communicating the critical audit matter below, providing a separate opinion on the
critical audit matter or on the accounts or disclosures to which it relates.

Impairment Testing of Long-Lived Assets

As discussed in Note 2 to the financial statements, long-lived assets are tested for impairment at the asset group level
when events or changes in circumstances indicate the carrying value of the asset group may not be recoverable.
Recognition of an impairment charge is required if future expected undiscounted net cash flows are insufficient to
recover the carrying value of the asset group and the fair value of the asset group is below its carrying value.
Depending upon the facts and circumstances, when indicators of asset impairment exist, management will test the asset
group for impairment through developing a forecast of future undiscounted cash flows expected to be generated by the
asset group or by estimating the fair value of assets within the asset group in lieu of detailed cash flow projections. If
either the future undiscounted cash flows expected to be generated by the asset group or the fair of the assets within
the asset group exceeds the carrying value of the asset group no impairment would be
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recognized. During the year ended December 31, 2024, management tested two of its asset groups for impairment
through estimating the fair value of certain assets within the asset groups using a market approach or cost approach, as
applicable. Because the fair value of these assets collectively exceeded the carrying value of the asset groups, no
impairment charges were recognized for the year ended December 31, 2024.

We identified management’s impairment testing of long-lived assets as a critical audit matter because of the significant
assumptions management used in estimating the fair value of certain assets within the asset groups. Auditing
management’s assumptions involved a high degree of auditor judgment and an increase in audit effort, including the
use of our valuation specialists, due to the impact these assumptions could have on the accounting estimate.

Our audit procedures related to the Company’s impairment testing of long-lived assets included the following, among
others:

● We tested the completeness and accuracy of the underlying data used by management by agreeing it to the
underlying support.

● We utilized our valuation specialists to assist in the following procedures:
o Corroborated management’s estimates through obtaining publicly available market data for certain assets

within the population.
o Developed an independent estimate of fair value for certain assets within the asset groups, utilizing

publicly available market data and other information, and compared our independent estimate to the
carrying value of the asset groups.

/s/ RSM US LLP

We have served as the Company's auditor since 2016.

Houston, Texas
April 2, 2025
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DAWSON GEOPHYSICAL COMPANY
CONSOLIDATED BALANCE SHEETS

(amounts in thousands, except share data)
     December 31,  December 31,  

2024 2023
Assets

Current assets:
Cash and cash equivalents $ 1,385 $ 10,772
Restricted cash — 5,000
Short-term investments   —   265
Accounts receivable, net of allowance for credit losses of $250

at December 31, 2024 and 2023 9,970   12,735
Prepaid expenses and other current assets 3,186 8,654

Total current assets   14,541   37,426

Property and equipment 238,064 241,955
Less accumulated depreciation (225,085) (225,447)

Property and equipment, net 12,979 16,508

Operating lease right-of-use assets 3,002 3,208

Intangibles, net 348 377

Total assets $ 30,870 $ 57,519

Liabilities and Stockholders' Equity
Current liabilities:

Accounts payable $ 3,381 $ 3,883
Accrued liabilities:    

Payroll costs and other taxes   2,014 3,415
Other   830 709

Deferred revenue   1,570 11,829
Current maturities of notes payable and finance leases   1,010 1,380
Current maturities of operating lease liabilities 1,125 1,202

Total current liabilities   9,930   22,418

Long-term liabilities:    
Notes payable and finance leases, net of current maturities   1,512 1,289
Operating lease liabilities, net of current maturities 2,131 2,363
Deferred tax liabilities, net 16 15

Total long-term liabilities   3,659   3,667

Commitments and contingencies — —

Stockholders’ equity:
Preferred stock-par value $1.00 per share; 4,000,000 shares authorized, none outstanding   —   —
Common stock-par value $0.01 per share; 35,000,000 shares authorized,

        30,983,437 and 30,812,329 shares issued and outstanding at December 31, 2024
        and 2023, respectively   310 308

Additional paid-in capital   157,073 156,678
Accumulated deficit   (137,619) (123,640)
Accumulated other comprehensive loss, net   (2,483) (1,912)

Total stockholders’ equity   17,281   31,434

Total liabilities and stockholders’ equity $ 30,870 $ 57,519

See accompanying notes to the consolidated financial statements.
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DAWSON GEOPHYSICAL COMPANY
CONSOLIDATED STATEMENTS OF OPERATIONS AND COMPREHENSIVE LOSS

(amounts in thousands, except share and per share data)

Year Ended December 31, 
     2024      2023  

Operating revenues:
Fee Revenue $ 53,479 $ 61,447
Reimbursable Revenue 20,675 35,399

74,154 96,846
Operating costs:

Operating expenses
Fee operating expenses 42,346 51,508
Reimbursable operating expenses 20,675 35,149

      Total operating expenses   63,021   86,657
General and administrative   9,460   12,559
Severance expense 486 2,208
Depreciation and amortization   5,736   8,492

  78,703   109,916

Loss from operations   (4,549)   (13,070)

Other income (expense):
Interest income 308 576
Interest expense   (159)   (103)
Other income, net 288 354

Loss before income tax   (4,112)   (12,243)

Current (6) (25)
Deferred (1) 121

Income tax (expenses) benefit   (7) 96

Net loss (4,119) (12,147)

Other comprehensive (loss) income:
     Net unrealized (loss) income on foreign exchange rate translation (571) 161

Comprehensive loss $ (4,690) $ (11,986)

Basic loss per share of common stock $ (0.13) $ (0.45)

Diluted loss per share of common stock $ (0.13) $ (0.45)

Weighted average equivalent common shares outstanding   30,879,855   26,752,055

Weighted average equivalent common shares outstanding - assuming dilution   30,879,855   26,752,055

See accompanying notes to the consolidated financial statements.
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DAWSON GEOPHYSICAL COMPANY
CONSOLIDATED STATEMENTS OF STOCKHOLDERS’ EQUITY

(amounts in thousands, except share data)

Equity Accumulated
Attributable Common Stock Additional Other

to Breckenridge Number Paid-in Accumulated Comprehensive
Prior to

Acquisition Of Shares      Amount      Capital      (Deficit)      (Loss) Income      Total  
Balance January 1, 2023 $ 7,695 23,812,329 $ 238 $ 155,413 $ (112,469) $ (2,073) $ 48,804

Net loss (976) (11,171) (12,147)

Unrealized income on foreign exchange rate translation 161
Income tax benefit (expense) —
Other comprehensive income 161 161

Issuance of stock for Breckenridge acquisition (1,335) 1,188,235 12 2,008 685

Excess of purchase price over net assets acquired (10,565) (10,565)

Breckenridge cash distributions prior to acquisition (3,055) (3,055)

Issuance of common stock as compensation —

Deemed distribution of Breckenridge net assets not
acquired (2,329) (2,329)

Issuance of stock for convertible note 5,811,765 58 9,822 9,880

Balance December 31, 2023 $ — 30,812,329 $ 308 $ 156,678 $ (123,640) $ (1,912) $ 31,434

Net loss (4,119) (4,119)

Unrealized loss on foreign exchange rate translation (571)
Income tax benefit (expense) —
Other comprehensive loss (571) (571)

Dividend (9,860) (9,860)

Issuance of common stock as compensation 210,510 2 382 384

Shares exchanged for taxes on stock-based
compensation (39,402) — (76) (76)

Unvested stock-based compensation expense 89 89

Balance December 31, 2024 $ — 30,983,437 $ 310 $ 157,073 $ (137,619) $ (2,483) $ 17,281

See accompanying notes to the consolidated financial statements.



Table of Contents

F-7

DAWSON GEOPHYSICAL COMPANY
CONSOLIDATED STATEMENTS OF CASH FLOWS

(amounts in thousands)

Year Ended December 31, 
     2024      2023  

Cash flows from operating activities:
Net loss $ (4,119) $ (12,147)

Adjustments to reconcile net loss to net cash (used in) provided by operating activities:
   Depreciation and amortization   5,736   8,492
   Non-cash operating lease cost 1,137 1,094
   Non-cash compensation   473   —
   Deferred income tax expense (benefit)   1   (121)
   Bad debt expense — 68
   Gain on disposal of assets   (409)   (23)
   Other   (11)   —
Change in operating assets and liabilities:

Decrease (increase) in accounts receivable   2,543   (5,802)
Decrease in employee retention credit receivable   —   3,035
Decrease in prepaid expenses and other assets   5,653   1,902
(Decrease) increase in accounts payable   (128) 138
(Decrease) increase in accrued liabilities (1,244) 906
Decrease in operating lease liabilities (1,239) (1,177)
(Decrease) increase in deferred revenue (10,259) 4,449

Net cash (used in) provided by operating activities   (1,866)   814

Cash flows from investing activities:
Capital expenditures, net of non-cash capital expenditures summarized below   (1,865) (3,721)
Proceeds from disposal of assets 533 217
Proceeds from insurance claim 332 —
Proceeds from maturity of short-term investments 265 —
Acquisition of short-term investments — (1,000)

Net cash used in investing activities (735) (4,504)

Cash flows from financing activities:
   Principal payments on notes payable (947) (896)
   Principal payments on finance leases   (680) (253)
   Tax withholdings related to stock based compensation awards (76) —
   Dividends paid (9,860) —
   Breckenridge cash distributions prior to acquisition — (3,055)

Net cash used in financing activities   (11,563)   (4,204)

Effect of exchange rate changes on cash and cash equivalents and restricted cash (223) 63

Net decrease in cash and cash equivalents and restricted cash   (14,387)   (7,831)

Cash and cash equivalents and restricted cash at beginning of period   15,772   23,603

Cash and cash equivalents and restricted cash at end of period $ 1,385 $ 15,772

Supplemental cash flow information:
Cash paid for interest $ 159 $ 98
Cash paid for income taxes $ 59 $ —

   Cash received for income taxes $ 17 $ 9

Non-cash operating, investing and financing activities:
Decrease in accrued purchases of property and equipment $ (332) $ (272)
Finance leases incurred $ 1,326 $ 1,730
Increase in right-of-use assets and operating lease liabilities $ 977 $ 283
Financed insurance premiums $ 204 $ 1,602
Deemed distribution of Breckenridge net assets not acquired $ — $ 2,329
Acquisition of Breckenridge net assets $ — $ (1,335)

See accompanying notes to the consolidated financial statements.



Table of Contents

F-8

DAWSON GEOPHYSICAL COMPANY

NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

1.           Summary of Significant Accounting Policies

Organization and Nature of Operations

The Company is a leading provider of onshore seismic data acquisition and processing services. Founded in 1952,
the Company acquires and processes 2-D, 3-D and multi-component seismic data for its clients, ranging from major oil and
gas companies to independent oil and gas operators as well as providers of multi-client data libraries. The Company
operates in the lower 48 states of the U.S. and in Canada.

Basis of Presentation

The accompanying consolidated financial statements include the accounts of the Company. Intercompany
accounts and transactions have been eliminated. In the opinion of the Company’s management, the consolidated financial
statements reflect all adjustments, which are normal and recurring in nature, necessary for fair financial statement
presentation. The preparation of these condensed consolidated financial statements in conformity with U.S. generally
accepted accounting principles (“GAAP”) requires management to make estimates and assumptions that affect the amounts
reported in these consolidated financial statements and accompanying notes. Actual results could differ materially from
those estimates. Certain prior period amounts in the condensed consolidated financial statements may have been
reclassified to conform to the current period’s presentation.

These consolidated financial statements have been prepared using accounting principles generally accepted in the
U.S. for interim financial information and the instructions to Form 10-K and applicable rules of Regulation S-X of the
Securities and Exchange Commission (the “SEC”).

