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Special Note Regarding Forward Looking Statements

In addition to historical information, this report contains forward-looking statements within the meaning of Section 27A of the Securities Act (as defined
below), and Section 21E of the Exchange Act (as defined below). We use words such as “believe,” “expect,” “anticipate,” “project,” “target,” “plan,”
“optimistic,” “intend,” “aim,” “will” or similar expressions which are intended to identify forward-looking statements. Such statements include, among
others, those concerning our transition to become a next-generation financial technology company; our expectations regarding the market for our new and
existing products and industry segment growth; our expectations regarding demand for and acceptance of our new and existing products or services; our
expectations regarding our partnerships and joint ventures, acquisitions, investments; our beliefs regarding the potential benefits and opportunities from
integrating digital artificial intelligence and blockchain technology as part of our product and services offerings; our business strategies and goals; any
projections of sales, earnings, revenue, margins or other financial items; any statements regarding the plans, strategies and objectives of management for
future operations; any statements regarding future economic conditions or performance; uncertainties related to conducting business in the PRC; and all
assumptions, expectations, predictions, intentions or beliefs about future events. You are cautioned that any such forward-looking statements are not
guarantees of future performance and involve risks and uncertainties, including, and without limitation, those identified in Item 1A—*Risk Factors” included
herein, as well as assumptions, which, if they were to ever materialize or prove incorrect, could cause the results of the Company to differ materially from
those expressed or implied by such forward-looking statements.
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Although we believe that the expectations reflected in the forward-looking statements are reasonable, we cannot guarantee future results, level of activity,
performance, or achievements. Moreover, neither we nor any other person assumes responsibility for the accuracy or completeness of any of these forward-
looking statements. You should not rely upon forward-looking statements as predictions of future events. The forward-looking statements included herein are
made as of the date of this report. We undertake no obligation to update any of these forward-looking statements, whether written or oral, that may be made,
from time to time, after the date of this report to conform our prior statements to actual results or revised expectations.

Use of Terms

Except as otherwise indicated by the context, references in this report to “we,” “us,” “our,” “our Company,” “the Company,” “IDEX,” or “Ideanomics,” are to
the business of Ideanomics, Inc. (formerly known as “Seven Star Cloud Group, Inc.,” “SSC” and “Wecast Network, Inc.”), a Nevada corporation, and its
consolidated subsidiaries and variable interest entities.

In addition, unless the context otherwise requires and for the purposes of this report only:

“CB Cayman” refers to our wholly-owned subsidiary China Broadband, Ltd., a Cayman Islands company;

“Exchange Act” refers to the Securities Exchange Act of 1934, as amended;

“FINRA” refers to the Financial Industry Regulatory Authority;

“HK SAR” refers to the Hong Kong Special Administrative Region of the People’s Republic of China;

“Hua Cheng” refers to Hua Cheng Hu Dong (Beijing) Film and Television Communication Co., Ltd., a PRC company that is 39% owned by Sinotop
Beijing and is a 20% owner of Zhong Hai Media;

“Legacy YOD” business/segment refers to the premium content and integrated value-added service solutions for the delivery of VOD (defined below)
and paid video programing to digital cable providers, Internet Protocol Television (“IPTV”) providers, Over-the-Top (“OTT”) streaming providers,
mobile manufacturers and operators, as well as direct customers.

“PRC,” “China,” and “Chinese,” refer to the People’s Republic of China;
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“Renminbi” and “RMB” refer to the legal currency of the PRC;

“SEC” refers to the United States Securities and Exchange Commission;

“Securities Act” refers to the Securities Act of 1933, as amended,;

“SSF” refers to Tianjin Sevenstarflix Network Technology Limited, a PRC company controlled by YOD Hong Kong through contractual arrangements;
“Shandong Broadcast” refers to Shandong Broadcast & TV Weekly Press, a PRC company;

“Shandong Media” refers to Shandong Lushi Media Co., Ltd., a PRC company and a joint venture with respect to which we previously directly owned
50%; effective July 1, 2012, our interest in Shandong Media was reduced to a 30% stake held by Sinotop Beijing, which we indirectly control;

“Sinotop Beijing” refers to Beijing Sino Top Scope Technology Co., Ltd., a PRC company controlled by YOD Hong Kong through contractual
arrangements;

“U.S. dollars,” “dollars,” “USD,” “USS$,” and “$” refer to the legal currency of the United States;

“U.S. Tax Reform” refers to the Tax Cuts and Jobs Act, enacted by the United States of America on December 22, 2017,

“VIEs” refers to our current variable interest entities Sinotop Beijing, and SSF;

“VOD” refers to video on demand, which includes near video on demand (“NVOD”), subscription video on demand (“SVOD”), and transactional video
on demand (“TVOD”);

“Wecast Services” business/segment refers to all other operations other than Legacy YOD segment;

“WSG” refers to our wholly-owned subsidiary Wecast Services Group Limited (formerly known as Sun Video Group Hong Kong Limited), a Hong Kong
company;

“Wecast SH” refers to Shanghai Wecast Supply Chain Management Limited, a PRC company that is 51% owned by the Company;

“WFOE” refers to Beijing China Broadband Network Technology Co., Ltd., a PRC company and a “wholly foreign-owned enterprise,” which we
previously wholly owned and which was sold during the quarter ended March 31, 2014;

“Wide Angle” refers to Wide Angle Group Limited, a Hong Kong company that is 55% owned by the Company;

“YOD Hong Kong” refers to YOU On Demand (Asia) Limited, formerly Sinotop Group Limited, a Hong Kong company, which is wholly- owned by CB
Cayman;

“YOD WFOE” refers to YOU On Demand (Beijing) Technology Co., Ltd., a PRC company and a “wholly foreign-owned enterprise,” which is wholly-
owned by YOD Hong Kong; and

“Zhong Hai Media” refers to Zhong Hai Shi Xun Media Co., Ltd., a PRC company that was 80% owned by Sinotop Beijing until June 30, 2017.
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PART I
ITEM 1. BUSINESS
Overview

Ideanomics, Inc. (Nasdaq: IDEX) was incorporated in the State of Nevada on October 19, 2004. From 2010 through 2017, our primary business activities
have been providing premium content video on demand (“VOD”) services, with primary operations in the PRC, through our subsidiaries and variable interest
entities under the brand name You-on-Demand (“YOD”). In our YOD business, we provide premium content and integrated value-added service solutions for
the delivery of VOD and paid video programming to digital cable providers, Internet protocol television (“IPTV”) providers, Over-the-Top (“OTT”)
streaming providers, mobile manufacturers and operators, as well as direct customers.

Starting in early 2017, while continuing to support our YOD business, we began transitioning our business model to become a next-generation financial
technology (“fintech”) company, with the intention of offering customized products and services based on best-in-class blockchain, artificial intelligence
(“AI”) and other technologies to mature and emerging businesses across various industries. To do so, we are building a technology ecosystem through license
agreements, joint ventures and strategic acquisitions, which we refer to as our “Fintech Ecosystem.” In parallel, through strategic acquisitions, equity
investments and joint ventures, we are building a network of businesses, operating across industry verticals, that we believe have significant potential to
recognize benefits from blockchain and Al technologies including, for example, enhancing operations, addressing cost inefficiencies, improving
documentation and standardization, unlocking asset value and improving customer engagement.

Our core business strategy is to promote the use, development and advancement of blockchain- and Al-based technologies, and our positioning in the fintech
industry overall, by bringing technology leaders together with industry leaders and creating synergies between the businesses in our expanding Fintech
Ecosystem and the businesses in our network of industry verticals, which we refer to as our “Industry Ventures.” Specifically, we believe that the technologies
being developed in our Fintech Ecosystem can be customized and leveraged to address various use cases presented by our Industry Ventures, which we
believe will not only enhance the performance of our Industry Ventures, but also enhance the capabilities of our Fintech Ecosystem. For example, in 2017, we
acquired a crude oil trading business and a consumer electronics trading business with the goal of gaining experience in the traditional logistics management
and financing business, providing an initial use case for technologies in our Fintech Ecosystem, and enabling the application of our learning from operating
these businesses to the development of an Al- and blockchain-enabled platform for more efficient logistics management and finance generally.