Asset Purchase Agreement. On March 24, 2023, the Company entered into an Asset Purchase Agreement (the
“Purchase Agreement”) with Wilks Brothers, LLC (“Wilks”) and Breckenridge Geophysical, LLC (“Breckenridge”), a
wholly owned subsidiary of Wilks. Pursuant to the Purchase Agreement, the Company completed the purchase of
substantially all of the Breckenridge assets related to seismic data acquisition services other than its multi-client data
library, in exchange for a combination of equity consideration and a convertible note (the “Transaction”). While the
Transaction was structured as an asset purchase, the Company’s financial presentation reflects combined results of the two
companies as if the combination occurred on January 14, 2022, the date Wilks became the majority shareholder of the
Company. This is due to the fact that both the Company and Breckenridge were under Wilks’ control from January 14,
2022 forward. The presentation is required as a combination of entities under common control. As part of the Purchase
Agreement, in addition to the 1,188,235 shares of our common stock issued to Wilks at closing, we entered into a
convertible note to deliver approximately 5.8 million shares of common stock to Wilks after the Company receives
shareholder approval of the proposal to issue the shares upon conversion of the convertible note in accordance with
NASDAQ Listing Rule 5635 (the “Convertible Note”). The shareholders approved conversion of the Convertible Note
during a special meeting held on September 13, 2023. Pursuant to the Purchase Agreement, the Convertible Note in the
amount of $9,880,000.50 was automatically converted into 5,811,765 newly-issued shares of the Company’s common
stock following the requisite shareholder approval, and the Convertible Note was thereby extinguished.

The Purchase Agreement has been accounted for as a transfer of net assets between entities under common control
in a manner similar to a pooling of interests. The Company’s historical consolidated financial statements have been
retrospectively revised to reflect the effects on financial position, cash flows, and results of operations attributable to the
activities of Breckenridge for all periods presented. The effects of transactions in Breckenridge’s equity prior to the
Transaction have been presented as a separate component of stockholders’ equity on the Condensed Consolidated Balance
Sheets and on the Condensed Consolidated Statements of Stockholders’ Equity to demonstrate the effects of those
transactions on the Company’s historical consolidated financial statements.
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Principles of Consolidation

The consolidated financial statements include the accounts of the Company and its wholly-owned subsidiaries,
Dawson Operating LLC, Dawson Seismic Services Holdings, Inc., Eagle Canada, Inc., Eagle Canada Seismic Services
ULC, Exploration Surveys, Inc. and Breckenridge. All significant intercompany balances and transactions have been
eliminated in consolidation.

Cash Equivalents

For purposes of the consolidated financial statements, the Company considers demand deposits, certificates of
deposit, overnight investments, money market funds and all highly liquid debt instruments purchased with an initial
maturity of three months or less to be cash equivalents.

Allowance for Current Expected Credit Loss

The Company’s allowance for credit losses reflects its current estimate expected to be incurred over the life of the
financial instrument and is determined based on a number of factors. Management determines the need for any allowance
for credit losses on accounts receivable based on its review of past-due accounts, its past experience of historical write-offs,
its current client base, when customer accounts exceed 90 days past due and specific customer account reviews. While the
collectability of outstanding client invoices is continually assessed, the inherent volatility of the energy industry’s business
cycle can cause swift and unpredictable changes in the financial stability of the Company’s clients. With the adoption of
ASU No. 2016-13 in 2020, the Company made an accounting policy election to write off accrued interest amounts by
reversing interest income. The Company's allowance for credit losses was $250,000 at January 1, 2023, December 31,
2023, and December 31, 2024. There were no changes recorded during the years ending December 31, 2023, and
December 31, 2024.

Employee Retention Credit Receivable

Under the provisions of the CARES Act, the Company was eligible and, in April 2022, applied for a refundable
employee retention credit subject to program conditions and requirements. The Company recognizes these credits as a gain
when all uncertainties have been met and the amounts are realizable in accordance with similar gain contingencies. The
Company recognized $3.0 million as a gain in other income and $69,000 as interest income in the Consolidated Statement
of Operations and Comprehensive Loss for the year ended December 31, 2022 and recognized $3.0 million as an employee
retention credit receivable in the Consolidated Balance Sheet as of December 31, 2022. Payments were received in January
2023.

Property and Equipment

Property and equipment is capitalized at historical cost or the fair value of assets acquired in a business
combination and is depreciated over the useful life of the asset. Management’s estimation of this useful life is based on
circumstances that exist in the seismic industry and information available at the time of the purchase of the asset. As
circumstances change and new information becomes available, these estimates could change.

Depreciation is computed using the straight-line method. When assets are retired or otherwise disposed of, the
cost and related accumulated depreciation are removed from the consolidated balance sheet, and any resulting gain or loss
is reflected in the results of operations for the period.

Impairment of Long-Lived Assets

Long-lived assets are tested for impairment at the asset group level when events or changes in circumstances
indicate the carrying value of the asset group may not be recoverable. Recognition of an impairment charge is required if
future expected undiscounted net cash flows are insufficient to recover the carrying value of the asset group and the fair
value of the asset group is below its carrying value. Depending upon the facts and circumstances, when indicators of asset
impairment exist, management will test the asset group for impairment through developing a forecast of future
undiscounted cash flows expected to be generated by the asset group or by estimating the fair value of assets within the
asset group in lieu of detailed cash flow projections. If either the future undiscounted cashflows expected to be generated
by the asset group or the fair of the assets within the asset group exceeds the carrying value of the asset group no
impairment
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would be recognized. During the year ended December 31, 2024, management tested two of its asset groups for
impairment through estimating the fair value of certain assets within the asset groups using a market approach or cost
approach, as applicable. Because the fair value of these assets collectively exceeded the carrying value of the asset group,
no impairment charges were recognized for the year ended December 31, 2024. No impairment test was required during
the year ended December 31, 2023.

Leases

The Company leases certain vehicles, seismic recording equipment, real property and office equipment under
lease agreements. The Company evaluates each lease to determine its appropriate classification as an operating lease or a
finance lease for financial reporting purposes. The Company is the lessee in a lease contract when we obtain the right to
control the asset. The majority of our operating leases are non-cancelable operating leases for office, shop and warehouse
space in Midland and Plano, Texas, and Calgary and Wheatland County, Alberta.

The assets and liabilities under finance leases are recorded at the lower of the present value of the minimum lease
payments or the fair market value of the related assets. Assets under finance leases are amortized using the straight-line
method over the initial lease term. Amortization of assets under finance leases is included in depreciation expense.

For operating leases, where readily determinable, the Company uses the implicit interest rate in determining the
present value of future minimum lease payments. In the absence of an implicit rate, the Company uses its incremental
borrowing rate based on the information available at the lease commencement date. The Company gives consideration to
its outstanding debt, as well as publicly available data for instruments with similar characteristics when calculating its
incremental borrowing rates. The ROU assets are amortized to operating lease cost over the lease terms on a straight-line
basis and is included in operating expense. The Company does not recognize leases with an initial term of 12 months or
less and does not separate lease and non-lease components.

Several of the Company’s leases include options to renew, with renewal terms that can extend from one to 10
years or more. The exercise of lease renewal options is primarily at the Company’s discretion. To measure operating lease
recognition, the Company evaluates its lease agreements to determine if they have economic incentives for renewal or
options to purchase. The Company deems leasehold improvements as one of the few economic incentives that would entice
the Company to renew a lease and all of its leasehold improvements are currently fully amortized.

Intangibles

The Company has intangible assets consisting primarily of trademarks/tradenames (which are not amortized)
resulting from a business combination. The Company tests for impairment on an annual basis during the fourth quarter, and
between annual tests if an event occurs or circumstances change that would more likely than not reduce the fair value of
the reporting unit below its carrying amount. No impairment charges were recognized for the years ended December 31,
2024 and 2023.

Revenue Recognition

Services are provided under cancelable service contracts which usually have an original expected duration of one
year or less. These contracts are either turnkey or term agreements. Under both types of agreements, the Company
recognizes revenues as the services are performed. Revenue is generally recognized based on receivers laid out and picked
up compared to total receivers anticipated to be recorded on the survey using the total estimated revenue for the service
contract. In the case of a cancelled service contract, the client is billed and revenue is recognized for any third party charges
and square miles of data recorded up to the date of cancellation.

The Company receives reimbursements for certain out-of-pocket expenses under the terms of the service
contracts. The amounts billed to clients are included at their gross amount in the total estimated revenue for the service
contract.

Clients are billed as permitted by the service contract. Contract assets and contract liabilities are the result of
timing differences between revenue recognition, billings and cash collections. If billing occurs prior to the revenue
recognition or billing exceeds the revenue recognized, the amount is considered deferred revenue and a contract liability.
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Conversely, if the revenue recognition exceeds the billing, the excess is considered an unbilled receivable and a contract
asset. As services are performed, those deferred revenue amounts are recognized as revenue.

In some instances, third-party permitting, surveying, drilling, helicopter, equipment rental and mobilization costs
that directly relate to the contract are utilized to fulfill the contract obligations. These fulfillment costs are capitalized in
other current assets and generally amortized based on the total square miles of data recorded compared to total square miles
anticipated to be recorded on the survey using the total estimated fulfillment costs for the service contract.

Estimates for total revenue and total fulfillment cost on any service contract are based on certain qualitative and
quantitative judgments supported by underlying facts. Management considers a variety of factors such as whether various
components of the performance obligation will be performed internally or externally, cost of third party services, and facts
and circumstances unique to the performance obligation in making these estimates.

Additionally, the Company’s policy includes (i) ignoring the financing component when estimating the transaction
price for service contracts completed within one year, (ii) excluding sales tax collected from the customer when
determining the transaction price, and (iii) expensing incremental costs to obtain a customer contract if the amortization
period for those costs would otherwise be one year or less. See note 15 for additional disclosures related to disaggregated
revenue.

Segments

Tony Clark, Chief Executive Officer, is our current chief operating decision maker. Our chief operating decision
maker reviews the discrete segment financial information on a geographic basis for the US operations and Canada
Operations. The revenue for both of the Company’s segments is generated by the same services, which utilize the same
type of equipment and personnel. The performance of our segments is evaluated primarily on Adjusted EBITDA. We
define Adjusted EBITDA as our net income (loss), before (i) interest expense, net, (ii) income tax expense or benefit, (iii)
depreciation, depletion and amortization and (iv) other unusual or non-recurring charges, such as severance expenses. As a
result, our business has two reportable segments, US operations and Canada Operations. We have included disclosures
about our two reportable segments for all periods presented herein. See Note 15 for additional disclosures related to our
reportable segments.

In November 2023, the FASB issued ASU No. 2023-07, Segment Reporting (Topic 280): Improvements to
Reportable Segment Disclosures, which requires public business entities to disclose on an annual and interim basis, 1)
significant segment expenses that are regularly provided to the Chief Operating Decision Maker (the “CODM”) and
included within each reported measure of segment profit or loss (collectively referred to as the “significant expense
principle”) and 2) an amount for other segment items representing the difference between segment revenue less the
segment expenses disclosed under the significant expense principle and each reported measure of segment profit or loss.
This ASU also requires public entities to provide all annual disclosures about a reportable segment’s profit or loss and
assets currently required by Topic 280 in interim periods, clarifies that if the CODM uses more than one measure of a
segment’s profit or loss in assessing segment performance and deciding how to allocate resources, a public entity may
report one or more of those additional measures of segment profit or loss but at least one of the reported segment profit or
loss measures (or the single reported measure, if only one is disclosed) should be the measure that is most consistent with
the measurement principles under GAAP. This ASU also requires disclosure of the title and position of the CODM and an
explanation of how the CODM uses the reported measure(s) of segment profit or loss in assessing segment performance
and deciding how to allocate resources, and requires a public entity that has a single reportable segment to provide all the
disclosures required by the amendments in this ASU and all existing segment disclosures in Topic 280. This ASU is
effective for fiscal years beginning after December 15, 2023, and interim periods within fiscal years beginning after
December 15, 2024. We adopted this ASU 2023-07 for the fiscal year ended December 31, 2024, as required under this
standard.