We refer to our YOD business as our legacy YOD segment and all our other operations, including the development of our Fintech Ecosystem and our
Industry Ventures, as our Wecast Services segment, to suggest the wide net we are casting in identifying promising technologies and use cases for operations
as a next-generation fintech company. The commodities trading component of the logistics management and financing businesses we acquired in 2017
provided 99.7% of our revenue for the year ended December 31, 2018. As we further develop our FinTech services business and this business continues to
mature, we have been gradually phasing out of our logistics management and financing business for strategic reasons, as further described in the Management
Discussion and Analysis. During the fourth quarter of 2018 we began experiencing market demand for non-logistics management revenue generating
opportunities and have begun focusing our efforts on these new market FinTech services opportunities, while phasing out of the oil trading and electronics
trading businesses. These new FinTech services market opportunities are in line with our FinTech Ecosystem and Industry Ventures strategy. While we intend
to continue to capitalize on our efforts and learnings from the overall logistics management business it is not intended to be our core business. Various other
aspects of the development of our Fintech Ecosystem and our Industry Ventures, as described below, are still in the planning and testing phase and are
generally not operational or revenue generating.

Fintech Ecosystem

We primarily rely upon third-party intellectual property (“IP”) for the Al and blockchain technology being developed for our Wecast Services segment. In
evaluating prospective technologies we seek to acquire, in-license or promote through joint ventures, we are focused on identifying industry leaders with
strong and established engineering teams and technologies that are substantially developed. In doing so, we believe we can reduce the risks of reliance on a
single technology with speculative functionality and adoption potential, while enhancing our flexibility and adaptability in a rapidly evolving technological
environment.




Our strategy is to leverage the technology and teams that comprise our Fintech Ecosystem to create customized solutions for the use cases presented to us by
our Industry Ventures. The customization of these business applications would be undertaken by our acquired subsidiaries or the joint ventures, as applicable,
with the business development efforts of our parent company focused on expanding the network of technologies in our Fintech Ecosystem and facilitating
other synergies between our Fintech Ecosystem and our Industry Ventures. While the development and expansion of our Fintech Ecosystem is primarily
driven by a desire to match specific technologies with specific use applications in our Industry Ventures, we believe that many of the technologies in our
Fintech Ecosystem will have applications outside of our own Industry Ventures, and that the work in customizing technology to our Industry Ventures can be
leveraged to develop products and services for third parties.

BDCG Joint Venture

Between December 2017 and April 2018, we formed BBD Digital Capital Group Ltd., a New York corporation (“BDCG”), as a joint venture with
management partner Seasail, an affiliate of Big Business Data (“BBD”). We hold approximately 60% of the equity interest of BDCG and have the power to
appoint three of the five directors of the board of BDCG. BDCG intends to capitalize on commodity and energy providers’ needs for more precise risk
management services, more informed operational planning and more strategic decision-making, specifically in the trading of index funds, futures and
commodities. BDCG focuses on developing Al-driven financial data services as well as building transactional platforms for index, futures and derivative
trading, for both global commodity and energy clients. Planned financial data services also include risk management solutions, platforms for trading
derivatives and indices, and debt and credit product offerings, with the primary objective being enhancing trading and risk management strategies.

BDCG leverages Pluto, Seasail’s Al technology, which Seasail licenses to BDCG. Pluto takes in dynamic, multi-variable inputs, such as, in the case of crude
oil, information regarding trading, production origination, economic data and weather, and processes them according to flexible programmed models. For
debt and credit products, BDCG has focused on data collection and integration capabilities based on “massive public data” and “acquired third-party data,”
including credit and multi-party loans. BBD has accumulated the information of over 100 million companies. Such information contains more than 150 data
tables and over 3,700 data fields, and the amount of data continues to grow rapidly. BDCG can use the data accumulated by BBD to create risk and index
models. Once these models are layered into a rating and risk management system and loan approval system for trade finance, the Al system can make
informed recommendations as to trading and risk management. Pluto is then sold and licensed to third party financial product stakeholders for these services.