Stock-Based Compensation

The Company measures all stock-based compensation awards, which include stock options, restricted stock,
restricted stock units and common stock awards, using the fair value method and recognizes compensation expense, net of
actual forfeitures, as operating or general and administrative expense, as appropriate, in the Consolidated Statements of
Operations and Comprehensive Loss on a straight-line basis over the vesting period of the related awards.
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Foreign Currency Translation

The U.S. Dollar is the reporting currency for all periods presented. The functional currency of the Company’s
foreign subsidiaries is generally the local currency. Any transactions denominated in a currency other than the functional
currency are remeasured with the resulting unrealized gain or loss recognized in the Consolidated Statements of Operations
and Comprehensive Loss as other income (expense). All assets and liabilities in the functional currency are then translated
into U.S. Dollars at the exchange rate on the consolidated balance sheet date. Income and expenses are translated using the
exchange rate applicable to each transaction. Equity transactions are translated using historical exchange rates.
Adjustments resulting from translation are recorded as a separate component of accumulated other comprehensive income
(loss) in the Consolidated Balance Sheets. Realized foreign currency transaction gains (losses) are included in the
Consolidated Statements of Operations and Comprehensive Loss as other income (expense).

Income Taxes

The Company accounts for income taxes by recognizing amounts of taxes payable or refundable for the current
year, and by using an asset and liability approach in recognizing the amount of deferred tax assets and liabilities for the
future tax consequences of events that have been recognized in the Company’s consolidated financial statements or tax
returns. Management determines deferred taxes by identifying the types and amounts of existing temporary differences,
measuring the total deferred tax asset or liability using the applicable tax rate in effect for the year in which those
temporary differences are expected to be recovered or settled. The effect of a change in tax rates of deferred tax assets and
liabilities is recognized in income in the year of an enacted rate change. The deferred tax asset is reduced by a valuation
allowance if, based on available evidence, it is more likely than not that some portion or all of the deferred tax asset will
not be realized. Management’s methodology for recording income taxes requires judgment regarding assumptions and the
use of estimates, including determining the annual effective tax rate and the valuation of deferred tax assets, which can
create variances between actual results and estimates and could have a material impact on the Company’s provision or
benefit for income taxes. Due to recent operating losses and valuation allowances, the Company may recognize reduced or
no tax benefits on future losses on the Consolidated Statements of Operations and Comprehensive Loss. The Company’s
effective tax rates differ from the statutory federal rate of 21% for certain items such as state and local taxes, valuation
allowances, non-deductible expenses and discrete items.

Use of Estimates in the Preparation of Financial Statements

Preparation of the accompanying consolidated financial statements in conformity with GAAP requires
management to make estimates and assumptions that affect the reported amounts of assets and liabilities and disclosure of
certain assets and liabilities at the date of the consolidated financial statements and the reported amounts of revenues and
expenses during the reporting period. The most sensitive estimates involve the Company’s estimates for total revenues and
total fulfillment costs on service contracts. Because of the use of assumptions and estimates inherent in the reporting
process, actual results could differ from those estimates.

Severance Expense

In 2024, we recorded severance expenses of $0.5 million in connection with the termination of a portion of our
workforce. In December 2023, we recorded severance expenses of $2.2 million in connection with the termination of the
Company’s (i) President and Chief Executive Officer, (ii) Chief Financial Officer, Executive Vice President, Secretary and
Treasurer and (iii) Chief Operating Officer and Executive Vice President. This severance is included on the balance sheet
within accrued liabilities in payroll costs and other taxes. This severance will be paid out in bi-weekly payments for (ii) and
(iii) until February of 2025, and bi-weekly payments for (i) until December of 2025.

Risks and uncertainties

Our ability to be profitable in the future will depend on many factors beyond our control, but primarily on the
level of demand for land-based seismic data acquisition services by oil and natural gas exploration and development
companies. We incurred net losses of $4.1 million for the year ended December 31, 2024, and $12.1 million for the year
ended December 31, 2023. As of December 31, 2024, we had $1.4 million in cash, and a positive working capital balance
of $4.6 million. We believe that our cash flows from operations, and our current financial position are adequate to fund our
continued operations.
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Subsequent events

We have considered and concluded there were none.

2. Short-Term Investments

The Company had no short-term investments at December 31, 2024, and had short-term investments at December
31, 2023, of $265,000 consisting of certificates of deposit with original maturities greater than three months but less than a
year.

3.           Fair Value of Financial Instruments

At December  31, 2024 and 2023, the Company’s financial instruments included cash and cash equivalents,
restricted cash, short-term investments in certificates of deposit, accounts receivable, other current assets, accounts
payable, other current liabilities, notes payable, finance leases and operating lease liabilities. Due to the short-term
maturities of cash and cash equivalents, restricted cash, accounts receivable, employee retention credit receivable, other
current assets, accounts payable and other current liabilities, the carrying amounts approximate fair value at the respective
balance sheet dates. The carrying value of the notes payable, finance leases and operating lease liabilities approximate their
fair value based on a comparison with the prevailing market interest rates. Due to the short-term maturities of the
Company’s investments in certificates of deposit, the carrying amounts approximate fair value at December 31, 2023. The
fair values of the Company’s notes payable, finance leases, operating lease liabilities and investments in certificates of
deposit are level 2 measurements in the fair value hierarchy.

4.           Property and Equipment

Property and equipment, together with the related estimated useful lives at December 31, 2024 and 2023, were as
follows (in thousands):

December 31,  
     2024      2023 Useful Lives

Land $ 501 $ 501     -
Buildings and other 10,064 12,975 3 to 40 years
Recording equipment   140,307   140,156   5 to 10 years
Vibrator energy sources   64,997   64,690   5 to 15 years
Vehicles   22,195   23,633   1.5 to 10 years

  238,064   241,955
Less accumulated depreciation   (225,085)   (225,447)

Property and equipment, net $ 12,979 $ 16,508

5.           Supplemental Consolidated Financial Statement Information

Other Current Assets and Other Current Liabilities

Prepaid expenses and other current assets consist of the following at December 31, 2024 and 2023 (in thousands):

December 31, 
     2024      2023

Prepaid expenses $ 1,770 $ 3,197
Other assets 1,025 1,139
Contract assets   391   4,318

Other current assets $ 3,186 $ 8,654



Table of Contents

F-14

Other current liabilities consisted of the following at December 31, 2024 and 2023 (in thousands):

December 31, 
     2024      2023

Accrued Payables $ 607 $ 325
Accrued self-insurance reserves 176 338
Other accrued expenses and current liabilities   47   46

Other current liabilities $ 830 $ 709

Related Party Transactions

For the year ending December 31, 2024, the Company incurred related party expenses of $187,000 related to
hauling charges, $9,000 related to entertainment expenses and $6,000 related to the merger expenses paid to various
commonly controlled companies of Wilks Brothers, LLC, the holder of approximately 80% of the Company’s outstanding
stock. For the year ended December 31, 2024, the Company recorded approximately $30,000 of related party revenue from
a commonly controlled company of Wilks Brothers, LLC. As of December 31, 2024, the Company had approximately
$26,000 of outstanding related party accounts payable and no outstanding related party accounts receivable.

For the year ending December 31, 2023, the Company incurred related party expenses totaling approximately
$120,000 related to hauling charges paid to various commonly controlled companies of Wilks Brothers, LLC, the holder of
approximately 80% of the Company’s outstanding stock. For the year ended December 31, 2023, the Company recorded
approximately $10,000  of related party revenue from a commonly controlled company of Wilks Brothers, LLC. As of
December 31, 2023, the Company had approximately $11,000 of outstanding related party accounts payable and no
outstanding related party accounts receivable.

Deferred Costs

Contract assets consist of deferred costs which were $4.3 million and $5.4 million at January 1, 2024 and 2023,
respectively. The Company’s prepaid expenses and other current assets at December 31, 2024 and 2023 included deferred
costs incurred to fulfill contracts with customers of $0.4 million and $4.3 million, respectively.

Deferred costs at December 31, 2024 and 2023, compared to January 1, 2024 and 2023, decreased primarily as a
result of the completion of several projects for clients with significant deferred fulfillment costs at the beginning of the
year.

The amount of total deferred costs amortized for the years ended December 31, 2024 and 2023, was $24.9 million
and $38.3 million, respectively. There were no material impairment losses incurred during these periods.

Deferred Revenue

Deferred revenue was $11.8 million and $7.4 million at January 1, 2024 and 2023, respectively. The Company’s
deferred revenue at December 31, 2024 and 2023, was $1.6 million and $11.8 million, respectively.

Deferred revenue at December 31, 2024 compared to January 1, 2024 decreased primarily as a result of
completing multiple large projects for clients in 2024. Deferred revenue at December 31, 2023 compared to January 1,
2023 increased primarily as a result of various new projects for clients with large third party reimbursables where data had
not yet been recorded.

Revenue recognized for the year ended December 31, 2024 that was included in the contract liability balance at
the beginning of 2024 was $11.8 million. Revenue recognized for the year ended December 31, 2023 that was included in
the contract liability balance at the beginning of 2023 was $7.3 million. Deferred revenue not recognized during 2024
relates to projects that have not yet started or are in process at period end.
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Accounts Receivable

Accounts receivable related to contracts with customers was $12.5 million and $6.7 million at January 1, 2024 and
2023, respectively. The accounts receivable balance at January 1, 2023 excluded a $3.0 million employee retention credit
receivable.

Accounts receivable related to contracts with customers was $9.9 million and $12.5 million at December 31, 2024
and 2023, respectively.

6.           Debt

Dominion Loan Agreement

On September 30, 2019, the Company entered into a Loan and Security Agreement with Dominion Bank, a Texas
state bank (“Dominion Bank”). On September 30, 2023, the Company entered into a Fifth Loan Modification Agreement
(the “Fifth Modification Agreement”) to the Loan and Security Agreement (as amended by (i) that certain Loan
Modification Agreement dated as of September 30, 2020, (ii) that certain Second Loan Modification Agreement dated as of
September 30, 2021, (iii) that certain Third Loan Modification Agreement dated as of September 30, 2022, (iv) that certain
Fourth Modification Agreement dated as of March 21, 2023, and (v) the Fifth Modification Agreement, the “Loan
Agreement”). The Loan Agreement provided for a secured revolving credit facility (the “Revolving Credit Facility”) in an
amount up to the lesser of (I) an amount equal to the Borrowing Base or (II) $5 million. The Company’s obligations under
the Loan Agreement were secured by a Certificate of Deposit with Dominion Bank for $5 million (the “Deposit”) in the
Company’s collateral account. On May 2, 2024, the collateral deposit of $5 million was released and the Loan Agreement
was terminated.

Dominion Letters of Credit

As of December 31, 2024, the Company has no outstanding letters of credit. The previously issued letter of credit
in the amount of $265,000 was not renewed on August 9, 2024.

Other Indebtedness

As of December 31, 2024, the Company has one note payable to a finance company for various insurance
premiums totaling $168,000.

In addition, the Company leases certain seismic recording equipment and vehicles under leases classified as
finance leases. The Company’s Consolidated Balance Sheets as of December 31, 2024 and 2023 include finance leases of
$2.4 million and 1.8 million, respectively.

Maturities of Debt

The Company’s aggregate principal amount of outstanding notes payable and the interest rates and monthly
payments as of December 31, 2024 and 2023 are as follows (in thousands):

     December 31, 2024 December 31, 2023
Notes payable to finance company for insurance

Aggregate principal amount outstanding $ 168 $ 910
Interest rates 6.35% and 8.75%
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The Company’s aggregate maturities of finance leases at December 31, 2024 are as follows (in thousands):

January 2025 - December 2025 $ 842
January 2026 - December 2026 815
January 2027 - December 2027 595
January 2028 - December 2028 102

Obligations under finance leases $ 2,354

Interest rates on these leases ranged from 4.86% to 8.74%.