We believe we can leverage BDCG’s Al services for the creation of financial products, risk ratings and indexing, and selection and recommendation systems
on behalf of key stakeholders. By using Al technology to analyze the digital securitized assets we intend to develop, we aim to elevate not only the quality of
the financial product, but also interactions among stakeholders. We also intend to design the digital securitized assets we develop to have data attributes that
can be integrated into BDCG’s approach for processing financial data.

Fundamental Interactions

In June 2018, we entered into a non-exclusive, royalty-bearing licensing agreement with Fundamental Interactions, Inc. (“FI”’), which currently expires on
June 25, 2021, with respect to certain blockchain technologies, including FI’s Velocity Ledger, a blockchain-based, software-as-a-service (SaaS) platform that
operates as a private blockchain solution for financial services. Through this agreement, we intend to leverage core FI technology and the Velocity Ledger
platform to support the tokenization, secondary trading and settlement of new blockchain-based securities.

FinTalk

In September 2018, we entered into an agreement for the acquisition of FinTalk, a secure mobile messaging, collaboration and information services platform
that delivers encrypted text and media messaging, with high performance large file transfer capabilities.




Industry Ventures

We believe there are a number of industries that can benefit from the application of next-generation technologies, such as blockchain, Al, machine learning
and big data. Our strategy is not only to promote the development of promising technologies through our Fintech Ecosystem, but also to acquire, invest in and
form joint ventures with businesses in the various industries that we believe can be well served by our Fintech Ecosystem. In so doing, we believe that we can
benefit both from growth in the Industry Ventures themselves, as well as from the enhanced potential for monetizing the technologies in our Fintech
Ecosystem that would come with refining these technologies for our Industry Ventures.

Logistics Management and Financing

Our first group of Industry Ventures has focused on the logistics management and financing industry. Logistics management is the component of supply chain
management that helps organizations plan, manage and implement processes to store and move goods from origin to destination. Logistics financing supports
businesses where the order-to-delivery cycle may not correlate with cash flow needs. We believe that by ensuring that information is transparent, accurate and
verifiable at various stages during the shipping process, blockchain-enabled logistics management platforms can streamline and standardize the product flow
from sellers to buyers and eliminate standard transactional intermediaries in the freight and shipping industry. Further, we believe that by decreasing middle-
man costs, we can greatly improve the efficiency of capital utilization, expand margins and accelerate inventory turnover for companies shipping and ordering
goods. In addition, we believe that the transparency and security provided by blockchain technologies, combined with the computing power of Al
technologies, can reduce existing logistics financing costs, including by improving risk management and decision making, and enable alternative logistics
financing solutions.

To support the development of blockchain- and Al-based technologies for the logistics management and financing industries, we entered the commodities
trading business, with the primary goal of learning about the needs of buyers and sellers in industries that rely heavily on the shipment of goods to inform our
understanding of the features a blockchain platform would need in order to serve this industry vertical. Specifically, we elected to focus on the crude oil and
consumer electronics businesses, which are industries that we estimate are sufficiently commoditized and high volume, in order to (i) serve as meaningful
controls, (ii) identify inefficiencies in the logistics management and finance industries and (iii) generate data to support the potential future application of Al
solutions.

Our crude oil trading business commenced in October 2017, when we formed our Singapore joint venture, Seven Stars Energy Pte. Ltd. (“SSE”), which is
51% owned by us. The other partner in the joint venture is a businessman based in Singapore with extensive experience in the oil trading industry and
ownership or control of several large oil tankers. Our consumer electronics trading business commenced on January 2017, and is operated by our subsidiary
Amer Global Technology Limited (“Amer”), in which we have a 55% interest. The end customers in our crude oil and consumer electronics trading
businesses include about 15 to 20 corporations across the world. Our crude oil trading business does not currently integrate blockchain- or Al-based logistics
solutions.

While we have begun phasing out of the crude oil trading business and the electronics trading business, we intend to continue to capitalize on our efforts and
learning from these businesses so that we can leverage the applications of our technologies and FinTech Ecosystem across this business and as part of our

Industry Ventures strategy.