7.           Leases

The Company leases certain vehicles, seismic recording equipment, real property and office equipment under
lease agreements. The Company evaluates each lease to determine its appropriate classification as an operating lease or
finance lease for financial reporting purposes. The Company is the lessee in a lease contract when we obtain the right to
control the asset. The majority of our operating leases are non-cancelable operating leases for office, shop and warehouse
space in Midland and Plano, Texas and Calgary and Wheatland County, Alberta.

The components of lease cost for the years ended December 31, 2024 and 2023 were as follows (in thousands):

Year Ended December 31, 
2024      2023

Finance lease cost
Depreciation of finance lease assets $ 833 $ 957
Interest on lease liabilities 137 57

Total finance lease cost 970 1,014

Operating lease cost 991 1,201

Short-term lease cost — —
Total lease cost $ 1,961 $ 2,215

Supplemental cash flow information related to leases for the years ended December 31, 2024 and 2023 was as
follows (in thousands):

Year Ended December 31, 
     2024      2023

Cash paid for amounts included in the measurement of lease liabilities
Operating cash flows from operating leases $ (1,359) $ (1,345)
Operating cash flows from finance leases $ (137) $ (57)
Financing cash flows from finance leases $ (680) $ (253)

Right-of-use assets obtained in exchange for lease obligations
Operating leases $ 977 $ 283
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Supplemental balance sheet information related to leases as of December 31, 2024 and 2023 was as follows (in
thousands):

December 31,
2024      2023

Operating leases
Operating lease right-of-use assets $ 3,002 $ 3,208

Operating lease liabilities - current $ 1,125 $ 1,202
Operating lease liabilities - long-term 2,131 2,363

Total operating lease liabilities $ 3,256 $ 3,565

Finance leases
Property and equipment, at cost $ 12,005 $ 10,672
Accumulated depreciation (9,044) (7,982)

Property and equipment, net $ 2,961 $ 2,690

Finance lease liabilities - current $ 842 $ 470
Finance lease liabilities - long-term 1,512 1,289

Total finance lease liabilities $ 2,354 $ 1,759

Weighted average remaining lease term
Operating leases 3.1 years 3.1 years
Finance leases 2.7 years 3.2 years

Weighted average discount rate
Operating leases 5.27% 5.20%
Finance leases 6.44% 6.60%

Maturities of lease liabilities at December 31, 2024  are as follows (in thousands):

Operating Leases Finance Leases
January 2025 - December 2025 $ 1,271 $ 970
January 2026 - December 2026 1,289 887
January 2027 - December 2027 544 619
January 2028 - December 2028 238 105
January 2029 - December 2029 199 —
Thereafter — —

Total payments under lease agreements 3,541 2,581

Less imputed interest (285) (227)

Total lease liabilities $ 3,256 $ 2,354

8.           Stock-Based Compensation

Since the date of its effectiveness on May 5, 2016, the Company issues new grants of stock-based awards pursuant
to the Dawson Geophysical Company 2016 Stock and Performance Incentive Plan (the “2016 Plan”). All of the Company’s
prior plans have expired pursuant to their terms and no awards previously granted under prior plans remain outstanding.
The awards outstanding and available under the 2016 Plan, as restated in 2020, and their associated accounting treatment
are discussed below.

In 2016, the Company adopted the 2016 Plan, which provides for the issuance of up to 1,000,000 shares of
authorized Company common stock, which authorized amount was increased to 1,050,000 as a result of the 5% stock
dividend approved by the Board on May 1, 2018. At the annual shareholders’ meeting on June 9, 2020, the Company’s
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shareholders approved a restated version of the 2016 Plan (the “Restated 2016 Plan”), which authorized an additional
1,000,000 shares. The total aggregate numbers of shares of Common Stock reserved under the Restated 2016 Plan is
2,050,000 shares. As of December 31, 2024, there were approximately 1,000,879 shares available for future issuance. The
Restated 2016 Plan provides for the issuance of stock-based compensation awards, including stock options, common stock,
restricted stock, restricted stock units and other forms. Stock option grant prices awarded under the Restated 2016 Plan
may not be less than the fair market value of the common stock subject to such option on the grant date, and the term of
stock options shall extend no more than ten years after the grant date. The Restated 2016 Plan terminates June 9, 2030.

The Company’s employees and officers that hold unvested restricted stock awarded during 2016 or thereafter are
not entitled to dividends when the Company pays dividends.

Impact of Stock-Based Compensation

The following table summarizes stock-based compensation expense, which is included in operating or general and
administrative expense, as appropriate, in the Consolidated Statements of Operations and Comprehensive Loss for the
years ended December 31, 2024 and 2023 (in thousands):

Year Ended December 31, 
   2024 2023

Restricted stock unit awards $ 348 $ —
Common stock awards 125 —

Total compensation expense $ 473 $ —

Stock Options

There was no stock option activity during the years ended December 31, 2024 and 2023. There were no
outstanding stock options as of December 31, 2024 or 2023.

Restricted Stock Awards

There was no restricted stock award activity during the years ended December 31, 2024 and 2023.

Restricted Stock Unit Awards

A summary of the status of the Company’s nonvested restricted stock unit awards as of December 31, 2024 and
activity during the year then ended is as follows:

   
Number of Restricted

Stock Unit Awards    
Weighted Average

Grant Date Fair Value
Nonvested as of December 31, 2023 — $ —

Granted   230,550 $ 1.94
Vested   (133,850) $ 1.94
Cash Settlement — —
Forfeited (4,200) $ 1.94

Nonvested as of December 31, 2024 92,500 $ 1.94

The Company granted 230,550 restricted stock unit awards during the year ended December 31, 2024 with a
weighted average grant date fair value of $1.94.  The fair value of restricted stock unit awards equals the market price of
the Company's stock on the grant date and generally vest immediately or in one year. The Company did not grant any
restricted stock unit awards during the year ended December 31, 2023.

As of December 31, 2024, there were approximately $90,000 of unrecognized compensation costs related to
nonvested restricted stock unit awards.  These costs are expected to be recognized over a weighted average period of 0.5
years. As of December 31, 2023, there were no unrecognized compensation costs related to nonvested restricted stock unit
awards.
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Common Stock Awards

The Company granted 76,660 common stock awards with immediate vesting to outside directors with a weighted
average grant date fair value of $1.63 during the year ended December 31, 2024. The Company did not grant any common
stock awards with immediate vesting to outside directors during the year ended December 31, 2023.

9.         Employee Benefit Plans

The Company provides a 401(k) plan as part of its employee benefits package in order to retain quality personnel.
The Company elected to match 100% of the employee contributions up to a maximum of 6% of the participant’s applicable
compensation under its 401(k) plan for the years ended December 31, 2024 and 2023. The Company’s matching
contributions under its 401(k) plan for the years ended December 31, 2024 and 2023 were approximately $568,000 and
$648,000, respectively.

10.         Advertising Costs

Advertising costs are charged to expense as incurred. Advertising costs for the years ended December 31, 2024
and 2023 totaled $40,000 and $32,000, respectively.

11.         Income Taxes

The Company’s components of (loss) income before income tax, with the year ended December 31, 2023 being
reported exclusive of Breckenridge, were as follows (in thousands):

Year Ended December 31, 
     2024      2023  

Domestic $ (4,900) $ (9,177)
Foreign 788 (2,090)

Loss before income tax $ (4,112) $ (11,267)

The Company’s components of income tax benefit (expense) were as follows (in thousands):

Year Ended December 31,   

     2024      2023  
Current federal benefit $ — $ 17
Current state expense   (6)   (42)
Deferred federal benefit   5   114
Deferred state (expense) benefit (6) 7

Income tax (expense) benefit $ (7) $ 96

The income tax provision differs from the amount computed by applying the statutory federal income tax rate to
loss before income tax as follows (in thousands):

Year Ended December 31, 
     2024      2023  

Tax benefit computed at statutory rate of 21% $ 864 $ 2,571
Breckenridge Earnings not subject to tax — (205)
Change in valuation allowance   (493)   (2,599)
State income tax expense, net of federal tax   (9)   (28)
Foreign losses   (264)   492
Other   (105)   (135)

Income tax (expense) benefit $ (7) $ 96
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The principal components of the Company’s net deferred tax assets (liabilities) (in thousands) were as follows:

     December 31, 
     2024      2023

Deferred tax assets:
Federal tax net operating loss ("NOL") carryforward $ 16,596 $ 14,505
Foreign tax NOL carryforward   6,342   7,031
Deferred revenue   —   1,697
State tax NOL carryforward 2,630 1,579
Intangible Assets - Breckenridge 935 939
Accrued severance   250   456
Other comprehensive income 583 421
Foreign deferred taxes 262 256
Right-of-use assets   69   79
Canadian start-up costs 47 58
Other 117 53
Self-insurance   40   39
Workers’ compensation   —   3
Restricted stock and restricted stock unit awards   21   —

Gross deferred tax assets 27,892 27,116
Less valuation allowances   (27,527)   (26,443)

Net deferred tax assets 365 673
Deferred tax liabilities:

Property and equipment   (381)   (688)
Net deferred tax liabilities $ (16) $ (15)

Domestic deferred tax liabilities $ (16) $ (15)
Foreign deferred tax liabilities — —

Net deferred tax liabilities $ (16) $ (15)

At December 31, 2024, the Company had a gross NOL for U.S. federal income tax purposes of approximately
$173,807,000 but expects approximately $94,779,000 to expire unused with the remaining NOL beginning to expire in
2027. Losses incurred after the year ended December 31, 2017 have no expiration. The Company will carry forward the tax
benefits related to federal net NOL of approximately $16,596,000. The Company also had state net NOLs that will affect
state taxes of approximately $2,630,000 at December 31, 2024. State NOLs began to expire in 2015 and continue to expire
each year. The Company also had a Canadian gross NOL of $24,394,000 that will begin to expire in 2037.

In evaluating the possible sources of taxable income during 2023 and 2024, the Company determined it is more
likely than not that the remaining deferred tax assets will not be realizable. As a result, the Company recorded and
maintained a full valuation allowance against foreign deferred tax assets and its federal and state deferred tax assets with
the exception of its trademark intangible. The change in valuation allowance amounted to $1.1 million and $5.3 million for
the years ended December 31, 2024 and 2023, respectively, including amounts recorded as a component of other
comprehensive income or loss.

At December 31, 2024 and 2023, the Company did not have any uncertain tax positions. The Company’s policy is
to recognize interest and penalties related to an uncertain tax position in income tax expense.
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12.         Supplemental Purchase Agreement Transaction Information

Historical financial information for Breckenridge was derived from Breckenridge’s financial statements. In the
opinion of the Company’s management, the financial information of Breckenridge reflects all adjustments, which are
normal and recurring in nature, necessary for fair financial statement presentation. The non-cash items associated with the
Purchase Agreement shown on the Condensed Consolidated Statements of Cash Flows consist of “Deemed distribution
(contribution)” and “Acquisition of Breckenridge net assets” and are derived as follows (in thousands):

Deemed Distribution (Contribution)
Year Ended

December 31, 2023
Deemed distribution (contribution) of short-term investments $ 1,000
Deemed distribution (contribution) of accounts receivable   1,015
Deemed distribution (contribution) of prepaids and other   1
Deemed distribution (contribution) of land and buildings 514
Deemed (distribution) contribution of accounts payable (132)
Deemed (distribution) contribution of accrued liabilities (69)
Deemed (distribution) contribution of deferred revenue —

Deemed distribution of Breckenridge net assets not acquired $ 2,329

Historical Carrying Value of Assets Acquired March 24, 2023
Accounts receivable, net $ 67
Prepaid expenses and other current assets 56
Property and equipment, net 1,322
Other accrued liabilities (16)
Deferred revenue (94)

Acquisition of Breckenridge net assets $ 1,335

Total consideration for the asset purchase is as follows (in thousands):

Consideration Paid March 24, 2023
Common stock issued $ 2,020
Note payable issued 9,880

Purchase price $ 11,900

Because the Transaction constitutes a transaction among entities under common control, the excess purchase price
over the historical carrying value of the net assets acquired was recorded as a charge to additional paid in capital. The
excess purchase price over the historical carrying value of the assets at the acquisition date is as follows (unaudited and in
thousands):

Excess Purchase Price March 24, 2023
Purchase price $ 11,900
Historical carrying value of assets acquired (1,335)

Excess purchase price $ 10,565
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The following table details the standalone Breckenridge Statement of Operations for the period from January 1,
2023 through March 24, 2023 (in thousands):

Year Ended
December 31, 2023

Operating revenues $ 782

Operating costs:
   Operating expenses 806
   General and administrative 438
   Depreciation and amortization 505

1,749

Income (loss) from operations (967)

Other income (expense):
   Interest income 2
   Interest expense —
   Other income (expense), net (11)
Income (loss) before income tax (976)
Income tax benefit (expense) —
Net income (loss) $ (976)

13.         Net Loss per Share

Basic net loss per share is computed by dividing the net loss by the weighted average shares outstanding. Diluted
loss per share is computed by dividing the net loss by the weighted average diluted shares outstanding.

The computation of basic and diluted loss per share was as follows (in thousands, except share and per share
data):

Year Ended December 31, 
     2024      2023  

Net loss $ (4,119) $ (12,147)
Weighted average common shares outstanding

Basic   30,879,855   26,752,055
Dilutive common stock options, restricted stock unit awards and restricted
stock awards — —
Diluted 30,879,855 26,752,055

Basic loss per share of common stock $ (0.13) $ (0.45)

Diluted loss per share of common stock $ (0.13) $ (0.45)

The Company had a net loss in the years ended December 31, 2024 and 2023. As a result, all stock options,
restricted stock unit awards, and restricted stock awards were anti-dilutive and excluded from weighted average shares
used in determining the diluted loss per share of common stock for the respective periods.

The following weighted average numbers of shares related to the convertible note and restricted stock unit awards,
have been excluded from the calculation of diluted loss per share of common stock, as their effect would be anti-dilutive
for the years ended December 31, 2024 and 2023:

     Year Ended December 31, 
     2024      2023

Restricted stock units 47,849 —
Convertible Note — 2,754,617

Total 47,849 2,754,617
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14.         Major Clients  

The Company has two operating segments, U.S and Canada, all of the clients whose revenue exceeded 10% of
total revenue during the years ended December 31, 2024 and 2023, were U.S. segment clients.  Sales to these clients, as a
percentage of operating revenues that exceeded 10%, were as follows:

Year Ended December 31,
2024    2023

A 29% 14%
B 14% —
E — 36%
F — 12%
G — 11%

15.         Segments

The U.S. and Canada are the only operating segments for the Company.

The CODM manages and assesses the performance of the reportable segments by their adjusted EBITDA. We
define adjusted EBITDA as our net income (loss), before (i) interest expense, net, (ii) income tax expense or benefit, (iii)
depreciation, depletion and amortization and (iv) other unusual or non-recurring charges, such as severance expenses. The
CODM reviews the adjusted EBITDA of the Company’s reportable segments, which drives the evaluation of the
performance of the Company’s reportable segments and allocation of resources to those segments.

Beginning in the year ended December 31, 2024, and retroactively applied to the year ended December 31, 2023,
a portion of the management charges incurred by the U.S. segment were allocated to the Canadian segment based upon an
activity level determined to be appropriate by management. These charges totaled approximately $0.3 million and $0.3
million for the years ended December 31,2024 and 2023, respectively.

The following tables present the Company’s operating revenues, net property and equipment, capital expenditures
and right-of-use assets by operating segment (in thousands):

Year Ended December 31, 
2024 2023

Operating Revenues
United States $ 61,229   $ 83,823
Canada 12,925   13,023

Total $ 74,154 $ 96,846

December 31, December 31,
     2024    2023

Net Property and Equipment
United States $ 10,818 $ 14,386
Canada 2,161 2,122

Total $ 12,979 $ 16,508

December 31, December 31,
     2024    2023

Capital Expenditures
United States $ 1,640 $ 3,479
Canada 1,219 1,699

Total Capital Expenditures $ 2,859 $ 5,178
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December 31, December 31,
     2024    2023

Operating Lease Right-of-use Assets
United States $ 1,881 $ 2,808
Canada 1,121 400

Total $ 3,002 $ 3,208
The following tables present the Company’s income statements by operating segment (in thousands):

Year Ended December 31, 2024
USA Operations Canada Operations Consolidated

Operating revenues
   Fee revenue $ 40,748 $ 12,731 $ 53,479
   Reimbursable revenue 20,481 194 20,675

61,229 12,925 74,154

Operating costs:
      Fee operating expenses 32,797 9,549 42,346
      Reimbursable operating expenses 20,481 194 20,675
   Operating expenses 53,278 9,743 63,021
   General and administrative 8,056 1,404 9,460
   Severance expense 486 — 486
   Depreciation and amortization 4,752 984 5,736

66,572 12,131 78,703

(Loss) income from operations (5,343) 794 (4,549)

Other income (expense):
   Interest income 260 48 308
   Interest expense (114) (45) (159)
   Other income (expense), net 297 (9) 288
(Loss) income before income tax (4,900) 788 (4,112)
Income tax expense (7) — (7)
Net (loss) income $ (4,907) $ 788 $ (4,119)

Adjusted EBITDA $ 192 $ 1,769 $ 1,961
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Year Ended December 31, 2023
USA Operations Canada Operations Consolidated

Operating revenues
   Fee revenue $ 49,045 $ 12,402 $ 61,447
   Reimbursable revenue 34,778 621 35,399

83,823 13,023 96,846

Operating costs:
      Fee operating expenses 39,898 11,610 51,508
      Reimbursable operating expenses 34,528 621 35,149
   Operating expenses 74,426 12,231 86,657
   General and administrative 11,001 1,558 12,559
   Severance expense 2,208 — 2,208
   Depreciation and amortization 6,566 1,926 8,492

94,201 15,715 109,916

Loss from operations (10,378) (2,692) (13,070)

Other income (expense):
   Interest income 333 243 576
   Interest expense (75) (28) (103)
   Other income (expense), net 295 59 354
Loss before income tax (9,825) (2,418) (12,243)
Income tax benefit 96 — 96
Net loss $ (9,729) $ (2,418) $ (12,147)

Adjusted EBITDA $ (1,309) $ (707) $ (2,016)

The reconciliation of the Company’s Adjusted EBITDA to its net (loss) income, which is the most directly
comparable GAAP financial measure, is provided in the following table (in thousands):

Year Ended December 31,
2024 US 2024 CA 2024 Consol. 2023 US 2023 CA 2023 Consol.

Net (loss) income $ (4,907) $ 788 $ (4,119) $ (9,729) $ (2,418) $ (12,147)
Depreciation and amortization 4,752 984 5,736 6,566 1,926 8,492
Interest income, net (146) (3) (149) (258) (215) (473)
Income tax expense (benefit) 7 — 7 (96) — (96)

EBITDA (294) 1,769 1,475 (3,517) (707) (4,224)
Severance expense 486 — 486 2,208 — 2,208

Adjusted EBITDA $ 192 $ 1,769 $ 1,961 $ (1,309) $ (707) $ (2,016)

 The following table present the Company’s total assets by operating segment (in thousands):

December 31, December 31,
     2024    2023

Total Assets
United States $ 21,257 $ 48,822
Canada 9,613 8,697

Total Assets $ 30,870 $ 57,519

16.         Commitments and Contingencies

From time to time, the Company is a party to various legal proceedings arising in the ordinary course of business.
Although the Company cannot predict the outcomes of any such legal proceedings, management believes that the
resolution of pending legal actions will not have a material adverse effect on the Company’s consolidated financial
condition, results of operations or liquidity, as the Company believes it is adequately indemnified and insured.

The Company is also party to the following legal proceeding: On April 1, 2019, Weatherford International, LLC
and Weatherford U.S., L.P. (collectively, “Weatherford”) filed a petition in state district court for Midland County, Texas,



Table of Contents

F-26

in which the Company and eighteen other parties were named as defendants, alleging the Company and/or the other named
defendants contributed to or caused contamination of groundwater at and around property owned by
Weatherford. Weatherford is seeking declaratory judgment, recovery and contribution for past and future costs incurred in
responding to or correcting the contamination at and around the property from each defendant. The Company disputed
Weatherford’s allegations with respect to the Company, and the lawsuit was dismissed in October 2024.

Additionally, the Company experiences contractual disputes with its clients from time to time regarding the
payment of invoices or other matters. While the Company seeks to minimize these disputes and maintain good relations
with its clients, the Company has experienced in the past, and may experience in the future, disputes that could affect its
revenues and results of operations in any period.

17.         Recently Issued Accounting Pronouncements

In December 2023, the FASB issued ASU 2023-09, Income Taxes (Topic 740): Improvements to Income Tax
Disclosures (“ASU 2023-09”). ASU 2023-09 seeks to improve transparency of income tax disclosures by requiring
consistent categories and greater disaggregation of information in the rate reconciliation and income taxes paid disclosures.
The updated guidance is effective for the Company on January 1, 2025. The Company does not expect the adoption of
ASU 2023-09 to have a material impact on its financial statements and disclosures.

In November 2024, the FASB issued ASU No. 2024-03, Income Statement – Reporting Comprehensive Income –
Expense Disaggregation Disclosures (Subtopic 220-40): Disaggregation of Income Statement Expenses, ASU 2024-03
enhances the disclosures required for certain expense captions in the Company's annual and interim consolidated financial
statements. This ASU is effective prospectively or retrospectively for fiscal years beginning after December 15, 2026, and
for interim reporting periods beginning after December 15, 2027. Early adoption is permitted. The Company is currently
evaluating the impact of this standard on our disclosures.

18.         Concentrations of Credit Risk

Financial instruments that potentially expose the Company to concentrations of credit risk at any given time may
consist of cash and cash equivalents, restricted cash, money market funds and overnight investment accounts, short-term
investments in certificates of deposit, trade and other receivables and other current assets. At December 31, 2024 and 2023,
the Company had deposits with domestic and international banks in excess of federally insured limits. Management
believes the credit risk associated with these deposits is minimal. Money market funds seek to preserve the value of the
investment, but it is possible to lose money investing in these funds.

The Company’s sales are to clients whose activities relate to oil and natural gas exploration and production. The
Company generally extends unsecured credit to these clients; therefore, collection of receivables may be affected by the
economy surrounding the oil and natural gas industry or other economic conditions. The Company closely monitors
extensions of credit and may negotiate payment terms that mitigate risk.
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DESCRIPTION OF SECURITIES

Dawson Geophysical Company (the “Company”) has one class of securities registered under Section 12 of the
Securities Exchange Act of 1934, as amended (the “Exchange Act”): common stock, par value $0.01 per share.

The following description of our common stock is a summary and does not purport to be complete. This description is
based upon, and qualified in its entirety by reference to, the Company’s Amended and Restated Certificate of
Formation (as amended, the “Certificate of Formation”) and the Company’s Second Amended and Restated Bylaws
(the “Bylaws”), which are exhibits to this Annual Report on Form 10-K and are incorporated by reference herein, and
the applicable provisions of the Texas Business Organizations Code. The description may not contain all of the
information that is important to you. You should read the Certificate of Formation and Bylaws for a complete
description of the rights and preferences of our common stock.

Authorized Capital Stock

The Company’s authorized capital stock consists of 35,000,000 shares of common stock, par value $0.01 per share,
and 4,000,000 shares of preferred stock, par value $1.00 per share. As of March 31, 2025, there were 30,983,437
shares of common stock outstanding and zero shares of preferred stock outstanding.