Consumer Digital Products

Our second group of Industry Ventures focuses on consumer digital products. We believe that existing communities of consumers, merchants and service
providers can significantly benefit from platforms that leverage blockchain technologies to aggregate content and services and products, such as blockchain-
based digital membership cards, digital wallets, and loyalty programs that offer cash or other token-based rewards to users within these communities.




In September 2018, we purchased a 65.65% equity interest in Grapevine Logic Inc. (“Grapevine”), and an affiliate of Dr. Bruno Wu, our Chairman of the
Board has an option to require us to acquire the remaining stake in Grapevine. Grapevine is an end-to-end influencer marketing platform that facilitates
collaboration between advertisers and brands with video based social influencers and content creators. Through the Grapevine platform, more than 4,700
companies have been able to hire the services of over 177,000 social influencers, ultimately helping these companies to promote their products and strengthen
their brand. We believe that Grapevine will help us develop strength in the consumer digital products industry vertical by providing the platform for
connecting brands with content-producing influencers and their large-scale audience of consumer-driven followers to whom digital tokens, loyalty and
discount cards, multi-purpose digital wallets, and other services may be marketed via Grapevine on behalf of Ideanomics, brand advertisers and influencers,
all according to a follower’s areas of interest.

Also in September 2018, we announced the proposed joint venture with Asia Times Holdings (“AT”), a Hong Kong company which owns the Asia Times
newspaper, to be named Asia Times Financial Limited (“ATF”). Effective February 20, 2019, the Company and AT agreed to terminate their subscription
agreement so that the Company will retain approximately 4.0% interest in AT, and not be obligated to make any further investment into AT. In addition, the
parties have agreed to terminate the Shareholder’s Agreement for the joint venture, Asia Times Financial.

Financial Services

As evidenced by the proliferation of offerings of blockchain-based tokens in recent years, and the rapid growth of an industry to support these offerings, we
believe that a core use case for blockchain and Al technology lies in financial services, digital asset securitization, and blockchain-enabled trading platforms.
We plan to provide consulting services to companies seeking financing both through the sales of blockchain based instruments, such as securitized assets
represented by digital tokens, which we refer to as “digital securitized assets,” as well as through conventional means, such as sales of traditional equity and
debt securities. We believe that this dual approach to financial transactions, coupled with a related Al and blockchain enabled financial services platform, will
provide us with flexibility to address the needs of issuers and investors. We also aim to use Al-powered analytics from our technology investments for
different use cases, such as the trading, pricing, indexing and ratings of digital tokens (including digital securitized assets). Although we do not yet offer
products or services in this industry vertical, we believe that ultimately, the Industry Ventures we form, acquire, or invest in this area will become the core of
our business.

Digital Asset Securitization

We believe that we can use Al- and blockchain-enabled technology to provide a seamless method and platform for the creation and trading of digital
securitized assets. Specifically, we plan to facilitate the securitization of tangible and intangible assets, such as data and IP, into new financial products, to
“tokenize” these financial products by digitally recording them on a blockchain, to enable advanced platforms and capabilities using Al and blockchain
technology, and to support the distribution and monetization of digital securitized assets. In so doing, we can be a leader in the transition of traditional
financial products, such as commodities, currencies, credit, leasing, real estate and other asset classes, into the asset digitalization era.

Creating digital securitized assets requires the conversion of illiquid, tangible and intangible assets into blockchain enabled securities that we anticipate will,
subject to future regulatory approval, be easily traded via exchanges, and as such, are more liquid than the underlying asset. We refer to this process as
“digital asset securitization.”

As a first step in this process, we are identifying and engaging in discussions, negotiations and, in some cases, joint ventures, with third parties that own the
specific tangible and intangible assets to be securitized, who we refer to as “asset originators,” or that have relationships with asset originators. We may also
elect to securitize assets owned by our Company. Next, we will work with domestic and international securities market professionals, including licensed
broker-dealers, merchant banks, ratings agencies and financial institutions, to structure and document the securitization of the assets, creating an asset backed
financial product that can be more easily distributed and traded. This securitization process may include the pooling of assets, whether within the same asset
class or across asset classes or asset originator types, or fractionalization of ownership of individual assets.