Common Stock

Dividend Rights

We can pay dividends if, as and when declared by our Board of Directors, subject to compliance with limitations
imposed by law. The holders of our common stock will be entitled to receive and share equally in these dividends as
they may be declared by our Board of Directors out of funds legally available for such purpose. If we issue preferred
stock, the holders of such preferred stock may have a priority over the holders of the common stock with respect to
dividends.

Voting Rights

Each holder of our common stock is entitled to one vote per share and will not have any right to cumulate votes in the
election of directors. Directors will be elected by a plurality of the shares actually voting on the matter. If we issue
preferred stock, holders of the preferred stock may also possess voting rights.

Liquidation Rights

In the event of liquidation, dissolution or winding up of the Company, whether voluntary or involuntary, the holders of
our common stock would be entitled to receive, after payment or provision for payment of all its debts and liabilities,
all of the assets of the Company available for distribution. If preferred stock is issued, the holders thereof may have a
priority over the holders of the common stock in the event of a liquidation or dissolution.

Preferred Stock

Our Board of Directors is authorized to fix and determine the relative rights and preferences of the shares of any series
of our preferred stock and to provide for the issuance of the preferred stock. The holders of our preferred stock may
have preferences over holders of our common stock in the payment of dividends, upon liquidation of the Company, in
respect of voting rights and in the redemption of the capital stock of the Company. Series of preferred stock issued by
the Company may also, in the discretion of our Board of Directors, be made convertible into our common stock or
other securities and may have sinking fund requirements.

Our Certificate of Formation and Bylaws; Anti-Takeover Effects of Texas Law

Authorized but Unissued Capital Stock



We have authorized but unissued shares of preferred stock and common stock, and our board of directors may
authorize the issuance of one or more series of preferred stock without shareholder approval.

Board Classification

If our Board of Directors were increased to nine (9) directors, it may, by resolution, divide into three equal classes. If
our Board of Directors effects a board classification, the directors in each class will serve for a three-year term, one
class being elected each year by our shareholders. In addition, our Certificate of Formation provides that directors may
only be removed for cause by the affirmative vote of the holders of eighty percent (80%) or more of the outstanding
shares of common stock of the Company. Additionally, the provisions in our Certificate of Formation concerning the
supermajority vote for director removal may not be amended, altered, changed or repealed in any respect unless such
action is approved by the affirmative vote of the holders of eighty percent (80%) or more of the outstanding shares of
our common stock.

Action by Written Consent

Our Certificate of Formation permits any action required or permitted to be taken at any annual or special meeting of
shareholders to be taken by the written consent of the holders of shares having not less than the minimum number of
votes that would be necessary to take such action at a meeting at which the holders of all shares entitled to vote on the
action were present and voted.

Requirements for Advance Notification of Shareholder Nominations and Proposals

Our Bylaws establish advance notice procedures with respect to shareholder proposals and the nomination of
candidates for election as directors, other than nominations made by or at the direction of our Board of Directors.

Ability of the Board of Directors to Amend or Repeal the Bylaws

Our Certificate of Formation vests the power to alter, amend or repeal the Bylaws in our Board of Directors. The
Bylaws provide that this power is subject to repeal or change by action of our shareholders.

Business Combinations under Texas Law

A number of provisions of Texas law, our Certificate of Formation and Bylaws could make more difficult the
acquisition of the Company by means of a tender offer, a proxy contest or otherwise and the removal of incumbent
officers and directors. These provisions are intended to discourage coercive takeover practices and inadequate takeover
bids and to encourage persons seeking to acquire control of the Company to negotiate first with our Board of
Directors.

We are subject to the provisions of Title 2, Chapter 21, Subchapter M of the Texas Business Organizations Code (the
“Texas Business Combination Law”). That law provides that a Texas corporation may not engage in specified types of
business combinations, including mergers, consolidations and asset sales, with a person, or an affiliate or associate of
that person, who is an “affiliated shareholder.” An “affiliated shareholder” is generally defined as (i) the holder of 20%
or more of the corporation’s voting shares or (ii) a person who, during the preceding three year period, was a holder of
20% or more of the corporation’s voting shares. The law’s prohibitions do not apply if:

● the business combination or the acquisition of shares by the affiliated shareholder was approved by the board
of directors of the corporation before the affiliated shareholder became an affiliated shareholder; or

● the business combination was approved by the affirmative vote of the holders of at least two-thirds of the
outstanding voting shares of the corporation not beneficially owned by the affiliated shareholder, at a meeting
of shareholders called for that purpose, not less than six months after the affiliated shareholder became an
affiliated shareholder.

Because we have a class of voting shares registered under the Exchange Act, we are considered an “issuing public
corporation” for purposes of this law. The Texas Business Combination Law does not apply to the following:



● the business combination of an issuing public corporation: where the corporation’s original charter or bylaws
contain a provision expressly electing not to be governed by the Texas Business Combination Law; or that
adopts an amendment to its charter or bylaws, by the affirmative vote of the holders, other than affiliated
shareholders, of at least two-thirds of the outstanding voting shares of the corporation, expressly electing not
to be governed by the Texas Business Combination Law and so long as the amendment does not take effect
for 18 months following the date of the vote and does not apply to a business combination with an affiliated
shareholder who became affiliated on or before the effective date of the amendment;

● a business combination of an issuing public corporation with an affiliated shareholder that became an
affiliated shareholder inadvertently, if the affiliated shareholder divests itself, as soon as possible, of enough
shares to no longer be an affiliated shareholder and would not at any time within the three-year period
preceding the announcement of the business combination have been an affiliated shareholder but for the
inadvertent acquisition;

● a business combination with an affiliated shareholder who became an affiliated shareholder through a transfer
of shares by will or intestacy and continuously was an affiliated shareholder until the announcement date of
the business combination; and

● a business combination of a corporation with its wholly owned Texas subsidiary if the subsidiary is not an
affiliate or associate of the affiliated shareholder other than by reason of the affiliated shareholder’s beneficial
ownership of voting shares of the corporation.

Neither our Certificate of Formation nor our Bylaws contain any provision expressly providing that we will not be
subject to the Texas Business Combination Law. The Texas Business Combination Law may have the effect of
inhibiting a non-negotiated merger or other business combination involving the Company, even if that event would be
beneficial to our shareholders.

Transfer Agent and Registrar

The transfer agent and registrar for our common stock is Equiniti Trust Company, LLC (formerly American Stock
Transfer & Trust Company, LLC). The transfer agent’s address is 48 Wall Street, Floor 23, New York, New York
10005 and its telephone number is (800) 468-9716.

Listing

Our common stock is listed on the Nasdaq Global Select under the symbol "DWSN".



Exhibit 19.1

POLICY ON THE PREVENTION OF INSIDER TRADING AND
MISUSE OF CONFIDENTIAL INFORMATION OF

DAWSON GEOPHYSICAL COMPANY

In the normal course of business, officers, directors, employees and agents of Dawson
Geophysical Company, and its subsidiaries and affiliates (collectively, the “Company”) may come
into possession of significant, sensitive, confidential or proprietary information.  In the eyes of the
law, this information is considered the Company’s property.  Persons affiliated with the Company
hold this information in trust.  Because the Company is publicly held, federal insider trading laws
generally prohibit any director, officer, employee or agent of the Company possessing material,
nonpublic information about the Company from buying or selling Company securities or passing
on such information to such buyers or sellers.  For purposes of the insider trading laws, Company
securities also include options and include direct holdings as well as indirect holdings such as
holdings through employee benefit plans.  

Substantial legal penalties can be imposed for violation of the federal insider trading laws.
 The purpose of this policy is to: (i) inform persons that are affiliated with the Company of their
responsibilities in this area under the law; (ii) establish procedures for certain officers, directors,
employees and agents of the Company to follow before trading in Company securities; (iii)
establish a policy for such persons to follow with respect to maintaining confidentiality of
information related to the Company and (iv) explain the consequences of violating the law and this
policy.  In order to facilitate compliance with applicable law regarding insider purchases and sales
of the securities of the Company, the Company is implementing the following policy.

I. Federal Insider Trading Laws

The Law.  Federal insider trading laws generally prohibit any officer, director, employee or
agent (or any person related to an officer, director, employee or agent) of the Company who
possesses material, nonpublic information (also referred to as “inside information”) relating to the
Company from buying or selling shares of common stock (“common stock” or “stock”) or other
securities of the Company or any publicly traded stock options or other Company securities, or
engaging in any other action to take advantage of, or pass on to others, that information.  Personal
trading transactions that may be necessary or justifiable for independent reasons (such as the need
to raise money for an emergency expenditure) are not an exception.  The United States Securities
and Exchange Commission (“SEC”), which is the primary U.S. regulator under the federal
securities laws, takes the view that the mere fact that a person knows or possesses the information
is enough to bar him or her from trading, even if the reasons for the potential trade are not based on
that information.   This prohibition also extends to all material, inside information that may be
acquired in the course of a person’s employment or relationship with the Company relating to the
securities issued by other companies.  The restrictions described herein with respect to officers,
directors, employees and agents generally apply to Family Members (as defined below) of such
persons.  



Materiality.  In applying the policies set forth in this statement, it is often important for you
to determine whether certain information is material, nonpublic information.  Information may be
considered “material” when the information, whether positive or negative, might be of possible
significance to an investor in a decision to purchase, sell or hold stock or other securities.
 Information may be significant for this purpose even if it would not alone determine the investor’s
decision.  Chances are, if a person learns something that leads that person to want to buy or sell
securities, the information will be considered material.  Thus, even speculative information can be
material; information that something is likely to happen or not happen, or even that it may or may
not happen, can be considered material.   In short, any information which could reasonably be
expected to affect the price of the security is material information and, if not public, such
information is material, nonpublic information.  

By way of example, it is probable that the following information, in most circumstances,
would be deemed material:

● annual, quarterly or monthly financial results;

● a change in earnings or earnings projections;

● negotiations and agreements regarding a significant pending or proposed merger,
acquisition, business combination or tender offer;

● a significant sale of assets or the disposition of a subsidiary;

● significant changes in prices, customers or suppliers;

● planned changes in dividend or distribution policies;

● declaration of a stock split or the offering of additional debt or equity securities;

● entering into of significant new contracts or the non-performance by a party under a
significant existing contract;

● significant threatened litigation or significant developments in existing litigation;

● significant labor disputes;

● top management changes; or

● significant changes in service offerings.

This list is not exhaustive; other types of information may also be material.  Officers, directors,
employees and agents, and all Family Members of such persons, must not engage in the purchase
or sale of stock or securities of the Company until after the type of information described above
becomes public.

When Information is Public.   Information is considered “public” and no longer “inside”
only after it has been effectively disclosed in a manner sufficient to insure its availability to the



investing public.  This disclosure generally requires reporting on the Dow Jones tapes in the United
States, the Associated Press or similar wire service, Reuters Economic Services or in major
financial newspapers.   Selective disclosure to a few persons does not make information public.
 Furthermore, adequate dissemination requires allowing enough time after the announcement for
the market to react to the information.   Once the Company releases information through public
channels, it may take a few additional days for it to be considered adequately disseminated.

II. Restrictions on Purchases, Sales and Other Conduct

General Policy.   It is the Company’s policy that if you possess material, nonpublic
information concerning the Company, neither you nor your spouse, minor children, other adults
living in your household, or family members who do not live in your household (collectively,
“Family Members”), whether or not your Family Members are aware of or possess the material,
nonpublic information, may (i) buy or sell common stock or other securities of the Company
(including options relating to such securities) or (ii) pass on such information to others.   This
policy also extends to trading in stock or other securities (including options relating to such
securities) issued by other companies such as customers, suppliers, competitors or joint venture
partners if you have acquired or possess material, nonpublic information relating to such
companies in the course of your employment or affiliation with the Company.