Once assets have been securitized, the new asset backed financial product will be represented in the form of digital, blockchain based tokens. We refer to this
process as “digital tokenization.” Digital tokens are representative units of value, analogous to a stock certificate or a book-entry position, each of which
reflects a holder’s ownership of a security, the terms of which are established in the investment documentation. Each of these tokens will be created by a
“smart contract,” a self-executing agreement whose lines of code will reflect the economic and governance terms determined in the asset securitization
process.




We intend for our digital tokenization process largely to rely upon technologies already in use and accessible in today’s blockchain market, such as
Ethereum’s ERC-20 tokens, thus reducing the need, costs and execution risks of new technology development. We also intend to enter into leverage our
Fintech Ecosystem to use blockchains that may be optimized for tokenization of assets in specific industry verticals, including, potentially basing these
technologies on FI’s Velocity Ledger. We believe there are myriad benefits that can potentially be afforded by tokenizing securities via Velocity Ledger,
including new product creation and market exposure, competitive fees, fast deal execution, and access to institutional investors and broker dealers.

Trading and Financial Services Platforms

We believe that regulated alternative trading systems (“ATSs”) and sophisticated risk management software are important for the development of trading
markets for blockchain based digital tokens, including the digital securitized assets we plan to originate as part of our financial services business.
Accordingly, we are making strategic investments that are intended to promote the development of regulated ATSs that will enhance the blockchain token
trading ecosystem and Al-based ratings systems to enhance the market viability of our digital securitized assets.

Between August 2017 and December 2018, we acquired approximately 36.92% of the capital stock of Delaware Board of Trade Holdings, Inc. (“DBOT”),
which is a FINRA member firm and has filed an initial operations report on Form ATS to give notice of operations of DBOT ATS, LLC (“DBOT ATS”), and
which we believe is well positioned to develop blockchain-enabled transactional platforms. DBOT operates three business lines, (i) DBOT ATS, which is
intended to be an ATS for equity securities not listed on the New York Stock Exchange or the Nasdagq, (ii) DBOT Issuer Services LLC, which is focused on
setting and maintaining issuer standards, as well as the provision of issuer services to DBOT designated issuers, and (iii) DBOT Technology Services LLC,
which is focused on the provision of market data and marketplace connectivity.

DBOT has entered into agreements with FI (which is also a licensor to Ideanomics), pursuant to which FI is developing a blockchain enabled primary
issuance and secondary trading platform for DBOT ATS using the Velocity Ledger. Under the agreements, DBOT will maintain licensing rights for the
technology.

Our Fintech Revenue Model:

As part of our transitioning to a next-generation fintech company, we began developing our revenue and business model to be closely aligned with the
technologies and industries that we support in our FinTech Ecosystem and Industry Ventures in a way that we can capitalize on the market demand for these
products and services.

Our FinTech business and revenue model is directly connected with the agreements and partnerships that we engage in. The underlying economics vary on a
case by case basis (due to the particular industry that they are a part of, and specific facts and circumstances for each agreement), but generally they have the
following characteristics:

Digital Assets, Blockchain and AI:

Proceeds of new digital asset creation (i.e. Token Generation Event) on behalf of subsidiary companies or third parties
Proceeds from the creation and issuance of financial instruments tied with new data-based products such as indexes and futures
Fees collected by the securitization, tokenization/primary digital issuance, and trading of digital assets

Revenue sharing agreements with strategic partners

FinTech consulting and advisory service fees related to these asset classes

Asia QOperations:

Monetization of Electrical Vehicle Related Agreements:

Commissions: related to the underwriting performed by our partners for Asset Backed Securities (ABS)

Recharging Station Fees: Recurring Revenue streams for the reaching of electrical vehicles and their use of recharging station networks (as a
transaction fee, or as a percentage of revenue or profit)

Electrical Vehicle Sales Commissions: bus sales commissions associated with the sales of electrical bus fleets