Blackout Period.  In addition to the general policy prohibiting trading while in possession
of material, nonpublic information, it is the Company’s policy that all directors, officers and
employees who regularly have access to internal financial information, and all Family Members of
such persons, are also prohibited from purchasing or selling stock or other securities of the
Company during the period beginning on the 15th day of the last month of each fiscal quarter and
ending two full trading days after earnings have been released with respect to such quarter or fiscal
year (the “Blackout Period”).  Therefore, the Blackout Period will begin on each December 15,
March 15, June 15 and September 15, and will end on the first trading day after two full trading
days have elapsed after the date on which earnings were released for the prior quarter or prior year,
as applicable.  For example, if earnings are released before the market opens on Wednesday, the
Blackout Period will extend through Wednesday and Thursday and transactions may resume on
Friday.

Special Blackout Period.  From time to time a material event (such as the development of
merger and acquisition activities) may require the Company to implement a blackout period related
to that specific event (a “Special Blackout Period”).   If you could have access to material,
nonpublic information concerning that event, the Company may designate you as being subject to
the Special Blackout Period.  If you are made subject to a Special Blackout Period, you may not
engage in any transaction involving the purchase or sale of Company stock until advised that the
Special Blackout Period has been terminated.  Special Blackout Periods will only be announced to
those employees who are aware of the event giving rise to the blackout period.  Employees made
aware of the existence of a Special Blackout Period may not disclose the existence of the Special
Blackout Period to any other person.

Additional Restrictions in Specific Circumstances.  From time to time, the Company may
recommend, or require, that directors, officers, selected employees and others refrain from



trading because of developments known to the Company and not yet disclosed to the public (a
“situation-specific trading period”).   In such a case, the persons so advised should not engage in
any transaction involving the purchase or sale of stock or any other securities of the Company until
advised that the restriction has been terminated and shall not disclose to others inside or outside of
the Company the fact that the Company has imposed a trading restriction.

Tipping.   Information that could have an impact on Company stock price, or sensitive
information relating to other companies, including customers, suppliers or potential parties to
contracts, must not be passed intentionally or inadvertently on to other companies or people (such
as Family Members, friends, relatives or business associates).  When “tipping” occurs, both the
“tipper” and the “tippee” may be held liable, and this liability may extend to all those to whom the
tippee gives the information.  The legal penalties described in this policy are applicable whether or
not a person derives any benefit from another’s actions.

No Short Sales, Etc.  You should not make any short sales of stock or other publicly traded
securities of the Company, purchase stock or such other securities on margin.  You should not place
limit orders for stock or such other securities that remain effective after the day on which they are
placed (such as “good until cancelled” orders).

Publicly Traded Options.   Company employees are prohibited from engaging in
transactions in put options, call options or other derivative securities of the common stock on an
exchange or in any other organized market.  A transaction in options is, in effect, a bet on the
short-term movement of the common stock, and therefore creates the appearance that you are
trading based on inside information

Hedging Transactions.   Company employees are prohibited from engaging in hedging
transactions related to the common stock.  Certain forms of hedging or monetization transactions
(such as zero-cost collars and forward sale contracts) allow a person to lock in much of the value
of his or her holdings, often in exchange for all or part of the potential upside appreciation in the
common stock.  These transactions would allow you to continue to own the covered securities, but
without the full risks and rewards of ownership.  You may no longer have the same objectives as
the Company's other stockholders.

NOTE: No Safe Harbor.   For those persons who are subject to either or both of the
blackout periods and situation-specific trading restrictions, the non-existence of such blackout
periods and situation-specific trading restrictions should not be considered a safe harbor for
trading, and all officers, directors, other employees and agents should use good judgment at all
times.  For example, occasions may arise when individuals covered by this policy become aware
prior to the Blackout Period that earnings for that quarter are likely to exceed, or fall below, market
expectations to an extent that is material.   In such a case, the general policy would still prohibit
trading even though the time period is not within the Blackout Period or even if you are not subject
to the Blackout Periods in the normal course of business.  If you have any questions about whether
you are permitted to trade in Company securities at any particular time, you should contact
Christina W. Hagan, who has been designated as our compliance officer for purposes of this policy
(or her successor).



Option Exercises.  These restrictions do not relate to “direct” (as opposed to “cashless”)
exercises of options to purchase common stock, for example, purchases pursuant to the exercise of
options where no sale of the underlying shares is involved.   However, any exercises of options
which relate to the sale of stock or other securities of the Company would be subject to the
restrictions contained in this policy.

Post Employment.  This policy may continue to apply to you after the termination of your
employment. If your employment terminates for any reason while you are in possession of
material, nonpublic information or you are subject to either or both of the blackout periods or
situation-specific trading restrictions, you will continue to be subject to this policy until the
blackout period or situation-specific trading restriction ends or until that information has become
public or is no longer material.

No Excuses.   Remember that transactions that may be necessary or justifiable for
independent reasons (such as the need to raise money for an emergency expenditure) are neither an
exception to this policy nor a safeguard against prosecution for violation of insider trading laws.
  The SEC takes the position that the mere fact that an employee knows of or possesses inside
information is a prohibition to trading; it is no excuse that the employee’s asserted reasons for
trading were not based on that information.

III. Rule 10b5-1 Trading Plans

Rule 10b5-1.  SEC Rule 10b5-1, which became effective in October of 2000, defines when
a purchase or sale of securities constitutes trading “on the basis of” material, nonpublic
information under the insider trading laws.  Rule 10b5-1 provides generally that a purchase or sale
of securities is “on the basis of” material, nonpublic information if the person engaging in the
transaction is aware of the material, nonpublic information when the person makes the purchase or
sale.   In addition, Rule 10b5-1 creates an affirmative defense to insider trading liability.   The
affirmative defense is available to a person purchasing or selling a security while aware of
material, nonpublic information if, before becoming aware of the information, the person had
entered into a binding contract to purchase or sell the security, had instructed another person to
purchase or sell the security for the instructing person’s account, or had adopted a written plan for
trading the security, and (in each case) the contract, instruction or plan meets certain specificity
requirements as to amount, price and timing or imposes effective prohibitions on the insider’s
ability to exercise subsequent influence over the trades.  The contract, instruction or plan must also
be entered into in good faith and without any purpose of evading the prohibitions of the SEC’s
rules.  In some circumstances, terminating a contract, instruction or plan that is in place could call
into question whether it was entered into in good faith.  Officers, directors and employees, or their
Family Members, may enter into such a Rule 10b5-1 sales, instruction or purchase plan (a “10b5-1
plan”) as described below.  

10b5-1 Plan.  Persons whose trading activity is covered by this policy may enter into such
a 10b5-1 plan.   In the event a person enters into a 10b5-1 plan, restrictions on trading otherwise
applicable under this policy will not apply to the extent transactions are executed in compliance
with the 10b5-1 plan and applicable law.  In the event a person chooses to enter into a 10b5-1 plan,
he or she is advised to seek his or her own counsel.  A 10b5-1 plan should not be entered into at a
time when the person entering into it is aware of material, nonpublic



information.  In addition, a 10b5-1 plan should not be adopted within a Blackout Period, a Special
Blackout Period or a situation-specific restricted trading period.  The compliance of any 10b5-1
plan with the applicable SEC rules is the responsibility of the person entering into such 10b5-1
plan.  

Advance Notification Procedure.  The Company’s policy mandates that 10b5-1 plans, and
changes to them, be submitted for review by the Company.   Persons who desire to enter into a
10b5-1 plan should notify the Company of such desire and provide Christina W. Hagan at the
Company with such 10b5-1 plan.  The Company is under no obligation to approve the 10b5-1 plan
and may determine not to permit the 10b5-1 plan.  

IV. Additional Rules for “Section 16 Insiders”

In addition to the rules set forth above, all directors, executive officers and stockholders
holding more than 10 percent of the outstanding common stock, together with their Family
Members, (collectively, “Statutory Insiders”) are subject to certain additional rules governing their
transactions in the stock and securities of the Company.  Section 16 of the Securities Exchange Act
of 1934, as amended, prohibits Statutory Insiders of the Company from purchasing any common
stock within six months before or after a sale, or selling any common stock within six months
before or after a purchase.   Although Section 16 is designed to prevent the abuse of inside
information, it is an absolute rule, and therefore it applies whether or not the Insider actually
possesses any material, undisclosed information.  Additionally, Statutory Insiders of the Company
are required to report their ownership and transactions in Company securities to the SEC on certain
forms.   Statutory Insiders should contact Christina W. Hagan, who has been designated as the
Company’s Section 16 compliance officer (or her successor), before engaging in any transaction,
so that the information necessary to prepare these forms may be obtained and it can be determined
if there is any reason that the Insider should not be trading in stock or other securities of the
Company.  

V. Policy on Maintaining Confidentiality

All officers, directors, employees and agents should avoid communicating nonpublic
Company information to any person (including Family Members and friends) unless the person has
a need to know the information for Company-related purposes.  This policy applies without regard
to the materiality of the information.   Consistent with the foregoing, all officers, directors,
employees and agents should be discreet with nonpublic information and refrain from discussing it
on cell phones or in public places where it can be overheard, such as elevators, restaurants and on
public transportation.  To avoid even the appearance of impropriety, you should at all times refrain
from providing advice or making recommendations regarding the purchase or sale of Company
securities or the securities of other companies of which you have knowledge as a result of
employment or association with the Company.   If an officer, director, employee or agent
communicates information that someone else uses to trade illegally in securities, the legal penalties
described in this policy are applicable, whether or not any personal benefit was derived from the
illegal trading.



VI. Compliance and Penalties

Surveillance.  The SEC and the national securities exchanges in the U.S. and the NASDAQ
Stock Market have extensive surveillance facilities that are used to monitor trading in stocks and
options.  Frequently, these institutions have cooperative arrangements with comparable institutions
outside the U.S.  If a security transaction becomes the subject of scrutiny, the transaction will be
viewed after the fact.  As a result, before engaging in any transaction, all persons covered by this
policy should carefully consider how regulators and others might view the transaction in hindsight.

Penalties.  The consequences of insider trading violations can be severe under U.S. law.
 The SEC takes the position that these laws apply to all transactions in shares, options or other
securities of companies listed for trading in the U.S., whether or not the actual trades take place in
the U.S.  For individuals who trade on inside information (or tip information to others), penalties
include:

1. A civil penalty of disgorgement, or return, of profit gained or loss avoided, plus a
fine of up to three times the profit gained or loss avoided;

2. A criminal fine (no matter how small the profit) of up to $5 million; and

3. A jail term of up to 20 years.

In addition to civil and criminal penalties, persons contemporaneously trading at the time of
a violation of the insider trading laws have the right to sue the insider for an amount equal to the
profit gained or loss avoided by the insider in such transaction, offset by any amounts the insider is
required to disgorge by the SEC.

For a company (as well as any supervisory person of a company) that fails to take
appropriate steps to prevent illegal trading, penalties include:

1. A civil penalty of up to the greater of $1 million or three times the profit gained or
loss avoided as a result of the employee’s violation; and

2. A criminal penalty of up to $25 million.

Compliance.  All officers, directors, employees and agents of the Company must strictly
comply with this policy.  Moreover, no person should engage in any transaction in which he or she
may even appear to be trading while in possession of material, nonpublic information.  Failure to
observe this policy may result in serious legal difficulties for the officer, director, employee or
agent, as well as for the Company, including the possibility of civil suits by stockholders.

Company Sanctions.  Failure to comply with this policy may also subject you to Company-
imposed sanctions, including dismissal, whether or not your failure to comply with this policy
results in a violation of the law.



VII. Administration & Enforcement

Questions.   All questions and inquiries regarding this policy should be addressed to
Christina W. Hagan.  If you are unsure about any aspect of this policy or its applicability to you,
please ask Christina W. Hagan before taking any action.   Note, however, that the ultimate
responsibility for adhering to this policy and avoiding unlawful transactions rests with the
individual employee.

Discipline. Violations of this policy are subject to disciplinary action, up to and including
termination of your employment, whether or not you have violated federal securities law.

Revisions.   This policy may be revised from time to time as deemed necessary by the
Company’s management or the Company’s board of directors.   Written notice of any such
revisions will be provided to each employee.



After you have read the enclosed policy please sign the acknowledgment below and return
it to ____________________by ______________.

ACKNOWLEDGMENT

I hereby acknowledge receipt of the policy entitled “Policy on the Prevention of Insider
Trading and Misuse of Confidential Information of Dawson Geophysical Company.”   I have
reviewed and understand the policy and agree to abide by its terms.

Signature:

Print Name:

Date:

​

​

​
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SUBSIDIARIES OF THE REGISTRANT

Dawson Operating LLC, a Texas limited liability company

Eagle Canada, Inc., a Delaware corporation

Dawson Seismic Services Holdings, Inc., a Delaware corporation

Eagle Canada Seismic Services ULC, a Canadian corporation

Exploration Surveys, Inc., a Texas corporation



Exhibit 23.1

CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

With respect to the following Registration Statements of Dawson Geophysical Company:

(1) Registration Statement (Form S-8 No.333-204643) pertaining to the Legacy Dawson Plan,

(2) Registration Statement (Form S-8 No. 333-212577) pertaining to the Dawson Geophysical Company 2016 Stock
and Performance Incentive Plan, and

(3) Registration Statement (Form S-8 No. 333-257475) pertaining to the Amended and Restated Dawson Geophysical
Company 2016 Stock and Performance Incentive Plan.

We consent to the incorporation by reference of our report dated April 2, 2025, relating to the consolidated financial
statements of Dawson Geophysical Company, appearing in this Annual Report on Form 10-K of Dawson Geophysical
Company for the year ended December 31, 2024.

/s/ RSM US LLP

Houston, Texas
April 2, 2025



Exhibit 31.1

CERTIFICATIONS

I, William A. Clark, certify that:

1. I have reviewed this annual report on Form 10-K of Dawson Geophysical Company;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a
material fact necessary to make the statements made, in light of the circumstances under which such statements
were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly
present in all material respects the financial condition, results of operations and cash flows of the registrant as of,
and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls
and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial
reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to
be designed under our supervision, to ensure that material information relating to the registrant, including
its consolidated subsidiaries, is made known to us by others within those entities, particularly during the
period in which this report is being prepared;

(b) Designed such internal control over financial reporting, or caused such internal control over financial
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability
of financial reporting and the preparation of financial statements for external purposes in accordance
with generally accepted accounting principles;

(c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this
report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of
the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant’s internal control over financial reporting that
occurred during the registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case
of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal
control over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of
directors (or persons performing the equivalent functions):

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over
financial reporting which are reasonably likely to adversely affect the registrant’s ability to record,
process, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who have a significant
role in the registrant’s internal control over financial reporting.

Dated: April 2, 2025

/s/ William A. Clark

William A. Clark
President and Chief Executive Officer
(Principal Executive Officer)



Exhibit 31.2

CERTIFICATIONS

I, Ian Shaw, certify that:

1. I have reviewed this annual report on Form 10-K of Dawson Geophysical Company;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a
material fact necessary to make the statements made, in light of the circumstances under which such statements
were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly
present in all material respects the financial condition, results of operations and cash flows of the registrant as of,
and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls
and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial
reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to
be designed under our supervision, to ensure that material information relating to the registrant, including
its consolidated subsidiaries, is made known to us by others within those entities, particularly during the
period in which this report is being prepared;

(b) Designed such internal control over financial reporting, or caused such internal control over financial
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability
of financial reporting and the preparation of financial statements for external purposes in accordance
with generally accepted accounting principles;

(c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this
report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of
the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant’s internal control over financial reporting that
occurred during the registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case
of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal
control over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of
directors (or persons performing the equivalent functions):

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over
financial reporting which are reasonably likely to adversely affect the registrant’s ability to record,
process, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who have a significant
role in the registrant’s internal control over financial reporting.

Dated: April 2, 2025

/s/ Ian Shaw

Ian Shaw
Chief Financial Officer
(Principal Financial and Accounting Officer)
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CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350

AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the annual report of Dawson Geophysical Company (the “Company”) on Form 10-K for the
fiscal year ended December 31, 2024, as filed with the Securities and Exchange Commission (the “Report”), I, William A.
Clark, President and Chief Executive Officer of the Company, certify, pursuant to 18 U.S.C. Section  1350, as adopted
pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that to my knowledge:

(1) The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange
Act of 1934 (15 U.S.C. 78m or 78o(d)); and

(2) The information contained in the Report fairly presents, in all material respects, the financial condition
and results of operations of the Company.

Dated: April 2, 2025

/s/ William A. Clark

William A. Clark
President and Chief Executive Officer
(Principal Executive Officer)
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CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350

AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the annual report of Dawson Geophysical Company (the “Company”) on Form 10-K for the
fiscal year ended December 31, 2024, as filed with the Securities and Exchange Commission (the “Report”), I, Ian Shaw,
Chief Financial Officer of the Company, certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of
the Sarbanes-Oxley Act of 2002, that to my knowledge:

(1) The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange
Act of 1934 (15 U.S.C. 78m or 78o(d)); and

(2) The information contained in the Report fairly presents, in all material respects, the financial condition
and results of operations of the Company.

Dated: April 2, 2025

/s/ Ian Shaw

Ian Shaw
Chief Financial Officer
(Principal Financial and Accounting Officer)
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Exhibit 97.1
DAWSON GEOPHYSICAL COMPANY

POLICY FOR THE RECOVERY OF ERRONEOUSLY AWARDED COMPENSATION

In accordance with the applicable rules of the Nasdaq Stock Market and Section 10D and Rule 10D-1 of the
Securities Exchange Act of 1934, as amended (“the Exchange Act”), the Board of Directors (the “Board”) of
Dawson Geophysical Company (the “Company”) has adopted this Policy for the Recovery of Erroneously
Awarded Compensation (this “Policy”) to provide for the recovery of erroneously awarded incentive-based
compensation from Executive Officers.

I. RECOVERY OF ERRONEOUSLY AWARDED COMPENSATION

1. In the event of an Accounting Restatement, the Company will reasonably promptly recover the
Erroneously Awarded Compensation received in accordance with this Policy, Nasdaq rules, and Rule 10D-
1 as follows:

a) After an Accounting Restatement, the Compensation Committee of the Board of Directors (the
“Committee”) shall determine the amount of any erroneously awarded Incentive-Based
Compensation Received by an Executive Officer and shall promptly notify such Executive Officer
with a written notice containing the amount of any Erroneously Awarded Compensation and a
demand for repayment or return of such Erroneously Awarded Compensation, as applicable.

b) For Incentive-Based Compensation based on the Company’s stock price or total shareholder
return, where the amount of Erroneously Awarded Compensation is not subject to mathematical
recalculation directly from information in the applicable Accounting Restatement:

i) The amount to be repaid or returned shall be determined by the Committee based on a
reasonable estimate of the effect of the Accounting Restatement on the Company’s stock price
or total shareholder return upon which the Incentive-Based Compensation was received; and

ii) The Company shall maintain documentation of the determination of such reasonable estimate
and provide the documentation of such determination to Nasdaq if required or requested by
Nasdaq.

c) The Committee shall have the discretion to determine the appropriate means for recovering
Erroneously Awarded Compensation.

d) To the extent that an Executive Officer fails to repay the Erroneously Awarded Compensation to
the Company, the Company shall take actions reasonable and appropriate to recover such
compensation.

2. Notwithstanding anything herein to the contrary, the Company shall not be required to take the actions
contemplated by Section I.1 above if the Committee determines that the recovery would be impracticable
and any of the following conditions are met:

a) The Committee, after making a reasonable, documented attempt to recover such Erroneously Awarded
Compensation and providing such documentation to Nasdaq, has determined that the direct expenses
paid to a third party to assist in enforcing the Policy would exceed the amount to be recovered;
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b) The recovery would violate home country law where the law was adopted prior to November 28, 2022,
provided that, the Company has obtained an opinion of home country counsel that is acceptable to
Nasdaq which states that recovery would result in such violation and provided such opinion to Nasdaq;
or

c) Recovery would likely cause an otherwise tax-qualified retirement plan, under which benefits are
broadly available to employees of the Company, to fail to meet the requirements of Section 401(a)(13)
or Section 411(a) of the Internal Revenue Code of 1986, as amended, and regulations thereunder.

II. DISCLOSURE REQUIREMENTS

The Company shall file all disclosures with respect to this Policy as required by applicable U.S.
Securities and Exchange Commission (“SEC”) filings and rules.

III. PROHIBITION OF INDEMNIFICATION

The Company shall not insure or indemnify any Executive Officer against (i) the loss of any
Erroneously Awarded Compensation that is repaid, returned, or recovered pursuant to this Policy, or (ii) any
claims relating to the Company’s enforcement of its rights under this Policy.  Further, the Company shall not
enter into any agreement that exempts any Incentive-Based Compensation that is granted, paid, or awarded to
an Executive Officer from application of this Policy.

IV. DEFINITIONS

For purposes of this Policy, the following terms shall have the meanings set forth below.

1. Accounting Restatement means an accounting restatement due to the material noncompliance of the
Company with any financial reporting requirement under the securities laws, including any required
accounting restatement to correct an error in previously issued financial statements, or that would
result in a material misstatement if the error were corrected in the current period or left uncorrected in
the current period.

2. Clawback Eligible Incentive Compensation means all Incentive-Based Compensation received by
an Executive Officer   (i) on or after the effective date of the applicable Nasdaq rules, (ii) after
beginning service as an Executive Officer, (iii) who served as an Executive Officer at the time during
the applicable performance period relating to any Incentive-Based Compensation (whether or not such
Executive Officer is serving at the time the Erroneously Awarded Compensation is required to be
repaid to the Company), (iv) while the Company has a class of securities listed on a national securities
exchange or a national securities association, and (v) during the applicable Clawback Period.

3. Clawback Period means, with respect to any Accounting Restatement, the three completed fiscal
years of the Company immediately preceding the Restatement Date and any transition period, as
described by Nasdaq Listing Rule 5608(b)(1)(i)(D).

4. Erroneously Awarded Compensation means, with respect to each Executive Officer in connection
with an Accounting Restatement, the amount of Clawback Eligible Incentive Compensation that
exceeds the amount of Incentive-Based Compensation that otherwise would have been received had
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it been calculated based on the data in the Accounting Restatement, and without regard to any taxes
paid by the Executive Officer.

5. Executive Officer means each individual who is currently or was previously designated as an
“officer” of the Company as defined in Rule 16a-1(f) under the Exchange Act or in Nasdaq Listing
Rule 5608(d).  This includes the principal financial officer and principal accounting officer (or the
Controller if there is no principal accounting officer).

6. Financial Reporting Measure(s) means measures that are determined and presented in accordance
with the accounting principles used in preparing the Company's financial statements, and any measures
that are derived wholly or in part from such measures, including stock price and total shareholder
return, and need not be presented within the Company's financial statements or included in a filing
with the SEC.

7. Incentive-Based Compensation means any compensation that is granted, earned, or vested based
wholly or in part upon the attainment of a Financial Reporting Measure.

8. Received means, with respect to any Incentive-Based Compensation, actual or deemed receipt, and
Incentive-based Compensation shall be deemed Received in the Company’s fiscal period during which
the Financial Reporting Measure specified in the Incentive-based Compensation award is attained.

9. Restatement Date means the earlier to occur of (i) the date the Board or a Committee of the Board or
officers of the Company authorized to take such action concludes, or reasonably should have
concluded, that the Company is required to prepare an Accounting Restatement, or (ii) the date a court,
regulator or other legally authorized body directs the Company to prepare an Accounting Restatement.

Adopted on __March 21__, 2024