Revenue share agreements for the use of our Al capabilities associated with the transmission of data across the electrical vehicles, their charging
stations, and related connectivity

Lease Financing:

Lease Financing Commissions

ABS Issuance Commissions

Electrical Vehicle Sales Commissions: bus sales commissions associated with the sales of electrical bus fleets
U.S. Operations:

Licensing of Technologies / FinTech Village:

Recurring licensing revenue derived from the licensing of our technology ecosystem
Licensing and recurring revenue from other technologies we intend to bring into our ecosystem

Equity Investments:

Additionally, we benefit from the various equity interests that we have in our various subsidiaries, joint ventures, and partnerships across our Fintech
Ecosystem and Industry Ventures. In cases where valuable intellectual property is generated by through these strategic investments, the Company will
consider strategic licensing agreements and additional business models in exchange for our services to further enhance revenue.

Legacy YOD Segment



Since 2010, we have provided premium content and integrated value-added service solutions for the delivery of VOD and paid video programming to digital
cable providers, IPTV providers, OTT streaming providers, mobile manufacturers and operators, as well as direct customers. The core revenues were
generated from both minimum guarantee payments and revenue sharing arrangements with distribution partners as well as subscription or transactional fees
from subscribers.

In October 2016, we signed an agreement to form a five year partnership with Zhejiang Yanhua Culture Media Co., Ltd., a company organized under the laws
of the PRC (“Yanhua”), where Yanhua will act as the exclusive distribution operator (within the territory of PRC) of our licensed library of major studio films
(the “Yanhua Partnership”). We entered into the Yanhua Partnership and exclusive distribution agreement in order to offset losses from high upfront minimum
guarantee licensing fees to studios. The Yanhua Partnership modified and improved our legacy major studio paid content business model by moving from a
framework that included high and fixed costs and upfront minimum guaranteed payments, rising content costs from major Hollywood studios and low
margins to a structure that will now include relatively nominal costs to our Company and the opportunity to reach an even wider audience. With the Yanhua
Partnership, Yanhua assumed all sales and marketing costs and will pay us a minimum guarantee in exchange for a percentage of the total revenue share.




Pursuant to the Yanhua Partnership, the existing legacy Hollywood studio paid content as well as other IP content specified in the agreement, along with the
corresponding authorized rights letter that we are entitled to, were transferred to Yanhua for RMB13,000,000 (approximately $2 million), to be paid in two
equal installments in the amount of RMB6,500,000 (approximately $1 million). The first installment was received on December 30, 2016 and was recognized
as revenue in 2017 based on the relative fair value of licensed content delivered to Yanhua. The second installment will be paid if the license content fees due
to studios for the existing legacy Hollywood paid contents are settled. To date, the legacy Hollywood studio paid content and other IP has not been
transferred, as the second installment was not yet made.

We still run our legacy YOD segment with limited resources and plan to continue to run it through the Yanhua Partnership, where Yanhua will act as the
exclusive distribution operator (within the PRC) of our licensed library of major studio films. We launched our legacy VOD service through the acquisition of
YOD Hong Kong (formerly Sinotop Group Limited) on July 30, 2010, by China CB Cayman. Through a series of contractual arrangements, YOD WFOE, the
subsidiary of YOD Hong Kong, controls Sinotop Beijing, a corporation established in the PRC. Sinotop Beijing was the 80% owner of Zhong Hai Media
until June 30, 2017, through which we provided: (1) integrated value—added business—to—business (“B2B”) service solutions for the delivery of VOD and
enhanced premium content for digital cable; (2) integrated value—added business—to—business—to—customer (“B2B2C”) service solutions for the delivery of
VOD and enhanced premium content for IPTV and OTT providers; and (3) a direct to user, or business-to-customer (“B2C”), mobile video service app. We
sold Zhong Hai Media on June 30, 2017 to Hanghzou for a nominal amount.

Management Team with Significant FinTech, Blockchain and AI Experience

To support our transition to a next-generation Al and blockchain enabled fintech company, we have strategically secured a management team with diversified
expertise in operations, technology, fintech, blockchain, Al, capital markets and the financial services industry, and largely transitioned our operations toward
the United States, having 18 U.S. employees as of December 31, 2018 compared to three as of December 31, 2017. As of the date of this filing, key members
of our management team include:

Dr. Bruno Wu. Our Chairman of the Board is an experienced investor, technology and media entrepreneur, and philanthropist. Dr. Wu has been actively
involved with blockchain enabled and big data technologies since October 2011. After four years of investment and research, in 2015, Dr. Wu and Beijing
Sun Seven Stars Culture Development Limited (“SSS”), an affiliate of Dr. Wu and a significant shareholder in our Company, proceeded to execute the
strategy of becoming a leader in fintech and asset digitization services by aggregating Al, blockchain and other big data and cloud-based technologies,
carefully sourced and selected on a global basis through joint ventures and partnerships. These partnerships focus on customizing and enabling actual
business use case applications. Dr. Wu actively participated in the build out of a leading big data hub in Guiyang, China, particularly by endorsing the
integration of Al and blockchain. Dr. Wu has committed to transforming our Company into a fintech and asset digitization services flagship, with multiple use
case technology engines to be rolled out.

Mr. Alf Poor. Our Chief Executive Officer, and President of the Connecticut Fintech Village, is a former Chief Operating Officer at Global Data Sentinel, a
cybersecurity company that specializes in identity management, file access control, protected sharing, reporting and tracking, Al and thread response, and
backup and recovery. He is the former President and Chief Operating Officer of Agendize Services Inc., a company with an integrated suite of applications
that help businesses generate higher quality leads, improve business efficiency and customer engagement. Mr. Poor is a client-focused and profitability-driven
management executive with a track record of success at both rapidly-growing technology companies and large, multi-national, organizations.

Mr. Federico Tovar. Our Chief Financial Officer is a seasoned business professional and subject matter expert in Al, fintech, blockchain, IoT and
cybersecurity. He was previously the Chief Financial and Strategy Officer of Global Data Sentinel Inc, a privately held and high growth cybersecurity and Al
technology company that supports data security across domains, including network, cloud, mobile and IoT, with Al capabilities and next-generation
applications in fintech, blockchain, energy, insurance, healthcare, and media industries, amongst others. Mr. Tovar has developed strategic plans and business
models, structured various IP and technology licensing deals, closed on various M&A transactions and debt and equity financing rounds, and formulated
corporate growth and financial strategies for technology companies which have resulted in measurable execution strategies.




Ms. Kate Lam is Managing Director, Digital Capital Markets. Ms. Lam has more than twenty years of financial markets experience in marketing multiple
asset classes to Propellr, a fintech platform for multi-asset financing. She successfully obtained the SEC broker dealer license for Propellr Securities and
integrated regulatory best practices into the platform. As CEO of the broker dealer, she worked closely with engineers and product managers to design
specifications for investor vetting, as well as perform due diligences on financing deals. She was also the Head of Institutional Sales and Investor Relations
for the company. Prior to Propellr, Ms. Lam held senior management positions at Deutsche Bank, Bear Stearns and Standard Chartered Bank with a client
base spanning central banks, global and regional banks, asset managers, global insurance companies and hedge funds.

Dr. George Yuan. Dr. George Yuan is the Chief Technology Officer of BBDCG. Dr. Yuan is a world leading expert on dynamic ontology for credit risk
assessment and risk management. He served as the leader for risk management consulting at KPMG (US) and the Director of China / Hong Kong Deloitte
Financial Consulting. Dr. Yuan was selected as a National Distinguished Expert in Shanghai’s and Sichuan’s “The Thousand Talents Plan” in 2013 and 2018,
and he is the Chief Editor for The Journal of Financial Engineering. Dr. Yuan’s is leading BDCG’s focus on Al driven financial data services as well as
transactional platforms for index, futures and derivative trading, for both global commodity and energy clients. Dr. Yuan is the Chief Risk Officer and Chief
Engineer of BDCG. Dr. Yuan has held a professorship at the Institute of Risk Management at Tongji University. Dr. Yuan’s study and work has centered
around the valuation of financial derivatives 